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^OTEGTOKAGE 


NEW     YORK,    JULY    5,    1917. 


THE    CONDITION    OF    BUSINESS. 


No  six  months  in  the  history  of  the  trade 
New  York     have  been  as  strenuous  and   perplexing 

as  the  first  half  of  1917.  There  hasn't 
been  half  enough  of  either  pottery  or  glass  to  meet  the 
demand.  The  buyer  has  had  to  exercise  his  brain 
power  to  the  utmost  to  secure  the  goods  he  needed, 
and  the  domestic  manufacturer  has  been  driven  half 
crazy  by  the  difficulties  he  met,  having  to  contend  with 
high  prices  of  raw  materials,  increased  cost  of  labor, 
shortage  of  fuel,  listlessness  among  his  employees,  and, 
to  cap  it  all,  embargoes  on  transportation.  Certainly  the 
life  of  the  dealer  in  crockery  and  glass,  whether  as  pro- 
ducer, wholesaler  or  retailer,  has  not  been  a  happy  one. 
All  these  conditions  continue;  and  to  make  them  more 
perplexing  is  the  surety  that  more  goods  will  be  wanted 
in  the  fall  than  in  the  preceding  months. 


As  all  problems  solve  themselves  in  time,  un- 
doubtedly there  will  be  some  way  out  of  the  difficulties 
that  are  now  confronting  everybody.  It  is  barely  pos- 
sible that  the  apex  of  high  prices  has  been  reached.  A 
sign  of  this  can  be  seen  in  the  lowering  of  chemicals 
and  other  raw  materials  which  go  into  the  manufac- 
ture of  the  industries  which  we  represent.  Spelter, 
which  a  little  time  ago  was  quoted  at  twenty-six  cents, 
has  dropped  to  ten;  copper,  which  sold  at  twenty-seven 
cents,  has  been  contracted  for  by  the  Government  at 
sixteen:  coal,  under  the  new  arrangement  made  with 
the  miners,  took  a  tumble  of  $1  to  $1.50  a  ton;  man- 
ganese, which  sold  as  high  as  fifty  cents,  is  now  quoted 
at  seven;  and  there  are  other  raw  materials  on  the 
downward  trend.  The  high  cost  of  food  can  be  reckoned 
as  an  element  in  the  manufacture  of  ware,  because  the 


higher  it  is  the  more  wages  are  demanded.  Foodstuffs 
have  fallen,  and  are  falling.  But  labor  shows  no  signs 
of  weakening.  On  the  contrary,  there  is  every  indica- 
tion that  at  the  conferences  between  the  glassworkers 
and  their  employers,  and  between  operative  potters 
and  the  members  of  the  United  States  Potters'  Associa- 
tion, there  will  be  demands  for  more  money.  Futher- 
mofe,  as  men  are  required  for  military  service  the  al- 
ready short  supply  of  labor  will  become  more  acute. 
The  shortage  of  gas  for  manufacturing  purposes  will 
cause  a  large  expense  to  manufacturers,  who  will  have 
to  equip  their  plants  with  devices  for  burning  coal  or 
gas  produced  from  coal.  These  things  necessarily  add 
to  the  cost  of  the  finished  product. 


None  of  the  factories  has  been  producing  up  to 
capacity,  while  the  overhead  charges  have  increased. 
How  far  the  cost  of  production  will  be  reduced  by  lower 
prices  for  raw  materials  is  a  question  yet  to  be  deter- 
mined. So  far  the  reduction  has  been  infinitesimal;  but 
if  the  material  market  continues  to  fall  it  may  offset  in 
a  measure  the  overhead  charges.  Labor  is  reckoned  as 
about  two-thirds  the  cosl  of  the  product.  So  that  in- 
creased wages  will  more  than  offset  the  lower  cost  of 
raw  materials. 

While    all    pottery    manufacturers 

East  Liverpool     have  ample  orders  on  hand  to  insure 

and  .Vicinity       steady    operations    for    months    to 

come,  a   division   of  ^opinion  exists 

concerning  the  character  of  current  mailorders.     Some 

offices    report  an   active    demand   through   the   mails, 

while  others   say  that   the  mail   business  is  very   slow. 
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However,  buyers  who  have  visited  the  district  have 
been  liberal  in  placing  specifications,  both  for  early  and 
future  shipment.  Merchandise  is  wanted  for  special 
sales,  but  the  freight  embargoes  hold  back  what  would 
be  ordinarily  classed  as  quick  deliveries.  Much  trouble 
is  being  experienced  in  securing-  sufficient  help  to  op- 
erate plants  up  to  normal  capacity. 


Current   business  with  glass  manu- 

Plttsburgh  and    facturers  is  good,  mail  orders  being 

Vicinity  very    active  for   the  entire    general 

line.  Factories  operating  under 
union  regulations  suspended  work  last  Saturday  night, 
to  resume  July  16.  A  heavy  demand  for  blanks  for 
cutters  exists.  Present  prices  of  glassware  are  not 
being  guaranteed  beyond  October  1.  Unfilled  orders  at 
that  time  will  be  shipped  only  at  prices  then  prevailing. 
Blown  ware  is  in  strong  demand.  Packers'  goods  are 
wanted  in  heavy  volume  at  prevailing  prices.  Soda 
fountain  requisites  are  also  in  great  request.  The 
portable  business  is  rather  slack  just  now;  but  this  con- 
dition always  prevai-s  at  this  season  of  the  year. 


AT    CHICAGO. 


BUSINESS  continues  dull.  The  warm  weather  has 
stimulated  the  sale  of  seasonable  goods,  but  there 
has  been  a  very  maiked  falling  off  in  other  lines.  There 
is  a  universal  hope  that  the  coming  month  will  show 
more  speed,  and  there  is  reason  to  believe  that  business 
on  the  whole  will  have  a  much  better  tone.  Few 
bjyers  visited  the  city  during  June,  but  more  are  ex- 
pected this  month.  The  July  furniture  exposition, 
which  lasts  during  the  entire  month,  is  expected  to  bring 
a  large  number.  In  preparation  for  this  event  local 
factory  salesmen  have  been  busy  getting  their  samples 
in  shape  for  convenient  inspection.  A  few  have  planned 
to  make  displays  at  the  exposition  buildings,  in  order 
to  get  into  more  intimate  touch  with  the  visiting  buyers. 

•  • 

John  J.  Jacklin,  buyer  fcr  Harris,   Emery  &  Co., 

''     oes,  [a.,  was  in  the  city    this  week.      He   ex- 

irly  appearance  by  saying  that  he  was  buy- 

imer  use  only.     He  will  be  in  the  mar- 

iar  fall  buying  trip. 

•  • 

C.  W.  Reasner,  of  Kelly  &  Reasner,    has  returned 
from  a  few  days  spent  in  restin         I      nch  Lick  Springs, 

]><>')]■  l:;  glaffl  bui 

I  of  the  city  build- 
onthsoi  the  yeai .     In 
only  '  increase  the 


the  same  period  of  1916  June  made  a  particularly 
poor  showing,  there  being  only  401  permits,  at  a  total 
estimated  cost  of  $4,534,000,  compared  with  1,038  per- 
mits and  a  total  cost  of  $11,050,700  for  June,  1916. 

»      * 

Oscar  Eckland,  of  the  Central  Cut  Glass  Co,,  has 
been  appointed  on  Exemption  Board  Number  14  of  the 
Selective  Draft. 

The  new   ten  per  cent  advance  on  glassware  has 

been  put  into  effect   by   lecal  factory   agents    without 

causing  the  slightest  effect  on  trade,  either  one  way  or 

the  other. 

»      » 

Buyers  for  the  government  have  made  huge  in- 
roads on  the  china  stock  of  Albert  Pick  &  Co. 

•  » 

Peter  Rinkin,  buyer  for  the  Boston  Store,  will  leave 
for  Lake  Owen,  Wis.,  next  week,  on  his  annual  vaca- 
tion. 

The  Restaurant  China  Co.  is  moving  into  new 
quarters  at  133  W.  Lake  street.  It  was  formerly 
located  in  the  southern  part  of  the  loop  district. 

•  • 

George  H.  Horton,  of  the  E.  B.  Sebring  China 
Co.,  Sebring,  O.,  was  in  the  city  last  week. 

•  • 

R.  B.  Reineck,  of  the  Westmoreland  Specialty  Co., 
was  in  the  city  for  a  few  days  last  week. 

•  • 

E.  T.  Kerfoot,  assistant  buyer  for  one  of  the  de- 
partment stores  of  Kansas  City,  Mo.,  was  in  the  city 
looking  over  goods  during  the  week. 

•  * 

E.  M.  Meder,  Frank  Tinker,  Peter  Rinkin  and 
Walter  Andrews  were  members  of  a  fishing  party  which 
spent  last  week-end  at  Lake  Buelah,  Wis.,  practicing 
canoeing  and  casting  for  their  real  vacations  a  little 
later  on. 


ENGLAND     FINDS     WAY     TO     MAKE     POTASH. 


|N  the  House  of  Commons  Dr.  Christopher  Addison, 
*•  Minister  of  Munitions,  stated  last  week  that  Great 
Britain  would  no  longer  be  dependent  on  Germany  for 
potash  supplies,  as  a  new  and  effective  method  of 
manufacture  had  been  discovered. 

Referring  to  Germany's  hope  of  being  able  after 
the  war  to  hold  Great  Britain  ransom  on  this  account, 
Dr.  Addison  said:  "I  see  no  objection  to  their  knowing 
that  in  these  respects  they  will  be  disappointed.  A  pro- 
cess has  been  discovered  by  which  great  quantities  of 
potash  are  obtainable.  We  shall  be  able  to  provide 
every  ounce  of  potash  required  by  the  glass  trade,  as 
well  as  very  largely  to  meet  the  needs  of  agriculture." 


CUT    GLASS     CONVENTION. 


n^HE  midsummer  meeting  of  the  National  Association 
*■  of  Cut  Glass  Manufacturers  began  on  Monday  at 
Point  Chautauqua,  N.  Y. ,  and  continued  for  three  days. 
"The  Inn,"  in  which  the  sessions  were  held,  is  a 
roomy,  comfortable  house  situated  an  hour's  run  from 
Jamestown,  on  the  opposite  side  of  the  lake  from  Chau- 
tauqua proper.  Standing:  back  from  the  water  about 
200  feet,  in  a  beautiful  grove,  its  wide  verandas  afford 
comfortable   lounging   places,   while   the    parlors    and 


Charles  Kiefer 

E  F  Kupfer 

Mr  &  Mrs  D  W  Denton 

Mr  &  Mrs  F  H  Moore 


Miss  Thomson 
Mr  &  Mrs  Schmidt 
E  H  Bennett 
Geo  M  Jaques 


A  few  of  the  guests  arrived  on  Sunday  night, 
among  them  Thos.  Shotton  and  Chris.  Fleury,  who  ar- 
rived at  midnight  in  a  heavy  thunderstorm.  Mr. 
Skinner  and  his  family,  who  came  early  Monday,  had  a 
narrow  escape  from  death  on  the  way.  They  were  in 
the  car  at  Niagara  Falls  that  went  over  the  gorge,  but 
had  left  it  to  visit  a  point  of  interest  five  minutes  be- 
fore the  accident  in  which  forty  people  were  killed  or 
injured.  Those  arriving  by  way  of  the  Erie  railroad 
told  of  two  unusually  heavy  thunderstorms.  Just  east 
of  Corning  there  was  a  cloudburst,  and  the  tracks  were 
washed  out,  delaying  their  train  over  two  hours. 


HENRY     C.     FRY. 


sleeping  rooms  are    prettily  furnished  and  very  attrac- 
tive. 

Following   is  a  list  of  those  who  enjoyed  the  hos- 
pitality of  H.  C.  Fry: 


Mr  &  Mrs  E  W  Mayer 

Mr  &  Mrs  Charles  Schuller 

Mr  &  Mrs  Harry  Hunt 

Mr  &  Mrs  H  D  Carey 

Mr  &  Mrs  James  Allen 

Mr  &  Mrs  Ambrose 

Mr  &  Mrs  Brisbois 

Mr  Doyle 

Mr  &  Mrs  Bastian 

Mr  &  Mrs  Fueder 

Mr  &  Mrs  H  Skillman  Fry 

J  H  Herrfeldt 

Mr  &  Mrs  Krantz 

Miss  Elicia  Krantz 

Mr  &  Mrs  Ed  Kiefer 


G  B  Tuthill 

Mr  &  Mrs  F  J  Bastian 

Wm  F  Dorflinger 

Thos  Shotton 

Chris  Fleury 

R  W  Murphy 

A  L  Blackmer 

Mr  &  Mrs  Strunk 

Mr  &  Mrs  Skinner 

Tom  Skinner,  Jr 

Mr  &  Mrs  Fisher 

Mr  &  Mrs  Mooreroft 

Mr  &  Mrs  Charles  Robb 

Mr  &  Mrs  G  W  Sell 

Mr  &  Mrs  Tuttle 


The  meteorological  disturbance  thoroughly  cleared 
the  air,  and  the  day  broke  bright  and  beautiful. 

At  four  o'clock  the  H.  C.  Fry  Glass  Co.  band  of 
twenty-two  pieces,  composed  of  employees  of  the  factory 
and  trained  by  a  professional,  arrived  and  marched  to 
the  Inn,  the  whole  company  of  guests  falling  into  line 
and  following  behind  them.  At  eight  o'clock  they  gave 
a  concert  on  the  veranda  lasting  an  hour.  The  solo 
numbers  were  by  Eddie  Krone,  a  boy  of  fourteen  with 
the  baritone  voice  of  a  man  of  twenty-five. 

The  business  meeting  convened  at  ten  o'clock  on 
Tuesday  morning,  H.  C.  Fry  making  the  welcoming 
address.  He  said  he  had  spent  a  part  of  every  season 
at  this  point  for  over  thirty  years,  and  loved  the  spot. 
It  had  always  been  his  policy  to  make  his  workmen 
happy.     It  paid.     And  he  thought  that  if  he  could  make 
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the  manufacturers  happy  by  Inviting  them  here  that 
would  also  pay.  "I  welcome  you,  and  hope  you  will 
enjoy  every  minute,"  concluded  Mr.  Fry. 

J.  Howard  Fry  supplemented  his  father's  welcome 
in  a  few  words. 

Mr.  Carey  responded,  voicing-  the  sentiment  of  the 
company  as  he  expressed  their  thanks. 

Mr.  Strittmater  said  that  heretofore  we  had  known 
Mr.  Fry  as  a  business  man.  We  now  saw  another  side 
of  his  character,  as  exemplified  by  this  beautiful  place. 
Here  he  maintains  at  his  own  expense  golf  links  which 
are  free  to  all,  and  treasures  among  his  possessions  an 
abundance  of  flowers,  a  swimming  pool  and  a  wonder- 
ful spring.  His  thoughtful,  kindly  nature  is  shown  by 
the  fact  that  he  has  planted  mulberry  trees  to  give  the 
birds  food. 

Mr.  Carey  then  made  a  lengthy  address  rev;ewing 
the  trade. 

He  was  followed  by  Mr.  Strittmater  on  "Cut  Glass 
Conditions." 

Adjournment  was  taken  till  Wednesday  morning, 
when  matters  of  interest  were  discussed,  Mr.  Fry  mak- 
ing a  fine  address  on  present  and  future  conditions. 

A  committee  appointed  the  day  before  to  draft  res- 
olutions on  the  death  of  Frank  E.  Steinman  submitted 
the  following,  which  was  unanimously  adopted: 

"Whereas  death  has  taken  one  of  our  treasured 
members  and  one  of  our  old  friends  in  the  person  of 
Frank  E.  Steinman,  we  wish  to  perpetuate  his  memory 
by  an  expression  of  sympathy  and  condolence  to  his 
family  and  friends." 

A  vote  of  thanks  was  extended  to  Mr.  H.  C.  Fry 
for  his  generous  hospitality,  and  the  convention  ad- 
journed to  come  together  again  in  New  York  on  Thurs- 
day, December  6,  at  the  Imperial  Hotel,  where  it  was 
voted  to  have  the  usual  banquet. 

After  luncheon  on  Wednesday  the  whole  party  took 
a  steamer  which  had  been  chartered  by  Mr.  Fry,  and  a 
complete  tour  of  the  lake  was  made,  a  trip  lasting  three 
hours,  during  which  the  band  played  at  frequent  inter- 
vals. It  was  a  delightful  sail,  and  when,  returning  to 
the  dock,  the  musicians  rendered  "The  End  of  a  Per- 
fect Day"  the  words  echoed  everybody's  thought. 

Some  of  the  members  then  played  a  game  of  base- 
ball. The  ball  was  of  soft  rubber,  three  inches  in  di- 
ameter; the  bat  a  piece  of  half-inch  board,  twenty  inches 
long  and  three  inches  wide.  They  hadn't  had  so  much 
fun  in  years. 

The  evening  was  spent  in  dancing*,  card  games  and 
light    walks,  and  the  festivities  wound  up  with  a 

rks. 

On  Thursday  morning  good  byes  were  said,  and 
every  t    feeling    bappiei  and    better    for  having 

i  there. 


OBITUARY. 


HORACE  A.  QUIMBY,  head  of  Quimby  &  Co., 
crockery  dealers,  Springfield,  Mass.,  died  June 
30  at  the  ripe  old  age  of  eighty-nine.  He  had  conducted 
the  business  for  thirty-five'years. 

Mr.  Quimby  was  of  the  old  school  of  merchants, 
and  his  unbending  integrity  earned  him  the  respect  of 
all  who  knew  him.  He  began  at  the  bottom  of  the  ladder, 
and  through  his  own  unaided  industry  and  business 
foresight  had  risen  to  affluence. 


THE     CHAIN     LETTER     NUISANCE. 


A  NEW  chain  letter  for  war  relief  has  just  made  its 
^  *-  appearance  in  New  York,  having  traveled  clear 
across  the  continent.  This  time  it  asks  money  for  a 
special  hospital  in  Paris,  claiming  the  endorsement  of 
the  French  Consul  at  Seattle  and  of  the  Red  Cross, 
which  it  says  has  promised  $2,000  for  every  $18,000 
raised. 

The  French  Consul  at  Seattle  writes: 

"I  do  not  like  the  idea,  and  would  have  stopped 
these  letters  if  there  had  been  any  way  of  doing  it,  and 
you  will  therefore  oblige  me  by  paying  no  attention  to 
it." 

The  Red  Cross  denies  emphatically  any  connection 
with  the  letter  and  brands  the  statement  of  a  promised 
subsidy  as  a  falsehood. 

Truly,  these  chain  letters  are  a  pest.  Anybody 
with  a  few  sheets  of  paper  and  stamps  can  start  one — 
but  it  is  as  easy  to  stop  as  "to  gather  feathers  released 
to  the  wind."  It  would  be  an  excellent  thing  if  the 
postal  laws  prohibited  them  entirely. 

Somebody  has  figured  out  that  the  cost  of  a  four- 
letter  chain,  if  carried  out  to  the  tenth  serial  number, 
would  aggregate  a  total  of  $240,000,000  in  postage 
alone,  to  say  nothing  of  paper,  stenographic  hire,  etc. 
Stop  every  chain  letter  you  get ! 


SWEDISH     GLASS     MAKERS    LACK    MATERIALS. 


A    DESPATC] 
1  *■     materials, 


A 


I  I  .     the  spur  we   need   to 
keep  us  from  loi  ing  the  way. 


DESPATCH  from  Stockholm  says  that  lack  of  raw 
principally  soda,  has  compelled  Swedish 
glass  manufacturers  to  restrict  production,  and  it  is 
feared  that  it  will  have  to  cease  altogether  in  two  or 
three  months  more  unless  import  conditions  change. 
The  Swedish  glass  industry,  which  is  considerably 
more  than  200  yeai  old,  is  one  of  the  country's  most 
important  industries,  employing  nearly  6000  persons  and 
having  an  annual  output  around  $3,500,000,  of  which 
more  than  one-thirl  is  exported. 
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Manufacturers  have  notified  sales- 
Pittsburgh  and     men   and   commission   agents  that 
Vicinity  the   new   prices  on  glassware  pro- 

mulgated July  1  will  not  be  guar- 
anteed beyond  October  1 ,  and  unfilled  orders  existing 
at  that  time  will  only  be  forwarded  at  prices  then  pre- 
vailing. It  has  also  been  suggested  to  salesmen  that  all 
large  orders  and  contract  business  be  first  submitted  to 
the  home  offices,  in  order  that  detailed  information  may 
be  given  intending  purchasers  as  to  working  conditions 
in  the  different  factories.  It  is  pointed  out  that  it 
would  be  folly  to  accept  large  contracts  and  then  be  un- 
able to  fill  the  specifications.  This  plan  will  give  the 
buyers  an  opportunity  to  look  elsewhere  if  upon  inves- 
tigation it  is  found  that  the  business  can  not  be  taken 
care  of  properly.  At  this  writing  it  is  hard  to  tell  what 
the  next  three  months  will  develop.  National  events 
may  enter  largely  into  the  ability  of  manufacturers  to 
keep  up  with  present  production. 


Although  buyers  were  given  the  option  of  cancel- 
ling unfilled  orders  for  glassware  July  1,  few,  if  any, 
"kills"  have  been  received. 


Judging  from  expressions  heard  in  different  glass 
factories  during  the  past  week,  the  glass  manufac- 
turers will  have  more  business  on  their  books  for  fall 
delivery  this  season  than  ever  before.  "The  outlook 
for  the  most  active  business  we  ever  experienced  was 
never  as  bright  as  now, ' '  said  one  sales  manager.  '  'We 
are  already  receiving  inquiries  for  ware  to  be  shipped 
in  September  and  October  for  the  holiday  trade.  The 
majority  of  the  shrewd  buyers  are  now  anticipating  re- 
quirements, and  want  such  deliveries  in  order  that  their 
early  holiday  trade  can  be  protected." 


Among  out-of-town  buyers  here  were  Mr.  Marks, 
of  Lyons  &  Marks,  Toronto,  Canada;  Mr.  Douglass, 
with  M.  Seller  &  Co.,  Portland,  Ore.;  Mr.  Tuttle,  of 
the  Genessee  Cut  Glass  Co.,  Rochester,  N.  Y. 


share.  This  is  the  first  dividend  the  company  has  an- 
nounced since  April,  1911.  Of  late  the  stock  of  this 
company  has  been  active  on  the  local  Exchange,  selling 
over  40  in  anticipation  of  the  dividend.  Stockholders 
are  well  pleased  with  the  showing  the  company  has 
made  during  the  past  fiscal  year. 


While  the  glass  factories  are  closed  inventories  will 
be  taken  and  repairs  made  to  machinery.  In  some  of 
the  plants  changes  will  be  made  in  furnaces  so  as  to 
permit  the  use  of  ccal  or  oil  as  a  fuel  instead  of  gas. 
Either  fuel  will  add  materially  to  the  increased  cost  of 
manufacturing.  ^^^^^ 

Import  salesmen  calling  upon  local  trade  have  been 
few  and  far  between  this  season,  and  the  possibility  of 
their  number  increasing  in  the  future  seems  remote. 
B.  C.  Miller,  with  the  Koch  Importing  Co.,  Baltimore; 
Thomas  T.  Fryer,  with  the  Tajimi  Trading  Co.,  New 
York,  and  Eddie  Reiwald,  with  Fisher,  Bruce  &  Co., 
Philadelphia,  are  the  only  ones  so  far  having  reserva- 
tions at  the  Colonial- Annex  for  this  month.  They  will 
open  here  July  16.  

Some  of  the  large  premium  users  in  Chicago  have 
been  making  inquiry  here  of  late  for  merchandise. 
Prices,  however,  are  higher  than  their  particular  needs 
afford,  and  only  nominal  quantities  have  been  specified. 
In  the  "old  days"  light  cut  seven-piece  water  sets  were 
in  heavy  demand  at  this  season  of  the  year,  but  the 
prices  on  these  items  to-day  are  about  double,  or  more, 
than  those  formerly  paid. 

Following  the  annual  meeting  of  the  glass  workers 
at  New  Bedford,  Mass.,  the  joint  wage  conference  will 
be  held  at  Atlantic  City  later  in  the  month. 


Directors  of  the  United  States  Glass   Co.,  at  their 
regular  meeting  June  28,  declared  a  dividend  of  $1  per 


Miss  Laura  Ross  Moore,  daughter  of  E.  D.  Moore, 
manager  of  credits  for  the  Jefferson  Glass  Co.,  Follans- 
bee,  W.  Va.,  has  been  appointed  secretary  of  the  Y.  M. 
C.  A.  at  Lancaster,  O. 

Concerning  the  employment  of  boys  in  West  Vir- 
ginia factories,  the    following  notice  has  been  received 
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by  Alonzo  Prince,  at  Fcllansbee.  "At  the  request  of 
the  Governor  you  will  allow  boys  thirteen  years  of  age, 
or  above,  who  are  employed  in  glass  factories,  etc., 
without  permits,  to  continue  work  uutil  after  the  meet- 
ing- of  the  State  Council  of  Defense." 


Manufacturers    report  an   improvement   in  the  de- 
mand for  lighting  glass  during  the  past  week. 


Extensions  are  being  contemplated  at  the  plant  of 
the  New  Cumberland  (W.  Va. )  Glass  Co. 


On  account  of  the  extensive  repairs  to  be  made, 
the  Fostoria  Glass  Co.  will  keep  its  factory  closed  for 
three  weeks,  instead  of  two. 


GOODS     THAT     DON'T     STAY     PURCHASED. 


DELIVERIES  of  c.o.d.  purchases  are  especially  ex- 
pensive, first  because  of  the  large  percentage  of 
goods  that  don't  stay  sold,  and,  secondly,  because  three 
trips  are  made  with  each  package  before  the  attempt  is 
given  up  to  put  it  in  the  hands  of  the  customer,  says 
the  New  York  "Times."  First,  it  requires  the  services 
of  a  saleswoman  to  make  the  sale.  The  article  is  then 
passed  on  to  the  wrapper,  and  goes  from  her  to  the 
sorter.  The  checker  must  then  debit  the  driver  with 
the  price  of  the  goods,  and  the  driver  then  takes  up  the 
package  and 'puts  it  in  its  proper  place  for  his  route. 
Delivery  is  then  made.  If  the  customer  has  changed 
her  mind  about  taking  what  she  purchased,  the  article 
must  be  caited  back,  put  into  the  return-to-stock  de- 
partment, unwrapped  and  forwarded  to  where  it  started 
out.  In  case  the  customer  is  not  at  home  or  has  not  the 
money  handy  to  pay  for  what  she  bought,  the  package 
goes  back  with  the  driver's  note  to  that  effect,  and 
starts  on  a  second  trip  through  the  return  to-stock  de- 
partment to  the  sorter,  the  checker,  the  delivery  sort- 
ing and  the  wagon,  with  a  second  delivery  label  on  it. 
Once  again  the  process  may  fail,  and  another  trial  is 
made  before  the  effort  to  make  it  stay  sold  is  completed. 
Meanwhile,  to  keep  a  true  record  of  sales,  the  auditing 
department  of  the  store  is  keeping  track  of  the  outgo- 
linings  of  the  article.. 
The  expense  of  this  modern  process  of  merchan- 
be  enough  to  put  a  store  owner  or  execu- 
a  a  brown  Btudy  when  the  customer,  taking  ad- 
vantage of  the  Ber  ice,  is  doing  so  with  all  honest  in- 
tentions. But  what  really  touches  a  sore  spot  with  the 
the  large  number  of  women  who  have 
formed  the  si  babit,  buying  anything: and  every- 

thing'with  no  pui  »rld  oi  accepting  their 

.  nrben  they  A  store  exe<  utive 

with  whom  the  matter  w.-i  Irew  out  a  report 

bad  been  de- 
liver'- nknown  at  the  addresses  given. 
He  was  firm:  thai  a  large  majority  of  these 


names  and  addresses  had  been  faked  by  women,  who 
merely  shopped  for  the  pleasure  it  gave  them.  With 
this  report  he  also  showed  a  number  of  sales  slips  made 
out  for  one  woman  who,  in  the  words  of  an  experienced 
driver,  "never  took  nothing." 

Then  there  was  the  case  that  came  indirectly  to  the 
ears  of  the  store  manager  of  a  woman  who  met  a  friend 
she  had  not  seen  for  quite  some  time.  She  was  mar- 
ried, and  wished  to  create  the  impression  that  her  hus- 
band was  not  only  kind  in  every  way,  but  a  fairly  good 
provider,  so  she  took  her  friend  around  while  she 
bought  a  few  trifles,  such  as  a  twenty-five  dollar  waist, 
a  fifteen-dollar  parasol,  etc.  And  the  friend  was  im- 
pressed, and  it  cost  her  nothing  but  a  few  words  to  the 
delivery  man  about  "changing  her  mind  about  taking 
these  things." 

The  abuse  of  c.o.d.  sales  has  made  it  necessary  for 
the  department  stores  to  "load  up"  their  prices  in  the 
same  way  as  the  insurance  companies  must  do  in  order 
to  get  along.  All  insurance  companies  operate  on  the 
same  actuary  system,  and  the  only  difference  in  the 
premiums  they  must  ask  is  in  the  expense  of  selling  in- 
surance and  keeping  accounts.  The  "loading  up"  of 
the  premium  price  must  meet  these  expenses,  the  basis 
for  all  insurance  being  the  same.  The  department 
stores,  in  the  same  way,  must  "load  up"  their  prices  to 
take  care  of  all  their  expenses. 

"Under  the  present  order  of  things,"  said  a  depart- 
ment store  manager,  "the  honest  customer  has  to  bear 
an  unnecessary  burden  of  expense  due  to  others  not  so 
honest  abusing  the  privileges  extended  to  them.  If  we 
could  eliminate  these  expenses  there  would  be  an  im- 
mediate reduction  in  prices  Some  people  imagine  that 
even  though  the  public  could  be  educated  as  a  vhole 
toward  more  honest  methods  of  dealing,  the  stores 
would  make  no  reductions,  but  merely  pocket  the  money 
saved.  This,  of  course,  would  not  be  the  case.  Cora- 
petition  in  the  city  is  just  a  trifle  too  keen  for  that  to 
happen." 


OUTINQ      PLANS     HELD     IN     ABEYANCE. 


OWING  to  word  received  from  Captain  G.  H.  Ter- 
williger,  owner  of  the  steamer  "Commander,"  by 
J.  F.  O'Gorman,  secretary  of  the  Pottery,  Glass  and 
Brass  Salesmen's  Association,  on  Tuesday  of  this  week, 
stating  that  the  boat  had  been  requisitioned  by  the 
Government  and  sent  to  "an  unknown  port  South," 
plans  for  the  outine  are  being  held  up  pending  the  re- 
sult of  Mr.  O'Gorman's  efforts  to  secure  another 
steamer  or  provide  some  other  means  of  transportation. 
The  "Commander,"  which  has  carried  the  p:cnick- 
ers  for  the  past  two  seasons,  was  engaged  several 
months  ago  for  this  year's  affair,  scheduled  for  August 
4,  and  the  difficulty  in  making  other  arrangements  at 
this  late  date  may  necessitate  the  abandonment  of  the 
outing  for  this  year. 
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During  the  past  week  a  number  of 
East  Liverpool     pottery   manufacturers  in   this  dis- 
and  Vicinity       trict  have  been  visited  by  Harwood 
Stacy,  of  the  Department  of  Justice, 
Washington,  D.  C,  who  explained   that  he  sought  in- 
formation concerning  prices.     When  these  were  given 
him    he  remarked   that  "they  seem  rather  high,"  and 
was  told  that  if  the  Department  could  do  something  to- 
wards  getting   a   lower   price   on    materials  the  price 

would  soon  come  down. 

•  • 

About  the  same  day  the  Federal  Government  agent 
was  here  the  pottery  manufacturers  were  notified  by 
lead  producers  that  contracts  expiring  J  uly  1  would  not 
be  renewed  at  existing  prices,  and  that  requirements 
would  only  be  filled  at  the  market  prevailing  at  the  time 
of  shipment.  On  old  contracts  some  potters  are  secur- 
ing lead,  which  is  an  important  factor  in  glaze,  on  a 
basis  of  9% c.  per  pound,  but  prices  on  and  after  July  1 
are  quoted  at  12^c,  or  $25  per  ton,  as  against  $195  on 
old  contracts — an  increase  of  $55  per  ton. 

•  • 

Beginning  last  Sunday,  the  Pennsylvania  Railroad 
Co.  eliminated  four  trains  between  this  city  and  Pitts- 
burgh daily.  Buyers  who  first  make  Pittsburgh  should 
note  this  change.  The  first  train  leaving  Pittsburgh  in 
the  morning  for  this  city  starts  at  6:20.  Then  follows 
one  at  7:28  a.m.,  due  here  at  9:13.  The  next  train 
leaves  Pittsburgh  at  2  in  the  afternoon,  and  is  due  here 
at  3:17;  another  at  5  o'clock  out  of  Pittsburgh  is  due 
here  at  6:05.  Eastern  buyers  who  arrive  in  Pittsburgh 
after  7:25  a.m.,  and  want  to  go  through,  have  to  lay 
over  until  2  in  the  afternoon,  or  else  take  a  train  in  the 
meantime  to  Rochester,  thence  by  trolley  to  Beaver, 
thence  by  Interurban  to  this  city.  Returning  to  Pitts- 
burgh, trains  leave  at  7:43  a.m.,  12:17,  4:57  and  6:25 
p.m.     The  new  schedule  is  the  worst  ever  experienced. 

•  * 

Among  the  buyers  visiting  the  district  of  late  were 
the  following:  Frank  Boyland,  with  The  Rike-Kumler 
Co.,  Dayton,  O.;  Morris  Bergman,  New  York  City;  B. 
O.  Chapman,  of  Merrill,  Greer  &  Chapman,  St.  Paul; 
Thomas  James,  of  T.  M.  James  &  Sons,  Kansas    City, 


Mo.;  Fred  Ritz,  of  C.  E.  Wheelock  &  Co.,  Peoria,  111.; 
J.  H.  Miller,  of  J.  H.  Miller  Co.,  Huntington,  W.  Va.; 
M.  J.  Ryan,  with  W.  &  A.  Bacon  Co.,  Boston. 

•  • 

Homer  J.  Taylor,  who  has  been  motoring  in  the 
East  with  his  family,  has  returned  and  taken  up  his 
summer  residence  at  Oak  Grove,  where  he  has  started 
to  plant  a  garden,  as  all  other  residents  of  this  local 
summer  resort  have  done. 

•  * 

Robert  T.  Hall,  of  the  Hall  China  Co.,  and  Mrs. 
Hall  motored  to  Indianapolis  late  last  week  to  visit  Fort 
Benjamin  Harrison,  where  several  of  their  friends  in 
the  Officers  Training  Corps  are  quartered. 

•  » 

Late  last  week  an  embargo  was  announced  by  the 
Pennsylvania  Railroad  Co.  from  this  district  to  Cleve- 
land, and  also  on  the  Detroit  and  Cleveland  boat  line. 
Allentown,  Pa.,  was  also  closed  to  the  receipt  of  freight 
from  this  point.  Every  day  or  so  local  manufacturers 
are  receiving  notices  similar  to  the  above  in  reference  to 
embargoes.  No  shipping  clerk  can  tell  over  night  to 
what  point  he  may  ship  the  next  day. 

•  • 

The  Cartwright  Bros.  Co.  has  arranged  to  place 
two  new  exclusive  dinner  patterns  on  the  market  Octo- 
ber 1.  One  will  be  a  neat  border  design;  the  other  a 
sprig  effect. 

Although  six  kilns  have  been  ordered  as  the  first 
unit  at  the  new  plant  of  the  Vitreous  Products  Co.,  Bed- 
ford, O.,  the  company  is  already  planning  additional 
ones.  Five  of  these  kilns  have  been  topped  out.  The 
company  will  make  a  line  of  specialties  in  vitreous  por- 
celain, and  plans  to  be  in  operation  within  a  few  weeks. 

•  # 

W.  Edward  Wells,  of  the  Homer  Laughlin  China 
Co.,  who  resides  in  Newell,  W.  Va.,  has  for  several 
years  been  the  possessor  of  automobile  license  No.  1  of 
that  State  The  car  of  the  Governor  of  every  State 
usually  has  that  number.  A  few  days  ago,  while  driv- 
ing to  Pittsburgh,  a  number  of  Boy  Scouts  were  over- 
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taken  as  they  were  "hiking"  homeward,  and  one  of  the 
young-sters  noted  the  license-plate  number.  Mr.  Wells 
kept  quiet,  allowed  the  boys  to  have  their  fun,  and 
when  Pittsburgh  was  reached  he  entertained  the  Scouts 
at  the  Ft.  Pitt.  He  then  wrote  the  head  of  the  Moun- 
tain State,  explaining  how  he  had  been  mistaken  for 
the  Chief  Executive,  and  declaring  that  it  was  one  of 
the  happiest  times  of  his  life. 

•      * 

The  money  value  of  the  business  handled  by  the 
manufacturing  potters  in  this  district  during  the  past 
six  months  has  exceeded  in  many  respects  all  other 
similar  periods.  Some  of  the  smaller  plants — those 
having  five,  six  or  seven  kilus — have  been  able  to  show 
shipments  for  June  alone  to  the  valuation  of  between 
$30,000  and  $40,000. 

Many  of  the  buyers  who  have  been  in  the  market 
lately  have  sought,  along  with  their  regular  require- 
ments, merchandise  for  special  sales.  Some  have  been 
successful;  others  have  returned  almost  empty-handed. 
Where  specials  exist  the  first  buyer  who  comes  along 
'"takes  home  the  bacon."  Such  supplies  are  very 
limited,  and  are  snapped  up  quickly. 


TO  CURB  ABUSES  IN  RETAIL  BUYING. 


THE  abuse  of  charge  account  privileges  has  reached 
such  an  aggravated  stage  that  the  representative 
retail  stores  of  the  city,  aroused  to  action,  have  formed 
the  Associated  Retail  Credit  Men  of  New  York  City, 
to  deal  with  that  and  other  retail  evils.  In  a  statement 
issued  by  the  newly-formed  organization  it  is  declared 
that  the  retail  merchants  of  the  city  are  going  to  do 
their  part  to  keep  business  going  and  money  in  circula- 
tion, particularly  that  portion  of  it  which  heretofore  has 
for  an  undue  length  of  time  stood  on  their  books  in  the 
form  of  charge  accounts. 

"It  is  intended,"  the  statement  reads,  "that  mem- 
bers open  to  each  other  their  ledgers  showing  actual  ex- 
perience and  transaction  with  each  and  any  customer  in 
whom  a  member  may  be  interested.  They  expect 
thereby  to  place  a  stumbling  block  in  the  all-too-easy 
path  of  the  dead  beats,  those  passing  worthless  checks, 
and  others  who  abuse  the  charge  account  privilege  in 
any  way.  In  the  latter  class  is  included  those  who 
rasible  for  the  return  goods  evil;  also  those  who 
take  an  undue  length  of  time  in  which  to  pay  their  bills. 
These  last  will  likewise  find  they  must  improve  their 
habits,  or  their  accounts  will  be  closed,  not  by  one,  but 
by  all  thi  iltaneously. 

.viil    'Mrs.  Well-to  do'  be    able    to  let 

ran,  without  any  prop  nation  or  an. 

ment,  until  s'  to  pay  them.     She 

will  quic .«  'hat  such  n,<  vill  curtail  and 

final'  ■  a<  i  ount  privilege  al  all 

»r  will 'Mr.  Plausible,' after  having  run 


up  a  bill  and  left  it  unpaid  at  one  shop,  be  able  to  go  to 
another  and  do  the  same  thing. 

"The  long-needed  confidential  exchange  of  real 
credit  information  between  all  the  shops,  the  machinery 
for  which  is  now  being  provided,  will  overcome  this 
and  more.  It  is  even  planned  to  establish  a  central 
clearing  house  for  recording  and  dissecting  such  in- 
formation. Practically  all  of  the  well-to-do  people  of 
the  city  run  charge  accounts,  and  it  will  thus  be  seen," 
the  statement  concludes,  "what  an  important  movement 
this  really  is.  The  saving  that  is  expected,  not  only  in 
the  cost  of  carrying  accounts  unduly  long,  and  incident- 
al overhead  charges,  but  also  of  the  losses  that  abuse 
of  the  charge  account  privilege  brings,  will  be  passed 
on  to  the  community  and  benefit  the  public  to  that  ex- 
tent." 

The  officers  of  the  association,  who  are  credit 
managers  in  the  stores  indicated,  are  as  follows:  Wil- 
liam H.  J.  Taylor,  Franklin,  Simon  &  Co.,  president; 
James  K.  Cuddy,  Oppenheim,  Collins  &  Co.,  vice  presi- 
dent; Edward  Thompson,  Saks  &  Co.,  secretary;  and 
William  B.  Merrall,  Acker,  Merrall  &  Condit  Co.,  treas- 
urer. Board  of  Directors:  David  J.  Price,  of  W.  &  J. 
Sloane;  August  Follmer,  of  Dreicer  &  Co.;  Edward 
H.  Hudson,  of  Black,  Starr  &  Frost;  Henry  F.  Arthur, 
of  Franklin,  Simon  &  Co.;  Le  Roy  T.  Pease,  of  the 
Ovington  Brothers  Co.;  George  Newell  Stanley,  of  the 
Reed  &  Barton  Co.;  George  Waterford,  of  Best  &  Co.; 
Arthur  L.  Zaduk,  of  Kurzman. 


HOW     MINES     ARE     SOWN. 


IT  will  interest  many  of  our  readers  to  learn  just  what 
•*■  a  floating  mine  is.  Mine-laying  and  mine-sweeping 
are  two  important  subordinate  functions  in  a  modern 
navy,  and  both  occupations  are  fraught  with  danger  to 
those  engaged  in  them. 

A  mine  is  really  a  metal  globe  containing  anywhere 
from  200  to  300  pounds  of  trinitrotoluene,  or  T.  N.  T., 
an  extremely  powerful  high  explosive,  calculated  to 
make  things  very  unpleasant  for  any  ship  that  runs 
against  one  of  the  little  horns  on  top  of  the  mine. 

Before  the  mine  is  put  into  the  sea  the  globe  squats, 
as  one  might  say,  between  four  metal  uprights  upon  a 
round  flat  weight,  to  which  it  is  attached  by  a  short 
length  of  wire  rope,  the  greater  part  of  which  is  coiled 
around  the  drum  inside  the  weight. 

When  the  mine  is  put  into  the  water  the  whole 
contrivance  sinks  at  once  to  the  bottom.  As  soon  as  it 
touches  ground  the  bump  releases  a  little  catch,  which 
sets  all  sorts  of  wheels  revolving-,  with  the  result  that 
the  four  uprights  fall  outward.  They  grip  the  sea  bed, 
and  the  contrivance  is  anchord.  Then  the  globe  begins 
to  rise,  while  the  rope  unwinds  until  it  has  reached  a 
fixed  length. 

Thereafter  woe  betide  the  unfortunate  ship  that  runs 
upon  it 
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Pointers  for  Buyers. 


Where  Live    Merchandise  May  Be  Obtained. 

Tips  to  Dealers   Looking  for  Ready 
Sellers. 


REVIVAL   OF   AMBERINA    GLASS. 

It  will  pay  the  buyer  to  take  advantage  of  the  first 
opportunity  of  becoming  acquainted  with  the  Libbey 
Glass  Co.'s  "Amberina"  glass,  which  has  just  been 
placed  on  exhibit  by  the  McKenna  Bros.  Sales  Corpor- 
ation, local  representatives  of  the  company.  This  can- 
not' be  classed  as  a  new  achievement,  as  the  Libbey 
factory  first  introduced  it  to  the  trade  twenty-five  years 
ago,  when  it  had  the  greatest  reign  of  popularity  any- 
thing of  its  character  ever  experienced.  Deep  ruby, 
amber  and  iridescent  tints  are  cleverly  blended  into 
each  other,  and  an  idea  of  its  richness  can  only  be 
gained  by  actually  seeing  it.  In  reviving  it  for  the 
buyers  of  1917  the  concern's  designers  have  evolved  an 
array  of  unusual  shapes  in  a  diversified  list  of  excellent 
articles,  such  as  bowls,  comports,  vases,  sugars  and 
creams,  colognes,  puff-jars,  hair  receivers,  flower  cen- 
ters, rose  bowls,  etc.  Considering  its  artistic  quality,  it 
is  decidedly  inexpensive,  and  being  available  in  such  a 
tasteful  and  utilitarian  list  of  items  there  is  little  doubt 
but  what  it  will  duplicate  its  popularity  of  a  quarter  of 
a  century  ago. 

A   TIMELY   SELLER. 

A  very  attractive  historical  plaque  that  should  find 
a  ready  sale  these  days  is  being  shown  by  H.  Benedikt. 
Small  oval-shaped  pictures  of  the  Presidents  of  the 
United  States  from  Washington  to  Wilson,  with  the 
dates  of  their  holding  office,  form  the  border,  while  in 
the  center  is  a  picture  of  the  White  House  in  colors. 
It  is  very  neatly  gotten  up,  and  makes  an  exceedingly 
pleasing  ornament. 

A    BEAUTIFUL   DINNERWARE   PATTERN. 

Among  the  many  beautiful  designs  in  Syracuse 
china  shown  by  Walter  De  H.  Beltz,  manager  of  the 
New  York  salesroom  of  the  Onondaga  Pottery,  none 
stands  out  with  more  prominence  than  the  "Canter- 
bury" dinnerware  pattern,  illustrated  in  the  concern's 
advertisement  on  another  page  of  this  issue.  It  is  the 
acme  of  good  taste  in  both  shape  and  decoration.  The 
pattern  consists  of  a  three-fiower  and  leaf  spray  alter- 
nating with  a  small  flower  and  leaf  set  in  a  broken  bor- 
der effect  between  two  hair  lines  on  the  inner  edge  of 
the  rim  of  the  plate,  while  the  larger  flowers  extend  on 


to  the  rim.  The  arrangement  is  unusual  and  very  at- 
tractive. The  colors  are  terra-cotta  red,  blue  and 
green.  The  concern  calls  particular  attention  in  its 
advertisement  to  the  additional  kilns  now  nearing  com- 
pletion at  the  factory,  which  will  enable  it  to  increase  its 
output  fifty  per  cent. 

A    RELIEF    FROM   THE   WOODEN    ONES. 

In  keeping  with  their  policy  of  having  something 
just  a  little  bit  different  from  what  may  be  seen  else- 
where, the  Saul  Mfg.  Co.  are  showing  a  pottery  nut 
bowl  in  three  excellent  shapes.  They  are  finished  in  a 
matt  ivory  and  green,  smooth  inside  except  that  an 
English  walnut  rests  naturally  in  the  bottom  of  the  bowl. 
The  embossed  decorations  are  classic  in  character  and 
just  suited  to  the  articles. 

CANDY   JARS. 

The  Westmoreland  Specialty  Co.'s  line  at  the  sales- 
room of  the  Horace  C.  Gray  Co.  has  been  considerably 
augmented  by  the  arrival  from  the  factory  this  week 
of  a  variety  of  new  things.  A  five-pound  squat-shaped 
candy  jar  with  a  tall,  peaked  top,  handled  cover  is  one 
of  the  most  distinctive  articles  in  this  class  of  goods,  and 
should  go  big  with  the  more  exclusive  shops.  Also  in 
this  same  line  is  a  tall  candy  jar  in  an  urn  shape.  Both 
are  shown  in  several  decorations,  including  a  raised-gold 
fleur-de-lis  pattern,  a  rich  wide-band  gold  incrustation, 
light  cuttings,  and  hand-painted  floral  and  geld  decora- 
tions. A  sweetmeat  set  consists  of  three  round  jars 
that  fit  together,  making  a  neat  and  compact  little 
novelty  that  may  be  had  plain  for  cutters  or  in  a  pretty 
light  cutting.  A  pressed  handled  sandwich  tray,  made 
without  a  seam,  will  also  find  wide  appreciation  among 
the  cutters. 

FINE  ART  COLLECTIONS. 

One  of  the  best  displays  of  Vienna  glass  ever  seen 
is  now  on  display  at  Ferdinand  Bing  &  Co.'s.  The 
coloring  and  shapes  are  quite  out  of  the  ordinary,  and 
appeal  at  once  to  the  discriminating  buyer.  Visiting 
buyers  when  inspecting  this  line  should  also  take  oc- 
casion to  see  their  line  of  marbles  from  Italy.  There 
are  many  beautiful  pieces  in  what  is  possibly  the  largest 
exhibit  they  have  ever  had. 
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NEW    YORK,  JULY    5,  1917 

ONE  of  the  greatest  hardships  that  the  manufacturers 
of  French  china  have  had  to  combat  has  been  the 
short  supply  of  coal.  But  the  recent  success  of  the 
Allied  forces  around  Lens  has  heartened  them  materially, 
and  it  looks  as  if  a  bountiful  supply  will  soon  be  avail- 
able. Lens  and  its  surrounding-  territory  is  to  France, 
Belgium  and  Germany  much  the  same  as  Pittsburgh  is 
to  us.  The  loss  of  the  city  will  hurt  Germany  tremen- 
dously, with  a  consequent  gain  to  France.  Pursuing 
their  relentless  course,  Germany  will  undoubtedly  wreck 
the  mines  as  far  as  possible.  But  the  Allied  forces  are 
prepared  for  this,  and  once  in  their  possession  new  shafts 
will  be  sunk  and  old  ones  cleared  of  debris.  At  this 
writing  the  fall  of  Lens  seems  almost  certain.  In  a  few 
weeks  after  that  event  coal  will  begin  to  move. 


THKORIKS     OF     SELLING. 


THERE    are  two   theories  on    the  subject   of  selling 
ys.     Ordinarily  there    is  just  one;   that  is, 
profit  in  doing  so.     If  goods 
own  in  value  in  the  primary  markets  it  is 
often  ilicy    to  sell  at  a    loss  and  trust  to  making 

>r  it  with  replacements  at  lower  levels.     Butcondi- 
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ered,  says  the  "New  York  Times."  This  is  especially 
the  casa  with  regard  to  merchandise  which  for  one  rea- 
son or  another  is  not  moving  as  fast  as  it  should. 
Profits  come  with  quick  turnovers  as  a  rule.  But  at 
present  there  is  just  a  bit  of  doubt  as  to  how  high  prices 
can  go  without  acting  as  a  deterrent  on  buying.  So 
some  are  reasoning  that  it  is  better  to  hold  on  to  staple 
goods  bought  at  low  prices  and  use  them,  to  average  up 
when  added  ones  at  higher  prices  must  be  obtained. 
The  better  judgment  seems  to  be  against  this  practice, 
the  argument  being  that  a  profit  should  be  taken  when 
it  can  be  had,  and  that  it  is  poor  business  policy  to  tie 
up  capital  when  carrying  charges  are  as  high  as  they 
are.  The  old  axiom  that  no  one  became  poor  by  taking 
a  profit  still  holds. 


PERSONAL. 


*~T\     MONG  the  salesmen  who  have  made  their  mark 
/  1/      H.  E.  Patriarche  stands  out  prominently.     He 
jf\       has    represented    Theo.    Haviland    &    Co.   at 
*      1      Montreal  for  the  past  seven  or  eight  years  and 
^"^  has  made  a  host  of  friends  in  the  Dominion. 
For  many  years  he  was  the  head  of  the  hotel  department 
at  the  New  York    store  of  John  Wanamaker.     He    was 
in  New  York  last  week  for  a  few  days  making  his  semi- 
annual trip.     His  stav  was  all  too  short. 

Chas.  Hall,  of  Springfield,  Mass.,  was  a  visitor  to 
New  York  last  week  consulting  with  F.  W.  Jenkins, 
who  represents  him  here. 

* 

W.  A.  B.  Dalzell,  president  of  the  Fostoria  Glass 
Co.,  was  in  New  York  last  week  making  his  first  visit 
to  the  new  uptown  showroom.  Naturally,  he  was 
much  pleased  with  the  display  Brother  Nixon  is  making, 
lie  said  that  the  difficulty  of  getting  raw  materials  and 
workers  had  not  been  exaggerated  in  the  least.  And 
when  the  ware  was  produced  there  was  the  question  of 
shipping  to  contend  with.  The  factory  will  be  closed 
two  weeks  from  June  30  to  make  much-needed  repairs. 
Mr.  Dalzell  attended  the  banquet  of  the  Rice  Leaders 
of  the  World  Association  held  at  the  Hotel  Astor  last 
Thursday  night,  at  which  he  had  a  number  of  gentle- 
men well  known  in  the  local  trade  as  his  guests. 

Jack  Stone  and  Percy  Frye,  of  the  Pittsburgh 
Lamj),  Brass  and  Glass  Co.'s  local  sales  staff,  have  lost 
all  their  ambition  to  distinguish  themselves  in  the 
navy,  a  little  fishing  trip  off  Sandy  Hook  last  Saturday 
having  ended  once  and  for  all  their  aspirations  in  that 
direction.  Two  healthier,  happier  fishermen  never  set 
sail;  two  sicker,  mon  forlorn-looking  individuals  never 
returned  to  tell  the  tale.  A  squall  blowing  up  in  the 
afternoon  tossed  then     craft  hither  and  thither,  up  and 
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down,  and  in  and  out,  until  the  stalwart  sailors  were 
laid  low  with  that  "let-me-die  !  "  feeling-.  They  had 
made  a  good-sized  catch,  but  decided  they  were  through 
with  food  for  ever  and  ever,  and  the  fish  were  dumped 
overboard.  Never  mention  fishing  if  you  don't  want 
to  get  in  bad  with  Messrs.  Stone  and  Frye. 

Wm.  M.  Friedlaender,  head  of  Oscar  O.  Fried- 
laend^r,  Inc.,  was  one  of  twenty- five  members  of  the 
Seventh  Regiment  selected  to  be  sent  to  Plattsburgh, 
and  left  last  week  to  enter  upon  several  months  of 
strenuous  training. 

Horace  C.  Gray  left  on  Monday  night  to  make  the 
rounds  of  the  various  factories  represented  by  his  con- 
cern in  New  York.  His  first  stop  will  beat  East  Liver- 
pool, where  he  will  visit  the  West  End  and  the  T.  A. 
McNicol  potteries.  He  expects  to  be  away  at  least  two 
weeks. 

C.  T.  McKenna,  of  the  McKenna  Sales  Corporation, 
returned  last  Friday  after  spending  the  week  in  Boston, 
where  he  reported  excellent  business. 

A.  Klayf,  of  Koscherak  Bros.'  sales  force,  having 
studied  nature  from  an  inland  point  of  view  for  several 
seasons  past,  is  spending  his  vacation  this  year  at 
Arverne,  L.  I.,  most  of  the  time  diving  for  sharks. 

An  unusual  accident  befell  Miss  Grace  Webster, 
office  manager  for  H.  Benedikt,  on  Friday  of  last  week. 
Walking  down  Fifth  avenue  at  the  noon  hour,  a  boy 
running  at  full  speed  turned  from  one  of  the  side  streets 
and  ran  into  her,  knocking  her  down.  The  impact  with 
the  sidewalk  gave  her  a  bad  cut  on  her  face.  Bleeding 
profusely,  she  was  carried  to  a  nearby  store  and  later 
to  the  hospital.  Upon  examination  it  was  found  that  no 
bones  were  broken  nor  other  serious  injury  sustained, 
and  she  was  allowed  to  go  home,  where  she  remained 
until  Monday  morning  recovering  from  the  shock. 

Axel  G.  Lober,  manager  for  the  Royal  Copenhagen 
Porcelain  Co.,  spent  the  latter  part  of  last  week  in  Bos- 
ton conferring  with  the  heads  of  the  Richard  Briggs 
Co. 

Edward  Benton,  assistant  to  Manager  Walter  De 
H.  Beltz  at  the  Onondaga  Potttery  Co.'s  New  York 
office,  was  called  to  the  colors  on  Monday  of  this  week, 
having  recently  joined  the  naval  militia. 

Fred.  Bremmerman,  of  the  St.  Louis  Glass  and 
Queensware  Co.,  was  one  of  the  buyers  to  put  in  an 
appearance  this  week.  Mr.  Bremmerman  will  as  usual 
combine  business  with  pleasure  on  his  trip,  taking  the 


opportunity  to  visit  his  daughter,  who  resides  at  Green- 
wich, Conn. 

Charles  Kraft,  New  York  manager  for  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.,  accompanied  by 
Mrs.  Kraft,  is  spending  a  brief  vacation  this  week  at 
Milford,  Pa. 

Frank  Primrose,  traveler  for  the  McKenna  Bros. 
Sales  Corporation,  returned  last  Saturday  after  a  sev- 
eral weeks'  trip  through  the  New  England  States  that 
netted  his  firm  a  nice  amount  of  business. 

Sherman  A.  Keegan,  office  manager  for  Cox  & 
Lafferty,  expects  to  go  vacationing  for  two  weeks,  leav- 
ing on  Saturday.  Accompanied  by  Mrs.  Keegan,  he 
will  make  an  extensive  tour  up  the  State. 

Fred.  Skelton  tried  out  his  new  car  on  a  trip  to  At- 
lantic City  over  the  Fourth,  in  company  with  "Sandy" 
Fraser,  of  the  Beaver  Valley  Glass  Co.'s  traveling  staff . 

J.  Blaine  Walker,  of  the  United  States  Glass  Co.'s 
local  sales  force,  left  on  Tuesday  for  a  two  weeks'  visit 
to  his  old  home  in  Pittsburgh,  where  he  will  join  his 
wife,  who  has  been  spending  the  past  several  weeks 
there. 

# 

Charles  Anderson,  another  of  the  Koscherak  Bros. 
salesmen,  left  last  Saturday  for  a  two  weeks'  vacation. 

Albert  Rehbarger,  of  the  Saul  Mfg.  Co.,  who  has 
been  making  a  tour  of  the  Eastern  States,  was  taken 
very  ill  with  quinsy  sore  throat  in  Pittsburgh  last  week. 
He  managed  to  reach  Sunbury,  Pa.,  where  his  wife  was 
visiting,  and  is  now  confined  to  bed,  making  a  slow  re- 
covery. 

John  J.  Miller  and  Mrs.  Miller  are  enjoying  the 
holiday  week  at  Spring  Lake,  N.  J. 

Leonard  Stock,  of  the  Herman  C.  Kupper  sales 
staff,  left  on  Saturday  to  enjoy  his  usual  summer  vaca- 
tion of  a  month.  Mr.  Stock  will  spend  his  time  prin- 
pally  "just  resting  up"  at  his  home  in  Brooklyn. 

Ira  B.  Clark,  of  the  John  B.  Higbee  Glass  Co.,  is 
spending  this  week  in  New  York. 

Henry  R.  Shirley,  traveler  for  Maddock  &  Miller, 
arrived  home  from  a  long  trip  through  the  West  on 
Monday,  and  reports  having  found  business  good 
everywhere,  with  everyone  complaining  because  they 
could  not  get   goods.     Mr.  Shirley  left  on  Tuesday  for 
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his   home'  at    Honesdale,  Pa.,  where   he  will  take  life 
easv  for  a  few  weeks. 

The  local  salesroom  of  the  J.  D.  Bergen  Co.,  at  239 
Fifth  avenue,  was  closed  last  Saturday,  and  hereafter 
all  New  York  business  will  be  transacted  from  the  fac- 
tory at  Meriden,  Conn.  Miss  Brennan,  who  has  so 
efficiently  managed  the  concern's  office  for  the  past 
three  years,  is  taking  a  short  rest  at  her  home  in 
Brooklyn,  and  wants  to  make  another  connection  in  the 
trade  later. 

* 

L.  S.  Owen,  secretary  of  the  Crockery  Board  of 
Trade,  who  has  been  suffering  with  a  severe  attack  of 
pleurisy  for  the  past  week,  is  gradually  improving,  and 
hopes  to  be  back  at  his  office  within  a  few  days. 

E,  D.  Libbey  has  resigned  the  presidency  of  the 
Owens  Bottle  Machine  Co.,  but  remains  chairman  of  the 
executive  committee.  Clarence  Brown  has  been  elected 
president,  succeeding  Mr.  Libbey. 

Langley  Hawthorn,  assistant  to  his  father,  John 
Hawthorn,  buyer  for  the  Wanamaker  store,  is  enjoying 
a  fortnight's  respite  from  business  playing  captain  of 
his  sailing  sloop  "Uncas."  Soon  after  his  return  next 
week  he  expects  to  be  called  for  service  in  the  Naval 
Reserve,  in  which  he  enlisted  some  time  ago. 


ing   is    that  the    gross  freight   revenue  of  the    Eastern 
roads  will  be  increased  from  3  to  4  per  cent. 


FREIGHT     RATES     RAISED. 


\I7HILE  at  first  the  decision  of  the  Interstate  Com- 
■  *  merce  Commission,  rendered  last  week,  on  the 
application  of  the  railroads  of  the  country  for  permission 
to  raise  their  freight  rates  15  per  cent  in  order  to  enable 
them  to  meet  existing  conditions  of  expense,  was  in- 
terpreted as  a  flat  rejection  of  the  application  of  the  car- 
riers for  relief,  a  more  careful  analysis  shows  that  rail- 
roads in  official  classification  territory — that  is,  the 
Eastern  roads — practically  gain  the  right  to  increase 
their  class  rates  from  8  to  10  per  cent. 

The  Eastern  roads  are  benefited  also  by  favorable 
rail  and  water  rates.  The  permission  to  increase  class 
charges  will  raise  rates  per  hundred  pounds  to  90  cents 
for  first  class,  79  cents  for  second  class,  60  cents  for 
third  class,  42  cents  for  fourth  class,  36  cents  for  fifth 
class,  and  30  cents  for  sixth  class  freight.  Such  in- 
creased tariffs  may  be  made  effective  on  not  less  than 
five  days'  notice  given  in  the  usual  way.  Railroadmen 
here  regard  this  phase  of  the  allowed  increase  as 
nting  practically  to  an  increase  of  from  8  to  10 
per  cent  in  Eastern  territory.  Some  class  rates  may 
be  increased  as  much  aa  1  5  per  rent,  but  until  the  de- 
heen  analyzi  '1  in  a  practical  way  it  will  be  im- 
possible to  tfive  exact  figures.     The  general  understand- 


ENROLMENT     PASSES     THE     300     MARK. 


THE  recruiting  station  of  the  Pottery,  Glass  and  Al- 
lied Trades  Unit  continues  to  be  a  busy  place,  as 
will  be  seen  by  the  showing  made  up  to  Tuesday  noon  of 
this  week,  when  311  enrolments  were  registered  to  the 
credit  of  the  unit — which  is  eleven  over  double  the 
quota  of  the  150  assigned. 

The  second  letter  sent  out  by  the  chairman  of  the 
Executive  Committee,  Marshall  W.  Gleason,  for  funds 
to  defray  the  expense  of  maintaining  the  station  is 
meeting  with  better  success  than  the  first,  but  there  is 
still  room  for  improvement,  and  it  is  to  be  hoped  that 
those  who  have  postponed  sending  their  checks  will  do 
so  at  the  earliest  opportunity,  as  the  total  of  $206  re- 
ceived to  date  lacks  considerably  of  being  enough  to 
cover  the  outlay  already  made. 

Receipts  to  date  are:  J.  Rogers  Silver  Co.  $10, 
Gleason-Tiebout  Glass  Co.  $10,  James  M  Shaw  &  Co. 
$10,  J.  F.  O'Gorman  $10,  W.  S.  Pitcairn  $10,  Higgins 
&  Seiter  $10,  Pacific  Coast  Borax  Co.  $5,  D.  King  Irwin 
$10,  Geo.  B.  Hall  $10,  Major  Wm.  D.  Finke$5,  Robert 
N.  Bolton  $5,  John  Dav:son  $5,  Paul  Joseph  $1,  B. 
Rosenfeld  $5,  Edward  Boote  $10,  C.  H.  Taylor  $10, 
Herman  C.  Kupper  $10,  Kennard  L.  Wedgwood  $10, 
United  States  Glass  Co.  $10,  C.  Dorflinger  &  Sons  $10, 
Morimura  Bros.  $10,  S.  Herbert  Cut  Glass  Co.  $25, 
Justin  Tharaud  $5. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishiugii, 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal," the  following  buyers  were  reported  this  week: 

R   E  Blum,  hf,  c,  F  E  Beach   Co,  Bridgeport.     Marl- 
borough. 
L  C  Scott,  t,  Campbell's,  Pittsburgh.     1239  B'way. 
C  De  Witt,  g,  Baltimore.     Latham. 
W   J    Moreland,  hf,  E    Malley    Co,  New    Haven.     220 

Fitfh  ave. 
J    W  Home,  t,    Kaufmann's    Dept   Store,  Pittsburgh. 

1261  B'way. 
E  Kelly,  hf,  Dutton's   Roxbury   Store,  Boston.     Wal- 

lick. 
E  F  Loge,  c,  g,  E  B  Taylor,  Richmond.     York. 
E  Hahn,  t,  Wm    Filcne's  Sons  Co,  Boston.     116  West 

32d. 
R  M  Wright,  hf,  c,  D  H  Holme?  Co,  New  Orleans.     15 

East  26lh. 
W  II  Zink,  hf,  A    Zink  &   Sons,  Steubenvilie.      Mon- 

ticello. 
E  R  Bell,  t,  J  R  Millner  &  Co,  Lynchburg,  Va.     1150 

B'way. 
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A  Word  to  the  Seller. 


Y 


OU  can't  afford  to  stand  still  while 
your   competitor   goes   ahead. 


Whether  you  have  anything  new,  or 
whether  you  haven't,  it  is  poor  policy 
to  remain  unknown  to  the  man  who  buys 
goods.  If  you  have  goods  to  sell,  tell 
him  about  them.  If  you  have  all  the 
orders  you   can   fill,  let   him   know   it. 

The  "Crockery  and  Glass  Journal" 
builds  an  intimacy  between  seller  and 
buyer  that  puts  you  on  the  favored  list 
when  the  latter  is  in  the  market  for 
merchandise. 

The  Fall  Buying  Season  will  soon 
be  in  full  swing.  The  time  to  give  our 
pulling  power   a   test   is   now. 

Rates   upon   application. 
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FORTY  YEARS  OP  PROGRESS. 


"HACK  in  1877,  in  the  town  of  Bradford,  Pennsyl- 
*-*  vania,  two  ambitious  young  men  pooled  their  finan- 
cial resources  and  opened  a  small  retail  crockery  and 
glass  store.  These  young  men  were  brothers,  Matthew 
and  Morris  McDonald,  and  their  initial  capital  totaled 
just  $2,000.  People  looked  and  were  well  impressed; 
purchased  and  were  well  pleased;  and  returned  to  buy 
again. 

It  was  not  long,  however,  before  the  much-talked- 
of  opportunities  of  the  great  Northwest  attracted  the  ac- 
tive interest  of  these  hustling  partners,  and,  although 
the  business  was  flourishing  most  encouragingly,  it  was 
decided  to  move  westward  along  with  the  swelling  cur- 
rent of  migration.  Accordingly,  Morris  moved  to  Min- 
neapolis, where  he  opened  up  under  the  McDonald 
Bros,  name,  while  Matthew  remained  in  charge  of  the 
business  in  Bradford. 

By  the  fall  of  1885  it  had  been  clearly  demonstrated 
that  the  Northwest  was  fulfilling  its  alluring  claims  of 
wider  opportunity  for  the  McDonald  Bros.'  business;  so 
Matthew  also  moved  to  Minneapolis. 

Soon  the  retail  business  grew  to  wholesaling,  and 
gradually  importing  connections  followed  along,  with 
an  expansion  into  wider  fields  of  merchandising  that  in- 
volved more  extensive  transactions  and  necessitated 
ever-increasing  housing  accommodations  and  facilities. 

The  present  size  of  the  business  requires  more  than 
200,000  square  feet  of  floor  space — some  progress  from 
the  original  18  x  40-foot  room  in  Bradford. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  %\  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 


HELP     WANTED. 

\  A /ANTED — By    English    importing    firm,  a  young  man  for 
"         general  office  work  and  to  develop  into  roadman.     Good 
opportunity.      Address,  stating  experience  and  salary  expected, 
A.  B.  C,  this  office. 


SITUATIONS     WANTED. 

I  )•  ou  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
'  Have  specialized  in  selling  this  class  of  goods  for  several 
years  an<l  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A  131,  this  office. 


FOR     SALE. 

lI/HEELO<  K'S  stock  FOR  SALE.— Rockford  is  to  have 

*  K)  to    it!     population,  which    will 

100,000,  and  hardly  a  place  to  buy  a  dinner  set, 

table  glassware,  eti  ,      'I  to-day   could  be   bought   foi 

|10,000.     Can  reduce  it  to        00      Arrangements  could  be  made 

line  of  b  bich 

loaned  goods  would 

:.t.      Address  A.   W     W*HEELO(  K,  Rockford,  111. 

Merchants  <zvho  -visit  St.  Louis  are  invited  to  cad.   .   .   . 

SIDNEY  N.  SCHARFF,  Manufacturers'  A^ent, 

802-0   Victoria  IJIdK-,  St.  Louis,  Mo. 

Lampi ,  Pottei . ,  An 
ano  I  Lines  on  Display. 


Alfred  Meakin,  Ltd 


W.  H.  Grind'ey  fe  Co. 


Jones,  McDuffee  &  Stratton  Co 

25  to  39  Franklin,  cor.  Hawley  St.,  BOSTON,  MASS., 

Offer  the  following  STOCK  PATTERNS  of  Decorated  Ware,  which, 

being  carried  in  abundant  lines,  both  open  and  in  original  packages, 

can  be  supplied  promptly,  and  at  lowest  market  values: 

The  ROUEN,  Nippon  China 

The  SEDAN, 

The  GOLDENA, 

The  SICILY. 

The  FLAMENGO, 

The  PAGODA, 

TheMETZ, 

The  CARPATHIA, 

The  MONTEREY,  Ridgways 

The  Flow  Blue  MEISSEN,  Onion  pattern. 

The  Old  Blue  WILLOW, 

The  ORLOFF, 

The  MELBA, 

The  BRIDAL  WREATH,  Hotel, 

The  GENEVA,  Hotel, 

The  DUSSELDORF, 

The  Green  Illuminated  FLORENTINE,  Johnson  Bros. 

The  REGENT, 

The  SANTOS.  White  and  Gold. 

The  HEVELLA, 

The  RARODA, 

The  CASPIAN 

The  PONTRACINA 

The  VALENCIA  LACE.   Hotel, 

The  LAREDO, 

The  GLENCOE, 

The  OAKWORTH, 

The  TRIESTE, 

The  WINDERMERE, 

The  HANSA, 

The  SENATE, 

The  BLEU  DE  ROI, 

The  IVANHOE, 

The  MARENGO 

The  BALKANS, 

The  ALGERIA, 

The  SANTANGEL, 

TheMINDEN, 

The  CAIRO, 

The  Old  BLUE  CANTON  China,  Hong  Kong. 

The  Old  BLUE  FITZHUGH  China, 

The  Green  and  Gold  MEDALLION  Canton  China,  " 

The  LACE  BORDER  and  ROSETTE,  Royal  Worcester  Porcelain  Co. 

The  Green  FESTOON, 

The  VIGORNIA  China,  White  &  Gold  Encrusted, 

The  MALVERN ,  MULBERRY  and  DOVE, 

The  ALEXANDRA.  Booths,  Ltd. 

The  MARQUIS, 

The  BELGRADE  China,  Doulton  &  Co. 

The  ALCAZAR,  Wm.  Adams  &  Co. 

The  ST.  LAZARE  SPRAY,  Haviland  &  Co.  China 

The  OPORTO, 

The  DONHOFF, 

The  SPRINGTIME 

The  SONDERBURG, 

The  MAYENNE, 

The  PRINCESS, 

The  AMSTEL. 

The  ST.  GEORGE,  Gold  Encrusted 

The  COUNTESS, 

The  AUTUMN  LEAF, 

The  LISBON, 

The  MONACO, 

The  VALMONT, 

The  CASTIGLIONE 

The  MALABOR,  Hotel, 

The  BALUSTERE,  Hotel, 

The  CALVADOS,  Encrusted  Gold, 

The  ATHENA  J.  Pouyat 

The  NARBONNE,  Green  Band  and  Gold  Lace, 

The  BARONIAL,  White  and  Gold,  Bavarian  China. 

The  CASSEL, 

The  LILLE,  Gustav  Vogt 

The  LOUVRE,  Theodore  Haviland  &  Co 

The  HANOI.  " 

The  BELFORT, 

The  ARENIDA,  L'Union  Ceramique 

The  BLUE  CHINESE,  J  Wedgwood  &  Sont 

The  SOFIA  China, 

The  BRINDISI,  Glnori  Italian  China. 

The  Royal  Dresden  BLUE  ONION  Porcelain  Crossed  Swords  braad 

The  MEISSEN  CHINA  (Dresden)  Blue  Onion. 

The  ODESSA,  White  and  Gold  Encrusted.  John  Aynsley  &  Sor 

and  other  stock  patterns   from  original   sources. 

Also,  Grindley's  W.  G  and  Johnson's  White  Semi-Porcelain  j  Alfred 
Meakin's  W.  G.,  Haviland  White.  Gold  and  Decorated  china,  and  Staf- 
fordshire, German,  Japanese  and  French  China  Novelties;  also  the  best 
things  from  the  Greenwood  Pottery  Co.,  Lenox,  Onondaga  China, 
W.  8.  George  Pottery  Co.,  and  others. 

Ou.  facilities  for  readily  matching  STOCK  PATTERNS  will  t* 
appreciated  when  we  state  the  fact  that  we  have  upwards  of  9,000 
BINS  occupied  in  our  main  store  and  our  storehouse  in  South  Boston 

I*"    Stock    Patterns"  which  cannot   be  readilv   matched    cause 
more  annovapc*  than  nrofit.: 


i'orcelaiaes  G  L)  A 


China 
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FRANCE, 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK  # 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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BUSINESS    BRIEFS. 


Wm.  H.  Coleman,  sales  agent,  1641  Penn  avenue, 
Scranton,  Pa.,  has  filed  a  petition  in  bankruptcy  with 
liabilities  $18,150.70  and  assets  $4,833. 

*      * 

The  Radiant  Glass  Co.,  Fort  Smith,  Ark.,  has  been 
incorporated  with  a  capital  of  $10,000  by  George  D. 
Carney,  M.  N.  Carney  and  J.  S.  Parks. 

Palm  Bros.  Co.,  manufactttrers  and  importers  of 
decals,  are  finding  their  new  quarters  at  7.1  Murray 
street  a  great  improvement  over  their  previous  location. 
Mr.  Schulenberg,  who   is  a  live  wire  in    the  business, 


feels  very  happy  over  the  change  and  is  delighted  with 
the  fine  offices  and  facilities  for  doing  business. 

*      * 

During  the  month  of  June  the  Jones,  McDuffee  & 
Stratton  Co.,  Boston,  landed  from  Liverpool  280  crates 
and  casks  of  English  earthenware  and  china. 

»      * 

The  Gotham  Specialty  Co.,  Inc.,  will  deal  in  glass- 
ware in  Manhattan  with  a  capital  of  $1,000.  Irving  G. 
Warshaw,  William  J.  Cunningham  and  Bertha  J.  Golda, 
incorporators. 

The  petition  in  bankruptcy  filed  against  the  Stand- 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 


f/nrj 


□ 

*A/iLLi  AM 

rmnmunr 


Bai   rtt.G.  1      8c  Co., 72-74 P                   .  . .  B  3 

C  4 

,..,  C  3 

Da                     m  Bai  l)  3 

Dorl  c  4 

Dui  [J  4 

Dr*k«                                            >  Murray  St.  .  C  4 


Goetz,  0..43  Murray  St C  4     Redon,  M.,25  W.  B'way C  3 

Roessler  &  Ilasslacher.'lOO  William  St..  .  F  2 

Honesdale  Decorating  Co.,  36  Murray  St.  C4     Straus,  L.,  &  Sons,  42-46  Warren  St Ci 


..  ,,  ,.    r„  .,  ...  ,.   .     Tarentum  Glass  Co.  25  W.  B'way C3 

Kupper.H  2MurraySt..  .  C4      rharaud,  Justin,  25  W.  B'way.... C3 

B3 


,,     .  ,     .    ,,    ..,,       ,.  .,  ...  „   .        '<>Kt  &  Dose,  65  Barclay  St 

54  Murray  Si C  4  ' 

ftSldlmn  An,  Oacax  O.,  40  Murray  St C4      Miller,  Edward    &  Co..  68-70  Park.  Place..   B3     Williamsbureh  Flint  Glass  Co.,  96  Park  PI.  A  3 
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ard  Toy  Mfg.  Co.,  5o  West  Houston  street,  this  city^ 

has  been  dismissed  on  a  settlement  with  creditors  of 

fifty  cents  on  the  dollar. 

»      * 

Geo.  Borgfeldt  &  Co.  have  recently  opened  a 
branch  office  at  Dallas,  Tex.,  in  charge  of  C.  M.  Kort- 
wrigfht.  This  makes  the  fifth  new  branch  within  two 
years.  They  now  have  nine  branches  —seven  in  the 
United  States  and  two  in  Canada,  besides  representatives 
in  the  West  Indies,  South  America,  the  Far  East  and 
Europe. 

Three  New  Jersey  glass  companies  have  increased 

their  capital  $1,050,000  in  the  aggregate.     They  are  the 

Cumberland    Glass    Co.,  the    Minotola  Glass    Co.,  and 

the  More-Jonas  Glass    Co.     The   Cumberland  concern 

ncreased  its  authorized  capital  stock  from  $500,000  to 


$1,000,000,  the  Minotola  from  $100,000  to  $500,000,  and 
the  More-Jonas  from  $100,000  to  $250,000. 

•      • 

The  Superior  Glass  Co.,  Martins  Ferry,  O.,  has 
been  incorporated  with  a  capital  of  $60,000,  by  Win. 
W.  Davis,  Frank  W.  Nesbitt,  Frank  A.  McMahon,  Lois 
Henderson  and  R.  R.  Marshall. 


PACKAGE     PRICES     INCREASED. 


THE  New  York  agents  representing  the  glassware 
factories  received  notice  the  first  of  the  week  of 
an  advance  on  barrels  from  sixty  cents  to  seventy-five 
cents,  and  a  corresponding  increase  of  twenty-five  per 
cent  on  all  other  packages. 
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~3nbix   to   1\overtlsemettts 

AND    

BUYERS'    GUIDE. 

Importers  of  China,  Glassware,  etc. 


American  Import  Co 

Bassett    Geo.  F.,  &  Co     

Bernardaud.  L.,  &  Co.,  Limoges,  France. 

Bloch,  L.  D.,  &  Co   

Boote ,  Edward 

Bing,  Ferdinand,  &  Co.'s  Successors 

Davison ,  J 

Fondeville,  A.  J.,  &  Co 

Friedlaender,  O.  O 

Gredelue,  A.,  New  York 

Goetz,  Otto 1 

Guerin  &  Co. ,  Limoges 

Haviland,  Theodore  &  Company 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Jones,  McDuffee  &  Stratton  Co.,  Boston. . 

Kupper,  Herman  C 

Kinney  &  Levan,  Cleveland   ... 

Maddock  &  Miller 

Morimu»a  Bros 

M  >gi,  Momonoi  &  Co     

Noe,  Wm.  R.,  &  Sons 

Pitcairn,  W.  S 

Redon,  M   

Straus,  L. ,  &  Sons     

Straub,  Paul    &  Co 

Strobel  &  Wilken  Co   

raud,  J 

Tajimi  Co 

Takito,  Ogawa  &  Co   

Venon,  J.  H    

VoKt  A  \  >'>■■ 

prood    EEennard  L  


..  27 
. .     28 

.       2 

...26 

26 

.     26 

..  28 
.  .  26 
...28 
.  4 
...28 
...  4 
...  21 
25,26 

.3,26 

..  20 
...28 
...  4 
..  .  28 
. .  26 
...26 
...27 
...26 
.  .  28 
...28 
...27 

..  27 
...28 
....  26 
...26 
...27 
...28 
....   26 


Materials. 


Cut  Glass. 


Dorflinger,  C,  &  Sons 28 

Honesdale  (Pa.)  Decorating  Co 28 

Libbey  Glass  Co.,  Toledo,  O '. 

Pairpoint  Corporation 27 

St.   Louis  Crystal  Glass  Co 31 


Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co 


Manhattan  Brass  Co 

Miller,  Edward,  &  Co.    ....    

Maibrunn  Co ... . , 

Plume  &  Atwood  Mfg.  Co 

Pittsburgh  Lamp,  Brass  &  Glass  Co . , 


...32 
...31 
...  32 

...  27 
...32 

29,32 


I,  B,  V .,&  Co 

I 


30 
SO 


Phoenix  Glass  Co . .    .      26 

Domestic  Pottery. 

Benedikt,  H .27 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 3 

Cartwright  Bros.  Co.,  East  Liverpool. .    .  5 

Guernsey  ware ...     26 

Mayer  China  Co.,  Beaver  Falls,  Pa 5 

Onondaga  Pottery  Co.,  Syracuse,  N.  V ....     5 

Roseville  Pottery 27 

Glassware. 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 30 

Bonita  Art  Co. ,  Wheeling,  W.  Va 28 

Cambridge,  The  (O.)  Glass  Co 27 

Co-operative  Flint  Glass  Co 27 

Dela  Croix,  Chas.  J 26 

Dorflinger,  C,  &  Sons     .28 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 31 

Fostoria  Glass  Co   27 

Gillinder  &  Sons,  Inc   3,26 

Gray,  Horace  C,  Co 26 

Ikisey,  A.  H..&  Co.,  Newark,  O 27 

Lancaster  (O. )  Glass  Co         27 

McKenna  Brothers  Sales  Corporation   27 

Marshall,  II.  A.,  Chicago 3,29 

Republic  Specialty  Co 27 

Scharff,  Sidney  N.,  St.  Louis,  Mo     20 

Tarentum  Glass  Co   .  28 

United  States  Glass  Co.,  Pittsburgh 2,27,29 

VVilliamsburgh  Flint  Glass  Co 31 

Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park,  N.  Y  31 

igo  Directory 29 

Robert  Rawathorm         graving  Co.,  Pittsburgh 30 


NEW     YORK,    JULY     12,    1917. 


THE    CONDITION    OF    BUSINESS. 


For  the  first  time  in  many  weeks  the 
New  York     mails  have  been  scant.     At   probably  no 

time  within  the  past  six  months  have  so 
few  orders  been  received  through  this  medium.  And 
of  course  there  were  few  buyers  in  the  market.  There 
seems  to  be  a  general  let-down  all  over  the  country  as  a 
kind  of  reaction  to  the  strenuous  times  we  have  been 
having.  But  there  are  evidences  that  in  a  very  short 
while  business  activity  will  revive,  and,  if  possible,  it 
will  be  greater  than  anything  we  have  experienced. 
Already  letters  have  been  received  in  this  city  giving 
notice  that  the  writers  will  soon  be  on  their  way  to 
market  and  inquiring  as  to  whether  there  will  be  any 
new  goods  to  be  seen,  and  when.  Of  course,  every- 
body is  anxious  about  prices.  It  seems  to  be  naturally 
expected  that  there  will  be  a  further  advance,  and  it  is 
only  a  question  of  how  much. 


The  domestic  potters,  for  the  first  time  in  many 
years,  have  worked  right  straight  along,  taking  only 
the  Fourth  of  July  in  most  cases  for  a  holiday.  Man>  of 
the  potteries  need  repairs;  but  business  is  so  brisk,  or, 
rather,  there  are  so  many  orders  on  hand  and  such  a 
crying  need  for  shipments,  that  the  men  were  persuaded 
to  keep  at  it. 

Most  of  the  glass  factories  shut  down  for  two  weeks, 
and  some  for  even  longer.  They,  too  all  need  repairs, 
but  could  have  gotten  along  had  the  men  been  willing  to 
work.  The  latter  claim  that  it  is  impossible  to  continue 
through  the  extremely  hot  weather,  and  feel  that  they 
can  do  better  work  after  a  rest,  Which  is  true;  but  the 
question  is,  will  they  ? 


Both  glass  makers  and  potters  are  facing  a  fuel  con- 
dition for  next  winter  which  is  very  embarassing.  The 
supply  of  natural  gas  last  season  was  totally  inadequate, 
and  from  present  indications  there  will  be  less  in  the 
future.  On  top  of  this  comes  a  decided  increase  in  the 
cost.  Manufacturers  realize  that  immediate  steps  must 
be  taken  to  provide  for  a  change  of  fuel  and  are  at  their 
wit's  «nd  to  know  where  they  are  going  to  land,  for  it 
is  almost  impossible  to  make  contracts  for  sufficient  coal 
for  any  great  length  of  time,  and  oil  has  reached  almost 
prohibitive  figures. 

While  transportation  facilities  have  improved  some- 
what, they  are  still  very  bad.  Whereas  it  used  to  take 
four,  five,  or  perhaps  six  days  to  get  a  car  from  the 
Middle  West  to  New  York,  it  now  takes  as  many  weeks. 

While  the  slight  raise  in  freight  rates  is  of  conse- 
quence, it  is  as  nothing  compared  with  the  additional 
cost  of  raw  materials. 

The  draft  measure  will  soon  be  in  force.  Accord- 
ing to  the  latest  accounts,  687,000  men  will  be  called, 
and  the  quotas  required  from  the  manufacturing  dis- 
tricts will  be  sufficiently  large  to  have  a  decided  effect 
on  the  labor  situation. 

Every  one  of  the  points  mentioned  above  are  factors 
in  increasing  the  cost  of  production,  and  it  would  not  be 
astonishing  if  further  advances  were  made  soon,  in 
spite  of  the  tentative  arrangement  intended  to  insure 
present  prices  up  to  the  fir-:t  of  October. 


The  convention  of  cut  glass  manufacturers  at  Chau- 
tauqua Point  was  eminently  successful.  In  the  four 
days'  holiday  an  intimate  relationship  was  established 
which  had  never  existed  before,  and  many  rough  points 
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were  smoothed  over.  Everybody  agreed  that  orders 
were  plentiful;  the  great  trouble  was  in  getting-  blanks. 
It  was  intimated,  however,  that  from  this  time  on  more 
and  better  blanks  would  be  available. 


Retail  trade  is  about  as  usual  at  this  time  of  the 
year,  not  only  in  the  metropolitan  district,  but  all  over 
the  country. 

Although  there  has  been  no  produc- 
Pittsburgh  and    tion   of  glassware    during  the  past 
Vicinity  fortnight,  due  to  the  summer  holi- 

day of  glass  workers,  orders  con- 
tinue to  be  received  by  the  manufacturers.  Little,  if 
any,  stocks  exist  for  immediate  shipments,  as  the  manu- 
facturers have  been  working  from  the  lehrs  direct 
through  to  the  packing  rooms.  The  time  of  stocking 
glassware  has  passed.  Light  cut  ware  is  in  active  de- 
mand. Blanks  for  cutting  are  also  in  liberal  request. 
The  demand  for  packers'  ware  continues  larger  than 
the  manufacturers  can  supply.  Seasonable  lines  are 
also  having  a  good  call.  Repairs  are  being  made  at  all 
factories,  and  with  one  or  two  exceptions  all  union 
plants  will  start  operations  next  Monday  morning. 


While  the    pottery    manufacturers 
East  Liverpool     continue  to  receive  new  business  by 
and  Vicinity       mail,  production  shows  no  increase. 
It  is  an  exceedingly  hard  matter  to 
secure  sufficient  labor.     That  selling  prices  will  under- 
go another  increase  ere  long  is  a    foregone  conclusion, 
owing  to  the  action  of  the  gas-supplying  companies  ad- 
vancing the  price  of  their  fuel  on  a  range  from  50  to  65 
per   cent.     The    general    demand    for  ware  continues. 
Specialties  are  active,  and  the  call  for  teas  and  plates  is 
exceptionally  strong. 


FUEL     RATES     INCREASED. 


THE  Manufacturers'  Light  and  Heat  Co.,  Pittsburgh, 
'       has  increased  the  rates  for  fuel  gas  to   glass  and 
ry  plants  to  an  extent  never  before  experienced  at 
one  time.     The  company  also  advises  these  manufac- 
turers that  there  i  ince  of  a  gas  supply  during 
-rnin^  winter;  that  the  new  rates  are  only  for  the 
time                                          [Id  be  well. for  them  to  make 
arrange  of  fuel. 

The  .-  kilns  for  coal  burning 

will  prove  no    small    item,      filass    manufacturers   will 

oal,  or 

1     tl  will  be  hard  to  secure   and  fuel  oil 

nl    quotations    being   on  a 

■  Hon.     Mauufai  tureri  ol  both 

i  prg 


duction  are  concerned.     With  the  continued  scarcity  of 
labor,  the  situation  as  a  whole  is  very  perplexing. 
The  official  notice  follows: 

You  are  hereby  notified  that  there  will  be  a  change 
in  the  rates  to  industrial  consumers  of  the  Manufactur- 
ers' Light  and  Heat  Co.,  to  go  into  effect  en  the  first 
day  of  August,  1917,  as  follows: 

Fiist  250,000    cubic  feet,  31c.  per  thousand 

Next  750,000  29c. 

Next  2  million  27c. 

Next  7  million  26c. 

Next  40  million  25c. 

All  over  50  million  "  24c. 

Discount  of  lc.  per  thousand  cubic  feet  is  allowed 
where  payment  is  made  on  or  before  the  twentieth  of 
the  month  following  that  for  which  bill  is  rendered. 

This  rate  has  been  established  to  be  operative  dur- 
ing the  next  few  months,  when  the  domestic  demands 
are  comparatively  light.  If  fiere  is  no  change  for  the 
better  in  the  cost  and  difficulty  of  obtaining  a  gas  sup- 
ply, due  not  only  to  the  increased  cost  of  production, 
but  also  to  the  depletion  and  exhaustion  of  developed 
territory  and  the  inability  so  far  to  find  new  territory, 
then — in  all  probability  on  or  before  December  1,  1917 
— this  company  will  be  forced  to  withdraw  its  industrial 
rates,  and  will  not  undertake  to  supply  industrial  con- 
sumers. 

With  this  probable  action  in  prospect,  you  are  ac- 
cordingly advised  to  make  such  preparation  as  you  may 
deem  proper  for  the  change  of  your  appliances  and  the 
introduction  of  other  fuel  than  natural  gas. 

John  E.  Gill,  President. 

In  Hancock  County,  West  Virginia,  opposite  East 
Liverpool,  the  gas  company  has  sent  notice  to  some 
manufacturer,  offering  under  new  contracts  a  lower 
price  than  above  noted,  viz  ,  250,000  cubic  feet,  29c; 
next  750,000  cubic  feet,  26.;  next  2  million,  24c;  next 
7  million,  23c;  next  40  million,  22c 

Only  a  few  months  ago,  through  friendly  confer- 
ences, the  State  of  West  Virginia  dropped  its  proceed- 
ings against  the  Manufacturers'  Light  and  Heat  Co.  to 
prevent  an  advance  in  gas  rates.  What  action  the  State 
will  take  now  is  not  intimated.  Just  why  there  should 
be  such  a  difference  between  gas  rates  in  Hancock 
County,  West  Virginia,  and  Columbiana  County,  Ohio, 
just  across  the  Ohio  River,  is  not  explained. 


NO     OUTING     THIS     YEAR. 


AS  stated  in  last  week's  issue,  the  steamer  "Com- 
J-  *■  mander,"  which  was  to  have  conveyed  the  mem- 
bers of  the  Pottery,  Glass  and  Brass  Salesmen's  Associa- 
tion on  their  annual  picnic,  has  been  requisitioned  by  the 
Government.  Secretary  Jos.  F.  O'Gorman  and  John 
Nixon,  chairman  of  the  outing  committee,  have  made 
every  effort  to  get  a  substitute,  but  find  all  owners  of 
in  New  York  waters  have  been  instructed  to  hold 
ubjecl  to  instant  call.  Other  means  of  transpor- 
tation were  considered  at  a  meeting  of  the  committee  on 
Thursday,  but  each  presented  such  difficulties  that  it 
was  finally  voted  to  eall  the  affair  off  for  this  year, 
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Many    of   the    glass  manufacturers 

Pittsburgh  and     have    had   engineers   employed  for 

Vicinity  some  time  working  out  plans  for  the 

use  of  other  fuel  than  gas.  Last 
winter  proved  that  it  could  no  longer  be  depended  upon, 
and  a  few  manufacturers  immediately  installed  oil-burn- 
ing apparatus.  Others  decided  to  await  developments. 
They  need  wait  no  longer,  for  they  are  now  notified  that 
the  supply  of  gas  for  fuel  for  industrial  plants  will  be  only 
of  a  few  months'  duration.  The  erection  of  gas-produc- 
ing plants  will  prove  costly,  inasmuch  as  labor  and 
materials  are  higher  then  ever  before  known.  Not  a 
few  glass  manufacturers  in  this  locality  say  that  they 
hardly  know  which  way  to  turn.  Every  day  brings 
forth  a  condition  not  heretofore  experienced. 


Lawrence  Kinet,  with  the  United  States  Glass  Co., 
has  passed  his  examination  for  the  Aviation  Corps.  He 
is  the  fifth  from  the  main  office  to  enlist. 


Harry  A.  Ross,  manager  of  sales  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  has  returned  to  his  desk 
after  a  six  weeks'  trip  through  the  South  and  West, 
during  which  he  visited  the  Pacific  Coast  offices. 


David    Prosser,    salesman    for   the    United    States 
Glass  Co.,  is  spending  his  vacation  in  this  locality. 


The  labor  situation  is  said  to  be  the  worst  ever  ex- 
perienced. Both  male  and  female  workers  are  hard  to 
secure.     High  wages  seem  to  hold  little  inducement. 


The  wage  conference  between  glass  manufacturers 
and  a  committee  representing  the  workers  will  start  at 
Atlantic  City  on  Monday,  July  23.  This  will  he  one  of 
the  most  important  meetings  ever  held,  and  its  result 
will  undoubtedly  be  reflected  sooner  or  later  in  the  sell- 
ing lists  of  the  different  plants. 


Watson  W.  Lang,  manager  cf  the  local  offices  of 
Kinney  &  Levan,  is  taking  a  summer  holiday  by  motor- 
ing to  Philadelphia,  Baltimore  and  Washington,  accom- 
panied by  Mrs.  Lang.     The    Kinney  &  Levan   rooms 


here  opened  last  Monday  for  their  holiday  business.  A 
lot  of  new  items  in  glass,  china  and  domestic  pottery 
are  on  display.  

R.  B,  Voitle,  who  is  attached  to  the  Boston  office 
of  the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  has  been 
spending  his  vacation  in  this  district,  dividing  his  time 
between  the  home  office  and  Jeannette,  Pa.,  the  home 
of  his  parents. 

The  opinion  prevails  here  that  should  existing  con- 
ditions continue  indefinitely  some  factories  will  be  un- 
able to  operate.  The  shortage  of  labor,  which  is  grow- 
ing greater  almost  daily,  together  with  increased  costs 
of  materials  and  fuel,  are  creating  a  very  serious  situa- 
tion.   

Lee  Richards,  with  Hale  Bros.,  San  Francisco,  has 
been  spending  a  few  days  touring  the  glass  factories  of 
this  territory  previous  to  going  into  the  New  York 
market.  ____^ 

Glass  manufacturers  will  regret  to  learn  of  the 
death  here  of  Attorney  Jacob  Nesbitt.  He  was  well 
known  in  the  trade,  most  of  the  manufacturers  having 
secured  their  patent  papers  on  different  creations 
through  his  services.     He  was  ill  only  a  short  time. 


On  account  of  the  number  of  improvements  being 
made  at  the  plant  of  the  Fostoria  Glass  Co.  the  factory  is 
not  expected  to  resume  operations  until  the  week  of 
July  23.  

The  Jeanne'.te  (Pa.)  Toy  and  Novelty  Co.  has  been 
formed  with  a  capital  stock  of  $10,000.  Among  the  in- 
corporators are  George  D.  Sailor,  of  the  McKee  Glass 
Co.  office,  M.  Homer  Miller  and  Turney  H.  Stough,  all 
residents  of  Jeannette. 

Although  some  glass  manufacturers  have  business 
on  hand  for  the  Federal  Government,  it  was  impossible 
to  get  men  to  work  during  the  past  fortnight.  They 
were  bent  on  loafing,  although  it  was  shown  to  them 
that  fifty  per  cent  of  the  crews  could  take  two  weeks  at 
a  time,  and  during  July  all  would  have  had  their  vaca- 
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tions.     They  turned  a  deaf  ear  to  all  pleadings,  with  the 
result  that  factories  have  been  at  a  complete  standstill. 


Recently  the  Macbeth-Evans  Glass  Co.  leased  from 
the  Imperial  Glass  Co.,  of  Charleroi,  Pa  ,  a  portion  of 
the  property  formerly  leased  by  the  W.  H.  Hamilton 
Co.,  bottle  manufacturers,  and  extensive  improvements 
are  now  being  made  there.  It  is  said  that  two  contin- 
uous tanks  will  be  erected  for  the  manufacture  of  gas 
and  electric  goods.  The  Macbeth-Evans  Glass  Co.  has 
used  machinery  for  nearly  twenty  years  in  the  manu- 
facture of  paste  mold  ware,  but  it  is  understood  now 
that  these  new  tanks  will  be  equipped  with  machines 
for  making  iron  mold  goods.  Six  small  furnaces  are 
also  being  built  for  the  manufacture  of  glassware  for 
technical  purposes.         

The  citizens  of  Fostoria  have  raised  over  $80,000 
towards  a  $100,000  fund  to  be  given  the  Fostoria  Glass 
Novelty  Co.  so  that  it  can  increase  its  plant. 


In  an  automobile  accident  at  Rochester,  Pa.,  a  few 
days  ago,  George  Wehr,  manager  of  the  Phoenix  Glass 
Co.'s  plants  at  Monaca,  Pa.,  was  cut  and  bruised  about 
the  head  and  body.  His  daughter  suffered  a  sprained 
ankle,  and  was  also  cut  and  bruised. 


AT    CHICAGO. 


I)USIXESS  showed  much  improvement  during  the 
J  past  week.  The  fact  that  a  number  of  buyers  for 
department  stores  are  getting  ready  to  leave  on  their 
vacations  has  caused  them  to  send  in  orders,  so  that 
goods  will  be  here  when  they  return.  However,  they 
have  all  postponed  the  placing  of  big  specifications  un- 
til inventories  have  been  taken,  later  on. 

Walter  G.  Minnemeyer  has  gone  to  his  summer 
home  on  Duquesne  Island,  in  Georgian  Bay,  to  spend 
a  few  weeks.  He  will  be  joined  by  H.  S.  Potter,  sales 
manager  of  the  Tarentum  Glass  Co.,  in  about  a  week. 
It  is  expected  that  the  party  will  eventually  number 
half  a  dozen.     The  time  will  be  spent    in  fishing  and 

boating. 

•  # 

Louis  Carter,  who  represents  Snellenburg  &  Co.. 
Philadelphia,  was  in    the  citj  greeting  his    friends  this 

week. 

•  * 

Peter  Rinkin,  buyer  for  the   Boston  Store    has  left 
-.',:  Owen  Lake,  Wis.,  to    pond    his  vacation,  in  accord- 
annual  custom. 
■      ♦ 

loss  to  the  Grand  Leader  De- 
partment  Store,    27  10   W.  Twenty-second    street,  last 
Tbe  blaze   broke  out  in  the  middle  of  the  night 
on  tl.  floor,  and  before  the  fire  department  got 

bad  eaten  their  way  through  a 


good  portion  of  the  stock  on  that  floor.  The  smoke  and 
water  also  did  some  damage.  It  was  only  by  excep- 
tional effort  that  the  firemen  saved  any  part  of  the  struc- 
ture. The  fire  is  attributed  to  crossed  electric  wires. 
The  loss  is  partly  covered  by  insurance. 

•  • 

The  news  of  the  sudden  death  of  Henry  Field  in 
New  York  last  week  caused  a  sensation  in  business  cir- 
cles here.  A  number  of  officials  connected  with  the 
Marshall  Field  &  Co.  store  and  the  estate  left  at  once 
for  New  York. 

James  Shepherd,  of  the  Macbeth-Evans  Co.,  was 
visiting  in  the  city  this  week. 

* 

The  recent  advance  in  glassware  has  caused  a  row 
between  some  of  the  salesmen  for  factories  and  the  buy- 
ers for  mail-order  houses.  The  latter  have  had  their 
catalogues  in  preparation  for  several  weeks  past,  and 
they  based  the  listed  prices  on  information  given  them 
by  the  salesmen.  Now  the  buyers  have  been  informed 
of  the  raise,  in  some  cases  too  late  to  make  changes,  and 
they  charge  bad  faith.  An  experienced  factory  man 
said  that  the  constant  browbeating  for  prices  which  the 
mail-order  buyers  indulge  in  is  probably  responsible. 
Salesmen  in  some  instances  may  have  feared  to  tell  of 
the  coming  raise,  even  when  they  had  information  from 
their  factories,  for  fear  they  might  lose  business. 

B.  H.  Palmer,  of  the  Chicago  office  of  the  United 
States  Glass  Co.,  went  to  Danville,  111.,  at  the  end  of 
the  week.  After  visiting  there  for  a  few  days  he  will 
make  an  Eastern  trip,  stopping  at  Gas  City,  Ind.,  and 
then  go  on  to  Pittsburgh,  where  he  will  visit  head- 
quarters. 

*  * 

The  large  department  stores  of  the  city  contem- 
plate a  joint-delivery  system,  and  steps  at  organization 
are  now  being  undertaken,  the  purpose  being  to  secure 
the  present  results  with  less  effort.  Each  of  the  stores 
now  has  to  maintain  a  delivery  system  which  costs 
many  thousands  of  dollar  every  year,  and  undoubtedly 
the  wagons  go  over  the  same  ground  every  day.  If 
the  cost  of  maintenance  of  this  expensive  system  could 
be  cut  down,  goods  would  sell  cheaper.  At  present  it 
is  figured  into  the  overhead  and  spread  upon  the  cost 
of  goods.  The  stores  which  are  interested  in  the  move 
are  Carson,  Pirie,  Scott  &  Co.,  Mandel  Bros.,  the  Bos- 
ton Store,  The  Fair,  Siegel,  Cooper  &  Co.,  Rothschild 
&  Co. ,  Hillman's,  and  Marshall  Field  &  Co.  The  small 
stores  of  the  downtown  district  may  also  be  included 
at  a  later  date. 

The  employees  of  the  crockery  and  glass  depart- 
ment of  the  Boston  Store  have  been  informed  that  the 
summer  vacation  farm,  presented  by  the  management 
as  a  holiday  present  last  year,  is  now  open  to  them,  and 
a  number  are  planning  to  spend  their  vacations  there. 
The  cost  is  nominal,  and  every  arrangement  for  having 
a  good  time  has  been  made. 
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Illuminating  Devices. 


Han£in£,  Stand    and    Portable    Lamps;    Light- 
ing Glassware,  indirect  and  semi-indirect; 
Domes,  Shades,  etc. 


ABOUT  1890  the  gas-lighting  industry  obtained,  in 
the  Welsbach  mantle  a  new  and  powerful  weapon 
for  use  in  its  competition  with  electric  lighting.  This 
mantle,  the  invention  of  Auer  von  Welsbach,  of  Vienna, 
developed  an  illuminating  power  of  six  or  seven  times 
the  intensity  that  could  be  obtained  with  the  best  burn- 
ers known  at  that  time.  It  has  proved  a  great  com- 
mercial success,  and  has  led  to  the  invention  of  many 
methods  for  intensifying  the  light  produced  per  unit 
volume  of  gas. 

In  the  two  decades  following  the  invention  of  the 
gasmantle  rapid  improvements  were  made  in  the  elec- 
tric lamp.  Experiments  were  made  with  many  different 
filaments,  with  ever-increasing  intensity  of  illumination 
and  decreasing  amount  of  current.  In  rapid  succession 
came  the  tantalum  lamp,  the  metalized  carbon  filament, 
the  pressed  tungsten  lamp,  the  wire-drawn  Mazda,  and 
finally  gas-filled  incandescent  electric  lamps.  A  recent 
progression  tends  to  improve  the  quality  of  the  light 
given  off  by  the  latter.  Through  the  use  of  a  special 
colored  glass  for  the  bulb,  the  light  emitted  by  the  lamp 
is  made  to  approximate  very  closely  noon,  or  early 
afternoon,  sunlight. 

Now  comes  "bottled  light,"  the  invention  of  Ethan 
I.  Dodds,  of  Pittsburgh,  which  has  secured  the  indorse- 
ment of  Marconi,  inventor  of  the  wireless,  who  is  re- 
ported to  have  said  that  he  considered  the  invention  of 
invaluable  aid  and  that  it  would  revolutionize  the  pres- 
ent lighting  systems  when  preferred. 

After  a  conference  with  the  inventor  in  this  city  last 
week  Mr.  Marconi  left  for  Washington  to  discuss  with 
government  officials  and  scientists  its  usefulness  in 
lighting  up  the  interiors  of  submarines  and  the  decks  of 
battleships. 

The  invention  is  a  simple  apparatus,  consisting  of 
two  large-sized  globes,  one  set  within  the  other,  thus 
creating  a  vacuum.  The  inside  of  the  outer  globe  is 
covered  with  a  whitish  paste,  said  by  Mr.  Dodds  to  con- 
tain the  same  elements  as  those  which  produce  the  glow 
of  fireflies.  The  invention,  according  to  Mr.  Dodds, 
was  suggested  by  observing  the  activities  of  fireflies. 

The  application  of  light,  whether  sunlight  or  arti- 
ficial light,  to  the  globe  for  an  instant  will  leave  a  glow, 


the  inventor  says,  that  lasts  more  than  an  hour,  and  is 
almost  strong  enough  to  afford  the  reading  of  ordinary 
printed  matter. 

Mr.  Dodds  said  he  had  just  returned  from  Wash- 
ington, where  he  had  gone  at  the  request  of  the  Coun- 
cil of  National  Defence.  The  inventor  explained  his 
experiments  to  Secretary  Daniels  and  Captain  Struthers 
Smith,  of  the  Navy  Invention  Corps,  who,  according 
to  Mr.  Dodds,  were  so  enthusiastic  that  the  invention 
is  now  being  given  a  thorough  trial  in  American  sub- 
marines and  battleships. 

"Mr.  Marconi  and  I  have  been  in  conference  sev- 
eral times,"  said  Mr.  Dodds,  "He  is  very  enthusiastic, 
and  said  the  invention  had  great  possibilities.  In  the 
first  place,  :t  will  save  fuel  in  generating  light  for  sub- 
marines. Its  use  on  decks  of  battleships  will  remove 
the  possibility  of  observance  of  naval  movements,  for 
the  light  cannot  be  seen  at  a  great  distance.  Mr.  Mar- 
coni suggested  that  the  invention  has  great  commercial 
possibilities,  and  said  that  if  wireless  sparks  were  em- 
ployed to  furnish  the  original  light  the  use  of  the  inven- 
tion at  sea  would  be  of  tremendous  value." 

Mr.  Dodds  illustrated  the  use  of  his  invention  by 
placing  the  globe  over  an  electric  bulb.  Then  he 
turned  off  the  light,  throwing  the  room  into  utter  dark- 
ness, except  for  a  weird,  bluish  glow.  This  light,  he 
said,  had  been  found  to  last  as  long  as  an  hour  and  a 
half  without  "recharging."  The  inventor  added  that 
he  had  offered  the  invention  to  the  government  gratis. 

An  excellent  way  of  showing  lamps  has  just  been 
adopted  by  Wm.  R.  Noe  &  Sons  in  their  wood  portable 
and  silk  shade  department.  Two  large  square  sections 
are  divided  from  the  rest  of  the  salesroom  by  rows  of 
floor  lamps.  Each  space  has  a  handsome  large  rug,  in 
the  center  of  which  is  placed  a  small  wicker  table,  with 
two  or  three  chairs  to  match  arranged  attractively  about, 
giving  each  section  the  appearance  of  a  separate  room. 
The  buyer  may  sit  comfortably  in  his  chair  while  the 
salesman  illuminates  the  various  floor  lamps  that  sur- 
round him,  while  the  smaller  lamps  are  shown,  one  by 
one,  on  the  table  in  the  center.  This  is  not  only  a 
greater  convenience  for  the  buyer,  but  gives  him  a  bet- 


14 


ter  idea  of  how  the  various  styles  look   when  displayed 
in  surroundings  such  as  they  would  have  in  a  house. 

a 

A  new  factory  just  acquired  by  W.  C.  Woodward 
is  that  of  the  Standard  Lamp  and  Shade  Co.,  Brooklyn, 
manufacturers  of  an  extensive  line  of  wood  portables 
and  smokers'  stands.  There  are  many  new  shapes  in 
mahogany,  black  lacquered  and  enamel  finishes.  Sev- 
eral massive  styles  are  exceptionally  good.  Particular 
attention  is  drawn  to  the  raised-goid  Japanese  designs 
employed  on  the  black  lacquered  finish.  Japanese  ar- 
tists are  employed  exclusively,  and  considerable  more 
diversity  is  shown  in  their  patterns  than  usual.  In  ad- 
dition to  the  lines  mentioned,  the  factory  expects  to  go 
into  the  manufacture  of  silk    shades  quite   extensively. 

9 

Nothing  prettier  in  candlesticks  could  possibly  be 
imagined  than  the  productions  of  old  Venetian  and 
other  period  styles  being  shown  at  the  salesroom  of  C. 
Dorflinger  &  Sons.  They  may  be  had  in  beautiful  tints 
of  amber,  turquoise  or  amethyst,  and  will  add  to  the 
concern's  reputation  for  exclusive  creations. 


THE  STATUS  OF  CUT  GLASS. 

IN  a  paper  read  before  the  Cut  Glass  Association  at 
Point  Chautauqua,  July  3,  Thos.  P.  Strittmatter,  of 
the  Quaker  City  Cut  Glass  Co.,  reviewed  the  business 
situation  and  called  attention  to  the  damaging  effect 
th.it  imitation  cut  glass  had  had  on  the  market,  in  part 
as  follows: 

The  first  attempt  at  deception , "  he  said, '  'about  ten 
years  ago,  consisted  in  only  partly  cutting  and  acid-dip- 
ping cheap  glass  of  pressed  designs.  This  imitation 
was  so  'rank'  that  it  did  not  survive  even  the  premium 
and  mail  order  houses,  and  after  one  season  died. 
Later  efforts  at  marketing  as  cut  glass  pressed  blanks 
partly  cut  were  mere  successful,  chiefly  because  some 
buyers  did  not  hesitate  to  make  profitable  business  out 
of  deceiving  the  public.  These  deceptions  greatly  de- 
moralized cutters  and  gave  them  the  idea  that  the  pub- 
lic would  buy  anything.  Then  followed  for  several 
as  a  lot  of  poorly-designed,  carelessly  executed, 
badly -finished  goods,  which,  in  conjunction  with  the 
continued  sales  of  partly-cut  or  poorly-cut  pressed  lead 
and  lime  blanks,  demoralized  the  market.  These  sales 
were  all  effected  on  the  reputation  that  cut  glass  once 
This  was,  however,  several  years  ago,  and 
depth  to  which  cut  «lass  was  forced. 
Then  followed  inspection  by  blank  houses  to  see  that 
blanks  were  fully  cut,  although  it  continued  difficult  to 
enfor  former  competition  had 

is   won]']    not     willingly  exceed.      On 
•  it    of    tl  tiei     Of    inspection    buyers    still 


seemed  able  to  get  very  cheap  cut  glass  that  was  not 
fully  cut.  This  may  have  been  due  to  the  large  stocks 
which  some  cutters  carried.  The  patented,  cut-in-the- 
mold,  fire  polished  lime  glass  with  daisy  inserts,  placed 
on  the  market  last  year,  and  sold  as  cut  glass,  was  a 
further  assault  upon  a  fair  reputation.  But  as  these 
goods  found  their  way  only  into  the  cheapest  and  least 
reliable  stores,  the  result  was  failure. 

"Preceding  the  plan  of  inspection,  our  National 
Association  of  Cut  Glass  Manufacturers  was  formed,  so 
that  by  taking  counsel  among  ourselves  we  could 
remedy  by  agreement  the  injuries  done  to  the  fair  rep- 
utation of  cut  glass,  guard  against  the  repetition  of  un- 
fair assaults,  and  re-establish  again  the  prestige  it  once 
enjoyed. 

"At  first  most  firms  engaged  in  making  cut  glass 
readily  joined.  At  that  time  certain  advantages  were 
anticipated  for  Association  members.  These,  however, 
in  part,  could  not  be  realized,  so  that  when  the  work  of 
the  Association  seemed  to  settle  down  to  minor  trade 
regulation,  and  without  any  substantial  advantages, 
some  of  the  former  members  dropped  their  membership, 
while  others  still  failed  to  join. 

"When  we  see  a  piece  of  beautiful  cut  glass  made 
ten  years  or  more  ago  we  can  well  understand  why 
people  of  refinement  and  taste  placed  it  on  the  pedestal 
of  exclusiveness.'  The  same  piece  of  crystal  possesses 
now  every  physical  quality  that  it  possessed  then,  but 
its  value  in  the  market  is  lower,  and  only  because  its 
reputation  has  been  tainted  by  association  with  base 
merchandise  possessing  neither  quality  nor  character. 
The  poet  has  well  said: 

"He  that  filches  from  me  my  good  name 
Robs  me  of  that  which  ne'er  enriches  him, 
And  leaves  me  poor  indeed." 

"It  must  be  said  to  the  credit  of  some  producers 
that  during  all  this  time  the  finest  quality  has  been 
made  and  marketed.  This  unfortunately  has  been  the 
the  exception;  the  general  trend  has  been  downward. 
These  few  have  done  much  to  preserve  the  waning 
prestige  of  our  product.  They  deserve  to  be  emulated, 
for  they  are  among  the  most  prosperous  in  our  line  to- 
day. 

"The  view  has  often  been  expressed  that  this  As- 
sociation should  long  ago  have  applied  the  proper  rem- 
edies— should  have  prevented  the  sad  decline  in  quality 
as  well  as  the  ruinous  lowering  of  prices.  This  could 
have  been  accomplished  only  by  action  that  received 
universal  support.  Efforts  have  been  made  at  price- 
stabilizing  through  a  uniform  cost  finding  system,  and 
at  quality  standardization,  but  without  success,  for  the 
reason  that  the  great  number  of  men  starting  in  the 
business  would  take  no  interest  in  regulations. 

"Too  many  men  have  been  engaged  in  marketing 
eui  glass  for  the  turnover — whose  chief  effort  has  been 
to  Inveigle  cutters  into  getting  goods  ready  at  the  low- 
est possible  price  so  that  they  might   easily  sell  under 
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the  market,  and  without  ever  a  thought  about  quality. 
Many  cutters  have  already  paid  in  bankruptcy  the  pen- 
alty for  allowing:  this  type  of  salesman  to  make  their 
prices;  yet  others  pursue  the  same  course.  The  sales- 
man who  has  to  sell  under  the  market  is  a  menace  to 
the  business.  Dozens  of  men  with  but  little  experience 
entered  the  business.  To  get  started  in  the  markets 
they  universally  sold  g-oods  regardless  of  cost,  which 
they  seldom  even  knew.  These  have  generally  fallen 
by  the  wayside  after  accomplishing  incalcuable  injury 
to  the  industry.  Then  there  is  the  class  whose  mis- 
taken idea  has  been  to  increase  volume  regardless  of 
consequences,  with  the  hope  of  lowering  overhead 
charges,  and  in  this  way  to  make  a  profit. 

"Endeavoring  to  solve  these  and  other  difficulties 
has  kept  most  producers  too  busy  to  look  ahead.  Meet- 
ing competition  has  been  each  producer's  task.  But 
little  thought  has  been  given  to  quality,  provided  only 
that  the  goods  would  sell. 

"These  conditions  naturally  developed  suspicions 
of  our  competitors,  so  that  it  has  continued  extremely 
difficult  to  find  any  basis  for  agreement.  True,  we 
have  developed  some  trade  regulations;  but  generally 
we  have  continued  as  a  lot  of  soldiers,  each  going  along 
in  his  own  way  without  commanding  discipline;  each 
meeting  the  enemy  singly  and  surrendering,  careful 
only  that  the  terms  of  surrender  should  be  kept  secret, 
and  frequently  surrendering  at  discretion  by  having  the 
buyer  make  the  prices.  The  savages  who  peopled 
these  regions  centuries  ago  fought  for  their  ideas  in  a 
way  to  make  us  blush  by  comparison.  There  is  prob- 
ably no  other  equally  large  line  of  production  in  this 
country  that  has  been  so  poorly  conducted.  Either  our 
conditions  are  exceptional  or  we  are  incompetent. 

"Generally,  every  line  of  business  has  developed  a 
system  of  rules  for  the  conduct  of  business,  which  rules, 
although  not  strictly  enforceable  as  are  general  laws,  yet 
are  adhered  to  by  all  honorable  men  who  love  their 
business. 

"Trade  organizations  sometimes  have  members  of 
the  low  moral  type  who  make  regulations  intended  to 
bind  the  other  fellows,  but  without  any  idea  of  comply- 
ing with  them  themselves.  Other  members  of  not 
quite  so  low  morals  intend  to  abide  by  all  the  rules,  but 
at  times,  under  pressure,  waive  some  rule,  to  their  own 
loss  and  to  the  injury  of  every  competitor.  Their  own 
loss  is  ever  the  greater,  for  they  lose  what  they  spe- 
cially concede  as  well  as  lose  the  respect  of  the  buyer; 
they  lose  also  their  own  self-respect,  without  which  they 
are  moral  bankrupts.  In  a  little  while  their  actions  be- 
come known  to  their  competitors,  and  then  they  not 
only  lose  their  respect,  but  merit  and  nearly  always  get 
their  condemnation  and  contempt.  The  type  of  man, 
usually,  who  breaks  his  trade  rules  is  not  a  desirable 
associate  and  not  a  good  citizen.  It  should  be  possible 
for  each  industry  to  have  essential  trade  regulations  ap- 
proved by  a  government  official,  and  the  regulations 
then  should  be  enforced  in  the  courts. 


"It  is  not  yet  too  late  to  correct  much  of  the  injury 
to  our  industry,  although  it  will  cost  an  enormous  ef- 
fort to  place  cut  glass  again  in  the  best  homes.  Jointly 
we  can  do  it.  It  will  cost  as  much  in  effort  as  has 
been  improperly  coined  out  of  the  business.  We  will 
have  to  put  back  what  we  took  away.  Are  we  ready, 
each  of  us,  to  do  his  bit  by  having  less  respect  for  vol- 
ume and  more  respect  for  quality  ? 

"Shall  it  be  said  of  us  that  we  love  our  business  so 
little  that  we  will  not  contribute  in  will  and  effort  to 
preserve  its  future  ?  Are  we  not  men  enough  to  fight 
to  regain  our  lost  industrial  freedom  ?  We  shall  go 
home  to  fight  alone  the  battles  with  buyers  and  against 
each  other,  or  we  shall  go  home  with  a  firm  resolve  that 
we  fight  together  again  to  place  on  the  high  pedestal 
where  it  belongs  the  most  abused  and  the  most  beauti- 
ful of  all  commodities. 

"The  public  wants  good  quality  at  a  fair  price, 
never  cheap  quality  at  a  low  price,  in  our  goods.  Com- 
mon glass  fills  that  want.  We  have,  however,  en- 
deavored to  meet  ruinous  competition  by  sacrificing 
quality  and  lowering  price.  The  extent  to  which  this 
has  been  done  may  be  taken  as  the  measure  of  any  un- 
popularity of  cut  glass  to-day.  It  is  imperative,  there- 
fore, that  we  apply  every  effort  to  the  improvement  of  our 
product.  Our  slogan  must  be  'quality'  and  not  'ton- 
nage.' We  must  use  all  the  means  at  our  disposal  to 
satisfy  the  demands  of  fashion.  Then  fashion  will 
again  appeal  to  us  to  supply  her  wants.  When  this  is 
accomplished  we  will  have  re-opened  the  proper  mar- 
ket for  cut  glass.  We  will  then  have  done  a  man's 
work,  and  can  then  again  take  our  places  among  men." 


RECRUITING     STATION     CLOSES     SATURDAY. 


I^HE  recruiting  station  for  the  Pottery,  Glass  and  Al- 
lied Trades  Unit  enters  upon  its  last  week  of  ac- 
tivity with  more  good  work  to  its  credit,  having  enrolled 
352  up  to  Wednesday  afternoon. 

The  total  contributions  to  date,  $313.50,  still  lack 
by  quite  a  margin  enough  to  meet  the  expense  of  run- 
ning the  station.  This  will  reach  a  figure  around  $500; 
hence  checks  should  be  mailed  without  delay,  in  order 
that  there  will  be  no  deficiency  in  funds  to  meet  the 
bills  incurred. 

Additions  to  the  list  of  contributors  published  in  last 
week's  issue  are  as  follows:  Hugh  C.  Edmiston  $5, 
Geo.  Borgfeldt  &  Co.  $25,  Vogt  &  Dose  $5,  John  Nixon 
$5,  Meakin  &  Ridgway  $10,  C.  J.  Dela  Croix  $5,  C.  L. 
Wilcken  $5,  Frank  F.  Rogers  $2.50,  Haviland  &  Abbot 
Co.  $10.  McKenna  Bros.  Sales  Corp.  $10,  Louis  Wolf  & 
Co.  $10. 

OUR    own    gray    hairs   are  due  to  devotion  to  duty. 
It's  the  other  man's  that  are  developed  by  dissipa- 
tion. 
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NEW    YORK,  JULY    12,  1917 

IT  was  announced  at  the  meeting-  of  cut  glass  men  last 
week  that  from  now  on  blanks  would  be  better  in 
quality,  as  a  supply  of  potash  was  assured.  This  is 
good  news,  for  some  of  the  glass  put  out  has  been  far 
from  satisfactory.  The  basic  material  from  which  this 
ingredient  is  obtained  is  plentiful,  but  the  cost  of  pro- 
duction is  large.  Cutters  have  been  using  the  new  glass 
for  more  than  a  month,  and  agree  that  it  is  much  bet- 
ter than  what  they  have  hitherto  been  getting. 


THE     FRY     IDEA. 


THE  idea   of  bringing  together  in  a  social  way  the 
members  of  the  National  Association  of  Cut  Glass 
Manufacturers  was  conceived  by  H.  C.  Fry  with  a  dis- 
tinct purpose — that  of  creating  a  better  feeling  in  the 
trade.     He  did  not  hesitate  to  say  in  open  meeting  that 
making    people  happy  was  a  paying  proposition.     He 
certainly  succeeded  in  giving  happiness  to  a  large  num- 
ber, and  there  is  no  doubt  that  it  will  pay  him  hand- 
somely, for  he  made  a  friend  of  every  cutter  present. 
As  one  of  them  remarked,  he    revealed  himself  in 
,'irely  new  light.      Heretofore  they  had  known  him 
only    as  a   business  man,  and  strictly  so — one  whore- 
quired  his  patrons  to  live  right  up  to  the  letter  of  his 
and  their  terms;   not  lenient  with  "slow  pay"  custom- 
no  favors,  but  insisting  on  doing  business 
>n  b 

A'  mother  side  of  him  was  die 

red — that    of    a    philanthropist  and  humanitarian. 


Urbane  and  gracious,  he  royally  entertained  more  than 
fifty  people  for  four  days;  and  the  fact  that  he  included 
the  ladies  in  his  invitation  only  served  to  further  show 
his  kindliness.  Aside  from  the  routine  work  of  the  As- 
sociation, business  was  forgotten.  The  men  learned  to 
know  each  other  better,  and  from  now  on  will  hold  a 
higher  opinion  of  their  fellow  cutters. 


PERSONAL. 


T  has  just  become  known  that  C.  D.  Vail,  of  the 
Stewart  Cut  Glass  Co.,  has  joined  the  matrimonial 
ranks— to  the  great  surprise  to  his  friends  in  the 
trade,  who  had  looked  upon  him  as  a  confirmed 
bachelor.  But  it's  just  another  instance  of  "You 
never  can  tell."  The  wedding  took  place  about  a 
month  ago. 

* 

E.  W.  Hammond  and  Mrs.  Hammond  left  New 
York  last  Saturday  to  take  up  their  residence  at  the 
Beavan  House,  Larchmont  Manor,  for  the  summer. 
Mr.  Hammond  will  now  have  an  opportunity  to  resume 
the  tennis  practice  which  made  him  the  idol  of  the  courts 
during  his  stay  last  season  at  Atlantic  Highlands,  N.  J. 

Elias  Lindenberg,  of  the  Basket  Novelty  Co.,  re- 
turned to  his  desk  last  Thursday  after  spending  three 
weeks, at  Mt.  Clemens,  Mich.,  where  he  derived  great 
benefit  from  the  baths. 

F.  W.  Ebeling,  of  Ebeling  &  Reuss,  Philadelphia, 
will  be  at  the  Colonial  Hotel,  Pittsburgh,  July  14  to  20 
with  a  large  line  of  samples. 

C.  N.  Muessig,  East  Liverpool  representative  of  B. 
F.  Drakenfeld  &  Co.,  "flew  into  New  York  on  the  tail  of 
a  sky-rocket,"  as  he  puts  it,  Fourth-of-July  morning. 
It  is  his  regular  summer  visit.  His  report  of  conditions 
in  the  potteries  is:   "All  to  the  good." 

William  J.  Hague  and  Bertram  Schweir,  with  Geo. 
F.  Bassett  &  Co.,  left  on  Friday  night  for  Sparta,  where 
they  will  commune  with  nature  for  two  weeks. 

J.  S.  Botts,  with  the  Geo.  A.  Ducker  Co.,  Joliet, 
111.,  is  at  the  New  Grand  Hotel.  He  will  be  in  the 
city  until  the  twentieth. 


H.  H.  Windhorst,  in  charge  of  the  housefurnishing 
specialties  department  for  Cox  &  Lafferty,  left  last  Sat- 
urday for  a  two  weeks'  vacation,  which  he  will  spend 
principally  in  fishing.  Harold  Phillips,  another  mem- 
ber of  the  sales  staff,  left  last  Saturday  for  a  fortnight's 
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stay  at  Belmar,  N.  J.  Bernhard  Wicke  is  spending:  his 
vacation  visiting:  his  brother,  Victor  G.,  head  of  the 
Imperial  Glass  Co.,  Bellaire,  O. 

Reuben  Haley,  head  of  the  designing  department 
of  the  United  States  Glass  Co.,  made  a  brief  trip  to 
New  York  on  Monday  of  tbis  week  to  consult  with  Ed. 
Craig-,  manager  of  the  local  office. 

* 

J.  J.  Niland,  head  of  the  cut  glass  factory  bearing 
his  name  at  Meriden,  Conn.,  was  a  visitor  in  New 
York  on  Monday,  accompanied  by  T.  F.  Callahan. 

Charles  L.  Betz,  with  the  H.  C.  Fry  Glass  Co  ,  is 
in  New  York  this  week.  It  is  his  first  trip  here,  and 
he  is  finding  plenty  to  take  up  his  attention  in  the  won- 
ders of  the  great  metropolis.  He  says:  "I  never  was 
busier  in  my  life." 

Mrs.  Jennie  Levine,  buyer  for  Stern  Bros.,  left  last 
week  for  a  visit  to  the  potteries  at  East  Liverpool  and 
vicinity. 

John  McDonald,  secretary  of  the  Knowles,  Taylor 
&  Knowles  Co.,  East  Liverpool,  was  a  caller  at  the 
salesroom  of  E.  W.  Hammond,  the  company's  New 
York  agent,  on  Monday.  Mr.  McDonald  came  over 
from  Atlantic  City,  where  he  and  Mrs.  McDonald  are 
spending  their  vacation.  He  says  things  are  so  busy 
at  the  factory  he  scarcely  knew  how  to  spare  the  time 
to  get  away. 

C.  H.  Beidelman,  with  the  H.  B.  Graves  Home 
Furnishing  Co.,  Rochester,  N.  Y.,  was  in  town  the  early 
part  of  this  week. 

Undaunted  by  the  fact  that  he  had  been  turned 
down  on  account  of  defective  eyesight  when  examined 
for  enlistment  with  the  13th  Coast  Defense,  several 
weeks  ago,  Herman  Kashins  is  still  determined  to  serve 
Uncle  Sam  in  some  capacity  and  is  endeavoring  to  get 
in  another  branch  of  the  service  in  which  there  is  a 
possibility  of  his  being  accepted. 

Lawrence  Kinet,  who  has  had  charge  of  the  export 
department  of  the  United  States  Glass  Co.,  Pittsburgh, 
has  been  appointed  interpreter,  with  the  rank  and  salary 
of  lieutenant,  in  the  Aviation  Corps.  He  is  conversant 
with  five  languages.  When  he  will  go  to  France  has 
not  been  announced. 

Ottomar  Janssen  and  Theodore  Tiedekon,  travel- 
ing for  Ebeling  &  Reuss,  have  started  on  their  fall 
trips.  In  addition  to  the  usual  lines  of  china  and  nov- 
elties, they  are  carrying  samples  of  a  large  line  of  pop- 


ular-priced light  cut  glass,  the  firm  having  recently  in- 
stalled their  own  cutting  shop. 

Mr.  Nayama,  who  has  just  returned  from  a  trip  to 
Japan  in  the  interest  of  Morimura  Bros.,  says  the  fac- 
tory is  crowded  with  orders.  The  management  is  doing 
all  it  can  to  hasten  production  and  make  prompt  ship- 
ments. 

Geo.  H.  Bowman,  Cleveland,  O.,  was  again  in  the 
city  this  week. 

* 

Other  buyers  in  town  were  S.  J.  Natkin,  for  The 
Fair,  Chicago;  J.  Weisberg,  for  J.  Jork  Co.,  Pittsburgh; 
R.  W.  Smith,  for  Maxwell-McClure-Fitts  Dry  Goods 
Co.,  Kansas  City,  Mo.;  F.  L.  Gavitt,  of  H.  B.  Gavitt 
Co.,  Westerly,  R.  I.;  H.  L.  Gearhart,  for  Wyman, 
Partiidge  Co.,  Minneapolis;  E.  R.  Bell,  for  J.  R.  Mil- 
ner  Co.,  Lynchburg,  Va.;  J.  Lee  Richards,  for  Hale 
Bros.,  San  Francisco;  L.  Neubrick,  for  Crowley-Milner 
Co.,  Detroit. 

* 

L.  S.  Owen,  secretary  of  the  Crockery  Board  of 
Trade,  returned  to  his  desk  to-day  after  being  ill  with 
pleurisy  for  two  weeks.  He  will  spend  a  few  hours 
each  day  at  the  office  until  he  fully  recovers  his  strength 


RECENT     CUSTOMS     DECISIONS. 


DROTESTS  by  Bloomingdale  Bros,  and  Butler  Bros., 
*  of  this  city,  against  the  rate  of  assessment  of  duty 
on  glass  stemware  were  considered  by  the  Board  of 
United  States  General  Appraisers  recently,  and  sus- 
tained. Stemware  classified  as  articles  in  chief  value 
of  blown  glass  at  45  per  cent  ad  valorem,  under  para- 
graph 84,  tariff  act  of  1913,  was  claimed  to  be  dutiable 
as  manufactures  in  chief  value  of  glass  at  30  per  cent, 
under  paragraph  95. 


OPERATIVE  POTTERS  IN  CONVENTION. 


AT  the  annual  convention  of  the  National  Brotherhood 
of  Operative  Potters,  which  has  been  in  session  at 
Atlantic  City  for  the  past  two  weeks,  261  resolutions 
were  presented,  of  which  96  referred  to  the  wage  scale. 
Others  had  to  do  with  the  internal  workings  of  the  or- 
ganization. This  is  the  record  number  of  resolutions 
to  be  presented  at  a  potters'  convention.  Following  the 
convention  the  resolutions  adopted  having  to  do  with 
the  wage  scale  will  be  codified  and  presented  to  the 
Labor  Committee  of  the  United  States  Potters'  Associa- 
tion.    About  130  delegates  were  present. 

While  no  details  are  given  out  for  publication,  it  is 
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believed  that  the  workers  will  ask  for  increases  varing 
from  15  to  20  per  cent.  It  is  said  that  a  resolution  cal- 
ling- for  a  change  in  the  rules  to  allow  the  different 
branches  sf  the  trade  to  adjust  their  own  differences 
with  manufacturers,  instead  of  the  National  Brother- 
hood of  Opeiative  Potters,  was  defeated. 


POINTERS     FOR     BUYERS. 


NEW    ITEMS    FROM    DUNCAN    &    MILLER. 

The  attractiveness  of  the  salesroom  of  Paul  Joseph, 
New  York  representative  for  the  Duncan  &  Miller  Glass 
Co.,  has  been  considerably  enhanced  by  a  general  fresh- 
ening up.  The  walls  have  been  re-tinted  in  a  rich 
cream  color,  and  the  furniture  and  woodwork  gone 
over,  with  the  result  that  the  room  has  a  spick  and 
span  appearance,  making  it  an  unusually  agreeable 
place  to  visit.  Mr.  Joseph  is  showing  a  number  of  re- 
cent additions  to  the  factory's  line  that  add  considerably 
to  the  interest  of  the  display. 

PRICE -SAVING    OPPORTUNITY. 

The  buyer  interested  in  saving  money  will  lose  no 
time  in  sending  his  order  for  mirror  plateaux  to  Charles 
Baum,  whose  advertisement  in  this  week's  issue  calls 
attention  to  the  specially  low  prices  quoted  on  three  of 
the    most  popular   styles  made  by  his  factory.     These 


^-'~-;MU*3LiSK»ii!£E 


quotations  are  made  possible  only  by  a  tremendous  con- 
tract for  mirrors  and  metal  placed   by  Mr.  Baum    last 
January,  which    he  was    enabled  to  close  considerably 
rket  price  on  account  of  the  large  quantity 
Ived  and  his  ability  to  offer  spot  cash.     There  arc 
only  4.5,000   left,  and  when  these  are    gone  prices  will 
be  at  least  ten  per  cent  hi;- her.      Prompt  shipments  are 
and  will  be  made  in  the  order  received. 


FOI  f] '  i     I  OLOBS. 

'    iol  il     novelty  to  make    a    bid 


for 


he  wareroom  of  C.  H,  Taylor 
5.  A.  Wellei  It  is  a  flag  holder  with 

i    upon  a    shield,    in   the    back  of 
the  flag  sticks  in  a 

uponthewall.     Anotherstyle 
ipoo   a  gold  ball   containing1 


holes  for  flag  sticks.  This  is  intended  to  be  suspended 
by  a  string,  and  makes  one  of  the  most  fetching  little 
novelties  imaginable. 

NEW   JUGS    AND   A    FINE   GOBLET. 

An  array  of  interesting  items  is  being  shown  by 
Demorest  &  Co.  from  the  Cooperative  Flint  Glass  Co. 
Among  them  is  a  new  line  of  tankard  jugs  in  a  variety 
of  exceptionally  good  shapes  and  values.  Then  there 
is  a  new  8-  inch  berry  bowl  in  an  excellent  imitation 
cutting,  as  well  as  a  spoon-holder  that  is  equally  pleas- 
ing. A  beautiful  Colonial  goblet,  known  as  the  "Mar- 
tha Washington,"  has,  instead  of  the  usual  round  base, 
a  hexagonal  one  with  a  rather  short,  bulged  stem. 

JAPANESE   BREAKFAST    SET. 

An  item  that  is  destined  to  keep  the  cash  register 
busy  in  any  store  in  which  it  is  shown  has  just  been 
placed  on  view  by  the  Tajimi  Co.  It  is  an  entirely  new 
creation  in  Awaji  ware, in  which  the  concern  has  achieved 
a  notable  reputation  in  the  past,  and  one  of  the  best 
and  prettiest  of  their  efforts  yet.  It  is  a  breakfast  set 
consisting  of  the  usual  number  of  pieces  in  unusually 
tasteful  shapes  and  wonderful  colorings  and  having 
enameled  square  trays  to  match  the  color  of  the  ware 
exactly.  These  are  adorned  with  a  heavy  gold  line  on 
on  the  edge,  which  adds  just  the  proper  contrast  and 
gives  character  to  the  article.  The  sets  may  be  had  for 
immediate  delivery  in  old  rose,  turquoise  blue,  old  blue 
and  corn  yellow,  and  judging  from  the  number  of  orders 
already  taken,  buyers  are  not  slow  in  recognizing  their 
sales  possibilities. 


MOGI,    MOMONOI     &     CO.    OUTING. 


/^|NE  of  the  best  times  ever  experienced  at  the  annual 
^  outing  of  the  employees  of  Mogi,  Momonoi  &  Co. 
was  enjoyed  last  Saturday  at  Shark  River,  Belmar,  N. 
J.  Manager  T.  Oshima  always  takes  a  special  inter- 
est in  the  affair,  and  never  leaves  anything  undone 
that  would  contribute  in  the  slightest  to  the  good  time, 
and  this  year  he  simply  surpassed  himself  as  chairman 
of  the  committee  in  charge.  He  superintended  the  ar- 
rangement of  a  programme  that  could  not  have  been 
beaten,  containing,  as  it  did,  features  in  which  every- 
body could  take  part.  The  contest  for  the  ladies  espe- 
cially afforded  no  end  of  fun. 

The  events  included  a  potato  race,  high  jump, 
hundred-yard  dash,  relay  race,  boat  race  and  swimming 
contest,  for  all  of  which  handsome  prizes  were  offered. 

The  great  event  of  the  day,  however,  was  the  fine 
dinner,  served  at  the  River  Crest  Inn.  Mr.  Oshima 
has  not  yet  decided  who  is  entitled  to  the  prize  for  hav- 
ing the  greatest  capacity.  He  says;  "It's  a  tie  between 
several  of  the  men,  who  showed  such  an  adaptability 
.nsuming  food  and  liquids  that  it  will  require  a 
gnat  deal  of  serious  consideration  before  conferring  the 
honor  upon  any  one  individual." 
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Elsewhere  in  this  issue  will  be  found 
East  Liverpool     the  new  rates  for  fuel  gas  the    pot- 
and   Vicinity       tery  manufacturers  of  this  territory- 
will  have  to  pay  next  month.     They 
mean  an  enormous  increase  over  present  invoices.     On 
a  seven-million  cubic  feet  basis — and  this  is  the  amount 
used  by  the  "little  fellows" — the  present  rate  averages 
about  17c.  per  thousand  cubic  feet.     Such  a  plant  will 
have  to    pay  an   increase   of  $750  per  month,  or  65'/' . 
One  large  plant  now  using  over  forty  million  cubic  feet 
per  month  will  have  to  pay  under  the  new  rates  over 
$5,000 — an  increase   of   over   50%       And    there   is  no 
guarantee  of  service  even  at  these  prices.     This  is  the 
most  severe  blow  the  pottery  manufacturers  have  had. 

*  • 

When  manufacturers  recently  advised  the  trade  of 
another  advance  in  prices  the  selling  lists  were  made  up 
from  the  then  costs  sheets.  No  intimation  had  been 
given  that  the  prices  of  gas  would  soar  to  a  new  height. 
It  is  reasonable  to  predict  that  the  lists  sent  out  a  few 
weeks  ago  will  have  to  be  revised  before  October  1. 

*  » 

William  Server,  of  Detroit,  Mich.,  has  been  spend- 
ing several  days  here  looking  after  hotel  ware. 

*  » 

A  Western  buyer  a  week  ago  asked  his  regular 
manufacturer  here  to  send  a  carload  of  certain  ware. 
"If  you  can't  ship,  do  your  level  best  to  buy  the  ware 
for  me  from  someone  else,"  he  said.  The  order  is  still 
unfilled. 

Harry  W.  Smith,  manager  of  the  Cleveland  branch 

of  the  Roessler  &  Hasslacher  Chemical  Co.,  is  making 

a  tour  of  the    district  by    motor,  accompanied    by  Mrs. 

Smith.     He  is  as   "brown  as  a  berry,"  and  looks  as  if 

he   had    been   spending   several    months  in  a    military 

training  camp. 

»     » 

Business  men  are  unanimous  in  the  assertion  that 
the  new  Pennsylvania  Railroad  schedule  as  applied  to 
this  district  is  a  positive  disgrace.  Western  buyers, 
who  always  leave  here  at  6:05  p.m.  for  Steubenville  to 
take  a   St.  Louis   train  from    that  point,  are   unable  to 


make  connections  on  account  of  the  slow  local  schedule. 
The  entire  pottery  district  is  "up  in  arms."  Instead 
of  serving  the  industry,  the  new  schedule  is  actually 
driving  business  away.  Strong  pressure  is  being 
brought  to  bear  to  have  it  revised  to  meet  current  needs. 

» 

No  vacations  are  being  taken  by  the  potteries  here- 
abouts. As  one  manufacturer  expressed  it,  "It  seems 
as  if  the  men  have  been  loafing  on  the  job  all  year." 
The  plants  were  of  course  closed  July  4,  but  work  was 
resumed  the  following  day. 

*  * 

A  heavy  demand  exists  for  berry  sets  and  salads. 
Manufacturers  are  having  quick  sale  for  all  that  can  be 

produced. 

*  • 

The  police  department  here  has  adopted  a  new 
method  to  assist  manufacturers  in  getting  common  labor. 
Men  who  apply  for  a  night's  lodging  are  gladly  accom- 
modated. Next  morning  plants  are  called  up  and  asked 
if  help  is  needed,  with  the  information  that  so  many 
lodgers  are  in.  If  the  latter  do  not  take  the  employ- 
ment offered  they  are  put  to  work  on  the  streets  under 

guard. 

*  * 

The  local  pottery  district  is  well  represented  in  the 
Officers'  Training  Camp  at  Ft.  Benj.  Harrison,  near 
Indianapolis.  The  list  includes  Donald  and  Malcom 
Thompson,  from  the  Thompson  Pottery  Co.;  Lester 
McNicol,  from  the  Potters'  Co-Operative  Co.;  Locke 
Anderson,  a  brother  of  Thomas  Anderson,  the  well- 
known  pottery  superintendent  and  ceramist;  Millard 
Blythe,  a  son  of  Heber  H.  Blythe,  cashier  of  the  Cittzens' 
National  Bank;  Robert  Brooks,  a  son  of  Jason  Brooks, 
attorney  for  a  numder  of  local  pottery  corporations. 
Those  who  have  recently  returned  from  visiting"  the 
camp  say  that  the  boys  are  "as  fit  as  a  fiddle." 

*  * 

A  few  days  ago  the  superintendent  of  a  plant  here, 
seeking  laborers  talked  with  several  "tramps,"  for  by 
that  name  loafers  are  now  known,  and  one,  when  asked 
if  he  would  work,  came  back  with  the  query,  "Will  you 
pay  in  advance?"     In  telling  the  story  the  superinten- 
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dent  remarked:   "I  felt  like  punching:  his  face;  and  am 

sorry  now  I  didn't." 

*     • 

A  new  record  for  a  six-kiln  pottery  was  established 
in  June  when  a  plant  here  made  shipments  valued  at 
over  S39.000. 

Manufacturing-  potters  from  East  Liverpool,  Se- 
bring,  Crooksville,  Chester  and  Newell  were  entertained 
at  Zanesville  by  local  pottery  interests  for  two  days  this 
week . 


ECHOES  OF  THE  CUT  GLASS  CONVENTION. 


THE  lavish  entertainment  extended  to  the  members 
of  the  Cut  Glass  Association  through  the  generos- 
ity of  Henry  C.  Fry  will  never  be  forgotten.  The  pro- 
gramme was  carried  out  on  schedule  time,  and  there 
was  not  a  dull  minute. 


Jamestown  is  twenty  miles  from  Point  Chautauqua, 
and  the  nearest  barber  is  located  at  Jamestown.  Point 
Chautauqua  is  "bone  dry."  Jamestown  is  not.  It  was 
noticed  that  some  men  had  a  clean  shave  all  the  time. 


R.  W.  Murphy  made  a  hit  as  a  humorist.  He  kept 
the  crowd  at  his  table  in  a  roar  of  laughter  at  every 
meal.  

The  sail  on  the  boat  wa«  delightful.  Only  a  few 
knew  that  had  it  not  been  for  Mr.  Fry,  who  chanced  to 
be  in  the  pilot  house  at  an  opportune  moment,  the 
steamer  would  have  grounded  on  a  shoal.  The  helms- 
man was  making  his  first  trip  and  did  not  know  of  its 
existence.  As  it  was,  the  keel  touched  the  sand,  but  got 
off  before  damage  was  done. 


Dave  Denton  as  master  of  ceremonies  was  the  big- 
gest kind  of  a  success.  Next  to  Mr.  Fry  the  company 
owed  to  him  much  of  the  pleasure  they  enjoyed.  He 
was  everywhere  at  once,  resourceful  at  all  times,  saw  to 
everybody's  comfort,  and  won  praise  from  all. 


"Mr.  Tuthill,  allow  me  to  present  Mr.  Tuthill  and 
Mr  .  Tuthill,"  was  an  introduction  between  people  of 
the  same  name,  but  who  had  never  met  before.  Mrs. 
Tuthill  is  the  only  woman  in  the  country,  so  far  as 
n,  who  conducts  a  glass-cutting  shop.  In  our  re- 
port last  week  her  name  erroneously  appeared  as  Tuttle. 


TbatbaiN         corker.     Not  only  did  it  play  well,  but 

it  pla  '  of  the  time.     On  Wednesday  it  began  at 

•n.  with  a  concert;  at  2  o'clock  it  officiated  at  the 

opening*  of  the  swimming  pool;  at  3:30  the  musicians 

lit  fireworks;  at  8:30  p.m. 

they  a  Iped  out  the  fireworks;  at  10  they  played 

11  thi  haded  Mr.  Fry  at  his 

b  to  the  hotel,  they  ushered  in  the 

Heed  to  a  town  two  miles 


away  to  give  the  inhabitants  some  music.  Having  to 
repass  the  hotel  on  their  way  to  another  town,  they 
again  serenaded  the  guests.  A  third  place  had  to  be 
visited  and  the  hotel  again  repassed  before  they  reached 
their  own  domicile;  so  the  guests  got  another  dose  be- 
fore the  band  finally  got  to  bed  at  about  5  a.m. 


J.  Howard  Fry  was  invaluable  as  an  aid  to  his 
father  in  entertaining  the  guests.  Nothing  was  too  ar- 
duous for  him  if  it  would  afford  them  pleasure,  even  to 
plunging  into  the  lake  with  his  street  clothes  on,  as  he 
did  at  somebody's  "dare";  and  the  automobile  rides  in 
his  car  enjoyed  by  many  of  them  will  be  long  remem- 
bered. 


NEXT     WEEK'S     GOLF     GAME. 


HPHE  golfers  of  the  Salesmen's  Association  are  look- 
*■  ing  forward  with  pleasure  to  getting  on  the  links 
of  the  Scarsdale  Golf  and  Country  Club,  Hartsdale,  N. 
Y.,  once  again  when  they  play  the  third  tournament  of 
the  season  there  on  Thursday  of  next  week. 

Eugene  H.  Peck  as  the  host  of  the  day  is  an  as- 
surance that  everybody  will  enjoy  themselves. 

Trains  leave  the  Grand  Central  station  for  Harts- 
dale  (not  Scarsdale)  at  8:35,  9:35,  10:35.  Those  in- 
tending to  play  should  take  the  first  train. 


BOSTON     BUSINESS     NOTES. 


TDUSINESS  as  a  whole  is  experiencing  the  summer 
*-*  dullness  of  vacation  and  stocktaking  time.  Buy- 
ers are  comparatively  few;  but  there  have  been  many 
mail  orders  to  keep  things  moving.  A  few  of  the 
crockery  and  glass  men  report  that  they  are  really  busy; 
but  they  are  a  small  minority.  Retail  stores  also  are 
quiet,  and  the  department  stores  are  resorting  to  spe- 
cial sales  to  push  things  a  bit — with  good  results,  it  is 
said. 


Boston  wholesalers,  agents  and  department  stores 
are  preparing  for  a  big  drive  on  fruit  jars  and  every 
sort  of  container  in  which  vegetables  and  berries  may  be 
"put  up"  for  winter.  Already  there  are  indications 
that  the  demand  will  be  far  and  beyond  anything  ever 
heard  of  hereabouts,  although  many  who  know  how  to 
do  so  will  use  tins  whenever  possible.  The  stores  are 
also  stocking  heavily  on  earthen  jars  of  all  sizes. 


Mitchell,  Woodbury  Co.  took  all  of  its  employees 
to  see  the  performance  of  Caliban,  the  play  for  the  bene- 
fit of  the  Red  Cross  Fund,  in  the  Stadium,  and  all  en- 
joyed it.  Warren  Ford  is  on  his  vacation,  and  M. 
Frank  Biggins  is  enjoying  an  outing  in  Maine.  Mau- 
rice O.  Cochrane  returned  this  week  from  a  trip  through 
the  White  Mountains,  where  he  found  prospects   good 
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for  the  hotels.  Robert  W.  Corey  will  open  his  lines  at 
the  Holland  House,  New  York,  in  ten  days;  then  will  go 
to  Philadelphia,  Baltimore  and  the  West,  to  be  gone 
seven  weeks.  Maurice  Caro,  the  glass  buyer,  is  expec- 
ted back  from  a  visit  with  his  parents  in  San  Francisco. 
He  has  been  gone  about  three  weeks.  E.  J.  Touhill  is 
about  to  start  for  Iowa  and  Indiana  with  samples,  and 
Charles  Woolley  left  this  week  for  the  South.  C.  R. 
Ham  is  to  cover  New  York  State  and  Pennsylvania, 
starting  in  a  few  days. 

C.  E.  Dodge,  of  the  Cooke-Dodge  Co.,  is  in  Provi- 
dence and  has  working  with  him  C.  M.  Raymond.  C. 
A.  Stevens  is  to  leave  in  a  few  days  with  his  holiday 
samples  for  western  Massachusetts,  New  Hampshire 
and  Vermont. 


Carl  Robinson,  china  and  glass  buyer  for  the  Jor- 
dan-Marsh Co.,  is  enjoying  his  vacation. 


Between  the  draft  and  the  calling  out  of  the 
National  Guard  some  of  the  firms  in  the  trade  are  los- 
ing a  considerable  number  of  their  men,  and  the  depart- 
ment stores  are  also  bound  to  suffer  considerably. 


James  Leary,  Houghton  &  Dutton  Co.'s  crockery, 
glass  and  kitchen  goods  buyer,  is  on  his  vacation. 


I.  W.  Stiemer,  traveling  man  for  the  New  England 
sample  rooms  of  the  United  States  Glass  Co.,  finished 
his  work  in  Connecticut  this  week  and  has  gone  to  Pitts- 
burgh for  a  vacation  at  home.  He  is  not  expected  back 
for  a  month. 


George  H.  Bowman,  of  the  George  H.  Bowman 
Co.,  Cleveland,  O.,  was  here  the  first  of  the  week  and 
arranged  with  the  H.  P.  &  H.  F.  Hunt  Co.  to  lepresent 
his  company  in  New  England  on  cut  glass  and  some 
other  specialties.  

Paul  Phillips  is  back  from  a  visit  to  relatives  in 
Ohio. 


Joseph  Pindar,  of  Chase   &  Francis,  is   taking  his 
vacation    "piecemeal"    this   summer.     Last   week    he 

Continued  on  page  22. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

SITUATIONS     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
1  Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A 131,  this  office. 


Merchants  who  visit  St.  Louis  are  invited  to  call.  .  .  . 

SIDNEY  N.  SCHARFF,  Manufacturers' Agent, 

802=5  Victoria  Bldg.,  St.  Louis,  Mo. 

Representative  lines  of  Glassware,  Lamps,  Pottery,  Artistic  Metal 
^nd  Wood  Novelties.     Full  Factory  Lines  on  Display. 


Jones,  McDuffee  &  Stratton  Co 

25  to  39  Franklin,  cor.  Hawley  St.,  BOSTON,  MASS., 

Offer  the  following  STOCK  PATTERNS  of  Decorated  Ware,  which, 

being  carried  in  abundant  lines,  both  open  and  in  original  packages, 

can  be  supplied  promptly,  and  at  lowest  market  values: 


Nippon  China 


Ridgways 


Johnson  Brot. 


Alfred  Mcakin,  Ltd 


W.  H.  Grindley  ft  Co. 


Hong  Kong. 


The  ROUEN, 
The  SEDAN, 
The  GOLDENA, 
The  SICILY, 
The  FLAMENGO, 
The  PAGODA, 
The  METZ, 
The  CARPATHIA, 
The  MONTEREY, 

The  Flow  Blue  MEISSEN,  Onion  pattern, 
The  Old  Blue  WILLOW, 
The  ORLOFF, 
The  MELBA, 

The  BRIDAL  WREATH,  Hotel, 
The  GENEVA,  Hotel, 
The  DUSSELDORF, 
The  Green  Illuminated  FLORENTINE, 
The  REGENT, 

The  SANTOS.  White  and  Gold, 
The  HEVELLA, 
The  RARODA, 
The  CASPIAN 
The  PONTRACINA 
The  VALENCIA  LACE.  Hotel, 
The  LAREDO, 
The  GLENCOE, 
The  OAKWORTH, 
The  TRIESTE, 
The  WINDERMERE. 
The  HANSA, 
The  SENATE, 
The  BLEU  DE  ROI, 
The  IVANHOE, 
The  MARENGO 
The  BALKANS, 
The  ALGERIA, 
The  SANTANGEL. 
TheMINDEN, 
The  CAIRO, 

The  Old  BLUE  CANTON  China, 
The  Old  BLUE  FITZHUGH  China, 
The  Green  and  Gold  MEDALLION  Canton  China, 
The  LACE  BORDER  and  ROSETTE,  Royal  Worcester  Porcelain  Co. 
The  Green  FESTOON, 

The  VIGORNIA  China,  White  &  Gold  Encrusted, 
The  MALVERN ,  MULBERRY  and  DOVE, 

The  ALEXANDRA,  Booths,  Ltd. 

The  MARQUIS, 

The  BELGRADE  China,  Doulton  &  Co. 

The  ALCAZAR,  Wm.  Adams  ft  Co. 

The  ST.  LAZARE  SPRAY,  Haviland  &  Co.  China , 

The  OPORTO, 
The  DONHOFF, 
The  SPRINGTIME 
The  SONDERBURG, 
The  MAYENNE, 
The  PRINCESS, 
The  AMSTEL. 

The  ST.  GEORGE,  Gold  Encrusted] 
The  COUNTESS, 
The  AUTUMN  LEAF, 
The  LISBON, 
The  MONACO, 
The  VALMONT, 

The  CASTIGLIONE  Porcelaines  G  D  A  China 

The  MALABOR,  Hotel, 
The  BALUSTERE,  Hotel, 
The  CALVADOS,  Encrusted  Gold, 

The  ATHENA  J.  Pouyat 

The  NARBONNE,  Green  Band  and  Gold  Lace,  " 

The  BARONIAL,  White  and  Gold,  Bavarian  China. 

The  CASSEL, 

The  LILLE,  Gustav  Vogt 

The  LOUVRE,  Theodore  Haviland  &  Co 

The  HANOI. 
The  BELFORT, 

The  ARENIDA,  L'Union  Ceramique 

The  BLUE  CHINESE,  J  Wedgwood  ft  Sons 

The  SOFIA  China, 

The  BRINDISI,  Ginori  Italian  China. 

The  Royal  Dresden  BLUE  ONION  Porcelain  Crossed  Swords  brand 
The  MEISSEN  CHINA  (Dresden)  Blue  Onion. 
The  ODESSA,  White  and  Gold  Encrusted.  John  Aynsley  &  Son 

and  other  stock  patterns  from  original  source* 

Also,  Grindley's  W.  G.  and  Johnson's  White  Semi-Porcelain  j  Alfred 
Meakin's  W.  G.,  Haviland  White,  Gold  and  Decorated  china,  and  Staf- 
fordshire, German,  Japanese  and  French  China  Novelties;  also  the  best 
things  from  the  Greenwood  Pottery  Co.,  Lenox,  Onondaga  China, 
W.  S.  George  Pottery  Co.,  and  others. 

Our  facilities  for  readily  matching  STOCK  PATTERNS  wiil  I* 
appreciated  when  we  state  the  fact  that  we  have  upwards  of  9,000 
BINS  occupied  in  our  main  store  and  our  storehouse  in  South  Boston 

IV  Stock  Patterns"  which  cannot  be  readilv  matched  causa 
mar*  annovaoca  than  orofii.: 
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spent  a  few  days  in  the  White  Mountains  with  friends, 
and  he  expects  to  go  away  again  the  last  of  this  week. 
Frank  J.  Chase,  who  was  ill  for  a  few  days,  was  back 
for  a  time  on  Tuesday.  E.  J.  Tucker  is  in  Connecticut 
showing  goods. 

During  the  month  of  June,  Jones,  McDuffee  & 
Stratton  Co.  received  704  packages  of  Japanese  china, 
dinnerware  and  fancy  goods  in  assorted  packages  and 
fo-  open  stock.  

The  Richard  Briggs  Co.  has  filed  its  schedules  of 
liabilities  and  assets.  The  former  aggregate  $126,801; 
the  latter  $87,865.  Of  this  amount  $70,000  is  repre- 
sented in  stock  and  $1,000  in  fixtures,  $16,200  in  debts 


due  on  open  accounts,  $300  in  bonds,  and  $322  cash. 
The  principal  unsecured  creditiors  are  the  Copeland 
Spone  China  Agency,  $1,314;  John  Davison,  Inc.,  $1,- 
621;  C.  Reisenstein's  Sons.  $1  191;  Edward  Boote,  $2,- 
130;  Lenox,  Inc.,  $1,103;  Maddock  &  Miller.  $1,961; 
Meakin  &  Ridgway,  $986;  John  H.  Hahn,  $1,927,  for 
services;  Herman  C.  Kupper,  $65,606;  F.  Wesche, 
$34,432.  

''There  isn't  much  excuse  nowadays,"  said  acrock- 
ery  man  the  other  day,  "for  people  to  claim  a  slim 
purse  as  a  reason  for  not  having  artistic  tableware. 
Look  at  the  American  productions  to-day.     In  design 

ConCinued  on  pag?  24. 


Locations  of   Firms   in   the   Downtown   District. 

1  2  3  4  5  6  7  8 


!  71  Park  Place.. ..  B  3 
C  4 
C  3 

I)  ?, 

C  4 

li  4 

C  4 

PrfodlMflder,  <  40  Murray  St C4 


"    43  Murra     Si C  4     Redon,  M     25  W.  B'way C  3 

Roesslei  &  Hasslacher,  100  William  St.    .  Pi 


Decoratin  Si .  c  4     Si  ran 


&  Sons,  42-46  Warren  St C  •l 


.,  ,,    ,  .  ,,  ,,,  _  .     Tarentum  Glass  Co.  25  W.  B'way CI 

"'     st-  C4     Tharaud.  Justin,  25  W.  B'way.... C3 


&  Miller,  54  Murray  St c  4 

Award   &0  15  3 


V...I  >V  Dose,  65  Barclay  St B3 

Williamibureh  Flint  Glass  Co.,  96  Park  PI.  A3 
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one  must  admit  that  imported  china  has  little  'on'  them. 
Of  course  the  foreign  wares  are,  in  most  instances, 
of  far  better  quality.  But,  then,  they  are  far  more 
costly.  In  the  matter  of  design  and  coloring  the  domes- 
tic goods  cover  the  needs  of  most  people  of  moderate 
means  far  better  than  used  to  be  possible  without  a  con- 
siderable outlay  of  cash.  Then,  too,  look  at  the  work  the 
Japanese  are  turning  out  now.  They're  imitating 
French  china  so  well  that  the  average  person  can't  tell 
the  difference  in  many  instances." 


BUSINESS    BRIEFS. 


The   Ferguson  Novelty    Co.,  dealers    in  toys  and 
novelties    at    324  Fifth    avenue,    this  city,    have    filed 


schedules  in  bankruptcy  with  liabilities  of  $36,538  and 

assets  $14,400. 

•      • 

The  glassware  contract  for  the  Commodore  Hotel, 
now  being  built  in  this  city,  which  was  let  recently  to 
L.  Barth  &  Son,  is  the  largest  single  purchase  of  hotel 
glassware  on  record  so  far,  totaling  in  excess  of  $100,- 
000. 

The  embargo  on  exports,  which  goes  into  effect 
July  25,  relates  only  to  those  who  deal  in  or  intend  to 
ship  coal,  coke,  fuel  pils,  kerosene  and  gasoline,  includ- 
ing bunkers;  food  grains,  flour  and  meal  therefrom; 
fodder  and  feeds,  meat  and  fats,  pig  iron,  steel  billets, 
ship  plates  and  structural  shapes,  scrap  iron  and  scrap 
steel,  ferromanganese,  fertilizers,  arms,  ammunition  and 
explosives. 


3it&ex    to    Advertisements 

AND    

BUYERS*    GUIDE. 

Importers  of  China,  Glassware,  etc. 


American  Import  Co 

Bassett    Geo.  F. ,  &  Co     

Bernardaud.  L.,  &  Co.,  Limoges,  France. 

Bloch,  L.  D.,  &  Co   

Boote,  Edward 

Bing,  Ferdinand,  &  Co.'s  Successors 

Davison,  J 

Fondeville,  A.  J.,  &  Co . 

Friedlaender,  O.  O 

Gredelue,  A.,  New  York 

Goetz,  Otto  

Guerin  &  Co. ,  Limoges 

Haviland,  Theodore  &  Company 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Jones,  McDuffee  &  Stratton  Co.,  Boston... 

Kupper,  Herman  C 

Kinney  &  Levan,  Cleveland 

Maddoc*  &  Miller 

MorimuKt  Bros 

I'  >%i,  Momonoi  &  Co   

Noe,  Wm.  R.,  &  Sons 

Pitcairn,  W.  S 

k':don,  M   

Straus,  L.,  &  Sons 

Straub,  Paul    &  Co 

Strobel  &  Wilken  Co  

Tharaud,  J 

Tajimi  Co 

Takito,  Ogawa  &  Co   

Venon,  J.  H 

Votft  tk  Dote 

gwood,  Kennard  L   


..  27 
..     28 

.  2 
..26 

.     26 
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...28 
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...28 
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...  4 
...  6 
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Materials. 


Cut  Glass. 

Dorflinger,  C.,&  Sons 3,28 

Honesdale  (Pa.)  Decorating  Co 28 

Libbey  Glass  Co.,  Toledo,  O , 8 

Pairpoint  Corporation 27 

St.  Louis  Crystal  Glass  Co 31 

Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  M£g.  Co 32 

Baum,  Charles ,   7 

Manhattan  Brass  Co 31 

Miller,  Edward,  &  Co.    ..  32 

Maibrunn  Co ..27 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  &  Glass  Co 29,32 

Phoenix  Glass  Co 26 


Domestic  Pottery. 

Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O. 
Cartwright  Bros.  Co.,  East  Liverpool..    . 

Guernsey  ware 

Mayer  China  Co.,  Beaver  Falls,  Pa. . . 
Onondaga  Pottery  Co.,  Syracuse,  N.  Y... 
Roseville  Pottery 

Glassware. 


27 

31 

26 


27 


Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 30 

Bonita  Art  Co.,  Wheeling,  W.Va .  28 

Cambridge,  The  (O.)  Glass  Co 27 

Co-operative  Flint  Glass  Co 27 

Corning  (N  Y.)  Glass  Works 5 

Dela  Croix,  Chas.  J 26 

Dorflinger,  C..&  Sons     28 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 31 

Fostoria  Glass  Co     27 

Gillinder  &  Sons,  Inc   .         3,26 

Gray,  Horace  O,  Co 26 

Lancaster  (O.)  Glass  Co         27 

McKenna  Brothers  Sales  Corporation    27 

Marshall,  H.  A.,  Chicago 3,29 

Republic  Specialty  Co 27 

SeliarfT,  Sidney  N.,  St.  Louis,  Mo     ,,.  21 

Tarentum  Glass  Co  28 

United  StatesGlass  Co.,  Pittsburgh .2,27,29 

.Villiamsburjjh  Flint  Glass  Co 31 


liralcenfeld,  B. 
-.-  1 1 1  - 


K.,&  Co 

a  I    CO. 


3d 
30 


Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park,  N.  Y 

hicago  Directory....  .... 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh, ,,,, ,,  . 


31 
29 
30 


NEW     YORK,    JULY     19,    1917- 


THE    CONDITION    OF     BUSINESS. 


An  influx  of  buyers  is  due  at  any  time 
New  York     from  now  on.     Letters  have  been  received 

by  many  of  the  importers,  stating  that 
the  writers  intend  coming-  to  New  York  in  the  very  near 
future.  Some  are  expected  next  week,  and  others  the 
week  after;  so  that  by  the  first  of  August  there  ought 
to  be  a  considerable  number  in  the  city. 


Business  has  not  been  brisk  this  week.  Many  buy- 
ers are  taking  their  vacations.  Not  only  were  the  visi- 
tors few,  but  mail  orders  were  scarce. 


The  New  York  representatives  of  glass  factories 
have  had  little  to  do.  It  was  known,  of  course,  by 
buyers  that  the  factories  were  shut  down,  and  that 
not  only  was  there  no  chance  of  getting  anything  made, 
but  the  probabilities  of  shipping  from  stock  were  very 
remote.  Work  will  be  started  again  next  week  in  all 
the  factories.     Some  were  operating  this  week. 


Orders  fell  off  at  the  potteries,  although  they  kept 
right  on  working.  The  potters  have  plenty  of  orders 
on  file,  and  they  are  not  at  all  sorry  that  a  little  quietude 
has  come.  Some  of  them  would  be  glad  if  the  lull  would 
continue  for  the  rest  of  the  month.  Not  only  would 
such  a  condition  enable  them  to  catch  up  on  theii 
orders,  but  it  would  also  give  them  a  chance  to  clean 
up  a  lot  of  office  work.  

The  cut  glass  situation  as  a  whole  shows  no  im- 
provement yet,  although  one  or  two  firms  report  a  good 
demand. 

The  lamp  trade  is  not   satisfactory.     Some  good 


orders  have  been  booked,  and  the  factories  are  busy, 
but  buyers  in  the  Eastern  section  of  the  country  are 
not  much  in  evidence  so  far.  As  these  are  important 
factors  in  the  business,  the  manufacturers  are  afraid 
they  will  all  come  in  at  once  later  on,  and  then  expect 
th?ir  orders  to  be  filled  promptly. 


The  operative  potters  are  still  in  session  at  Atlantic 
City.  In  the  sanitary  line  at  this  writing  there  is  a 
deadlock.  Business  in  that  branch  is  none  too  good, 
owing  to  the  lack  of  new  buildings  going  up  and  the 
small  export  trade.  What  the  outcome  in  regard  to  gen- 
eral ware  will  be  remains  to  be  seen. 


Next  week  the  glass  manufacturers  meet  at  Atlan- 
tic City.  Preliminary  meetings  have  been  held  and 
regulations  in  the  pressed  ware  branch  about  settled, 
but  have  to  be  confirmed.  Advances  in  wages  have 
been  granted  averaging  about  fifteen  per  cent,  but  when 
the  main  conference  is  held  there  may  be  an  opening 
up  of  the  whole  question. 


Retail  trade  in  this  city  has  been  rather  quiet  this 
week.  Reports  from  interior  points  are  to  the  effect 
that  business  is  about  normal. 


New  orders  with  glass  manufactur- 

Pittsburgh  and    ers  in  this  district  during  the  past 

Vicinity  fortnight  have  been  only  moderate; 

but    this    was    expected.     In    past 

years  July  has  always  shown  more  or  less  apathy,  and 

this  season   has  proved  no  exception,     Factories,  how- 
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ever,  have  large  unfilled  order  files,  and  these  will  in- 
sure steady  operations  throughout  the  balance  of  the 
year.  Inquiries  for  deliveries  for  fall  are  numerous. 
Present  prices  are  not  being  guaranteed  for  year-end 
delivery.  The  action  of  the  approaching  wage  confer- 
ence will  no  doubt  have  something  to  do  with  future 
selling  lists.  Collections  are  said  to  be  good.  Blown 
and  light  cut  ware  continue  in  very  good  demand,  con- 
sidering the  season.     Blanks  also  are  in  active  request. 

The  demand  for  ware  is  as  active  as 
East  Liverpool     ever.     Many  buyers,  believing  that 
and   Vicinity       manufacturers  will  be  forced  to  re- 
vise  selling  lists  on  account  of  in- 
creased cost  of  fuel  and  probable  wage  advances,  are  an- 
ticipating their   requirements,  specifying  carload  ship- 
ments as  early  as   possible.     Both  jobbers  and  depart- 
ment  stores   want   goods.     A    slight   improvement  in 
lab'-r  conditions  is  reported,  but  the  shortage  of  help  is 
still  very  noticeable. 


GLASS     MANUFACTURERS'    MEETING. 


THE  annual  meeting  of  the  American  Association  of 
Flint  and  Lime  Glass  Manufacturers  will  be  held 
at  the  Marlborough-Blenheim  Hotel,  Atlantic  City,  on 
Monday  next,  July  23d.  A  luncheon  will  be  served  at 
one  o'clock,  after  which  the  regular  business,  which  in- 
cludes the  election  of  officers,  will  be  transacted,  and 
committees  appointed  for  the  ensuing  year.  Probably 
only  one  session  will  be  necessary. 


TRADING     WITH     THE     ENEMY. 


THE  bill  known  as  the  "Trading  With  the  Enemy 
Act,"  now  being  considered  in  Washington,  is 
modeled  after  Great  Britain's  similar  measure,  with 
certain  features  of  the  British  legislation,  which  have 
been  considered  of  doubtful  validity  in  international 
law,  omitted.  It  is  expected  that  experts  who  have 
made  acareful  study  of  the  bill  will  be  sent  to  the  New 
York  Bureau  of  the  Department  of  Commerce,  which  is 
situated  in  the  Custon  House,  to  explain  what  it  means 
to  tho  e  who  will  be  affected. 

The  word  "enemy,"  as  used  in  the  bill,  is  deemed 
to  mean,  for  the  purpose  of  such  trading,  any  individual, 
partnership-  or  other  body  of  individuals  of  any  national- 
ity, resident  within  the  territory  of  a  nation  with  which 
the  United  States  is  at  war.  The  words  "to  trade," 
mean:  (a)  Pay  satisfy,  compromise,  or  give  security 
for  the-  payment  or  satisfaction.  <b)  Draw,  accept,  pay, 
tance  or  payment,  or  indorse  any  ne- 
■  iment  o  in  at  tion.      (c)  Enter  into, 


carry  on,  complete,  or  perform  any  contract,  agreement, 
or  obligation,  (d)  Buy  or  sell,  trade  in,  deal  with,  ex- 
change, transmit,  assign,  or  otherwise  dispose  of,  or  re- 
ceive any  form  of  property,  (e)  To  have  any  form  of 
business  or  commercial  communication  or  intercourse 
with. 

It  will  be  unlawful  for  any  person  in  this  country, 
except  with  the  license  of  the  Secretary  of  Commerce,  to 
trade,  or  attempt  to  trade,  with  an  enemy,  or  for,  or  on 
account  of,  or  on  behalf  of,  or  for  the  benefit  of,  an 
enemy  directly  or  indirectly;  or  to  try  to  trade  with  an 
ally  of  an  enemy. 


MONTHLY     SUMMARY     OF     IMPORTS. 


rPHE  summary  of  imports  for  the  month  of  April, 
*■  1917,  compared  with  the  same  month  in  the  preced- 
ing year,  shows  gains  as  follows:  Great  Britain  $67,- 
907,  France  $15,484,  Japan  $22,138,  Other  Countries 
$1,026,  while  Austria  lost  $5,192  and  Germany  $26,274 
(Germany  and  Austria  combined  $31,466),  making  the 
total  show  a  net  gain  of  $75,089. 

For  the  ten  months  ending  April,  1917,  compared 
with  the  corresponding  period  of  1915,  Great  Britain 
gained  $37,400  and  Japan  $472,132;  while  Austria 
showed  a  loss  of  $369,079,  Germany  $2,690,942  (Ger- 
many and  Austria  together  $3,060,021),  France  $42,921, 
and  Other  Countries  $27,299.  The  total  for  the  ten 
months  compared  with  1915  shows  a  net  loss  of  $2,620,- 
709.  Compared  with  the  ten  months  of  1916  Great 
Britain  gained  $442,911,  France  $35,129,  Japan  $493,- 
413,  Other  Countries  $53,429.  Austria  lost  $136,137, 
Germany  $912,386  (Germany  and  Austria  $1,048,523), 
making  the  total  compared  with  the  ten  months  of  1916 
show  a  net  loss  of  $23,741. 

The  importations  of  toys  for  the  month  of  April 
showed  a  loss  of  $36,353  for  Germany  and  $70,808  for 
Other  Countries.  For  the  ten  months  Germany  lost 
$1,412,136  compared  with  1915  and  $568,335  compared 
with  1916,  while  Other  Countries  lost  $4,593,057  as 
against  1915  and  $1,228,724  over  1916. 

In  glassware  the  importations  gained  $5,876  for  the 
month,  but  for  the  ten  months  compared  with  1915  lost 
$1,133,977  and  $135,248  for  the  ten  months  compared 
with  1916. 

Hydrate  of  potash  containing  not  more  than  fifteen 
per  cent  of  caustic  soda  showed  a  loss  for  April  of  $1,- 
436,  and  for  the  ten  months  a  loss  of  $189, 900  over  1915 
and  a  gain  of  $24,520  over  1916. 

China  clay  lost  $117,449  for  the  month,  and  for  the 
ten  months  lost  $343,770  compared  with  1915  and  $155,- 
239  compared  with  1916. 

Articles  of  metal  enameled  or  glazed  with  vitreous 
glasses  showed  a  loss  of  $24,293  for  the  month,  $291,- 
120  compared  with  the  ten  months  of  1915,  and  $42,766 
compared  with  1916. 
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Pittsburgh  and 
Vicinity 


Both  glass  manufacturers  and  buy- 
ers are  wondering-  what  will  be  the 
result  of  the  wage  conference  with 
reference   to    future    selling    lists. 
Overhead   expenses   at   present  are  the  heaviest  ever 
known,  and  a  demand  for  more    wages    will    certainly 
bring  about  higher  rates. 


Minn.,  was   here   last  week   buying   glass,  and   later 
visited  the  East  Liverpool  pottery  plants. 


There  has  been  a  decided  falling  off  in  the  demand 
for  glassware  for  premium  purposes.  One  large  Chi- 
cago scheme  house  has  an  immense  lot  of  merchandise 
already  made  up  for  its  account  that  should  have  been 
ordered  out  long  ago,  but  is  still  in  the  factory  ware- 
houses. In  such  cases  it  is  proposed  to  render  invoices 
pending  shipping  instructions,  and  ask  for  payment 
now.  The  made-up  orders  were  taken  in  good  faith, 
and  buyers  will  be  expected  to  live  up  to  their  agree- 
ments.   

The  annual  report  of  the  United  States  Glass  Co. 
is  in  preparation  and  will  be  forwarded  to  stockholders 
before  the  annual  meeting  next  month.  July  shipments 
were  the  greatest  in  the  history  of  the  company.  It  is 
reported  unofficially  that  sales  were  far  in  excess  of 
$500,000.  

George  H.  Bowman,  Cleveland,  O.,  was  here  last 
week  buying  glassware. 

The  city  sample  and  display  rooms  of  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.  are  being  renovated 
and  improved,  and  the  new  fall  line  of  portables,  shades 
and  lighting  glassware  will  be  placed  on  view  next 
week.  

At  a  meeting  of  the  directors  of  the  Macbeth-Evans 
Glass  Co.,  held  here,  Jerome  E.  Capen  and  Harry 
Darlington,  Jr.,  were  elected  as  members  of  the  board, 
which  has  thus  been  increased  from  five  to  seven. 


Inquiries  have  been   received  here  within  the  past 
ten  days  for  glassware  for  shipment  to  France. 


Branch  salesmen  for  the  United  States  Glass  Co. 
who  have  visited  headquarters  during  the  past  few  days 
were  J.  Blaine  Walker  and  Donald  Fisher,  of  the  New 
York  office;  Fred  Renshaw  and  B.  H.  Palmer,  of  the 
Chicago  office. 

The  demand  for  automobile  lenses  is  remarkable. 
One  glass  plant  last  week  is  reported  to  have  booked  an 
order  for  100,000  pairs  of  a  special  design. 


Glass  factories  that  have  been   idle  on  account  of 
the  usual  summer  stop  resumed  operations  on  Monday. 


Eddie  Reiwald,  of  the  Fisher,  Bruce  &  Co.  selling 
organization,  Philadelphia,  who  is  now  here,  is  watch- 
ing the  draft  call  closely.  "I've  registered,  and  am 
just  six  months  under  the  age  limit,"  he  said.  What 
is  bothering  him  is  where  he  may  be  showing  his  lines 
when  the  numbers  are  selected,  as  he  will  have  to  cut 
his  trip  and  return  for  examination  should  his  number 
be  called.  

Numerous  buyers  from  nearby  points  have  been 
visiting  this  market  within  the  past  two  weeks  placing 
their  fall  and  holiday  orders  for  both  domestic  and  im- 
ported merchandise.  A  good  demand  exists  for  light 
cut  and  blown  glassware  for  fall  delivery,  and  jobbers 
showing  these  lines  predict  an  active  buying  season. 


Frank  Miller,  with    G.  Sommers  &  Co.,  St.  Paul, 


The  new  automobile  lens  being  turned  out  by  the 
Macbeth-Evans  Glass  Co.  has  as  one  of  its  features  a 
green  enameled  glass  visor  by  which  all  upward  rays 
of  light  are  redirected  down,  thereby  making  good 
use  of  otherwise  wasted  light.  The  front  surface  of  the 
lens  is  divided  into  five  horizontal  prisms.  Each  is  in- 
clined at  an  angle  scientifically  determined,  so  that  the 
light  is  bent  at  just  the  correct  angle.  The  inner  sec- 
tion of  the  lens  is  made  up  of  concave  sections  which 
6pread  the  light  laterally,  thus  providing  the  side  light- 
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ing  essential  for  country   driving  and  for   turning-  cor- 
ners. 

M 

Rapid  progress  is  being  made  on 
Cumberland,  Md.     the   addition    to  the  Washington 

Glass  Works,  which  when  com- 
pleted will  triple  the  present  capacity  of  the  plant.  On 
the  side  facing  the  B.  &  O.  tracks,  extending  the  en- 
tire length  of  the  plant,  a  large  concrete  =teel  and  frame 
addition  with  "saw-tcoth"  roof  has  been  built,  and  at 
the  end  facing  the  Narrows  a  continuous  tank  furnace 
with  an  output  of  ten  tons  of  molten  glass  per  day. 
Large  lehrs  occupy  the  center  of  the  new  annex,  while 
the  other  floor  space  will  be  given  to  additional  ma- 
chinery used  in  the  finishing  departments.  Huge  gas 
producers  for  the  manufacture  of  gas  have  been  erected, 
and  additional  equipment,  such  as  air  compressors, 
sand  blast  and  grinders  has  been  installed.  On  account 
of  the  natural  gas  failure  at  present,  oil,  coke,  acety- 
lene and  electricity  will  be  used.  The  improvements 
for  furnace  and  machinery  represent  an  additional  out- 
lay of  $50,000,  or  a  total  expenditure  of  $100,000.  The 
remodeled  plant  will  specialize  on  high  grade  opal  semi- 
indirect  bowls  and  other  lighting  glassware. 


RICHARD     BRIGGS     CO.'S     AFFAIRS. 


A  PRELIMINARY  meeting  of  the  creditors  of  the 
Richard  Briggs  Co..  Boston,  was  held  in  the  rooms 
of  the  Crockery  Board  of  Trade,  New  York,  on  Tues- 
day. After  a  long  and  animated  discussion  a  commit- 
tee was  appointed  to  go  to  Boston  with  authority  to  act 
at  a  meeting  to  be  held  there  to-morrow,  Friday,  when 
it  is  believed  a  proposition  will  be  made  by  the  receiver 
to  dispose  of  the  business  en  bloc.  It  is  said  that  such 
action  would  result  in  realizing  about  fifty  cents  on  the 
dollar  for  creditors.  Before  accepting  the  proposition 
the  committee,  which  consists  of  John  J.  Miller,  L.  S. 
Owen  and  Julius  Rosenfeld,  will  investigate  the  whole 
subject. 


BUSINESS    BRIEFS. 


Articles  of    incorporation  have    been  filed    by    the 
e  Pottery,  of    Keene,  X.  II.     The  concern  is 

- 

former  secretary  of  the  Haskins 

G  ins  Ferry,  O.,  has  filed   a  petition  in 

bank:  amount  ing  to  aboul  $1 1 ,800; 

'I  he  are  holders  of    notes 

'    •    which    were  endorsed  by  Mr. 

•  * 

Irving  P.  Favor  hi  I  the  i  hina  and  "lass 


business  so  long  conducted  by  A.  B.  Stockholm  at 
Poughkeepsie,  N.  Y.  Mr.  Favor  will  make  many 
changes  and  carry  a  larger  stock.  Thomas  C.  Young, 
who  has  been  buyer  and  manager  for  many  years,  will 
continue  in  the  same  capacity. 


HENRY     BALDWIN     QRIER. 


H^HE  death  of  Henry  B.  Grier,  secretary  and  treasurer 
*■  of  Gill  Bros.,  Steubenville,  O.,  occurred  at  Jack- 
son, Mich.,  June  11,  after  an  illness  of  several  months. 
In  January  last  Mr.  Grier  had  completed  his 
twenty-fifth  year  *>f  service  with  the  company,  and  had 
planned  to  celebrate  the  event  by  a  trip  to  the  Pacific 
Coast.  Full  of  vigor  and  cheerfulness,  on  February  10, 
accompanied  by  Mrs.  Grier,  the  trip  was  started. 
Upoti  arriving  in  Chicago  he  was  stricken  with  a  criti- 
cal  illness,    and    an   operation    was   found   necessary. 


HENRY   B.  GRIER. 

After  four  months  in  the  Presbyterian  hospital  he  went 
to  the  home  of  kinsfolk  in  Jackson,  Mich.,  where  he 
died. 

Mr.  Grier  was  born  October  7,  1846,  in  Bellville, 
Ont.,  Canada,  where  he  resided  until  the  age  of  twenty. 
He  moved  to  Chicago  in  1867,  and  the  following  year 
entered  the  employ  of  J.  N.  Wheeler  &  Co.,  lamps  and 
glassware,  remaining  with  the  concern  through  its  suc- 
cessive changes  to  Wheeler,  Chapman  &  Co.,  Chapman, 
Grier  &  Co.,  and  Grier  &  Jack.  The  business  was 
then  taken  over  by  Hibbard,  Spencer,  Bartlett  &  Co., 
Mr.  Grier  becoming  manager  of  the  lamp  and  glassware 
branch. 

March  1,  1.892,  he  moved  to  Steubenville,  becom- 
ing a  I  with  Gill  Bros.  &  Co.  as  the  official  office 
i     id,  and  continued  in  this  capacity    until  1901,  when 

msiness  was  changed  from  a  partnership  to  a  cor- 
poration, when  he   became  the  secretary  and  later  also 
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treasurer,  which    positions    he    held  at  the  time  of  his 
death. 

He  was  a  man  of  kindly  disposition,  much  respect- 
ed by  his  business  associates,  and  had  a  large  circle  of 
friends  in  his  social  life.  He  took  an  active  part  in  the 
city's  affairs,  having  served  as  a  member  of  the  Board 
cf  Education,  President  of  the  City  Council,  President 
of  the  Chamber  of  Commerce,  and  director  of  the 
National  Exchange  Bank. 

FRAKAV    HALE. 

Fraray  Hale,  treasurer  of  the  International  Silver 
Co.,  died  at  his  home  inWallingford,  Conn.,  on  Sunday. 
He  was  sixty  years  old. 


DID     OURSELVES     PROUD. 

THE  doors  of  the  recruiting  station  of  the  Pottery, 
Glass  and  Allied  Trades  Unit  closed  at  noon  last 
Saturday  with  a  record  of  376  enrollments,  which  ranks 
with  the  best  work  accomplished  by  any  of  the  eighty 
trades. 

Unfortunately,  as  much  cannot  be  said  of  the  finan- 
cial support  of  the  campaign,  subscriptions  failing  by 
over  $100  of  meeting  the  expenses. 

There  are  no  doubt  quite  a  number  who  intend 
contributing,  but  have  so  far  neglected  to  respond;  and 
if  these  will  give  the  matter  their  immediate  attention 
it  will  save  the  trouble  of  personal  solicitation. 

Total  reported  last  week,  $308.50.  Additional 
contributions:  H.  Benedikt  $5,  A.  J.  Fondeville  &  Co. 
$5,  L.  Straus  &  Sons  $25,  A.  H.  Paterson 


TAKITO,    OGAWA     &     CO.    BRANCHING     OUT. 


BUSINESS  has  increased  to  such  an  extent  with  the 
Japanese  importing  house  of  Takito,  Ogawa  & 
Co.  that  the  floor  they  now  occupy  at  99-101  Fifth  ave- 
nue has  proved  inadequate  to  meet  their  needs.  They 
have  therefore  leased,  in  addition,  the  store  floor  and 
basement.  The  stock  room  and  shipping  department 
will  be  transferred  to  the  latter,  thus  releasing  the  sec- 
tion on  the  second  floor  formerly  devoted  to  this  pur- 
pose. The  first  floor  will  be  utilized  for  the  exhibit  of 
stock  samples,  as  well  as  the  offices  of  Manager  Under- 
wood and  his  assistants,  while  the  second  will  be  de- 
voted exclusively  to  the  import  department.  In  addi- 
tion to  their  extensive  lines  of  china,  toys,  musical  in- 
struments, chemical  porcelain,  druggists'  sundries,  etc., 
they  will  have  a  large  line  of  dry  goods  and  art  wares. 
Mr.  Underwood  is  to  be  congratulated  on  his  suc- 
cess. He  was  formerly  china  and  glassware  buyer  for 
Marshall  Field  &  Co.,  Chicago,  and  came  here  practi- 
cally a  stranger  to  the  wholesale  business,  his  experi- 


ence in  the  latter  being  limited  to  buying  for  the  Mis- 
soula Mercantile  Co.,  of  Montana,  before  going  to  Chi- 
cago. But  being  possessed  of  a  genial  peisonality, 
plenty  of  push,  and  the  knack  of  being  able  to  instill 
enthusiasm  in  the  salesmen  working  under  him,  he  im- 
mediately "made  good."  The  growth  of  the  New  York 
business  is  convincing  evidence  of  his  untiring  ability. 


POTTERS     TO     DEMAND     BIG     INCREASE. 


\  \J  HILE  no  official  statement  has  been  made  concern- 
V  "  ing  the  results  of  the  convention  of  the  National 
Brotherhood  of  Operative  Potters  at  Atlantic  City, 
opinion  prevails  that  the  workers  will  seek,  at  the  gen- 
eral wage  conference,  a  straight  advance  of  twenty-five 
per  cent.  It  is  reported  that  the  convention  refused  to 
consider  a  number  of  resolutions  having  reference  to 
wage  increases  in  the  different  branches,  and  that  the 
plan  of  a  flat  advance  of  twenty- five  per  cent  was  a 
compromise. 

Indications  at  this  time  are  that  the  manufacturers 
will  be  unable  to  grant  such  an  advance.  To  what 
length  the  workers'  committee  will  go  to  obtain  their 
ends  cannot  be  surmised,  as  the  convention  delegates 
refuse  to  talk. 

The  decorators  in  the  potteries  are  not  affiliated 
with  the  Brotherhood,  and  may  ask  for  an  increase  in- 
dependent of  other  branches. 


IT     DOES     THE     TRICK. 


rVO  many  men  the  care  of  an  automobile  is  half  the 
*-  fun  of  owning  it.  All  sorts  of  compounds  are  ad- 
vertised to  do  wonderful  things  in  the  way  of  polishing 
the  car.  Some  of  them  are  fairly  good;  but  Victrolene 
really  does  the  trick  better  than  anything  on  the  mar- 
ket, for  it  restores  the  varnish  to  its  pristine  bril- 
liancy. It  dries  quickly  after  applying,  and  dust  can- 
not adhere.  The  manufacturers  ask  a  trial.  If  posi- 
tive satisfaction  is  not  given  the  money  will  be  re- 
funded. 


GOSSERS     GIFT     STANDS. 


IN  the  suit  by  his  relatives  to  break  the  will  of  Chas. 
F.  Gosser,  of  the  Pope-Gosser  China  Co.,  Coshoc- 
ton, O.,  whereby  he  confirmed  the  gift  to  Fanny  N. 
Burns  of  502  shares  of  stock  in  the  company,  the  Court 
of  Appeals  has  reversed  the  decision  of  the  lower  court, 
finding  in  her  favor  on  the  following  grounds:  1.  That 
the  shares  were  given  to  her  by  decedent  in  his  lifetime. 
2.  That  they  were  specifically  bequeathed  to  her  by  the 
express  terms  of  the  will    of  said  decedent.     3.   If  they 


are  not   expressly  given    to  her   by  said   will  they   are 
given  t~>  her  by  implication. 

When  the  case  was  tried  in  the  lower  court  last 
March  the  502  shares  of  pottery  stock  were  valued  at 
$104,000.  Accumulated  dividends  make  the  total  value 
considerable  higher. 


A.    W.    WHEELOCK     IN     NEW     FIELD. 


IT  has  been  a  matter  of  curiosity  on  the  part  of  the 
friends  of  A.  W.  Wheelock,  Rockford,  111.,  as  to 
what  his  future  plans  would  be  after  the  closing  out  of 
his  crockery  business.  For  the  past  six  months  or  so 
negotiations  have  been  quietly  conducted,  and  a  deal 
was  closed  last  week  by  which  Mr.  Wheelock  becomes 
largely  interested  in  the  Forest  City  Wholesale  Grocery 
Co.  This  concern  was  organized  some  ten  years  ago, 
and  the  business  has  steadily  developed  until  to-day  it 
is  one  of  the  most  important  jobbing  concerns  in  the 
city. 

The  Wheelock  store  at  Rockford  has  been  leased  to 
W.  T.  Grant  &  Co  ,  who  operate  a  chain  of  twenty-five 
cent  stores  throughout  the  country. 


SPUN     GLASS. 


THE  most  important  new  industry  developed  in 
Venice  the  past  year  is  that  of  spinning  glass  for 
commercial  uses.  The  spun  glass  is  marketed  in  three 
forms — hanks  rf  spun  glass  thread  of  straight  fiber 
called  "cotone  di  yetro"  (glass  cotton),  masses  of  spun 
glass  curled  fiber  called  "lano  di  yetro"  (glass  wool), 
and  either  of  the  above  qualities  pressed  into  sheets  or 
pads  from  one-quarter  to  one-half  inch  in  thickness  that 
resemble  white  felt  pads. 

At  present  the  principal  use  of  this  product  is  for 
insulation,  and  especially  for  making  separators  for  ac- 
cumulators of  electricity;  but  the  glass  wool  would  serve 
admirably  for  making  artificial  hair,  wigs,  perukes, 
doll's  hair,  Santa  Claus  beards,  and  other  purposes,  and 
in  the  pad  form  it  serves  as  a  hygienic  filter. 

The  process  of  manufacture  is  simple.  Solid  glass 
about  2  feet  6  inches  long  and  the  thickness  of  a 
lead  pencil  are  made  of  pure  American  soda  that  con- 
tains no  adulteration  of  lead  or  other  metal.  The  ab- 
sence of  lead  and  aduherations  gives  the  quality  of  per- 
fect flexibility  to  the  fiber,  and  the  best  soda  used  in  its 
manufacture  comes  from  the  United  States,  although 
an  inferior  kind  was  before  the  war  obtained  from 
France.  ( >n  a  simple  desk  is  mounted  a  Bunsen  burner 
.  flame  and  blowpipe.  By  the  side  of  the  desk  is 
mounted  an  ordinary  bicycle  wheel,  minus  the  rubber 
tire,  which    revolve     rapidly    and  regularly  at    rythmic 


speed  under  power  furnished  by  a  small  electric  motor. 
A  motor  ot  2j4  horsepower  will  operate  50  or  more 
wheels. 

A  girl  sits  at  the  desk,  melts  the  end  of  the  glass 
rod  in  the  flame  of  the  gas  burner,  draws  it  to  a  thread 
around  the  wheel.  If  the  thread  breaks  she  must  re- 
peat the  process;  if  not,  she  slowly  revolves  the  end  of 
the  rod  in  the  constant  flame,  and  it  is  automatically 
spun  to  a  very  thin  filament.  The  hank  of  thread  on  the 
wheel,  when  it  has  assumed  the  dimensions  of  a  bicycle 
tire,  is  taken  off .  Separated  with  the  fingers  it  curls 
and  fluffs  out  like  wool  if  the  thread  is  sufficiently  fine. 
It  is  packed  in  the  hank  as  glass  cotton,  in  the  fluff  as 
glass  wool,  and  in  the  compressed  form  as  glass  wool  or 
cotton  according  to  the  fineness  of  the  fiber. 

The  first  manufacturer  in  Venice  was  Cavaliere 
Luigi  Roatto,  located  at  Ponte  dei  Dai  No.  879.  This 
factory  has  49  employees,  some  of  whom,  however,  are 
partly  engaged  in  bead  making.  This  factory  was 
opened  in  1915  and  has  at  present  a  capacity  of  produc- 
tion of  one  quintal  (220.46  pounds)  per  week  and  carries 
a  stock  on  deposit  of  20  quintals. 

Shipments  are  ordinarily  made  by  parcel  poct  in  5 
kilo  (about  11  pounds)  packages.  These  packages 
must  not  exceed  50  centimeters  (2  feet)  In  length.  The 
rates  on  parcel-post  packages  to  the  United  States  are 
4  lire  ($0.77/4)  each.  All  the  varieties  of  spun  glass  are 
packed  for  shipment  in  pasteboard  boxes. 

The  cheaper  grades  of  spun  glass  that  formerly 
came  from  Germany  were  sold  in  this  market  at  20 
marks($4.76)  per  kilo.  Superiority  is  claimed  for  the 
Italian  article  because,  manufactured  of  purer  soda,  it 
contains  no  lead. 

Owing  to  the  scarcity  and  high  price  of  coal,  which 
has  a  nominal  value  of  345  lire  ($66.59)  per  metric  ton, 
but  which  can  only  be  obtained  in  small  quantities  by 
special  permission  of  the  Government,  and  to  the  fact 
that  gas  san  only  be  had  for  domestic  and  manufactur- 
ing purposes  during  the  morning  hours,  the  cost  of 
manufacture  of  spun  glass  is  far  above  normal.  The 
manufacturers'  selling  rate  is  f.  o.  b.  train,  Venice,  at 
the  following  prices  per  kilo  of  2.2  pounds:  cotone  di 
vetro  (glass  cotton),  $4.82;  lano  di  vetro  (glass  wool), 
$5.79;  placchedi  vetro  (spun glass  pads),  $6.75.  These 
values  are  based  on  the  normal  exchange  of  $0,193  to 
the  lira. 

In  May,  1917,  the  Societa  Veneziana  per  lTndustria 
della  Conterie  began  the  manufacture  of  spun  glass  in 
Venice,  opening  a  special  department  in  connection  with 
its  "Riparto  Fiori"  or  department  for  the  making  of 
artificial  flowers,  purses,  and  decorative  articles  out  of 
glass  beads.  The  Societa  is  the  largest  single  exporter 
from  Venice  to  America,  ana  its  shipments  of  glass 
beads,  etc.,  constitute  the  second  largest  item  of  exports 
to  the  United  States.  Its  shipments  to  the  United 
States  in  1915  aggregated  in  value  over  $18,000,  and 
in  1916  over  $60,000.     The  new  department  is  installing 
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200   spinning-  wheels  operated   by   four  small  electric 
motors  of  2%  horsepower  each. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurniihingj 
1,  lamps;  t,  toys;  s,  silverware. 


TN  addition   to  those   noted  under  the  head  of  "Per- 
*    sonal, ' '  the  following  buyers  were  reported  this  week : 

M  H  Hudson,  c,  Dey  Bros,  Syracuse,  N  Y. 

M  J  Beeshy,  c,  Ridgway,  Ont,  Can. 

W  E  Woods,  hf,  Porteous  &  Mitchell  Co,  Norwich,  Conn. 
432  Fourth  ave. 

A  H  Shannon,  hf,  R  H  White  Co,  Boston.  470  Fourth 
ave 

H  E  Kline,  hf,  Watt  &  Shand,  Lancaster,  Pa.  432 
Fourth  ave. 

F  L.  Gavitt,  c,  g,  H  B  Gavitt  Furniture  Co,  Westerly, 
R  I.     Navarre. 

S  Blum,  t,  Cahn,  Coblens  Co,  Baltimore,  Md.  Herald 
sq. 

J  A  Donovan,  hf,  c,  Robertson,  Sutherland  Co,  Law- 
rence, Mass.     432  Fourth  ave. 


COPENHAGEN     PORCELAIN. 


IN  a  study  of  Copenhagen  porcelain  Mr.  A.  Morris 
describes  in  the  "London  Pottery  Gazette"  the 
products  of  the  Royal  Manufactory  and  those  coming 
from  the  works  of  Messrs.  Bing  and  Grcendahi  as  hav- 
ing the  same  delicacy  and  tastefulness  as  the  famous 
Sevres  ware,  and  adding  to  exquisite  workmanship  a 
distinct    character   of  its   own,  the  coloring   being  un- 


rivaled and  the  fidelity  to  nature  absolute.  There  is 
an  entire  flora  and  fauna  depicted  or  carried  out  in 
Danish  pottery,  and  each  type  is  studied  direct  from 
nature.  A  zoological  garden  forms  part  of  the  estab- 
lishment, and,  whether  it  is  a  stag  or  a  monkey,  the  ar- 
tist studies  his  subject  face  to  face.  "Nature  is  ap- 
proached directly,  and  never  through  the  medium  of  a 
book, ' '  says  Mr.  Morris.  "In  this  worship  at  the  shrine 
of  truth  the  Danish  school  resembles  the  Japanese;  but 
the  Dane  owes  nothing  of  his  art  to  the  Land  of  the 
Chrysanthemum.     It  is  all  his  own." 

Writing  of  the  connection  between  the  Danish 
landscape  and  the  national  porcelain,  the  French  artist 
Corot  remarks:  "Just  as  the  Danish  landscape  is  made 
for  reproduction  on  pottery,  so  porcelain  is  the  happi- 
est medium  for  this  reproduction.  The  northern  snows 
give  the  enchanting  whites  of  the  ceramic  ware,  and  its 
delicate  greys  reproduce  more  faithfully  than  any  other 
medium  the  misty  landscape  of  early  morning.  The- 
blues  and  pinks  have  the  delicate  tints  of  the  northern 
skies  and  of  the  calm  waters  that  reflect  them." 

The  palette  at  the  Copenhagen  pottery  works  has 
very  few  colors,  four  or  five  all  told:  white,  grey,  blue, 
green  and  pink.  The  work  of  Bing  and  Groendahi  dif- 
fers from  that  of  the  Royal  Manufactory  in  favoring 
bright  hues  and  violent  contrasts  instead  of  delicate 
tints.  Mr.  Morris  says  of  the  former:  "Its  art  is  more 
masculine,  and  follows  the  Egyptian  or  Assyrian  model 
rather  than  that  of  the  extreme  East.  This  criticism 
refers  only  to  the  design;  in  its  metallic  effects  in  dec- 
oration it  is  undoubtedly  indebted  to  the  Celestial  Em- 
pire. Perhaps  its  art  is  less  distinctly  national  than 
that  of  the  Royal  Manufactory,  but  it  has  its  own  orig- 
inality of  style  and  of  technique." 


DANISH     PORCELAIN. 
Nature  is  approached  directly,  and  never  through  the  medium  of  a  book. 
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MANUFACTURERS     CAN     HELP. 


ABOUT  a  decade  ago,  without  any  apparent  reason, 
there  was  a  sudden  drop  in  the  demand  for  or- 
namental pottery.  It  can  be  readily  understood  that  in 
large  cities,  notably  New  York  and  Chicago,  where  one- 
family  houses  were  displaced  by  apartments,  which 
afford  scant  room  for  the  display  of  bric-a-brac,  the 
demand  for  ornamental  pottery  would  grow  less  and 
less  with  the  passing  of  the  years. 

Steam  radiators  have  eliminated  the  mantelpiece, 
which  is  the  natural  place  to  display  the  ware,  and  the 
rooms  of  a  flat  are  not  big  enough  to  hold  pedestals, 
statuary  and  large  vases  in  addition  to  the  necessary 
furniture.  But  why  people  living  in  roomy  houses 
should  have  stopped  buying  ornamental  goods  is  a  mys- 
tery. It  is  true  that  in  many  dwellings  of  recent  con- 
struction steam  heat  is  used  and  some  of  them  are  built 
without  mantelpieces,  but  there  is  plenty  of  room  for 
all  the  articles  that  a  few  years  ago  were  thought 
necessary  to  brighten  the  home.  Even  in  large  cities 
there  are  many  one-family  houses  built  every  year,  and 
they  are  soon  occupied,  but  still  there  is  not  the  demand 
for  this  ware  that  there  should  be. 

Within  the  last  five    months,   however,   there    has 
■  \r\7.  demand  for  glass  for  purely  ornamental 
uses.     Vases  an'l  flower  bowls  are  becoming  more  popu- 
lar, and  manufacturers  have  had  difficulty  in  supplying 
dc.       It  is  barely   possible    that  a  return  to  or- 

ht. 
alers  in  Japanese  have  done  a  good  busi- 


ness in  vases  for  the  last  two  years,  and  many  large  and 
expensive  pieces  have  been  sold,  thus  showing  that 
there  are  still  people  who  want  decorative  pottery. 

The  European  countries  have  felt  the  changed  con- 
dition very  materially,  and  are  not  sending  over  the 
large  and  elegant  vases  that  were  in  vogue  a  decade 
ago.  Time  was  when  Vienna  vases  were  the  rage  and 
dealers  bought  them  by  the  dozen  at  prices  from  five  to 
five  hundred  dollars  apiece.  There  were  retailers  in 
those  days  who  would  order  these  vases  on  import  to 
the  value  of  twenty  thousand  dollars  at  one  time.  Possi- 
bly a  revival  of  this  kind  of  business  may  be  at  hand. 
The  call  may  not  be  for  the  shapes  and  decorations  of 
twenty  years  ago,  but  if  someone  will  make  the  kind 
of  vase  that  will  appeal  to  the  householder  the  business 
may  be  rejuvenated. 


PERSONAL. 

*~J\     MONG  the  arrivals  this  week  were  Mr.  and  Mrs. 
\\)      Frank  R.  Martin,  of  Detroit,  and  Louis  Rei- 
K\        zenstein,    of    Pittsburgh.      Now    that    Louis 
*      A      comes  to  sell  as  well  as  buy,  he  is  here  often. 
Besides,  he  and  Mr.  Martin  are  great   cro- 
nies, and  it  is  almost  a  certainty    that  when  the  latter 
comes  to  New  York  he  will  pick  up  Mr.  Reizenstein  at 
Pittsburgh  and  bring  him  along.     ' ' Martin '  s "  is  already 
a  household  word  in  Detroit.     The  concern  made  a  hit 
from  the  start. 

W.  S.  George,  head  of  the  W.  S.  George  Pottery 
Co  ,  East  Palestine,  O.,  arrived  in  town  on  Tuesday  to 
spend  the  balance  of  the  week  here. 

L.  P.  Martin,  of  the  Lancaster  (O.)  Glass  Co.,  and 
son  of  the  head  of  the  concern,  L.  B.  Martin,  was  a 
visitor  in  the  city  the  latter  half  of  last  week,  talking 
matters  over  with  the  factory's  New  York  agent,  Fred- 
erick Skelton. 

Win.  Albert,  C.  H.  Taylor's  right  hand  man,  is 
getting  on  intimate  terms  with  nature  during  a  three 
weeks'  vacation  spent  on  his  brother's  farm  at  Nor- 
wich, Conn.  Any  problem  relating  to  progressive 
farming  may  be  referred  to  him  upon  his  return. 

# 
Jos.  McCauley,  city  salesman  for  Thos.  G.  Jones, 
left  last  Saturday  for  his  annual  summer  outing  on  the 
"Swifty,"  which  in  a  fresh  coat  of  paint  looked  as  slick 
as  a  new  silk  hat  as  she  glided  from  her  mooring  at 
149th  street  with  Joe  at  the  oars.  He  hadn't  expected 
to  get  away  quite  so  soon;  but  to  avoid  being  annoyed 
by  Government  officials,  who  are  in  search  of  fast  boats 
for  submarine  chasers,  he  found  it  necessary  to  steal 
away  in  the  night.      Destination  was  not  stated  to  the 
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Crockery  and  Glass  Journal  representative,  who  had 
the  privilege  of  witnessing  the  departure;  but  as  Joe 
expects  to  be  away  two  weeks,  and  taking  in  consider- 
ation the  speed  at  which  "Svvifty"  took  to  the  waves, 
the  writer  makes  a  guess  that  Yonkers  will  be  the  port 
— that  is,  if  the  oars  hold  out. 

* 

A.  M.  Ferris,  export  manager  for  Cox  &  Lafferty, 
who  incidentally  writes  poetry  when  he  is  not  otherwise 
occupied,  expects  to  get  away  on  Saturday  with  Mrs. 
Ferris  for  a  fortnight's  motor  trip.  He  is  getting  to- 
gether a  fishing  equipment  that  cannot  fail  to  lure  the 
finny  tribe.  Between  bites  he  may  pen  a  verse  or  two 
— something  in  the  sentimental  line,  inspired  by  rippling 
brooks,  green  fields,  or  a  stalled  engine. 

Ben  Linn,  the  popular  traveling  man  for  the 
Steuben  Glass  Works,  Corning,  N.  Y.,  is  enjoying  a 
fortnight's  vacation  at  Seneca  Lake,  Glenora,  N.  Y., 
before  starting  on  his  regular  fall  campaign  for  orders. 

Max  Hirsch,  New  York  representative  for  the  Buf- 
falo Mfg.  Co.,  returned  on  Sunday  after  spending  sev- 
eral days  at  the  factory  consulting  with  the  heads  of  the 
concern. 

L.  A.  Anthony,  buyer  for  the  J.  L.  Hudson  Co., 
Detroit,  arrived  in  town  on  Friday  of  last  week,  re- 
maining until  Wednesday.  He  said  that  a  characteris- 
tic of  Detroit  merchants  is  their  lack  of  rivalry.  They 
strive  to  carry  stocks  that  will  not  conflict;  consequently 
there  is  no  ruinous  price-cutting. 

A.  E.  Greene,  with  Haviland  &  Co.,  who  enlisted 
some  weeks  ago,  was  last  Wednesday  assigned  to  the 
Quartermaster's  department  and  is  stationed  at  Bay 
Ridge. 

Cards  are  out  announcing  the  marriage  on  June  12 
of  Joseph  Irving  Clark,  buyer  for  Gilchrist  &  Co.,  Bos- 
ton. 

Charles  Phillips,  of  the  Cox  &  Lafferty  sales  staff, 
left  last  Saturday  for  the  Adirondacks  to  get  away  from 
the  heat  of  the  city  and  the  troubles  of  the  glassware 
business  for  a  couple  of  weeks. 

M.  A.  Fuller,  associated  with  W.  M.  Pingree,  Bos- 
ton representative  for  the  Tajimi  Co.,  arrived  in  New 
York  last  Thursday  on  his  semi-annual  visit  to  head- 
quarters, full  of  "pep"  after  enjoying  a  delightful  trip 
here  by  boat.  Mr.  Fuller,  whom  nobody  would  believe 
to  be  about  sixty-five  years  of  age,  says:  "If  there  is 
one  thing  more  than  another  that  puts  ginger  into  a 
fellow  it's  a  trip  on  the  water,  especially  if  he's  a  good 


sailor.     The   one  regret  of  my  life  is  that  I  can't  get 
my  parents'  consent  to  join  the  navy." 

It  became  known  this  week  that  W.  L.  Wray,  who 
is  associated  with  Theo.  Frankell,  manufacturers'  agent, 
was  wedded  on  Sundav  last  to  the  latter' s  daughter, 
Edna  Clayton  Frankell.  The  two  have  known  each 
other  from  childhood,  and  the  union  is  a  very  happy 
one  from  the  standpoint  of  both  families.  Miss  Frankell 
was  for  a  time  in  her  father's  office  when  he  was  at  25 
West  Broadway,  and  has  many  friends  among  the  trade. 

A.  B.  Evans,  with  Meakin  &  Ridgway,  will  spend 
a  month  at  Ocean  Grove,  his  old  stamping  ground.  It 
will  be  remembered  that  Mr.  Evans  was  very  ill  last 
winter,  but  recovered,  made  a  trip,  and  is  now  gaining 
strength  for  the  fall  campaign. 

W.  R.  Rosenbaum,  superintendent  of  the  Johnstone 
Glass  Co.,  Hartford,  Ind.,  passed  through  New  York 
this  week  on  his  way  to  Atlantic  City,  after  touring 
New  England  in  his  automobile.  He  is  a  strong  advo- 
cate of  the  Ford,  which  he  says  "runs  on  vaseline,"  be- 
cause on  a  trip  of  over  3,000  miles  he  did  not  spend  a 
penny  for  repairs.  On  the  contrary,  he  made  his  fuel 
expenses  by  selling  a  stock  of  headlight  dimmers  at  re- 
tail, having  carried  these  in  the  tonneau. 

Lawrence  Kinet,  formerly  in  charge  of  the  United 
States  Glass  Co. 's  export  department,  whose  knowledge 
of  five  languages  has  earned  him  the  position  of  inter- 
preter, with  the  rank  of  lieutenant,  in  the  Aviation 
Corps,  as  stated  in  our  last  issue,  was  in  New  York  for 
several  days  this  week  saying  good-bye  to  Manager  Ed. 
Craig  and  his  associates  in  the  concern's  local  office. 
He  expects  to  be  called  into  service  any  day. 

W.  D.  Scammell,  of  the  Maddock  Pottery,  Tren- 
ton, N.  J.,  was  in  New  York  on  Wednesday,  calling  on 
a  number  of  his  old  friends. 

E.  F.  Loge,  buyer  for  the  E.  B.  Taylor  Co.,  Rich- 
mond, Va.,  accompanied  by  his  assistant,  A.  W.  Brown- 
ing, and  F.  M.  Fendley,  of  the  concern's  wholesale  es- 
tablishment in  the  same  city,  arrived  here  on  Monday 
to  place  fall  orders.  They  are  stopping  at  the  Hotel 
York. 

I.  E.  Fronani,  china  and  glass  buyer  for  Woodward 
&  Lothrop,  Washington,  D.  C,  was  registered  at  the 
Hotel  Prince  George  for  several  days  this  week  on  a 
short  buying  trip.  A  compliment  to  his  managerial 
and  buying  ability  was  paid  Lo  him  last  week  when  the 
concern  placed  the  housefurnishing  department  under 
his  management;  hence  he  will  hereafter  buy  the  house- 
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furnishings  in  addition  to  his  other  lines.  The  success 
Mr.  Fronani  has  achieved  in  the  business  is  due  solely 
to  his  untiring-  ambition.  He  says  that  when  he  started 
with  the  concern  as  package  boy  he  had  an  eye  on  the 
buyer's  job.  He  exhibits  with  pride  a  handsome  gold 
pencil  presented  to  him  at  a  recent  outing  of  the  con- 
cern's Relief  Association  in  appreciation  of  work  done 
in  its  behalf. 

Langley  Hawthorn,  assistant  to  his  father,  John 
Hawthorn,  at  YVanamaker's,  was  notified  to  report  for 
duty  with  the  Naval  Reserve  on  Monday  of  this  week. 
His  knowledge  of  things  nautical  should  make  him  val- 
uable in  this  branch  of  the  service. 

Wilbur  E.  Pomeroy,  of  the  Horace  C.  Gray  Co., 
accompanied  by  Mrs.  Pomeroy,  leaves  for  Atlantic  City 
on  Saturday  for  a  fortnight's  stay.  Mr.  Pomeroy  is  a 
great  swimmer,  and  expects  to  enjoy  many  plunges  in 
the  surf.  But  the  principal  object  of  his  vacation  is  to 
put  on  a  few  pounds  avoirdupois;  otherwise  he  fears  his 
delicate  constitution  will  not  carry  him  through  another 
winter. 

Alex.  G.  Menzies,  of  the  Cambridge  Giass  Co.  's  local 
sales  staff,  is  enjoying  the  breezes  at  Walton  Lake,  N. 
Y.  Long  daily  hikes  and  mountain  climbing  are  keep- 
ing him  in  prime  condition  for  a  fresh  attack  on  the 
buyers  when  he  returns. 

Herman  Kashins  spent  the  latter  part  of  last  week 
at  the  Pioneer  Cut  Glass  Co.'s  factory  at  Carbondale, 
Pa.,  conferring  with  the  heads  of  the  concern  upon  new 
designs. 

"Silence  is  golden"  when  it  comes  to  fishing;  and 
being  a  man  of  few  words,  H.  L.  Bunker,  of  the  United 
States  Glass  Co.'s  New  York  force,  is  a  past  master  in 
the  art  of  hooking  them.  Latest  reports  from  Lake 
George,  where  he  is  spending  his  vacation,  are  that  the 
local  authorities  are  considering  asking  him  to  leave  be- 
fore he  strips  the  lake. 

Walter  B.  Kerr,  president  of  the  Iroquois  China 
Co.,  Syracuse,  N.  Y.,  was  in  New  York  for  the  day  last 
Friday. 

A  cablegram  from  William  E.  Bown,  son  of  Louis 
S.  Bown,  of  the  Buffalo  Pottery,  was  received  by  A.  II. 
\.  dden  from  "somewhere-  in  France"  last  Saturday, 
telling  of  his  safe  arrival  with  the  ambulance  unit. 

The   Tajimi   Co.'s    Boston  representative,  W.  M. 
left  '-n  Wednesday  night  for  home  after  spend- 
ing   several    days    at  the   New  York  oil  ting   bis 
:,:<•.   togethei  preparatory   to  leaving  nexl  Monday 

a  trip  that  will  include  the  principal  points  in  New 


England  and  New  York  State.     His  first   stop  will  be 
Bar  Harbor,  Me. 

C.  F.  Patton,  of  Koscherak  Bros.'  traveling  staff, 
hit  the  trail  on  Monday  for  his  regular  tour  of  the  New 
England  States. 

R.  A.  Cavanaugh,  formerly  buyer  for  W.  B.  Moses 
&  Sons,  Washington,  D.  C,  is  now  with  Barbour  & 
Ross,  of  that  city. 

A.  C.  Griffith,  erstwhile  china  buyer,  has  certainly 
done  his  bit.  He  has  sent  six  sons  to  the  war.  They 
have  enlisted  in  the  infantry,  artillery  and  navy. 


J.  W.  Moorehouse,  buyer  for  the  May  Co.,  Cleve- 
land, arrived  in  town  this  week,  accompanied  by  W. 
Peters,  a  new  man,  who  will  assist  in  buying  lamps  and 
electrical  goods. 

E.  H.  Hammond  left  on  Monday  for  a  trip  to  the 
factories  at  East  Liverpool,  New  Cumberland  and 
Zanesville.     He  will  be  back  the  first  of  next  week. 

Major  Wm.  D.  Finke,  of  the  13th  Coast  Defense, 
was  drafted  into  the  Federal  Army  last  Monday,  and  is 
now  busily  engaged  at  the  armory  in  Brooklyn  mak- 
ing preparations  incident  to  being  called  into  service, 
which  is  expected  any  dav. 

Frank  Nickey,  sales  manager  of  the  Chicago  office 
of  Takito,  Ogawa  &  Co.,  surprised  the  members  of  the 
New  York  office  by  calling  on  them  on  Monday.  Mr. 
Nickey,  accompanied  by  Mrs.  Nickey,  made  the  trip 
here  in  his  car,  taking  this  method  of  enjoying  a 
vacation.  As  this  was  their  first  trip  to  New  York, 
they  enjoyed  a  two  days'  stay  here,  which  of  course  in- 
cluded a  trip  to  Coney  Island,  very  much. 

Wm.  Marcus,  of  the  Koscherak  Bros,  sales  staff, 
has  change  of  the  concern's  exhibit  at  the  Furniture 
Exposition  now  in  progress  at  the  Grand  Central  Palace. 

Horace  C.  Gray  returner!  on  Tuesday  morning 
from  a  two  weeks'  tour  of  the  various  factories  he 
represents. 


POTASH     FROM     MOLASSES. 

ANNOUNCEMENT  was  made  this  week  by  the  Jef- 
ferson Distilling  and  Denaturing  Co.,  New  Or- 
leans, that  it  has  evolved  a  new  process  for  utilization 
dI  former  waste  in  distilling  alcohol  from  molasses  by 
which  its  plant  now  produces  twenty  tons  of  potash  per 
day. 
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The    receipt   of    raw   materials   is 
East  Liverpool     showing   no   improvement,  due   to 
and  Vicinity       the  car  shortage.     Clay  brokers  say 
that  the  situation  is  going  from  bad 
to  worse.     A  few  days  ago  at  a  meeting   of   railroad 
traffic  men   in  eastern    Pennsylvania  a  local  clay   pro- 
ducer asked   for  fifty  empty  cars   per   month,  but    was 
cut  down  to  less  than  half.     This    particular  clay  mine 
will  be  forced  to   woik  on  less   than  half   time   should 
this  schedule   of  cars  be  allowed  to  stand.     Over    sixty 
per  cent  of  its  output  goes  to  the  pottery  trade.     The 
situation  with  reference  to  Tennessee  and  Georgia  clays 
is  little  better  than  that  now  existing  in  Pennsylvania. 

*  * 

Very  poor  plaster  has  been  received  by  the  manu- 
facturing potters  of  late,  with  the  result  that  molds  will 
not  "stand  up".  The  life  of  molds  at  some  plants  has 
been  less  than  a  week. 

The  tenth  annual  fall  exhibition  of  the  Manufac- 
turers' and  Importers'  Association  of  America  will  be 
held  at  the  Palmer  House,  Chicago,  August  6  to  11. 
Some  of  the  potters  will  probably  show  their  lines. 

*  • 

Fred  Kline,  representing  the  Knowles,  Taylor  & 
Knowles  Pottery  Co.,  who  has  been  spending  the  past 
few  weeks  between  the  plant  and  his  home  at  Philadel- 
phia, will  start  out  soon  over  his  territory. 

*  • 

Among  the  buyers  here  within  the  past  few  days 
were:  Sam  Natkin,  with  the  Fair,  Chicago;  Mr.  Gut- 
man,  with  J.  Rosenblatt  &  Co.,  Baltimore;  F.  J.  Miller, 
with  G.  Sommers  &  Co.,  St.  Paul;  C.  B  Liver,  of  C. 
B.  Liver  &  Co  ,  Omaha;  Fred  Bell,  with  the  John  A. 
Morris  Co.  Associated  Stores;  Mr.  Hertzberg,  with  S. 
Kann,  Sons  &  Co.,  Washington,  D.  C;  Thomas  F. 
Stackpole,  with  Greenhut,  New  York. 

*  * 

There  is  a  growing  tendency  among  pottery  manu- 
facturers in  this  district  to  buy  the  best  decals  the  mar- 
ket offers.  The  trade  as  a  whole  is  through  with 
common  offerings.     Manufacturers  want  exclusive  edi- 


tions, and  hy  this  plan  are  individualizing  their  lines. 
Advance  sheets  show  some  very  attractive  work,  both 
in  designing  and  color  effects.  The  receipt  of  imported 
decals  is  said  to  be  slightly  more  liberal,  although  the 
situation  still  admits  of  improvement. 

»     » 

Mr.  Clark,  representing  the  American  Manufac- 
turers' Co.,  of  Philadelphia,  spent  a  few  days  here  in 
conference  with  Cartwright  Bros.  Co.,  whose  account 
the  concern  represents  in  the  East. 

•  • 

Hugh  Nevin,  in  charge  of  the  correspondence  de- 
partment of  the  Knowles,  Taylor  &  Knowles  Co.,  has 
returned  from  his  summer  holiday. 

*  * 

The  new  bisque  kiln  recently  completed  at  the 
plant  of  the  Taylor,  Smith  &  Taylor  Co.,  Chester,  was 
fired  off  for  the  first  time  last  week.  The  increased  kiln 
capacity  has  long  been  needed  by  the  concern. 

•  » 

The  new  gas  rates  announced  here  amount  to  a 
larger  increased  cost  than  was  at  first  thought.  One 
manufacturer,  whose  consumption  of  fuel  is  heavy,  says 
that  the  new  rates  mean  an  increase  to  his  concern  of 
seventy  per  cent  over  invoices  of  the  past  three  months. 

#  * 

In  order  to  promote  efficiency,  local  manufacturers 
are  installing  new  patent  stove  or  drying  rooms  in  the 
clay  shops.  Small  help  is  being  eliminated  wherever 
possible  and  production  encouraged  through  the  steady 

work  of  skilled  labor. 

*  * 

Although  it  has  been  intimated  that  the  pottery 
workers  will  ask  for  an  advance  in  wages  at  the  forth- 
coming conference,  nothing  official  has  come  from  the 
Brotherhood.  In  such  an  event  a  general  meeting  of 
the  United  States  Potters'  Association  will  probably  be 
called  to  discuss  the  proposition,  as  was  done  two  years 

ago. 

•  * 

Local  manufacturers  have  become  resigned  to  the 
fact  that  they  will  be  compelled    to  fire  kilns   with  coal 
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the  coming  winter.  At  what  price  this  fuel  ean  be  ob- 
tained is  a  problem,  and  the  matter  of  delivery  is  an- 
other important  factor.  With  the  kilns  under  coal  fire 
additional  labor  will  be  required  to  haul  coal  and  ashes 
— adding  another  expense  to  the  general  overhead. 


MONTHLY     SUMMARY     OF     IMPORTS. 


THE  imports  of  earthenware,  stone  and  china  ware 
for   the    month    of    April,    1917,  compared  with 
the  same  month  in  the  preceding  year,  were  as  follows: 


1916 


1917 


Great  Britain . . . 

Austria 

France     

Germany  

Japan 

Other  Countries . 


Total. 


$194,765 
5,192 
78,925 
26,274 
91,206 
26,209 


$262,672 

94,409 

113,344 
27,235 


I        422,571         I        497,660 
I I 


FOR   TEN    MONTHS   ENDING   APRIL. 


1915                       1916 

1917 

1 
Great  Britain. ..  |      $1,958,794 

Austria 371,111 

France. '           889,538 

Germany \         2,719,767 

Japan     '        1,039,641 

Other  Countries            386,264 

$1,553,283 
138,169 
811,488 
941,211 
1,018,360 
305,536 

$1,996,194 

2,032 

846,617 

28,825 

1,511,773 

358,965 

7,365,115 

4,768,047 

4,744,406 

TOYS. 


1916 

1917 

Germany 

Other   Countries 

$36,353 
51,169 

$121,977 

87,522 

121,977 

FOR  TEN  MONTHS  ENDING  APRIL. 


1915 

1916 

1917 

Germany 
OtherCoun  tries 

$5,970,833 
1,177,790 

$2,285,544 
654,935 

$19,045 
1,124,385 

Total 7,148,623  2,940,489  1, 113,430 


GLASSWARE. 


I  OB  i  i  '•  MON1  lis  B'D'G  1PRIL 

1916 

$27,117 

|32,993 

1915                 1916       1         1917 
$1,472,006        $473,277            $338,029 

HYDRATE    OF     POTASH 
Containing  not  more  than  fifteen  per  cent  of  Causti< 


APRIL 

FOR  TEN  MONTHS  B'D'G  APRIL 

1916                1917 
1,436 

1915 

$218,233 

1916 

$3,813 

1917 
$28,333 

CHINA     CLAY. 


APRIL 

FOR  TEN  MONTHS  E'D'G  APRIL 

1916 

$165,047 

1917 
$47,598 

1915 

$1,247,518 

1916 

$1,059,087 

1917 

$903,748 

ARTICLES  OF  METAL    ENAMELED  OR  GLAZED  WITH 
VITREOUS  GLASSES. 


APRIL 

FOR  TEN  MONTHS  E'D'G  APRIL 

1916 

$25,429 

1917 
$1,136 

1915 

$444,283 

1916 

$195,929 

1917 

$154,163 

AT     CHICAGO. 


BUSINESS  last  week  showed  some  increase  over  that 
of  the  week  previous.  Of  orders  for  future  delivery 
there  are  quite  a  number,  but  few  buyers  expect  to  get 
their  goods  before  fall  in  any  case.  The  mail-order 
houses  have  been  active  in  buying  glassware, and  the  pre- 
mium trade  is  beginning  to  show  some  signs  of  activity 
after  a  period  of  prolonged  dullness.  Factory  representa- 
tives take  great  satisfaction  in  the  improved  deliveries. 
They  have  at  no  time  been  seriously  troubled  to  get  or- 
ders, and  just  at  present  would  rather  see  their  factories 
making  prompt  deliveries  to  customers  than  to  book  a 
large  volume  of  new  business  with  little  chance  of  get- 
ting the  goods. 

>      # 

E.  M.  Meder  is  spending  his  vacation  in  the  woods 

of  Northern  Wisconsin. 

* 

H.  H.  Phillips,  manager  of  the  factory  of  the  United 
States  Glass  Co.  at  Gas  City,  Inci.,  paid  a  visit  to  F.  T. 
Renshaw  and  members  of  the  local  sales  force  this  week. 
Reuben  Haley,  chief  designer  for  the  company,  was  al- 
so in  the  city  during  the  week. 

•  • 

S.  O.  Paull,  of  the  Eagle  Glass  and  Manufacturing 

Co.,  was  a  recent  visitor. 

•  • 

Lighting  glassware  men  are  feeling  better  over  im- 
proved building  conditions.  Some  of  the  materials  have 
come  down  a  few  notches,  and  the  result  has  been  an 
immediate  stimulation  of  construction  work  all  over  the 

city. 

•  # 

Tracy  Bergen  has  severed  his  connection  with  the 
Paul  Ritcher  Co . ,  May  wood,  111.,  and  George  R.  Spin- 
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ney,  who  has  been  with  the  company  for  about  six 
months,  will  in  the  future  have  charge  of.  the  local 
office.     Mr.  Bergen  has  not  yet  announced  his  plans. 

#  » 

Harry  Kelly  and  Clyde  Reasner,  of  Kelly  &  Reas- 
ner,  are  both  taking  brief  vacations  in  Michigan.  Mr. 
Kelly  is  at  Peacock  Lake  and  Mr.  Reasner  at  Jackson. 

•  * 

Charles  Paterson,  buyer  of  crockery  and  glassware 
for  Carson,  Pirie,  Scott  &  Co.,  has  returned  from  a  few 

days  spent  in  Michigan. 

»      • 

E.  J.  Boring,  of  the  Crooksvile  China  Co.,  who  has 
been  visiting  at  the  factory,  returned  to  the  city  this 
week. 

Miss  Janet  Jones,  daughter  of  Ira  A.,  of  the  Ira  A. 
Jones  Co.,  was  married  last  week  to  Charles  Summers, 
a  mining  engineer  of  Tread  well,  Alaska.  The  couple 
will  go  to  Treadwell  to  live. 

» 

Oscar  Eckland,  of  the  Central  Cut  Glass  Co.,  has 
built  a  summer  cottage  at  New  Buffalo,  Mich.  The 
cottage  overlooks  Lake  Michigan,  and  has  ideal  sur- 
roundings. He  expects  to  spend  his  week  ends  there 
during  the  warm  months. 

•  • 

O.  C.  Helm,  of  the  Ira  A.  Jones  Co.,  has  gone  to 
Niles,  Mich.,  to  spend  his  vacation. 

*  * 

Charles  Kroncke,  formerly  with  George  Borgfeldt 
&  Co.  and  Morimura  Bros. ,  is  announced  as  a  new  sales- 
man for  the  Gragg-Mielke  Co. 


POINTERS     FOR    BUYERS. 


EXCELLENT   SELLERS. 

A  showroom  overflowing  with  good  things  for  the 
fall  buyer  is  that  of  Albert  J.  Brech.  One  of  the  ex- 
cellent values  that  has  taken  well  is  a  special  assort- 
ment of  plastic  statuary,  busts,  animal  studies,  etc. 
This  line  is  above  the  ordinary  in  modeling  and  finish, 
as  well  as  in  the  profit  it  yields  the  dealer.  Mr.  Brech 
controls  the  factory's  output,  and  keeps  it  working 
overtime  filling  his  orders. 

VENETIAN   GLASS   TABLEWARE. 

Nothing  more  beautiful  could  be  imagined  than  the 
line  of  Venetian  tableware  being  shown  by  Manager 
Ed.  Craig  at  the  salesroom  of  the  United  States  Glass 
Co.  Three  color  creations  are  on  view -amethyst, 
topaz,  and  sapphhire — and  they  are  deserving  of  all  the 
praise  that  can  be  bestowed  upon  them.  The  wide 
optic  design  tends  materially  to  enhance  the  beauty  of 
the  colors.     Besides  plain,  it  is  shown  decorated  with  a 


dull  gold  band,  or  band  and  line,  adorning  the  rim  and 
foot.  Another  line  that  has  proven  wonderfully  suc- 
cessful with  the  concern  is  in  plain  crystal  in  the  same 
shapes  and  style  as  the  Venetian.  This  has  taken  es- 
pecially well  in  a  wide  gold  band  decoration.  Cutters  are 
among  its  big  buyers,  adding  further  to  its  beauty  by 
designs  of  their  own  conception  which  find  ready  sale 
in  the  more  exclusive  stores. 

BREAKFAST    SETS. 

A  new  attraction  at  the  salesroom  of  Justin  Thar- 
aiid,  American  representative  for  L'Union  Ceramique, 
is  a  line  of  unusually  pretty  breakfast  sets .  The  decora- 
tive treatment  consists  af  a  wide  colored  band,  which 
may  be  had  in  shades  of  canary,  blue,  green  and  pink, 
edged  with  a  gold  line,  and  with  full  gold  handles. 
The  shapes  are  particularly  pleasing. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  A /ANTED — A  young  man  with  some  experience  in  selling 
cut  glass  to  show  a  fine  line  in  the  smaller  cities  east  of 
Ohio.     Address  A  134,  this  office. 

5ITUATI0N5     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
'  Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A 131,  this  office. 

Merchants  who  visit  St.  Louis  are  invited  to  call.  .  .  . 

SIDNEY  N.  SCHARFF,  Manufacturers' Agent, 

802-5  Victoria  Bldg.,  St.  Louis,  Mo. 

Representative  lines  of  Glassware,  Lamps,  Pottery,  Artistic  Metal 
and  Wood  Novelties.     Full  Factory  Lines  on  Display. 


PURITAN     CHINA. 


The  Puritan  is  a  patented  shape.       Decorations  are  controlled. 
Shipments  as  wanted.     Ask  for  samples — without  obligation. 

THE     LIMOGES     CHINA    CO., 

Manufacturing  Potters, 
W.  I.  Gahris,  Pres't.  SEBRING,    OHIO. 
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BIG     STORES     MOVE     FOR     WAR     ECONOMY. 


FOLLOWING  a  series  of  conferences  in  Washington 
1  with  the  National  Economy  Board  of  the  Council 
of  National  Defense,  it  is  announced  by  the  New  York 
Retail  Dry  Goods  Association  that  practically  every  de- 
partment store  in  New  York  has  agreed  upon  a  pro- 
gramme for  joint  action  to  cut  down  delivery  service 
and  thus  economize  in  labor  needed  in  other  lines.  The 
first  step  in  this  direction  is  the  imposition,  by  agree- 
ment, of  restrictions  upon  the  exchange  privilege. 

All  the  big  stores  are  advertising  in  the  newspapers 
that  beginning  with  August  1  they  will  refuse  to  ex- 
change any  goods  which  have  been  retained  by  the  pur- 


chaser more  than  seven  days.  This  step  is  counted 
upon  to  make  a  great  reduction  in  what  an  official  of  the 
Retail  Dry  Gocds  Association  characterized  as  the  "re- 
turned-goods  evil,"  but  it  is  only  the  first  step  in  toe 
programme  of  economy  and  is  freely  admitted  by  the 
merchants  to  be  far  from  satisfying  the  demands  of  the 
Government. 

An  official  of  the  association  explained  that  the 
"returned-goods  evil"  was  far  more  responsible  than 
any  other  single  factor  for  the  enormous  proportions  to 
which  the  delivery  systems  of  the  big  stores  had  grown. 
He  cited  instances  of  abuses  which  had  arisen  out  of 
the  competition  among  the  stores  to  extend  the  utmost 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 
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ett.G         &  (  o., 72-74  Park  Place....   B  3 

Jirray  St C  4 

C  3 

f)  3 

C  4 

ft  Miller  G  92    V   B'way.  B  4 

\jT*<-  rray  St..  C  4 


Goetz,  0.;43  Murray  St C  4     Redon,  M.,25  W.  B'way C  3 

Roessler  &  Ilasslacher,  100  William  St. .  .   P  2 

Honesdale  Decorating  Co.,  36  Murray  St.  C4     Straus,  L.,  &  Sons,  42-46  Warren  St Ci 

r,  M 'ii  Cm  52  Murray  St. .  .  . 

Vogt  &  Dose,  65  Barclay  St B  3 


Tarentum  Glass  Co.  25  W.  B'way C  3 

c  A     Tliaraud,  Justin,  25  W.  B'way C3 


Maddock  fr  Miller,  54  Murray  St C  4 

rradlatder,  Oscar  C.  40  Murray  St C4      Miller.  Edward  .  Kc  Co..  68-70  Park  Place. .    BJ3      Williamsbureh  Flint  Glass  Co.,  96  Park  PI.  A3 


23 


N 


W-3- 


<   WASHINGTON 

QOL1C 


[ZOOdOC 

J, ,   , SPRING     5T 


iGT-JONfS-ST 
"bTeoker   ST 

HOUSTON     ST. 

ST 


i     irnr—lrn  r~ 


m        00  N    O90    N90\O%    IA    4 

■  H  I!  «       II  1       ■       |i         |         I  I 

ao    go     <j  (joa  Qaau  co  ua  <-> 


.C  cd 
i;  oi 


co  1 

.  bo™ 

Cd     OI 


fafa 


-vO 


O    p 


fa 

**~  On 

£   : 

.  o    o    : 
So  O  o 

u  cd  .<u 
ii   o    <.  3 

^   o    On  =8 

Si  a.  rt  o 
o  ai  £  £; 
fafa  coco 


fa  S 


fa    r7 


^o 


CS 


a\    r  cd 

">W  is   S 

o~bo*)  $ 
O.gO  co 


►2  ^ 
:  M 

Cd 
•  o 
^  o 


E  o« 

cd  O  cd 
EhE-iEh 


>  £ 


o 

£ 
a 

a 

cd 


oo    omooono© 

so    Luoeou^ 

ed 

? 

'd 
id 

o 


i   o  1^.    J_>     1h 

IH5    1IO 

1        -^     Cd(J 

-  -;»-  fa 

.    O  u")  "    01 

i1*    .6  co 
i  •-    •  ■*■  . 

SO"     .01 

i  gmu« 
I  O  rt  a  <jj 

!     •  C  ^  <u 
O  o  cd  o 


ts    ooe>  -»■ 
03     oa  03   ■ 


I'd 

™  >w 

^  cd  o 


43    m 


SSSSS 


6 


cd 
.d 


O 

U 


o 
Oh 

"o 
o 


cd 

fa 


00  IO  tN 

ii     ■     n 

cauo 


£fe^ 
,-n  "^  <£ 

Ucy   - 

%   :A 

a  h-,0 

7n     •  oi 

.'o  2 
>-.  c  o 

U-  U,  Li, 


00  00xOXt> 

il      II      n      n      n 

UGQUCOCO 


> 
ai  rt 


-d 


l,  a^  m  oj 
o  t1*  _ 

oi  ,-.  -^  t~- 


ON 


„6^ 

o  „    .   -  6 

s    -  <u  -s  a 
■S  >>"«  S  !r, 

3  «   <"   S   S 

S    h    h    3    P 

O  O  &  C5  C5 


3feo 

-o    . 

2  o-d 

oO  o 

^3< 

•2  k^ 

O    3    (U 

.tog 


moo  a. 
AMU 


fa  o 

O  T) 


""•o8    : 

W    -o 

a  a  a 

rt   aj   cd 

'>  ■>  '> 

Co    c3    cj 

KffiK 


no     -otNooooaovtN 

Q  II         II         II         M         II  II 

u    QOcocooaflQao 
■  ^. 

•  o! 

:  ^ 


o 

fa 


o 
O 


o>  oo  t>.     oo 

n     n     i  » 

cocoeo     o 


bo 

a 

w    > 

a! 


COO 
oi  ^ 

U    r 


cm  a  c 

Ufa    • 
^^ 

t3  "d    :  4) 

"i  S;  o  ti  s! 


>"5  oifat^ 
r-d  P  u  .- 


fa 


^  fa  ^m  S  3 


Mo 

a  o 


m 


ui 


S     .S5 

<       0QO5 


O    i-    t^    t-    dJ 


&    0)  NO 

d  >  uo 

Cd  r5-!-! 
*^     .     • 

Tj*   ON     Ol 

tH     .  cd 

o  o'S 

So  ^ 

H«ifi 

"  oi  ^3 

>.  cd  fs, 

^3  « 

sti  <u.s: 

cd  boti 
hhS  2 

u    t,    U 

M   S   ? 

o  cd  o 
OOO 


cd 

a 

o 

01 

d 
cd 

5 


o 

K 

'5 

kl 

o 
te 
u 
0 


24 


possible  courtesy  and  provide  the  greatest  facilities  for 
their  customers  in  this  respect. 

The  saving  in  labor  under  the  new  programme  is 
not  only  in  lessened  deliveries,  but  is  also  considerable 
in  the  clerical  departments  of  the  stores,  owing  to  the 
large  amount  of  bookkeeping,  checking  and  accounting 
necessary  under  the  returned-goods  system.  It  was 
stated  on  authority  that  one  of  the  largest  department 
stores  in  New  York  estimated  that  a  reduction  in  its 
staff  of  forty  men  and  women  would  be  possible  by  the 
adoption  of  the  seven-day  limit  on  returned  goods 
alone,  and  that,  in  the  present  demand  for  clerks,  sten- 
ographers and  other  help  by  the  new  Government  de- 
partments, the  employees  thus  released  would  be 
snapped  up  at  once. 


The  Government  authorities  also  wanted  stores  ar- 
bitrarily to  cut  down  their  deliveries  in  certain  zones  to 
one  a  day;  but  the  merchants  decided  that  it  would  be 
better  to  accomplish  the  diminution  by  a  gradual  pro- 
cess of  consolidating  routes  and  zones,  because  if  they 
merely  diminished  the  number  of  trips  made,  the  wagons 
needed  for  the  single  trip  would  be  idle  the  rest  of  the 
day. 

The  Retail  Dry  Goods  Association  is  also  planning 
a  campaign  to  bring  home  to  shoppers  the  fact  that 
by  carrying  their  bundles  themselves,  in  these  days, 
they  are  actually  doing  a  patriotic  service.  However, 
this  may  presently  be  supplemented  by  regulations  un- 
der which  the  stores  will  refuse  to  deliver  packages  be- 
low a  certain  size  and  weight. 
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Unbtx   to   ^&verUsemettts 

AND    

BUYERS'    GUIDE. 

Importers  of  China,  Glassware,  etc. 


American  Import  Co 

Bassett    Geo.  F.,  &  Co  

Bernardaud,  L.,  &  Co.,  Limoges,  France. 

Bloch,  L.  D.,  &  Co   

Boote ,  Edward 

Bing,  Ferdinand,  &  Co.'s  Successors 

Davison,  J 

Fondeville,  A.  J.,  &  Co... 

Friedlaender,  O.  O 

Gredelue,  A.,  New  York 

Goetz,  Otto 

Guerin  &  Co. ,  Limoges 

Haviland,  Theodore  &  Company 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Jones,  McDuffee  &  Stratton  Co.,  Boston. . 

Kupper,  Herman  C , 

K:nney  &  Levan,  Cleveland  ...     

Maddock  &  Miller 

Morimuia  Bros 

M'jgi,  Momonoi  &  Co   

Noe,  Wm.  R.,  &  Sons 

Pitcairn,  W.  S 

Redon ,  M . 

Straus,  L.,  &  Sons   

Straub,  Paul    &  Co 

Strobe!  &  Wilken  Co  

Tharaud,  J 

Tajimi  Co 

Tak  n  &  Co   

Venon,  J.  H    

Vogl  &•  Don 

od,  Cennard  L    


27 
28 

2 
26 
26 
26 
28 
26 
28 

4 
28 

4 


25,26 
.3,26 
..  5 
.  .  28 
...  4 
..  .  28 
. .  26 
...26 
...27 
...26 
.  .  28 
...28 
...27 
..  27 
...28 
....  26 
..  26 
...27 
...28 
....  26 


Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Neper*  Park,  N.  Y 

...  

Robert  Rat  iff  Co.,  Pittsburgh 


31 

29 
30 


Cut  Glass. 

Dorflinger,  C,  &  Sons ...  28 

Honesdale  (Pa.)  Decorating  Co 28 

Libbey  Glass  Co.,  Toledo,  O 

Pairpoint  Corporation 27 

St.  Louis  Crystal  Glass  Co 31 

Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co 32 

Baum ,  Charles 7 

Manhattan  Brass  Co 31 

Miller,  Edward,  &  Co.    32 

Maibrunn  Co 27 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  &  Glass  Co...    29,32 

Phoenix  Glass  Co 26 

Domestic  Pottery. 

Benedikt,  H 27 

Brush-McCoy  Pottery  Co.,  Zanesville,  0 31 

Cartwright  Bros.  Co.,  East  Liverpool. .  , .     5 

Guernsey  ware 26 

Limoges  China  Co. ,  Sebring,  0 21 

Mayer  China  Co.,  Beaver  Falls,  Pa 5 

Onondaga  Pottery  Co.,  Syracuse,  N.  Y ....     3 

Roseville  Pottery 27 

Wyllie.H.  R.,  China  Co.,  Huntington,  \V.  Va 27,29 

Glassware. 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 30 

Bonita  Art  Co. ,  Wheeling,  W.  Va 28 

Cambridge,  The  (O.)  Glass  Co 27 

Co-operative  Flint  Glass  Co 27 

Dela  Croix,  Chas.  J 26 

Dorflinger,  C..&  Sons     28 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 31 

Fostoria  Glass  Co    27 

Gillinder  &  Sons,  Inc 3,26 

Gray,  Horace  C,  Co 26 

Lancaster  (O. )  Glass  Co     27 

McKenna  Brothers  Sales  Corporation . .  27 

Marshall,  II.  A.,  Chicago 3,29 

Republic  Specialty  Co 27 

Scharff,  Sidney  N.,  St.  Louis,  Mo ,,  21 

Parentum  Glass  Co   .  28 

United  States  Glass  Co.,  Pittsburgh 2,27,29 

Williamsburgh  Flint  Glass  Co 31 


Materials. 

Orakenfeld,  B.  F.,&  Co 

Roesslcr,&  1  lasslflchur  Chemical  Co. 


30 
30 


NEW     YORK,    JULY     26,    1917. 


GLASS    CONVENTION    AT    ATLANTIC    CITY. 


rPHE  morning-  of  the  day  set  for  the  forty-first  annual 
1  meeting  of  the  American  Association  of  Flint  and 
Lime  Glass  Manufacturers  opened  hot  and  humid.  A 
heavy  fog  hung  over  the  ocean  and  slowly  drifted  uver 
the  boardwalk.  As  the  sun  forced  its  beams  through 
the  mist  it  sent  the  mercury  up  until  at  noon  the  tem- 
perature registered  87  in  the  shade  and  120  on  the  walk. 
Members 'of  the  Association  attending  the  usual  prelim- 
inary conference  called  for  10  a.m.  sweated  in  a  low- 
ceiled  room  of  the  Marlborough-Blenheim  hotel  as  they 
argued  on  points  up  for  discussion.  Fortunately,  these 
arguments  were  infrequent,  and  by  noon  the  meeting 
was  over.  A  promenade  was  then  in  order  until  the 
regular  session  should  convene  at  one  o'clock. 

New  arrival?  augmented  those  who  had  come  on 
Saturday  and  Sunday — some  by  train,  others  by  auto- 
mobile— so  that  when  the  \  arty  sat  down  to  luncheon 
there  were  about  forty  members  and  invited  guests 
around  the  tables,  which  were  set  in  the  Green  Room 
of  the  Marlborough-Blenheim;  and  in  all  the  forty-two 
years'  existence  of  the  Association  never  were  the  mem- 
bers so  comfortably  cared  for,  and  never  did  they  have 
so  good  a  luncheon. 

President  Gleason  called  the  guests  to  order  at  1:15, 
and  said: 

"The  strain  of  the  war  times  is  on  us  all.  These, 
indeed,  are  strenuous  limes,  and  while  we  as  individ- 
uals feel  the  cares  and  burdens  they  are  nothing  as  com- 
pared with  those  our  worthy  President  has  to  bear.  It 
should  be  our  prayer  that  he  have  strength  and  wisdom 
to  sustain  him.  Gentlemen,  will  you  all  rise  and  drink 
to  the  health  of  the  President  of  the  United  States  ?" 


After  the  toast  had  been  duly  honored  Mr.  G]eason 
continued: 

"A  German  who  was  about  to  bo  hnng  was  asked 
if  he  wanted  anything  before  he  was  executed,  and  re- 
plied that  he  would  like  a  glass  of  beer.  When  this 
was  brought  he  blew  off  the  froth  before  drinking,  ex- 
plaining that  froth  was  bad  for  the  health.  To-mor- 
row," he  went  on,  "we  are  to  meet  the  workers.  Like 
that  criminal,  we  are  to  undergo  an  ordeal.  Before 
doing  so  we  call  for  this  Inncheon  and  blow  off  the 
froth  of  care.  Let  us  enjoy  ourselves,  with  no  thought 
of  the  morrow.  Most  of  you  are  old  friends.  Some 
faces  are  new  to  me,  but  1  welcome  you  all.  Let  the 
feast  be  served  !" 

Around  the  tables  were  seated  the  following  : 


M.  W.  Gleason 
W.  F.  Dorflinger 
Thos.  Evans 
C.  W.  Gill 
F.  W.  Merry 
Geo.  Dougherty 
John  A.  Nixon 
Reuben  Haley 
John  Kunzler 
Harry  Strong 
John  Challinor 
J.  M.  Lewis 
A.  J.  Bennett 
C.  W.  Chattam 
Geo.  R.  West 
W.  E.  Pomeroy 
C.  H.   Blumenauer 
I.  Ccllins 
C.  B.  Roe 
H.  A.  Schnellbach 


T.  W.  McCreery 
E.  B.  Ebberts 
Chas.  E.  Voitle 
Howard  S.  Evans 

D.  C.  Jenkins 
Howard  Jenkins 
Harry  Northwood 
John  Benswanger 
H.  T.  Thomas 
Harry  Duncan 

E.  M.  Rodefer 
Victor  G.  Wicke 
Mr.  Kimball 

J.  M.  Wood 
C.  R.  Harman 
E.  A.  Gillinder 
Geo.  A.  Steel 
J.  A.  Kaufman 
J.  F.  O' Gorman 
Geo.  M.  Jaques 
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MENU. 

Crab  Cocktail  . 

Clam  Broth 
Broiled  Mackerel 

Roast  Beef 

Staffed  Tomatoes        Mashed  Potatoes  String  Beans 

Lettuce  Salad 

Ginger  Sorbet  Iced  Coffee 

Cigars 

At  2:15  Mr.  Gleason  called  tbe  company  to  order 
and  said  that  it  had  been  the  custom  at  previous  gather- 
ings to  ask  the  members  for  impromptu  speeches;  but 
this  had  occasionally  proved  embarrassing  to  some  who 
had  not  expected  to  speak.  So  he  would  omit  this  fea- 
ture. However,  if  there  was  anyone  present  who  de- 
sired to  say  anything  he  would  be  glad  to  have  him 
say  it. 

Following  the  ensuing  pause,  the  president  re- 
marked that  it  was  evident  the  glass  manufacturers 
were  not  given  to  oratory.  However,  the  workers  were, 
and  when  they  later  met  the  manufacturers  they  (the 
workers)  would  fill  them  up  to  the  full. 

Then  he  referred  to  the  call  sent  out  by  Gov.  Whit- 
man for  men  to  fill  the  ranks  of  the  New  York  National 
Guard  up  to  war  strength,  and  was  glad  to  report  that 
the  Pottery,  Glass  and  Allied  Trades  Unit  had  re- 
sponded with  376  men — 226  more  than  the  quota  as- 
signed. J.  F.  O'Gorman,  the  secretary  of  the  commit- 
tee, was  present,  and  he  would  ask  him  to  tell  the 
members  what  had  been  done. 

Mr.  O'Gorman  went  into  details,  among  which  was 
an  interesting  analysis  of  the  nationality  of  the  376  re- 
cruits. There  are  108  Hebrews,  77  Americans,  57 
Irish,  51  French, .4  Germans,  4  Greeks,  2  English,  2 
Mexicans  and  one  full-blooded'  Cherokee  Indian.  The 
rest  were  mixed  races.  He  added  that  Gov.  Whitman 
had  invited  a  representative  from  each  of  the  twenty- 
one  trades  which  had  showed  the  best  results  to  lunch- 
eon at  Albany  on  Wednesday,  and  he  was  glad  to  say 
that  the  Pottery,  Glass  and  Allied  Trades  Unit  was  in- 
cluded in  that  invitation.  He  paid  a  tribute  to  Mr. 
Gleason,  who  had  been  chairman  of  the  executive 
Dtnittee  representing  the  trades  in  this  instance. 

Mr.  Gleason  then  said  that  there  was  one  gentle- 
had  a  record  of  100  per  cent  for  at- 
tendance at  the  meetings  of  the  Association.  He  had 
not  n  meeting    in  forty-two    years.     In  fact,  he 

did   not   think   any   gatl.  glass  manufacturers 

would  he  te  without  him.     '  Vbu  all  know  him," 

ad,  like  myself,  will  be  delighted  to  hear 
from  oui  ii  i'd,  Mr.  Jaques." 

Mr.  da    bil  about    old-time  meet- 

personal    experiences,  and 

o  cultivate  foreign 

50  Ith  Ann  ; 

•  ben   i  leared,  and  the  business 
der.    After   reading  tbe  mm 


utes  of  the    previous  two   meetings  the  roll  was  called, 
and  the  following  were  found  represented  : 

Gillinder  &  Sons  Hocking  Glass  Co 

Athens  Glass  Co  Indiana  Glass  Co 

Bartlett,  Collins  Glass  Co  Imperial  Glass  Co 

Cambridge  Glass  Co  Macbeth-Evans  Glass  Co 

Consolidated  Lamp  and  H  Northwocd  Co 

Glass  Co  Phoenix  Glass  Co 

C  Dorflinger  &  Sons  Rodefer  Glass  Co 

Duncan  &  Miller  Glass  United  States  Glass  Co 

Co  Westmoreland  Specialty 

Fenton  Glass  Co  Co 

Fostoria  Glass  Co  Williamsburg  Flint  Glass 

Gill  Bros  Co 
Gleason-Tiebout  Glass  Co 

The  next  business  was  the  nomination  of  officers, 
and  the  president  appointed  as  a  committee  Messrs. 
Bennett  and  Bartlett.  In  a  few  minutes  the  committee 
returned  with  the  recommendation  that  all  the  old 
officers  be  re-elected.  This  toas  agreed  to,  and  the  sec- 
retary cast  one  ballot  for 

President,  M.  W.  Gleason. 

First  vice-president,  N.  Kopp. 

Second  vice-president,  M.  G.  Bryce. 

Treasurer,  E.  P.  Ebberts. 

Secretary,  John  Kunzler. 
Messrs.  Gleason,  Kopp   and    Bryce,  together  with 
W.  F.  Dorflinger  and    W.  A.  B.  Dalzell,  to   constitute 
the  board  of  directors. 

The  Treasurer's  report  showed  a  satisfactory  bal- 
ance. 

In  a  session  which  lasted  until  after  five  o'clock 
package  charges  and  terms  were  discussed  with  no  re- 
sults except  that  the  action  of  the  last  meeting  on  pack- 
ages was  confirmed. 


POTASH     FROM     FELDSPAR. 


IT  is  now  reported  that  by  means  of  a  process  perfected 
1  by  much  costly  experimenting  the  potash  contents 
of  feldspar  may  be  recovered  at  a  cost  which  makes  it 
possible  to  meet  the  prices  of  the  German  product  in 
pre-war  times. 


NEW  "GUERNSEYWARE"  CATALOGUE. 


J  \EALERS  should  lose  no  time  in  putting  their  names 
*'  on  the  Guernsey  Earthenware  Co. 's  mailing  list 
for  the  new  catalogue  of  rooking  and  serving  utensils. 
It  is  the  best  and  most  complete  ever  issued  by  the  con- 
cern, \2X  pages  being  devoted  to  colored  illustrations  of 
brown  white-lined  earthenware  and  their  line  of  vitri- 
fied fireproof  porcelain  in  ivory  white,  brown  Bettv, 
olive  green  and  royal  blue.  The  catalogue  is  gotten  up 
in  loose  leaf  style,  and  additional  leaves  will  be  mailed 
from  time  to  time.  Aside  from  the  regular  dealers, 
metal  manufacturers  who  specialize  in  mounting  will 
find  the  catalogue  of  great  value. 
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Because  of  the  possibility    that  gas 

Pittsburgh  and    for  industrial    purposes  will  not  be 

Vicinity  available  after  October  1  the  United 

States  Glass  Co.  purposes  to  spend 
upwards  of  $100,000  in  changing  its  present  fuel  equip- 
ment. The  company  last  winter  installed  gas  producers 
at  some  factories,  and  to-day  has  over  600,000  gallons  of 
*>il  in  reserve.  In  addition  it  has  opened  a  coal  mine  at 
Glassport,  anrl  is  now  arranging  for  heavy  motor  trucks 
to  distribute  the  coal  at  local  factories.  The  erection  of 
more  gas  producers  is  also  contemplated.  The  com- 
pany is  using  every  means  at  its  command  to  protect 
itself  from  a  fuel  famine  this  winter. 


The  Pittsburgh  Lamp,  Brass  and  Glass  Co.  will 
issue  soon  a  new  portable  lamp  catalogue  showing  in 
colors  decorations  never  before  attempted.  One,  repre- 
senting an  ocean  scene  with  a  rainbow  on  the  horizon, 
is  very  clever.  Another  depicts  a  rustic  camp  with  a 
glowing  fire.  

H.  J.  ("Babe")  Adams,  of  the  United  States  Glass 
Co.  sales  force,  has  left  for  Pensacola,  Fla.,  to  join  the 
aviation  corps.  

Thomas  W.  Morris,  secretary  of  the  Western  Glass 
and  Pottery  Association,  is  in  New  York  on  business. 


With  coal  selling  at  $3.25  at  the  mine,  and  the 
freight  rate  averaging  from  $1  to  $1.50  per  ton,  it  is 
easy  to  see  why  prices  of  glassware  must  increase.  It 
was  not  so  many  years  ago  when  coal  was  to  be  bought 
as  low  as  $1.25. per  ton. 


An  old  fashioned,  wide-mouth,  safety- seal  preserv- 
ing jar  in  three  sizes  is  being  made  by  the  United  States 
Glass  Co.  in  one-,  two-  and  three-pint  sizes.  Sufficient 
sealing  wax  is  placed  in  each  package  of  a  dozen  jars. 
Read  the  advertisement  on  page  2  of  this  issue. 


Manufacturers  realize  the  fact  that  the  Federal  draft 
is  going  to  be  seriously  felt  in  the  glass  industry,  and 
say  that  it  will  be  almost  an  impossibility  to  fill  vacan- 


cies. With  this  situation  to  be  confronted,  together 
with  the  possibility  of  fuel  and  car  shortage,  normal 
production  during  the  fall  and  winter  will  be  very 
difficult.  

Blown  tumblers  of  all  sizes  are  in  heavy  demand, 
some  of  the  factories  being  from  three  to  six  months 
behind  on  orders. 

W.  W.  Lang,  manager  of  the  local  office  of  Kinney 
&  Levan,  has  returned  from  an  automobile  trip  to  Balti- 
more and  Washington. 


Henry  Nickel,  manager  of  the  city  sales  depart- 
ment of  the  United  States  Glass  Co.,  is  spending  his 
vacation  in  the  East.  J.  A.  Hemple,  of  the  Philadelphia 
offices,  was  visiting  headquarters  late  last  week. 


The  management  of  the  Ft.  Pitt  Hotel  this  week 
announced  that  three  concerns  which  have  never  before 
exhibited  here  during  the  January  season  have  asked 
for  two-  and  three-room  reservations  for  the  1918  Ex- 
position. The  affair  will  undoubtedly  be  the  largest 
ever  held.  

Water  sets  have  been  active  all  season,  light  cut 
paterns  being  in  heaviest  demand.  The  factories  now 
report  more  orders  on  hand  than  be  filled  quickly. 


After  being  inactive  for  three  weeks  the  Fostoria 
Glass  Co.,  Moundsville,  W.  Va.,  has  resumed  opera- 
tions. The  plant  was  idle  a  week  longer  than  usual 
because  of  the  extensiveness  of  the  repairs.  Steady 
operations  throughout  the  balance  of  the  year  are  as- 
sured.   

Glass  and  poccery  manufacturers  have  been  noti- 
fied that  the  Interstate  Commerce  Commission  has 
granted  the  petition  of  the  railroads  for  an  increase  of 
15c.  per  ton  in  the  freight  rate  on  coal.  This  increase 
will  amount  to  $7.50  per  car  over  present  rates  to  the 
factories,  calculating  fifty  tons  to  the  car.  The  rates 
become  effective  August  1. 


ST.    LOUIS    GLEANINGS. 


PHE  Grand- Leader  store  has  a  window  display  of 
*■  iced  tea,  lemonade  and  claret  sets  in  etchings  and 
light  cuttings  which  is  attracting  much  attention,  being- 
shown  complete  with  jugs,  tumblers,  coasters,  spoons 
and  trays,  the  jugs  and  tumblers  being-  filled  with 
colored  liquids  in  imitation  of  various  cheering-  bever- 
ages.   

The  Krenningr-Westermann  China  Co.  received  a 
few  days  ago  the  first  bulk  car  of  white  ware  shipped 
from  the  Southern  Potteries  Co.,  of  Erwin,  Tenn. 
Judging  by  this  first  lot,  the  new  concern  should  have 
no  difficulty  in  marketing  its  output. 


The  Scruggs,  Vandevoort  &  Barney  Dry  Goods  Co. 
held  a  sales  contest  recently  between  the  forty-eight  de- 
partments of  that  establishment,  and  the  chinaware  de- 
partment, in  charge  of  Miss  E.  Gilliam,  was  one  of 
those  showing-  the  largest  increase  in  sales.  Miss 
Bertha  Weber,  assistant  to  Miss  Gilliam,  is  spending 
her  vacation  making  a  boat  trip  on  the  upper  Missis- 
sippi.   

Harry  M.  Kelly  will  hereafter  represent  the  Mon- 
ongah  Glass  Co.,  of  Fairmont,  W.  Va.,  in  a  number  of 
cities  south  and  west  from  St.  Louis  in  connection  with 
the  local  office  which  he  established  for  that  company 
one  year  ago  at  305  Equitab'e  Building. 


The  entire  force  of  employees  of  the  St.  Louis 
Glass  and  Queensware  Co.  did  not  include  one  man  sub- 
jecf  to  draft;  but,  to  do  his  part,  L.  D.  Carton,  of  the 
retail  department,  has  volunteered  for  training  at  the 
officers'  reserve  camp  at  Fort  Riley,  Kan. 


A.  Schuchat,  china  and  glass  buyer  for  the  Famous 
and  Barr  Co.,  is  away  on  a  vacation. 


Miss  Daisy  Johnston  has  recently  taken  charge  of 
the  glassware  department  at  the  Scruggs,  Vandevoort 
&  Barney  Dry  Goods  Co.,  and  leports  a  very  satisfac- 
tory business  for  July.       

The  employees  of  B.  Nugent  &  Bro.  held  their  an- 
nual picnic  Saturday  at  Romona  Park,  the  downtown 
store  being  closed  the  entire  day. 


J.  M.  Irving  ('familiarly  known  in  the  trade  as 
"Jim";  traveler  for  M.  E.  Lafferty,  is  back  from  his 
vacation  looking  "fine  and  dandy." 


Theshowrooa  i  oi  M.  E.  Lafferty,  402-403  Equit- 
able Building,  which  have  been  upset  for  a  couple  of 
week  >tUlt  of    the  installation  of  a    new  lighting 

system,  painting,  decorating,   etc.,    are    now    in  shape 
again  and  look  very  attractive.      Mr.  Lafferty  represents 


the  Imperial  Glass  Co.  and  several  other  well-known 
factories,  and  has  on  display  a  great  variety  of  attrac- 
tive items  in  table  and  ornamental  ware. 


"Ted"  Lorenzen,  formerly  of  this  city,  and  until 
recently  manager  of  the  crockery  department  of  Kauf- 
mann  &  Straus,  Louisville,  Ky.,  is  spending,  with  his 
family,  a  short  vacation  in  this  city. 


W.  C.  Hughes,  representing  S.  A.  Weller,  Zanes- 
ville,  O.,  called  upon  St.  Louis  customers  this  week. 
"Billy"  reports  satisfactory  business  in  the  few  cities 
so  far  visited  on  his  July  trip. 


Miss  E.  A.  Walters,  of  the  office  staff  of  M.  E. 
Lafferty,  has  returned  to  her  desk  after  a  two  weeks' 
vacation. 


Joe  Messmer,  secretary  of  the  F.  Messmer  Mfg. 
Co.,  has  completed  a  course  of  study  at  the  Benton 
College  of  Law  and  successfully  passed  the  examination 
permitting  him  to  practice  in  the  courts  of  the  State. 
The  college  conducts  a  night  course,  and  to  have  com- 
pleted it  without  interfering  with  his  duties  in  connec- 
tion with  the  bar  supply  business  is  an  achievement  re- 
quiring earnest  perseverance,  and  merits  the  highest 
commendation.  Mr.  Messmer  will  undoubtedly  find 
his  legal  lore  of  great  service  to  him  in  business  should 
he  decide  not  to  adopt  the  profession. 


WHAT'S     THE     USE? 


A  PARTY  of  "trippers"  from  the  Staffordshire  Pot- 
■L  *■  teries  was  being  shown  over  the  British  Museum, 
and  in  one  of  the  rooms  the  keeper  pointed  out  a  collec- 
tion of  antique  vases  which  had  been  recently  unearthed. 

"Dosta  mean  t'say  they  were  doogoop  ?"  asked  one. 

"Yes,  sir." 

"What— oot  o'  th'  ground  ?  " 

"Undoubtedly.  " 

"What— ioostloik  thot?" 

"Perhaps  some  little  pains  have  been  taken  in 
cleaning  them,  but  in  all  other  respects  they  were  found 
just  as  you  see  them." 

The  potter  turned  to  one  of  his  companions,  and, 
with  a  doubtful  shake  of  the  head,  whispered:  "it's  a 
bad  lookout  for  North  Staffs  when  they  can  dig  oop 
ready-made  pots  oot  o'  th'  ground  !  " 


TOO    SUBTLE    FOR   THE    .SENATOR. 

The  above  reminds  us  of  an  incident  that  occurred 
during  a  visit  to  the  celebrated  museum  in  Constanti- 
nople, where  repose  some  magnificent  specimens  of 
Byzantine  and  other  ancient  pottery.  An  American 
tourist,  after  viewing  the  entire    collection,  remarked 


15 


that  he  didn't  think  much  of  it,  and  asked  why  the  au- 
thorities hadn't  included  ware  from  West  Virginia. 

And  when  the  writer  tcld  the  story  to  a  certain  ex- 
senator  of  the  United  States  who  was  one  of  the  party 
the  latter  said  they  certainly  made  good  pottery  in  West 
Virginia. 


DRAKENFELD     ACQUIRES    STILL    MORE    SPACE. 


AST  week  a  lease  was  closed  by  B.  F  Drakenfeld& 
*~*  Co.  for  the  entire  basement  of  the  1  irge  building 
at  29  Park  Place,  corner  of  Church  street,  which  will 
be  utilized  for  storage  purposes.  Aside  from  the  build- 
ing- they  occupy  at  50  Murray  street,  the  concern  has 
been  forced  to  acquire  space  in  others  from  time  to  time 
to  enable  them  to  take  care  of  the  immense  stock  that 
their  constantly  growing-  business  requires  them  to 
carry,  until  now  they  utilize  half  a  dozen  other  build- 
ings besides  their  headquarters.  They  are  also  fresh- 
ening up  the  appearance  of  the  latter  by  redecorating 
inside  and  out. 


AT    CHICAGO. 


BUSINESS  has  had  a  distinct  revival  since  last  week. 
More  buyers  are  in  the  city,  and  orders  by  mail 
and  from  road  salesmen  are  heavier  than  they  have 
been  for  some  time.  It  is  believed  that  stock  orders  for 
fall  delivery  will  be  placed  with  regularity  from  now 
on.  The  attendance  at  the  summer  furniture  market 
has  not  been  quite  as  heavy  as  was  expected,  but  those 
who  are  coming  are  buying  well.  Many  of  them  visit 
the  crockery,  glass  and  lamp  houses  after  buying  their 
furniture. 

E.  M.  Meder  has  returned  from  his  vacation  at 
Owen  Lake,  Wis. 

Riley  -  Schubert  -  Grossman  Co.,  the  mail-order 
house,  has  moved  into  a  new  building  at  Fifteenth  and 
Laflin  streets.  All  branches  of  the  house  will  be  con- 
solidated at  this  address.  Formerly  they  were  located 
at  half  a  dozen  spots  on  the  south  and  west  sides. 

•  * 

Franklin  N.  Woods,  former  manager  of  the  Chi- 
cago branch  of  the  National  Jewelers'  Board  of  Trade, 
was  married  last  week  to  Miss  Blanche  Veeder,  of  Prov- 
idence, R.  I.  Mr.  Woods,  who  has  frequently  been 
identified  with  bankruptcy  cases  affecting  the  cut  glass 
and  china  trade,  is  now  engaged  in  the  practice  of  law. 

*  • 

Department  store  employers  have  been  warned  of 
the  new  child  labor  law,  applying  to  boys  and  girls  be- 
tween the  ages  of  fourteen  and  sixteen.  Under  the 
terms  of  the  new  law  it  is  necessary  for  the  child  to  first 
secure  the  job.  The  employer  then  makes  a  written 
statement  to  the  Superintendent  of  Education  in  which 


he  tells  the  kind  of  work  at  which  the  child  is  to  be  em- 
ployed, the  wages  to  be  paid,  and  a  number  of  other  de  - 
tails.  The  certificate  permitting  the  child  to  take  the 
job  is  then  issued,  or  withheld,  as  the  case  may  be. 
The  trouble  with  the  old  law  was  that  any  child  could 
secure  a  certificate,  and  then  go  get  a  job  in  some  place 
where    the    surrounding    conditions    were    immoral  or 

otherwise  detrimental. 

»      * 

R  H.  Soukup,  who  looks  after  the  city  trade  in 
lighting  glassware  for  the  Ira  A.  Jones  Co.,  has  gone 
to  Pullman,  Mich.,  for  a  two  weeks'  vacation. 

H.  H.  Phillips,  with  the  United  States  Glass  Co. 
at  Gas  City,  Ind.,  has  returned  to  the  factory  after 
spending  a  few  days  in  this  market. 

# 

Walter  G.  Minnemeyer  has  returned  from  a  fishing 
trip  at  his  summer  camp  in  the  Georgian  Bay. 

*  » 

A.  P.  McPherson,  of  the  Carrollton  (O.)  Pottery 
Co.,  who  is  making  a  Western  trip,  was  in  the  city  last 

week. 

*  # 

Frank    B.  Tinker    has   gone  to  Iowa  to  soend  his 

vacation. 

*  # 

L.  C.  Levine,  Calumet,  Mich.,  was  in  the  city 
looking  at  cut  glass  last  week. 

H.  A.  Ross,  of  the  Pittsburgh  Lamp,  Brass  and 
Glass  Co.,  was  in  the  city  last  week  on  his  return  from 
the    Pacific    Coast,  where  he  has  been  spending  a  few 

weeks. 

*  i 

Applebaum  &  Glicksburg,  dealers  in  housefurnish- 
ings,  china  and  glassware,  will  shortly  move  into  a  new 
two-story  brick  building  which  has  been  erected  for 
their  occupancy  at  1023  West  Twelfth  street. 

*  * 

Peter  Rinkin  has  returned  from  his  annual  fishing 

trip  in  Wisconsin. 

*  # 

Charles  Kroncke,  recently  engaged  as  salesman 
for  the  Gragg-Mielke  Co.,  whose  draft  number  came  out 
on  the  sixty-second  drawing,  will  not  claim  exemption, 
and  feels  reasonably  certain  of  passing  the  physical 
test. 


FAITH     IN     THE     DOWNTOWN     DISTRICT. 


VISITORS  at  the  salesroom  of  Geo.  F.  Bassett  &  Co. 
will  not  know  the  place  in  another  few  days.  The 
carpenters  and  decorators  are  making  a  wonderful 
change  in  its  appearance.  Old  fixtures,  some  of  which 
have  been  in  service  for  fifty  years,  are  being  replaced 
with  modern  equipment,  and  the  place  redecorated  from 
top  to  bottom.  When  finished  there  will  be  no  more 
attractive  salesroom  in  the  business. 
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day of  the  week  preceding  the  date  of  issue. 
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CURBING     THE     BUYER. 


VERY  little  is  heaid  these  days  of  the  merchandise 
man.  Not  so  long-  ago  that  functionary  was  a 
thorn  in  the  flesh  of  the  buyer.  He  wanted  stocks  re- 
duced. Well,  they  are  reduced,  and  much  lower  than 
he  desired.  He  didn't  want  the  buyer  to  order.  Now 
he  is  only  too  glad  to  "O.  K."  any  and  every  requisi- 
tion that  comes  before  him. 

The  duty  of  the  merchandise  man  is  to  guard  and 
conserve  the  best  interests  of  his  house.  He  must  see 
that  there  is  no  reckless  buying,  that  the  departments 
not  overstocked,  and  get  as  much  of  a  turnover  as  pos- 
sible. 

It  is  just  as  necessary  for  him  to  see  that  a  good 
stock  is  bought,  and  that  the  kind  of  goods  his  clientele 
requires  is  always  on  hand,  so  far  as  it  is  possible  to 
get  them,  and  of  course  at  the  right  prices. 

The  buyer  is  better  able  to  know  what  goods  are 
required  and  what  are  the  right  prices  than  it-  the  merch- 
andise man;  otherwise  he  is  not  the  right  man  for  the 
place.  But  the  best  of  buyers  will  sometimes  make 
•akes.  No  man  is  infallible.  If  he  is  over- buying, 
or  1  uying  unsuitable  goods,  the  merchandise  man  is 
there  to  call  him  down. 

The  buyer  and  the  merchandise  man  should  work 
together.  The  main  trouble  with  the  latter  is  that,  in 
the  first  place,  he  does  not  know  the  crockery  and  glass- 
ware butinei  he  lias  several — possibly  many 
— departments  '•  ..aulas  he  is  responsible  for 
the  whole  est*!/  its   right  and  left  without 


due  discrimination.  His  whole  mind  is  set  on  the  '  'red 
figures,"  and  if  the  profits  are  not  what  his  house  de- 
mands he  is  ruthless  in  shutting  off  buying  throughout 
the  establishment. 

This  may  be  necessary  and  desirable  in  cases 
where  goods  can  be  easily  and  quickly  replaced;  but 
when  it  takes  from  six  weeks  to  six  months  tc  replenish 
a  crockery  stock  a  little  more  latitude  should  be  given 
this  buyer  than  to  those  in  other  branches.  At  the 
present  time,  when  goods  are  so  hard  to  get,  it  will  be 
the  part  of  wisdom  to  drive  the  china  and  glassware 
buyer  with  a  very  loose  rein. 


PERSONAL. 


S  the  heat  came  sizzling  through  the  windows  of 
his  salesroom  last    Monday,  H.  Benedikt    sat 
with  wilted  collar  and  perspiring  brow  trying 
to  draw  a  mental  picture  of  snowballs  in  order 
to  keep  his  mind  off  the  temperature.     Try 
as  he   would,  however,  he  became  no  cooler.     At    last 
he  donned  his  coat  and  hat,  sauntered  off  to  the  haber- 
dasher's, and  bought  the  sportiest-looking  bathing  suit 
in  stock— a  striking  rainbow  effect.     The  reason  for  this, 
as  he  explained  later,  was  that  he  might    concentrate 
upon  something   cool.     He    thought  of  the  pictures  he 
had  seen  of  Niagara  Falls,  with  its  great  mass  of  foamy 
water,  and  thereupon  decided  that  of  all  places  he  would 
like  to  be  right  there  floating  about  in  the  suds.     Hence 
Tuesday  morning  saw  him  departing  on  an  early  train 
for  the  Falls,  carefully  hanging   on    to  a  bag   contain- 
ing that  noisy  bathing  suit.     He  expects  to  be   away  all 
the    week.     Headlines   in  the   daily  papers    should  be 
watched  for  an  account  of  his  shooting  the  falls,  or  per- 
haps someone  shooting  at  that  bathing  suit. 

Geo.  Anthony,  buyer  for  Loeser's,  Brooklyn,  left 
last  Friday,  accompanied  by  his  family,  for  a  three 
weeks'  rest  at  one  of   the  resorts  in  the  Adirondacks. 

John    Skelton,  assistant  to  his  brother,  Frederick 
Skelton,  the  well-known  manufacturers'  agent,  lefi  New 
York  in  his  car  last  Saturday  for  Whaley  Lake,  N.  Y 
where  he  will  spend  two  weeks  trying  to  keep  cool. 

Edward  Boote,  who  has  the  reputation  of  knowing 
more  about  fishing  than  any  other  man  in  the  tr2de,  re- 
turned home  on  Monday  feeling  as  fresh  as  a  cucumber 
after  putting  in  a  few  weeks  in  Maine  making  a  raid  on 
the  trout. 

Charles  D.  Fraunfelder,  president  of  the  Ohio  Pot- 
tery Co.,  Zanesville,  O.,  arrived  in  town  last  Thursday 
for  a  week's  stay,  the  prime  object  of  his    trip  being  to 
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consult  with  the  factory's  New  York  representative.  E. 
W.  Hammond,  regarding- local  conditions. 

George  Briggmann,  of  Webster  &  Briggmann, 
Naugatuck.  Conn.,  accompanied  by  Mrs.  Briggmann, 
were  visitors  at  the  salesroom  of  the  concern's  New 
York  agent,  E.  L.  Bates,  on  Thursday  of  last  week. 

A.  R.  Willauer,  formerly  buyer  for  W.  Laubach  & 
Sons,  Easton,  Pa.,  who  recently  became  associated  with 
L.  Samler,  Lebanon,  Pa.,  in  the  same  capacity,  was  in 
town  the  first  of  thi^  week  on  his  initial  bnying  trip  for 
the  latter  concern.  He  left  for  home  Thursday  expect- 
ing to  return  next  week  to  place  orders  for  housefur- 
nishing  goods.  He  makes  his  headquarters  at  the  Hotel 
Bristol  while  in  town. 

Kenneth  P.  Lockitt,  who  looks  after  the  interest  of 
C.  Dorflinger  &  Sons  in  the  metropolitan  district,  re- 
turned on  Monday  from  a  three  weeks'  vacation  at 
Providence,  R.  I. 

Thos.  G.  Jones  returned  to  his  desk  on  Monday 
looking  as  bi-own  as  a  berry  after  spending  three  weeks 
with  his  family  at  Cape  Cod.  He  says  the  fishing  there 
furnishes  the  best  sport  a  fellow  could  wish  for — fish 
ranging  from  ten  to  twenty-three  pounds  being  caught 
just  as  fast  as  one  can  pull  them  in.  He  made  the  trip 
both  ways  in  his  car,  driving  on  his  way  home  194 
miles  on  Saturday  and  212  miles  on  Sunday,  and  said 
he  could  have  kept  right  on  going  if  the  rest  of  the 
family  hadn't  been  tiied. 

L.  S.  Hinman,  manager  for  Theo.  Haviland  &  Co., 
expects  to  get  away  next  week,  accompanied  by  Mrs. 
Hinman,  for  a  three  weeks'  sojourn  at  Kennebunk 
Beach,  Me.  Of  course  golf  sticks  are  to  be  included  in 
Mr.  Hinman's  baggage. 

J.  L.  Kraus,  silverware  buyer  for  Albert  Pick  & 
Co.,  Chicago,  arrived  in  the  city  on  Tuesday  to  spend 
the  balance  of  the  week  placing  orders.  He  is  stopping 
at  the  Hotel  Knickerbocker. 

E.  W.  Hammond  returned  on  Monday  after  mak- 
ing a  week's  tour  of  the  factories  he  represents. 

Mais  Hirsch,  representative  of  the  Buffalo  Mfg.  Co., 
left  on  Wednesday  to  accompany  his  family  to  Luzon, 
in  the  Catskills,  where  the  latter  will  spend  the  remain- 
der of  the  summer.  Mr.  Hirsch  expects  to  return  in 
about  a  week. 

J.  Blaine  Walker  and  J.  D.  Fisher  of  the  sales 
staff  connected  with  the  New  York  office  of  the  United 


States  Glass  Co.,  both  returned  from  their  vacations  on 
Monday  of  this  week  looking  as  though  they  had  de- 
rived considerable  benefit  from  the  outing. 

When  the  Albany  boat  leaves  on  Friday  night  one 
of  its  passengers  will  be  Miss  Grace  Webster,  H.  Bene- 
dikt's  office  manager,  who  expects  to  be  free  from  the 
cares  of  the  pottery  business  for  two  weeks  at  Hulett's 
Landing,  Lake  George. 

George  J.  Higginson,  Southern  salesman  for  John,- 
son  Bros.,  is  receiving  congratulations  upon  the  recent 
arrival  of  a  fine  new  boy  at  his  home  in  this  city.  Mr. 
Higginson  has  named  him  after  an  ancestor  of  Revolu- 
tionary fame;  and  says  that  as  he  was  practically  born 
in  the  shadow  of  the  Seventh  Regiment  Armory  and 
during  one  of  the  greatest  wats  in  the  history  of  the 
world  he  certainly  should  grow  up  to  be  a  fighter. 

Word  was  received  in  New  York  this  week  that  C. 
McCartney,  secretary  of  the  Cambridge  Glass  Co.,  was 
married  last  Thursday  to  Miss  Blowen  Juanita  Jenkins, 
of  Cambridge.  The  young  lady  is  of  unusually  attrac- 
tive personality,  and  Mr.  McCartney  is  to  be  congratu- 
lated on  his  choice. 

Not  satisfied  with  his  already  handsome  quarters, 
John  Nixon,  New  York  representative  of  the  Fostoria 
Glass  Co.,  has  laid  green  velvet  runners  up,  down  and 
across  the  showroom.  He  has  also  installed  a  new  rug 
and  a  mahogany  desk  in  his  private  office.  So  now 
everything  is  complete. 

Philip  H.  Stevens,  of  the  Philip  H.  Stevens  Co., 
Hartford,  Conn.,  was  here  the  early  part  of  the  week 
buying  for  a  new  china  department. 

H.  K.  Tetsuka,  of  Morimura  Bros.,  who  has  been 
in  Japan,  arrived  at  Vancouver  on  Monday  after  a  good 
voyage  of  nine  days,  (or  ten,  when  the  change  of  time,  at 
the  180th  degree,  is  taken  into  account).  He  will  ar- 
rive in  New  York  next  Tuesday, 

Kennard  L.  Wedgwood  is  taking  a  vacation  at 
Long  Lake,  in  the  Adirondacks.  He  expects  to  be 
home  about  the  middle  of  August. 

While  at  his  salesroom  for  a  few  hours  on  Tuesday, 
Major  Wm.  D.  Finke,  of  the  13th  Coast  Defense  Com- 
mand, who,  as  previously  reported,  was  recently  mus- 
tered into  the  Federal  service,  called  up  to  say  that  he 
was  making  as  good  a  recovery  as  could  be  expected 
after  being  inoculated  for  smallpox,  typhoid,  and  a  few 
other  things,  and  thought  the  process  had  made  him 
everything  but  bomb-proof.     He  said  he  was  still  hard 


at  work  at  the  armory,  and  from  present  indications 
thought  there  was  a  possibility  of  being:  stationed  at 
Fort  Hamilton,  Brooklyn,  for  a  while.  Major  Finke's 
business  will  be  continued  the  same  as  usual. 

E.  L.  Hubbard,  who  represents  the  Cambridge 
Glass  Co.  and  the  Macbeth-Evans  Glass  Co.  in  Central 
America,  left  on  Thursday  of  this  week  for  Costa  Rica. 
Mr.  Hubbard  is  a  cousin  of  the  late  Elbert  Hubbard. 
He  was  in  the  United  States  Army  for  two  and  a  half 
years  as  a  non-commissioned  officer,  and  later  in  charge 
of  one  of  the  big  stores  of  the  Panama  Commission. 
He  has  two  daughters  in  school  at  Pasadena,  Cal.,  which 
is  really  his  home,  and  while  in  this  country  paid  them 
a  visit. 

Geo.  A.  Service,  with  K.  L.  Wedgwood,  leaves 
August  8th  for  a  three  weeks'  vacation  at  White  Lake, 
in  the  Catskills. 

* 

W.  F.  Ellisson  is  back  from  a  long  Western  trip  for 
Geo.  F.  Bassett  &  Co.  He  says  he  did  a  fine  business 
all  along  the  line. 


IMPORTS      FROM      STOKE=ON=TRENT. 


PHE  exports    of  earthenware  and  china  from  Stoke- 
*■       on-Trent,  England,  to   the  United  States  during 
the  month  of  June  amounted  to  .£38,577,  being  an  in- 
crease of  ,£l2,120    compared  with  the    same  month  of 
last  year. 


WASHES     GLASSWARE     ECONOMICALLY. 


A  COAT  of  dust  on  lighting  shades  and  reflectors  is 
bound  to  have  a  material  effect  on  the  electric 
light  bill;  for  it  requires  far  greater  current  consump- 
tion to  illuminate  a  room  in  which  dusty  reflectors  and 
shades  are  in  service  than  one  where  the  shades  are 
clean.  Large  consumers  of  illuminating  current  long 
ago  learned  this  lesson,  and  in  consequence  keep  their 
reflectors  and  shades  as  near  spotless  as  possible. 

The  invention  of  a  portable  electric  shade-washer 
by  William  A.  Richardson,  chief  electrician  of  the 
Chicago  Post  Office,  has  solved  the  problem  of  cleaning 
the  14,000  lamps  and  shades  used  in  the  building. 

Formerly  it    required    a  man  about  six    months  to 

make  the  rounds,   at  the  end  of  which    time    the    first 

lamps  had  become  very  much   soiled  again.     With    the 

v  device,  however,  all  of  the  lamps  can  be 

clean  month. 

:ic,  which  is  said  to  be  the  only  one  of  its 

anized  iron  tanks,  one  being  the 

and  the  other  th<  rinser.    The  washer  is  equipped 

at  the  bottom    with  a   propellei      ui  h    as  is  used   on  a 


motor  boat,  which  serves  to  throw  the  water  against 
veins  attached  to  the  inner  surface  of  the  tank.  These 
veins  direct  the  flow  of  the  water  so  as  to  throw  it  up 
through  the  shades  and  down  over  them  again.  The 
shades  are  placed  sixty  at  a  time  in  a  wire  basket, 
which  is  then  lowered  into  the  washer.  The  water  is 
heatei  electrically  by  means  of  an  immersion  coil  placed 
at  the  bottom  of  the  tank.  It  requires  from  three  to 
five  minutes  to  clean  one  basketful. 

In  the  rinsing  tank  ammonia  is  added  to  the  water, 
which  serves  to  give  a  lustre  to  the  shades.  After  rins- 
ing they  are  left  on  a  shelf  in  the  second  tank,  where 
the  water  on  most  of  the  shades  drains  off,  saving  the 
necessity  of  drying  them  with  a  cloth. 

On  the  end  of  Ihe  motor  a  buffer  is  placed  to  clean 
and  polish  any  shades  that  may  have  become  greasy  or 
spotted  with  paint. 


VERY     DIFFERENT. 


IT  was  hot  and  muggy.  Canvassing  for  news  had 
brought  little  grist  to  the  mill,  and  the  reporter  was 
tired  and  somewhat  discouraged  when  he  dropped  in  on 
E.  L.  Bates  one  day  last  week. 

In  answer  to  the  usual  query  of  the  newspaper 
man  as  to  what  was  going  on,  Mr.  Bates  replied: 

"Well,  I  just  took  an  order." 

Not  having  impressed  his  hearer  as  much  as  he  ex- 
pected, he  added: 

"It  was  a  good  big  one  !  ' ' 

The  reporter  still  failing  to  appear  particularly  in- 
terested, Mr.  Bates  went  on: 

"And  I  can  fill  it  at  once  !  " 

"Ah  !     That's  different." 


FELDSPAR  PRODUCED  IN  1916. 


rPHE  production  of  feldspar  in  the  United  States  in 
*  1916,  as  reported  to  the  United  States  Geological 
Survey,  Department  of  the  Interior,  was  118,465  long 
tons,  having  a  value  as  crude  material,  f.o.b.  mines,  of 
$404,689.  Of  this  amount  75,165  long  tons  entered  the 
market  as  crude  feldspar,  valued  at  $251,372,  and  48,- 
496  short  tons  were  ground  by  the  producers  and  sold 
for  $450,906.  During  the  year  the  price  of  crude  spar 
averaged  about  $3  per  long  ton,  and  of  ground  spar 
about  $9.30.  Feldspar  was  mined  in  the  following 
States,  named  in  order  of  quantity  produced  by  each  : 
North  Carolina,  Maine,  Maryland,  New  York,  Connec- 
ticut, Pennsylvania,  Georgia,  Virginia,  California,  New 
Hampshire,  Vermont.  The  output  came  chiefly  from 
fifty  quarries,  but  a  like  number  of  small  or  intermit- 
tently worked  deposits  contributed  materially  to  the 
total . 


19 


The  manner  in  which  raw  materials 
East  Liverpool     are  advancing-  has  set  the  manufac- 
and   Vicinity       turers  guessing.     Flint  is  the  latest, 
going  up  to  $9  per  ton.     China  clays 
are  now  costing  from    $250  to  $300   more  per  car  than 
formerly,  and  other  materials  are   showing  correspond- 
ing advances.     It  is  now  reported  that  cask    and  pack- 
age manufacturers  will  likely  announce  an  increase  ere 
long.     The  advance  in  the  price  of  natural  gas  will  be- 
come effective  August    1,  and    there  is  no  telling   how 
long  the    gas    company    will    be  able    to   supply  it  for 
manufacturing  purposes.     The  pottery   manufacturers 
never  had  so  much  to  contend  with  as  at  present. 

*      * 

Richard  Smith,  son  of  W.  L.  Smith,  Sr.,  head  of 
the  Taylor,  Smith  &  Taylor  Co.,  has  been  made  first 
lieutenant  of  Company  E,  Tenth  Ohio,  which  has  been 
mustered  into  the  Federal  service  160  strong,  So  far 
this  city  has  more  than  furnished  its  quota  of  volun- 
teers. In  every  war  in  which  the  United  States  has 
been  engaged  this  city  has  furnished  a  complete  com- 
pany, the  majority  consisting  of  pottery  workers. 

Among  the  buyers  here  were:  W.  P.  Briggs,  with 
Sibley,  Lindsay  &  Curr,  Rochester,  N.  Y.;  T.  H. 
Jenkinscn,  of  T.  H.  Jenkinson  &  Son  Co.,  Sioux  City, 
Iowa;   G.  F.  Hankins,  Lexington,  N.  C. 

»      » 

J.  P.  Curry,  of  Jeannette,  Pa.,  salesman  for  the 
West  End  Pottery  Co.,  has  been  spending  a  few  days 
at  the  home  office,  assisting  in  detail  work. 


shipments  go  through  by  river,  the  side-wheel  steamer 
Greenland  making  a  round  trip  weekly.  Considerable 
ware  was  thus  sent  from  here  last  Thursday. 

*  • 

Some  pottery  manufacturers  here  were  advised  this 
week  that  coal  can  be  secured  on  a  basis  of  $3.25  per 
ton  at  the  mine.  There  will  be  a  heavy  coal  require- 
ment in  this  district  this  winter,  and  it  is  likely  that 
contracts  will  be  made  at  this  price  if  possible. 

*  • 

The  demand  for  semi-vitreous  hotel  ware  is  far 
greater  than  the  local  production.  Hotel  supply  jobbers 
have  been  very  active  in  th:s  market  of  late,  and  all 
available  supplies  have  been  quickly  bought  up. 

*  r 

Had  W.  L.  Smith  Jr.,  general  manager  of  the 
Taylor,  Smith  &  Taylor  Pottery  Co.,  been  born  half  an 
hour  sooner  he  would  not  have  had  to  register.  As  it 
was,  he  was  the  first  drafted  from  the  Chester,  W.  Va., 
list,  the  sixth  in  the  district  and  the  ninth  in  Hancock 
County.  Mr.  Smith  was  still  31  when  he  registered, 
but  is  now  32  years  old. 

3£ 

Business  is  keeping  up  well  with  the 
Zanesville,  O.  Brush-McCoy  Pottery  Co.  They 
are  running  both  plants  every  day, 
and  taking  care  of  business  in  away  satisfactory  to  cus- 
tomers. This  is  true  of  every  line,  except  one  or  two, 
on  which  they  have  had  such  a  heavy  run  that  they  are 
a  little  behind. 


Manufacturing  potters  are  marking  time  awaiting 
the  receipt  of  the  list  of  changes  in  the  wage  scale  that 
will  be  asked  by  the  National  Brotherhood  of  Opera- 
tive Potters. 

•  * 

It  is  estimated  here  that  over  300  pottery  workers 
in  this  district  have  enlis'ed  in  the  Federal  service,  and 
no  new  help  has  been  obtained  to  fill  the  vacancies. 

#  • 

Cincinnati  and  Southern  Ohio  Valley  buyers  of 
pottery  from  this  district  are  now  enabled  to  have  their 


The  new  plant  of  the  Alliance  Vitreous 
Alliance,  O.  China  Co.  is  rapidly  nearing  comple- 
tion. It  is  being  equipped  with  the 
latest  and  most  modern  clay-working  machinery,  and 
electric  power  will  be  used  throughout.  The  con- 
struction work  is  under  the  supervision  of  M.  F.  Al- 
bright, the  general  manager,  who  has  had  years  of  ex- 
perience, having  been  president  of  the  Albright  China 
Co.  and  for  several  years  treasurer  of  the  Carrollton 
Pottery  Co.  The  company  will  manufacture  a  complete 
line  of  vitreous  china  specialties  in  the  way  of  bathroom, 
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toilet  and  kitchen  accessories.  The  sample  lines  are 
about  completed  and  they  expect  to  be  ready  to  market 
goods  by  September  15.  They  will  start  with  from  100 
to  125  workmen. 


HINMAN     WINS     THE     CUP. 


THE  Scarsdale  Golf  and  Country  Club,  Hartsdale,  N. 
Y.,  where  the  third  of  the  season's  tournaments 
of  the  Pottery,  Glass  and  Brass  Salesmen's  Golf  Asso- 
ciation was  played  last  Thursday,  with  its  sporty  course 
and  picturesque  situation  among:  the  beautiful  hills  of 
Westchester,  proved  quite  as  interesting  and  attractive 
to  the  players  as  ever. 

The  popularity  of  the  club,  as  well  as  of  the  host, 
Eugene  H.  Peck,  among  the  members  of  the  Associa- 
tion always  assures  a  good  crowd,  a  special  effort  in- 
variably being  put  forth  to  be  on  hand  when  a  game  is 
scheduled  there;  but  it  so  happened  that  business  en- 
gagements and  other  good  reasons  prevented  several  of 
the  well-known  golfers,  who  can  usually  be  depended 
upon,  from  being  ptesent;  hence,  the  attendance  was 
not  as  good  as  it  otherwise  would  have  been.  How- 
ever, in  spite  of  this  fact  sixteen  players  turned  out,  to- 
gether with  three  galleryites — Thos.  Shotton,  Howard 
R.  Handy,  and  F.  Calvin  Demaresc.  The  latter  found 
special  enjoyment  at  the  fifth  and  twelfth  holes,  where 
a  placid-looking  little  lake  which  had  to  be  crossed  at 
these  points  proved  remarkably  alluring  to  the  golf 
balls,  and  consequently  was  responsible  for  many  fur- 
rowed brows  among  the  golfers.  Geo  Lobsitz  was  pos- 
sibly the  one  player  who  did  not  let  this  innocent  little 
sheet  of  water  perturb  him.  On  his  fourteenth  shot, 
crossing  at  the  fifth  hole  in  the  morning  round,  when 
several  of  his  well-directed  balls  had  found  their  last 
resting  place  in  the  lake,  he  nonchalanty  remarked: 
"Well,  I'm  glad  I  made  it  in  less  than  twenty."  Un- 
fortunately, the  score  does  not  record  some  of  the  fine 
shots  made  by  Mr.  Lobsitz.     They  would  undoubtedly 


put  him  in  the  professional  class  if    he  made  enough  cf 
them. 

L.  S.  Hinman  was  in  particularly  fine  form,  and 
finished  an  easy  winner  of  the  first  cup  with  a  net  score 
of  175.  In  his  usual  modest  manner  he  attributed  his 
success  to  the  poor  playing  of  some  of  the  others  rather 
than  to  his  own  good  game. 

Gilbert  L.  Pitcairn  upheld  the  reputation  of  the 
Pitcairn  family,  being  the  runner-up  with  a  total  of  181 
for  the  thirty-six  holes. 

Harry  Muirheid's  score  was  so  good  that  he  wanted 
to  keep  it  all  to  himself;  hence  its  non-appearance  on 
the  score  card. 

MORNING     ROUND. 

"ill  in  Ki"ss  hdcp  net 

Lobsitz,  G 65  53  118  35  83 

Miller,  J.  M 52  45  97  3  94 

Chandler,  D.D 71  60  131  7  124 

Owens,  H.  T 54  51  105  12  93 

Dodson.C.A 61  56  117  15  102 

Smallwood,  T 54  56  110  12  98 

Hamilton,  G    58  51  109  15  94 

Magee,  W.W 62  54  116  15  101 

Pitcairn,  G 45  41  86  3  83 

Pitcairn,  W.  S 55  48  103  0  103 

Hinman,  L.  S 53  49  102  12  90 

Dithridge,  J.  D.  ..48  43  91  7  84 

Hines,  J.J    66  66  132  35  97 

Hines,  W.  A 50  42  92  7  85 

Peck,  E.  H 50  42  92  0  92 

AFTERNOON     ROUND. 

out  in  gross  hdcp  net  Total 

Lobsitz,  G 78  63  141  35  106  189 

Miller,  J.  M 49  48  97          3  94  188 

Chandler,  D.  D.... 67  56  123          7  116  230 

Owens,  H.T 72  44  116  12  104  197 

Dodson.C.  A 55  48  103  15  88  190 

Smallwood,  T 66  60  126  12  114  212 

Hamilton,  G 61  52  113  15  98  192 

Magee,  W.  W 61  58  119  15  104  205 

Pitcairn,  G 51  50  101           3  98  181 

Pitcairn.  W.  S.... 52  53  105          0  105  208 

Hinman,  L.  S 51  46  97  12  85  175 

Dithridge,  J.  D..  .54  50  104          7  97  181 

Hines,  J.J 72  58  130  35  95  202 

Hines,  W.  A 51  50  101          7  94  179 

Peck,  E.  H 47  44  91          0  91  183 


AWAJI     HKKAKFAST     BET     AT     TAJ  I. MI     &     CO.'S. 


21 


Pointers  for  Buyers. 


Where   Live    Merchandise   May   Be   Obtained. 

Tips  to  Dealers   Looking  for  Ready 
Sellers. 


UNUSUAL    DINNERWARE    DECORATION. 

The  "Yellow  Vase"  is  the  name  of  a  new  and  dis- 
tinctive creation  in  a  dinnerware  design  gotten  out  by 
the  Smith-Phillips  China  Co.  that  is  being  greatly  ad- 
mired at  the  salesroom  of  the  company's  New  York 
representative,  H.  Benedikt.  The  design  gets  its 
name  from  a  beautiful  canary  colored  vase  that  stands 
out  as  a  prominent  feature  of  an  unusual  floral  treat- 
ment. The  coloring,  too,  deserves  special  notice. 
Taking  the  design  altogether,  it  is  rather  suggestive  of 
Old  Japanese.  Its  quaintness  is  sure  to  put  it  on  the 
list  of  lively  sellers. 

NEW    DINNER    SHAPE. 

O.  Dela  Croix  has  just  received  his  first  samples  of 
dinnerware  for  the  fall  trade — among  them  a  new  octa- 
gon shape  with  deep  flutes  on  the  covered  dish  that  is 
very  good.  About  fifteen  new  decorations  are  shown 
on  this  and  the  regular  oval  shapes. 

ATTRACTIVE    FLOWER-HOLDER. 

Buyers  who  wish  to  add  a  line  of  glassware  to  their 
departments  should  make  a  note  to  visit  the  salesroom 
of  E.  Torlotting  when  in  town.  He  is  producing  a  line 
of  exceptional  merit  in  light  cuttings,  consisting  of  an 
assortment  of  beautifully-executed  designs,  the  exclu- 
siveness  of  which  meets  every  demand  for  "something 
different."  A  new  article  just  added  to  the  display  is 
a  three-piece  flower-holder  consisting  of  a  plate,  bowl 
and  tall  vase  center.  The  latter  fits  in  the  bottom  of 
the  bowl,  and  a  silver-finished  wire  mesh  permits  the 
flowers  to  be  arranged  around  it.  Another  advantage 
is  that  the  plate  and  bowl  may  be  used  for  other  pur- 
poses as  well.  The  item  is  shown  in  several  different 
cuttings. 

BREAKFAST    SETS   OF    RARE    CHARM. 

One  of  the  big  features  of  the  Tajimi  Co.'s  stock 
department,  just  received  with  their  latest  importation 
from  Japan,  is  an  Awaji  ware  breakfast  set  made  in  old 
rose,  turquoise  blue,  old  blue  and  corn  yellow.  The 
unusual  beauty  of  the  co^rings  and  charming  simplicity 
of  shapes  put  them   in  a  class  by  themselves.     As  will 


be  seen  by  the  illustration  at  foot  of  opposite  page,  each 
set  has  a  lacquered  tray  to  match,  with  a  heavy  gold 
band  around  the  edge  as  its  sole  decoration.  The  con- 
cern is  well  supplied  with  the  sets  in  all  colors,  but 
owing  to  the  great  success  they  are  enjoying  it  will  be 
well  for  the  dea^r  who  is  interested  to  get  his  order  in 
at  the  earliest  opportunity. 

AN    ARRAY    OF   GOOD   THINGS. 

The  Horace  C.  Gray  Co.'s  showroom  abounds 
in  good  things  for  the  fall  buyer.  Here  practically 
every  want  of  the  china  and  glassware  department  can 
be  satisfactorily  met  with  lines  from  various  represen- 
tative china  and  glassware  factories,  including  the  Dia- 
mond Glassware  Co.,  colored  and  iridescent  glassware; 
Huntington  Tumbler  Co.,  blown  glassware,  plain  cut 
enameled  and  etched;  Fenton  Glass  Co.,  cut  and 
colored  glassware;  Indiana  Glass  Co.,  pressed  table 
glassware  and  lamps,  cold  and  fire  decorated  ware;  T. 
A.  McNicol  Pottery  Co.,  decorated  and  white  dinner- 
ware  specialties;  Potomac  Glass  Co.,  blown  ware,  plate 
etchings,  bar  goods,  and  a  beautiful  assortment  of  light 
cuttings;  Sterling  Glass  Co.,  rich  heavy  cut  and  en- 
graved glassware;  Wellington  Glass  Co  ,  illuminating 
glassware;  West  End  Pottery  Co  ,  fine  decorated  din- 
nerware and  specialties;  and  the  Westmoreland  Spe- 
cialty Co.,  one  of  the  greatest  specialty  lines  of  glass- 
ware in  America,  featuring  special  shapes  and  unique 
decorations.  Each  of  these  factories  has  turned  out 
new  items  that  no  dealer  can  afford  to  miss.  The  com- 
plete lines  from  all  are  now  ready  for  inspection. 

MIRROR     PLATEAUX. 

Many  buyers  are  taking  advantage  of  the  special 
offers  being  made  by  Chas.  Baum,  "The  Mirror  Pla- 
teaux King."  He  is  enabled  to  quote  specially  attrac- 
tive prices  on  his  best  selling  numbers  by  reason  of  a 
large  contract  placed  several  months  ago  for  glass 
and  metal  considerably  below  the  market.  Dealers 
should  lose  no  time  in  getting  their  orders  in  before  the 
supply  is  exhausted,  when  prices  will  have  to  be  ad- 
vanced ten  per  cent  or  more  over  the  present  quota- 
tions. 
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THE    CONDITION     OF     BUSINESS. 


There  is  a  good  reason  for  trade  being 
New  York  unsettled:  buyers  are  uncertain  just  what 
to  do.  They  need  merchandise,  but  hav- 
ing large  orders  placed,  and  with  no  definite  dates  given 
when  they  will  be  filled,  they  hesitate  about  buying 
more.  This  attitude  is  all  wrong.  No  matter  what 
may  happen  in  Europe,  there  is  a  big  business  in  sight 
for  the  United  States  for  at  least  five  years,  and  the 
crockery  and  glass  men  are  going  to  have  their  share. 
There  is  a  tremendous  shortage  of  both  these  commodi- 
ties. When  it  is  considered  that  for  two  years  practi- 
cally no  German  china  has  come  into  the  country,  and 
less  than  half  the  usual  amount  of  French  and  English 
wares,  and  that  the  American  potters  have  not  produced 
more  then  seventy-five  or  eighty  per  cent  of  capacity,  it 
can  readily  be  seen  that  the  scarcity  is  great.  Allow- 
ing that  the  output  of  the  domestic  potteries  will  be  the 
largest  in  their  history,  it  must  be  remembered  that  if 
they  equal,  or  even  exceed,  their  best  years,  it  will  only 
be  by  a  small  margin.  Even  though  they  run  to  their 
fullest  capacity  the  excess  will  be  only  a  drop  in  the 
bucket  compared  with  the  shortage  of  imported  wares 
which  buyers  look  to  them  to  supply. 

Taking  all  this  into  consideration,  it  may  readily  be 
seen  that  with  even  an  ordinary  trade  this  autumn  the 
factories  will  have  all  the  business  they  can  handle,  and 
if  business  is  as  good  as  expected  there  will  be  an  in- 
creased rather  than  a  diminished  shortage. 

One  other  point:  the  production  cannot  be  increased. 
Lack  of  labor  is  sure  to  curtail  factory  output,  and  raw 
materials  will  also  be  hard  to  get. 

If  buyers  will  heed  these  statements,  which  are  not 
in  the  least  exaggerated,  they  will  anticipate  their 
wants,  not  only  for  the  fall  season,  but  for  the  spring 
as  well.  

The  glass  situation  is  a  little  better.  The  amount 
ct  glass  imported  is  relatively  small  as  compared  with 
the  domestic  production,  and  while  our  factories  have 
not  produced  up  to  capacity,  they  have  turned  out  a 
large  quantity  of  ware.  Not  only  have  they  been  called 
on  to  supply  the  deficiency  caused  by  the  lack  of  foreign 
-ds,  but  there  has  been  a  heavy  demand  for  goods 
for  export.  

It  will  be  the  part  of  wisdom    for  every    buyer  to 

take  stock  of  his  orders  before  coming    to  market.     It 

ree  months  ago  that  sonic  buyers 

had  piled  01  order  in    certain  factories  and  then 

hem  with  other  plants  so  as  to  be  sure  of 

Had  a  possibility  of 

all  the  ing    filled    within    thirty    days,  and 

paymen  ided,  it  would   have  bankrupted  many  a 

rn.  

■       h    foi  the  week  there  is  little 
to   gay.     So  ippointmenl  wai  Bed  that  so 


few  buyers  had  arrived.  It  was  hoped  that  the  South- 
ern men  would  show  up  in  force,  but  they  failed  to 
materialize.  

While  retail  trade  in  the  city  is  very  quiet,  reports 
from  the  interior  are  very  encouraging.  In  the  West 
business  is  said  to  be  very  satisfactory.  The  Pacific 
slope  also  reports  good  trade.  While  business  in  the 
South  is  only  fair,  that  section  is  getting  rich,  and  great 
things  are  looked  for  in  future. 


Some  manufacturers  are  refusing  to 

East  Liverpool     accept  orders  for  shipment  later  than 

and  Vicinity       September.     At   other   offices  it  is 

said  that  nothing  is  being  solicited. 
Here  and  there  manufacturers  report  that  they  have 
enough  business  in  sight  to  operate  through  the  balance 
of  the  year  without  receiving  an  additional  order. 
Labor  is  still  scarce  and  prices  of  raw  materials  continue 
to  soar.  The  future,  therefore,  with  reference  to  sell- 
ing quotations  is  not  being  predicted. 


Business  with  glass  manufacturers 

Pittsburgh  and     continues   active  for  this  season  of 

Vicinity  the    year.     Few,  if   any,   salesmen 

are  on  the  road.     Daily  mails  bring 

a  number  of  inquiries  concerning  future  deliveries  and 

probable  fall  quotations.     Seasonable  lines  are  in  active 

demand.     Blown    ware  is  in  heavy  request.     Lighting 

glassware  is  showing  a  slight  improvement. 


OBITUARY. 


CHARLES  L.  FLACCUS,  glass  manufacturer,  Pitts- 
burgh, Pa.,  died  July  22  after  an  illness  of  several 
years.  In  1879  he  founded  the  A.  C.  Flaccus  Glass 
Co.,  and  when  it  was  incorporated  in  1904  became  its 
president.  He  retired  from  business  four  years  ago  and 
made  several  trips  to  Europe  and  to  California  in  ef- 
forts to  regain  his  health. 


Edmond  R.  Willets,  Trenton,  N.  J.,  died  in  a 
hospital  in  Philadelphia  June  29th  after  an  operation 
for  internal  troubles.  Mr.  Willets  was  one  of  the  own- 
ers of  the  Willets  Pottery,  and  a  recognized  expert  in 
pottery  manufacture. 

Geo,  J.  Tongue,  of  R.  E.  Tongue  &  Bros.  Co., 
died  in  Philadelphia  July  20,  aged  fifty-two.  He  had 
been  in  the  glass  trade  for  thirty-five  years,  but  for  the 
last  fourteen,  owing  to  ill  health,  had  not  taken  an  ac- 
tive interest.  It  was  largely  owing  to  his  experience 
that  the  firm  had  grown  to  be  one  of  the  largest  dis- 
tributers of  lamp  chimneys  in  the  country. 
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THE    CONDITION    OF     BUSINESS. 


Buyers  have  begun  to  make  their  appear- 
New  York  ance,  but  not  in  great  numbers  as  yet. 
And  they  are  seemingly  more  anxious  to 
know  when  they  are  to  get  the  goods  they  have  already 
ordered  than  they  are  to  place  new  requisitions.  All, 
however,  are  seeking  goods  from  stock  for  immediate 
delivery,  and  are  taking  wares  that  in  ordinary  times 
they  would  pass  without  a  thought. 


It  is  difficult  to  do  business  these  days.  Importers 
cannot  state  any  definite  time  for  deliveries,  and  are  not 
sure  of  their  prices  from  one  week  to  another.  Manu- 
facturers are  hampered  not  only  by  lack  of  labor  and 
fuel,  but  also  by  shortage  of  raw  materials,  owing  to 
uncertain  transportation.  Some  people  seem  to  think 
that  because  of  the  high  prices  the  manufacturers  are 
coining  money.  The  fact  is  that  a  good  normal  year  at 
old  prices  would  probably  result  in  more  profit  than 
they  will  make  this  year. 


English   goods  are  in    active  request,  with   much 
better  shipments  arriving  lately. 


The  demand  for  French  wares  is  far  in  excess  of 
deliveries.  Some  good  arrivals  have  been  chronicled 
lately,  however,  and  have  relieved  the  situation  to  a 
certain  extent.  The  irregularity  in  the  receipt  of  car- 
goes precludes  the  possibility  of  giving  definite  dates 
for  reshipment  to  "customers.  One  week  there  may  be 
several  consignments,  and  then  nothing  will  come  for 
a  long  time.  

Japanese  china  is  slow  in  arriving.  The  conges- 
tion of  freight  is  great  at  all  Japanese  ports,  the  ship- 


ping facilities  being  entirely  inadequate.  Endeavors 
are  being  made  to  relieve  this  state  of  affairs,  and  it  is 
hoped  that  in  a  short  time  an  improvement  will  result. 


One  or  two  "scheme"  concerns,  which  have  been 
forced  to  stop  giving  away  goods  because  of  inability  to 
purchase  them  cheaply  enough,  are  offering  their  left- 
over stocks  for  sale.  They  are  wise  to  conditions,  and 
are  asking  pretty  good  prices  when  the  quality  and  con- 
dition of  the  goods  are  considered.  One  has  sent  out  a 
list  of  what  it  has  to  offer,  and  invites  bids;  but  the 
buyers  are  not  hastily  "biting."  As  one  put  it,  "I  do 
not  propose  to  make  an  offer  and  then  have  the  concern 
use  my  bid  to  get  a  better  price.  There  are  items 
which  I  could  use,  and  for  which  am  willing  to  pay  a 
fair  rate,  but  I  am  not  going  to  make  the  figurss  on  an- 
other man's  goods."  One  buyer  took  an  appreciable 
amount  before  the  bidding  idea  was  started,  and  hav- 
ing first  choice  got  the  cream  of  the  lot. 


Domestic  potters  have  found  a  falling  off  in  mail 
orders  recently,  and  as  buyers  have  not  been  numerous 
there  has  been  a  breathing  spell,  for  which  they  are 
thankful.     It  is  only  temporary,  however. 


There  has  been  a  decided  falling  off  in  current  orders 
for  glassware  this  week,  but  with  files  full  no  one  is 
worrying.  It  is  in  all  probability  the  calm  before 
the  storm,  as  a  big  business  is  confidently  looked  for. 


Cut   glass  is  in   only  moderate   request, 
tories  are  running,  but  with  reduced  forces. 


The  fac- 


The  lamp  trade  has  not  yet  taken  the  start  expect- 
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ed.  While  there  is  some  business,  it  is  not  what  it 
should  be.  The  export  branch,  however,  seems  to  be 
doing:  well. 

Retail   trade  in    and  around   New  York  is    season- 
ably quiet.     In  the  interior  it  is  fairly  good. 

While  new  business  continues  to  be 

East  Liverpool     placed  with  manufacturing-  potters, 

and   Vicinity       not  very  much  improvement  is  noted 

in  the  matter  of  increased  ship- 
ments, owing  to  the  continued  shortage  of  labor.  Con- 
scription and  enlistments  have  taken  and  will  continue 
to  take  many  workers  from  the  plants  in  this  locality. 
Quite  an  active  demand  for  dinner  sets  is  reported,  with 
open  stock  patterns  in  good  request.  White  ware  is  in 
short  supply,  with  demand  steady. 

While  business  in   general  lines  of 

Pittsburgh  and    glassware    is    dull   at   present,  the 

Vicinity  orders    for   automobile    lenses   are 

such   as   to  cause   the    addition   of 

shops  in  some   factories  to  care   for  the  demand.     Fall 

business  gives  promise  of  being  exceptionally  active,  and 

the  present  apathetic  spell   is  being  used  to  prepare  for 

it. 


E.    OFFNER     TO     CLOSE. 


\T70RD  has  been  received    that  the   old-established 

*V      house  of  E.  Offner,  New  Orleans,  is  closing  out 

by  auction,  and  that  A.  Peiser,  who  has  conducted  the 

business  since  Mr.  Offner's  death,  some  years  ago,  will 

retire. 

Mr.  Offner  was  one  of  the  biggest  buyers  that 
came  from  the  South.  The  first  of  July  almost  always 
found  him  in  Saratoga,  fiom  which  he  made  frequent 
visits  to  New  York.  He  spent  many  days  at  odd  times 
canvassing  the  market,  and  then  when  he  was  ready  he 
bought  quickly  and  largely. 

Here  is  an  instance  of  how  he  decided:  The  writer 
-ed  into  the  old  establishment  of  Glaenzer  Freres  & 
Rheinboldt  at  82  Chambers  street  one  day  about  noon 
and  found  "Jim"  Buckley  waiting  on  Mr.  Offner  in  the 
Vienna  vase  room.  Mr.  Offner  was  heard  to  say: 
"Give  me  one  pair  of  those  at  $1,500.  I'll  take  two 
pairs  of  those  at  Si  ,000.  Give  me  five  pairs  of  those  at 
And  when  it  came  to  the  lower- priced  goods  he 
ordered  in  dozen  lots.  That  bill  for  Vienna  vases 
amounted  to  over  $15,000.  Such  an  order  today  would 
strike  a  salesman  dumb. 

Mr.  Offnet  was  a  man  of  striking  appearance, 
handsome,  alway  ately   dressed,  and   a  good 

otner.     Hew  t  favorite,     Wbenhediedhia 

business  wen  ler,  A.  Peiser. 

e  i  hange  of  business 
.  ■■>  and   the  d<  i  'I  for  ornamental 


goods  the  trade  of  the  house  gradually  grew  less,  and 
some  time  ago  the  business  was'moved  from  Canal  street, 
where  it  had  been  so  long.  His  friends  here  felt  at  the 
time  that  he  was  making  a  mistake  in  going  to  a  side 
street. 

Everyone  will  regret  that  the  business  is  discon- 
tinued, and  will  have  nothing  but  good  wishes  for  the 
retiring  proprietor.  It  was  an  old  and  honorable 
house,  and  will  be  missed. 


AN     ECHO     FROM     POINT     CHAUTAUQUA. 


WHEN  the  cut  glass  men  were  the  guests  of  H.  C. 
Fry,  early  in  July,  word  was  brought  in  that  a 
native  had  caught  a  muscalonge  weighing  eleven  pounds, 
and  a  number  went  down  to  the  landing  to  see  it.     J. 


Howard  Fry  immediately  offered  its  captor  a  tempting 
price,  and  secured  the  prize.  A  few  minutes  after  the 
purchase  Chas.  Schuller  took  a  snapshot  of  it,  together 
with  Mr.  Fry's  still  prouder  possession,  J.  Howard, 
junior.  By  a  coincidence  the  guests  of  the  hotel  were 
served  muscalonge  for  dinner  that  same  day,  and  some 
of  them  still  think  they  were  eating  that  fish. 


NEW     STERLINQ     LIST. 


rPJIE  English  earthenware  importers  are  preparing  a 
*•  revised  sterling  list  to  conform  with  the  advances 
in  dinnerware  and  hotel  goods.  It  is  now  in  the  hands 
of  the  printer  and  will  be  ready  for  distribution  within 
a  short  time. 
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Illuminating  Devices. 


Hanging,   Stand    and    Portable    Lamps;    Li£ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


ILLUMINATING  glassware  manufacturers  will  find 
a  great  deal  of  satisfaction  in  a  recent  issue  of  the 
Dow  Service  Building  Report,  which  predicts  a  recru- 
descence of  building  operations  within  the  next  two 
months,  basing  the  prediction  upon  the  evidences  of  a 
further  reconciliation  to  prospective  building  to  be  found 
in  the  various  departments  of  the  building  material 
price  situation.  Another  significant  feature,  says  the 
report,  is  the  improvement  in  railroad  shipments — a 
marked  change  in  this  respect  being  reported  by  the 
different  interests  entering  into  the  building  trade, 
thereby  relieving  much  of  the  tension  that  had  been 
one  of  the  primary  retarding  factors  in  structural  pro- 
gress. 

Among  the  many  interesting  devices  for  lamp 
shades  is  that  of  the  skin  of  the  porcupine  fish.  Ac- 
cording to  Felix  J.  Kohn,  who  has  a  reputation  as  a 
discover  of  the  strange,  odd  and  curious,  a  taxidermist 
at  Old  Orchard  Beach,  Maine,  gets  these  fish  for  a  very 
small  sum,  as  they  are  by-products  of  the  h;.ke  fishers, 
prepares  the  skin  and  mounts  it  on  a  frame  suitable  for 
putting  over  an  electric  bulb.  The  porcupine-fish  has 
a  great  number  of  protective  spines  which  normally  lie 
flat  on  the  body,  but  when  in  danger  are  raised  for  pro- 
tection. When  properly  cured  the  skins  make  a  very 
striking  lamp  shade. 

Sidney  N.  Scharff,  whose  display  rooms  in  St. 
Louis,  Mo.,  have  attracted  quite  a  bit  of  attention  on 
account  of  their  artistic  arrangement,  has  taken  addi- 
tional space  to  display  the  elegant  lines  of  lamps,  silk 
shades  and  semi-indirect  bowls  from  the  various  fac- 
tories he  represents. 

If  the  complete  line  of  portable  lamps  gotten  out  fay 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.  for  the  fall 
season  may  be  judged  by  the  first  installation  of  sam- 
ples, comprising  about  twenty  numbers,  just  placed  on 
display  at  the  concern's  New  York  office  by  Manager 
Chas.  Kraft,  it  will  have  little  difficulty  in  impressing 
the  buyer.  The  designs,  as  well  as  the  finishes,  are 
sure  to  elicit  especial  interest  on  account  of  their  orig- 
inality.    Among  the  finishes  are:  brown  with  embossed 


silver  bands,  Pompeiian  green  and  silver,  mahogany 
and  gold.  A  novelty  is  also  introduced  in  the  decora- 
tive treatment  of  the  glass  shades  in  rich  coloiings  com- 
bined with  a  chipped  effect  that  lends  a  beautiful  con- 
trast. A  particularly  good  one  depicts  a  sunset  on  the 
ocean.  This  has  a  base  of  Flemish  bronze  of  very  at- 
tractive design.  Another  with  a  delicately-colored  pink 
and  yellow  rose  design  is  one  of  the  daintiest  things 
seen  in  a  long  time.  This  has  a  dull-gold  finished 
standard. 

If  ever  applicable,  that  much  over-worked  trade 
slogan,  "If  it's  a  lamp  we  have  it,"  adopted  by  so 
many  factories,  most  assuredly  is  true  of  the  Imperial 
Art  Glass  and  Lamp  Works.  Here  in  one  showroom 
the   dealer   can   practically   supply   his   entire   wants. 


The  Imperial  factory  has  built  an  enviable  reputation 
for  exceptional  values  in  popular-priced  gas  and  electric 
portables,  and  the  beginning  of  the  buying  season  finds 
it  with  one  of  the  best  lines  of  its  career.  A  separate 
room  is  devoted  to  the  goods  produced  by  the  Acme 
Lamp  and  Shade  Co.,  which  is  controlled  by  the  Im- 
perial factory.  This  line  consists  of  wood  portables  of 
every  description,  including  mahogany,  gold  and  enam- 
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eled    finished,    etc.,    as  well  as  a    varied   line    of   silk 
shades. 

Oliver  Phillips,  buyer  for  the  lamp  department  of 
the  Stix,  Baer  &  Fuller  Co.,  St.  Louis,  has  been  de- 
layed in  making-  his  trip  East  on  account  of  the  im- 
provements which  he  has  just  completed  in  his  depart- 
ment. Among:  the  changes  a  room  has  been  finished 
up  in  the  latest  and  most  attractive  style  with  a  view  to 
the  proper  display  of  high  class  lines  of  exclusive  lamp 
shades  and  pedestals.  He  managed  to  get  away  last 
week,  however,  and  from  Chicago  went  to  East  Liv- 
erpool and  thence  to  New  York. 


AT    CHICAGO. 


BUSINESS  during  the  past  week  has  been  as  good  as 
could  be  expected  at  this  time  of  year,  when  so 
many  people  are  at  summer  resorts  and  commercial  ac- 
tivity is  at  a  minimum  on  account  of  the  heat. 

The  high  prices  which  have  been  placed  by  manu- 
facturers on  some  lines  of  merchandise  are  proving  pro- 
hibitive to  the  five  and  ten  cent  stores,  whose  managers 
say  they  cannot  buy  goods  of  attractive  quality  any 
more  at  a  price  which  will  permit  them  to  sell  at  five 
and  ten  cents. 

Joseph   Shoup,  of    Regnier   &    Shoup,  St.  Joseph, 

Mo.,  was  in  the  city  this  week  on  his  way  home  from  an 

Eastern  trip. 

»      * 

O.  C.  Helm,  of  the  Ira  A.  Jones  Co.,  returned  last 

week  from  his  vacation. 

*  • 

William  Foid,  sales  manager  for  the  Burley  & 
Tyrrell  Co.,  had  a  narrow  escape  in  an  automobile  ac- 
cident last  week.  He  was  riding  at  night  with  a  party 
of  friends,  when  the  driver,  in  the  darkness,  ran  into  a 
ditch,  and  all  were  pitched  out,  Mr.  Ford  sustaining  a 
number  of  painful  cuts  and  bruises. 

»      • 

B.  H.  Palmer,  of  the  United  States  Glass  Co.,  is 
spending  a  few  days  at  the  Chicago  office  preparatory 
to  leaving  on  a  road  trip. 

E.  M.  Meder,  representative  of  the  Smith-Phillips 
China  Co.,  is  spending  a  few  days  with  his  family  in 
Michigan. 

Tie  ifolf  tournament  of  thn:  Chicago  Jewelers'  As- 
•  ion  at  the  Elgin  Country  Club  on  August  14th  will 
•ended  by  a  large  number  of  china  and  glass  men. 
A  fee  of  $5  is  charged  all  who  enter  the  tournament. 

•  • 

Lewis  Simpson,  Jr.,  son  of  Lewis  Simpson,  rep- 
re°entative  of  the  Potters'  Cooperative  Co.,  of  East 
Liverpool,  has    returned    to  his    regiment  after  a  short 


visit  with  his   parents.     He  has   been  on   duty  in  East 
St.  Louis. 

E.  E.  Ault,  salesman  for  Earl  W.  Newton,  has  re- 
turned from  his  vacation  at  Grand  Beach,  Mich. 

•  • 

Local  cut  glass  factories  are  running  short-handed, 
not  being  able  to  hire  enough  cutters  to  fill  their  orders. 
One  or  two  have  only  half  as  many  as  they  could  use. 

•  » 

C.  G.  Clugston,  a  San  Francisco  buyer,  was  in  the 
city  last  week  on  his  way  East. 

D.  H.  Dearborn,  of  Pitkin  &  Brooks,  has  returned 
from  a  short  trip  out  of  the  city. 

»      * 

F.  G.  Entzminger,  of  Takito,  Ogawa  &  Co.,  has 
returned  from  his  vacation. 

•  • 

Charles  Menton,  formerly  buyer  for  a  number  of 
Middle  Western  department  stores,  was  in  the  city  last 
week  calling  on  some  of  his  old  friends. 

•  • 

Homer  Matthews,  who  conducts  a  variety  store  in 
Colorado  Springs,  was  in  the  city  buying  merchandise 
this  week. 


POPULAR=PRICED     MERCHANDISE      EXHIBIT. 


'"THE  first  of  the  semi-annual  Five  Cents  to  One  Dol- 
*■  lar  Merchandise  exhibits,  now  being  held  under 
the  management  of  the  Popular- Priced  Merchandise 
Association  at  the  Grand  Central  Palace,  closes  on  Sat- 
urday with  most  of  the  exhibitiors  reporting  a  good 
business.  This  speaks  well  for  the  interest  manifested 
in  the  show  in  spite  of  the  intense  heat  that  has  pre- 
vailed. China,  glassware,  toys  and  housefurnishing 
goods  concerns  were  well  represented,  among  them 
being  Takito,  Ogawa  &  Co.  and  the  Geo.  H.  Bowman 
Co. 


EXCESSIVE     HEAT     SETS     OFF     FIRE     ALARM. 


AT  ten  minutes  before  five  on  Wednesday  afternoon 
the  downtown  crockery  district  had  an  exciting 
quarter  of  an  hour.  Warren  street  was  jammed  with 
fire  engines,  hook  and  ladder  companies,  and  a  water 
tower.  The  cause  was  the  sounding  of  the  automatic 
fire  alarm  at  L.  Straus  &  Sons,  and  it  brought  to  the 
scene  all  the  engines  below  Fourteenth  street.  No 
reason  could  be  assigned  other  than  the  excessive  heat. 
As  soon  as  the  bell  rang,  all  the  employees  filed  out 
under  the  fire-drill  rules,  and  a  big  crowd  soon  col- 
lected. The  saving  feature  of  it  all  was  that  it  showed 
the  signal  service  to  be  in  first-class  working  order. 
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Judging  from  the  manner  in  which 
East  Liverpool  inquiries  are  being  made,  it  will  not 
and  Vicinity  be  very  long  until  pottery  manufac- 
turers hereabouts  will  be  offered 
business  for  the  first  quarter  delivery  in  1918.  One 
large  department  store  buyer  who  was  in  the  district 
not  long  ago  sought  information  concerning  shipments 
for  January  next,  and  announced  that  he  was  ready  to 
place  his  specifications.  The  manufacturer,  however, 
was  not  in  a  position  to  accept  this  proposal  because  of 
existing  conditions.  Business  for  November  and  Octo- 
ber delivery  is  being  received  in  rather  liberal  volume. 
The  bulk  of  the  orders  call  for  decorated  ware,  although 
considerable  white  is  being  purchased.  Quite  a 
shortage  of  the  latter  exists  throughout  the  district  just 
now.  At  times  it  is  reported  a  rather  hard  matter  to 
ship  all  orders  complete — this  or  that  item  being  missing. 
Stocks  in  the  bins  are  only  moderate,  the  manufacturers 
not  being  able  to  work  up  much  for  future  requirements. 
Every  one  is  doing  the  best  he  possibly  can  to  produce 
ware,  but  new  obstacles  in  this  direction  arise  almost 
daily. 

W.  E.  Wells,  of  the  Homer  Laughlin  China  Co., 
was  called  upon  Thursday  night  of  last  week  to  present, 
on  behalf  of  our  citizens,  Company  E,  Tenth  Ohio,  of 
this  city,  with  a  costly  and  beautiful  American  silk  flag. 
The  presentation  address  was  made  from  the  steps  of 
the  Masonic  Temple.  No  patriotic  gathering  here  is 
considered  complete  without  the  presence  of  Mr.  Wells. 

•  • 

Arthur  Anderson,  salesman  for  the  Edwin  M. 
Knowles  China   Co.,  has   returned   from  a  vacation  at 

Atlantic  City. 

#  # 

Robert  Hawkins,  formerly  general  manager  of  the 
old  Union  Pottery  Co.'s  plant  here,  and  one  of  the  in- 
corporators of  the  first  pottery  erected  at  Barberton,  O., 
is  very  ill  at  his  home  there.     He  is  a  native  of  this  city. 

»      • 

The  receipt  of  duplex  decal  paper  from  abroad  is 
not  keeping  pace  with  the  demand.  Only  one  factory 
makes  this  special  paper,  and  its  scarcity  is  ■  causing 


many  orders  for  ware  decorated  in  these  patterns  to  be 
late  in  delivery. 

Feldspar  has  not  only  advanced  in  price,  but  is 
hard  to  get,  owing  to  the  car  shortage. 

•  * 

R.  Frank  Reed  has  resigned  his  position  as  super- 
intendent of  the  W.  S.  George  Pottery  Co.,  Plant  No. 
2,  Canonsburg,  Pa.,  after  a  successful  period  covering 
a  year,  and  is  returning  to  his  former  home  at  East  Pal- 
estine, Ohio,  for  a  short   vacation.     He  has  not  stated 

his  plans  for  the  future. 

>      • 

Kilndrawers  in  all  save  three  plants  in  the  eastern 
Ohio  district  went  on  a  short-lived  strike  on  Monday. 
They  wanted  $2.50  per  kiln  day.  The  average  pay  is 
between  $1.90  and  $2.15  per  kiln  day,  and  two  kilns 
can  be  drawn  per  day.  The  action  was  unauthorized  by 
the  National  Brotherhood  of  Operative  Potters,  and  the 
strikers  were  ordered  by  the  union  officials  to  return  to 
work  Tuesday  morning,  which  they  did.  The  situa- 
tion for  a  time  seemed  serious,  and  threatened  for  a 
while  to  tie  up  the  industry.  As  it  was,  a  day  was  lost 
in  all  the  plants  except  those  of  the  Smith-Phillips  China 
Co.,  Homer  Laughlin  China  Co.,  and  Taylor,  Smith  & 

Taylor  Pottery  Co. 

•  ■> 

An  illustration  of  the  shortage  of  workers  in  some 
branches  of  the  trade  here  is  shown  by  the  fact  that  a 
pottery  manager  has  been  trying  for  six  weeks  to  secure 
a  jiggerman  to  take  the  place  of  a  former  employee  who 

has  enlisted. 

•  * 

N.  T.  Ashbaugh,  in  charge  of  the  packing  and 
shipping  departments  of  the  Knowles,  Taylor  &  Knowles 
Pottery  Co.,  and  the  oldest  employee  of  the  company, 
having  been  in  continuous  service  over  fifty  years  with- 
out ever  taking  a  vacation,  suffered  a  stroke  of  par- 
alysis last  week  at  his  summer  home  at  Oak  Grove. 
We  are  glade  to  state  that  his  condition  this  week  shows 
quite  an  improvement. 

In  order  to  prepare  for  the  future  the  Thompson 
Pottery  Co.  has  arranged  to  put  1,000  tons  of  coal  under 
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lock  and  key.  A  large  bin  will  be  erected  and  roofed 
over  when  filled  with  the  coal,  the  supply  not  to  be 
touched  except  in  cases  of  extreme  emergency. 

•  * 

John  W.  Vodrey,  head  of  the  Vodrey  Pottery  Co., 
has  been    spending   a   vacation    among   the    Michigan 

lakes. 

*  # 

A  number  of    East  Side  New    York  jobbers    who 
have  been  in  the  market  of  late  seeking  ware    have  left 
the  district   practically  empty-handed.      The  class   of 
merchandise  these  buyers  want  is  becoming  more  scarce 

daily. 

M 

The  Onondaga  Pottery  Co.  through 
Syracuse,  N.  Y.     the  addition  of  another  unit  to  its 

plant  will  increase  its  production 
about  one-third,  according  to  an  announcement  made 
by  E.  L.  Torbert,  general  manager.  There  will  be  a 
considerable  increase  to  the  present  working  force  of 
700  persons  as  well.  The  new  unit  includes  four  kilns 
and  five  new  buildings,  three  one  story  high  and  two 
four-story  structures.  Mr.  Torbert  says  that  all  pro- 
duction records  of  the  company  will  be  exceeded  this 
year  with  the  manufacture  of  7,800,000  pices  of  china 
by  Dec.  31.  The  new  unit  will  be  in  operation  early 
in  the  fall. 


MR.  WETTENQEL  ISN'T  PLEASED. 


QUITE  a  sensation  was  created  in  the  glass  trade  last 
week  by  A.  C.  Wettengel,  a  local  stock  broker, 
who  sent  a  letter  to  the  stockholders  of  the  United 
States    Glass    Co.,  in    which,  among   other   things,  he 

said  : 

"I  am  largely  interested  in  seeing  that  the  stock- 
holders of  the  company  receive  more  return  for  their 
money  invested.  It  has  been  some  time  since  a  divi- 
dend has  been  paid  until  the  one  just  declared,  which 
I  was,  in  a  large  measure,  instrumental  in  bringing 
about.  1  believe  the  cost  of  operation  at  present  is  en- 
tirely too  high,  and  that  some  change  in  the  manage- 
ment is  essential;  therefore,  I  am  enclosing  herewith  a 
proxy  and  I  would  appreciate  your  cooperation,  and 
ask  that  you  date,  sign  and  have  your  signature  wit- 
nessed and  return  to  me  in  the  enclosed  envelope  in  the 
event  that  you  are  not  able  to  attend  the  annual  meet- 
ing." 

The  day  following  its  receipt  President  Marion  G. 
Bryce  forwarded  the  following  to  all  stockholders: 
Pittsburgh,  Pa  ,  July  26. 
To  the  Stockholders  of  the  U.  S.  Glass  Co. 

A    letter  has    been  sent  to  the  stockholders  of  the 

■  tny    by  A.  C.  Wettengel,  a    stock  broker    of  this 

city,  requesting  a  proxy  at  the  coming  annual  meeting 

on  August  29th.     The  letter  recites  that  A.  C.  Wctten- 

the  largest  individual  stockholder  in  the  company, 

that  at  present  he  holds  twice  the  number  of  shares 

by  the  entire  Board  of   Direi  tors,  and  that  he  was 

in  a  large  me:  imental  in  bringing  about  the 

:  the  dividend.     He  expresses  the  opinion 
thatt:  on  at  pre  'nt  is  entirely  too  high, 

and  that  ange  in  the  management  is  essential. 


The  company  records  show  that  there  is  standing 
in  the  name  of  A.  C.  Wettengel  345  shares  of  stock, 
and  in  the  name  of  A.  C.  Wettengel  &  Co.  3,535  shares 
of  stock,  making  a  total  of  3,880  shares,  the  entire  out- 
standing capital  stock  being  32,000  shares. 

Mr.  Wettengel  was  in  no  way  instrumental  in 
bringing  about  the  declaration  of  the  dividend  paid  on 
the  25th  inst.  The  directors  decided  to  declare  a  divi- 
dend, and  a  number  of  the  large  stockholders,  including 
Mr.  Wettengel,  were  asked  for  their  opinion  as  to  what 
the  amount  should  be.  Mr.  Wettengel  is  not  now  and 
never  has  been  a  member  of  the  Board  of  Directors, 
The  members  of  the  present  Board  are  : 

J.  D.  Ayres,  vice-president  of  the  Bank  of  Pittsburgh. 

W.  D.  George,  president  of  George  Bros.,  and  vice- 
president  of  the  People's  Savings  Bank  and  the 
Safe  Deposit  and  Trust  Co. 

L.  A.  Meyran,  vice  president  of  the  Manufacturers' 
Light  and  Heat  Co.  and  Germania  Savings  Bank. 

Wm.  M.  Anderson,  glass  manufacturer  (retired). 

Jas.  F.  Challinor,  glass  manufacturer. 

L  Z.  Birmingham,  sec'y  treas.  Hazelwood  Savings  and 
Trust  Co. 

Chas.  J.  Kappler,  barge  manufacturer. 

David  Yost,  oriental  rug  dealer. 

Marion  G.  Bryce,  glass  manufacturer  (president). 

These  men  took  charge  of  the  business  of  the  com- 
pany about  five  years  ago.  It  was  then  in  desperate 
straits;  its  future  apparently  hopeless;  indebted  to  the 
banks  of  Pittsburgh  in  the  sum  of  $560,000.  It  is  now 
in  good  financial  condition  and  has  reduced  the  bank 
indebtedness  to  $127,500.  It  has  paid  a  dividend  of  $1 
a  share  ($32,000),  and  within  the  next  thirty  days  an- 
other substantial  reduction  will  be  made  in  its  indebted- 
ness. If  need  be,  the  entire  debt  could  be  wiped  out  at 
once.  The  only  other  indebtedness,  excluding  current 
bills,  is  the  outstanding  bond  issue  of  $390,000,  which 
is  due  in  six  years,  and  a  mortgage  on  a  certain  piece 
of  property  of  the  Glassport  Land  Co..  amounting  to 
$16,000,  which  for  good  reason  has  not  been  paid  off. 

I  do  not  approve  of  having  a  person  interested  in 
the  purchase  and  sale  of  stock  of  the  company  as  a 
member  of  the  Board.  It  might  be  that  his  judgment 
would  be  influenced  more  by  the  stock  market  than  by 
good,  conservative  business  practice.  It  is  not  always 
wise  to  declare  dividends  for  the  purpose  of  affecting 
the  market  value  of  the  stock.  The  fact  that  a  great 
part  of  the  stock  claimed  by  Mr.  Wettengel  is  held  by 
A.  C.  Wettengel  &  Co.  might  possibly  indicate  that  it 
is  held  f-r  speculative  purposes. 

At  the  earliest  moment  a  complete  statement  for 
the  fiscal  year  ending  June  30th  will  be  mailed  to  each 
stockholder;  if  such  statement  is  not  ready  in  time  to 
be  mailed  with  the  usual  notice  for  the  annual  meeting 
it  will  te  mailed  afterwards,  as  has  been  the  custom  in 
the  past,  but  before  the  meeting. 

I  would  suggest  that  you  do  not  give  your  proxy  as 
requested  by  Mr.  Wettengel.  I  would  ask  for  the  re- 
election of  the  present  Board.  It  seems  to  me  that  the 
best  interest  of  the  company  demands  this. 


POTTERS     WANT     25     PER     CENT     RAISE. 


ONE  of  the  twelve  propositions  just  presented  to  the 
manufacturers  by  the  National  Brotherhood  of 
Operative  Potters  calls  for  a  general  wage  increase  of 
twenty  five  per  cent  in  all  departments.  Copies  of  the 
demands  have  been  mailed  to  all  manufacturers  for 
consideration  prior  to  arranging  a  joint  conference. 
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The  annual   meeting  of  the  United 

Pittsburgh  and     States    Glass   Co.  is  scheduled  for 

Vicinity  the    third   Wednesday   in   August. 

Accountants  were  set  to  work  on  the 
books  of  the  corporation  immediately  following  the 
close  of  business  of  the  last  fiscal  y^ar,  and  their  re- 
port will  be  ready  for  mailing  to  the  stockholders  soon. 
The  stock  of  this  company  has  been  exceptionally  active 
of  late,  last  Saturday  being  quoted  at  45/^.  This  is  the 
best  highest  record  in  years. 


Among  the  buyers  visiting  the  market  during  the 
past  week  were  N.  B.  Phhipps,  with  The  Vance  Co., 
Memphis,  Tenn.,  a  new  concern  which  is  just  starting 
business  in  that  section;  Thomas  Grogan,  with  the 
Beemish  Glass  Co.,  Kansas  City,  Mo. 


F.  R.  Sanders,  who  has  been  traveling  West  Vir- 
ginia, Southern  Pennsylvania  and  part  of  Maryland  for 
the  local  branch  of  Kinney  &  Levan,  has  been  sum- 
moned here  to  assist  in  caring  for  visiting  buyers.  He 
will  remain  for  several  weeks. 


To  conform  with  the  labor  laws  glass  manufacturers 
have  issued  instructiona  to  all  department  heads  that 
hereafter  no  boys  under  sixteen  shall  be  employed  longer 
than  eight  hours  a  day.  The  rule  will  prohibit  workers 
from  making  extra  time,  no  matter  how  desirous  of 
doing  so  they  may  be,  and  will  have  the  effect  here  and 
there  of  causing  a  curtailment  of  production  should 
the  turn  be  short  of  men. 


With  the  exception  of  Lawrence  Kinet  all  sales- 
men for  the  United  States  Glass  Co.  will  start  on  their 
early  fall  trips  about  August  15.  Mr.  Kinet  left  last 
Saturday  night  in  response  to  orders  to  report  at  an 
Eastern  base  for  training  in  the  Aviation  Corps. 


George  Swarthout,  who  is  associated  with  the 
Quereau-Shrader  Selling  Co.,  which  represents  the 
United  States  Glass  Co.  in  the  Western  mountain  States, 
left  August  1st  on  his  regular  tour  of  Wyoming,  Mon- 
tana, Idaho  and  Utah.  Mr.  Swarthout  is  making  his 
trip  somewhat  earlier  than  usual  this  year,  in  order  to 


enable  customers  to  secure  delivery  of  goods  wanted  for 
the  holiday  trade. 

During  the  National  Convention  of  the  Loyal  Order 
of  Moose  held  here  last  week  over  50,000  glass  souvenirs 
were  distributed  among  visitors  and  delegates.  These 
souvenirs  came  from  different  factories. 


Effective  August  1,  all  manufacturers  will  maintain 
a  uniform  price  of  seventy-five  cents  on  barrels.  Some 
factories  have  been  charging  this  price  for  a  month  or 
more.     Now  all  will  sell  cooperage  at  the  same  rate. 


F.  W.  Crowl,  formerly  traveling  Western  territory 
for  the  Smith-Phillips  China  Co.,  of  East  Liverpool,  is 
now  with  the  Kinney  &  Levan  interests  at  Cleveland, 
O.,  and  will  work  in  Michigan  and  Wisconsin. 


The  Fostoria  Glass  Co.  paid  a  regular  dividend  of 
2  per  cent  July  31,  together  with  an  extra  dividend  of 
1  per  cent.  The  last  sale  of  stock  of  this  company  is 
reported  at  $125  per  share. 


Information  has  been  received  here  that  the  crockery 
and  glass  firm  of  E.  Offner,  New  Orleans,  ic  arrang- 
ing to  retire  from  business.  This  concern  is  one  of  the 
best  known  in  the  Southern  trade. 


The  United  States  Glass  Co.  has  just  issued  a  32- 
page  catalogue  of  jars  and  food  containers.  Over  thirty 
designs  are  shown,  and  the  illustrations  are  large 
enough  to  show  all  the  details. 


Very  marked  indeed  is  the  demand  for  automobile 
lenses.  Not  only  have  large  automobile  supply  houses 
been  ordering  in  heavy  volume,  but  department  stores 
have  also  been  purchasing  in  large  quantities.  In 
many  glass  factories  additional  shops  have  been  put  at 
work  on  lens  orders,  thus  filling  in  the  gap  caused  by 
the  lull  in  some  of  the  staples. 


The  Superior  Glass  Co.,  which  purchased  the 
former  plant  of  the  Haskins  Glass  Co.,  at  Martin's 
Ferry,  started  operations  Tuesday  morning.  At  pres- 
ent lantern  globes  will  be  the  main  output  of  the  com- 
pany.    Other  lines  are  expected  to  be  included  later. 
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NEW    YORK,  AUGUST   2,  1917 

/^JWING  to  the  intense  heat,  business  practically  came 
^  to  a  standstill  this  week.  Up  to  the  time  of  writ- 
ing- the  thermometer  has  not  once  gone  below  80,  day 
or  night.  On  Tuesday  the  official  figure  was  98;  in  the 
streets  it  varied  from  100  to  104.  Many  business 
houses  closed  up  in  the  afternoons. 


WHEN     THE     WAR     ENDS. 


TJOSTHITIES  cannot  last  forever;  and  thought  as 
*■  *■  to  conditions  after  the  war  ever  and  anon  obtrudes 
itself.  What  happened  during  and  at  the  close  of  our 
Civil  War  will  furnish  a  basis  for  calculation,  for  history 
is  liable  to  repetition. 

When  the  first  gun  was  fired,  at  Fort  Sumter,  busi- 
ness came  to  almost  a  standstill,  and  remained  so  for 
several  months.  Then  came  a  reaction.  The  Govern- 
ment made  contracts  for  food,  munitions,  clothing,  and 
all  that  goes  to  supply  an  army.  Business  revived,  and 
prices  soared.  The  longer  the  war  lasted  the  better  was 
business,  and  every  advance  in  the  prices  of  commodi- 
ties brought  increased  demand.  Then  came  fiat  money. 
Again  prices  were  raised,  and  again  business  boomed. 
There  was  a  shortage  of  merchandise,  labor  was  scarce, 
and  there  was  delay  and  trouble  in  transportation.  In 
fact,  all  the  difficulties  under  which  the  country  is  suf- 
fering now  were  common  then.  Coal  was  $10  per  ton, 
flour  $16  per  barrel,  a  suit  of  clothes  that  before  the 
war  could  be  had  for  S25  brought  $75,  bo<  ts  rose  from 
$3  and  $4  a  pair  to  $12  and  Si  5,  cotton  high  as 


$1.20  a  pound.  Coffee  was  almost  unobtainable.  Gold 
and  silver  disappeared  from  sight,  and  the  former  com- 
manded at  one  time  a  premium  of  $1.67.  That  is  to 
say,  if  a  man  had  to  pay  gold  for  merchandise  he  must 
take  $2.67  in  currency  to  the  Treasury  to  get  one  dollar 
in  gold.  So  scarce  was  actual  money  that  postage 
stamps  were  used  to  pay  carfares  and  small  purchases. 
Firms  issued  '  'tokens, ' '  redeemable  after  the  war.  Then 
came  paper  fractional  currency. 

When  Lee  surrendered  business  almost  stopped 
again,  and  for  a  few  months  things  were  in  a  very  bad 
way.  Gradually  business  revived,  and  in  less  than  a 
year  after  peace  was  declared  business  was  as  good  as, 
if  not  better  than,  during  the  height  of  the  war,  and 
lasted  so  up  to  1870,  when  there  were  signs  of  financial 
trouble.  Prices  began  to  drop,  although  there  was  still 
a  big  business,  until  1873,  when  came  the  big  panic  and 
Black  Friday.  After  months  of  uncertainty  business 
resumed  its  natural  course,  and  in  about  a  year  the 
trouble  had  been  forgotten. 

If  history  repeats  itself  there  will  come  with  a  dec- 
laration of  peace  a  short  period  of  depression,  and  then 
there  will  be  bigger  business  than  ever.  This  country 
will  not  only  have  to  feed  the  world  for  years  to  come, 
but  supply  materials  to  rebuild  the  devastated  countries. 
As  Europe  will  have  lost  millions  of  lives,  it  is  not 
probable  that  there  will  be  a  big  immigration.  All  the 
men  will  be  needed  to  till  the  soil  and  work  the  factor- 
ies. Labor  will  be  scarce  and  high;  also  raw  materials 
and  manufactured  articles.  The  era  of  low  prices  is 
gone  for  a  generation,  if  not  forever.  Panics  like  that 
of  1873  are  not  likely,  owing  to  the  working  of  our  new 
Federal  banking  system. 

In  the  crockery,  glass  and  allied  trades  a  large 
business  is  in  sight  for  a  long  time  to  come.  The  short- 
age in  imported  ware  amounts  to  a  three  years'  ordin- 
ary supply,  and  this  must  be  made  up.  The  glass 
shortage  is  not  so  great,  but  is  very  large;  besides 
which  new  fields  have  been  opened  that  will  call  for 
much  glass. 

The  dull  period  succeeding  a  declaration  of  peace 
need  not  cause  uneasiness,  as  it  will  be  only  temporary. 
But  watch  out  for  the  reaction  four  or  five  years  later. 
Buy  and  get  possession  of  all  the  merchandise  possible 
now.  The  future  will  tell  when  to  stop  buying  beyond 
immediate  wants.  But  that  time  is  years  ahead.  Go 
to  it  now  and  make  all  the  money  possible. 


THOSE  BELGIAN  BLANKS. 

f  TS  a  pity  to  spoil  a  good  story;  but  there's  no  help 
for  it.  That  highly  interesting  yarn  published  the 
early  part  of  the  week  in  a  number  of  New  York  and 
Bro  .klyn  newspapers  about  the  arrival  from  Belgium 
of  1,200  barrels  of  cut  glass  blanks,  worth  $200,000, 
after  a  hazardous  journey  through  the  U-boat  zone,  just 
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in  time  to  save  cut  glass  manfacturers  from  being-  com- 
pelled to  close  down  their  plants,  turns  out  to  be  the 
work  of  a  reporter  who  evidently  believes  in  putting  the 
"human  interest"  element  into  his  "copy." 

The  cold,  unembellished  facts  are  that  B.  Gunthel, 
of  this  city,  last  week  received  a  consignment  of  several 
hundred  cases  of  glassware  — the  first  since  April,  1916 
— in  which  were  about  twenty  cases  of  blanks.  A  dczen 
of  these  were  for  a  Brooklyn  cutter.  And  the  whole 
lot  were  worth  less  than  $1,000. 


PERSONAL. 


4       ^"""HEN   it   comes    to   back-yard   farming,   T. 
lif      Oshima,  manager  for  Mogi,  Momjnoi  &  Co., 
1  A  /       has  the  other  amateur  gardeners  beaten  to  a 
M  M       standstill.     Not   content  with  winning  laurels 
as  a  cultivator  of  purely  American  products,  he 
has  a  variety  of  fruits,  flowers  and  vegetables  indigen- 
ous to  Japan,  Switzerland,  and  a  number  of  other  coun- 
tries.    Mr.  Oshima  will  no  doubt  be  a  star  exhibitor  at 
the  agricultural  shows  hereafter. 

M.  A.  Goldstein,  Geo.  Tonola  and  Kurt  Lutz,  of 
Louis  Wolf  &  Co.'s  selling  staff,  are  all  back  from  their 
vacations  and  ready  for  a  strenuous  fall  campaign. 
Goldstein  was  in  the  Adirondacks,  Lutz  at  his  bunga- 
low in  Connecticut,  and  Tonola  in  the  Catskills.  Fred 
Woods,  who  expects  to  be  called  any  day,  will  take  his 
vacation  in  the  ranks  of  the  8th  Coast  Artillery. 

Mr.  Kosher,  with  the  J.  W.  Robinson  Co.,  Los 
Angeles,  is  in  town. 

E.  B.  Dickinson,  who  has  been  taking  a  vacation 
at  Kennebunkport,  Me.,  is  expected  home  on  Monday. 


the  garden,  to   say  nothing  of   the  fact  that   it  reduces 
one's  weight  considerably. 

R.  Takagi,  of  the  Chicago  office  of  Takito,  Ogawa 
&  Co.,  arrived  in  New  York  on  Wednesday  of  last  week 
to  take  charge  of  the  firm's  exhibit  at  the  "Five  Cents 
to  a  Dollar  Merchandise  Show"  now  being  held  at  the 
Grand  Central  Palace. 

Thos.  P.  Strittmatter,  of  the  Quaker  City  Glass 
Co.,  Philadelphia,  was  calling  on  the  trade  in  New  York 
the  first  part  of  the  week. 

* 

H.  O.  Phillips,  sales  manager  for  the  Tajimi  Co., 
will  throw  care  to  the  winds  on  Saturday  when  he 
leaves  for  a  two  weeks'  outing  at  Sayville,  L.  I. 
Among  other  things  he  expects  to  indulge  in  some 
flights  in  an  aeroplane  by  way  of  amusement  and  inci- 
dentally to  keep  out  of  the  way  of  the  mosquitoes. 

After  leaving  Atlantic  City,  John  Yaeger,  secretary 
and  treasurer  of  the  Central  Glass  Works,  Wheeling, 
W.  Va.,  came  over  to  New  York  last  Thursday  for  a 
conference  with  the  concern's  local  representative,  A. 
P.  Doctor,  before  returning  home  on  Saturday. 

Thos.  F.  Stackpole,  buyer  for  the  J.  B.  Greenhut 
Co.,  who  has  been  summering  at  Sea  Gate,  L.  I.,  will 
seek  a  further  change  next  Saturday  and  leave  in  his 
car  for  a  month's  tour  through  the  hills  of  New  York 
and  New  England. 

C.  Walter  Kerr,  secretary  and  treasurer  of  the 
Huntington  (W.  Va.)  Tumbler  Co  ,  arrived  in  New 
York  from  Atlantic  City  last  Saturday  and  spent  sev- 
eral days  combining  business  with  pleasure.  He  made 
his  headquarters  at  the  salesroom  of  the  Horace  C. 
Gray  Co.,  local  agents  for  the  company,  while  here. 


Frank  Wadsworth  Jenkins  never  uttered  the  slight- 
est protest  when  his  plans  for  a  road  trip  were  upset  by 
a  summons  to  serve  on  the  Federal  Jury  for  two  weeks 
beginning  August  7th.  He  felt  he  could  show  a  little 
patriotism  by  serving  his  country  iu  that  way. 

J.  J.  Snyder,  with  Maddock  &  Miller,  is  back  from 
a  vacation  spent  in  Connecticut  during  which  he  rose 
every  day  before  six  a.m.  and  worked  in  the  garden  all 
morning.  In  the  afternoon  he  took  a  dip  in  the  lake 
and  did  a  little  fishing.  He  went  for  a  rest,  and  got  it 
— part  of  the  time. 

Leonard  Stock,  with  Herman  C.  Kupper,  who  is 
back  from  a  month's  vacation,  put  in  his  time  raising- 
cabbages,  carrots  and  lettuce  in  his  back  yard.  He 
says  it's  lots  of  fun  keeping  the  worms  and  cats  out  of 


W.  Campbell  George,  of  the  George  Bros.  Pottery 
Co.,  Kittanning,  Pa.  ('also  known  as  W.  S.  George  the 
second,  being  the  son  of  W.  S.  George  the  first,  of  pot- 
tery fame),  is  one  of  the  proudest  men  in  the  business 
as  the  result  of  the  arrival  at  his  home  last  week  of 
"one  of  the  finest  boys  ever,"  and  who  has  been  named 
W.  S.  George  the  third.  And  you  can  just  bet  that 
Grandpa  George  is  doing  some  rejoicing  on  his  own  ac- 
count. The  best  cigars  in  town  are  none  too  good  for 
his  friends. 

Arthur  L.  Blackmer,  of  New  Bedford,  was  in  town 
this  week  without  his  customary  samples,  being  merely 
on  a  handshaking  trip. 

W.  J.  Hague,  with  Geo.  F.  Bassett  &  Co.,  is  back 
from   his   favorite    Sparta,  a   wild,  mountainous    New 
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Jersey  region  with  few  inhabitants.  He  "hiked"  one 
day  for  twenty  miles  with  Bernard  Schwaei,  and  for 
most  of  the  distance  they  did  not  see  a  house  or  a  hu- 
man being. 

Frank  Fenton,  president  of  the  Fenton  Glass  Co., 
Williamstown,  W.  Va.,  left  tor  home  on  Tuesday  night 
after  making  a  brief  visit  to  New  York  to  confer  with 
his  local  agents,  the  Horace  C.  Gray  Co. 

* 

C.  P.  Cox,  Jr.,  of  Cox  &  Lafferty,  is  another  victim 
of  the  wanderlust.  Accompanied  by  Mrs.  Cox  he 
motored  to  Atlantic  City,  and  after  a  few  days  there 
began  this  week  a  tour  through  New  York  State. 

R.  Lomelin,  Mexican  agent  for  the  United  States 
Glass  Co.,  who  makes  his  headquarters  at  Mexico  City, 
arrived  in  tewn  last  Friday  for  a  week's  visit  after 
spending  several  weeks  at  the  firm's  factories  in  Pitts- 
burgh and  vicinity.  Mr.  Lomelin  says  conditions  in 
Mexico  are  improving,  despite  published  reports  to  the 
contrary. 

Arthur  V.  Rose,  who  has  been  at  the  head  of  the 
retail  department  of  Haviland  &  Co.,  has  retired.  His 
five  years'  contract  expired  July  31,  and  by  mutual 
agreement  it.  was  not  renewed.  Mr.  Rose,  who  is  Eng- 
lish by  birth,  came  to  this  country  in  1897,  taking  em- 
ployment with  Tiffany  &  Co.  at  a  small  salary.  He 
rose  rapidly,  and  finally  became  manager  of  the  china 
department.  He  was  one  of  the  best-posted  men  in  the 
country  on  Eng'ish  wares.  He  was  a  writer  on  cera- 
mics, contributing  to  many  publications,  and  at  one 
time  essayed  a  trade  paper  under  the  title  of  the  "Amer- 
ican Pottery  Gazette."  Mr.  Rose  has  not  stated  what 
his  future  intentions  are  beyond  the  fact  that  he  will 
take  a  long  rest  after  his  forty  years  of  business  life. 
He  will  probably  take  an  automobile  trip  to  California 
this  summer. 

F.  L.  Morecroft,  of  the  Ideal  Cut  Glass  Co.,  Can- 
astota,  N.  Y.,  arrived  at  the  Hotel  McAlpin  on  Wed- 
nesday of  this  week,  where  he  is  exhibiting  in  suite 
Many  beautiful  cuttings  and  several  new  special- 
ties are  desiined  to  keep  him  busy  here  as  long  as  he 
elects  to  stay. 

Lee  Schoenthal,  buyer  for  Gimbel  Bros.,  who  has 
:n  England  and  Fran<  e  U,v  the  past  few  weeks,  has 
saile'l  f'.r  home,  and  may  be  expected  to  arrive  in  New 
\ny  day. 

In  the  trui  1    i  I   ll'-nry   Saul,  of  the  Saul  Mfg.  Co., 

who  lefl  on  Tuesday    of  this  week  to  make  his  regular 

trip  through  the  West,  was  a  collection  of  old  horseshoes, 

laces  in  his   travels.     He  is  not 

-oh,  my,  no! — but  he    would  rather  lose 


twenty-five  dollars  than  one  of  those  rusty  old  pieces  of 
iron.  And  he  insisted  on  their  being  packed  with  the 
open  ends  pointing  upward,  so  that  the  luck  would  not 
run  out.  Discussion  with  his  partner,  Henry  Reh- 
berger,  as'  to  the  sense  in  paying  excess  baggage 
charges  on  old  horseshoes  ended  in  Mr.  Saul's  convinc- 
ing the  latter  that  the  extra  business  secured  by  having 
them  along  would  more  than  offset  the  expense. 

* 

A.  J.  Bennett,  head  of  the  Cambridge  (O.)  Glass 
Co.,  left  for  home  on  Wednesday  after  spending  a  day 
with  D.  King  Irwin,  local  manager.  C.  J.  Kelly,  su- 
perintendent of  the  factory,  is  expected  here  from  Atlan- 
tic City  on  Saturday  for  a  conference  with  Mr.  Irwin. 

Robert  W.  Corey,  representative  of  the  Mitchell, 
Woodbury  Co.,  Boston,  will  open  up  an  attractive  line 
of  samples  at  the  Hotel  Imperial  on  Monday,  August 
13. 

I.  J.  Collins,  head  of  the  Hocking  Glass  Co.,  came 
here  from  Atlantic  City  this  week  for  a  conference 
with  his  local  agents,  Malone  &  Nicholson. 

"Bill"  Mackey,  formerly  with  the  Edwin  M. 
Knowles  China  Co.,  arrived  in  New  York  this  week  on 
his  first  trip  East  for  the  Southern  Potteries  Co.,  Irwin, 
Tenn.,  and  is  making  an  interesting  display  of  the  line 
at  the  Hotel  Imperial. 

Fred  Kauders,  buyer  for  Leopold  Adler,  Savannah, 
Ga.,  arrived  in  the  city  last  Friday  and  will  spend  three 
weeks  here  placing  orders  for  china,  glassware  and 
housefurnishings. 

J.  C.  Fisher,  with  A.  Gredelue,  will  leave  for  a 
week's  vacation  at  Atlantic  City  on  Saturday. 

Chas.  Hass,  buyer  for  Raphael  Weill  &  Co.,  San 
Francisco,  is  back  in  New  York  again.  Someone  re- 
marked that  he  must  have  a  commutation  tieket. 

James  P.  Gordon,  representing  the  Jones,  McDuf- 
fee  &  Stratton  Co.,  Boston,  will  be  at  the  Hotel  McAl- 
pin, this  city,  from  August  13  to  22  inclusive,  with  full 
lines  of  dinnerware  stock  patterns  and  fancy  goods. 

It  is  now  quite  evident  that  the  trip  to  Florida 
made  by  George  E.  Nicholson,  of  Malone  &  Nicholson, 
last  winter  was  not  for  his  health,  as  many  sympathiz- 
ing triends  in  the^trade  believed.  Another  trip  occurred 
week  before  last,  and  news  has  just  been  received  here 
that  when  he  returns  to  New  York  he  will  bring  a  popu- 
lar young  lady  of  Pensacola  back  with  him  as  his  bride, 
the  wedding  having  taken  place  in    the  above  city  July 
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21.  The  happy  couple  are  now  honeymooning-  in 
Canada,  and  Niagara  Falls  will  be  visited  en  route  here. 
Our  congratulations  are  extended,  along  with  those  of 
Mr.  Nicholson's  many  other  friends. 

"I  can't  stand  this  any  longer,"  said  A.  J.  Fonde- 
ville,  as  the  thermometer  climbed  towards  the  hundredth 
mark,  "and  I  don't  want  my  people  to,  either.  We'll 
shut  up  shop  !"     And  he  did. 


A     LOGICAL     CHANGE. 


T^OLLOWING  the  leasing  of  two  additional  floors  in 
■*■  the  building  they  occupy  at  91-101  Fifth  avenue, 
Takito,  Ogawa  &  Co.  announce  an  important  change  in 
the  conduct  of  their  business.  They  have  arranged  to 
remove  the  company's  headquarters  to  New  York  in 
the  near  future  and  retain  the  present  head  office  at 
Chicago  as  a  branch.  The  heads  of  the  concern  will 
hereafter  be  located  here  and  the  sales  force  and  office 
assistants  greatly  augmented  in  number. 


WHAT     IT     MEANS     TO     BE     AN     IMPORTER 
NOWADAYS. 


LATE  last  year  J.  H.  Venon  had  booked  many  orders 
for  Swedish  glassware,  and  felt  in  duty  bound  to 
see  that  the  goods  were  delivered.  The  American 
market  was  practically  bare  of  high-class  glassware, 
with  the  exception  of  English  goods  and  such  glass  as 
could  be  made  in  this  country  by  the  manufacturers 
who  bad  some  potash  left.  It  would  mean  something 
to  give  satisfaction  to  his  customers,  besides  increasing 
his  prestige. 

So  he  booked  passage  and  went  over  to  Sweden, 
taking  with  him  from  the  office  Chas.  L.  Cardon,  and 
landed  there  just  before  Christmas.  He  fixed  up  every- 
thing, saw  to  it  that  the  factory  gave  the  American  or- 
ders the  preference,  although  it  was  so  much  occupied 
with  unusual  business  coming  from  all  quarters  of 
the  globe,  and  even  got  a  big  shipment  ready  to  travel 
with  him  on  the  steamer  leaving  Copenhagen  January 
18  for  the  United  States.  He  saw  the  cases  loaded  on 
the  railway  at  Kosta  on  the  way  to  Gothenburg  to 
catch  the  steamer  for  Copenhagen,  and  he  left  the  fac- 
tory very  happy  in  the  belief  that  he  was  bringing  379 
packages  of  glass  home  with  him. 

But  it  was  not  to  be  as  easy  as  it  looked.  The 
worst  snowstorm  that  Scandinavia  had  seen  in  years 
broke  out  January  15.  It  was  accompanied  by  very 
high  winds,  and  craft  had  to  run  for  harbor.  The  little 
steamer  Ellida,  carrying  the  cases  of  glass  from  Gothen- 
burg, was  obliged  to  seek  refuge  in   port,  and  did   not 


arrive  in  Copenhagen  until  the  afternoon  of  the  day 
that  the  Frederick  VIII  sailed  for  New  York.  The 
merchandise  was  therefore  put  on  board  the  steamer 
"(Jnited  States"  of  the  Danish  line,  scheduled  to  sail 
two  weeks  after. 

But  something  happened  between  the  18th  of 
January  and  the  sailing  date.  Germany  declared  un- 
limited submarine  warfare.  Therefore  the  Danish  line 
cancelled  all  sailings,  and  the  goods  remained  in  the 
harbor  of  Copenhagen  in  the  hold  of  the  steamer. 

Meanwhile  the  factory  managers  were  busy  trying 
to  find  a  ship  willing  to  take  chances  of  running  the 
German  blockade,  glass  having  been  declared  contra- 
band. They  heard  that  the  "Hermes"  a  steamer  be- 
longing to  a  recently-formed  company,  was  to  leave 
Gothenburg  for  New  York  on  the  14th  of  April.  So 
back  went  the  goods  from  Copenhagen  to  Gothenburg, 
and  put  on  that  boat.  But  she  did  not  sail  April  14, 
being  unable  to  get  clearance  papers  from  the  British 
authorities,  and  only  left  on  May  20.  Then  German 
submarines  appeared,  and  she  had  to  seek  shelter  in  the 
port  of  Bergen,  where  she  stayed  until  the  beginning 
of  July,  when  she  made  another  try,  and  after  stopping 
over  at  Halifax  for  inspection  finally  arrived  at  the  port 
of  New  York  on  the  20th. 

It  took  a  little  over  six  months  for  the  goods  to 
reach  New  York,  and  the  incidental  expenses  can  be 
easily  imagined.  How  many  of  the  customers  to  whom 
they  go  will  realize  what  it  really  meant  to  have  them 
delivered  ? 

Happily,  conditions  have  changed  recently,  and 
three  different  lines  of  steamers  are  now  carrying  glass- 
ware from  Sweden.  Mr.  Venon  says  that  700  more 
cases'are  oh  the  way,  making  their  total  arrivals  nearly 
a  thousand  in  a  month.  The  freight  rates,  however, 
have  advanced  to  over  500  per  cent  more  than  they  were 
before  the  war.  Unless  something  unforseen  happens, 
Mr.  Venon  will  have  delivered  all  his  orders  when  the 
fall  comes. 

Doing  business  these  days  is  anything  but  the 
prosaic  matter  of  a  few  years  ago.  Chances  have  to  be 
taken  by  the  live  importer,  to  say  nothing  of  personal 
risk,  as  witness  the  crossing  of  the  North  Sea  full  of 
mines  twice  in  a  month  by  Mr.  Venon. 


MORE     PAY     FOR     GLASS     WORKERS. 


AS  a  result  of  the  conference  at  Atlantic  City  between 
committees  representing  respectively  the  workers 
and  their  employers  the  pressed  ware  operatives  have 
been  granted  increases  ranging  from  ten  to  thirty-five 
per  cent — the  latter  for  bulbs. 

The  chimney  and  cut  glass  scales  are  not  concluded. 
The  cutters  demand  from  ten  to  twenty  per  cent;  the 
manufacturers  say  they  will  grant  nothing.  The  chim- 
ney men  want  twenty-five  per  cent;    they  may  get  ten, 
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al    ough  the   manufacturers  at   this  writing    say  they 
will  not  concede  even  that. 

It  is  hoped  that  the  whole  matter  will  be  settled  by 
Saturday. 


NO  SLACKERS  IN  GLASS  INDUSTRY. 


THERE  is  no  danger  of  anyone  having  the  right  to 
apply  the  term  "slacker"  to  any  of  the  workers  in 
the  glass  industry,  says  "The  Glassworker."  The 
showing  to  date  of  enlistments  from  factories  in  all 
branches  of  the  industry  has  been  more  than  creditable, 
the  young  fellows  volunteering  in  numbers,  although 
no  doubt  many  of  them  would  not  have  been  con- 
scripted, or  if  they  were,  could  have  honorably  claimed 
exemption  from  service.  They  are  a  credit  to  the  in- 
dustry, these  patriotic  young  workers.  May  they  every 
one  of  them  escape  harm  and  sickness,  and  return  safely 
home  to  their  families  when  this  horrible  struggle  shall 
have  ended ! 


IN    TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefuraiihings, 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal, ' '  the  following  buyers  were  reported  this  week: 

Miss  M.  Novick,  c,  g,  H.  Novick,  Waco,  Tex.     Har- 

grave. 
H  B  Oden,  hf,   W  A  Green  &  Co,  Dallas,  Tex.     1150 

B  way. 
A  P  Dupuis  and  Thos.  Gill,  Emery,  Bird  &   Thayer  D 

G  Co,  Kansas  City,  Mo.     25  Madison  ave. 
R  H  Tarr,  hf ,  Tarr-Martin  Co,  Tampa,  Fla.    Gregorian. 
J  S  Laurie,  hf,  Scruggs,  Vandervoot,  &    Barney  D  G 

Co,  St  Louis,  Mo.     23  East  26th. 
Oliver  Phillips,  c,  Stix,  Baer  &  Fuller  D  G  Co,  St  Louis, 

Mo.     1140  B'way. 
G  W  Schwager,  s;  W  L,  Milner  &  Co,  Toledo,  O.     116 

West  32d. 
T  D  Reagan,  s,  Daniels-Fisher  Stores  Co,  Denver.     71 

West  23d. 
B  Schwarz,    hf,  B  Schwarz  &    Son,    Hempstead.     Im- 
perial. 
W    A  Armstrong,  s,  C   H   Yeager   Co,  Akron,  Ohio. 

Waldorf. 
J  W  Waldorf,  c,  Hochschild,  Kohn  &  Co,  Baltimore. 
F  Kauders.  c,  Leopold  Adler,  Savannah,  Ga. 
J  Niehardt  c,  Miller,  Rhodes  &  Schwartz,  Norfolk,  Va. 
Mr  Gilbert,  c,  Marx  &  Jones,  St  Louis,  Mo. 
Stanley  Grey,  Block  &  Kuhl,  Peoria,  111. 
L  Lowenthal,   L  Lowcntnal    &    Son,  Buffalo.     2  West 

37th. 
F  C  Hcftcr,   Chicago    Store    Co,   Kankakee,   111.     1133 

B'way. 
A    J    Bernard,  s,  Stewart    &    Co,  Baltimore.     2    West 

37th. 

!    I-    Goodwin,  8,  R    H    White    Co,  Boston.     470 
rth  ave. 

B  R  Carey,  1,  Mandel  Bros,  Chicago.     14  East  22d. 


W    E    Whipple,    c,    g,  Eaton   &   Whipple,  Fitchburg, 

Mass.     Albert.- 
Miss  E  K  La  Due,  c,  g,  H  G  Munger  &  Co,  Herkimer, 

N  Y.     404  Fourth  ave. 

Geo    L  Hooley,  Wm    Hengerer    Co,  Buffalo.     2    West 
37th. 

P    McCormack,  hf,    McCormack  Bros,  Tacoma,  Wash. 

405  Lexington  ave. 
L  A  Dempsey,  L    McCreerv  Co,  Pittsburgh.     23  East 

26th. 


BOSTON     BUSINESS     NOTES, 


TT  is  feared  here  that  shipments  will  again  be  seriously 
*■  tied  up  when  the  troops  begin  to  move  to  the 
southern  concentration  camp  set  apart  for  New  Eng- 
land guardsmen  and  when  the  army  draft  sends  the  men 
to  Ayer,  Mass. 

Jobbers  seem  to  be  doing  as  well  as  ever  in  book- 
ing orders  for  goods  for  the  army  and  navy  camps  and 
the  warships,  and  there  is  no  end  in  sight  to  what  may 
be  expected  unless  the  war  suddenly  stops. 


It  looks  now  as  if  the  coast  resort  stores  through- 
out New  England  will  suffer  the  worst  season  for  many 
years.  Various  reasons  are  being  ascribed:  "People 
have  put  too  much  money  into  Liberty  Bonds";  "they 
must  stay  at  home  and  take  care  of  the  gardens  they 
have  planted";  "middle  class  people  haven't  the  cash 
to  spend  on  vacations";  or,  "many  have  spent  all  they 
can  stand,  aud  more,  on  an  automobile,  and  cannot  af- 
ford to  go  away  except  for  day  trips" — any  or  all;  take 
your  choice.  The  chief  reason  may  probably  lie  in  a 
mixture  of  these  conditions  and  the  fact  that  thousands 
who  have  sons,  brothers  or  other  relatives  entering  the 
army  and  navy  do  not  feel  like  going  anywhere. 


BUSINESS    BRIEFS. 


Rich,  Cordon  &  Co.,  Atlanta,  Ga.,  who  have  been 
doing  a  large  business  in  decorating  white  china,  are 
reported  to  have  filed  a  petition  in  voluntary  bankruptcy. 


Notice  has  been  issued  by  F.  G.  Morrehead,  ref- 
eree in  bankruptcy  in  the  matter  of  the  Beaver  Decor- 
ating Co.,  Rochester,  Pa.,  that  he  has  a  balance  in  hand 
for  distribution  amounting  to  $309.56.  His  first  and 
final  real  account  shows  a  balance  of  $974.52.  A  meet- 
ing of  creditors  will  be  held  in  Beaver,  Pa.,  on  August 
25th  for  a  final  hearing. 


The  Fort  Smith  Glass  Products  Co.,  Fort  Smith, 
Ark.,  with  a  paid  up  capital  of  $46,000,  has  filed 
articles  of  incorporation.  The  company  is  promoted  by 
Chicago  capitalists  to  manufacture  high  grade  glass- 
ware.    It  will  shortly  award  contracts  for  the  construe- 
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tion  of  its  plant.  The  directors,  officers  and  stockhold- 
ers of  the  company  are:  Charles  Becker,  president; 
George  L.  K.  Hammons,  vice-president;  C.  A.  Freder- 
ich,  secretary-treasurer;  Herman  Schuchnect,  Robert 
Malcolm,  A.  M.  Price,  D.  H.  Hanson,  Jr.,  and  E. 
D.  Holmes.  All  are  residents  of  Chicago  except  Mr. 
Frederich,  who  lives  at  Fort  Smith  and  will  be  general 
manager  of  the  plant. 


ENCOURAGE     AMERICAN     CRAFTSMEN. 


IN  1911  an  American  woman,  Adelaide  Alsop  Robineau, 
sent  an  exquisite  collection  of  high-fire  porcelain  to 
the  International  Exposition  in  Turin,  Italy,  where 
it  was  awarded  the  grand  prize,  the  highest  award 
that  could  be  given — and  this  in  competition  with  the 
best  modern  porcelain  manufactories  in  the  world.  In 
recoginition  of  her  great  contribution  to  the  ceramic  art, 
both  France  and  Italy  awarded  her  the  highest  honors 
in  their  power.  And  yet,  writes  Hazel  H.  Adler,  in 
the  "Century,"  her  work  in  this  country  is  unglorified 
and  unknown,  and  some  of  the  rarest  pieces  for  which 
collectors  hereafter  will  pay  large  sums  have  had  to  be 
sacrificed  to  provide  for  the  bare  means  of  sustenance. 
It  may  not  be  in  accordance  with  the  democratic 
principles  of  this  country  to  achieve  a  Sevres,  a  Gobelin, 
or  a  Dresden — and  so  far  certainly  the  National  Govern- 
ment has  been  more  interested  in  the  raising  of  pigs 
than  in  the  making  of  porcelains — but  it  is  high  time 
that  our  manufacturers  awaken  to  the  economic  signifi- 
cance of  the  American  craftsman  and  undertake  that 
public- spirited  recognition  and  intelligent  utilization 
of  his  powers  which  raised  Germany's  art  products 
from  being  regarded  with  scorn  to  a  position  of  respect 
in  the  markets  of  the  world. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 


W 

Ohio. 


HELP     WANTED. 

ANTED — A  young  man  with  some  experience  in  selling 
cut  glass  to  show  a  fine  line  in  the  smaller  cities  east  of 
Address  A  134,  this  office. 


LIOTEL  WARE  SALESMEN  WANTED  FOR  NEW  ENG- 
1  '  LAND. — Salesmen  with  complete  experience  selling  china, 
glass,  silverware,  etc.,  to  hotels,  wanted  at  once  for  certain  New 
England  territory.  Ability  and  a  clean  record  are  essentials. 
Give  full  history  in  first  letter.  Apply  to  Mitchell,  Wood- 
bury Co.,  Boston,  Mass. 

SITUATIONS     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A 131,  this  office. 

Merchants  <zuho  visit  St.  Louis  are  invited  to  call.  .  .  . 

SIDNEY  N.  SCHARFF,  Manufacturers*  Agent, 

802-5  Victoria  Bldg.,  St.  Louis,  Mo. 

Representative  lines  of  Glassware,  Lamps,  Pottery,  Artistic  Metal 
and  Wood  Novelties.     Full  Factory  Lines  on  Display. 


JONES.  McDUFFEE  4  STRATTON  CO. 


JAPANESE    DINNERWARE 

in  full  open  stock. 
THE    SICILY    PATTERN— Blue  Underglaze  Border. 


Our  Mr.  James  P.  Gordon 
will  be  located  at  Hotel  Mc- 
Alpin  from  August  13th  to 
22d  inclusive,  showing  full 
lines  of  Dinnerwares  and 
Fancy  Goods. 


We  have  now  in  storehouse  Crates  and  full 
Open   Stock  of 

Ridgway's  Blue  Willow  Pattern. 

Grindley's  Gold  Band  Pattern. 

Johnson   Bros.'  Black  and   White  with   Gold 
Lines  Pattern. 

Alfred    Meakin's   Red   and   Green  with    Black 
Key  Border  Pattern. 

English  Plain  Printed  Border  on  plain  shape. 


We  carry  more  than  two  hundred  open 
stock  patterns  of  dinnerware  in  our 
9.000  bins. 

Stock  patterns  which  cannot  be  readily 
matched  cause  more  annoyance  than 
profit, 

JONES,  McDUFFEE  &  STRATTON  CO., 

Importers  and  Wholesalers 
33   Franklin   St.,  Boston. 
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JAPANESE     FREIGHT     CONGESTION. 


A  S  the  result  of  an  investigation  by  the  Yokohama 
^  *•  Export  Association  it  is  learned  that  on  June  16th 
there  were  80,645  tons  of  freight,  valued  at  47,105,000 
yen,  awaiting-  shipment  at  that  port.  Among-  the  ar- 
ticles listed  are  : 

TONS  VALUE 

Toys 50,000  5,000,000  yen. 

Porcelains 3,000  250,000 

Bamboo  baskets 500  50,000 

Household  furniture..  800  130,000 

Glassware 330  60,000 

Electric  lamps 30  80,000 

Ivory  curios 50  40,000 

Bamboo  wares 1,200  2,000,000 

Julius  f.  Baer,  of  Louis  Wolf  &  Co.,  to  whom  we 
are  indebted  for  these  figures,  is  in  Japan  for  the  pur- 
pose of  expediting-  shipments.  He  expects  to  leave  for 
home  about  the  middle  of  August. 


McCREERY  TO  TAKE  ON  HOUSEFURNISHINGS. 


'"PHE  report  in  circulation  for  some  time  that  McCreery 
■*•      &    Co.  were    to   open    a    housefurnishing  depart- 
ment is  now    confirmed.     F.  E.  Bermas,  under  whose 
management  the  concern's  china  and  lamp  departments 


have  attained  such  success,  will  be  the  buyer  for  the 
new  department  also,  and  is  now  placing  orders  pre- 
paratory to  the  opening  in  September.  This  depart- 
ment, together  with  the  chiDa,  glassware  and  lamps, 
will  occupy  the  entire  fifth  floor. 


STILL     COLLECTING     FOR     » SUNNYSIDE." 


QOME  years  ago  a  Mr.  McAllister  rented  a  large  farm 
^  at  Rhinebeck,  New  York,  and  set  out  to  do  fresh 
air  work  for  children  under  the  name  of  the  Sunnyside 
Association. 

Solicitors  were  employed  to  raise  the  necessary 
funds,  and  the  usual  commission  arrangement  had  its 
customary  effect  in  attracting  a  number  of  unscrupulous 
professional  collectors. 

The  undertaking  never  amounted  to  much,  and 
died  after  a  year  or  so,  the  farm  reverting  to  the  own- 
ers. Ever  since,  however,  some  enterprising  crook  has 
been  busy  soliciting  among  business  houses  for  the 
"Sunnyside  Association,"  of  1193  Broadway.  Re- 
peated efforts  have  failed  to  locate  this  organization, 
either  at  that  address  or  any  other.  It  appears  to  be  a 
myth. 

Continued  on  page  24. 


MR.  F.  L  M0RECR0FT 


will   show   lines  of 


Ideal  Cut  Glass  Co. 

In    Room   364, 

HOTEL  McALPIN,  New  York  City, 

BEGINNING   AUGUST   FIRST. 


It    is   hoped    that  all    buyers  visiting    New   York   will   find   it  convenient  to 

view   the  display. 


In   addition    to  (Mir  celebrated 

"  DIAMOND-PO/NSETTIA    DESIGN  " 

(  Patented ) 

ii   numbei    of    New    Patterns    and    Special    Items,   including    li^ht    cuttings, 

will    be   shown. 
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Recently  the  Bureau  of  Advice  and  Information  re- 
ported the  matter  to  the  police,  and  Detective  Murphy, 
of  the  Second  Branch,  now  has  the  case  in  charge. 
Anyone  approached  by  a  solicitor  for  the  "organiza- 
tion" is  urged  to  telephone  promptly  to  2580  Murray 
Hill  and  report  the  matter  to  Detective  Murphy.  Hold 
the  solicitor  if  you  can't  locate  a  convenient  policeman 
to  do  it  for  you. 


GETTING     TO     THE     TOP. 


OUT  of  the  4,000  employees  in  a  great  department 
store,  how  many  want  to  get  ahead  ?  Just  about 
4,000,  probably.  But  how  many  of  that  anxious,  striv- 
ing  4,000  understand    how    the  few    who   hold   those 


precious  places  at  the  top  got  their  jobs,  and  why  they 
keep  them?  "Luck"  is  the  answer  most  frequently 
heard  whenever  the  salespeople  discuss  their  future. 
"Pull"  is  another. 

Either  answer  is  about  as  far  from  the  mark  as 
any  chance  shot  is  likely  to  be  from  those  who  do  not 
make  a  business  of  aiming  at  the  truth.  The  proprie- 
tor of  any  great  shop  makes  a  business  of  aiming  at  the 
truth  when  he  is  judging  his  employees.  His  success 
depends  on  it.  "Luck"  and  "pull"  are  not  listed  at 
all  among  the  employee's  assets. 

There  are  three  links  in  the  chain  that  will  carry 
one  to  success — courtesy,  self-denial,  industry.  The 
whole  thing  rests  with  ourselves,  as  to  whether  we  want 
to  succeed  and  are  willing  to  work  for  it. 


w  ~3vibtx   to    ^6vertisements 


BUYERS'    GUIDE. 


Importers  of  China,  Glassware,  etc. 
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NEW     YORK,    AUGUST    9,    1917. 


THE    CONDITION    OF     BUSINESS. 


Buyers  are  arriving  in  encouraging  num- 
New  York     bers.     Those  from  the  West  all  say  that 

business  is  unusually  good,  but  with  one 
accord  complain  of  inability  to  get  goods.  They  not 
only  want  the  wares  contracted  for,  but  they  want  more, 
and  want  them  now.  They  are  picking  up. every  dol- 
lar's worth  of  china  and  glass  that  they  can  get  their 
hands  on,  and  are  taking  chances  on  stuff  that  in  ordin- 
ary times  they  would  not  consider  for  a  moment — even 
that  which  the  scheme  goods  men  have  left  on  their 
hands,  now  that  they  have  been  forced  to  abandon  china 
and  glass  as  premiums.  This  shows  to  what  a  pass 
regular  dealers  and  department  stores  have  been  forced. 
The  importers  have  little  or  nothing  to  offer  from  stock; 
and  while  they  will  take  orders  for  future  delivery,  will 
not  guarantee  shipments  or  prices. 

The  domestic  potteries  are  getting  some  new  busi- 
ness, although  this  week  shows  less  animation  than 
usual.  This  is  partly  accounted  for  by  the  absence  of 
buyers  on  vacations  cr  because  they  are  coming  to  mar- 
ket within  a  short  time.  It  is  not  because  they  do  not 
want  goods;  their  continual  importunities  for  wares  al- 
ready ordered  show  that  they  are  hungry  for  merchan- 
dise.   

The  glass  men,  too,  note  a  falling  off  in  orders, 
probably  for  the  same  reasons  that  affect  the  pottery 
trade.  

Some  grades  of  cut  glass,  notably  light  cuttings, 
have  had  a  better  call  this  week  than  for  some  time,  but 
the  demand  is  not  what  is  expected  at  this  season  of  the 
year. 


The  lamp  trade  is  very  disappointing.  Some  busi- 
ness comes  in  every  day,  but  it  is  not  big.  The  season 
for  buying  is  on,  and  if  orders  are  not  placed  soon  the 
probability  of  a  lot  of  disappointed  buyers  looms  up 
large.  Manufacturers  cannot  stock  up  lamps,  and  it  is 
doubtful  if  they  would,  anyhow,  with  present  condi- 
tions of  the  metal  market. 


What  has  been  said  of  china  and  glass  can  be  ap- 
plied to  housefurnishings,  dolls  and  toys.  The  market 
is  bare  of  German  dolls  and  toys,  and  the  French  china- 
headed  dolls  are  not  coming  in  to  any  great  extent. 
There  are  some  excellent  papier-mache  dolls  on  the 
market,  but  somehow  the  kiddies  like  the  china  heads 
better.  

Retail  trade  in  New  York  is  very  dull.  Of  course, 
the  hot  weather  of  last  week  put  a  quietus  on  all  buy- 
ing, and  up  to  this  writing  the  women  do  not  seem  to 
have  recovered  sufficient  energy  to  go  out  shopping. 
Visitors  from  the  interior  all  say  that  business  is  un- 
usually good  in  their  various  sections,  and  wonder  why 
New  York  should  be  so  quiet.  Of  course,  trade  here 
will  be  active  later  on — if  that  is  any  consolation. 


Pittsburgh  and 
Vicinity 


New  orders  with  glass  manufactur- 
ers are  not  as  frequent.  Mails  are 
very  light.  Salesmen  are  still  at 
the  home  offices  in  the  majority  of 
instances.  Some  changes  in  selling  lists  are  anticipated 
by  a  few  of  the  larger  buyers  on  account  of  the  heavy 
increase  in  wages  granted  workers,  although  the  manu- 
facturers give  no  intimation  as  to  possible  future  action. 
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The  demand  for  tumblers  is  such  that  some  manufac- 
turers are  refusing  business  for  delivery  under  four 
months.  Light  cut  blown  ware  continues  in  active  de- 
mand. Business  on  portables  indicates  a  heavy  fall  de- 
mand. An  improvement  in  the  lighting  glass  business 
is  noted  in  most  all  factories. 

New  orders  are  not  numerous;  but 
East  Liverpool     manufacturers    are    not    worrying. 
and  Vicinity       They  have  a  host  of  them  on  file. 
The  lull  is  said  to  be  due  to  the  fact 
that   buyers  want  to  see  some  of  their  back  business 
started    rolling   before    specifying   new    requirements. 
The   demand  of  the  workers  for  a  general  increase  of 
twenty  five  per  cent  in  wages  is  a  cause  for   deep  con- 
sideration as  to  the  future. 


5T.    LOUIS    GLEANINGS. 


THE  annual  convention  of  the  National  Retail  Jewel- 
ers' Association  will  be  held  here  August  27th  to 
31st.  Local  committees  of  retailers,  wholesalers  and 
manufacturers  are  making  extensive  plans  for  the  en- 
tertainment of  the  large  number  of  visitors  expected, 
and  a  successful  meeting  seems  assured. 

Factory  salesmen  are  beginning  to  make  their  ap- 
pearance, among  the  first  being  Frank  Lawrence,  of 
the  Fostoria  Glass  Co.,  and  Mr.  Reinecke,  of  the  West- 
morelend  Specialty  Co. 

Harry  M.  Kelly  leaves  this  week  on  a  trip  South 
as  far  as  New  Orleans  in  the  interest  of  the  Monongah 
Glass  Co.  and  Tarentum  Glass  Co.  This  is  his  first 
trip  into  that  territory  in  sixteen  years,  and  he  is  pre- 
pared to  find  many  changes. 


Max  Crueson,  buyer  for  the  china  and  glassware 
department  of  Wallenstein  &  Cohen,  Wichita,  Kan., 
spent  several  days  here  last  week. 

A.  Schuchat,  buyer  for  the  china  and  glassware 
departmsnt  of  the  Famous  and  Barr  Co.,  has  returned 
from  New  York.  Miss  E.  White  is  still  in  that  city 
buying  for  the  gift  department. 

M.  E.  Lafferty,  representative  of  the  Imperial 
Glass  Co.,  has  returned  to  his  desk  after  a  short  vaca- 
tion.   

George  McCracken,  general  Western  manager  for 
the  Liberty  Cut  G  Co.,  came  over  from  his  head- 
quarters  at  Detroit   to   spend  a  couple  of   days  at   the 



-I  China  and   Glasa   Co.    has   just 

pleted   shipment   of  a  large   lot  of   hotel  goodi  for 

the  c  ;ry  depai  I  qi  nl  of  the  i  ontractors  in  charge 


of  construction  of  the  government  cantonment  at   Fort 
Sill,  Okla.  

Mr.  Ford,  of   W.    S.  Ford  &   Co.,   hotel   supplies, 
leaves  for  a  vacation  in  Yellowstone  Park  on  Saturday. 


AFFAIRS     OF     RICHARD     BRIGQS     CO. 


T^HE  committee,  consisting  of  John  J.  Miller,  L.  S. 
*■  Owen  and  Julius  Rosenfeld,  appointed  to  repre- 
sent the  local  creditors  of  the  Richard  Briggs  Co.,  Bos- 
ton, at  a  hearing  before  the  referee  in  bankruptcy  in 
that  city,  succeeded  in  getting  the  offer  of  $80,000  that 
had  been  made  for  the  business  increased  to  $81,500, 
which  would  be  sufficient  to  cover  the  expenses  inci- 
dent to  the  proceedings  in  bankruptcy  and  pay  sixty 
cents  on  the  dollar,  and  possibly  a  little  more.  Counsel 
for  J.  Hahn,  however,  objected,  claiming  the  figure 
too  low,  and  asked  for  delay  in  order  that  a  better  offer 
might  be  secured.  The  referee  therefore  granted  a 
postponement;  but  Mr.  Hahn  did  not  succeed  in  getting 
better  terms,  and  last  Friday  word  was  received  in  New 
York  that  the  receiver  had  closed  the  deal  for  $81,500. 


JAPANESE     FREIGHT     SITUATION. 


A  FTER  an  extended  trip  to  Japan,  H.  K.  Tetsuka, 
■^*-  of  Morimura  Bros.,  reached  home  last  week.  The 
factory  is  crowded  with  orders,  and  turning  out  an  im- 
mense quantity  of  goods.  The  difficulty  of  transporta- 
tion is  being  overcome  to  some  extent,  and  in  a  short 
time  large  shipments  will  be  going  forward.  The  re- 
port that  unjust  discrimination  is  being  shown  in  the 
matter  of  shipping,  he  said,  is  not  true.  The  shippers 
are  doing  just  what  everybody  is  doing  all  over  the 
world — taking  care  of  their  old  customers  first.  Since 
the  war  there  has  been  a  great  demand  for  Japanese 
china.  Potteries  which  had  never  sold  in  this  market 
before  had  been  importuned  by  America,  Canada  and 
other  countries  to  supply  them  with  ware,  and  when 
these  manufacturers  applied  for  space  in  the  steamers 
they  are  alloted  a  share.  They  ought  not  complain  if 
manufacturers  who  had  used  freight  space  at  a  time 
when  the  steamship  companies  needed  the  business,  and 
who  are  now  shipping  much  larger  quantities  than  the 
later  ones  in  the  field,  are  alloted  more  space  than  the 
newcomers.  The  shippers  are  endeavoring  to  be  fair 
to  all,  but  it  is  only  human  nature  to  look  after  their 
best  customers.  Speaking  of  the  small  cargo  space, 
he  said  England  in  the  beginning  of  the  war  had  man- 
aged to  get  hold  of  many  Japanese  ships,  and  was  using 
them  in  all  parts  of  the  globe.  This  in  a  measure  ac- 
counted for  the  lack  of  bottoms.  Mr.  Tetsuka  said  that 
the  firm  would  show  many  new  goods  this  fall.  Some 
had  already  arrived,  and  more  would  be  herein  a  short 
time. 
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The    pottery    manufacturers    have 

East  Liverpool     little  to  say  regarding-  the  possible 

and   Vicinity       outcome  of   the  approaching:  wage 

conference.  They  do  complain, 
however,  of  the  lack  of  industry  on  the  part  of  the  op- 
eratives, who  in  many  instances  decline  to  work  stead- 
ily, with  the  result  that  production  does  not  nearly  ap- 
proach capacity.  The  demands  of  the  workers  were 
considered  by  the  United  States  Potters'  Association  at 
a  special  meeting-  held  last  Tuesday  at  the  Kenilworth 
Club.  Over  sixty  manufacturers  and  factory  represen- 
tatives attended.  No  official  statement  was  made  con- 
cerning the  deliberations,  which  were  secret.  The 
meeting  lasted  throughout  the  day.  The  time  and 
place  for  a  joint  wage  conference  is  now  being  worked 

out. 

•  * 

Increased  rates  for  natural  gas  became  effective 
here  August  1,  and,  as  already  stated,  the  increase 
amounts  to  from  forty  to  seventy-five  per  cent  in  some 
cases.  With  coal  at  present  figures  the  manufacturers 
have  no  choice  as  to  fuel. 

*  • 

Invitations  have  been  extended  to  many  pottery 
buyers  throughout  the  country  to  be  the  guests  of  the 
Buckeye  Club  at  its  annual  outing  next  Wednesday, 
and  there  is  promise  of  a  large  crowd. 

•  * 

Three  new  plain  dinner  shapes  will  be  ready  for 
the  January  trade;  one  each  by  theCanonsburg  Pottery 
Co.,  the  Taylor,  Smith  &  Taylor  Co.,  and  the  Crooks- 
ville  China  Co.  The  demand  for  plain  shapes  shows 
a  steady  increase,  although  the  call  for  fancy  still  con- 
tinues along  generous  lines. 

*  » 

Homer  H.  Knowles,  of  the  Knowles.  Taylor  & 
Knowles  Pottery  Co.,  has  invented  an  improvement  for 
stove  rooms  in  clay  shops  which  will  do  away  with  a 
mold-runner  and  practically  eliminate  cracked  ware 
while  in  the  green  state.  The  first  of  these  machines 
is  being  erected  in  the  No.  2  plant  of  the  K.  T.  &  K. 
pottery,  and  application  for  a  patent    has  been  made. 


By  the  use  of  the  apparatus  a  jiggerman  can  do  most 

of  his  work  alone,  and  part  of  the  trouble  in  clay  shops 

now  caused  by  mold- runners  not   appearing   for  work 

will  be  obviated. 

»     » 

Operations  at  the  plant  of  the  Clay  Casting  Co., 
New  Cumberland,  W.  Va  ,  are  progressing  favorably 
now.  Since  the  firm  made  improvements  to  its  clay  de- 
partment all  former  troubles  have  been  eliminated. 
Orders  for  cereal  sets  and  other  cast  specialties  are  ac- 
tive. 

*  • 

The  demand  for  berry  sets  this  season  is  exception- 
ally heavy.  Manufacturers  have  been  crowded  with 
orders  for  this  item,  and  have  been  unable  to  care  for 
all  the  business  offered. 

Last  week  pottery  manufacturers  were  notified  that 
pins  and  stilts  would  be  advanced  materially  August  1. 
The  notices  were  placed  in  the  mail  July  31,  and  the 
new  price  lists  were  included.     The  raw  material  men 

do  not  deem  it  necessary  to  give  warning. 

•  • 

It  is  said  that  in  order  to  insure  a  steady  supply  of 
coal  throughout  the  winter  one  pottery  manufacturer 
here  has  become  financially  interested  in  a  coal  com- 
pany. 

Pottery  manufacturers  are  wondering  what  the  dec- 
orators will  seek  under  a  new  wage  agreement.  The 
request  for  an  increase  of  twenty  five  per  cent  by  the 
National  Brotherhood  of  Operative  Potters  does  not 
concern  the  decorators,  as  they  are  not  affiliated  with 
that  organization.  Officials  of  their  union  have  inti- 
mated that  changes  will  be  asked,  but  say  nothing  as 
to  when  the  demands  will  be  made,  or  what  their  char- 
acter will  be. 

•  * 

A  freight  car  half  packed  with  ware  from  the 
"China  Works"  of  the  K.  T.  &  K.  pottery  was  started 
down  a  grade  siding  at  night  by  Wesley  Hoffman,  aged 
16,  "just  for  fun."  As  it  speeded  past  the  Potters' Co- 
operative Co.  plant  it  narrowly  missed  striking  a 
heavily-loaded    trolley    car.     Momentum    increased    as 
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the  car  passed  the  West  End  Pottery,  and  it  finally  ran 
into  a  string  of  cars  at  the  end  of  the  grade.  The  car 
was  wrecked,  and  the  ware  was  a  total  loss.  Railroad 
detectives  arrested  the  boy;  but  there  is  little  satisfaction 
in  that  for  the  buyer,  who  will  be  held  up  for  some  time 
as  a  result  of  the  affair. 

For  the  first  time  in  years  no  domestic  pottery 
manufacturers  from  this  district  will  show  their  lines  in 
New  York  this  month  through  factory  salesmen,  it  is 
said.  The  manufacturers  say  that  with  so  many  back 
orders  on  file  it  would  be  folly  to  seek  extensive  fall 
business. 


NO     FRUIT     JAR     SHORTAGE. 


RETAIL  dealers  who  have  raised  the  prices  of  glass 
jars  are  denounced  by  the  Department  of  Agri- 
culture after  a  conference  with  jar  manufacturers  in 
which  it  was  shown  that  there  is  no  shortage.  The 
statement  of  the  manufacturers  is  as  follows: 

'  "We  have  not  received  enough  orders  to  take  care 
of  our  daily  capacity,  and  have  even  offered  to  sell  job- 
bers jars  on  consignment  to  be  paid  for  as  sold.  We 
have  sold  to  the  jobbers  their  usual  supply — what  they 
usually  purchase  in  a  year.  They  have  sold  to  the 
merchants  the  usual  supply,  and  they  are  not  ordering 
any  more  until  they  begin  to  sell  and  reduce  the  stock 
on  hand.  By  the  middle  of  August  we  should  begin  to 
ship  very  freely  for  the  fall  trade." 


BOSTON     BUSINESS     NOTES. 


BUSINESS  is  none  too  good  just  now.  Complaints 
are  being  registered  everywhere.  On  top  of  this 
lull  came  a  circular  letter  a  few  days  ago  to  the  effect 
that  fire  had  destroyed  the  place  of  business  of  P. 
Jodoin,  tea  and  coffee  merchant,  Danielson,  Conn.,  and 
he  asked  his  creditors  to  extend  the  time  of  payment 
for  crockery  purchased  to  be  given  away  as  premiums. 
Of  course  the  request  was  granted;  but  subsequently 
another  letter  was  received  stating  that  unless  his  cred- 
itors accepted  Lwenty-five  cents  on  the  dollar  as  a  means 
of  settlement  a  voluntary  petition  in  bankruptcy  would 
be  filed,  and  they  would  have  to  get  what  belonged  to 
them  the  best  way  they  knew  how. 


Ripley  Wiley,  II.  M.Ford,  Joseph  Kelly,  G.  W. 
Barber  and  M.  F.  Biggins,  of  the  Mitchell,  Woodbury 
Co.  for''-,  will  return  Monday  from  their  vacations. 
The  store  has  been  like  a  beehive  during  the  past  year, 
and  the  men  needed  a  good  rest. 


crockery  for  the  Gilchrist  Co.,  has  gone  for  a  vacation 
to  Truro,  Mass.,  where  the  fish  are  gamey  and  plenti- 
ful. 


A.  B.  Smith,  of  Smith  &  Foster,  Caribou,  Me., 
who  with  his  family  is  touring  New  England  in  his 
automobile,  dropped  in  on  some  of  the  trade  and  passed 
the  time  of  day  one  day  last  week. 

E.  J.  Tucker,  of  Chase  &  Francis,  is  spending  hN 
vacation  at  Eliot,  Me.  He  will  be  away  during  the 
month  of  August.  

Charles  Smith,  of  Timothy  Smith  &  Co.,  is  going 
to  the  Provinces  for  a  rest. 


HAEGER     POTTERY. 


'T'O  the  dealer  who  has  not  yet  made  the  acquaintance 
*■  of  Haeger  Pottery  an  early  call  at  the  salesroom, 
225  Fifth  avenue,  cannct  be  too  strongly  recommended. 
It  is  just  the  kind  of  ware  eagerly  sought  after  by  the 
wideawake  buyer,  for  it  embodies  the  rather  rare  com- 
bination of  exclusiveness  with  modest  prices.  The 
semi-porcelain  body  is  in  new  color  creations,  and 
the  glazes  are  very  fine.  Distinctive  achievements 
are  the  Amarillo,  Chinese  Blue  and  Mergreen,  which 
are  shown  to  especial  advantage  in  tea    sets,  individual 


Frank    A.  Smith,  buyer    of    housefurnishings  and 


breakfast  sets,  plates,  etc.  The  shapes,  as  may  be  seen 
by  the  illustrations  of  teapot,  sugar  and  creamer  in  the 
advertisement  on  the  cover  page  of  this  issue,  are  also 
features  that  contribute  in  no  small  way  to  the  suc- 
cess of  the  line;  and  this  individuality  is  consistently 
maintained  in  every  article  throughout  the  display. 
The  illustration  above  shows  an  unusual  style  in  a 
smoker's  set,  very  attractive  in  its  rich  matt  green 
glaze.  The  comprehensive  exhibit,  in  charge  of  J.  H. 
Chilton,  local  manager,  includes  some  exceptionally 
good  things  in  vases,  jardinieres,  unique  styles  in 
bowls,  and  any  number  of  tableware  specialties.  The 
concern's  large  pottery  at  Dundee,  111.,  is  as  modern  as 
possible  to  build,  with  almost  unlimited  capacity  for 
handling  a  tremendous  volume  of  business. 
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The  wage  increases  to  glass  work- 
Pittsburgh  and  ers  last  week  will  undoubtedly  result 
Vicinity  in  selling  prices  teing  revised.    One 

manufacturer  said:  "We  will  con- 
tinue to  sell  at  the  present  market  rates  just  as  long  as 
conditions  permit.  What  we  will  have  to  come  to  later 
on  we  cannot  tell.  Wages  have  advanced  and  materials 
are  advancing,  and  manufacturing  costs  cannot  be  pre- 
dicted from  one  day  to  another."  In  the  majority  of 
instances  orders  for  glassware  now  on  file  and  shipped 
before  October  1  will  be  invoiced  at  the  price  named 
when  order  was  given.  After  that  date  buyers  will  in 
all  probability  be  given  the  option  of  having  unfilled 
orders  shipped  at  prices  then  prevailing,  or  cancelling. 
Factories  are  making  shipments  as  fast  as  possible,  but 
back  orders  are  so  extensive  that  it  will  be  a  physical 
impossibility  to  clear  the  files  before  October  1. 


That  a  contest  will  revolve  about  the  election  of  a 
board  of  directors  at  the  annual  meeting  of  the  United 
States  Glass  Co.  August  29  seems  likely.  A.  C.  Wet- 
tengel,  an  account  of  whose  hostility  to  the  present 
board  was  published  in  our  last  issue,  is  keeping  up  his 
attacks,  and  a  lively  time  is  expected.  Appended  to 
the  notification  of  the  meeting  sent  out  by  the  company 
to  the  stockholders  is  the  following:  "You  are  earnestly 
requested  to  attend  this  meeting;  but  if  unable  to  do  so 
please  fill  out  the  enclosed  proxy,  which,  unless  other- 
wise instructed,  will  be  voted  as  per  instructions  of  the 
present  board  whose  names  are  on  the  enclosed  ticket." 


The  majority  of  factories  manufacturing  tumblers 
are  so  crowded  with  orders  that  in  many  instances  de- 
liveries on  any  new  business  are  not  guaranteed  under 
three  or  four  months.  One  concern  has  notified  its  cus- 
tomers that  it  cannot  take  any  more  orders  until  further 
notice.  

The  demand  for  portables  from  local  manufacturers 
is  very  active.  The  new  designs  are  having  a  quick 
sale,  although  many  old  numbers  are  called  for. 


is  reported  by  glass  factory  traffic  managers.  It  is  said 
that  the  railroads  are  not  permitting  congestions  simi- 
lar to  those  prevailing  in  the  spring.  Embargoes  are 
proclaimed  until  relief  is  accomplished  at  transfer 
points,  and  are  then  lifted. 


Four  new  light  cut  patterns  on  water  jugs  are  being 
shown  by  the  United  States  Glass  Co.  from  their  factory 
at  Tiffin,  O.  Also  three  new  sugar  and  cream  sets,  in 
a  floral  cut  design,  put  up  as  an  assortment. 


W.  E.  Owen  &  Co.  have  closed  their  glassware 
office  and  wareroom  on  Fourth  avenue,  and  have  taken 
a  larger  location  on  Sandusky  street,  near  Duquesne 
Way.  

Numerous  nearby  small  buyers  have  been  in  the 
market  within  the  past  week,  specifying  both  immedi- 
ate and  fall  requirements.  It  is  reported  that  they  have 
in  many  instances  more  than  doubled  the  business  they 
placed  a  year  ago  for  fall  delivery. 


A  slight  improvement  in  the  freight  car  situation 


The  report  of  the  Manufacturers'  Light  and  Heat 
Co.  for  the  past  six  months,  just  issued,  shows  the  cor- 
poration to  have  paid  dividends  in  1917  amounting  to 
$1,380,000.  

En  route  to  Atlantic  City  by  motor,  Morris  Kauf- 
mann,  one  of  the  founders  of  the  Kaufmann  Depart- 
ment Stores  Co.,  Pittsburgh,  died  at  Lancaster,  Pa., 
aged  fifty-nine.  With  his  brothers  he  started  a  small 
store  on  the  Southside  in  1885.  Edgar  J.  Kaufmann, 
secretary-treasurer  of  the  Kaufmann  Stores,  is  a  son  of 
the  deceased.  ____^ 

The  Government  has  offered  no  reward  to  the  dis- 
coverer of  deposits  of  soluble  potash.  When  it  is  realized 
that  this  ingredient  is  now  selling  for  ten  times  the 
price  asked  for  it  before  the  outbreak  of  the  European 
war,  and  that  not  one-twentieth  of  the  amount  com- 
monly used  before  the  war  is  now  produced  in  this 
country,  it  will  be  seen  that  the  Government  has  no 
need  to  offer  a  reward.  The  discovery  of  commercial 
amounts  of  soluble  potash  is  its  own  reward. 
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NEW    YORK,  AUGUST   9,  1917 

WHEN  in  New  York  buyers  should  note  the  prevail- 
ing styles  and  colors  of  women's  apparel;  also 
wall  papers,  rugs  and  draperies.  Women  are  apt  to 
buy  furniture,  caipets,  etc.,  for  the  dining  room  first, 
and  then  select  china  to  match.  If  he  watches  these 
points  carefully  he  will  be  able  to  judge  pretty  ac- 
curately what  they  will  demand  in  china  decorations. 


THE     INEVITABLE     OUTCOME. 


THE  recent  advances  granted  to  glass  workers  and 
the  demand  of  the  potters  for  a  twenty-five  per 
cent  raise  can  have  but  one  result — an  increase  in  the 
retail  prices  of  the  articles  manufactured. 

Let  us  see  how  this  will  work  out: 

The  average  consumer  is  of  the  class  whose  salar- 
ies have  not  been  increased,  and  who  in  an  era  of  ris- 
ing prices  must  curtail  expenditures.  When  prices 
reach  a  point  beyond  their  means  they  substitute 
cheaper  articles.  When  these  cheaper  articles  get  too 
high  they  go  without  them  whenever  possible,  Before 
the  war  they  could  buy  a  certain  kind  of  goblet  for  $1.- 
25  a  dozen.  To-day  the  same  article  costs  not  less  than 
$2.50.  They  can't  afford  it,  and  buy  tumblers  at  a 
dollar  a  dozen.  Pretty  soon  they  will  have  to  come 
down  to  tank  tflass  at  fifty  cents.     They  must  have  a 

s  to  drink  from,  and  buy  the  cheapest  thing  on  the 
market. 

>W,  if  the  manufacturers  raise  their  selling  prices 
— as,  indeed,  they    must,    to   cover    increased    cost    of 


manufacture— there  will  inevitably  be  a  falling  off  in 
orders  for  the  higher-priced  goods. 

The  same  with  pottery.  There  will  be  a  bigger 
demand  for  low-priced  goods  and  a  lessening  call  for 
expensive  ones  made  here;  for  it  should  be  borne  in 
mind  that  when  well-to-do  people  have  to  pay  big  prices 
they  will  take  imported  wares. 


PERSONAL. 


f       ^^ORD   was    received  this  week    at  the  New 

\  A  /      Y°rk  °ffiCe  °f  Guerin  &  Co-  that  Captain  Wil- 
IA  /       Ham  Guerin,  who    has  been  at  the  front  since 
M  1^      the  beginning    of  the    war,  and  commands  a 
battery  which  was   especially  effective  in  the 
offensive  on  the  Somme  and  Champagne,  has  been  dec- 
orated   with  the  Legion  of  Honor,  with  the  following 
citation:    "An  officer  much  distinguished  and  of  great 
technical  competence.   Very  brave  under  fire  and  directs 
his    battery,  to  perfection,  his  example  in  difficult  cir- 
cumstances having  great  influence  upon  his  men,  from 
whom  he  obtains  excellent  results." 

H.  C.  Hall,  who  buys  for  the  Glass  Block  Store, 
Duluth,  Minn.,  is  in  town,  with  headquarters  at  200 
Fifth  ave.  In  addition  to  china,  glass  and  housefurnish- 
ings,  he  now  buys  toys,  bags  and  silverware.  He  says 
business  is  not  only  good  in  Duluth,  but  unusually  so— 
which  makes  all  the  more  exasperating  the  fact  that  he 
cannot  get  all  the  wares  he  has  ordered. 

Lawrence  Kinet,  Jr.,  formerly  in  charge  of  the  ex- 
port department  of  the  New  York  office  of  the  United 
States  Glass  Co,,  who  recently  enlisted  as  an  interpreter 
in  the  Aviation  Corps,  has  written  Manager  Ed.  Craig 
that  he  is  now  at  Cornell  University  Training  Camp, 
Ithaca,  N.  Y.,  where  he  is  kept  as  busy  as  a  beaver 
from  5:15  in  the  morning  to  9:30  at  night  learning  the 
latest  tricks  in  aeronautics.  Mr.  Kinet  is  high  in  his 
praise  of  the  camp  and  the  treatment  accorded  the  men. 

Abe  Fishgall,  who  has  been  manager  of  the  house, 
furnishing  department  for  Lebeck  Bros.,  Nashville, 
Tenn.,  has  gone  to  take  a  similar  position  with  Sanger 
Bros.,  Waco,  Texas.  He  had  been  fourteen  years  with 
Lebeck  Bros.,  starting  as  stock  clerk.  The  employees 
presented  him  with  a  wardrobe  trunk  and  a  traveling 
bag  as  a  token  of  their  esteem. 

Norman  Hawthorn,  of  Haviland  &  Abbot  Co.'s 
office  force,  came  back  from  his  vacation  in  the  Adiron- 
dack on  Monday.  A  rather  curious  thing  happened 
one  day  that  caused  him  to  rub  his  eyes  for  a  moment 
to  make  sure  he  wasn't  dreaming.     Ten  years  before, 
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during  a  stroll  from  the  fourth  to  the  third  lake,  he 
had  met  and  talked  with  Geo.  Anthony,  of  Loeser's, 
Brooklyn.  As  he  reached  the  identical  spot  on  this 
occasion,  who  should  appear  but  Geo.  Anthony  ! 

Victor  G.  Wicke,  head  of  the  Imperial  Glass  Co., 
Bellaire,  O.,  arrived  in  town  from  Atlantic  City  on 
Monday  of  this  week  to  confer  with  the  concern's  local 
representatives,  Cox  &  Lafferty. 

Frank  M.  Wright,  with  the  D.  H.  Holmes  Co., 
New  Orleans,  was  buying  in  the  market  this  week. 
He  came  North  four  or  five  weeks  ago,  and  after  a  few 
friendly  calls  went  on  a  vacation.  He  will  probably  go 
home  the  early  part  of  next  week. 

Miss  Jane  Richardson,  D.  King  Irwin's  efficient 
office  assistant,  left  on  Saturday  for  a  two  weeks'  vaca- 
tion at  Twin  Lakes,  Pa.  Miss  Richardson  is  an  expert 
swimmer,  and  one  lake  isn't  enough  for  her. 

Chas.  and  Mason  Shoup,  of  the  Regnier  &  Shoup 
Mercantile  Co  ,  St.  Joseph,  Mo.,  are  in  the  city  buying. 
It  is  the  first  time  that  Chas.  Shoup  has  visited  the 
market  in  many  years.      He  received  a  royal  welcome. 

H.  C,  Taft,  of  Taft  &  Pennoyer,  Oakland,  Cal.,  is 
in  town,  with  headquarters  at  the  New  York  office  of 
the  firm,  220  Fifth  avenne.  He  says  that  this  year  so 
far  they  have  done  more  business  in  the  crockery  de- 
partment than  ever  before.  Mr.  Taft  will  leave  for 
home  next  Tuesday. 


tennis,  doing  some    hunting,  fishing,  rowing,    bathing 
and  mountain  climbing,  he  doesn't  intend  to  do  a  thing. 

A.  R.  Lazure,  superintendent  of  the  United  States 
Glass  Co.'s  factory  U,  Gas  City,  Ind,  stopped  off  "in 
New  York  on  his  way  to  Atlantic  City  last  Thursday 
and  Friday  for  a  chat  with  Ed.  Craig,  the  company's 
local  manager. 

E.  A.  Ernst,  with  the  H.  &  S.  Pogue  Co.,  Cincin- 
nati, arrived  in  town  this  week.  He  is  always  on  hand 
at  the  right  moment;  so  it  can  be  truly  said  that  the 
fall  buying  season  is  on. 

C.  P.  Cox,  Jr.,  of  Cox  &  Lafferty,  interrupted  his 
vacation  to  return  to  the  office  last  Thursday  to  attend 
to  matters  awaiting  his  attention,  leaving  again  the 
following  day  in  his  car  for  Lake  George,  where  he  and 
Mrs.  Cox  will  make  their  headquarters  while  touring 
the  surrounding  country  for  ten  days. 

V 

Wm.  Marcus,  traveler  for  Koscherak  Bros.,  started 
this  week  on  a  tour  of  New  York  state  and  Pennsyl- 
vania territory  in  quest  of  fall  orders. 

L.  S.  Owen,  secretary  of  the  Crockery  Board  of 
Trade,  left  last  Friday  for  Dorset,  Vt,  where  he  will 
try  to  forget  business  cares  for  a  month  and  build  up 
his  health. 

Harry  Hunt,  of  the  Hunt  Cut  Glass  Co.,  Corning, 
N.  Y.,  is  showing  his  samples  at  the  Imperial  this 
week. 


Thos.  J.  Finn,  formerly  buyer  for  Ludwig  Baumann 
&  Co.,  has  engaged  with  Steiger  &  Co.,  Fall  River, 
Mass.,  and  is  now  buying  for  their  new  department, 
which  v/ill  include  china,  glass,  lamps  and  housefurnish- 
ings. 

John  Nixon,  New  York  manager  for  the  Fostoria 
Glass  Co.,  expects  to  get  away  some  time  next  week 
for  his  annual  outing  at  his  summer  home  at  Picton, 
Canada,  where  he  will  spend  two  weeks  rusticating  and 
trying  to  startle  the  natives  by  record  catches.  Mr. 
Nixon  will  visit  Hamlton,  Toronto,  and  other  points  on 
his  way  home. 

A  pleasant  little  party  of  vacationists  composed  of 
W.  G.  Benedikt,  buyer  for  L.  Bamberger  &  Co  ,  New- 
ark, his  brother,  Victor  M.  Benedikt,  and  the  latter's 
wife,  will  leave  on  the  Albany  boat  Friday  night  for  a 
two  or  three  weeks'  trip  that  will  include  stops  at  Sara- 
toga, Lake  Champlain,  Ausable  Chasm,  and  a  ten  days' 
stay  at  Lake  George.  Victor  Benedikt  expects  to  enjoy 
the  rest  cure  while  away.     Aside  from  playing  baseball, 


Theo.  Jones,  president  of  the  Jones,  McDuffee  & 
Stratton  Co.,  Boston,  was  a  visitor  in  New  York  this 
week. 

Lee  Schoenthal,  buyer  for  Gimbel  Bros.,  who 
braved  the  submarine  peril  to  make  a  buying  trip  to 
England  and  France  in  the  interest  of  his  departments, 
arrived  home  by  the  steamer  Espagne  on  Wednesday 
morning. 

J.  K.  Wilson,  formerly  with  B.  Tomby,  has  engaged 
with  Morimura  Bros,  to  travel  the  Middle  West,  cover- 
ing the  larger  cities. 

R.  W.  Corey,  who  will  be  in  New  York  with  an  in- 
teresting display  from  the  Mitchell,  Woodbury  Co., 
Boston,  from  August  13  to  22,  will  exhibit  at  the  Hotel 
McAlpin,  instead  of  the  Imperial,  as  previously  stated. 

W.  A.  Demorest,  head  of  Demorest  &  Co.,  has  put 
in  several  sleepless  nights  debating  whether  to  buy  an 
automobile  or  a  steam  yacht,  or  both.     The   receipt  of 
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a  cheque  for  $1.93  from  the  Government — his  retainer 
fee  since  his  enlistment  in  May  as  a  member  of  the  U. 
S.  Naval  Reserve — has  put  to  flight  all  ideas  of  econ- 
omv. 


FOR     THE     WHITE     HOUSE. 


LAST  week  C.  Dorfiinger  &  Sons  received  a  nice 
order  from  a  Washing-ton  dealer  for  table  glass  for 
the  White  House.  The  items  included  goblets,  saucer 
champagnes,  sherries,  finger  bowls,  etc.,  each  adorned 
with  the  national  crest.  The  latter  is  as  fine  a  piece  of 
engraving  as  was  ever  done  on  glass. 


POTTERY     WORKERS'     DEMANDS. 


A  GENERAL  twenty-five  per  cent  increase  in  wages 
is  asked  by  the  National  Brotherhood  of  Operative 
Potters.  The  demand  will  be  considered  later  at  a 
joint  conference  of  representatives  of  manufacturers 
and  workmen,  at  which  time  a  new  agreement,  to  re- 
place the  Chalfonte  scale,  which  expires  September  30, 
will  be  discussed.  Because  of  the  high  cost  of  living 
the  manufacturers  during  the  past  six  months  have 
voluntarily  given  the  men  an  increase  of  approximately 
fifteen  per  cent.  If  the  twenty-five  per  cent  advance  is 
granted  it  will  mean  that  the  workmen  will  have  se- 
cured forty  per  cent  within  less  than  a  year. 

The  twelve  propositions  of  the  Brotherhood  are  as 
follows: 

1.  That  sagger  clay  be  prepared  by  the  firm  ready 
for  use  without  cost  to  the  saggermaker. 

2.  That  where  sagger  machines  are  installed  sag- 
germakers  shall  be  given  the  preference  to  work  on 
such  machines. 

3.  That  a  uniform  price  of  four  and  a  half  cents 
per  dozen  be  established  for  handling  semi-hotel  cups. 

4.  That  where  any  firm  requires  the  handles  of 
casted  sugars  to  be  plugged  the  full  pressing  price  shall 
be  paid  for  such  sugars. 

5.  That  36's  and  smaller  jugs  plugged  at  lower 
part  of  handle,  and  all  covered  dishes,  casseroles,  soup 
tureens  and  similar  articles,  when  casted  with  handles 
on  and  plugged,  shall  be  paid  for  at  the  stuck-on  handle 
price. 

6.  That   all  thin   cups  averaging  less    than  three 
hirty-secondths  as  extra  thin  cups  be  paid  for  at  extra 

thin  price  for  turning  and  handling,  as  specified  in  the 
wage  scale. 

7.  That  a  further  increase  of  twenty-five 'per  cent 
on  present  wages  be  granted  to  all  branches  of  the  gen- 
eral ware  trade,  including;  china. 

H.  That  jiggermen  be  relieved  of  all  dead  work,  such 

as  carrying  out,  throwing  out  old  molds,  puttiug  in  new 

/,  carrying  out  scraps,  etc.,  the  firm 


to  pay  all  help;  the  jiggermen  to  retain  foremanship 
over  batterout  and  moldrunner;  flat  jiggermen  shall  be 
paid  forty-five  per  cent,  cup  jiggermen  sixty  per  cent 
and  jumbo  jiggermen  sixty-six  and  two-thirds  per  cent 
of  the  present  list  prices,  plus  a  twenty-five  per  cent  in- 
crease. When  jiggermen  are  required  to  work  with 
less  than  a  full  crew,  or  are  compelled  to  work  with 
green  or  unskilled  help,  the  firm  shall  make  up  the  jig- 
german's  average  day's  wages. 

9.  That  double  time  be  paid  for  all  work  done  on 
Sunday,  and  time  and  one-half  for  all  work  done  before 
or  after  regular  working  hours. 

10.  That  all  shops  be  swept  each  working  day, 
after  six  p.m.  and  before  five  a.m.,  at  the  expense  of  the 
firm;  that  kilnsheds  be  swept  at  noon  each  day  in  addi- 
tion to  regular  sweeping,  and  that  all  work-shops  be 
swept  thoroughly  once  each  week  with  wet  or  oiled 
sawdust  in  conjunction  with  regular  sweeping. 

11.  That  each  shop  employing  five  or  less  journey- 
men warehousemen  shall  be  entitled  to  one  apprentice, 
and  one  additional  apprentice  for  every  additional  five 
journeymen  employed.  No  journeyman  shall  be  dis- 
charged to  make  room  for  an  apprentice,  and  no  ap- 
prentice at  present  employed  shall  be  discharged  for  the 
purpose  of  establishing  the  foregoing  ratio. 

12.  That  the  day  wage  rate  which  now  appears  in 
the  different  branches  in  the  uniform  price  list  be  abol- 
ished where  such  branches  are  covered  by  a  piecework 
rate. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hi,  housefurnUhingri 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal,' '  the  following  buyers  were  reported  this  week: 

W  W  Dodge,  t,  hf,  c,  J  G  Meyers  Co,  Albany.     Broz- 

tell. 
H  T    Zuzak,  t,   c,   H  T  Zuzak  &   Co,  Boonville,  Mo. 

Woodstock. 
F  C  Deery,  t,  c.  Glass  Block  Store,  Duluth.     i43  West 

20th. 
A  G  Allgrim,  hf,  t,  O  T  Johnson  Co,  Galesburg,  111. 

404  Fourth  ave. 
J  W  Home,  t,  Kaufman  Dept    Store,  Pittsburgh    1261 

B'way. 
A  Ney,  hf,  B  Ney  &  Sons,  Harrisonburg,  Va.     44  East 

23d. 
J  S  Schmidt,  c,   Broadway    Dept   Store,    Los  Angeles. 

95  Madison  ave. 
Miss  L  Fitzpatrick,  s,  Siegel,  Cooper  Co,  Chicago.     404 

Fourth  ave. 
G  F  Williams,  s,  The  Fair,  Chicago.     225  Fourth  ave 
Miss    E    Brennam.  c,  g,  1,   Rothschild   &  Co,  Chicago. 

470  Fourth  ave. 
M    H    Regenstein,    s,    Davison,    Paxon  &  Stokes   Co, 

Atlanta.     1140  B'way. 
C  W  Sprowls,  hf,    c,  J    Shillito  Co,    Cincinnati.      432 

Fourth  ave. 
C  Lorenz,  hf,  Lorenz  Bros,  Cincinnati.     Latham. 
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W  M  Jamieson,    hf,  Jamieson    H  F   Co,  Trinidad,  Col. 

44  East  23d. 
C  E  Fisher,  s,    L  S  Donaldson  Co,  Minneapolis.     230 

Fifth  ave. 
J  L  Haines,  hf.    J  B    White  &   Co,  Augusta,    Me.     23 

East  16th. 
F  C  Brost,  1,  J  N  Adam  Co.  Buffalo.     2  West  37tb. 
Mr  Paton,  t,  Boston  Store,  Chicago.     44  East  23d. 
J  L  Lynch,  J  Bacon  &  Son,  Louisville,  Ky.     33    East 

26th. 
Miss  L    B    Blackburn,    Davison,  Paxon   &  Stokes  Co, 

Atlanta,  Ga.     1140  B'way. 
H  Norman,  c,  hf,  O  W  Taylor,  Son  &  Co,  Cleveland. 

470  Fourth  ave. 
R  Orr,  c,  g,  t,  Hager  Bros,  Lancaster,  Pa.     404  Fourth 

ave. 
W  R  Cummings,  hf,  c,  g,  D  Harley  Co,  Pawtucket,  R 

I.     Latham. 
Miss  M  Daniels,  s,  P  A  Bergner  Co,  Peoria,  111,     220 

Fifth  ave. 
F  T  Boyland,  1,  c,  hf,  Riker-Kumler  Co,  Dayton,  Ohio. 

220  Fifth  ave. 
A  A   Breton,  hf,    t,    Shartenberg   &    Robinson,   New 

Haven,  Ct.     404  Fourth  ave. 
A  H  Nelson,  c,  Cruzen&  Nelson  Mercantile  Co,  Paxton, 

111.     Latham. 
E  H  Zeller,  c,  g,  t,  Wm  Koch  Importing  Co,  Baltimore. 

Imperial. 
M  Crueson  c,  g,  hf ,  t,  Wallenstein  &  Choen  Co,  Wichita, 

Kan.     1239  B'way. 


ONE     OF     THEM. 


ALINE  that  has  the  reputation  of  being  composed  of 
"live    sellers"  is    sure  to  win  new  laurels  in  this 
respect  if  the  unusual  beauty  of  the  designs  and  artistic 


in  electric  and  gas  portables,  domes,  etc.,  than  now, 
and  every  buyer  who  is  interested  in  the  advancement 
of  his  department  should  see  the  display.  The  lamp 
illustrated  is  only  one  of  many  unique  designs  included 
in  the  exhibit. 


AT    CHICAGO. 


finishes  brought  out  for  the  fall  buying  season  have 
anything  to  do  with  it.  The  Royal  Art  Glass  Co.  have 
never  shown  better  values  nor  a  greater  variety  of  styles 


f^OOL  weather,  which  came  to  the  city  as  a  welcome 
^  relief  early  this  week,  did  a  great  deal  to  stimulate 
trade  of  all  kinds.  The  local  retail  showed  immediate 
improvement.  Buyers  are  returning  from  their  vaca- 
tions and  are  getting  ready  to  leave  for  the  factory  dis- 
tricts. One  or  two  have  already  gone,  and  more  will 
leave  as  soon  as  they  go  over  invoice  sheets  compiled 
from  the  stock-taking.  Just  what  luck  these  buyers 
will  have  at  the  factories  is  a  matter  of  guess-work. 
Last  summer  a  few  of  the  large  buyers  went  East  and 
sewed  up  a  good  part  of  the  output  of  the  potteries  for 
many  months  to  come.  There  is  a  feeling  that  the 
manufacturers  will  hold  out  for  higher  prices  on  ac- 
count of  the  greater  wages  which  are  being  paid  to 
labor  and  the  uncertainty  of  the  raw  material  situation. 

*  * 

The  annual  convention  of  the  National  Association 
of  Importers  and  Manufacturers  opened  with  a  flourish 
at  the  Palmer  House  on  Monday.  A  large  attendance 
is  expected.  Few  of  the  factories  had  their  displays 
ready  for  inspection  on  the  first  day,  but  a  large  num- 
ber are  planning  to  exhibit  to  buyers  of  five  and  ten 
cent  goods  before  the  convention  closes. 

*  • 

John  Ling,  buyer  at  Mandel  Bros.,  has  left  on  an 
Eastern  buying  trip.  He  plans  to  visit  New  York  first, 
and  then  Pittsburgh  and  the  Ohio  pottery  district. 

*  • 

H.  Mann,  buyer  from  Racine,  Wis.,  was  calling  on 
the  factory  representatives  here  this  week. 

*  • 

F.  T.  Renshaw,  of  the  Chicago  office  of  the  United 
States  Glass  Co.  left  last  week  on  a  trip  to  Marion, 
Ind.,  Pittsburgh  and  Tiffin,  O. 

Fred  Hollman,  who  buys  for  the  Emporium  at 
Green  Bay,  Wis.,  was  in  the  city  last  week. 

*  » 

Frank  B.  Tinker,  who  represents  cut  glass  and 
silverware  lines,  has  returned  from  his  vacation,  which 
he  spent  in  Iowa. 

Adolph  Schnagel,  buyer  of  crockery  and  glassware 
for  Siegel,  Cooper  &  Co.,  has  returned  from  his  vaca- 
tion, which   was  spent   with  members  of   his  family  at 

Star  Lake,  Mich. 

«      • 

H.  L.  Kelly,  of  Kelly  &  Reasner,  who  has  been  at 
Peacock  Lake,  Mich.,  for  the  past  three  weeks,  has  re- 
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turned   to  the   office    in   the    Atlas  Block.     Mr.  Kelly 
spent  his  time  in  fishing-. 

•     • 

The  selective  draft  is  taking:  a  large  number  of 
clerks  employed  in  department  stores,  and  their  places 
are  being  filled,  to  a  large  extent,  by  women.  Where 
the  employment  of  a  woman  is  not  practical  the  job  is 
given  to  a  man  past  military  age. 

Harper  Ransburg,  the  Indianapolis  glass  man,  ar- 
rived in  the  city  late  last  week.     He  is  here  in  connee- 


schedules  and  other  particulars  will  be  printed  in  next 
week's  issue. 


AN     EXCELLENT     NEW     LINE. 


BUYERS  in  New  York  had  an  opportunity  this  week 
of  seeing  at  the  Hotel  Imperial  the  products  of  the 
Southern  Potteries.  Inc.,  the  new  plant  which  recently 
started  at  Irwin,  Tenn.,  and  their  opinion  of  the  goods 
was  shown  by  the  immediate  placing  of  liberal  orders. 
The  ware  is  finely  potted,  has  a  firm,  close  body,  an  ex- 


Courtesy  of  East  Liverpool  "Tribune." 

EAST    LIVERPOOL   POTTERS   WHO   ARE   SERVING    THEIR    COUNTRY    AS   OFFICERS   IN   THE   TENTH   OHIO   REGIMENT. 
Left  to  right — First  Lieut.  Richard  Smith,  Captain  W.  M.  Hill  and  Second  Lieut.  Ali.en  Surles. 


tion    with    the  five  and  ten  convention  at  the  Palmer 
House. 


TO     MOLD     AUGUST     TOURNAMENT. 


THE  Salesmen's  Golf  Association  has  decided  to  hold 
a  tournament  on  Thursday,  the  30th,  at  the  Forest 
Hill  Field  Club,  Soho,  N.  J.  No  game  had  been  pro- 
i  for  this  month,  as  it  was  thought  there  would 
not  be  enough  members  home  at  the  time  to  make  it 
worth  while;  but  it  was  later  found  that  nearly  all  of 
the  regular  players  would  be  in  town;  and  the  above 
club  being  available  through  the  ■  if  J.  P.  O'Gor 

man,    arraugi  were    at  once   completed.     Train 


cellent  glaze,  and  is  fired  very  hard.  The  decorations 
have  been  selected  with  taste,  and  the  shapes,  one  plain 
and  the  other  fancy,  are  very  good.  E.  J.  Owens,  head 
of  the  concern,  had  his  early  training  under  Homer 
Laughlin,  than  whom  no  more  painstaking,  conscien- 
tious potter  ever  lived.  In  starting  his  enterprise,  Mr. 
Owens  selected  a  spot  adjacent  to  both  clay  beds  and 
coal,  the  parties  interested  with  him  owning  large  tracts 
containing  these  necessities  and  also  controlling  the 
railroad  which  connects  them  with  big  trunk  lines. 
The  exhibit  here  was  under  the  direction  of  J .  W.Mackey, 
who  is  well  known  and  popular.  On  his  trip  to  New 
York  he  showed  the  line  in  St.  Louis,  Chicago,  and 
other  cities,  and  sold  goods  to  every  man  who  saw  them 
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Pointers  for  Buyers. 


Where  Live    Merchandise  May   Be  Obtained. 

Tips  to   Dealers  Looking  for  Ready 
Sellers. 


GREAT    HOLIDAY   SELLERS. 

Glass  spoon  sets,  the  latest  specialty  introduced  by 
the  Hirsch-Malg-ood  Co. ,  known  as  "The  Spoon  House  of 
America,"  promised  to  be  the  greatest  selling  novelties 
of  the  coming  season.  As  will  be  seen  in  their  adver- 
tisement on  another  page,  there  is  a  dinner  set,  liqueur 
set,  sherbet  sot,  and  iced  tea  or  lemonade  set.  The 
latter  consists  ot  twelve  sanitary  lemonade  spoons,  a 
large  mixing  spoon,  a  pineapple  fork  and  two  fruit 
picks,  made  in  a  variety  of  beautiful  combinations  such 
as  crystal  and  turquoise,  crystal  and  yellow,  crystal  and 
red,  etc.  Each  set  is  neatly  packed  in  a  silk-lined  box, 
and  makes  such  a  pretty  showing  as  to  prove  irresistible 
to  the  retail  customer.  The  wideawake  buyer  will  in- 
stantly recognize  the  sales  possibilities  of  the  articles. 
While  the  sets  are  now  ready  for  delivery,  the  demand 
for  them  is  rapidly  increasing,  and  orders  should  be 
forwarded  at  the  earliest  possible  date. 

A   WINNER. 

Full  lines  of  "Amberina"  are  now  on  view  at  the 
salesroom  of  the  Libbey  Glass  Co.,  where  the  McKenna 
Bros,  preside.  As  its  name  implies,  "Amberiua"  is 
an  amber  glass  shading  to  a  deep  ruby.  The  shapes 
shown  are  exquisitely  designed.  In  these  days,  when 
novelties  are  in  such  request,  dealers  will  find  in  these 
goods  something  which  will  meet  the  requirements  of 
their  most  exacting  trade. 

"let  the  birds  sell  the  goods." 
An  idea  for  the  use  of  porcelain  birds,  butterflies, 
etc.,  that  promises  not  only  to  create  a  demand  for 
them,  but  will  greatly  stimulate  the  sale  of  baskets, 
vases,  bowls,  etc.,  is  put  forward  by  the  versatile  Jap- 
anese importing  house  of  Mogi,  Momonoi  &  Co.,  who 
claim  that  the  dealer  will  thus  be  enabled  to  get  ten  per 
cent,  or  more,  than  the  prices  he  would  ordinarily  ask. 
For  instance,  a  butterfly  may  be  stuck  on  the  handle  or 
side  of  a  basket  filled  with  flowers,  thereby  greatlj  en- 
hancing its  effectiveness,  or  a  bird  perched  naturally  on 
a  vase.  Some  of  the  many  ways  they  may  be  employed 
are  shown  in  the  concern's  advertisement  on  another 
page.  The  company  have  on  display  the  most  attrac- 
tive   line    of    vases,    bowls,   baskets,    bronzes,  incense 


burners,  lamps  and  shades,  lacquered  serving  trays  and 
chinaware  they  have  ever  shown. 

good  deliveries. 

John  Davison  has  one  of  the  prettiest  showrooms 
in  the  trade.  It  is  full  of  high  class  china  and  glass- 
ware, and  the  samples  are  so  well  arranged  that  every 
visitor  exclaims  at  the  beauty  of  the  display.  Which  is 
all  very  well.  But  the  buyer  is  as  much  interested  in 
the  matter  of  getting  goods;  and  in  this  he  is  equally 
pleased,  for  so  far  Mr.  Davison  has  been  making  good 
deliveries,  with  the  chance  of  doing  better  in  the  future. 

good  things  in  light  cuttings. 
The  Lotus  Cut  Glass  Co.  never  made  a  more  at- 
tractive line  of  light  cuttings  than  are  shown  in  the 
present  display  at  the  salesroom  of  C.  H.  Taylor,  New 
York  representative  for  the  company.  The  concern  is 
particularly  strong  on  water  sets,  covered  iced  tea  sets 
and  bud  vases,  which  may  be  had  in  a  variety  of  the  dain- 
tiest patterns  imaginable.  Besides  the  items  mentioned 
there  are  any  amount  of  goods  things  in  high  and  low 
footed  sherbets,  and  a  complete  line  of  stemware,  tum- 
blers, and  many  other  pieces  for  utilitarian  purposes. 

ORIENTAL   GOODS. 

Geo.  Borgfeldt  &  Co.  are  making  are  markable  dis- 
play of  oriental  wares,  including  pottery,  bronzes  and  a 
variety  of  objects  that  aie  much  in  demand  just  now. 
The  house  offers  a  great  inducement  for  buyers  to  in- 
troduce these  goods  and  make  an  "Oriental  Art  Corner. ' ' 
Read  the  advertisement  elsewhere  in  this  issue. 

ARTISTIC    POTTERY. 

Many  interesting  items  are  included  in  a  shipment 
just  received  by  C.  H.  Taylor  from  S.  A.  Weller. 
The  "Hudson"  is  the  name  of  a  line  of  vases  and  wall 
pockets  in  a  rich  matt  ivory  finish  with  decorations  of 
apple  blossoms,  lilacs,  etc.;  the  popular  "Roma"  as- 
sortment has  additions  in  the  form  of  a  footed  as  well 
as  a  hanging  "horn  of  plenty,"  handled  baskets,  and 
other  novelties;  the  "Muskota"  line  of  freak  vases 
shows  a  long  list  of  unusual  colorings  and  shapes;  while 
the  "Flemish"  line,  a  mottled  finish  with  green  pre- 
dominating, has    a  most   attractive  list   of  designs    in 


umbrella  jars  and    pedestals,  jardinieres,  fern    dishes, 
window  boxes,  etc. 

ATTRACTIVE    CUT   GLASS. 

A.  P.  Doctor  is  displaying- some  extremely  effective 
new  light  cuttings  from  the  Camdem  City  Cut  Glass 
Co.  One  of  the  prettiest  has  a  broken  band  outlined  by 
three  engraved  parallel  lines,  with  a  floral  and  leaf 
spray  set  in  at  intervals  and  extending  very  gracefully 
through  the  border.  There  is  a  complete  line  of  stem- 
ware, vases  comports,  bread  trays,  and  a  variety  of 
other  items  to  choose  from. 

LEMONADE    SET    IN    JAPANESE    CHINA. 

For  daintiness,  delicate  coloring  and  originality  of 
design  a  china  lemonade  set  brought  out  by  the  Tajimi 
Co.  will  be  difficult  to  equal.  It  has  been  one  of  the 
most  popular  items  in  the  concern's  extensive  stock  de- 
partment. The  stork  is  employed  as  a  predominating 
feature  of  the  pattern,  and  in  white  and  pink  or  white 
and  blue  the  coloring  is  just  the  thing.  The  set  in- 
cludes six  tall  tumblers  of  tasteful  shape  with  a  handled 
wicker  tray  whose  china  bottom  matches  the  design. 
There  is  a  variety  of  other  items  to  be  had  in  the  pat- 
tern, such  as  after-dinner  coffee,  tea,  chocolate,  nut  and 
berry  sets,  bon-bons,  candlesticks,  marmalade  jars,  etc. 


WAGES     SHARPLY     ADVANCED. 


THE  American  Flint  Glass  Workers'  Union  was 
granted  the  greatest  increase  in  the  history  of  the 
industry  by  the  manufacturers  at  the  joint  conference 
concluded  last  week  at  Atlantic  City. 

The  advances  range  from  9  to  35  per  cent,  and  af- 
fect more  than  10,000  men.  Every  branch  figures  in 
the  increased  wages. 

In  the  electric  bulb  department  some  operatives 
will  get  an  increase  of  35  per  cent. 

Under  the  new  scale,  which  supplants  the  old 
agreement  expiring  on  June  30,  the  minimum  wage  for 
blowers  will  be  $6.76  per  day,  and  for  gatherers  $5.10 — 
each  for  an  8-hour  day.  The  maximum  wage  for 
skilled  men,  effective  at  once,  will  be  $8.80  for  blowers; 
$7.40  for  blockers,  and  $5.10  for  gatherers. 

In  the  shade  and  globe  department  the  increase  is 
10  per  cent. 

In  the  punch  tumbler  and  stemware  department 
the  in<  rease  is  1  r>  per  cent.  Gatherers  of  punch  turn- 
will  get  80  per  cent  of  the  blowers'  rate;  gatherers 
of  stemware  75  per  cent  of  blowers'  rate. 

The  wage.  ■  ,\  foot-setters  on  stemware  shops  will  be 
{2.41,  net.      I  rs  on    stemware  shops,  $1.87, 

net.     Blowers  on  em    and  cast    foot  will  receive 

:it  of  the  finisher's  rate. 

In  the  machin-  department  the  increase  is  15 

in  the  -  I  department   LO  percent. 

A  partial  a]  lit  in  the  caster  place  department 


gives  gatherers  in  the  thermos  bottle  line  a  15  per  cent 
advance,  and  10  per  cent  to  the  blowers. 

Lime  glass  tubing  gatherers  were  allowed  an  in- 
crease of  20  per  cent,  with  a  15  per  cent  increase  for  all 
other  workers  in  the  shops. 


BUSINESS    BRIEFS* 


Fire  August  3  did  $40,000  damage  to  the  Gill  Glass 
Co.'s  factory  in  Philadelphia. 

*  • 

The  M.  Clark  &  Sons  Pottery  at  Los  Angeles,  Cal., 
was  totally  destroyed  by  fire  July  27.     Loss  $700,000. 

*  * 

The  Tritt  China  Co.'s  plant,  Niles,  O.,  narrowyl 
escaped  destruction  July  27,  when  flames  from  the 
stack  set  fire  to  the  roof  of  the  kiln  shed.  Prompt 
arrival  of  the  fire  engines  saved  the  building:. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  tb« 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

SALESMAN  WANTED— Acquainted  with  table  glassware  and 
v-'  illuminating  glassware  line.  New  York  and  vicinity.  Give 
age,  experience  and  salary  wanted.  .  Address  A  136,  this  office. 


W 


ANTED  —  Some    live,  popular-priced    cut 
salesmen.     Address  A  138,  this  office. 


dass   tumbler 


\  A /ANTED— A  young  man  with  some  experience   in  selling 
'  cut  glass  to  show  a  fine  line  in  the  smaller  cities  east  of 

Ohio.     Address  A  134,  this  office. 

C  ALESMAN  WANTED— Acquainted  with  crockery  and  glass 
^  and  illuminating  trade — New  England  district.  Give  age, 
experience  and  salary  wanted.     Address  A  137,  this  office. 

SITUATIONS     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
*  Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A  131,  this  office. 


PURITAN 
CHINA. 


The   Puritan  is  a  patented  shape,      Decorations  arc  controlled. 
Shipments  as  wanted.     Ask  foi  samples— without  obligation. 

THE     LIMOGES     CHINA    CO.. 

Manufacturing  Potters, 
W.  I.  Gahris,  Pres't.  SEURINCJ,    OHIO, 


NEW     YORK,    AUGUST     16,    1917. 


THE    CONDITION    OF    BUSINESS. 


Business  is  unequivocally  good.  And  is 
New  York     going- to  be  better  still.    While  there  have 

been  numerous  arrivals  of  buyers,  there 
are  not  as  many  here  yet  as  were  expected — in  fact,  the 
number  is  far  less  than  for  the  corresponding  period  in 
many  years.  Those  who  have  come  are  buying  freely. 
Many  more  will  soon  be  here,  and  they,  too,  will  un- 
doubtedly want  large  supplies.  An  optimistic  feeling 
prevails  everywhere — even  in  this' city  and  Boston, 
where  there  has  been  an  unaccountable  dullness  for  a 
few  weeks.  No  one  is  at  all  perturbed.  All  prophesy 
a  lively  retail  trade  a  little  later  on. 


The  volume  of  business  with  the  importers  is  only 
limited  by  their  ability  to  obtain  the  merchandise. 
Orders  are  being  placed  in  spite  of  the  fact  that  goods 
ordered  months  ago  have  not  been  delivered.  The  re- 
tail men  have  been  selling  wares  they  do  not  yet  pos- 
sess. They  sell  from  sample,  explain  conditions,  book 
the  orders,  and  then  wait  with  what  patience  they  can 
for  arrivals,  exercising  all  the  diplomacy  at  their  com- 
mand to  keep  their  customers  in  good  humor  until  the 
goods  come.  It  speaks  well  for  the  temper  of  the  ulti- 
mate consumers  that  they  wait  as  patiently  as  they  do. 
Another  remarkable  fact  is  the  equanimity  with  which 
they  pay  the  big  prices  asked.  Perhaps  nothing  better 
shows  the  condition  of  the  public  mind  than  the  uncom- 
plaining way  in  which  they  accept  quotations.  If  what 
they  want  is  beyond  their  means  they  do  not  argue, 
but  take  what  they  can  get  for  the  money  they  have  to 
spend.  

Business  at  the  potteries  shows  an  improvement 
over  last  week  and  the  week  before.     More  buyers  have 


visited  the  plants  and  have  placed  good  orders,  particu- 
larly for  hotel  wares.  The  Government  is  also  in  the 
market  for  very  large  quantities  of  goods.  In  ordinary 
times  this  class  of  business  is  not  sought.  The  Gov- 
ernment is  a  very  particular  buyer  ordinarily,  but  now, 
instead  of  insisting  on  "government  standard,"  the 
purchasing  departments  request  samples  and  buy  qual- 
ities which  often  fall  far  below  this  standard.  In  other 
words,  the  army  and  navy  must  have  crockery,  and  if 
they  can  not  get  what  they  want,  take  the  next  best 
thing.  

The  glass  manufacturers  find  an  improvement  in 
orders  this  week,  although  there  is  not  the  active  de- 
mand of  a  month  or  two  ago.  This  is  rather  a  relief 
than  otherwise,  as  it  affords  an  opportunity  to  catch  up. 
The  export  demand,  which  fell  off  a  little,  is  beginning 
to  revive  again.  This  branch  should  be  cultivated,  for 
the  time  is  coming — it  may  be  months  hence — when 
the  manufacturers  will  be  mighty  glad  to  have  an  out- 
let for  their  surplus  production. 


In  and  around  New  York  retail  trade  for  the  week 
has  been  very  quiet.  August  is  essentially  the  vacation 
month,  and  little  is  expected  in  the  way  of  business. 
But  everybody  looks  for  a  revival  in  September.  Other 
sections  of  the  country,  except  parts  of  New  England, 
report  trade  normal;  seme  say  better  than  usual. 

>» 

Activity  in  the  glass  factories  con- 
Pittsburgh  and     tinues,  but   largely   on  old  orders. 
Vicinity  There  seems   to  be  a  summer  dull- 

ness just  now  so  far  as  new  business 
is  concerned,  although  some  favorable  orders  are  being 
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received  for  special  work.  This,  in  the  main,  however, 
refers  to  automobile  specialties  and  glass  for  special 
electric  purposes.  General  lines  are  having  a  slow 
movement,  with  the  exception  of  blown  ware,  which  is 
sold  up  for  months  ahead.  Figured  blanks  are  in  fairly 
good  demand;  the  plain  kind  are  not  so  active.  Table- 
ware is  exceptionally  dull.  The  increases  in  wages  re- 
cently granted  may  result  in  selling  lists  being  ad- 
vanced, but  no  definite  information  concerning  this 
matter  is  available  at  present.  All  indications  point  to 
a  heavy  demand  for  all  lines  of  glass  in  the  coining 
month. 

While  business  with  the  manufac- 
East  Liverpool     turing  potters  continues  active,  they 
and  Vicinity       are  not  securing  normal  production. 
Hundreds  of   orders  are  on  file  un- 
filled, some    dating   from    early  last  spring.     The  de- 
mand for  special  items,  especially  in  hotel  ware,  is  ac- 
tive.    Prices  remain  firm. 


CONTRIBUTE     TOWARDS     AUTOMOBILE     TRUCK. 


TO  show,  in  some  degree,  their  appreciation  of  the 
valuable  aid  given  by  the  boys  of  the  Second  Field 
Artillery  at  the  recruiting  station  of  the  Pottery,  Glass 
and  Allied  Trade  Unit  of  the  Citizens'  Preparedness 
Association,  the  members  of  the  Executive  and  Recruit- 
ing Committees  have  subscribed  $51  towards  purchas- 
ing a  Ford  automobile  truck  for  Battery  D  of  the  above 
organization.     Those  who  contributed  were: 

Wm.  D.  Finke  J.  E.  R. 

J.  F.  O'Gorman  Julius  Rosenfeld 

F.  Calvin  Demarest  Thomas  F.  Stackpole 

E.  W.  Hammond  Wm.  A.  Lathrop 

D.  Littlejohn  J.  Duncan  Dithridge 

E.  T.  W.  Craig  Walter  B.  Kerr 
D.  King  Irwin  John  Hawthorn 
L.  Dorflinger  Lewis  H.  Bown 
Geo.  Nicholson  Marshall  W.  Gleason 
Louis  R.  Garvey  Louis  W.  Greeman 
Wm.  S.  Anthes  Chas.  Kiefer 
Thomas  Small  wood  Wm.  Scott 
Horace  L.  Bates  J.  Joseph  Snyder. 


MONTHLY     SUMMARY     OF     IMPORTS. 


THE  importations  of  earthen,  stone  and  chinaware 
for  the  month  of  May,  1917,  compared  with  the 
same  month  in  the  preceding  year  show  the  following 
gains:  Great  Britain,  $68,239,  Japan  $131,914.  The 
losses  were:  France  $.V>, 2 .SO,  Other  Countries  $934. 
Austria  and  <•  iy  show    no    imports  at  all.     The 

>ined  totals  show  a  gain  oi  $162,969. 
For    eleven  months    ending    May,  1917,  compared 
with  the  corresponding  period  of  1916,  for  Austria  there 


is  a  loss  of  $144,164,  and  $385,939  in  1915.  France 
lost  $1,121  compared  with  1916,  and  $62,621  over  1915. 
Germany  lost  $974,443  over  1916,  and  $2,916,700  over 
1915.  Great  Britain  gained  $511,150  in  1917  compared 
with  1916,  and  lost  $104,354  over  1915.  Japan  gained 
$625,327  in  1917  compared  with  1916  and  $586,113  over 
1915.  Other  Countries  gained  $52,495  over  1916  and 
$13,740  over  1915.  The  total  for  eleven  months  shows 
a  loss  of  $2,688,533  over  1915,  and  a  gain  of  $1,067,233 
over  1916. 

The  imports  of  toys  for  the  month  of  May  show  a 
gain  of  $57,532  for  "Other  Countries."  Germany 
shows  no  imports  at  all.  For  the  eleven  months  Ger- 
many lost  $6,395,340  compared  with  1915,  and  $2,316,- 
283  compared  with  1916.  Other  Countries  gained  $21,- 
593  compared  with  1915,  and  $526,982  over  1916. 

In  glassware  the  importations  fell  of  $48,831  for  the 
month  of  May,  and  in  the  eleven  months  $2,365,446 
compared  with  1915,  and  gained  $25,716  over  1916. 

Hydrate  of  potash  containing  not  more  than  15  per 
cent  of  caustic  soda  shows  a  gain  for  the  month  of  May 
of  $1,178,  and  for  eleven  months  shows  $25,698  com- 
pared with  1916,  and  a  loss  compared  with  1915  of 
$194,353. 

China  clay  shows  a  gain  of  $46,179  for  the  month 
of  May,  and  for  the  eleven  months  a  loss  of  $500,827  as 
against  1915  and  $122,148  in  1916. 

Articles  of  metal  enameled  or  glazed  with  vitreous 
glasses  shows  a  deficit  of  $13,765  for  the  month,  $332,- 
016  compared  with  1915,  and  $55,531  compared  with 
1916. 


IMPORTS      FROM     STOKE=ON=TRENT. 


THE  exports  of  earthenware  and  china  from  Stoke-on- 
Trent,  England,  to  the  United  States  during  the 
month  of  July  amounted  to  .£452,453,  being  an  increase 
^13,876  over  the  figures  for  the  month  of  June. 


POTASH     BILL     PASSES. 


THE  Senate  has  passed  the  Pittman  bill  to  encour- 
age the  development  of  the  country's  potash  and 
other  chemical  resources  through  lease  of  Government 
lands  at  Searles  Lake,  San  Bernardino  County,  Cal.. 
and  of  other  Government  lands  in  the  West.  The  ac- 
quisition of  some  20,000,000  tons  of  chloride  of  potash 
from  San  Bernardino  County  is  expected  to  accrue  as 
a  result  of  operations  to  be  opened  up  by  prospectors 
under  Government  grant  or  lease. 

During  the  brief  debate  on  the  bill  Senator  Pittman 
pointed  out  that  while  we  depended  on  Germany  before 
the  war  for  our  potash  supply,  there  was  ample  deposit 
in  the  Government's  own  lands  to  meet  all  the  country's 
demands. 
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Illuminating  Devices. 


Han£ln£,   Stand    and    Portable    Lamps;    Li£ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


IN  surveying  the  past  history  of  lighting  fixtures  it  is 
easy  to  imagine  the  designer  so  engrossed  with  such 
elements  as  form,  grace,  color  and  expression  that  he 
neglected  the  principal  object  of  the  fixture — its  useful- 
ness for  illumination.  It  is  equally  easy  to  imagine  the 
lighting  engineer  so  occupied  with  the  utilitarian  pur- 
pose that  be  neglected  the  artistic  aspect.  For  an  in- 
dividual to  cultivate  both  viewpoints  is  no  easy  task. 
Dual  experts  of  this  character  are  rare;  but  the  harmoniz- 
ing of  utility  and  art  in  lighting  fixtures  can  be  accom- 
plished by  a  closer  co-operation  of  the  artist  and  the  en- 
gineer. The  catalogues  of  to-day  show  a  gradual 
mingling  of  these  two  viewpoints,  and  present  a  variety 
of  examples  which  pictorially  represent  the  progress  of 
the  two  extreme  viewpoints  toward  each  other.  It  is 
not  a  simple  task  to  combine  utility  and  art — that  is,  to 
design  the  skeleton  of  a  lighting  fixture  and  then  to  pro- 
vide it  with  an  artistic  exterior.  It  is  satisfying  to  note 
however,  that  such  attempts  are  more  frequent  now 
than  in  the  past,  and  it  is  easy  to  discern  by  their  out- 
put those  manufacturers  who  are  working  toward  this 
ideal. 

An  indirect  lighting  pottery  bowl  produced  by  the 
Haeger  Potteries,  and  on  exhibition  at  the  concern's 
showroom,  225  Fifth  avenue,  is  worth  seeing  No 
illumination  whatever  is  derived  through  the  bowl,  all 
the  light  being  thrown  to  the  ceiling  and  thus  diffused 
about  the  room.  This  is  the  true  indirect  lighting — the 
best  and  most  restful  method  of  illumination  obtainable. 
The  design  is  chaste,  and  carried  out  in  embossed  style 
in  a  two-toned,  highly-glazed  green.  Other  colors  and 
patterns  are  now  in  preparation.  Also  of  interest  to 
the  buyer  for  the  lamp  department  is  an  assortment  of 
candlesticks  in  a  variety  of  unique  shapes  and  colors. 

Manager  Charles  Kraft,  of  the  New  York  office  of 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  has  just  re- 
ceived copies  of  the  concern's  new  catalogue,  which  il- 
lustrates in  colors  the  factory's  latest  achievements  in 
electric  and  gas  portable  lamps.  The  high  character  of 
the  art  work,  printing,  etc.,  could  not  be  improved 
upon.  Thirty-two  pages  are  devoted  to  illustrations, 
prices,  and  other  information  of  value  to  the  buyer. 


Its  perusal  is  almost  like  viewing  the  line  at  the  sales- 
room. 

In  the  rearrangement  of  the  Tajimi  Co.'s  sales- 
room V.  W.  Rushbrook  has  proven  himself  an  adept  in 
tasteful  display.  One  of  the  notable  changes  has  been 
in  assembling  all  of  the  lamps  in  one  section  by  them- 
selves, instead    of   having   them    scattered  throughout 


the  showroom,  as  heretofore.  Now  the  buyer  can  view 
the  entire  display  in  a  shorter  space  of  time  without  the 
slightest  inconvenience.  The  line  is  also  shown  in  a 
decidedly  more  attractive  manner  than  before.  In  the 
exhibit  are  many  new  things.  A  boudoir  lamp  with  an 
Awaji  ware  base  in  corn  yellow,  old  rose,  turquoise 
blue,  or  old  blue,  with  a  new  style  silk-lined  bamboo 
shade  to  match,  is  proving  immensely  popular. 

a 

W.  C.  Woodward,  286  Fifth  avenue,  announces 
that  he  has  taken  on  the  line  of  the  McPhilben  Lighting 
Fixture  Co.,  Jamaica,  N.  Y.,  and  now  has  the  samples 
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on  display.  This  is  a  factory  comparatively  new  in  the 
business,  but  under  the  management  of  men  old  in  ex- 
perience in  catering:  to  the  fixture  trade.  They  have 
already  established  a  reputation  for  making  goods  that 
are  well  suited  to  the  needs  of  the  dealers. 

Various  new  designs  and  shapes  in  popular-priced 
lighting  glassware  have  lately  been  added  to  the  exhi- 
bit at  the  showroom  of  Oscar  O.  Friedlaender,  Inc. 
Hand- painted,  cut  and  embossed  decorations  of  more 
than  usual  cleverness  for  such  modestly-priced  goods 
are  shown  in  many  pleasing  styles  of  bowls,  shower 
shades,  etc.  A  new  importation  of  alabaster  bowls  just 
received  from  Italy,  in  which  are  some  exceedingly 
beautiful  creations  in  both  chaste  and  elaborately  carved 
designs,  is  proving  a  strong  attraction  to  the  buyer 
looking  for  something  out  of  the  ordinary. 


BUSINESS    BRIEFS. 


Wise,  Smith  &  Co.,  Hartford,  Conn.,  who  own  the 
Roberts  Theatre,  adjoining  their  store,  finding  that  the 
expansion  of  their  business  necessitates  the  acquirement 
of  the  property  for  their  own  use,  have  bought  the  re- 
maining two  years'  lease  from  the  manager  to  whom 
they  had  let  it,  and  last  week  began  to  tear  down  the 
structure.  The  new  building  to  be  erected  will  give 
them  80,000  square  feet  additional  space.  Their  front- 
age on  Main  street  will  be  214  feet. 

»      * 

Webster  &  Briggmann,  Naugatuck,  Conn.,  have 
bought  out  the  C.  F.  Monroe  business  at  Meriden,  Conn. 


SEVEN-DAY     LIMIT     FOR     RETURNING     GOODS. 


PRACTICALLY  all  the  dry  goods  firms  in  this  city 
have  entered  enthusiastically  upon  the  plan  to  re- 
duce to  a  period  of  seven  days  the  time  limit  for  return- 
able goods.  It  is  expected  to  prove  a  great  asset  in  the 
efficient  management  of  large  retail  houses.  The  meas- 
ure is  aimed  to  discourage  thoughtless  and  promiscuous 
buying  of  merchandise,  and  its  promoters  are  hopeful 
concerning  its  ultimate  success.  It  is  too  early  to  say 
anything  definite  about  the  plan.  Not  until  the  end  of 
September,  when  the  first  full  reports  are  forwarded  to 
the  headquarters  i  nal  Retail  Dry  Goods  As- 

wi!l  it  b  ble  to  obtain   first  hand  infor- 

mation on  the  matt 

'I  he    following   are  some   of   the   more  important 

d    their     uppoi  t  to  the  seven- 

day  plan    Abraham  &  Strat    ,B   Altman&  Co.,  Arnold, 

1        table   &   Co  ,   I:  Bloomingdale   Bros., 

I,  M.  Gidding  &   Co.,  Gimbel 


Bros.,  Greenhut  Co.,  H.  C.  F.  Koch  &  Co.,  Frederick 
Loeser  &  Co.,  Lord  &  Taylor,  R.  II .  Macy  &  Co., 
James  McCreery  &  Co.,  A.  J.  Namm  &  Son,  Oppen- 
heim,  Collins  &  Co.,  Saks  &  Co  ,  Stern  Bros. 


MURANO     GLASSWARE. 


\  I  J  HILE  the  war  has  curtailed  the  shipments  of  artis- 
"  *  tic  glassware  from  many  parts  of  Europe,  there 
are  still  some  fine  specimens  coming  to  us  from  Murano, 
the  little  island  in  the  Adriatic  which  since  the  days  of 
the  doges  has  been  turning  out  wonders  in  this  class  of 
goods. 

One  of  the  beautiful  productions  is  a  bowl  of 
aquamarine  glass,  with  just  a  suggestion  of  the  green- 
ish tinge  of  the  deep  sea,  and  showing,  blown  into  the 
metal,  sea  plants  and  animals,  fish,  mollusks,  etc. 
Their  presence  in  the  body  of  the  crystal  is  inexplicable 
and  is  a  carefully-preserved  trade  secret. 

Another  has  in  the  stem  of  the  bowl  the  stalks  of  a 
bunch  of  waterlilies,  the  flowers  expanding  in  the  un- 
usually thick  portion  of  the  bottom  cf  the  vessel. 

The  artists  of  to-day  worthily  uphold  the  reputation 
that  Murano  has  enjoyed  for  centuries  as  the  source  of 
some  of  the  most  beautiful  and  artistic  products  in  glass 
the  world  has  ever  aeen. 


BOSTON     BUSINESS     NOTES, 


TN  these  summer  days  of  picnics,  punctures  and  pers- 
*•  piration  a  staff  correspondent  visiting  the  crock- 
ery and  giass  houses  of  Boston  must  carry  a  large 
quantity  of  business  enthusiasm  with  him,  for  the  mem- 
bers of  the  trade  haven't  got  it,  and  don't  appear  to 
care  a  whoop.  The  "boss"  is  away  on  a  fishing  trip, 
the  salesmen  have  gone  to  different  places  of  amuse- 
ment, the  stenographers  are  thinking  chiefly  of  vacation 
time,  and  the  shipping  room  is  partly  closed  owing  to 
railroad  congestion.  

Among  the  visitors  in  town  the  past  week  were: 
E.  B.  Macbeth,  for  the  E.  S.  Brown  Co.,  Fall  River; 
W.  Easton  Smith,  Waterbury,  Conn.;  Miss  L.  D.  Pea- 
body,  for  Daniel  Low  &  Co.,  Salem;  Miss  Griffin,  for 
the  Robinson  Hardware  Co.,  Lawrence. 


George  A.  Granville,  Heisey  &  Co.'s  local  repre- 
sentative, has  been  exonerated  of  all  blame  in  connec- 
tion with  his  recent  motor  mishap.  It  will  be  remem- 
bered that  while  he  was  taking  a  spin  in  his  auto  a  man 
riding  a  motorcycle  with  two  children  in  the  basket 
happened  along  a  side  street  and  collided  with  him, 
with  the  result  that  one  of  the  youngsters  was  thrown 
(jut  and  subsequently  died.  The  medical  examiner's 
report  showed  that  its  decease  was  due  to  fright. 
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Within  the  past  fortnight  numerous 

East  Liverpool     buyers   have   been    in   this  district 

and   Vicinity       seeking  to  place  orders  for  goods  for 

Government  purposes.  Various 
items  are  specified,  and  from  1,000  to  5,000  dozen  lots 
of  each  are  required.  The  main  requirements  are  for 
covered  sugars,  bakers,  large  dishes,  plates  and  cups. 
Some  months  ago  the  United  States  Potters'  Association 
sent  a  representative  to  Washington  to  notify  the 
proper  departments  that  the  American  potters  stood 
ready  to  care  for  the  Government's  wants  on  the  basis 
of  a  bare  margin  above  costs  of  manufacturing.  Im- 
mediate attention  was  also  to  be  given  all  Government 
requirements.  No  detailed  hearing  was  granted.  Now 
come  along  jobbing  interests  with  heavy  business  for 
American  camp  purposes.  Needless  to  say,  prevailing 
prices  were  quoted  on  these  inquiries. 

»     * 
Fred  C.  Kline,  who  has  been  in  Southern  territory 
for  several  weeks  with  the  Knowles,  Taylor  &  Knowles 
Co.'s  line,  has  returned  home. 

*  » 

Among  the  buyers  visiting  the  district  of  late  were 
Samuel  Weller,  of  Newton,  Weller  &  Wagner,  San  An- 
tonio, Texas;  J.  W.  Watte,  with  Butler  Bros.,  New 
York;  Mr.  O'Hara,  withTrask,  Prescott  &  Richardson, 
Erie,  Pa.;  Morris  Bergman,  New  York;  John  Ling, 
with  Mandel  Bros.,  Chicago;  A.  G.  Halgren,  with  Al- 
bert Pick  Co.,  Chicago. 

*  * 

Officials  of  the  Manufacturers'  Light  and  Heat  Co.. 
Pittsburgh,  which  furnishes  gas  to  the  potteries  here, 
spent  much  time  here  recently  explaining  to  the  manu- 
facturers that  every  effort  will  be  made  to  supply  part 
requirements  of  the  district  during  the  coming  winter. 
If  the  manufacturers  will  use  coal  in  firing  bisque  kilns 
enough  gas  will  be  furnished  for  the  glost  kilns.  On 
account  of  the  demand  for  coal  for  export,  and  the 
shortage  of  cars,  it  has  proved  no  easy  matter  to  ar- 
range for  fall  and  winter  coal  requirements  so  far. 

»     » 

A  couple  of  buyers  happened  to  meet  in  a  local  pot- 
tery office  a  few  days  ago,  and  after  comparing  costs  of 


various  kinds  of  merchandise  told  the  manufacturer 
that  prices  of  domestic  pottery  had  not  advanced  one- 
half  as  much  as  other  lines,  instancing  several  house- 
furnishing  items  on  which  the  increases  had  amounted 

to  over  400  per  cent. 

*  • 

Telegrams  are  being  received  by  manufacturers 
here  daily  inquiring  when  orders  will  be  shipped.  "If 
we  were  only  able  to  get  decent  production,"  said  one, 
there  would  be  nothing  to  prevent  us  from  keeping 
caught  up  with  our  orders;  but  under  existing  condi- 
tions it  is  an    impossibility  to  tell  when  shipments  can 

be  made." 

*  * 

A  new  down-draft  kiln  which  it  is  said  will  produce 
better  results  than  the  present  model  of  kiln  is  to  be  tried 
out  at  the  plant  of  the  Knowles,  Taylor  &  Knowles  Co. 

*  • 

The  shortage  of  kilndrawers  in  some  of  the  potter- 
ies is  acute.  Drawing  in  some  plants  is  from  two  to 
three  days  behind,  with  no  immediate  prospect  of  the 
lost  time  being  regained.  Last  week  a  number  of  men 
left  their  jobs  to  take  work  in  other  lines,  and  no  help 
has  been  obtained  to  fill  the  vacancies. 

*  • 

A  study  of  the  demands  cf  the  operative  potters  re- 
veals the  fact  that  the  jiggermen  seek  such  changes  in 
their  working  rules  that  their  wages  would  be  not  less 
than  one  dollar  per  hour.  They  want  to  be  relieved  of 
the  boy  question,  and  also  demand  that  when  help  is 
not  available  the  wages  of  a  jiggerman  shall  be  guaran- 
teed up  to  a  certain  amount. 

*  • 

Samuel  Weller,  the  well-known  jobber  of  San  An- 
tonio, Texas,  when  here  a  few  days  ago,  speaking  of 
the  patriotic  spirit  prevalent  in  his  section,  said  that 
about  twenty  young  women  of  that  city,  his  daughter 
being  one  of  them,  recently  took  a  thorough  course  in 
truck-driving.  Each  were  granted  certificates,  and  now 
have  their  names  on  file  with  the  War  Department, 
awaiting  their  call. 
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AT     CHICAGO. 


BUSINESS  has  been  very  good  the  past  week.  Hotel 
supply  houses  are  particularly  active.  The  prep- 
arations to  train  troops  have  resulted  in  a  heavy  govern- 
ment demand  on  these  establishments,  and  certain  de- 
partments have  been  entirly  cleaned  out. 

*  # 

Retail  trade  has  been  a  little  show,  but  department 
store  managers  are  looking  forward  to  a  revival  of 
trade  about  the  first  of  next  month. 

»      * 

The  convention  of  the  Manufacturers'  and  Import- 
ers' Association  at  the  Palmer  House  last  week  was 
quite  a  success.  Between  four  hundred  and  five  hun- 
dred buyers  visited  the  exposition,  which  took  up  the 
entire  fifth  and  sixth  floors  of  the  hotel.  Takito, 
Ogawa  &  Co.,  Bellaire  Enamel  Co.,  Wellsviile  China 
Co.,  West  End  Pottery  Co.,  Crooskville  China  Co.  and 
the  Federal  Enameling  and  Stamping  Co.  all  had  good 

displavs. 

«      » 

George  R.  Spinney,  salesmanager  for  the  Paul 
Richter  Co.,  will  leave  in  a  few  days  on  a  vacation  trip 
to  Boston,  his  old  home. 

•  * 

John  W.  Trenck,  of  the  John  W.  Trenck  Co.,  In- 
dianapolis, was  in  the  city  last  week. 

*  # 

The  McAnulty  Co.  had  a  display  of  aluminum  ware 
at  the  Hotel  Sherman  last  week  in  connection  with  the 
convention  of  the  Northwestern  Merchants'  Syndicate. 

*  • 

Charles  Israel,  who  is  making  a  Western  trip  for 
the  H.  C.  Fry  Glass  Co.,  was  among  last  week's  visi- 
tors. 

F.  T.  Renshaw,  manager  of  the  Chicago  branch  of 
the  United  States  Glass  Co.,  has  returned  from  a  motor 
trip  to  Pittsburgh. 

Ira  A.  Jones  left  on  Saturday  afternoon  for  Ran- 
toul,  111.,  to  visit  his  son,  who  is  in  the  army  aviation 
camp  at  that  point. 

Albert  Weaver,  buyer  of  crockery  and  glassware 
for  Linn  &  Scruggs,  Decatur,  was  here  last  week. 

*  • 

C.  E.  R-  Roehling,  of  Pitkin  &  Brooks,  has  re- 
turned from  a  short  trip  out  of  the  city. 

Arthur  Papke,  of  the  Burgess-Nash  Co.,  Omaha, 
was  in  the  city  buying  goods  last  week. 

Higher  prices  foi  glassware  are  predicted  as  a  re- 
sult of  the  ai  tion  of  the  manufacturers  in  their  confer- 
ence at  Al  I        in  granting  higher  wages  to  the 

union.      'I  the  manufacturers,  although  not 


unexpected,  has  had  a  stimulating  effect  on  the  market. 
There  is  some  debate  as  to  whether  or  not  the  increased 
cost  of  production  represented  was  covered  in  the  recent 
advance  of  glassware  prices. 

•»      • 

George  W.  Newton,  of  the  George  W.  Newton  Co., 
Newton,  la.,  manufacturers  of  toys,  was  in  the  city 
last  week  showing  an  automatic  gun  which  shoots 
marbles  almost  as  rapidly  as  a  machine  gun  fires  bullets. 

•  • 

Charles  Patterson,  manager  of  the  crockery  and 
glass  department  of  Carson,  Pirie,  Scott  &  Co.,  has  re- 
turned from  a  short  vacation  spent  in  Michigan. 

»      • 

The  Fostoria  Glass  Co.'s  local  efhee  on  the  eighth 
floor  of  the  Masonic  Temple,  in  charge  of  Hayden 
Marshall,  has  received  from  the  factory  a  new  line  of 
iridescent  cuttings  which  are  very  snappy. 

T.  M.  Schollenberger  has  returned  from  a  week- 
end  visit  to  Crystal  Lake,  111.,  where  he  has  his  sum- 
mer cottage  and  power-boat. 

•  * 

Milton  J.  Rogers,  Chicago   representative    of  the 

Cambridge    (O.)  Glass  Co.,  has  returned   from  a   trip 

to  the  factory. 

»      » 

Employees  of  the  Boston  Store  last  week  went  on 
a  picnic  to  the  farm  at  Lake  Beulah  which  was  pur- 
chased for  their  use  last  Christmas  by  Mis.  Mollie 
Netcher,  owner  of  the  store. 

•  • 

Tom  Reid,  of  the  Guernsey  Earthenware  Co..  Cam- 
bridge, O.,  was  in  the  city  last  week. 


EXPORT     LICENSE     REGULATIONS. 


E^VERYONE  doing,  or  contemplating,  an  export 
J  business  should  have  a  copy  of  the  rules  issued  by 
the  Division  of  Export  Licenses,  whose  headquarters  in 
this  city  are  Room  400  Custom  House.  There  are  ten 
of  these  rules,  which  are  very  specific,  and  six  para- 
graphs of  instructions,  together  with  a  statement  of  the 
exporter's  liability  in  case  he  violates  the  regulations. 


OBITUARY. 


MRS.  POPE,  widow  of  the  late  I.  Bentley  Pope,  of 
the  Pope-Gosser  China  Co.,  Coshocton,  O.,  died 
August  3,  aged  sixty  seven,  after  an  operation  for  liver 
trouble,  at  Mt.  Carmel  Hospital,  Columbus,  O.  Mrs. 
Pope  was  a  woman  of  strong  personality,  and  greatly 
beloved.  She  leaves  two  sons,  William  I.  and  Bentley 
W.  Pope,  and  three  daughters. 


15 


Pittsburgh  and 
Vicinity 


Some  buyers,  expecting:  an  advance 
in  the  selling  lists  on  account  of  the 
recent  increases  in  wages  to  the 
glass     workers,     have     anticipated 

future  wants  to  a  certain  extent,  and  have  placed  orders 

to  be  shipped  as  early  as  possible. 


The  contest  for  proxies  between  the  present  ad- 
ministrative force  of  the  United  States  Glass  Co.  and 
A.  C.  Wettengel,  to  be  used  at  the  annual  meeting  of 
the  stockholders  of  this  company  August  29,  continues. 
At  the  office  of  Mr.  Wettengel  the  writer  was  told  this 
week  that  the  interests  represented  by  him  had  over 
12,000  shares  in  proxies,  while  at  the  office  of  the  glass 
company  an  official  said:  "We  are  perfectly  satisfied 
with  the  situation."  The  annual  financial  report,  to  be 
issued  shortly,  will  show  the  corporation  to  have  made 
a  handsome  turnover  during  the  past  fiscal  year. 


The  Art  Cut  Glass  Co.  is  the  name  of  a  new  con- 
cern that  has  started  a  plant  on  the  Northside.  It  is 
using  both  light  and  heavy  blanks  and  also  blown  ware. 


While  there  is  said  to  be  very  little  activity  in  the 
plain  blank  business  just  at  this  time,  the  reverse  is  re- 
ported concerning  figured  blanks.  For  two  months  or 
more  orders  for  the  latter  have  been  very  active,  some 
of  the  larger  buyers  of  cut  glass  having  secured  ex- 
clusive control  of  the  output  of  certain  patterns,  and 
the  manufacturers  have  enough  business  on  hand  to 
keep  their  plants  active  for  a  long  time  to  come. 


The  new  fall  line  of  portables  of  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.  have  just  been  placed  on 
display  in  the  local  sample  rooms  in  the  Century  build- 
ing. The  decorations  on  the  shades,  already  described 
in  a  previous  issue,  are  much  admired.  Several  new 
creations  in  standards  are  shown,  the  most  novel  being 
those  of  Russian  design. 


his  war  garden  in  Hazelwood.     It  is  the  largest  in  that 
section,  and  very  productive. 


A  recent  statement  concerning  the  values  of  shares 

in  various  factories  shows  the  following  quotations: 

Central  Glass  Works 160 

Fostoria  Glass  Co 125 

Hazel-Atlas  Glass  Co 215 

Imperial  Glass  Co 99 

U.  S.  Stamping  Co 135 

Warwick  China  Co 96 

Wheeling  Tile  Co 125 

Very  little  business  is  being  offered  glass  manufac- 
turers in  this  district  for  war  purposes,  although  wires 
are  being  received  from  jobbing  interests  inquiring 
about  special  items.  Of  these,  oils  and  similar  con- 
tainers are  in  heaviest  demand.  These  are  wanted  for 
the  mess  tables  of  both  officers  and  privates.  So  far 
as  can  be  ascertained,  no  Government  business  is  being 
offered  the  manufacturers  direct.  However,  all  orders 
from  jobbers  for  Government  purposes  will  be  given 
first  call  in  the  factories. 


Representatives  of  Burgess  &  Nash,  Omaha,  Neb., 
were  here  a  few  days  ago  placing  orders  for  immediate 
and  future  requirements. 


The  new  plant  of  the  Lonaconing  (Md.)  Glass  Co., 
replacing  the  one  burned  last  December,  is  now  com- 
pleted. The  buildings,  with  one  exception,  are  of 
brick,  concrete  and  steel  construction,  and  the  entire  fac- 
tory has  been  modernized  in  every  particular. 


William  Campbell,  salesman   for  the  United  States 
Glass  Co.,  spent  his  two  weeks'  vacation  working  on 


Quite  an  active  demand  continues  for  water  and 
lemonade  sets,  the  Southern  trade  having  been  particu- 
larly good  purchasers  of  the  latter,  especially  the  dec- 
orated kinds. 

Walter  Lazure,  who  for  the  past  month  has  been 
at  the  Gas  City,  Ind.,  factory  of  the  United  States  Glass 
Co.,  gathering  factory  experience,  has  returned  to  the 
home  office  and  will  start  over  his  territory  within  a 
few  weeks. 


16 


FOUNDED  IN   1874. 


Crockery  and  Glass  Journal, 

Representing  the  interests  of  the  Crockerv,  China,  Pottery,  Lamp, 
Glassware,  Toy,  Bric-a-Brac,  Fancy  Goods  and  allied  trades, 

Published   Every  Thursday, 

BY 

WHITTEMORE     &    JAQUES,    Inc., 

92  West  Broadway,  New  York. 

EDITORIAL    ROOMS:  MECHANICAL    DEPT: 

TEL.  5092    BARCLAY.  TEL.  5086   BARCLAY. 

Subscription  Rates,  Invariably  in  Advance  : 

United  States $2  00 

Canada 3.00 

All  other  foreign  countries  in  the  postal  union 4.50 

Single  copies 10 

In  remitting  subscriptions  please  send  Postal  Money  Order. 

Make  all  checks  and  drafts  payable  to  Whittemore  &  Jaques, 
Inc.  Out-of-town  checks  should  bear  the  words  "With  New 
York  Exchange." 

Papers  will  be  sent  until  a  specific  order  to  stop  is  received, 
which  order  to  be  valid  must  be  accompanied  by  a  remittance 
sufficient  to  cover  any  arrearage. 

SPECIAL  NOTICE. 

Advertisers  desiring  to  change  the  form  of  their  advertise- 
ments should  have  new  copy  in  this  office  not  later  than  Satur- 
day of  the  week  preceding  the  date  of  issue. 

ENTERED  AT  NEW  YORK  POST  OFFICE  AS  SECOND-CLASS  MATTER. 


NEW    YORK,  AUGUST    16,  1917 


SOME  of  the  New  York  hotels  do  not  seem  to  care 
very  much  for  the  patronage  of  crockery  and  glass 
salesmen.  Several  of  the  latter  left  the  Grand  and  the 
Imperial  recently  owing  to  the  lack  of  consideration 
shown  them.  It  is  true  that  all  the  hotels  are  crowded 
just  now;  but  it  would  seem  to  be  the  part  of  wisdom  if 
their  managers  would  think  a  little  of  the  future. 


TAKE     STOCK     OF     YOUR     ORDERS. 


BUYERS  who  are  now  coming  to  market  will  do 
well  to  make  a  careful  inventory  of  what  they  have 
already  ordered,  check  up  their  receipts  of  goods,  and 
strike  a  balance.  It  is  not  a  matter  to  trust  to  memory. 
Some  weeks  ago  we  called  attention  to  the  fact  that  a 
well-known  and  efficient  buyer  had  lost  track  of  his  or- 
ders. It  was  an  easy  thing  to  do.  Worried  by  inab;lity 
to  get  sufficient  supplies,  he,  in  common  with  many 
others,  had  ordered  largely  in  the  hope  of  getting  a 
ater  percentage  -  i  ies,  and  then  duplicated  the 

orders  with  other  plants.     The  scheme  worked,  and  he 
was  enabled  to  keep  his  stock  up.     But  he  took  a  great 

nance  all  the       I  rai  t<  d    for  had 

,  shipped  he  would  ha   e  been  swam). 
Many  buyers  durin  ist  few  months  have  or- 

der forimn  delivery  just  to  fill  in — so  as 

to   have   something  to  sell— and   independenl  of  their 
liar   orders.      In  e  where  this    was    done  a 

nunib'-r   of  ffders   were   unexpectedly   shipped, 


and  now  he  is  overstocked.  However,  in  a  way  he  is 
lucky,  for  he  will  have  goods  for  a  special  sale  in 
September  and  for  the  early  fall  trade. 

The  prospects  for  a  big  business  grow  as  the  season 
advances,  and  the  shortage  in  goods  will  continue  acute 
for  months  to  come.  Buyers  will  therefore  be  safe  in 
ordering  largely  all  kinds  of  goods.  But  only  after 
ascertaining  how  they  stand,  and  provided  they  have  no* 
already  bought  more  than  they  should. 


PERSONAL. 


EEKING  shelter  from  a  thunderstorm,  John 
Skelton,  brother  of  the  H.  C.  Fry  Glass  Co. 
local  representative,  who  was  motoring  up 
the  State  with  members  of  his  family,  stopped 
at  the  home  of  a  friend  in  Patterson,  N.  Y. 

He  had  hardly  entered  when  lightning  struck  the  house. 

Aside  from  severely  shocking  the  occupants,  none  were 

injured,  although  the  bolt  tore  out  the   telephone  box 

and  scorched  the  walls. 

There's  no  happier  man  in  the  trade  than  George 
E.  Nicholson,  of  Malone  &  Nicholson,  if  a  face  con- 
tinually wreathed  in  smiles  is  any  criterion.  Mr. 
Nicholson  returned  from  his  honeymoon  on  Wednesday, 
having  gone  to  Florida  for  his  bride,  as  stated  in  a  pre- 
vious issue. 

E.  D.  Garrison,  buyer  for  Sanger  Bros.,  Dallas, 
Tex.,  is  registered  at  the  Hotel  Albert  for  a  two  weeks' 
stay,  during  which  he  will  place  orders  for  china,  glass- 
ware and  housefurnishings. 

Chas.  Dowdney,  salesmanager  for  Kiefer  Bros.  Cut 
Glass  Co.,  Brooklyn,  liked  Lake  Owassa,  which  nestles 
in  among  the  Blue  Mountains  in  the  northern  part  of 
New  Jersey,  so  well  last  year  that  he  expects  to  return 
there  August  18  to  enjoy  two  weeks  of  bungalow  life. 

Julius  I.  Baer  and  A.  D.  Twyeffort,  of  Louis  Wolf 
&  Co.,  who  have  been  in  Japan  for  many  months,  have 
sailed  for  home,  and  expect  to  be  in  New  York  about 
the  first  of  September. 

Guy  C.  Robinson  is  in  the  city  this  week  placing 
orders  for  Kinney  &  Levan,  Cleveland. 

Henry  R.  Shirley,  of  the  Maddock  &  Miller  travel- 
ing force,  arrived  at  headquarters  on  Monday  after  a 
vacation  spent  at  his  home  in  Ilonesdale,  Pa.,  and  As- 
bury  Park,  N.  J.  He  expects  to  remain  in  New  York 
until  the  second   week  of    September  to  greet    some  of 
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his  customers  who  are  expected  in  town  and  to  get  his 
new  samples  ready  for  the  road.  Mr.  Shirley  is  feeling 
well  rested  up,  and  comes  back  with  an  "I'11-get-you- 
yet"  expression  that  defies  any  buyer  not  inclined  to 
order  the  Maddock  &  Miller  wares. 

* 

Adele  Sondergeld,  the  efficient  young  lady  who  pre- 
sides at  the  typewriter  for  John  Nixon,  local  represen- 
tative of  the  Fostoria  Glass  Co.,  came  back  on  Monday 
from  a  vacation  spent  at  Bardonia,  Rockland  County. 
Rumor  has  it  that  she  broke  the  hearts  of  half  the 
young  men  visiting  that  resort. 

Auguste  Bendig,  who  has  been  covering  the  Mid- 
dle West  for  Morimura  Bros,  for  two  years,  has  been 
given  the  territory  formerly  covered  by  Mr.  Soule,  and 
will  leave  on  a  trip  shortly  after  the  first  of  the  month. 

The  Misses  Marguerite  and  "Bud"  Doctor,  daugh- 
ters of  A.  P.  Doctor,  New  York  representative  of  the 
Central  Glass  Works,  who  are  office  assistants  to  their 
father,  leave  with  a  party  of  friends  on  Saturday  for  a 
three  weeks'  vacation  at  Delaware  Water  Gap. 

Victor  G.  Wicke,  of  the  Imperial  Glass  Co.,  Bel- 
laire,  O.,  left  for  home  last  Saturday  after  spending  the 
week  in  town. 

Thos.  J.  Finn  is  in  the  market  this  week  complet- 
ing purchases  for  the  new  Fall  River,  Mass.,  depart- 
ment store,  the  Steiger  Co.,  which  opens  for  business 
about  September  15.  A  large  section  is  being  devoted 
to  china,  glassware  and  housefurnishing  departments, 
which  should  flourish  under  the  management  of  Mr. 
Finn,  who  has  had  excellent  schooling  in  the  business 
as  buyer  for  J.  R.  Senior,  of  this  city,  and  later  for  the 
Furst   Co.,  Jersey   City,  whom  he    left  to  go  with  the 

Steiger  store. 

* 

Langley  Hawthorn,  who  recently  went  into  the  U. 
S.  Naval  Reserve  and  already  enjoys  the  rank  of  boat- 
swain's mate,  called  on  a  number  of  his  friends  in  the 
trade  this  week.  He  is  on  sick  leave,  and  will  return 
to  duty  in  a  few  days. 

C.  P.  Cox,  Jr.,  of  Cox  &  Lafferty,  returned  to  his 
desk  the  early  part  of  this  week  feeling  unusually  fit 
after  enjoying  a  three  weeks'  motor  trip,  accompanied 
by  Mrs.  Cox,  which  included  Atlantic  City  and  Lake 
George.  He  says  it  was  the  most  delightful  vacation 
he  ever  had.  He  toured  through  the  Mohawk  Trail, 
Vermont,  the  Berkshires,  winding  up  at  Lake  George, 
where  several  days  were  spent.  Having  a  passion  for 
self-propelled  vehicles,  he  chartered  a  motor  boat  and 
explored  the  lake  from  one  end  to  the  other,  penetrating 


every  nook  and  inlet.  The  ideal  vacation,  he  says,  is 
to  drive  in  a  motor  car,  go  where  you  please,  stop  where 
you  please,  and  if  you  don't  like  a  place  go  somewhere 
else. 

R.  J.  Wylie,  traveler  for  Chas.  J.  Dela  Croix,  is 
making  an  extended  trip  through  Canada  in  the  inter- 
est of  the  H.  Northwood  Co.  and  other  lines  represented 
by  Mr.  Dela  Croix,  who  reports  some  nice  business 
being  booked  in  that  territory. 

Alex.  C.  Hanes  left  last  Sunday  for  Portland, 
Me.,  on  his  first  trip  for  C.  Dorflinger  &  Sons  through 
the  New  England  States  and  the  Middle  West. 

Wm.  M.  Friedlaender,  head  of  Oscar  O.  Fried- 
laender,  Inc.,  has  received  a  commission  as  first  lieu- 
tenant. He  was  one  of  twenty-five  members  of  the 
Seventh  Regiment  selected  for  training  at  Plattsburg 
and  one  of  seven  of  the  lot  to  secure  a  first  lieutenantcy. 
He  drove  home  in  his  car,  arriving  on  Wednesday,  and 
expects  to  be  called  into  service  within  a  few  days,  but 
has  no  idea  as  to  where  he  will  be  assigned. 

Wm.  Wagner,  salesman  for  the  E.  W.  Hammond 
Co.,  left  for  Water  Witch,  N.  J.,  last  Saturday  for  a 
fortnight's  stay.  It  is  reported  that  he  is  playing 
havoc  with  the  summer  girls'  hearts. 


An  announcement  that  will  be  received  with  con- 
siderable surprise  is  the  resignation  of  George  H. 
William,  who  has  been  manager  of  the  New  York  office 
of  Gillinder  &  Sons  for  the  past  five  months,  to  go  into 
another  branch  of  the  illuminating  business  as  city 
salesman.  He  finished  with  Gillinder  &  Sons  on  Wed- 
nesday, and  after  a  two  weeks'  vacation  will  enter  up- 
on his  new  duties,  details  of  which  will  be  announced 
later. 

Wm.  Howell,  of  Pitkm  &  Brooks,  Chicago,  has 
been  in  New  York  the  better  part  of  the  week  placing 
orders. 

Kennard  L.  Wedgwood  returned  on  Wednesday 
from  a  month's  vacation  at  Long  Lake,  in  the  Adiron- 
dacks,  where  his  principal  occupation  was  loafing.  He" 
did  a  little  fishing  and  had  a  bit  of  country  golf.  But 
that  was  all.     He  went  for  a  quiet  time,  and  had  it. 

When  H.  Siegel,  of  L.  Straus  &  Sons,  opened  his 
newspaper  one  day  this  week  a  gratifying  announcement 
met  his  eyes.  His  son,  a  successful  lawyer,  had  been 
commissioned  a  captain  of  artillery  in  the  Officers'  Re- 
serve Corps.  Captain  Alexander  B.  Siegel  graduated 
from    the   United   States  Artillery  School  at   Fortress 
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Monroe,  Va.,  close  to  the  head  of  1,100  candidates  who 
were  the  pick  of  all  the  officers'  training  camps  in  the 
country. 

Ray  J.  Marshall,  buyer  for  A.  J.  Marshall,  Detroit, 
is  in  town  this  week  on  a  combined  buying-  trip  and 
honeymoon.  Mr.  Marshall's  bride  accompanied  him  to 
a  number  of  the  local  salesrooms,  where  her  charming 
personality  made  an  excellent  impression. 

Seven  employees  of  the  Kinney  &  Levan  Co., 
Cleveland,  O.,  will  go  to  the  colors.  One  from  the 
Pittsburgh  office  has  been  drafted.  Others  from  the 
Cleveland  office  include  Edward  A.  Crawford,  traveling- 
New  York  State  with  the  glass  and  china  lines. 

Joseph  Levy,  buyer  for  Lewis  &  Neblett,  Cincin- 
nati, accompanied  by  a  party  of  friends,  stopped  in  New 
York  Tuesday  on  an  automobile  tour.  Despite  its  being 
a  vacation  trip,  Mr.  Levy  took  the  opportunity  of  drop- 
ping in  at  some  of  the  salesrooms  and  placing  a  few 
orders. 

A.  J.  Smith,  of  the  McKee  Glass  Co.,  Jeannette, 
Pa.,  who  with  his  daughter  has  been  touring  the  North- 
west and  Canada,  stopped  in  for  a  chat  with  the  officials 
of  the  Quereau-Shrader  Selling  Co.  as  he  passed 
through  Denver. 

T.  R.  Barnes,  who  travels  the  Middle  West  for 
Edward  Miller  &  Co.,  Meriden,  Conn.,  was  here  for  a 
day  conferring  with  Chas.  A.  Holbrook,  manager  of  the 
New  York  salesroom. 


BURSTING     TIRE     INJURES     GLASS     MAN. 


ALBERT  B.  FISCHER,  president  of  the  Fischer  Cut 
Glass  Co.,  Atco,  N.  J.,  suffered  a  broken  right 
arm  last  week  when  a  tire  of  his  automobile  exploded 
while  being  pumped.  The  car  was  in  a  garage  at  Ber- 
lin, N.  J.,  and  while  the  tires  were  being  attended  to 
Mr.  Fischer  was  leaning  over  fixing  a  connecting  rod. 
He  was  thrown  against  the  side  of  the  garage  so  hard 
that  his  arm  was  fractured  in  two  places  He  was  taken 
to  the  Cooper  Hospital,  Camden. 


AFFAIRS     OF     THE      RICHARD      BRIGQS     CO. 


INHERE  is  considerable  mystery  attaching  to  the  sale 
of  the  Richard  B  o. business,  Boston,     Just 

why  th'-!'   should  much  reticence  no  one  seems  to 

All  that  can    >e  learned  is  that  R.  H.  Stearns  & 


Co.,  of  Boston,  were  the  purchasers.  They  have  not 
yet  indicated  how  they  will  market  the  wares.  They 
undoubtedly  secured  a  bargain,  and  will  probably  make 
a  lot  of  money.  Richard  Briggs  has  intimated  that 
after  the  stock  has  been  disposed  of  he  will  again  en- 
gage in  the  business. 


ESCAPED     DAMAGE,    AND     RUNNING     FULL. 


TNDER  date  of  August  14  the  Fostoria    Glass  Co., 
^      Moundsville,  W.  Va.,  mailed  the  following  notice: 

To  All  Agents:  Last  night  there  was  a  cloud- 
burst in  this  vicinity  that  caused  a  great  deal  of  dam- 
age. We  have  seen  no  papers,  the  telegraph  and  tele- 
phone lines  are  all  down,  and  there  is  no  mail.  The 
Fostoria' s  plant  escaped  damage,  and  we  are  running 
as  usual;  all  four  furnaces  in  full  operation.  We 
thought  best  to  write  you,  not  knowing  what  report  the 
newspapers  would  have.  Fostoria  Glass  Co. 

W.  A.  B.  DalzelL  Pres. 


RETAIL     ADVERTISING     POINTERS. 


SPEAK  in  specific  terms  when  talking  to  customers 
through  the  retail  advertisement — leave  the  flossy 
stuff  to  the  other  fellow — says  a  writer  in  "Playthings." 
Speak  of  good  merchandise,  good  store  service  and 
good,  square  prices;  leave  the  fake  stuff  alone  to  stand 
out  sharp  and  clear  in  contrast  to  your  convincing  copy 
which  rings  true  in  every  line. 

Remember  that  a  continual  succession  of  special 
sales  brands  a  store  as  a  sensational  one — a  store  which 
plays  too  hard  the  special  price  in  order  to  more  than 
make  up  on  unadvertised  articles  which  give  padded 
profits.  The  public  knows  full  well  this  policy  and  has 
gotten  into  the  most  annoying  habit  of  purchasing  the 
advertised  leaders  and  making  for  their  homes  with 
eyes  shut  to  everything  else.  This  fact  is  true  to  the 
extent  of  making  sensational  marking  down  practices 
absolutely  dangerous  to  immediate  profits  as  well  as 
detrimental  to  store  reputation.  A  price  reduction  of 
modest  proportions  is  believed.  One  of  great  propor- 
tions creates  one  of  two  results:  the  statement  "fake," 
or  an  investigation,  which,  if  it  verifies  the  reduction 
claimed  and  the  quality  up  to  stated  grade,  ends  in  a  pur- 
chase, and,  as  told  above,  an  exit  from  the  store  with- 
out further  buying. 

Use  a  distinctive  font  of  type,  one  that  shall  be 
different  from  all  other  advertisers  and  immediately  as- 
sociated with  your  house.  If  possible,  have  an  expert 
prepare  the  copy.  Give  him  full  rein  up  to  a  stated 
sum  of  money  to  be  expended;  give  him  a  fair  trial,  and 
ask  only  results.  Use  illustrations  freely,  and  remem- 
ber that  in  the  main  you  arc  talking  to  women 
readers. 
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Pointers  for  Buyers. 


Where  Live    Merchandise  May  Be  Obtained. 

Tips  to   Dealers   Looking  for  Ready 
Sellers. 


READY    FOR    IMMEDIATE   DELIVERY. 

On  another  page  Louis  Wolf  &  Co.  announce  a 
long-  list  of  Japanese  and  American  articles  ready  for 
immediate  delivery.  In  the  matter  of  dolls  and  toys 
particularly  the  information  that  they  have  goods  in 
stock  will  be  favorably  received.  These  items  are  in 
active  demand,  and  the  chance  to  secure  a  supply  will 
be  welcomed. 

JAPANESE    AND   ENGLISH   DINNERWARE. 

James  P.  Gordon,  representing  the  Jones,  McDuf- 
fee  &  Stratton  Co.,  Boston,  is  showing  his  lines  in 
rooms  420-422,  McAlpin  Hotel.  He  is  specializing  on 
open  stock  dinnerware  patterns  in  English  and  Japan- 
ese china  and  earthenware.  Some  of  the  designs  are 
very  attractive,  and  the  prices  are  moderate,  consider- 
ing the  times.  In  an  adjoining  room  the  Genesee  Cut 
Glass  Co.  are  making  a  very  bright  show  of  light  cut- 
tings. 

UNUSUAL  VALUES  IN  MIRROR  PLATEAUX. 

Money-saving  propositions  in  merchandise  are  ex- 
C3edingly  scarce  these  days;  consequently  it  is  not  to  be 
marveled  at  that  buyers  by  the  score  are  taking  advan- 
tage of  the  opportunity  to  lay  in  a  good  supply  of  mir- 
ror plateaux  at  the  price  reductions  offered  by  Charles 
Baum,  whose  farsightedness  in  purchasing  materials 
several  months  ago  enables  him  to  sell  below  the  mar- 
ket. A  host  of  novel  designs  are  included  in  the  dis- 
play. Mr.  Baum's  large  manufacturing  facilities  allow 
him  to  maintain  on  hand  a  stock  of  every  size  and  style, 
which  is  an  assurance  of  immediate  shipment  of  all 
orders. 

CHARMING   BREAKFAST   SETS. 

"The  Autocrat  of  the  Breakfast  Table"  is  the  title 
very  aptly  applied  by  the  Tajimi  Co.  to  their  dainty 
new  Awaji  ware  individual  breakfast  set.  Tt  is  one  of 
the  hits  of  the  fall  season,  and  merits  every  bit  of  the 
popularity  it  is  enjoying.  Shown  in  wonderful  shades 
of  old  rose  or  old  blue,  with  lacquer  tray  to  match,  it  is 
the  acme  of  good  taste.  And  what  will  equally  interest 
the  buyer  is  the  fact  that  it  is  stocked  for  ready  deliv- 
ery. Another  new  item  lately  placed  on  display  by  the 
company  is  a  pretty  little    black    lacquer    silver-inlaid 


table,  with  drawer  and  under  shelf.  It  is  a  convenient 
size  for  serving  tea  or  playing  cards,  but  will  find  a 
number  of  other  uses  in  the  household.  Particularly 
praisewoithy  are  the  elaborate  silver-inlaid  designs, 
which  are  quite  out  of  the  ordinary  in  their  artistic  con- 
ception. 

CLOSE-OUTS   IN    FRENCH    DINNERWARE. 

R.  W.  Corey,  in  rooms  16  and  18,  McAlpin  Hotel, 
is  showing  from  the  Mitchell,  Woodbury  Co.,  Boston, 
lines  of  English  and  American  ware  ready  for  immedi- 
ate delivery.  There  is  also  a  display  of  French  china, 
consisting  of  lines  which  the  house  will  discontinue,  and 
which  are  being  closed  out  at  attractive  prices.  A  line 
of  Japanese  fancy  goods  includes  some  large  vases,  one 
with  a  chrysanthemum  pattern  that  is  unusually  strik- 
ing. Mr.  Corey  will  be  here  all  through  next  week, 
and  perhaps  longer. 

MODERATE-PRICED    STATUARY. 

One  of  the  finest,  and  said  to  be  the  largest,  as- 
sortments of  marble-dust  figuies  on  the  market  is  the 
"Carrara"  line    shown  by    the    Horace  C.    Gray   Co. 


Busts  of  men  of  historical  prominence,  poets,  musicians, 
etc.,  are  shown  in  an  immense  variety,  together  with 
groups  of  every  character,  including  a  selection  of 
classical  subjects.     The  expert  molding  brings  out  every 
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detail  in  such  a  clean-cut  manner  that  they  have  every 
appearance  of  being  genuine  hand  carved. 

SATISFACTORY    COOKING    WARE. 

The  cooking  ware  of  the  Oxford  Pottery  Co.,  Cam- 
bridge, O.,  on  view  at  the  salesroom  of  Cox  &  Lafferty, 
is  proving  eminently  satisfactory  to  the  trade.  They 
make  the  usual  articles,  such  as  casseroles,  both  round 
and  oval,  shirred  egg  dishes,  bowls,  etc.,  together  with 
an  excellent  line  of  teapots,  both  black  and  brown. 
Some  of  these  are  silver-mounted. 

ADDED   LINES. 

Demorest  &  Co.,  local  representatives  of  the  Co- 
operative Flint  Glass  Co.,  have  taken  on  the  lines  of 
the  New  Cumberland  Glass  Co.,  manufacturers  of 
lighting  glassware,  tumblers,  etc.,  and  in  order  to  give 
the  goods  proper  display  have  leased  two  rooms  adjoin- 
ing that  they  now  occupy  on  the  fifth  floor  of  the  Pres- 
byterian Building. 


IN    TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishingf , 
1,  lamps;  t,  toys;  s,  silverware. 


TN  addition   to  those   noted  under  the  head  of  "Per- 
•*■    sonal, ' '  the  following  buyers  were  reported  this  week : 

F   T    Boyland,  1,  c,  hf,  Rike-Kumler   Co,  Dayton,  O. 

230  Fifth  ave. 
Mr   Norman,  t,  Wm   Taylor,  Sons   &    Co,  Cleveland. 

470  Fourth  ave. 
G  F  Williams,  s,  The  Fair,  Chicago.     225  Fourth  ave. 
A    E    Wilkins,    hf,    Furchgott   Co,   Jacksonville.     108 

Worth. 
Mr  Levy,  c,  Waldron  Co,  New  Orleans. 
D  E  Healy,  Cohen  Bros,  Jacksonville.     Madison. 
R  Loeb,  Loeb  Bros,  Mexico  City. 
M  J  Donahue,  c,  hf,  Castner-Knott  D  G  C,  Nashville, 

Tenn.     23  East  26th. 
I  Halpern,  hf,  t,  Stix,  Baer  &  Fuller  D  G  Co,  St  Louis. 

Mo.     1140  B'way. 
W  L  Breen,  hf,  c,  t,  G  M  McKelvey  &  Co,  Youngstown, 

O.     1270  B'way. 
F  A  Smith,  c,  g,  1,  Gilchrist    Co,  Boston.     404  Fourth 

ave. 
S  M   Wilkes,  c,  g,  S  M  &  E  H  Wilkes  Co,  Laurens,  S 

C.     Collingwood. 
J   MacFarquhar,  t,  S    Kahn,  Sons    &  Co,  Washington. 

432  Fourth  ave. 
N  B  Silberberg  and  Geo  O'Hara,  c,  g,  hf,  t,  B  Lowen- 

stein  &  Bro,  Memphis,  Tenn.     22  East  17th. 
Thos.  Cannon,  The  Doody  Co,  Macon,  Ga. 
A    H    Baum,    hf,  M    Goldenberg,    Washington,   D    C. 

Cumberland. 
<•  E  Titchener,  c,  hf,  Dils  Bros  &  Co,  Parkersburg,  Pa. 

Imperial. 
A  J  Boiswert,  hf,  <  ,  «-,  t,  Davison  Bros  Co,  Sioux  City, 

Iowa.     1261  B'way. 
H  Claus,  g,  Boston    Store,  Syracuse,  N  Y.     220  Fifth 

ave. 
W  D  Gilmore,  c,  Kaufman-Straus  Co,  Louisville,  Ky. 

Vanderbilt. 


A    Pohlman,  hf,  t,  Joslin   D  G   Co,  Denver.     23    East 

26th. 
J  Stolbery,  s,  Golden  Rule,  St  Paul.     1261  B'way. 
J  Hertzberg,  hf,  s,  S    Kann,  Sons   &  Co,  Washington, 

D  C.     432  Fourth  ave. 


MONTHLY     SUMMARY     OF     IMPORTS. 


THE  imports  of  earthenware,  stone  and  china  ware 
for   the    month    of    May,    1917,  compared  with 
the  same  month  in  the  preceding  year,  were  as  follows: 


1916 

1917 

Great  Britain 

$176,825 

8,027 

104,050 

62,057 

91.221 

36,128 

$245,064 

67,800 

223,135 

Other  Countries 

35,194 

Total. 


I 


I 


|        478,308         |        571,193 


FOR    ELEVEN    MONTHS    ENDING    MAY. 


1915 


1916 


Great  Britain. . . 

Austria 

France 

Germany 

Japan   

Other  Countries 


$2,136,904 

387,971 

977,038 

2,945,525 

1,148,795 

407, S99 


$1,730,108 

146,196 

915,528 

1,003,268 

1,109,581 

341,664 


1917 


$2,241,258 

2,032 

914,417 

28,825 

1,734,908 

394,159 


8,004,132 

5,246,355 

5,315,599 

TOYS. 

1916 

1917 

$49,774 
73,908 

$131,440 

Total 

123,682 

131,440 

FOR   ELEVEN    MONTHS   ENDING    M 

AY. 

1915 

1916 

1917 

OtherCountries 

$6,414,385 
1,234,232 

$2,3  55,328 
728,843 

$19,045 
1,255,825 

7,648,617 

3,064,171 

1,274,870 

GLASSWARE. 

MAY 


1916 

$198,163 


1917 
$149,332 


FOR  ELEVEN  MONTHS  E'D'G  MAY 


1915       1916       1917 
1,381,246  $1,990,094   $2,015,800 
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HYDRATE     OF     POTASH 

Containing  not  more  than  fifteen  per  cent  of  Caustic  Soda. 


MAY 

FOR  ELEVEN  MONTHS  E'D'G  MAY 

1916 

S748 

1917 
51,926 

1915 

$224,612 

1916 

$4,561 

1917 

$30,259 

CHINA     CLAY. 


MAY 

FOR  ELEVEN  MONTHS  E'D'G  MAY 

1916 

$97,334 

1917 
$143,513 

1915 

$1,808,564 

1916 
$1,429,885 

1917 

$1,307,737 

ARTICLES  OF  METAL   ENAMELED  OR  GLAZED  WITH 
VITREOUS  GLASSES. 


MAY 

FOR  ELEVEN  MONTHS  E'D'G  MAY 

1916 
$14,655 

1917 

$890 

1915 

$487,069 

1916 

$210,584 

1917 

$155,053 

INDIVIDUALITY     IN     TABLE     FURNISHINGS. 


WHILE  there  are  a  good  many  women  who  feel  that 
just  as  any  stationery  but  pure  white  of  conven- 
tional size  is  in  bad  taste,  so  they  feel  that  any  dinner 
china  but  that  which  is  white  with  a  gold  border  or 
monogram  is  also  out  of  place.  But  there  are  other 
women  who  feel  that  their  china,  like  everything  else 
in  their  house,  must  be  an  expression  of  their  individual 
fancy,  writes  Anne  Rittenhouse  in  the  "Syracuse  Her- 
ald." These  are  the  hostesses  who  dared  to  use  black- 
trimmed  china  when  it  was  still  a  novelty.  They  select 
odd  and  unusual  designs.  They  have  many  sets  that 
can  be  varied  to  suit  the  type  of  meal  or  menu.  Where 
funds  are  not  lacking  these  individuals  have  china  made 
to  order  in  strange,  unconventional  shapes  and  colors. 

One  woman  who  became  weary  of  having  every- 
thing about  the  dining  room  always  symmetrical  sud- 
denly made  up  her  mind  there  was  no  reason  why 
dining  room  tables  should  always  be  round  or  square  or 
oblong.  So  she  had  a  dining  table  made  for  her  that 
was  shell-shaped.  She  affected  a  great  fondness  for 
things  of  the  sea,  and  hence  the  shell.  Then  she  grew 
weary  of  always  having  plates  that  were  round  and 
glasses  that  were  exactly  symmetrical.  Nature  does 
not  make  things  that  way,  she  reasoned.  So  she  went 
about  ordering  plates  and  platters  and  glass  and  a  com- 
plete dinner  service  that  was  different.  And  she  re- 
belled, too,  against  having  the  floral  decoration  always 
directly  in  the  middle  of  the  table.  If  the  result  was 
not  entirely  to  the  liking  of  all  her  friends  who  dined 
with  her,  she  at  least  found  infinite  satisfaction  in  as- 
suring herself  that  she  was  not  like  other  women  and 
that  her  dinners  were  different  from  theirs. 

Perhaps  it  is  fortunate  that  most  of  us  cannot  have 


dishes  made  to  order,  for  we  might  achieve  some  rather 
painful  results  if  we  did.  And  perhaps  there  is  the  wis- 
dom of  the  ages  in  the  time-honored  custom  of  having 
dinner  plates  perfectly  round,  though  nature  has  not 
shown  her  wisdom  in  making  apples  perfectly  spherical, 
and  a  few  things  like  oyster  and  snail  shells  are  ingen- 
iously devised  to  defy  all  rules  of  symmetry. 

But  at  least  we  can  all  of  us  select  dishes  for  our 
homes  that  appeal  to  our  tastes  and  that  fit  in  with  the 
rest  of  our  surroundings.  And  really  the  price  of  the 
dish  has  very  little  to  do  with  its  artistic  merit.  The 
time  has  gone  by  when  we  admire  household  posses- 
sions simply  because  of  their  intrinsic  worth.  Because 
a  dish  may  be  made  of  the  finest,  most  flawless  French 
porcelain,  because  its  surface  is  lustrous,  and  because 
it  is  heavily  burnished  with  gold,  does  not  make  that 
dish  a  good  sort  to  have  unless  it  is  exactly  suitable  to 
your  dining  room  and  to  the  kind  of  entertaining  that 
you  do.  Perhaps  in  your  dining  room  blue  willow 
ware  would  be  more  suitable;  then,  though  blue  willow 
ware  is  usually  very  much  less  expensive  than  china 
burnished  with  gold,  that  would  be  the  best  for  you  to 
have.  The  day  has  gone  when  we  care  for  what  was 
once  called  "handsome"  china.  Our  ideas  of  beauty 
lie  deeper  than  mere  matters  of  dollars  and  cents. 

Although  much  of  the  china  imported  to  us  from 
Japan  is  rather  faulty  in  the  alignment  of  the  pattern, 
and  although  we  frequenty  find  pieces  imperfect  in 
shape,  as  a  general  thing  it  does  possess  artistic  merit 
beyond  that  of  similarly-priced  American  ware.  The 
cheapest  kind   of  thin    Japanese    china — that  with  the 

Continued  on  page  21. 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

C  ALESMAX  WANTED— Acquainted  with  table  glassware  and 
*-*  illuminating  glassware  line.  Xew  York  and  vicinity.  Give 
age,  experience  and  salary  wanted.     Address  A  136,  this  office. 


\  A  /  AXTKD—  A  young  man  with  some  experience   in  selling 
*  cut  glass  to  show  a  fine  line  in  the  smaller  cities  east  of 

Ohio.     Address  A  134,  this  office. 

CALESMAX  WANTED- Acquainted  with  crockery  and  glass 
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and  illuminating  trade — New  England  district.      Give  age, 


experience  and  salary  wanted.     Address  A  137,  this  office. 


SITUATIONS     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
1  Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A 131,  this  office. 

pvEPARTMEXT  store  buyer  open  for  position   September  1, 


u 


1917.     Address  A 139,  this  office 
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design  showing:  red  borders  with  an  all-over  pattern  of 
ladies  in  blue,  green  or  red  kimonos  against  the  con- 
ventional Japanese  backgronnd  of  chrysanthemums  on 
bamboo  trellises  with  the  inevitable  Fujiyama  in  the 
distance — possesses  real  artistic  merit.  With  certain 
types  of  dining  room  it  is  excellent — and  in  most  places 
that  type  of  china  can  frequently  be  bought  at  the  five 
and  ten  cent  stores. 

Although  blue  is  one  of  the  hardest  colors  for  the 
china  decorator  to  manage,  owing  to  the  tendency  of 
blue  to  run,  it  is  the  color  of  many  of  the  most  attrac- 
tive of  English  and  American  wares.  With  a  dining 
room  showing  blue  rug  or  carpet  or  a  blue  wall  paper 
there  could  not  be  a  better  choice.  There  is  a  very 
pretty  imitation  Delft,  in  rather  heavy  ware,  that  is  ex- 
cellent for  a  dining  room  suggestive  of  a  Dutch  interior. 


PURITAN 
CHINA. 


The  Puritan  is  a  patented  shape.      Decorations  are  controlled. 
Shipments  as  wanted.     Ask  for  samples — without  obligation. 

THE     LIMOGES     CHINA    CO.. 

Manufacturing  Potters, 
W.  I.  Gahris,  Pres't.  SEBRING,    OHIO. 


THE 


ROYAL  ART   GLASS  CO., 

243     CANAL    ST.,  NEW     YORK, 

invite  youi  inspection  of  their  Fall  lines  of  Gas  and  Electric 
Boudoir  and  Table  Lamps,  Domes,  etc. 


ely  mei 

al.     A  visr. 


JONES,  McDUFFEE  &  STRATTON  CO. 


THE  FLAMENGO  PATTERN  NIPPON  CHINA. 

Amon£  our  many  Stock  Patterns  in  Nip- 
pon China  one  of  the  most  attractive  is 
The  Flamengo  Pattern,  shown  in  above 
cut,  which  is  a  large  flower  border  and 
centre  decoration  in  pink  and  blue  with 
green    leaves. 

We  have  on  hand  a  full  stock  of  this 
pattern  in  both  original  assorted  packages 
and  in   open   stock. 

We  also  have  in  open  stock  and  original 
assorted   packages  : 

Ihe  Pagoda  Pattern  Nippon  China. 

The  Sicily  Pattern  Nippon  China. 

The  Rouen  Pattern  Nippon  China. 


Our  Mr.  James  P.  Gordon  will  be 
at  Hotel  McAlpin  from  August  13th 
to  226,  Rooms  420-422,  showing 
above  patterns  as  well  as  many  of 
our  other  stock  patterns,  including  : 

Ridgway's  Blue  Willow  Pattern. 

Grindley's  Gold  Band  Pattern. 

Johnson    Bros.'  Black   and   White  with    Gold 
Lines  Pattern. 

Alfred    Meakin's    Red   and    Green  with    Black 
key  Border  Pattern. 

English  Plain  Printed  Border  on  plain  shape. 


JONES,  McDUFFEE  &  STRATTON  CO., 

Importers  and  Wholesalers 

33   Franklin   St.,  Boston. 


NEW     YORK,    AUGUST    23,    1917. 


THE    CONDITION    OF    BUSINESS. 


A  decided  falling-  off  in  trade  among  the 
New  York     importers  over  last  week  is  noticed.  The 

buyers  who  helped  to  make  good  busi- 
ness then  have  departed,  and  only  a  few  new  arrivals 
have  taken  their  places.  The  newcomers,  with  a  few 
notable  exceptions,  are  not  among  the  largest  buyers. 
Mail  orders,  too,  have  dwindled.  There  is  a  good  rea- 
son for  the  lull — unfilled  previous  orders.  It  is  haidly 
to  be  expected  that  buyers  will  order  liberally  while 
specifications  already  made  remain  unsatisfied.  There 
is  still  a  good  demand  for  wares  from  stock,  however. 


A  marked  feature  is  the  increasing  arrival  of  Eng- 
lish goods.  Good  shipments  are  coming  every  week, 
and  with  tolerable  regularity.  Some  importers  have  re- 
ceived more  ware  since  the  first  of  the  year  than  ever 
before  in  a  corresponding  period.  This  is  because  the 
English  government,  looking  to  the  future,  is  aiding 
the  exporters.  The  authorities  there  some  time  ago 
directed  that  potters  doing  an  export  trade  of  seventy- 
five  per  cent  of  normal  were  to  be  supplied  with  workers 
from  other  plants,  so  that  their  output  might  he  in- 
creased, even  if  the  smaller  potteries  had  to  be  closed 
down.  England  is  particularly  favoring  her  foreign 
trade,  with  the  idea  of  retaining  it  after  the  war,  to  the 
exclusion  of  German  goods. 


At  the  glass  factories  new  business  comes  in  every 
day  as  a  matter  of  course,  but  not  in  large  volume.  New 
York  representatives  have  had  rather  a  quiet  week. 


while  the  demands  for  Government  purposes  have 
swelled  the  files.  The  local  agents  in  New  York  com- 
plain that  city  buyers  are  not  anticipating  their  wants 
as  largely  as  they  should. 


Retail  trade  in  New  York  is  hardly  what  was  ex- 
pected at  this  time,  and  the  same  may  be  said  of  New 
England.  From  the  West  and  South  come  reports  of 
good  business,  while  in  Eastern  Pennsylvania  and 
Maryland  the  mercantile  barometer  is  set  at  "fair." 


Years  ago  the  month  of  August  was  a  very 
Boston  busy  time,  with  buyers  from  the  country  dis- 
tricts putting  in  an  appearance  to  make  their 
fall  purchases;  but  nowadays  August  business  is  almost 
nil.  However,  prospects  for  the  future  seem  bright, 
provided  the  prices  of  ware  don't  soar  so  high  as  to  be 
entirely  out  of  the  reach  of  small  buyers.  Already  a 
few  of  the  agents  of  the  big  stores  from  the  New  Eng- 
land cities  have  made  preliminary  rounds  of  the  estab- 
lishments. Some  salesmen  have  started  on  their  trips, 
and  the  bosses  are  sitting  back  and  praying  for  good  re- 
results. 


East  Liverpool 
and  Vicinity 


There  is  little  change  in  the  situation  at  the  potter- 
ies.    Orders   are  for   smaller  quantities   from  dealers, 


For  the  past   three  weeks  business 
has    been    moving    spasmodically. 
Between  periods    of  dullness  occur 
spurts  of  activity,  to   be  again  fol- 
lowed by  a  calm  during  which  no  business  at  all  is  re- 
ceived.    Then  suddenly  comes  a  "trainload  of  orders." 
Manufacturers   do   not    worry   when   mails   are   slow. 
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They  have  ample  business  on  file  to   keep  plants  work- 
ing full  time. 

Conditions  during  the  past  week  have  im- 
Chicago     proved   a   great    deal.       Buying    is    much 

stronger,  both  inside  and  outside  of  the 
city.  While  the  number  of  visiting  merchants  is  not  as 
large  as  might  be  desired,  those  who  are  coming  are 
placing  good  orders. 

Business    at  the  glass  factories  can 
Pittsburgh  and     be    best    designated    as    "spotty." 
Vicinity  One    day   there   will    be  a  rush  of 

orders;  the  next  nothing.  Blown 
ware  continues  in  active  demand.  Blanks  for  cutting 
also  have  a  great  call.  Water  and  lemonade  sets  have 
been  and  still  are  in  good  request.  Orders  from  job- 
bers for  goods  for  army  and  navy  use  are  keeping 
many  of  the  factories  busy. 


MANUFACTURING     POTTERS     HIT     BACK. 


[Special  Despatch  to  Crockery  and  Glass  Journal.] 


EAST  LIVERPOOL,  O.,  Aug.  23.— Fifteen  counter 
propositions  were  presented  by  the  Labor  Com- 
mittee of  the  United  States  Potters'  Association  to  the 
committee  of  the  National  Brotherhood  of  Operative  Pot- 
ters at  their  conference  this  morning. 

A  preface  asserts  that  through  strikes  in  the  past 
two  years  over  a  million  dollars  in  wages  has  been  lost 
to  the  operatives,  and  the  manufacturers  ask  that  both 
sides  put  up  a  cash  forfeit  of  $100,000  for  the  violation 
of  agreements  on  either  side. 

Kilnmen  are  to  keep  drawing  crews  full  or  draw 
their  own  kilns.  The  abolishment  of  the  nine  o'clock 
lunch  period  is  demanded,  and  also  the  right  of  manu- 
facturers to  install  time  clocks.  The  discontinuance  of 
contract  systems  in  shops  is  another  of  the  provisions. 


HAVILAND     CHINA     FOR     COMMONWEALTH. 

IT  is  planned  to  furnish  the  dining  rooms  and  res- 
taurants of  the  Hotel  Commonwealth,  soon  to  be 
erected  in  the  Times  Square  district,  with  "Ch.  Field 
Haviland"  china  of  the  same  quality  and  character  as 
that  used  by  the  Ritz  Carlton  hotel  system  all  over  the 
world,  by  Delmonico's,  Hotel  Gotham,  and  many  other 
-•i.inent  hotels  of  the  United  States  and  Europe. 
The  Commonwealth  will  be  the  greatest  hotel  in 
the  world.  Rising  twenty-eight  stories  in  the  very 
hear'  rk,  it  will  occupy  an  entire  block  front 

The  total  cost  ol  the  great 
Iry  will  bcfl5,0(  omprising  3  hares 


of  stock  at  a  par  value  of  $100  per  share.  No  one  per- 
son will  be  allowed  to  subscribe  to  more  than  ten 
shares.  Thus  there  will  be  more  than  100,000  men  and 
women  throughout  the  country  personally  interested  in 
it,  and  its  patronage  will  be  secured  from  the  moment 
its  doors  are  thrown  open  for  business. 

Shareholders  in  the  Commonwealth  will  receive 
dividends  upon  their  investments,  rebates  upon  all  ex- 
penditures for  food  and  lodging,  and  will  get  a  discount 
upon  purchases  made  at  New  York  stores  through  the 
Commonwealth  shopping  bureau.  Besides,  they  will 
automatically  become  participants  in  the  privileges  of 
the  Commonwealth's  luxurious  club,  with  their  initia- 
tion fee  and  their  dues  paid  once  for  all  by  the  $100 
paid  for  a  share.  Gymnasium,  swimming-pool,  indoor 
golf,  tennis,  squash,  smoking,  reading  and  lounging 
rooms  will  be  at  their  disposal  during  theii  stay  at  the 
great  hostelry. 

H.  L.  Merry,  already  famous  as  manager  of  great 
hotels,  will  manage  the  Commonwealth.  More  than  a 
score  of  firms  of  national  importance  are  behind  the 
enterprise,  and  the  whole  plan  has  received  an  unpre- 
cedented newspaper  endorsement. 


WHINING     OVER     TRIFLES. 


TNLESS  things  always  break  right  we  too  often  sulk 
^  and  won't  play.  We  have  a  hunch  that  we  can 
only  do  our  best  under  perfect  conditions.  We  deserve 
no  medals  on  that  score— he's  a  poor  helmsman  who 
cannot  steer  a  straight  course  in  a  fair  wind.  The  man 
who  brings  the  ship  to  port  in  the  teeth  of  the  storm  is 
the  man  who  is  entitled  to  the  plaudits  and  the  plunks. 

Fancy  a  big,  healthy,  husky,  six-foot  gink  sulking 
over  the  daily  game  of  life  because  he  scalped  a  pimple 
on  his  chin  shaving  before  breakfast !  Imagine  a  noble 
male  biped  having  his  whole  day  upset  because  his 
morning  cup  of  coffee  wasn't  hot  enough  to  burn  his 
tongue  !  If  a  grown-up  man  whines  over  a  nicked 
chin,  or  a  lukewarm  cup  of  coffee,  how  would  he  salute 
a  real  calamity  ? 

The  poor  chap  who  is  hopping  cheerfully  along 
through  life  on  one  leg  should  point  a  moral  for  that 
kind  of  a  man,  says  a  writer  in  the  "Boston  Post. ' '  The 
whiner  over  trifles  should  make  a  study  of  his  unfortu- 
nate brother  with  sightless  eyes  who  nevertheless  reads 
by  means  of  his  fingertips  and  is  content— or  the  smil- 
ing cripple  in  the  wheel  chair  should  give  him  pause  and 
wring  from  him  a  vow  to  can  his  small  complaints. 

The  world  was  not  built  to  your  order;  but  if  you 
are  minded  to  adjust  yourself  to  its  ups  and  down  you'll 
find  it  a  pretty  happy  old  planet  to  live  on.  Instead  of 
magnifying  the  trifling  troubles  that  come  to  you,  face 
them  serenely  and  cheerfully  as  things  too  small  to  be 
considered.  Do  that,  and  when  the  big  wallop  comes 
you  will  be  unafraid— your  spirit  will  not  quail. 
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Your  attitude  toward  life  will  make  you  master  or 
servant  of  every  situation,  every  calamity,  every  sor- 
row. You  can  acknowledge  defeat  early  in  the  game 
or  play  against  overwhelming  odds  and  win.  It's  up 
to  you. 


AT    CHICAGO. 


BUYERS  of  crockery  and  glassware,  fearful  that  they 
may  not  be  able  to  get  the  sort  of  goods  they  want 
for  their  trade  this  fall,  are  much  disturbed  because 
they  cannot  secure  definite  assurances  as  to  deliveries 
from  the  factories.  Only  a  few  promise  anything 
definite.  The  majority  of  orders  are  taken  with  an  un- 
derstanding of  piecemeal  delivery — so  many  dozen  now 
and  so  many  later.     Some   factories  will    not  promise 

even  that  much. 

*  • 

The  chain  stores  concern  operating  as  the  Pugh 
Stores  Co.,  whose  affairs  were  recently  aired  in  court, 
has  assigned  the  leasehold  of  the  enterprise  to  Frederick 
J.  Hillman,  of  Springfield,  Mass.  The  Pugh  Stores 
Co.  was  floated  a  few  years  ago  with  a  stated  capital  of 
$20,000,000.  A  couple  cf  months  ago  it  fought  off  two 
requests  for  receiverships  brought  by  stockholders. 
More  recently  small  suits  ranging  from  $1,000  down  to 
$200  have  been  brought  by  creditors.  Under  the  plans 
now  forming  it  is  reported  that  a  reorganization  of  the 
company  will  be   effected   under   the    direction  of   the 

Eastern  interests. 

*  * 

George  R.  Spinney  has  gone  to  Boston  for  a  few 
weeks'  vacation. 

Howard  Fry,  of  the  H.  C.  Fry  Glass  Co.,  was  in 
the  city  during  the  week. 

*  » 

Miss  Elizabeth  Zink,  bookkeeper  for  Earl  W.  New- 
ton, has  returned  from  her  vacation. 

*  • 

John  Ling,  buyer  for  Mandel  Bros.,  is  again  at  his 
desk  after  completing  a  trip  among  the  Eastern  factor 
ies. 

B.  A.  Hauptmann,  superintendent  of  the  decorat- 
ing department  of  the  Cambridge  (O.)  Glass   Co.,  was 

in  the  city  this  week. 

*  * 

Fire  last  week  destroyed  a  part  of  Steinbrenck's 
Five  and  Ten  Cent  Store,  Wabash  avenue  and  Thirty- 
fifth  street.  The  blaze  started  in  the  basement,  and  had 
made  strong  headway  before  it  was  discovered. 

»      # 

The  Chicago  Association  of  Commerce  has  launched 
a  campaign  to  assist  manufacturers  and  merchants 
who  are  endeavoring  to  create  a  demand  for  goods 
manufactured  in  this   country  in  preference  to  the  im- 


ported articles.  It  is  recognized  that  as  soon  as  the 
war  is  over  there  will  be  a  hard  fight  for  commercial 
existence  on  the  part  of  foreign  nations.  The  Associa- 
tion is  taking  the  stand  that  in  many  lines  American 
manufacturers  are  producing  goods  equal  or  superior 
to  the  imported  ones. 

Adolph  Schnagl,  buyer  for  Siegel,  Cooper  &  Co., 
has  returned  from  a  trip  to  Star  Lake,  Mich.,  where 
his  family  is  spending  the  summer. 

•  • 

That  floor  lamps  will  be  as  popular  as  ever  this  fall 
is  indicated  by  the  fact  that  State  street  stores  are  plac- 
ing large  orders  with  local  manufacturers  for  bases,  and 
in  some  instances  for  the  finished  product.  A  number 
of  the  stores  have  their  own  departments  for  manufac- 
turing shades,  buying  only  the  wire  frames  and  silk. 

•  » 

Hugo  Polachek,  buyer  for  one  cf  the  department 
stores  of  Minneapolis,  was  in  the  city  during  the  week. 

*  * 

Harry  Berliner,  buyer  for  Gimbel  Bros.,  Mil- 
waukee, was  in  the  city  last  week  looking  over  the  dis- 
plays of  factory  representatives. 

*  • 

Heavy  war  orders  continue  to  pour  into  the  office 
of  Albert  Pick  &  Co.  While  Uncle  Sam  is  proving  an 
excellent  customer,  he  is  a  very  particular  and  exacting 
one.  He  is  especially  averse  to  delays  in  delivery,  and 
the  whole  office  force  is  kept  constantly  on  the  jump. 
There  will  be  nothing  cheap  about  the  outfitting  of  the 
cantonments,  so  far  as  the  crockery  and  glassware  are 
concerned. 


NEW     DEVICE     FOR     DRYING     WARE. 


AN  improved  method  for  drying  ware  in  the  stove 
room  of  a  pottery  has  just  been  perfected  by 
Homer  H.  Knowles,  of  the  Knowles,  Taylor  &  Knowles 
Co.,  of  East  Liverpool,  who  has  applied  for  a  patent  on 
the  device. 

The  apparatus  embodies  spaced  endless  carrier 
chains,  a  plurality  of  receiving  shelves  suspended  from 
these  chains,  and  manually  operative  means  for  moving 
the  chains.  The  invention  is  simple  in  its  construction, 
serviceable  and  efficient  in  practical  operation,  and  may 
be  manufactured  and  installed  at  relatively  small  cost. 

The  value  of  Mr.  Knowles'  invention  lies  in  the 
fact  that  it  eliminates  cracked  and  crooked  ware  to  a 
large  extent  by  giving  free  circulation  of  air  on  all  sides 
of  the  mold.  It  does  away  with  the  mold  runner,  and 
makes  it  possible  for  a  jiggerman  to  make  a  good  day's 
wage  by  his  own  efforts.  The  finisher  can  empty  the 
molds  at  the  opposite  ends.  Carrying  of  boards  is 
thereby  eliminated,  and  it  is  not  necessary  to  enter  the 
hot  stove  room. 
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The  shelves  can  be  made  any  length  up  to  fourteen 
feet,  utilizing:  all  space  and  practically  doubling-  the 
mold  capacity.  The  apparatus  can  be  put  in  an  old  fac- 
tory, on  account  of  the  weight  being  equally  distri- 
buted. As  stated  in  our  last  issue,  one  is  now  being 
built  in  plant  No.  2  of  the  Knowles,  Taylor  &  Knowles 
pottery. 


SHUT     DOWN     FOR     LACK     OF     GAS. 


DECAUSE  of  gas  shortage  the  Ripley  Glass  Co.  at 
*-J  South  Connellsville,  Pa.,  is  idle.  At  Mount  Pleas! 
ant,  Pa.,  J.  M.  Bryce,  of  Bryce  Bros.  Co.,  appeared  be- 
fore the  City  Council  and  stated  that  the  factory  would 
be  compelled  to  leave  Mt.  Pleasant  if  the  supply  of  gas 
was  curtailed.  The  L.  E.  Smith  Glass  Co.,  of  the  same 
place,  also  contemplates  moving  elsewhere  on  the  same 
account. 


AFFAIRS     OF     W.    &     A.     BACON     CO. 


TN  the  bankruptcy  proceedings  instituted  last  week 
•*•  against  the  W.  &  A.  Bacon  Co.,  Boston,  Charles  G. 
Bancroft,  president  of  the  International  Trust  Co.,  of 
that  city,  was  appointed  receiver  by  Judge  Morton,  of 
the  United  States  District  Court,  following  a  most  har- 
monious meeting  of  creditors,  during  which  the  concern 
was  spoken  of  by  all  the  lawyers  who  addressed  the 
judge  in  terms  of  the  highest  praise.  It  was  pointed 
out  that  the  company  had  been  in  business  many  years, 
that  its  integrity  was  not  to  be  questioned,  and  that  its 
methods  of  conducting  business  were  as  an  open  book. 
It  was  generally  agreed  that  it  was  reorganization  and 
not  liquidation  that  was  desired.  The  business  is  be- 
lieved to  be  solvent,  the  assets  and  liabilities,  estimated 
at  $700,000,  being  equal. 

The  Bacon  company,  which  had  conducted  a  smal- 
ler store  in  Boston  for  many  years,  succeeded  to  the 
business  of  the  Henry  Siegel  Co.  after  that  concern 
was  declared  bankrupt  and  placed  in  receiver's  hands 
several  years  ago. 

Before  the  week  is  over  it  is  expected  that  re- 
organization plans,  involving  a  substantial  cash  pay- 
ment, will  be  ready  for  submission  to  the  various  bank- 
ing and  mercantile  creditors.  It  is  understood  that 
some  new  capital  will  be  forthcoming  from  Boston  in- 
terests. 

It  is  believed  that  the  load  that  broke  the  back  of 
the  Bat  MM  was  the  heavy  rental  of  the  Washington 
street  store— the  same  burden  that  proved  too  much  for 
the  Siegels — and  the  other  overhead  charges  incidental 
to  the  maintenance  of  the  biggest  department  store 
building  in  Boston.  That  one  of  the  first  steps  in  re- 
organization will  be  a  drastic  cut  in  rental  from  the 
sent  $250,000  a  year  to  between  $175,000  and  $180,- 
000  is  firmly  bettered.      Thil,  it    is  understood,  will   be 


accomplished  by  a  remodeling  of  the  building  so  that 
part  of  it  may  be  used  as  a  big  modern  moving  picture 
house. 


A     QUARTER     CENTURY     OF     SERVICE. 


'T'HE  accompanying  photograph  is  that  of  Gustave  H. 
'  Mueller,  who  on  August  22  completed  twenty-five 
years  of  continuous  service  with  Fensterer  &  Ruhe. 
He  started  first  as  a  stenographer  and  typewriter,  and 
graduated  into  various  branches  of  employment  all  over 


the  store.  For  the  past  ten  vears  he  has  been  on  the 
road  for  them,  touring  the  Middle  West  and  New  Eng- 
land. He  has  made  a  specialty  of  blanks  for  glass  cut- 
ting, and  is  one  of  the  best  known  salesman  in  this 
line.  In  1904  he  was  given  an  interest  in  the  business, 
having  previously  for  a  long  time  held  the  position  of 
confidential  clerk.  He  has  been  to  Europe  in  the  inter- 
est of  the  firm,  his  last  trip  being  in  1912.  Mr.  Mueller 
is  happily  married  and  owns  a  nice,  cosey  home  at 
Highwood,  N.  J. 


ICELAND     ORDERS     OUR     OIL     STOVES. 


A  N  order  for  a  large  number  of  oil  stoves  to  go  to 
■**  Iceland  was  received  by  Edward  Miller  &  Co. 
last  week.  Coal  at  that  point  is  quoted  at  $100  a  ton, 
and  hard  to  get  at  that.  Therefore  the  Icelanders  are 
now  turning  to  oil  for  fuel.  Norway  and  Sweden  are 
also  short  of  coal,  and  inquiries  from  the  former  have 
been  made  about  oil  stoves,  so  that  the  probability  is 
that  country,  too,  will  order. 


15 


UIIUUUI|[llllllUlU^ii)iiiiiBiliBiB^Bnu^u^B|jyBi 


Contrary  to  the  usual  custom, 
East  Liverpool  whereby  the  president  of  the  Na- 
and  Vicinity  tional  Brotherhood  of  Operative  Pot- 
ters has  appointed  the  members  of 
the  workers'  conference  committee  who  will  confer 
with  the  Labor  Committee  of  the  United  States  Potters' 
Association  to  discuss  the  new  wage  scale,  the  selection 
of  conferees  this  year  is  left  to  the  members  them- 
selves, and  last  Friday  night  the  various  local  unions 
met  to  elect  them.  The  employers'  committee  is  com- 
posed of  the  following:  Chairman,  W.  Edward  Wells, 
Homer  Laughlin  China  Co.;  H.  N.  Harker,  Harker 
Pottery  Co.;  William  L.  Smith,  Sr.,  Taylor,  Smith  & 
Taylor  Pottery  Co.;  Patrick  McNicol,  Standard  Pottery 
Co.;  George  C.  Thompson,  Thompson  Pottery  Co.; 
Homer  J.  Taylor,  Knowles,  Taylor  &  Knowles  Pottery 
Co.;  all  of  this  city;  Frank  A.  Sebring,  Sebring  Pottery 
Co.;  Harry  D.  Wintringer,  Steubenville  Pottery  Co.; 
W.  S.  George,  W.  S.  George  Pottery  Co.,  East  Pales- 
tine; A.  G.  Dale,  International  Pottery  Co.,  Trenton, 
N.  J.  That  the  manufacturing  potters  would  go  into 
the  joint  wage  conference  with  the  workers  without 
presenting  a  series  of  counter  proposals  was  unthink- 
able. But  no  one  dreamed  they  would  come  back  so 
sturdily,  The  cash  forfeit  in  case  of  violated  agree- 
ments should  be  insisted  upon. 

•      • 

Buyers  who  have  been  here  of  late  seeking  supplies 
of  special  items  in  hotel  ware  have  been  unable  to 
secure  near  enough  to  meet  immediate  requirements. 
The  manufacturers  haven't  the  ware  in  stock,  and  it  is 
a  difficult  matter  to  get  it  made,  on  account  of  the  rush 
on  other  lines.  Not  all  potteries  in  this  locality  manu- 
facture hotel  ware,  and  the  manufacturing  capacity  of 
those  which  do  is  already  taxed  to  the  utmost. 

»     • 

John  C.  Thompson,  of  the  Thompson  Pottery  Co., 
and  W.  L.  Smith,  Sr.,  of  the  Taylor,  Smith  &  Taylor 
Co.,  will  each  have  two  sons  in  Uncle  Sam's  new  na- 
tional army.  Malcolm  Thompson  was  given  a  cap- 
taincy, and  his  brother,  Josiah  D.,  a  second  lieutenancy 
at  the  officers'  reserve  corps  training  camp  at  Fort  Ben- 


jamin Harrison,  Ind.  Ralph  K.  Smith  was  appointed 
second  lieutenant  at  Plattsburg,  N.  Y.  His  brother, 
Richard,  is  first  lieutenant  of  Company  E.  Tenth  Regi- 
ment Ohio  National  Guard. 

*  » 

Lester  McNicol,  a  son  of  Mrs.  H.  A.  McNicol,  of 
the  Potters'  Co-operative  Co.,  has  returned  here  for  a 
few  days  from  Ft.  Benjamin  Harrison  after  receiving 
his  commission  as  second  lieutenant. 

*  ♦ 

Walter  Jones,  of  the  United  States  Glass  Co. 's  sales 
department,  motored  here  a  few  days  ago  to  spend  a 
few  days  with  William  C.  Lynch,  of  the  Taylor,  Smith 
&  Taylor  Pottery  Co.,  and  George  Fowler,  of  the 
Edwin  M.  Knowles  China  Co. 

#  » 

Construction  has  started  on  the  rebuilding  of  the 
burned  portion  of  the  plant  of  the  Potters'  Mining  and 
Milling  Co.,  which  has  been  long  delayed  on  account 
of  inability  to  obtain  materials.  The  new  machinery 
is  now  available,  and  it  is  thought  the  entire  battery  of 
grinding   cylinders    will    be    in  operation    within   two 

months. 

•  » 

Among  buyers  here  were  W.  C.  Newland,  for  Geo# 
Borgfeldt  &  Co.,  New  York;  Joseph  Moore,  for  the 
Denver  Dry  Goods  Co.;  A.  J.  Brevjrt,  for  the  David- 
son Bros.  Co.,  Sioux  City,  Iowa. 

•  * 

The  Southern  Potteries,  Inc.,  [Erwin,  Tenn.,  is 
arranging  for  the  building  of  another  seven-kiln 
unit.  These  kilns  will  be  of  larger  size  than  those  in 
use  hereabouts,  giving  a  capacity  equal  to  nine  ordin- 
ary kilns.  The  intention  of  the  company,  so  far  as 
future  construction  is  concerned,  is  to  build  ten  plant 
units  of  seven  kilns  each.  Erection  of  the  second  unit 
is  expected  to  start  within  two  months,  according  to 
present  plans.  Each  will  be  operated  upon  a  competi- 
tive basis  with  reference  to  costs  and  production.  The 
concern  is  having  no  trouble  in  securing  fuel,  which  is 
to  be  had  only  a  short  distance  away. 
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NEW    YORK,  AUGUST   23,  1917 

RUMORS  prevailing  that  German  goods  were  arriv- 
ing, one  house  in  particular  being  credited  with 
having  received  consignments,  the  importer  was  ques- 
tioned, and  this  was  his  reply:  "Haven't  received  a 
dollar's  worth  in  a  year  and  a  half."  Strenuous  efforts 
are  being  made  to  get  the  goods  lying  at  Rotterdam 
and  other  ports,  but  the  chance  of  their  being  released 
is  as  remote  as  ever. 


THE     MORE     THE     MERRIER. 


WHY  should  buyers  complain  of  high  prices  for  pot- 
tery and  glassware  ?  As  long  as  consumers  pay 
the  figures  demanded,  the  seller  is  better  off,  for  the 
higher  his  price  the  more  money  he  makes.  If  he  pays  a 
dollar  for  an  article  and  adds  fifty  per  cent  he  makes 
fifty  cents.  If  he  pays  two  dollars  for  that  same  article 
and  adds  fifty  per  cent  he  makes  a  dollar. 

That  the  dealers  readily  dispose  of  their  purchases 
at  the  enhanced  prices  is  evident  from  the  fact  that 
they  are  crying  for  all  kinds  of  wares.  The  importers 
find  no  difficulty  in  getting  their  rates.  With  one  accord 
they  say  that  the  higher  the  price  the  more  eager  are 
the  buyers  to  place  orders.  Perhaps  the  fear  that  if 
they  wait  they  will  have  to  pay  even  more  has  sorne- 
thi •  0  with   their  action.     The    same  is    true  oi 

domesti  Buyers   complain,  but  buy  just  the 

ie. 

Glassware  has  advam  ed   about  one   hundred  per 
h  pottery  more  than  seventy- five  per  cent; 


American  earthenware  about  fifty  per  cent.  What  of 
it  ?  If  our  contention  is  correct — that  there  is  therefore 
more  money  in  these  commodities— so  much  the  better. 
And  as  a  natural  corollary  the  probable  imminent 
advance  in  the  selling  lists  of  domestic  pottery  should 
be  welcomed  rather  than  otherwise. 


PERSONAL. 


■  HERE  are  a  few  men  in  the  trade  whom  it 
is  such  a  pleasure  to  meet  that  one  will  some- 
times go  out  of  his  way  merely  to  say  ' '  Hello  ! ' ' 
and  receive  their  gracious  response.  Of  such 
is  Wm.  Kinghorn,  who  presides  at  the  desk  in 
the  New  York  office  of  Ed.  Miller  &  Co.  He  is  always 
genial;  but  just  now,  having  had  a  fine  vacation,  he  is 
one  hundred  and  fifty  per  cent  good.  He  is  a  tennis 
fiend,  and  during  the  period  occupied  much  of  his  time 
at  the  sport.  He  also  made  an  automobile  trip  through 
New  York  State,  and  comes  back  ready  to  tackle  any- 
thing that  turns  up. 

Monday's  list  of  the  men  drafted  for  the  national 
army  contained  the  name  of  J.  Donald  Fisher,  another 
of  the  sales  staff  of  the  United  States  Glass  Co.'s  New 
York  office.  Mr.  Fisher  is  a  married  man,  but  will  not 
claim  exemption  on  that  account,  and  will  do  his  duty 
cheerfully  when  the  call  comes.  Manager  Ed.  Craig  is 
justly  proud  of  the  record  for  his  office.  Out  of  a  force 
of  eight  men,  two  are  already  in  the  service,  and  when 
Mr.  Fisher  is  called  on  September  5  he  will  make  the 
third. 

Harry  L.  Seixas,  traveler  for  Edward  Boote,  ar- 
rived home  on  Monday  from  Chicago,  his  last  stop  on 
a  trip  through  the  Middle  West  which  resulted  in  a  very 
neat  amount  of  business. 

David  Magee,  buyer  for  Martin  &  Naylor,  Glovers- 
ville,  N.  Y.,  left  for  home  last  Saturday  after  spending 
a  waek  here  placing  orders  for  china,  glassware  and 
toys. 

Justin  Tharaud  took  this  week  off  and  went  up  to 
Copake,  N.  Y.     He  will  be  back  Monday. 

J.  Ilirsch,  head  of  the  Hirsch-Malgood  Co.,  is 
steadily  advancing  m  Christian  Science,  of  which  he  is 
an  ardent  student.  He  was  recently  appointed  reader 
of  his  church,  and  last  week  passed  the  class  instruction 
for  practitioner,  entitling  him  to  the  degree  of  C.  S. 

Joseph  Moore,  buyer  for  the  Denver  Dry  Goods 
Co.,  who   arrived    in    town    last   Thursday    for   a  two 
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weeks'  stay,  says  that  business  in  his  departments  is  so 
good  that  he  is  unable  to  obtain  wares  fast  enough  to 
keep  his  stocks  properly  replenished. 

*       . 
J.  J.  Temple,  New  York  manager  for    L.  Bernar- 
daud  &  Co.,  left  last    Saturday  for    a  sojourn    at  Lake 
George. 

H.  Wallace  Thomas,  of  the  Diamond  Glassware 
Co.,  Indiana,  Pa.,  arrived  in  the  city  on  Wednesday  to 
confer  with  his  New  York  representatives,  the  Horace 
C.  Gray  Co. 

Miss  M.  Kayser,  of  Milwaukee,  who  is  achieving  a 
a  reputation  f:>r  high-grade  glass  decorations,  showed 
her  lines  at  the  McAlpin  for  two  days  this  week. 

Miss  Marguerite  Doctor  never  forgets  the  Crock- 
ery and  Glass  Journal  when  on  her  vacations.  She 
sends  us  postal  cards  this  year  from  the  Delaware 
Water  Gap,  where  she  is  taking  a  respite  from  the  cares 
involved  in  being  office  assistant  to  her  father,  Alex.  P. 
Doctor. 

W.  F.  Ellisson  leaves  on  Sunday  night  for  Pitts- 
burgh, where  he  opens  the  fall  season  ball  for  Geo.  F. 
Bassett  &  Co.  at  the  Fort  Pitt  Hotel.  When  asked  how 
long  he  would  be  gone  on  the  trip  ho  said  he  would 
stay  out  as  long  as  people  would  buy. 

* 

C.  A.  Holbrook,  manager  for  Edward  Miller  & 
Cd.,  leaves  on  Saturday  to  join  his  family  at  Ocean 
Grove,  N.  J.,  for  a  week's  respite  from  business  wor- 
ries. 

S.  W.  Burgstresser,  manager  of  the  hotel  depart- 
ment for  Albert  Pick  &  Co.,  Chicago,  made  a  hurried 
trip  to  New  York  on  Monday  and  Tuesday  of  this  week 
on  special  business. 

James  P.  Gordon,  representing  the  Jones,  McDuffee 
&  Stratton  Co.,  who  has  been  showing  their  wares  at 
the  McAlpin,  has  returned  to  Boston,  and  after  a  few 
days  at  the  home  office  will  start  on  his  regular  terri- 
tory. 

C.  F.  Patten,  road  salesman  for  Koscherak  Bros., 
arrived  home  on  Monday  from  a  trip  through  New 
England,  where  he  reports  business  in  a  very  healthy 
condition. 

Edward  Gibson,  city  salesman  for  Morimura  Bros., 
having  completed  twenty-five  years  of  service  with  the 
house,  was  invited  by  his  principals  on  Wednesday  to 
lunch  at  the  Aldine  Club,  and  there  H.  K.  Tetsuka  on 


behalf  of  the  firm  presented  him  with  a  gold  watch, 
suitably  inscribed,  as  a  testimonial  of  the  esteem  in 
which  he  is  held.  Others  at  the  repast  were  E.  Jinushi, 
E.  L.  Van  Buskirk,  E.  W.  Cowles,  W.  S.  Ernenman 
and  Chas.  Kaiser. 

Louis  S.  Greeman,  specialty  salesman  for  Mori- 
mura Bros.,  received  a  cable  on  Wednesday  announcing 
the  safe  arrival  in  France  of  his  son,  Edward  N.  The 
young  man  sailed  with  the  New  York  University  Am- 
bulance Corps. 

Thos.  Stackpole,  with  Greenhut  &  Co.,  came  home 
this  week  from  a  vacation  at  White  Lake.  He  wore  no 
headgear  while  away,  and  as  a  result  has  a  complexion 
which  will  take  weeks  to  tone  down. 

John  J.  Hahn,  former  buyer  for  the  Richard 
Briggs  Co.,  Boston,  was  in  New  York  this  week  on  a 
special  mission. 

Lambert  Dorflinger,  of  C.  Dorflinger  &  Sons,  left 
on  Wednesday  for  the  Officers'  Training  Camp  at 
Plattsburgh.  His  experience  in  the  Seventh  Regiment 
ought  to  stand  him  in  good  stead. 

Geo.  H.  Guest,  buyer  for  the  Jordan-Marsh  Co., 
Boston,  arrived  in  town  on  Wednesday. 

David  Wise,  with  S.  Herbert,  who  has  been  ill  for 
three  weeks  with  pneumonia,  is  recovering,  and  hopes 
to  be  out  before  many  days. 

John  C.  Fisher,  traveler  for  A.  Gredelue,  returned 
to  headquarters  last  Thursday  feeling  very  much  bene- 
fitted by  a  week's  stay  at  Atlantic  City.  He  is  now 
busily  engaged  getting  his  samples  ready  for  a  start  on 
the  road  early  in  September. 

Fred  Brey,  the  popular  office  man  with  B.  F. 
Drakenfeld  &  Co.,  spent  last  week  motoring  along  the 
Jersey  Coast,  returning  to  his  desk  Monday  full  of 
"pep"  as  the  result  of  the  change. 

Adolph  Rosner,  formerly  buyer  for  Ludwig  Bau- 
mann,  and  now  with  Loveman,  Joseph  &  Loeb,  Bir- 
mingham, Ala.,  is  in  town  placing  orders  for  china, 
glassware  and  housefurnishings.  He  says  he  is  doing 
a  fine  business  in  his  departments  and  finds  his  new 
surroundings  very  congenial  in  every  respect. 

That  famous  little  marksman,  Dan  Cupid,  seems  to 
be  doing  deadly  work  among  the  china  and  glassware 
trade.     The  latest  victim  of  his  arrow    is  A.  Klayf,  of 
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Koscherak  Bros.'  sales  staff,  and  brother  of  Louis 
Klayf,  buyer  for  Blooming-dale  Bros.  His  engagement 
was  announced  to  Miss  Ella  Davis  last  Sunday  at 
Arverne,  L.  I.,  where  both  his  and  his  fiance's  family 
are  spending  the  summer. 

Frank  Goetz,  together  with  W.  F.  Rode,  buyer  for 
Colgate  &  Co.,  and  his  sister  Lillian,  who  is  with  Thos. 
G.  Jones,  returned  to  town  last  Sunday  after  a  delight- 
ful two  weeks'  outing  at  Friends  Lake,  in  the  Adiron- 
dacks. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishingi, 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal, ' '  the  following  buyers  were  reported  this  week: 

F  E  Fleischman,  hf,  I  Freimuth,  Duluth,  Minn.     1170 

B'way. 
W    R    Yeager,  c.  g,  H    L   Yeager  Co,  Allentown,  Pa. 

105  Grand. 
Miss  K  Deady,  c,  g,  H  L  Boughton    Store,  Catskill,  N 

Y.     Continental. 
A  F  Pohlman,  hf,  Joslin    D  G    Co,  Denver.     23    East 

26th. 
E  M  Bixey,  s,  Shepard  Co,  Providence,  R  I.     200  Fifth 

ave. 
J  W  Home,  t,  Kaufmann  Dept  Store,  Pittsburgh.     1261 

B'way. 
J  Toomev,  hf,  c,  g,  Keith,  O'Brien  Co,  Salt  Lake  City. 

116  West  32d. 
O  T  Ballhorn,  s,  Powers    Mercantile  Co,  Minneapolis. 

2  West  37th. 
K  K  Denniston,  hf,  t,  c,  g,  J  D  Purcell  Co,  Lexington, 

Ky.     1239  B'way. 
J  A  Thompson,  hf,  c,  T    C    Watkins,  Ltd.,  Hamilton, 

Ont.     23  East  26th. 
Miss  L  Saschurer,  g,  McAlpin  Co,  Cincinnati.     Prince 

George. 
A  G  Allgrim,  g,  Smith,  Johnson  Co,  Galesburg,  111. 
L  G  Wesselrran,  hf,  t,  Bailey  Co,  Cleveland.     72  Madi- 
son ave. 
Miss  L  Younger,  hf,  Scruggs,  Vandervoort  &  Barney  D 

G  Co,  St  Louis.     23  East  26th. 
E  T  Naftel,  t,  Naftel  D  GCo,  Montgomery,  Ala.     Con- 
tinental. 
E  C  Toole,  e,  hf,  g,  Rurke,  Fitzsimmons,  Hone  &  Co, 

Ro<  hester,  N  Y.     220  Fifth  ave. 
T  J  Knadler,  hf,  Root  D  G  Co,  Terre  Haute.     23  East 

26th. 
H    T    Siemon,    hf,    c,    g,    Herpolsheimer    Co,    Grand 

Rapids.     1170  B'way. 

A  Binswanger,  c,  Jos  Home  Co,  Pittsburgh.  Prince 
irge. 

O  S  Bal/.er,  B,  A  Hamburger  &  Sons,  Los  Angeles. 
225  Fifth  ave. 

G  W  Wolf,  g,  The  Fair,  Montgomery,  Ala,  23  East 
26th. 

W  K  ]■']<  Ices,  c,  g,  Leinbach  &  Co,  Lexington,  Ky.  44 
Basl  J3d. 

Q  G  Walling,  c,  g,  hf,  t,  D  II  Loveman  Co,  Chatta- 
nooga, 'l  enn.     Longacre. 


A  Rothstein,  c,  g,  Shopinsky  &  Rothschild,  Louisville, 

Ky.     Longacre  Hotel. 
I  Rothstein,  c,  g.  Igel  &  Rothstein,  Pittsburgh.     1261 

B'way. 
Mrs  S  Nachman,  c,  g,  Newport  News.     Grand. 


GOUDA     ART     POTTERY. 


OO  unusual  is  it  for  exclusiveness  and  attractive 
v  J  profits  to  go  hand  in  hand  that  it  may  be  considered 
really  remarkable  when  lines  of  this  character  are  dis- 
covered. E.  Torlotting  calls  attention  in  his  advertise- 
ment elsewhere  to  this  very  rare  combination  in  two 
lines  of  distinct  individuality  which  he  is  offering  at  his 
showroom,    35  West  Twenty-third   street.     Gouda  art 


Golida 


Orientale 


pottery,  made  by  Plateelbakkerij  "Zuid-Holland,"  for 
which  he  is  the  sole  agent  in  this  country,  has  been  re- 
ceived everywhere  with  enthusiasm.  As  one  dealer 
said:  "All  you  have  to  do  is  show  it;  it  sells  itself."  The 
other  is  a  line  of  glassware  specialties  originated  by  Mr. 
Torlotting  which  reflects  the  greatest  credit  upon  h;s 
good  taste  and  creative  ability,  for  in  it  he  has 
achieved  something  absolutely  unique.  It  is  "made  in 
America"  by  expert  foreign  artists,  who  have  executed 
a  collection  of  period  and  other  designs  in  copper-wheel 
engravings  of  exceptional  beauty  and  cleverness,  and 
comprises  a  choice  selection  of  novel  items  so  modestly 
priced  that  they  are  a  surprise  to  all  who  see  them. 
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Manufacturers   and   workers   alike 
Pittsburgh  and    appear  satisfied  with  the  new  wage 
Vicinity  agreements,  and  no   labor  troubles 

are  anticipated.  It  is  believed, 
moreover,  that  the  heads  of  the  various  labor  organiza- 
tions will  not  tolerate  any  action  on  the  part  of  any 
branch  which  would  tend  to  a  violation  of  the  present 
status. 

Buyers  here  and  elsewhere  are  watching  the  mar- 
ket closely  with  reference  to  possible  future  prices  at 
the  factories.  The  elimination  of  gas  and  the  substitu- 
tion of  coal  or  oil  may  cause  an  advance  independent 
of  the  wage  scales.  Data  is  being  obtained  along  this 
line,  but  no  intimation  is  given  just  now  as  to  the 
time  of  possible  future  changes  in  selling  lists.  It  will 
be  well,  however,  for  bujers  and  merchrndise  managers 
to  anticipate  requirements  and  order  goods  to  be  shipped 
as  quickly  as  possible,  as  a  guard  against  the  future  of 
the  market.  

The  number  of  positions  vacant  in  glass  factories 
by  reason  of  enlistments  and  the  draft  is  proving  a 
problem  for  factory  managers.  The  list  includes  all 
kinds  of  help.  Some  want  full  and  complete  shops; 
others  full  crews  in  packing  departments;  others  seek 
heads  of  departments,  assistant  managers,  foremen, 
mold-makers  and  machinists. 


were  in  the  habit  of  ordering  by  the  dozen  or  gross,  but 
the  manufacturers  these  days  insist  upon  an  order  suf- 
ficient for  a  full  shop  turn. 


While  buyers  are  complaining  of  the  high  prices  of 
packages  and  packing  material,  it  is  nevertheless  a  fact 
that  these  are  being  charged  at  cost  by  the  glass  manu- 
facturers. Lumber  is  costing  the  cask  and  barrel 
makers  nearly  fifty  per  cent  more  than  a  year  ago,  and 
wages  of  coopers  have  also  materially  advanced.  Pack- 
ing hay  also  costs  much  more  than  a  year  ago,  to  which 
increased  freight  rates  must  be  added. 


Glass  decorators  who  feature  souvenir  specialties 
are  unable  to  fill  all  current  orders  promptly.  The  de- 
mand from  resorts  is  said  to  be  almost  double  that  of 
1916,  and  the  decorators  are  unable  to  obtain  sufficient 
supplies  from  the  manufacturers.     In  former  years  they 


Looking  at  the  situation  from  every  angle,  it  seems 
now  that  the  annual  meeting  of  the  stockholders  of  the 
United  States  Glass  Co.  scheduled  for  next  Wednesday 
will  not  create  such  a  noise  as  the  public  has  been  led 
to  believe  would  result.  That  the  interests  seeking 
representation  on  the  board  of  directors  will,  from  pres- 
ent indications,  be  successful  is  admitted  by  the  pres- 
ent administration.  On  the  other  hand,  it  is  a  matter 
of  record  that  the  affairs  of  the  company  are  in  excel- 
lent shape,  the  annual  report  showing  a  surplus  of 
$318,657.15.  The  past  year  has  been  the  best  in  the 
history  of  the  concern.  The  indebtedness  has  been 
greatly  decreased,  and  furthur  reductions  are  under 
consideration. 

Charles  N.  L.  Brudenwold,  for  many  years  well 
known  in  the  glass  business,  was  here  this  week  calling 
on  old  friends.  He  is  now  located  in  Chicago  and  is  in- 
terested in  the  motion  picture  industry. 


Bert  Lazure,  manager  of  the  Gas  City,  Ind.,  factory 
of  the  United  States  Co.,  spent  several  days  at  the 
home  office  last  week. 

Quite  a  fair  demand  exists  just  now  for  vases  dec- 
orated with  military  and  naval  scenes,  and  the  manufac- 
turers of  these  specials  say  that  the  call  is  getting 
steadily  louder.  

Another  new  school  building  is  being  constructed 
on  the  western  edge  of  Grafton,  W.  Va.,  to  accommo- 
date children  of  the  many  employees  of  the  Hazel-Atlas 
Glass  Co.,  who  are  building  homes  there,  outside  the 
limits  of  the  city  school  district. 


Girls  are  replacing  boys  in  glass  factories  at  Bel- 
laire,  O.,  and  are  said  to  be  making  gocd.  The  situ- 
ation is  so  acute  since  the  State  factory  inspector 
ordered  boys  below  the  legal  age  out  of  the  plants  that 
many   glassworkers   are    leaving  to  get  work  in  other 
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States  where  the  supply  of  boys  is  not  curtailed.  Many 
of  the  boys  so  ousted  are  said  to  be  working:  in  stores 
with  longer  hours  of  service. 


Department  store  buyers  say  that  the  demand  for 
water  and  lemonade  sets  has  been  very  active  this  year. 
Prices  are  much  hig-her  than  formerly,  but  the  con- 
sumers offer  no  complaint.  Several  department  stores 
here  have  within  the  past  fortnight  held  special  sales  on 
these  items,  and  heavy  business  was  the  result. 


The  former  plant  of  the  Fostoria  (O.)  Glass  Novelty 
Co.  has  been  leased  by  the  General  Electric  Co.,  and 
will  be  used  for  the  manufacturing  of  glass  tubing. 


Salesmen  for  the  United  States  Glass  Co. are  arrang- 
ing their  sample  trunks  in  the  expectation  of  leaving 
for  their  respective  territories  within  the  next  fortnight. 


OBITUARY. 


ELI  M.  JAQUES,  for  thirty-eight  years  identified 
with  the  pottery  and  glass  trade  as  a  salesman  and 
resident  office  manager,  died  at  Philadelphia  August  16 
aft^r  a  long  illness,  aged  sixty-six.  The  body  was 
taken  to  Pittsburgh,  and  interment  was  made  in  Home- 
wood  cemetery  there  last  Saturday  afternoon. 

Born  in  Hamilton  county,  O.,  Mr.  Jaques  became 
a  salesman  for  a  wholesale  grocery  house  at  an  early 
age.  He  then  went  to  Pittsburgh  and  identified  him- 
self with  one  of  the  old-time  crockery  jobbing  bouses, 
later  going  over  to  the  Hogan-Evans  Glass  Co.  When 
the  Macbeth-Evans  Glass  Co.  was  formed  Mr.  Jaques 
was  employed  by  that  concern,  and  in  1902  was  sent  to 
Baltimore  to  open  their  office  there.  Here  he  remained 
until  his  health  began  to  fail,  when  he  retired  from  ac- 
tive work,  and  since  1907  had  made  his  home  in  Phila- 
delphia. 

The  body  was  accompanied  by  his  son-in-law,  A. 
Bert  Megrew,  who  has  charge  of  the  Philadelphia  office 
of  the  Jefferson  Glass  Co. 

Mr.  Jaques  was  an  enthusiastic  Mason,  being  a 
member  of  Pittsburgh  Lodge  No.  484,  F.  &  A.  M.; 
Zerubbabel  Chapter  No.  162;  Ascalon  Commandery  No. 
59;  Scottish  Rite  bodies  of  Indiana  and  Boumi  Temple, 
Baltimore.  

Charles  Henry  Crump,  last  of  the  members  of  the 
original  firm  of  Shreve,  Crump  &  Low,  died  at  his 
home  in  Boston  after  an  illness  of  more  than  three 
years,  aged  eighty.  Mr.  Crump  associated  himself 
with  Jones,  Shreve,  Brown  &  Co.  in  1855,  and  in  1869 
became  a  partner,  the  firm  changing  to  Shreve,  Crump 
&  Low.  tTpOfl  its  incorporation,  in  1888,  he  became 
manager,  and  held  that  position  until  1907,  when  he 
retired  and  be<  ame  vice-president,  holding  the  latter 
at  the  time  of  his  death. 


Mr.  Crump  made  a  special  study  of  foreign  works 
of  art,  especially  antiques.  He  was  considered  an 
authority  by  the  Government,  and  had  often  been  called 
as  an  expert.  Nearly  half  his  business  life  had  been 
spent  in  Europe,  where  he  was  well  known  in  most  of 
the  capitals.  He  had  crossed  the  Atlantic  eighty-eight 
times. 

Frank  S.  Waterbury,  well  known  in  the  lamp  and 
electric  lighting  fixture  trade,  died  at  Melvin  Village, 
N.  H.,  where  he  was  spending  the  summer  with  his 
son.  Mr.  Waterbury,  who  was  a  resident  of  Brookline, 
Mass.,  was  formerly  actively  connected  with  the  Boston 
house  of  McKenney  &  Waterbury  Co.,  of  which  he  was 
treasurer  at  the  time  of  his  retirement,  about  three 
years  ago,  because  of  failing  health.  His  connection 
with  the  house  lasted  about  thirty  years.  He  was  "a 
gentleman  of  the  old  school,"  and  much  respected. 


Woodward  &  Lothrop,  Washington  D.  C,  have 
sent  out  a  memorial  card  announcing  the  death  of  the 
president  and  founder  of  the  firm,  S.  Walter  Woodward, 
at  Stockbridge,  Mass.   

William  T.  Burton,  aged  seventy  four,  a  native  of 
England,  and  one  of  the  pioneer  pottery  manufacturers 
of  East  Liverpool,  died  suddenly  of  heart  trouble  at  the 
home  of  his  daughter,  Mrs.  C.  E.  Scott.  Wellsville, 
O.,  last  Monday.  He  was  born  in  Staffordshire,  Eng- 
land, and  at  the  age  of  six  came  with  his  parents  to  the 
United  States.  With  his  father  Mr.  Burton  became 
identified  with  the  old  McNicol-Burton  Pottery  Co.  He 
was  a  veteran  of  the  Civil  War,  a  member  of  the  Grand 
Army,  and  owned  considerable  realty  in  East  Liver- 
pool. 


POTTERS     SEEK     IMMEDIATE     RELIEF. 


rPHAT  the  freight  situation  in  the  Western  pottery 
*■  district  has  became  acute  is  shown  by  the  action 
of  the  Chamber  of  Commerce  of  East  Liverpool  in  tak- 
ing the  matter  up  with  the  War  Department  and  the 
officials  of  the  Pennsylvania  Railroad  Co.  The  follow- 
ing letter  has  been  sent  by  the  Chamber: 

"On  August  11  the  management  of  the  Cleveland 
and  Pittsburgh  division  of  the  Pennsylvania  lines  West, 
the  only  steam  railroad  to  this  city,  declared  an  em- 
bargo on  all  carload  shipments  'in  and  out'  of  East 
Liverpool,  and  to-day  the  local  freight  agent  sees  no 
relief  in  sight. 

"The  reason  given  for  this  embargo  is  that  ship- 
ments between  Cleveland  and  Pittsburgh,  the  two 
terminals  of  this  division,  are  so  heavy  that  they  cannot 
accept  carload  shipments  at  intermediate  points. 

"This  will  result  in  a  complete  paralyzation  of  our 
pottery  industry  if  continued  much  longer.  In  a  short 
time  our  factories  will  have  to  cease  operations  and  our 
people  will  be  idle. 

"The  Youngstown  and  Ohio  River  railroad,  a 
freight-carrying  interurban  railway,  terminates  here, 
but  does  not  connect  with  our  factories;  hence  carload 
shipments  over  this  line  are  impossible.     We  have  been 
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trying-  for  a  connection  between  these  two  railroads  for 
some  time,  but  to  no  avail.  If  we  had  it  now  the  pres- 
sent  situation  would  be  greatly  relieved.  West  Virginia 
h*es  directly  across  the  Ohio  River,  and  shipments  con- 
tinue there  without  interruption.  Can  you  ao  anything 
to  relieve  the  situation  ?  " 

This  appeal  is  expected  to  result  in  the  Federal 
Government  forcing  the  Pennsylvania  Railroad  Co.  to 
give  permission  to  the  Youngstown  and  Ohio  River  Rail- 
road Co.  to  build  a  connecting  switch  with  the  Cleve- 
land &  Pittsburgh  railroad  at  East  Liverpool.  Such  a 
connection  would  increase  the  shipping  facilities  of  the 
Ohio  pottery  district  100  per  cent. 


GLASS     KNITT1NQ     NEEDLES. 


THE  scarcity  of  celluloid  and  the  great  demand  for 
knitting  needles  to  carry  on  the  fad  that  is  sweep- 
ing the  country  at  present  has  led  to  the  substitution  of 
glass, and  the  Hirsch-Malgood  Co., perhaps  better  known 
as  '  'the  glass  spoon  house  of  America , "  is  turning  them 
out  in  immense  quantities.  The  glass  needles  are  pre- 
ferred by  the  knitters,  as  they  are  superior  to  the  old 
styles  in  many  respects,  and  infinitely  more  pleasing  to 
the  eye  in  combinations  of  clear  crystal  and  prettily- 
colored  ball  ends. 


NEXT     WEEK'S     GOLF     GAME. 


THE  members  of  the  Pottery,  Glass  and  Brass  Sales- 
men's Golf  Club  are  looking  forward  to  a  pleasur- 
able day  at  the  Forest  Hill  Field  Club,  Soho,  N.  J., 
next  Thursday,  August  30,  the  fourth  of  the  season's 
series,  and  present  indications  are  that  a  good-sized 
crowd  will  be  on  hand  to  enjoy  the  interesting  course 
as  well  as  the  hospitality  of  Jos.  F.  O'Gorman. 

Train  leaves  Jersey  City  (Greenwood  Lake  Division 
Erie  R.  R  )  at  9:08  a.m.  Ferries  connecting  leave 
Twenty-third  street  at  8:40  and  Chambers  street  at  8:50. 
Later  trains  leave  Jersey  City  at  11:30  and  12:12. 

In  order  that  arrangements  may  be  made  for  cad- 
dies, lockers  and  lunches,  those  intending  to  be  pres- 
ent should  report  at  once  to  L.  S.  Owen,  126  Fifth 
avenue. 


CATALOGUES     DESIRED. 


I^HE  Bureau  of  Foreign  and  Domestic  Commerce  de- 
sires to  obtain  a  collection  of  trade  catalogues,  and 
among  them  those  relating  to  glassware  and  pottery. 
So  far  as  possible  bound  copies  are  desired,  or  at  least 
the  more  substantial  unbound  ones.  Casual  catalogues, 
folders,  circulars,  and  the  like,  are  not  wanted.  It  is 
especially  requested  that  catalogues  issued  in  foreign 
languages  by  -American  concerns  be  supplied.     When 


new  editions  are  issued  the  latest  copy  should  be  sent 
to  the  Bureau  so  that  the  collection  may  be  kept  up  to 
date  from  year  to  year.  Address  them  to  "Bureau  of 
Foreign  and  Domestic  Commerce,  Research  Section, 
Washington,  D.  C. 


POINTERS     FOR    BUYERS. 


DISTINCTIVE    LIGHTING   DEVICES. 

There  is  a  style  and  finish  to  the  goods  of  Edward 
Miller  &  Co.  which  lift  them  out  cf  the  ordinary.  The 
shapes  are  nearly  all  of  "period"  style?,  including  Wil- 
liam and  Mary,  Adam,  Louis  XVI,  Early  Dutch,  Jaco- 
bean and  Japanese.  There  are  a  dozen  new  finishes, 
one  in  a  combination  of  brass  and  inlaid  leather  being 
different  from  anything  now  on  the  market.  In  fact, 
this  same  qualification,  "different,"  maybe  said  of  the 
whole  line.  Among  the  shades  is  a  decided  novelty, 
the  glass  being  covered  with  silk.  A  particularly  at- 
tractive design  is  enhanced  by  a  new  treatment,  the 
colors  being  French  gray  and  gold.  There  is  but  one 
way  to  get  a  proper  idea  of  the  goods,  and  that  is  to  go 
and  see  them.  They  are  bound  to  be  winners,  and  the 
buyer  who  does  not  look  them  over  is  neglecting  his 
interests. 

SPECIAL   VALUES   IN    "  CLOSE-OUTS. " 

Aside  from  other  attractions  at  the  salesrooms  of 
the  Tajimi  Co.,  an  unusual  opportunity  is  afforded  buy- 
ers looking  for  immediate  deliveries  in  a  line  of  "close- 
outs"  comprising  a  diversified  assortment  of  items  in 
china,  art  pottery,  toys,  etc.,  including  china  and 
bronze  storks  in  different  sizes.  Among  the  lot  will 
also  be  found  rnany  distinctive  things  in  vases  and 
bowls. 

A    TIMELY   SELLER. 

An  adaptation  of  the  ever-appealing  "Spirit  of  '76" 
as  a  vase  decoration  has  been  turned  out  by  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.'s  designers,  and 
gives  promise  of  being  a  hit  among  the  popular-priced 
patriotic  sellers.  Two  styles  are  shown:  a  two-toned 
green,  and  a  two-toned  brown.  The  vase  stands  fif- 
teen inches  high,  and  is  of  unusual  value. 

ART   METAL   GOODS. 

Nothing  more  charming  could  be  imagined  than 
the  new  designs  and  finishes  in  art  metal  goods  pro- 
duced by  the  Bradley  &  Hubbard  Mfg.  Co.  Their  ex- 
clusivenes  will  meet  with  unqualified  favor  among  the 
discriminating.  The  "Biedemeir,"  one  of  the  patterns 
shown  at  the  New  York  salesroom  in  the  Fifth  Avenue 
Building  in  a  dainty  desk  set  with  an  electric  lamp  and 
clock  to  match,  will  harmonize  with  almost  any  interior 
decorative  scheme.  A  Japanese  lacquer  design  in  which 
they  have  shown  excellent  taste  by  not  overdoing  it,  as 
is  often  the  case  in  Americanized  conceptions  of  this 
character,  is  very   commendable.     Besides    desk  sets, 
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there  are  all  sorts  of  novelties,  smokers'  articles,  book- 
ends,  etc.,  together  with  a  line  of  massive  inkstands 
in  bronze  figure  mountings  that  are  decidedly  out  of 
the  ordinary. 


THE     MAN     OF     THE     HOUR. 


VERY  timely  indeed  is  the  latest  production  of  Geo. 
Borgfeldt  &  Co. — a  composition  bust  of  Pershing 
in  ivory  and  bronze  finishes.     As  will  be  noted,  it  is  an 
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admirable  likeness,  and  will  undoubtedly  have  a  wide 
sale.  The  bust  was  modeled  by  Prof.  Peters,  and  is 
better  than  the  usual  run  of  figures. 


company  which  sent  the  first  settlers  to  Jamestown 
arranged  for  a  bcttie  factory  in  the  wilderness,  appar- 
ently setting  about  as  much  store  upon  bottles  as  upon 
the  gold  and  silver  of  the  Indies  they  expected  to  cap- 
ture. Only  in  the  early  years  of  the  nineteenth  cen- 
tury did  American  ingenuity  perfect  molds  and  other 
appliances  which  brought  bottles  and  other  glassware 
into  everybody's  life  as  unconsidered  trifles. 

Even  so,  a  glass  blower  worked  cumbrously,  gath- 
ering molten  glass  on  his  tube,  blowing  with  his  mouth 
until  a  globe  was  ready  for  final  shaping,  and  then  ex- 
panding it  to  its  finished  shape  inside  a  mold.  To-day, 
a  workman  no  longer  uses  his  lungs  as  a  bellows  for 
every  individual  bottle.  He  stands  by  a  machine  which 
automatically  receives  lumps  of  molten  glass  into  its 
molds,  forms  the  neck,  blows  the  body  with  compressed 
air,  and  delivers  red-hot  bottles  to  an  oven  where  they 
cool  so  evenly  they  lose  their  former  habit  of  cracking 
upon  any  and  all  occasions — creating  bottles  by  the 
million  every  year  and  giving  the  poorest  man  in  the 
land  an  array  that  not  so  many  centuries  ago  would 
have  made  a  king  envious. 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 


HELP     WANTED. 

C  ALESMAN  WANTED— Acquainted  with  table  glassware  and 
^  illuminating  glassware  line.  New  York  and  vicinity.  Give 
age,  experience  and  salary  wanted.     Address  A  136,  this  office. 


CALESMAN  WANTED— Acquainted  with  crockery  and  glass 
^  and  illuminating  trade — New  England  district.  Give  age, 
experience  and  salary  wanted.     Address  A  137,  this  office. 


BOTTLES,    ANCIENT     AND     MODERN. 

BOTTLES  have  kept  mankind  company  since  the 
days  when  our  progenitors  first  essayed  travel 
over  arid  wastes  and  discovered  the  amount  of  comfort 
held  by  a  little  water  in  a  sheepskin,  says  "The 
Nation's  Business."  Forthwith  they  fortified  them- 
selves with  skins  containing  a  minimum  of  holes,  sewed 
and  daubed  the  apertures  except  for  a  leg  through 
which  to  fill  or  draw,  and  had  a  convenience  without 
which  some  paits  of  the  world  cannot  yet  get  along. 

;.pt  got  us  out  of  bondage  to  these  skin  affairs, 
which  in  order  to  be  serviceable  had  to  be  subjected  to 
frequent  courses  of  pressing  and  wringing,  and  kept 
well  grease'l.  Egypt  not  only  got  up  handsome  bottles 
of  all  the  precious  metals,  ivory,  alabaster  and  pottery, 
but  something  like  6,000  years  ago  invented  glass  and 
1  in  making  it  that  some  of  the  trade  secrets 
hav'  ■  been  rediscovered. 

Bottles    in  i;'ys,   and   for    many    a    century 

after,  were  objects  of  art,  reserved   for  royalty  and  the 
ultra  rich.     'J  II  articles  of  luxury  when  the 


3ITUATI0NS     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
'  Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A 131,  this  office. 

r\EPARTMENT  store  buyer  open  for  position  September  1, 
*-^     1917.     Address  A 139,  this  office. 


PURITAN 
CHINA. 


The   Puritan  is  a  patented  shape.       Decorations  are  controlled. 
Shipments  as  wanted.     Ask  for  samples — without  obligation. 

THE     LIMOGES     CHINA    CO., 

Manufacturing  Potters, 


W.  I.  Gahris,  Pres't. 


SEBRINQ,    OHIO. 


NEW     YORK,    AUGUST    30,    1917- 


THE    CONDITION    OF     BUSINESS. 


While  there  is  not  the  snap  to  business 
New  York     among:   the    importers    that    there    was 

earlier  in  the  month,  there  is  a  fair  de- 
mand, both  from  visitors  and  by  mail.  The  city  buy- 
ers do  not  seem  to  be  interested  in  anything  just  now, 
deferring  their  purchases  until  after  Labor  Day.  All 
buyers,  both  resident  and  out-of-town,  adduce  the  same 
reason  for  their  lack  of  spirit:  they  have  many  orders 
placed,  and  see  no  need  of  giving  more  until  the  good'' 
are  shipped.  This  is  a  very  natural  feeling;  but  the 
plan  is  fraught  with  danger.  The  thing  to  do  now  is 
buy  for  future  delivery.  By  the  time  the  goods  already 
ordeied  are  received  consumers  will  be  in  need  of  more. 
Everything  the  dealers  have  on  order  will  be  sold  as 
fast  as  it  comes  in.  

Arrivals  of  English  wares  continue  to  be  very  sat- 
isfactory, all  thiogs  considered;  and  the  sales  from  week 
to  week  counterbalance  the  arrivals. 


Some  French  goods  came  in  last  week,  and  the  im- 
porters are  taking  heart.  They  pin  much  hope  on  the 
capture  of  Lens,  which  would  relieve  the  coal  situation 
in  a  very  few  weeks.        

Japanese  importers  expect  to  get  better  shipments 
before  long.  The  freight  bills  stagger  them,  being 
nearly  five  times  greater  than  before  the  war.  On  this 
account,  and  also  because  of  the  increase  in  manufac- 
turing costs,  buyers  will  have  to  pay  more  for  their 
goods  in  1918.  Two  "tens"  have  already  been  added 
to  ante-war  prices,  and  it  is  possible  that  the  next  raise 
may  be  twenty-five  or  even  thirty  per  cent. 


crease  among  the  local  representatives  of  factories.  If 
this  new  buying  is  done  in  the  hope  of  anticipating  a 
further  raise  in  prices  the  effort  is  likely  to  prove  futile. 
No  rates  are  being  made  for  1918  delivery,  and  all 
orders  are  taken  on  pr;ces  ruling  at  date  of  shipment 


Glassware  is  also  more  active.  Some  specialties 
are  in  brisk  demand,  and  the  improvement  will  un- 
doubtedly spread  through  all  the  lines. 


Cut  glass  is  in  fair  request,  but  there  is  a  feeling 
that  the  demand  ought  to  be  better.  And  to  bring  this 
about  a  movement  is  on  foot  which  may  prove  of  great 
interest  to  both  buyer  and  seller. 


Orders   for    domestic   pottery  have  shown  an   in- 


The  doll  and  toy  trade  is  good,  but  hampered  by 
want  of  supplies. 

While  retail  trade  in  and  around  New  York  is  less 
in  volume  than  usual,  high  prices  make  the  books  look 
well.  In  the  West  business  is  good.  Other  localities 
report  conditions  unchanged  from  last  week.  Every- 
body is  looking  for  a  revival  of  business  after  Labor 
Day. 


The   glass   manufacturers   will   be 
Pittsburgh  and     taxed   to    the    utmost    to    fill    fall 
Vicinity  orders.     Little,  if   any,  ware    is  in 

stock,  the  rule  being  to  work  orders 
through  from  the  office  to  the  packing  rooms.  The  de- 
mand for  automobile  lenses  is  unusually  heavy,  and 
many  shops  hitherto  making  general  lines  are  now  de- 
voted to  their  exclusive  manufacture.     Blown  and  ligh^ 
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cut  ware  continues  in  strong  request,  all  factories  being 
far  back  on  deliveries. 

Buyers    were    more    numerous    this  week, 
Chicago     and  on  every  hand  are  evidences  of  increas- 
ing  activity.     The    department  stores  arc 
brushing  up  their  crockery  and  glass  departments,  add- 
ing new  merchandise,  and  taking  more  pains  with  dis- 
plays. 

The  pottery  manufacturers  are  cer- 

East   Liverpool     tainly  having  a  hard  time  of  it,  the 

and   Vicinity      'embargo  on  carlot  shipments  having 

been  their  latest  handicap.  The 
labor  situation  shows  little,  if  any,  improvement.  The 
demand  for  merchandise  continues,  and  business  is  now 
being  placed  six  months  in  advance.  Some  buyers  are 
willing  to  pay  a  premium  if  immediate  shipments  are 
guaranteed.  Demand  for  plates  and  teas,  always 
heavy,  is  the  greatest  in  the  history  of  the  potteries. 


ST.     LOUIS     FIRMS     TO     COMBINE. 


IT  was  given  out  this  week  in  New  York  that  Mer- 
mod,  Jaccard  &  King  would  combine  with  Scruggs, 
Vandervoort  &  Barney,  both  of  St.  Louis,  Mo.  The 
former  is  the  largest  jewelry  concern  in  the  city,  and 
the  latter  a  prominent  department  store.  The  two  to- 
gether will  make  a  big  concern.  Both  are  large  users 
of  china  and  glassware. 


to  witness  their  work  from  a  distance  of  thirty  feet  while 
they  blew  the  safe  with  nitroglycerine  and  extracted 
$7,500  in  cash  and  $2,500  worth  of  jewels  belonging  to 
Mrs.  Louis  Becker,  wife  of  one  of  the  owners.  The 
money  represented  Saturday's  receipts. 

•  • 

Walter  Minnemeyer  will  make  a  motor  trip  over 
Labor  Day.  He  will  visit  the  Dells  of  Wisconsin,  Lake 
Delevan,  and  other  spots.  E.  G.  Minnemeyer  has 
joined  Swift's  Band,  the  crack  musical  organization  of 
Swift  &Co.,  the  packers.  The  band  boasts  seventy- 
five  pieces,  and  is  considered  one  of  the  best  in  the  city. 

*  • 

Friends  of  James  B.  McHugh,  formerly  with  the 
Steubenville  Pottery  Co.,  who  have  been  wondering 
what  became  of  him  since  he  resigned  his  position  with 
that  concern,  are  hereby  enlightened:  "Jimmy"  is 
now  Western  manager  of  the  Scientific  Products  Co., 
of  Steubenville,  O.,  and  makes  his  headquarters  at  59 
East  Adams  street.  The  company  manufactures  alum- 
inum specialties. 

W.  S.  Dalzell,  of  tne  Fostoria  Glass  Co.,  was  here 
on  a  short  visit  last  week. 

*  » 

W.  T.  Darden ,  of  W.  T.  Darden  &  Co. ,  has  gone  to 
De  Soto;  Mo.  to  spend  a  few  days  with  his  daughter. 

*  • 

E.  T.  Hauptmann,  of  the  factory  force  of  the  Cam- 
bridge (G.)  Glass  Co.,  has  returned  home  after  visiting 
Milton  J.  Rogers,  Chicago   representative,    for   a   few 

days. 

.  *      * 

F.  P.  Judge,  of  the  National  China  Co.,  East  Liver- 
pool, was  among  the  arrivals  in  the  city  last  week. 


AT     CHICAGO. 


CONDITIONS  continue  to  show  encouraging  signs  of 
improvement.     Buyers  arc  more  in  evidence,  and 
there  is  every  indication  of  a  busy  season. 

»      » 

The  John  M.  Smyth  Co.,  which  recently  inaugur- 
ated a  hotel  department,  is  now  placing  orders  with  the 
factories.  This  company,  primarily  a  mail-order  and 
retail  furniture  concern,  has  branched  out  remarkably 
in  its  crockery  and  glass  departments,  and  now  lias  al 
most  everything  in  both  practical  and  ornamental  lines. 

•     • 

J.  M.  Horton,  of   the   E.  15.  Sebring   China   Co., 
Sebring,  0     ha  home  after  spending  a  few 

days  in  the  city.  t      # 

Three  abed  1"  the  rooi  "l   the  de- 
part.                •  ol  I-             Ryan  <v  Co  ,  S.  I  lal  ti  d  and 
Sixt.                rec|  laj  night,  slid  dov  n  thi   fire 
ft0j|    |  ,  |  on    the   second    floor. 
I  ■  od  him,  ■■<■            d  him 


F.  T.  Renshaw,  manager  of  the  Chicago  office  of 
the  United  States  Glass  Co.,  has  returned  from  a  brief 
trip  in  Central  Western  territory. 

«      • 

Paul  Richter,  of  the  Paul  Richter  Co.,  is  taking 
care  of  the  downtown  office  while  George  Spinney,  sales 
manager,  is  taking  his  vacation  in  Boston. 


ENOUGH     JARS. 


1)  EPORTS  received  by  the  United  States  Department 
»-  of  Agriculture  indicate  that  there  will  be  enough 
glass  jars  to  take  care  of  all  the  perishable  fruits  and 
vegetables.  Of  one  type  alone  900,000  gross  have  been 
distributed  during  the  present  season.  The  manufac- 
turing capacity  for  this  type  of  jar  is  approximately  6,- 
000  gross  per  day,  and  the  output  can  be  increased  if 
necessary.  Manufacturers  of  other  types  of  glass  con- 
tainers are  prepared  to  turn  out  many  thousand  gross 
a  day. 
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Pointers  for  Buyers. 


Where  Live    Merchandise  May   Be  Obtained. 

Tips  to  Dealers   Looking  for  Ready 
Sellers. 


CHOICE  ORIENTAL  ART  GOODS. 

Morimura  Bros,  are  displaying-  their  new  lines  for 
1918  and  also  immediate  delivery.  The  assortment  is 
the  most  varied  they  have  ever  shown;  and  when  it  is 
remembered  that  they  have  had  troubles  as  well  as  the 
rest  of  the  world — though  fortunately  strikes  have  not 
been  among  them — it  is  remarkable  that  they  have  pro- 
duced such  and  array.  Visiting  buyers  should  not  fail 
to  go  through  their  art  department.  Here  tney  will  find 
not  only  the  best  of  Japanese  goods,  but  examples  of  both 
modern  an  antique  Chinese  wares.  There  are  so  many 
choice  pieces  that  one  is  tempted  to  buy  just  for  the 
pleasure  of  possession.  In  fact,  it  not  infrequently 
happens  that  dealers  who  do  not  cater  to  this  class  of 
trade  buy  them  for  their  own  homes. 

NEW   TO   THIS    MARKET. 

Robt.  Slimmon  &  Co.  are  showing  a  line  of  Piatt's 
Old  Greek  Figure  Ware  in  fancy  pieces,  such  as  small 
jugs,  vases,  etc.  The  background  is  black,  with  classic 
figures  in  white,  and  there  is  gold  where  it  will  look 
well.  It  is  high-grade  ware,  but  is  offered  at  prices 
which  will  cause  quick  sales  and  yet  give  the  dealer  a 
good  profit.  Mr.  Slimmon  also  has  many  attractive 
patterns  in  dinnerware,  and  is  particularly  strong  on 
underglaze  prints.  He  has  long  been  known  as  one  of 
the  largest  handlers  of  teapots,  and  shows  everything 
from  the  plain  Rockingham  up  to  an  elaborately-dec- 
orated jet  pot. 

READY   SPECIALTIES. 

The  dealer  who  misses  the  varied  attractions  as- 
sembled by  Paul  A.  Straub  &  Co.,  105  Fifth  avenue, 
will  have  cause  for  regret.  Stores  that  have  stocked 
their  live  specialties  are  reaping  nice  profits.  Promi- 
nent among  the  good  things  is  an  assortment  of  mahog- 
any-and-glass  novelties  that  are  decidedly  unique  in 
conception  and  above  the  average  in  finish.  The  ex- 
hibit embraces  several  styles  in  fruit  bowls  and  many 
novel  articles  for  table  service  and  other  uses.  A 
handsome  orange  bowl,  with  a  clever  arrangement  for 
holding  six  knives,  is  quite  worthy  its  great  popularity. 
There  is  a  strong  showing  of  salts  and  peppers  in  all 
sizes,  shapes  and  decorations.  This  line  was  especially 
designed  to  cover  a  complete  price  range  from  ten  cents 


up.  The  assortment  of  artificial  flowers  is  particularly 
noteworthy.  All  the  lines  mentioned  are  stocked  for 
ready  shipment. 

MIRROR  PLATEAUX  AT  A  BARGAIN. 

Orders  have  been  pouring  in  from  e^ery  quarter  at 
the  office  of  Charles  Eaum,  392  Broadway,  from  buyers 
anxious  to  get  in  on  the  low  prices  quoted  for  mirror 
plateaux  which  he  is  offering  to  the  trade  as  the  result 
of  an  extremely  advantageous  purchase  of  glass  and 
metal.  A  big  hole  has  already  been  made  in  the  stock, 
and  when  the  lot  is  gone  prices  will  be  advanced  ten 
per  cent  or  more.  A  postal  will  bring  particulars. 
But  quick  action  is  neccesary. 

SWEDISH   GLASS    FROM   STOCK. 

J.  H.  Venon  announces  that  he  has  eighteen  pat- 
terns of  table  and  fancy  glass  in  stock  ready  for  im- 
mediate delivery.  These  are  part  of  the  377  cases 
which  were  so  long  on  their  way,  the  storv  of  whose 
wanderings  we  published  a  short  time  ago.  The  goods 
are  fine,  and  well  worth  waiting  for. 

LIVE   SELLERS. 

The  Brush-McCoy  Pottery  Co.'s  line  at  the  show- 
room of  Cox&  Lafferty,  1140  Broadway,  always  offers 
something  new,  no  matter  how  often  the  dealer  may 
see  it.  The  progressive  policy  of  the  factory  is  absolute 
proof  against  trade  stagnation,  and  has  won  it  a  well- 
deserved  reputation  for  "right-up-tc-the  minute"  mer- 
chandise. Among  the  live  sellers  now  on  view  is  the 
blue  and  white  line  of  mixing  bowls  and  other  items  for 
kitchen  use.  So  clean  and  sanitary  looking  are  they  in 
a  white  glaze  with  blue  band  decoration  that  they  sell 
on  sight.  Then  there  is  the"Lotus,"  "Bon-ton,"  "Mem- 
chrome,"  and  other  designs  in  popular-priced  vases, 
jardinieres  and  pedestals,  fern  dishes  and  many  other 
items  that  have  estabtlshed  themselves  as  rapid  movers. 

FANCY   GLASSWARE. 

A  line  made  by  the  H.  Northwood  Co.  that  is  go- 
ing big  with  the  concern's  New  York  representative, 
C.  J.  Dela  Croix,  is  called  "Satin  Sheen."  It  is  par- 
ticularly good  in  a  lemon  coloring,  which  brings  out  all 
the  beauty  of  the  glass.     Another  color  that  is  also  very 
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popular  is  known  as  "Pearl,"  in  which  the  iridescent 
effects  of  the  ware  are  advantageously  brought  out. 
Vases,  comports,  bowls,  bonbons  and  other  articles  are 
shown.  And  the  fact  that  the  Northwood  factory 
makes  prompt  deliveries  is  not  the  least  important 
element  in  its  success. 

ATTRACTIVE    CORDIAL    SETS. 

One  ot  the  newest  things  in  Baccarat  glassware  on 
exhibit  at  the  salesroom  of  the  American  representative, 
A.  Gredelue,  129  Fifth  avenue,  is  a  charming  design  in 
a  cordial  set  that  makes  friends  wherever  it  goes.  It 
sells  so  well  in  the  stores  that  have  shown  it  thus  far 
that  it  is  impossible  for  them  to  keep  it  in  stock.  The 
bottle  or  decanter  is  in  a  cut  Colonial  style  in  a  sharply 
tapered  shape  and  cased  in  different  beautiful  colors. 
The  glasses  have  cut  stems  and  are  equally  pretty  in 
shape,  being  tapered  to  match  the  bottle.  Cased  in 
emerald  or  ruby  the  set  is  particularly  fetching. 


OBITUARY. 


ON  August  24th  at  St.  Joseph's  Hospital,  Far  Rocka- 
way,  N.  Y.,  Martin  Goldsticker,  of  L.  &  M.  Gold- 
sticker,  passed  away  as  the  result  of  an  attack  of  appen- 
dicitis. He  would  have  been  fifty-three  years  old  next 
month.  Mr.  Goldsticker  was  born  in  New  York,  and 
began  his  career  as  a  crockery  dealer  when  only  thirteen 
years  old  in  a  small  way  on  the  East  side,  assisted  by 
his  brother.  They  soon  took  space  in  the  Essex  Mar- 
ket, and  about  twenty  years  ago  bought  the  premises 
182  Fulton  street.  Five  years  ago  they  moved  to  218 
Fulton  street,  where  a  large  business  was  done  in  hotel 
and  bar  supplies.  Mr.  Goldsticker  leaves  a  widow  and 
two  children.  

Morton  E.  Converse,  the  dean  of  the  toy  industry, 
has  died  at  his  residence  in  Winchendon,  Mass.,  after  a 
brief  illness.  Mr.  Converse  was  born  in  Rindge,  N. 
H  ,  on  Sept  17,  1837.  At  the  beginning  of  the  Civil 
War  he  enlisted  in  the  Sixth  New  Hampshire  regiment 
and  saw  service  in  the  North  Carolina  campaign.  With 
the  rank  of  sergeant  he  served  in  the  second  battle  of 
Bull  Run,  at  South  Mountain,  Antietam  and  Chantilly, 
and  under  General  Grant  was  at  Vicksburg,  Cold  Har- 
bor, the  Wilderness,  and  before  Petersburg.  When 
his  term  of  enlistment  had  expired  Mr.  Converse 
returned  to  his  native  town  and  engaged  in  the  manu- 
facture of  light  woodenware,  and  it  was  there  that  the 
toy-making-  industry  which  has  given  him  international 
fame  was  conceived.  It  soon  outgrew  Rindge  and  was 
to  Winchendon,  which  town  provided  more 
operatives.  In  1883  Mr.  Converse  purchased  the 
•earn  mill  property,  and  an  additional  fac- 
tory ■,  another  in  1891 .  Bi 
these  buildings  a  numbei  of  others  wen-  added.  In 
q  D   Converse  entered   the  busi- 


ness, the  firm  name  becoming  Morton    E.  Converse  & 
Son. 

Mr.  Converse  was  prominent  in  public  affairs  and 
in  1890  and  1891  was  sent  to  the  Legislature,  where  he 
served  as  chairman  of  the  House  Committee  on  Banks 
and  Banking.      He  was  later  State  senator  for  two  years 


John  A.  C.  Cox,  of  Benjamin  Allen  &  Co  ,  Chi- 
cago, a  wholesale  jewelry  firm  well  known  in  the  trade, 
died  last  Sunday  at  St.  Luke's  Hospital  in  that  city. 
He  was  born  in  Canada  and  went  to  Chicago  about 
thirty-eight  years  ago,  entering  the  employ  of  the  com- 
pany at  the  time.  He  was  manager  at  the  time  of  his 
death. 


AFFAIRS     OF     RICHARD     BRIQQS     CO. 


A  TEN  per  cent  dividend  has  been  declared  on  all  un- 
J-  *•  secured  claims  against  the  Richard  Briggs  Co. 
Boston.  When  the  petition  in  bankruptcy  was  pre- 
sented the  liabilities  were  estimated  at  $126,801.14  and 
the  assets  at  $87,865.45.  The  receivers  carried  on  the 
business  from  June  12  to  July  24  with  the  following  re- 
sult: Received  from  cash  sales,  $13,339  15;  paid  out, 
merchandise  and  charge  accounts,  $20,257.25:  cash  on 
hand,  in  bank,  $12,897.85.  Later  all  the  receivers  but 
Mr.  Turner  dropped  out  and  he  became  trustee.  He 
petitioned  the  court  for  leave  to  sell  the  business.  The 
R.  H.  Stearns  Co.  offered  $81,500— $21,500  payable 
immediately  and  $60,000  in  three  months  from  Aug.  8 — 
and  after  careful  consideration  the  court  allowed  the 
sale  to  be  consummated.  Just  what  is  to  be  done  con- 
cerning the  disposition  of  the  goods  is  not  yet  known, 
nor  is  it  possible  to  learn  anything  definite  as  to  the 
future  of  the  Briggs  Co. 


GLASS     DEVICE     RELIEVES     MOTORISTS. 


\IHTH  the  price  of  gasoline  ever  ascending,  the  av- 
**  erage  motorist  cannot  help  a  feeling  of  painful 
uncertainty  when  he  drives  up  to  a  filling  station  and 
puts  down  the  coin  for  a  shot  of  gas.  The  attendant 
puts  the  hose  into  the  mouth  of  the  tank  and  works  the 
pump  lever  in  the  prescribed  manner;  but  a  lot  of  motor 
enthusiasts  cannot  get  away  from  the  idea  that  maybe 
the  pump  is  missing  a  stroke  or  two.  Announcement 
is  now  made  that  a  device  has  been  invented  which  com- 
pletely does  away  with  the  motorist's  sinking  sensation 
of  doubt.  The  contrivance  is  thus  described:  A  glass 
container  is  set  on  top  of  the  regular-style  gas  pump, 
into  which  the  gasoline  flows.  It  is  graduated,  so  that 
one  can  buy  from  one  gallon  up.  The  motorist  sees  the 
gasoline  flow  into  the  glass  receptacle  to  the  required 
amount,  and  he  doesn't  have  to  take  anything  on  faith. 
He  knows  that  he  is  getting  the  exact  amount." 
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That  the  large  jobbers  are  prepar- 
East  Liverpool     ing  for  the  future  is  evidenced  by 
and  Vicinity       the  fact  that  during-  the  past  week 
carload   business   has   been  placed 
with  local  manufacturers   for  shipment  next  February 
and  March.     They  say  that  so  far  as  staples   are  con- 
cerned they  might  as  well  be   ordered  now   for  spring 
delivery  as   later.     "Price  open"  appears  at  the  top  of 
all    the    specification    sheets,  and    no    1918  business  is 
being  accepted  otherwise. 

*  * 

John  B.  Macdonald,  sales  manager  for  the  Knowles, 
Taylor  &  Knowles  Pottery  Co.,  has  returned  from  a 
brief  visit  with  his  family  at  Atlantic  City. 

»      * 

Several  pottery  manufacturers  in  this  district  have 
refused  to  accept  orders  for  border  decal  dinner  sets, 
giving  all  their  attention  to  open  stock  and  matchings 
business.     Others  are  expected  to  take  similar  action. 

*  * 

The  Carr  China  Co.,  Grafton,  W.  Va.,  which  is 
constantly  adding  new  machinery  and  labor-saving  de- 
vices, has  enough  business  on  hand  to  run  through  the 

fall. 

*  » 

Among  the  buyers  here  recently  were  Charles 
Rosenheim,  Louisville,  Ky.;  Harry  Kail,  for  A.  Ham- 
burger &  Sons,  Los  Angeles;  M.  Schwartz,  with  the 
Golden  Rule,  St.  Paul,  Minn.;  Ethel  Duston  Haynes, 
for  the  T.  S.  Martin  Co.,  Sioux  City,  Iowa;  Mr.  Dove, 
with  J.  N.  Adam  &  Co.,  Buffalo;  Mr.  Montgomery,  of 
Kinnier,  Montgomery  &  Co.,  Lynchburg,  Va.;  J.  A. 
Harth,  with  The  Pelletier  Co.,  Sioux  City,  Iowa;  Frank 
H.  W.  Krenning,  of  the  Krenning,  Westerman  China 
Co.,  St.  Louis,  Mo.;  John  L.  Pasmantier,  New  York. 

So  great  is  the  demand  for  wares  that  certain  large 
buyers  are  reported  to  be  offering  premiums  for  im- 
mediate delivery. 

«      » 

J.  P.  Carling,  president  of  the  Pope-Gosser  China 
Co.,    Coshocton,    O.,    says:     "We   are    oversold   eight 


months  at  this  writing  on  decorated  ware,  and  approxi- 
mately six  months  on  white  ware.  We  have  not  ac- 
cepted any  new  business  nor  sent  out  any  of  our  sales- 
men for  over  a  year  and  a  half.  They  are  all  commis- 
sion men,  and  are  enjoying  the  privilege  of  cutting  off 
their  coupons  without  the  laborious  task  of  traveling." 

•  • 

The  shoitage  of  labor  is  keenly  felt.  As  a  whole 
the  district  is  working  at  less  than  two-thirds  of  its 
capacity.  Dozens  of  jiggers  are  idle,  it  being  impos- 
sible to  secure  steady  workers  to  operate  them. 

•  ♦ 

At  the  East  Palestine  plant  of  the  W.  S.  George 
Pottery  Co.  the  facilities  of  the  decorating  department 
have  been  increased  and  additions  made  to  the  ware- 
house and  packing  rooms,  while  new  patent  stove  rooms 
are  being  installed  at  the  Canonsburg  plant. 

•  • 

"We  have  on  file  sufficient  business  to  keep  us  go- 
ing until  Christmas  if  we  do  not  receive  another  order, 
says  C.  E.  Jackson,  of  the  Warwick  China  Co. 

•  * 

The  Owen  China  Co.,  Minerva,  O.,  is  installing 
sagger  machines,  carrier  systems,  improved  stove 
rooms  and  batting-out  machines  to  cope  with  the  de- 
mand expected  the  coming  season. 

•  • 

The  embargo  on  carlot  shipments  out  of  this  dis- 
trict to  Pittsburgh  and  Cleveland  terminals  has  been 
lifted,  and  the  transportation  situation  is  greatly  relieved 
for  the  present. 

M 

The  quality  of  the  ware  turned  out  by 
Erwin,  Tenn.     the  Southern  Potteries,  at  this  place, 

deserves  more  than  passing  mention. 
It  has  a  clean,  hard  body,  with  a  bright  glaze,  and  much 
care  has  been  exercised  in  the  manufacture  and  finish. 
Nothing  but  American  materials  are  used,  and  it  is  a 
source  of  much  gratification  that  so  good  a  ware  is 
made  from  domestic  clays.  Edward  J.  Owen,  the  gen- 
eral manager,  h  to  be  felicitated. 
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NEW    YORK,  AUGUST   30,  1917 


rPHURSDAY  to  honor  the  soldier  boys  who  are  soon 
A  to  go  away;  Saturday's  regular  half  holiday  where 
not  stretched  into  a  whole  one;  then  Labor  Day.  And 
why  not?  Life  is  short.  Let's  enjoy  ourselves.  We 
can  do  business  any  old  time. 


THOSE     DETAINED     GERMAN     GOODS. 


IT  is  stated  that  negotiations  between  the  British  Em- 
bassy and  the  State  Department  in  the  case  of  Ger- 
man made  goods  purchased  by  Americans  and  detained 
at  Rotterdam  are  rapidly  approaching  an  conclusion,  and 
that  ten  days  or  two  weeks  at  most  will  see  the  end  of 
the  detention. 

Too  much  importance  has  been  attached  by  the 
trade  to  its  share  of  the  detained  goods.  Exaggerated 
figures  of  the  total  amount  of  all  kinds  of  merchandise 
thus  held  up  have  been  published  by  the  daily  press, 
and  in  the  minds  of  the  trade  the  quantities  of  china 
awaiting  transportation  have  assumed  undue  propor- 
tions. 

Some  time  ago  an  endeavor  was  made  in  this  office 
to  ascertain  the  probable  amount  of  china  held  abroad, 
including  the  goods  made  up  at  the  factories  ready  for 
shipping.  We  believe  that  half  a  million  dollars  is  a  lib- 
eral estimate. 

There  is  no  i  eed  for  apprehension   of  disturbance 

in  the  market.      If  it  were  all  delivered  here  at  onetime 

d  be  quickly  •  ■:.     As  a   matter   ',t    fact, 

when  it  is  finally  released  it  will   probably  be   months 


before  it  reaches  these  shores,  owing  to  the  lack  of 
ships.  Other  commodities  have  equal  claims  to  con- 
sideration, and  what  ships  may  be  secured  will  un- 
doubtedly carry  only  fair  quotas  of  each. 

The  goods  will  be  welcome,  of  course;  but  their  ad- 
vent will  cause  scarcely  a  ripple  in  the  stream  of  regu- 
lar business. 


PERSONAL. 


HERE  was  no  happier  man  in  the  city  than 
Herman  Kashins,  the  cut  glass  factory  repre- 
sentative, when  he  last  week  received  word 
that  he  had  passed  the  physical  examination 
for  service  in  the  national  army.  When  re- 
jected on  account  of  defective  eyesight  as  he  tried  to 
enlist  with  the  13th  Coast  Defense,  some  time  ago,  he 
was  very  much  disappointed,  and  from  that  time  on 
had  tried  to  get  in  various  branches  of  the  service  with- 
out success.  He  expects  to  be  encamped  at  Yaphank, 
L.  I. ,  and  will  probably  leave  with  the  first  contingent  for 
the  cantonment  there  next  week.  Duiing  his  absence 
his  business  will  be  taken  care  of  by  the  E.  W.  Ham- 
mond Co. 

Oscar  A.  Weber,  the  popular  traveler  for  the 
Bradley  &  Hubbard  Mfg.  Co.,  leaves  next  Tuesday  for 
a  fortnight's  tour  of  Philadelphia,  Baltimore  and  Wash- 
ington. 

* 

Al.  Scroggins,  of  the  Fostoria  Glass  Co  ,  was  in 
town  last  week  on  a  special  errand.  He  was  enthusias- 
tic over  a  new  line  of  tableware  the  factory  has  just  put 
cut.  And  well  he  may  be.  It  has  one  of  the  most 
novel  decorations  of  the  season. 

C.  L.  Harris,  merchandise  man,  and  E.  W.  Mer- 
rill, china  buyer,  for  the  New  England  Furniture  and 
Carpet  Co.,  Minneapolis,  arrived  in  town  Monday. 

Ed.  Craig.  New  York  representative  of  the  United 
States  Glass  Co.,  went  to  Pittsburgh  this  week  to  at- 
tend the  annual  meeting  of  the  company. 

Major  Wm.  D.  Finke  is  progressing  fast,  having 
had  four  companies  placed  under  his  charge  at  Fort 
Hamilton.  It  looks  as  if  it  would  be  Colonel  Finke  be- 
fore long.     He  deserves  it. 

Arthur  W.  Blackmer,  of  New  Bedford,  arrived  in 
town  Monday  and  displayed  his  samples  at  the  Hotel 
Imperial.  It  is  a  "one  week  stand"  this  trip.  Mr. 
Blackmer  came  from  Boston,  where  he  said  he  had  a 
good  trade.     He    believes  that  the  market  for  fine  cut 
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glass  is  on  the  mend.  He  has  brought  out  an  original 
pattern  which  he  says  is  a  poem  in  glass,  and  has 
named  it  "Whittier."     Rather  clever,  that. 

Alex.  G.  Menzies  was  a  delegate  from  the  George 
R  Dwyer  Post  No.  37  to  the  Convention  of  Veterans  of 
Foreign  Wars  held  at  the  McAlpin  Hotel  this  week. 
The  food  served  at  the  buffet  luncheon  consisted  of 
army  rations — pork  and  beans,  sandwiches,  beer,  and 
cherry  bounce — the  latter  as  a  concession  to  members 
of  the  21st  Kansas  contingent,  who  are  teetotallers. 

Theo.  Jcnes,  president  of  the  Jones,  McDuffee  & 
Stratton  Co.,  jolly  and  smiling  as  ever,  made  one  of  his 
frequent  visits  to  New  York  this  week.  He  says  the 
wholesale  business  in  Boston  is  good,  and  referring  to 
his  own  establishment  said  it  had  done  a  bigger  busi- 
ness this  year  than  at  any  time  in  its  history. 

* 

No,  it  was  not  an  incipient  boil  on  his  r.ose  that 
made  the  latter  so  red.  E.  L.  Bates  had  been  fishing 
in  Raritan  Bay,  and  was  sunburned. 

James  D.  Bergen,  the  old-time  cut  glass  man,  is 
back  in  the  harness,  being  new  in  charge  of  the  order 
department  of  the  J.  D.  Bergen  Cut  Glass  Co.,  Meri- 
den,  Conn.  He  had  been  connected  with  the  J.  J. 
Niland  Co.,  but  had  later  retired  and  built  himself  a 
handsome  home  in  Meriden. 

$e 

Theo.  Frankel  is  back  from  a  three  weeks'  visit  to 
Saratoga,  where  he  took  the  baths  and  drank  the  waters 
for  asthma.  He  says  he  feels  like  a  spring  chicken 
after  this  treatment. 

Julius  I.  Baer  and  Arthur  Twyeffort,  of  Louis 
Wolf  &  Co.,  are  back  from  Japan,  having  arrived  at 
San  Francisco  this  week.  Mr.  Twyeffort  reaches  New 
York  Friday,  and  Mr.  Baer  will  arrive  the  early  part  of 
next  week. 

Otto  Yeager,  of  the  Bonita  Art  Glass  Co.,  Wheel- 
ing, W.  Va.,  was  in  New  York  this  week  calling  on  the 
trade. 

J.  W.  French  and  William  J.  Noble,  who  travel  for 
John  Davison,  will  leave  early  next  week  for  their  re- 
spective territories. 

Ulysses  Skelton,  known  to  the  trade  as  "John," 
who  assists  his  brother  Fred  in  marketing  the  H.  C.  Fry 
ware  in  New  York,  has  passed  the  examination  for  the 
army  with  a  percentage  of  100.  His  chest  expansion 
was  three  and  a  half  inches.     Out  of  the  168  examined 


the  nearest  approach  to  this  was  three  inches.     He  will 
not  claim  exemption. 

Harry  L.  Seixas  will  leave  on  Monday  night  for  a 
trip  over  his  regular  Western  territory  for  Edward 
Boote. 

The  address  of  Frank  Gregg,  if  he  is  alive,  is 
wanted.  If  not,  that  of  some  of  his  relatives  will  be 
gratefully  received.  He  was  formerly  a  Japanese  china 
salesman. 

* 

V.  B.  Hovey,  an  old-time  jobber  of  crockery  and 
glass  at  Marietta,  O.,  announces  that  he  has  gone  out 
of  business,  having  been  elected  mayor  of  that  city.  If 
he  makes  as  good  a  mayor  as  he  was  a  crockery  man — 
and  there  is  no  doubt  that  he  will — the  people  of  his 
town  are  to  be  congratulated. 


THE     MANUFACTURERS'     TERMS. 


AT  7 HEN  the  joint  wage  conference  between  commit- 
**  tees  representing  the  manufacturers  and  work- 
men takes  place  at  Atlantic  City  September  12  the 
Labor  Committee  of  the  United  States  Potters'  Associ- 
ation will  insist  that  the  fifteen  propositions  submitted 
by  the  manufacturers  be  given  first  consideration. 
Upon  the  final  disposition  of  these  will  rest  the  out- 
come of  the  twelve  submitted  by  the  Brotherhood.  The 
conference  will  in  all  probability  be  held  at  the  Hotel 
Chalfonte.     The  manufacturers'  propositions  follow: 

1.  That  mutual  pledges  be  given  in  the  form  of 
cash  forfeits,  surety  bonds,  or  otherwise,  that  shall 
fully  protect  the  employer  from  financial  loss  resulting 
from  violation  of  contract  by  employees,  and  vice  versa, 
and  that  said  bonds  or  forfeits  shall  not  be  less  than 
$100,000  on  both  sides. 

2.  That  the  manufacturer  may  require  that  every 
employee  shall  enter  into  an  individual  contract  with  his 
employer,  pledging  both  parties  to  a  faithful  observance 
of  the  terms  and  agreement  between  the  United  States 
Potters'  Association  and  the  National  Brotherhood  of 
Operative  Potters. 

3.  That  the  following  emergency  measures  be 
adopted,  to  remain  in  force  so  long  as  there  continues  to 
be  in  the  pottery  industry  a  labor  shortage  traceable  to 
the  war: 

There  shall  be  no  restriction  against  or  opposition 
to  the  employment  of  women  in  any  depart- 
ment, nor  in  any  trade,  limited  only  to  the 
class  of  work  women  are  physically  competent 
to  perform . 

The  doors  shall  be  open  to  foreign  white  labor  in 
all  departments  and  trades,  and  that  the  em- 
ployer shall  be  the  judge  of  competency. 

That  all  rules  in  reference  to  the  ratio  of  appren- 
tices be  suspended,  and  that  employers  be  per- 
mitted to  put  on  an  apprentice  in  any  depart- 
ment or  trade  if  after  application  to  the 
Brotherhood  officials  a  competent,  steady  jour- 
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neyman  is  not  furnished  to  fill  a  vacancy  with- 
in ten  days. 
That  lunch  time  be  abolished. 

4.  That  the  resigning-  of  three  or  more  men  in  a 
body  by  giving  two  weeks'  notice,  or  the  discharging  of 
three  or  more  men  in  a  body,  with  or  without  notice, 
when  done  clearly  for  the  purpose  of  accomplishing 
some  end  not  specified  in  the  agreement,  or  that  can- 
not be  accomplished  legally  through  the  regular  chan- 
nels, shall  be  regarded  as  tantamount  to  a  strike  or 
lockout,  and  shall  be  an  explicit  violation  of  the  agree- 
ment. 

5.  That  casting  prices  shall  be  set  for  large  jugs, 
ewers  and  other  articles  now  being  made  by  that  pro- 
cess which  are  not  specified  in  the  casting  list,  and 
that  these  prices  shall  be  16/^%  less  than  the  pressing 
list  when  handles  are  cast  on,  and  10%  less  than  the 
pressing  list  when  handles  are  stuck  on. 

6.  That  any  and  every  firm  so  desiring  may  install 
a  time  clock  or  clocks  and  may  require  that  every  em- 
ployee shall  register  thereon;  or  that  any  other  system 
may  be  installed  that  will  enable  the  employer  to  de- 
termine the  exact  hours  of  employment  or  the  exact 
wages  earned,  or  the  exact  amount  and  character  of 
work  done  by  each  and  every  person  in  his  employ,  and 
that  every  workman  shall  cheerfully  co-operate  by 
observing  in  all  reasonable  ways  any  system  that  may 
be  adopted  for  this  purpose. 

7.  That  all  piecework  and  contract  work  be  abol- 
ished in  all  departments  and  a  straight  day  wage  sys- 
tem be  substituted  throughout  for  all  trades,  to  which 
the  individual  manufacturer  may  have  the  option  of 
adding  a  bonus  system. 

8.  That  kilnmen  shall  be  required  to  draw  their 
own  kilns,  or  furnish  enough  men  to  fill  out  kiln-draw- 
ing crews  when  a  full  crew  of  kiln-drawers  is  not  avail- 
able. 

9.  That  the  arbitrary  action  of  decorating  kilnmen 
in  refusing  to  use  spurs  must  be  withdrawn,  and  that 
they  must  use  spurs  whenever  required  by  the  firm. 

10.  That  it  is  at  any  time  permissible  for  any 
manufacturer  to  change  the  height  of  any  sagger  or 
the  number  of  pinholes  in  a  sagger,  provided  sagger 
height  is  not  made  less  than  those  in  reasonable  present 
practice  among  the  manufacturers,  and  provided  the 
number  of  pinholes  is  not  greater  than  at  present  rep- 
resented by  reasonable  practice  among  the  manufac- 
turers. 

11.  That  the  National  Brotherhood  of  Operative 
Potters  go  on  record  with  its  members  in  urging  them 
when  necessary,  during  the  period  of  war,  to  help 
with  the  work  in  any  other  department,  so  that  every- 
one may  be  kept  steadily  employed  and  no  department 
thrown  out  of  work  temporarily  for  want  of  co-operation 
by  any  other  department  that  might  at  that  time  be 
better  supplied  with  help. 

12.  That  the  skimping  of  work,  such  as  refusal  to 
board  fint  ware  in  the  dipping  room  when  desired  by 
the  firm,  the  practice  of  dipping  more  than  two  small 
pieces  of  ware  with  one  motion,  the  attempt  to  dip  with- 
out hooking  fiat  ware  above  five-inch  size,  the  packing 
without  proper  or  standard  strawing,  and  similar  at- 
tempts to  evade  doing  work  in  the  honest,  correct  and 
established  manner  as  contemplated  by  the  wage  scale, 
shall  be  recognized  as  an  explicit  violation  of  agreement, 
subjecting  the  workman  guily  to  immediate  pink-slip 

harge. 

13.  That  the  inspection  of  ware  is  distinctly  a  part 
of  the  work  of  the  fettlcr  or  finisher,  and  that  he  may  be 
required  to  examine  every  piece  front  and  back  and  re- 
all  that  are  found  imperfect. 

1 1.  That  k  lakers  may  be  required  to  put  up 

the  soak  and   pug    it  when    common  labor    cannot    be 
ed  for  thai  purpose,  and  the  hourly  rate  of  wages 
for  this  work  shall  be  set  by  the  Conference. 


15.  That  the  Conference  Committee  shall  be  clothed 
with  full  power  to  act  upon  and  to  adjust  all  questions 
of  wages  and  conditions  that  may  be  presented  verbally 
or  otherwise  at  Conference,  regardless  of  whether  the 
matters  may  or  may  not  be  specially  embodied  in  either 
the  list  of  propositions  of  the  Brotherhood  or  the  manu- 
facturers. 


QOLF     GAME     DECLARED     OFF. 


OWING  to  Thursday  having  been  designated  as 
"Soldiers'  Day"  by  the  military  authorities  in 
order  that  New  York  might  bid  an  enthusiastic  farewell 
to  30,000  troops  leaving  for  their  camps  previous  to 
being  sent  to  France,  the  Pottery,  Glass  and  Brass 
Salesmen's  Golf  Club  decided  to  call  off  the  game 
scheduled  for  that  day  at  the  Forest  Hill  Field  Club, 
Soho,  N.  J.  Entrance  fees  paid  in  advance  will  be  re- 
funded by  the  treasurer. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal," the  following  buyers  were  reported  this  week: 

J    Erion,  hf,    L   S    Donaldson    Co,  Minneapolis.     230 

Fifth  ave. 
H  P  Hunt,  c,  g,  H  P  &  H  F  Hunt,  Boston.     Wallick. 
M  G  Michaels,  hf,  Michaels    Bros,  Athens,  Ga.     1150 

B'way. 
P  L  Beck,  t,  c,  Baltimore  Bargain  House.     354  Fourth 

ave. 
A  J  Scott,  hf,  Z  L  White  Co,  Columbus,  O.     Imperial. 
P  O  Fries,  c,  hf,  Erie  (Pa.)  Dry  Goods  Co.     432  Fourth 

ave. 
H  A  Koll,  hf,  c,  g,  A    Hamburger   &   Sons,  Los   An- 
geles.    225  Fifth  ave. 
J  E  Hogan,  hf ,  Shartenberg  &  Robinson  Co,  Pawtucket, 

R  I.     404  Fourth  ave. 
M    A   Schwarz,    g,  c,    Golden    Rule,    St    Paul.     1261 

B'way. 
W  H  Behringer,  hf,  t,  c,  g,  Hess  Bros,  Allentown,  Pa. 

41  Union  sq. 
H  Haskins,  t,  hf,  Hills,  McLean    &  Haskins,  Birming- 
ham, Ala.     Collingwood. 
Mrs  M  E  Davidson,  s,  Palais  Royal,  Washington,  DC. 

220  Fifth  ave. 
G    Louis,  t,  Woodward   &  Lothrop,  Washington,  D  C. 

334  Fourth  ave. 
Miss  Frey,  c,  g,  H   L    Boughton  Store,  Catskill,  N  Y. 

Continental. 
F  A  Warren,  hf,  Wise,  Smith    &    Co,  Hattford,  Conn. 

105  Grand  street. 
T  H  Williams,  hf,  T  H  Williams    &    Co,  Austin,  Tex. 

1150  B'way. 
J  B  Miller,  hf,  Altheimcr    Co,  Little    Rock,  Ark.     Al- 

ber  marie. 
S    B    Moody,  c,  g,  1,  Newcomb,  Endicott    Co,  Detroit. 

200  Fifth  ave. 
L  Stern,  hf,  Stern  &  Co,  Philadelphia.     Park  ave. 
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The   action    of    the    glassworkers' 

Pittsburgh  and    union  in  keeping-  faith  with  the  glass 

Vicinity  manufacturers  by  seeing  to  it  that 

agreements  are  lived  up  to  by  the 
workers  is  most  commendable.  During  the  past  week 
a  certain  element  in  one  factory  in  this  district  an- 
nounced that  it  would  repudiate  agreements  signed  re- 
cently, and  threatened  a  strike  unless  a  further  increase 
in  wages  was  forthcoming.  Immediately  the  union 
officials  stepped  into  the  fray,  and  in  plain  language 
told  the  "revolutionists"  that  they  would  have  to  stick 
to  their  agreements  or  forever  be  barred  from  employ- 
ment in  any  union  glass  factory.  This  ended  the 
trouble,  and  the  seed  of  discontent  was  immediately 
killed. 

The  annual  report  of  the  United  States  Glass  Co., 
published  elsewhere  in  this  issue,  shows  that  the  com- 
pany has  had  to  spend  close  to  $50,000  in  installing  oil- 
burning-  apparatus  in  its  different  plants,  owing  to  lack 
of  fuel  gas.  It  is  such  unforseen  expenditures  as  these 
that  so  greatly  increase  the  overhead  charges  in  glass 
factories. 

Ira  M.  Clarke,  sales  manager  for  the  John  B.  Hig- 
bee  Glass  Co.,  says:  "Men  are  very  scarce,  and  it  is 
almost  impossible  to  keep  anywhere  near  norma]  pro- 
duction." Within  a  few  weeks  this  concern  will  be 
using  electricity  as  a  motive  power,  the  improvement 
now  being  well  underway. 


The  demand  for  figured  blanks  continues  more  ac- 
tive than  for  plain. 

Miss  Hamilton,  assistant  actuary  of  the  Glass  As- 
sociation, has  returned  from  Cambridge  Springs,  Pa., 
where  she  had  been  spending  a  summer  holiday. 


Large  jobbing  interests  which  have  taken  on  heavy 
army  contracts  for  glassware  have  been  finding  the  go- 
ing rather  rough  in  securing  immediate  requirements 
for  the  quartermasters'  departments.  Thousands  of 
dozens  of  tumblers  are  being  specified  for  mess  pur- 
poses, and   in   many   instances  the  manufacturers  are 


unable,  because   of   the    shortage   of   labor,   to  supply 
them. 

Fifteen  years  ago  the  glass  manufacturers  during 
a  wage  conference  asked  the  labor  unions  to  post  a  cash 
forfeit  for  the  faithful  execution  of  their  wage  agree- 
ments; but  the  suggestion  did  not  go  through.  It  will 
be  interesting  to  learn  the  result  of  the  potters'  wage 
conference  this  year,  inasmuch  as  a  cash  forfeit  of 
$100,000  has  been  asked  by  the  manufacturers  to  be 
posted  on  both  sides. 

Charles  Israel  has  been  showing  the  lines  of  the 
Fry  Glass  Co.  at  the  Fort  Pitt  Hotel. 


Not  in  years  have  glass  manufacturers  been  so  ac- 
tively engaged  in  the  manufacturing  of  automobile 
lenses.  Shops  formerly  engaged  exclusively  on  table- 
ware have  been  put  on  these  items.  Manufacturers  say 
the  demand  will  continue  throughout  the  year,  and  that 
it  gives  promise  of  being  one  of  the  biggest  factors  in 
the  glass  business. 

"It's  no  warmer  than  ironing,"  said  one  of  the 
young  women  employed  at  "cracking  off"  in  the  Bel- 
laire  (O.)  Tumbler  Works.  They  are  taking  the  places 
of  boys,  forced  out  of  employment  by  the  Ohio  labor 
laws,  and  during  the  two  weeks  they  have  been  at 
work  none  have  quit.  The  girls  earn  from  $1.50  to  $2 
a  day,  and  work  in  day  and  night  shifts. 


C.  B.  Ott,  of  the  Eagle  Glass  and  Manufacturing 
Co.,  Wellsburg,  W.  Va.,  says:  "We  are  not  so  much 
concerned  about  the  outlook  for  business  as  we  are  in 
obtaining  labor  to  produce  the  goods  and  fill  what 
orders  we  have  on  hand.  What  with  the  child  labor 
laws,  conscription  bill,  and  various  other  conditions, 
the  glass  manufacturer  is  certainly  'up  against  it.'  " 


Among  the  visiting  salesmen  here  this  week  were 
Charles  Ellis,  showing  the  lines  of  the  George  H.  Bow- 
man Co.,  Cleveland,  at  the  Colonial  Hotel.  Mr.  Ham, 
with  the  lines  of  Mitchell,  Woodbury  Co.,  Boston,  was 
at  the  Fort  Pitt. 
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UNITED    STATES    GLASS   CO.  ANNUAL    MEETING. 


CONTRARY  to  expectations,  the  annual  meeting- of 
the  United  States  Glass  Co.  on  Wednesday  after- 
noon was  characterized  by  harmony  and  good  feeling 
throughout.  Two  members  of  the  old  board  of  directors 
had  signified  their  intention  of  retiring,  and  their  suc- 
cessors were  elected  without  opposition,  one  of  the 
vacancies  being  filled  by  A.  C.  Wettengel. 

The  reports  of  the  president  and  treasurer  were 
listened  to  with  the  closest  attention.  After  detailing 
the  vicissitudes  of  the  company  during  the  previous 
four  years  of  the  administration,  that  of  the  former 
went  on: 

"The  year,  just  passed,  ending  June  30,  1917,  has 
been  the  roost  prosperous  in  the  history  of  the  company, 
the  sales  aggregating  $3,715,450.40  and  the  net  gain 
$318,657.15  after  setting  up  of  reserves  of  $30,000  for 
Federal  taxation,  etc.,  and  charging  off  extraordinary 
expenses,  replacements  etc.,  of  $46,624.85  (which  in- 
cluded additional  comprehensive  emergency  installations 
for  the  burning  of  fuel  oil),  in  addition  to  which  we  al- 
so charged  off  loss  of  the  Glassport  Land  Co.,  $16,782.- 
68. 

"While  undoubtedly  abnormal  conditions,  superin- 
duced by  the  war,  have  had  their  effect  on  business 
generally,  the  real  progress  made  by  your  company  can 
be  attributed  more  directly  to  the  change  in  the  character 
of  the  goods  produced  than  to  any  other  factor.  There 
were,  on  the  other  hand,  a  great  many  difficulties  to  be 
overcome,  occasioned  by  the  war,  such  as  freight  em- 
bargoes, scarcity  of  labor,  etc.,  which  hampered  pro- 
duction. 

"Owing  to  the  gradual  diminishing  of  the  supply 
of  natural  gas  for  fuel  purposes,  the  company  is  making- 
experiments  in  the  utilization  of  installations  for  the 
purpose  of  burning  coal.  At  some  plants  producers  are 
being  installed;  while  at  others  we  are  endeavoring  to 
work  out  the  problem  with  stokers.  These  are  contin- 
gencies with  which  all  manufacturers  have  got  to  con- 
tend, and  are  by  no  means  confined  to  any  one  manu- 
facturer or  class  of  manufacture. 

"It  has  also  been  recently  ascertained  that  the 
company  had  some  coal  remaining  under  the  hillside 
property  of  the  Glassport  Land  Co.,  and  which  is  now 
being  mined  at  the  rate  of  about  100  tons  per  day,  and 
will  prove  a  valuable  asset  not  only  as  to  its  value  at 
the  present  market  price,  but  also  in  the  way  of  supply- 
ing fuel  so  that  operations  will  not  be  interfered  with. 

"The  physical  conditions  of  your  plants  and  equip- 
ment have  been  very  materially  improved  and  added  to, 
and  new  extensions  to  factory  buildings  have  also  been 
made  where  the  business  necessitated  such  improve- 
ments. 

'  'The  company  has  been  enabled  to  make  radical  re- 
ductions in  its  bank  indebtedness,  further  payments 
made  since  June  30  of  this  year  reducing  the  combined 
banking  debt  of  the  glass  and  land  companies  to  $50,- 
000,  which  is  $510,000  less  than  at  the  time  the  pres- 
ent board  and  management  took  hold.  The  mortgage 
at  Glassport  was  also  reduced  during  the  year  from 
$22,800  to  $10,000. 

"The  net  result  of  the  operations  under  the  present 
management  is  best   indicated  by  the  surplus  account, 
the  same  on  June  30,  1912,  being  $572,704  05,  of  which 
$414,031  54  was  charged  off  as  before  mentioned,  leav- 
oet  surplus  ol  $1  58  069.51.     At  the  close  of  busi- 
'une  30,  1017   (after  the  creation  of  reserves  for 
al  taxation,  dividend  declared,  etcj,  the  surplus 
at  (766,008  29,  showing  a  net  increase  in  this  ac- 
count of  $607,038. 78.     Tins  improved  condition  i 3  rep- 


resented by  the  reduction  in  the  banking  debt  and  the 
increase  in  cash,  accounts  receivable,  etc. 

"The  progress  of  the  company  should  certainly  be 
gratifying  to  all  concerned,  as  the  same  is  now  in  a 
position  where  with  fairly  normal  times  further  im- 
provements can  be  made,  the  debt  gradually  extin- 
guished and  returns  regularly  made  to  the  sharehold- 
ers. This  has  constantly  been  the  objective  of  the 
management,  and  is  simply  a  conservative,  straight- 
forward business  policy." 

The  company's  income  statement  for  the  year 
ended  June  30  is  as  follows: 

Gross  income  from  operations $3,715,904.75 

Less  operating  charges, including  all  labor, 
materials,  general  repairs,  mainten- 
ance, etc 2,994,938  50 

Net  income  from  operations $    720,966.25 

Less  extraordinary  expenses — replace- 
ments, renewals,  etc.,  including  com- 
prehensive extensions  and  additions  to 
the  emergency  fuel  oil  installations..  . .         46,624.80 

674,341.40 
Less  discount  on  sales   32,500.85 

$    641.840.55 
General  sales  and  manufacturing  expenses 

(about  6.74%  of  sales   for  year) 250,246.05 

$    391,594.50 
Losses  on  accounts  and   allowances 2,841.20 

$    388,753  30 

Interest  on  funded  debt $19,460  00 

Interest  of  floating  debt 13,459.29 

$32,919.29 
Less  discount  on  purchases...     9,555.84 

23,363.45 

$    365,389.85 

Royalty 606.60 

$    365,996.45 
Less  reserve  accounts: 

Federal  taxes $20,000.00 

Accounts  receivable 5,000.00 

Contingencies 5,000.00 

30,000.00 

Net  income  U.  S.  Glass  Co $    335,996.45 

Less  Glassport  Land  Co.  loss  for  year. .  .         16,782.68 

$    319,213.77 
Adjustment  charges  by  auditors 556.62 

$    318,657.15 


40,000     ATTEND     LE1PSIC     FAIR. 


LEIPSIC,  August  28. — Forty  thousand  exhibitors  and 
buyers  have  entered  the  official  lists  for  the 
Autumn  fair  which  has  begun  here,  and  the  attendance 
exceeds  that  of  peace  time.  Most  of  the  visitors  are 
from  Austria-Hungary,  Bulgaria,  Turkey,  and  Euro- 
pean neutral  countries. 

The  exhibits  indicate  that  light  manufacturing  in- 
dustry's in  Germany  continue  without  interruption  and 
that  the  shortage  in  many  raw  materials  has  been  off- 
set by  newly-created    substitutes.     War-time  food  pro- 


21 


ducts  and  substitutes  for  textiles  are  attracting"  the  most 
attention,  as  much  ingenuity  has  been  displayed  in 
their  manufacture.  Among  other  features  of  the  exhi- 
bits are  new  metal  compositions  used  in  the  manufac- 
turing of  lighting  fixtures. 


DETAINED     GOODS     HANQ     ON     "TRADING 
WITH     ENEMY"     BILL. 


NEGOTIATIONS  are  under  way  between  the  United 
•■*  States  State  Department  and  the  British  Embassy 
regarding  the  transfer  of  jurisdiction  over  the  so-called 
detained  goods  cases.  These  goods  were  purchased  in 
Germany  by  American  importers  before  the  British  im- 
posed the  Order  in  Council.  They  have  been  paid  for, 
but  the  Allies  refused  to  permit  them  to  be  shipped 
from  the  neutral  ports  in  Europe  where  they  are  now 
held.  In  all  the  goods  are  valued  at  about  $1,500,000, 
consisting  of  laces,  crockery,  toys  and  similar  articles. 

The  Department  of  Commerce  has  been  extremely 
anxious  for  the  State  Department  to  begin  negotiations 
with  the  British  in  the  matter,  and  has  directed  atten- 
tion to  the  "trading  with  the  enemy"  act  which  is 
about  to  be  passed  by  Congress.  That  would  make 
trading  with  Germany  illegai,  and  would  be  an  ade- 
quate safeguard  against  the  transmission  of  any  funds 
to  Germans  by  Americans  hereafter.  In  view  of  this 
proposed  law,  it  was  urged  the  American  Government 
should  be  placed  in  jurisdiction  of  the  so-called  detained 
goods  cases. 

Persons  close  to  the  British  Embassy  say  that  the 
matter  has  already  been  taken  up  by  the  State  Depart- 
ment in  diplomatic  negotiations,  and  that  correspon- 
dence relating  thereto  is  being  exchanged  by  these 
officials.  It  is  not  expected  that  any  decision  will  be 
reached  until  after  the  passage  of  the  "trading  with  the 
enemy"  bill;  and  even  then  it  is  impossible  to  say 
whether  the  British  will  be  willing  to  relinquish  their 
jurisdiction.     . 

It  is  believed  that  these  negotiations  will  be  con- 
cluded within  the  next  ten  days  or  two  weeks,  but  it 
seems  certain  that  no  goods  will  be  allowed  to  come 
forward  unless  it  is  absolutely  established  that  the 
goods  were  purchased  and  paid  for  before  the  United 
States  broke  off  diplomatic  relations  with  Germany. 
Purchases  made  after  the  United  States  became  an 
enemy  of  Germany  would  be  illegal,  and  deliveries 
would  be  prohibited. 

The  discussions  regarding  these  goods  are  involved 
in  the  very  complicated  net-woikof  diplomatic  negotia- 
tions which  are  now  going  on  between  the  United  States 
and  Great  Britain.  The  British  commercial  blockade 
has  prevented  the  movement  of  the  goods  in  question, 
and,  unless  England  reverses  her  policy  out  frendliness 
for  this  country,  will  continue  to  do  so.  But  there  is 
a  strong  probability  that  she  will.  Many  trade  matters 
are  now  being  negotiated  between  the  British  and  this 


country  through  diplomatic  channels,  and  it  is  learned 
in  very  reliable  quarters  that  the  Rotterdam  shipments 
are  to  be  disposed  of  at  an  early  date. 

Among  the  consignees  are  George  Borgfeldt  &  Co., 
Samstag  &  Hilder  Bros.,  Benjamin  Altman  &  Co.,  L. 
Straus  &  Sons,  Sears,  Roebuck  &  Co.,  Marshall  Field 
&  Co.,  and  Fensterer  &  Ruhe. 


INTENSIVE     CULTIVATION     OF     THE     SELLING 
FIELD. 


ENGINEERING  and  manufacturing  are  making  com- 
petition so  keen  that  super-instruction  of  sales- 
men is  a  demand  for  the  future.  Get  a  map  of  the 
territory,  mark  out  the  population  by  counties  and 
towns,  jotting  down  the  populations,  says  "Printer's 
Ink."  Make  an  analysis  of  the  business  conditions — of 
the  corn  crops,  the  wheat  crops,  etc.  How  many  pros- 
pects has  the  manufacturer  in  each  of  these  towns  ?  Try 
to  convince  the  salesman  what  he  may  expect  from  each 
of  them. 

For  instance,  if  you  are  going  to  get  $48,000  n 
business  out  of  your  territory  in  the  next  twelve  months, 
it  means  that  you  must  get  exactly  $4,000  of   business 

Continued  on  page  22 


IN  STOCK. 


IF  you  need  Plates,  Teas,  Cake 
Plates,     Comports,     etc.,    to 
complete     your     stock,    we 
have  a  varied  assortment  from 
which   to   make  a  selection. 

We  also  have  a  £ood  stock 
of  Dinner  Ware. 


HAVILAND  &  ABBOT  CO., 


95   MADISON    AVE..  NEW    YORK. 


Corner  of  Twentv-ninth  St. 
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every  month,  $1,000  of  business  every  week.  On  that 
basis  you  should  lay  out  your  work  to  give  you  this 
definite  figure  at  least  on  a  thirty-day  basis.  If  you 
can  plan  your  work  to  get  a  thousand  dollars  each  week, 
so  much  the  better. 

In  order  to  close  your  prospect  on  the  first  call 
you  must  be  a  master  in  handling  your  sales  points  and 
specifically  in  adapting  them  to  the  exact  needs  of  a 
particular  prospect.  I  know  of  no  better  way  of  mar- 
shalling a  number  of  sales  points  than  to  take  a  sheet 
of  paper  and  write  them  out  one  after  another;  then 
classify  them;  group  them  so  that  the  salesman  will 
not  waste  time  by  talking  to  the  man  about  things  too 
general  to  apply  to  business. 

It  will  also  require  a  nice  adjustment  of  time  and 
travel  to  determine  how  much  time  he  can  sufficiently 
and  profitably  spend  in  each  town. 

Often  the  merchant,  with  mind  and  energies  closely 
applied  to  local  conditions  and  demands,  loses  sight  of 
the  large  economic  influences  constantly  and  nationally 
at  work  shaping  for  him  the  elements  of  success.  Care- 
ful investigation  of  the  department  store  volume  of  busi- 
ness in  practically  all  cities  of  the  United  States  of  over 
50,000  population  leads  Mr.  Parlin,  manager  of  the 
Division  of  Commercial  Research,  Advertising  Depart- 
ment of  the  Curtis  Publishing  Co  ,  to  the  conclusion 
that  economic  conditions  surrounding  a  city  being 
known,  the  department  store  volume  of  business  for  that 
city  may  with  reasonable  accuracy  be  known  without  a 
visit  to  the  city. 

Of  the  two  ways  of  approaching  a  prospect — through 


logical  appeal  to  his  intellect  and  through  concrete  appeal 
to  his  imagination — the  successful  salesman  cannot 
afford  to  neglect  the  latter.  A  typewriter  salesman, 
unsuccessful  after  repeated  logical  appeals  to  a  well-to- 
do  New  England  lawyer,  succeeded  when  he  made  the 
imaginative  appeal.  Two  typewritten  sheets  were  sub- 
mitted, one  in  the  broken,  ill-aligned  type  of  the  lawyer's 
rattletrap  machine,  the  other  in  the  immaculate  form  of 
the  salesman's  typewriter.  The  salesman  contended 
that  slovenly  typing,  like  slovenly  dressing,  would 
prejudice  the  court  to  which  it  was  submitted.  The 
lawyer  saw  his  slovenly  briefs  in  the  hands  of  the  judge, 
and  bought  the  new  machine. 

A  vacuum  cleaner  salesman  clinched  a  deal  by  tell- 
ing the  housewife  that  he  was  selling  her  "an  hour's 
leisure  every  day  for  the  rest  of  her  life." 

The  alert  salesman  will  stir  the  imagination  by  pic- 
tures— not  forgetting  to  put  the  prospect  in  the  pic- 
tures. 


MONEY     IS     NOT     ALL. 


T^HE  full  flood  of  success  will  not  arrive  to  any  busi- 
A  ness  man  until  he  learns  there  are  other  com- 
pensations in  life  than  money,"  says  John  Wanamaker. 
"More  people  have  blind  minds  about  business  than 
there  are  people  v/ith  blind  eyes.  When  men  begin  to 
find  out  that  'honesty  is  the  best  policy'  as  a  maxim  is 
too  narrow  to  build  a  life  upon,  and  when  they  get 
down  to  the  fact   that  principles    are  essential    for  safe 


One   of  Our   Many  Specialties : 


RELISH    OR   CONDIHENT   5ETS. 


GOOD    £lass    mounted    in    selected    and 
carefully    finished     mahogany.       Our 
assortment  embraces   items   for  all    uses. 

A  call   and   your   mail   orders  solicited. 


l'AUJv     A.    STKAUB    &>    CO., 


105  and    107    Fifth   Avenue,  New  York. 
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foundations,  they  will  not  justify  practices  that  consider 
only  the  ways  that  yield  the  quickest  and  largest  re- 
turns in  dollars  and  cents." 


BUSINESS    BRIEFS. 


The  Ceramic  Products  Co.  has  been  incorporated 

in  Manhattan  with  a  capital  of  $25,000.     Incorporators: 

I.  A.  Call,  H.  A.  Pike,  and  J.  G.  Turnbull. 

■*      * 

P.  Wilckens,  Caracas,  Venezuela,  writes  that  he  is 
in  the  market  for  a  quantity  of  glass  beer  seidels,  salts 
and  peppers  and  microscope  covers,  and  would  like  to 
receive  catalogues,  prices  and  other  information  cover- 
ing these  items. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

C  ALESMAN  WANTED—  Acquainted  with  table  glassware  and 
•^  illuminating  glassware  line.  New  York  and  vicinity.  Give 
age,  experience  and  salary  wanted.     Address  A  136,  this  office. 

SALESMAN  WANTED— Acquainted  with  crockery  and  glass 
and  illuminating  trade— New  England  district.      Give  age, 
experience  and  salary  wanted.     Address  A  137,  this  office. 

WANTED — Fancy  goods  manager  to  take  full  charge  of  de- 
partment. Attend  to  getting  up  new  ^goods  and  sell  in 
principal  cities.  Factory  manufactures  both  cast  and  sheet 
metal  goods.  Excellent  opportunity.  State  age,  experience, 
remuneration  expected,  etc.     Address  A.  W.,  this  office. 

WANTED— Experienced  sales  manager  for  factory  manufac- 
turing illuminating  glassware  exclusively.  We  wish  a 
man  thoroughly  familiar  with  the  trade.  Address  A  140,  this 
office. 

SITUATIONS     WANTED. 

IF  you  want  an  efficient  cut  glass  salesman,  I'm  your  man. 
1  Have  specialized  in  selling  this  class  of  goods  for  several 
years  and  know  the  trade  thoroughly.  Prefer  to  travel  through 
the  West  and  South,  where  I  have  a  strong  following.  Address 
A 131,  this  office. 

AN  EXPERIENCED  GLASSWARE  SALESMAN,  WELL 
^  KNOWN  TO  THE  TRADE,  IS  OPEN  FOR  AN  EN- 
GAGEMENT AS  OFFICE  MANAGER  OR  ROAD  SALES- 
MAX.  HAS  TRAVELED  EXTENSIVELY,  AND  HAS 
HAD  FACTORY  EXPERIENCE.  ADDRESS  O.  K.,  THIS 
OFFICE. 

DEPARTMENT  store  buyer  open  for  position  September  1, 
1917.     Address  A 139,  this  office. 


PURITAN 
CHINA. 


The  Puritan  is  a  patented  shape.      Decorations  are  controlled, 
smpments  as  wanted.     Ask  for  samples — without  obligation. 

THE     LIMOGES     CHINA    CO., 

Manufacturing  Potters, 
W.  I.  Gahris,  Pres't.  SEBRINO,    OHIO. 
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JONES,  McDUFFEE  &  STRATTON  CO. 


RIDGWAY'S  TAPESTRY  PATTERN. 

Among  the  new  Stock  Patterns  we  are  adding  to  our 
assortment  this  season  is  The  Tapestry  Pattern,  which 
is  a  border  band  decoration  of  roses  and  forget-me-nots 
on  a  black  ground  in  the  tapestry  fabric  effects,  with  gold 
edges  and  traced  gold  handles.  Assorted  crates 
of  this  pattern  now  in  warehouse,  and 
open  stock  in  our  bins. 

Also  crates  and  open  stock  of 

Ridgway's  Blue  Willow  Pattern. 

Johnson  Bros.'  Orkney  Pattern. 

Alfred  Meakin's  Senate  Pattern. 
W.  H.  Grindley  &  Co.'s  Marengo  Pattern, 

White  and  Gold  Band. 

NIPPON  CHINA  DINNERWARE. 

Assorted  packages  and  open  stock  now 
in  warehouse  : 

The  Pagoda  Pattern. 

The  Sicily  Pattern. 

The  Rouen  Pattern. 

The  Flamengo  Pattern. 

The  above  patterns  of  Japanese  China  Dinnerware  we 
can  supply  on  receipt  of  order. 

Haviland  French  China. 

We   carry   more    than   two   hundred  open 

stock     patterns    of    dinnerware    in     our 

9.000  bins. 
Stock  patterns  which   cannot   be  readily 

matched   cause   more   annoyance    than 

profit 

JONES,  McDUFFEE  &  STRATTON  CO., 

Importers  and  Wholesalers 
Crockery,  China  and  Glassware, 

33   Franklin   St.,  Boston. 
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Index    to    Advertisements 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 

Bassett    Geo.  F. ,  &  Co 

Bernardaud,  L.,  &  Co.,  Limoges,  France 

Bloch,  L.  D. ,  &  Co     

Boote,  Edward 

Bing,  Ferdinand,  &  Co.'s  Successors 

Borgfeldt,  Geo.  &  Co       

Davison ,  J 

Fondeville,  A.  J.,  &  Co   ..     .     

Friedlaender,  O.  O 

Gredelue,  A.,  New  York 

Goetz,  Otto 

Guerin  &  Co. ,  Limoges 

Haviland,  Theodore  &  Company 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Jones,  McDuffee  &  Stratton  Co. ,  Boston 

Kupper,  Herman  C 

Kinney  &  Levan,  Cleveland , 

Maddocic  &  Miller 

Morimuw.  Bros 

Magi,  Momonoi  &  Co     

Noe,  Wm.  R.,  &  Sons _ 

Pitcairn,  W.  S 

Redon ,  M   

Rowland  &  Marsellus  Co 

Straus,  L.,  &  Sons 

Straub.Paul    &  Co 

Strobel  &  Wilken  Co     

Slimmon,  R.,  &  Co , 

Tharaud,  J 

Tajimi  Co. ..  .* 

Takito,  Ogawa  &  Co   

Venon,  J.  H  

Vogt  &  Dose 

Wedgwood,  Kennard  L 
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Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park,  N.  Y 

Chicago  Directory   . .  ..  

3.obart  Rawsthorne  Engraving  Co.,  Pittsburgh     


28 
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Cut  Glass. 

Dorflinger,  C,  &  .Sons 

Honesdale  (Pa.)  Decorating  Co 

Libbey  Glass  Co.,  Toledo,  O 

Pairpoint  Corporation 27 

St.   Louis  Crystal  Glass  Co 31 

Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co 32 

Baum,  Charles 7 

Manhattan  Brass  Co   31 

Miller,  Edward,  &  Co 32 

Maibrunn  Co 27 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  &  Glass  Co 29,32 

Phoenix  Glass  Co 26 

Royal  Art  Glass  Co   ...  

Domestic  Pottery. 

Benedikt,  H ....  27 

Brush-McCoy  Pottery  Co.,  Zanesville,  0 31 

Guernseyware 26 

Knowles.  Taylor  &  Knowles  Co. ,  East  Liverpool         lo 

Limoges  China  Co. ,  Sebring,  O 25 

Kosevtlle  Potterv    .....  27 

Southern  Potteries,  Inc.,  Envin,  Tenn 8 

Wyllie,  H.  R.,  China  Co.,  Huntington,  W.Va 27,29 

Glassware. 

Bryce  Bros.  Co..  Mt.  Pleasant.  Pa 30 

Bonita  Art  Co.,  Wheeling,  W.  Va 28 

Cambridge,  The  (O.)  Glass  Co   27 

Dorflinger,  C.  &  Sons  28 

Dancan  &  Miller  Glass  Co.,  Washington,  Pa 31 

Postoria  Glass  Co  27 


Gillinder  &  Sons.  Inc  . . 

Lancaster  (O.)  Glass  Co         .... 
McKenna  Brothers  Sales  Corporation 

Marshall,  H.  A.,  Chicago 

Northwood,  H.,Co 

Republic  Specialty  Co .... 

Scharff,  Sidney  N.,  St.  Louis,  Mo     . .  . 

Tarentum  Glass  Co  

Uaited  States  Glass  Co.,  Pittsburgh. 
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27 

24,29 

26 
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31 
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A'illiamsburEfh  Flint  Glass  Co 31 

Manufacturers'  Agents. 

Brech,  Albert  J 27 

Gray,  Horace  C. ,  Co . . . .        26 

Materials. 

Drakenfeld,  B.  F.,  &  Co 30 

Roessler  &  Hasslacher  Chemical  Co 30 


H.    A.     MARSHALL, 


REPRESENTING 


806-7-8-9  Masonic  Temple. 


159    N.  STATE   STREET,  CHICAGO,  ILL. 


Trade  Mark 

Telephone— Central  J407. 


CAKE  OR  CHEESE  COVER. 


NEW    YORK: 

i'-f  Madison  Avenue. 


I    GILLINDER  &   SONS   Ikc   1 

SEASONABLE 
GOODS. 

WRITE    FOR    PRICES. 
IILA  DELPHI  A.  USA. 


SANDWICH  PLATE  AND  COVER. 


CHICAGO: 

318  Dickey  Building. 


NEW    YORK,    SEPT.  6,    1917- 


THE    CONDITION     OF     BUSINESS. 


Business  was  completely  upset  last  week. 
New  York  The  military  parade  on  Thursday  closed 
the  doors  of  the  greater  number  of  busi- 
ness places — some  of  them  all  day  and  others  after 
twelve  o'clock.  Saturday  was  practically  a  full  holi- 
day. The  exchanges  closed,  and  nearly  all  the  crock- 
ery, glass  and  lamp  men  released  their  employees  from 
Friday  night  till  Tuesday  morning.  Of  course  on  Mon- 
day everything  was  closed  tight.  Tuesday  the  draft 
army  held  the  stage,  and  business  suffered  again;  for 
thousands  lined  Fifth  avenue  in  their  desire  to  see  how 
the  recruits  would  shape  up. 


The  holiday  spirit  pervaded  the  air  all  of  last  week. 
Trading  was  listless,  and  people  did  not  seem  to  be  at 
all  interested  in  business.  There  was  some  buying,  of 
course;  but  the  weather  was  hot,  and  men  were  very 
leisurely  in  making  selections.  Coats  were  laid  aside, 
and  everybody  took  things  as  easily  as  possible.  It  al- 
ways rakes  a  day  or  two  after  a  holiday  to  settle  down 
to  business  again;  so  the  week  ending  Wednesday,  when 
our  report  closes,  can  be  put  down  as  unusually  dull. 


There  has  been  an  improvement  in  business  among 
the  representatives  of  the  glass  factories,  and  the  mar- 
ket is  broadening.  Articles  that  have  been  in  slow  or 
moderate  demand  are  receiving  more  attention,  while 
the  call  for  specialties,  which  has  been  good  all  along, 
is  geiting  better.  The  shortage  in  many  lines  is  be- 
coming more  acute,  notably  in  tumblers. 


and  good  designs  in  high  grade  ware  have  sold  better 
than  for  a  long  time. 

Considerable  activity  is  noted  among  the  pottery 
representatives.  The  revival  noted  last  week  is  keep- 
ing up,  and  the  prospect  is  that  the  files  will  soon  be  as 
full  as  they  were  before  the  lull  following  the  first  of 
July.  

Japanese  importers  are  booking  the  biggest  busi- 
ness in  their  history.  Part  of  this  increase  is  because 
there  has  been  further  improvement  in  the  ware  itself 
and  also  in  the  decorations.  Some  of  the  white  china 
is  well  up  to  the  mark,  and  the  decorations  are  more  in 
the  line  of  the  American  people's  needs  than  ever  be- 
fore.   

The  toy  and  doll  trade  is  good.  The  Japanese 
bisque  heads  are  so  near  the  German  in  quality  that 
wrhen  the  war  ceases  the  latter  will  have  to  look  to  thei* 
laurels.  

Retail  trade  in  and  around  New  York  has  not  im- 
proved very  much,  naturally.  Next  week,  however, 
ought  to  show  a  good  gain.  While  retail  trade  in  the 
West  and  South  continues  good,  the  Middle  Atlantic- 
States  still  report  quiet  times. 


The    demand   for  cut  glass  has  improved  a  little, 


Every  condition  warrants  the  assumption  that 
there  is  to  be  a  big  fall  business — that  is,  as  big  as  the 
short  supply  of  merchandise  will  permit.  It  is  hoped 
that  this  supply  will  be  increased,  and  there  is  a  good 
probability  that  it  will.  English  and  French  china  are 
coming  in  much  more  freely,  and  if  the  operative  pot- 
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ters  do  not  make  a  mess  of  things  at  the  wage  confer- 
ence with  manufacturers  on  the  12th  the  domestic  pro- 
duction will  undoubtedly  be  increased. 

V> 
Business  is  moving  fairly  well,  but  net  with 
Boston     the    speed   expected  a  little  later.     Every- 
thing   points    to   record   transactions  when 
trade  gets  into  full  swing. 

>• 

Business  continues    active,  both  wholesale 
Chicago     and  retail — the  latter  particularly  so,  owing 
to  the  fine  weather,  which  has  been  ideal 
for  shopping. 

Orders    continue    to  come  into  the 
East  Liverpool     factories    in  liberal   volume.     Mer- 
and  Vicinity       chandise  is  wanted  by  both  jobbers 
and  department  store  buyers.     The 
demand  for  flat  ware  and  teas  is  the  heaviest  ever  ex- 
perienced.    Transportation  facilities,  both  for  inbound 
raw  materials    and    outbound    finished    products',  show 
but  slight   improvement.     Embargoes  on    this  or  that 
line  are  announced  almost  daily,  and    shipping  depart- 
ments are  very  much  at  sea  as  to  what  to  start  forward. 
Add  to  this  the  scarcity  of  labor,  and  it  is  no  wonder 
some  of  the  manufacturing  potters  are  rapidly  growing 
gray. 

A    fair  volume    of  new  business  is 
Pittsburgh  and     being   received  by  glass    manufac- 
Vicinity  turers     for    fall     delivery,    buyers 

understanding  that  it  is  almost  im- 
possible to  secure  goods  for  immediate  shipment.  The 
staple  lines  continue  to  have  a  steady  run,  and  a  host 
of  unfilled  orders  for  these  are  on  file.  The  shortage  of 
labor  continues  to  be  a  perplexing  problem.  Female 
help  in  departments  where  males  were  formerly  em- 
ployed is  becoming  usual.  It  looks  now  as  though  all 
glass  factories  will  be  more  than  crowded  with  business 
for  fall  and  holiday  delivery. 


A     LOVER     OF     DOULTON. 


SUBMIT     BIDS     DIRECT. 


IT  has  recently  come  to  the  attention  of  the  Navy  that 
certain  persons  representing  themselves  to  be  manu- 
facturers' agents  or  brokers  claim  to  be  in  a  position 
!  in  the  obtaining  of  Navy  contracts.     It  is  the  de- 
sire of  the  Navy  Department  that    bids  be    submitted 
direct,  and  not  through  the  medium  of  so  called  agents 
or  representatives,  as  the  interests  of  the    bidders  will 
fully  looked  after  by  the  purchasing  officers 
of  the  Navy  than  any  agent  or  representative    possibly 
Id. 


IF  Wm.  S.  Pitcairn  isn't  already  a  friend  of  Don  Mar- 
quis, the  famous  "colyumist"  of  the  "Evening 
Sun"  (certainly  Don  is  a  friend  of  his,  if  free  advertis- 
ing means  anything — vide  the  following  lyric)  he  will 
undoubtedly  hunt  him  up  at  once.  And  what  a  meeting 
it  will  be  !  From  what  we  know  of  "Billy,"  and  have 
heard  of  Don,  they  will  enjoy  each  other's  society. 

CHANSON     PATH  ETIQUE. 

Bill  Prink  was  a  collector  of  china  rich  and  rare; 
He  had  gathered  lots  of  dishes  from  almost  everywhere. 
To  stocking  up  his  cabinets  he'd  devoted  all  his  life, 
But,  unhappily,  didn't  hit  it  off  serenely  with  his  wife. 

He  had  fancy  cups  and  saucers  by  che  score  ou  every 

shelf; 
He  had  Sevres  and  Bonn  and  Wedgwood,  Copenhagen 

ware  and  Delft. 
But  his  wife  was  fond  of  dresses,  and  she  couldn't  wear 

a  dish; 
So  one  day  she  had  a  row  with  Bill  and  called  him  a 

poor  fish. 
One  word  led  to  another  till  the  china  came  in  play, 
And  then  she  heard  her  hubby  dear  pathetically  say: 

"Do   not   bean  me,  darling,  with    the  Royal  Doulton 

plate  ! 
Pick  one  less  extravagant  to  bounce  upon  my  pate. 
I  didn't  mean  to  hit  yer 
When  I  grabbed  the  Dresden  pitcher; 
I  only  meant  to  crown  you  as  my  queen — see  what  I 

mean  ? 
Save  the  precious  porcelain  and  buy  a  gingham  gown: 
Only  use  the  ironstone  to  manicure  my  crown. 
I'll  trade  the  Pekin  vases  for  a  Georgette  frock,  dear 

Kate. 
Do   not    bean    me,    darling,  with    the    Royal    Doulton 

plate." 

The  air  was  full  of  Pauleo,  Satsuma,  Cloissonne; 

The  Coalport  and  the  Lowestoft  collided  in  the  fray; 

Poor  Bill  received  the  Rookwood  saucers  mostly  in  the 
ear, 

And  he  fired  back  majolica  that  cost  him  much  less 
dear. 

His  temperamental  lady  hurled  the  Canton  sugar  bowl, 

And  from  William's  nose  it  deftly  shaved  an  ornamen- 
tal mole. 

The  answer  came  in  Haviland,  in  Chelsea  and  Belleek, 

The  last  of  which  caught  Katherine  quite  fairly  on  the 
beak. 

The  dish  collector  faltered  when  she  seized  a  Worcester 
tray, 

And  pitifully  begged  his  spouse  to  cease  the  wild  af- 
fray: 

"Do  not  jog  me,  deary,  with  the  Capo  di  Monte  jar; 
Choose  the  Kaga  creamer;  it's  less  costly,  love,  by  far. 
Modern  warfare  is  intensive, 
And  Limoges  is  quite  expensive; 
Save  the  old  Crown  Derby,  just  for  luck,  my  precious 

duck  ! 
I'll  sell  the  Swansea  soup  tureen,  the  Mandarin  teapot, 

too; 
I'll  sacrifice  the  Bristol,  just  to  buy  a  robe  for  you; 
I'll  quit  collecting  dishes  -  I'm  resigned  unto  my  fate — 
Do  not  bean  me,  darling,  with  the  Royal  Doulton  plate! 

— C.  A. 
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Illuminating  Devices. 


Han£in£,  Stand    and    Portable    Lamps;    Li£ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


THERE  is  a  growing  tendency  to  add  the  spice  of 
color  effects  to  the  home  by  incorporating  them  in 
modern  lighting  units.  This  is  very  evident  from  the 
display  of  colored  glass  reflectors,  bowls  and  silk  shades 
that  can  now  be  found  in  the  up-to-date  lighting  fixture 
showroom.  The  effect  of  coloi  on  people  is  probably 
best  exemplified  in  restaurant  lighting,  where  it  often 
plays  an  important  part  in  the  success  or  failure  of  such 
places.  There  are  those  who  cater  to  the  fantastic  and 
please  their  patrons  with  quickening  bright  colors  or 
sparkling  lights.  Others  assume  a  quiet,  cosy  atmos- 
phere by  employing  just  the  opposite  in  their  lighting. 
It  is  the  latter  effects  that  are  generally  desired  in  homes. 
The  housewife  is  ever  striving  to  secure  the  most  har- 
mony in  colors  and  types  of  all  her  household  furnish- 
ings, but  untd  recently  little  thought  was  given  to  the 
possibilities  of  selecting  a  lighting  unit  for  the  home 
that  could  be  easily  and  perfectly  harmonized  with  the 
color  of  the  surroundings. 

a 

An  ingenious  combination  of  silk  and  metal  in  an 
electric  portable  shade  is  one  of  the  novelties  of  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.'s  new  line  now 
on  view  at  35  West  Twenty-third  street.  The  lamp 
itself  is  of  Adam  design  finished  in  rich  old  gold,  the 
top  of  the  shade  being  flat,  with  an  openwork  border 
extending  down  about  four  inches.  Underneath  this  is 
rose-colored  siik.  The  metal  ring  on  which  the  silk  is 
shirred  may  be  easily  removed  and  replaced,  enabling 
the  customer  to  use  any  colored  fabric  desired. 

Various  good  shapes  in  both  tall  and  squat  style 
vases  made  especially  for  lamp  mounts  are  a  feature  of 
the  interesting  exhibit  made  by  Manager  J.  H.  Chilton, 
of  the  Haeger  Potteries,  225  Fifth  ave.  The  colorings 
and  glazes,  too,  are  distinctive.  Several  two- toned 
effects  in  splash  glazes  are  very  artistic  and  striking 
when  mounted  and  fitted  with  silk  shades. 

A  line  of  candlesticks  that  will  add  character  to 
any  lamp  or  art  department  is  that  being  shown  in 
Gouda  art  pottery  by  E.  Torlotting,  35  West  Twenty- 
third  street,  sole  representative  for  the  concern  in  this 


country.  One  could  look  for  a  long  while  before 
finding  anything  as  unique.  They  have  all  the  charm 
of  the  quaint  art  of  the  Hollander.  The  shapes  are  as 
curious  as  they  are  attractive,  while  nothing  like  the 
style  of  decorative  arrangement  or  coloring  can  be 
seen  anywhere  else.  Several  styles  are  carried  in  stock 
for  early  delivery. 

a 

A  varied  list  of  striking  designs  in  electric  and  gas 
portables,  domes,  etc.,  has  been  prepared  by  the  Ro\al 
Art  Glass  Co.,  243  Canal  street,  for  the  fall  season,  and 
substantial  evidence  of  the  approval  they  have  already 
met  wit"h  among  the  dealers  is  seen  in  the  good-sized 


orders  booked  by  the  concern.  The  beautiful  finishes 
are  an  important  factor  in  the  line's  success,  there  being 
a  number  that  are  entirely  different  from  what  one  is 
accustomed  to  seeing.  Every  size,  from  the  little  desk 
or  boudoir  lamp  to  the  largest  table  size,  is  represented, 
while  in  domes  and  other  fixtures  there  is  an  equally  at- 
tractive variety.  The  buyer  who  is  unable  to  pay  a 
visit  to  the  salesroom  should  send  for  a  catalogue. 

Every  new  line  of  lamps  brought  out  by  the  Brad- 
ley &  Hubbard  Mfg.  Co.  proves  to  be  distinctive,  and 
the  fall  display  at"  the  showroom    in  the  Fifth  Avenue 


12 


Building-  is  no  exception.  The  assortment  of  floor  or 
reading  lamps  is  unusually  artistic  and  comprehensive. 
Heretofore  these  lamps  have  made  their  principal  ap- 
peal on  account  of  their  practicability;  but  to  this  has 
now  been  added  an  attractiveness  that  makes  them  an 
ornament  to  any  room.  Some  with  new  ideas  in  smok- 
ers' attachments  will  be  of  special  interest  to  the  man 
who  is  devoted  to  the  weed.  Unusual  originality  has 
also  been  displayed  in  the  line  of  table  lamps. 

An  idea  of  the  comprehensiveness   of  the  Carrara 
marble-dust  line  shown  by  the  Horace    C.  Gray  Co.  at 


so  as  to  be  sure  that  they  are  not  purchasing  goods 
made  by  children  under  the  age  limit. 

There  are  thousands  of  jobbers  and  selling  agents 
who  are  not  in  a  position  to  give  the  guaranty.  Many 
articles  pass  through  various  hands  before  they  finally 
reach  the  retail  dealer.  Jobbers  and  selling  agents 
handling  a  variety  of  goods  do  not  know  the  facts  about 
all  the  merchandise  they  handle,  and  it  is  possible  that 
there  will  be  considerable  confusion  and  delays  in  trans- 
actions until  they  acquaint  themselves. 

In  a  suit  already  brought  to  test  it,  a  North  Caro- 
lina judge  has  declared  the  law  unconstitutional  and  en- 


MARBLE-DUST     BASE     FOR     LAMPS 


their  showroom  in  the  Fifth  Avenue  Building  may  be 
gained  by  the  accompanying- illustration,  in  which  a  bird 
base  for  a  lamp  is  shown  fitted  with  three  different  de- 
signs in  shades. 


CHILD  LABOR  LAW  IN  EFFECT. 


HPHE    new  Federal  Child  Labor  law  went  into  effect 
1       last  Saturday.     The  law    reads  that  no  producer, 
manufacturer   or  dealer  shall    ship  or  deliver  for  ship- 
ment in  interstate  or  foreign  commerce  any  article  or 
commodity  the  product  of  any  mill,  workshop,  factory 
or  manufacturing  establishment,  situated  in  the  United 
in  which  within  thirty  days  prior  to  the  removal 
of  such    product  therefrom    children   under  the  age  of 
fourteen  years  have  been  permitted  to  work,  or  children 
.  n    the    at,'es   of  fourteen  and  sixteen  have  been 
permitted  to  work    more  than  eight    hours  in  any  day, 
or  more  than    six  days  in  any  week,  or  after  the  hours 
■  k  p.  m.,  or  before  the  hour  of  6  o'clock  a.m. 
The     large  rtment     stores    are     demanding 

guarantees  of    almost  everybody  from  whom  they  buy, 


joined  the  United  States  District  Attorney  from  en- 
forcing in  the  district  its  provisions;  but  Department  of 
Justice  officials  at  Washington  regard  the  decision 
merely  as  a  vehicle  for  getting  the  question  before  the 
Supreme  Court,  where  they  are  entirely  confident  the 
action  of  Congress  will  be  sustained.  It  had  been  as- 
sumed when  the  law  was  passed  that  the  milling  inter- 
ests would  not  permit  its  enforcement  without  a  vigor- 
ous fight. 


AWARDED     TOO     MUCH,    SAYS     COURT. 


UNLESS  the  plaintiffs  agree  to  a  reduction  of  the 
verdict  a  new  trial  will  be  granted  in  the  case  of 
Albert  Reda,  a  minor,  against  the  Mayer  China  Co  ,  of 
Beaver  Falls,  according  to  an  opinion  handed  down  by 
Judge  George  A.  Baldwin.  The  Reda  lad  was  injured 
at  the  plant  three  years  ago.  Suit  was  brought  to  re- 
cover damages,  and  upon  trial  of  the  case  recently  the 
boy  was  awarded  $7,250  damages  and  the  father  $2,- 
000.  According  to  the  court's  opinion,  the  amount 
should  be  reduced  to  $1,200  for  the  father  and  $6,000 
for  the  son. 
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While  the  Labor  Committee   of  the 
East  Liverpool     United  States  Potters'    Association 
and   Vicinity       at  the  forthcoming  joint  wage  con- 
ference  will   consist  of  less  than  a 
dozen  manufacturers,  the  conference   committee  of  the 
National  Brotherhood  of  Operative    Potters  will   have 
betwen   thirty   and  forty   members   around  the   table. 
The  manufacturers   will   not  go    into  the   meeting  as 
"traders,"  and  will  insist  upon  the  men  giving  the  pot- 
tery owners  a  fair  day's  work  for  a  fair   day's  wage. 
They  will  also  require  the  Brotherhood  committee  to  act 
upon  the  fifteen  propositions  of   the  employers  before 
those  of  the  workers  are  discussed.     The  conference  is 
scheduled  to  start  at  the  Chalfonte  Hotel,  Atlantic  City, 
next  Wednesday  morning. 


believe  that  buyers  would  give  their  lines  some  atten- 
tion. The  scheme  of  arranging  booths  in  the  audi- 
torium of  the  Elks  Club,  to  be  occupied  all  of  January, 
is  now  being  worked  out. 

*     • 

The  new  stove  room  device  installed  at  the  K.  T. 
&  K.  plant,  under  the  patent  of  Homer  H.  Knowles, 
was  put  into  service  this  week.  Its  use  does  away  with 
one  boy  in  the  clay  shops,  and  it  is  also  proposed  to 
place  one  at  the  back  of  each  jiggerman's  bench.  The 
K.  T.  &  K.  plants  will  be  fully  equipped  with  the  new 
invention. 

The  Hall  China  Co.  this  week  sent  quite  a  large 
shipment  to  a  Central  American  market. 


In  one  of  the  smaller  potteries  here  last  week  four 

jiggermen  were  off  duty.     One  refused  to  work  because 

the  firm  wanted  saucers  made  instead  of  plates;  another 

was  "just  off";  no  word  had  been  had  from  the  third 

for  over  week;  and  the  fourth  was  away   seeking  work 

in  another  plant.     The   kilndrawers  in   this   particular 

plant  refused  to  draw  two  kilns  a  day.     They  drew  one 

in  the  morning,  and  then  went  to  another  plant  to  draw 

a  kiln  in  the  afternoon. 

•      * 

Cup  saggers,  which  a  little  less  than  a  year  ago 
were  to  be  had  in  any  quantity  at  seventeen  cents  each, 
are  now  selling  for  thirty  cents. 

>      * 

Beginning  with  last  Saturday,  pottery  manufactur- 
ers throughout  Ohio  are  paying  fifteen  cents  per  ton 
additional  freight  charges  on  all  their  coal.  On  a  fifty- 
ton  car  this  means  an  additional  freight  charge  of  $7.50 
per  car  over  the  previous  rate. 

* 

Several  pottery  manufacturers  located  "just  out- 
side" are  said  to  be  considering  the  plan  of  showing 
their  1918  lines  here  next  January  at  the  Elks  Club  It 
is  claimed  that  at  least  ninety  per  cent  of  the  buyers 
who  visit  the  Pittsburgh  Exposition  also  come  here,  and 
by  being  "in  the  market  district"  these  manufacturers 


Chicago  and  Western  buyers  have  accused  the 
manufacturers  of  favoring  the  Eastern  markets,  while 
those  from  the  latter  have  made  the  same  charges  rel- 
ative to  the  Western  contingent.  As  a  matter  of  fact, 
the  manufacturers  have  nut  been  playing  any  favorites, 
but  production  has  been  such  that  when  a  buyer  from 
either  section  receives  a  consignment  the  news  is  scat- 
tered broad  cast  that  "he  is  being  taken  care  of."  In 
several  instances  shipping  reports  have  had  to  be  shown 
buyers  who  have  made  such  charges,  and  then  they  ad- 
mitted that  someone  had  been  "kidding"  them. 

•     * 

Charles  Kaufman,  for  the  past  twenty- three  years 
occupying  various  official  positions  with  the  Thompson 
Pottery  Co.,  has  resigned  to  enter  a  new  hm  of  busi- 
ness. For  the  past  eighteen  years  he  has  been  foreman 
of  the  clay  shops.  On  leaving  the  firm  last  Saturday 
he  was  presented  with  a  costly   signet  ring  and  a  silk 

umbrella. 

«     * 

City  officials  and  the  Chamber  of  Commerce  have 
started  a  movement  which  is  expected  to  result  in  the 
connection,  near  the  Potters'  Co-Operative  Co.  plant, 
of  the  Youngstown  and  Ohio  River  Railroad  and  the 
Pennsylvania  Railroad.  This  will  permit  manufactur- 
ers to  load  cars  on    their  own   sidings  and  route  them 
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north  over  the  Youngstown  and  Ohio  for  delivery  to 
competitive  lines  at  vVashingtonville  and  Youngstown, 
O.  Such  a  connection  would  greatly  assist  in  both  the 
receipt  of  raw  materials  and  the  shipping-  of  the  fin- 
ished product. 

«      * 

The  plant   of   the  East    Liverpool  Sagger  Co.  has 

been  dismantled,  and  the  property  will  be  converted  to 

other  uses. 

•      • 

Many  pottery  manufacturers  have  tried  to  make 
contracts  for  coal  for  use  during  the  coming  winter  sea- 
son and  have  failed.  Mine  operators  have  in  a  num- 
ber of  instances  stated  that  their  possible  production  is 
all  sold  up. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishiugs 
1,  lamps,  t,  toys;  s,  silverware. 

IN  addition   to  those   noted  under  the  head  of  ' ' Per- 
sonal, ' '  the  following  buyers  were  reported  this  week: 

R  S  Cooper,  hf,  g,  N  T  Simcoe,  Norfolk,  Va.     Bristol. 
E  F  Naftel,  t,  Naftel  Dry  Goods  Co,  Montgomery,  Ala. 

Continental. 
S  J  Brooks,  Tepper  Bros,  Elmira,  N  Y.     McAlpin. 
H  M  Ford,  c,  g,  Mitchell,  Woodbury  Co,  Boston.     Im- 
perial. 
B  A  Koteen,    hf,  Stroud   &    Koteen    Co,  Norfolk,  Va. 

Continental. 
E  A  Weathers,  t,  Burgess,  Nash  Co,  Omaha.       1,133 

B'way. 
J  F  Gable,  t,  McDonald  Bros,  Minneapolis,     Longacre. 
Miss  F  Allen,  s,  Stewart   &    Co,  Baltimore.       2    West 

37th. 
G  E  Debus,  s,  and  C  W    Benzow,  t,    W  Hengerer    Co, 

Buffalo.     2  West  37th. 
Miss  M  A  Gallagher,  g,  Shepard  Co,  Providence,  R  I. 

220  Fifth  ave. 
Arthur  Lit,  c,  g,  Lit  Bros,  Philadelphia.     1261  B'way. 
Mr  Anderson,  hf,  The  Fair,  Chicago.     Hotel  Bristol. 
R  Oliver,  hf  W  M  Redmond,  Washington,  D  C.     Wal- 

lick. 


CERAMIC  COURSE  IN    WHEELING    HIGH  SCHOOL. 


THE    Warwick    China    Co.,  Wheeling,    W.  Va.,  has 
offered  to  co-operate  with  the  Board  of  Education 
there  in  the  establishment    of  a  department    in  ceramic 
and    clay    modeling    ai     pari    of    the    manual    traiping 
e  in  the  Wh  hijjh    school.     The    offer    has 

been  .  d  and  a  ci  appointed  to  confer  with 

>any   in  I  ablishment   of  this   branch  of 

train: 

virse  will   include  such  preparatory  work  in 
day  •  will  fit  the  student  for  en- 

l  her  and  highei  study 
of  the  art  <  ,'<n   be  '1  he    need    for    experi- 


enced and  educated  men  in  this  line  is  great,  and  offers 
a  wide  field  for  advancement.  _ 

The  Warwick  China  Co.,  through  its  president,  C. 
E.  Jackson,  proposes  that  a  teacher  be  secured  at  a  sal- 
ary of  $1,200  a  year,  his  company  offering  to  pay  one- 
half  and  provide  all  material  for  the  first  year.  The 
company  will  fire  all  of  the  products  of  the  students  in 
its  kilns  and  otherwise  co  operate  with  the  teacher  in 
the  work. 


BOSTON     BUSINESS     NOTES. 


JOBBERS  and  agents,  as  well  as  the  commission 
men,  report  trade  about  normal  for  this  time  of 
year.  A  few  buyers  are  in  town,  and  many  good  mail 
orders  are  coming  in,  but  the  rush  is  hardly  ready  to 
start  yet.  High  prices  are  believed  by  many  to  be  the 
real  deterrent  to  heavy  buying  now.  The  forthcoming 
large  Liberty  Loan  issue  will  mean  a  heavy  drain  on 
New  England's  ready  cash,  for  this  section  is  going  to 
do  as  well  as  it  did  on  the  first  issue  of  Federal  bonds. 


The  writer,  just  back  from  a  trip  through  Maine, 
found  the  crockery,  glass  and  housefurnishings  depart- 
ments in  the  stores  all  along  the  Pine  Tree  coast  rather 
short  on  stock  at  the  end  of  the  summer  visitors'  season. 
While  the  proprietors  report  a  fairly  good  business, 
they  say  they  are  depending  on  next  year  to  "put  them 
on  their  feet"  again.  The  number  of  visitors  at  cot- 
tages and  boarding  houses  has  been  the  smallest  for 
many  years.  

Gordon's  Department  Store,  Somerville,  has  been 
incorporated  with  $50,000  capital  stock. 


The  W.  &  A.  Bacon  Co.  this  week  filed  in  the 
United  States  District  Court  an  offer  of  33>^  per  cent 
cash  to  its  1,600  unsecured  creditors  prior  to  adjudica- 
tion in  bankruptcy.  Schedules  filed  show  total  liabili- 
ties of  $712,198,  of  which  $574,615  is  unsecured.  As- 
sets remain  unascertained,  the  stock  in  trade  and  book 
accounts  being  uncertain.  Cash  on  hand  is  given  as 
$5,126.  The  case  has  been  sent  to  Referee  Olmstead  to 
report  upon  the  terms  of  the  offer.  The  first  meeting 
of  creditors  has  been  set  for  September  30,  at  which 
time  the  company  will  be  given  some  idea  as  to  their 
attitude  toward  the  offer.  Reorganization  of  the  com- 
pany is  planned,  and  new  capital  is  expected  to  be  ob- 
tained. A  petition  for  leave  to  sell  the  assets  will 
probably  come  before  Referee  Olmstead  soon,  and  it  is 
thought  that  the  reorganization  interests  will  appear  as 
purchasers. 

Under  the  heading  "New  Chances  for  Foreign 
Trade"  the  Chamber   of  Commerce  says  it    will  supply 
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the  name  of  a  Japanese  house  that  desires  to  send  sam- 
ples and  price  lists  of  toys,  glassware,  etc. 


Fruit  jars    and    other  glassware  intended  for  pre- 
serving- are  having  the  greatest  boom  ever  known. 


COWCATCHER     PICKS     UP     AUTO. 


THE  freakish  and  unexplainable  conduct  of  a  railroad 
engine  in  colliding  with  an  automobile  and  carry- 
ing it  a  hundred  and  fifty  feet  on  its  cowcatcher  with- 
out upsetting  it  saved  three  precious  lives  in  Milwaukee 
recently. 

Geo.  Watts,  crockery  and  glass  merchant  of  that 
city,  was  motoring  with  his  family,  and  had  with  him 
in  his  car  his  wife,  two  daughters,  Mrs.  H.  M.  Watts 
and  Mrs.  C.  W.  Morton,  and  three  grandchildren.  It 
was  about  6:10  p.m.  when  he  approached  the  Chicago, 
Milwaukee  &  St.  Paul  tracks  at  Center  street.  As  he 
passed  on  to  the  tracks  the  gates  were  lowered,  thus 
confining  him,  and  in  his  dilemma  he  "killed"  his  en- 
gine. The  approaching  train  was  about  a  block  away. 
Mr.  and  Mrs.  Geo.  Watts  and  Mrs.  H.  M.  Watts,  with 
her  child,  were  able  to  get  out  of  the  automobile  and  to 
a  place  of  safety  before  the  train  struck.  Mrs.  Morton, 
with  her  two  children,  could  not  get  out  in  time.  With 
brakes  set  the  train  slid  into  the  auto,  picked  it  up 
without  turning  it  over,  and  carried  it  one  hundred  and 
fifty  feet.  Mrs.  Morton  received  some  bruises,  but  the 
children  came  through  unscratched. 

Mr.  Watts,  because  of  his  wonderful  good  fortune, 
is  inclined  to  be  lenient  with  the  careless  railroad  guard 
at  the  crossing. 


PACKING     GLASS     FOR     SOUTH     AMERICA. 


AMERICAN  cut  glass,  especially  that  with  silver 
trimmings,  is  winning  an  enviable  place  in  the 
Peruvian  market,  and  will  not  easily  be  dislodged  even 
when  normal  commercial  conditions  are  restored,  writes 
Commercial  Attache  William  F.  Montavon,  from  Lima, 
Peru.  On  account  of  the  practical  certainty  that  the 
trade  will  have  a  large  growth  it  is  quite  important 
that  American  exporters  of  this  class  of  goods  should 
give  attention  to  the  most  approved  methods  of  packing 
them,  in  order  that  they  may  not  be  at  a  disadvantage 
in  meeting  competition  from  abroad. 

Persons  who  travel  on  this  coast  have  observed  that 
shipments  of  glass  are  liable  to  have  dropped  upon 
them  at  any  time  a  ton  or  two  of  lard,  cement,  hard- 
ware, steel  rails,  or  other  goods,  especially  in  such  ports 
as  Eten,  Pacasmayo,  Salaverry,  etc.,  where  ships  are 
discharged  in  an  open  roadway,  and  are  exposed  to  the 
surf  which  is  always  running  on  this  coast.  Glass 
must  be  so  packed  as  to  withstand  such  treatment  if  it 
is  to  be  successfully  exported  to  Peru  or  Bolivia. 


The  Belgian  manufacturers  have  demonstrated  that 
glass  can  be  packed  to  meet  this  condition.  The  only 
way  to  do  it  is  to  carefully  pack  the  product  tightly  in  a 
light  case  such  as  is  successfully  employed  by  our 
manufacturers  in  the  domestic  trade.  This  case  must 
be  inclosed  for  export  in  an  outside  case  of  strong  lum- 
ber, made  large  enough  so  that  an  ample  cushion  can 
be  provided  on  all  sides  of  the  inside  case  that  contains 
the  glass.  This  cushion  will  receive  the  shock  of 
blows  and  distribute  the  impact  in  such  a  manner  that 
the  glass  will  remain  uninjured. 

Instead  of  having  the  ends  and  sides  of  the  inside 
case  parallel  to  the  outer  one,  it  is  preferable  that  it 
should  lie  diagonally,  so  that  two  opposite  corners  may 
touch  the  outside  case,  and  two  other  opposite  corners 
have  an  ample  cushion.  In  this  manner,  it  is  said,  glass 
can  be  packed  for  export  to  any  point  along  the  coast 
without  the  least  danger  of  breakage.  If  the  cushion  is 
properly  made  there  will  be  no  loss  from  breakage,  and 
our  manufacturers  by  adopting  this  simple  method  may 
find  it  possible  to  create  a  very  favorable  impression. 


FOR     THE     PATRIOTIC     SMOKER. 


A  TTMELY  offering  of  the  M.  Herbert  Co.  is  the 
1  *■  "Gun  Smoking  Stand."  Anything  savoring  of 
the  military  finds  ready  sale  at  present.  It  is  beautifully 
finished,  the  butts  of  the    stacked    rifles    being    in  the 


M  r. 


same  wood  as  a  regular  gun,  and  the  barrels  black. 
The  cigar-rests  and  match-holder  are  mounted  on  min- 
iature shells  in  bright  copper,  while  the  top  is  fitted 
with  a  glass  tray.  The  same  design  is  also  adapted  to 
little  tables  for  smokers,  and  a  lamp  standard  in  the 
same  style  is  in  preparation. 
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NEW    YORK,  SEPT.  6,^  1917 

THE  drain  on  the  population  for  war  purposes  is 
being-  felt  severely  in  the  department  stores.  Not 
only  have  numbers  of  the  men  found  other  employment 
or  been  taken  away  by  the  draft,  but  a  lot  of  women 
and  girls  have  left  to  work  either  in  munition  factories 
or  with  the  numerous  charitable  organizations  that  are 
helping  the  soldiers.  The  new  help  brought  in  is  sadly 
inefficient. 


PROBLEMS     OF     THE     "FIVE     AND     TEN." 


PRICES  have  gone  so  high  that  the  five  and  ten  cent 
stores  are  debarred  from  buying  many  things  at 
a  price  which  will  permit  them  to  sell  at  their  adver- 
tised figures.  In  the  matter  of  pottery  and  glassware 
they  have  been  obliged  to  revise  their  selections  and  cut 
out  many  of  the  larger  pieces.  Some  of  them  have 
raised  the  price  of  a  five  cent  article  to  ten  cents.  One 
of  the  largest  syndicates  has  decided  to  change  its  title 
to  "five,  ten  and  fifteen  cents  store."  Will  it  raise  the 
five  cent  goods  to  ten,  and  the  ten  cent  goods  to  fifteen  ? 

It  would  be  a    good  thing    for  the    trade  if  pottery 
prices    wen'  b  that  the  five  and  ten  cent  stores 

could  not  handle  the  ware  at  all.  People  must  have 
cro'  krry,  and    if  they  ci  rel    it  at  the  five  and  ten 

cent  places  they  will  buy  at  the  "regular"  establish- 
ments or  the  department  stores.  Either  or  both  would 
gladly  pay  a  higher  price  just  to  keep  the  business 
away  from  this  kind  Lt<  i. 

We  would   like    U  the    trade  confined   to  those 


who  handle  nothing  but  crockery,  glass,  lamps  and 
housefurnishing  goods;  but  the  department  stores  now 
constitute  such  a  big  factor  that  it  would  be  almost  im- 
possible to  change  conditions  -  although  we  believe  that 
many  of  them  would  be  glad  to  do  away  with  their 
crockery  and  glass  departments. 


PERSONAL. 


HE  entourage  of  Maddock  &  Miller  are  at 
present  engaged  in  either  returning  from  or 
going  on  vacations.  John  Miller  has  gone  to 
Cooperstown  for  two  weeks.  J.  Meredith  Miller 
came  home  Monday  from  a  fortnight's  stay  at 
Kegar  Lake,  in  Maine,  four  mifes  from  a  railroad,  where 
there  is  a  little  colony  of  folks  who  camp  in  log  cabins, 
with  little  to  do  but  fish,  swim  and  eat.  Salmon  and 
bass  were  abundant,  and  he  had  great  sport.  J.  Jos. 
Snyder  is  up  at  Westport,  Conn.,  digging  potatoes.  It 
has  become  somewhat  of  a  mania  with  him.  He  was  in 
New  York  on  Tuesday  for  a  few  hours  and  made  the 
statement  that  he  must  get  right  back  to  his  digging. 

Among  those  who  appreciate  the  solace  and  com- 
fort a  smoke  gives  to  the  boys  in  the  army  is  L.  J. 
Dorflinger,  of  C.  Dorflinger  &  Sons,  who  gives  to  the 
fund  established  for  keeping  them  supplied  with  tobacco 
and  cigarettes  an  initial  ten  dollirs,  with  the  promise  of 
a  like  amount  every  month. 

The  Misses  Marguerite  and  "Bud"  Doctor  were 
welcome  sights  to  their  father  when  they  returned  to 
the  office  from  their  vacations  on  Monday  morning. 
Alex  P.  can't  see  the  fun  in  being  salesman,  office 
manager  and  everything  else  all  at  one  time. 

The  largest  order  he  ever  booked  never  brought  to 
the    heart  of  John  E.  Rohrbeck,  the  mirroi    plateaux 
manufacturer,  the  joy  as  did  the  arrival  last  week  of  a 
brand-new  daughter  at  his  home  at  Weekawken  Heights 
N.J. 

W.  J.  McKenna,  of  the  McKenna  Bros.  Sales 
Corporation,  left  last  Friday  to  enjoy  a  fortnight's  vaca- 
tion at  his  old    home  in  Honesdale,  Pa. 

W.  H.  Fisher,  traffic  manager  for  the  United  States 
Glass  Co.,  Pittsburgh,  was  a  visitor  at  the  New  York 
office  for  several  days  last  week. 

A.  Weber  left  the  Kupper  wareroom  last  Friday 
for  a  two  weeks'  vacation  on  a  farm  near  Dover,  N.  J., 
where  his  recreation  will  consist  largely  in  cutting  down 
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a  lot  of  dead  chestnut  trees  which  encumber  the  place. 
His  idea  is  to  thus  strengthen  his  muscles  so  as  to  be 
able  to  stand  the  assaults  of  his  customers  in  their  de- 
mand for  shipments  of  Ahrenfeldt  china. 

E.  H.  Hammond  remarked,  as  the  parade  was  pas- 
sing last  Thursday,  that  he  was  doing  a  fine  business. 
So  he  was,  in  entertaining  a  numerous  company  of 
friends.     His  hospitality  will  not  be  forgotten. 

F.  O.  Shattuck,  who  travels  New  England  for 
Geo.  F.  Bassett  &  Co.,  is  suffering  from  a  severe  car- 
buncle on  his  neck.  He  usually  takes  to  the  road 
directly  after  Labor  Day,  but  may  be  a  week  or  ten 
days  late  this  time. 

H.  A.  Marshall,  who  has  represented  the  Fostoria 
Glass  Co.  at  Chicago,  is  no  longer  in  their  employ,  the 
connection  being  severed  August  21. 

W.  E.  Beringer,  buyer  for  Hess  Bros.,  Allentown, 
Pa.,  was  in  the  city  last  Friday,  and  succeeded  in  ob- 
taining quite  a  fair  amount  of  merchandise. 


Fred  Demaison  will  desert  the  New  York  office  of 
L.  Bernardaud  &  Co.  on  Saturday  for  a  fortnight's 
vacation  at  Mill  Rift,  Pike  County,  N.  Y. 

L.  S.  Hinman,  of  Theo.  Haviland  &  Co.,  and  Mrs. 
Hinman  arrived  home  last  Friday  after  a  month's  so- 
journ at  Kennebunk  Beach,  Me.  Golf  occupied  the 
major  part  of  Mr.  Hinman's  time,  and  it's  safe  to  pre- 
dict that  he  will  create  somewhat  of  a  sensation  when 
he  appears  on  the  links  at  the  next  Salesmen's  tourna- 
ment. 

A.  Lober,  head  modeler  of  the  S.  A.  Weller  pot- 
tery, Zanesville,  O.,  on  his  way  for  a  visit  to  the  Bos- 
ton office,  dropped  in  for  a  chat  with  C.  H.  Taylor,  the 
concern's  New  York  agent,  on  Monday. 

E.  S.  Curtis,  of  the  Edw.  Boote  sales  staff,  left  on 
Sunday  by  boat  for  Norfolk,  Va.,  as  his  first  stop  on  an 
extended  trip  through  the  South.  Harry  L.  Seixas  is 
showing  his  line  at  Young' s  Hctel,  Boston,  this  week. 

Fred.  Kline,  Southern  traveler  for  the  Knowles, 
Taylor  &  Knowles  Co.,  wss  in  the  city  attending  the 
wedding  of  his  brother,  and  on  Monday  dropped  in  to 
say  "Hello  !"  to  a  number  of  friends  in  the  trade. 

Arthur  W.  Pashley,  son  of  G.  F.  Pashley,  the 
well-known   lighting   glass  salesman,  is    making  rapid 


strides  as  a  military  man.  He  started  as  a  private  in 
the  13th  Regiment,  worked  up  to  be  First  Sergeant,  and 
has  just  been  transferred  to  the  8th  Company,  New 
York  Coast  Artillery,  where  his  experience  assures  him 
of  rapid  promotion.  He  is  a  clean-cut,  studious  young 
man,  and  an  enthusiastic  soldier. 

Joe  Hurd  and  Edw.  C.  Ledger,  of  the  Wm.  S.  Pit- 
cairn  Corporation  road  staff,  left  on  Tuesday  for  trips 
through  their  respective  territories. 


Robert  H.  Yarwood,  formerly  manager  of  the 
housefurnishings  department  at  Gimbel  Bros.,  and  until 
recently  associated  with  Jos.  Friedman  in  a  managerial 
capacity,  has  gone  with  Bowman  &  Co.,  Harrisburg, 
as  buyer  of  china,  glassware  and  housefurnishings. 

* 

Charles  A.  Parmelee,  general  manager  of  the  Dohr- 
mann  Commercial  Co.,  is  in  New  York  for  the  first 
time  in  a  number  of  years. 


Percy  N.  Leyland,  American  manager  for  W.  T. 
Copeland  &  Sons,  arrived  in  New  York  last  Saturday 
after  several  months'  absence  at  the  pottery  in  England. 


Ira  M.  Clarke,  sales  manager  for  the  John  B. 
Higbee  Glass  Co.,  Bridgeville,  Pa.,  is  in  town  this  week 
on  a  combination  business  and  pleasure  trip.  He  en- 
joyed last  week-end  and  Labor  Day  as  the  guest  of 
Otto  Goetz's  sons  at  the  Seminole  Boat  Club,  Rockaway 
Beach. 

The  Koscherak  Bros.'  sales  staff  started  out  in  force 
this  week.  Max  Strensch  and  C.  F.  Patton  are  display- 
ing their  lines  at  the  Bingham  House,  Philadelphia. 
From  there  Mr.  Patton  will  continue  on  a  two  weeks' 
trip  through  the  South.  Wm.  Marcus  started  out  on 
Monday  to  make  New  York  State  and  Pennsylvania 
territory. 

Julius  I.  Baer,  of  Louis  Wolf  &  Co.,  arrived  from 
Japan  on  Monday.  He  says  he  not  only  obtained  a 
lot  of  good  merchandise,  but  managed  to  arrange  for 
its  prompt  shipment. 

* 

Frank  W.  Primrose  has  engaged  with  C.  Dorflinger 
&  Sons.  He  is  well  known  in  the  trade  and  of  long  ex- 
perience, having  traveled  over  a  large  section  of  the 
country. 

Miss  H.  E.  Taylor  has  been  placed  in  charge  of  the 
office  work  at  the  New  York  salesroom  of  the  Dohrmarm 
Commercial  Co. 


18 


E.    GRANT     GARNSEY     DIES     SUDDENLY. 


VIEWS  of  the  death  of  E.  Grant  Garnsey  in  Chicago 
■■'  last  Thursday  morning-  came  as  a  bolt  out  of  a 
clear  sky.  He  was  at  business  as  usual  on  Wednesday, 
but  complained  of  a  severe  headache  and  went  home 
early.  On  Thursday  he  had  promised  to  meet  some 
friends  who  were  passing:  through  Chicago,  and,  de- 
signing to  take  an  early  train  from  his  suburban  home, 
was  waiting  for  it  on  the  platform  of  the  Illinois  Cen- 
tral station  when  the  summons  came.  He  was  forty- 
seven  years  old. 

His  connection  with  the  crockery  trade  began  as 
an  employee  of  Leonard  &  Sons,  Grand  Rapids,  Mich. 
From  them  he  went  with  L.  P.  H.  Fisher,  of  that  city, 
and  later  with  Burley  &  Tyrrell,  Chicago.  Leaving 
that  firm,  he  went  as  assistant  to  J.  Wilson,  at  Marshall 
Field  &  Co.'s,  and  on  Mr.  Wilson's  retirement  took  his 
place  as  china  and  glass  buyer.  One  by  one  other  de- 
partments were  placed  in  his  charge,  until  he  finally  be- 
came merchandise  man  over  all  goods  pertaining  to 
household  furnishing. 

Mr.  Garnsey  was  not  only  a  thoroughly  experienced 
judge  of  modern  china  and  glass,  but  had  more  than  a 
passing  knowledge  of  antiques.  He  had  a  good  assort- 
ment of  rare  pieces  of  which  ordinary  frequenters  of 
the  store  knew  nothing,  but  which  were  shown  to  those 
who  could  appreciate  them.  His  personality  was  en- 
gaging. He  was  very  quiet  in  his  manner — did  not 
talk  much;  but  when  he  did  he  talked  well  and  to  the 
point.  It  was  not  easy  to  get  acquainted  with  him,  but 
he  was  very  friendly  when  his  reticence  was  overcome. 
He  was  always  pleasant  to  salesmen,  and  was  liked  by 
ail  of  them.     His  death  will  be  sadly  regretted. 

Memorial  services  were  held  on  Friday  in  the  Fine 
Arts  Buildings,  with  the  Marshall  Field  &  Co.  organi- 
zation well  represented.  In  accordance  with  his  wishes 
the  body  was  cremated. 


are  allowed  to  put  this  increase  in  freight  rates  into 
effect  it  will  simply  drive  these  industries  out  of  busi- 
ness, as  they  cannot  stand  any  further  increase  in  the 
cost  of  doing  business. 

"The  advance  in  glass  containers  is  from  50  to  75 
per  cent;  the  advance  on  paper  reshipping  cases  is 
about  100  per  cent,  and  the  advance  in  labor  is  practic- 
ally 100  per  cent. 

"One  of  the  best  arguments  that  we  have  against 
the  above  advance  is  the  fact  that  the  San  Francisco 
factories  are  shipping  glass  into  the  Northwest  through 
Portland  by  rail  based  on  a  13  cent  rate  to  Portland  on 
a  mileage  basis  of  772  miles.  They  are  evidently  mak- 
ing money  carrying  glass  at  the  above  prices  or  they 
would  not  be  long  doing  so.  If  the  railroads  figured 
the  rates  on  a  mileage  basis  we  ought  to  have  a  rate 
from  groups  A,  B  and  C  of  52  cents." 


TYPICAL     AMERICAN     ADVERTISING. 

UNDER    the    caption    of    "Typical    American    In- 
genuity," Gimbel  Bros,  thus   advertised  in   last 
Sunday's  newspapers: 

"France  and  England,  the  pottery  centers  of  the 
world,  are  literally  at  a  standstill,  and  American  buyers 
thought  it  useless  to  go  abroad  this  year. 

"But  Gimbel  ingenuity  in  the  person  of  our  Foreign 
Chief  uncovered  vast  stocks  of  fine  chinaware  and  glass- 
ware already  made,  but  held  in  storage,  and  our  New 
York  china  chief  rushed  to  Europe — the  only  American 
buyer  to  venture  abroad  this  year. 

"He  returned  as  late  as  August  8th,  and  his  im- 
mense purchases  followed  him  by  next  boats — a  triumph 
in  buying  and  in  transporting. 

"Thus,  no  store  in  New  York  will  show  such  ex- 
tensive collections  of  European  china  as  Gimbel's;  no 
store  will  quote  such  values;  no  store  has  got  such 
abundance. 

"The  sale  opened  with  100  casks  of  French  china 
alone — a  tremendous  cargo — to  which  are  added  nearly 
$300,000  worth  of  tableware  in  china  and  glass,  pur- 
chased for  this  e^ent  months  before  the  rise." 


OBJECTS     TO     INCREASED     FREIGHT     RATES. 


A  PROTEST  against  the  proposed  increase  in  freight 
rates  on  glass  westbound  by  the  transcontinental 
lines  has  been  filed  with  the  Interstate  Commerce  Com- 
mission by  H.  Roderick  Grant,  president  and  manager 
of  the  Eastern  Glass  and  Bottle  Co.,  of  Portland,  Ore. 

The  proposed  increases  are  to  apply  on  bottles,  jelly 
glasses,  glass  jars  and  other  articles  of  glass.  Septem- 
ber 15  is  the  date  set  for  the  increased  rates  to  become 
effective. 

"The  Pacific  Northwest  is  trying  to  build  up  an 
industry  in  fruit  packing,  and  with  the  increased  cost  of 
materials  of  all  kinds  and  the  increased  cost  of  labor," 
declared    Mr.    Grant  in  his  protest,    "if    the    railroads 
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Glass  manufacturers  are  rather  ap- 

Pittsburgh  and    prehensive  about   transportation  in 

Vicinity  the  autumn.     Every  one  will  be  hit 

by  the  probable  scarcity  of  freight 
cars  used  by  the  Government  to  haul  troops  and  supplies. 
Dealers  who  have  been  buying  from  hand  to  mouth 
during  the  season,  and  whose  stocks  are  low,  will  have 
a  hard  time  getting  glassware.  Troop  movements 
have  already  commenced,  and  for  the  time  being  will 
require  an  enormous  number  of  freight  cars.  The 
second  movement  is  scheduled  for  September  19  and  the 
third  for  October  3.  Traffic  men  estimate  that  over 
7,000  freight  cars  will  be  in  Federal  service  in  the 
meantime. 

Walter  B.  Lazure  started  last  week  over  his  West 
and  Southwest  territory  for  the  United  States  Glass  Co. 
Clyde  Hartman  is  now  in  New  York  State;  W.  I.  Camp- 
ball  left  for  the  Southern  territory  Wednesday. 


An  active  demand  is  reported  from  the  Mexican 
trade,  and  no  trouble  is  being  experienced  at  this  time 
in  getting  shipments  through.  In  the  majority  of  in- 
stances United  States  exchange  is  forwarded  with  the 
orders,  and  good  quality  merchandise  is  being  specified 
in  most  cases. 

Increased  activity  is  noted  in  the  demand  for  port- 
ables. Nearby  buyers  who  have  been  in  the  market 
within  the  past  ten  days  have  been  very  liberal  in  their 
requirements,  and  early  shipments  are  requested. 


A  new  line  consisting  of  ten  fancy  shapes  is  being 
shown  by  the  United  States  Glass  Co.  The  glass  has 
a  delicate  lustre  mulberry  effect,  and  is  shown  both 
plain  and  in  neat  floral  light  cut  designs.  Initial  or- 
ders indicate  that  it  will  prove  very  popnlar. 


Walter  Plant, general  manager  of  the  Ft.  Pitt  Hotel, 
said  this  week  that  judging  from  the  manner  requests 
are  being  received  for  reservations  for  the  January  glass 
and  pottery  exposition  every  available  room  will  be  oc- 


cupied. The  list  of  exhibitors  so  far  shows  a  more 
diversified  line  of  exhibits  than  heretofore.  Housefurn- 
ishings  manufacturers  have  started  to  take  an  interest, 
and  not  a  few  toy  displays  will  be  arranged.  The  usual 
pottery  and  glass  exhibits  will  be  maintained,  and  the 
majority  of  the  manufacturers  will  occupy  their  former 
rooms.     Over  fifty  reservations  have  so  far  been  made. 

Not  until  noon  of  August  30  was  it  possible  to  an- 
nounce who  was  elected  to  the  board  of  directors  of  the 
United  States  Glass  Co.  The  annual  meeting  of  the 
stockholders  was  the  most  protracted  in  the  history  of 
the  company.  Sessions  started  the  afternoon  of  August 
29,  and  at  a  late  hour  adjourned  until  ten  o'clock  the 
next  day,  when  the  count  of  the  votes  was  resumed. 

Preliminary  predictions  as  to  the  outcome  were  re- 
versed with  a  positiveness  that  could  not  be  misunder- 
stood. Opposition  interests  to  the  old  administration 
did  not  make  good  their  pre-election  intimations.  Over 
40,000  shares  were  represented  at  the  meeting,  and  in- 
stead of  "fireworks"  the  proceedings  were  very  tame 
and  quite  uninteresting.  A.  C.  Wettengel,  leader  of 
the  opposition,  did  not  speak  during  the  two-day  ses- 
sion. He  went  into  the  meeting  with  over  12,000  prox- 
ies, but  for  some  reason  or  other  voted  only  3,800 
shares.  W.  D.  George  resigned  from  the  board,  and  in 
his  place  F.  R.  Snyder  was  elected,  with  3,800  votes. 
Mr.  Wettengel  had  the  same  number,  but  withdrew. 
The  official  vote  follows: 

W.  M.  Anderson 37,060 

J.  D.  Ayres 4,473 

L.  Z.  Birmingham 33,880 

M.  G.  Bryce 43,428 

J.  F.  Challinor 17,504 

Charles  J.  Kappler 29,588 

L.  A.  Meyran 38,240 

David  Yost 29, 588 

F.  R.  Snyder 3,800 

A.  C.  Wettengel 3,800 

The  new  board,  with  the  record  and  unexpected 
vote  cast  for  President  Marion  G.  Bryce,  is  practically 
unchanged.     Within   a  few  weeks   the  board  will  meet 
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to  organize,  and  the  re-election  of  all  the  present  offi- 
cers is  conceded.  

An  active  demand  is  noted  just  now  for   toy  glass 
table  sets  often  or  twelve  pieces.     Some    manufactur 
ers  are  putting  this  ware  up  in  picture-covered  boxes 
for  the    little   ones,  and    large    buyers    have    specified 
liberal  quantities  for  October  and  November  deliveries. 


Glass  manufacturers  are  now  trying,  as  far  as  pos- 
sible, to  make  one  freight  car  do  the  work  of  two. 
Cars  are  being  loaded  heavier,  and,  where  the  business 
is  of  sufficient  size,  packed  in  bulk,  thus  saving  time, 
space  and  packages. 


A     GREAT     SEND=OFF. 


THE  parade  last  Thursday,  when,  amid  cheers  and 
tears,  25,000  young  men  marched  to  show  their 
loyalty,  was  an  inspiring  sight.  There  were  many 
crockery  men  in  line,  and  a  lot  who,  while  not  of  the 
trade,  had  enlisted  through  its  efforts.  It  will  never  be 
forgotten  by  those  who  saw  it.  It  was  an  object  lesson 
that  cannot  fail  to  have  far-reaching  effects,  both  here 
and  abroad. 


AT    CHICAGO. 


CONDITIONS  are  excellent.  Factory  representatives 
are  doing  a  first-class  business,  and  travelers  re- 
turning from  trips  on  the  road  report  a  good  volume  of 
orders.  Fearing  higher  prices,  the  tendency  of  buyers 
is  to  stock  up  well,  now  that  the  summer  is  about  over. 
Because  stocks  turn  slowly  during  the  summer  months 
the  buying  has  hitherto  been  comparatively  light. 
Now,  while  store  owners  are  showing  a  reasonable 
amount  of  caution,  they  are  no  longer  buying  for  current 
needs  alone,  but  also  for  the  future.  Nearly  everybody 
in  the  trade  believes  that  the  fall  business  will  be  un- 
usually good. 

B.  H.  Palmer,  of  the  Western  traveling  force  of  the 
United  States  Glass  Co.,  has  left  on  a  road  trip. 

*     • 

Pete  Rinkin,  buyer  of  crockery  and  glassware  for 
the  Boston  Store,  has  returned  from  a  trip  to  the  pot- 
teries. 

Carl  Hofeldt,  a  member  of  the  traveling  force  of 
Earl  W.  Newton,  has  passed  the  physical  examination 
for  the  selective  draft  and  will  report  for  duty  in  a  few 
flays. 

Harold  Bamberger,  who  buys  for  one  of  the  stores 
of  San  Francisco,  was  in  the  city  last  week  on  his  way 
East.     This    is  the  first  time  Mr.  Bamberger  has  ever 


made  an  Eastern  trip  for  the  store,  and  he  expressed 
himself  well  pleased  with  the  variety  of  merchandise  on 
display  in  the  rooms  of  the  factory  representatives  here. 

•     • 

John  Ling,  buyer  for  Mandel  Bros.,  has   returned 
from  a  few  days'  visit  among  the  potteries. 

* 

T.  M.  Schollenberger  has  returned    from  a  fishing 
trip  in  Michigan. 

W.  N.  Hubbell,  basement  buyer  for  Marshall  Field 
&  Co.,  has  returned  from  a  short  trip  to  the  potteries. 


POINTERS     FOR    BUYERS. 


PERIOD   DESIGNS   IN   CUT   GLASS. 

L.  Straus  &  Sons  have  in  stock  and  ready  for  im- 
mediate delivery  a  large  quantity  of  their  own  brand 
of  cut  glass,  of  which  the  illustration  on  our  cover  page 
is  a  sample.  The  design  is  a  combination  of  "velvet" 
flower  and  the  lily  of  the  valley.  The  cutting  is  clear 
and  distinct,  and  the  glass  brilliant.  The  design  is 
patented,  and  is  shown  on  many  new  shapes  in  bowls, 
vases  and  small  pieces.  They  have  also  a  number  of 
period  designs,  one  that  is  a  great  favorite  being  a  mod- 
ified colonial.  Another  much  admired  is  partly  Gre- 
gorian and  partly  Victorian.  The  blending  is  very 
harmonious.  In  Bohemian  glass,  also  ready  for  deliv- 
ery, are  some  charming  beaded  effects,  or  what  is 
known  as  basket-work,  and  there  is  a  good  variety  of 
rose-colored  long-stemmed  vases  and  fancy  pieces. 
The  latest  thing  in  pottery  is  known  as  "St.  Lucas," 
and  is  shown  in  soft  green  and  blue  glazes  with  irides- 
cent effects.  In  the  multitude  of  items  carried  by  this 
house  the  buyer  can  find  almost  anything  he  may 
want. 

COPENHAGEN    WARE   READY   FOR    DELIVERY. 

Buyers  of  Royal  Copenhagen  china  will  be  glad  to 
know  that  A.  G.  Lober,  New  York  manager  of  Royal 
Copenhagen  Porcelain  and  Danish  Arts,  Inc.,  has  re- 
ceived a  large  quantity  of  ware  and  is  prepared  to  make 
immediate  deliveries.  In  the  consignment  are  some 
beautiful  ornamental  pieces  surpassing  anything  previ- 
ously produced  by  the  concern.  And  that  is  saying  a 
whole  lot. 

VERY   ATTRACTIVE   GLASSWARE. 

The  arrival  last  week  of  a  stunning  new  design  in 
glassware  added  considerably  to  the  interest  in  the 
Fostoria  Glass  Co.'s  line  at  the  salesroom,  141  Fifth 
avenue.  It  is  named  the  "Lorraine"  and  is  chara- 
terized  by  exceptional  daintiness  throtighout.  The 
shapes,  in  a  beautiful  iridescent  glass,  could  not  be  im 
proved  upon,  while  the  decoractive  treatment  is  most 
striking.  The  design  is  a  trellis  with  a  dull  finished  floral 
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and  leaf  spray  spreading  gracefully  over  it.     It  is  shown 
on  a  long  line  of  articles. 

FINE   DRINKING   GLASSWAHE. 

A.  P.  Doctor,  local  representative  for  the  Central 
Glass  Works,  is  showing  an  exclusive  new  shape  in 
stemware.  Its  perfect  proportions  and  graceful  lines, 
combined  with  the  beautiful  quality  of  wide  optic  crys- 
tal, will  satisfy  the  most  particular  customer.  It  is 
made  in  a  short  line  only,  consisting  of  goblet,  cocktail, 
wine,  saucer  champagne,  claret,  and  finger  bowl. 

A    COMPOSITE   DECORATION. 

A  new  cut  glass  design  turned  out  by  the  Krantz 
&  Sell  Co.  that  is  finding  a  ready  sale  with  Wm.  D. 
Finke,  the  factory's  New  York  agent,  is  known  as  "L. 
17."  In  it  an  original  idea  has  been  employed  by  ef- 
fectively utilizing  parts  of  several  of  the  concern's  most 
successful  patterns.  It  is  an  all-over  style  in  a  polished 
and  dull  cutting. 

A   GREAT    CHANGE. 

Buyers  who  visit  Geo.  F.  Bassett  &  Co.'s  wareroom 
will  not  recognize  the  place  when  next  they  call.  The 
unsightly  shelves  that  reached  from  floor  to  ceiling  have 
been  removed,  the  walls  painted,  and  a  neat  border 
pattern  run  all  around  under  the  cove.  The  room  is 
now  quite  attractive. 


HOW     TO     DISTINGUISH     OUR     FIGHTING     MEN. 


THESE  days,  when  so  many  officers  and  men  of  both 
army  and  navy  are  seen  on  the  streets,  it  is  de- 
sirable to  be  able  to  pick  out  a  man's  service  and  his 
rank.  It  is  quite  a  study  to  learn  all  the  numerous 
insignia  of  all  the  corps,  branches  of  service,  staffs  and 
departments;  but  for  the  "man  on  the  street"  a  descrip- 
tion of  a  few  of  these,  taken  from  the  "Evening  Sun," 
may  be  found  interesting: 

Whether  he  is  in  the  Regular  Army,  the  Guard 
or  the  National  Army,  the  cord  around  the  campaign 
hat  is  light  blue  for  infantry,  scarlet  for  artillery,  canary 
yellow  for  cavalry;  orange,  blue  and  white  for  Signal 
Corps,  including  avaitors;  white,  purple  and  red  for  en- 
gineers; buff  for  Quartermaster's  Corps;  purple,  white 
and  blue,    Medical   Corps;    black   and   red,    Ordnance 

Corps. 

The  collar  insignia  of  enlisted  men  of  the  regulars 
are  a  means  of  identification.  On  the  right  side  of  the 
collar  is  the  "U.  S."  on  a  bronze  button  and  on  the 
left  side  a  button  giving  his  regiment  and  branch  of 
service.  For  the  men  of  Guard  regiments  the  "U.  S." 
is  replaced  by  the  initials  of  the  State  to  which  the  regi- 
ment belongs.  This  will  be  replaced  by  a  disc  with 
a  monogram  of  the  letters  U.  S.  N.  G.  Members  of 
the  new  National  Army  will  also  be  identified  by  a  com- 
bination  of  letters  U.  S.  N.  A.  to  be  worn  similarly  on 


the  right  of  the  collar,  with  the  command  designated  on 
the  left  side. 

The  infantry  is  designated  by  small  bronze  crossed 
rifles  supporting  the  numerals  of  the  regiment, the  cav- 
alry by  crossed  sabres,  field  artillery  by  crossed  can- 
non, coast  artillery  by  crossed  cannon  with  a  diminutive 
shell  embossed  on  a  shield  at  the  juncture. 

Men  of  the  Signal  Corps  may  be  identified  by 
crossed  flags  and  a  torch  on  the  collar  disc,  the  men  of 
the  Engineers  Corps  by  a  turreted  castle  of  bronze,  and 
the  men  of  the  Medical  Corps  by  the  caduceus.  The 
insignia  of  the  Quartermaster's  Corps  is  a  diminutive 
sword  and  key  crossed  on  a  wheel,  surmounted  by  a 
spread  eagle;  that  of  the  Ordnance  Corps  a  flaming 
bomb. 

For  enlisted  men,  these  symbols  appear  on  the  col- 
lar disc,  while  for  officers  they  are  larger  in  size  and 
attached  to  each  side  of  the  collar,  and  not  set  upon 
discs. 

Non-commissioned  officers  of  all  branches  wear 
their  chevrons  of  rank  on  both  sleeves  of  the  jacket  or 
shirt.  On  the  service  uniform,  which  is  the  only  kind 
with  which  we  are  concerned  in  war  time,  they  are  of 
woollen  or  cotton  olive  drab,  according  to  whether  they 
are  worn  with  woollen  or  cotton  coats  or  shirts. 

Chevrons  may  be  described  as  strips  forming  in- 
verted V's — that  is,  with  the  points  up.  The  most  fre- 
quent form  to  be  seen  is  the  three  stripes — or  three  in- 
verted V's  fitting  into  each  other  -representing  the  rank 
of  sergeant,  and  two  representing  corporal.  The  first 
sergeant  is  indicated  by  the  three-stripes  with  a  diamond 
in  the  centre  of  the  lower  V;  the  mess  sergeant  with  an 
up-ended  bean  pot  in  the  lower  V. 

If  a  commissioned  officer  wears  a  campaign  hat  the 
cord  around  it  will  be  gold  and  black,  of  interwoven 
silk  strands.  If  he  is  a  captain  he  will  wear  a  double 
bar  of  silver  on  his  shoulder  straps,  or  on  the  collar  of 
his  shirt  if  he  does  not  have  his  coat  on;  if  a  first  lieu- 
tenant, a  single  silver  bar  on  the  shoulder  straps.  A 
second  lieutenant  wears  no  designation  of  rank  except 
an  officer's  hat  cord  and  leather  leggings,  and,  as  is  the 
case  with  all  commissioned  officers,  on  the  field  service 
uniform  jacket  a  stripe  of  light  brown  silk  around  the 
lower  part  of  his  sleeve. 

A  commissioned  officer  of  the  regular  army  wears 
the  metal  letters  "U.  S."  on  each  side  of  the  collar  of 
his  coat,  and  either  crossed  sabres,  rifles,  cannon  or 
other  insignia  of  his  branch  of  service. 

If  commissioned  in  the  Resarve  Corps  the  letters 
"U.  S.  R."  appear  on  the  collar  with  the  insignia  of 
the  branch  to  which  the  officer  is  assigned.  Officers 
of  the  National  Army  and  National  Guard  will  be  desig- 
nated, like  enlisted  men,  by  monograms  showing  to 
which  of  these  large  subdivisions  they  belong. 

For  field  officers,  a  General's  insignia — either  on 
the  shoulder  loop  or  the  collar  of  his  shirt  when  the 
coat  is  not  worn — is  the  coat  of  arms  of  the  United 
States,  head  of  eagle  up,  midway  between  two  silver 
stars.     The    insignia    of  a    Lieutenant-General  is  one 
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large  silver  star  between  two  smaller  silver  stars.  A 
Major-General  wears  two  silver  stars.  A  Brigadier- 
General  one  silver  star. 

A  Colonel  is  designated  by  a  silver  spread  eagle,  a 
Lieutenant-Colonel  by  a  silver  oak  leaf,  and  a  Major  by  a 
gold  oak  leaf. 

Many  commissioned  officers  of  the  Navy  and  Naval 
Reserve  force  are  also  to  be  seen  now  in  the  city.  The 
rank  of  Captain  is  designated  by  a  silver  spread  eagle 
and  silver  foul  anchor  on  the  collar;  that  of  Commander, 
a  silver  oak  leaf  and  silver  anchor;-  Lieutenant-Com- 
mander, a  gold  leaf  and  anchor. 

A  lieutenant  senior  grade  is  designated  by  a  silver 
foul  anchor  and  two  silver  bars  on  the  collar;  lieuten- 
ant junior  grade,  anchor  and  one  bar;  an  ensign,  the 
grade  at  which  an  officer  now  leaves  Annapolis,  by  the 
silver  anchor. 

An  admiral,  in  the  navy,  which  is  the  highest  of 
naval  ranks,  would  wear  on  the  collar  of  his  uniform 
coat  four  silver  stars  with  a  gold  foul  anchor  under  the 
first  and  fourth  stars. 

An  admiral  wears  also  four  silver  stars,  but  with 
an  anchor  under  only  the  first  star;  a  vice-admiral, 
t  hree  stars  and  an  anchor;  a  rear  admiral,  two  stars 
and  an  anchor. 

Warrant  officers — that  is,  men  who  have  risen  from 

Continued  on  page  24. 

SPECIAL     NOTICES 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\\  /ANTED— Experienced  sales  manager  for  factory  manufac- 
tunng   illuminating  glassware  exclusively.       We  wish  a 
man  thoroughly  familiar  with   the  trade.       Address  A  140,  this 
office. 

DUYER  -  MANAGER  WANTED  —A  buyer  and  manager  is 
*-*  wanted  by  a  good,  clean  china  and  housefurnishing  store. 
Must  be  a  man  of  business  ability  and  able  to  show  credentials 
from  past  and  present  employers.  A  good,  steady  position,  but 
no  fancy  salary.  Preferably  an  Eastern  man  of  middle  age.  All 
answers  treated  with  confidence.  Address  Buyer-Manager, 
this  office. 


SITUATIONS     WANTED. 

AX  EXPERIENCED  GLASSWARE  SALESMAN,  WELL 
KNOWN  TO  THE  TRADE,  IS  OPEN  FOR  AN  EN- 
GAGEMENT  AS  OFFICE  MANAGER  OR  ROAD  SALES- 
MAN HAS  TRAVELED  KNTKNSIVELY,  AND  HAS 
HAD  FACTORY  EXPERIENCE.  ADDRESS  O.  K.,  THIS 
'-III'  I. 


Sole  Owner  of  the  Patent. 


Celluloid  Cap  &  Metal  Ring  Co.,  inc., 

NEPLRA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

lit  fifty  stock  sizes  of  caps;  and  are 
I  to  supply  celluloid  discs  and  metal  rings, 
and  prices  on  request. 


Merchants  ivho  "visit  St.  Louis  are  invited  to  call.   .   .  . 

SIDNEY  N.  SCHARFF,  Manufacturers' Agent, 

X0i-5   Victoria  Bldg.,  St.  Louis,  Mo. 

,La        ,  Pottery,  Artistic  [Metal  and 
Pa*  tory  Linei  on  Display, 


JONES,  McDIIFFEE  &  STRATTON  CO. 


THE   GLASGOW   PATTERN 

Made  by  Alfred  Meakin  (Tunstall)  Ltd. 

This  open  stock  pattern  is  new,  and  we  are 
now  landing  assorted  crates,  as  well  as  open 
stock,  of  this  pattern.      Write   us   for  prices. 

Also   crates   and   open   stock   of 

Alfred  Meakin's  Bleu  de  Roi  Pattern, 
Ridgway's  Blue  Willow  Pattern, 

W.  H.  Grindley  &  Co.'s  Algeria  Pattern, 
Johnson  Bros.'  Orkney  Pattern. 

NIPPON   CHINA   DINNERWARE. 

Assorted  packages  and  open   stock   now  in 
warehouse : 

The  Elamengo  Pattern, 

The  Rouen  Pattern. 

The  Pagoda  Pattern. 

The  Sicily  Pattern. 

The  above  patterns  of  Japanese  China  Dinner- 
ware  we  can  supply  upon  receipt  of  order. 

Haviland  French  China. 

We  carry  more  than  two  hundred  open 
stock  patterns  of  dinnerware  in  our 
9,000   bins. 

Stock  patterns  which  cannot  be  readily 
matched  cause  more  annoyance  than 
profit. 

JONES,  McDUFFEE  &  STRATTON  CO.," 

Importers   and    Wholesalers 
Crockery,  China  and  Glassware, 

33    Franklin    Street,  Boston. 
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ROYAL    COPENHAGEN    PORCELAIN 

comprises  DINNER  and  TEA  SERVICES  IN  THE  FAMOUS  Blue-Fluted  patterns,  Vases, 
Centrepieces,  Flower  Holders,  Plaque?,  Plates — superb  for  their  form  and  scft,  deep  restraint 
of  color  and  decorations,  painted  by  renowned  Danish  artists  ;  also  miniature  studies  of  human, 
animal  and  bird  life,  which  are  so  highly  artistic  and  the  delight  of  the  whole  world. 

COPENHAGEN    ART    FAYENCE 

Tea  Sets,  Luncheon  Sets,  Flower  Holders,  Lamps,  Honey  Pots,  Vases  and  Plaques,  for  town 
and  country  homes.  The  splendid  glaze  and  beautiful  colors  lend  to  the  Fayence  a  charm, 
brightness  and  richness  which  delight  everyone. 


For  the  past  four  months  we  have  been  unable  to  fill  incoming  orders  from  the  trade,  owing  to  the  scarcity  of 
goods.  We  are,  therefore,  pleased  to  announce  that  we  have  JUST  RECEIVED  A  LARGE  SHIPMENT 
and  tender  YOU  the  opportunity  of  obtaining  a  share  of  these  new  and  beautiful  Porcelains  and  Fayence. 


IMMEDIATE    CORRESPONDENCE    SOLICITED. 


Royal  Copenhagen  Porcelain  and 

Danish  Arts,  Inc., 


256     FIFTH    AVENUE, 

(AT   28th   STREET.) 


NEW    YORK. 


563     FIFTH    AVENUE, 

(AT   46th    STREET.) 
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MAYER  CHINA' 

VITRIFIED  HOTEL  WARE 

THE  CHINA  THAT  HAS  STOOD 

THE  TEST  OF  TIME 

WHITE     $P    DECORATED 

EXCLUSIVE  DESIGNS 

MANUFACTURED  BY 

the  MAYER  CHINA  CO. 

BEAVER  FALLS,  PENNA. 
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ESTABLISHED    1864. 


Cartwright  Bros.  Co., 

POTTERS, 

East  Liverpool,  Ohio. 

[Three  Blocks  West  of  P.  R.  R.  Depot. 


YY/HEN  coming  to  East  Liver- 
pool don't  fail  to  call  and 
see  what  we  have  to  offer  you  for 
19 1 7.  Our  new  lines  of  plain 
shape  dinner  ware  and  attractive 
specialties  will  be  hits  for  your 
department. 
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the  ranks  and  have  received  a  commission  equivalent  to 
lieutenant  junior  grade — can  be  told  by  visored  caps  on 
which  are  the  brass  letters  U.  S.  N.  There  are  many- 
different  signs  indicating  the  branches  they  serve  in. 
A  chief  master  at  arms,  "the  ship's  policeman,"  you 
will  recognize  by  the  rating  stripes  surmounted  by  an 
embroidered  spread  eagle  with  a  white  embroidered 
star  above;  a  gun  pointer  by  something  that  looks  like 
an  automobile  steering  wheel — the  crossed  sights,  with 
rating  stripes;  chief  bo's'n,  crossed  anchors.  The  em- 
broidered insignia  worn  on  the  left  sleeve  by  enlisted 
men  are  much  the  same  as  those  of  petty  officers,  indi- 
cating their  branch  of  service. 

If  once  in  a  while  you  see  a  clean-cut,  nifty-looking 
chap  in  rather  light-colored  khaki,  with  all  the  girls 
turning   around  to  gaze  at  him,  you  will  know  he  is  a 


United  States  marine.  The  marines  are  "soldiers  c 
the  world"  as  well  as  of  the  sea.  They  go  wherever 
the  warships  go.  The  insignia  of  the  Marine  Corps  is 
a  little  metal  model  of  the  globe  superimposed  on  an 
anchor.  And  it  is  generally  agreed  that  the  world  is 
none  too  big  for  them. 


CLAFLIN     DIVIDEND     PAYMENTS. 


ON  September  10  the  Mercantile  Stores-  Corporation 
will  make  a  payment  of  21.8  per  ef nt  on  Series  1, 
of  the  notes  of  the  corporation  growing  out  of  the  re-' 
adjustment  of  the  H.  B.  Claflin  Co.  receivership  of 
1914.  On  the  notes  of  the  remaining-  series  a  payment 
of  11  per  cent  will  be  made. 
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Un&ex    to    ^6vertlsements 


BUYERS*    GUIDE.' 


Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co 32 

Manhattan  Brass  Co 31 

Miller,  Edward,  &  Co 32 

Maibrunn  Co '.      27 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  &  Glass  Co. . .    29,32 

Phoenix  Glass  Co , 26 

Royal  Art  Glass  Co 5 

Domestic  Pottery. 

Benedikt,  H 27 

Brush-McCoy  Pottery  Co.,  Zanesville,  O . .     5 

Cartwright  Bros.  Co.,  East  Liverpool . .   23 

Guernseyware 26 

Limoges  China  Co. ,  Sebring,  0 31 

Mayer  China  Co.,  Beaver  Falls,  Pa 23 

Onondaga  Pottery  Co.,  Syracuse,  N.  Y 3 

Roseville  Potterv 27 

Southern  Potteries,  Inc. ,  Erwin,  Tenn 7 

Wyllie,  H.  R.,  China  Co.,  Huntington,  W.Va 27,29 

Glassware. 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 30 

Bonita  Art  Co.,  Wheeling,  W.Va 28 

Cambridge,  The  (O.)  Glass  Co   27 

Dorflinger,  C.  &  Sons       28 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 31 

Fostoria  Glass  Co           27 

Gillinder  &  Sons,  Inc  26,31 


Lancaster  (O.)  Glass  Co         

McKenna  Brothers  Sales  Corporation 

Northwood,  II., Co 

Seharff,  Sidney  X.,  St.  Louis,  Mo 

Tarentum  Glass  Co  

United  States  Glass  Co.,  Pittsburgh   .. 


..  .  27 
..  27 
...  26 
22 
....  28 
2,27,29 


Williamsburgh  Flint  Glass  Co 31 

Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park,  N.  Y    . .  22 

,",  Directory...  ...  29 

Robert  I<awsthorn<?  Kn^ravinsf  Co.,  Pittsburgh 30 


Importers  of  China,  Glassware,  etc. 

American  Import  Co '  ^  27 

Bassett    Geo.  F.,  &  Co   :'*  28 

Bernardaud,  L.,  &  Co.,  Limoges,  France 2 

Bloch,  L.  D.,  &  Co    • „..    26 

Boote,  Edward .     26 

Bing,  Ferdinand,  &  Co.'s  Successors 26 

Borgfeldt,  Geo.  &  Co       . 

Davison,  J 3,28 

Fondeville,  A.  J.,  &  Co 26 

Friedlaender,  O.  0 28 

Gredelue,  A.,  New  York 4 

Goetz,  Otto   28 

Guerin  &  Co.,  Limoges 4 

Haviland,  Theodore  &  Company , 6 

Haviland  &  Co 25,26 

Haviland  &  Abbot  Company.. 26 

Jones,  McDuffee  &  Stratton  Co.,  Boston 22 

Kupper,  Herman  C 5,28 

Kinney  &  Levan,  Cleveland  4 

Maddock  &  Miller 28 

Morimura  Bros 26 

M  jgi ,  Momonoi  &  Co   26 

Noe,  Wm.  R.,  &  Sons 27 

Pitcairn,  W.  S 26 

Redon,  M   28 

Royal  Copenhagen  Porcelain  and  Danish  Arts,  Inc 23 

Straus,  L.,  &  Sons   28 

Straub.Paul    &  Co 27 

Strobel  &  Wilken  Co     27,. 

Slimmon,R.,&  Co 28' 

Tharaud,  J 28 

Tajimi  Co 26 

Takito,Ogawa&  Co   26 

Venon,  J.  H  27 

Vogt  &  Dose .     .28 

Wedgwood,  Kennard  L     v. .   .  26 


Manufacturers'  Agents. 


Brech,  Albert  J 

Gray,  Horace  C,  Co. 
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26 


Cut  Glass. 


Dorflinger,  C..&  Sons 3,28 

Honesdale  (Pa.)  Decorating  Co 28 

Libbey  Glass  Co.,  Toledo,  0 8 

Pairpoint  Corporation   27 

St.   Louis  Crystal  Glass  Co   ....31 


Materials. 

Drakenfcld,  B.  F.,  &  Co 

Roessler  <fc  Hasslacher  Chemical  Co  . 


30 
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NEW    YORK,    SEPT.    13,    1917- 


THE    CONDITION    OF     BUSINESS. 


It  seemed  like  old  times  last  Friday  to 
New  York  see  a  group  of  six  or  eight  jobbers  buy- 
ing in  the  old-fashioned  way  as  they  did 
before  the  uptown  movement  began.  Not  even  in  the 
spring  import  season  was  there  the  spirit  shown  as  in 
this  gathering.  But  instead  of  buying  German  china 
they  were  taking  Japanese  ware.  The  Western  jobbers 
have  been  here  in  force  for  several  days,  and  all  report 
an  excellent  business. 


Not  as  much  can  be  said  for  the  Eastern  buyers,  par- 
ticularly as  regards  New  York  city.  The  big  depart- 
ment stores  here  are  not  in  the  market  to  any  great  ex- 
tent. In  fact,  they  are  generally  curtailing  their 
orders — not  only  for  imported  goods,  but  for  every- 
thing. It  looks  as  if  a  ukase  had  gone  out  to  reduce 
stocks — not  because  there  is  a  big  volume  on  hand,  but 
because  of  the  prices  they  have  to  pay.  Some  of  them 
say  that  goods  are  so  high  thoy  cannot  be  sold  at 
profitable  figures.  It  is  not  learned  that  they  make 
that  objection  to  silk,  woollen  or  cotton  goods.  The  ad- 
vances on  crockery  and  glass  are  less  than  on  any  other 
commodity  sold.  The  biggest  raise  yet — on  English 
goods — is  a  little  over  seventy-five  per  cent,  while  tex- 
tiles have  gone  up  as  much  as  three  hundred  per  cent 
in  some  cases.  They  have  one  fairly  reasonable  ex- 
cuse, however.  They  say  they  have  so  many  goods 
ordered  that  they  want  to  see  some  of  them  before  buy- 
ing more.  Very  good — up  to  a  certain  point.  But  the 
future  must  be  considered.  All  the  potters  the  world 
over  are  sold  up  for  months  ahead,  and  many  glass  fac- 
tories are  loaded  to  the  muzzle  with   orders  for  certain 


kinds  of  goods.  It  is  not  likely  that  production  will  be 
increased  as  long  as  the  war  lasts,  nor  for  a  long  time 
after.  Prices  are  more  likely  to  go  up  than  down,  and 
those  who  do  not  anticipate  their  wants  will  in  all  prob- 
ability suffer.  

Except  for  the  spurt  in  Japanese  goods  above  noted, 
trade  in  the  warerooms  is  generally  dull.  The  import- 
ers have  few  visitors,  although  mail  orders  are  fair. 


Manufacturers'  agents  in  the  city  are  doing  almost 
nothing.  At  the  pottery  agencies  there  was  some  de- 
mand, but  the  majority  of  buyers  are  seemingly  waitii  g 
to  know  how  prices  are  going  to  be. 


Like  conditions  exist  among  the  glass  factory  rep- 
resentatives. Here  also  there  is  a  decided  tendency 
among  buyers  to  demand  a  fixed  price. 


The  idea  of  "price  at  date  of  shipment"  does  not 
please  anybody.  There  is  no  question  but  that  orders 
are  being  held  up  on  this  account.  It  can  be  positively 
stated  that  orders  have  been  placed  for  English  wares 
at  the  present  high  prices  because  not  only  are  the  rates 
fixed,  but  the  ordeis  can  be  executed  in  England  and 
the  goods  landed  here  quicker  than  if  ordered  in  this 
country.  

An  augury  of  the  future  of  retail  business  is  shown 
in  the  success  of  the  special  sales  of  china  and  glass- 
ware now  under  way  in  this  city.  The  departments 
are  crowded,  and  the  people  are  buying  liberally. 
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Retail  business  is  very  good,  and  promises 
Boston     to  be  better.     An  air  of  cheerfulness  char- 
acterizes the  wholesalers  and  factory  repre- 
sentatives, and  all  are  preparing-  for  a  prosperous  fall 
and  holidaj-  season. 

Business  continues    active.     A    number  of 
Chicago     buyers  were  in    the  city  placing-    orders  for 
holiday  goods,  and  everything    looks  pro- 
pitious for  a  favorable  season.  '  Advanced    prices  seem 
to  have  no  deterrent  effect  on  ordering. 


Pittsburgh  and 
Vicinity 


Cut  and  etched  wares  seem  to  have 
a  bettei  demand  just  now  than 
many  other  lines.  Tableware  is  a 
slow  seller  at  present.  Lighting 
glassware,  especially  the  small  pieces,  is  in  good  re- 
quest. Tumblers,  both  blown  and  pressed,  are  as  ac- 
tive as  ever.  Some  improvement  is  noted  in  the  blank 
business.  The  demand  for  portables  is  increasing  as 
the  season  advances,  lines  for  the  holiday  trade  being 
ordered  in  liberal  volume.  Trouble  securing  sufficient 
workmen  in  glass  factories  continues,  the  Federal  draft 
being  sorely  felt  in  some  districts.  A  few  salesmen 
have  started  on  the  road,  business  being  sought  on  lines 
for  which  the  factories  are  not  overcrowded. 


East  Liverpool 
and  Vicinity 


So  far  as  new  orders  are  concerned 
there  is  little  doing,  but  the  manu- 
facturers have  enough  unfilled  or- 
ders on  file  to  keep  plants  working 
as  full  as  they  can  until  the  year-end.  The  labor 
situation  is  unchanged,  and  transportation  problems 
continue  unsolved,  embargoes  being  announced  almost 
daily  on  this  or  point.  This  refers  to  both  inbound 
shipments  of  raw  materials  and  outbound  finished  mer- 
chandise. No  salesmen  are  on  the  road.  What's  the 
use  of  booking  orders  that  can't  be  filled  ? 


range  for  caddies  in  advance.  Therefore  the  secretary, 
L.  S.  Owen,  126  Fifth  avenue,  should  be  notified  as 
early  as  possible. 


A     DECIDED     NOVELTY. 


TERE  is  one  of  the  most  unique  fish  bowls  ever  put 

on  the  market.     It  was  originated  and  is  handled 

exclusively  by  the  Horace  C.  Gray  Co.,  Fifth  Avenue 


Building.  The  fishermaiden  is  beautifully  modeled  in 
an  excellent  plastic  composition,  artistically  tinted. 
Needless  to  say,  it  has  been  a  big  seller. 


HAMMOND     GETS     THE     ECONOMY     LINE. 


QOLF     TOURNAMENT     NEXT     THURSDAY. 


A  FTER  two  months'  rest  the  golfers  are  all  keyed  up 
x  *■  tor  Ihe  September  tournament.  Many  of  them 
are  just  back  fresh  from  vacations  in  which  they  did 
considerable  playing  and  are  anxious  to  exhibit  some  of 
their  new  stunts  at  the  Pottery,  Glass  and  Brass  Golf 
Association  game  on  the  links  of  the  Essex  County 
Country  Club,  West  Orange,  N.  ].,  Thursday,  Septem- 
ber 20.  The  fact  that  Wm.  S.  Pitcairn  will  be  the  host 
is  sufficient  assuran<  e  oi  a  good  I 

Trains  leave  Hoboken  (D.  L.  &  W.)  at  8:20,  8:30, 

9:30a.m.;    12:28,  1:03   p.m.     Buy   tickets  to  Orange. 

Tax:'  ab  (  barge  to  <  lub,  fifty  cents  for  a  single  passen- 

oi  more  passengers,  twenty  five  cents  each. 

the  schools  bave    op<  ned,  it  is  necessary  to  ar- 


H^HIS  week  W.  E.  Hunter,  of  the  Economy  Tumbler 
^  Co  ,  Morgantown,  W.  Va.,  came  to  New  York  to 
arrange  for  the  representation  of  his  goods,  which  until 
recently  were  handled  by  Thos.  G.  Jones,  and  selected 
E.  W.  Hammond,  who  will  show  the  line  at  Twenty- 
third  street  and  Fifih  avenue  within  a  few  days.  The 
appointment  is  excellent  in  every  way.  Mr.  Hammond 
is  well  and  widely  known,  and  he  has  as  fine  a  location 
as  any  in  the  city.  As  everybody  knows,  the  Economy 
line  is  in  a  ..-lass  by  itself.  It  comprises  not  only  tum- 
blers, which  originally  was  its  main  product— hence  its 
name — but  every  kind  of  stemware,  from  goblet  to 
liqueur.  The  glass  is  of  the  finest  quality,  the  shapes 
are  good;  and  when  ornamentation  is  employed,  whether 
cutting,  engraving  or  etching,  it  is  done  by  experi- 
enced men. 


11 


Pointers  for  Buyers. 


Where  Live    Merchandise  May   Be  Obtained. 

Tips  to   Dealers   Looking   for   Ready 
Sellers. 


BIG   ARRIVALS   OF   FRENCH    CHINA. 

Vogt  &  Dose  have  recently  received  a  large  lot.  of 
French  china,  and  can  now  supply  the  trade  with  com- 
plete open  stock  dinner  sets  in  a  number  of  patterns 
designated  on  another  page  of  this  issue.  Besides 
these  they  have  several  lacking  a  few  items,  but  which 
will  enable  the  dealers  who  carry  their  lin?  to  match  up 
stocks. 

ORIENTAL   WARES. 

Visitors  at  the  salesroom  of  the  Tajimi  Co.,  597 
Eroadway,  will  scarcely  recognize  the  place,  an  entire 
rearrangement  of  the  various  lines  having  been  effected. 
Every  incoming  steamer  brings  something  new,  and 
the  exhibit  is  altogether  the  most  unusual  and  largest 
they  have  ever  made.  There  is  a  diversity  of  things  to 
choose  from  in  the  stock  department,  including  an 
especially  noteworthy  collection  of  cloissonne  bronze  in- 
cense burners,  one  of  which  is  pictured  in  the  concern's 
advertisement  on  another  page;  also  vases,  lamp  bases, 
elephants,  and  other  novelties.  Then  there  are  exclu- 
sive creations  in  art  pottery,  Awaji  ware,  china,  toys, 
lacquer,  baskets,  etc. 

LATEST  CREATIONS  OF  U.  S.  GLASS  CO. 

Another  achievement  in  glassware  that  promises 
to  be  a  "sure  fire"  success  has  just  been  placed  on  ex- 
hibit at  the  United  States  Glass  Co.'s  New  York  sales- 
room, 1101  Broadway.  It  is  of  a  delicate  claret  color  in 
an  iridescent  lutre  optic  glass,  the  combination  of  which 
is  altogether  beautiful  in  itself.  But  added  to  this  is  a 
light  cutting  in  wild  rose  and  fern  leaf  design  that  is 
one  of  the  best  things  in  this  kind  of  decorative  treat- 
ment seen  in  some  time.  The  items  include  a  covered 
bon-bon,  whipped  cream,  high  foot  individual  fruit,  an 
odd  rolled-edge  vase,  and  various  other  articles. 

HOLIDAY   GOODS. 

As  one  dealer  was  heard  to  remark.  "It  is  not  to 
be  marveled  at  that  E.  &  J.  Bass  are  constantly  ex- 
panding their  business.  It  wouldn't  surprise  me  to  see 
them  occupy  the  whole  block."  Here  is  summed  up 
the  general  opinion  the  trade  has  of  this  enterprising 
concern,  which   has   built   up   a   tremendous    prestige 


among  up-to-date  buyers  who  appreciate  the  value  of 
live  merchandise.  In  their  silver  and  glass  and  other 
specialties  they  have  employed  refreshingly  new  ideas 
— which,  by  the  way,  can  always  be  depended  upon  as 
a  feature  of  their  line  and  are  principally  responsible 
for  their  conspicuous  success.  They  have  always  ad- 
hered to  a  policy  of  originating,  and  never  following, 
and  there  is  consequently  something  in  the  finish  and 
refinement  of  style  in  their  goods  that  immediately 
strikes  one  as  distinctive.  Read  their  advertisement  in 
this  week's  issue  and  send  for  catalogue;  or,  better 
still,  see  the  line  at  their  showroom,  610  Broadway. 
It  will  be  time  well  spent. 

REPRODUCTION   OF   GLASS    ANTIQUES. 

That  the  reDroductions  of  rare  old  glassware  made 
by  C.  Dorflinger  &  Sons  have  won  such  unqualified 
favor  with  interior  decorators  is  ample  evidence  of  the 
authenticity  of  the  designs  and  superior  quality  of  the 
ware,  for  no  class  of  artists  are  quite  as  exacting  in 
their  tastes.  The  old  Venetian  and  Egyptian  glass- 
ware, produced  after  months  of  research  and  experi- 
menting:, are  really  notable  achievements.  An  accu- 
racy of  detail  has  been  attained  that  is  remarkable. 
The  connoisseur  will  revel  in  the  exhibition  made  at  the 
New  York  salesroom,  36  Murray  street,  where  there 
are  all  sorts  of  odd  pieces  and  distinctive  colorings  in 
glassware  for  table  use  and  other  utilitarian  and  orna- 
mental purposes. 

ANOTHER   PATRIOTIC    CUT   GLASS   DESIGN. 

A  strikingly-beautiful  new  cut  glass  design  just  re- 
ceived by  C.  H.  Taylor  from  the  H  C.  Fry  Glass  Co. 
is  dubbed  by  the  factory  the  "Stars  and  Stripes." 
William  Albert,  of  Mr.  Taylor's  staff,  is  so  impressed 
with  ks  staying  qualities  that  he  calls  it  the  "Stars  and 
Stripes  Forever."  And  certainly  it  will  be  in  favor  for 
a  long,  long  time.  It  is  a  combination  engraving  and 
cutting.  Finely-lined  dull  stripes  form  a  wide  border 
effect,  while  lace-like  stars  with  polished  centers  are 
utilized  very  artistically.  Another  design  that  arrived 
at  the  same  time,  called  the  "Isabelle,"  is  a  floral  and 
mitre  cutting  employing  a  new  arrangement  of  bands 
and  flower  with   illuminated  center.     Both  lines  are  of 
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the  characteristic  Fry  quality  and  finish,  and  are  shown 
in  complete  assortments. 

NEW    EFFECTS    IN    POWDER    COLORS. 

Kennard  L.  Wedgwood  has  just  placed  on  view 
about  a  dozen  new  powder  colors,  including  two  greens, 
a  Rcse  du  Barry,  stone  brown,  etc.  Besides  these  he 
is  showing  new  designs  in  lavender  and  white  em- 
bossed queensware,  three  sizes  in  octagon  plates,  a  din- 
ner service  in  eaithenware  with  a  red  and  blue  Delft 
design  some  new  border  patterns,  and  several  new  ser- 
vice plates.  There  are  so  many  good  things  that  it  is 
impossible  to  mention  all  of  them.  One,  however,  must 
be  noted.  Everybody  knows  how  difficult  it  is  to  pro- 
duce a  fresh  shape  for  a  cup.  The  pottery  has  just  sent 
him  one  that  is  really  original,  besides  being  graceful 
and  pretty. 


AT    CHICAGO. 


ORDERS  are  being  placed  by  dealers  far  in  advance, 
some  of  the  buyers  asking  that  deliveries  be  with- 
held until  after  the  first  of  the  year.  -They  are  evidently 
taking  no  chances  on  getting  stock.  Jobbers  are  still 
having  a  hard  time  getting  current  orders  filled  by  the 
domestic  potteries.  In  glass  lines  the  buying  is  very 
strong.     This  is  more  true  of  packers'  goods   than  any 

ether  class  of  ware. 

#  • 

Harry  G.  Dalzell,  who  for  some  time  past  has  been 
connected  with  the  Chicago  office  of  the  Fostoria  Glass 
Co.,  has  been  appointed  manager,  succeeding  H.  A. 
Marshall,  who  has  resigned  after  a  period  of  service 
with  the  company  dating  back  many  years.  Mr.  Dalzell 
is  well  known  in  the  local  trade,  and  popular. 

•  • 

The  State  Street  department  stores,  as  a  part  of 
the  general  agreement  among  the  managers  to  cut  down 
the  cost  of  the  city  delivery  service,  have  shortened  the 
daily  periods.  Another  change  which  is  expected  to 
result  in  a  huge  saving  is  the  employment  of  women  as 
floor-walkers.  They  work  for  less  than  the  men,  and 
are  just  as  efficient. 

Denton  Taylor,  of  the  H.  Northwood  Co.,  Wheel- 
ing, W.  Va.,  was  a  visitor  in  the  city  for    several  days 

last  week. 

*      • 

Howard  Fry,  ol  the  II.  C.  Fry  Glass  Co.,  was 
among  the  visitors  in  the  city  during  the  week. 

Many  crockery  and  glass  men  attended  the  funeral 
of  E.  Grant  Garnsey,  buyer  foi  Marshall  Field  &  Co., 
in  the  Fine  Arts  Building,  and  handsome  floral  pieces 
wei1  o  the  home  by  mi  of  the  trade. 

II.  M.  Hargrove,   formerly  a  ;:lass    factory  repre- 


sentative in  Minneapolis,  was  calling  on    friends  in  the 

local  trade  last  week. 

*  t 

John  W.  Trenck,  of  the  John  W.  Trenck  Co.,  fac- 
tory representatives  at  Indianapolis,  Ind.,  was  in  the 

city  during  the  week. 

*  * 

Martin  Carlstein,  of  Martin's  Mercantile  Co.,  manu- 
facturers of  mirror  plateaux,  has  returned  from  a  couple 
of  days'  fishing  at  Long  Lake,  111. 

G.  B.  Castrucci,  of  the  Castrucci  Co.,  manufac- 
turers cf  statuary  at  Cincinnati,  O.,  was  in  the  city  last 

week. 

»      * 

Walter  G.  Minnemeyer  has  just  returned  from  the 
North  Woods,  where  he  was  one  of  a  party  engaged  in 
hunting  deer.  Mr.  Minnemeyer  had  the  joy  of  bring- 
ing down  the  largest  buck. 

Harry  Buckley,  of  the  Chicago  Cut  Glass  Co.,  who 
has  just  returned  from  the  East,  says  he  was  success- 
ful in  arranging  for  shipments  of  blanks  for  the  factory. 

*  » 

Lewis  H.  Simpson,  representative  of  factory  lines, 
has  returned  from  a  trip  to  East  St.  Louis,  111.,  where 
he  visited  his  son,  Lewis  H.,  Jr.,  who  is  in  the  army. 


OBITUARY. 


SILAS  M.  FERGUSON,  aged  sixty-three,  for  fifty- 
five  years  a  resident  of  East  Liverpool,  O.,  and 
one  of  the  original  incorporators  of  the  Potters'  Co- 
operative Co.,  of  that  city,  died  from  a  complication 
of  ailments  after  ten  days'  illness.  When  the  East 
Liverpool  Potteries  Co.  was  formed,  some  years  ago, 
he  was  given  the  position  of  general  superintendent  of 
all  the  five  plants.  Previous  to  his  last  illness  he  was 
chief  engineer  at  the  electric  porcelain  plant  of  R. 
Thomas  &  Sons.  Mr.  Ferguson  was  a  close  student  of 
ceramics,  and  one  of  the  best  known  potters  in  the 
Western  district.  

Charles  T.  Sherer,  head  of  the  C.  T.  Sherer  Co., 
Worcester,  Mass.,  one  of  the  largest  department  stores 
in  New  England  outside  Boston,  has  died  at  his  home 
in  that  city.  A  number  of  years  ago  he  fell  and  injured 
his  optic  nerve  so  that  he  became  blind,  and  was  forced 
to  retire  from  active  participation  in  the  business. 


mini  in  i  ii 
j'l.ovviiK   BOWL   isv  THE   BRUSH-M'COV  POTTBRY  CO. 


The  demand  for  hotel  ware  is  just  a 

East  Liverpool     little  more  than  the  manufacturers 

and   Vicinity       can  at  this  time  supply.     No  matter 

how  much  they  increase  their  pro- 
duction of  this  line,  the  goods  are  practically  sold  be- 
fore they  are  made.  Only  a  few  weeks  ago  Mr.  Weller, 
of  the  firm  of  Newton,  Weller  &  Wagner,  San  Antonio, 
Texas,  made  a  journey  through  the  market  for  ware  for 
army  use,  and  last  week  he  was  again  compelled  to 
come  on  a  similar  mission.  Hotel  lines,  both  in  vitre- 
treous  and  semi-vitreous  bodies,  are  wanted  by  buyers 
in  all  sections,  but  the  demand  is  of  course  more  urgent 
from  those  points  where  the  new  army  camps  are 
located.  The  orders  on  file  are  such  that  it  will  be  im- 
possible for  all  to  be  made  up  and  shipped  this  year. 
Federal  business  is  naturally  being  given  first  consid- 
eration. 

•  * 

The  demand  for  labor-saving  devices  in  the  potter- 
ies is  more  marked  now  than  ever  before  in  the  history 
of  the  trade.  Every  suggestion  made  along  mechanical 
lines  is  being  given  close  and  careful  consideration. 
Within  the  past  year  the  sagger-making  machine  has 
been  installed  in  numerous  plants,  and  has  eliminated 
labor  troubles  in  that  department.  Improved  stove 
rooms  are  being  now  installed  in  the  clay  shops  of  dif- 
ferent potteries,  and  here  the  boy  problem  is  being 
solved.  The  continuous  kiln — a  long-looked-for  im- 
provement— is  bound  to  come  soon.  A  new  pottery- 
mixing  machine,  the  invention  of  a  Trenton  man,  is  the 
latest  improvement  to  attract  the  attention  of  manufac- 
turers. 

»      » 

J.  T.  Smith,  president  of  the  Smith-Phillips  China 
Co.,  who  has  been  spending  a  holiday  at  Cambridge 
Springs,  Pa.,  has  returned  to  his  desk. 

#  » 

A  well-known  pottery  materials  dealer  here  is 
authority  for  the  statement  that  the  decal  supply  is 
lower  than  ever,  with  no  possible  improvement  in  sight. 
"It  looks  to  me  as  if  the  buyers  of  decorated  ware  will 
have  to  purchase  more  liberally  of  white-and  gold  and 
colored    line-and-band    treatments,"    said    he.     Very 


little  foreign  decal  is  being  received,  and  the  domestic 

manufacturers  are  up   against  the  white   duplex  paper 

shortage. 

»      » 

Among  his  other  troubles  a  local  pottery  manufac- 
turer said  this  week  that  he  was  without  a  warehouse- 
man, and  did  not  know  where  to  secure  one.  The  man 
had  been  drafted,  and  left  for  camp  last  Thursday. 

*  * 

Little,  if  any,  improvement  in  the  coal  situation  is 
noticeable  here.  In  only  one  or  two  instances  have  the 
manufacturers  been  able  to  close  long  term  contracts, 
and  then  only  by  offering  special  inducements,  it  is 
said.  It  is  reported  that  two  mines  are  to  be  opened 
on  the  Ohio  River  soon,  and  that  all  coal  from  these 
will  be  sold  in  this  district. 

*  # 

The  lack  of  co-operation  between  workers  and  em- 
ployers in  local  clay  shops  is  most  marked.  It  seems 
that  the  jiggermen,  pressers  and  their  helpers  will  not 
remain  at  their  benches  under  steady  schedules,  no  mat- 
ter what  wages  are  being  paid.  It  is  thought  that  this 
is  done  largely  for  its  possible  effect  on  the  wage  con- 
ference now  in  session  at  Atlantic  City. 

*  * 

Among  visiting  buyers  here  recently  were  Leo 
Arnstein,  with  the  Schuster  store,  Milwaukee;  E.  A. 
Ellsworth,  Batavia,  N.  Y.;  Samuel  Weller,  of  Newton, 
Weller  &  Wagner,  San  Antonio,  Texas. 


"We  have  more  business  than  we 
Buffalo,  N.  Y.      win   be  able   to  handle   within  the 

next  eight  or  nine  months,"  said 
L.  H.  Bown,  of  the  Buffalo  Pottery.  "Very  few  orders 
are  coming  in  at  the  present  time,  and  we  attribute  this 
to  the  fact  that  our  customers  know  we  cannot  make 
prompt  shipments.  We  have  not  planned  to  place  any 
new  items  before  the  buyers  for  this  fall  season,  the 
orders  for  what  we  have  being  about  all  we  can  take 
Care  of."  The  new  china  plant  of  this  concern  is  now 
in  operation,  but  on  account   of  the  scarcity   of  experi- 


enced  potters  is  not  being-  worked  to  its  full  capacity. 
As  soon  as  this  new  department  is  in  complete  working- 
order  the  concern  will  start  to  book  business  for  hotel 
china. 

The  construction  of  the  second  seven- 
Ervvin,  Tenn.  kiln  unit  at  the  Southern  Potteries 
will  start  within  three  weeks,  and 
will  be  placed  in  opeiation  about  February  1  next. 
This  will  give  the  concern  a  production  of  fourteen  kilns; 
and  as  these  kilns  are  larger  than  those  in  general  use 
the  company  will  have  the  equal  of  an  eighteen-kiln 
pottery. 


Co.  (formerly  the  L.  J.  Sherwood  Co.),  Caribou,  Me. 
S.  W.  Foster,  who  had  been  connected  with  the  former 
company,  has  been  made  treasurer  of  this  concern. 


BOSTON     BUSINESS     NOTES. 


BUSINESS  may  properly  be  termed  "spotty" 
throughout  New  England,  some  dealers  experi- 
encing dullness,  some  a  fair  trade,  while  others  are 
rushed.  The  Boston  retailers  are  doing  a  very  good 
business  for  the  time  of  year.  Stores  in  the  mill  cities, 
like  Fall  River,  Lowell  and  Lawrence,  have  all  they 
can  handle,  and  great  activity  is  reported  in  the  large 
manufacturing  centres— Worcester,  Springfield,  Pitts- 
field,  Hclyoke,  Taunton,  etc.  What  dullness  there  is 
prevails  mostly  in  the  country  districts. 


Robert  W.  Corey,  representing  Mitchell,  Woodbury 
Co.,  is  to  start  on  Sunday  for  Philadelphia,  and  on 
Monday  will  open  the  company's  fall  sample  lines 
there.  He  will  later  visit  Baltimore,  Washington, 
Pittsburgh,  Cleveland,  Milwaukee  and  Chicago— a  four 
weeks'  trip.  _____ 

Kirk  Bryce,  of  the  Bryce  Bros.  Co.,  Mt.  Pleasant, 
Pa.,  Charles  Acher,  representing  the  Roseville  Pottery, 
and  Thomas  Smallwood.  for  Haviland  &  Abbot,  are  at 
Young's  Hotel  with  their  lines.  Harry  Seixas,  for 
Edward  Boote,  was  at  the  hotel,  but  has  left  town. 

Miss  Elizabeth  Heath,  stenographer  in  the  New 
England  sample  rooms  of  the  United  States  Glass  Co., 
is  spending  her  vacation  in  Springvale  and  Sanford, 
Me  I.  W.  Steimer,  the  traveling  representative  for 
this  section .  is  in  Connecticut,  and  socn  after  his  return 
will  leave  tor  a  trip  to  Maine  and  New  Hampshire. 

Among  buyers  here  tins  week  were  Robert  Young, 
fOT  thi  :.  G  Pollard  Co.,  Lowell;  C.  W.  McFarland, 
Morrisville,    Vt.;     I   aa<     Stein,     Plymouth;     J.    Wildy 

,,,,.  for    Harri  on.  Morey  Co.,  Woonsocket,  R.  I.; 

,-  Dunmore,  for  the  Sh?pard  Co.,  Providence,  R. 
,     ,  _  oi    the    pi'  -  idenl  of  the  R.  A. 

pall  Ri  i  [a<  I  Halliwell,  for  the  H. 
L    k  i  n<  y  and  Bro<  kton;  W.  B.  Kemp, 

for  , .  Robinson  Co  ,  La<  onia,  N.  11  ;  A.  B. 

Smith,  president  of   the  newly-named   Smith  &  Foster 


Washington  street,  f-om  Franklin  to  Essex  street, 
will  continue  to  be  closed  to  trolley  cars  until  at  least 
January  15  next  year  from  eleven  in  the  morning  until 
five  o'clock  in  the  afternoon.  Automobiles  and  wagons 
may  go  in  one  direction  only.  The  action  was  taken 
this  week  by  the  City  Council  and  is  another  step  to- 
wards making  permanent  the  arrangement  entered  into 
during  the  last  holiday  season.  The  Chamber  of  Com- 
merce desired  to  have  street  cars  kept  off  at  all  times, 
and  the  poles  removed;  so  the  plan  adopted  is  in  the 
nature  of  a  compromise.  The  Retail  Trade  Board  pre- 
sented the  case,  and  it  was  shown  that  of  13,000  replies 
received  by  the  Chamber  to  its  request  for  and  expres- 
sion of  opinions  11,565,  or  over  97  per  cent,  voted  in 
favor  of  the  removal  of  cars  permanently.  The  present 
plan  is  of  great  benefit  to  shoppers,  as  the  stores  have 
found. 


According  to  the  representative  of  one  of  the  job- 
bing houses,  the  rapid  spread  of  Chinese  restaurants  in 
this  part  of  the  country  will  have  a  far-reaching  effect 
upon  the  trade.  In  Boston  there  are  not  so  many  as 
yet,  but  in  such  places  as  Fall  River,  Lynn,  New  Bed- 
ford, Springfield  and  Brockton  they  are  very  numerous 
— in  fact,  in  the  two  last-named  cities  the  Boards  of 
Trade  are  taking  action  to  prevent  any  more  being 
licensed.  Whether  the  multiplication  of  these  restau- 
rants will  result  in  a  deterioration  in  the  quality  of  the 
china  and  glassware  supplies  required,  or  an  augmen- 
tation or  curtailment  of  the  quantity,  is  a  matter  for 
conjecture.  

It  is  said  that  some  difficulty  is  being  experienced 
by  the  Bacon  interests  in  carrying  through  the  33/<3 
per  cent  cash  offer  to  creditors,  and  there  is  discussion 
regarding  an  alternative  offer  based  upon  stock  in  a 
reorganized  company  to  creditors  willing  to  accept  it. 


THE  RUSH  FOR  JAPANESE  GOODS. 

THE  demand  for  oriental  wares  of  all  kinds  is  unpre- 
cedented. During  the  latter  part  of  last  week  and 
the  first  three  days  of  this  the  various  establishments 
carrying  these  lines  were  exceedingly  busy.  Tajimi  & 
Co.,  Mogi,  Momonoi  &  Co  ,  Takito,  Ogawa  &  Co., 
Dohrmann  Commercial  Co.,  Geo.  Borgfeldt  &  Co., 
Louis  Wolf  &  Co.,  Strobel  &  Wilken  Co.,  and  the  Amer- 
ican Import  Co.  had  all  they  could  possibly  handle. 

All  at  one  time  last  Friday,  buying  from  Morimura 
Bros.,  were  Guy  C.  Robinson,  for  Kinney  &  Levan, 
Cleveland;  J  H.  Pfeiffer,  Peoria,  111.,  F.  L  Reitz,  the 
last  surviving  partner  of  C.  E.  Wheelock  &  Co., 
Peofia;  James  McBride,  for  Robinson  &  Co.,  Kingston, 
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Canada;  B.  Lillienthal,  Atlanta,  Ga.;  Chas.  Cullen, 
Knoxville,  Tenn.,  and  Joe  Fisher,  of  Fisher,  Bruce  & 
Co.,  Philadelphia. 

On  Tuesday  there  was  another  good  crowd,  includ- 
ing' Geo.  H.  and  Edgar  Bowman  and  P.  Pasturet  from 
Cleveland;  A.  M.  McKay,  Montreal;  Geo.  W.  Brown, 
for  Gowans,  Kent  Co.,  representing  the  Cassidy  Co., 
Canada;  W.  H.  Haywood,  St.  John,  N.  B.;  Geo.  E.- 
Rodman, for  T  F.  Foss  &  Son,  Portland,  Me.;  F.  P. 
Pursell,  Bloomsburg,  Pa.,  and  H.  Harr,  for  H.  P. 
Chandlee,  Sons  &  Co.,  Baltimore. 


OLD     AMERICAN     GLASS. 


THERE  was  a  time  when  only  the  antiquarian  inter- 
ested either  in  glass  or  in  Americans  knew  much 
about  the  old  glass  that  could  be  found  in  this  country. 
Of  late  there  has  been  a  growing  interest  among  collec- 
tors in  old  glass,  both  that  of  American  manufacture 
and  that  of  foreign  manufacture  used  by  the  early 
American  colonists. 

And  within  the  last  few  months  old  glass  has  come 
into  decided  fashion.  The  smart  shops  have  been  show- 
ing charming  reproductions  of  the  old  shapes  and  colors. 
And  the  smart  woman  who  treasured  some  rare  bits  of 
real  antiques  of  this  sort  has  brought  them  out  for  her 
smartest  entertainments. 

A  glass  factory  was  established  in  Jamestown,  Va., 
in  1609,  two  years  after  the  founding  of  that  settlement. 
But  the  glass  that  this  factory  produced  was  poor  in 
quality.  It  was  in  the  form  of  window  glass  and 
bottles,  two  necessities.  In  the  New  England  colonies 
there  were  early  glass  factories,  but  the  really  good 
pieces  of  glass  that  were  possessed  in  those  early  colon- 
ial days  came  from  Europe.  Bohemian  glass  and 
English  glass  were  both  prized,  and  many  rare  bits 
were  brought  as  treasures  from  the  old  world  to  the 
new,  here  to  delight  many  generations  with  their  lovely 
colors  and  their  graceful  forms. 

The  greatest  of  all  the  pioneer  domestic  glass  mak- 
ers was  William  Henry  Stiegel,  of  Manheim,  Pa.,  and 
the  glass  that  came  from  his  factory  forms  to-day  the 
gem  of  many  collections. 

Stiegel's  life  was  romantic.  He  was  born  on  the 
Rhine,  probably  near  Cologne — anyway,  in  a  glass- 
making  center.  He  came  to  this  country  as  a  boy, 
probably  poor,  although  there  is  one  legend  that  he 
brought  a  fortune  with  him.  There  is  also  a  legend 
that  he  was  a  baron,  and  certain  it  is  that  he  used  to 
sign  himself  "Baron  Stiegel."  But  the  title  was  prob- 
ably used  as  a  joke. 

At  all  events,  he  finally  settled  down  in  Pennsyl- 
vania, where  he  built  up  the  town  of  Manheim,  and 
after  making  much  money  in  real  estate  and  as  a  brick 
manufacturer  he  started  a  glass  factory.  This  factory 
operated  from  1769  to  1774,  when  Stiegel  found  himself 
bankrupt,  and  was  forced  to  retire  to  a  quiet  life.     He 


enjoyed  a  little  prosperity  at  the  time  of  the  revolution- 
ary war,  when  he  turned  one  of  his  brick  factories  into 
a  munitions  works,  but  he  died  in  poverty. 

In  the  five  short  years  that  his  glass  factory  oper- 
ated, however,  he  turned  out  some  of  the  loveliest  of 
American  glass — glass,  indeed,  that  stands  contrast 
with  that  of  European  manufacture.  And  the  woman 
who  finds  herself  in  possession  of  an  heirloom  in  the 
shape  of  a  sapphire  flip  glass  of  Stiegel  make  is  lucky 
indeed. 

Stiegel  produced  glass  in  several  colors — clear,  or 
white,  amethyst,  many  shades  of  blue,  and  green, 
ranging  to  olive.  There  is  a  soft  gray  tone  to  the 
Stiegel  blue  glass  that  neither  the  sapphire  glass  of 
Bohemian  make  nor  the  purple- blue  glass  of  Bristol 
and  other  English  makes  possess.  And  the  Stiegel 
glass  rings  a  clear  and  distinct  note  for  twenty  seconds 
after  it  is  struck  firmly  with  the  finger. 

The  colors  of  glass  are  usually  referred  to  by  the 
names  of  precious  or  semi  precious  stones.  Thus,  blue 
glass  is  sapphire,  yellow  is  amber,  purple  is  amethyst, 
red  is  ruby,  green  is  emerald.  So.  writes  Anne  Ritten- 
house  in  the  "Syracuse  Herald,"  if  you  hear  somebody 
talking  about  a  new  Bristol  sapphire  or  Bohemian  ruby 
that  she  has  acquired,  be  sure  she  is  talking  about  the 
newly-fashionable  old-fashioned  glass. 

We  can  all  remember,  perhaps,  the  paperweights 
that  even  in  our  memories  used  to  be  usual  in  old-fash- 
ioned houses — paperweights  of  glass  showing  a  design 
of  colored  bits  shaped,  usually,  like  little  flowers.  They 
were  strongly  suggestive  to  our  childish  minds  of 
Christmas.  Our  great-grandparents  called  these  mille- 
flore  pieces,  because  of  the  many  flowers  their  colored 
depths  showed.  They  were  not  very  valuable  intrin- 
sically; but  just  now,  when  old-fashioned  glass  is  the 
vogus,  these  could  be  unearthed  and  used  again.  They 
have  been  valued  by  collectors  for  several  years;  so 
many  of  them  have  left  their  old-time  resting  places 
and  become  part  of  some  well  known  collection. 

Glass  was  made  by  the  Colonial  makers — and  by 
them  modeled  on  the  European  makes  of  the  day — in 
bottles,  jugs  and  pitchers  of  many  sorts,  glasses  for 
wine  and  water,  salt  and  pepper  dishes,  finger  bowls, 
egg  cups,  cruets  and  carafes,  bowls  and  plates. 

The  modern  reproductions  follow  the  old  lines,  and 
have  much  of  their  beauty,  not  only  of  design,  but  also 
of  coloring.  Especially  good  are  the  blues  and  ame- 
thysts. Of  course,  a  modern  reproduction  of  an  an- 
tique, if  it  tries  to  pass  itself  off  as  an  antique,  is  one 
thing,  and  if  it  merely  pretends  to  be  a  very  attractive 
reproduction  of  an  antique,  is  another.  As  charming 
reproductions,  good  in  color  and  design,  these  new-old 
glass  pieces  have  a  distinct  decorative  value  and  use. 
And  the  up-to-date  hostess  makes  use  of  them  for  table 
decoration. 

These  new-old  pieces  come,  also,  in  candlesticks, 
and  form  charming  pieces  for  sideboard  or  buffet,  for 
living  room  table  or  shelf. 
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THE     CLEARER     VISION. 


INQUIRY  as  to  the  cause  underlying-  the  reluctance 
-*•  of  many  buvers  to  purchase  as  liberally  as  usual 
elicits  the  fact  that  a  great  many  of  them  are  undecided 
as  to  just  the  proper  course  to  pursue  in  view  of  the 
complex?  conditions  prevailing  at  present.  On  the  one 
hand  they  are  told  to  retrench,  be  conservative,  cau- 
tious; on  the  other,  to  keep  business  gfoing  as  usual. 
And  they  find  it  impossible  to  reconcile  the  two;  for  if 
they  cut  down  their  purchases  they  naturally  cannot  do 
the  usual  amount  of  business 

A  very  little  consideration  will  serve  to  dissipate 
the  mental  fog  that  now  seems  to  obscure  the  sight  of 
ordinarily  far-seeing  merchants.  Here  is  what  to  con- 
sider: 

The  prospects  are  that  the  present  shortage  of 
goods  will  persist  for  months,  if  not  years.  You  can- 
not sell  goods  if  you  haven't  them.     Therefore,  order 


now 


Prices  are  not  likely  to  decline  for  a  long  time — in 
fact,  it  is  more  than  probable  that  they  will  go  higher. 
Therefore,  buy  now  ! 

Crockery,  glassware,  lamps  and  housefurnishings 
are  necessities  The  average  householder  may  dispense 
with  luxuries  for  the  time  being,  but  these  things  must 
be  had.     Therefore,  stock  them  ! 

There  is  absolutely  no  foundation  for  the  fear  that 
sensible  people,  at  the  behest  of  those  saviors  of  the 
country  whose  shibboleth  is  "Economize J"  will  de- 
prive themselves  of  things  they  need.     The   waves  of 


energy  exhibited  in  the  truck-garden  craze  and  the  or- 
gies of  canning  and  preserving  which  have  swept  the 
country  are  merely  surface  ind;cations  of  a  mild  form 
of  hysteria  to  which  the  sex  is  prone,  and  which  while 
the  fit  is  passing-  it  heartily  enjoys.  There  never  was 
so  much  money  in  circulation,  and,  despite  isolated  as- 
sertions to  the  contrary,  general  business  was  never  so 
g-ood      And  the  prospects  are  even  better. 

What  shall  you  do  ?  Why,  keep  on  doing  business, 
of  course!  Buy  all  that  you  can  pay  for  and  your 
judgment  dictates  you  can  sell.  Business  is  here  to 
stay. 


PERSONAL. 


NOTHER  wedding  hastened  by  the  war,  dis- 
closure of  which  has  just  been  made,  is  that 
of  Lieutenant  Wm.  M.  Friedlaender,  head  of 
Oscar  O.  Friedlaender,  Inc.,  on  August  27th, 
to  Miss  Helen  Louise  Stevenson,  of  Brook- 
lyn. Mr.  Friedlaender  was  a  member  of  the  Platts- 
burg  Training  Camp,  and  among  the  fortunate  ones  to 
receive  a  commission.  His  efficiency  won  him  an  as- 
signment with  the  Sixty-Ninth  Regiment,  now  stationed 
at  Camp  Mills,  Mineola,  L.  I.,  preparatory  to  an  early 
departure  for  France. 

M.  Tonaka  arrived  back  in  New  York  last  week 
after  a  trip  to  Japan  for  Morimura  Bros.  He  says  tnat 
manufacturing-  there  is  a  problem,  owing  to  the  diffi- 
culty of  obtaining  materials  and  workers.  Then  there 
is  the  shipping  difficulty,  both  as  regaids  lack  of  ships 
and  high  freights.  Every  energy,  combined  with  the 
influence  of  Baron  Morimura,  is  being-  exerted  to  pro- 
duce all  the  goods  possible  and  gfet  them  shipped. 

After  spending  the  week-end  at  home,  Harry  L. 
Seixas,  traveling  representative  for  Edw.  Boote,  left 
ag-ain  on  Monday  for  a  week's  trip  through  the  New 
England  States. 

Wm.  E.  Gump,  of  S.  &  G.  Gump,  San  Francisco, 
accompanied  by  F.  C.  Schueter,  is  in  the  city  buying' 
They  are  making-  their  headquarters  with  Geo.  Borg- 
feldt  &  Co. 

Geo.  A.  Service,  who  travels  for  K.  L.  Wedgwood, 
was  in  Boston  this  week  and  will  leave  Sunday  night 
for  the  West  on  a  trip  which  will  keep  him  out  until  the 
middle  of  December. 

Albert  Pick,  Jr.,  son  of  the  head  of  Albert  Pick  & 
Co.,  Chicago,  is  spending  this  week  in  New  York  en- 
joying himself  before  entering  military  service,  having 
been  accepted   for  the  national  army.     He   graduated 


17 


from  Chicago  University  last  June  and  was  taken  into 
the  concern  by  his  father  to  learn  the  business  from  the 
bottom  up.  Instead,  he  will  shortly  be  learning  how 
to  shoulder  a  gun. 

J.  B.  Fisher  will  leave  Sunday  night  for  Boston, 
and  thence  through  New  England,  with  the  samples  of 
A.  Gredelue. 

O.  L.  Sutherland  left  Saturday  on  his  long  Western 
trip  for  Morimura  Bros.,  making  St.  Paul  his  first  stop. 
He  takes  in  intermediate  cities  to  Denver;  then  heads 
for  the  Pacific  Coast.  He  will  be  out  five  months,  and 
likes  the  prospect. 

Chas.  S.  Dennis,  secretary  of  the  Wholesalers'  As- 
sociation of  Crockery  and  Glass,  who  has  been  spend- 
ing the  summer  in  New  England,  has  returned  to  his 
home  in  Chicago. 

J.  Joseph  Snyder  settled  down  to  work  again  at 
Maddock  &  Miller's  on  Monday  morning  after  trying 
his  hand  at  farming  during  his  vacation  at  Westport, 
Conn. 

J.  Meredith  Miller  left  on  Sunday  to  call  on  the 
trade  in  Baltimore  and  Washington  as  his  first  stops  on 
a  trip  that  will  include  his  entire  territory.  He  will  re- 
turn home  for  week-ends  until  he  gets  too  far  away  'to 
make  it  practicable. 

J.  Howard  Fry  paid  a  visit  to  the  metropolis  last 
Thursday  and  Friday  to  consult  with  the  concern's  local 
representatives. 

H.  J.  Smith,  just  in  from  a  trip  through  New  Eng- 
land for  Cox  &  Lafferty,  was  at  the  New  York  office  on 
Monday.  He  started  out  again  on  Tuesday  with  the 
expectation  of  filling  several  order  books  on  a  two 
weeks'  trip  through  Pennsylvania. 

E.  Torlotting  will  spend  this  week  and  first  of  next 
making  Philadelphia  and  other  points  with  his  lines  of 
"Gouda"  art  pottery  and  glassware  specialties. 

C.  L.  Gray,  president  of  the  Clay  Casting  Co.,  New 
Cumberland,  W.  Va.,  paid  a  brief  visit  to  the  city  on 
Monday  on  special  business  for  the  concern. 

Miss  Lillie  Goldfarb,  who  does  much  of  the  buying 
for  her  father,  W.  S.  Goldfarb,  East  New  York,  is  just 
back  from  a  four  weeks'  vacation  at  Nanpanock,  in  the 
Catskills.  Her  visit  to  the  mountains,  where  she  in- 
dulged in  all  kinds  of  outdoor  sports,  has  given  her  a 
good  color,  and  her  personality  is  more  attractive  than 


ever.     She  is  a  good  buyer,  and  is  always  welcome  in  the 
salesrooms. 

John  Hackenberg,  of  Milton,  Pa.,  was  in  town  this 
week.  He  is  enthusiastic  about  automobiles,  and  when 
not  talking  "shop"  he  talks  cars.  And  sometimes  he 
mixes  the  topics,  as  when  he  said  that  he  was  doing  a 
good  business  in  crockery  and  glass  and  also  selling  a 
lot  of  Victrolene,  the  popular  automobile  polish. 

Chas.  C.  Cullen,  who  was  here  for  several  days 
placing  orders  for  his  store  at  Knoxville,  Tenn.,left  for 
home  on  Monday. 

E.  M.  Meder,  manufacturers'  agent,  Chicago,  better 
known  as  "Mike,"  dropped  in  on  Eddie  Hammond  on 
Tuesday  just  in  rime  to  see  the  Seventh  Regiment  pass 
down  Twenty-third  street  on  its  way  to  camp  in  South 
Carolina. 

A.  A.  Burton,  Rochester,  N.  Y. ,  who  was  among 
the  buyers  in  town  this  week,  began  his  career  as  a 
crockery  man  with  W.  H.  Glenny,  Buffalo,  going  to 
Rochester  seventeen  years  ago. 

Edward  Butler,  road  man  for  A.  J.  Fondeville  & 
Co.,  left  last  Sunday  for  a  five  weeks'  trip  for  the  con- 
cern that  will  include  the  New  England  States,  New 
York  and  Pennsylvania. 

Harry  G.  Dalzell  is  now  in  charge  of  the  Chicago 
office  of  the  Fostoria  Glass  Co.,  of  Moundsville,  W.  Va. 

P.  Grossberg,  formerly  salesman  for  Paul  Joseph, 
later  for  Wm.  Dealing,  and  now  in  the  china  and  glass- 
ware department  of  Stern  Bros.,  is  daily  expecting  a 
call  to  the  colors,  having  passed  his  examination  for 
service  in  the  national  army. 

George  G.  Minard,  formerly  assistant  buyer  to 
William  Benedikt  at  L.  Bamberger  &  Co.'s,  Newark, 
N.  J.,  and  who  was  out  of  the  china  and  glassware  field 
temporarily  while  employed  by  R.  H.  Macy  &  Co.  in 
another  capacity,  has  returned  to  the  harness,  having 
been  engaged  as  assistant  to  Mrs.  Jennie  Levine  at 
Stern  Bros.,  where  he  entered  upon  his  duties  on  Mon- 
day of  this  week. 

'.* 

A  very  pretty  wedding  took  place  at  the  Hotel  Bon 
Ray,  this  city,  last  Wednesday  evening  when  Miss 
Leona  Brandt,  daughter  of  Marcus  Brandt,  general 
manager  of  E.  &  J.  Bass.  Inc.,  was  united  in  marriage 
to  Alexander  S.  Harkavy,  who  is  prominently  identified 
with  the  rubber  industry.  The  reception  which  followed 
the  ceremony  was  attended  by  about  a  hundred  guests, 
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including:  Harry  Neg-baur,  of  the  Rass  concern.  After 
spending-  their  honeymoon  in  Atlantic  City  the  couple 
will  make  their  home  in  New  York. 

W.  P.  Graham,  head  of  Graham  &  Zenger,  arrived 
home  on  Tuesday  feeling:  in  fine  trim  after  a  six  months' 
business  trip  to  China  and  Japan.  He  was  in  the 
former  country  at  the  time  of  the  uprising;  against  the 
government,  in  which  a  friend  of  his  was  killed.' 


RICH     GOLD     DECORATIONS. 


TN  the  New  York  wareroom  of  Jesse  Dean  Inc.,  95 
*■  Madison  avenue,  is  one  of  the  finest  collections  of 
gold  decorations  ever  seen  in  this  city.  The  work  is 
equal  to  any  ever  done  abroad,  and  is  a  triumph  of 
American  skill.  One  exceedingly  attractive  pattern  on 
china  shows  an  Adam  design  in  paste  gold  with  small 
panels  in  color.  Three  encrusted  border  patterns  on 
G.  D.  A.  ware  are  strikingly  original  and  executed 
beautifully.  Ten  designs  are  shown  on  dinnerware, 
and  there  is  a  long  line  of  place  plates,  some  with  en- 
crustations covering  the  rim,  and  one  in  particular 
covering  all  the  plate  except  a  two-inch  centre  left  white 
and  embellished  with  delicate  flowers.  Others  are  com- 
pletely covered  with  gold. 

Glass  is  similarly  decorated,  and  complete  lines  of 
stemware  in  many  varied  shapes  and  patterns  are 
shown.  Some  of  these  are  designed  to  match  the  G. 
D.  A.  china  sets;  others  are  arranged  for  monograms  and 
crests.  The  combinations  of  gold  and  delicate  colors 
are  exquisite.  One  line  that  stands  out  pre-eminent 
from  the  rest  is  called  "Dean's  Rainbow  Iridescent." 
This  is  absolutely  original,  being  totally  unlike  anything 
on  the  market. 

The  outstanding  feature  of  all  this  gold  work  is  its 
excellence.  Too  much  praise  cannot  be  given  to  the 
workmanship.  It  is  of  the  highest  class;  and  yet  when 
this  is  considered  the  prices  are  very  moderate. 


SUSPICIOUS     POTTKRY     FIRES. 


THREE  times  within  a  month  the  Maddock  Pottery, 
Trenton,  N.  J.,  has  suffered  fires.  While  the  in- 
dividual losses  were  not  great,  the  aggregate  amounts 
to  considerable.  The  company  has  good  reason  to  be- 
lieve that  in  each  case  the  fires  were  incendiary. 

Chnrles  A.  May,  president  of  the  company,  says  he 
is  at  a  loss  to  understand  why  anyone  would  desire  to 
destroy  the  plant.  The  company  has  not  had  any  labor 
differences  with  the  men,  some  of  whom  have  been  em- 
ployed at  the  plant  for  a  quarter  of  a  century. 

The  company  haa  numerous  government  orders, 
but  these  are  not  considered  war  contracts,  as  it  has 
been    making  ware    foi  the    army  and  navy  for  years. 


This  is  not  believed  to  be  the  motive  of  the  firebugs,  as 
all  three  blazes  were  in  an  entirely  different  plant  and 
quite  a  distance  away  from  the  shop  where  the  govern- 
ment's ware  is  made. 

Among  the  ware  destroyed  in  the  last  fire  was  a 
large  order  for  the  Adelphia  Hotel,  Philadelphia.  On 
Saturday  a  large  shipment,  valued  at  $18,000,  was 
made  to  the  new  Hotel  Winton,  Cleveland,  and  the 
members  of  the  firm  consider  themselves  fortunate  in 
getting  this  lot  off . 


THE     TRADE     ACCEPTANCE. 


HTO  business  men  and  bankers  it  is  a  fact  generally 
■1  acknowledged  that  one  of  our  most  urgent  needs 
is  a  self-liquidating  system  of  trade  operations, facilitated 
by  means  of  a  properly  recorded  and  readily  negotiable 
credit  instrument,  says  John  Clausen,  of  the  Crocker 
National  Bank,  San  Francisco.  The  day  of  barter  is 
long  past;  no  longer  is  it  a  question  of  trading  com- 
modity for  commodity  or  so  buying  in  a  reasonable  open 
competitive  market,  products  of  industry.  It  is  now  a 
matter  of  buying  and  selling  commodities  through  the 
medium  of  exchange,  and  while  recognizing  the  equal 
desire  on  the  part  of  the  producer  to  sell  his  goods  and 
that  of  the  financier  to  facilitate  the  operation,  it  fre- 
quently happens  that,  when  considering  the  strict 
economic  principle,  the  power  of  sober  reasoning  is  not 
fully  manifested. 

It  is  the  lack  of  credit  facilities,  more  than  anything 
else,  that  damages  business,  and  the  difficulties,  to  my 
mind,  with  merchants  do  not  to  such  a  large  extent  exist 
for  an  increase  of  capital  to  enlarge  their  output,  but 
rather  as  a  result  of  their  not  being  afforded  the  ad- 
vantages accruing  from  a  modern  system  of  financing 
their  sales. 

In  the  light  of  the  new  order  of  things  the  matter 
of  arranging  our  business  to  accord  harmoniously  with 
the  acceptance  feature  as  now  prominently  brought  forth 
by  the  new  bank  act  should  serve  to  impress  the  in- 
dustrial element  with  the  timely  discontinuance  of  a 
system  of  finance  that  has  long  become  obsolete  in  other 
large  nations  of  the  world. 

The  superiority  of  the  trade  acceptance  over  the 
open  account  for  the  purchase  or  sale  of  goods — its 
power  to  broaden  the  buying  field  for  the  merchant  and 
enable  the  seller  to  handle  his  business  at  a  smaller 
operation  cost — is  becoming  more  and  more  apparent  to 
all  interests  alike.  Whether  that  feature  with  us  in 
business  and  banking  will  show  a  developement  of  as 
huge  dimensions  as  it  has  in  Europe  or  take  a  secondary 
position  remains  a  matter  of  conjecture.  The  main 
point,  however,  for  the  people  of  a  great  nation  is  to 
keei)  in  mind  that  the  demand  for  modernized  credit 
facilities  is  becoming  universal  and  increasingly  urgent, 
with  the  rightful  expectation  that  it  will  place  the  econo- 
mic position  of  this  country  on  a  firm  and  secure  basis. 
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The  demand  for  blown  stemware 
and  goblets  is  so  heavy  that  several 
manufacturers  have  sufficient  busi- 
ness in  these  departments  for  the 
On  packers'tumblers  the  same  report 
is  heard — five  months  behind  on  shipments.  Orders 
continue  to  arrve  for  all  these  goods,  although  there  is 
no  possibility  of  speedy  delivery. 


Pittsburgh  and 
Vicinity 

next  five  months. 


At  the  organization  meeting  of  the  board  of  direc- 
tors of  the  United  States  Glass  Co.,  held  September  6, 
the  following  officers  were  elected,  as  predicted  in  this 
column  last  week:  president,  Marion  G.  Bryce;  secretary 
and  treasurer,  Ernest  Nickel;  assistant  secretary  and 
treasurer,  Harvey  Wilson.  The  company  plans  many 
factory  improvements  during  the  next  few  months. 
The  office  and  sales  forces  remain  unchanged,  except 
by  the  absence  of  some  who  have  enlisted.  The  places 
of  these  have  not  been  filled,  as  it  is  possible  that  the 
territories  of  the  other  salesmen  can  be  so  rearranged 
that  the  entire  trade  will  be  covered. 


Enough  explosives  were  found  by  a  company  of 
small  boys  in  the  ruins  of  the  former  plant  of  the  Aetna 
Glass  Co.  at  Bellaire,  O.,  a  few  days  ago  to  almost 
wreck  the  city.  The  find  also  included  revolvers  and 
many  rounds  of  ammunition.  The  affair  has  proved  a 
mystery  to  the  police. 

A  lot  of  back  orders  are  being  cleared  from  the 
general  files  at  some  factories,  and  there  will  be  a 
decided  improvement  in  deliveries  soon.  The  light- 
ness in  the  receipt  of  new  business  is  welcomed  for  the 
time  being,  as  it  is  giving  the  manufacturers  an  oppor- 
tunity to  wipe  a  lot  of  "aged"  orders  from  the  books. 


Among  buyers  here  during  the  past  few  days  were 
Harry  Lowengart,  for  M.  Sellers  Co.,  Portland,  Ore.; 
Charles  Lang,  for  Kinney  &  Levan,  Cleveland;  Leo 
Arnstein,  for  the  Schuster  store,  Milwaukee. 


way  toward  helping  out  the  coal  situation  the  coming 
winter.  In  appearance  it  resembles  the  copper-back 
reflector  gas-burning  heater,  the  lamps  being  set  in  the 
base  about  where  a  gas-burner  would  be.  The  lamps 
are  very  low  in  oil  consumption,  tests  showing  fifteen 
hours  to  half  a  gallon  of  oil,  and  give  out  great  heat. 


Myric  Bryce,  of  the  city  sales  department  of  the 
United  States  Glass  Co.,  has  resigned  to  go  with  the 
Bryce  Bros.  Co.  at  Mt.  Pleasant.  He  succeeds  Mr. 
Smallwood,  who  has  joined  the  colors. 


A  joint  conference  of  chimney  manufacturers  and 
workers  was  held  in  the  Glass  Association  offices  here 
late  last  week,  at  which  time  several  questions  left  open 
at  the  Atlantic  City  conference  were  discussed  and  ad- 
justed. 

It  is  reasonable  to  believe,  according  to  rumors 
heard  in  the  financial  district  here,  but  at  this  time 
lacking  confirmation,  that  the"  board  of  directors  of  the 
United  States  Glass  Co.  will  announce  another  dividend 
at  its  next  quarterly  meeting. 


President  H.  M.  Breckenridge,  of  the  Tarentum 
Glass  Co.,  has  been  selected  as  president  of  Allegheny 
County  Draft  Board  No.  15.  As  the  first  of  those 
drafted  left  Tarentum  a  few  days  ago  for  their  training 
camp  Mr.  Breckenridge  presented  each  soldier  with  a 
box  of  cigars.  President  M.  G.  Brjce,  of  the  United 
States  Glass  Co.,  is  one  of  the  four  "Minute  Men" 
speakers  in  this  district. 


The  Pittsburgh    Lamp,  Brass  and   Glass    Co.  has 
placed  an  oil  heater  on  the  market  which  will  go  a  long 


The  Mound  City  Cut  Glass  plant  at  Lumberport, 
W.  Va.,  is  now  employing  125  men.  Moundsville 
might  have  had  this  enterprise  had  proper  inducements 
been  offered. 

Of  the  155  enlisted  men  in  Company  H,  Tenth 
Pennsylvania  regiment,  which  left  for  Augusta,  Ga., 
44  worked  in  the  Washington,  Pa.,  factories  of  the 
Hazel- Atlas  Co.  Two  others  are  with  Company  K,  and 
two  more  are   in  the   regular  army.     From  the    West 
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Virginia  plants  of  the  company  (Wheeling-,  Clarksburg 
and  Grafton,)  43  men  have  enlisted  in  some  branch  of 
the  service,  making  a  total  of  91  men  employed  by  the 
Hazel-Atlas  Co.  now  in  the  army.  These  men  are  all 
volunteers,  and  do  not  include  those  taken  in  the  draft. 


On  account  of  the  scarcity  of  help,  glass  manufac- 
turers in  the  vicinity  of  Bellaire,  O.,  and  Wheeling,"  W. 
Va.,  have  been  placing  large  display  advertisements  in 
Wheeliug  newspapers  calling  for  both  men  and  boys. 
Wherever  possible  women  are  being  employed  to  take 
the  places  of  male  help. 


W.  C.  King,  formerly  of   King,  Sons  &  Co.,  glass 
manufacturers,  and  later  treasurer  of  the  United  States 


L  Sturtevant,  hf,  t,  c,  Forbes  &    Wallace,  Springfield, 

Mass.     230  Fifth  ave. 
A  E  Besser,  t,  Buffalo,  N  Y.     Bristol. 
RS  Folts,  c,  g,  Geneseo,  N  Y.     Grand. 
Miss  M  Lensenhuber,  s,  J  N  Adam  &  Co,  Buffalo.     2 

West  37th. 

L  McCarthy,  hf.  t,  c,  Stewart  D  G  Co,  Louisville,  Ky. 
2  West  37th. 

P  Rinken,  c,  g,  s,  Boston  Store,  Chicago.     44  East  23d. 

A  A  Breton,  hf,  Shartenberg  &  Robinson  Co,  New 
Haven.     404  Fourth  ave. 

F  L  Gavitt,  c,  g,  H  B  Gavitt  Co,  Westerly,  R  I. 
Navarre. 

H  Wonderlick.t,  Mfrs'  Outlet  Co,  Providence,  R  I. 
116  West  32d. 

E  C  Meachum,  s,  Sibley,  Lindsay  &  Curr  Co,  Roches- 
ter, N  Y.     432  Fourth  ave. 


I 
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"PYREX"    ON     ITS    WAY    TO     THE     PACIFIC    COAST. 


Glass  Co.,  now  retired,  has  purchased  a  handsome  house 
on  Shady  avenue  in  the  exclusive  residence  district. 


The  Superior  Glass  Mfg.  Co.'s  plant  at  Martins 
Ferry,  O.,  has  resumed  operations  after  a  week's  idle- 
ness, during  which  time  a  number  of  repairs  and  im- 
provements were  made.  Chief  among  the  latter  was 
the  replacing  of  old  pots  with  larger  ones. 


W  Powell,  c,  g,  1,  W  Powell  &  Son  Co,  Cumberland, 
Md.     Great  Northern. 

L  C  Scott,  t,  Campbell's,  Pittsburgh.     Wallick. 

W  H  Miller,  c,  g,  Montreal.     Murray  Hill. 

G  E  Feagan,  c,  g,  Los  Angeles.     Breton  Hall. 

H  R  Harr,  c,  g,  hf,  H  P  Chandlee,  Sons  &  Co,  Balti- 
more.    Collingwood. 

R  M  Buchanan,  c,  g,  National  Importing  and  Mfg  Co, 
Indianapolis.     Wallick. 


IN     TOWN. 


HEAVIER     LOADING     SOLVES     THE     PROBLEM. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurniihingi 
1,  lamps,  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal," the  following  buyers  were  reported  this  week: 

Miss  Deady,  c,  g,  H  L  Boughton  Store,  Catskill,  N  Y. 
Continental. 

J  Kornfelder,  hf,  Kaufmann  &  Baer,  Pittsburgh.  404 
Fourth  ave. 

Mrs  J  C  Nourue,  8,  Woodward  &  Lothrop,  Washing- 
ton, D  C.     334  Fourth  a 


T^HE  Chicago,  Burlington  and  Quincy  Railroad  has 
*■  sent  a  circular  to  manufacturers  in  which  it  quotes 
President  Wilson  to  the  effect  that  "the  railways  are 
the  arteries  of  the  nation's  life,  and  upon  them  rests 
the  immense  responsibility  of  seeing  to  it  that  these 
arteries  suffer  no  obstruction  of  any  kind,"  and  then 
goes  on  as  follows: 

"The    greatest    single   obstruction  to   the  prompt 
handling  of  freight  to-day  is  the  shortage  of  cars.     It  is 
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not  possible  to  build  new  cars  in  time  to  relieve  the  sit- 
uation. There  is  no  other  means  by  which  the  capa- 
city of  the  railways  can  be  so  economically  and  efficiently 
increased  as  by  increasing-  the  load  per  car.  You  can 
help  wipe  this  difficulty  off  the  map.     It's  easy.     Listen; 

"No  car  is  loaded  unless  and  until  filled  to  fuli 
visible  capacity,  or  to  10  per  cent  above  marked  weight- 
carrying  capacity.  A  car  loaded  to  full  (10  per  cent 
above  marked)  capacity  can  be  moved  just  as  fast  as  an 
under-loaded  car  and  does  not  take  up  any  more  yard 
or  side-track  room.     That's  110  per  cent  efficiency. 

"An  increase  of  only  two  tons  per  loaded  car  would 
be  the  same  as  adding-  200.000  new  cars  to  the  supply 
available  for  public  use.  Heavier  car  loading  will  elim- 
inate the  car  shortage  of  the  nation.  Just  a  little 
thought  and  quick  action  are  all  that  is  necessary. 

"How  can  you  afford  not  to  'do  your  bit'  ?" 


DANISH     FAIENCE. 


EVERYBODY  knows  that  Copenhagen  holds  a  promi- 
nent place  in  the  history  of  ceramic  art.  The 
royal  porcelain  factory,  founded  in  1779,  has  from  its 
earliest  days  rapidly  developed  and  shown  a  constant 
activity.  The  well-known  trade  mark — three  undulat- 
ing lines  (representing  the  three  waterways  of  Denmark 
—the  .Sound,  the  Great  Belt  and  the  Little  Belt)— 
symbolises  the  national  traditions  of  that  vigorous  race 
of  seamen. 

The  tenacity  of  the  northern  rovers,  and  the  idealism 
of  their  country,  have  found  a  happy  expression  in  the 
blending  of  the  practical  with  the  orn?.mental  in  the 
beautiful  Danish  porcelains,  which,  though  closely  re- 
sembling Chinese  ware  in  their  composition,  differ  ab- 
solutely in  the  tones  of  color  employed  with  striking 
effect  by  way  of  decoration,  giving  this  pottery  very 
noteworthy  and  typical  characteristics.  In  1886  the 
chemist  of  the  royal  porcelain  factory  of  Copenhagen 
was  the  first  in  Europe  to  produce  the  crystalline  glaze 
which  marks  the  triumph  of  his  scientific  researches  ap- 
plied with  such  assiduous  care  to  the  potter's  art. 

In  1863  the  faience  manufactory  was  founded; 
twenty  years  after  (1883)  it  was  united  to  the  former 
royal  porcelain  factory;  and  from  that  date,  though  the 
two  factories  are  administered  separately,  they  go  hand 
in  hand  in  sharing  the  common  successes. 

Up  to  the  beginning  of  the  twentieth  century  the 
pottery  only  produced  articles  of  common  use;  but  this 
did  not  satisfy  the  ambitions  of  its  director,  Cav. 
Federico  Dalgas,  who  saw  his  country  Deing  invaded 
by  a  great  quantity  of  pottery  that  went  under  the 
name  of  "objects  of  art  '  without  being  in  the  least 
artistic.  He  decided  to  resist  this  commercial  invasion, 
which  effected  sales  under  a  false  pretence,  by  produc- 
ing a  local  ware  of  truly  artistic  merit.  Dalgas  had  al- 
ready reached  a  measure  of  success  which  called  uni- 
versal attention  to  the  factory  he  directed,  so  he  felt 
sure  that  his  patriotic  enterprise  would  give  good  re- 
sults. On  this  occasion  he  made  a  noteworthy  state- 
ment to  the  artists  he  engaged  in  the  new  task:     "We 


Job  Wanted- 

writing  price  marks 
quickly  and  cleanly, 
also  coloring  show- 
cards  etc.,  by  experts 
with  experience  in 
largest  stores 

NICKd/tfPULL 


Answer  this  ad  today 


N^  "nick" 


Blaisdell  China  and  Glass  Marking  Pencils  are  used. by  leading 
merchants  everywhere  for  marking  on  china,  glass,  crockery,  French 
ivory,  gold,  silver  and  all  merchandise  having  a  highly  polished  sur- 
face. With  minimum  pressure  Blaisdell  China  and  Glass 
Marking  Pencils  make  clear  price  marks  on  all  smooth  surfaces. 
The  marks  are  water-proof  and  remain  legible  after  months  of  hand- 
ling.   When  desired  they  can  be  removed  instantly. 

These  Blaisdells  also  make  it  easy  for  any  merchant  to  brighten  up 
his  store  with  a  bit  of  color  on  show  cards,  signs  and  special  an- 
nouncements. Colored  cards  attract  attention  and  speed  up  sales. 
They  can  be  turned  out  quickly  with  Blaisdells.  Or  colored  signs  can 
be  lettered  directly  on  your  show  cases  or  your  window. 

Blaisdell  China  and  Glass  Marking  Pencils  will  serve  you  well. 
They  sharpen  quickly.  Just  "nick"  between  the  perforations  and 
"pull"  the  narrow  strip  of  paper  straightaway. 

BLAISDELL    CHINA    AND    GLASS    MARKING    PENCILS 
will  not  scratch  the  most  delicate  surface. 


No.  173  Black 
No.  141  Light  Blue 
No.  164  White 


No.  166  Brown 
No.  168  Blue 
No.  169  Red 


No.  170  Yellow 
No.  171  Green 
No.  172  Purple 


PULL 


Price  $1.35  per  dozen  ;  $13.50  per  gross. 

Order  by  number  today  from  yotir  jobber  or 
stationer,  or  write  to  us. 


do  not  aspire  to  make  porcelains — the  royal  factory 
undertakes  this  line — nor  maiolicas,  but  only  pottery, 
our  own  pottery;  which  is  to  say,  a  type  that  has  the 
peculiarities  of  our  country,  in  which  you  must  become 
masters,  avoiding  both  the  influence  of  porcelains  and 
that  of  the  fine  historic  majolicas  of  other  countries. 
We  are  to  make  exclusively  'Danish  pottery.'  "  This 
order  was  faithfully  carried  out  by  excellent  artists, 
who  succeeded  in  making  a  new  and  very  fine  ware. 

The  problem  which  faced  the  Danish  potters  was 
merely  to  make  "Danish  pottery"  easily  distinguishable 
at  a  glance,  for  instance,  from  specimens  of  similarly 
composed  mediaeval  articles,  which,  as  Dalgas  pointed 
out,  were  in  no  way  Danish.  Danish  pottery  was  turned 
out  in  a  colored  paste,  covered  with  a  lead  glaze  by  a 
technical  process  and  with  a  decorative  scheme  quite 
different  from  the  ancient  methods  and  absolutely  new. 
A  fact  which  is  not  generally  taken  into  sufficient  con- 
sideration is  that  to  every  technical  type  corresponds  a 
peculiar  decorative  type  of  its  own,  unless  the  maker 
falls  into  the  error  of  turning  out  a  mongrel  species. 

Having  struck  out  in  a  new  line  in  the  history  of 
its  ceramics,  the  new  factory  in  Copenhagen  was  fortu- 
nate enough  to  find  an  inspired  artist,  Joachim.  His 
name  should  be  duly  honored,  for  he  has  not  only  car- 
ried out  successfully  the  ideas  of  the  factory's  director, 
but  has  thoroughly  mastered  the  new  technical  style 
and  the  profuse  decorative  schemes  of  this  typical  ware. 
The  potters  encountered  great  difficulties  at  first,  and 
many  a  specimen  which  promised  well  was   ruined  in 
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the  firing-;  but  the  workers'  efforts  were  at  last  rewarded. 
Foot  by  foot  the  ground  was  won  on  which  Dalgas  and 
Joachim  now  stand  triumphantly;  they  both  had  great 
perseverance  and  a  true  love  of  their  art. 

The  new  manufacture  is  called  "Alumiuia,"  and 
its  trade  mark  consists  of  the  three  undulating  lines  of 
the  former  Danish  potteries  surmounted  by  the  capital 
initial  A  (which  stands  for  Aluminia).  The  articles 
turned  outgo  under  the  denomination  of  "objects  of 
art,"  and  they  are  truly  artistic.  In  the  Pottery 
Museum  of  Faenza  (Italy),  from  the  bulletin  of  which 
the  above  article  is  translated  by  the  London  "Pottery 
Gazette,"  there  are  two  especially  beautiful  specimens 

Continued  on  page  24. 

SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  fl  for  th« 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  A /ANTED — Experienced  sales  manager  for  factory  manufac- 
v  v        turing  illuminating  glassware  exclusively.       We  wish  a 
man  thoroughly  familiar  with  the  trade.      Address  A  140,  this 
office. 


SITUATIONS     WANTED. 

AN  EXPERIENCED  GLASSWARE  SALESMAN,  WELL 
KNOWN  TO  THE  TRADE,  IS  OPEN  FOR  AN  EN- 
GAGEMENT AS  OFFICE  MANAGER  OR  ROAD  SALES- 
MAX.  HAS  TRAVELED  EXTENSIVELY,  AND  HAS 
HAD  FACTORY  EXPERIENCE.  ADDRESS  O.  K.,  THIS 
OFFICE. 


W 


BUSINESS     OPPORTUNITIES. 

'ANTED — A  line  of  lighting  glassware.      Have  fine  show- 
room in  the  best  neighborhood  of  the  uptown  crockery 
district.     Address  A  142,  this  office. 

n/AXTED — To  hear  from  a  firm  who  are  prepared  to  make 
v  "      a  model  and  mould  and  manufacture  a  special  article  in 
glass.     Chas.  R.  Grey,  Thermopolis,  Wyo. 

TO     LET. 

HTO  LET. — Part  of  showroom   in   heart  of  uptown  crockery 
*       district,  filled  with  mirror  and  cloth-top  counters.     Address 
A 141,  this  office. 

FOR     LEASE     OR     SALE. 

A  GLASS-cutting  shop  equipped  with  six  lathes,  motor  and 
'*  all  equipments,  including  stone  wheels  enough  to  run  all 
machines.  Fine  light  and  floor  space.  Would  consider  co- 
operating and  overseeing  this  shop  in  connection  with  our  other 
line  of  business,  which  we  are  devoting  all  our  time  to  at  pres- 
ent.    For  full  information  address  A  143,  this  office. 

p'tent    Celluloid  Cap  &  Metal  Ring  Co.,  „., 

NEPKRA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps;  and  are 
•pared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 

Merchants  iuho  "visit  St.  Louis  are  invited  to  call.   .  .  . 

SIDNEY  N.  SCHARFF,  Manufacturers' Agent, 

802-5   Victoria  Uldg.,  St.  Louis,  Mo. 

tative  lin<    ,,l  Gla  ware.  Lamps,  Pottery,  Artistic  {Metal  and 
I " i j  11  Factory  Lines  on  Display. 


JONES,  McDUFFEE  &  STRATTON  CO. 


RIDGWAY'S  TAPESTRY  PATTERN. 

Among  the  new  Stock  Patterns  we  are  adding  to  our 
assortment  this  season  is  The  Tapestry  Pattern,  which 
is  a  border  band  decoration  of  roses  and  forget-me-nots 
on  a  black  ground  in  the  tapestry  fabric  effects,  with  gold 
edges  and  traced  gold  handles.  Assorted  crates 
of  this  pattern  now  in  warehouse,  and 
open  stock  in  our  bins. 

Also  crates  and  open  stock  of 

Ridgway's  Blue  Willow  Pattern. 

Johnson  Bros.'  Orkney  Pattern. 

Alfred  Meakin's  Senate  Pattern. 
W.  H.  Grindley  &  Co.'s  Marengo  Pattern, 

White  and  Gold  Band. 

NIPPON  CHINA  DINNERWARE. 

Assorted  packages  and  open  stock  now 
in  warehouse  : 

The  Pagoda  Pattern. 

The  Sicily  Pattern. 

The  Rouen  Pattern. 

The  Flamengo  Pattern. 

The  above  patterns  of  Japanese  China  Dinnerware  we 
can  supply  on  receipt  of  order. 

Haviland  French  China. 

We  carry  more  than  two  hundred  open 
stock  patterns  of  dinnerware  in  our 
9.000  bins. 

Stock  patterns  which  cannot  be  readily 
matched  cause  more  annoyance  than 
profit, 

JONES,  McDUFFEE  &  STRATTON  CO., 

Importers  and  Wholesalers 
Crockery,  China  and  Glassware, 

33   Franklin   St.,  Boston. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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of  this  Danish  pottery;  one  is  a  plate  and  the  other  a 
large  vase,  the  former  ornamented  with  a  pheasant,  and 
the  latter  with  a  floral  decoration  carried  out  in  such 
powerful  tones,  with  so  rich  a  luminosity,  and  so 
strong-  chromatic  qualities,  that  one  would  hardly  have 
imagined  their  place  of  origin  to  be  a  northern  country. 


TO     PROLONG     LIFE     OF     KITCHEN     UTENSILS. 


OWING  to  the  demand  for  steel  and  the  shortage  of 
materials  which  go  into  the  manufacture  of 
enameled,  galvanized  and  tinned  wares  in  use  in  Ameri- 
can kitchens,  some  thirty  manufacturers  of  these  wares 
throughout  the  country  have  issued  jointly  an    appeal 


to  housewives  to  prolong  the  life  of  their  kitchen  uten- 
sils. Three  important  "Don'ts"  are  among  the  things 
enjoined: 

Don't  use  coarse  scouring  powders. 

Don't  handle  the  ware  carelessly. 

Don't  heat  food  in  a  pan  without  water. 

When  it  is  recalled  that  more  than  $100,000,000  is 

spent  each  year  by  American  housewives  for  household 

utensils,  it  is  apparent  that  the  part  which  the   women 

of  the  home  can  play  in  national  economy  is  no   small 

one. 

The  war  has  greatly  stimulated  the  use  of  enameled, 

galvanized  and  tinned  wares,  and    with  the  opening  of 

camp  life  in  every  part  of  the  country  the    demand  has 

become  enormous. 


Hn&ex    to    ^Vdvertisements 
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BUYERS'    GUIDE.: 
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NEW    YORK,    SEPT.    20,    1917. 


POTTERS'    CONFERENCE    WITHOUT    RESULT. 


Breaks    Up    Suddenly    After    Being    in    Session    at    Atlantic    City    for    a    Week. 


UNDECIDED     MATTERS     TO     BE     SUBMITTED     TO     REFERENDUM     VOTE 

OF     THE     WORKERS. 


EAST  LIVERPOOL,  O.,  September  19.— The  con- 
ference committee  of  the  National  Brotherhood  of 
Operative  Potters  and  the  labor  committee  of  the 
United  States  Potters'  Association  failed  to  reach  an 
agreement  on  the  proposed  two-year  wage  scale  at  the 
joint  meeting  concluded  in  the  Chalfonte  Hotel,  Atlan- 
tic City,  on  Tuesday  afternoon.  This  announcement 
was  made  here  officially  following  the  return  to-night 
of  the  respective  representatives  of  the  workmen  and 
manufacturers  from  the  seashore. 

The  Brotherhood  representatives  declined  to  assume 
the  responsibility  of  accepting  or  rejecting  the  propos- 
als of  the  pottery  owners,  with  the  result  that  the  confer- 
ence adjourned  with  the  understanding  that  the  mat- 
ter would  be  submitted  to  a  referendum  vote  of  seven 
thousand  pottery  workers  in  the  United  States  and 
Canada.     This  vote  will  be  taken  prior  to  October  1. 

"Before  preparing  the  scale  a  thorough  investiga- 
tion was  made  of  wages  prevailing  in  other  industries," 
said  Chairman  W.  E  Wells.  "We  would  have  been 
justified  in  setting  a  scale  that  would  meet  the  average 
paid  in  other  lines  for  equal  time,  skill  and  effort.  We 
went  beyond  that,  and  court  an  investigation  of  our 
claim  that  our  proposition  will  produce  hourly  wages 
substantially  above  the  general  average;  and  in  that 
average   we   are    quite    willing   that   those    industries 


especially  favored  by  war  conditions  shall  be  taken  into 
account." 

It  is  estimated  that  the  proposed  new  scale  repre- 
sents an  increase  of  12,500,000  annually  over  the  wages 
provided  by  the  last  scale,  and  that  it  represents  an  in- 
crease of  $900,000  annually  over  the  wages  prevailing 
at  the  present  time. 

Deliberations  over  the  twenty-seven  propositions 
of  the  workers  and  the  counter  propositions  of  the  man- 
ufacturers up  for  discussion  occupied  more  time  this 
year  than  a  wage  conference  ever  consumed  before,  the 
sessions  having  started  a  week  ago  last  Wednesday. 
That  the  representatives  of  both  sides  were  fighting 
every  inch  of  the  ground  was  shown  by  the  fact  that 
late  last,  week  a  message  was  sent  from  Atlantic  City  to 
East  Lfverpool  to  have  certain  records  and  statistics 
forwarded  immediately. 

The  fact  that  not  one  official  utterance  was  forth- 
coming from  any  member  of  the  joint  conference  com- 
mittee during  its  sessions  caused  a  lot  of  guessing  to  be 
done  in  the  Western  pottery  sections.  Nothing  was 
given  out  for  publication.  "When  the  conference  is 
ended  a  statement  will  be  made,"  was  the  answer  to 
every  inquiry. 

The  biggest  of  the  propositions  to  be  considered  by 
the  conference  were  the  posting  of  a  $100,000  bond  by 
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both  sides  for  the  faithful  performance  of  all  parts  of 
the  agreement,  the  demand  of  the  employees  for  a  gen- 
eral increase  of  twenty-five  percent,  and  the  demand  of 
the  manufacturers  that  the  trade  be  placed  upon  an 
equitable  da}'- wage  basis  straight  through  all  depart- 
ments. 

The  posting  of  a  forfeit  is  deemed  absolutely  neces- 
sary by  the  manufacturers,  who  have  contended  for 
some  time  that  the  Brotherhood  officials  had  no  control 
over  certain  units  of  employees  and  members  of  the 
union.  A  number  of  unauthorized  strikes  within  the 
past  year  seem  to  have  proved  this  contention. 


PAUL  L.  ZOELLNER   GETS  GILLINDER    POSITION. 


THE  position  of  manager  of  the  New  York  office  of 
Gilllnder  &  Son,  which  has  been  open  since  the 
resignation  of  Geo.  H.  Williams,  several  weeks  ago, 
was  filled  on  Wednesday  when  E.  A.  Gillinder,  head  of 
the  concern,  appointed  Paul  L.  Zoellner,  formerly  a 
member  of  the  Nichols  Gas  Fixture  Co.,  Brooklyn,  to 
take  charge  of  the  business  here. 

Mr.  Zoellner  is  well  and  very  favorably  known  to  the 
trade  through  his  long  experience  as  a  manufacturer. 
He  is  recognized  as  one  of  the  most  efficient  men  in  the 
line,  and  Gillinder  &  Sons  are  to  be  congratulated  upon 
securing  a  man  of  his  ability. 

Aside  from  his  capabilities  as  a  salesman,  he  is  a 
clever  designer,  and  during  the  past  year  has  lectured 
before  several  meetings  of  lighting  men  upon  such  sub- 
jects as  "Combining  the  Artistic  with  the  Utilitarian  in 
Lighting,"  "Scientific  Lighting,"  etc.,  illustrating  his 
points  with  sketches  as  he  talked. 


CREDITS     AND     THE     HIGHER     STOCK    VALUES. 


MY  attcntio 
given  li 


on  was  called  to  a  subject  to  which  1  had 
n  little  thought  until  the  other    day,"  said 
one  of  the  old-timers  in  the  crockery  trade  this  week— 
'the    matter    of  rapidly-expanding    credits  due  to  the 
greatly- incres  stock.     When  you 

stop  to  think  of  it,  a  man  who  has  carried  a  stock  valued 
at,  say,  $5,000,and  who  owing  to  the  high  costs  trust  now 
carry  about  the  sameamounl  alf  more  value,  or 

$7,500,  the  situation  is  serious  for  firms  who  were  in  the 
habit  of  extending  the  nei  i  redit.     One  man  I  en- 

countered a  day  ortwn  ointcd  this  out  to  me;  and 

the  more  I  think  it  over  the  more    1  believe  he  had  the 

i    thai    while  his 

firm  a  '  '  ■'■' !'P  '    >',;ii" 

ded,.  tl     i 

ether  and  de- 
al :;.  longer;  that  the 

:  the  pos- 
!       'We    have 


been  obliged  to  lose  some  of  our  customers  of  long 
standing  through  this  policy,'  he  told  me,  'but  we 
picked  our  course  deliberately,  and  are  gcing  to  stick 
to  it.'  Now,  the  more  I  think  of  this  view  the  sounder 
I  feel  it  is.  The  nearer  business  can  come  to  a  cash 
basis  the  better  for  us  all." 


AT     CHICAGO. 


'X'HE  general  condition  of  trade  has  continued  satisfac- 
*■  tory  during  the  .past  week.  The  volume  of  buy- 
ing is  well  up  to  the  standard  for  this  time  of  the  year, 
and  in  some  lines  is  running  ahead  of  last  year.  There 
is  a  strong  tendency  on  the  part  of  department  store 
buyers  to  place  large  orders  for  staples,  although  the 
factories  are  growing  more  and  more  reluctant  to  make 
promises  on  deliveries.  However,  it  is  only  the  oc- 
casional buyer  who  makes  a  great  deal  of  commotion 
nowadays  about  prompt  delivery.  The  men  of  ripe 
experience  know  that  in  view  of  the  conditions  with 
which  the  factories  are  struggling  all  promises  must  be 
more  or  less  tentative.  Those  domestic  factories  which 
are  making  first  class  lines  of  bric-a-brac  are  enjoying  a 
strong  patronage  from  the  stores  here  at  present. 
Patriotic  novelties  are  going  better  than  ever. 

*  * 

Frank  Gill,  of  the  Gill  Glass  Co.,  Philadelphia,  was 
in  the  city  last.  week. 

William  Howell,  of  Pitkin  &  Brooks,  recently  re- 
turned from  an  Eastern  business  trip. 

*  * 

E.  E.  Pinckney,  local  representative  of  the  light- 
ing glass  line  of  the  Macbeth-Evans  Co.,  is  again  at  his 
office  after  a  couple  of  days'  illness. 

#  # 

Charles  Patterson,  buyer  for  Carson,  Pirie,  Scott 
&  Co.,  has  returned  to  the  city. 

*  • 

John  Ling,  buyer  for  Mandel  Bros.,  is  back  at  his 
desk  after  a  few  days'  indisposition. 

*  • 

George  Brush,  of  the  Brush-McCoy  Pottery  Co., 
Zanesville,  O.,  whose  arrival  in  the  city  is  always  wel- 
comed, is  expected  here  within  the  next  few  days. 

Frank  Harris,  who  conducts  a  jewelry  shop  in  Des 
Moines,  la.,  was  here  buying  cut  glass  last  week. 

•  * 

Oscar  Bodine,  who  is  connected  with  one  of  the 
stores  of  San  Francisco,  passed  through  the  city  on  his 
way  East  last  week.  He  will  visit  the  New  York  mar- 
ket, paying  particular  attention  to  such  European  goods 

as  are  to  be  had. 

•  » 

William  Rickey,  formerly  in  the  hotel  supply  busi- 
9  in  Milwaukee,  called  on  friends  here  last  week. 
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Illuminating  Devices. 


Hanging,  Stand    and    Portable    Lamps ;    Light- 
ing Glassware,  indirect  and  semi-indirect; 
Domes,  Shades,  etc. 


This  dainty  little  boudoir  lamp,  a  recent  creation 
of  the  Tajimi  Co.,  597  Broadway,  has  taken  the  trade's 
fancy  at  once.  Scarcely  an  order  is  given  that  does 
not  include  this  item,  and  it  invariably  proves  the  buyer's 


good  judgment  in  stocking  it.  The  base  is  made  of 
Awaji  ware  in  soft  tones  of  old  rose,  old  blue,  corn  yel- 
low and  turquoise  blue,  and  the  lamp  is  fitted  with  a 
finely-made  silk-lined  bamboo  shade  to  match. 


The  lamp  department  of  Mogi,  Momonoi  &  Co., 
105  East  Sixteenth  street,  is  one  that  the  dealer  in  search 
of  the  unusual  cannot  afford  to  pass  by.  One  of  their 
latest  importations  is  a  line  of  floor  lamp  standards  in 
black  lacquer  with  gold  decorations  of  more  than 
usual  artistic  merit.  Two  or  three,  for  instance,  are 
decorated  with  quaint  designs  in  dull  gold  showing  re- 
productions of  crests  of  famous  old  warriors  of  Japan. 
Others  show  chetry  blossoms  and  wisteria.  Some  are 
combined  with  an  antique  coloring  effect  that  is  very 
pleasing. 

The  constant  expansion  of  the  business  of  C.  B.  & 
J.  Warner   has    necessitated   the  acquirement  of  more 


space,  and  they  have  therefore  leased  a  floor  in  the 
building  at  131  West  Fourteenth  street,  where  they 
have  installed  their  silk  shade  department.  The  con- 
cern has  built  up  a  very  large  trade  on  these  and  wood 
portables.  The  metal  lamp  and  fixture  departments 
are  also  going  big,  with  three  floors  devoted  to  their 
manufacture. 

a 

Prettier  lamp  bases  cannot  be  conceived  than  those 
shown  in  the  artistic  Holland  pottery  known  as 
"Gouda"  ware,  for  which  E.  Torlotting  is  the  Ameri- 
can representative.  In  quaint  decorations,  absolutely 
different  colorings,  and  out-of-the-ordinary  shapes,  the 
line  is  entirely  unusual.  There  are  a  number  of  pat- 
terns and  styles  in  vases  to  choose  from  for  lamp 
mounts,  in  squat  or  tall  shapes,  handled  or  plain.  Also 
of  interest  to  the  lamp  buyer  is  the  line  of  candlesticks 
in  the  same  ware.  They  are  the  most  distinctive  seen 
for  many  moons. 

One  of  the  novelties  in  the  display  made  by  Man- 
ager Charles  Kraft  at  the  salesroom  of  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  is  a  dainty  little  desk  lamp 
which  will  add  just  the  right  finishing  touch  to  milady's 
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escritoire.  The  standards  are  in  a  rich  gold  finish, 
with  ink-well  attachment,  and  are  mounted  on  a  heavy 
imitation  marble  glass  base  known  as  "Nutrulux,"  in 
which  is  a  groove  for  the  pen.  Besides  the  two  designs 
illustrated  above,  there  are  several  others  to  choose 
from. 
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BOSTON     BUSINESS     NOTES. 


BUSINESS  conditions  seem  to  be  somewhat  in  a  rut, 
although  a  few  concerns  report  plenty  of  orders. 
The  jobbers  are  still  busy  filling-  orders  for  the  army 
and  navy,  and  there  is  no  sign  of  the  end  cf  this  busi- 
ness. It  is  surprising  what  a  large  amount  of  crockery 
and  glass  the  troops  and  sailors  require  until  one  takes 
into  consideration  the  way  the  articles  are  handled. 
The  boys  are  not  experienced  housekeepers,  and  the 
breakage  is  "something  fierce." 


The  Mitchell,  Woodbury  Co.  have  made  some  im- 
portant changes  in  their  selling  arrangements  in  the 
West  and  South.  E.J.  Touhill,  who  has  been  cover- 
ing the  Middle  West  for  some  time,  has  left.  John  W. 
Trenck  &  Son,  of  Indianapolis,  will  handle  the  com- 
pany's dinnerware  lines  in  that  territory;  Ernest  Bers- 
back,  Minneapolis,  will  take  care  of  the  trade  in  Min- 
nesota and  Wisconsin;  and  the  same  lines  are  to  be 
handled  in  Alabama  by  Sol  Levy,  of  Montgomery. 


Buyers  were  in  the  city  in  considerable  numbers 
this  week,  among  them  Mrs.  Charles  G.  Squire,  of 
Ardmore,  Okla.;  Miss  Serrell,  of  the  Serrell  Studio, 
Plainfield,  N.  J.;  the  Gladdings  Dry  Goods  Co.,  Provi- 
dence, R.  I.;  Arthur  St.  Louis,  for  the  James  Edgar 
Co.,  Brockton;  E.  S.  McBeth,  Fall  River;  Mr.  Fair- 
banks, for  I.  H.  Morse  Co.,  Worcester;  George  E. 
Warren;  Braintree;  E.  Morrell,  of  the  Morrell  Furni- 
ture Co.,  Dover,  N.  H. 


The  New  England  toy  factories  report  that  they 
are  being  rushed  with  orders  and  nearly  all  of  them  are 
working  overtime.  The  percentage  of  women  and  girls 
employed  has  increased  largely  this  summer. 


F.  J.  Chase,  of  Chase  &  Francis,  is  spending  a  few 
days  at  Lake  Winnepesaukee,  N.  II.,  making  the  trip 
in  his  car.  

Agents  and  commission  men  report  comparatively 
few  orders  now  on  the  novelties  which  a  few  months  ago 
were  selling  as  fast  as  they  could  be  brought  out — glass 
dogs,  cats,  bears,  butterflies,  etc.  The  novelty  is 
wearing  off,  and  something  new  must  be  originated  to 
catch  the  trade. 

orge  I'.  Herron,  of  the  Herron  Glass  Works, 
Fall  River,  was  in  town  this  week,  calling  on  friends  in 
the  trade. 

Jacob   Mitchell,  of  tin     Mitchell,  Woodbury   Co., 

continues    to  drop    in  every    few  days  at   llic-  store,  but 
his    health  will   not  permit  him   b  oe    his   active 

duties  for  the  present. 


The  new  si  which  the  II.  I'.  (V  H.  I''.  Hunt 

Co.  aro  l.  reet  will  more. 


than    double  their   present    space  and  will  be  most  at- 
tractive when  it  is  opened,  very  shortly. 


John  C.  Fisher,  representing  A.  Gredelue,  of  New 
York,  and  Mrs.  Fisher,  are  at  Young's  Hotel  for  a  few 
davs. 


Some  concerns  report  that  they  are  getting  more 
satisfactory  deliveries  from  the  factories  now  than  for  a 
long  time. 

Charles  Chapman,  representing  Chapman  &  Baton, 
Brooklyn,  N.  Y.,  was  here  for  a  brief  visit. 


Ed.  Butler,  representing  A.  J.  Fondeville  &  Co., 
New  York,  has  been  showing  his  samples  at  Young's 
Hotel. 


A  Bostonian  just  returned  from  a  trip  to  Argen- 
tina says  he  was  greatly  surprised  to  find  a  glass  fac- 
tory in  Buenos  Aires  doing  a  thriving  business.  He 
evidently  does  not  read  the  Crockery  and  Glass  Jour- 
nal. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishingi. 
1,  lamps,  t,  toys;  s,  silverware. 


TN  addition    to  those   noted  under  the  head  of  "Per- 
*■    sonal, ' '  the  following  buyers  were  reported  this  week : 

W  J    Huber,  t,  F    R    Lazarus    Co,  Columbus,  O.     220 

Fifth  ave. 
C  W  Stehman,  c,  g,  C  W  Stehman  &    Bro,  Lancaster, 

Pa.     Albert. 
P    L    Beck,  t,  c,  g,    Baltimore    Bargain    House.     354 

Fourth  ave. 
P  M  White,  hf.  Zink-Morehead  Co,  Buffalo.     Imperial. 
H  J  Burton,  c,  g,  Bainbridge,  Ga.     Aberdeen. 
F    Keffer,  g,  Kline,  Eppiheimer   &    Co,  Reading,  Pa. 

44  East  23d. 
Miss    B  W    Sachse,  s,  Marshall  Field   &  Co,  Chicago. 

1107  B'way. 
C  J  Staerker,  t,  Higbee  Co,  Cleveland.     230  Fifth  ave 
D  T   Davidson,  hf,  t,  Bry-Block    Mercantile  Co,  Mem- 
phis.    470  Fourth  ave. 
W    B  Stanton,  c,  Stewart   &    Co,  Baltimore.     2    West 

37th. 
R  E  Evans,  hf,  c,  g,  J  N    Adam  Co,  Buffalo.     2  West 

37th. 
W  J  Ilarkuess,  t,  Sibley,  Lindsay  &  Curr  Co,  Roches- 
ter, N  Y.     432  Fourth  ave. 
Mr  McLaughlin,  c,  g,  Boggs  &  Buhl,  Pittsburgh.     1140 

B'way. 
(i  R    Bright,  hf,  Fowler    &    Co,  Elizabeth    City,  N  C. 

Latham. 
M  D  Armstrong,  c,  g,  St  Albans,  Vt.     Imperial. 
W  C  Whitefield,  c,  g,  Kansas  City,  Mo.     Park  ave. 
O  Davis,  hf,  J  R  Libbey  Co,  Portland,  Me.     Imperial. 
J    Hertzberg,  hf,  S    Kann    &    Sons,  Washington,  D  C. 

432  Fourth  ave. 
L  M   Leopold,  c,  g,  hf,  May    &    Leopold,  Steubenville, 

o.     Navarre. 
J  Weber,  hf,  Wc:ber    Dept  Store   Co,  Chicago.     B'way 

Central. 


The    fuel    situation  is  causing  con- 
East  Liverpool     siderable    worry  in  the  pottery  in- 
and  Vicinity       dustry.     Gas  was  shut  off  for  a  time 
from  the   kilns  a  few  days  ago,  and 
a  supply  will  not   be  guaranteed  after  October  1.     The 
problem  of  securing  coal  is  not    an  easy  one    to  solve. 
Interests  are    now  at  work,  however,  and  it  is  possible 
that  within  a  few  weeks  the  situation  will  be  greatly  re- 
lieved.    Those  buyers  who  have  been  in  the  district  no 
longer  assume  the  position  of  doubting  Thomases  when 
they  receive  letters  from  the  factories  telling  of  difficul- 
ties in  manufacturing. 

# 

Col.  Will  A.  Rhodes,  recently  with  the  Milliken 
jobbing  house  in  Pittsburgh,  has  become  associated 
with  the  Sebring  (O.)  Pottery  Co. 

•     • 

Not  as  many  changes  will  be  made  in  decorations 
for  the  coming  season  as  formerly,  for  the  reason  that 
the  potteries  are  unable  to  supply  the  demand  for  those 
already  in  vogue.  Manufacturers  will  also  continue  to 
run  present  shapes,  but  will  fill  in  occasionally  with  an 
additional  item.  The  modeling  business  is  more  lax 
this  season  than  for  many  years. 

Production  cannot  be  maintained  on  an  equal  basis 
on  account  of  the  manner  workmen  are  acting.  It  is  a 
difficult  matter  these  days  to  have  even  amounts  of 
stock  coming  through  the  kilns.  There  may  be  an 
over-supply  of  cups  one  day  and  a  small  amount  of 
saucers;  and  the  same  condition  appMes  to  the  various 

sizes  of  plates. 

*      » 

A  buyer  in  a  distant  city  called  a  local  pottery  by 
"longdistance"  a  few  days  ago,  saying  he  would  be 
there  shortly  to  buy  merchandise.  He  was  told  that 
the  factory  had  nothing  to  sell  for  delivery  the  balance 
of  this  year. 

»  » 

Company  E,  of  the  Tenth  Ohio  Infantry,  of  this 
city,  entrained  last  Sunday  for  its  camp  in  Georgia. 
Of  the  148  enlisted  men,  over  fifty  were  from  the  pot- 
teries.    They   were   officered   by   Capt.  William    Hill. 


First  Lieutenant  Richard  Smith,  son  of  W.  L.  Smith, 
of  the  Taylor,  Smith  &  Taylor  Pottery  Co.,  and  Second 
Lieutenant  Allan  Surles,  son  of  Charles  Surles,  office 
manager  for  the  D.  E.  McNicol  Pottery  Co. 

The  demand  for  handled  coffee  mugs  is  such  that 
buyers  are  having  trouble  in  securing  sufficient  quanti- 
ties for  their  requirements,  although  manufacturers  are 
pushing  production  to  the  utmost. 

*  # 

Buyers  visiting  the  district  were  Paul  Beck,  for  the 
Baltimore  Bargain  House;  F.  C.  Dixon,  of  the  Dixon 
Tea  and  China  Co.,  Chanute,  Kansas;  Pete  Rinkin,  for 
the  Boston  Store,  Chicago;  Mr.  Von  Hagel,  for  Sears, 
Roebuck,  Chicago;  L.  F.  Gillman,  for  the  Boston  Store, 

Milwaukee. 

•  » 

T.  A.  McNicol,  of  the  T.  A.  McNicol  Pottery  Co., 
spent  the  week  in  the  East  on  business.  He  visited 
Atlantic  City  before  returning  here. 

•  * 

Pottery  salesmen  who  have  been  working  about  the 
home  offices  during  the  past  summer  have  been  put  to 
all  sorts  of  occupations.  Some  are  doing  warehouse 
work;  others  look  after  shipping;  still  others  are  doing 
special  work  about  the  decorating  shops — in  fact,  any 
work  about  the  plant  seems  to  be  theirs.  Understand- 
ing the  situation  thoroughly,  they  are  doing  all  they 
can  in  any  capacity  to  assist  in  the  operation  of  plants. 

Much  delay  was  reported  here  this  week  in  the  re- 
ceipt of  Southern  clays.  The  difficulty  in  getting  the 
cars  through  is  due  to  the  heavy    freight  congestion  at 

transfer  points. 

*  » 

The  site  of  the  old  Murphy  or  Diamond  pottery, 
opposite  the  Pennsylvania  railroad  station  here,  is 
being  considered  by  outside  interests  as  a  location  for 
an  enamel  ware  plant.  The  concern  would  buy  its 
sheet  iron  from  mills  within  a  thirty-minute  haul  by 
truck,  thereby  saving  heavy  freight  charges  on  its  raw 
material  The  deal  is  expected  to  be  closed  within  a 
fortnight. 


TH  :     CONDITION     OF     BUSINESS. 


A  decided  improvement  in  trade  was 
New  Vork  noticed  the  latter  part  of  last  week, 
occasioned  by  the  advent  of  a  large  num- 
ber of  wholesalers,  who,  besides  buying  large  quantities 
of  Japanese  goods,  also  favored  the  English  and  French 
importers.  Mail  orders,  too,  were  better.  The  early 
part  of  this  week  was  not  quite  so  good,  but  still  there 
was  a  fair  volume  of  business. 


The  local  agents  for  crockery  and  glass  have  had 
rather  a  quiet  week.  As  one  expressed  it,  buyers  were 
not  as  hungry  for  goods  as  they  have  been. 


There  has  been  a  decidedly  better  call  for  cut  glass, 
particularly  in  the  higher  grades,  and  some  of  the  cut- 
ters report  a  big  demand. 


The  potters  are  feeling  a  lull  just  now,  probably 
because  of  the  uncertainty  of  prices.  The  action  of  the 
manufacturers  in  the  matter  of  raising  rates  as  a  result 
of  the  conference  with  workers  at  Atlantic  City  last 
week  cannot  be  predicated,  and  it  may  be  some  time 
before  new  prices  are  published.  But  that  they  will 
not  be  lower  is  a  foregone  conclusion. 


Reports  from  the  glass  factories  are  to  the  effect 
that  business  has  materially  improved  along  certain  lines 
and  is  big  for  blown  ware  and  specialties.  The  lull  ex- 
perienced in  August  has  been  of  benefit  to  the  factories. 
It  has  enabled  some  of  them  to  catch  up  on  orders, 
and  concerns  which  a  month  ago  would  not  specify 
dates  for  delivery  are  now  promising  goods  within  four 
to  six  weeks  from  the  time  of  placing  orders.  The  an- 
ticipated raise  in  prices  on  October  1  may  not  materialize. 
The  fact  that  there  is  a  hesitancy  indicates  that  figures 
have  about  reached  the  limit.  .Wages  are  fixed  now,  and, 
unless  there  should  be  a  further  advance  in  raw  mater- 
ials, present  rates,  except  in  the  case  of  chimneys,  are 
likely  to  rule  until  the  first  of  the  year.  Quotations  for 
1918  are  held  in  abeyance. 


While  the  metal  lamp  business  is  not  what  was  ex- 
pected,  there  were  more  orders  than  for    some  weeks 
past.     Dealers  in   "wood   and  silk"  limps   have  been 
busy;  but  the  profits  in  this  line  are  very  small.     Com- 
on  has  brought  p  i  so  that  one  wonders 

er  or  not    it  pa  inufacture   them.     In  the 

lamp  market,  her  branchei  oi  the  trade,  the  best 

husil  i  the   We  I   a«d   Middle  West. 

[n  tl  rt  of  the  counti  partment 

em  to  worry   mi  ther  they    have  metal 

not. 

H  k   has  hi 
-  .        -,  very  SUC- 

of  these  tl  n  quite  a  re- 


vival of  business.  Better  trade  is  also  reported  from 
New  England  and  the  Atlantic  Coast  States,  while  the 
Middle  West  and  Far  West  show  further  increasing  de- 
mand. The  Southern  section  is  falling  into  line,  and 
it  looks  new  as  if  the  big  fall  business  expected  is  about 
here. 

Business  among  the  wholesalers  and  corn- 
Boston     mission  agents    here  can  best  be  designated 

as  "spotty,"  some  having  all  the  orders 
they  can  take  care  of,  while  others  are  just  jogging 
along.  Quite  a  number  of  out-of-town  buyers  were  in 
the  city,  and  more  are  expected  as  the  season  for  holi- 
day preparation  approaches. 

Better  conditions  could  not  be  asked  for  at 
Chicago     present.     Business  as  a  whole  is  fully  up  to 
expectations,  and  in  some  lines  is  more  ac- 
tive than  last  year  at  this  period. 

Lack  of  sufficient  labor  continues  to 
East   Liverpool     be    a    source    of   worry    to   pottery 
and   Vicinity       manufacturers.    As  a  result,  trouble 
is    being   experienced    in    keeping 
stocks  in  good  order,  shortages  of  this    or  that  item  be- 
ing of  daily  occurrence.     Salesmen  continue  to  remain 
at  the  factories,  which  are  unable  to  guarantee  speedy 
shipments. 

Tumblers  are  as  active   as  ever,  as 

Pittsburgh  and     is  the  demand  for   light    cut  blown 

Vicinity  tumblers     and     stemware.      Tank 

tumblers  are  pretty  well  sold  up  for 

this  season,  some  manufacturers  refusing  orders  on  this 

line  for  the   balance  of  the  year.     Blanks  for  cutting 

are  in  very  good  demand.     Prices  are  firm,  and  likely 

to  remain  so. 


PAGODA   ROOM  AT  STERN  BROS. 


N 


JOT  only  is  Mrs.  Jennie  Levine  a  clever  buyer,  but 
she  has  excellent  taste  and  original  ideas  of  dis- 
play. In  the  new  Pagoda  room  recently  opened  in  a 
section  of  the  china  and  glassware  department  at  Stern 
Bros.,  this  eity,  she  has  assembled  an  extremely  inter- 
esting collection  of  genuine  Chinese  pottery  and  porce- 
lain antiques,  and  has  given  the  exhibit  exactly  the 
proper  atmosphere  by  having  the  fixtures  in  plain  black 
lacquer  against  a  wall  covering  of  rich  striped  blue  and 
gold  damask.  A  subdued  light  comes  from  artistic 
hand  painted  silk  lanterns,  while  the  floor  is  richly  car- 
peted in  a  harmonizing  shade  The  whole  idea  is  car- 
rii  d  out  in  typically  Chinese  style.  Added  interest  is 
given  the  section  by  the  fact  that  the  majority  of  the 
□   exhibition    have  a  history  attached  to  them, 
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making-  it  more  like  a  museum  than  a  part  of  a  retail 
store.  G.  Altman,  a  man  of  many  years'  experience  in 
selling:  antique  pottery,  is  in  charge. 


POINTERS     FOR     BUYERS. 


GLASSWARE    FOR   THE   BETTER- CLASS   TRADE. 

At  the  showroom  of  C.  Dorflinger  &  Sons  is  an  ex- 
cellent reproduction  of  the  old  Waterford  cutting, 
which  has  about  it  a  quaint  charm  that  appeals  to  the 
better  class  trade,  and  invariably  proves  a  good  seller  in 
any  store  that  caters  to  a  particular  clientele.  Its 
quaintness  is  not  confined  entirely  to  the  cutting,  either. 
The  shapes  are  also  unique.  Another  showing  of  in- 
terest is  a  new  line  cf  stemware  called  "opal-amber," 
being  a  combination  of  amber  and  crystal-opal  glass 
that  is  very  beautiful. 

GERMAN   FANCY   GOODS  STILL   TO    BE   HAD. 

While  it  is  a  long  time  since  importations  from  Ger- 
many were-shut  off,  Otto  Goetz,  43  Murray  street,  still 
has  a  good  variety  of  fancy  china,  both  Austrian  and 
German,  on  view  at  his  salesroom  which  he  can  supply 
immediately  from  stock.  Among  the  items  are  cake 
plates,  bowls  of  various  sizes  and  shapes,  fruit  sets, 
coffee  sets,  etc. 

FRENCH   CHINA   IN   STOCK. 

James  J.  Temple,  New  York  representative  of  L. 
Bernardaud  &  Co.,  announces  that  he  now  has  a  supply 
covering  twenty  of  their  open  stock  patterns.  This  will 
be  good  news  to  many  dealers  who  carry  the  line. 
Prompt  shipment  will  be  made  on  all  orders. 

BASKET   NOVELTIES   AND   HOUSEFURNISHINGS. 

K.  Lesser,  formerly  in  the  basket  ware  business, 
and  well  known  through  a  previous  long  connection 
with  the  trade,  has  opened  a  salesroom  at  42  West 
Twenty-eighth  street  as  manufacturers'  representative 
under  the  name  of  the  "Nuway  Sales  Co.,"  where  he 
has  inaugurated  a  new  and  novel  method  of  selling 
goods.  Besides  basket  novelties  he  has  several  house- 
furnishing  lines. 

REAL   MAJOLICA. 

Robert  Slimmon  &  Co.  this  week  opened  a  line  of 
real  old-style  English  majolica.  There  are  various- 
sized  jardinieres,  jugs,  etc.,  in  the  conventional  colors. 
It  is  quite  a  pleasure  to  see  this  line  back  in  the  market. 

COMBINED   CUTTING    AND   ENGRAVING. 

The  latest  addition  to  the  Toledo  Star  Glass  Co.'s 
showing  at  the  salesroom  of  the  New  York  representa- 
tive, Wm.  D.  Finke,  is  the  "Marigold,"  a  pattern  of 
distinctive  charm.  Aside  from  its  originality,  it  has  a 
fineness  of  quality  and  superior  finish  to  recommend  it. 


The  design  is  an  excellent  example  of  combined  cutting 
and  engraving,  having  a  dull-and-polished  finish  that 
is  at  once  striking  and  yet  refined.  It  is  made  in  many 
articles  for  table  and  sideboard  service,  as  well  as  dres- 
ser sets,  vases,  baskets,  and  a  variety  of  novelties. 


MACY'S     ADDITION     TO     COST     $500,000. 


n^HE  recent  announcement  made  by  R.  H.  Macy  & 
*■  Co.,  this  city,  that  they  contemplate  building  a 
seventeen-story  addition  to  their  department  store 
marks  another  milestone  in  the  remarkable  growth  of 
this  great  merchandising  establishment,  which  has  ex- 
panded from  a  twenty-five  foot  store  in  lower  Sixth 
avenue,  more  than  sixty  years  ago,  to  one  of  the  world's 
largest  retail  marts. 

The  new  addition  will  have  frontages  of  fifty  feet 
on  Thirty-fourth  and  Thirty-fifth  streets,  with  a  depth 
of  197  feet  6  inches.  The  building  will  conform  ar- 
chitecturally with  the  present  structure,  and  according 
to  the  latest  estimates  will  cost  about  $500,000. 

The  sub-basement  of  the  extension  will  be  utilized 
in  expanding  the  store's  delivery  department  and  to  in- 
crease the  space  for  the  mechanical  equipment.  It  will 
be  necessary  to  practically  duplicate  the  engineering 
plant's  equipment  in  order  to  provide  power,  light  and 
heat  for  the  new  extension. 

Probably  the  ground  floor  of  the  extension  will 
work  the  greatest  change  in  the  present  store.  Tt  will 
permit  the  transformation  of  the  present  driveway  into 
selling  space,  thus  affording  the  much-needed  elbow 
room  on  the  main  floor. 

The  new  addition  will  rank  as  the  highest  struc- 
ture of  its  kind  in  the  city,  if  not  in  the  world,  and  will 
add  approximately  170,000  square  feet  of  space  to  the 
establishment. 


LAMPS     AS      SOUVENIRS. 


[  N  the  published  reports  of  an  investigation  of  a  city 
*■  land  deal  a  witness  testified  that  a  "Dutch  treat" 
dinner  was  given,  at  which  Mayor  Mitchel  was  present. 
The  bill  amounted  to  $1,260.  Fourteen  were  to  be 
present,  and  were  to  share  the  expense;  but  five,  ac- 
cording to  the  witness,  failed  to  respond;  so  it  cost  each 
of  the  other  nine  $140.  It  was  a  very  modest  menu  at 
that;  but  the  souvenirs  were  Tiffany  Studio  lamps,  and 
it  may  also  be  mentioned  incidentally  that  the  menu 
cards  were  of  copper,  hand  painted  and  engraved.  A 
suit-case  valued  at  $600  is  said  to  have  been  presented 
to  the  guest  of  honor— win,  by  the  way,  was  not  the 
Mayor.  Mr.  Mitchell  later  made  light  of  the  affair; 
but,  so  far  csn  be  learned,  did  not  deny  the  cost  or  the 
souvenirs. 
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NEW    YORK,   SEPT.  20,  1917 

AN  editorial  on  this  page  a  few  years  ago  advising 
that  more  attention  be  paid  to  selling  regular  din- 
ner sets  in  preference  to  cpen  stock  patterns  brought  a 
storm  of  protest.  It  would  be  interesting  to  know  how 
much  dead  stock  dealers  are  now  carrying  because  they 
cannot  match  up  their  German  open  stock  goods. 


KILLING     THE     PROVERBIAL     GOOSE. 


FOR  many  years  previous  to  the  war,  and  naturally 
since  the  beginning  of  the  conflict,  manufacturers 
of  lamp  chimneys  have  done  a  large  business  in  South 
America.  Up  to  three-  years  ago  Germany  contested  this 
trade  successfully,  notwithstanding  the  manifest  su- 
perior quality  of  the  American  goods.  Since  the  war 
began  prices  have  had  to  be  advanced.  Latin-Ameri- 
can importers  grumbled,  paid  for  a  time,  but  were  not 
idle,  and  began  to  look  about  them.  So  successful  have 
they  been  in  their  search  that  when  a  large  exporter 
lately  inquired  why  he  was  not  getting  orders  he  was 
met  with  the  reply  that  prices  were  so  high  that  the 
buyer  had  to  seek  other  markets  and  was  buying  in 
Japan  and  Spain;  further,  that  chimneys  were  being 
made  in  Argentina  in  large  quantities,  and  the  prob- 
abi  re  he  would  not  need  anymore  of  the  Amer- 

ican product. 

The    high    cost    which    has    thus    resulted    in    the 

of  a  hi;:  trade  is  principal!  to  the   advanced 

pri-        paid  for   labor.     Workmen   rarely    look  ahead. 

y  want  more  money,  and  gel  il  temporarily,  but  in 


the  meantime  they  are  killing  the  proverbial  goose;  for 
it  is  not  only  the  foreign  trade  they  are  ruining — a 
trade  which  in  the  not  far  distant  future  will  be  needed 
— but  they  are  now  causing  such  a  further  raise  in  the 
cost  of  manufacture  that  already  domestic  buyers  are 
curtailing  their  purchases. 


PERSONAL. 


HE  New  York  trade  was  gladdened  by  a 
visit  from  Wm.  Mulvaney  last  week.  Mr.  Mul- 
vaney  is  pleasantly  remembered  as  manager  for 
Bawo  &  Dotter  before  they  went  out  of  busi- 
ness, and  during  their  trials  and  tribulations 
he  made  a  host  of  friends  by  his  uniform  courtesy.  He 
went  back  to  Canada,  resuming  his  old  relations  with 
Cassidy  &  Co.,  Ltd.,  but  a  few  months  ago  resigned 
and  has  since  been  taking  a  vacation.  It  is  more  than 
probable  that  he  will  engage  in  business  on  his  own  ac- 
count in  the  near  future,  although  wh?n  seen  last  Fri- 
day he  said  his  plans  had  not  matured  sufficiently  to 
make  any  statement.  If  he  gets  back  into  the  line  he 
will  receive  a  cordial  welcome. 

Chas.  Hall,  Springfield,  Mass.,  who  makes  a  spe- 
cialty of  gift  shop  wares,  was  visiting  his  New  York 
office  last  week,  and  also  buying. 

Robert  H.  Yarwood,  who  recently  became  associ- 
ated with  Bowman  &  Co.,  Harrisburg,  Pa.,  as  manager 
of  their  china,  glassware  and  housefurnishing  depart- 
ments, is  in  the  city  this  week  placing  orders. 

T.  A.  McNicol,  head  of  the  T.  A.  McNicol  Pottery 
Co.,  East  Liverpool,  spent  the  early  part  of  the  week 
calling  on  the  trade  here. 

T.  V.  Loughran,  of  the  Wellington  Glass  Co., 
Cumberland,  Md.,  is  a  visitor  in  the  city  this  week, 
making  his  headquarters  at  the  salesroom  of  the  Horace 
C.  Gray  Co.,  the  concern's  New  York  representatives. 

Harry  Wilson,  Jr.,  and  Geo.  Kahn,  of  the  United 
States  Glass  Co.'s  office  staff,  Pittsburgh,  paid  a  visit 
to  the  New  York  office  last  week,  having  come  here  for 
a  couple  of  days  on  a  sight- seeing  trip  from  Atlantic 
City,  where  they  were  spending  their  vacations. 

Herman  Kashins  has  received  notice  to  be  ready  to 
depart  for  Camp  Upton,  Yaphank,  L.  I.,  on  Friday  of 
this  week,  and  last  Saturday  said  "au  revoir"  to  the 
trade,  in  order  that  he  might  spend  a  few  days  in  prep- 
aration before  his  call  for  service  at  the  Yaphank,  L.  I., 
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training-  camp,  which  he  says  can  come  none  too  soon 
for  him.  As  previously  stated,  his  business  will  be 
louked  after  by  the  E.  W.  Hammond  Co.  during  his 
absence. 

W.  A.  Edmunds,  representing-  the  lines  of  lighting 
glassware,  etc.,  handled  by  W.  C.  Woodward,  starts 
Monday  on  a  three  weeks'  trip  that  will  include  Phila- 
delphia, Baltimore  and  Washington,  and  take  him  as 
far  as  Norfolk.  He  will  also  show  the  fixture  line  made 
by  the  Columbia  Gas  Fixture  Co.,  of  this  city. 

Wm.  R.  Noe,  head  of  Wm.  R.  Noe  &  Sons,  re- 
turned last  Thursday  from  his  summer  home  at  Booth 
Bay  Harbor,  Me.,  benefitted  greatly  by  the  rest. 

F.  K.  Follet  was  buying  in  New  York  late  last 
week  for  Ellers  Bros.,  Toronto. 

George  H.  Brush,  head  of  the  Brush-McCoy  Pot- 
tery Co.,  Zanesville,  O.,  accompanied  by  Frank  H. 
Vaughn,  traveler  for  the  concern,  were  visitors  in  New 
York  the  first  half  of  this  week.  Mr.  Brush  was  here 
principally  to  take  up  special  matters  with  Cox  &  Laf- 
ferty,  his  local  agents. 

The  third  degree  in  Masonry  was  conferred  upon 
J.  Meredith  Miller  ac  the  Roseville  (N.  J.)  Lodge  on 
Monday  night.  It  was  reported  that  the  goat  became 
unmanageable;  and  as  Mr.  Millet  failed  to  put  in  an  ap- 
pearance at  business  on  Tuesday  it  was  assumed  at  the 
office  that  he  was  home  nursing  his  bruises. 

F.  S.  Parlee  and  W.  J.  Crossman,  of  the  Winni- 
peg, Canada,  branch  of  Cassidy  &  Co.,  Ltd.,  were  in 
New  York  this  week  placing  orders.  Mr.  Parlee  was 
at  one  time  in  charge  of  the  business  of  Bawo  &  Dotter 
shortly  after  they  moved  to  Thirty-third  street,  and  be- 
fore the  advent  of  Mr.  Mulvaney.  He  says  money  is 
plentiful  and  business  booming  in  his  section,  for  they 
have  a  bumper  wheat  crop  this  year  and  the  farmer  is 
getting  $2.21  a  bushel. 

Leonard  Stock  left  on  Monday  with  lines  of  Ahren- 
feldt  china  to  make  his  regular  Western  trip  for  H.  C. 
Kupper. 

S.  Hamburger  has  recently  been  appointed  resident 
Duyer  for  Strawbridge  &  Clothier,  Philadelphia,  with 
offices  at  230  Fifth  avenue.  He  will  buy  not  only 
china,  glass  and  housefurnishings,  but  everything  else. 
Mr.  Hamburger  will  be  remembered  as  the  head  of  S. 
Hamburger  &  Co.,  originally  on  Spring  street  and  later 
on  Fourth  street.  Nine  years  ago  they  met  with  re- 
verses and  went  out  of   business,  and  he  became  Euro- 


pean buyer  for  Strawbridge  &  Clothier  and  several 
Western  concerns.  He  was  in  Germany  when  the  war 
broke  out,  and  remained  there,  with  the  exception  of  a 
visit  to  New  York  last  year,  until  a  few  months  ago. 
So  satisfactory  was  his  work  there  for  the  house  that 
they  made  this  position  for  him.  He  desires  that  all 
branches  of  the  trade  get  in  touch  with  him,'  as  he  is  in 
the  market  for  everything.  This  does  not  affect  Frank 
Walsh,  the  housefurnishings  buyer  for  the  firm  in  Phil- 
adelphia, as  he  and  Mr.  Hamburger  will  work  together. 

* 

J.  G.  Stanley,  of  T.  Eaton  &  Co.,  Toronto,  arrived 
in  New  York  late  last  week  on  his  way  to  Japan,  leav- 
ing on  Tuesday  for  the  Land  of  the  Rising  Sun. 

F.  J.  Edwards,  who  conducted  a  general  store  at 
Helena,  Mont,,  was  "seeing  New  York"  this  week.  He 
has  closed  out  his  business,  leaving  no  successor. 
Starting  in  business  for  himself  at  the  age  of  eighteen, 
he  has  accumulated  a  modest  fortune,  and  now  at  forty- 
nine  has  determined  to  enjoy  life. 

Albert  Pick,  Jr.,  of  Albert  Pick  &  Co.,  Chicago, 
left  for  home  on  Tuesday  after  spending  ten  days  in 
New  York  on  a  pleasure  trip  prior  to  going  in  the  army 
upon  his  return  home. 

George  H.  Williams,  formerly  manager  of  the  New 
York  office  of  Giliinder  &  Sons,  is  now  in  charge  of  the 
Bryant  Electric  Co.'s  local  office. 

C.  A.  Parmelee,  general  manager  for  the  Dohr- 
mann  Commercial  Co.,  San  Francisco,  who  has  made 
his  headquarters  at  the  New  York  office  for  the  past 
month,  returned  this  week  from  a  tour  of  the  factory 
districts  in  New  England,  and  expects  to  leave  in  a  few 
days  on  his  journey  homeward.  He  will  make  a  num- 
ber of  stops  at  factories  en  route. 

Thos.  G.  Jones,  New  York  representative  of  the 
McKee  Glass  Co  ,  came  back  on  Wednesday  from  atrip 
to  the  factory,  where  he  reports  plenty  of  orders  and  a 
shortage  of  help. 

A  new  traveling  salesman  is  to  be  introduced  by 
Maddock  &  Miller  in  the  person  of  Robert  J.  Miller, 
youngest  son  of  John  J.  Miller,  who  believes  in  bring- 
ing his  boys  up  "in  the  way  they  should  go."  This  is 
the  third  of  Mr.  Miller's  sons  to  represent  the  firm  on 
the  road.  First  there  is  J.  Meredith,  who  covers  the 
trade  through  New  England  and  the  Middle  West; 
Donald,  who  called  on  the  buyers  through  the  South; 
and  now  "Bob,'  who  will  take  the  territory  formerly 
traveled  by  "Don,"  now  doing  duty  for  Uncle  Sam. 
He  has  received  an  excellent  schooling  in  the  business, 


having:  been  a  house  salesman  for  the  past  three  years 
at  the  New  York  showroom;  and  being  possessed  of  an 
engaging  personality  there  is  no  doubt  of  his  success. 
He  leaves  on  Sunday,  with  Richmond,  Va.,  as  his  first 
stop. 

Miss  T.  E.  Taylor,  who  was  recently  appointed 
head  of  the  office  force  at  the  Dohrmann  Commercial 
Co.'s  New  York  wareroom,  is  justifying  the  faith  re- 
posed in  her.  She  has  a  pleasing  personality,  is  a 
thorough  business  woman,  and  fills  the  position  admir- 
ably. 

* 

H.  H.  Larned,  of  Lansing,  Mich.,  is  in  town,  reg- 
istered at  the  Park  Avenue  Hotel.  Mr.  Larned  is  an 
old-time  crockery  man,  having  been  in  the  business 
since  1869. 

Geo.  A.  Mclntire,  who  has  been  showing  his  line 
of  cut  glass  in  a  section  of  the  salesroom  occupied  by 
A.  H.  Hays  and  Wm.  M.  Warrin,  has  moved  to  7  West 
Twenty-second  street,  where  he  will  share  part  of  the 
showroom  of  Wm.  F.  Upham.  M.  S.  Benford  has 
taken  the  quarters  formerly  occupied  by  Mr.  Mclntire, 
and  will  display  his  cut  glass  samples  there  after  Octo- 
ber 1. 

John  J.  Hahn,  formerly  buyer  for  the  Richard 
Briggs  Co.,  Boston,  is  now  with  H.  Batterman,  of 
Brooklyn,  and  was  in  the  district  this  week  buying  for 
the  latter  concern. 


store,  so  that  all  the  purchases  of  a  customer  could  be 
delivered  in  one  bundle,  at  one  delivery,  and  thus  save 
the  wrapping  of  each  purchase. 

At  a  subsequent  meeting  of  the  dry  goods  mer- 
chants the  following  unanimous  action  was  taken: 

"Voted,  That  the  retail  merchants  of  Boston 
agree  to  deliver  all  merchandise  sold  in  the  original 
package  without  packing  the  same  in  one  of  the  store's 
own  boxes  or  wripping  it  in  an  outside  paper. 

"If  the  original  package  is  not  in  a  substantial  con- 
dition for  delivery,  boxes  in  which  other  merchandise 
has  been  received  from  manufacturers  shall  be  used 
when  such  boxes  are  obtainable. 

"Merchandise  not  sold  in  the  original  package  shall 
be  placed  in  boxes  in  which  other  merchandise  has 
been  received  from  manufacturers,  when  suitable  boxes 
are  obtainable,  and  be  delivered  without  outside  wrap- 
ping^ 

"The  foregoing  should  apply  to  all  merchandise 
sold,  whether  taken  by  a  customer  or  shipped. 

"That  each  unwrapped  bundle,  for  three  months 
from  the  date  these  actions  go  into  effect,  be  accom- 
panied by  a  sticker  substantially  as  follows:  'The  United 
States  Government  earnestly  requests  that  wrapping 
paper  be  conserved.  This  package,  therefore,  is  with- 
out the  usual  outside  paper  wrapping,  at  the  request  of 
the  Massachusetts  Committee  on  Public  Safety.' 

"That  the  stores  where  a  'traveler'  system  is 
used  encourage  their  customers  by  advertising,  circu- 
lars, instructions  to  their  sales  force  and  by  any  other 
means  that  may  suggest  themselves,  to  use  this  sys- 
tem." 

Over   fifty   retailers    have    ratified    these    actions 

through    a  "questionnaire"  sent  out  by  the  governing 

board,  and  many  more  are  expected  to  do  so  before  the 

plan  has  been  long  in  effect. 


TO  SAVE  PAPER  AND  BOXES. 


MONTHLY  SUMMARY  OF  IMPORTS. 


A  CCORDING  to  an  agreement  just  adopted  by  mem- 
1  *•  bers  of  the  Retail  Trade  Board  of  the  Boston 
Chamber  of  Commerce,  merchandise  purchased  at  Bos- 
ton's retail  stores  will  henceforth  be  delivered  to  cus- 
tomers unwrapped,  the  merchants  having  decided,  at 
the  suggestion  of  the  Committee  on  Public  Safety,  to 
send  goods  out  whenever  practicable  in  the  original 
manufacturer's  package,  without  using  the  store's  own 
boxes  and  without  using  the  usual  outside  wrapping 
paper.  The  new  arrangement,  subscribed  to  by  more 
than  fifty  of  the  leading  retailers,  went  into  effect  on 
Monday. 

This  step  was  first  considered  at  a  recent  confer- 
ence called  by  Henry  B.  Endicott,  State  Food  Ad- 
ministrator, who  urged  the  members  of  the  Board  to 
conserve  wrapping  paper  as  a  war  measure,  pointing 
out  that  large  amounts  of  the  paper  could  be  saved  by 
tending  out  merchandise  in  the  original  package,  as 
much  merchandise  comes  already  wrapped  or  boxed 
from  the  manufacturer,  [c  was  further  urged  that  the 
merchants  encourage  the  public  to  a  greater  use  of 
"travelers"  when  making  more  than  one  purchase  in  a 


IN  the  twelve  months  ending  June  30th,  1917,  the  im- 
ports of  earthenware  and  china  show  that  Great 
Britain  sent  us  $519,995  worth  more  than  in  1916 
and  $185,306  worth  more  than  in  1915.  Germany  and 
Austria  combined  sent  only  $30,857  during  the  period, 
as  against  an  average  of  $4,694,279  for  the  five  years 
preceding  the  war,  and  an  average  of  $1,413,780  for  the 
years  1914,  1915,  1916.  France  sent  us  less  by  $3,- 
597  than  it  did  in  1916,  and  $29,724  less  than  in  1915. 
Japan  sent  more  by  $664,585  in  1917  than  in  1916,  and 
$668,580  more  than  in  1915.  From  "Other  Countries" 
we  received  more  by  $40,468  in  1917  than  in  1916,  and 
$3,790  more  than  in  1915. 


IMPORTS      FROM     STOKE-ON-TRENT. 


'"PHE  exports  of  earthenware  and  china  from  Stoke- 
*  on-Trent,  England,  to  the  United  States  during 
the  month  of  August  amounted  to  ^71,128— an  increase 
of  $43,153  over  the  figures  for  the  same  month  of  last 
year. 
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In  order  that  no  misunderstanding 
Pittsburgh  and     might   occur,  some  glass    manufac- 
Vicinity  turers  have  given  their  selling  rep- 

resentatives authority  to  take  or- 
ders for  delivery  three  months  after  date  at  current 
prices  on  condition  that  such  acceptance  dees  net  extend 
into  1918,  contracts  to  be  first  submitted  to  the  factory 
for  its  approval  before  being  accepted.  By  following 
this  plan  the  manufacturers  are  not  permitting  plants 
to  be  overcrowded  with  business  that  would  extend  into 
the  new  year. 

There  may  be  occasion  to  change  selling  lists  he- 
fore  the  year  end,  but  there  is  no  indication  at  this  writ- 
ing that  any  advance  will  be  announced  in  the  im- 
mediate future,  although  manufacturers  are  paying  in- 
creased rates  for  labor  in  many  glass  departments. 


Percy  Pownall,  salesman  for  the  Fostoria  Glass  Co., 
who  has  been  spending  several  months  on  a  California 
ranch  with  his  parents,  has  returned. 


Ralph  Hemple,  formerly  of  the  Philadelphia  office 
of  the  United  States  Glass  Co  ,  has  been  sent  into  the 
Northwest  territory  with  the  cut  line  from  Factory 
"K."  He  succeeds  H.  J.  Adams,  now  in  the  Federal 
areo  service. 

A  manufacturer  who  had  sent  forward  a  large  ship- 
ment of  bar  glassware  to  a  Southern  point  which  had 
just  gone  "dry"  was  notified  by  the  buyer  that  he  could, 
not  accept  the  shipment  on  arrival.  The  matter  was 
taken  up  with  a  bar  glassware  buyer  in  another  South- 
western section,  and  the  entire  shipment  was  diverted 
en  route. 

There  is  reason  for  believing  that  the  annual  ban- 
quet of  the  Western  Glass  and  Pottery  Association  will 
be  "passed  up"  next  January.  Many  members  have 
suggested  this  procedure,  and  it  is  very  likely  that  the 
Board  of  Management  will  give  no  consideration  to  a 
festal  night.  A  number  of  members  of  the  association 
are  now  in  the  service,  and  it  is  pointed  out  that  the 
money  spent  on  the  banquet  could  be  put   to  better  use 


by  paying  the  dues  and  assessments  of  those  who  have 
gone  to  the  front,  to  say  nothing  of  the  possibility  of 
other  contingencies. 

Active  inquiry  exists  just  now  among  the  small 
trade  for  vase  assortments.  While  prices  of  these  lines 
show  a  slight  increase,  they  are  still  to  be  had  at  a 
figure  that  permits  a  good  selling  profit.    * 


A  new  item  for  the  kitchen  announced  by  the  Cam- 
bridge Glass  Co.  is  an  ant  tray,  one  of  whose  two  re- 
cesses is  for  the  table  leg,  and  the  other  for  water.  The 
tray  is  especially  adaptable  for  refrigerators,  and  is 
made  of  a  grade  of  glass  that  will  withstand  rough 
usage. 

A  few  manufacturers  of  tank  tumblers  have  advised 
their  selling  agencies  to  book  no  more  business  on  the 
line  for  current  delivery,  production  being  sold  up  for 
months  ahead. 

Lighting  glass  and  fixture  manufacturers  here  are 
much  interested  in  the  letting  of  a  contract  for  the  fix- 
tures for  600  residences  about  to  be  erected  in  this 
locality.  The  contract  is  the  largest  of  the  kind  an- 
nounced hereabouts  this  season.  Bids  will  be  opened 
within  a  few  days,  and  immediately  thereafter  bids  will 
be  asked  for  500  more  residences.  One  construction 
firm  has  all  the  work  in  charge. 


Three  men  from  the  horn?  office  of  the  United 
States  Glass  Co.  are  now  at  training  camps.  H.  J. 
Adams  is  learning  to  fly  at  Pensacola,  Fla.,  and  Law- 
rence Kinet  is  in  the  aviation  camp  at  Ithaca,  N.  Y.  J. 
Anderson  Wells,  of  the  treasurer's  department,  is  with 
Battery  B  of  this  city,  stationed  at  Atlanta,  Ga. 


Little,  if  any,  improvement  has  taken  place  in 
transportation.  Empty  cars  are  very  scarce.  The  re- 
ceipt of  raw  materials  is  slow. 


The  china  and  glass  departments  in  the  large  de- 
partment stores  here  are  in  sore  need  of  help.  One  has 
vacancies  for  ten  salespeople;  another  for  six.     Experi- 
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encpd  help  is  out  of  the  question,  and  those  taken  on 
will  have  to  be  trained. 


The  first  meeting:  of  the  new  board  of  directors  of 
the  United  States  Glass  Co.  will  be  held  September  25, 
at  which  time  an  increase  in  the  dividend  is  regarded  as 
a  possibility.  All  financial  obligations  of  the  corpora- 
tion have  been  liquidated  with  the  exception  of  small 
mortgage  on  some  land  the  company  holds  at  Glassport. 

The  rebuilding  of  the  Canton  Glass  Co. 

Marion,  O.     plant,  which   was  destroyed  by  fire  last 

March,    has    been    completed    and    the 

works  put  in  operation.     The  new  building  is  modern  in 

every  respect.     It  is  equipped  with  individual  electric 

motors,  and  has  double  the  capacity  of  the  old  plant. 


BOARD  OF  TRADE  TO  BUY  LIBERTY  BONDS. 


AT  the  quarterly  meeting   of  the   Crockery  Board  of 
Trade,    upon  the    suggestion  of  W.  S.  Pitcairn  a 
recommendation  was  made  to    the  Board  of   Trustees 

m 

that  a  substantial  amount  be  appropriated  for  the  pur- 
chase of  Liberty  Bonds.  The  Board  has  acted  in  ac- 
cordance with  the  recommendation,  leaving  details  of 
purchase  in  the  hands  of  the  president,  secretary  and 
treasurer. 


GLASS     MANUFACTURERS     PROTEST. 


PROTESTS  from  Ohio  industrial  establishments 
against  the  ruling  of  Judge  Robert  S.  Lovett  giv- 
ing priority  to  cars  for  shiping  coal  to  the  Northwest  are 
being  received  by  Ohio  members  of  Congress.  Among 
the  telegrams  sent  Senators  Harding  and  Pomerene,  of 
Ohio,  is  the  following  from  the  Owens  Bottle  Machine 
Co.,  of  Toledo,  one  of  the  largest  concerns  of  the  its 
kind  in  the  country: 

"Ruling  of  Judge  Lovett  giving  preference  to  ship- 
ments of  lake  coal  has  compelled  mine  operators  to  re- 
fuse to  supply  industrials.  Several  of  our  factories  and 
the  factories  of  glass  manufacturers  in  general  face  en- 
forced suspension  of  operations  unless  this  ruling  is 
modified. 

"There  is  already  a  serious  shortage  of  bottles  and 
other  glass  containers  required  by  manufacturers  of 
food  products  and  medicines.  To  further  curtail  pro- 
duction would  ultimately  cause  the  government  itself 
serious  embarrassment  in  obtaining  necessary  sup- 
plies." 

The  following:  was  received  from  the  J.  Weller  Co., 

of  Oak  Harbor: 

"We  are  handling  perishable  crops  and  have  not 
sufficient  coal  for  one  fourth  the  pack.  Must  have  glass 
containers,  also  fuel  to  operate,  in  assisting  food  con- 
servation campaign." 

Senator    Pomerene    forwarded   these   and   similar 

-laints  to  the  office  of  Judge  Lovett. 


MONTHLY     SUMMARY     OF     IMPORTS. 


THE  imports  of  earthenware,  stone  and  china  ware 


1 


for   the    month   of  June,    1917,  compared  with 


the  same  month  in  the  preceding  year,  were  as  follows: 


Great  Britain . . . 

Austria 

France  

Germany  

Japan 

Other  Countries 

Total 


1916 


1917 


$213,009 

2,565 

108,540 

39,233 

159  040 

68,464 


1321,854 

106,598 

198,668 
47,245 


590,851 


674,365 


FOR    TWELVE   MONTHS   ENDING   JUNE. 


191" 


1916 


1917 


Great  Britain. . . 

Austria 

France 

Germany 

Japan     

Other  Countries 


$2,377,806 

401,008 

1,050,739 

3,147,709 

1,264,596 

439,614 


£1,943,117 

115,198 

1,0 '4,612 

1,084,352 

1,268,991 

400,936 


52,563,112 

2,032 

1,021,015 

28,825 

1,933,576 

441,404 


8,681,472 

5,837,206 

5,989,964 

TOYS. 

1916 

1917 

Other   Countrie 

$35,741 
117,132 

■ 

$167,297 

152,873 

167,297 

FOR   TWELVE    MONTHS   ENDING  Jt 

JNE. 

1915 

1916 

1917 

Germany 

OtherCountries 

$6,787,275 
1,298,088 

$2,375,996 
841 ,048 

$19,045 
1,423,122 

8,085,363 

3,217,044        ' 

1,442,167 

GLASSWARE. 

JUNK 


1916 

$258,907 


1917 
$208,744 


FOR  TWELVE  MONTHS  E'D'G  JUNE 


1915 

$4,592,359 


1916 
$2,249,001 


1917 
$2,224,544 


Continued  o>i page  22. 
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ESTABLISHED    1864. 


Cartwright  Bros.  Co., 


POTTERS. 


East  Liverpool,  Ohio. 


IThre*  Block*  West  of  P.  R.  R.  Depot. 


VV7HEN  coming  to  East  Liver- 
pool don't  fail  to  call  and 
see  what  we  have  to  offer  you  for 
1917.  Our  new  lines  of  plain 
shape  dinner  ware  and  attractive 
specialties  will  be  hits  for  your 
department. 


JONES,  McDUFFEE  &  STRATTON  CO. 


THE   GLASGOW   PATTERN 

Made  by  Alfred  Meakin  (Tunstall)  Ltd. 

This  open  stock  pattern  is  new,  and  we  are 
now  landing  assorted  crates,  as  well  as  open 
stock,  of  this   pattern.      Write   us   for  prices. 

Also   crates   and   open    stock   of 

Alfred  Meakin's  Bleu  de  Roi  Pattern, 
Ridgway's  Blue  Willow  Pattern, 

W.  H.  Grindley  &  Co.'s  Algeria  Pattern, 
Johnson  Bros.'  Orkney  Pattern. 

NIPPON   CHINA   DINNERWARE. 

Assorted   packages  and  open   stock   now  in 
warehouse : 

The  Flamengo  Pattern, 

The  Rouen  Pattern. 

The  Pagoda  Pattern. 

The  Sicily  Pattern. 

The  above  patterns  of  Japanese  China  Dinner- 
ware  we  can  supply  upon  receipt  of  order. 

Haviland  French  China. 

We  carry  more  than  two  hundred  open 
stock  patterns  of  dinnerware  in  our 
9,000   bins. 

Stock  patterns  which  cannot  be  readily 
matched  cause  more  annoyance  than 
profit. 

JONES,  McDUFFEE  &  STRATTON  CO., 

Importers   and   Wholesalers 
Crockery,  China  and  Glassware, 

33   Franklin   Street,  Boston. 


HYDRATE    OF     POTASH 
Containing  not  more  than  fifteen  per  cent  of  Caustic  Soda. 


AT    PITTSBURGH. 


JUNE 

FOR  TWELVE  MONTHS  E'D'G  JUNE 

1916 
$4,871 

1917 
$154 

1915 

$225,549 

1916 

$9,432 

1917 
$30,413 

CHINA     CLAY. 

JUNE 

FOR  TWELVE  MONTHS  E'D'G  JUNE 

1916    < 
$242,667 

1917 

$187,941 

1915 

$1,498,071 

1916 

$1,377,106 

•     1917 
$1,207,760 

ARTICLES  OF  METAL   ENAMELED  OR  GLAZED  WITH 
VITREOUS  GLASSES. 

JUNE 

FOR  TWELVE  MONTHS  E'D'G  JUNE 

1916 

$25,942 

1917 

$2,014 

1915 

$523,904 

1916 

$236,526 

1917 

$157,067 

CHIMTNEYS     TO     BE     RAISED. 


THE  conference  between  manufacturers  of  chimneys 
and  their  workmen  which  was  in  session  at  Atlan- 
tic City  for  several  days  last  week  resulted  in  the  men 
getting  substantial  increases  in  wages.  These  increases 
are  so  numerous  and  varied  that  it  will  take  a  lot  of  figur- 
ing before  the  future  cost  of  chimneys  can  be  determined 
by  the  manufacturers.  The  new  scale  goes  into  effect 
November  12th,  and  buyers  may  expect  to  pay  20  or  25 
per  cent  more. 


McCREERY     OPENS     NEW     DEPARTMENT. 


ON  Monday  of  this  week  Jas.  McCreery  &  Co.  opened 
a  housefurnishing  department  adjoining  the  china, 
glass  and  lamp  departments  on  the  sixth  floor  with  a 
sale  of  aluminum  ware  as  the  initial  feature,  and  busi- 
ness was  so  good  that  it  threatened  at  times  to  swamp 
the  extra  sales  force  engaged  for  the  occasion.  F.  E. 
Bermas  is  in  charge  of  the  department,  in  addition  to 
caring    for  the  china,  glass  and  lamps. 


GLASS     KNIVES     NOW. 


NOT  satisfied  to  rest  on  his  laurels  as  the  originator 
of  glass  spoon  novelties,  Julius  Hirsch,  head  of  the 

b-Malgood  Co.,  bas  jusl  brought  out  an  entirely 
new  item  in  glass   tha  es  to  exceed  spoons 

pularity.     This  is  a  •  aite,  made  thus  far  in 

a  cneese  knife,  butter  i  ike  knife.     They 

sharply  I  md  a  daintily-en* 

-1  or  light  cut  floral  spra  d  design  adorns 

the  handli        1  e  lively  sellers  a?  adjuncts 

to  cu'  es,  cake  plates,  etc. 


rPHE  number  of  visitors  and  the  amount  of  business 

A       booked  here  is  reported  by  Charles  Ellis,  who  has 

been  in  charge  of  the  exhibit  of  the  George  H.  Bowman 

Co.  at    the  Colonial  Hotel   for  the  past  four  weeks,  to 

have   established   a  new  high   record  for  his  fall  trip 

here. 

*      • 

The  Kaufmann  Department  Stores  Co.  has  declared 
the  usual  quarterly  dividend  of  $1.75  a  share  on  the 
preferred  stock,  payable  October  1. 

»     * 

The  latest  offerings    in  lamps  and    portables  from 

Continued  on  page  24. 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

I  IGHTING  GLASSWARE  SALESMEN  WANTED.— House 
L<  of  established  reputation  wants  two  "real  salesmen,"  no 
"has  beens,"  to  travel.  One  for  New  York  State  and  New 
England,  and  one  for  the  Middle  West.  Salable  line.  Liberal 
arrangements  made  with  the  right  men.  Address  A 144,  this 
office. 


BUSINESS     OPPORTUNITIES. 

\\J  ANTED— A  line  of  lighting  glassware.      Have  fine  show- 
room in  the  best  neighborhood  of  the  uptown  crockery 
district.     Address  A  142,  this  office. 

\  X  /ANTED — To  hear  from  a  firm  who  are  prepared  to  make 
*  "       a  model  and  mould  and  manufacture  a  special  article  in 
glass.     Chas.  R.  Grey,  Thermopolis,  Wyo. 


TO     LET. 

"TO  LET. — Part  of  showroom   in  heart  of  uptown  crockery 
'       district,  filled  with  mirror  and  cloth-top  counters.     Address 
A 141,  this  office. 

FOR     LEASE     OR     SALE. 

A  GLASS-cutting  shop  equipped  with  six  lathes,  motor  and 
**  all  equipments,  including  stone  wheels  enough  to  run  all 
machines.  Fine  light  and  floor  space.  Would  consider  co- 
operating and  overseeing  this  shop  in  connection  with  our  other 
line  of  business,  which  we  are  devoting  all  our  time  to  at  pres- 
ent..   For  full  information  address  A 143,  this  office. 


Sole  Owner  of  the  Patent. 


Celluloid  Cap  &  Metal  Ring  Co.,  inc., 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps:  and  are 
also  prepared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 


Merchants  'who  'visit  St.  Louis  are  invited  to  call.   .   .   . 

SIDNEY  N.  SCHARIT,  Manufacturers'  Agent, 

K(^-5  Victoria  Ulclg.,  St.  Louis,  Mo. 

Representative  lines  of  GW  ware.  Lamps,  Pottery,  Artistic.  jMetal  ar 

Wood  Novelties.     Full  factory  Lines  on  Display. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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the  Handel  factories    were  shown  at  the    William  Penn 

by  Mr.  Hill. 

»      * 

Norman  C.  Walker,  with    the  Meakin    &  Ridgway 

lines,  spent  a  few  days  here. 

•  * 

W.  G.  Hawkes'  line  of  cut  glass  was  shown  here 
last  week  by  Mr.  Johnson. 

*  • 

Frank  Lang-,  traveling-  out  of  the  Kinney  &  Levan 
office  here,  has  returned  from  a  Southeastern  trip. 

Louis  Reizenstein,  accompanied  by  his  wife,  has 
gone  to  Atlantic  City  for  a  holiday,  leaving  Charles 
Reizenstein  in  charge  of  the  business. 

Eddie  Reiwald,  salesman  for  Fisher,  Bruce  &  Co., 


Philadelphia,  closed  his  exhibit  at  the  Colonial-Annex 
Hotel  on  Thursday  and  went  direct  to  New  York  to 
leave  on  Saturday  with  the  next  crowd  of  draftees. 
Fellow  salesmen  in  the  district  gave  him  a  great  send- 
off  before  he  left  for  the  East. 

*  • 

Ben  Miller,  with  the  William  Koch  Importing  Co., 
of  Baltimore,  opened  at  the  Colonial  last  Monday. 

*  • 

Morimura  Bros,  are  represented  this  week  at  the 
Colonial  by  Fred  Langfelder,  assisted  by  D.  L.  Derrick. 
They  will  open  in  Cleveland  next  week,  and  then  con- 
tinue through  their  Western  territory. 

*  • 

J.  P.  Gordon,  with  the  Jones,  McDuffee  &  Stratton 
Co.  lines,  opened  at  the  Ft.  Pitt  this  week. 


Index    to    'ZA.&vertisements 


BUYERS'    GUIDES 

Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co   

Manhattan  Brass  Co   

Miller,  Edward,  &  Co.    ..  

Maibrunn  Co 

Plume  &  Atwood  Mfg.  Co 

Pittsburgh  Lamp,  Brass  &  Glass  Co 

Phoenix  Glass  Co 


...32 

...31 
...  32 
...  27 
...32 
.29,32 
...26 


Domestic  Pottery. 

Benedikt,  H.    

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwright  Bros.  Co.,  East  Liverpool. .    . 

Guernseyware . 

Limoges  China  Co. ,  Sebring,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Roseville  Potterv 

Southern  Potteries,  Inc.,  Erwin,  Tenn 

Wyllie,  II.  R.,  China  Co.,  Huntington,  \V.  Va 

Glassware. 

Bryce  Bros.  Co. ,  Mt.  Pleasant,  Pa   , 

Cambridge,  The  (O.)  Glass  Co 

Dorfiinger,  C.  &  Sons 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa.. 

Dean,  Jesse  Inc     

Economy  Tumbler  <"■..,  Morgantown,  W.  Va.. 

Postoria  Glass  Co  

Gillinder  &  Sous,  Inc 

Lancaster  (O. )  Glass  Co         

a   Brothers  Sales  Corporation    

...  ....  .    . .  . 

N.,  St.  Louii  ,  Mo     . .        
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Celluloid  Cap  and  Metal  Rin>,  Co.,  Nepers  Park,  N.  Y 



Kawstbo  ti  burgh 
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Importers  of  China,  Glassware,  etc. 

American  Import  Co 27 

Bassett    Geo.  F. ,  &  Co 28 

Bernardaud.  L.,  &  Co.,  Limoges,  France 2 

Bloch,  L.  D.,  &  Co 26 

Boote,  Edward 26 

Bing,  Ferdinand,  &  Co.'s  Successors 26 

Davison,  J 5,28 

Fondeville,  A.  J.,  &  Co 26 

Friedlaender,  O.  O 28 

-Gredelue,  A.,  New  York 4 

Goetz,  Otto 28 

Guerin  &  Co.,  Limoges 4 

Haviland,  Theodore  &  Company 23 

Haviland  &  Co .   25,26 

Haviland  &  Abbot  Company 26 

Jones,  McDuffee  &  Stratton  Co.,  Boston 21 

Kupper,  Herman  C 5,28 

Kinney  &  Levan,  Cleveland 4 

Maddock  &  Miller 28 

Morimui»a  Bros 26 

M  Jgi,  Momonoi  &  Co   26 

Noe,  Wm.  R.,  &  Sons 27 

Pitcairn,  W.  S     26 

Pouyat,  J.,  &  Co.,  Limoges 4 

Redon,  M     28 

Straus,  L.,  &  Sons 28 

Straub.Paul    &  Co 27 

Strobel  &  Wilken  Co   27 

Slimmon,  R.,  &  Co 28 

Tharaud,  J 28 

Tajimi  Co 26 

Takito,  Ogawa  &  Co ..26 

Venon,  J.  H 27 

Vogt  &  Dose 6,28 

Wedgwood,  Kennard  L .  26 

Manufacturers'  Agents. 


Brech,  Albert  J 

Dal/ell,  Harry  G.,  Chicago. 
Gray,  Horace  C,  Co 


27 
29 
26 


Cut  Glass. 


Dorfiinger,  C,  &  Sons 6,28 

Honesdale  (Pa. )  Decorating  Co ..28 

Libbey  Glass  Co.,  Toledo,  0 8 

Pairpoint  Corporation         27 

St.    Lou  is  Crystal  Glass  Co 31 


Materials. 

ifeld,  B.  I'\,  &  Co 
Roei   ler  &   I  [a  Bla.chei  ( !h,emica1  Co 


30 
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NEW    YORK,    SEPT.    27,    1917. 


THE     POTTERY    MANUFACTURING    SITUATION. 


The    $100,000    Forfeit    Idea    Dropped;    Also    the    Proposition    Relating    to    the 

Establishment  of  a   Day  Wage. 


FULL  TEXT  OF  NEW  SCALE  PROPOSED  BY  MANUFACTURERS.    REFERENDUM  VOTE 

NOW  IN  PROGRESS. 


SPECIAL  meetings  will  be  held  by  all  locals  affilliated 
with  the  National  Brotherhood  of  Operative  Pot- 
ters September  28,  29  and  30  for  the  purpose  of  casting 
a  referendum  vote  upon  the  proposals  submitted  below. 
As  exclusively  announced  in  the  Crockery  and  Glass 
Journal  last  week,  the  joint  conference  recently  held 
at  Atlantic  City  between  the  Labor  Committee  of  the 
United  States  Potters'  Association  and  representatives 
of  the  Brotherhood  adjourned  without  full  agreement 
being  reached. 

While  a  number  of  important  matters  were  agreed 
to,  the  conference  eliminated  the  propositions  of  the 
manufacturers  to  have  both  sides  post  a  $100,000  bond 
for  the  faithful  performance  of  agreements,  the  estab- 
lishment of  a  day  wage,  and  the  registering  of  employ- 
ees by  time  clocks.  The  demand  of  the  workers  for  a 
general  advance  of  twenty- five  per  cent  is  met  by  pro- 
posed increases  ranging  from  twelve  and  one-half  per 
cent  to  thirty  per  cent  over  the  1915  scale. 

The  propositions  submitted  by  the  manufacturers 
and  to  be  voted  upon  by  the  workers,  together  with 
those  already  agreed  to  by  the  joint  committee,  are  as 
follows: 

In  confirmation  of  our  verbal  propositions  made  in  con- 
ference we  beg  to  submit  the  following  wage  scale,  to 
become  effective  the  first  full  pay  after  October  1st,  1917, 
and  to  remain  in  force  for  two  years,  with  the  provision 
that  it  may  be  terminated  upon  notice  of  not  less  than 


ninety  days  by  either  party,  said  notice  not  to  be  filed 
earlier  than  July  1st,  1918. 

In  effect  this  means  that  the  scale  cannot  be  changed 
for  one  year,  but  may  be  terminated  at  any  time  after  one 
year,  if  due  notice  is  filed  within  the  time  above  specified. 

For  ready  reference,  comparison  is  shown  with  the 
scale  adopted  two  years  ago. 

Realizing  that  one  of  the  most  serious  obstacles  to 
regular  operation  has  been  the  inability  of  jiggermen  to 
hold  steady,  competent  crews  of  helpers,  we  offer  substan- 
tial advances  on  the  leading  items  of  jiggered  ware,  as  in- 
dicated by  the  following  parallel  columns,  so  that  it  may 
be  possible  to  set  the  wages  of  batters-out  and  mould 
runners  at  a  point  that  will  attract  an  adequate  number 
of  men  and  boys  to  keep  those  positions  filled. 

Before  the  scale  goes  into  effect  it  is  the  intention  to 
specify  what  part  of  each  of  the  jiggering  prices  listed 
below  shall  be  paid  for  each  of  the  four  operations  of 
jiggering  work,  viz:  Jiggering,  batting-out,  mould  run- 
ning and  finishing,  so  that  each  shall  be  paid  on  a  piece- 
work basis,  and  each  shall  be  paid  direct  from  the  office, 
the  jiggerman  to  continue  to  do  the  hiring  and  to  have 
immediate  control  of  his  crew. 

In  working  out  the  details  of  subdividing  the  prices 
we  propose  to  request  the  advice  of  a  Brotherhood  com- 
mittee, but  our  general  idea  of  the  correct  proportion  is 
indicated  by  the  following  division  of  the  proposed  price 
of  $4.50  per  hundred  dozen  for  fruits  and  saucers : 

Jiggerman $1.60  per  100  doz. 

Batter-out    1.00  "       " 

Mould   runner 90  " 

Finisher 1.00  " 

Total    $4.50 
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If  the  Brotherhood  prefers  that  the  prices  be  not  divided 
in  factories  east  of  the  Allegheny  mountains,  we  are  will- 
ing to  except  such  factories,  and  to  pay  the  jiggermen 
employed  therein  the  total  prices  specified  by  the  new 
scale,  out  of  which  they  are  to  pay  their  helpers  as  here- 
tofore. 

It  is  proposed  that  the  bonus  to  batters-out  and  mould 
runners  be  abolished. 


JIGGERIXG  SCALE. 

1915  Scale 

Per  100  Doz 

Fruits,  plain $3.00 

Fruits,  festooned 3.25 

Saucers,  plain 3.00 

Saucers,  fest 3.25 

Ind.  Butters 2.75 

Oat  Meals 4.00 

Plates,  3  plain 3.00 

Flates,  3   fest 4.00 

Plates,  4  plain 3.25 

Plates,  4  fest 4.00 

Plates,  5  plain 3.75 

Plates,  5  fest 4.50 

Plates,  6  plain 4.25 

Plates,  6  fest 5.00 

Plates,  7  plain 4.75 

Plates,  7  fest 5.50 

Plates,  8  plain 5.25 

Plates,  8  fest 6.25 

Plates,  6  plain  coup 5.50 

Plates,  6  fest.  coup 6.00 

Plates,  7  plain  coup 6.00 

Plates,  7  fest.  coup 6.50 

Plates,  8  plain  coup 6.75 

Plates,  8  fest.  coup 7.25 

Plates,  5  deep  plain 4.25 

Plates,  5  deep  fest 5.50 

Plates,  6  deep  plain 5.00 

Plates,  6  deep  fest 6.00 

Plates,  7  deep  plain 5.50 

Plates,  7  deep  fest 6.50 

1  'lates,  8  deep  plain 6.25 

Plates,  8  deep  fest 7.25 

Cups,  St.   1).  and  hotel 2.00 

Cups,  all  others 2.00 

HOTEL — ALL    WEIGHTS. 

Plates,  3 $3.00 

Plates.  4 3.25 

Plates  5 3.75 

Plates  6 4.25 

Plates,  7 4.75 

Plates,  8 5.50 

Plates,  5  deep 4.50 

Plates,  6  deep 5.00 

Plates,  7  deep 5.50 

Plates,  X  deep 6.25 

Plates,  7  coup 6.00 

Ik    (  reams 3.00 

Sat*  era    3.00 

Fruits  3.00 

Ind.  Putters 3.00 


Proposed  Scale 
Per  100  Doz. 
$4.50 

4.50 
4.50 
4.50 
3.75 
5.00 
4.25 
5.25 
4.50 
5.25 
5.25 
5.75 
6.00 
6.50 
6.50 
7.10 
7.50 
8.25 
7.10 
7.60 
7.60 
8.25 
8.75 
9.25 
5.50 
7.10 
6.50 
7.60 
7.10 
8.25 
8.00 
9.25 
2.75 
2.60 


$4.75 
5.00 
5.50 
6.25 
7.00 
8.00 
6.50 
7.25 
8.00 
9.00 
8.00 
4.75 
4.75 
4.75 
4.00 


It  P  proposed  thai   jigg<  rmen   shall  be  paid  the  full 
from  the  office  on  all   items   not    included  in  above 
and   that   the}    will   paj    their  helpers  as  hereto 
and  that  the  prices  foi  such  items  shall  be: 

Jiggering — All  items  nol  included  in  above  list,  1915 

Zr    per   .  (lit 

In  other  departments  we  propo  <  to  pay  the  additions 
to  the  1915  scale  a:  indicated  below.  By  the  1915  scale 
we  refer  to  the  one  contemplated  by  the  original  Chal- 
foi  t     Vgn  '  ii' 


Turners,  1915  scale,  plus  15  per  cent. 

Handlers,  1915  scale,  plus  15  per  cent. 

Casters,  1915  scale,  plus  15  per  cent. 

Dishmakers,  1915  scale,  plus  20  per  cent. 

Pressers,  1915  scale,  plus  25  per  cent. 

Stickersup,  1915  scale,  plus  25  per  cent. 

Mouldmakers,  1915  scale,  plus  15  per  cent. 

Dippers,  1915  scale,  plus  15  per  cent. 

Slip  makers,  1915  scale,  plus  25  per  cent. 

Sagger  makers,  free  clay  and  1915  scale,  plus  10  per 
cent. 

Packers,  piecework,  1915  scale,  plus  30  per  cent. 

Glost  kilnmen,  1915  scale,  $2  per  kiln  day;  proposed 
scale,  $2.50  per  kiln  day. 

Bisque  kilnmen,  1915  scale,  $2  per  kiln  day;  proposed 
scale,  $2.50  per  kiln  day. 

Bench  boss,  1915  scale,  $2.50  per  kiln  day ;  proposed 
scale,  $3.05  per  kiln  day. 

APPRENTICE  KILNMEN. 

First  3  mqpths,  1915  scale,  $1.25  per  day;  proposed 
scale,  $2.20  per  day. 

Second  3  months,  1915  scale,  $1.25  per  kiln  day;  pro- 
posed scale,  $1.90  per  kiln  day. 

Second  6  months,  1915  scale,  $1.35  per  kiln  day;  pro- 
posed scale,  $2.00  per  kiln  day. 

Second  year,  1915  scale,  $1.50  per  kiln  day;  proposed 
scale,  $2.10  per  kiln  day. 

Third  year,  1915  scale,  $1.70  per  kiln  day;  proposed 
scale,  $2.25  per  kiln  day. 

Glost  drawers,  women,  1915  scale,  $1.15  per  kiln  ;  pro- 
posed scale,  $1.45  per  kiln. 

Bisque  drawers,  women,  1915  scale,  $1.15  per  kiln; 
proposed  scale,  $1.50  per  kiln. 

Glost  dressers,  1915  scale,  $1.25  per  day;  proposed 
scale,  $1.70  per  day. 

Bisque  brushers,  1915  scale,  $1.30  per  day;  proposed 
scale,  $1.75  per  day. 

Dippers,  women,  1915  scale,  $1.35  per  day;  proposed 
scale,  $1.80  per  day. 

Stampers,  women,  1915  scale,  $1.30  per  day;  proposed 
scale,  $1.75  per  day. 

Packing,  1915  scale,  $3  per  day;  proposed  scale,  $4.25 
per  day. 

WAREHOUSEMEN. 

First  year,  $2.20  to  $2.75  per  day  of  nine  hours. 
Second  year,  $3.12_I/>  per  day  of  nine  hours. 
Third  year,  $3.30  per  day  of  nine  hours. 
After  third  year,  $3.57%  per  day  of  nine  hours. 
The  1915  scale  for  warehousemen  specified  only  $2.50 
per  day  for  journeymen. 

DECORATING  KILNMEN. 

We  propose  an  advance  of  7y>  per  cent,  over  the  wages 
now  being  paid.  A  comparison  with  1915  scale  cannot 
be  made,  as  prices  in  this  department  are  not  and  cannot 
be  uniform. 

KILNDRAWERS — MEN. 

Glost,  proposed  scale,  56c.  per  100  cubic  feet. 

Bisque,  proposed  scale,  52c.  per  100  cubic  feet. 

For  drawing  bisque  kilns,  50c.  will  be  paid  for  each 
extra  day  allowed  kilnmen  for  placing  excess  flat. 

Under  the  1915  scale  the  average  price  paid  for  kiln 
drawing  was  approximately  42c.  per  100  cubic  feet  for 
glost  and  39c.  for  bisque, 

Before  preparing  the  scale  a  most  diligent  and  thorough 
investigation  was  made  of  wages  now  prevailing  in  other 
important  industries.  We  would  have  been  justified  in 
setting  a  scale  that  would  meet  the  average  paid  in  other 
lines  for  equal  time,  skill  and  effort.  We  went  beyond 
that,  and  court  an  investigation  of  our  claim  that  our 
proposition  will  product'  hourly  wages  substantially  above 
the  general   average'     and    in   thai  average   we  are  quite 


. 
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willing'  that  those  industries  especially  favored  hy  war 
conditions  shall  be  taken  into  account. 

It  is  estimated  that  the  proposed  new  scale  represents 
an  increase  of  $2,500,000  annually  over  the  wages  pro- 
vided by  the  1915  scale,  and  that  it  represents  an  increase 
of  $900,000  annually  over  the  wages  prevailing  at  the 
present  time. 

To  provide  for  this  advance  a  difficult  problem  is  im- 
posed upon  the  employer — one  that  warrants  and  de- 
mands the  fullest  co-operation  upon  the  part  of  all  mem- 
bers of  the  Brotherhood. 

We  further  propose  that  the  agreement  already  reached 
in  conference  on  certain  propositions  of  yours  and  ours 
shall  stand,  and  that  all  propositions  on  both  sides  upon 
which  no  agreement  has  already  been  reached  shall  be 
dropped. 

It  is  our  understanding  that  all  advances  made  over 
the  1915  scale  are  granted  to  assist  in  meeting  war  con- 
ditions, and  that  a  return  to  the  normal  in  national  affairs 
will  warrant  a  readjustment  of  wages  accordingly. 

MATTERS  AGREED  TO  BY  THE  JOINT  COMMITTEE. 

That  36's  and  smaller  jugs  plugged  at  lower  part  of 
handle  shall  be  paid  for  at  the  stuck-on  handle  price. 

That  committees  shall  be  appointed  to  endeavor  to  set 
casting  prices  for  large  jugs,  ewers,  etc.,  and  for  casted 
sugars  when  handles  are  plugged. 

That  no  journeyman  warehouseman  shall  be  laid  off  to 
make  room  for  a  beginner. 

That  no  workman  shall  be  discharged  or  discriminated 
against  for  refusing  to  work  on  Sunday  in  those  de- 
partments, where  it  is  not  customary  to  work  regularly 
on  Sundays. 

Where  sagger  machine  is  installed  a  competent  journey- 
man saggermaker  shall  be  given  the  preference  to  operate 
such  machine.  All  helpers  on  the  machine  shall  be  se- 
lected by  the  firm. 

That  where  a  firm  requires  the  use  of  spurs  in  placing 
decorating  kilns  the  men  and  the  firm  shall  endeavor  to 
arrive  at  a  satisfactory  price  for  such  work.  In  case  no 
agreement  is  reached  the  matter  shall  be  referred  to  the 
standing  committee  for  adjustment. 

That  during  the  period  of  the  war  all  workmen  are 
urged  to  help  with  the  work  in  any  department  where 
workmen  are  scarce,  so  that  everyone  may  be  kept 
steadily  employed,  and  no  department  thrown  out  of  work 
temporarily  for  want  of  co-operation  by  any  other  de- 
partment that  might  at  that  time  be  better  supplied  with 
help.  No  workman  shall  suffer  any  loss  in  wages  as  a 
result  of  his  helping  out  in  some  other  department. 

That  committees  shall  be  appointed  to  endeavor  to  es- 
tablish uniform  pin  saggers. 

If  as  a  result  of  the  war  there  should  be  a  shortage  of 
labor  in  the  potting  industry,  there  will  be  no  opposition 
on  the  part  of  the  National  Brotherhood  of  Operative 
Potters,  when  necessity  requires  it,  to  the  employment  of 
women  in  any  department  where  they  are  physically  com- 
petent to  do  the  work,  to  foreign  white  labor  who  can 
speak  English,  or  the  starting  of  extra  apprentices  to 
make  up  such  shortage  of  labor. 

There  shall  be  joint  committees  of  manufacturers  and 
operatives  appointed  in  the  cities  of  East  Liverpool,  Se- 
bring  and  Trenton  with  power  to  adjust  all  questions  per- 
taining to  a  shortage  of  labor  in  their  districts.  In  case 
any  firm  is  unable  to  secure  the  journeymen  necessary  for 
any  department  they  shall  make  application  for  relief  to 
the  committee  of  their  district,  who  shall  investigate  such 
claim,  and  upon  proof  that  the  firm  has  made  an  honest 
effort  to  secure  journeymen,  and  in  their  judgment  the 
circumstances  warrant  it,  they  may  permit  such  firm  the 
privilege  to  either  start  women  or  extra  apprentices. 

Where  it  becomes  necessary  to  permit  women  to  work 
in  the  place  of  men,  they  shall  be  paid  at  the  journeyman 
rate  for  such  work  and  be  allowed  to  continue  in  such 


positions  until  men  returning  from  the  war  are  available. 

Where  an  extra  apprentice  is  allowed  to  start  in  any 
branch  of  the  trade  where  it  is  not  necessary  for  a  jour- 
neyman to  make  any  sacrifice  in  teaching  him,  the  oldest 
apprentice  in  that  branch  shall  be  paid  at  the  journeyman 
rate  for  the  balance  of  his  apprentice  period. 

When  an  extra  apprentice  is  started  at  kiln-placing  the 
firm  shall  pay  the  journeyman  rate  for  such  apprentice; 
the  excess  between  his  apprentice  rate  and  the  journey- 
man rate  shall  be  paid  to  the  kiln  crew  during  the  extra 
apprentice's  full  period  of  apprenticeship. 


BOOSTING     THE     SECOND      LIBERTY     LOAN. 


nAHE   following  communication  has  been  sent  by  the 
•*•      Crockery  Board   of  Trade  of  New  York  to  all  its 
members  : 

New  York,  September  24. 

Gentlemen  :  At  the  recent  quarterly  meeting  of 
the  Crockery  Board  of  Trade  of  New  York  ways  and 
means  for  promoting  sales  of  Liberty  Bonds  of  the  next 
issue  were  discussed.  At  the  suggestion  of  Mr.  W.  S. 
Pitcairn.  and  on  his  motion,  a  recommendation  was 
made  to  the  Board  of  Trustees  that  a  substantial 
amount  be  appropriated  out  of  the  funds  of  the  organi- 
zation for  purchase  of  bonds  of  the  next  issue. 

The  Board  of  Trustees  has  since  met  and  ordered 
purchase  of  registered  bonds,  the  details  of  the  pur- 
chase to  be  arranged  by  the  president,  treasurer  and 
secretary. 

At  the  meeting  a  communication  was  received 
from  the  United  States  Treasury  Department  urging 
that  our  members  arrange  with  their  employees  to  sub- 
scribe for  Liberty  Bonds.  A  copy  of  the  letter  is  en- 
closed, and  this  Board  recommends  that  members  co- 
operate as  suggested.  L.  S.  Owen,  Secretary. 


Washington,  D.  C,  Sept.  24,  1917. 

Dear  Sir:  Your  Government  is  at  war  in  defense 
of  American  honor  and  American  rights.  It  is  a  war 
in  which  the  United  States  must  be  successful  if  your 
liberty  and  your  freedom  are  to  remain  untrammelled. 
To  carry  it  on  your  Government  must  have  funds. 
Our  men  at  the  front  must  be  supplied  with  food  and 
all  the  things  essential  to  victory.  The  second  Liberty 
Loan  of  1917  will  soon  be  announced  by  Secretary 
McAdoo.  Its  proceeds  will  be  used  to  purchase  sup- 
plies for  our  men  on  the  firing  line  and  for  those  of 
our  allies  with  whom  we  have  made  common  cause.  It 
is  the  duty  of  every  patriotic  American  to  do  all  he  can 
to  make  ^he  second  Liberty  Loan  an  overwhelming  suc- 
cess. 

Many  of  the  members  of  your  organization  are  em- 
ployers of  labor.  Herein  lies  a  field  where  much  can 
be  accomplished.  Every  employer  should  begin  at  once 
to  urge  his  employees  to  save  as  much  as  possible  from 
their  wages  to  invest  in  the  second  Liberty  Loan.  Em- 
ployers, in  many  instances,  can  arrange  with  their  em- 
ployees to  deduct  a  certain  amount  from  their  wages 
each  week,  the  sum  so  deducted  to  be  applied  to  the 
purchase  of  Liberty  Bonds.  It  makes  no  difference  how 
small  or  how  large  this  saving  may  be.  The  larger  the 
number  of  subscribers  the  greater  the  moral  effect  upon 
those  countries  the  rulers  of  which  have  forced  the 
United  States  Government  to  take  up  arms  to  defend 
American  honor  and  American  rights.  Any  bank  will 
be  glad  to  co  operate. 

Liberty  Bonds  are  the  safest  investment  in  the 
world.     The  money  thus  derived  will  be  spent  in  this 
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country.  The  purchase  of  Liberty  Bonds  affords  every- 
one an  opportunity  to  demonstrate  his  patriotism  in  a 
substantial  war.  He  lends  his  money  to  his  Govern- 
ment at  a  good  rate  of  interest  and  will  receive  his 
principal  back  after  a  fixed  number  of  years.  A  Liberty 
Bond  may  save  a  soldier.  It  will  help  to  shorten  this 
conflict  by  providing-  your  Government  with  sufficient 
funds  to  conduct  the  war  in  an  efficient  manner  and 
hasten  the  advent  of  peace.  There  should  be  a  Liberty 
Bond  in  every  home. 

You  will  be  performing  a  patriotic  act  by  urging 
upou  the  members  of  your  organization  the  necessity  of 
saving  for  the  second  Liberty  Loan  in  order  that  your 
Government  may  obtain  the  money  necessary  to  conduct 
this  war  successfully.  Oscar  A.  Price, 

Director  of  Publicity. 


A     TRIP     TO     CHINATOWN. 


vJOUNDS  interesting,  doesn't  it?  Well,  it  is;  especi- 
^  ally  if  for  the  purpose  of  visiting  the  showroom  of 
Soy  Kee  &  Co.,  7  and  9  Mott  street.  This  will  prove  a 
veritable  education  to  the  buyer  who  has  never  been 
there.  It  is  not  difficult  to  reach,  either.  The  Third 
avenue  elevated  to  Chatham  square  or  the  subway  to 
Worth  street  land  one  within  a  stone's  throw.  Many 
buyers  throughout  the  country  are  already  reaping 
handsome  profits  in  the  handling  of  the  goods  of  this 
concern — which,  by  the  way,  carries  one  of  the  largest 
stocks  in  America.  It  is  headquarters  for  the  famous 
Chinese  medallion  tableware,  the  salable  qualities  of 
which  need  no  introduction  to  the  well-posted  dealer. 
Neither  does  the  quaint  Blue  Canton  ware.  Both  are 
stocked  in  over  400  numbers.  The  latter  was  first 
brought  to  this  country  years  ago  by  sea  captains  re- 
turning from  China,  and  immediately  found  a  place  in 
the  hearts  of  the  American  people.  From  this  display 
the  visitor  passes  to  one  of  the  most  interesting  collec- 
tions of  art  pottery  ever  assembled  by  an  importer. 
Here  will  be  found  tea-leaf  gla7,e,  the  powder  blue,  rob- 
bin's  egg  blue,  lavender,  yellow,  crackled,  mirror  black, 
ox-blood,  etc.,  together  with  reproductions  of  antiques 
at  a  fraction   of  the  cost  of   the  originals.     Among  the 


other  multifarious  attractions  are  embroideries,  linens, 
silks,  baskets,  brasses,  bronzes,  teakwood,  lamps,  Man- 
darin coats,  incense,  bowls,  trays,  lacquers  and  jades. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishiugr, 
1,  lamps;  t,  toys;  s,  silverware. 


TN  addition   to  those   noted  under  the  head  of  "Per- 
*■    sonal, ' '  the  following  buyers  were  reported  this  week: 

F  W  Gardner,  c,  g,  Shepard,  Norwell  Co,  Boston.     220 

Fifth  ave. 
J  Hertzberg,  hf,  s,  S  Kann  &  Sons,  Washington,  D  C. 

432  Fourth  ave. 
C  C  Smith,  c,  g,  hf,  T  Smith  Co,  Boston.     470  Fourth 

ave. 
Miss    L   V    Hull,  g,  Mandel    Bros,  Chicago.     13   East 

•     22d. 
P    L    Beck,    t,  c,  g,   Baltimore    Bargain    House.     354 

Fourth  ave. 
F  J  Smith,  s,  Gilchrist  Co,  Boston.     404  Fourth  ave. 
R    T  Hatch,  hf,  Eldridge    &    Hatch,  Salt    Lake    City. 

Herald  sq. 
W    H    Behringer,  hf,  c,  s,  Hess    Bros,  Allencown,  Pa. 

41  Union  sq . 
B  G  Twitchell,  hf,  s,  Callender,  McAuslan    &    Troup, 

Providence,  R  I.     230  Fifth  ave. 
Mrs  J  C  Nourse,  s,  Woodward  &  Lothrop,  Washington, 

D  C.     334  Fourth  ave. 
A  J  Conroy,  hf,  A  J  Conroy  Co,  Cincinnati.     Murray 

Hill. 
A   F    Brockman,  hf,  The    Fair,  Chicago.     235   Fourth 

ave. 
L  F  Rosenberg,  1,  Metals  Products    Corp,  Providence, 

R  I.     Breslin. 
W  B  Stanton,  hf,  t,  Stewart  &  Co,  Baltimore.     2  West 

37th. 
Miss  F  Nudd,  t,  N  Filene's  Sons  Co,  Boston.     116  West 

32d. 
J  W  Boston,  hf,  t,  Famous  &    Barr  Co,  St    Louis.     37 

West  26th. 
Mrs  H  L  Boughton,  c,  g,  H    L    Boughton    Store,  Cat- 
skill,  N  Y.     Continental. 


BLUE     'ANTON      VVAKK     AT     SOY     KICK     &     CO.'S 


IS 


The  stress  under  which  manufactur- 
East  Liverpool     ing  potters  have  been  working:  dur- 
and   Vicinity       ing-  the  past  two  years  has  in  some 
instances  almost  reached  the  break- 
ing point.     "If  I  thought  I  had  to  undergo  the  physical 
and  mental  strain  the  next  two  years  that  I  have  had  in 
the  past   two  I   would  be  more   than  pleased  to  be  re- 
lieved of  all  my  pottery  interests   and  seek  other  walks 
of  life,"  said  a  well-known  manufacturer  this  week. 

»     * 

Information  was  received  here  this  week  from  Lon- 
don, England,  to  the  effect  that  the  Associated  China 
Clays,  Ltd.,  has  been  formed  by  manufacturers  to  con- 
trol sales  and  avoid  needless  competition.  The  com- 
bination is  not  in  any  sense  a  trust,  but  has  been  organ- 
ized to  safeguard  the  welfare  of  the  trade  generally. 

•  * 

The  demand  for  ware  for  the  army  grows  more  ac- 
tive. The  principal  items  wanted  are  seven-inch  plates, 
bowls,  butters,  sugars,  and  big  unhandled  cups.  Buy- 
ers have  offered  to  place  orders  for  lots  of  50,000  dozen 
or  more  of  these  items,  but  manufacturers  are  unable 
to  take  on  such  business  individually.  Army  contrac- 
tors and  jobbers  are  anxious  to  place  orders  for  any  part 
of   the   above   items   if   any  kind   of   delivery   can  be 

secured. 

*  * 

Operations  have  been  started  at  the  plant  of  the 
Sterling  China  Co.,  in  Wellsville,  O.,  which  took  over 
the  former  Patterson  Bros.  Co.  yellow  ware  plant.  The 
concern   is  now  at   work  on   an  order   for  5,000   dozen 

handled  mugs. 

#  • 

Thomas  W.  Pinder,  with  Kniffin  &  Demarest  Co., 
New  York,  was  here  a  few  days  ago  buying  hotel  ware, 
the   company  being  in  need  of  immediate  supplies  for 

government  purposes. 

*  • 

An  illustration  of  how  some  employees  try  to  "put 
it  over  '  was  given  here  this  week  when  a  decorating- 
kiln  fireman  was  found  to  be  filling  only  part  of  a  kiln 
and  then  sealing  the  door.  This  theft  of  space  had  been 
going  on  for  some  time  before  the  firm  noticed  the  de- 


crease in  the  volume  of  decorated  ware.  An  investi- 
gation followed,  with  the  result  that  the  v/orkman  was 
promptly  dismissed. 

The  demand  for  salads  just  now  is  greater  than  the 
supply.  Manufacturers  are  unable  to  keep  up  with 
orders,  which  are  being  placed  for  hundred-gross  lots. 

*  * 

On  account  of  the  inactivity  at  present  among  the 
pottery  modelers  some  of  them  are  offering  designs  to 
the   glass   trade,  especially   in   the  lighting  glassware 

branch. 

*  * 

One  of  the  purchases  made  here  for  a  jobbing 
house  a  few  weeks  ago  was  a  carload  of  covered  sugars. 
Not  another  item  was  included  in  the  shipment. 

*  * 

The  receipt  here  of  sagger  clay  in  ventilated  pro- 
duce cars  shows  to  what  extremes  the  carriers  are  put 
in  order  to  get  raw  materials  to  the  factories.  Sev- 
eral cars  of  this  kind  containing  Southern  clay  were  re- 
ceived in  this  district  this  week. 

»     ♦ 

Among  the  buyers  visiting  the  district  of  late  were 
Fred  Schmidt,  of  Brinsmaid  &  Co.,  Des  Moines,  Iowa. 

*  * 

As  a  general  rule  the  pottery  manufacturers  are  not 
making  prices  for  1918  delivery.  All  future  business 
is  being  booked— if  accepted— at  an  open  price.  No 
one  can  tell  what  the  future  will  develop. 

*  * 

Pending  the  result  of  the  workers'  referendum 
vote,  everybody  is  "marking  time."  The  air  is  full  of 
rumors,  of  course;  but.  the  action  of  the  men  cannot  be 
predicated.     There  is  nothing  for  it  but  wait. 

# 

A  special  meeting  of  members  of  the  United  States 
Potters'  Association  was  held  in  the  rooms  of  the  Pot- 
ters' Club  on  Wednesday  afternoon  to  discuss  the  situ- 
ation. 

»      * 

The  calendar  plaque  line  of  the  D.  E.  McNicol  Pot- 
tery Co.  is  having  an  exceptionally  heavy  demand  this 
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season.  Those  decorations  possessing  navy  or  war 
scenes  are  in  particular  favor,  battleship  decorations 
especially  being  called  for  in  large  lots. 


THE    CONDITION    OF     BUSINESS. 


Business  conditions  for  the  week  have 
New  York     been  rather  unusual  in  that  while  some 

houses  were  very  busy,  a  lot  more  found 
things  very  dull.  The  buyers  who  have  been  here  in 
force  for  two  weeks  or  more  had  their  ranks  augmented 
by  new  arrivals,  largely  from  Canada.  The  Japan- 
ese and  English  importers  were  the  chief  beneficiar- 
ies, the  former  doing  probably  the  greatest  business  in 
their  history.  While  the  French  importers  did  some 
trade,  it  did  not  compare  with  that  of  the  others.  Mail 
orders  were  fair,  and  men  on  the  road  sent  in  good  de- 
mands.   

Local  agents  for  domestic  crockery  and  glassware 
are  not  doing  as  much  as  they  expected.  They  com- 
plain that  city  buyers  are  not  anticipating  their  wants 
as  liberally  as  they  should  for  their  own  good;  although 
in  the  case  of  glassware  the  notification  from  the  fac- 
tories that  orders  at  present  prices  will  be  taken  for  de- 
livery up  to  January  first  was  joyfully  received  and  re- 
sulted in  some  orders  being  placed.  No  prices  for  1918 
delivery  will  be  considered. 


Retail  trade  has  improved  materially  all  over  the 
city  and  nearby  territory,  and  while  not  booming  it  is 
more  like  what  it  ought  to  be  than  it  was  last  week. 


The  West  reports  a  big  retail  trade  in  every  sec- 
tion, the  call  for  goods  being  so  large  that  it  cannot  be 
met.  If  the  pottery  situation  is  not  cleared  soon  there 
will  be  a  Western  famine  in  American  wares. 


The  South,  which  showed  sign  of  revival  last  week, 
now  reports  good  business,  as  also  does  the  Pacific 
Coast.  

Retail  trade  in  New  England  is  improving,  and  is 
now  almost  normal.      

With  all  these  good  reports,  it  looks  as  though  the 

predictions  made  constantly  in  this  column  of  a  big  fall 

business  are  being  realized.     The  only  drawback  is  the 

scarcity  of  goods. 

V 

Quite  an  improvement   in   current 

Pittsburgh  and    orders  is  noted  in  the  glass  business, 

Vicinity  the  demand    being:  more  active  for 

the  entire  general  line.     The  blank 

business  is  also  showing  an    improvement,  due  to  the 

fact  that  the  cutting  Bhopa  an  preparing  for  the  holiday 

,n.     Pressed    blai  in    very  active  demand. 

m  and  ttemwan  are  holding  their  own,     Lighting 


glass  shows  an  improvement,  some  large  contracts  hav- 
ing been  awarded  the  manufacturers.  The  display  jar 
business  is  also  taking  on  a  new  lease  of  life.  Manu- 
facturers refuse  to  quote  prices  for  next  season's  deliv- 
ery, on  account  of  being  unable  to  forcast  costs  of  mater- 
ials and  labor. 

>• 

Manufacturers  of  pottery  and  their 
East  Liverpool     employees     are    "marking     time" 
and  Vicinity       pending  the  referendum  vote  on  the 
wage    propositions.     The    ultimate 
outcome    is   not   being    discounted.     The    demand  for 
merchandise    continues    as    active    as    ever,  the  entire 
general  line  being  wanted  in  heavy  volume.     At  pres- 
ent it  is  an  utter  impossibility  to  obtain  the  necessary 
production. 

y 

Business  has  picked  -up  wonderfully.  Out- 
Boston     of-town   buyers   have   been  numerous,  and 

many  orders  came  in  by  mail.  Retail  trade 
is  active  owing  to  the  return  of  householders  from  sum- 
mer sojournings  and  the  necessity  for  replenishment  of 
their  city  homes. 

Conditions  are  excellent,  both  wholesale  and 
Chicago     retail  buying  being  active.     Factory  repre- 
sentatives   in  pottery,  glass  and  lamp  lines 
are  in  receipt   of  good  orders   by  mail    and  from    their 
travelers,  and  the   department  stores  are  crowded  with 
customers. 


HUNGRY     FOR     GOODS. 


AS  reported  in  last  week's  issue,  James  McCreery  & 
Co.,  who  have  long  had  the  reputation  of  purvey- 
ing to  the  best  trade  of  the  city  in  china  and  glassware, 
have  opened  a  housefurnishing  department.  The  first 
intimation  the  public  had  of  their  purpose  was  contained 
in  page  advertisements  in  the  Sunday  newspapers.  F. 
E.  Bermas,  who  has  charge  of  the  china  department, 
had  been  quietly  preparing  for  the  opening  for  weeks, 
and  had  acquired  what  he  thought  would  be  a  sufficient 
stock,  but  the  crowd  that  came  Monday  nearly  swamped 
them.  So  great  was  the  demand,  there  were  not  clerks 
enough  to  wait  on  the  people.  Then  a  brilliant  idea 
occurred  to  Mr.  Bermas.  He  cleared  an  aisle  of  lamps, 
put  in  kitchen  tables,  and  installed  twenty  girls,  each 
with  a  copy  of  the  advertisement  before  them,  and  they 
took  orders  for  the  wares  from  the  illustrations.  Be. 
fore  night  one  h^lf  the  stock  was  sold,  and  by  Tuesday 
night  it  was  all  gone.  The  telegraph  was  brought  into 
play,  and  by  Wednesday  a  further  supply  was  available, 
and  the  good  work  went  on  all  the  week.  As  an  in- 
dication of  how  goods  sold,  Mr.  Be-mas  first  ordered 
fifty  pieces  of  one  fairly  expensive  article,  and  before  the 
end  of  the  week  had  bought  and  sold  five  hundred. 
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There  is  every  reason  for  believing 

Pittsburgh  and     that  the  prices  on    packages,  espe- 

Vicinity  cially  barrels,  will  be  advanced  later 

on.     The    wages    of   coopers    have 

been  materially  advanced  during  the  last  few  months, 

and  it  is  the  general  belief  that  barrels  will    cost    from 

ten  to  twelve  cents  more   than  current   prices  on  and 

after  January    1.     Cooperage    material    is    exceedingly 

hard  to  secure  at  present,  due  to  the  fact  that  cars  are 

not  at  the  disposal  of  the  sawmills,  and  there    is  also  a 

shortage  of  workmen. 

The  general  rule  of  glass  manufacturers  from  now 
on  until  the  end  of  the  year  will  be  to  accept  business 
for  shipment  on  or  before  January  1  next  at  prevailing 
prices.  Within  a  few  weeks  some  of  the  larger  buyers 
of  glassware  throughout  the  country  will  seek  to  place 
specifications  for  1918  shipment,  but  the  manufacturers 
are  so  much  at  sea  at  present  that  it  will  be  impossible 
for  the  sales  managers  to  offer  quotations  for  January 
and  February  delivery.  It  is  the  opinion  of  the  manu- 
facturers that  labor  conditions  will  get  worse,  instead  of 
better.     If  so,  costs  will  be  still  further  increased. 


The  United  States  Glass  Co.  has  purchased  the  en- 
tire equipment  of  show  and  display  jar  molds  of  Ripley 
&  Co. ,  Connellsville,  Pa. ,  and  will  continue  to  fill  orders 
for  the  line  at  the  same  list  the  Ripley  concern  sold. 
With  this  addition  the  "States"  is  the  largest  manu- 
facturer of  show  and  display  jars  in  the  country.  A 
new  catalogue  of  the  entire  line  has  just  been  issued. 


Girls  are  now  being  employed  to  open  the  molds 
after  glass  has  been  molded,  and  to  carry  the  ware 
from  the  benches  to  the  lehrs.  In  some  of  the  factories 
the  girls  are  wearing  their  usual  mode  of  attire;  in  others 
suitable  uniforms  are  provided.  It  is  reported  that  they 
are  giving  excellent  satisfaction,  and  that  the  number 
will  be  steadily  increased. 


It  is  said  that  over  500  young  men  from  the  vicinity 
of  Jeannette,  Pa.,  have  either  enlisted  or  been  drafted, 
and  the  glass  factories  in  that  section  are  suffering  for 


lack  of  help  in  many  departments.  Last  Saturday 
several  hundred  draftees  left  the  Jeannette  district, 
among  them  being  many  from  the  glass  plants. 

No  information  is  available  here  as  to  when  opera- 
tions will  be  resumed  at  the  plant  of  Ripley  &  Co. ,  Con- 
nellsville, Pa.  The  company  refused  to  sign  the  new 
increased  gas  rate  contract,  as  it  would  have  involved 
an  additional  expenditure  of  $50  per  day  for  fuel. 


A  general  meeting  of  glass  manufacturers  will  likely 
be  held  here  within  the  next  fortnight  to  go  deep  into 
the  labor  and  material  situation. 


Glass  salesmen  on  the  road  have  been  forwarding 
to  the  home  offices  favorable  business  on  practically  all 
lines.  While  blown  ware  and  packers'  goods  are  sold 
up  for  months  ahead  with  some  factories,  orders  can  be 
handled  promptly  for  numerous  other  items.  The  lull 
in  the  summer  gave  manufacturers  an  opportunity  to 
clean  a  lot  of  old  orders  from  their  files. 


Glass  decorators  report  that  the  demand  fcr  sou- 
venirs for  the  country  fair  trade  is  exceptionally  brisk 
just  now. 

The  age  limit  in  the  Western  Glass  and  Pottery 
Association  is  to  be  extended  to  fifty  years.  A  resolu- 
tion has  also  been  adopted  whereby  the  dues  and  as- 
sessments of  those  members  now  in  the  service  will  be 
cared  for  by  the  Association  while  they  are  away  on 
duty.  

Albert  Handle,  assistant  general  manager  of  the 
Superior  Glass  Co.,  Martin's  Ferry,  O.,  after  visiting 
relatives  in  Cumberland,  Md.,  left  for  a  Southern 
camp.  His  was  one  of  the  first  of  the  draft  numbers 
called. 

Packing  houses  throughout  the  country  are  now  re- 
ceiving bottles  from  the  factories  in  solid  carlots  packed 
with  straw  between  the  "layers,"  and  find  that  the 
breakage  is  astonishingly  small.  Bottles  formerly 
were  shipped  in  slat  crates,  but  war  conditions  have 
brought  about  the  present  method  of  packing. 
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NEW    YORK,  SEPT.  27,  1917 

A  MEETING  of  representatives  cf  the  entire  trade — 
crockery,  glassware,  lamps,  housefurnishings  and 
allied  branches — has  been  called  for  Friday  at  11  a.m. 
in  the  rooms  of  the  Crockery  Board  of  Trade  to  appoint 
a  committee  to  co-operate  with  the  central  committee  of 
the  Federal  Reserve  Bank  in  the  distribution  of  the 
second  Liberty  loan  next  week.  A  full  attendance  is 
earnestly  desired,  in  order  that  the  movement,  so  aus- 
piciously begun,  may  be  carried  forward  with  enthusi- 
asm and  the  project  crowned  with  the  success  it  richly 
deserves.  

OX  another  page  the  Homer  Laughlin  China  Co.  set 
forth  the  evils  of  selling  cups  and  saucers  without 
including  other  items.  It  is  a  sermon  well  worth  read- 
ing—and heeding. 

^>HE  Government  having  fixed  the  price  of  copper  at 
231/j  cents,  lamp                                now  have  a  basis 
on  which  they  can  figure  costs.     There  does  not  seem, 
however,  to  be  any  clf.use  in  the  act  insuring  delivery, 
e  producers    have  a  way  of  being  "Sold  up  !  but — 
der  might  b.  1  through  if ." 


THE     POTTERY     MANUFACTURING     SITUATION 


■  i 


1"»HE  k  between  the  manufacturing  pottersand 

the   operativ  tnfortunate.     Naturally, 

the  w  are  takin; 

know  that  th<  full,  thai    I 

q  the  put  the  i  xews  on. 


Their  attitude  is  all  the  more  exasperating  because  the 
manufacturers  had  voluntarily  abrogated  a  contract 
which  was  to  last  until  October  1  of  this  year,  and,  un- 
solicited, granted  them  two  separate  increases  in  wages. 

From  what  can  be  gathered  it  is  quite  evident  that 
the  men  went  into  the  conference  spoiling  fcr  a  fight. 
And  it  looks  as  if  they  had  it,  got  enough  for  the  time 
being,  and  "passed  the  buck"  to  the  individual  work- 
ers. If  the  latter  by  their  referendum  vote  insist  on 
getting  everything  they  will  run  up  against  the  very 
patent  fact  that  the  manufacturers  cannot  grant  impos- 
sibilities. 

A  strike  or  a  lockout  now  would  be  disastrous. 
There  is  a  shortage  of  ware  as  it  is,  and  to  close  the 
potteries  for  even  a  week  would  cause  the  situation  to 
become  acute.  Buyers  would  naturally  turn  to  English 
goods,  and  as  the  supply  from  that  country  is  increas- 
ing very  rapidly  would  find  little  trouble  in  securing 
stocks.  In  fact,  some  of  them  are  already  increasing 
their  orders  for  English  crockery,  as  they  claim  they 
can  get  ware  from  across  the -water  quicker  than  from 
East  Liverpool. 

It  is  devoutly  hoped  that  an  amicable  arrangement 
may  be  reached.  It  is  not  only  the  manufacturing  pot- 
ters and  their  workers  who  are  to  be  considered.  The 
whole  country  would  be  affected  if  the  potteries  were 
closed. 


THE     WAR'S     INCENTIVE. 


rPHE  war  has  given  our  manufacturers  of  pottery  and 
•*■  glassware  a  fillip  that  nothing  else  could.  In  spite 
of  the  drawbacks  occasioned  by  lack  of  raw  materials 
and  the  shortage  of  labor  there  has  been  a  marked  im 
provement  along  sotne  lines.  Hotel  ware  has  reached 
a  stage  of  perfection  that  is  very  gratifying.  There  are 
items  on  the  market  to-day  that  meet  the  requirements 
of  the  most  exacting  Boniface,  not  only  in  quality  of 
body  and  glaze,  but  in  excellence  of  decoration.  While 
regular  semi-porcelain  ware  has  not  shown  very  much 
change,  there  have  been  one  or  two  new  lines  produced 
which  evince  decided  improvement,  and  on  all  the 
lines  the  decorations  this  year  are  much  better. 

Professor  Alexander  Silverman,  of  the  University 
of  Pittsburgh,  is  authority  for  the  statement  that 
through  recent  tests  made  in  the  Government  labora- 
tories it  was  shown  that  five  brands  of  glassware  made 
here  since  the  outbreak  of  the  European  war  were  not 
only  equal  to  the  famous  product  of  the  Jena  plant  in 
Germany,  but  in  some  respects  even  superior. 

( >ne  of  the  leading  cut  glass  houses  of  this  country 
has  produced  specimens  of  rock  crystal  equaling  any- 
thing that  can  be  turned  out  anywhere  in  the  world, 
and  a  well-known  decorator  is  doing  gold  work  on  both 
china  and  glass  that  is  as  near  perfection  as  possible. 
Acid  etched  or  encrusted  gold  decorations  on  high 
potterj  and  glass  had  hitherto  been  left  largely 
i"  ill-  English  and  French  manufacturers,     There  was 
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a  market  for  this  kind  of  work;  and  as  there  was  diffi- 
culty in  getting-  a  supply  something  had  to  be  done,  and 
this  decorator  did  it. 


WAGES     AND     SELLING     PRICES. 


rPHE  domestic  pottery   situation  is  very  much  mixed. 
*■       The  unexpected  disruption  of  the  wage  convention 
at  Atlantic  City  leaves  everything  up  in  the  air. 

A  rush  of  orders  followed  the  news  exclusively 
published  in  our  last  week's  issue,  the  "wise  ones"  pos- 
sibly figuring  that  an  extension  of  time  when  the  man- 
ufacturers would  have  to  adopt  a  new  wage  scale  had 
been  granted,  and  they  could  thus  get  in  at  prevailing 
prices.  It  is  exceedingly  doubtful  if  they  are  accepted, 
as  no  one  knows  what  the  result  of  the  workers'  vote 
will  be. 

A  liberal  increase  uf  wages  is  offered,  and  natur- 
ally an  advance  in  selling  prices  will  foliow.  What  this 
will  be  no  one  can  now  predict;  but  figuring  on  the  in- 
creases the  manufacturers  are  willing  to  give  the  men 
it  will  not  be  less  than  ten  per  cent,  and  it  may  be  fif- 
teen. 


PERSONAL. 


HERE  is  one  Canadian  who  occasionally 
permits  the  war  to  be  temporarily  superseded 
on  the  front  page  of  his  mind  by  something 
else.  C.  D.  McCaughey,  of  the  Thomas  Co., 
Quebec,  who  was  here  this  week  placing  orders, 
was  full  of  enthusiasm  over  the  successful  raising  of 
the  span  to  complete  the  big  bridge  over  the  St.  Law- 
rence. Referring  to  business,  he  said  it  had  been 
wonderfully  good  for  three  years.  Owing  to  the  needs 
of  the  munition  factories  in  his  neighborhood  labor  had 
been  in  active  demand  at  high  rates,  and  money  had 
been  spent  freely.  Lately  there  has  been  a  slight  cur- 
tailment in  this  respect,  but  now  the  farmer  is  making 
big  money,  and  the  outlook  is  good  for  a  continuance 
of  prosperous  times. 

William  H  Phillips,  of  the  Smith-Phillips  China 
Co.,  and  Robert  T.  Hall,  of  the  Hall  China  Co.,  East 
Liverpool,  journeyed  to  New  York  together,  arriving 
Monday  morning.  While  each  had  a  little  special  busi- 
ness to  attend  to,  the  main  object  of  both  was  to  look 
over  the  New  York  market  and  size  up  the  situation. 

A.  B.  Scroggins,  Jr.,  of  the  Fostoria  Glass  Co., 
Moundsville,  W.  Va.,  came  to  New  York  last  Friday 
morning, attended  a  banquet  given  by  the'  Rice  Leaders 
of  the  World,"  and  went  home  on  Saturday.  For  the 
information  of  those  who  do  not  already  know,  it  may 
be  stated  that  the  ''Rice  Leaders  of  the  World"  is  an 


advertising  association  which  "brightens  the  corner" 
of  a  part  of  Broadway  with  electric  signs,  and,  the 
Fostoria  Glass  Co.  helps  pays  the  hill. 

A.  E.  Barbour,  of  Johnson  &  Barbour,  London, 
Canada,  was  buying  in  New  York  this  week.  He  con- 
firms the  tales  of  good  business  in  his  section,  and,  like 
all  the  others,  needs  more  merchandise. 

W.  G.  Ryan,  of  the  Webster,  Smith  Co.,  Halifax, 
N.  S.,  is  in  town  placing  orders.  He  too,  reports 
plenty  of  business  and  a  scarcity  of  wares. 

E.  L.  Bates  left  on  Monday  night  for  Meriden, 
Conn.,  to  inspect  the  new  plant  of  AVebster  &  Brigg- 
mann,  the  cut  glass  manufacturers  for  whom  he  is 
agent. 

Silas  Ichenhauser,  an  old  and  valued  friend,  is  in 
town,  registered  at  the  Elks  Club.  He  has  been  com- 
ing to  New  York  more  years  than  it  would  be  wise  to 
mention  for  fear  he  might  be  thought  older  than  he  is. 
We  can  safely  say,  however,  that  he  began  buying  at 
an  age  when  most  buyers  are  in  school.  He  is  the  same 
Silas  as  ever,  does  not  look  a  day  older,  and  is  as  wel- 
come as  the  flowers  in  May. 

Henry  Nierlinger  of  Toronto,  Canada,  was  in  town 
last  week,  accompanied  by  George  Priestman,  who  as- 
sisted him  in  buying.  They  have  nothing  but  good  to 
say  about  business,  and  are  getting  plenty  of  merchan- 
dise. 

* 

H.  A.  Ross,  general  sales  manager  of  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.,  arrived  in  the  city 
on  Monday  to  spend  several  days  here  consulting  with 
Manager  Chas.  Kraft.  Mr.  Ross  is  looking  and  feeling 
fine  after  his  recent  three  months'  trip  to  the  Pacific 
coast.  He  visited  the  Philadelphia  office  en  route  to 
New  York,  and  expects  to  run  over  to  Boston  to  see 
how  matters  are  shaping  up  there  before  returning  to 
Pittsburgh. 

Emerson  Nichols,  of  London,  Canada,  was  among 
the  Dominion  buyers  in  New  York  last  week.  Like  the 
rest  of  the  Canadians,  he  reports  excellent  business. 

The  trade  will  be  glad  to  learn  that  Miss  Annie 
Masch  has  again  located  in  the  metropolis,  this  time  as 
head  buyer  of  china  and  glassware  at  the  H.  Batter- 
man  store,  Brooklyn,  where  she  assumed  charge  of  the 
departments  on  Wednesday  of  last  week.  Miss  Masch's 
ability  as  a  buyer  was  often  commented  upon  during 
her  long  association  with  the  J.  B.  Greenhut  Co.,  this 
city,  and  later  with  the  Kaufmann  Department  Store, 


20 


Pittsburgh,  where  she  was  assistant  to  John  H.  Harris. 
Years  of  hard  work  and  thorough  capability  ably  fit  her 
for  the  position  of  head  buyer,  and  there  is  every  rea- 
son to  believe  that  the  Batterman  departments  will  have 
a  very  prosperous  career  under  her  management. 

E.  Torlotting  expects  to  open  up  at  the  Parker 
House,  Boston,  next  Monday,  where  he  will  exhibit  his 
lines  of  Gouda  art  pottery  and  glassware  specialties  for 
a  week. 

Charles  F.  Quaintance,  secretary  of  the  Herold 
China  and  Pottery  Co.,  Golden,  arrived  in  town  the 
latter  part  of  last  week  to  take  charge  of  the  concern's  ex- 
hibit at  the  National  Exposition  of  Chemical  Indus- 
tries now  being  held  at  the  Grand  Central  Palace. 

Chas.  Ashbaugh,  of  the  West  End  Pottery,  East 
Liverpool,  came  to  New  York  from  the  labor  confer- 
ence at  Atlantic  City,  where  he  was  a  delegate  from  the 
United  States  Potters'  Association.  He  feels  that  an 
amicable  adjustment  will  finally  be  reached. 

W.  E.  Smith,  of  Waterbury,  Conn.,  was  buying  here 
last  week.  He  says  business  is  wonderfully  good  in  his 
city.  The  munition  factories  are  paying  big  wages,  and 
the  employees  are  spending  their  money  as  fast  as  they 
get  it. 

John  J.  Hahn,  formerly  buyer  for  the  Richard 
Briggs  Co.,  Boston,  who  was  chronicled  in  last  week's 
issue  as  having  become  associated  with  the  H  Batter- 
man  Co.,  Brooklyn,  as  buyer,  is  the  assistant  mer- 
chandise manager  under  J.  Straus. 

E.  F.  Anderson,  of  Geo.  F.  Bassett  &  Co  ,  has  not 
had  a  real  vacation  so  far  this  year;  so  will  take  a  week 
off  and  go  to  Atlantic  City,  leaving  on  Saturday. 

E.  Munro,  buyer  for  the  Lyons  Dry  Goods  Co., 
Toledo,  O.,  arrived  in  New  York  on  Tuesday  and  reg- 
istered at  the  Breslin.  When  asked  about  business  in 
his  section  he  replied  that  it  was  simply  wonderful. 

A.  H.  Ledden  is  calling  on  the  trade  in  Baltimore 
and  Washington  this  week  with  the  Buffalo  Pottery's 
line  of  dinner  ware. 

II .  B.  Parks,   I  .1.,  who    was  buying  in  the 

city  this  week,  said  that  in  his  section  crops  were  never 

h    food   quality.     Cotton  was 

:ng  twenty-f'  pound  which  did  not  cost 

A',  an  example  of  the  abund- 


ance cf  money,  on  one  day  recently  seven  automobiles 
were  unloaded  from  a  freight  train,  all  consigned  to 
colored  people.  They  were  not  "flivvers,"  either;  one 
of  them  being  priced  at  $3,500.  Was  it  to  be  wondered 
at  that  business  was  good  ? 

Miss  Bessie  Bernstein,  who  has  been  one  of  the 
sales  staff  in  Gimbel  Eros.'  china  and  glassware  de- 
partments tor  the  past  four  years,  has  accepted  a  posi- 
tion with  the  L.  M.  Blumstein  125th  Street  Store  as  as- 
sistant buyer  under  Maurice  Nathan,  taking  the  place 
of  Miss  Wheeler,  who  has  resigned. 

Wm.  Nickel,  of  the  accounting  department  of  the 
United  States  Glass  Co.,  Pittsburgh,  dropped  in  at  the 
local  office  for  a  chat  with  Ed.  Craig  this  week  while 
here  on  a  short  vacation. 


MERCHANTS'    ASSOCIATION     YEAR     BOOK. 


'T^HE  members  of  The  Merchants'  Association  of  New 
*■  York  will  within  the  next  few  days  receive  the  1917 
Year  Book  of  the  organization.  This  volume,  which 
has  276  pages,  contains  a  report  of  the  activities  of  the 
Association  from  May  1,  1916,  to  April  30,  1917,  to- 
gether with  alphabetical  and  classified  lists  of  the  mem- 
bership, the  annual  reports  of  President  William  Fel- 
lowes  Morgan,  William  C.  Breed,  chairman  of  the  Mem- 
bers' Council,  andS.  C.  Mead,  secretary  of  the  Associa- 
tion, followed  by  th?  reports  of  the  managers  of  the 
Bureau  of  Research,  the  Foreign  Trade  Bureau,  the  In- 
dustrial Bureau,  the  Traffic  Bureau,  the  Convention 
Bureau,  the  Membership  Bureau,  the  Publicity  Bureau, 
the  Legislative  Service  Bureau,  and  the  Librarian. 


OUR     INCREASED     EXPORTS. 


SEVENTY-EIGHT  per  cent  of  the  more  than  six  bil- 
lion dollars'  worth  of  American  goods  exported  in 
the  fiscal  year  1917  consisted  of  wholly  or  partly  manu- 
factured goods.  In  1914,  the  last  normal  year  before 
the  war,  the  percentage  of  such  goods  exported  was 
only  59,  according  to  a  statement  issued  by  the  Bureau 
of  Foreign  and  Domestic  Commerce,  Among  them,  ac- 
cording to  governmental  reports,  glass  and  glassware 
increased  from  $3,729,623  in  1914  to  $13,556,517  in 
\')\7,  and  earthenware  and  china  from  $4,353,241  in 
1914  to  $6, 162,021  in  1917.  It  must  be  understood  that 
under  the  head  of  "glass  and  glassware"  the  govern- 
ment includes  bottles,  window  and  plate  glass,  and 
under  "earthenware  and  china"  all  articles  made  of 
clay,  such  as  tiles,  terra  cotta,  brick,  sewer  pipe,  etc. 
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Pointers  for  Buyers. 


Where  Live    Merchandise  May  Be  Obtained. 

Tips  to  Dealers  Looking  for  Ready 
Sellers. 


UNUSUAL   DISPLAY   OF   JAPANESE   CHINA. 

Morimura  Bros,  have  made  many  fine  displays  of 
Japanese  china  in  their  time,  but  they  have  never  be- 
fore had  the  variety  they  show  this  season,  nor  have 
they  ever  had  such  good  ware.  Their  white  china  with 
modern  designs  suitable  to  the  American  market  aston- 
ishes buyers.  They  are  particularly  strong  on  fancy 
short  lines,  which  include  cake  baskets,  salads,  fruit 
saucers,  and  other  small  wares.  In  art  goods,  both 
Japanese  and  Chinese,  there  is  an  abundance  of  good 
things  suited  to  the  needs  of  the  trade. 

HAND-PAINTED  GLASSWARE. 

Anyone  in  search  of  "something  good"  in  popular- 
priced  glassware  will  find  it  in  a  new  line  just  placed 
on  display  by  Manager  Ed.  Craig  at  the  New  York 
showroom  of  the  United  States  Glass  Co.— hand-painted 
decorations  on  jugs  and  tumblers,  the  work  being  well 
executed  and  the  coloring  and  arrangement  of  the  de- 
signs quite  unusual.  Among  the  flowers  depicted  are 
golden-rod,  poppies,  daisies,  and  orange  blossoms.  A 
gold  edging  at  the  top  of  the  items  adds  a  pretty  finish. 
Another  line  in  stemware  and  other  articles  also  intro- 
duces a  new  idea  in  figured  enamel  and  gold  decoration 
that  is  sure  to  be  appreciated  by  the  buyer  looking  for 
something  different. 

CAN  FILL  ORDERS  FOR  GRINDLEY  WARE. 

W.  S.  Pitcairn  is  offering  dinnerware  from  W.  H. 
Grindley  &  Co.,  England,  with  the  assurance  that  he 
can  fill  orders  within  a  reasonable  time,  and  in  his  ad- 
vertisement on  another  page  shows  one  of  the  patterns. 
The  shape  and  decoration  speak  for  themselves,  and  the 
fact  that  the  ware  is  of  Grindley  make  is  sufficient 
guarantee  of  a  fine  body  and  glaze. 

NEW   OIL   HEATER. 

In  the  Pittsburgh  Lamp,  Brass  and  Glass  Co. 's  ad- 
vertisement elsewhere  in  this  issue  will  be  found  the 
announcement  of  their  entry  into  the  oil  stove  field. 
The  "Success"  resembles  the  familiar  gas  heater  in  ap- 
pearance. It  is  exceedingly  economical  in  oil  consump- 
tion, burning  fifteen  hours  on  thirteen  cents'  worth  of 
oil,  which   is  a  strong  argument   in  its  favor  now  that 


coal  is  so  costly.  Unlike  most  oil  stoves,  it  is  not  an 
eyesore,  but,  rather,  an  ornament  to  a  room.  Further 
information,  with  illustrations  and  prices,  may  be  had 
by  writing  Department  22  at  the  concern's  factory  in 
Pittsburgh,  or  the  heater  may  be  seen — and  felt — at 
the  New  York  salesroom,  where  it  is  being  put  to  prac- 
tical use  on  chilly  days. 

TO   BE   HAD   FOR   THE   ASKING. 

The  new  sterling  list  just  issued  by  Maddock  & 
Miller  should  be  in  the  hands  of  every  crockery  dealer. 
It  gives  the  sterling  values  and  their  equivalents  in 
dollars  and  cents  from  $4  to  $20,  per  £,  covering  every- 
thing in  individual  pieces  up  to  complete  dinner  sets 
and  assortments.  There  is  also  a  list  of  the  different 
compositions  making  a  dinner  set.  The  book  is  indis- 
pensable in  every  crockery  establishment,  and  may  be 
had  for  the  asking.  All  that  is  necessary  is  to  drop  a 
postal  card  to  the  firm. 

THE    "iRAM"    AT   TAJIMI'S. 

Not  satisfied  with  their  already  noteworthy  accom- 
plishments in  supplying  the  trade  with  Japanese  mer- 
chandise of  a  decidedly  unusual  character,  the  Tajimi 
Co.  are  introducing  a  line  of  dinnerware  which  reflects 
considerable  forethought  and  preparation  to  get  some- 
thing that  would  strike  the  American  fancy.  There  is 
not  one  design  in  the  collection  but  what  will  prove  a 
good  seller.  On  its  fine  white  body  the  "Iram,"  shown 
in  the  concern's  advertisement  on  another  page  of  this 
issue — gold  band  and  line,  pink  rosebud  border — 
would  be  difficult  to  improve  upon.  The  display  of 
fancy  china  embraces  several  new  decorative  effects 
and  novelties,  and  there  is  an  extensive  exhibit  of 
lacquer  ware,  together  with  unique  creations  in 
bronzes,  lamps,  vases,  silver-inlaid  tables,  etc. 

NEW  EFFECTS  IN  ART  POTTERY. , 

The  Roseville  Pottery  has  added  a  large  number  of 
pieces  to  its  display  at  the  local  showroom.  In  the 
"Rosecraft"  line  there  are  new  shapes  and  colors,  to 
the  "Fontanello"  have  been  added  flower-holders  and 
new  sizes,  and  the  "Cameo"  has  been  augmented  by 
baskets  and   vases.     The  nursery  assortment  has  been 
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increased  by  the  addition  of  water  sets,  mugs,  a  new 
candlestick,  and  an  A.  D.  coffee  cup.  The  "Mostique" 
array  of  jardinieres  has  been  greatly  amplified.  In 
"Pauleo"  there  are  many  new  colorings,  one  in  light 
yellow  and  another  in  lemon  yellow  with  iridescent 
effects  being  particularly  noteworthy. 

EFFECTIVELY   DISPLAVED, 

The  E.  W.  Hammond  Co.  have  provided  an  exceed- 
ingly effective  setting  for  the  Economy  Tumbler  Co.'s 
line  which  they  just  acquired  for  representation  in  the 
New  York  market.  Over  half  of  one  side  of  the  spaci- 
ous salesroom  is  devoted  to  the  goods,  which  are  dis- 
played on  a  white-finished  mirror-backed  wall  fixture 
that  shows  the  samples  off  to  excellent  advantage. 


BOSTON     BUSINESS     NOTES. 


DUSINESS  continues  good  with  everybody,  and  re- 
*-*  ports  of  several  abnormal  orders  were  received 
this  week.  Buyers  from  nearby  places  were  here  in 
large  numbers,  and  there  were  many  mail  orders.  The 
retail  stores  report  that  their  trade,  too,  has  picked  up 
remarkably  fast  within  a  few  days,  owing  to  the  fact 
that  families  which  have  been  spending  the  summer  in 
the  mountains  or  at  the  seashore  are  nearly  all  home. 


Downtown  storekeepers  and  business  men  gener- 
ally will  be  pleased  to  learn  that  steps  are  being  taken 
at  City  Hall  to  put  a  damper  on  the  ease  with  which 
one  may  secure  a  permit  for  a  parade  and  tie-up  traffic 
and  the  doorways.  This  summer  there  have  been  so 
many  parades  that  the  cost  to  the  stores  has  been 
enormous,  if  one  reckoned  the  time  lost  by  clerks  and 
the  trade  lost  by  people  being  prevented  from  doing 
their  shopping.  Many  storekeepers  have  argued  for 
years  in  favor  of  restrictions  on  parades. 


When  the  Japanese  Commission  visited  Boston  the 
other  day  they  were  taken  to  the  Museum  of  Fine  Arts 
and  shown  what  is  claimed  to  be  the  finest  collection  of 
Japanese  ceramics  in  the  world.  They  were  greatly  in- 
terested in  the  display,  and  made  many  inquiries  re- 
garding a  number  of  pieces  and  how  the  collection  was 
secured.  

Department  stores  that  are  testing  the  no-wrap- 
ping-paper campaign  report  that  they  are  encountering 
far  less  "kickers"  than  anticipated. 


J.    Meredith    Miller,  of    Maddock    &    Miller,  New 
York,  has  been  at  Young's  Hotel. 


The  Mitchell,  Woodbury  Co.  is  experiencing  the 
greatest  rush  of  business  in  its  history,  and  has  arranged 
to  work  a  part  of  its  force  four  nights  each  week  indefi- 


nitely. The  present  outlook  is  that  this  sort  of  thing 
may  keep  up  for  a  long  time.  "Orders,  orders  every- 
where," said  General  Manager  Stuart.  "We  are  hav- 
ing hard  work  to  keep  up  with  them  even  by  working 
overtime." 


A  Steimer,  traveling  salesman  for  the  United  States 
Glass  Co.'s  New  England  sample  rooms,  returned  from 
a  trip  through  Maine  and  New  Hampshire  very  enthu- 
siastic over  results. 


"No  submarines  in  sight,"  was  the  information 
brought  to  town  this  week  by  E.  T.  Howes,  of  E.  T. 
Howes  &  Co.,  Wood's  Hole,  who  decided  that  his  store 
would  therefore  stand  still  further  stocking  up. 


The  number  of  girls  in  the  various  offices  who  seem 
to  have  caught  the  knitting-for-soldiers  fever  is  aston- 
ishing— although  there  are  suspicions  that  not  all  the 
sweaters,  mufflers  and  socks  are  intended  for  the 
trenches. 


Fred  Tepe,  representing  Hugh  Edmiston,  New 
York  City,  has  been  at  Young's  Hotel  showing  his  line 
this  week. 


O.  C.  Bumford    of   Colebrook,  N.  H.,   visited   the 
trade  a  few  days  ago,  placing  orders. 


Final  reports  from  the  New  England  coast  resorts, 
now  coming  in,  show  that  the  stores  and  studios  which 
cater  particularly  to  the  visitors  have  done  the  poorest 
business  in  years.  Those  at  the  mountain  resorts  have 
enjoyed  a  much  better  average  business. 


Isaac  Stein,  of  Plymouth,  was  calling  on  the  trade 
this  week. 


J.  J.  Hines,  of  New  York,  had  his  samples  on  dis- 
play at  the  New  England  Sample  Rooms. 


Among  the  nominees  for  governors  of  the  Retail 
Trade  Board  are  Frank  W.  Stearns,  of  R.  H.  Stearns 
Co.;  William  L.  Shearer,  Sr.,  Paine  Furniture  Co.; 
George  W;  Mitton,  Jordan- Marsh  Co.;  F.  Alexander 
Chandler,  Chandler  &  Farquhar;  and  Marcell  N.  Smith, 
of  Smith,  Patterson  Co. 


CHEMICAL     INDUSTRIES     EXPOSITION. 


THE  National  Exposition  of  Chemical  Industries  now 
being  held  at  the  Grand  Central  Palace  is  full  of 
interest  to  pottery  and  glass  men,  as  it  shows  what  the 
best  minds  of  the  country  are  doing  in  research  and  de- 
velopment along  these  lines.  It  should  be  visited  by 
everybody  in  the  trade.  All  could  learn  something  that 
would  be  of  advantage  in  their  business.  It  would  take 
every  page  of  this  edition  to  describe  the  various  exhi- 
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bits  in  detail,  and  even  then  the  importance  of  the  ex- 
position as  a  whole  would  be  only  partially  conveyed. 
While  the  articles  shown  are  of  special  interest  to  chem- 
ists, the  face  that  many  of  them  are  produced  by  the 
industries  we  represent  is  of  special  significance. 

Among-  the  exhibitors  in  our  lines  are  the  Ohio 
Pottery  Co.,  Guernsey  Earthenware  Co.,  Corning-  Glass 
Works,  Herold  China  and  Pottery  Co.,  Roessler  & 
Hasslacher  Chemical  Co.,  Whitall  &  Tatum,  Southern 
Potteries  Co.,  and  General  Ceramic  Co.  The  Central 
Railway,  the  Edgar  Co.,  and  the  Carolina,  Clinch- 
field  and  Ohio  Railroad  make  interesting  exhibits  of 
kaolin.  The  railroad  companies  are  seeking  to  show 
the  value  and  benefits  of  the  clay  fields  in  Georgia. 

The  exposition  closes  Saturday  night. 


AT     CHICAGO. 


BUSINESS  continues  eminently  satisfactory,  retail 
buying  showing  a  stronger  tone  as  the  fall  season 
reaches  the  zenith  of  shopping  activity.  The  managers 
of  the  crockery  and  glass  departments  in  the  State 
street  stores  point  to  the  fact  that  they  have  added  extra 
clerks  as  proof  of  increasing  business. 

*      • 

There  is  a  lively  fear  on  the  part  of  dealers  that 
glass  prices  will  again  advance,  and  there  is  some 
tendency  to  buy  merchandise  against  this  advance. 
However,  they  are  going  along  very  cautiously,  and  are 
not  stocking  heavily,  except  in   such  articles   as  have 

certain  sale. 

*  * 

The  representatives  of  the  various  glass  factories 
and  potteries  are  very  busy  at  this  time.  Not  many 
out-of-town  buyers  were  in  the  city  during  the  week, 
but  orders  by  mail  were  very  satisfactory,  while  travelers 
are  having  no  difficulty  in  booking  good  orders  through- 
out the  Central  West. 

*  ■> 

Leo  Arnstein,  buyer  of  crockery  and  glassware  for 
Ed  Schuster  &  Co.,  Milwaukee,  was  here  this  week. 

*  * 

Because  of  the  war  activities,  no  "Market  Week," 
similar  to  those  of  the  past,  is  to  be  held  in  Chicago 
this  year. 

Tom  Butcher,  of  the  Central  Glass  Works,  Wheel- 
ing, W.  Va.,  is  among  the  expected  arrivals  here  this 
week. 

Wilbur  Nash,  a  buyer  from  Memphis,  Tenn.,  who 
spent  a  few  days  in  the  city  last  week,  declares  that 
Chicago  would  enjoy  a  larger  trade  with  Southern 
merchants  if  more  travelers  were  sent  into  that  terri- 
tory. 

John  Ling,  buyer  for  Mandel  Bros.,  is  making 
great  preparations  for  the  display  of  holiday   specialties 


Nfcfe/Pull 

Mark  Prices  Plainly  and  Quickly. 

How  much  time  and  money  is  lost  in  your  store : 

First— In  marking  prices  on  china,  glass,  crockery,  French  ivory,  polished 

metal  articles,  and  other  merchandise  with  a  smooth  finish  ? 
Second— In  reading,  or  mis-reading,  partly  obliterated  and  illegible  price 

marks  on  these  articles  ? 

Do  a  little  "gum-shoe"  work  in  your  store.  Learn  V  what  this  loss  is  cost- 
ing you.  Then  eliminate  it  by  using  Blaisdell  nY  China  and  Glass 
Marking  Pencils— favorites  with  leading  merchants       ^^».     verywhere. 

These  smooth-writing,  long-wearing,  ever-ready  .pencils  \\  are  specially 
made  to  meet  the  requirements  of  the  china,  glass'and  \X  crockery  trade 
With  slight  pressure  they  make 'clean,  waterproof,  wear-  \2v  Proof  price 
marks  on  all  smooth  surfaces.  And  the  marks  can  be  removed 
quickly  when  desired.  You  can  also  brighten  up  your  store 
increase  your  sales  with  Blaisdell  China  and  Glass  Marking  Pencils. 
Use  them  for  coloring  show  cards  and  price  tickets,  for  making 
colored  signs  on  show  cases  and  your  windows. 

To  sharpen  a  Blaisdell,  just  "nick"  between  the  perforations  and 
"pull"  the  narrow  strip  of  paper  straightaway  —  quick,  clean, 
economical. 


BLAISDELL  CHINA  AND  GLASS  MARKING  PENCILS 
No.  173    Black  No.  166    Brown         No.  170    Yellow 

No.  141     Light  Blue         No.  168    Blue  No.  171    Green 

No.  169    White  No.  169    Red  No.  172^Purple 

Price  $1.35  per[dozen  ;  $13.50  per  gross. 
Order\by  number  from  your  jobber  or 
s  tat  toner,  or  write  to  us. 


PULL 


Paper 
Pencil 
Company 


in  his  department.  Mr.  Ling  has  purchased  many 
thousand  of  dollars'  worth  of  goods,  some  of  which,  of 
an  art  novelty  nature,  have  never  before  appeared  in 

this  market. 

•  » 

A  plan  is  on  foot  among  crockery  and  glass  men  to 
buy  a  block  of  seats  for  the  World  Series  between  the 
Chicago  White  Sox  and  the  New  York  Giants.  The 
tickets  are  sold  for  three  games,  not  for  single  games 
only,  with  money  refunded  if  only  two  games  are  played. 

•  • 

"Fall  prices  in  French  dinnerware,"  says  D.  H. 
Dearborn,  in  the  wholesale  department  of  Pitkin  & 
Brooks,  "have  not  yet  gone  any  higher  than  expected; 
but  there  is  a  big  scarcity — a  great  deal  more  so  than 
last  fall.     Further  advances  before  the  first  of  the  year 

seem  probable." 

*  * 

E.  E.  Besser,  manager  of  the  Chicago  branch  of 
George  Borgfeldt  &  Co.,  is  again  at  his  office  after 
having  been  slighly  ill  for  a  couple  of  days  last  week. 

*  • 

E.  R.  Grossman,  who  is  in  the  housefurnishings 
department  of  Stix,  Baer  &  Fuller,  St.  Louis,  was  in 
the  city  looking  around  last  week. 
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OBITUARY. 


HPHE  wife  of  Marc  T.  Lester,  editor  of  "Pottery, 
■■■  Glass,  Housefurnishings  and  Toys,"  published  at 
Toronto,  Canada,  passed  away  last  Saturday  night. 
The  sympathy  of  the  crockery  and  glass  trade  here  goes 
out  to  Mr.  Lester,  who  has  many  friends  in  New  York. 
She  leaves  a  married  daughter,  a  miss  in  her  teens,  and 
boy  and  girl  twins  about  eleven  years  old.  Mrs.  Lester 
was  as  popular  in  her  circle  as  her  husband  is  in  his, 
and  there  is  mourning  in  Toronto,  where  she  had  many, 
many  friends.  

Herman  P.  Kornahrens,  president  of  Herman 
Kornahrens,  Inc.,  manufacturers  of  wooden  and  willow 
ware,  died  Tuesday  morning  at  his  home  in  'Brooklyn 
from  heart  disease.     He  was  in  his  sixty-fifth  year. 


Henry  Willis  Prescott,  a  traveling  salesman  widely 
known  in  the  trade,  has  died  at  his  home  in  Hyde  Park, 
Mass.,  aged  fifty-nine.  He  had  been  blind  for  a  year 
and  a  half,  and  had  been  confined  to  his  bed  since  May. 
He  was  a  member  of  the  firm  of  Prescott  &  Co.,  dealers 
in  housefurnishings,  Dock  square,  Boston,  retiring  a 
few  years  ago.  He  was  a  member  of  the  United  Com- 
mercial Travelers,  Quarter-Century  Commercial  Travel- 
ing Men's  Association,  White  Mountain  Commercial 
Traveling  Men's  Association,  and  several  fraternal 
orders.  

Washington  Snelling,  who  for  more  than  sixty 
years  conducted  a  crockery  and  hardware  store  in  East 
Boston,  Mass.,  died  at  the  age  of  eight-six  years,  at 
Blue  Hill,  Me. 


THE     GOLFERS. 


|T  would  require  an  elastic  imagination  to  conceive  of 
A  anything  more  perfect  in  the  way  of  weather  than 
that  of  last  Thursday,  when  the  Pottery,  Glass  and 
Brass  Golf  Association  turned  out  at  the  Essex  County 
Country  Club,  West  Orange,  N.  J.,  to  play  the  fourth 
tournament  of  the  series  arranged  for  the  season. 

There  were  sixteen  players  present,  and  a  gallery 
of  five,  consisting  of  Geo.  B.  Jones,  Harry  Freese,  John 
Nixon,  Joseph  O'Gorman  and  F.  Calvin  Demarest. 

Chas.  C.  Ashbaugh,  president  of  the  West  End 
Pottery  Co.,  East  Liverpool,  who  is  an  enthusiastic 
golfer,  arrived  at  the  links  in  time  for  the  afternoon 
round — his  outfit,  from  sporty  white  flannel  trousers  and 
nobby  little  white  and  green  lid  to  golf-sticks,  being 
provided  by  the  ever-resourceful  Wm.  S.  Pitcairn,  who, 
by  the  way,  added  further  laurels  to  his  reputation  as  a 
host. 

The  luncheon  was  delicious,  and  added  not  a  little 
to  the  pleasure  of  a  day  well  snatched  from  the  cares  of 
business. 

The  Rev.  J.  C.  Donnell,  a  friend  and  guest  of  John 


J.  Miller,  was  low  man  with  a  net  score  of  167;  but  not 

being  a  member  of  the  club  was  eliminated  as  a  prize- 
winner, the    honor  falling   to    the  next   lowest,  W.  A. 

Lathrop,  with  a  total  of  175  for  the  thirty-six  holes. 

There  was  a  tie  for  second  place  between  John  Day 
and  K.  L.  Wedgwood,  both  registering  a  score  of  176, 

which  will  be  bitterly  contested  for  when  the  two  meet 

on  the  links  in  the  near  future  to  show  which  one  really 
is  entitled  to  the  honor. 

MORNING    ROUND. 

out              in             gross           hdcp  net 

Peck,  E.  H 55            48            103              0  103 

Pitcairn,  W.  S 57            43              94              0  94 

Dithridge,  J.  D.  ..49            51            100              7  93 

Owen,  L.  S 51            49            100              7  93 

Miller,  J.J. 59            48            107              7  100 

Muirheid,  H.  P....54            48            102              7  95 

Wedgwood,  K.  L.. 53            39              92            10  82 

Hinman,  L.  S 54            47            101              6  95 

Donnell,Rev.J.C49            48              97            12  85 

Dodson.C.A 56            60            116            17  99 

Lathrop,  W.  A.... 59            48            107            17  90 

Gray,  H.C 62            52            114            25  89 

Day,  J 53            54            107            20  87 

Anderson,  E.  F....  66            64            130            35  95 

AFTERNOON     ROUND. 

out          in         gross       hdcp       net  Total 

Peck,  E.  H 49        48          97          0          97  200 

Pitcairn,  W.  S.... 49        42          91          0          91  185 

Dithridge,  J.  D..  .56        47        103          7          96  189 

Owen,  L.  S 55        46        101          7          94  187 

Miller,  J.  J 53        46          99          7          92  192 

Muirheid,  H.  P.... 51        46          97          7          90  185 

Wedgwood,  K.  L.. 56        48        104        10          94  176 

Hinman,  L.  S 55        42          97          6          91  186 

Donnell,  Rev.J.C.53        41          94        12          82  167 

Dodson.C.  A 60        53        113        17          96  195 

Lathrop,  W.  A.... 53        49        102        17          85  175 

Gray,  H.C 61        55        116        25          91  180 

Day,  J   61        48        109        20          99  176 

Anderson,  E.F.... 70        66        136        35        101  196 


PROSPERITY     ERA     IN     WAKE     OF     WAR. 

u  DROSPERITY  follows  in  the  wake  of  war.  The 
A  more  terrible,  the  more  prodigious  the  pros- 
perity," writes  Samuel  J.  Bloomingdale,  the  well  known 
department  store  merchant  of  this  city,  in  a  trenchant 
volume  entitled  "War  and  Business,"  giving  a  new 
viewpoint,  that  of  the  business  angle,  to  the  colossal 
world  conflict.  Mr.  Bloomingdale  proceeds  to  buttress 
his  contention  with  historical  data  while  admitting  the 
paradox,  which  he  compares  with  good  springing  from 

evil. 

Business  wisdom,  keen  observation  and  much  re- 
search is  set  forth  in  crisp  sentences,  interlarded  with 
bright  epigrams,  which  make  "War  and  Businsss"  in- 
teresting reading  for  the  business  man. 

Mr.  Bloomingdale  takes  the  ground  that  in  great 
crises  following  declarations  of  war  a  people  exerts 
greater  efforts,  effects  great  economies  and  develops  in- 
ventiveness which  expands  the  wealth  of  a  nation  in- 
volved in  the  effort  to  make  good  the  war  losses.     He 
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cites  the  wonderful  renaissance  following:  our  civil  war, 
which  expanded  and  standardized  railroads  and  in- 
creased crops  and  manufactues.  He  compares  the 
new  and  prosperous  American  nation  of  1789  with  the 
loose  confederacy  of  colonies  in  1776.  France  in  eleven 
years  after  the  beginning  of  the  Revolution  became  a 
different  and  wonderful  nation.  Holland  became  the 
commercial  ruler  of  the  world  after  and,  in  fact,  during 
the  war  with  Spain  . 

"All  attempts  to  force  'economy'  are  fruitless," 
asserts  Mr.  Bloomingdale.  "All  moral  arguments  in 
this  direction  are  useless.  Morality  and  economics  are 
two  widely  different  spheres.  Morality  is  a  personal 
and  individual  thing-.  If  there  is  any  morality  in 
economic  affairs  it  is  a  morality  guided  from  a  plane  of 
life  quite  transcending  that  which  dictates  'individual 
economy'  or  extravagance." 

The  writer  cites  the  statement  of  the  Pennsylvania 
Railroad  that  it  is  unable  to  get  steel  cars  ordered  six 
months  ago  because  the  steel  manufacturers  are  busy 
making  profits  in  war  material. 

'  'A  government  has  a  right  to  take  control  whereso- 
ever it  will,"  says  Mr.  Bloomingdale.  "Ithasasmuch 
right  to  control  the  output  of  steel,  food,  shoestrings  or 
any  commodity  as  it  has  the  right  to  control  the  army 
and   navy."      He  cites  in  the  support  of  this  that  in 

other  centuries  governments  bought  armies  of  mercenar- 
ies— hired  soldiers. 

"The  element  of  profit  cannot  be  overlooked,"  says 
Mr.  Bloomingdale.  "Profit  is  a  necessity,  war  or  no 
war.  As  men  are  willing  to  sacrifice  their  lives  for  a 
principle,  it  is  not  to  be  doubted  that  the  majority  of 
manufacturers  and  business  men  would  also  be  glad  to 
give  their  efforts  and  product  to  their  government  and 
sacrifice  all  profit  if  they  could  see  a  way  of  doing  so. 
But  there  is  no  way  open." 

SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

I  IGHTING  GLASSWARE  SALESMEN  WANTED.— House 
*-'  of  established  reputation  wants  two  "real  salesmen,"  no 
"has  beens,"  to  travel.  One  for  New  York  State  and  New 
England,  and  one  for  the  Middle  West.  Salable  line.  Liberal 
arrangements  made  with  the  right  men.  Address  A  144,  this 
office. 


SITUATIONS     WANTED. 

DOSITION    WANTED.— Position    in   retail  china    and    glass 
Twelve  years'  experience.    Am  now  employed,  but 
to  better  my  condition.    Address  A  145,  this  office. 


Srde  Owner  of  the  f*«tent. 


Celluloid  Cap  &  Metal  Ring  Co.,  mo, 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  '  ;ir  r  y  about  fifty  stock  sizes  of  caps;  and  are 
"pplycelluloi  i  I  metal  rings. 

BttnplM  and  prli  t   on  request. 


Merchants  ivho  visit  St.  Louis  are  invited  to  call.   .   .   . 

SIDNEY  N.  SCHARFF,  Manufacturers' Agent, 

002-J   Victoria  Mid*.,  St.  I.ouls,  Mo. 

''  ■  ery.Artistii   Metal  and 

'•'•''•  I  Display. 


JONES,  McDUFFEE  &  STRATTON  CO. 


RIDGWAY'S  TAPESTRY  PATTERN. 

Among  the  new  Stock  Patterns  we  are  adding  to  our 
assortment  this  season  is  The  Tapestry  Pattern,  which 
is  a  border  band  decoration  of  roses  and  forget-me-nots 
on  a  black  ground  in  the  tapestry  fabric  effects,  with  gold 
edges  and  traced  gold  handles.  Assorted  crates 
of  this  pattern  now  in  warehouse,  and 
open  stock  in  our  bins. 

Also  crates  and  open  stock  of 

Ridgway's  Blue  Willow  Pattern. 

Johnson  Bros.'  Orkney  Pattern. 

Alfred  Meakin's  Senate  Pattern. 
W.  H.  Grindley  &  Co.'s  Marengo  Pattern, 

White  and  Gold  Band. 

NIPPON  CHINA  DINNERWARE. 

Assorted  packages  and  open  stock  now 
in  warehouse  : 

The  Pagoda  Pattern. 

The  Sicily  Pattern. 

The  Rouen  Pattern. 

The  I  lamengo  Pattern. 

The  above  patterns  of  Japanese*  China  Dinnerware  we 
can  supply  on  receipt  of  order. 

Haviland  French  China. 

We  carry  more  than  two  hundred  open 
stock  patterns  of  dinnerware  in  our 
9.000  bins. 

Stock  patterns  which  cannot  be  readily 
matched  cause  more  annoyance  than 
profit 

JONES,  McDUFFEE  &  STRATTON  CO., 

Importers  and  Wholesalers 
Crockery,  China  and  Glassware, 

33    Franklin    St.,  Boston. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

X  MADISON    SQUARE  X 
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ONE     OF     THE     BEST     THINGS     IN     TOWN. 


H^HOSE  of  our  readers  who  desire  to  spend  an  enjoy- 
*■  able  evening;  at  the  theatre  cannot  do  better  than 
see  "Maytime"  at  the  Shubert.  Crowded  houses  greet 
every  performance  of  this  sparkling-  musical  play, 
and.  with  Peggy  Wood,  Charles  Purce'l  and  William 
Norris  in  featured  roles  the  production  is  destined  to 
continue  until  warm  weather.  The  play  is  staged  un- 
der the  personal  direction  of  Mr.  J.  J.  Shubert  and 
Edward  P.  Temple.  The  book  and  lyrics  were  written 
by  Rida  Johnson  Young,  and  the  musical  numbers  by 
Sigmund  Romberg. 

The  story  is  presented  in  four  episodes,  commenc- 
ing with   a  scene  in    Washington    Square    in  1840,  and 


concluding  with  a  portrayal  of  fashionable  life  in  1917. 
Each  period  is  a  wealth  of  color  and  brilliancy  of 
costuming.  The  shattered  romance  of  two  sweethearts 
of  1840,  passed  down  through  generations  until  it  is 
finally  realized  by  their  respective  grandchildren,  is 
presented  in  a  clean,  interesting,  and  wholly  delightful 
manner. 

Other  members  of  the  all-star  cast  include  Gertrude 
Vanderbilt,  Rose  Winter,  Maude  Odell,  Laura  Arnold, 
Edith  Wright,  Minna  Valieri,  Florence  Bruce,  Arthur 
Albro,  Grace  Daniels,  Douglas  J.  Wood,  Teddy  Webb, 
Edward  F.  Nannary,  Carl  Stall,  Richard  Morgan,  R. 
Melbourne,  Ralph  J.  Herbert,  Warner  Anderson,  Pearl 
Baremore,  Eleanor  B.  Fox,  C.  H.  Miller,  and  others. 

Matinees  are  given  on  Wednesday  and  Saturday. 


Index    to    Advertisements 
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BUYERS'    GUIDE.; 

v> 

Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co   36 

Manhattan  Brass  Co 35 

Miller,  Edward,  &  Co 36 

M  aibrunn  Co 31 

Plume- &  Atwood  Mfg.  Co   36 

Pittsburgh  Lamp,  Brass  &  Glass  Co 33,36 

Phoenix  Glass  Co 30 


Domestic  Pottery. 


Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwnght  Bros.  Co.,  East  Liverpool. .    

Guernseyware 

Limoges  China  Co. ,  Sebring,  O 

Laughlin,  Homer,  China  Co.,  East  Liverpool,  O. 

Mayer  China  Co.,  Beaver  Falls,  fa. 

Roseville  Potterv 


.  31 

35 

6 

30 

35 

8 

6 

31 

Wyllie,  H.  R.,  China  Co.,  Huntington,  W.Va 31,33 

Glassware. 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 34 

Cambridge,  The  (O.)  Glass  Co 31 

Dorflinger,  C,  &  Sons         32 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 35 

0  my  Tumbler  Co.,  Morgan  town,  W.  Va 30 

Fostona  Glass  Co 31 

■  iillinder  &  Sons,  Inc  3,^0 

Lancaster  (O.)  Glass  Co 31 

McKenna  Brothers  Sales  Corporation   31 

Northv.',','i,  EI., Co 30 

S,  Si'lney  N.,  St.  Louis,  Mo     26 

Tarentum             I                      , 32 

2,31,33 

William itrargh  Flinl                     35 

Miscellaneous. 

fall  Paper  Pencil  Co. . .         23 

Celluloid  Cap  and  Metal  Ring  '  o  ,  Nepera  Park,  N.Y  26 

...  33 

rgh  ...      34 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 31 

Bassett    Geo.  F. ,  &  Co  . .    32 

Bernardaud.  L.,  &  Co.,  Limoges,  France 2 

Bloch,  L.  D.,  &  Co   30 

Boote,  Edward 30 

Bing,  Ferdinand,  &  Co.'s  Successors 30 

Davison,  J 5,32 

Fondeville,  A.  J.,  &  Co 30 

Friedlaender,  O.  0 32 

Gredelue,  A.,  New  York 4 

Goetz,  Otto     32 

Guerin  &  Co.,  Limoges 4 

Haviland,  Theodore  &  Company , 27 

Haviland  &  Co 29,30 

Haviland  &  Abbot  Company 3,30 

Jones,  McDuffee  &  Stratton  Co.,  Boston 26 

Kupper,  Herman  C 5,32 

Kinney  &  Levan,  Cleveland  ... 4 

Maddock  &  Miller 7,32 

Monmuw  Bios 30 

Magi,  Momonoi  &  Co     30 

Noe,  Wm.  R.,  &  Sons 31 

Pitcairn,  W.  S     9,30 

Pouyat,  J.,  &  Co.,  Limoges 4 

Redon, M 32 

Straus,  L.,  &  Sons 32 

Straub,  Paul    &  Co 31 

Strobel  &  Wilken  Co 31 

Slimmon,R.,&  Co 32 

Soy  Kee  &  Co 10 

Tharaud,  J 32 

TaJimiCo   3,30 

Takito,  Ogawa  &  Co 30 

Venon,  J.  H  31 

Vogt  &  Dose 6,32 

Wedgwood,  Kennard  L   30 

Manufacturers'  Agents. 

Brech,  Albert  J 31 

Dalzell,  Harry  G.,  Chicago 33 

Gray,  Horace  C,  Co 30 

Cut  Glass. 

Dorflinger,  C.,&  Sons 32 

Honesdale  (Pa.)  Decorating  Co 32 

Libbey  Glass  Co.,  Toledo,  O 

Pairpoint  Corporation 31 

St.   Louis  Crystal  Glass  Co   35 

Materials. 
Drakenfeld,  B.  P.*  &  Co     ..     34 

Roessler  &  Husslaeher  Chemical  Co    34 


NEW    YORK,    OCT.    4,    1917. 


MANUFACTURERS'    TERMS     REJECTED. 


Only    Seventeen   per    cent    of    Brotherhood   Vote  in   Their    Favor. 

Working ;    but  Situation   Regarded   as  Serious. 


Potteries    Still 


MANUFACTURERS     NOW     IN 


THE  propositions  of  the  pottery  manufacturers  have 
been  rejected  by  83  per  cent  of  a  75  per  cent  vote 
of  the  entire  membership  of  the  National  Brotherhood 
of  Operative  Potters.  The  workers  asked  for  a  flat  in- 
crease of  25  per  cent.  The  manufacturers  offered  them 
an  increased  wage  over  the  existing-  scale  varying  from 
about  15  to  30  per  cent,  according  to  the  different 
branches  of  the  trade  concerned. 

A  special  meeting  of  the  United  States  Potters' 
Association  was  called  to  meet  in  the  William  Penn 
Hotel,  Pittsburgh,  at  10:30  o'clock  this  (Thursday) 
morning. 

According  to  clauses  in  the  1915  wage  agreement, 
the  workers,  in  the  event  of  no  new  agreement  being 
signed,  are  compelled  to  work  out  a  full  pay  after  the 
agreement  has  expired.  In  some  plants  a  full  pay  will 
expire  October  11;  in  others  to-day  (Thursday).  To 
settle  all  question  in  regard  to  this  matter  an  ordei 
was  issued  by  the  Brotherhood  officials  on  Wednesday 
night  notifying  all  operatives  to  continue  work  until 
October  11. 

The  general  ware  scale  signed  by  both  sides  in  1915 
expired  at  midnight  September  30.  Within  these  two 
years,  however,  some  branches  of  the  trade,  notably 
the  saggermakers  and  the  kilndrawers,  looked  upon 
the  agreement  seemingly  as  a  "scrap  of  paper,"  disre- 


CONFERENCE  AT  PITTSBURGH. 

garded  its  provisions  entirely,  and  inaugurated  individ- 
ual local  union  strikes  without  the  authorization  of  the 
officers  of  the  Brotherhood.  At  the  time  it  appeared 
as  if  the  Brotherhood  officials  had  no  control  whatever 
over  the  rank  and  file.  In  fact,  the  kilnmen  threatened 
to  withdraw  from  the  national  organization  in  order'  to 
further  their  cwn  ends.  Throughout  the  life  of  the 
1915  wage  agreement  the  general  ware  manufacturers 
have  had  more  troubles  and  worries  with  union  potteiy 
workers  than  ever  before  experienced. 

A  number   of  manufacturers  are  working  on  Gov 
ernment  orders,  and   in  the  event  of  a  threatened  clos- 
ing of  the  factories   it  is  possible  that  Washington  will 
insist  upon  the  workers  completing  these  requirements. 

None  of  the  manufacturers  will  express  an  opinion 
as  the  outcome,  but  it  is  evident  that  with  some  of  them 
the  prospect  of  shutting  down  while  their  order  files 
are  loaded  is  not  to  be  thought  of,  and  the  men  have 
voted  not  to  agree  to  anything  that  gives  them  less  than 
twenty-five  per  cent  increase  on  present  wages. 

Notwithstanding  the  fact  that  the  1915  wage  scale 
was  made  with  the  distinct  understanding  that  it  was 
to  run  for  two  years,  owing  to  unrest  among  the  work- 
ers an  increase  of  ten  per  cent  was  granted  in  the 
spring.  This  did  not  satisfy  the  men,  and  a  further  in- 
crease was   given  on  some  items,  making  the  average 
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wage  about  twelve  and  a  half  per  cent  above  the  1915 
scale.  A  curious  result  followed.  Some  of  the  men 
finding  they  could  make  as  much  in  four  days  as  they 
had  been  making  in  six,  loafed  whenever  they  felt  like 
it,  with  the  result  that  production  was  correspondingly 
lessened. 

The  meeting  at  Pittsburgh  on  this  date  is  the  most 
momentous  in  the  history  of  the  industry. 


DESERVED     PROMOTIONS. 


AT  the  first  quarterly  meeting  of  the  new  board  of 
directors  of  the  United  States  Glass  Co.,  last  week, 
J.  D.  Ayres  resigned,  and  in  his  stead  Reuben  Haley, 
chief  of  the  designing  department  of  the  company,  was 
elected.  In  addition  to  being  made  a  member  of  the 
board  Mr.  Haley  was  also  elected  to  the  position  of  as- 
sistant to  President  Marion  G.  Bryce. 

This  action  resulted  in  important    changes    in  the 
operation  of  the  main  offices.     Mr.  Bryce  has  been  re- 


i  VLEY. 


lieved  of  the  work  of  commercial  manager  which  he 
has  been  attending  to  for  many  years,  and  hereafter  this 
position  will  be  filled  by  Geo-ge  Dougherty,  who  has 
hitherto  been    superintendent  and  general    manager  of 

cry  "R"  at  Tiffin,  O.  Mr.  Dougherty  started 
with  the    company  as  a  clerk,  and  through  close  appli- 

D  has  gradually  worked  himself  up.  He  possesses 
considerable  executive  ability,  and  has  always  been 
popular  with  the  entire  organization. 

Mr.  Haley,  who  has  spent  many  years  in  the  glass 
business,  was  for  a  long  time  with  the  National  Glass 

and  when  that  concert!  went  out  of  business  he 
joined  Addison  Thompson  in  mold  making  at  Beaver, 
Pa.      It    '.va-.    Mi.    Haley    who    designed    the    famous 


"Chippendale"  line  of  tableware  brought  out  by  the 
Jefferson  Glass  Co.  For  the  last  seven  years  he  has 
been  chief  designer  for  the    United  States  Glass  Co., 


GEORGE   DOUGHERTY. 

and  his  creative  and  artistic  ideas  have  won  him  many- 
laurels,  particularly  in  the  lighting  glassware  line. 

The  company  is  now  arranging  new  offices  on  the 
second  floor  of  its  main  office  building  for  the  commer- 
cial and  designing  heads,  and  also  a  special  suite  of 
offices  for  the  salesmen. 

The  successor  of  Mr.  Dougherty  at  Tiffin  has  not 
been  announced. 

The  board  also  declared  a  quarterly  dividend  of 
one  per  cent,  payable  October  25. 


TOY     CONDITIONS. 


A  REVIEW  of  the  retail  market  reveals  a  splendid 
confidence  in  the  fall  and  Christmas  season  ahead 
of  us,  says  "Playthings."  The  volume  of  initial  orders 
placed  has  been  enormous,  while  reorders  likewise 
promise  to  break  all  records  on  American  playthings. 

Battling  with  many  obstacles,  the  American  maker 
of  toys  deserves  the  highest  of  praise  for  rising  to  the 
opportunities  offered  him  during  the  past  few  years. 
Making  a  few  natural  mistakes  at  first,  to-day  he  has 
standardized  his  product,  systematized  his  delivery  ser- 
vice, and  at  the  same  time  has  worked  out  a  scale  of 
rates  that  has  been  remarkably  low  in  the  face  of  labor 
shortages,  raw  material  advances  and  general  war-time 
troubles. 

We  do  not  know  of  any  other  industry  where 
maker,  distributer  and  retailer  work  more  harmoni- 
ously or  with  a  greater  respect  for  each  other's  limita- 
tions and  a  greater  co-operation  for  the  common  good. 
This  one  fact  alone  will  mean  a  great  deal  for  the  rest 
of  the  1917  season. 
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Female   help  in  the  glass   factories 
Pittsburgh  and    continue   to  give  satisfaction.     Re- 
Vicinity  ports   received  from  all  plants  are 
to  the   effect  that  they  are  quick  to 
learn,  and  are  steady.     The  shortage  of  men  by  reason 
of  the  draft   may  not  prove  such   a  great   misfortune, 
after  all. 

A  better  demand  for  all  kinds  of  glass  is  noted. 
Blown  ware  is  still  in  active  request,  as  are  lighting 
goods.  Fancy  wares  for  the  holiday  trade  are  begin- 
ning to  be  called  for,  and  there  is  a  general  improve- 
ment all  along  the  various  lines.  Orders  for  common 
tumblers  with  some  factories  are  so  heavy  that  the 
business  cannot  be  cared  for  under  from  three  to  six 
months.  Stemware  is  very  active,  and  some  of  the 
manufacturers  of  these  lines  are  able  to  make  fairly 
prompt  shipments  in  spite  of  the  labor  handicap.  The 
export  demand  is  very  good,  and  although  the  govern- 
ment restrictions  on  shipping  are  onerous,  quite  a  busi- 
ness is  being  done.         

The  demand  for  portable  lamps  has  shown  a  dis- 
tinct improvement  within  the  past  week. 


Plain  and  figured  blanks  are  being  called  for  in 
better  quantities.  The  cutters  are  preparing  for  the 
holiday  harvest. 

The  regular  quarterly  meeting  of  the  American 
Flint  and  Lime  Glass  Manufacturers'  Association,  was 
held  in  the  general  offices  of  the  Association  here  last 
Tuesday.  Outside  of  general  routine  matters  the  labor 
situation  was  canvassed  and  general  trade  conditions 
discussed. 

Although  there  has  been  an  increase  in  the  cost -of 
manufacturing  chimneys,  and  a  resultant  advance  in 
price,  the  demand  continues  as  strong  as  ever.  Heavy 
business  is  being  offered  the  manufacturers,  and  shops 
are  working  full  on  current  orders. 


ials  continue  unsatisfactory.  The  periodical  embargoes 
on  outbound  shipments  have  to  be  contended  with,  and 
cause  much  delay  in  forwarding  orders  already  made 
up  and  packed.  

Improvements  at  the  plant  of  the  John  B.  Higbee 
Glass  Co.,  Bridgeville,  Pa.,  have  been  completed. 
Electricity  has  been  installed  as  a  motive  power,  and  is 
assisting  in  great  measure  the  speeding  up  of  produc- 
tion. As  with  others,  the  matter  of  production  is  giv- 
ing this  company  more  concern  than  the  procurement 
of  orders. 

The  Western  Glass  and  Pottery  Association  has 
sent  to  its  members  ballots  to  vote  for  or  against  the  re- 
duction of  the  age  limit  of  new  members  to  fifty  years, 
saying:  "Enclosed  is  a  proposition  on  which  you  are 
asked  by  the  Board  of  Management  to  express  your 
opinion.  If  a  majority  of  the  votes  cast  favor  the  pro- 
position the  constitution  will  be  amended  so  as  to 
change  the  maximum  age  of  admission  to  the  Associa- 
tion to  fifty  years.  If  the  majority  of  the  votes  cast  is 
against  the  proposition  the  age  of  admission  will  re- 
main as  it  is  at  present." 


Prof.  Alexander  Silverman,  of  the  University  of 
Pittsburgh,  and  one  of  the  most  noted  experts  in  the 
manufacturing  of  glass  in  this  country,  has  returned 
from  New  York,  where  he  delivered  a  lecture  on  the 
manufacturing  of  glass.  Prof.  Silverman  has  prepared 
a  series  of  moving  pictures  of  glass  making,  and  these 
were  shown  when  he  addressed  the  National  Exposition 
of  Chemical  Industries  in  New  York  City.  The  im- 
portant relation  between  the  chemists  of  America  and 
the  nation  during  the  present  war  is  emphasized  by  the 
film.  Prof.  Silverman  is  a  relative  of  Louis  Reizen- 
stein,  the  well-known  retailer  of  this  city. 


Many  manufacturers  continue  to  report  that  condi- 
tions with  reference  to  both  labor  and  delivery  of  mater- 


Ground  has  been  broken  for  the  erection  of  a  new 
office  building  at  the  Gas  City,  Ind.,  plant  of  the  United 
States  Glass  Co.  A  new  tank  is  being  added  to  the 
capacity  of  this  factory  also. 
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CANADA'S     TOY     TRADE. 


STATISTICS  forwarded  by  Consul  Johnson  at  Kings- 
ton, Ontario,  setting  forth  the  Canadian  imports 
of  toys  for  the  fiscal  year  ended  March  31,  1917,  show 
that  cut  of  a  total  of  $930,066  worth,  $631,504  went 
from  the  United  States.  Japan  ranked  next  with  $179,- 
465,  while  of  the  balance  $99,004  were  from  the  United 
Kingdom  and  about  $20,000  from  France. 

As  compared  with  the  fiscal  year  ended  March  21, 
1916,  this  is  a  gain  for  American  toy  makers  of  $172,- 
054,  for  Japan  of  $112,500,  and  for  the  United  Kingdom 
of  about  $17,000.  France,  however,  suffered  $7,636 
loss. 

The  most  important  articles  imported,  it  is  said, 
are  dolls,  with  mechanical  and  miscellaneous  toys  rank- 
ing second. 

"That  the  Canadian  toy  trade  will  be  larger  than 
usual  this  year,"  says  Consul  Johnson,  "seems  certain, 
from  the  prosperous  times  that  the  people  are  enjoying. 
In  seeking  to  win  their  share  of  this  trade  American 
salesmen  should  canvass  only  the  large  cities  of  the 
Dominion,  as  dealers  in  the  smaller  localities  order 
mostly  from  such  cities  as  Toronto,  Kingston,  and 
Hamilton." 


plays  of  premium  goods  at  the  convention  of  the 
National  Retail  Tea  and  Coffee  Merchants'  Association 
at  the  Hotel  Sherman  last  week. 

*  » 

A.  Schulman,  president  of  the  Acme  Novelty  Co., 
manufacturers  of  mirror  plateaux,  is  at  his  office  again 
after  several  days'  illness  with  tonsilitis. 

*  • 

H.  E.  Weil,  buyer  for  Wolff  Bros.  &  Co.,  Memphis, 
Tern.,    was   in   the  city  looking  at  factory    lines    last 

week. 

*  * 

Eugene  Jones,  son  of  Ira  A.  Jones,  has  been 
transferred  from  the  aviation  camp  at  Rantoul,  111.,  to 
Fort  Wood,  N.  Y.,  and  will  shortly  sail  for  France. 

»      * 

Thomas  Reid,  of  the  Guernsey  Earthenware  Co., 
Cambridge,  O.,  is  expected  in  the  city  shortly. 

*  * 

Tom"  Smallwood,  representing  the  Haviland  & 
Abbot  Co.,  New  York,  is  expected  here  the  latter  part 
of  the  month. 

Herman  Gore,  buying  for  the  Star  Department 
Store,  Grand  Rapids,  Mich.,  was  in  the  city  looking  at 
merchandise  this  week. 


AT     CHICAGO. 


THE  general  condition  of  the  crockery  and  glass 
trade  of  the  city  was  described  to  the  writer  this 
week  by  a  leading  factory  representative  as  follows: 
"Everything  considered,  business  is  as  good  or  better 
than  it  was  at  this  season  last  year.  The  trade  is  of  a 
different  kind,  however,  for  right  now  staples  are  in  the 
biggest  demand.  This  is  as  true  of  crockery  as  it  is  of 
glassware.  Many  lines  in  the  hands  of  buyers  are 
"shot  to  pieces" — that  is,  the  staples  have  been  sold 
out  and  the  less  necessary  items  are  still  awaiting 
customers.  The  factories  are  not  able  to  supply  all  the 
staple  merchandise  which  could  be  sold,  on  account  of 
conditions— particularly  the  shortage  of  small  help. 
Many  of  them  are  forced  to  pay  men's  wages  in  order 
to  get  boys  to  work  at  all,  such  is  ihe  plenitude  of 
opportunities  in  other  directions." 

•      • 

H.  A  Marshall,  who  was  formerly  Chicago  manager 
for  the  Fostoria  Glass  Co.,  18  planning  to  make  his 
future  headquarters  with  the  Gragg-Mielke  Co. 

I.  J    Grady,  who  conducts  a  fancy  goods    store  at 
on    Tenn.,  was  visiting  I  trade  last  week. 

I ,   <-r;;e    Scdelnx-ier,  tn  01     the     Crooksville 

China  Co.,  was  in  tin-  i  :ty  during  the  week. 

A  number  of  ms  made  dis- 


EVERY     INCH     A     SOLDIER. 


'THE    portrait  below  is  that  of  Capt.  Walter  N.  Bur- 
gess, who  for  many  years   traveled  the  Michigan 
territory  for  Kinney  &  Levan,  of  Cleveland,  O.     He  is 
in   command    of  a    company  attached    to  the    Thirty- 


second  Infantry,  Michigan  National  Guard,  now  in  ac- 
tive training.  Before  his  company  left  for  camp  Capt. 
Burgess  was  presented  with  a  thoroughbred  chestnut 
brown  horse  by  the  Grand  Rapids  Commercial  Travel- 
ers' Council  No.  131. 
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The  air  is  surcharged  with    excite- 
East  Liverpool     ment    here.       Manufacturers    and 
and  Vicinity       men  alike  talk    of  nothing  else  but 
the  wage  situation.     It  is    a  season 
of    watchful    waiting    on    the     part   of   both    factions. 
Meanwhile  orders  are  coming  in  by  every    mail — and 
most  of  them  are  necessarily  shelved  for  the  time  being. 

»     ♦ 

The  coal  situation  continues  to  give  pottery  manu- 
facturers no  little  concern.  Coal  operators  who  have 
old  contracts  to  fill  continue  to  make  shipments  at  the 
stipulated  prices,  and  give  no  indication  of  being  will- 
ing to  sign  new  contracts  at  the  supposed  current  mar- 
ket. 

*      * 

Among  the  buyers  visiting  the  district  were  Walter 
F.  Garic,  of  San  Juan,  Porto  Rico;  C.  Levy,  New  York; 
A.  W.  Brown,  of  the  Brown  Crockery  Co.,  Waterloo, 
Iowa;  Mr.  Parmelee,  for  Dohrman  Commercial  Co., 
San  Francisco;  Mr.  Merrill,  of  Merrill,  Greer  &  Chap- 
man, St.  Paul,  Minn.;  Mr.  Casterline,  for  Pitkin  Brooks, 
Chicago. 

It  is  possible  that  the  Sterling  China  Co. ,  Wellsville , 
O.,  will  not  be  able  to  make  shipments  of  a  full  line  of 
vitrified  hotel  ware  until  about  the  first  of  the  year. 
Only  a  few  items  are  now  being  made,  the  molds  for 
others  not  being  quite  ready. 


another  proposition.  One  manufacturer  says  that  his 
firm  will  have  no  commission  men  next  season,  and 
that  all  business  will  be  done  through  the  home  office 
only. 

J.  C.  Carling,  of  the  Pope-Gosser  China  Co., 
Coshocton,  O.,  was  a  visitor  in  the  district  a  few  days 
ago,  being  registered  at  the  Elks  Club.  John  George, 
of  the  Canonsburg  Pottery  Co.,  was  also  a  guest  at  the 

Elks. 

•  * 

The  outcome  of  present  operations  in  drilling  new 
wells  by  the  Manufacturers'  Light  and  Heat  Co.  is  be- 
ing anxiously  awaited.  An  official  of  the  company  says 
that  no  definite  statement  can  be  made  at  present  as  to 
the  probable  success  of  the  drilling  now  in  progress. 

•  # 

The  demand  for  plates  and  teas  is  such  just  now 
that  manufacturers  are  unable  to  keep  up  normal  stocks. 
As  soon  as  the  ware  comes  from  the  kilns  it  is  hurried 
through  in  the  white  to  the  packing  department,  or  to 
the  decorating  department  for  decorated  orders. 

•  * 

R.  R.  Blair,  formerly  of  the  sales  departments  of 
the  Steubenville  Pottery  Co.  and  the  Canonsburg  Pot- 
tery Co. ,  who  was  married  at  Canonsburg  a  few  days 
ago,  is  now  located  in  Chicago. 


The  capacity  of  the  warehouse  has  been  increased 
and  also  that  of  the  shipping  department  at  the  plant  of 
the  Summit  China  Co.,  Akron,  O. 

»      » 

New  stove  rooms  are  being  built  in  the  clay  shops 
at  the  Thompson  pottery. 

Numerous  inquiries  are  being  received  by  pottery 
manufacturers  from  commission  salesmen  seeking  lines 
to  represent  during  the  coming  year.  It  is  said  that 
the  direct  demand  upon  the  manufacturers  this  sea- 
son has  worked  against  the  commission  offices.  Some 
of  these  salesmen  say  that  while  it  is  no  trouble  for 
them  to  secure   business,  the  matter   of  shipments    is 


Ten  girls  who  slip  and  glaze  ware  at  the  Wheeling 
Sanitary  Mfg.  Co.'s  plant  at  Tiltonville,  O.,  are  still  on 
strike,  the  company  having  refused  to  meet  their  de- 
mands for  a  25  per  cent  increase  in  wages.  It  is  said 
that  the  company  offered  the  girls  a  10  per  cent  increase, 
but  this  was  refused.  Some  of  the  girls  are  doing 
picket  duty  at  the  plant  to  keep  other  girls  from  obtain- 
ing employment  there. 

*      ♦ 

The  inability  of  English  manufacturers  of  decal 
paper  to  secure  requirements  of  raw  materials  is  seri- 
ously affecting  the  situation  here.  The  demand  for  the 
finished  decal  sheets  is  heavy,  with  nc  prospect  of  im- 
provement in  the  supply. 
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POINTERS     FOR    BUYERS. 


NEW    PATTERNS   IN    ENGLISH    WARE. 

Robert  Slimmon  &  Co.  last  week  opened  sixteen  new 
patterns  from  the  Upper  Hanley  Pottery  Co.,  England. 
They  were  entirely  unexpected,  as  the  demand  for  regu- 
lar designs  has  been  so  great  that  new  ones  were  sup- 
posed to  be  out  of  the  question.  These  new  patterns 
include  borders  and  decorations  which  are  scattered 
over  the  ware  and  yet  are  not  sprays.  They  are  ex- 
cellent in  every  way.  Wilkinson  also  sends  some  new 
patterns  in  their  usual  good  style.  Robert  Slimmon  & 
Co.  show  a  larger  variety  of  underglaze  English  earthen- 
ware than  any  other  house  in  the  trade,  and  are  among 
the  largest  importers  of  teapots  in  the  country. 

REMARKABLE    LUSTRES. 

K.  L.  Wedgwood  has  received  many  new  additions 
to  the  Fairy  Lustre  line,  in  which,  as  the  name  implies, 
the  decorations  are  illustrative  of  fairy  life  and  lore. 
They  are  beautifully  executed.  The  colorings,  enhanced 
by  the  use  of  gold,  are  wonderful,  and  the  lustre  finish 
is  just  the  right  thing  for  this  class  of  goods. 

FINE    FANCY   GOODS. 

James  J.  Temple,  New  York  representative  of  L. 
Bernardaud,  is  showing  a  good  variety  of  high  class 
hand-painted  vases  in  classical  shapes  and  colors  that 
are  fine  specimens  of  French  art.  There  are  also  many 
small  items,  such  as  bon-bon  dishes,  trays,  bureau 
pieces,  etc.  They  are  just  the  kind  of  goods  that  will 
sell  during  the  holidays.  He  has  some  stock  ready  for 
immediate  shipment. 

ORNAMENTAL   GLASSWARE. 

One  of  the  most  novel  of  recent  creations  is  the  line 
called  "antique  glass''  now  on  view  at  the  local  show- 
rooms of  Giilinder  &  Sons,  19  Madison  avenue,  in 
charge  of  Paul  L.  Zoellner.  It  is  light  bottl;  green  in 
color,  with  an  iridescent  effect  flaked  here  and  there 
with  pieces  of  glass  in  different  tints,  or,  in  some  cases, 
plain,  with  bubbles  running  through  the  metal.  There 
are  two  or  three  sizes  of  bowls  in  shallow  or  deep  styles 
which  may  be  used  for  either  flowers,  gold  fish  or  fruit, 
and  some  vases  in  the  most  unusual  shapes.  It  is  a 
line  that  will  take  immediately  with  particular  people. 

[US1    THE   •MUX'.    FOB    HOLIDAY   TRADE. 

The  McKenna  Bros.  Corporation  are  making  a  fine 

showing   of  tli"    Libbey    Class    Co.'s    "Amberina"  at 

their    salesroom,    1  ^ 7 J    I'.roadway.     This    beautiful   tri- 

18  ;l  revival  of  the  successful   line  brought 

out  by  the    Libbey  Co.  no  less  than  twenty-eight  years 

Adapted    to  the    sh  d    items  at  present  in 

I  tbe  most  artistii  and  exclusive  things 

on   the  market;    and  its  reasonable  price, 

making    it  within  the   reach  of  the  medest  pocketbook, 


puts  it  in  the  "volume  business  and  big  profits"  class 
for  the  dealer.  The  wise  buyer  will  be  prepared  with 
a  good  stock  of  it  for  the  holiday  trade. 

LIGHT    CUT    FLOWER   VASES. 

E.  Torlotting  has  added  several  new  items  to  his 
line  of  exclusive  glassware  specialties,  a  particularly 
pleasing  one  being  a  very  charming  shape  in  a  low 
flower  vase  with  a  wide-rimmed  top.  It  is  shown  in 
two  or  three  unusually  attractive  and  distinctive  light 
cuttings. 

SEASONABLE   GLASSWARE. 

Paul  Joseph  has  received  numerous  additions  to 
Duncan  &  Miller's  lines,  including  some  new  lunch 
plates  in  8/4  inch  and  10^  inch  sizes,  a  new  relish 
dish  in  three  compartments  and  an  oval  one  in  two  com- 
partments, new  jugs,  and  several  other  pieces. 


MORE     STERLING     LISTS. 


A  NEW  sterling  price  list  covering  all  kinds  of  Eng- 
*  *  lish  ware,  including  hotel  goods,  figured  from  $4 
to  $20  the  £,  is  issued  by  Geo.  F.  Bassett  &Co.,  and  is 
free  for  the  asking.         

A  revised  list  of  English  earthenware  and  hotel 
goods  has  also  been  compiled  by  W.  Q.  Wilcox,  104 
Fifth  avenue,  and  will  be  sent  free  on  application.  Like 
the  others,  it  is  computed  from  $4  to  $20  the  £. 


MAKING     RAPID     PROGRESS. 


THE  extensive  alterations  to  the  store  floor  and  base- 


1 


ment  recently  acquired  by  Takito,  Ogawa  &  Co. 


at  101  Fifth  avenue  are  fast  nearing  completion,  and  it 
is  expected  that  another  week  will  see  them  settled  and 
doing  business  in  the  new  quarters.  This  will  mark 
the  establishment  of  the  company's  headquarters  in  this 
city  instead  of  Chicago,  the  office  in  the  latter  being 
maintained  hereafter  as  a  branch  of  the  New  York  busi- 
ness. A  large  shipment  of  samples  arrived  the  first  of 
this  week,  and  just  as  soon  as  the  workmen  vacate  will 
be  put  in  place  without  delay. 


OBITUARY. 


MISS  EVELYN  GILLIAM,  china buyerfor  Scruggs, 
Vandcrvoort  &  Barney,  St.  Louis,  Mo.,  died 
September  27.  She  was  very  popular  with  buyers; 
and  as  evidence  of  the  regard  in  which  she  was  held  in 
social  circles  the  remains  lay  in  state  in  the  church  for 
several  hours  previous  to  the  funeral  service. 
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Illuminating  Devices. 


Han£in£,  Stand    and    Portable    Lamps;    Li£ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


A  number  of  notably  good  things  in  illuminating 
glassware  are  to  be  seen  at  the  showroom  of  Chas.  J. 
Dela  Croix,  New  York  representative  for  the  H.  North- 
wood  Co.,  among-  them  an  electric  shower  decorated 
with  an  oval  panel  and  lightly-embossed  figured  design 
in  a  rich  old  ivory  finish,  as  well  as  in  combinations  of 
ivory  and  delicate  shades  of  pink  or  blue.  It  is  also 
shown  in  a  dull  frosted  glass  with  a  hand-painted  floral 
cluster  in  the  centre  of  each  of  the  three  panels.  An- 
other very  pretty  pattern  and  shape  is  an  eight-inch 
frosted  glass  dome  showing  an  embossed  border  with  a 
very  natural-looking  carnation  as  its  special  feature. 
The  body  may  be  had  tinted  in  either  blue,  pink,  yel- 
low, or  plain  white. 

The  latest  arrival  at  the  New  York  showroom  of 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.  is  a  new  cre- 
ation in  globes,  shown  in  double  toned  effects  in  six 
more  than  ordinarily  good  decorations.  The  same  ship- 
ment brought  some  very  pleasing  new  items  in  semi- 
indirect  bowls  in  decorated  and  etched  patterns  with 
showers  to  match. 

The  designers  for  Edward  Miller  &  Co.  have  out- 
done themselves  in  the  new  line  of  samples  on  view  at 
the  New  York  salesroom.  They  have  gone  far  out  of 
the  beaten  paths,  and  have  brought  out  designs  that 
will  give  distinction  to  any  lamp  department.  And  in 
the  matter  of  variety  there  is  everything  from  the  dainty 
boudoir  and  desk  lamp  to  table  and  floor  sizes. 

Seekers  after  the  unusual  in  wooden  standard  lamps 
and  other  wood  novelties  will  find  them  in  the  interest- 
ing line  produced  by  the  Robichek  Co.,  Inc.,  878 
Broadway,  known  as  the  "Oriental  Art  Works."  The 
concern  has  achieved  some  really  different  designs  in  a 
line  of  portables  featuring  such  well-known  decorative 
treatments  as  Wedgwood  and  Hawthorn,  and  they  will 
undoubted'y  find  a  wide  sale,  as  they  introduce  a  re- 
freshing change  from  the  plain  mahogany  style.  Every 
size  is  displayed,  from  a  candlestick  to  a  floor  lamp. 
Other  noteworthy  designs  are  Egyptian,  Dutch  and 
"silhouette,"  all  executed  by  artists  of  ability.  The 
patterns  are  carried  out  in  silk  shades  to  exactly  match 


the  standards.  There  is  also  a  fine  line  of  wood  spe- 
cialties, such  as  desk  sets,  humidors,  smokers'  stands, 
glove  and  handkerchief  boxes,  etc. 

a 

Hall  lamps  of  distinction  are  featured  in  the  lamp 
department  of  Mogi,  Momonoi  &  Co.  One  with  a 
rather  elaborate  standard  of  inlaid  silver  on  black 
lacquer  and  a  huge  globe-shaped  shade  on  a  frame  of 
black  lacquered  wood,  its  old  rose  silk  lining  trimmed 
with  tassels,  is  very  striking.  Another  has  a  light 
bronze  and  enamel  standard  with  a  woven  bronze  wire 
shade  in  urn  shape  fashioned  to  represent  bamboo. 
This  is  lined  with  a  heavy  salmon-colored  silk,  and 
when  illuminated  is  richly  effective. 

The  Maibrunn  Co.'s  salesroom,  40-42  East  Nine- 
teenth street,  is  full  to  overflowing  with  the  concern's 
newest  conceptions  in  silk  shades  and  wood  portables, 
and  judging  from  the  reception  being  accorded  the  line 
by  buyers  all  over  the  country  the  company  will  estab- 
lish a  new  high  record  for  sales.  There  are  new  effects 
and  color  combinations  galore  in  silk  shades  from  which 
to  make  a  selection,  and  the  standards  are  among  the 
most  tasteful  on  the  market. 


■m>->' .  ■ 


BY   THE    PITTSBURGH    LAMP,   BRASS   AND   GLASS   CO. 
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NEW    YORK,  OCT.  4,  1917 


VfOTWITHSTANDlNG  that  nearly  all  the  posters 
x  '  and  advertisements  ask  you  to  "buy"  the  Liberty 
bonds,  as  a  matter  of  fact  you  do  not  "buy"  anything;. 
You  simply  lend  your  money  to  the  Government  and 
receive  its  certificate  in  attestation.  You  will  get  good 
interest,  and  absolute  security.  Invest,  then,  every 
spare  dollar  you  have.     And  do  it  now  ! 


THE     QUESTION     AT     ISSUE. 


I^HE  pottery  situation  is  chaotic  at  this  writing.  The 
manufacturers  are  facing  the  question  of  either 
closing  their  factories  or  making  a  concession  in  wages 
that  will  debar  them  from  profits. 

The  men  are    feeling  their    power.     They  have  a 

strike  fund  variously  stated  at   from  $500,000  to  $700,- 

This    would    last    them    three    or    four    months. 

Many  of  the  men  have  saved  a  little  money,  and  being 

tipend  from  the  benefit  fund  there  are  un- 

•  ie  who  arould  b  han  glad  to  stop 

■ 

rai    '"1  for  years. 

the  unit  >me  of  them 

ords  wi:h  it. 

oi  no  control 

will.    ■  in   the   h  md   stay  away  on  the 


The  employers  are  in  a  better  position  to  withstand 
a  strike  now  than  they  have  ever  been.  Whether  or 
not  they  will  deem  it  good  policy  is  the  question  before 
them.  The  fate  of  the  whole  industry  hangs  on  the 
meeting  now  being  held  at  Pittsburgh. 


PERSONAL. 


■  O    celebrate  fifty    years  of  married  life  does 
not  fall  to    the  lot  of  many;    but  the  distinction 
came  this  week  to  Louis  D.  Seixas,  one  of  the 
best   known  salesmen    in  the  city,  and    he  and 
his  wife  gathered  their  children  and  grandchil- 
dren to  mark    the  event.     To  look  at  Louis  one  would 
hardly  think  he  was  old  enough  for  such  an  experience. 
He  is  as  active  in  business  as  many  men  half  his  age. 

H.  A.  Merrill,  of  Merrill,  Greer  &  Chapman,  St. 
Paul,  Minn.,  arrived  in  New  York  this  week.  He  said 
that  his  firm  is  getting  a  big  share  of  the  prosperity 
reigning  in  that  section. 

Dr.  Courtney,  treasurer  of  the  Economy  Tumbler 
Co.,  was  in  town  last  Friday  calling-  on  E.  W.  Ham- 
mond, New  York  representative  of  the  company. 

J.  K.  Wilson  left  last  Saturday  for  a  trip  West  with 
the  samples  of  Morimura  Bros.  His  first  stop  is  at 
Chicago,  where  he  will  remain  for  a  month. 

Like  every  other  Western  buyer,  F.  Schmidt,  of 
Brinsmaid  &  Co.,  Des  Moines,  Iowa,  who  came  to  town 
last  Thursday,  reports  big  thing's.  He  said  that  the 
business  of  the  house  up  to  September  1  was  larger 
than  that  of  the  whole  year  prior  to  that  time. 

Frank  B.  Martin,  of  Detroit,  who  arrived  in  New 
York  on  Monday,  says  business  in  his  city  is  booming 
and  he  is  getting  his  share. 

Myron  Maibrunn,  traveler  for  the  Maibrunn  Co., 
started  out  Wednesday  on  a  tour  of  the  Middle  West  and 
West  with  samples  of  the  concern's  latest  novelties  in 
silk  shades. 

J.  M.  Takito.  of  Takito,  Ogawa  &  Co.,  arrived  in 
New  York  last  week  after  spending  several  months  at 
the  concern's  factories  in  Japan,  and  expects  to  remain 
here  for  four  or  live  months  before  making  another 
trip.     Now  that   tip  no's  headquarters  have  been 

iblished  here  he  will  make  this  city  his  home  here- 
after.    K.  S.  Kodama,  formerly    manager  of   the  Chi- 

0  office,  arrived  here  this  week  to  become  associated 
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in  the  management.  W.  P.  Arthur,  traffic  and  Custom 
House  manager,  was  another  arrival  who  will  also  be 
located  here  in  the  future. 

* 

A.  A.  Sharpe,  Buffalo  representative  of  the  Fos- 
toria  Glass  Co  ,  was  in  New  York  on  Tuesday. 

D.  King  Irwin  left  on  Wednesday  night  for  Cam- 
bridge, O.,  to  meet  the  officers  and  sales  force  of  the 
Cambridge  Glass  Co.  in  consultation. 

Geo.  A.  Stuart  and  H.  M.  Ford,  of  the  Mitchell, 
Woodbury  Co.,  Boston,  were  in  town  this  week.  Mr. 
Stuart  said  that  in  all  his  experience  he  had  never  seen 
such  a  demand.  It  was  simply  wonderful.  His  house 
had  been  fortunate  in  getting  goods,  but  could  have 
used  many  more. 

E.  Jinushi  and  H.  K.  Tetsuka,  of  Morimura  Bros., 
had  strenuous  times  while  the  Japanese  Commission 
was  in  town.  The  former  attended  four  banquets  and 
the  latter  went  to  six  in  succession.  Mr.  Tetsuka, 
whose  gustatorial  ability  is  the  envy  of  every  dyspeptic 
in  the  establishment,  said  the  dinner  at  the  Waldorf  on 
Saturday  night  was  the  greatest  ever. 

E.  A.  Gillinder,  head  of  Gillinder  &  Sons,  Philadel- 
phia, spent  Wednesday  and  Thursday  in  New  York  last 
week  consulting  with  Paul  L.  Zoellner,  local  manager, 
and  attending  the  Chemical  Exposition,  in  which  he  was 
very  much  interested. 

* 

W.  A.  Baker,  former  assistant  to  W.  G.  Browning, 
buyer  of  lamps,  lighting  glassware,  etc.,  for  R.  H. 
Macy  &  Co.,  is  now  doing  his  bit  for  Uncle  Sam  as 
captain  of  Company  B.,  fourth  New  Jersey  Infantry, 
stationed  at  Anniston,  Alabama. 

Louis  Reizenstein  was  in  New  York  this  week  for 
the  first  time  in  almost  two  months.  He  had  been 
missed,  as  he  is  always  an  inspiration,  besides  being  a 
buyer  and  a  salesman.  It  is  not  often  that  the  two  are 
combined. 

While  the  fact  was  known  among  his  friends,  the 
trade  generally  did  not  learn  until  Saturday,  when  the 
transfer  tax  report  on  the  estate  of  James  E.  Nichols, 
of  Austin  Nichols  &  Co.,  wholesale  grocers,  was  pub- 
lished, that  Chas.  Dwenger,  the  former  well-known  im- 
porter of  china,  was  a  beneficiary  under  the  will.  Mr. 
Dwenger  and  his  wife  each  received  $25,000.  Mr. 
Dwenger  first  met  Mr.  Nichols  on  a  journey  to  Europe. 
Mr.  Nichols  took  a  great  liking  to  both  Mr.  and  Mrs. 
Dwenger.  They  met  again  in  Vienna  a  few  weeks  later 
and  the  acquaintance  was  coutinued.     Both  men  were 


enthusiastic  golfers,  and  during  the  six  weeks  or  more 
spent  in  Vienna  they  often  played  together.  Next  year 
they  again  crossed  together,  and  the  friendship  was  more 
strongly  cemented,  their  association  continuing  until 
Nichols  died.  When  the  war  came  it  put  Mr.  Dwenger 
out  of  business,  and,  while  he  had  a  modest  fortune,  the 
legacy  was  not  unacceptable.  He  is  now  living  on 
West  End  avenue. 

Homer  J.  Taylor,  president  of  the  Knowles,  Taylor 
&  Knowles  Pottery  Co.,  East  Liverpool,  arrived  in  New 
York  on  Wednesday  from  Philadelphia,  to  which  city  he 
had  motored  from  his  home.  He  stopped  at  Atlantic 
City  for  two  days  and  on  arrival  here  found  a  telegram 
calling  him  back  to  attend  a  potters'  meeting  on  Thurs- 
day. He  was  non-committal  as  to  the  probable  action 
of  the  manufacturers  on  the  wage  question,  as  he  had 
been  away  while  the  vote  of  the  operatives  was  being 
taken. 

E.  Zihlmann,  of  the  Huntington  Tumbler  Co.,  was 
in  New  York  until  Wednesday.  His  visit  combined 
business  and  pleasure,  with  emphasis  on  the  pleasure. 


OUR     OWN     POTASH. 


AT  last  the  bill  permitting  development  of  what  has 
been  called  by  chemists  "the  greatest  known  de- 
posit of  potash  in  world"  has  been  passed  by  both  the 
Senate  and  the  House. 

The  deposit  is  in  the  briny  waters  of  Searles  Lake, 
California,  and,  as  the  lake  and  surrounding  land 
had  been  withdrawn  by  the  Government  from  the  opera- 
tion of  mining  laws,  new  legislation  was  required  be- 
fore it  could  be  taken  out.  During  the  last  three  years 
and  before  the  present  session  the  needed  bill  had  been 
passed  twice  in  the  House,  but  action  by  the  Senate  was 
prevented. 

In  years  preceding  the  war  our  supply  of  potash 
came  from  Germany.  Imports  in  1913  were  529,000 
tons;  last  year  only  10,000  were  received,  and  there  has 
been  an  extraordinary  advance  of  price. 

Search  for  deposits  in  our  own  country  has  not 
been  fruitful,  if  Searles  Lake  be  excepted.  Small 
quantities  have  been  taken  from  feldspar,  alunite  and 
seaweed,  but  our  output  in  the  first  half  of  the  present 
year  was  only  14,000  tons.  Volcanic  rocks  in  Wyoming 
contain  much  potash.  The  Geological  Survey's  esti- 
mate is  that  nearly  200,000,000  tons  lie  there,  but  it 
was  said  in  the  House  debate  that  "no  workable  pro- 
cess for  extracting"  the  mineral  had  been  found. 

In  the  California  lake,  whose  area  is  39,000  acres, 
there  is  a  great  supply,  and  it  can  be  made  ready  for 
the  market  at  reasonable  cost.  The  Geological  Survey 
and  the  Bureau  of  Mines  say  that  the  lake's  waters  hold 
in  solution  20,000,000  tons. 
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Two  companies  that  have  reduction  plants  near  at 
hand  will  now  acquire  by  lease  the  right  to  take  out  the 
potash.  There  is  enough  in  the  lake  to  supply  our 
need  for  half  a  century.  Hereafter  we  shall  not  be  de- 
pendent upon  Germany's  mines. 


SUPERIOR     TO     JENA     GLASS. 


TEN  years  ago,  writes  Ellwood  Hendrick,  improved 
*■  laboratory  glassware,  made  in  this  country,  was 
offered  on  the  market.  Government  tests  showed  it  to 
be  better  than  any  imported.  But  chemists  themselves 
were  bluffed  out  of  using  it  by  the  persuasive  voice  of 
the  German  agent.  There  we  sat,  pop-eyed  and  open- 
mouthed  in  wonder  and  admiration,  when  they  told  us 
that  Jena  glass  was  "standard."  Nobody  would  buy 
that  American  glass.  But  under  the  whip  of  necessity 
we  buy  it  now,  and  marvel  at  its  merit.  Still  greater 
improvements  have  been  made,  and  these  have  led  to 
the  development  of  glass  kitchenware  and  baking  dishes. 
A  metal  dish  or  pan  reflects  the  heat  away  from  the 
sides,  whereas  a  glass  dish  lets  it  through.  Therefore, 
a  glass  dish  saves  both  heat  and  time  in  baking. 


THE    TRADE'S     LIBERTY     BOND 
CAMPAIGN. 


Large  and  Enthusiastic  Gathering. 


W.    S.    PITCA1RN     MAKES     FIRST     SUBSCRIPTION     OF 
$10,000,    AND    WILL     PROBABLY    TAKE    MORE. 


A  MEETING  of  the  Pottery,  Glass,  Brass,  Toys, 
Housefurnishings  and  Allied  Trades  Unit  for 
carrying  on  New  York's  Liberty  Bond  campaign  was 
held  in  the  rooms  of  the  Crockery  Board  of  Trade  on 
Tuesday  afternoon.  There  was  a  large  attendance,  in- 
cluding 

W  S  Pitcairn,  chairman        J  H  Venon 
H  C  Kupper  J  J  McCann 

W  W  Magee  T  E  Flostroy 

L  J  Hinman  S  Tacobi 

Max  Herbert  James  R  Boote 

E  W  Schultz  John  Nixon 

Geo  B  Jones  W  S  Anthcs 

I)  King  Irwin  L  S  Owen 

E  W  Hammond  John  J  Miller 

J  Duncan  Dithridge  A  B  Gunthel 

H  L  Bunker  Julius  Rosenfeld 

E  I  Horstnan  J  F  O' Gorman 

Walter  E  Strobe!  Howard  H  Handy 

Max  Kirschberger  Geo  M  Jaqucs 

Henry  Witte 

Mr.  Pitcairn  made  a  stirring  opening  address.     He 

.  matter  for  pride  that  the  trade  had  been 

railed  upon  to  help  finance  the  war,  and  he  felt  honored 


by  being  appointed  head  of  the  movement  as  far  as  the 
crockery  and  allied  trades  were  concerned.  He  had 
been  reluctant  to  accept,  but  found  that  no  excuse 
would  be  entertained,  and  in  turn  he  would  accept  no 
excuses  from  the  trade.  The  object  of  the  meeting 
would  be  stated  in  detail  by  two  gentlemen  fully  versed 
in  all  that  was  necessary  to  know  about  placing  the 
bonds — Messrs.  Rosenthal  and  Schmidt,  from  the  Lib- 
erty Loan  Committee  of  the  Second  Federal  Reserve 
District.  Broadly,  the  idea  was  to  enlist  the  savings  of 
every  man,  woman  and  child  in  the  righteous  service 
upon  which  the  Government  had  entered.  "We  can't 
all  go  to  fight,"  he  said,  "but  we  can  all  stand  behind 
the  brave  boys  who  go  to  the  front." 

Mr.  Rosenthal  in  a  very  clear  address  outlined 
what  was  to  be  done.  He  said  that  selling  bonds  was 
easier  than  selling  china,  glass,  and  the  other  commodi- 
ties his  auditors  dealt  in,  and  if  men  could  sell  those  they 
ought  to  dispose  of  bonds  without  any  trouble.  It  was 
desired  to  make  this  a  popular  loan.  The  banks  took 
the  major  part  of  the  first  three  and  a  half  per  cent 
loan,  and  would  take  this  one,  too,  if  necessary;  but  that 
was  not  the  idea.  What  was  wanted  was  to  reach  the 
small  investors.  The  Bureau  to  which  he  was  attached 
would  supply  speakers;  although  if  there  were  any  more 
like  Mr.  Pitcairn  in  the  trade  it  would  not  be  called 
upon.  Besides  speakers  the  Bureau  would  supply,  lit- 
erature, banners,  and  accessories  of  all  kinds.  All  sub- 
scriptions must  be  made  through  banks.  Any  bank 
except  the  Federal  Reserve  or  savings  banks  would  take 
the  subscriptions.  No  money  should  be  handled  by  the 
committee  if  it  could  be  avoided.  He  explained  in  de- 
tail how  the  committee  members  were  to  work,  the  best 
plan  being  to  go  to  the  head  of  an  establishment  for  his 
subscription  and  then  get  permission  to  solicit  from 
every  employee  in  the  house  or  a  pledge  that  he  would 
see  that  every  one  in  his  employ  was  given  a  chance  to 
subscribe.  Results  would  be  published  as  frequently 
as  possible,  and  he  would  like  to  see  a  rivalry  in  the  dif- 
ferent branches  as  to  who  could  get  not  only  the  largest 
amount,  but  the  largest  number  of  subscribers.  He  said 
that  subscribers  to  the  first  loan  might  exchange  their 
bonds  for  the  four  per  cent  issue,  and  where  the  former 
had  been  purchased  on  the  installment  plan  it  would  be 
well  to  arrange  to  sell  them  and  apply  the  partial  pay- 
ment to  the  new  bonds.  The  four  per  cent  bond  was 
exempt  from  all  taxes  except  inheritance,  super-war, 
and  income.  A  card  prepared  to  facilitate  partial  pay- 
ments by  employees  would  be  supplied  to  employers  for 
issuance  to  their  workmen,  these  cards  to  be  punched 
at  the  time  payments  are  made. 

Mr.  Schmidt  said  he  had  nothing  to  add  to  the  pre- 
ceding speaker's  very  lucid  presentation  of  the  matter, 
but  would  answer  any  question  that  might  be  put.  He 
had  been  assigned  to  work  with  and  for  this  branch, 
and  could  be  found  at  any  time  either  in  the  Crockery 
Board  of  Trade  rooms  or  at  120  Broadway,  room  542. 
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As  the  members  were  leaving:,  Geo.  B.  Jones  halted 
them  to  announce  that  Mr.  Pitcairn  had  asked  the  privi- 
lege of  making  the  first  subscription  and  had  taken  $10,- 
000  worth,  adding-  that  he  might  increase  the  amount 
later.  

At  the  meeting  called  last  Friday  morning  for  the 
purpose  of  organizing  the  unit,  William  S.  Pitcairn, 
chairman  of  the  General  Committee,  announced  the 
names  of  those  selected  to  serve  with  him,  viz.  : 

Geo.  Semler,   vice-chairman 

L.  S.  Owen,  secretary 

Lee  Kohns,  director  of  speakers 

Joseph  F.  O'Gorman,  publicity  manager 

Sub- committees  to  work  in  the  different  branches 
of  the  trade  under  the  direction  of  the  General  Com- 
mittee were  appointed  as  follows: 


CHINA 

H.  C.  Kupper* 
L.  S.  Hinman 
Robt.  M.  Bolton 
Julius  Rosenfeld 
J.  H.  Venon 

GLASSWARE 

Marshall  W.  Gleason* 
J.  Duncan  Dithridge 

D.  King  Irwin 
John  Nixon 
Chas.  P.  Cox 
Sig.  Herbert 

W.  F.  Dorflinger 

E.  T.  W.  Craig 
Alfred  B.  Gunthel 

JAPANESE   CHINA 

H.  T.  Tetsuka* 
K.  Mogi 

RETAIL 

E.  V.  Lewis* 
W.  S.  Anthes 
Geo.  Anthony 
Lee  Schoenthal 
•   Chairman 


EARTHENWARE 

Geo.  B.  Jones* 
John  J.  Miller 
James  B.  Boote 

DOMESTIC    EARTHENWARE 

E.  B.  Dickinson* 
E.  W.  Hammond 
H.  C.  Gray 

TOYS 

E.  I.  Horsman* 
Julius  I.  Baer 
Walter  E.  Strobel 

HOUSEFURNISHINGS 

G.  M.  Thurnauer* 
John  H.  Walbridge 
Geo.  V.  Haggerty 

LAMPS  AND  BRASS  GOODS 

Lucien  D.  Bloch* 
W.  W.  Magee 
E.  H.  Peck 
Gilbert  M.  Smith 
Max  Herbert 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnighing*, 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal," the  following  buyers  were  reported  this  week: 

J  Kohnfelder,  hf,  c,  t,   Kaufmann  &  Baer,  Pittsburgh. 

404  Fourth  ave. 
E  B  Worder,  c,  g,  Buckingham   &  Moak,  Utica,  N  Y. 

Somerset. 
C  E  Johnston,  hf,  c,  M  O'Neil  Co,  Akron,  O.     37  West 

26th. 
J   W   Moorehouse,  hf,  c,  g,  May   Co,  Cleveland.     37 

West  26th. 
L   Neubrik,  c,  g,  Crowley,    Milner   Co,    Detroit.     116 

West  32d. 
G  Burdge,  c,  g,  North  Manchester,  Ind.     Grand. 
W  Mulcahy,  hf,  Chandler   &    Co,    Boston.     230    Fifth 

ave. 


A  F  Ellis,  hf,  t,  Almy,  Bigelow  &  Washburn,  Salem, 

Mass.     230  Fifth  ave. 
G  Louis,  t,  Woodward    &  Lothrop,  Washington,   D  C. 

334  Fourth  ave. 
Mr  Balhorn,  s,  Powers  Merc  Co,  Minneapolis.     2  West 

37th. 
J  W   Waldorf,  hf,  c,  g,  Hochschild,  Kohn  &  Co,  Balti- 
more.    220  Fifth  ave. 
D    P   Ashley,  s,  Erie    Dry   Goods   Co,  Erie,  Pa.     432 

Fourth  ave. 
Miss    C    Doughty,    s,    Lit    Bros,    Philadelphia.     1261 

Broadway. 
C    J    Robinson,    c,    g,  Jordan-Marsh  Co,  Boston.     432 

Fourth  ave. 
W  Home,  t,  Kaufmann  Dept  Store,  Pittsburgh.     1261 

Broadway. 
O  S  Fairbanks,  c,  g,  H  I    Morse  Co,  Worcester,  Mass. 

Woodstock. 
W  W  Covell,  c,  g,  W  K  Covell,  Newport,  R  I.     Murray 

Hill. 
A  Y  Boswell,  c,  g,  Tulsa,  Okla.     Imperial. 
M  Goldwater,  hf,  M  Goldwater  &  Bro,  Prescott,  Ariz. 

220  Fifth  ave. 

A  B  Smith,  t,  L  J  Sherwood    Co,  Caribou,  Me.     Bres- 

lin. 
Frank  Martin,  c,  g,  Detroit.     Claridge. 
D  Robertson,  c,  g,  Framingham,  Mass.     Wallick. 


THE    CONDITION     OF     BUSINESS. 


New  York 


Trade  with  the  importers  has  not  been 

as  brisk  this  week  as  it  was  last,  the  big 

jobbers   having   about    finished   placing 

their  orders  for  1918  delivery.     Mail  orders  have  been 

very  gratifying,  however,  and  the  men  on  the  road  have 

found  excellent  business. 


The  demand  for  Japanese  china  still  continues,  and 
large  sales  have  been  made.  One  wonders  if  all  the 
orders  taken  will  be  filled.  Six  vessels  from  Japan  ar- 
rived at  Pacific  ports  on  Wednesday,  and  it  is  hoped 
they  have  brought  a  big  lot  of  china. 


The  call  for  goods  from  stock  is  great,  but,  unfor- 
tunately, with  a  very  few  exceptions  this  call  cannot  be 
met.  What  a  business  could  be  done  if  there  were  a 
supply  cf  wares  ! 

The  local  agents  for  glassware  have  had  varying 
fortunes.  Some  have  had  good  business;  with  others 
it  has  been  dull.  The  word  "dull"  is  used  relatively, 
as  everybody  has  done  something. 


The  cut  glass  dealers  have  had  a  fair  business,  but 
all  could  have  done  more.  The  call  for  fine  goods  for 
holiday  trade  was  better  than  last  week. 


Local  representatives  of  the  crockery  lines  are  handi- 
capped by  the  labor  situation  at  the  potteries.  Buyers 
want  goods,  but   the  inability  of  the  salesmen  to  quote 
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definite   prices  and    dates  of  shipments  makes  trading- 
uncomfortable.  

The  lamp  trade  has  improved,  and  enough  business 
is  in  hand  to  keep  the  factories  going  full  with  the 
limited  amount  of  labor  procurable.  Late  buyers  will 
find  difficulty  in  getting  their  wants  supplied. 


Retail  trade  in  the  metropolitan  district  has  been 
very  good  this  week.  Every  kind  of  ware  has  been 
called  for,  and  it  is  surprising  how  little  prices  affect  the 
sale  of  goods.  There  is  growling,  of  course,  at  having 
to  pay  so  much,  but  the  people  buy,  nevertheless.  Re- 
tail business  in  the  West  everywhere,  even  to  the  Paci- 
fic slope,  seems  to  be  booming.  Every  buyer  who  has 
been  in  New  York  during  the  past  month  has  wonder- 
ful tales  to  tell.  In  the  South  every  day  finds  an  in- 
creased business,  and  New  England  is  now  in  line.  It 
is  noticeable  all  over  the  land  that  in  proportion  to  the 
population  the  dealers  in  the  smaller  inland  cities  and 
towns  seem  to  be  doing  better  than  those  in  larger  places. 
It  may  be  that  in  big  cities,  where  there  is  more  com- 
petition and  individual  stores  think  they  are  not  doing 
as  well  as  they  ought,  the  volume  of  business  is  really 
right  up  to  the  mark,  but  is  more  widely  distributed. 
Be  that  as  it  may,  retail  trade  everywhere  is  good,  and 
bound  to  be  better  if  the  goods  can  be  had. 


Trade,  both  wholesale  and  retail,  has  taken 
Boston  a  lively  spurt  this  week.  The  only  com- 
plaint  heard    is    in    regard    to    shortage  of 

goods.     Orders    are    plentiful — the    trouble    is   to    fill 

them. 

Staples  in  both  crockery  and  glassware  are 
Chicago     now  in  the  greatest  demand,  and  those  fac- 
tory representatives  who  can  piomise  defi- 
nite shipments  are    receiving  all  the    orders  they    can 
take  care  of. 

Business  continues  active,  so  far  as 
East   Liverpool     orders  are  concerned,  but  it  is  still 
and   Vicinity       impossible  for  the  pottery  manufac- 
turers, try  as  hard  as  they  will,  to 
get  the  production    required,  the    industry  as  a  whole 
working  at  but  from  sixty  to  seventy  per  cent  of  pos- 
sible capacity.     The  apathy  of  the  workers  at  present 
is  due  in  part  to  the  uncertainty  of  the  wage  situation 
•me.     Matters  will  be  broughl  to  a  focus  one  way 
.  ,    I  owever. 


Tli'  ew  business  by  glass 

Pittsburgh  and  i,,  be  m0re  ac- 

Viunity  tive    this  week  than  formerly.     All 

line  a  very  fair  demand,  cx- 

..bleware,  whi  mtinues    to  have  a 


rather  slow  request.  Salesmen  now  on  the  road  are 
forwarding  excellent  business  to  the  home  offices. 
There  is  nu  improvement  in  the  labor  situation,  and  as 
a  result  production  is  not  up  to  normal. 


BOSTON     BUSINESS     NOTES, 


DUSINESS  conditions  continue  excellent,  and  for 
*-'  some  goods  there  has  appeared,  in  the  past  few 
days,  an  unexpected  rush.  Just  why  this  is  so  no 
one  seems  to  know — one  of  those  unaccountable 
"streaks"  of  trade. 


The  strike  prospects  at  the  potteries  are  not  to  the 
liking  of  the  trade  here.  "It  would  seem,"  said  one  of 
the  leading  commission  men,  "that  the  past  two  years 
had  brought  about  all  the  trouble  we  needed — short- 
age of  materials  and  natural  gas,  strike  after  strike,  in- 
creased costs,  railroad  embargoes  and  war  depression — 
and  now  we  must  expect  still  more  bother." 


Retail  stores,  especially  the  larger  ones,  report  ex- 
cellent business.  

The  trade  expects  considerable  bother  in  making 
shipments  to  points  in  northern  and  eastern  Maine  as 
a  result  of  the  restrictions  which  the  Maine  Central 
Railroad  this  week  put  on  less-than-carload  lots,  mov- 
ing them  only  on  spacified  days.  Buyers  from  the  Pine 
Tree  State  expressed  themselves  rather  forcibly  regard- 
ing the  action  of  the  road.  Considered  still  worse  here  is 
the  fact  that  the  New  Haven  road  is  considering  taking 
similar  action.  Such  a  move  would  be  far-reaching  in 
its  baleful  effect  on  business. 


Every  morning  and  evening  a  "color  guard"  from 
the  Shepard  Woman's  Rifle  Club  raises  and  lowers  the 
Stars  and  Stripes  on  the  pole  on  Boston  Common 
opposite  the  Tremont  street  entrance  to  the  Shepard- 
Norwell  Co.  store  

"Most  of  us,"  said  one  of  the  best  known  crockery 
men  in  New  England,  "took  what  we  then  thought  was 
about  all  of  the  Liberty  Loan  bonds  we  could  stand 
when  the  first  issue  was  floated.  Now,  however,  we 
are  all  planning  to  buy  some  more.  This  only  goes  to 
show  you  what  one  can  do  when  he  feels  the  necessity 
is  real."  

H.  P.  &  H.  F.  Hunt  Co.  has  its  additional  sample 
room  nearly  ready  for  occupancy. 


The  trade  is  seriously  feeling  the  shortage  of  boys, 
due  to  the  drafting  of  youni?  men  and  the  demand  for 
boys  to  fill  their  places. 
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Every  Man's  Obligation. 


WE  owe  it  to  those  whom  we  have  called  to  make  the  last  sacrifice 
that  we  who  remain  at  home  shall  do  our  best  to  support  them 
in  their  danger,  and,  by  giving  them  the  best  equipment  and  as 
much  of  it  as  they  can  use,  add  power  to  their  spirit  and  their 
flesh.  If  the  Government  took  away  from  us,  as  it  could,  all  our  material 
substance,  all  our  savings,  by  compulsion,  it  would  not  exact  from  us  any- 
thing like  the  sacrifice  it  has  exacted  from  the  young  men  who  are  now 
in  France  training  for  the  battle,  and  who  are  in  the  American  canton- 
ments  receiving   their   preliminary   training. 

It  would  be  the  most  dastardly  kind  of  desertion  of  our  fellow  citizens 
in  arms,  for  which  each  one  of  us  would  be  guilty  individually,  if,  as  a 
nation,  we  should  fail  to  put  forth  our  utmost  effort  and  to  hand  forth  our 
last   penny   to   make   their   victory   quicker  and   easier. 

The  Liberty  Loan  must  be  made  a  splendid  success.  It  must  show 
the  German  people  the  earnestness  of  the  American  people  in  the  work 
which  we  have  on  hand.  By  the  promptness  with  which  we  come  to 
the  aid  of  the  Government  let  us  show  to  the  German  people  and  to  the 
German  Government  the  hopelessness  of  a  contest  against  America,  for 
they   know   it   is   hopeless   if   America    is   united   and   determined. 

There  is  no  man  in  this  country  earning  a  daily  wage  who  is  so 
poor  that  he  cannot  buy  a  Liberty  Bond.  It  is  a  disgrace  to  him  if  he 
does   not.       He   is   a   man   without  a   country — "  Go,  mark   him   well !  " 
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INGREDIENTS     OF     "ALBA"    GLASS. 


THE  bill  of  complaint  filed  by  the  Macbeth-Evans 
Glass  Co.  alleging  violation  of  a  contract  permitting 
the  use  of  the  Macbecth  mixture  for  manufacturing 
"Alba"  glass,  otherwise  known  as  semi-translucent 
glass,  contains  the  following  specifications: 

"The  invention  has  for  its  primary  objects  the 
provision  of  a  process  and  batch  which  will  produce  a 
snow  white  glass  which  is  not  clear,  but  which  is  trans- 
lucent to  a  high  degree  and  will  transmit  light  without 
the  reddish  or  yellow  color  known  as  'fire,'  the  glass  in 
these  respects  being  distinguished  from  the  well-known 
opal  glasses,  which  are  either  substantially  opaque  (and 
known  as  milk  glass)  or  are  to  some  degree  translucent, 
in  which  case  the  coloring  above  referred  to  as  'fire'  is 
always  noticed  when  light  is  observed  through  the  glass; 
the  provision  for  process  and  batch  which  will  produce 
a  glass  which  transmits  light  better  that  the  opal  glass 
and  which  is  subject  to  a  minimun  amount  of  breakage 
upon  the  application  of  heat,  and  the  provision  of  a 
batch  and  process  which  will  produce  a  glass  having  a 
white,  luminous 'appearance  when  transmitting  light, 
with  such  light  diffused  in  a  pleasing  manner  restful 
to  the  eyes,  and  with  a  minimum  loss  of  illuminating 
power. 

"In  carrying  out  my  invention  I  first  take  a  batch 
or  mixture  somewhat  similar  to  a  batch  or  mixture  used 
in  the  manufacture  of  colorless  clear  glass,  and  to  such 
basic  batch  or  mixture  I  add  substances,  one  of  which 
is  preferably  oxid  of  aluminum,  and  the  other  a  fluorid, 
preferably  fluorspar,  although  some  other  fluorid  might 
be  used.  The  use  of  the  oxid  of  aluminum  with  this 
fluorid  apparently  produces  throughout  the  glass  minute 
specks,  the  larger  of  which  are  ordinarily  visible  to  the 
naked  eye,  and  which  have  the  effect  of  diffusing  or 
scattering  the  light  and  giving  the  glass  its  white,  lumin- 
ous appearance.  The  specks  in  the  finished  ware  are 
elongated  in  shape,  and  I  believe  them  to  be  bubbles 
of  silicon  fluorid  gas  held  in  suspension  in  the  material 
and  elongated  during  pressure  or  blowing  the  glass  in- 
to molds. 

"The  specific  combination  of  ingredients  in  the 
foundation  or  basic  mixture  or  batch  which  I  have 
found  to  give  the  best  results  is  as  follows: 

Sand 100      lbs 

Lead  oxid 15^6 

Soda 21# 

Nitre stf    " 

Salt 5#     " 

Borax \){  to  2lA    " 

"To  the  foregoing  bati  h  are  added  18.12  pounds  of 
hydrate  of  aluminum,  containing  about  11.84  pounds  of 
oxid  of  alumina    and  six    pounds    of    fluorspar.       The 

rials  are  mixed  together  and  fused  as  heretofore 
indicated. 

"The  proportion.'-l  the  oxid  of  alumina  and  the 
fluor  it    absolutely    fixed,  but  may    vary  some- 


what. The  limit  in  the  ratio  of  the  fluorid  to  the  oxid 
of  alumina  is  reached  when  the  resultant  glass  becomes 
an  opal  glass  instead  of  a  translucent  glass  without  the 
'fire'  characteristics  of  the  opal  glass.  The  relative  pro- 
portions will  also  vary  somewhat,  depending  upon  the 
variations  in  the  basic  or  foundation  glass. 

Continual  on  page  24. 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first,  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

Statement  for  October  1,  1917,  of  the  ownership,  manage- 
ment, etc.,  of  the  Crockery  and  Glass  Journal,  published 
weekly  at  New  York,  N.  Y.,  as  required  bv  the  Act  of  August  24, 
1912.  ' 

State  of  New  York,      / 
County  of  New  York.  ( 

Before  me,  a  Notary  Public  in  and  for  the  State  and  County 
aforesaid,  personally  appeared  Geo.  Whittemore,  who,  having 
been  duly  sworn  according  to  law,  deposes  and  says  that  he  is  the 
editor  of  the  Crockery  and  Glass  Journal,  and  that  the  fol- 
lowing is,  to  the  best  of  his  knowledge  and  belief,  a  true  state- 
ment of  the  ownership,  management,  etc.,  of  the  aforesaid 
publication  for  the  date  shown  in  the  above  caption,  required 
by  the  Act  of  August  24,  1912,  embodied  in  Section  443,  Postal 
Laws  and  Regulations,  to  wit : 

1.  That  the  names  and  addresses  of  the  publishers,  editor, 
managing  editor  and  business  managers  are  : 

Publishers,  Whittemore  &  Jaques  ;  editor,  Geo.  Whittemore; 
managing  editor,  Geo.  M.  Jaques;  business  managers,  Whitte- 
more &  Jaques,  all  of  92  West  Broadway,  N.  Y.  City.  Owners, 
Geo.  Whittemore,  Geo.  M.  Jaques,  S.  H."  Rhodes,  ail  of  92  West 
Broadway,  N.  Y.  City.  Known  bondholders,  mortgagees,  and 
other  security  holders,  holding  one  per  cent  or  more  of  total 
amount  of  bonds,  mortgages,  or  other  securities,  none. 

Geo.  Whittemore. 
Sworn  to  and  subscribed  before  me  this 
27th  day  of  September,  1917. 

Fred  M.  Harris,  Notary  Public, 

City  of  New  York. 

(My  commission  expires  March  31, 1918.) 

HELP     WANTED. 

\  \     ANTED — An  experienced  shipping  clerk  for  factory  man- 
ufacturing illuminating  glassware  exclusively,     Address 
A 146,  this  office. 

SITUATIONS     WANTED. 

POSITION  WANTED.— Position  in  retail  china  and  glass 
'  store.  Twelve  years'  experience.  Am  now  employed,  but 
desire  to  better  my  condition.     Address  A  145,  this  office. 


BUSINESS     OPPORTUNITIES 

.  OMMISSION  SALESMEN  WANTED.— An  established 
pottery  making  faience  and  gla/.ed  pottery  desires  repre- 
sentation in  the  following  cities:  Detroit,  Mich.;  Milwaukee, 
Wis.;  Minneapolis,  Minn. ;  Kansas  City,  Mo. ;  Omaha,  Neb.;  St. 
Louis,  Mo.,  and  Dallas,  Tex.  Must  have  showroom  and  travel 
adjacent  territory.     Address  A  147,  this  office. 

\  A  'ANTED — Commission  men  to  sell  a  "big  line  of  live  items" 
in  light  cuttings  and  rich  engraved  glassware.       Desire 
responsible  connections  in  New  England  States,  Western  States 
and  Pacific  Coast  States.     Address  A  148,  this  office. 


Sole  Owner  of  the  Patent. 


Inc.. 


Celluloid  Cap  &  Metal  Ring  Co., 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps;  and  are 
also  prepared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  ¥ 
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"In  manipulating-  the  glass  batch,  the  duration  of 
operation  and  the  degree  of  heat  must  be  regulated  so 
as  not  to  entirely  obliterate  the  so-called  specks  or  bub- 
bles, which  obliteration  appears  to  result  when  the  heat- 
ing is  too  intense  or  is  carried  on  for  t  o  long  a  period. 
I  therefore  stop  the  heating  operation  at  a  time  short 
of  the  production  of  complete  transparency  and  the 
obliteration  of  the  specks  or  bubbles  from  the  glass, 
the  glass  tending  to  return  to  its  colorless  crystal  stage  if 
the  operation  is  continued  too  long.  In  carrying  out  the 
operation  I  have  found  that  good  results  are  obtained 
in  a  furnace  working  at  a  temperature  of  approximately 
2700  degrees  F.,  although  this  may  be  varied,  and 
changes  in  temperature  (as  between  2500  degrees  and 
3000  degrees  F.)  may  be  compensated  for,  in  a  measure 
at  least,  by  variations  in    the  mixture  or   the  length  of 


time  of  the  operation,  which  latter  in  many  cases  I  have 
found  to  be  less  than  twenty-four  hours. 

''The  glass  produced  by  the  present  process  is 
distinguished  from  other  glasses  containing  fluorid  by 
the  fact  that  the  glass  of  the  present  process  is  trans- 
lucent and  yet  without  the  characteristic  known  as  'fire 
of  opal,'  whereas  the  fluorid  glasses  as  heretofore  pro- 
duced were  all  properly  definable  as  milk  or  opal  glasses, 
being  either  white  and  opaque  or  else  partially  opaque 
and  showing  with  transmitted  light  a  reddish  or  yellow 
color  known  to  the  trade  as  'fire'  and  bearing  a  re- 
semblance to  the  color  in  natural  opals." 


T 


HE  man  who  doesn't  mix   kindness  with    business 
leaves  out  one  of  the  finest  ingredients. 


Index    to    ^Advertisements 
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NEW    YORK,    OCT.    n,    1917. 


POTTERIES    SUSPEND    OPERATIONS 


Pending  Vote    of    the  Workers    on    the  New    Propositions   Offered    by 

Manufacturers. 


the 


EMPLOYERS'     ULTIMATUM,    AND     IN     THE     EVENT     OF     REJECTION     A     STRIKE 

SEEMS     INEVITABLE. 


WORK  in  all  the  potteries  will  be  suspended  to-night 
(Thursday).  As  a  result  of  the  rejection  by  the 
workers  of  the  manufacturers'  propositions  a  new  list 
has  been  submitted  embodying  increases  varying  from 
ten  to  thirty-two  and  a  half  per  cent  according  to  the 
branches  of  the  trade  involved,  and  President  Edward 
Menge,  of  the  Brotherhood,  has  set  October  15  and  16 
as  the  dates  on  which  the  various  local  unions  shall 
vote  upon  its  acceptance  or  rejection.  Pending  their 
decision  the  potteries  will  remain  idle. 

In  some  of  them  the  suspension  began  early  in  the 
week,  manufacturers  not  desiring  to  have  their  green 
rooms  filled  with  ware,  and  a  number  of  manufacturers 
ordered  clay  workers  to  finish  up  on  Tuesday  so  as  to 
give  time  for  bisque  kilns  to  be  placed  and  green  rooms 
cleared  of  ware  before  Thursday  night.  This  would 
also  permit  all  kilns  to  be  fired  off. 

Should  the  canvass  of  the  vote  show  that  the  new 
offer  of  the  manufacturers  has  been  accepted,  immedi- 
ate instructions  will  be  issued  to  the  workers  to  resume 
their  places.  It  is  impossible  to  predict  the  outcome, 
although  it  is  said  that  at  a  meeting  of  the  jiggermen 
on  Saturday  evening  a  straw  vote  resulted  in  the  offer 
being  spurned. 

The    manufacturers    say   that    this    is    their  "last 


word,"  and  they  will  have  nothing  further  to  offer.  In 
the  event  of  rejection  a  strike  seems  inevitable. 

The  decorators  are  not  participating  in  the  vote,  as 
that  branch  of  the  industry  is  not  arfilliated  with  the 
Brotherhood,  having  an  independent  union.  Whether 
or  not  they  will  continue  to  work  up  what  white  ware 
is  available  remains  for  the  future  to  determine. 

The  final  propositions  of  the  pottery  manufacturers 
follow  : 

Gentlemen:  In  submitting  to  your  representatives 
at  Atlantic  City  the  proposition  which  was  later  rejected 
by  referendum  vote,  we  aimed  to  adjust  in  a  measure 
the  wage  scale  inequalities  which  have  been  increasing 
from  year  to  year  as  the  result  of  the  development  of 
n;w  and  more  favorable  working  conditions  in  the  more 
recently-built  plants.  It  was  our  theory  that  an  ad- 
vance in  wages  is  warranted  only  by  the  increased  cost 
of  necessities,  and  that  the  lower  paid  workingmen 
feel  the  pinch  of  the  times  more  acutely  than  men  em- 
ployed in  more  favorable  positions.  We  therefore  pro- 
posed a  scale  that  represented  as  nearly  as  practicable 
the  same  increase  in  dollars  and  cents  per  week  to  men 
in  all  departments,  rather  than  a  uniform  percentage  of 
increase  that  would  mean  a  much  greater  actual  advance 
in  dollars  and  cents  in  some  departments  than  in  others. 
This  principle  appears  to  have  been  disapproved  by  the 
vote. 

In  the  proposal  to  place  all  departments  of  jigger- 
ing  upon  a  separate  piecework  basis  we  believe  we  were 
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offering  a  solution  for  many  of  the  annoying-  problems 
that  now  harass  that  trade,  and  that  we  were  suggest- 
ing a  plan  that  would  meet  with  the  hearty  approval  of 
the  jiggermen  and  their  helpers.  This  proposal  also 
appears  to  have  met  with  decided  disapproval. 

In  a  general  way  it  seems  that  these  measures  that 
were  especially  designed  to  benefit  the  workingmen 
were  the  ones  to  which  there  developed  the  strongest 
opposition.  .  •    .    . 

While  we  insist  that  our  offer  was  eminently  fair  in 
principle  as  well  as  in  the  amount  of  the  advance  pro- 
posed, we  do  not  feel  that  we  are  justified  in  submitting 
to  a  strike  in  the  attempt  to  compel  our  people  to  accept 
against  their  will  a  plan  that  was  designed  for  their 
benefit.  We  are  willing  to  surrender  the  principle  of 
equity  in  order  to  protect  all  who  depend  upon  our  in- 
dustry from  the  inexpressible  disaster  of  a  prolonged 

strike. 

We  therefore  submit  for  your  consideration  the  fol- 
lowing revised  proposition,  realizing  that  it  is  less 
scientific  than  the  original,  but  probably  more  in  line 
with  the  views  of  your  membership. 

You  are  advised  that  this  is  our  last  word  in  this 
connection.  In  ihe  event  of  rejection  the  duration  of 
the  strike  that  will  follow  will  depend  entirely  upon 
yourselves.     We  shall  have  nothing  to  offer. 

JIGGER  MEN. 

Present    scale,   with    additions    noted    below,  plus 

27}- 

Add  V\  cent  per  dozen  to  present  list  on  the  follow- 
ing items  in  hotel  half  thick,  roll  edge  and  welt  edge: 
saucers,  individual  butters,  ice  creams,  cups,  fruits, 
plates,  flat  and  deep,  all  sizes. 

Add  V\  cent  per  dozen  to  present  list  on  St.  Denis 

cups. 

Add  Y\  cent  per  dozen  to  present  list  on  all  fruits, 
ice  creams  and  saucers,  plain  and  iestooned,  regular 
weight. 

NEW    LIST    PRICES   ON    MIXING    BOWLS. 

Mixing  bowls,     4s 32!i>c.  per  dozen 

6s 22lA<:.       " 

9s 15c. 

12s  12c. 

18s 8^c. 

24s 5>^c. 

30s 5^c.        " 

35s 5^c.        " 

42s 5^c. 

27/4  per  cent  to  be  added  to  above  prices  on  mixing 
bowls. 

[n  order  to  avoid   misunderstanding,  we  will  state 

this  p  'H  in  another  way,  viz  :  We  propose  to  take 

ale  of  i  under  which  we 

are  t.  ing  and  have  been  w        tig  'luring  recent 

months  and  add  to  it  the  s<  veral  increases  listed  above, 

at  the  foot  of  pay  slip  or  pay  card  add  27/i  per 

cent  '      ii:    added.     We 

.-  [ration  the  i  ers:  The  pres- 

■/.   n    plus  15  per  cent. 

aucers  is  pi  r  dozen  plus 

■it. 

I  ire    and    pay   their   helpers   as 
they  ■  I      nl  to  theii  helpers  an 

1  perci  ni 

out  and  mold  runners  is  to  be 
vith    l<    ■    i  ban  I  heir 
;,  inu  i  i'>i 
nt. 

to  pay  the  addi- 
ow,     By  the  r-M  5 


scale  we  refer   to  the  one  contemplated  by  the  original 
Chalfonte  agreement: 

Turners 1915  scale  plus  22^>  per  cent 


Handlers. 

Casters 

Dishmakers 

Pressers 

Stickers-up 

Mold-makers,  piecework. .        list 

Dippers 1915  scale 

Packers 

Glost  and  bisque  kilnmen. 

Bench  bosses 

Sagger-makers,  free  clay. 
Slip-makers 

APPRENTICE   KILNMEN. 


22lA 
12Y? 

nlA 

30 

30 

10 

22^ 

Z2lA 

30 

30 

\lVz 

iiYz 


£2.90  per  day 
1.90  per  kiln  day 
2  00 
2.10 
2.25       "        " 


First  three  months  

Second  "  

Second  six  

Second  year     "  ....    ..... 

Third       "  

Glost  drawers  (women) 1.45  per  kiln 

Bisque  1  50 

Glost  dressers 1  70  per  day 

Bisque  brushers  175 

Dippers  (women)  180       " 

Stampers      "  1.75 

WAREHOUSEMEN — PROPOSED   NEW   SCALE. 

First  year $2  20  to  $2.75  per  day  of  nine  hours 

Second  "    .. 3.12}^ 

Third     "    3  30 

After  third  year   ■  .   3.75 

DECORATING   KILNMEN. 

Since  conditions  under  which  decorating  kilnmen 
are  employed  are  uniform,  each  firm  shall  grant  an  ad- 
vance of  11  per  cent  on  present  wages. 

KILN-DRAWERS— MEN. 

Glost 56  cents  per  100  cubic  feet 

Bisque 52  cents 

For  drawing  bisque  kilns  75  cents  will  be  paid  for 
each  extra  day  allowed  bisque  kilnmen  for  placing  ex- 
cess flat. 

We  further  propose  that  the  agreement  already 
reached  in  conference  on  certain  propositions  of  yours 
and  ours  shall  stand,  and  that  all  propositions  on  both 
sides  upon  which  no  agreement  has  already  been  reached 
shall  be  dropped. 

It  is  our  understanding  that  all  advances  made  over 
the  1915  scale  are  granted  to  assist  in  meeting  war  con- 
ditions, and  that  a    return  to  normal  in  national  affairs 
will  warrant  a  readjustment  of  wages  accordingly. 
Respectfully  submitted, 
United  States  Potters'  Association, 
Charles  C.  Ashbaugh,  Pres. 
Charles  F.  Goodwin,  Sec. 


LATEST     NEWS     ENCOURAGING. 
[Special  Despatch  to  Crockery  and  Glass  Journal.] 

CAST  LIVERPOOL,  O.,  Oct.  11  — Indications  this 
I  J  morning  lead  to  the  belief  that  the  workers  will 
accept  the    propositions  offered  by  the  manufacturers. 

In  numerous  plants  straw  votes  have  been  taken  which 

show  the  operatives  favorable  to  acceptance.  Kilnmen 
a  hint  that  they  will  receive  mote  than  asked  for  in  the 
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original  demands.     The    straw  vote  of  the  jiggermen's 
local  can  be  discounted,  some  jiggermen  say. 

Every  possible  pressure  is  being  brought  to  bear 
upon  the  workmen  to  accept  the  manufacturers'  offer. 
Officials  of  the  Brotherhood,  merchants  and  other  in- 
fluential interests  are  all  urging  the  men  to  cast  an 
affirmative  vote. 


AT    CHICAGO. 


rPHE  lines  of  crockery  and  glassware  carried  by  the 
*  local  stores  are  badly  punctured,  and  the  factories 
do  not  seem  able  to  fill  the  gaps.  Dozens  of  big  orders 
which  were  expected  to  arrive  before  this  time  have 
not  yet  put  in  an  appearance.  The  general  condition 
of  affairs  is  regarded  as  satisfactory,  but  the  fear  grips 
buyers  that  the  factories  will  fall  down  badly  with  their 
deliveries  in  time  for  the  holiday  trade. 

*     » 

F.  B.  Tinker  spent  the  week-end  at  the  summer 
home  of  Oscar  Eckland  at  New  Buffalo,  Mich.  M.  D. 
Tinker,  brother  of  Frank,  has  joined  the  army,  and  is 
now  in  training  at  the  Rockford,  111.,  camp. 


market  during  the  week.     Collections  are  in  excess  of 
the  same  period  in  1916." 

•  • 

H.  A.  Marshall,  former  manager  of  the  Chicago 
office  of  the  Fostoria  Glass  Co.,  has  established  tem- 
porary headquarters  in  the  office  of  Gragg  &  Mielke, 
and  expects  to  shortly  embark  on  a  venture  of  his  own. 

•  • 

Thomas  Hurd,  of  the  Wm.  S.  Pitcairn  Corpora- 
tion, New  York,  was  in  Chicago  last  week. 

At  a  meeting  of  merchants  in  which  ways  and 
means  of  preventing  fires  during  the  coming  winter 
were  discussed  it  was  predicted  that  a  number  of  fires 
will  occur,  and  not  from  carelessness,  either.  It  has 
been  a  cool  summer,  and  merchandise  which  has  not 
been  sold  will  be  burned  for  the  insurance.  The  major- 
ity of  the  fires,  it  was  said,  will  be  on  South  Halsted 
and  West  Twelfth  streets.  Every  member  of  the 
"arson  trust"  sent  to  prison  a  year  ago  is  out  again, 
except  one,  and  their  presence  in  the  city  as  "insurance 
adjusters"  is  expected  to  have  an  important  bearing  on 
the  number  of  fires. 


Ira  A.  Jones  expects  to  go  to  New  York  in  the 
near  future  to  visit  his  son,  Eugene,  now  training  as  an 
aviator  at  Fort  Wood,  N.  Y. 

#  * 

Notwithstanding  the  fact  that  Takito,  Ogawa  & 
Co.  have  moved  their  headquarters  to  New  York,  it  is 
announced  that  there  will  be  no  material  change  in  the 
personnel  of  the  Chicago  office. 

*  » 

E.  M.  Meder  entertained  several  out-of-town 
friends  at  the  world  series  baseball  game  between  the 
White  Sox  and  the  Giants  last  Saturday. 

•  « 

Dave  Saunders  has  added  the  line  of  the  Bonita 
Art  Co.,  Wheeling,  W.  Va.  Kelly  &  Reasner  formerly 
represented  the  concern  here. 

The  employees  of  Carson,  Pirie,  Scott  &  Co. 
sent  to  France  this  week  a  shipment  consisting  of 
sweaters,  scarfs,  kn^ted  helmets,  comfort  kits,  books 
and  tobacco  for  the  108  employees  of  the  firm  who  have 
gone  to  the  front.  A  patriotic  club  has  been  formed  in 
the  store,  each  floor  being  divided  into  companies,  each 
company  agreeing  to  look  out  for  the  cheer  and  comfort 
of  two  men. 

In  a  review  of  the  business  of  the  week  Marshall 
Field  &  Co.  say:  "Current  wholesale  shipments  of 
goods  are  running  stronger  than  a  year  ago.  Road 
sales  for  immediate  delivery  equal  the  very  heavy  vol- 
ume of  a  year  ago,  while  sales  for  future  delivery  are 
slightly  smaller.     Fewer   customers  have  been  in  the 


IN     TOWN. 


Abbreviations— c,  crockery;    g,  glass;    hf,  housefurnishingi 
1,  lamps,  t,  toys;  s,  silverware. 


|N  addition   to  those   noted  under  the  head  of  "Per- 
*■    sonal, ' '  the  following  buyers  were  reported  this  week: 

J  I  Flynn,  hf,  Kaufmann's,  Pittsburgh.  1261  Broadway. 
Miss    N    McDonald,  s,  Stewart  &  Co,  Baltimore.      2 
West  37th. 

A  A  Breton,    hf,    t,  Shartenberg   &    Robinson,    New 
Haven,  Conn.     404  Fourth  ave. 

M    Mark,  t,   Kohn,    Furchgott    Co,  Jacksonville.     108 
Worth. 

A  H  Baum,  hf,  M  Goldenberg,  Washington.     Cumber- 
land. 

M  Furchgott,  hf,  M  Furchgott  &  Sons,  Charleston,  S 
C.      Latham. 

F  Karel,  s,  Kaufmann   &  Baer   Co,  Pittsburgh.     404 
Fourth  ave. 

H  Zeller,  t,  Wm.  Koch  Importing  Co,  Baltimore.     Im- 
perial. 

H  C  Bright,  s,   H  C  Bright  Co,   Elizabeth  City,   N  C. 
Herald  Square. 

Mrs  H  C  Fay,    t,  C  T   Sherer  Co,  Worcester,    Mass. 
1270  Broadway. 

C   J    Robinson,  c,  g,  Jordan-Marsh  Co,  Boston.     432 
Fourth  ave. 

C  S  Cason,  t,  Burden,  Smith  &  Co,   Macon,  Ga.     Gre- 
gorian. 

H  Berliner,  c,  g,  1,  Gimbel  Bros,  Milwaukee.     Broad- 
way and  32d. 

Miss  S  Walters,  s,  N  Snellenberg  &  Co,  Philadelphia. 

1261  Bioadway, 
C  J  Staerker,  t,   Higbee  &  Co,  Cleveland.      230  Fifth 

ave. 
F  J  Smith,  s,  Gilchrist  Co,  Boston.     220  Fifth  ave. 
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W  J  Moreland,  hf,  E  Malley  Co,  New  Haven.  404 
Fourth  ave. 

D  J  Owler,  t,  Callender,  McAuslin  &  Troup  Co,  Provi- 
dence, R  I.     230  Fifth  ave. 

W  S  Johnson,  g,  Johnson-Lewis  Co,  Syracuse.  Herald 
Square. 

F  M  Rieser,  c,  hf,  t,  Inline,  Eppiheimer  Co,  Reading, 
Pa.     44  East  23d. 

P  M  White,  hf,  Zink-Morehead  Co,  Buffalo.     Imperial. 

J  A  Cooke,  hf,  Hammond,  Cooke  Co,  Monticello,  N  Y. 
Wallick. 

E  R  Wilson,  hf,  Jordan-Marsh  Co,  Boston.  432  Fourth 
ave. 

M  C  Weil,  hf,  Weil  &  Co,  Detroit.     Hotel  Ansonia. 


road,  which  was  to  have  gone  into  effect  on  Wednesday, 
has  been  postponed  pending  a  conference  with  shippers. 


INSTRUCTIVE     EXHIBIT     AT     HOTEL     McALPIN 


EVIDENCE  of  the  progressive  policy  being  pursued 
at  the  New  York  office  of.Gillinder  &  Sons  under 
the  management  of  the  new  local  sales  manager,  Paul 
L.  Zoellner,  is  seen  in  the  announcement  of  the  concern 
elsewhere  in  this  issue  that  they  will  make  a  special  ex- 
hibit of  illuminating  glassware  and  glassware  special- 
ties for  a  limited  period  at  the  Hotel  McAlpin,  beginning 
Monday,  October  15. 

As  all  well-informed  dealers  are  aware,  the  factory 
maintains  permanently  a  handsome  showroom  at  19 
Madison  avenue.  The  idea  in  supplementing  this  dis- 
play with  a  special  exhibition  is  to  introduce  the  factory's 
very  latest  achievements  to  the  greatest  number  of 
buyers  possible,  and  especially  to  those  who  may  not 
yet  be  acquainted  with  the  possibilities  of  the  line. 

The  exhibit  cannot  fail  to  prove  instructive  to 
buyers  interested  in  such  goons,  and  a  cordial  welcome 
awaits  every  visitor,  whether  he  goes  to  buy  or  just  to 
to  look  around. 


BOSTON     BUSINESS     NOTES 


WHOLESALE  and  retail  trade  was  excellent  the 
5|  of  this  week.  The  holiday  on  Friday,  how- 
ever, will  probably  cause  things  to  slow  up,  as  many  will 
not  return  to  their  desk-  till  Monday. 


e  B    Harrington,  for  a  quarter  of  a  century 

connected  with  the    Houghton  &  Dutton    Co.,  has  died 

•l.     Mr.  Harrington  wasone  of  the:  best  known 

toy  men  in    this  country  ightyseven  years 

old. 

jarm.      I.  Ho      hton    &    Dutton    Co. 's  buyer, 

anj  }  •    ■      \;        I  :  ine    Barry,  are  in  New 

for  a  fe  ' 

^    i  &    A.  Ba<  on  Co.,  is 

■    i,  and  Eas1 

The  "ship]  'an  oi  th  Havep  Pail- 


Moses  Cawley  Plummer,  widely  known  in  the 
woodenware  trade  and  among  crockery  men,  has  died 
at  Faulkner  Hospital,  at  the  age  of  sixty-seven. 


The  R.  H.  Stearns  Co.,  which  bought  the  entire 
stock  of  the  Richard  Briggs  Co.,  is  advertising  that  the 
goods  are  to  be  disposed  of  at  a  sacrifice  of  $100,000 
from  the  orginal  retail  price.  The  sale  is  now  on  at 
the  Briggs  store. 

Edward  E.  Cole,  vice-president  of  the  Shepard, 
Norwell  Co.,  died  on  Monday  night  at  his  home  on 
Commonwealth  avenue. 


Borrows  &  Sanborn  Co.,  of  Lynn,  opened  their 
large  new  brick  annex  building  on  Thursday,  and  in 
the  evening  gave  a  party  in  honor  of  the  event  in  the 
large  unfinished  room  on  the  top  floor — which  is  to  be 
converted,  as  fast  as  workmen  can  do  the  trick,  into  an- 
other selling  floor.  There  were  present  several  repre- 
sentatives of  the  trade  from  Boston  and  New  York. 


PREPARING     FOR    THE     JANUARY     EXPOSITION. 


TWENTY  reservations  had  been  made  at  the  Ft.  Pitt 
Hotel,  Pittsburgh,  up  to  Wednesday  of  this  week 
for  the  annual  Pottery  and  Glass  Exposition  to  be  held 
there  in  January,  and  over  sixty  addi:ii  nal  display 
rooms  are  being  held  pending  negotiations  now  in  pro- 
gress. Three  concerns  which  have  never,  before  had 
displays  here  during  January  have  received  their 
assignments — viz  ,  the  Pacific  Importing  Co.,  Seattle, 
Wash.,  and  the  Sebring  Pottery  Co.  and  Limoges  China 
Co.,  of  Sebring  O.  The  1918  Exposition  will  un- 
doubtedly surpass  those  of  all  previous  years,  both  in 
regard  to  the  number  and  the  variety  of  lines.  The 
official  list  of  reservations  to  date  follows: 

Mitchell,  Woodbury  Co,  Boston Robt  W  Corey 

Westmoreland  Specialty  Co,  Grape-  |     (  Geo  R  West 

ville,  Pa f   "I  R  B  Reineck 

Pheonix  Glass  Co,  New  York 

Cataract  Glass  Co,  Buffalo,  NY David  Saunders 

Sebring  (O)  Pottery  Co Chas  L  Sebring 

Acme  Novelty  Co,  Chicago * . . .  A  Schulman 

Empire  Lamp  Mfg  Co,  Chicago F  Levinson 

Pacific  Importing  Co,  Seattle,  Wash.    E  McFarland 
Frontier  Cut  (ilass  Co,  Buffalo,  N  Y..J  W  Murray 

C  B  &  J  Warner  New  York Geo  J  Magnus 

L  D  Bloch  &  Co,  New  York H  Bigart 

Southern  Potteries,  Erwin,  Tenn J  W  Mackey 

Limoges  China  Co,  Sebring,  O Will  A  Rhodes 

Fry  (Mass  Co,  Rochester,  Pa CH  Isreal 

Be  iver  Valley  Glass  Co,  Rochester,  Pa.  Alex  Fraser 
or,  Smith  &  Taylor  Co,  Chester, 

W  Ya C  E  Taylor 

II  Northwood  &  Co,  Wheeling,  WVa.Carl  Northwood 
M   v.  i  I  bina  I  o    Beavei   Falls,  Pa.  ..E  A  Mayer 
[ones, Mi  Duffeefi  Stratton Co, Boston. Jas  P  Gordon 
National  China  Co,  Salineville,  O....E  E  Wilgus 
Lazarus  #  Rosenfeld,  New  York Geo  W  Urownley 


13 


Buyers   have  been   arriving  within 
East  Liverpool     the  last  few  days  hoping-  to  get  or- 
and  Vicinity       ders  through  before  the  suspension 
of   opera' ions,   but    met  with  little 
success.     In  view  of  the  possibility  of  a  strike,  manu- 
facturers have  been  speeding  up  in  all  departments  in 
an  effort  to  get  enough  ware  to  fill  orders  already  on 
hand  before  such  a  contingency  occurs. 

»     » 

With  the  exception  of  the  Crooksville  China  Co., 
which  is  the  only  plant  in  that  section  making  dinner- 
ware,  manufacturers  in  the  Zanesville,  O.,  district  are 
not  concerned  in  the  wage  scale  discussion,  the  stone- 
ware, art  pottery  and  cooking  ware  operatives  not  be- 
ing affilliated  with  the  Brotherhood. 

*  * 

An  acute  shortage  of  bitstone  exists  at  present.  In 
one  of  the  two  plants  making  this  material  only  six  men 
are  at  work  where  dozens  were  formerly  employed,  the 
high  wages  paid  for  construction  work  at  a  canton- 
ment near  by  having  attracted  the  others.  The  other 
plant  is  also  short  of  labor,  and  its  production  is  conse- 
quently greatly  lessened.  The  price  of  bitstone  is  now 
the  highest  ever  known,  and  it  is  exceedingly  hard  to 

secure  at  that. 

*  * 

An  improved  stove  room  with  automatic  attachments 
which  eliminate  small  boy  labor  about  a  jigger  bench  is 
being  tested  out  by  the  Sebring  Pottery  Co. 

*  * 

The  small  one-kiln  plant  of  the  Superior  Clay  Pro- 
ducts Co.  here  was  destroyed  by  fire  a  few  nights  ago. 
Loss  $5,000.  Cause  of  the  blaze  not  determined.  The 
plant  will  be  rebuilt. 

The  National  China  Co.,  Salinville,  C,  in  one  day 
had  three  small  strikes  on  hand,  each  in  a  different  de- 
partment.    Adjustments  were  made  in  each  instance. 

*  * 

More  pottery  is  being  shipped  out  of  this  district 
by  express  than  ever  before.  Where  formerly  only 
small  parcels  were  sent,  crates,  barrels  and  casks 
go  nowadays.     The  volume  of  such  pottery    shipments 


is  so  great  that  an  empty  express  car  is  daily  placpd  on 
a  siding  here  to  be  loaded  and  forwarded  to  Pittsburgh, 
where  the  carlot  is  distributed  to  the  various  routes. 

*  » 

Another  lot  of  draftees  left  last  Sunday  morning — 
the  third  from  this  district.  Quite  a  percentage  of  these 
young  men  were  from  the  pottery  trade,  and  in  some 
shops  the  situation  is  being  felt  keenly.  Henry  Hammil, 
of    the    E.    M.    Knowles    Co.    decorating    department, 

captained  them. 

*  * 

The  recent  statement  of  the  Homer  Laughlin  Co. 
in  reference  to  the  "tea"  situation  expressed  the  views 
of  every  manufacturer  here.  Try  as  hard  as  they  may, 
it  seems  impossible  to  keep  up  with  the  demand  for  teas 

and  flat  ware. 

*  * 

Among  visiting  buyers  were  Morris  Bergman,  New 
York;  Harry  Rich,  New  York;  William  Hinterschied, 
Columbus,  O.;  J.  W.  Watte,  of  New  York,  and  D.  D. 
Otstott,  of  Dallas,  Texas,  representing  Butler  Bros  ; 
M.  J.  Ryan,  for  W.  &  A.  Bacon,  Boston,  Mass.;  C.  M. 
Weaver,  Decatur,  111.;  J.  H.  Miller,  Huntington,  W. 
Va. 

John  B.  Macdonald,  sales  manager  and  secretary 
of  the  Knowles,  Taylor  &  Knowles  Pottery  Co.,  spent 
the  early  part  of  the  week  in  Chicago. 

*  * 

In  order  to  get  the  goods  quickly  a  Pittsburgh  cus- 
tomer recently  instructed  the  Carr  China  Co.,  of  Graf- 
ton, W.  Va.,  to  ship  by  the  B.  &  O.  railroad  to  Fair- 
mont, W.  Va  ,  where  arrangements  had  been  made  to 
have  the  ware  transferred  to  boat,  by  which  it  was  taken 
down  the  Monongahela  river  to  Pittsburgh. 

* 

Quite  a  number  of  nearby  buyers  have  been  visit- 
ing the  market  of  late  to  pick  up  "jobs"  and  odd  lots, 
but  have  had  to  return  home  empty-handed.  Very 
little  of  this  class  of  merchandise  is  available  just  now. 

C.  Ray  McConnell,  formerly  manager  of  the  ware- 
house of  the  T.  A.  McNicol    Pottery    Co  ,  is   now    in 


14 


France,  attached  to  the  Fifth  Field  Artillery,  Hospital 
Corps.  ,      , 

The  demand  for  coal  among  the  manufacturing 
potters  continues  exceptionally  active,  with  the  supply 
exceedingly  slow  and  hard  to  get  at  any  price. 


THE    CONDITION     OF     BUSINESS. 


Trade  in  the  warerooms  has  been  some- 
New  Vork     what  sluggish,  few  large  outside  buyers 

being  in  the  market  at  present,  and  city 
buyers  ordering  but  little,  either  for  immediate  con- 
sumption or  on  import.  This  is  all  the  more  perplexing, 
as  they  are  all  doing  a  good  business. 


The  English  importers  have  booked  large  orders 
during  the  season,  and  their  business  in  dollars  and 
cents  will  foot  up  favorably  with  normal  times.  The 
volume  of  goods  dealt  in,  however,  has  not  been  as 
great.  Fewer  crates  of  ware  have  been  received,  but 
the  raise  in  prices  swells  the  figures. 

The  French  importers  have  not  been  as  fortunate 
as  the  English  in  getting  shipments.  However,  ar- 
rivals have  been  better  of  late,  and  some  of  the  fra- 
ternity are  feeling  comparatively  happy. 

The  Japanese  have  done  and  are  doing  the  greatest 
trade  in  their  history,  notwithstanding  that  prices  are  up 
fifty  per  cent  or  more. 

German  importers  are  still  hoping  for  the  release 
of  wares  belonging  to  them  now  lying  in  neutral  ports, 
but  the  prospects  are  no  more  favorable  than  they  were 
six  months  ago;  and  even  if  permits  were  granted  it 
would  be  difficult,  if  not  impossible,  to  get  ships  to 
bring  the  ware  over.      

Resident  agents  for  glass  manufacturers  seem  to 
have  all  the  business  they  can  handle,  although  a  few 
say  they  can  take  care  of  orders  on  some  lines.  As 
shipments  are  now  being  made  more  promptly,  it  is  evi- 
dent that  the  factories  are  catching  up  on  orders. 


With  all  work  suspended  in  the  potteries,  local  rep- 
resentatives are  spending  their  time  largely  in  answer- 
ing as  best  they  can  inquiries  respecting  the  situation 
and  trying  to  placate  customers  whese  orders  remain 
unfilled.  

Cut  glass  is  moving  more  freely,  the  retailers  now 
laying  in  stock  for  the  holidays. 

The    lamp    men    are  getting  business  right  along 
;  the  factories  are  well  supplied  with  orders. 


larly  active  just  now.  There  is  little  or  no  building 
going  on,  and  consequently  the  call  for  fixtures  is 
somewhat  limited. 


Retail  trade  in  the  metropolitan  district  is  good. 
The  bulk  of  goods  being  moved  is  perhaps  not  as  great 
as  could  be  wished  for,  but  high  prices  tend  to  make  the 
showing  on  the  books  very  satisfactory. 


In  New  England  retail  trade  is  also  good.  This 
state  of  affairs  was  a  little  slow  in  coming,  but  it  ar- 
rived all  right.  

All  the  West  reports  great  activty,  and  in  the  South 
business  is  doing  well  and  improving  daily. 


Business,  both    wholesale  and  retail,  is  go- 
Boston     ing   along  in  sprightly  fashion.     Everyone 
wears  a  cheerful  look   and  is  expecting  the 
greatest  holiday  season  in  the  history  of  the  trade. 


While  some  improvement  is  noted,  business 
Chicago     is  of  fair    volume   only.     The    shortage  of 

staples  is  bothering  the  local  stores  consid- 
erably. Of  fancy  goods  there  is  apparently  no  dearth, 
but  the  factories  seem  to  be  unable  to  supply  sufficient 
staples  in  both  crockery  and  glassware  to  meet  the  de- 
mand. 

Orders  for  glassware  continue  corn- 
Pittsburgh  and     ing,  and   the  majority   of  factories 
Vicinity  have    enough    to  insure  operations 

for  the  balance  of  the  year.  Heavy 
cut  ware  is  in  better  demand.  Factories  manufactur- 
ing common  tumblers  are  particularly  busy.  An  in- 
crease in  selling  lists  is  expected  to  be  announced  soon. 
Road  salesmen  are  sending  home  excellent  orders  for 
lines  on  which  factories  are  not  overcrowded. 


East   Liverpool 
and   Vicinity 


Operations  have  come  to  a  stand- 
still temporarily,  and  buyers  are  in 
a  quandary.  Until  the  situation 
clears  new  orders  cannot,  of  course, 

be  entertained,  and  those  with   contracts  unfilled  must 

also  perforce  await  developments. 


WANT     BRITISH     EMBARGO     LIFTED. 


The  demand   for  lign  are  ii  not  partial- 


AMERICAN  manufacturers  of  lighting  glassware, 
working  in  conjunction  with  British  jobbers,  are 
endeavoring  to  induce  the  English  government  to  lift 
the  embargo  which  for  some  time  past  has  been  keep- 
ing out  of  England  goods  of  their  manufacture. 
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With  continued  advances  in  the  cos*1 

Pittsburgh  and    of  raw  materials  and  the    increased 

Vicinity  price    of   gas    which    will    become 

effective  November  1,  there  is  every 

reason  for  believing-  that  an  advance  of  ten  per  cent  in 

the  selling  lists  of  many  lines    of  blown  and    pressed 

glass  will  be  announced  ere  long. 


Accompanied  by  A.  J.  Burchfield,  head  of  the 
Joseph  Home  stores,  and  several  other  friends  and  their 
wives,  Marion  G.  Bryce,  president  of  the  United  States 
Glass  Co.,  left  October  5  for  a  2,000-mile  automobile  trip. 
The  party  occupied  two  seven  passenger  cars,  and, 
traveling  to  Uniontown,  Pa.,  hit  the  national  pike, 
thence  to  Baltimore  and  Washington.  From  there  they 
will  motor  up  to  Maine.  The  schedule  of  the  trip  has 
been  so  arranged  that  the  home  offices  of  each  man  in 
the  party  know  where  he  is  every  hour.  October  20  is 
the  date  set  for  return.   

Among  the  buyers  in  the  district  were  Harry 
Loosely,  of  the  Corona  Cut  Glass  Co.,  Toledo,  O.;  Mr. 
Edwards,  for  the  Deidrick  Glass  Co.,  Monaca,  Pa.;  Mr. 
Chapman,  with  Merrill,  Greer  &  Chapman,  St.  Paul, 
Minn.;  D.  D.  Otstott,  with  Butler  Bros.,  Dallas,  Texas. 


Glass  factories  located  in  Westmoreland  county, 
which  include  the  McKee  Glass  Co.,  Bryce  Bros.  Co., 
Westmoreland  Glass  Co  ,  and  the  L.  E.  Smith  Glass 
Co.,  will  suffer  an  increase  in  their  gas  rates,  according 
to  the  new  schedule  just  filed  with  the  Public  Service 
Commission  at  Harrisburg,  Pa.  The  rate  to  preferred 
indusirial  consumers  for  gas  furnished  under  a  yearly 
contract  is  increased  from  31  to  36c  per  thousand  cubic 
feet.  For  gas  in  excess  of  2,000,000  cubic  feet  a  rate 
of  27c  will  be  charged,  as  against  the  prevailing  rate  of 
24  to  26.  

Charles  W.  Haskill,  sales  manager  for  the  Indiana 
Glass  Co.,  Kokomo,  Ind.,  was  in  the  district  a  few  days 
ago.  

The  A.  H.  Heisey  Glass  Co.,  Newark,  O.,  has  issued 


a  new  illustrated  catalogue  and  price  list  which  buyers 
declare  is  the  most  complete  of  its  kind  ever  sent  out  by 
a  glass  concern.  A  host  of  detailed  information  is 
given  that  will  prove  of  value  to  bjth  domestic  and  ex- 
port buyers. 

At.  a  directors'  meeting  of  the  Western  Glass  and 
Pottery  Association  held  October  5  the  referendum  vote 
to  limit  the  age  of  members  to  fifty  years  was  counted, 
and  it  was  found  that  the  resolution  to  establish  this 
limit  was  carried  by  a  vote  of  150  to  13.  Five  new 
members  were  admitted  at  this  meeting.  The  directors 
ordered  that  the  dues  of  all  members  who  have  enlisted 
or  have  baen  drafted  shall  be  paid  by  the  Association. 
The  annual  meeting  has  been  set  for  January  8.  As 
forecasted  in  this  column,  there  will  be  no  banquet. 


Quite  an  active  demand  for  jugs  exists   just  now, 
the  plain  or  Colonial  shapes  being  in  greatest  request. 


The  Hazel- Atlas  Glass  Co.,  Wheeling,  W.  Va.,  has 
declared  its  usual  quarterly  dividend,  payable  October 
20.  

The  current  demand  for  stand  lamps  is  very  limited. 
Manufacturers  of  these  lines  report  very  few  orders  on 
file,  and  the  receipt  of  new  business  small,  being  con- 
fined to  certain  sections  only. 


Official  announcement  is  expected  to  be  made  soon 
of  the  manufacture  in  glass  of  electrical  articles  now 
made  only  in  porcelain.  Secret  work  with  this  end  in 
view  has  been  in  progress  here  for  the  last  six  weeks. 


There  is  an  active  demand  from  '.he  bar  glass  trade 
for  beer  glasses  of  a  size  smaller  than  those  heretofore 
furnished.  War  conditions  necessitate  either  an  ad- 
vance in  the  price  of  a  drink  or  a  reduction  in  quantity 
of  the  thirst- quencher,  and,  for  the  present  at  least, 
saloons  and  cafes  prefer  the  latter  alternative.  That 
their  extremity  is  urgent  is  shown  by  the  fact  that 
wholesalers  are  insistent  upon  quick  delivery  of  the 
smaller-sized  glasses. 
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THE     POTTERY     SITUATION. 


will  prevail,  and  that  the  middle  of  next  week  will  see 
the  operatives  back  in  their  places. 


UNTIL  the  v'ote  is  counted  and  the  decision  of  the  op- 
eratives recorded  as  to  whether  or  not  they  will  ac- 
cept what  the  manufacturers  say  is  their  final  offer  there 
can  be  no  relief  to  the  tenseness  of  the  situation.  Not 
a  wheel  is  turning  in  the  potteries;  six  thousand  men 
are  idle:  and  with  the  files  loaded  with  business,  much 
of  it  of  months'  standing,  the  manufacturers  can  do 
nothing  but  chafe.  Every  day  lost  is  of  incalculable 
value  at  present,  when,  outside  of  their  regular  business, 
a  number  of  the  plants  have  government  orders  on  their 
-ks  that  must  be  completed  at  a  specified  time.  And 
in  this  connection  it  is  pertinent  to  say  that  should  a 
settlement  of  the  differences  fail  to  be  reached  the  gov- 
ernment might  bring  pressure  to  bear  in  the  matter. 

Late  it  reports  offer  some  basis  for  encouragement 
of  the  hope  that  the  workmen  will  come  to  their  senses 
and  accept  the  prop  ol  the  manufacturers,  which 

are  more  than  fair,  the  list  ranging  in    increases  from 
ten  to  thirty  two  and  a  half  per  i 

are    willing    to    surrender    our    principle   of 

;ay  the  manufacturers,  "in  order  to  protect  all 

wlv  oui  ••.  from    the  inexpressible 

:  strike."      Should  it  come,  the 

upon    themselves.     And  no 

fects. 

d  that  tl  1  of  the  Brother- 

od   the  influent  e  of  the    saner  workmen 


PERSONAL. 


INCE  the  game  between  the  Giants  and  the 
Chicago  team  on  Wednesday,  Eddie  Ham- 
mond has  somewhat  softened  towards  the 
sender  of  a  pair  of  white  socks  that  arrived 
at  his  salesroom  on  the  morning  of  the  event. 
An  accompanying  card  bcre  the  announcement,  "With 
best  wishes,  from  a  friend  in  Chicago,"  and  Eddie  was 
at  first  inclined  to  take  it  as  an  insinuation  that  he 
needed  a  new  pair.  But  as  he  had  never  been  accus- 
tomed to  wearing  the  brand  advertised  to  last  six  months 
without  change  he  saw  no  reason  why  anyone  should 
pick  on  him.  Then  it  dawned  upon  him  that  this  was 
the  day  that  would  prove  whether  or  not  the  color  would 
be  fashionable  in  New  York.  Mr.  Hammond  wishes 
the  Crockery  and  Glass  Journal  to  extend  his 
sympathy  to  his  friend  in  the  breezy  city,  and  also  to 
say  that  the  blow  was  probably  hard  enough  for  him 
without  having  the  price  of  a  perfectly  good  pair  of  hose 
added  to  his  troubles. 

H.  J.  Blakeney,  Texas  representative  for  the 
Fostoria  Glass  Co.,  arrived  in  town  on  Tuesday,  accom- 
panied by  Mrs.  Blakeney,  for  a  few  days'  stay,  primarily 
to  enjoy  themselves,  and  they  started  in  by  attending 
the  ball  game  on  Wednesday. 

W.  R.  Amidon,  of  Amidon  &  Guest,  agents  for  the 
Cambridge  Glass  Co.'s  line  in  Boston,  dropped  in  for  a 
chat  with  D.  King  Irwin  on  Wednesday  while  here  on 
a  hurried  bnsiness  trip. 

C.  F.  Patton,  traveler  for  Koscherak  Bros.,  re- 
turned on  Tuesday  after  completing  a  good  trip  through 
the  Middle  West. 

J.  H.  Venon,  accompanied  by  Chas.  E.  Cardon, 
left  on  Tuesday  for  a  trip  to  Cincinnati,  Detroit,  Cleve- 
land and  Chicago. 

Louis  Getzoff,  formerly  city  salesman  for  Edmon- 
son Warrin  &  Co.,  decorators  and  importers,  is  doing 
his  bit  for  Uncle  Sam  at  Camp  Upton,  Yaphank,  L.  I., 
and  will  be  glad  to  hear  from  any  of  his  friends  in  the 
trade.  Letters  should  be  addressed:  "Company  M., 
306th  Infantry,  411  Fifth  street." 

Frederick  Wolff,  owner  of  theBostonian  Dry  Goods 
Co.,  3287  Third  avenue,  who  will  conduct  the  china 
and  glassware    department  in  the    new  store  of  the  L. 
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Wertheimer  Dept.  Stores  Co.,  to  be  opened  at  Fordham 
Road  and  the  Concourse  on  November  1,  has  been 
spending:  considerable  time  during-  the  past  few  weeks 
placing  orders  among  the  local  agents  in  preparation 
for  the  opening.  Mr.  Wolff  will  be  remembered  as  a 
former  partner  in  the  business  of  Sheppard  &  Wolff, 
Ycnkers,.  now  Sheppard  &  Son. 

J.  Albert,  of  the  Corning-  (N.  Y).  Jewelry  Co., 
spent  Monday  in  the  city  placing  orders  for  glassware. 

W.  D.  Davis,  assistant  buyer  to  A.  D.  Wilhelm  in 
the  china,  housefurnishings,  toys  and  electrical  g-oods 
departments  of  Wm.  Taylor,  Son  &  Co.,  Cleveland,  O., 
has  resigned  to  go  in  the  same  capacity  with  Mabley  & 
Carew,  Cincinnati,  where  he  will  assist  F.  G.  Flack. 
He  assumed  his  duties  with  the  latter  firm  on  Monday 
of  this  week. 

Ed.  Craig,  the  genial  manager  of  the  United  States 
Glass  Co.'s  New  York  office,  who  has  been  missed 
from  his  desk  during  the  past  week,  is  at  his  home  at 
Kew  Gardens,  L.  I.,  suffering-  from  a  serious  attack  of 
pleurisy.  Latest  reports  are  that  he  is  doing  nicely, 
and  it  is  hoped  that  he  will  soon  again  be  able  to  return 
to  business. 

Harold  Phillips,  of  the  Cox  &  Lafferty  sales  force, 
left  on  Monday  to  don  the  khaki  at  Yaphank,  L.  I. 

A  wedding-  hastened  by  the  war  is  that  of  Miss 
Marjorie  Bennett,  daughter  of  Arthur  J.  Bennett,  head 
of  the  Cambridge  (O.)  Glass  Co.,  to  Wilber  L.  Orme, 
who  was  in  charg-e  of  the  concern's  blown  ware  plant. 
All  arrangements  had  been  made  for  the  affair  to  take 
place  on  Oct.  20  when  Mr.  Orme  received  instructions 
to  report  for  military  duty.  The  ceremony  was  there- 
fore performed  without  delay.  An  official-looking  card 
with  an  American  flag  in  colors  adorning-  one  corner, 
inclosed  with  the  original  announcement  of  October 
20th,  bore  the  following:  "Called  to  the  Colors.  Mar- 
ried October  First.     Sherman  Was  Right." 

Adolph  Schinagl,  buyer  for  the  Siegel-Cooper  Co., 
Chicago,  registered  at  the  Hotel  Prince  George  on 
Wednesday  morning  for  a  brief  stay  to  look  around  the 
market  here. 

F.  H.  Henika,  of  C.  B.  Henika  &  Co.,  Petoskey, 
Mich.,  is  here  to  place  orders.  He  is  registered  at 
the  Breslin. 

The  marble  ballroom  of  the  Hotel  St.  Regis  was 
the  scene  of  a  very  beautiful  wedding  last  Tuesday 
evening    when    Harry    Negbaur,    vice-president    and 


treastfrer  of  E.  &  J.  Bass,  Inc.,  was  united  in  marriage 
to  Miss  Dorothy  R.  Brick,  of  this  city.  A  reception 
and  dinner  to  a  hundred  guests  followed  the  ceremony, 
after  which  the  bride  and  groom  departed  for  a  honey- 
moon trip  to  Hot  Springs,  W.  Va. 

W.  S.  Anthes,  chairman  of  the  Retail  Committee 
of  the  Liberty  Loan  drive,  has  not  lost  a  moment  in 
getting  to  work,  and  is  canvassing  the  trade  vigorously. 
Mr.  Anthes,  who  is  manager  for  Higgins  &  Seiter,  is 
putting  the  same  vim  into  this  work  that  he  does  in  the 
crockery  business. 

T.  V.  Laughran,  salesmanager  for  the  Wellington 
Glass  Co.,  Cumberland,  Md.,  is  spending  this  week  in 
New  York  calling  on  the  trade. 

Fernand  Demaison,  of  the  New  York  office  of  L. 
Bernardaud  &  Co.,  expects  to  leave  next  week  for  a  two 
weeks'  Canadian  trip. 

D.  King  Irwin  returned  on  Sunday  from  a  visit  to 
the  factory  of  the  Cambridge  (O.)  Glass  Co. 

<* 
Harry  Hunt,  of  the  Hunt  Glass  Co.,  Corning,  N. 
Y. ,  was  a  visitor  in  the  city  on  Tuesday  of  this  week, 
and  H.  F.  Mackenzie,  traveler  for  the  concern,  visited 
his  home  here  over  the  week  end,  leaving  again  on 
Tuesday  for  a  Western  trip,  with  Philadelphia  as  his 
first  stop. 

Harry  North  wood,  head  of  the  H.  North  wood  Co., 
came  to  the  city  the  first  half  of  the  week  to  consult 
with  his  New  York  representative,  C.  J.  Dela  Croix. 

Ernest  Waeldin,  house  salesman  for  Geo.  F.  Bas- 
sett  &  Co.,  who  has  been  ill  at  his  home  in  Brooklyn 
for  several  weeks,  is  not  making  the  progress  that  his 
friends  could  wish  for.  He  is  suffering  from  a  compli- 
cation of  diseases,  and  the  outlook  for  an  early  recov- 
ery is  anything  but  encouraging. 


GIRLS     EXCEL     BOYS     IN     GLASS     FACTORIES. 


FOUR  large  concerns  engaged  in  the  manufacture 
of  flint  glass — the  McKee  Glass  Co.  and  Jean- 
nette  Glass  Co.  of  Jeannette,  Pa.;  the  Westmoreland 
Specialty  Co.,  of  Grapeville,  and  the  Higbee  Glass  Co., 
Bridgeville,  have  substituted  to  some  extent  girls  for 
boys  in  the  matter  of  carrying-in,  turning-out  and  carry- 
ing over,  and  without  exception  they  report  that  the  girls 
give  better  service  than  did  the  boys  whom  they  dis- 
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placed.  It  is  further  stated  that  the  presence  of  the 
girls  in  the  factories  has  n  refining-  influence  on  the  en- 
tire working  force,  that  profanity  and  vulgarity,  which 
from  time  to  time  cropped  out  prior  to  the  change,  is 
not  now  to  be  heard,  and  that  on  the  whole  the  experi- 
ment has  proved  most  satisfactory. 


$208,000     ALREADY     SUBSCRIBED. 


AT  a  meeting  of  the  various  sub-committees  of  the 
Special  Liberty  Loan  Committee  of  the  China, 
Glass,  Lamps,  Toys  and  Housefurnishing  Trades,  held 
in  the  rooms  of  the  Crockery  Board  of  Trade  on  Tues- 
day afternoon,  subscriptions  totaling  over  $108,000 
were  reported. 

These  include  the  $10,000  announced  last  week  as 
subscribed  by  William  S.  Pitcairn,  and  $5,000  by  the 
Crockery  Board  of  Trade.  Add  to  this  amount  the 
SlOO.OOO  which  Morimura  Bros,  subscribed  through  the 
Japanese  Society  of  New  York,  and  it  will  be  seen  that 
the  trade  is  doing  nobly.  Only  the  surface  has  thus 
far  been  scratched  in  soliciting  subscriptions.  Tt  is  ex- 
pected that  when  all  the  sub  committees  get  working 
systematically  the  quota  assigned  the  allied  trades,  $1,- 
000,000,  will  be  oversubscribed. 

Among  interesting  reports  were  those  of  several 
subscriptions  by  principals  of  firms  and  employees. 
The  members  of  the  firm  of  Maddock  &  Miller  and 
twenty-two  employees  took  $13,300  of  Liberty  Bonds; 
Higgins  &  Seiter  and  twenty-eight  emp'oyees,  $5,000; 
Herman  C.  Kupper  and  fifteen  employees,  $8,000;  J.  H. 
Venon  and  four  employees,  $2,400;  M.  Kirchberger  & 
Co.  and  five  employees,  $1,950;  employees  of  Wm,  S. 
Pitcairn  Corporation,  $4,000. 

Among  the  individual  subscriptions  announced 
were  those  of  B.  F.  Drakenfeld  &  Co.,  $25,000;  Palm, 
Fcchteler  &  Co.,  $10,000;  an  anonymous  subscriber, 
15,000;  Geo.  B.  Jones,  $1,500;  John  Nixon,  $2,000; 
Jos.  F.^O'Gorman,  $1,000;  Hugo  Tiefenbrun,  $1,000; 
Robert  N.  Bolton,  $500;  Charles  Baum,  $500. 

Chairman  Pitcairn  laid  particular  emphasis  on  the 
value  of  securing  a  vast  number  of  small  subscriptions 
and  the  importance  of  getting  every  concern  visited  to 
obtain  from  every  one  of  its  employees  minimum  sub- 
scriptions at  least.  He  said  it  was  the  desire  of  the 
'  -  .-/eminent  that  a  great  number  of  small  subscriptions 
be  secured  rather  than  a  small  number  of  great  sub- 
scriptions. 

Announcement  was  made  that  at  a  meeting  of  the 

rd  of  Management  of  the  Pottery,  Glass  and  Brass 
Salesmen's  Association  held  on  Monday  a  change  in 
the  by  1.    ■  the   investment  in 

fund  and  that 
the  in    Liberty  Bonds, 

the  -  Tably  on  the  amend- 

ment. 


To  this  end  a  special  meeting  of  the  Association  has 
been  called  for  Friday,  October  19,  at  11:30  a.m.  in 
the  rooms  of  the  Crockery  Board  of  Trade  in  order  that 
members  may  register  their  votes  on  the  question  of 
amending  Sec.  2,  Art.  VII,  by  the  insertion  of  the 
words  contained  in  brackets,  as  follows: 

In  order  to  maintain  the  fund  for  the  payment  of 
death  claims  in  proportion  with  the  increase  in  member- 
ship an  amount  not  exceeding  fifty  cents  for  each  and 
every  member  then  in  good  standing  may  Cat  the  dis- 
cretion of  the  Board  of  Management)  be  transferred 
from  the  Beneficiary  Fund  to  a  special  fuad  to  be  known 
as  a  Reserve  Fund.  [This  fund  is  to  be  deposited  in 
bank,  subject  to  draft  signed  by  the  President,  Treas- 
urer and  Secretary,  or  to  be  invested  in  U.  S.  Govern- 
ment Bonds.]  This  fund  to  be  used  in  case  of  emer- 
gency and  solely  for  the  purpose  of  settlement  of  death 
claims,  under  the  direction  of  the  Board  of  Manage- 
ment." 


DUTCH     GLASS     INDUSTRY     THREATENED. 


COMPLETE  stoppage  of  the  Netherlands  glass  in- 
^  dustry  is  threatened.  The  Government  coal  dis- 
tribution bureau  has  informed  the  factories  that  no 
more  coal  tar  can  be  supplied;  in  consequence,  at  least 
some  of  the  ovens  must  cease  working  very  soon. 

Glass  has  been  made  in  Holland  for  several  cen- 
turies^ Exquisite  samples  of  early  hand-made  glass  are 
still  preserved.  Factories  now  operate  in  various 
parts  of  the  country,  chiefly  in  the  provinces  of  Drenthe, 
Limburg,  and  South  Holland,  and  employ  some  4,000 
people.  Bottles  and  crystal  are  the  main  products,  with 
a  small  quantity  of  mirror  glass. 


THE     COST     OF      PRODUCING     POTTERY. 


THE  following  letter  from  a  large  Western  dealer  is 
one  of  many  we  have  received  seeking  like  infor- 
mation: 

October  2,  1917. 
Editor  Crockery  and  Glass  Journal. 

We  are  anxious  to  learn  what  the  increased  cost  of 
American  pottery  will  amount  to  under  the  new  wage 
scale  proposed. 

Can  you  tell  us  where  we  may  be  able  to  secure  a 
copy  of  the  Government  report  which  was  made  some 
two  or  three  years  ago  after  the  Government  had  in- 
vestigated the  cost  of  producing  pottery  in  America? 

Do  you  know,  or  can  you  place  us  in  position  to 
find  out,  what  percentage  of  cost  in  producing  pottery  is 
labor,  what  percentage  is  fuel,  what  percentage  mater- 
ial, and  what  is  usually  added  to  overhead  expenses? 

Also,  what  is  the  total  present  wage  paid  to  pottery 
workers  ?  We  noted  in  a  recent  issue  of  the  Crockery 
and  GLASS  Journal  the  statement  that  the  advance  de- 
manded  by  the  pottery  workers  will  add  something  like 
$900,000  to  the  wage  cost  of  producing  pottery,  and 
thai  will)  the  total  advances  which  have  been  made 
during  the  past  two  years  the  potterj  manufacturers  are 
paying  about  $2,000,000  more  for  wages  than  under  the 
old  scale. 
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The  point  is,  we  have  a  contract  with  a  certain  pot- 
tery manufacturer  to  supply  us  with  a  certain  amount 
of  ware  per  month  until  the  first  of  next  May.  This 
contract  is  in  every  way  valid,  but  we  have  now  reached 
a  point  where  the  manufacturer  insists  that  he  will  be 
losing-  money  under  the  new  wage  scale.  He  states 
that  the  new  advance  in  wages  will  amount  to  at  least 
17%  above  the  price  which  we  are  now  paying.  The 
scale  on  which  we  are  now  paying  is  the  scale  which 
was  in  effect  in  March. 

We  are  inclined  to  believe  that  the  manufacturer 
overestimates  the  increase  in  cost  under  the  new  scale. 

Obviously,  the  information  which  we  seek  cannot 
be  obtained  from  any  pottery  manufacturer,  and  desir- 
ing to  be  well  fortified  with  full  information  before  tak- 
ing the  matter  up  with  this  manufacturer,  and  knowing 
the  sources  of  information  which  you  have  at  hand,  we 
are  appealing  to  you  for  a  little  help  in  the  matter. 

In  answer  to  the  first  question — what  the  increased 
cost  will  be  under  the  new  scale — weeks  will  elapse  be- 
fore the  manufacturer  himself  will  know.  If  you  will 
look  at  the  scale  as  published  in  our  issue  of  September 
27th  you  will  note  how  many  and  varied  are  the  changes. 
Some  of  these  are  interlocking,  as  it  were.  A  man 
may  work  on  two  items  at  different  times.  One  is 
raised  and  the  other  is  not,  or  possibly  one  shows  a 
slight  reductian.  The  labor  charge  varies,  and  runs 
from  66  to  74  per  cent.  The  "overhead"  differs  with 
every  pottery.  As  that  and  the  wages  paid  are  private 
matters,  and  are  not  given  out,  even  in  reports  to  the 
U.  S.  Potters'  Association,  we  are  not  in  a  position 
to  give  figures.  The  statement  that  the  proposed  in- 
crease would  be  $900,000,  and  that  the  yearly  increased 
wage  was  already  $2,000,000,  was  made  by  a  potter; 
and  as  it  was  not  disputed  we  published  it.  We  think 
the  figures  are  approximately  correct. 

The  increased  percentage  under  the  proposed  scale 
which  the  workers  by  their  referendum  vote  have  re- 
jected would  average  about  12/^  per  cent.  In  some  cases 
it  ran  over  30  per  cent.  Much  depends  on  the  kind  of 
ware  made.  It  costs  more  in  proportion  to  make  cheap 
goods  than  it  does  expensive  ware.  When  your  manu- 
facturer said  the  wage  increase  would  be  17  per  cent, 
he  was  not  far  from  right. 

The  matter  is  further  complicated  by  the  present 
situation.  As  will  be  seen  by  reference  to  another  part 
of  this  issue,  the  manufacturers  have  submitted  a  new 
proposition.  Should  the  men  reject  this  also,  and  the 
manufacturers  find  themselves  obliged  to  accede  to 
their  demands  (although  the  latter  state  that  the  new 
terms  are  their  "last  word"  and  they  will  offer  nothing 
further)  then  the  increase  will  amount  to  just  what  the 
men  ask  for — namely  25  per  cent  over  the  present  work- 
ing scale. 

The  cost  of  raw  materials  is  astounding.  Some 
items  run  300  per  cent  above  ante-war  prices,  and 
everything  has  gone  up  more  than  50  per  cent. 

As  to  the  cost  of  fuel,  not  a  potter  in  the  country 
to-day  knows  what  he  will  have  to  pay  for  coal  or  gas, 
or  whether  he  will  be  able  to  get  enough  of  either. 
Coal  has  been  advanced  from  three  cents  a  bushel  to 
twenty-four;  gas  from  twelve  cents  to  twenty-seven.     In 
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Let 

Nick  and  Pull 

work  in 
your  store 

Blalsdell   China  and    Glass    Marking 
Pencils  are  used  exclusively  in  the  leading 
china,  glass  and  art  stores  everywhere. 
For  marking  prices  on  china,  glass,  crockery,  gold,  silver  or  any 
other  polished  metal,  ivory,  stone  or  any  smooth  surface,  these  pen- 
cils lead  the  world.     They  are  made  specially  to  meet  the  require- 
ments of  leaders  in  the  trade. 

A  slight  pressure  on  a  Blaisdell  makes  a  clean,  legible  price  mark 
that  is  waterproof  and  wear-proof,  but  that  can  be  easily  removed 
when  desired. 

The  Blaisdell  China  and  Glass  Marking  Pencils  will  not 
scratch  the  most  delicate  surface.  Engravers  on  French  ivory,  gold 
and  silver,  as  well  as  workers  on  glass  and  metal  signs  find  the 
Blaisdell  indispensable. 

For  quickly  producing  brightly  colored,  artistic  show  cards,  or  for 

ri  i   g  signs  on  your  showcases  and  windows,  this  pencil  is  supreme. 

Save  time  in  marking  prices.    Just  "nick"  a  Blaisdell  between  the 

perforations  and  "pull"  the  narrow  strip  of  paper  straightaway. 

Your  pencil  is  sharpened  instantly.    No  fuss  or  muss— no  lost  time. 

BLAISDELL    CHINA    AND    OLASS    MARKING    PENCILS 
were  made  for  YOU-try  them  TODAY. 


No.  173  Black 
No.  141  Light  Blue 
No.  164  White 


No.  166  Brown 
No.  168  Blue 
No.  169  Red 


No.  170  Yellow 
No.  171  Green 
No.  172  Purple 


PULL 


Price'$1.35  per  dozen ;  $13.50  per  gross. 

Order  by  number  from  your  jobber  or 
stationer,  or  write  to  us. 


PHILADELPHIA 


Peeper 
Pencil 
Company 


February  of  this  year  700  kilns  were  not  fired  because 
of  lack  of  fuel.  The  loss  had  to  be  added  to  overhead 
charges.  Another  thing:  the  men  have  not  produced 
all  they  couM  for  many  months;  consequently  the  over- 
head had  to  suffer.  Without  actual  figures  no  one  can 
estimate  the  fuel  charge. 

Secretary  Redfield,  of  the  Department  of  Labor, 
Washington,  D.  C,  investigated  the  potters  and  pub- 
lished a  very  elaborate  detailed  report  which  was  very 
good  at  that  time,  and  may  be  had  for  the  asking. 
Conditions  now  detract  from  its  value. 


FALL     RIVER     HAS     NEW     STORE. 


A  T  Fall  River,  Mass.,  last  week  the  new  Steiger-Cox 
£*■  Daylight  Store  (so-called  because  every  depart- 
ment has  an  abundance  of  natural  light)  was  opened  to 
the  public.  Thos.  J.  Finn,  who  has  charge  of  the 
crockery  department,  had  been  preparing  for  weeks  for 
the  occasion,  and  among  other  features  made  an  un- 
usual display  of  Rockingham  teapots  from  Robert  Slim- 
mon  &  Co.,  with  Haddow  Slimmon,  who  was  in  the  fac- 
tory of  R.  Sudlow  &  Sons,  England,  for  two  years, 
on  hand  to  give  an  explanatory  talk  about  their  manu- 
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facture.     The  opening:  was  a  big-  success,  the  sales  ex- 
ceeding; their  utmost  expectations. 


VALUE     IN     A     SMILE. 


INT  a  human  interest  story  published  in  an  East  Liver- 
pool newspaper  a  few  days  ago  the  writer  had  the 
following-  to  say  about  the  Knowles,  Taylor  &  Knowles 
plant: 

"Saturday  and  part  of  Monday  I  spent  at  the 
Knowles,  Taylor  &  Knowles  Co.  I  saw  how  pottery 
ware  was  made;  but  that  did  not  interest  me  as  much  as 
the  folks  who  made  it.  The  boys  were  busy  drawing- 
kilns,  and  the  day  being-  warm  the  perspiration  poured 
from  their  faces.  "  But  they  were  smiling-. 

"R.  M.  Merriman,  superintendent  of  No.  3  Buck- 
eye plant,  escorted  me  through  the  dipping  room. 
"Red  '  is  a  very  jolly  fellow,  always  wearing  a  big  broad 
smile.  Nothing  cranky  about  him.  As  I  watched  him 
it  appeared  as  if  he  tried  at  all  times  to  be  in  good 
humor. 

"In  my  visits  at  the  big  plants  throughout  America 
I  learned  that  a  superintendent  who  has  a  grouch  can 
pass  the  grouch  along  among  the  employees,  who  some- 
times take  the  grouch  home  with  them;  and  then  the 
wife  must  suffer. 

"The  main  thing  around  any  industrial  plant  is  a 
smile,  and  the  Knowles,  Taylor  &  Knowles  plant  is  full 
of  smiles. 

"There  was  smiling  Maggie  Hoke  (close  to  fifty 
years  of  age — but  she  doesn't  look  it)  who  has  been  with 
the  concern  for  the  past  twenty-five  years.  Yes,  and  I 
came  across  Dory  Ashbaugh,  seventy-three  years  old, 
and  he  was  smiiing.  About  fifty  years  ago  he  went  to 
work  for  the  K.  T.  &  K.  Co.  To-day  he  is  foreman  over 
packers  of  all  shops.  Ralph  Scragg,  seventy-five  years 
old,  an  old-time  molder  of  the  old  school,  was  still  on 
the  job.  He  and  Dory  Ashbaugh  arc  the  two  oldest 
men  in  the  plant.  Mr.  Bloor,  sixty-five  years  old,  is  an- 
other smiler.  He  has  been  with  the  pottery  for  the 
past  twenty-five  years.  I  found  him  in  the  turning  de- 
partment. Wm.  Harrison,  the  oldest  dipper,  has  just 
celebrated  his  seventieth  birthday.  He  was  busy  dip- 
ping, and  had  a  big  grin  on  his  face.  Although  "Bill" 
is  boss  dipper,  he  prefers  to  work,  too. 

"The  oldest  woman  employee  is  Mrs.  Mullen.  She 
is  about  sixty,  but  looks  younger.  As  forelady  of  the 
brushing  department  she  has  spent  twenty-eight  years 
of  her  life  smiling  in  the  K.  T.  &  K.  plant. 

;i  there  is  a  man  who  has  the  trouble  end  of 

it,     That  individual  is  Bert  Savers.     He  lias  charge  of 

rtment,    with    the   shipping    end 

:i  in.      It's  i  is    work  -get- 

-  ij  i  he  world. 
He   too   kno 

"In  •  •  :  M  r,  Brock  1 

1    by  his   army  of 
prer  ,  ,  ,  itured  and  jolly. 


"I  wondered  why  it  was  that  I  should  find  so  much 
sunshine  here,  the  like  of  which  I  have  never  seen  else- 
where. 

"Then  I  discovered  the  cause. 

"It  is  said  that  about  fifteen  years  ago  a  young 
man  started  to  work  at  a  bench  as  a  gilder.  He  came 
to  work  a-smiling,  and  with  that  smile  shot  ahead  so 
fast  that  to-day  he  is  secretary  and  treasurer  of  the 
plant  and  head  of  the  sales  department.  He  is  John  B. 
McDonald. 

"Surely  there  is  value  in  a  smile." 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  A  /ANTED — An  experienced  shipping  clerk  for  factory  man- 
ufacturing illuminating  glassware  exclusively,     Address 
A  146,  this  office. 

SITUATIONS     WANTED. 

DOSITION  WANTED.— Position  in  retail  china  and  glass 
'  store.  Twelve  years'  experience.  Am  now  employed,  but 
desire  to  better  my  condition.     Address  A  145,  this  office. 


POTTERY     FOR     SALE. 

TTRENTON,  N.  J.— LAND  200  FEET  ON  STREET 
1  AND  100  FEET  TO  ALLEY.  THREE  KILNS 
—ADAPTED  TO  ELECTRICAL  PORCELAIN  OR 
SANITARY  WARE.  ROOM  TO  BUILD  THREE 
EXTRA  KILNS.  AMPLE  BUILDINGS  FOR  SIX 
KILNS.  POSSESSION      NOVEMBER      FIRST. 

TERMS  REASONABLE.         CASE  &  CAIN,  TREN- 
TON, N.  J. 


BUSINESS     OPPORTUNITIES. 

/COMMISSION  SALESMEN  WANTED.— An  established 
^  pottery  making  faience  and  glazed  pottery  desires  repre- 
sentation in  the  following  cities:  Detroit,  Mich.;  Milwaukee, 
Wis.;  Minneapolis,  Minn.;  Kansas  City,  Mo.;  Omaha,  Neb.;  St. 
Louis,  Mo.,  and  Dallas,  Tex.  Must  have  showroom  and  travel 
adjacent  territory.     Address  A  147,  this  office. 

A  WELL-ESTABLISHED  and  well-known  New  York  agent 
'*■  now  representing  prominent  European  factory  wants  to 
take  over  the  representation  in  New  York  of  a  line  in  the  field 
covered  by  this  journal.  Have  excellent  record  for  getting 
business,  and  am  equipped  with  sample  rooms,  sales  and  execu- 
tive staff.     Address  A  149,  this  office. 

\X  /ANTED  -  Commission  men  to  sell  a  "big  line  oflive  items" 
"'  in  light  cuttings  and  rich  engraved  glassware.  Desire 
ies|  is  in  New  England  States,  Western  States 

Pacini   Coasl  States.     Address  A  148,  this  office. 

Celluloid  Cap  &  Metal  Ring  Co.,  mc 

NEPIiRA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

VVi-  now  carry  about  fifty  stock  sizes  of  caps;  and  are 
alao  prepared  to  supply  celluloid  discs  and  metal  rings. 
Sample!  and  prices  on  request. 


Second  Appeal  to 
American  Business  Men. 


"Make  the  World  Safe  for  Business. " 


AS  a  matter  of  sound  business  judgment  and  foresight,  every  corpora- 
**  tion,  partnership,  and  firm,  should  invest  a  goodly  portion  of  its  surplus 
in   the  Second   Liberty   Loan   of    1917. 

These  bonds  are  an  ideal  investment  for  the  surplus  of  any  business 
because  of — 

/.  Their  absolute   safety. 

2.  Their  quick   marketability. 

3.  Their  immediate   availability   as   collateral. 

4.  Their  stability   in   value. 

5.  Their  attractive   interest   rate. 

6.  Their  freedom   from   local  personal  property   taxes. 

We  suggest  to  American  corporations,  partnerships,  and  firms  of  all 
kinds  and  characters,  that  they  immediately  invest  such  a  portion  of  their 
surplus  in  Liberty  Bonds  as  may  be  advisable,  and  make  further  pur- 
chases as  additional  sums  are  set  aside   for  surplus. 

Moreover,  every  American  business  man  must  remember  that  this  is 
a  war  to  make  the  world  safe  for  business,  as  well  as  safe  for  de- 
mocracy.      It   is  a   war  to  end   war. 

Unless  we  are  victorious  and  achieve  a  just  and  permanent  peace, 
we  must  look  forward  to  an  age  of  militarism  and  of  renewed  warfare, 
and  a  colossal  burden  of  taxation.  To  do  your  part  in  averting  these 
evils,  subscribe  to  the  Second  Liberty  Loan  and  help  toward  victory  and 
lasting   peace. 

A  subscription  to  the  Second  Liberty  Loan  is  a  patriotic  act  and  an 
act  of  good    business  judgment. 

Your  bank  will  handle  the  details  of  your  subscription  and  aid  you 
with   its  advice.  - 

SPECIAL   LIBERTY   LOAN    COMMITTEE 

of  the 

CHINA,    GLASS,    LAMPS,    TOYS    AND     HOUSEFURNISHINGS    TRADES 

Second  Federal  Reserve  District 

126    FIFTH    AVENUE.    NEW    YORK. 
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SALES  LOST  BY  LACK  OF  TACT. 


TACT,  which  has  been  described  tersely  as  '  'something: 
that  most  people  do  not  have,"  is  defined  by  Web- 
ster, among-  other  ways,  as  a  "nice  discernment  of  the 
best  course  of  action  under  given  conditions."  In  a  dic- 
tionary of  commerce,  especially  as  it  applies  to  the  re- 
tail selling-  of  merchandise,  it  would  probably  be  set 
down  as  the  thing  that  often  determines  whether  a  sale 
or  a  customer  is  to  be  lost  or  not. 

It  was  not  very  long:  ago  that  a  woman  went  to  a 
certain  store  to  buy  a  doll  carriage  for  her  little  girl, 
who  was  with  her.  After  looking  over  quite  a  number 
of  them  she  came  to  one  that  she  liked  very  much  and 
at  the  sight  of  which    the  little  girl    began  to   manifest 


great  joy.  The  price,  however,  was  somewhat  higher 
than  the  woman  and  her  husband  had  thought  of  paying; 
so,  seeing  a  telephone  near  by  on  a  desk,  she  asked  the 
salesgirl  if  she  might  call  him  up  and  ask  if  it  would  be 
advisable  to  take  it.  A  rather  frightened  look  over  came 
the  girl's  face,  but  she  said  she  would  see  if  it  would  be 
all  right. 

The  instrument  was  on  the  desk  of  the  department 
manager,  and  when  the  girl  requested  the  use  of  it  for 
the  customer  he  snapped: 

"You  ought  to  know  better  than  to  ask  such  a 
thing.  Of  course  she  can't  use  it.  Tell  her  that  the 
public  telephones  are  at  the  rear  of  the  store  on  the  first 
floor." 

Continued  on  i>age  24. 


Locations  of  Firms  in  the  Downtown   District. 


M  '•   I    ,k  Co.,  72-74  Park  Place U3     Goetz  0.  43  Murray  St  C4 

46  Murray  St C  4 


C  3 

'•  | I)  3 

it  Born,  J6  M  ...  C  4 

-•   "     ei  Gla*  <  o  .  92  w.  B' way.  B  4 

Drakanfeld    B.  P    ft  Co.,  50  Murray  St..  C  4 

Haddock  &  Miller,  54  Murray  St C  4 

rredl*«nd«r,  Oscar  C,  40  Murray  St C4      Miller.  Edward,  &  Co.,  68-70  Park  Place. .   B3 


Honesdale  Decorating  Co. ,36  Murray  St.  C  4 
Kapper,  Herman  C,  52  Murray  St C  4 


Redon,  M.,2.5  W.  IV way C  3 

Roessler  &  Hasslacher,  100  William  St. .  .  F  2 

Straus,  L.,&  Sons,  42-46  Warren  St C  4 

Tarentum  Glass  Co.  25  W.  B'wav C3 

Tharaud,  Justin,  25  W.  B'way C  3 

Vogt  &  Dose, 65  Barclay  St B3 

Williamsbursrh  Flint  Glass  Co..  96  Park  PI.  A3 
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Now,  all  this  was  said  in  a  loud  tone,  with  the  pros- 
pective customer  only  two  or  three  feet  from  the 
speaker's  elbow.  Naturally  expecting  that  the  use  of 
the  'phone  would  be  given  her,  she  had  followed  the 
clerk  to  the  desk.  Her  first  impulse  was  to  walk  out  in 
anger;  but  the  little  girl  began  to  cry  so  hard  at  the  ap- 
parent dispersal  of  visions  of  herself  proudly  pushing 
the  beautiful  carriage  that  the  mother  relented  and 
bought  it  on  her  own  responsibility.  She  is  firm  in  her 
declaration,  however,  that  she  has  spent  her  last  dollar 
in  that  store. 

The  toy  department  of  another  store  was  also  the 
scene  of  a  recent  incident  in  which  tactlessness  on  the 
part  of  a  young  man  employed  there  lost  a  sale  and  a 
customer.  In  this  case  it  was  a  mother  with  a  little  boy 
who  figured. 


While  the  mother  was  looking  over  some  toys,  the 
boy,  who  was  about  four,  attempted  to  climb  up  on  a 
hobby-horse  that  attracted  his  eye.  It  was  a  fairly  ex- 
pensive toy,  and  in  his  efforts  to  get  on  it  the  boy  was 
on  the  way  to  scratching  it  up  a  bit.  The  young  man 
in  question  saw  him  trying  to  climb  up,  and  rushed  over 
to  him.  Instead  of  putting  the  boy  on  the  horse  and  let- 
ting him  sit  there  for  a  minute,  or  instead  of  lifting  him 
down  and  saying,  "I  wouldn't  do  that,  sonny;  you 
might  fall  and  hurt  yourself,"  he  grabbed  the  youngster 
rather  roughly  and  said,  loud  enough  for  the  mother 
to  hear,  "Hey!  don't  do  that!  If  you  scratch  that 
thing  all  up  your  mother  will  have  to  pay  for  it." 

But  "your  mother"  did  not  pay  for  it,  nor  did  she 
pay  for  the  gift  she  had  decided  on  about  the  same  in- 
stant her  young  hopeful  was  being  "heyed." 
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NEW    YORK,    OCT.    i8,    1917. 


THE    CONDITION    OF     BUSINESS. 


Business  has  resumed  its  equilibrium 
New  York     after  the  disturbance  of  its  even  flow  by 

the  holiday  last  week.  While  some  of 
the  places  opened  their  doors  on  the  morning-  of  Colum- 
bus Day,  they  might  as  well  have  remained  closed,  for 
the  few  buyers  who  were  in  town  took  it  for  granted 
that  they  would  be,  and  so  stayed  away.  And  the 
apathy  that  usually  follows  a  holiday  was  intensified — 
if  apathy  can  be  intensified — by  the  fact  that  the  holi- 
day came  on  Friday,  and  thus  gave  opportunities  for 
lengthened  week-end  vacations  that  were  eagerly  seized. 
Reviving  animation,  however,  was  shown  in  the  num- 
ber and  size  of  the  orders  reported  upon  the  resumption 
of  business,  and  taking  it  as  a  whole  the  week  may  be 
set  down  as  normal. 

Orders  received  from  the  road  salesmen  represent- 
ing the  English  and  French  importers  are  indicative  of- 
a  healthy  demand  for  these  wares  from  all  sections  of 
the  country.  

Mail  orders  are  in  good  volume  and  show  desire  for 
quick  shipments.  

The  demand  for  Japanese  goods  is  semingly  meas- 
ured only  by  the  importers'  abilities  to  supply  the  call. 
This  applies  to  both  import  and  stock  orders.  In  the 
latter  particularly  they  are  having  their  troubles.  But,, 
considering  that  they  have  the  worst  shipping  condi- 
tions conceivable  to  contend  with,  stocks  are  kept  up 
surprisingly  well.  

Buyers  are  more  anxious  just  at  present  about  when 
they  will  get  the  goods  on  orders  already  placed  for 
domestic  dinnerware  than   about  placing  new  business. 


And   the    shut- down  at   the  potteries  during  the  past 
week  has  not  tended  to  decrease  their  anxiety. 


Orders  for  glassware  are  on  a  more  generous  scale 
for  both  staples  and  specialties.  Recent  bookings  from 
the  bar  supply  trade  show  that  the  dealers  are  quickly 
accommodating  themselves  to  the  trend  of  conditions  in 
the  liquor  business,  the  call  being  for  smaller  sizes  in 
both  whiskey  and  beer  glasses. 


The  lamp  business,  which  has  lacked  the  snap  the 
wholesalers  would  have  liked  to  have  seen,  is  improv- 
ing, with  the  outlook  for  a  strong  demand  for  all  styles 
for  the  holiday  trade. 


Illuminating  glassware  shows  more  life  than  it  has 
for  some  time,  although  there  is  still  room  for  improve- 
ment. This  can  hardly  be  expected,  however,  until 
there  is  more  activity  in  building  operations. 


Business   has  taken  on  a  brisker  character 
Chicago     this  week.     A  number  of  out-of-town  buy- 
ers have  been  here  placing  orders  for  holi- 
day goods,  and   an  excellent    season  is  looked   upon  as 
certain. 

The  receipt    of  new  business  by  all 
Pittsburgh  and     glass  manufacturers  in  this  territory 
Vicinity  shows     the     usual     fall     increase. 

Staples  are  in  active  request,  and  it 
is  hard  for  the  manufacturers  to  keep  up  with  the  demand 
for  tumblers.  Since  the  new  liquor  tax  became  opera- 
tive an  active  business  has    developed  for  smaller- sized 
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glasses.  Cut  glass  is  in  good  demand  now,  and  cutters 
are  ordering  liberal  supplies  of  blanks.  The  fuel  ques- 
tion is  causing  great  concern,  the  prospect  being  that 
no  gas  will  be  available  after  the  year  end.  An  im- 
provement in  the  demand  for  lighting  glass  is  noted. 
Novelties  for  the  holiday  trade  are  being  eagerly 
sought. 


THE     POTTERY    SITUATION. 


East  Liverpool 
and  Vicinity 


Everything  here  waits  upon  the  re- 
sult of  the  operatives'  vote,  now 
being  counted.  All  sorts  of  rumors 
are  rife,  but  neither  the  manufactur- 
ers nor  the  union  officials  will  venture  a  prediction  as 
to  the  outcome. 


AT     CHICAGO. 


A  NUMBER  of  buyers  from  out  of  town  visited  the 
factory  display  rooms  this  week,  and  buyers  in  the 
city  proper  have  been  placing  orders  for  more  goods. 
The  holiday  trade  seems  to  be  shaping  up  well,  in  spite 
of  the  fact  that  it  made  a  beginning  which  was  regarded 

as  somewhat  slow. 

*  i 

W.  S.  Redfield,  representative  of  A.  H.  Heisey 
&  Co.,  had  a  box  at  the  World  Series  last  week,  and 
entertained  a  number  of  friends  as  his  guests. 

»      * 

R.  T.  Renshaw,  who  is  in  charge  of  the  Chicago 
office  of  the  United  States  Glass  Co.,  has  returned  from 
a  trip  to  headquarters  at  Pittsburgh. 

E.  A.  Hinrichs,  Western  agent  for  the  Onondaga 
Pottery    Co.,  Syracuse,  N.  Y.,    has    returned   from    a 

short  trip  to  the  factory. 

*  • 

K.  S.  Rinnear,  buyer  for  the  Boston  Store,  Marion, 
Ind.,  was  in  the  city  during  the  week. 

»      » 

M.  D.  Baer,  of  the  Chicago  force  of  the  United 
States  Glass  Co.,  has  enlisted  in  the  Aviation  Corps, 
and  has    gone    to  the  training  camp  at  Austin,  Tex. 

Charles  Becker,  of  Becker,  Hazleton  &  Co.,  Dubu- 
que, la.,  passed  through  the-  city  last  week  on  his  way 
ttsburgb  and  New  York. 

*  • 

William  Ford,  of  the  Burley  &  Tyrrell  Co.,  who 
was  recently  under  tli  r,  is  again    at  his    < 

quite  himself  a;fain. 

*  ■ 

D.  '>■  Hume,  of    Yo    I  Mc(  omb,   Rock    Island, 

111.,  was  making  the  ro  factory  display  rooms 

I',.  Ault,  traveler  for    Earl  W,  Newton,  rcpresen- 


Vote  Now  Being  Counted. 


RESULT     IN     DOUBT,     BUT     RUMORS     ARE    THAT 

MANUFACTURERS'    PROPOSITIONS    WILL 

BE     ACCEPTED. 


CAST  LIVERPOOL,  O.,  October  18.— Until  the  ref- 
-L-/  erendum  vote  is  counted  no  one  can  tell  whether 
or  not  the  plants  will  resume.  The  canvass  began 
Wednesday  afternoon,  and  it  will  probably  be  Friday 
before  the  result  is  announced.  It  requires  a  two-thirds 
vote  to  reject  the  offer  of  the  manufacturers.  Officials 
of  the  Brotherhood  venture  no  prediction  as  to  the 
vote.  As  the  various  locals  did  not  complete  their 
balloting  until  Tuesday  night,  the  last  returns  may 
not  be  received  at  headquarters  in  East  Liverpool  un- 
til this  morning. 

Should  the  propositions  of  the  manufacturers  be  re- 
jected the  employees  of  the  various  potteries  will  be 
called  out.  Otherwise  the  plants  are  expected  to  re- 
sume next  Monday. 

In  a  few  instances  decorators  have  been  employed 
during  the  week  in  working  up  what  white  ware  there 
was  on  the  floor.  No  effort  was  made  to  operate  any 
other  part  of  the  potteries.  The  decorators  are  not 
affilliated  with  the  Brotherhood,  having  a  union  of  their 

own. 

The  general  opinion  is  that  the  offer  of  the  manu- 
facturers will  be  accepted,  although  no  valid  grounds 
on  which  to  base  it  are  stated.  A  report  was  current 
Wednesday  that  one  out-of-town  pottery  stood  ready 
to  grant  all  the  demands  of  the  workers,  and  that  one 
local  manufacturer  was  inclined  to  do  likewise.  This 
report  lacked  confirmation,  and  in  official  circles  was 
frowned  upon.  Scattering  unofficial  reports  from  out- 
side pottery  districts  are  that  the  propositions  have 
been  accepted  by  a  large  majority. 


IMPORTS      FROM     STOKE=ON=TRENT. 


THE  exports  of  earthenware  and  china  from  Stoke- 
on-Trent,  England,  to  the  United  States  during 
the  month  of  September  amounted  to  .£23,958,  com- 
pared with  .£55,436  for  the  month  of  September,  1916. 

tative    of   the    Imperial    Glass    Co.  and  the   Economy 
Tumbler  Co.,  lias  returned  from  a  trip  on  the  road. 

#  * 

F.  H.  Oilman,  buyer  of  glassware  for  the  Boston 
Store,  Milwaukee,  was  in  the  city  during  the  week. 

#  # 

John  Jaeklin,  oi  Harris,  Emery  &  Co.,  Des  Moines, 
la.,  was  a  visitor  in  Hie  city  during  the  week. 
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Business   is  practically  at  a  stand- 
East  Liverpool     still.     An   occasional    shipment    is 
and   Vicinity       going  out,  but  that  is  all.     Pending 
developments  some    concerns  have 
notified  their  salesman  to  take   no  more  business  until 
further   advised,  and   in  several    instances  shippers  of 
raw  materials  have  been  notified  to  hold  up  orders  and 
to  load  nothing  until  notified. 

*      » 

"Here's  a  state  of  things  !  "  The  Manufacturers' 
Light  and  Heat  Co.,  of  Pittsburgh,  announces  that  after 
January  1,  1918,  it  will  be  unable  to  furnish  gas  to  the 
potteries.     Read  the  following  letter: 

"In  our  letter  of  June  30th,  1917,  we  warned  you 
that  in  all  probability  we  would  be  unable  to  supply  our 
industrial  consumers  during  the  present  winter,  because 
of  our  inability  to  produce  or  buy  sufficient  gas  for  that 
purpose,  and  that  you  should  accordingly  be  prepared 
to  arrange  for  other  fuel. 

"Nothwithstanding  every  effort  we  have  made, 
both  to  enlarge  our  production  and  to  purchase  gas,  we 
have  been  unable  to  secure  an  adequate  supply  to  en- 
able us  to  continue  with  our  industrial  customers.  One 
contract,  which  was  made  several  years  ago,  and  from 
which  we  obtained  15,000,000  cubic  feet  of  gas  per  day. 
will  terminate  on  December  15,  1917.  We  have  secured 
an  extension  thereof  to  January  1st,  1917,  but  cannot 
have  it  further  extended.  Even  with  this  supply  there 
have  been  shortages  upon  our  lines  already,  and  of 
course  there  will  be  greater  shortages  as  the  weather 
gets  colder. 

"Under  the  circumstances  it  is  utterly  impossible 
to  undertake  to  supply  industrial  consumers,  and  ac- 
cordingly the  industrial  rate  will  be  withdrawn  on 
January  1,  1918. 

"You  are  accordingly  advised  to  make  preparations 
to  supply  your  plant  with  other  fuel  on  or  before  said 
date.  Meanwhile,  and  until  then,  we  will  do  the  best 
we  can,  although  we  advise  you  now  that  there  will  be 
a  shortage  from  time  to  time.  From  the  surplus  re- 
maining after  supplying  our  domestic  consumers,  after 
January  1st,  1918,  we  will  supply  such  of  our  cus- 
tomers as  desire,  who  have  gas  engines  and  appliances, 
where  they  are  enable  to  substitute  other  fuel;  but  this 
will  be  with  the  understanding,  of  course,  that  it  is  out 
of  the  surplus  only. 

"Regretting  the  necessity  of  this  action,  and  giv- 
ing you  this  notice  so  far  in  advance  that  you  may 
make  the  changes  in  your  plant  without  embarrassment, 
we  are,"  etc. 


The  potters'  wage  question  is  not  causing  the  Clay 
Casting  Co.,  New  Cumberland,  W.  Va.,  any  concern. 
Employees  of  this  company  are  not  affilliated  with  the 
Brotherhood,  the  kilnmen  even  being  paid  a  straight, 
flat  day  wage. 

Among  buyers  visiting  the  district  recently  were 
Charles  Becker,  of  Becker,  Hazelton  Co.,  Dubuque, 
Iowa;  Bert  Weaver,  with  Linn  &  Scruggs,  Decatur, 
111.;  Charles  Herman,  with  A.  Eisenberg,  Baltimore; 
Julius  Hertzberg,  with  S.  Kann,  Sons  &Co.,  Washing- 
ton, D.  C;  O.  Phillips,  with  Stix,  Baer  &  Fuller,  St. 
Louis. 

«  • 

Ray  McConnell,  who  was  assistant  warehouse 
manager  for  the  T.  A.  McNicol  Pottery  Co.,  writes  his 
former  employers  from  "Somewhere  in  France"  that 
he  is  with  the  Field  Artillery  Hospital  Corps.  A  rather 
curious  thing  is  that  the  letter  was  censored  by  "First 
Lieutenant  E.  M.  Knowles."  It  is  unnecessary  to 
state  that  although  initials  and  name  are  identical  the 
censor  was  not  the  genial  head  of  the  E.  M.  Knowles 
China  Co. 

William  T.  McNutt,  president  of  the  Albright  China 
Co.,  Carrolton,  O.,  went  to  New  York  to  attend  the 
World's  Series  games.  H.  N.  Harker,  of  the  Harker 
Pottery  Co.,  who  has  not  missed  a  World  Series  game  in 
seven  years,  was  detained  at  home  this  year  on  account 
of  the  pottery  situation. 

Several  displays  of  pottery  are  to  be  made  in  the 
Elks  Temple  here  in  January  coincident  with  the  Pitts- 
burgh Exposition. 

The  suspension  of  operations  at  the  potteries  here 
during  the  past  week  has  had  a  marked  effect  upon  the 
outbound  freight  business  of  this  district.  The  freight 
stations  at  times  appeared  deserted. 

•      « 

Patrick  McNicol,  of  the  Standard  Pottery  Co.,  and 
Charles  C.  Ashaugh,  of  the  West  End  Pottery  Co.,  are 
taking  an  active  part  in  advancing  the  campaign  here 
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to  boom  the  sale  of  the  second  issue  of  Liberty  Bonds. 
W.  E.  Wells,  of  the  Homer  Laughlin  China  Co.,  was 
one  of  the  "Four  Minute  Men"  who  spoke  in  the 
theaters  on  the  aims  of  the  United  States  in  the  present 
war  and  on  the  necessity  of  purchasing  Liberty  Bonds. 

*  » 

Stocks  in  local  potteries  are  exceptionally  short. 
Staples  have  been  in  such  heavy  request  that  it  has  been 
impossible  for  manufacturers  to  place  any  of  the  ware 
in  bins.  Cups,  saucers,  plates  and  fruits  are  at  a  pre- 
mium. 


CHAMPIONSHIP    TOURNAMENT    TO    BE    PLAYED 
NEXT     THURSDAY. 


THE  members  of  the  Pottery,  Glass  and  Brass  Golf 
Club  are  eagerly  awaiting  next  Thursday,  Octo- 
ber 25,  when  the  novely  of  playing  the  1917  champion- 
ship tournament  on  a  course  new  to  them  will  be  ex- 
perienced. 

The  committee  has  secured  the    privileges  of  the 
links   of   the    Glen    Ridge   Country  Club,  Glen  Ridge, 


(  RO<  K  ERY     ■.••!'   GLASS  GOL1     1  ROPHY. 

,\\  J,,  th(  m  selecting         i    age  club  being  that 

no  member  should  ha-  i  another  be* 

familiarity  with  the  course. 

The  Croci  d  Gla      Journal  Golf  Trophy 

will   be   fought    !•  ther   with   the   championship 

Pottery,  Gla      and 
B  re  will  be  a  prize 


offered  by  President  Eugene  H.  Peck,  and  another  by 
the  Club. 

The  train  which  players  are  especially  urged"  to 
take  leaves  Hoboken,  Montclair  Branch  Lackawanna 
R.  R. ,  at  8:25  a.m.  Buy  ticket  for  Bloomfield,  where 
some  of  the  members'  cars  will  be  in  waiting  to  convey 
players  to  the  links.  Another  train  leaves  at  9:37  a  m., 
arriving  at  Glen  Ridge  at  10:08.  Later  ones  leave  at 
12:51  and  1:39  p.m.  arriving  at  1:23  and  2:13  respec- 
tively. 

Secretary,  L.  S.  Owen,  126  Fifth  avenue,  must  be 
informed  this  week  how  many  will  attend,  in  order  that 
arrangements  may  be  made  for  caddies,  etc. 


OBITUARY. 


'PHE  trade  was  shocked  on  Wednesday  to  learn  of  the 
*■  sudden  passing  of  Wm.  F.  Rood,  New  York  repre- 
sentative for  the  Tarentum  Glass  Co.  While  he  had 
not  been  in  the  best  of  health  for  the  past  year,  very 
few  knew  that  he  wasn't  his  usual  self.  On  Monday 
when  he  left  business  he  complained  of  not  feeling  well, 
and  on  Tuesday  remained  at  home.  That  same  even- 
ing he  was  taken  suddenly  worse  and  was  removed  to 
the  Swedish  Hospital,  where  his  case  was  diagnosed  as 
gastric  ulcer  and  an  operation  performed,  from  the 
effects  of  which  he  did  not  rally. 

Mr.  Rood  was  born  in  Hartford,  Conn.,  sixty-one 
years  ago  and  spent  the  most  of  his  career  in  the  pot- 
tery and  glassware  business,  originally  coming  to  New 
York  about  twenty- five  years  ago  to  represent  Goodwin 
Bros. ,  pottery  manufacturers  of  Hartford.  About  seven- 
teen years  ago  he  became  associated  with  the  late 
Daniel  R.  Marshall,  representative  of  the  Tarentum 
Glass  Co.,  and  upon  the  latter' s  death  succeeded  him 
as  New  York  manager  for  the  Tarentum  factory. 

Funeral  services  will  be  held  at  his  residence,  589 
Lexington  avenue,  Brooklyn,  on  Saturday  evening  at 
eight  o'clock.  

George  Marshall,  one  of  the  pioneer  retailers  in  the 
china,  glassware  and  housefurnishing  business  at  San- 
dusky, O.,  died  at  his  home  in  that  place  October  2. 


WIN     TRADE     IN     SOUTH     AMERICA. 


AMERICAN  manufacturers  have  sold  something  like 
$2,000,000  worth  of  enameled  household  utensils 
in  the  South  American  market  during  the  past  twelve 
months.  Until  lately  European  manufacturers  have 
had  the  monopoly  in  this  field. 

The  countries  of  South  and  Central  America  con- 
sume large  quantities  oi  enameled  utensils,  particularly 
Ihe  tropical  si  i  tions,  where  the  rustless  and  non-corro- 
sive qualities  of  enameled  ware  are  especially  appreci- 
ated. 
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Illuminating  Devices. 


Hanging,  Stand    and    Portable    Lamps;    Li&ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


THIRTY-FIVE  years  ago  the  first  incandescent  light 
was  installed  in  New  York,  and  a  bronze  tablet, 
on  view  at  the  Electrical  Exposition  at  Grand  Central 
Palace  on  Friday,  will  be  erected  at  257  Pearl  street,  the 
site  ofthe  original  generating  plant.  The  bas-relief 
showsthe  interior  ot  the  old  station,  with  six  generators 
to  serve  a  territory  one  mile  in  area  and  to  provide  1,000 
lamps.  The  power  plant  that  has  succeeded  it  supplies 
to  Manhattan  an  equivalent  of  1 5,000,000  lamps.  Forty- 
five 'cents  will  buy  as  much  of  this  electricity  now  as 
$7.50  would  thirty-five  years  ago.  Thomas  Edison 
supervised  the  building  of  the  original  power  plant,  and 
when  the  pressure  of  work  was  great  he  slept  on  a  pile 
cf  old  material  in  the  building.  In  reviewing  the  pro- 
gress of  electricity  in  New  York,  Arthur  Williams, 
president  of  the  Exposition,  said  at  the  celebration  of 
the  thirty  fifth  anniversaiy  of  the  incandescent  light's 
introduction  that  one  cf  the  greatest  services  of  this 
agent  was  its  doing  away  with  heavy  work  in  the  home. 
Electricity  had  emancipated  women  from  household 
drudgery  in  the  cities,  as  would  be  seen  by  the  electric 
laundry  and  kitchen  installed  in  the  present  Exposition 
in  which  all  the  laborious  work  was  done  by  motor. 

The  Art  Metal  Works  of  Newark,  N.  J.,  manufac- 
turers of  lamps  and  metal  novelties,  whose  factory  is 
at  7  to  15  Mulberry  street,  in  that  city,  have  purchased 
the  adjoining  property,  being  180  feet  on  Mulberry 
street,  125  on  Center  street,  and  140  on  Division  Place. 
The  buyers  now  control  nearly  an  entire  city  block,  hav- 
a  total  street  frontage  of  nearly  570  feet.  The  property 
just  purchased  will  be  utilized  by  making  additions  to 
the  main  factory  building. 

Lighting  glassware  manufacturers  will  be  interested 
in  the  announcement  made  on  Tuesday  at  a  meeting  of 
Borough  President  Marks'  Committee  on  the  Allevia- 
tion of  Building  Stagnation,  held  at  the  Building 
Material  Exchange  in  the  Woolworth  Building,  that  a 
nation-wide  movement  would  be  started  at  once  to  en- 
list the  active  aid  of  the  Government,  builders,  mort- 
gage loan  bankers  and  capitalists  in  a  movement  de- 
signed to  encourage  needed  building  construction  dur- 
ing the  period    of  the  war.     The  meeting  was  attended 


by  practically  all  the  interests  affiliated  with  the  build- 
ing trades  in  Greater  New  York.  Austin  C.  Black 
volunteered  to  make  a  tour  of  the  principal  cities  of  the 
country  where  conditions  of  stagnation  similar  to  those 
existing  here  prevail,  and  make  a  canvass  of  the  build- 
ing trades  for  united  co-operation  in  the  matter  of  re- 
storing the  industry  to  something  approaching  normal 
conditions.  W.  H.  Rockwood,  president  of  the  Union 
Square  Savings  Bank,  in  discussing  the  subject  of  loans 
to  builders,  said  that  under  present  conditions  safety 
first  had  to  be  considered  by  the  banks.  At  the  same 
time  most  of  the  banks  were  not  calling  mortgages, 
thereby  helping  borrowers  at  a  critical  period. 

The  accompanying  illustration  shows  the  very  lat- 
est conception  in  illuminating  glassware  from  the  fac- 
tory of  Gillinder  &  Sons,  Inc.  This  is  one  of  the  fea- 
tures of  the  special  exhibit  being  conducted  by  the  con- 


cern's new  local  manager,  Paul  L.  Zoellner,  which 
opened  on  Monday  in  room  363,  Hotel  McAlpin.  The 
decoration  consists  of  a  deep  etching  and  brown-tinted 
fired-in  design,  the  richness  of  which  attracts  attention 
immediately.  The  same  design  is  also  made  in  an  opal 
etching  without  the  tinting. 

A  novel  vase  for  a  lamp  mount  is  being  displayed 
by  Chas.  H.  Taylor  from  the  S.  A.  Weller  pottery 
among  a  number  of  pieces  just  received  in  the  "Wood- 
craft" line.  As  the  name  suggests,  the  surface  repro- 
duces the  bark  of  a  tree,  and  with  this  as  a  background 
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various  desig-ns  are  shown.  One  tall  vase  has  an  oak 
leaf  pattern  encircling  it,  with  a  squirrel  and  owl  stand- 
ing- out  in  bold  relief.  Twisted  branches  form  the 
handles. 

COMMUNIQUE     FROM     CAMP     UPTON. 


Battery  "B,"  305th  F.  A.  N.  A. 
Monday,  October  8. 

My  Dear  Demarest:  To  begin  with,  I  want  to 
say  that  I  have  been  writing  this  letter  for  a  week— so 
it  seems,  at  any  rate,  because  I  started  to  write  you  a 
dozen  times  at  least  in  the  past  week— but  as  you  read 
further  you  will  realize  why  I  had  to  postpone  it  so 
often,  incidentally,  I  might  say  that  it  is  only  because 
we  received  another  bunch  of  vaccinations,  injections, 
inoculations,  and  other  punctures,  thereby  putting  us 
all  under  the  weather,  so  to  speak,  that  we  are  enabled 
to  practically  take  off  an  afternoon  for  ourselves.  We 
feel  so  ambitionless  to-day  that  we  wouldn't  move  even 
if  our  barracks  got  on  fire.  However,  I  am  not  so  dull 
that  I  can't  catch  up  with  myself  and  let  my  friends 
know  that  I  have  not  as  yet  been  shot  at  sunrise. 

The  camp  appears  to  be  in  a  state  of  incipiency. 
Thousands  of  workmen  are  building  barracks,  and  as 
far  as  the  eye  can  reach  in  all  directions  you  see  these 
barracks.  One  day  you  go  'way  out  and  see  a  plot  of 
ground  being  cleared;  the  next  you  see  a  building  there 
nearing  completion.  Broadway,  up  in  the  Thirties 
and  Forties,  where  the  new  subway  work  is  going  on, 
looks  like  a  finished  street  compared  with  conditions 
here.  Lumber  piles,  dirt  (I  mean  dust) ,  noise,  incessant 
noise—  a  state  of  utter  chaos. 

And  yet,  as  far  as  we  are  concerned,  the  camp  is 
finished.  That's  the  big  thing  here.  We  are  oblivious 
to  what  is  going  on  around  us.  We  are  in  the  army, 
and  the  day  after  we  arrived  we  started  drilling.  Dur- 
ing our  first  week  received  our  complete  equipment, 
from  socks  to  raincoat.  So  you  can  readily  see  how 
my  anticipations  must  have  received  an  awful  jolt  after 
reading  and  hearing  all  the  reports  relative  to  the  un- 
preparedness  and  inefficiency  of  the  Government. 

It  had  been  a  source  of  wonder  to  me  why  Kaiser 
Bill  should  be  so  anxious  for  peace  all  of  a  sudden. 
Well,  I  know  now  all  right.  Some  of  his  agents  must 
have'come  to  Camp  Upton,  seen  what  I  saw,  and  then 
must  have  notified  Bill  that  we  mean  business.  And 
the  way  we  feel  about  it  now  is  that  this  same  Kaiser 
Bill  would  be  playing  us  a  dirty  trick  if  he  succeeded  in 
calling  off  the  war  now.  The  boys  here  want  just  one 
good  crack  at  him. 

Our  day  begins  at  six,  with  practically  every  minute 
utilized  to  the  utmost.  We  have  seen  the  sun  rise  every 
morning  since  we  have  been  here.  I  used  to  see  the 
sun  rise  occasionally  in  New  York,  too;  but  1  was  not 
rising  with  it. 

It  is  about  time  I  said  something  of  the  meals.  1 
am  not  exaggerating  in  the  least  when  I  say  they  are 
fine  I  don't  mean  that  they  are  anything  like  we  got 
at  the  Flatiron  or  Gus  Rhode's  or  Paul  Isson's  in  the 
days  of  long  ago,  but  they  arc  so  much  better  than  what 
j  j^;  ,  to  associate  with  the  army  that  I  was  very 

much  surprised.  I  don't  know  whether  or  not  Uncle 
Sam  is  kidding  us  along,  bin  if  it  keeps  up  I  am  atraid 
that  the  wives  or  mothers  ot  the  men  here  arc  going  to 
have  their  bands  full  in  feeding  them  satisfactorily 
to  be  able  to  hold  them  when  this  army  is  <lis- 
banded  IVihaps  tbifl  is  the  reason  the  crowd  is  always 
begin  at  our  morning  functions  and  keep 

i  until  tatl 

So  much  for  things  in  general.  1  will  now  indulge 
in  my  usual  ptopen  i!  -about    myself.     As 


a  matter  of   fact,  when  all  is  said  and  done,  I    am  the 
most  important  thing  on  earth — to  me. 

My  general  health  was  never  better,  nor  as  good. 
The  drills  are  strenuous  all  right,  but  everybody  likes 
them — so  much  so  that  after  drills  it  is  nothing  strange 
to  see  somebody  showing  somebody  else  the  technic  of 
a  certain  movement. 

I  am  in  the  artillery.  I  had  my  choice,  and  the 
artillery  was  what  I  selected.  As  soon  as  I  was  assigned 
to  this  battery  I  was  tried  out  and  later  appointed  com- 
pany clerk.  That  means  I  don't  do  any  kitchen  or 
latrine  duties,  any  chores,  or  guard  duty  of  any  kind. 
I've  the  only  gentleman's  job  in  the  crowd,  and  hobnob 
with  the  officers  in  the  orderly  room.  In  fact,  I  only 
average  four  drills  a  week,  because  of  my  duties  as 
clerk. 

Say,  Demarest,  I  used  to  think  an  officer  in  the 
army  had  a  snap.  Another  illusion  gone  up  in  smoke. 
The  captain  gave  me  his  book  of  regulations,  forms, 
models,  rules,  etc.,  to  study,  and  just  a  glance  or  two 
were  enough  to  convince  me  that  if  I  have  to  assimilate 
all  those  things  into  that  piece  of  cabbage  known  as  my 
head  I'll  be  doing  kitchen  work  damn  soon.  I  have 
made  up  my  mind  that  the  man  who  wrote  those  books 
doesn't  know  a  thing  about  the  subject.  If  I  ever  do 
succeed  in  unravelling  the  mysteries  contained  therein 
I  am  going  to  apply  for  appointment  as  Major-General, 
and  nothing  less.  That  is  the  reason  I  have  been  un- 
able to  get  a  leave  of  absence.  I  haven't  asked  for  one 
yet,  and  won't,  either,  until  I  know  all  this  preliminary 
work  is  caught  up  with.  However,  I  seem  to  be  hold- 
ing down  the  job  all  right,  and  it  seems  to  come  easier 
every  day. 

Very  sincerely  and  enthusiastically, 

Herman  Kashins. 


STAVING     OFF     PAYMENTS. 


i  A  N  interesting  phase  of  the  railroad  embargo  situa- 
-**■  tion  which  I  have  never  seen  touched  upon," 
said  a  Boston  crockery  agent  this  week,  "is  that  in- 
volving credits.  The  two  things  seem  pretty  far  apart, 
but  they  are  not  so  in  this  instance  What  I  mean  is 
this:  We  take  an  order  on  thirty  or  sixty  days'  credit  and 
forward  it  to  the  factory.  The  factory  relies  on  our  ex- 
perience and  knowledge  of  local  conditions  and  fills  the 
order  on  the  terms  we  have  arranged.  In  due  time — or 
perhaps  I  had  better  say  in  overdue  time — the  goods 
arrive  at  the  store  designated  by  us  and  are  put  on  sale. 
So  far  so  good.  But  in  many  inslances — far  more  than 
one  would  have  any  idea — we  have  found  when  we  went 
around  to  collect  the  amount  due  that  the  financial  man 
said  the  goods  had  not  arrived,  'probably  because  of 
railroad  delay,'  and  he  could  not  pay  the  bill  because  it 
had  not  come  to  him  with  the  buyer's  O.  K.  Of  course, 
we  should  have  no  complaint  even  if  the  credit  limit 
had  expired,  under  such  circumstances;  but  it  hurts  us 
somewhat  to  find,  as  we  look  around  the  crockery  depart- 
ment, the  selfsame  goods  displayed  on  the  counters. 
In  other  words,  the  embargoes  and  the  failures  to  ship 
promptly  from  the  factories  are  being  worked  to  death 
to  stave  off  payments.  This  sort  of  thing  is  mighty 
tough  on  us,  and  we  don't  like  it." 
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Manufacturers    featuring  bar  lines 
Pittsburgh  and    are   of   the  opinion  that  the  entire 
Vicinity  list  of    staple  sizes    will  have  to  be 

revised.  The  demand  for  the  larger 
sizes  cf  beer  glasses  has  already  fallen  off,  and  smaller 
sizes  are  wanted  in  a  hurry.  Whiskeys  of  1%  to  1% 
oz.  size  are  taking  the  place  of  those  of  the  2%  to  3  oz. 
Salesmen  calling  upon  the  bar  supply  trade  are  book- 
ing orders  for  small  sizes  which  have  not  been  in  de- 
mand for  years,  and  the  buyers  are  in  every  case  asking 
for  quick  deliveries. 

On  account  of  shortage  of  fuel  the  glass  sand  plants 
in  Morgan  County,  West  Virginia,  have  been  able  to 
produce  only  sixty  per  cent  of  their  capacity .  Glass  man- 
ufacturers are  already  feeling  the  effects  of  this  condi- 
tion, many  shipments  being  late  in  delivery.  The 
Sand  Producers'  Association  of  Morgan  County  has 
sought  relief  through  the  Public  Service  Commission, 
which  has  ordered  an  immediate  investigation  of  causes 
and  conditions.  

The  Hazel- Atlas  Glass  Co.,  Wheeling,  W.  Va.,  will 
pay  a  two  per  cent  quarterly  dividend  to  stockholders 
October  20.  

Officers  of  the  Western  Glass  and  Pottery  Associa- 
tion are  considering  the  plan  of  arranging  an  informal 
buffet  lunch  in  the  auditorium  of  the  Elks  or  Moose 
homes  here  on  the  evening  of  the  annual  meeting  cf  the 
Association  in  January,  somewhat  after  the  style  of  the 
dinner  given  salesmen  and  buyers  by  the  glass  manu- 
facturers in  the  assembly  room  of  the  Ft.  Pitt  Hotel 
several  years  ago.  

Traffic  conditions  are  such  now  that  much  care 
should  be  taken  by  shippers  to  see  that  all  packages 
and  cars  are  properly  marked  and  routed.  A  large 
Eastern  buyer,  while  here  a  few  days  ago,  said:  "One 
of  the  worst  problems  we  have  to  contend  with  is  found 
in  traffic  matters.  Men  in  the  shipping  departments 
can  help  a  whole  lot  to  relieve  the  situation  by  using  a 
little  more  care.  No  package  should  leave  the  factory 
and  no  carlot  shipments  should  be  started  until  the  ad- 


dress has  been  confirmed  through  close  inspection.  In 
large  cities  pier  numbers  should  be  given,  or  a  particu- 
lar railroad  station  specified.  The  matter  of  getting 
the  correct  number  of  a  pier,  or  the  correct  name  of  a 
railroad  or  water  terminal,  is  easy;  and  if  those  in  charge 
of  shipping  departments  would  exercise  care  in  these 
particulars  I  am  sure  that  many  delays  now  encountered 
would  be  eliminated." 


A  number  of  new  items  have  been  added  to  the 
lines  of  the  United  States  Glass  Co.  within  the  past  two 
weeks.  New  sizes  in  covered  jugs  are  being  featured, 
and  several  rolled-edge  pieces  suitable  for  decorating 
are  being  shown  in  the  specialty  lines.  Three  new 
shapes  in  flower  vases  have  also  been  added. 


Molasses  jugs  are  being  called  for  in  very  liberal 
volume  by  the  Government,  and  a  number  of  factories 
have  been  favored  with  this  class  of  business  recently. 
Little,  if  any,  delay  has  been  experienced  in  obtaining 
metal  caps.  It  isn't  wise  to  haggle  when  the  Govern- 
ment is  the  purchaser.   

The  United  States  Glass  Co.  will  have  no  cause  to 
worry  about  a  coal  shortage  this  season.  The  company 
owns  a  valuable  coal  property  in  the  vicinity  of  Glass- 
port,  Pa.,  the  vein  averaging  six  to  eight  feet.  Because 
of  its  charter  the  company  can  sell  no  coal  to  other  in- 
terests. Already  shipments  have  been  made  from  the 
Glassport  mine  to  its  Tiffin  and  Indiana  plants,  and  al- 
so to  its  factories  in  this  city.  The  coal  is  exceptionally 
low  in  sulphur. 

On  account  of  the  possibility  of  a  strike  in  the  pot- 
teries interest  is  being  shown  by  some  buyers  in  what 
items  glass  manufacturers  may  have  that  could  be  used 
to  take  the  place  of  pottery.  Jugs  are  already  in  de- 
mand, and  there  is  considerable  inquiry  for  individual 
butters.  

Display  jars  are  in  good  demand.  Not  only  are  the 
packers  forwarding  favorable  business,  but  the  whole- 
sale confectioners  and  wholesale  drtiggists  are  also  buy- 
ing with  liberality. 
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THE     POTTER     AND     HIS     TROUBLES. 


WHILE  it  is  impossible  to  predict  the  result  of  the 
vote  of  the  potter y  operatives,  now  being: 
counted,  there  a-e,  of  course,  all  kinds  of  rumors  in 
the  air,  with  opinion  divided  as  to  whether  the  men 
will  come  to  the  terms  of  the  manufacturers  or  by  their 
rejection  declare  a  strike  and  put  the  industry  in  a  most 
critical  condition  at  a  time  when  the  demand  for  goods 
is  so  great  that  with  the  factories  operating-  at  100  per 
cent  efficiency  it  is  impossible  to  fully  supply  it.  The 
plants  have  been  at  almost  an  absolute  standstill  for 
over  a  week,  and  even  this  comparatively  small  loss  in 
production  is  severely  felt. 

What  with    increased  cost  of   raw  materials,  short- 
age r  and  fuel,  freight  embargoes,  etc.,  the  path 
of  the  manufacturers  has  not  been  strewn  with    roses 
the  past  year,  and  should  the    present  trouble  be  satis- 
torily  adjusted  there  still  remain  a  lot  of  obstacles  to 
their  even  As  will    be  seen  by  reference  to 
rl  of  this  issue,  there  is  little    probability  of 
ifter  January  1,  and  with  coal  scarce  at 
the  fuel  question  is  likely  to  be  a  very  serious 

lli    manufacturers 
gfhl  be  as  well  for  the 
in  idlem  .  ing  the  men  an 

ortunity  to  realize  the  unreasonable^      of  their  de- 
owns  outi  i'li-    <'i  t  In- 


East  Liverpool  district  are  reported  to  be  in  favor  of 
remaining-  at  work,  and  together  with  the  more  con- 
servative of  those  in  the  pottery  centre  may  be  sufficient 
in  number  to  control  the  situation.  But  it  will  be  seen 
from  the  foregoing  that  even  though  resumption  take 
place  speedily  it  seems  to  be  the  potter's  lot  to  face 
trouble  at  every  turn. 


PERSONAL. 


^1\     FTER  being  in  Japan  for  two  and  a  half  months, 
/ jJ      Arthur  E.  Soules,  well   known   to   the    trade 
J    \        through  his  long  association    with  Morimura 
*      A      Bros,  as  their  Southern  traveler,  arrived  home 
^^  last   Wednesday  enthusiastic    over  his  visit 
to  the  factories  there  and  the  important  connections  he 
formed  in  the  interest  of  Salinger.  Magnus    &    Soules, 
who  will  soon  make  their    bow  to  the  trade  as  the  new- 
est Japanese  importing  and  commission  house.     They 
will  occupy  the  entire  eleventh  floor  of  the  new  building 
at  920  Broadway,  corner  of  Twenty-first    street,  giving 
them  ample  room  for  carrying  on  an  extensive  business  in 
toys,  dolls,  baskets,  lacquer  ware,  Easter  and  Hallowe'en 
novelties,  etc.     Elaborate  preparations  are  in  progress 
for  the    opening,  definite  announcement   of  which  will 
be  made  later. 

F.  M.  Powers,  of  the  jewelry  house  of  "Powers," 
Youngstown,  O.,  was  in  town  this  week  placing  orders 
for  pottery  and  glassware. 

Henry  Saul,  of  the  Saul  Mfg.  Co.,  who  has  been 
on  a  Western  tour  that  took  him  as  far  as  Dakota,  ar- 
rived home  last  week  well  pleased  with  results.  His 
partner,  Albert  Rehberger,  immediately  started  out  on 
a  six  weeks'  trip  that  will  cover  the  principal  points  in 
the  Eastern  States. 

James  E.  Flanagan,  for  the  past  three  years  travel- 
ing representative  for  the  Oxford  Pottery  Co.,  Cam- 
bridge, Mass.,  has  resigned  his  position  in  order  that 
he  may  direct  his  efforts  in  a  field  of  greater  opportun- 
ities. Mr.  Flanagan  has  an  extensive  acquaintance 
with  buyers  all  over  the  country  and  is  generally 
recognized  as  one  of  the  most  efficient  salesmen  on  the 
road,  and  it  is  with  no  little  regret  that  the  factory  parts 
with  his  services.  He  has  not  yet  announced  his  plans 
for  the  future. 

John  J.  Miller  is  certainly  a  golf  enthusiast.  Last 
Friday  saw  him  on*  the  links  of  the  Essex  County  Coun- 
try Club  and  the  following  day  at  the  Canoe  Brook 
Country  Club  working  like  a  beaver.  He  had  a  special 
object  in  view,  in  addition  to  getting  in  form  for  the 
1917  championship  tournament.  There  is  a  certain 
well-known  New  Jersey  golfer  whom  he  had  an  idea  he 
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could  walk  all  over;  and  judging-  from  the  good  humor 
he  was  in  when  he  showed  up  at  business  on  Monday- 
he  did  it. 

The  friends  of  Ed.  Craig,  manager  of  the  United 
States  Glass  Co.'s  New  York  office,  who  has  been  ill  at 
his  home  in  Kew  Gardens,  L.  I.,  for  the  past  two  weeks 
with  pneumonia,  will  be  glad  to  learn  that  he  is  pro- 
gressing so  favorably  that  he  has  been  able  to  sit  up 
for  a  while  each  day  this  week. 

E.  L.  Bates  doesn't  care  how  the  price  of  meat 
soars.  He  expects  to  enjoy  venison  every  day  for 
awhile  as  the  result  of  his  deer  hunting  at  Woodman- 
see,  N.  J.,  on  Wednesday.  This  is  a  sport  that  Mr. 
Bates  engages  in  every  year.  And  he  never  fails  to 
pop  one. 

Bernhard  Wicke  left  on  Sunday  for  a  six  weeks' 
tour  for  Cox  &  Lafferty  that  will  take  him  to  Cleveland 
and  other  points  in  Ohio,  Detroit,  Milwaukee  and  Ten- 
nessee. The  purpose  of  the  trip  is  to  interview  the 
heads  of  various  prominent  factories  in  the  housefur- 
nishing  goods  and  kindred  lines  with  whom  the  concern 
has  been  negotiating  relative  to  taking  their  represen- 
tation in  the  New  York  market. 

* 

Dr.  Charles  L.  Casey,  head  of  the  Guernsey  Earth- 
enware Co.,  Cambridge,  O.,  made  a  brief  visit  to  New 
York  last  Thursday  to  consult  with  the  concern's  local 
agents,  Bates  &  Ledden.  This  is  the  first  visit  Dr. 
Casey  has  made  here  in  some  time,  owing  to  the  rush 
of  business  at  the  factory. 

A.  J.  Bennett,  head  of  the  Cambridge  (O.)  Glass 
Co.,  was  in  town  the  first  half  of  this  week,  having 
come  here  from  Boston,  where  he  accompanied  Mrs. 
Bennett  to  attend  the  funeral  of  her  brother,  who  was 
killed  in  an  automobile  accident.  Mr.  Bennett  took 
the  opportunity  to  run  down  to  Camp  Mills,  at  Mineola, 
L.  I.,  to  see  several  of  the  former  employees  of  his  fac- 
tory who  are  stationed  there. 

Jas.  J.  Temple,  manager  for  L.  Bernardaud&  Co., 
is  showing  his  lines  this  week  at  Young's  Hotel,  Boston. 
Fernand  Desmaison  expects  to  get  away  on  Saturday 
for  a  trip  to  Canada. 

News  of  the  marriage  on  September  29  of  Albert 
Binswanger,  known  as  the  little  man  who  serves  in  a 
big  capacity  as  manager  of  the  china  and  housefurnish- 
ing  departments  of  the  Joseph  Home  Co.,  Pittsburgh, 
having  leaked  out  among  the  employees  of  the  store, 
an  elaborate  sign  placed  in  a  conspicuous  place  in  his 
department  greeted  him  upon  his  return  from  the  honey- 
moon. It  was  headed  "A  Romance  in  High  Society" 
in  big  bold  letters  with  a  carefully-drawn  pair  of  hearts 


linked  together  with  an  arrow,  and  then  followed: 
"Miss  Sarah  Abrams  and  Albert  Binswanger  are  mar- 
ried. He  Has  Dictated  to  Her  for  Years,  but  Now  She 
Will  Dictate  to  Him.  At  home  somewhere  in  the  U.  S. 
A.  before  and  after  November  1st."  Miss  Abrams  was 
formerly  one  of  Mr.  Binswanger's  staff  of  assistants. 

* 

H.  Ichikawa,  formerly  connected  with  the  Chicago 
office  of  Takito,  Ogawa  &  Co.,  arrived  in  New  York  on 
Monday  to  join  the  concern's  sales  staff  here.  Before 
leaving  he  was  given  a  great  send-off  at  a  special 
luncheon  tendered  him  by  his  fellow  members  of  the 
"Owl  Club,"  which  is  composed  of  several  well-known 
men  of  the  trade  in  that  city.  Among  those  present 
were  "Mike"  Meder,  Clyde  Reasner,  Ira  Jones,  C.  L. 
Paterson,  J.  Kiefus  and  Robert  Otis. 

Wm.  Junor,  the  well-known  Canadian  dealer,  was 
a  welcome  arrival  in  town  on  Tuesday.  Mr.  Junor  will 
be  here  for  a  week  or  two,  and,  as  usual,  is  registered 
at  the  Hotel  Seville. 


NEARINQ     QUARTER=MILLION     MARK. 


rPHE  China,  G'ass,  Lamps,  Toys  and  Housefurnish- 
*■  ings  Trades  division  of  the  Special  Liberty  Loan 
Committee  reports  that  the  subscriptions  received  dur- 
ing the  past  week  bring  the  total  up  to  $232,000,  and 
it  looks  as  though  the  million-dollar  quota  assigned  to 
these  trades  were  well  within  the  range  of  possibilities. 
Every  man  is  doing  his  utmost  towards  the  realization 
of  this  goal,  and  during  the  remaining  days  of  the  cam- 
paign can  be  depended  upon  to  continue  whooping  it 
up. 

Owing  to  the  illness  of  G.  M.  Thurnauer,  the  sub- 

committee  appointed  to  canvass  the  housefurnishing 
trades  has  been  reorganized  as  follows:  Wm.  H.  Bar- 
ron, of  James  S.  Barron  &  Co.,  chairman;  Nathan  S. 
Jonas,  of  A.  Kreamer,  Inc.;  John  H.  Stevenson,  of 
Lalance  &  Grosjean  Mfg.  Co.;  J.  F.  Fletcher,  of  Amer- 
can  Wringer  Co.;  Thomas  W.  Williams,  of  Bissell  Car- 
pet Sweeper  Co.;  Colonel  W.  A.  Stokes,  of  W.  A. 
Stokes  &  Co.;  George  P.  Williams,  of  Vollrath  Co.; 
Leo  Steinfield,  of  Steinfield  Bros.;  W.  A.  Lewis,  of 
Landers,  Frary  &  Clark;  G.  M.  Thurnauer,  of  G.  M. 
Thurnaner  Co.,  Inc.;  Joseph  Bieber,  of  A.  Leipzig, 
Inc.;  Thomas  F.  Stackpole,  of  the  Greenhut  Co.,  Inc. 

Among  the  subscriptions  reported  is  one  for  $25,- 
000  by  a  well-known  New  York  cut  glass  man  who 
modestly  declines  to  have  his  name  used.  Others  were: 
Wm.  S.  Pitcairn,  an  additional  $10,000,  bringing  his 
total  subscription  up  to  $20,000;  E.  I.  Horsman,  Inc., 
$10,000;  Lazarus  &  Rosenfeld  and  employees,  $6,900; 
G.  M.  Thurnauer  Co.  and  employees,  $5,000;  Haviland 
&  Abbot  Co.,  $5,000;  J.  Duncan  Dithridge,  $5,000;  A. 
S.  Ferguson,  $4,000. 


Pointers  for  Buyers. 


Where  Live    Merchandise  May   Be  Obtained. 

Tips  to  Dealers  Looking  for  Ready 
Sellers. 


FOR  THOSE   SEEKING  THE  UNUSUAL. 

The  revival  of  a  number  of  the  very  old  patterns 
in  Baccarat  glassware  made  by  the  factory  years  ago  is 
proving-  very  popular  at  the  salesroom  of  A.  Gredelue, 
the  American  representative,  129  Fifth  avenue— in  fact, 
the  sales  overshadow  those  of  the  modern  school  of 
decorative  treatment.  Thete  is  a  charm  and  exclusive- 
ness  about  them  not  to  be  found  in  present-day  concep- 
tions, the  old-style  cuttings  and  shapes  exactly  meeting 
the  requirements  of  retail  customers  questing  the  un- 
usual. The  stemware,  decanters,  sets  and  odd  pieces 
make  up  a  very  interesting  display. 

HOUSEFURNISHING   SPECIALTIES. 

The  "Nuway  Sales  Co. , "  of  which  Kaufman  Lesser 
is  sales  manager,  and  which  was  formerly  located  at  42 
West  Twenty-eighth  street,  is  now  occupying  part 
of  the  showroom  with  Bates  &  Ledden  at  16  West 
Twenty-third  street,  where  it  is  making  a  very  attrac- 
tive display  of  household  novelties. 

GREAT   ACHIEVEMENTS   IN   ARTISTIC   GLASSWARE. 

There  is  no  doubt  whatever  but  that  C.  Dorflinger 
&  wSons'  beautiful  reproductions  of  early  Egyptian  and 
Venetian  glassware  have  found  a  permanent  place  in 
the  affections  of  that  large  portion  of  the  buying  public 
which  knows  "what's  what."  A  visit  to  their  display 
room  will  astonish  the  ordinary  buyer,  for  he  will  find 
there  many    things  he  never  dreamed  of  being  able  to 

ure  on  this  side  of  the  water. 

GLASSWARE  FOR   CUTTERS. 

Time  can  be  spent  to  excellent  advantage  in  a  visit 
to  the  showroom  of  Paul  Joseph,  92    West  Broadway, 
ew  York  representative  for  the  Duncan  &  Miller  Glass 
,  where  are  being  shown  several  interesting  new  ad- 
ditions to  the  factory's  attractive  No.  91  line,  which  has 
enjoyed  an   almost  unprecedented   career  of  prosperity 
lit.  out  a    few  months  ago.     Not  only 
ongly  to  the  regular  trade,  but  it  has 
been  a  1  ■  r  with  the  cutters   and  decorators,  who 

id  that  the  shapes  and  simple,  widely-separated  fluted 
lend  themselves  particularly  well  to  further  dec- 
eive treatment.     Among  th<  uew  pieces  are  an  oyster 


plate,  individual  baked-apple  dish,  pickle  tray,  and  a 
novelty  known  as  a  sugar  basket.  Other  new  items 
destined  to  be  largely  used  by  cutters  and  decorators 
are  oval  and  round  two-  and  three-compartment  relish 
dishes,  with  the  outer  dish  or  container  either  polished 
or  roughed  on  the  bottom.  The  latter  is  something 
quite  new,  the  roughing  resulting  in  an  opaque  effect 
that  is  very  pleasing.  A  new  shape  in  a  finger  bowl  is 
one  of  the  finest  examples  of  thin  pressed  glassware  on 
the  market. 

BARGAINS   IN    CUT  GLASS  VASES. 

An  unusual  value  that  the  wideawake  dealer  will 
not  be  slow  in  appreciating  is  being  offered  in  a  new 
line  of  vases  just  received  at  the  New  York  showroom 
of  the  United  States  Glass  Co.  They  are  thirteen  inches 
in  height, of  an  exceedingly  attractive  shape,  embellished 
with  more  than  ordinarily  good-looking  cuttings.  A 
special  assortment  of  nine  vases,  including  three  of  each 
design,  is  being  offered  for  $13.50 — a  ridiculously  low 
figure  in  this  time  of  constantly-soaring  pric2S. 

DAINTY   DINNERWARE   DECORATIONS. 

Justin  Tharaud,  American  representative  for  L'- 
Union  Ceramique,  is  showing  an  assortment  of  dinner- 
ware  patterns  characterized  by  extreme  daintiness. 
One  that  will  appeal  especially  to  the  refined  taste  is  an 
alternating  green  and  white  band  effect  combined  with 
a  delicate  rose  and  "ragged  sailor"  border  enclosed  be- 
tween a  gold  line  and  gold  edging.  Another  has  a 
bright  yellow  figured  broken  border  with  a  delicate  pink 
floral  cluster  set  at  intervals  in  an  opening  outlined  by 
a  bright  blue  line.  Ad  edging  of  blue  and  handles  dec- 
prated  in  the  same  tint  add  a  pleasing  finishing  touch. 

COMBINED   ETCHED   AND   ENAMELED   GLASSWARE. 

An  innovation  in  the  decorative  treatment  of  a  new 
line  of  glassware  from  the  Fostoria  Glass  Co.  just  placed 
on  view  at  the  local  salesroom,  141  Fifth  avenue,  by  John 
Nixon,  is  a  combination  of  etching  and  enameling.  A 
dainty  festoon  is  caught  up  by  bowknots,  from  which  is 
suspended  a  floral  cluster  in  brilliant  coloring.  A  coin- 
gold  band  and  lioe  completes  the  design,  which  will 
take  a  prominent  place  among  the  prettiest  conceptions 
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Third  Appeal  to  American  Business  Men 

"Make  the   World  Safe  tor  Business." 


F1  VERY  business  man  should  insure  his  business  against  the  danger  of  future  wars.     Unless 

— A     our  enemy  comes  at  least  to  realize  that  warfare  is  not  a  profitable  industry,  we  can 

look  forward  to  "a  recuperation  of  its  strength  and  a  renewal  of  its  policy,"  as  the  President 

of  the  United  States  has  pointed  out.     We  are  waging  this  war  that  it  may  be  the  last 

international  conflict. 

Every  dollar  invested  in  the  Second  Liberty  Loan  of  1 9 1  7  is  so  much  insurance  against 
the  danger  of  warfare  in  the  future.  Our  President  has  said  :  '  This  agony  must  not  be 
gone  through  with  again."     It  is  for  us  to  see  that  these  words  are  made  true. 

Every  American  business  man  who  hopes  to  keep  his  business  free  from  the  menace  of 
future  wars  should  subscribe.  This  is  simply  a  matter  of  common  prudence  and  business 
foresight,  as  well  as  of  patriotism. 


SPECIAL  LIBERTY  LOAN  COMMITTEE 

of  the 

CHINA,  GLASS,  LAMPS,  TOYS  AND  HOUSEFURNISHINGS  TRADES 

Second  Federal  Reserve  District 

126    FIFTH    AVENUE.    NEW    YORK. 
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in  glassware  patterns  shown  this  season.  Stemware, 
tumblers,  covered  bonbons,  cold  cream  jars,  Croton 
sets,  mayonaise  bowls  and  plates,  and  various  other 
articles  are  thus  embellished.  Especially  fine  enamel 
decorations  are  also  shown  on  a  line  of  colognes  and 
toilet  bottles. 


CLEVELAND    JOTTINGS. 


A  ROOM  devoted  exclusively  to  oriental  wares  has 
recently  been  opened  in  the  basement  of  Kinney  & 
Levan's  store.  Lamps  of  all  kinds  in  rare  Eastern  trim- 
mings illuminate  the  room,  and  an  orderly  confusion  of 
rich  art  objects  reigns.  Vases,  figures,  screens,  textiles 
and  curios  are  scattered  about  seemingly  without  plan,  so 
that  at  every  turn  one  sees  something  different  and  at- 
tractive. Every  afternoon  tea  with  an  oriental  confec- 
tion is  served  to  customers.  The  idea  has  taken  im- 
mensely, and  the  elite  of  Cleveland  attend  the  parties. 
This  room,  it  may  be  sain  without  disparagement  to 
others,  is  the  finest  of  any  in  the  whole  country,  in  that 
there  is  nothing  commercial  about  it.  It  might  be  a 
museum  were  it  not  for  the  homelike  atmosphere  that 
obtains.  It  is  certainly  a  new  idea,  and  excellently 
worked  out. 

J.  Meredith  Miller,  of  Maddock  &  Miller;  J.  H. 
Venon  and  Chas.  E.  Cardon,  of  J.  H.  Venon,  Inc.; 
Geo.  Hamilton,  for  E.  B.  Dickinson— all  of  New  York 
— and  Percy  Pownall,  for  the  Fostoria  Glass  Co., 
Moundsville,  W.  Va.,  were  registered  at  the  Hotel 
Statler  last  week.  

Mr.  Hubbard,  of  the  Cowley  &  Hubbard  Co., 
reached  threescore  years  and  ten  on  the  10th  inst.,  and 
celebrated  the  event  by  taking  the  afternoon  off  to  see 
a  ball  game.  The  employees  of  the  concern  were  not 
unmindful  of  the  occasion,  the  women  presenting  him 
with  a  big  bunch  of  American  Beauties;  the  men's  sou- 
venir being  a  gold  eyeglass  case. 


IN     TOWN. 


Abbreviations— c,  crockery;    g,  glass;    hf,  housefumighings 
1,  lamps,  t,  toys;  s,  silverware. 


Ition    to  those    noted  under  the  head  of  "Per- 
nal,"  the  following  buyer*  were  reported  this  week: 

J  J  Smith,  hf,  Gilchrist  I  on.     200  Fifth  ave. 

txitui      I  touse,    I)ayton,   O. 
Herald  Squa 

1 1  '  riven- Warn  sley  Co,  Roches- 
.  v      Grand. 

in  Bro  .  Vii  I    burg,  Mil  b.     Endii  ott. 

■    t,  J  M  iltimore.     York 

W  li  P  ■'•              Ions  ,  York,  Pa. 

LI.     Murray  Hill. 


J  S  Greni  ng,  hf,  Howland  Dry  Goods  Co,  Bridgeport, 

Conn.     404  Fourth  ave. 
J  Bacon,  c,  g,    Wise,    Smith  &   Co,    Hartford,    Conn. 

404  Fourth  ave. 
W  J  Huber,  t,  F  &  H  Lazarus  Co,  Columbus,  O.     220 

Fifth  ave. 
H  Smith,  c  g,  Larkin  Soap  Co,  Buffalo.     Wallick. 
C  A  Weber,  hf,  Pittsburgh.     York. 
G  Debus,  s,  Wm  Hengerer  Co,  Buffalo.     2  West  37th. 
A  D  Wilhelm,  hf.t,  W  Taylor,  Son  &  Co,  Cleveland. 

470  Fourth  ave. 
Miss  C  C  Hinnant,  g,s,  Miller  &  Rhoads,  Richmond, 

Va.     432  Fourth  ave. 
Miss  H  Darmstadter,  s,  N  Snellenberg  &  Co,  Philadel- 
phia,    126  Broadway. 
W   J    Barnes,  hf,  Burden,  Smith    &    Co,  Macon,  Ga. 

Arlington. 
E  Sprang,  hf,  H  A  Meldrum  Co,  Buffalo.     105  Grand. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  headiffg  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  a /ANTED — -An  experienced  shipping  clerk  for  factory  man- 
ufacluring  illuminating  glassware  exclusively,     Address 
A 146,  this  office. 

\  A /ANTED — Young,  energetic  traveling  salesman  ambitious 
**       for  advancement.     Opportunity  to  participate  in  profits 
of  business.      Write  stating  experience,  territory  covered,  and 
salary  expected.     Address  A 150,  this  office. 


POTTERY     FOR     SALE. 

'TRENTON,  N.  J.— LAND  200  FEET  ON  STREET 
AND  100  FEET  TO  ALLEY.  THREE  KILNS 
—ADAPTED  TO  ELECTRICAL  PORCELAIN  OR 
SANITARY  WARE.  ROOM  TO  BUILD  THREE 
EXTRA  KILNS.  AMPLE  BUILDINGS  FOR  SIX 
KILNS.  POSSESSION      NOVEMBER      FIRST. 

TERMS  REASONABLE.         CASE  &  CAIN,  TREN- 
TON, N.  J. 


BUSINESS     OPPORTUNITIES. 

A  WELL-ESTABLISHED  and  well-known  New  York  agent 
■'*  now '  representing  prominent  European  factory  wants  to 
take  over  the  representation  in  New  York  of  a  line  in  the  field 
covered  by  this  journal.  lias  excellent  record  for  getting 
business,  and  is  equipped  with  sample  rooms,  sales  and  execu- 
tive staff.     Address  A  149,  this  office. 

\X  /ANTED — Commission  men  to  sell  a  "big  line  of  live  items" 
*^       in  light  cuttings  and   rich  engraved  glassware.      Desire 
responsible  connections  in  New  England  States,  Western  States 
and  Pacific  Coast  States.     Add? ess  A  148,  this  office. 


Sole  Owner  of  thePatcnt.      Celluloid    Cap    &    Metal    Ring    CO.,   Inc.. 

NBPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

:-.  i rcarryaboul  Mty  stock  sizes  of  caps:  and  are 

:,'  o  prepared  to  supply  celluloid  discs  and  metal  rings. 
Sample  •  and  pi  Ices  on  i  equest. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

%  MADISON    SQUARE  W- 


22 


THIRTY     YEARS     IN     HARNESS. 


THE  Smith  &  Chick  Co.  this  week  are  celebrating  the 
thirtieth  anniversary  of  Mr.  Smith's  connection 
with  the  china  and  queensware  business  in  Lexington, 
Ky.  Thirty  years  ago  Mr.  Smith  went  to  work  for  W. 
E.  McCann  &  Co.  at  50  and  52  East  Main  street,  in  the 
building  now  occupied  by  C.  D.  Calloway  &  Co.  This 
firm  enjoyed  a  successful  business  career  of  some  twenty 
years.  In  1899  Mr.  Smith  went  with  C.  F.  Brower  & 
Co.,  taking  a  position  in  the  art  and  china  department 
of  that  establishment,  remaining  there  until  February, 
1900,  when  the  firm  of  Smith  &  Chick  was  organized 
and  took  over  the  china  and  glassware  business  of  the 


Erower  store.  The  firm  has  been  in  business  since 
that  time  under  the  old  firm  name  of  Smith  &  Chick.1 
Mr.  Chick  retired  in  January.  By  reason  of  his  long 
service  in  the  business  Mr.  Smith  has  become  known  as 
one  of  the  leading  men  in  the  china  and  glass  trade  in 
the  South. 


AUTOMATIC  GLASS  FEEDER. 


rPHE  announcement  that  the  Howard  automatic  glass 
*      feeder,  which  has  been  under  developement  at  But- 
ler, Pa.,  for  several  years,  has  reached  a  stage  of  com- 

CentiMutd  oh  pagt  24. 


Locations  of  Firms  in  the  Downtown   District. 


BcMetl  Q  11  74  Park  riace... 

■ray  St.  .  .  . 


'■'■■"'  '.furray  St.. 


li  3 

C  4 

C  3 

D  3 

C  4 

B  4 

C  4 


C4     Redon,  M.,25  W.  B'way C3 

Roessler  &  Hasslacher,  100  William  St. .  .  P  2 


Fr  •4la«n't»r    <>%'%.,  O,    4/)  Murray  St. 


Cioetz,  0  ,43  Murray  St 

Honesdale  Decorating  Co.,  36  Murray  8t.  C4     Straus,  L.,&  Sons,  42-46  Warren  St Ci 

,-,  „  ,.    c,  .,  -.  _.     Tarentum  Glass  Co.. 25  W.  B'way C3 

Kupper,  Herman  C,  52  Murray  St C4     Tharaud,  Justin,  25  W.  B'way...   C3 

w    ,,     ,    B   .....       c.  „  _4  _   .     Vojft  &  Do«e,  65  Barclay  St B3 

Mri'Mock  &■  Millar,  54  Murray  St C4 

C  4      Miller.  Edward ,  &  Co. .  68-70  Park  Place. .  B  3  WUUamiburgh  Flint  Glau  Co..  96  Park  PI.  A  3 
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mercial  success  is  certain  to  create  widespread  interest 
in  bottle  manufacturing:  circles,  and  in  the  tumbler 
aDd  tableware  departments  of  the  flint  glass  trade.  Such 
mechanism  has  long  been  needed  to  overcome  the  weak 
spot  in  semi-automatic  machine  construction,  says  the 
"National  Glass  Budget,"  and  old-line  progressive  and 
up-to-date  manufacturers  who  have  been  privileged  to 
witness  its  operation  pronounce  it  revolutionary  in 
character.  The  same  may  be  said  of  others  thoroughly 
experienced  in  the  construction  of  attachments  incident 
to  the  semi-automatic  machine  method  of  manufactur- 
ing hollow  glassware.  Ingenious  and  simple  in  its 
basic  principles,  the  cost  of  construction  is  nominal,  and 
its  adaptability  to  any  standard  continuous  tank  furnace 
is  a  feature  which  imparts  to  it  inestimable  value. 
Those  who  have  expended    years  of   labor    and  much 


money  in  its  development  are  conservative  men,  not 
given  to  rainbow  chasing;  and  their  confidence,  backed 
up  by  the  deliberate  opinion  of  experts  that  "it  is  the 
best  thing  yet  produced  in  this  line,"  tends  to  the  con- 
clusion that  a  new  star  has  arisen  in  the  bottle  manu- 
facturing firmament  which  will  render  its  own  account 
as  time  passes. 

With  an  automatic  feeder  capable  of  continuous 
operation,  and  automatic  batch  mixers  and  conveyors 
installed,  such  as  are  now  available  to  the  trade,  the 
next  few  years  should  see  an  enormous  increase  in  out- 
put in  factories  heretofore  operated  by  hand  or  with  the 
use  of  semi-automatic  machines;  also  the  dawn  of  the 
day  when  the  packing  trade  will  not  need  to  become 
excited  when  the  tin  can  supply  is  abbreviated  by 
urgent  need  of  war  munitions  or  from  other  causes. 
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NEW    YORK,    OCT.    25,    1917. 


EAST     LIVERPOOL'S    TROUBLE     NEARINQ     END. 


Latest  Advices  Indicate  Failure  of  Scheme  to  Form  Independent  Union 

in  Brotherhood  Now  Likely. 


No  Split 


PROBABILITIES     ARE     THAT     POTTERIES     WILL     RESUME     WORK     EARLY     NEXT     WEEK. 


IN  the  referendum  vote  of  the  pottery  operatives  last 
week  on  the  question  of  accepting  the  offer  of  the 
manufacturers,  out  of  5,462  members  of  the  Brother- 
hood entitled  to  vote  only  3,631  cast  ballots.  Of  these 
2,258  voted  to  reject  the  offer.  The  two-thirds  neces- 
sary to  decide  the  matter,  or  2,421,  being-  lacking,  the 
Brotherhood  officials  declared  the  rejection  lost,  and 
ordered  the  men  to  return  to  work  on  Monday  morning. 

The  kilnmen,  jiggermen,  sagger  makers  and  dip- 
pers immediately  called  meetings,  and  after  protracted 
discussions  on  Saturday  and  Sunday  decided  to  stay 
out. 

The  employees  in  other  departments  resumed  their 
places;  but  it  may  be  readily  seen  that  unless  the  recal- 
citrant ones  returned  it  would  be  necessary  for  the 
manufacturers  to  close  their  plants  within  a  very  short 
time. 

In  the  clay  shops  all  employees  with  the  exception 
of  the  jiggermen  returned  to  work. 

The  kilndrawers  having  resumed,  it  was  not  long 
until  all  the  full  kilns  in  the  district  were  emptied.  This 
resulted  in  considerable  ware  being  made  available  for 
the  decorating  shops,  where  the  decorators  are  now 
working  up  all  white  ware  possible;  and  as  the  decorat- 
ing-kiln firemen,  packers  and  warehousemen  are  on 
hand,  the  shipping  of  ware  is  proceeding. 

Some  of  the  kilndrawers  wanted  to  return  to  work 


last  Ssturday,  but  the  manufacturers  would  net  allow 
any  resumption  until  Monday  morning.  This  branch 
of  pottery  labor  is  paid  as  soon  as  the  kiln  is  drawn, 
and  the  men  said  they  "needed  the  money." 

The  disguntled  element  said  they  would  remain  on 
strike  until  their  initial  demand  for  a  twenty-five  per 
cent  increase  was  granted.  All  other  branches  of  the 
trade,  with  the  exception  of  the  four  mentioned  above, 
are  satisfied  with  the  advances  offered  by  the  manufac- 
turers. 

According  to  the  proposals  submitted  by  the  manu- 
facturers the  kilnmen  were  to  receive  $2  60  per  kiln — 
an  increase  of  25  cents  over  the  present  scale  and  60 
cents  over  the  1915  scale,  which  was  $2.  Their  de- 
mand for  a  25  per  cent  increase  to  the  present  agree- 
ment would  make  the  scale  about  $2.93  per  kiln. 

"We  intend  to  stand  pat  by  our  original  demand 
for  a  25  per  cent  increase,  and  will  not  return  to  work 
until  the  manufacturers  meet  our  proposition,"  said 
Noah  S   Woods,  president  of  the  kilnmen's  local  union. 

Because  of  the  opposition  of  the  jiggermen  to  the 
revised  wage  proposals,  their  vote  being  about  six  to 
one  to  reject  the  manufacturers'  offer,  the  executive 
board  of  the  Brotherhood,  in  conference  with  the  labor 
committee  of  the  manufacturers  on  Friday  morning, 
obtained  a  further  concession  for  this  branch  of  the 
trade.     The    manufacturers  agreed,  in  addition  to  the 
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provisions  of  the  revised  proposals,  to  relieve  the  jig- 
germen  of  the  expense  of  throwing:  out  old  molds  and 
putting  in  new  ones.  Tbe  firms  will  pay  the  cost  of 
this  work. 

No  sooner  had  the  executive  board  of  the  Brother- 
hood canvassed  the  vote  and  issued  an  official  notice 
ordering-  the  members  to  return  to  work,  when  officials 
of  the  four  revolutionary  locals  inserted  advertisements 
in  local  newspapers  calling-  special  meeting-s  and  an- 
nouncing- "business  of  importance." 

On  Monday  afternoon  there  was  a  general  mass 
meeting"  in  Trades  and  Labor  Council  Hall,  at  which  a 
number  of  out-of-town  potters  attended — in  order,  as 
they  said,  to  "get  the  drift  of  tbe  situation. 

At  this  meeting  an  effort  was  made  to  launch  an  in- 
dependent pottery  union.  Noah  S.  Woods,  president  of 
the  kilnmen's  local  uDion,  is  at  the  head  of  the  move- 
ment to  form  the  new  organization.  Frank  Gratton, 
twice-defeated  candidate  for  president  of  the  National 
Brotherhood  of  Operative  Potters,  is  also  identified  with 
the  movement. 

Legal  advice  is  to  be  sought  as  <x>  the  rights  of  the 
insubordinate  unions  with  reference  to  sueing  to  secure 
their  share  of  the  $700,000  defense  fund  and  real  estate 
owned  by  the  Brotherhood. 

Appeals  have  been  made  to  loyal  Brotherhood 
members  to  join  the  new  movement,  but  only  a  few 
have  responded. 

Wednesday  afternoon  thirty -five  pottery  manufac- 
turers issued  a  signed  statement  that  they  would  stand 
pat  on  their  original  offer  to  the  workers  and  would  re- 
fuse recognition  to  any  labor  organization  not  affilliated 
with  the  Brotherhood.  Positive  denial  was  made  by 
the  manufacturers  that  any  would  concede  the  full 
limit  of  demands  made  by  the  four  striking  unions. 


A  private  despatch  as  we  go  to  press  says  that 
President  Menge,  of  the  Brotherhood,  "read  the  riot 
act"  to  the  men  at  a  mass  meeting,  and  as  a  result 
there  is  a  strong  probability  of  all  differences  being  ad- 
justed and  the  operatives  may  resume  work  Monday. 
It  is  confidently  asserted  that  notwithstanding  all  the 
sputtering  of  the  dissatisfied  members  there  will  be  no 
split  in  the  Brotherhood. 


INVEST     $12,000     IN     LIBERTY     BONDS. 


AT  an  enthusiastic  meeting  of  the   Pottery,  Glass  and 
Brass   Salesmen's  A  i    Ias1  Friday,  called 

ally  to  v  the  pro  aendmenl  of  the 

by-laws  of  thi  invest  menl  of 

serve  fund  in    f.  as  previously 

at  a  meetin;:  of  thi     Board  of  Management, 
the  amended  article  was  unanimi  ,  ted. 

President  J.  Duncan  Dithi  briefly  upon 

the  i-  of  thi  action.     J I •    reviewed  the  found 


ing  of  the  Association  twenty-five  years  ago,  dedicated 
to  the  relief  of  the  families  and  widows  of  its  members, 
in  which  time  it  had  never  been  found  wanting.  "To- 
day," he  said,  "it  is  to  be  le  dedicated  to  freedom,  lib- 
erty and  patriotism ,  and  the  amendment  should  be  passed 
unanimously." 

Immediately  after  the  general  meeting  the  Board 
of  Management  was  called  in  session,  when  its  previ- 
ous approval  of  an  investment  of  $10,000  in  Liberty 
Bonds  was  reconsidered  and  the  amount  raised  to  $12,- 
000. 

Ralph  B.  King,  vice-president  of  L.  B.  King  & 
Co.,  Detroit,  was  elected  to  membership,  and  the  death 
claim  of  Wm.  F.  Rood  was  ordered  paid. 


POTTERY    NOTES. 


Owing  to   the   fact   that   the   kiln- 
East   Liverpool     drawers  returned  to  work  on  Mon- 
and   Vicinity       day    it  was    possible  to  empty   the 
kilns  and    provide   the    decorators 
with  white  ware,  and  the  situation  was  relieved  to  at 
least  that  extent.     Favorable  developments  are  looked 
for  by  the  end  of  the  week,  and  Monday  may  see  the 
potteries  in  full  swing  again. 

•  • 

Car  shortages  and  embargoes  have  been  such  that 
manufacturers  have  not  known  which  way  to  turn.  For 
several  days  last  week  it  was  impossible  to  ship  anything 
out  of  this  district  over  the  Pennsylvania  railroad,  even 
to  Youngstown,  O.  Embargoes  were  also  announced 
on  shipments  to  several  large  junction  points  both  in 
the  East  and  West.  The  receipt  of  raw  materials  is 
just  as  irregular  as  is  the  movement  of  the  finished  pro- 
duct. 

*      • 

During  the  suspension  the  Smith-Phillips  China 
Co.  made  numerous  improvements  about  the  plant. 
Among  other  things  steam  lines  were  laid  from  the  en- 
gine room  to  the  cfnce  building. 

The  first  kiln  of  ware  will  be  drawn  at  the  plant  of 
the  Sterling  China  Co.,  Wellsville,  O.,  this  week.  The 
concern  is  manufacturing  a  short  line  of  vitreous  hotel 
china. 

For  the  purpose  of  taking  care  of  the  receipt  of 
several  cars  of  coal  at  a  time  the  Cartwright  Bros.  Co. 
have  just  completed  a  new  drop  siding. 

•  » 

Notwithstanding  the  need  for  unskilled  labor,  em- 
ployers in  other  industries  refused  to  take  on  workmen 
I  roin  the  potteries  during  the  recent  suspension  on  ac- 
count of  the  kilter's  reputation  for  .working    only  when 

it  pleased  them  to  do  so. 

•  # 

"Baldwin  Flemish"   is  the  name  of  a  new  line  of 
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art  pottery  being-  shown  by  S.  A.  Wcller,  Zanesville, 
O.  Among  the  various  items  are  vases  and  standards 
for  lamp    and  portable    mountings.     The    treatment  is 

entirely  new. 

•  * 

The  Potters'  Co-Operative  Co.  has  just  finished  a 
structure  in  which  to  store  its  coal  supply.  The  space 
provides  for  the  caring  of  from  75  to  100  tons. 

•  • 

The  Trenle  China  Co.  is  devoting  a  portion  of  its 
plant  to  the  manufacturing  of  electric  porcelain  special- 
ties. 

•  * 

Among  the  buyers  visiting  the  district  of  late  were 
the  following:  Harry  Reich,  New  York;  Morris  Berg- 
men,  New  York;  James  Carson,  of  the  Carson  Crockery 
Co.,  Denver;  Mr.  Wherle,  for  Columbus  (O.)  Dry 
Goods  Co.;  John  Hawthorn,  for  Wanamaker's,  New 
York,  and  Guy  Hawthorn,  for  the  Wanamaker  store  in 
Philadelphia. 


TRADE'S     SHARE     NOW     $732,850. 


THINGS  have  certainly  been  humming  with  the 
China,  Glass,  Lamps,  Toys  and  Housefurnishings 
division  of  the  Liberty  Loan  Campaign  during  the  past 
week.  The  housefurnishings  sub-committee  got  into 
its  stride  this  week  and  gave  a  substantial  boost  by  sev- 
eral large  subscriptions. 

The  different  sub-committees'  reports  up  to  Tues- 
day night  were  as  follows: 

China $100,350 

Earthenware  (imported) 170,750 

Glassware 64,050 

Lamps 55,750 

Earthenware  (domestic) 2,050 

Toys 32,100 

Retail 17,200 

Housefurnishings 289,600 

Bottles 1,000 

Total $732,850 

When  these  returns  came  in  Chairman  Wm.  S. 
Pitcairn  became  so  enthusiastic  that  he  opened  up  his 
check  book  and  added  the  third  $10,000  to  his  subscrip- 
tion. 

Among  the  individual  subscriptions  were:  National 

Enameling  and  Stamping  Co.,  $100,000;  George  V. 
Hagerty,  Harry  Waterman  and  Herman  Waterman,  of 
the  same  concern,  $5,000  each  and  $4,600  from  the 
firm's  employees;  Republic  Enameling  and  Stamping 
Co  ,  $75,000,  and  $5,000  additional  from  President  Mil- 
ligan;  New  England  Enameling  and  Stamping  Co., 
$25,000;  Steinfeld  Bros,  and  employees,  $33,000; 
McCrory  Stores,  $50,000;  L.  Straus  &  Sons  and  em- 
ployees, $33,250;  L.  Barth  &  Son,  $25,000;  John  T. 
Kelly,  $23,000;  Pottery,  Glass  and  Brass  Salesmen's 
Association,  $12,000;  Wm.  S.  Pitcairn  (additional), 
),000,  making  his  total  subscription  $30,000;  Shotton 


Cut  Glass  Works  and  employees,  $11,000;  Lewis  & 
Conger  employees,  $8,700;  A.  J.  Fondeville  &  Co.,  $2,- 
800;  Meakin  &  Ridgway  and  employees,  $5,000;  Chas. 
Lehman,  $3,500;  Henry  Birn  &  Son  employees,  $1,200; 
employees  of  Budde  &  Westermann,  $1,650;  Kennard 
L.  Wedgwood,  $1,000;  Leon  De  Silva,  $1,200;  John  J. 
Hines,  $1,000;  Basket  Importing  Co.,  $2,000;  Riemann- 
Seabury  Co.,  $2,000;  Alfred  B.  Gunthel,  $1,100;  Vogt 
&  Dose  (additional),  $1,000,  making  total  subscription 
$2,500;  Lazarus  &  Rosenf eld  and  employees  (additional), 
$550,  making  total  subscription  $7,450;  William  F. 
Rowe,  $1,000;  Lee  Schoenthal,  $1,000;  Geo.  E.  An- 
thony, $1,000;  Joshua  L.  Cowen,  $1,500. 


OSITUARY. 


IN  a  fit  of  despondency,  John  B.  Fay,  formerly  vice- 
president  of  A.  C.  McClurg  &  Co.,  Chicago,  shot 
himself  in  the  Alexandria  Hotel,  that  city,  October  18. 
He  retired  from  business  nine  years  ago,  and  with  his 
family  went  to  Denver,  Col.,  later  settling  in  Pasadena, 
Cal.  He  is  said  to  have  speculated  unsuccessfully  in 
mining  and  other  stocks,  and  was  due  to  return  to  the 
McClurg  Co.  in  an  executive  capacity  last  Monday,  but 
could  not  face  the  prospect  of  starting  life  anew  at  the 
age  of  sixty-six. 

William  C.  Thompson,  New  York  representative 
of  the  Corning  Glass  Works,  died  at  his  home  in  this 
city  October  19,  aged  sixty  six. 


TAKITO,    OGAWA     &     CO.'S     OPENING. 


AN  announcement  by  Takito,  Ogawa  &  Co.,  101  Fifth 
avenue,  appears  on  another  page  of  this  issue 
calling  attention  to  the  establishment  of  the  firm's 
headquarters  in  New  York  instead  of  Chicago,  the  office 
in  the  latter  city  being  maintained  hereafter  as  a  branch 
of  the  business  here. 

Preparatory  to  the  change  the  company  acquired 
the  spacious  store  floor  and  basement  in  addition  to  the 
second  floor  of  the  building  which  they  already  occu- 
pied, and  after  spending  three  months  in  making  the 
alterations  the  place  is  now  in  readiness  for  the  recep- 
tion of  the  trade,  to  whom  a  very  cordial  invitation  is 
extended  to  call  and  inspect  one  of  the  most  interesting 
lines  of  Japanese  and  Chinese  goods  to  be  found  in  the 
market. 

Upon  entering  the  main  floor  one  is  at  once  im- 
pressed with  the  beauty  and  arrangement  of  the  place, 
a  very  handsome  effect  being  produced  by  the  la\ish  use 
of  mahogany  woodwork  and  a  deep  cream  color  scheme 
of   decoration.      Illumination    is   furnished   by   large, 
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chaste,  chain  suspended  globes  strongly  suggestive  of 
Japanese  lanterns. 

To  the  left  of  the  entrance  is  the  musical  instru- 
ment room,  where  a  complete  line  of  violins  and  acces- 
sories are  displayed.  Then  come  several  sections  used 
for  the  sales  manager  and  his  staff,  the  remainder  of 
the  flior  being:  devoted  exclusively  to  the  extensive 
sti  ck   lines,  it    b  irg    tie    intention  <  f    the  concern   to 

.  a  special  feature  of  g;ood~  for  immediate  delivery 
Of  partii  ular  inur.  st  here  is  the  comprehensive  show- 
ing of  art  go  ds,  such  as  plain  and  cl  >isonne  bronzes, 
lain  vases,  bowls  etc.,  including  an  absolutely 
new  en. a  ion  known  as  'Lustro"  ware,  and  reproduc- 
tions of  porcelain  Chinese  figures,  plain  and  decorated. 
Other  sec:  ons  are  devoted  to  toys,  tancy  china  and 
novelties. 

The  second  floor  is  devoted  entirely  to  the  import 
lines,  including  dry  goods,  toys,  art  goods  and  dinner- 
ware — the  latter  comprising  an  assortment  of  over  fifty 
carefully-selected  patterns. 


THE    CONDITION    OF     BUSINESS. 


Business  has  wended  its  way  at  an  even 
New  York     pace  during  the  past  week,  and  the  orders 

booked  totaled  up  to  a  very  satisfactory 
aggregate.  Here  and  there  were  a  few  especially  big 
ones;  but  as  these  were  for  goods  for  government  use 
they  can  not  be  properly  classed  with  regular  business 
or  as  giving  evidence  of  any  particular  spurt  in  con- 
ditions. Some  holiday  orders  were  taken,  but  not  to 
anything  like  the  degree  obtaining  in  former  years  at 
this  time.  Buyers  have  learned  through  past  experience 
that  when  merchandise  is  required  at  a  specified  time 
the  only  sure  way  to  get  it  is  to  follow  the  advice  found 
in  the  eariy  bird  proverb;  consequently  they  wisely 
anticipated  the  major  part  of  their  requirements  for  the 
Christmas  trade  in  the  spring;  and  the  only  orders  for 
such  goods  that  now  find  their  way  into  the  hands  of 
the  agents  and  manufacturers  are  for  certain  items  that 
were  overlooked,  or  for  lines  in  which  there  is  an  indica- 
tion of  a  better  demand  than  seemed  probable  earlier 
in  the  season.  

Traveling  men  representing  the  French  and  Eng- 
ish  importers  are  sending  in  a  nice  volume  of  business. 
Their  employers  wish  it  were  as  easy  to  get  goods  as  it 
seems  to  be  to  get  oiders. 


There  is  general  evidence  -  briskness  in  the 

:  '  '    I  ha1  invari- 

r  a  ■  are  of  late  ordei  s  for  holi- 

day b  I  0  matter    what   the  exist;:  ditions 



I  business  done  thus  far  by  local  toy 


houses  is  well  in  excess  of  last  year's  figures.  Retail- 
ers from  out  of  town  have  evinced  a  healthy  eager- 
ness for  all  sorts  of  novelties,  and  have  also  placed 
orders  for  staples  with  considerable  liberality.  Prices, 
particularly  of  those  articles  made  of  metal  or  textiles, 
are  in  most  instances  higher  than  a  year  ago;  but  this 
does  not  seem  to  make  anv  difference  whatever  in  the 
demand.  All  indications  point  to  an  unusually  active- 
holiday  business. 


There  is  not  the  vim  in  the  glassware  business  that 
formerly  existed;  but  this  does  not  worry  the  local  rep- 
resentatives to  any  extent.  They  are  only  too  glad,  in 
many  cases,  to  have  a  chance  to  clear  up  the  business 
already  on  their  files,  some  cf  which  is  of  a  month's 
standing-. 


Local  agents  for  domestic  potters  are  not  overly 
anxious  for  business  just  now,  as  the  chaotic  state  of 
things  at  the  potteries  holds  back  shipments  of  orders 
already  booked,  and  to  take  any  more  on  at  a  time  of 
such  uncertainty  would  only  add  to  their  troubles. 


The  call  for  lamps  is  good,  considering  the  lateness 
of  the  season.  The  demand  is  not  confined  to  any  one 
style.  Metal  lamps  are  being  well  taken,  and  there  is 
also  a  strong  tendency  toward  wood  bases.  Pottery 
and  bronze  bases  have  figured  prominently  ;  in  the 
orders. 


Business    in   illuminating   glassware   continues  to 
suffer  from  the  inactivity  of  building  operations. 


There  has    been  a  let-up  in  the  amount  of 

Chicago     business  placed  here  during  the  past  week. 

Buyers  are  displaying  a  fear  of  overstocking 

that   is    altogether    unwarranted    by   the    outlook  and 

which    will  react   to  their  detriment  when  the  holiday 

rush  begins. 

>• 

The    department    stores    here    are 

Pittsburgh  and     having  an  active  trade  on  all  lines 

Vicinity  of  glassware.     Light  cut  ware  is  in 

heavy  demand,  special  pieces  being 

in  very  good  request.     On  account  of  the  contiguity  of 

the  factories  retail  stocks  are  well  kept  up. 


Business  here  is  of  course  practically 
East  Liverpool     at  a  standstill,  and    will  remain  so 
and  Vicinity       untj]    the    differences    between  the 
manufacturers   and  the  pottery  op- 
eratives arc  smoothed  out.     This  devoutly-to-be  wished- 
for   i  nation    will  probably  be  effected  within  a 

tow. 
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The  receipt  of  new  business  among 
Pittsburgh  and    glass  manufacturers  in  this   district 
Vicinity            is    "spotty/'     There    is    no  steady 
run   of    heavy    orders.     If    buyers 
would  but  anticipate  their  holiday  requirements,  little, 
if  any,  trouble  would  be  experienced  in  obtaining  rea- 
sonable delivery  on  November  shipping  dates.     A  rush 
of  new  business  is  expected  by  the  sales  managers  with- 
in the  next  fortnight.      

That  the  officials  of  the  glassworkers'  union  take 
prompt  action  in  curbing  strike  talk  was  shown  in  a 
factory  near  here  a  short  time  ago.  The  workers  not 
being  satisfied  with  their  increased  wage  scale  made  ad- 
ditional demands  and  threatened  to  strike.  The  union 
officials  came  on  the  ycene  quickly  and  informed  the 
men  that  if  they  did  not  return  to  work  at  once  they 
would  be  expelled  forever  from  the  union  and  would 
never  again  be  able  to  work  in  a  union  factory.  This 
ended  the  trouble.  It  will  be  noted  that  the  glass  or- 
ganization controls  the  rank  and  file.  The  situation  is 
just  the  reverse  in  the  pottery  trade. 


W.  I.  Campbell  is  home  from  a  trip  through  Texas 
and  the  Southwest  in  the  interest  of  the  United  States 
Glass  Co.,  and  says  that  business  is  excellent  there,  the 
merchants  wanting  goods  badly*. 


A  special  assessment  of  one  dollar  is  to  be  made  by 
the  Western  Glass  and  Pottery  Association  to  pay  as- 
sessments and  dues  of  members  who  are  now  at  the 
front.  The  latter  will  be  cared  for  in  this  manner  for 
the  duration  of  the  war.  This  special  assessment  will 
be  due  and  payable  in  November. 


E.  L.  Mechling,  with  the  lines  of  the  Cambridge 
Glass  Co.,  spent  several  days  at  the  Ft.  Pitt  last  week. 
Mr.  Crane,  who  has  been  making  this  territory  for  the 
concern,  is  off  duty  on  account  of  illness. 


A  special  conference  between  a  workers'  conference 
committee  and  glass  manufacturers  was  held  in  the 
rooms  of  the  Glass   Association  here,  and  matters  con- 


cerning the  paste  and  iron  mold  departments  and  cut- 
ting which  have  been  hanging  fire  for  several  weeks 
were  adjusted. 


Export  managers  say  that  while  some  glassware  is 
being  forwarded  to  European  ports,  double  the  volume 
could  be  forwarded  if  it  were  not  for  the  lack  of  ship- 
ping space.  Exports  to  Mexican  points  show  a  decided 
increase  within  the  last  few  weeks,  while  the  amount 
sent  to  Australia  is  also  larger. 


The  manufacture  of  bulbs  is  being  featured  by  the 
Rochester  Tumbler  Co.,  the  capacity  of  the  plant  hav- 
ing b^en  increased  for  the  purpose. 


After  spending  a  fortnight  in  the  East  enjoying  an 
automobile  trip,  President  Marion  G.  Bryce,  of  the 
United  States  Glass  Co.,  has  returned  to  his  desk. 


The  local  sample  rooms  of  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co.  have  been  brightened  up  by  the 
installation  of  a  new  fall  line  of  portables  and  boudoir 
lamps,  the  treatments  of  the  shades  being  very  much 
different  from  anything  heretofore  shown. 


Traffic  managers  of  glass  companies  have  returned 
from  New  York  city,  where  last  week  a  conference  was 
held  with  railroad  officials,  at  which  time  the  freight  rate 
on  certain  lines  of  decorated  glassware  was  up  for 
discussion.  It  has  been  proposed  by  the  carriers  that 
the  rates  on  certain  lines  of  cheap  decorated  glassware 
be  advanced  to  a  higher  class  rate,  bringing  the  rate  up 
to  the  classification  under  which  high  class  gold  decor- 
ated glassware  is  listed.  Should  the  proposed  rate  be 
finally  authorized,  the  sale  of  cheap  decorated  glassware 
would  be  almost  prohibited,  inasmuch  as  the  ware  is  al- 
ways sold  f.o.b.  shipping  point.  It  will  be  several 
weeks  before  a  final  decision  is  announced  by  the  East- 
ern traffic  officials.  Local  traffic  heads  hold  that  to 
place  cheap  decorated  glass  on  a  par  with  coin  gold  dec- 
orated ware  is  out  of  the  question,  as  there  is  practicallv 
no  comparison  in  the  values  of  the  two  grades. 
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AT    CHICAGO. 


U7HILE  general  conditions  here  continue  good, 
buyers  are  not  placing  as  much  business  as  ex- 
pected. The  total  amount  will  aggregate  less  than  at 
this  time  last  season,  but  it  is  not  below  that  of  an  or- 
dinary year.  #     a 

Local  representatives  of  crockery  and  glass  factories 
banded  themselves  together  at  an  informal  meeting  held 
at  the  Palmer  House  last  week  to  correct  certain 
abuses  in  the  trade.  One  of  the  most  flagrant  is  the 
customer  who  declares  he  never  received  goods.  This 
practice  has  been  growing  in  recent  months.  The  fac- 
tory representative  tries  to  collect  from  the  railroad 
company  and  sometimes  the  railroad  company  can  show 
that  it  made  delivery,  and  sometimes  it  cannot.  In  the 
latter  event  the  factory  loses  nothing,  of  course;  other- 
wise it  is  the  word  of  the  dishonest  merchant  against 
the  railroad,  with  the  factory  losing  out. 

•  • 

C.  L.  Bach  &  Co.,  dealers  in  bric-a-brac,  aie  re- 
ported financially  embarrassed.  William  Robertson, 
of  New  York,  has  brought  suit,  and  it  is  said  that  a 
meeting  of  creditors  will  be  held  this  week. 

»      * 

Ira  A.  Jones  has  returned  from  a  trip  to  New  York 
during  which  he  visited  his  son  Eugene,  who  has  re- 
ceived his  commission  as  a  military  aviator  and  will 
soon  sail  for  France.  En  route  home  Mr.  Jones  visited 
the  factories  of  the  Gill  Glass  Co.,  the  Pope-Gosser 
China  Co.,  and  the  Senaca  Glass  Co. 

George  Hamilton,  representing  E.  B.  Dickinson, 
was  stopping  at  the  Palmer  House  last  week. 

•  • 

Sam  A.  Paull,  of  the  Eagle  Glass  and  Manufactur- 
ing Co.,  Wellsburg,  W.  Va.,  was  in  town  during  the 
week.  This  concern  is  loaded  to  the  guards  with 
government  contracts. 

Sam  P.  Arnold,  representing  Mogi,  Momonoi  & 
Co.,  New  York  was  in  the  city  during  the  week 

•  * 

Charles  Israel,    representative   of   the    H.  C.  Fry 
.,.,  ;s  expected  in  the  city  in  a' few  days. 

•  • 

The  United  States  Supreme  Court    has    denied  a 
writ  of  certiorari  in  the  Barr   &  Widen    swindle  case. 
This  means  that  all  nine  of  the  defendants  must  serve 
the  prison  terms  imposed  upon   them  by  Judge  Landis 
in  July,  1914,  for  using:  the  mails  to  defraud.    The  men 
operated  under  the  name  of  rhe  Barr-Widen  Mercantile 
ncy.  A  fee  was  collected  in  ad   an< ■<•  on  a  guarantee 
bankruptcy  debts  and  claims  of  long  standing. 
were  never  collected.     A  number  of  crock- 
all  Over  the  country  were  suing. 
Abram   11.    Prceman,   ]. resident  of  the    company,   will 


probably  never  serve  his  sentence,  as  he  is  now  in  a 
hospital  in  a  dying  condition. 

•  • 

Otto  Heinze,  of  the  Cut  Glass  Specialty  Co.,  St. 
Charles,  recently  sustained  a  severe  fall  at  the  factory, 
injuring  his  wrist. 

Among  the  arrivals  eagerly  awaited  here  is  that  of 
Tom  Smallwood,  of  the  Haviland  &  Abbot  Co.  Tom 
was  expected  here  before  this,  but  it  is  assumed  that 
he  was  delayed  somewhere  along  the  line. 

•  • 

B.  H.  Palmer,  of  the  Chicago  traveling  force  of 
the  United  States  Glass  Co.,  will  leave  in  a  couple 
of  days  on  his  last  trip  of  the  year. 

•  • 

C.  B.  Coleman,  of  the  Phoenix  Glass  Co.,  who 
travels  between  this  city  and  Toledo,  O.,  has  returned 
to  his  road  territory  after  spending  a  few    days  in  ihe 

city  with  his  family. 

•  * 

George  H.  Bowman,  of  the  George    H.  Bowman 

Co.,  Cleveland,  is   expected   in  the   city    soon   on   his 

annual  visit. 

»      » 

E.  E.  Pinckney,  who  is  in  charge  of  the  lighting 
glassware  branch  of  the  Macbeth-Evans  Co.,  is  at  his 
office  again  after  few  days  of  illness. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefuruishingi 
1,  lamps,  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal, ' '  the  following  buyers  were  reported  this  week: 

P  G  Schaeffer,  hf,  c,  s,  Adam,  Meldrum  &  Anderson, 
Buffalo.     230  Fifth  ave. 

P  L  Beck,  t,  c,  g,  Baltimore  Bargain  House.  354 
Fourth  ave. 

J  M  Davies,  c,  g,  Montgomery,  Ala.     Breslin. 

R  A  Illsley,  c,  t,  Barnard,  Sumner  &  Putnam  Co,  Wor- 
cester, Mass.     404  Fourth  ave. 

F  G  Kneeland,  hf,  Gilchrist  Co,  Boston.  200  Fifth 
ave. 

A  R  Williams,  c.  g,  hf,  t,  L  Samler,  Lebanon,  Pa. 
Broztell. 

C  J  Weichel,  hf,  t,  E  Wren  Co,  Springfield,  O.  353 
Fourth  ave. 

T  A  Keller,  hf,  t,  s,  c,  Denholm  &  McKay  Co,  Worces- 
ter, Mass.     230  Fifth  ave. 

Miss  M.  Lensenhuber,  s,  J  N  Adam  &  Co,  Buffalo.  2 
West  37th. 

P  Ullman,  t,  c,  Stix.  Baer  &  Fuller  D  G  Co,  St  Louis. 
116  West  32d. 

II  E  Kline,  c,  hf,  Watt  &  Shand,  Lancaster,  Pa.  432 
Fourth  ave. 

A  A  Breton,  c,  g,  t,  hf,  Shartenburg  &  Robinson,  New 
Haven,  Conn.     404  Fourth  ave. 

G  S  Auerbach,  t,  Auerbach  &  Co.,  Salt  Lake  City. 
123  E.  24th. 
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W  R  Peters,  hf,  t,  J  McLean  &  Sons,  York,   Pa.     432 
Fourth  ave. 

J  E  Fronani,  c,  g,  Woodward  &  Lothrop,  Washington, 

D  C.     334  Fourth  ave. 
F  A  Montie,  hf,  t,  G  Fox  &  Co.,  Hartford,  Conn.     353 

Fourth  ave. 
M  Herz,  s,  Mandel  Bros,  Chicago.     13  E  22d 


POINTERS     FOR     BUYERS. 


ORIENTAL   GOODS    FOR    IMMEDIATE   DELIVERY. 

To  gain  an  idea  of  the  wide  interest  shown  in  the 
attractive  and  diversified  lines  assembled  by  Morimura 
Bros,  for  immediate  delivery  one  has  but  to  pay  a  visit 
to  the  establishment  at  53-57  West  Twenty-third  street. 
At  almost  any  time  of  the  day  one  will  see  the  main 
floor  filled  with  buyers  from  almost  all  sections  of  the 
country.  Aside  from  the  intrinsic  merit  of  the  goods, 
they  have  an  added  attractiveness  now,  when  it  is  so 
difficult  to  get  merchandise  delivered.  The  line  of 
fancy  china  alone  is  shown  in  immense  variety,  and  the 
vast  assemblage  of  artistic  and  decorative  objects  will 
be  found  to  meet  the  requirements  of  the  most  exact- 
ing. And  the  best  part  of  it  is  they  are  in  stock. 
Owing  to  the  heavy  demand,  however,  the  concern 
strongly  urges  the  necessity  of  early  selections. 

PRETTY   STEMWARE. 

The  E.  W.  Hammond  Co.  is  exhibiting  at  2  West 
Twenty-third  street  a  new  shape  in  stemware  from  the 
Economy  Tumbler  Co.  that  gives  promise  of  taking 
special  prominence  among  the  factory's  best  patterns. 
The  designer  has  given  evidence  of  a  fine  sense  of  pro- 
portion. Every  line  in  the  slight  bulge- and-flare  style 
and  straight  drawn  stem  is  graceful,  and  it  is  adorned 
with  a  small  floral  and  leaf  design  border  in  a  well-ex- 
ecuted dull-finished  cutting. 

WILL  APPEAL  TO  THE  HOUSEWIFE. 

The  newest  addition  on  display  at  the  United  States 
Glass  Co.'s  salesroom  in  the  Albermarle  Building, 
Twenty-fourth  street  and  Broadway,  is  a  large  six- 
compartment  relish  dish.  Instead  of  the  usual  straight 
sides  it  has  a  turned  edge,  enabling  it  to  be  passed  with 
greater  ease,  besides  being  vastly  more  attractive.  It 
will  probably  find  a  good  sale  as  a  confection  dish  also, 
each  section  filled  with  a  different  kind  of  candy.  This 
dual  utilitarian  quality  cannot  fail  to  appeal  to  the  lady 
of  the  house,  and  a  large  sale  is  expected. 

GLASS   BAKING   WARE. 

The  steady  increase  in  the  demand  for  the  H.  C. 
Fry  Glass  Co.'s  oven  glass  for  baking  and  serving  tells 
the  story  of  its  worth.  The  glass  is  of  exceptionally 
good  color  and  quality,  and  the  goods  are  particularly 
well  finished.  It  gives  such  all-around  satisfaction  that 
when  once  a  customer  has   tried  it  she  is  sure  to  come 


back  for  more.  Made  in  a  variety  of  useful  items  and 
sizes,  when  attention  is  drawn  to  it  in  a  store  a  sale  in- 
variably follows.  The  dealer  who  has  not  yet  investi- 
gated this  line  should  do  so  without  delay.  Frederick 
Skelton  is  the  general  representative  here,  while  the 
cutting  and  mounting  trades  are  looked  after  by  C.  H. 
Taylor.  Both  maintain  salesrooms  in  the  Fifth  Avenue 
Building. 

A    MOST   EFFECTIVE   DECORATION. 

What  promises  to  be  a  valuable  acquisition  to  the 
Royal  Doulton  line  at  the  salesroom  of  the  Wm.  S.  Pit- 
cairn  Corporation,  104  Fifth  avenue,  was  received  with 
the  latest  importation  from  the  factory.  A  striking 
decorative  treatment  utilizing  a  brilliantly-colored  orien- 
tal bird  in  an  all-over  arrangement  on  a  blue  mottled 
background  has  been  employed  on  a  well-selected  list 
of  items,  including  such  wanted  articles  as  teapots, 
jugs,  dresser  sets,  jardinieres,  rose  bowls  and  vases  in 
a  variety  of  sizes  and  exclusive  shapes  that  put  them 
quite  in  a  class  by  themselves.  The  buyer  who  fails  to 
see  this  line  when  in  New  York  will  miss  something 
worth  while. 


PATRIOTIC     TOYS     TO     THE     FORE. 


'T'HE  key  to  holiday  toy  success  during  the  months 
*■  immediately  ahead  is  to  be  found  in  the  decision 
to  make  full  use  of  the  patriotic  atmosphere  that  is 
abroad,  says  "Playthings."  From  this  time  forward 
toy  merchandising,  and,  in  fact,  merchandising  gen- 
erally, will  be  pretty  closely  allied  to  wartime  patriotism. 

The  business  outlook,  as  far  as  playthings  are  con- 
cerned, is  praticularly  bright,  for  with  so  many  loved 
ones  engaged  in  the  great  war  there  will  be  a  natural 
determination  to  call  upon  toys  in  order  that  a  note  of 
cheer  and  good  luck  will  attend  our  armies  overseas. 

Even  in  those  cases  where  incomes  are  temporarily 
contracted  toy  sales  will  not  cease,  for  it  is  a  matter 
of  record  that  during  every  previous  period  where 
money  becomes  a  bit  tight  children's  toys  are  never  for- 
gotten. Years  of  dull  business  have  never  affected  toy 
sales  to  any  appreciable  extent,  and  the  present  year 
can  in  no  ways  be  considered  one  of  dull  business. 

Money  prosperity  extends  throughout  the  conntry, 
and  most  people  are  making  far  more  than  thay  ever 
made  before.  Consequently  they  are  spending  and  will 
continue  to  spend  more. 

The  toy  store  and  toy  department  will  be  specially 
strong  this  year  in  a  patriotic  way.  for  the  toy  trade 
deals  essentiatly  with  young  blood — and  young  blood  is 
aglow  with  national  fervor  these  days. 

American  toys  should  be  featured  as  never  before. 
The  public  should  be  let  known  and  told  what  splendid 
results  the  American  manufacturer  has  achieved  in  the 
opportunities  opened  for  him  by  the  coming  of  the  war. 
Let  the  toy  display  be  a  riot  of  red,  white  and  blue,  with 
the  "Made  in  America"  note  a  feature. 
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NEW    YORK,  OCT.  25,  1917 


THE     LIVELY     METROPOLIS. 


NEW  YORK  was  never  so  busy  a*  it  is  now.  The 
hotels  are  crowded,  the  streets  thronged  with 
pedestrians  and  vehicles,  the  places  of  amusement 
jammed  at  every  performance.  The  demand  for  mer- 
chandise of  all  kinds  is  enormous,  and  the  city  is 
thronged  with  wholesale  buyers,  for  not  only  does  New 
York  manufacture  more  goods  than  any  other  city  in 
the  United  States,  but  more  than  half  of  all  the  coun- 
try's imports  and  exports  pass  through  this  port.  Add 
to  this  the  fact  that  the  principal  manufacturers  through- 
out the  land  have  representatives  here,  and  it  will  be 
easily  understood  why  it  is  the  centre  of  commerce. 


EFFECT    OF    THE    WAR    ON    OLASS    INDUSTRY. 


In  extended    report  just  issued  by  the  Government 
•ailing   the   results   of   its   investigation    of  the 
Amu  ndustry  the  statement  is  made  that  "the 

war  ;  e  has    had,  indirectly,  a  beneficial  effect. 

ifacturers    and    inventors    in    this    industry,  as  in 
others,  had  I  ed  chiefly  with  increased  pro- 

per labor  cost,  and  all  their  enerj 

ting  the  median* 

,;  the  i,i,  md  the  invention  and  improve- 

'i       bati  li  and  the  application  of 

cbetnicai  principles,  however,  bad  been  neglected.     At 


the  time  of  this  investigation  the  agents  found  compar- 
atively few  plants  that  employed  a  chemist  of  any  kind, 
and  only  one  that  had  a  chemical  physicist. 

"With  the  advent  of  the  war,  glass  manufacturers 
faced  the  same  situation  that  confronted  the  users  of 
dyestuffs.  They  had  learned  to  depend  upon  foreign 
countries  for  many  of  the  principal  ingredients  of  glass. 
Shut  off  from  their  usual  supply,  manufacturers  began 
to  grope  about  for  themselves,  and  a  great  impetus  was 
given  to  chemical  research.  Soda  ash  has  been  manu- 
factured in  this  country  for  many  years.  Since  the  war 
started  another  chernical  has  been  substituted  for  pearl 
ash,  heretofore  considered  indispensable.  A  substitu- 
tion was  also  made  for  zinc  oxide  when  its  price  went 
up,  and  one  manufacturer  stated  that  he  had  discovered 
a  decolorizer  to  take  the  place  of  manganese.  The  war 
has  of  necessity  compelled  American  manufacturers  to 
shift  for  themselves  in  a  field  of  their  business  which 
they  had  heretofore  neglected.  The  start  has  been 
made,  and  it  is  hoped  that  American  manufacturers 
will  continue  the  work  so  well  begun,  so  that  before 
many  years  there  will  be  a  thorough  knowledge  of  glass 
chemistry. 

Laboratory  and  chemical  glassware  was  not  manu- 
factured to  any  extent  in  the  United  States  prior  to  the 
European  war,  being  imported  principally  from  Ger- 
many. With  its  importation  impossible,  colleges,  hos- 
pitals, laboratories,  etc.,  looked  about  for  American- 
made  goods,  and  several  manufacturers  were  quick  to 
-take  advantage  of  the  opportunity  of  the  times  and  be- 
gan to  manufacture  the  much-sought-for  chemical  and 
laboratory  ware.  For  the  short  time  they  have  been 
engaged  in  manufacturing  these  products,  remarkable 
progress  has  been  made.  It  is  claimed  that  a  new 
branch  of  the  glass  industry  has  been  established  and 
that  it  will  remain  after  the  war  is  over. 

"There  is  at  present  a  tendency  toward  large  fac- 
tories, with  their  greater  production  and  correspondingly 
lower  overhead  cost,  greater  opportunity  for  efficiency, 
and  increased  purchasing  power.  The  profitable  fac- 
tory of  the  future  will  probably  be  a  large  one.  Manu- 
facturers are  gradually  installing  modern  machines, 
specializing  in  one  product  or  line  of  goods  has  been 
begun,  and  the  manufacture  of  chemical  glassware  has 
been  developed  to  comparatively  large  proportions. 
With  the  perfection  of  machines  and  the  elimination  of 
a  large  amount  of  hand  labor  it  is  probable  that  the  an  ■ 
nual  production  will  greatly  exceed  the  domestic  de- 
mand. This  will  necessitate  some  plants  withdrawing 
from  the  business  or  the  entrance  of  the  industry  in 
general  into  the  export  trade  on  a  large  scale 

"American  glass  of  almost  every  kind  equals  the 
foreign  product;  in  some  lines, such  as  ordinary  cut  glass, 
all  forms  of  pressed  ware,  and  machine-made  fruit  jars 
and  bottles,  the  domestic  glass  is  superior  in  purity  of 
metal,  pattern,  design,  utility,  and  is  lower  in  price. 
The  demand  for  glass  products  is  increasing  rapidly 
and    should    grow  to  immense  proportions.     With  the 
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present  total  absence  of  foreign  competition  of  any  kind, 
and  with  the  high  prices  now  prevailing,  glass  manu- 
facturers have  the  opportunity  to  remedy  the  evils  of 
the  trade,  improve  'their  factories,  put  themselves  in 
sound  -financial  condition,  and  so  put  their  house  in 
order  as  to  insure  future  stability  and  prosperity  re- 
gardless of  the  outcome  of  the  war.  its  effects  or  influ- 
ences." 


PERSONAL. 


T  took  a  rather  painful  experience  last  week  to  bring 
T.  Oshima,  manager  for  Mogi,  Momonoi  &  Co., 
to  a  realization  of  the  fact  that  he  no  longer  pos- 
sesses the  agility  of  a  youth  of  sixteen,  and  he  is 
nursing  a  fine  lot  of  bruises  as  the  result  of  trying 
to  board  a  moving  'bus  on  Fifth  avenue.  He  lost  his 
hold  on  the  rail  and  was  hurled  violently  to  the  street. 
Fortunately,  no  vehicles  happened  to  be  following  im- 
mediately behind,  or  the  accident  might  have  proved 
much  more  serious.  Mr.  Oshima  says:  "I  am  now 
fully  convinced  that  1  was  never  intended  to  be  an  ac- 
robat, and  'safety  first'  will  hereafter  ever  be  my 
motto."      • 

J.  H.  Chilton,  manager  of  the  New  York  office  of 
the  Haeger  Potteries,  left  on  Monday  to  spend  a  week 
calling  on  the  trade  in  Baltimore  and  Washington. 

Max  Hirsch,  New  York  representative  for  the  Buf- 
falo Mfg.  Co.,  is  justly  proud  of  his  brother  Louis,  who 
was  for  a  short  time  connected  with  him  in  business. 
After  only  ten  days'  training  at  Camp  Upton  he  has 
been  made  a  corporal. 

Marion  G.  Bryce,  president  of  the  United  States 
Glass  Co.,  together  with  Mrs.  Bryce  and  the  party  of 
eight  who  accompanied  them  on  their  2,000-mile  auto- 
mobile tour,  were  registered  at  the  "Waldorf"  last 
Thursday  on  their  way  home.  While  here  Mr.  Bryce 
made  his  first  visit  to  the  New  York  office,  and  ex- 
pressed himself  as  delighted  with  its  location  and  ar- 
rangement. He  regretted  not  being  able  to  see  local 
manager  Ed.  Craig,  who  is  ill  with  pneumonia.  The 
party  departed  for  Pittsburgh  early  Friday  morning. 

Harry  G.  Mills,  well  known  to  the  trade  as  a 
traveling  salesman  for  the  Homer  Laughlin  China  Co. , 
East  Liverpool,  for  the  past  eighteen  years,  announces 
that  his  contract  with  the  concern  expires  on  January 
1st,  and  on  account  of  the  abnormal  conditions  existing 
in  the  domestic  pottery  business  he  will  not  renew  it. 
He  has  also  made  arrangements  whereby  he  can  be  re- 
leased at  once  should  an  opportunity  for  a  good  connec- 
tion  present    itself.     Mr.  Mills  has   the   reputation  of 


THE     LATE     WM.    F.    ROOD. 


being  an  A-l  salesman  and  has  worked  up  a  b:g  busi- 
ness through  the  East  and  Southeast.  He  is  at  present 
resting  up  at  his  home  in  Hackensack,  N.  J. 

Theodore  Jones,  of  the  Jones,  McDuffee  &  Stratton 
Co.,  Boston,  was  a  visitor  in  the  city  on  Monday. 

We  regret  to  report  that  Ed.  Craig,  manager  of 
the  New  York  office  of  the  United  States  Glass  Co., 
who  is  ill  with  pneumonia,  is  not  progressing  as  favor- 
ably as  could  be  wished  by  his  many  friends  in  the 
trade.  After  an  apparent  improvement  last  week, 
during  which  he  sat  up  for  an  hour  or  so  each  day, 
he  suffered  a  relapse,  and  has  since  had  a  rather  bad 
time.  It  is  sincerely  hoped  that  he  will  soon  again  be 
on  the  road  to  recorery. 

James  F.  Leary,  buyer  for  Houghton  &  Dutton, 
Boston,  arrived  in  lown  on  Tuesday. 

W.  C.  Woodward,  local  representative  for  a  num- 
ber of  linghting  glassware  and  lamp  factories,  is  enjoy- 
ing a  ten  days'  vacation  motoring  through  New  York 
State. 

Albert  Binswanger. buyer  for  the  Joseph  Home  Co., 
Pittsburgh,  is  keeping  his  friends  guessing  about  his 
forthcoming  marriage.  He  and  Miss  Sarah  Abrams, 
whom  he  is  to  marry,  had  the  people  in  his  department 
misled  to  such  an  extent  that  they  went  to  the  trouble 
of  giving  him  a  royal  reception  when   he   returned   to 
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the  store  a  week  ago  last  Monday,  thinking  that  the 
event  had  already  transpired.  He  isn't  married  yet, 
but  expects  to  be  on  November  15. 

W.  H.  Fisher,  traffic  manager  for  the  United  States 
Glass  Co.,  was  a  visitor  in  New  York  last  Thursday, 
Friday  and  Saturday  attending  the  conference  with 
railroad  officials  relative  to  traffic  matters. 

Harry  Lehman,  formerly  manager  for  Lehman 
Bros.,  brass  goods  manufacturers,  has  been  made  a 
corporal  at  Camp  Upton,  where  he  entered  as  a  raw  re- 
cruit two  weeks  ago. 

Harry  Benedikt  had  as  a  visitor  last  Friday  Wil- 
lard  C.  George,  son  of  John  George,  president  of  the 
Canonsburg  Pottery  Co.,  who  came  to  New  York  on  a 
short  furlough.  He  is  a  member  of  the  ambulance  ser- 
vice encamped  at  Allentown,  Pa. 

C.  F.  Patton  left  on  Monday  to  make  a  trip  through 
the  New  England  States  in  the  interest  of  Koscherak 
Bros. 

Robert  D.  Miller  returned  from  his  initial  trip  for 
Maddock  &  Miller  last  Friday,  and  from  the  amount  of 
business  secured  it  looks  as  if  the  concern  had  added 
another  "star"  to  its  staff  of  travelers. 

Friends  of  Theodore  Frankel  will  learn  with  deep 
regret  of  his  very  serious  illness  from  uroemic  poisoning 
at  his  home  in  Brooklyn.  He  lapsed  into  a  slate  of 
coma  a  week  ago  last  Sunday  and  has  had  only  brief 
periods  of  lucidity  since.  The  doctors  entertain  little 
or  no  hope  of  his  recovery. 

W.  A.  Edmunds,  representing  the  lighting  glass- 
ware and  lamp  lines  handled  by  W.  0.  Woodward,  ex- 
pects to  start  on  an  eight  weeks'  trip  through  the  South 
on  Monday  that  will  take  him  as  far  as  Texas.  His 
first  stop  will  be  Roanoke,  Va. 

I.  II.  Haker,  head  of  the  Century  Cut  Glass  Co., 
Saugerties,  N.  Y.,  was  in  town  on  Monday  and  Tues- 
day of  this  week.  He  reports  his  factory  working  to 
capacity. 

J.  Carl  Underwood,  with  Takito,  Ogawa  &  Co.,  is 
in  Boston  this  week  showing  the  concern's  new  line  of 
dinnerware  patterns  at  Young's  Hotel. 

If.  S.  I'orter,  general  manager  of  the  Tarentum 
(Pa      Gli         Co.,   left    for    home    Monday    night    after 


attending  the  funeral  of  the   concern's  late  representa- 
tive, Wm.  F.  Rood. 


BUSINESS    BRIEFS. 


Max  Kossmann,  who  represents  the  Tarentum 
Glass  Co.'s  line  of  illuminating  glassware  at  25  West 
Broadway,  will  also  take  care  of  the  factory's  table  glass- 
ware business  formerly  handled  by  Wm.  F.  Rood. 

*      * 

In  conjunction  with  the  Buffalo  Mfg.  Co.'s  line  of 
metal  ware  specialties,  Max  Hirsch  has  taken  on  for 
the  metropolitan  district  the  popular-priced  bathroom 
fixture  line  manufactured  by  the  Kersten  Co.,  Chicago. 

«      » 

About  November  1,  B.  Tomby,  American  represen- 
tative for  Reinhold  Schlegemilch  china,  will  remove  to 
104  Fifth  avenue,  diagonally  across  the  street  from 
where  he  is  now  located.  This  is  the  building  in  which 
the  Wm.  S.  Pitcairn  Corporation,  J.  H.  Venon  and 
Graham  &  Zenger  have  their  showrooms.  Mr.  Tomby 
will  be  located  on  the  seventeenth  floor. 


FEDERAL     CHILD     LABOR     LAW     INEFFECTIVE, 


GENERAL  misunderstanding  and  much  difference  of 
opinion  exist  with  regard  to  the  interpretation  and 
effect  of  the  new  Federal  Child  Labor  Law.  In  order 
to  be  on  the  safe  side,  dealers  have  generally  demanded 
guarantees  that  articles  have  not  been  manufactured  in 
violation  of  the  terms  of  the  law. 

In  view  of  this  uncertainty  among  business  men, 
the  opinion  of  Henry  S.  Wardner,  a  New  York  lawyer 
who  has  made  a  careful  study  of  the  statute,  is  valuable. 
He  says: 

"The  law  neither  requires  a  manufacturer  to  give 
nor  a  buyer  or  dealer  to  receive  any  guaranty  whatever. 

"The  only  possible  case  where  one  could  use  to 
advantage  a  guaranty  such  as  is  mentioned  in  the  act 
is  a  case  where  the  guaranty  is  false.  A  truthful 
guaranty  is  of  no  use  to  anybody.  Let  me  illustrate: 
If  a  person  with  guilty  knowledge  ships,  in  interstate 
commerce,  goods  which  have  been  produced  by  child 
labor  he  is  liable  to  fine  and  imprisonment.  He  can 
avoid  the  consequence  of  his  action  by  producing  a 
guaranty  from  the  manufacturer  setting  forth  that  the 
goods  were  not  produced  by  child  labor.  In  other 
words,  if  the  shipper  or  dealer  is  the  sort  of  man  who 
will  deal  in  goods  of  a  criminal  and  is  willing  to  protect 
himself  by  a  false  or  fraudulent  document  issued  by 
a  criminal,  then  he  certainly  will  find  the  statutory 
guaranty  of  use;  otherwise  not. 

"There    is    no    other    conceivable    case    where    a 
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guaranty  could  be  utilized,  unless  the  statute  is  going 
to  be  used  as  an  engine  of  oppression  to  prosecute  those 
who  innocently  and  unwittingly  ship  the  products  of 
child  labor.  Even  in  such  a  case  the  whole  foundation 
of  the  proceeding  would  be  the  fact  that  the  goods  were 
made  by  child  labor,  and  the  guaranty,  if  it  is  to  be  used, 
must  be  false  and  fraudulent.  In  every  instance,  there- 
fore, the  guaranty  which  the  buyer  asks  from  the  pro- 
ducer under  the  statute  must  be  presumed  by  the  per- 
son who  requests  it  to  be  false  and  fraudulent,  for  other- 
wise it  is  of  no  use  to  the  recipient.  American  trades- 
men should  not  tolerate  such  a  practice. 

"The  guaranty  referred  to  in  the  statute  must  be 
specific  and  must  relate  to  the  precise  goods  which  are 
being  shipped.  Therefore  if  one  is  a  manufacturer  and 
seller  of  paper  and  buys  talc  to  use  in  such  manufac- 
ture he  cannot  use  a  guaranty  from  the  man  who 
quarries  the  talc.  The  talc  loses  its  identity  in  the  pro- 
cess of  paper  manufacturing.  The  paper  manufacturer, 
when  he  ships  his  paper,  is  not  shipping  talc. 

"The  statute  draws  marked  distinction  between  a 
'dealer'  and  a  'manufacturer'  and  makes  it  clear  that 
only  the  'dealer' — that  is,  one  who  is  jobbing  in,  resel- 
ling and  reshipping  specific  articles  that  he  has  bought 
from  another — can  want  a  guaranty  under  any  circum- 
stances; but  such  'dealer'  wants  the  guaranty  and  wants 
it  badly  if  he  persists  in  dealing  in  goods  which  he 
knows  are  the  product  of  child  labor.  The  'manufac- 
turer' who  converts  the  goods  into  something  else  so 
that  they  lose  their  identity  cannot  use  the  guaranty  at 

all.  t 

"if   a  manufacturer  of  chairs  in  Michigan    sends 

them  to  a  dealer  in  New  York,  the  dealer  in  reshipping 

them  to  Rhode    Island  needs    no    guaranty    from    the 

manufacturer,  because   the   regulations   following   the 

statute  provide  that  'a  dealer  shipping  goods  from  a  State 

other  than  the  State  of  manufacture  or  production  does 

not  require  a  guaranty  in  order  to  be  protected   from 

prosecution.' 

"This  is  a  time  of  all  others  when  American  busi- 
ness should  be  free  from  needless  regulation  and  inter- 
ference. A  noble  subject  such  as  the  prohibition  of 
child  labor  in  mills  and  mines  has  improperly  been 
made  the  means  of  hampering  interstate  business 
through  a  befuddling  statute,  and  the  conditions  under 
which  the  guaranty  above  referred  to  is  asked  and 
given  are  nothing  short  of  degrading. 

"I  think  the  situation  should  be  clarified  and  ex- 
plained as  soon  as  possible. 

"While  it  has  been  characteristic  of  American 
busiress  to  follow  the  lines  of  least  resistance,  it  seems 
to  me  that  such  a  tendency  merely  invites  further  re- 
striction and  further  interference." 


UNCLE     SAM     NEEDS     STENOGRAPHERS. 


n^HE  United  States  Government  is  in  urgent  need  of 
*■  thousands  of  stenographers  and  typewriters.  All 
who  pass  examinations  for  the  departments  and  offices 
at  Washington,  D.  C,  are  assured  of  certification  for 
appointment.  Women  especially  are  urged  to  under- 
take this  office  work.  Those  who  have  not  the  required 
training  are  encouraged  to  undergo  instruction  at  once. 

Examinations  for  the  Departmental  Service,  for 
both  men  and  women,  a^e  held  every  Tuesday  in  450 
of  the  principal  cities  of  the  United  States,  and  applica- 
tions may  be  filed  with  the  Commission  at  Washington, 
D.  C,  at  any  time. 

The  entrance  salary  ranges  from  $1,000  to  $1,200 
a  year.  Advancement  of  capable  employees  to  higher 
salaries  is  reasonably  rapid. 

Applicants  must  have  reached  their  eighteenth 
birthday  on  the  date  of  the  examination. 

For  full  information  in  regard  to  the  scope  and 
character  of  the  examination,  and  for  application  blanks, 
address  the  U.  S.  Civil  Service  Commission,  Washing- 
ton, D.  C,  or  the  secretaries  of  the  U.  S.  Civil  Service 
Board  of  Examiners  at  Boston,  New  York,  Philadelphia, 
Atlanta,  Cincinnati,  Chicago,  St.  Paul,  St.  Louis,  New 
Orleans,  Seattle  and  San  Francisco. 


POTASH     FROM     NEBRASKA     NOW. 


EVERYTHING  is  possible  to  the  man  who  says  "I 
'     will!" 


'"T^HE  story  of  Nebraska's  'potash  towns'  would 
*■  furnish  inspiration  for  a  Bret  Harte  of  to-day. 
Their  sudden  growth  makes  the  story  of  Leadville  un- 
interesting— save  only  that  the  potash  towns  have  no 
saloons,  no  dance  halls  and  no  'red  light'  districts,  and 
do  have  telephones  and  moving  picture  shows  and 
automobiles,"  says  Will  M.  Maupin,  director  of  the 
Nebraska  Department  of  Publicity,  who  is  in  the  East 
on  business  connected  with  his  department. 

"The  potash  industry  is  one  of  the  most  remark- 
able features  of  Nebraska.  Three  years  ago  not  a  pound 
of  potash  was  produced  in  the  State.  To-day  it  is  be- 
ing produced  at  the  rate  of  more  than  400  tons  a  day, 
and  the  output  is  increasing.  The  source  of  supply  is 
the  once  despised  alkali  lakes  of  northwestern  Nebraska. 
For  years  on  end  these  bitter  water  lakes  were  the  bane 
of  the  cattlemen — and  that  was  a  cattle  country.  The 
cattie  would  not  drink  the  water,  and  in  times  of  heavy 
storms  would  drift  into  the  lakes  and  perish,  When 
the  war  broke  out  and  the  supply  of  potash  was  sud- 
denly cut  off  three  young  University  of  Nebraska 
graduates  recalled  those  alkali  lakes.  They  had  seen 
them  during  their  vacations  when  they  were  working 
with  railroad  surveying  crews.  After  graduation  these 
young  fellows  obtained  work  as  chemists  in  South 
Omaha  packing  houses. 


"Realizing-  that  potash  was  absolutely  necessary, 
two  of  the  boys  determined  to  investigate  the  alkali 
lakes,  while  the  third  held  on  to  his  job  and  earned  the 
money  to  keep  all  three  going.  They  discovered  that 
the  bitter  waters  were  heavily  impregnated  with  potash. 
They  devised  a  method  of  extraction  and  then  tried  to 
interest  capital.  After  many  discouragements  they 
finally  sold  $18,000  worth  of  stock  and  erected  a  small 
reduction  plant  at  Hoffland,  away  up  in  the  sandhills. 
That  was  just  two  years  ago.  To-day  the  plant  repre- 
sents an  investment  of  5375,000,  paid  from  the  profits 
of  the  business,  and  the  stockholders  are  rejoicing  over 
dividends  cf  from  40  to  60  per  cent  a  month.  There 
are  now  four  big  reduction  plants  in  operation,  three 
morelbuilding,  and  a  score  or  more  being  organized. 


WHY     NOT     DRAFT     MEN     TO     WORK? 


SHOULD  working  be  optional  ?  Do  not  these  unpre- 
cedent  industrial  and  economic  conditions  into 
which  the  war  has  plunged  us  require  the  government 
to  take  steps  whereby  everyone  shall  do  his  or  her  part, 
either  in  the  army  or  out  of  it,  for  the  good  of  the 
nation  ?  asks  "The  Glassworker." 

Conscription  for  the  national  army  has  generally 
come  to  be  accepted  by  all  Americans  as  wholly  right 
and  necessary.  Now  that  this  imperative  call  to  the 
colors  has  drawn  hundreds  of  thousands  of  men  from 
their  work  in  the  fields,  mills,  shops  and  offices,  why  is 
it  not  just  as  imperatively  necessary  on  the  part  of  the 
Government  to  see  that  those  places  be  filled  ? 

There  is  a  tremendous  and  constantly  growing 
shortage  of  skilled  and  unskilled  labor;  yet  the  number 
of  men  drafted  into  military  service  is  a  fractional  por- 
tion of  the  number  of  men  in  this  country  who  are  able 
to  work.  An  enormous  number  of  these  men  are  not 
engaged  in  any  kind  of  employment.  Thousands  of 
them  arc  habitual  loafers,  drones,  who  refuse  to  pro- 
duce, but  who  insist  on  their  share  of  the  necessaries  of 

life. 

Such  being  the  case,  it  seems  that  in  justice  to  the 

industrious,  and  for  the  weal  of  the  whole  country,  the 

rntnent  should  at  once  pass  a  law  requiring  every 
man  and  every  women  to  register  for  service  in  some 
sort  of  needful  employment.  Following  this  registra- 
tion a  regular  industrial  draft  should  follow,  and  those 
found  available  for  service  should  be  assigned  to  duty 
wherever  they  might  be  needed.     Such  assignment  to 

impulsory  under  regulations  just  as  stringent  as 
apply  to  the  draftees  in  the  national  army. 

Ever  since  the  war  started  the  cry  has  been,  "Keep 

the  whe'.v  and  every    thinking 

:iizes    the  wisdom    ol   it.     Then   came  the 

draft,  and  hu  of   thousand)   oi  cogs  were  sum- 

./  taken  from  these  wheel  'A  commerce,  the  re- 
sultant di  OOfl    making    itself    manifest    in 


sharp  curtailment  of  production.  It  is  daily  and  hourly 
becoming  more  evident  that  the  successful  issue  of  the 
nation's  present  great  enterpise  depends  very  largely 
upon  an  overwhelming  abundance  of  supplies  for  all 
branches  of  the  service,  and  an  uninterrupted  supply 
of  all  commodities  and  necessaries  of  life  for  the  people 
who  are  frantically    endeavoring  to  keep    the  wheels  of 

Continued  on  page  22. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\ A /ANTED — An  experienced  shipping  clerk  for  factory  man- 
ufacturing illuminating  glassware  exclusively,     Address 
A 146,  this  office. 

\ A /ANTED — Young,  energetic  traveling  salesman  ambitious 
for  advancement.     Opportunity  to  participate  in  profits 
of  business.      Write  stating   experience,  territory  covered,  and 
salary  expected.     Address  A  150,  this  office. 


POTTERY     FOR     SALE. 

'TRENTON,  N.  J.— LAND  200  FEET  ON  STREET 
AND  100  FEET  TO  ALLEY.  THREE  KILNS 
—ADAPTED  TO  ELECTRICAL  PORCELAIN  OR 
SANITARY  WARE.  ROOM  TO  BUILD  THREE 
EXTRA  KILNS.  AMPLE  BUILDINGS  FOR  SIX 
KILNS.  POSSESSION      NOVEMBER      FIRST. 

TERMS  REASONABLE.         CASE  &  CAIN,  TREN- 
TON, N.  J. 


BUSINESS     OPPORTUNITIES. 

A  WELL-ESTABLISHED  and  well-known  New  York  agent 
•'*•  now  representing  prominent  European  factory  wants  to 
take  over  the  representation  in  New  York  of  a  line  in  the  field 
covered  by  this  journal.  Has  excellent  record  for  getting 
business,  and  is  equipped  with  sample  rooms,  sales  and  execu- 
tive staff.     Address  A  149,  this  office. 


FOR     SALE. 

A  COMPLETELY-EQUIPPED  decorating  factory,  with  dec- 
^*  orating  kilns  and  lehr,  also  kiln  for  ruby  staining  work  for 
glass,  with  a  large  domestic  and  export  trade,  for  sale.  Location 
central.     Terms  very  reasonable.     Address  A  151,  this  office. 

WANTED     TO     PURCHASE. 

XI /ANTED — Three  or  four  turning  lathes.  Can  use  second- 
"  "  hand  lathes  that  are  in  good  condition.  The  GUERNSEY 
Eakthknwarb  Co.,  Cambridge,  Ohio. 


Sole  Owner  ol  the  Patent. 


Celluloid  Cap  &  Metal  Ring  Co.,  mc. 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  nbout  fifty  stock  sizes  of  caps;  and  are 
also  prepared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 
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Keep  the  Home  Fires  Burning! 


OUR  soldiers  do  not  leave  their  homes  to  fight  in  foreign  lands  for  national  conquest  or 
for  personal  glory.  They  go  to  preserve  the  freedom  of  their  country  and  the  lives 
of  their  mothers,  sisters,  wives  and  children.  They  fight  to  keep  the  home  fires  burning ; 
their  loved  ones  safe  from  the  appalling  fate  of  the  women  and  children  of  Belgium. 

Their  valor  will  be  in  vain,  their  lives  will  be  uselessly  sacrificed,  the  cause  they  fight 
for  will  be  lost,  if  we  who  remain  at  home  do  not  back  them  up  with  our  money. 

Shall  the  Prussians  come  across  the  sea  to  conquer  and  enslave  us,  or  shall  our  sons 
strike  the  final  blow  that  will  drive  them  back  in  overwhelming  defeat,  and  come  safely  and 
triumphantly  home  ? 

The  answer  to  this  question  must  be  made  now.  It  is  squarely  up  to  the  American 
people — to  you  personally. 

Help  win  the  war — quickly  and  decisively.  Buy  Liberty  Bonds.  Put  every  dollar 
into  them  you  can  possibly  spare. 

Your  special  Liberty  Loan  Committee  will  place  your  order  through  your  own  bank. 
Keep  the  home  fires  burning  ! 


SPECIAL  LIBERTY  LOAN  COMMITTEE 

of  the 

CHINA,  GLASS,  LAMPS,  TOYS  AND  HOUSEFURNISHINGS  TRADES 

Second  Federal  Reserve  District 

126    FIFTH    AVENUE.    NEW    YORK. 


22 


commerce  moving.  Employers  are  spending-  huge 
sums  in  advertising foi  labor;  they  are  offering  financial 
inducements  and -endeavoring  in  every  way  to  induce 
people  to  work  in  their  plants  to  fill  the  places  made 
vacant  by  the  departure  of  draftees  for  the  army;  and 
the  response  is  pitifully  inadequate. 

This  should  not  be  allowed  to  go  on.  It  is  a  cry- 
ing disgrace  and  an  injustice  to  real  Americans.  >  More, 
it  is  a  menace  to  the  safety  of  the  country. 

Men  should  be  forced  to  work.  They  are  needed, 
and  they  should  be  brought  to  a  realization  that  this  is 
no  time  to  idle.  Many,  if  drafted  by  the  proposed  plan 
and  placed  at  honest  work,  would  doubtless  undergo  a 
lasting  beneficial  change  of  character,  and  thereafter 
be  useful,  producing  citizens. 


We  must  fight  our  enemy,  and  our  army  and  navy 
must  be  maintained;  but  we  also  need  to  draft  men  for 
the  industrial  needs  of  the  country. 


FOR     ADMIRERS     OF     MAJOLICA. 


A  T  the  Metroplitan  Museum  of  Art  the  display  of  cera- 
^  *-  mics  in  the  galleries  formerly  occupied  by  the 
Morgan  collections  includes  a  beautifnl  panel  of  Gubbio 
representing  Biblical  subjects,  executed  by  Maestro 
Giorgio  about  1495.  Of  all  the  great  majolica  factories 
of  the  Italian  renaissar.ee,  that  is  perhaps  the  best 
known,    and  the    production    of   Maestro    Giorgio,    its 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 


o  ,11  71  Park  Place... .  B  3 

ay  St C  4 

C  3 

Da  14  Ban  I)  .'» 

Dori  '    "  .  c  4 

)'.'  vnv.  B  4 

Drain  c  4 


i,  O.,  43  Murray  St. 


C4     Redon,  M.,25  W.  R'way C3 

Roessler  &  Hasslacher,  100  William  St..  .  P  2 

Honesdal    Decorating  Co.,  36  Murray  St.  C  4     Straus,  L.  ,&  Sons,  42-46  Warren  St C* 

Taren  turn  Glass  Co.  25  W.  B'way C3 


Hei     an  C.i  52  Murray  St. , 


C  4 


Tharaud,  Justin,  25  W.  B'way. 


C  3 


„    ,,     ,    ,    ,„.,,       r,  „  „J     VoK't  &  Dose,  65  Barclay  St B  3 

Maddock  &  Miller,  54  Murray  St C  4 

Pr  e'!1a*nrlrr,Ov;ar  0.,  40  Murray  St C4      Miller.  Edward,  8c  Co..  68-70  Park  Place. .   B3     Williamsbureh  Flint  Glass  Co..  96  Park  11.  A3 
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founder,  the  most  highly  prized. 

The  factories  of  Deruta  and  Gubbio  had  the  distinc- 
tion of  being-,  at  one  time,  the  only  two  where  lustered 
ware  was  produced,  and  to  Gubbio  alone  belonged  the 
secret  of  the  famous  ruby  lustre  which  made  the  pro- 
ductions from  Maestro  Giorgio' s  bottega,  or  workshop, 
so  much  sought  after.  Records  show  that  the  freedom 
of  the  city  of  Gubbio  was  granted  to  Maestro  Giorgio 
Andreoli  in  1498.  He  and  the  two  brothers  who  worked 
with  him  belonged  to  a  noble  family  of  Pavia  and  chose 
pottery-making  as  their  craft  because  that  was  an  oc- 
cupation which  was  not  considered  derogatory  to  the 
dignity  of  a  nobleman. 

The  earliest  pieces  emanating  from  the  Giorgio 
workshops  were  enameled  terra  cotta,  something  after 
the  stvie  of  Luca  della  Robbia,  but  on  which  the  famous 


ruby  lustre  appears.  Next,  pieces  ornamented  with 
simple  designs,  coats  of  arms,  and  so  on,  were  made  be- 
fore the  period  came,  after  1515,  when  the  beautifully 
designed  and  painted  specimens  were  turned  out  which 
have  rendered  the  productions  of  Maestro  Giorgio  so 
famous.  At  this  time  artists  of  repute  worked  in  the 
great  majolica  factories  and  well-known  painters  came 
to  Gubbio  and  collaborated  with  Maestro  Giorgio  in  the 
beautiful  productions  which  were  so  eagerly  sought  for. 
In  such  cases  the  lustered  effect  was  added  by  the  mas- 
ter-craftsman after  the  artist  had  painted  the  scene  or 
design,  and  as  a  rule  the  piece  would  bear  the  two  sig- 
natures. The  Gubbio  majolica  is  charactarized  by 
elaborate  arabesque  designs  and  beautifully  painted 
figure  subjects;  often  there  is  a  figure  subject  in  the 
middle  with  a  border  of  arabesques  around  it. 
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THE    CONDITION    OF     BUSINESS. 


As  might  naturally  be  expected,  the  big 
New  York     drive  for  the  Liberty  Loan  caused  a  lull 

in  merchandising,  and  at  this  writing  the 
return  to  normal  business  activity  has  only  begun  to 
be  felt.  All  over  the  country  men  forsook  their  ordin- 
ary occupations  to  sell  bonds,  with  the  glorious  result 
that  the  loan  has  been  over-subscribed.  At  the  same 
time  you  can't  take  five  billions  of  dollars  out  of  the 
pockets  of  the  people  without  its  being  felt  in  trade 
circles.  While  most  of  this  money  came  from  the  sur- 
plus earnings  of  the  people,  thousands  bought  on  the 
installment  plan;  and  a  dollar  a  week  out  of  the  wages 
counts  in  a  family's  expenditures.  The  effect  began  to 
show  about  two  weeks  ago,  merchants  everywhere, 
with  a  few  notable  exceptions,  complaining.  Early  this 
week,  however,  there  was  a  change  for  the  better,  and 
business  will  shortly  settle  down  to  its  regular  routine. 


The  importers,  who  were  getting  good  returns 
from  their  road  men,  found  a  decided  falling"  off  last 
week.  And  only  a  few  buyers  came  to  the  city;  conse- 
quently the  wareroom  sales  were  comparatively  small. 
Even  the  Japanese  importers,  who  have  been  rushed  for 
weeks,  found  a  lessening  demand. 

The  glassware  representatives  are  getting  good 
orders  for  specialties,  but  there  is  not  as  big  a  call  as 
there  was  a  few  weeks  ago. 


Cut  glass  of  the  higher  grades  is  in  fair  request, 
as  are  also  the  cheaper  lines,  but  the  demand  f3r  medi- 
um qualities  is  a  little  slow. 


was  noticed,  due  to  the  strike.  Buyers  would  not  order 
while  uncertainty  about  prices  existed.  An  influx  of 
visitors  seeking  goods  may  now  be  expected,  and  the 
agents  are  looking  for  a  big  demand. 


The  toy  business  is  good,  and  at  its  height.  Prac- 
tically all  the  toys  sold  are  of  domestic  make,  and  the 
sales  so  far  this  year  exceed  anything  ever  known. 


A  decided  falling  off  in  orders  for  domestic  pottery 


Housefurnishings  are  in  active  demand,  particu- 
larly enameled  goods.  Imports  having  been  shut  off, 
the  American  manufacturers  are  not  only  called  upon 
to  supply  the  home  market,  but  are  besieged  on  all 
sides  by  exporters,  who  want  wares  to  send  to  all  parts 
of  the  world.  

Retail  trade  all  over  the  country  had  a  big  set-back 
last  weak,  and  buyers  have  become  very  cautious  about 
placing  large  orders.  All  had  been  buying  heavily, 
and  many  retailers  are  now  well  stocked.  Except  for 
matchings  they  are  not  now  in  the  market  to  any  great 
extent. 

Travelers  report  that  it  is  difficult  to  induce  buy- 
ers to  take  on  new  patterns  of  dinnerware,  either  for- 
eign or  domestic,  just  at  present,  as  they  are  more 
anxious  to  keep  the  lines  they  now  have  up  to  date  and 
going  than  to  risk  new  designs.  They  do  say,  how- 
ever, that  next  year  they  will  want  new  goods.  In  view 
of  which  they  should  be  ordering  now  for  spring  deliv- 
ery.   

Everybody  is  looking  for  a  good  trade  for  the  bal- 
ance of  the  year,  as  general  business  has  been  active, 


crops  big-  at  high  prices,  and  war  orders  are  still  large. 
The  lull  occasioned  by  the  drive  for  the  Libert}'  Loan 
is  passing  away.  The  people  still  have  plenty  of 
money,  and  will  spend  it. 

Trade  is  moving  in  a  satisfactory  manner. 
Chicago     The  demand  in  the  retail  stores  for  holiday 

requirements  is  beginning,  and  is  expected 
to  develop  into  unusual  activity  within  a  short  time. 
Indications  point  to  a  very  brisk  season. 


Pittsburgh  and 
Vicinity 


Glass  manufacturers  say  that  both 
specialties  and  staples  are  in  in- 
creased demand,  owing  no  doubt  to 
the  desire  of  buyers  to  protect  them- 
selves should  another  advance  in  glass  be  made  neces- 
sary on  account  of  the  increased  cost  of  materials.  Gas 
and  electric  portables  are  in  active,  request.  The  de- 
mand for  lighting  glass  is  increasing. 


East   Liverpool 
and   Vicinity 


Adjustments  of  labor  differences  in 
the  pottery  industry  have  been  wel- 
comed as  much  by  buyers  as  by  the 
manufacturers.  With  order  files 
heavier  than  ever,  and  short  stocks  in  the  bins,  it  is 
now  up  to  the  workmen  to  put  forth  their  best  efforts. 
A  new  advanced  list  en  plates,  teas  and  coupes  is  now 
in  effect  on  all  business  under  November  billing. 


in  this  primitive  cooker,  the  whole  covered  with  earth 
and  leaves,  and  the  food  left  to  cook  slowly  till  tender. 

Before  long  the  necks  of  utensils  used  were  elon- 
gated and  we  had  primitive  water  pitchers  not  so  very 
far  behind  in  symmetry  and  beauty  of  coloring  the 
wonderful  Etruscan  vases  of  a  later  century,  and  from 
these  many  other  forms  were  evolved. 

The  Greeks  and  Romans  had  very  elaborate  vessels 
made  of  bronze,  silver  and  gold,  the  idea  being  that  the 
more  costly  the  vessels  the  better  the  flavor.  Had  you 
entered  a  Pompeiian  kitchen  just  before  the  destruction 
of  that  city  you  would  have  first  been  charmed  with 
the  exquisite  form  of  the  cooking  utensils  used  and  then 
surprised  at  their  familiarity.  That  round  pan  in 
which  smaller  vessels  are  standing  is  a  steamer  very 
much  on  the  plan  of  our  double  boiler. 

The  stewing  kettle  and  various  pans  are  similar  to 
those  on  our  shelves  in  these  days,  the  chief  difference 
being  that  culinary  labor  was  considered  an  art  not 
alone  exercised  by  the  chef,  but  contributed  to  by  the 
master  of  the  house,  whose  delight  it  was  to  evolve  some 
toothsome  or  peculiar  dish  with  which  to  regale  his 
guests. 

An  age  of  deterioration  followed  and  we  find  iron 
gaining  in  use.  To  be  sure,  it  was  durable,  but  hard 
to  clean,  expensive,  and  very  heavy.  The  old  iron 
kettles  and  stewpans  of  our  grandmothers"  are  still  re- 
membered. In  some  of  the  old  cottages  may  still  be 
seen  utensils  that  have  been  in  use  many  generations. 

The  final  evolution  of  the  utensils  of  past  ages  has 
been  that  the  shape  and  general  usage  has  changed  but 
little,  only  the  material  of  which  they  are  made,  enam- 
eled ware  and  aluminum  being  now  very  much  in  use. 


THE     EVOLUTION     OF     COOKINQ     UTENSILS. 


THE  earliest  cooking  vessel  of  practical  use  was 
doubtless  the  casserole  as  we  know  it  to-day — the 
pipkin  of  early  ages. 

.Stones  might  be  considered  as  the  first  household 
utensils,  as  it  was  between  these  that  seeds  were  first 
ground.  Then  rudely-shaped  pestles  and  mortars  came 
into  use.  The  ancient  lake-dwellers  of  Switzerland 
used  curious  vessels  made  of  flint,  pottery  and  flat  stones, 
evidently  heaied  and  used  to  bake  on.  Knives  made 
of  flint  upon  wooden  handles,  and  even  spoons  of  one 
sort  or  another,  were  in  common  use. 

'1  o  the  early  American  Indians  belongs  the  credit  of 
the  discovery  of  basket  weaving — an  art  which  they 
carried  perfection.     It  was  in  the  closely  woven 

flat  basket  that  the  first  parching  of  seeds  was  done,  the 
sec  r  the  fire  and  shaken  in  the  basket 

till  parched.  The  next  step  was  to  cover  the  basket 
with  clay,  set  water  there,  and,  lo!  the  first  boiling  pro- 

too  ■■       Previous  to  this  a  pit  had  been  dug  in 

the  jjro  ith  the  skin  of  some  animal  and  filled 

with  he  ones.      Meat  and  water  were  then  placed 
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POTTERIES     AGAIN     IN     OPERATION. 


DUE  to  the  diplomatic  efforts  of  President  Edward 
Menge  of  the  National  Brotherhood  of  Operative 
Potters,  the  members  ef  the  four  insurgent  local  pottery- 
unions  at  East  Liverpool — kilnmen,  dippers,  sagger- 
makers  and  jiggermeu — came  finally  to  a  realization  of 
the  fact  that  they  were  following  wrong  tactics  in  re- 
fusing to  return  to  work  as  the  laws  of  the  parent  or- 
ganization provided,  and  at  noon  last  Thursday  the 
wage  question  was  settled  for  another  term  of  two  years 
dating  from  October  1  last. 

The  insurgent  element  fancied  they  were  bigger 
than  the  Brotherhood  — that  they  had  a  certain  amount 
of  power  back  of  them — but  at  the  end  a  five-hour 
special  meeting  of  the  jiggermen's  local  union  a  new 
light  had  dawned  upon  them,  with  the  result  that  the 
backbone  of  the  opposition  cracked. 

Thursday  morning  the  jiggermen  reported  at  the 
plants  ready  for  work,  and  immediately  put  their  blocks 
to  soak.  In  some  potteries  the  kilnmen  also  reported, 
but  as  no  ware  was  available  for  placing  could  not  start 
work  until  it  was  provided.  Dippers  reported  for  duty 
on  Friday,  as  did  the  saggermakers,  and  on  Monday  of 
this  week  operations  in  all  of  the  potteries  were  about 
up  to  normal. 

The  Executive  Board  of  the  Brotherhood  has  au- 
thorized the  payment  of  $10  to  each  member  who  was 
idle  because  of  the  strike.  A  fund  of  $50,000  has  been 
made  available  immediately  for  this  purpose. 


Their  efforts  were  blocked  by  disgruntled  workers  for 
a  while,  but  in  the  end  the  truth  of  the  situation  pre- 
vailed. 


Besides  granting  advances  to  the  Brotherhood 
members,  the  United  States  Potters'  Association,  with- 
out a  formal  request  being  made,  has  increased  the 
wages  of  the  decorators,  who  have  an  independent  local 
union.  Decal  women  are  given  a  twenty  per  cent  in- 
crease instead  of  the  prevailing  ten  per  cent;  stampers 
are  advanced  twenty  per  cent  instead  of  present  ten  per 
cent;  gold  liners  aud  gilders,  including  tinting  and  lustre 
work,  fifteen  per  cent  instead  of  present  ten  per  cent; 
color  lining  and  banding,  ten  percent  instead  of  present 
five  per  cent. 

Manufacturers  say  that  the  strike  caused  a  loss  in 
wages  of  between  $200,000  and  $300,000  to  the  workers 
and  those  affilliated  with  the  industry,  such  as  coopers, 
teamsters,  and  others. 

As  soon  as  the  Executive  Board  arranged  for  the 
benefit  fund  it  announced  the  purchase  of  $20,000 
worth  of  Liberty  Bonds.  The  Brotherhood  purchased 
the  same  amount  of  the  first  Liberty  loan. 


Manufacturers  give  full  credit  to  Mr.  Menge  for  his 
untiring  efforts.  They  recognize  the  fact  that  the 
officials  of  the  Brotherhood  were  eminently  fair  to  them 
while  going  to  the  extreme  limit  in  every  move  to 
obtain   an   adjustment   satisfactory   to    the    members. 


OBITUARY. 


A  HOST  of  friends  will  mourn  the  passing  of  Theo- 
**•  dore  Frankcl,  whose  death  occurred  last  Friday 
night  at  his  home  in  Brooklyn  after  a  comparatively 
short  illness  from  uraemic  poisoning. 

Mr.  Frankel,  who  was  sixty-eight  years  of  age,  had 
been  a  well-known  figure  in  the  trade  for  years.  He 
was  born  in  Germany,  but  was  educated  and  spent  most 
of  his  early  life  in  England.  Coming  to  this  country 
as  a  young  man,  he  entered  the  china  and  glassware 
business,  and  during  his  career  held  a  number  of  re- 
sponsible positions  in  the  capacity  of  salesman  and 
European  buyer.  One  of  his  first  connections  was  with 
the  old  firm  of  Klingenberg  &  Leonard.  Later  he  was 
with  John  Wygand  and  L.  Straus  &  Sons,  and  in  one 
of  the  intervals  entered  the  importing  business  for  him- 
self. About  sixteen  years  ago  he  started  in  business 
again  on  his  own  account  as  manufacturers'  agent,  and 


THEODORE    FRANKEL. 

up  to  his  death  had  represented  a  number  of  well-known 
factories.  The  business  of  Theodore  Frankel,  Inc., 
will  be  continued  under  the  direction  of  his  son-in-law, 
Wm.  L.  Wray,  who  has  been  associated  with  it  for 
some  time. 

Mr.  Frankel's  kindly  disposition  and  thougbtful- 
ness  for  the  welfare  of  others  endeared  him  to  all  with 
whom  he  came  in  contact.  If  anyone  in  the  trade  was 
ill  or  in  trouble  he  was  invariably  one  of  the  first  to 
help.  He  was  always  full  of  fun,  being  possessed  of  a 
particularly  keen  sense  of  humor. 

Funeral  services  were  held  at  the  Lefferts  Place 
Chapel,  Brooklyn,  on  Tuesday  evening,  and  were  at- 
tended by  many  members  of  the  trade,  among  whom 
were  John  Nixon,  L.  D.  Seixas,  William  and  A.  P. 
Doctor,  Frank  Moore,  Jos.  Sheridan,  Howard  Handy, 
Louis,  Ernest  and  John  Brass.  Interment  was  in  Green- 
wood Cemetery  on  Wednesday  morning. 


Edward  Wren,  a  dry  goods  merchant  of  Springfield, 
Ohio,  died  at   his  home  in    Rockaway    Park,  L.  I.,  on 
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Thursday.  Mr.  Wren  came  to  this  country  from  Ire- 
land in  1873  and  opened  a  small  store  at  Lancaster, 
Ohio.  Two  years  later  he  removed  to  Springfield, 
when  it  was  hardly  more  than  a  village,  and  here  his 
business  prospered  until  at  his  death  it  was  one  of  the 
largest  establishments  of  its  kind  in  that  State.  Mr. 
Wren  had  been  a  resident  of  Rockaway  Park  for  the 
last  five  years.  

William  J.  V.  H.  Cassady,  aged  ninety-one,  died  at 
Muncie,  Ind.,  Oct.  19,  of  pneumonia.  For  thirty  years 
Mr.  Cassady,  after  making  a  substantial  fortune  in  the 
chinaware  business,  had  lived  a  retired  life,  which  he 
devoted  almost  entirely  to  books  and  religious  and 
philanthropic  work.  In  early  life  he  operated  one  of 
the  largest  stores  in  Muncie. 


Robert  Otis,  S.  O.  Paull,  E.  M.  Meder,  and  S.  A.  Bex- 
ton.  "We  wished  to  do  something  to  show  our  esteem 
for  Al."  explained  one  of  the  contributors,  "and  we 
knew  there  was  nothing  he  would  rather  have  than  a 
government  bond.  He  was  serving  Uncle  Sam  before 
most  of  us  were  born,  and  he  has  lately  been  using  the 
experience  gained  in  the  battles  of  the  Civil  War  to 
very  good  advantage  in  the  assistance  he  has  given  to 
the  drilling  of  green  men  of  the  Signal    Corps  at  Fcrt 

Sheridan." 

*  • 

Henry  Berlin,    buyer   of   glass   from    Milwaukee, 
Wis.,  was  in  Chicago  last  week. 

•  • 

George    Botts,  of   the    Ducker  Department   Store, 
Joliet,  111.,  was  in  the  city  on  a  buying  trip  last  week. 


AT     CHICAGO. 


T^HE  crockery  and  glass  trade  in  all  branches  meas- 
*  ured  up  in  a  satisfactory  manner  for  the  week. 
The  jobbing  houses  are  doing  a  good  business,  but  are 
having  a  great  deal  of  trouble  in  getting  deliveries 
from  factories.  Still,  the  majority  are  more  or  less 
protected,  owing  to  the  fact  that  they  placed  their  orders 
early.  Retail  trade  has  been  very  good.  Buying  in 
the  department  stores  has  not  yet  taken  on  that  holiday 
tone  which  the  managers  long  to  see,  but  at  the  same 
time  merchandise  is  moving  steadily  onward,  and  there 
is  every  evidence  that  the  volume  of  trade  will  be  fully 
up  to  the  high  record  of  last  winter. 


Horace  Lipman,  buyer  for  one  of  the  department 
stores  of  Kansas  City,  was  in  Chicago  this  week  on  his 
way  East. 

C.  E.  R.  Roehling,  of  Pitkin  &  Brooks,  has  re- 
turned from  a  short  trip  out  of  the  city. 

•      * 

C.  W.  Reasner,  of  Kelly  &  Reasner,  left  last  week 
to  visit  the  Eastern  factories  represented  by  the  com- 
pany. 

» 

Charles  Patterson,  buyer  of  crockery  and  glass- 
ware for  Carson,  Pirie,  Scott  &  Co.,  has  returned  to 
the  city  after  spending  a  few  days  in  Jackson,  Mich. 

»      « 

Hugo  Pick,  of  Albert  Pick  &  Co.,  has  returned 
from  a  business  trip  to  Washington,  D.  C. 


Harper  J.  Ransburg,  of  the  Harper  J.  Ransburg 
Co.,  Indianapolis,  was  in  the  city  last  week,  and  spent 
several  days  in   chatting  with    his  friends  in   the  trade 

here. 

»     • 

The  liberty  loan  campaign  had  big  support  from 
the  crockery  and  glass  trade.  Practically  all  members 
bought  one  or  more  bonds. 

»     • 

Al.  Boggs,  representative  of  the    Lancaster  Glass 
Co.,  was  presented  on  Saturday  last  with  a  $100  liberty 
bond,  as  a    token  of   esteem  on  the  part  of  his  fellow 
salesmen    and    friends.     Twenty-five    of    "the   boys" 
joined  together  to  purchase  the  bond.     Clyde  Reasner, 
of  Kelly  &    Reasner,  did  the    actual  purchasing  of  the 
and    Earl    W.  Newton,  of    Karl    W.  Newton  and 
Associates,  made  the  presentation.     Those  who  contri- 
buted   were    \V.  H.  Darragh,  Walter    G.  Minnemeyer, 
n,  The  McAnulty  Co.,  Ira  A.  Jones  Co., 
J.  A.  Jacobsen,  Albert  Pick,  Hugo  Pick, 
H    L.  Kelly,  Clyd<   Reasner,  Fostoria  Glass  Co.,  W.O. 
Coleman,   T.  M.  S< ■hollcnbcrger,    Geo.    Kailey,   Walter 
d,    I. a;]     W.     Newton    and    Associates,   William 
W.  A.    Smith,  C.    B.    Ott,    Charles   Patterson, 


Leo  Arnstein,  representing   Ed.  Schuster  &   Co., 
Milwaukee,  was  in  the  city  on  a  buying  trip  last  week. 


CORROBORATES     OUR     STATEMENTS. 


Oct.  16th,  1917. 
Editor  Crockery  and  Glass  Journal. 

I  have  read  with  interest  the  article  on  "The  Cost 
of  Producing  Pottery"  which  appeared  in  your  issue  of 
Oct.  11th.  I  believe  that  you  have  answered  the  in- 
quiry about  as  well  as  it  could  be  answered  by  anyone. 

I  know  perfectly  that  the  pottery  manufacturers  as 
a  whole  have  made  a  strenuous  effort  to  keep  their  ad- 
vances wholly  consistent  with  the  increases  in  cost  of 
production.  I  know  of  more  than  one  manufacturer 
whose  sales  showed  a  less  percentage  of  net  profit  for 
1915  than  they  did  on  the  sales  of  1914.  I  know  of  a 
number  of  operators  who  have  re-invested  in  their  own 
plants  this  year  more  than  the  actual  earnings  of  their 
plants,  in  order  to  insure  to  their  workmen  steady  em- 
ployment and  to  their  patrons  merchandise.  I  know, 
also,  that  most  of  the  potteries  have  good  cost  systems, 
and  also  modern  records.  I  also  know  that  not  one  can 
tell  exactly  what  his  cost  of  production  is  going  to  be 
the  next  ensuing  sixty  or  ninety  days,  for  the  reason 
that  there  is  no  stability  in  the  cost  of  fuel,  material  and 
labor.  Yours  truly, 

Manufacturer. 
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Peace  reigns  once  more  in  the  labor 

East  Liverpool     world,  the  potteries  resuming  work 

and  Vicinity       in   full   on   Monday.      During   the 

suspension  orders  continued  to  come 
in,  although,  of  course,  in  lessened  number;  the  moment 
the  news  of  the  settlement  was  flashed  forth  those  that 
had  been  withheld  were  forwarded;  the  result  may  be 
imagined.  Buyers  must  have  patience.  Needless  to 
say,  manufacturers  will  do  all  that  is  possible  to  satisfy 
their  wants. 

On  account  of  the  advances  granted  to  the  workers 
the  manufacturers  have  announced  a  new  selling  list  on 

four  staple  items,  effective  Nov.  1  : 

New  list       Old  list 

Plates,  flat,     3  in 80  .70 

"      4  " 80  .70 

"      5  " 90  .90 

"      6  " .* 110  1.10 

"      7  " 1.40  1.30 

"      8  " 1.70  150 

Plates,  deep,  6  " 1.30  1.20 

"       7  " 1.60  1.40 

"       8  " 1.90  1.60 

Plates, coupe,  6  " 1.30  1.10 

7  " 1.40  1.30 

Handled  teas  and  saucers 1.80  1  60 

Handled  coffees  and  saucers 2.10  1.86 

Unhandled  teas 1.50       .  1.34 

Unhandled  coffees 1.80  1.60 

The  fuel  problem  is  still  giving  manufacturers 
grave  concern.  In  only  a  few  instances  have  they  been 
able  to  secure  coal  contracts.  A  committee  is  now 
scouring  the  Pittsburgh  district. 

•     * 

Among  buyers  registered  here  recently  were  George 
H.  Miller,  for  the  Omaha  (Neb.)  Crockery  Co.;  John 
L.  Pasmantier,  New  York;  Mr.  Kuhn,  for  Milner  & 
Co.,  Toledo.  O.;  A.  G.  Halgren,  for  Pitkin  &  Brooks, 
Chicago;  Mr.  Snyder,  for  the  Mutual  China  Co.,  In- 
dianapolis. 

In  subscribing  to  the  second  Liberty  bond  issue 
the  pottery  manufacturers  of  this  district  "went  over 
the  top"  of  their  subscriptions  to  the  first  loan.     Han- 


cock County,  W.  Va.,  opposite  this  city,  in  which  the 
Homer  Laughlin,  E.  M.  Knowles,  Taylor,  Smith  & 
Taylor,  and  the  Clay  Casting  Co.  plants  are  located,  far 
exceeded  its  quota  of  $520,000. 

*  » 

Ceramic  chemicals  are  becoming  "close  and  tight, ' ' 
soda  ash  being  particularly  hard  to  procure.  Prices 
have  been  steadily  advancing,  and  stocks  at  shipping 
stations  are  much  reduced. 

*  « 

Fewer  new  dinner  patterns  will  be  shown  next  Jan- 
uary than  ever  before,  owing  to  the  inability  of  decal 
manufacturers  to  secure  print  paper.  This  is  only  to 
be  had  from  abroad,  and  the  foreign  manufacturers  are 
unable  to  obtain  raw  materials  to  produce  it  in  suffici- 
ent amount.  A  recent  receipt  of  500,000  sheets  was 
distributed  among  the  decal  manufacturers,  but  did  not 
go  far  towards  meeting  regular  requirements. 

The  new  plant  of  the  Buffalo  Pot- 
Buffalo,  N.  Y.      tery,  after  many   delays,  had  just 

started  up  when  the  strike  came. 
It  is  now  in  operation,  however,  and  turning  out  the  finest 
kind  of  hotel  china.  The  color  is  right,  the  body  and 
glaze  are  as  fine  as,  if  not  finer  than,  anything  pro- 
duced in  this  country,  and  every  piece  is  translucent. 
The  old  plant  is  working  to  capacity  on  semi-porcelain, 
Blue  Willow  being  the  main  production.  The  call  for 
this  pattern  is  wonderful.  Everything  is  working 
smoothly  here,  the  result  of  the  harmony  and  co-opera- 
tion between  the  office  and  manufacturing  ends  being 
that  the  concern  takes  its  place  in  the  front  rank  as  a 
producer  of  hotel  china  and  semi-porcelain. 


The  addition  to  the  Onondaga  Pot- 
Syracuse,  N.  Y.     tery  is  almost  finished.     One  kiln 

has  already  been  drawn,  but  some 
of  the  workshops  will  not  be  completed  until  next  week. 
O.  P.  china  is  standard,  and  the  concern  is  so  crowded 
with  business  that  it  has  not  been  able  to  keep  up  with 
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orders.  After  the  first  of  the  year  the  new  unit  will  be 
in  effective  working:  order,  and  the  production  will  be 
increased  a  little  more  than  one-third.  This  makes  the 
fourth  addition  to  the  plant,  which  now  has  a  frontage 
of  nearly  S00  feet  and  a  depth  of  300.  Most  of  the 
buildings  are  four  or  five  stories  high  and  are  all  con- 
nected by  bridges  or  archways.  Altogether  it  is  a  most 
complete  and  up-to-date  pottery. 


The  Mount  Clemens  Pottery  is 
Mt.  Clemens,  Mich,  working  with  a  large  force  and 
turning  out  splendid  ware.  The 
employees  last  week  subscribed  to  $7,000  worth  of  Lib- 
erty Bonds.  This  amount  was  entirely  distinct  from 
those  the  officials  took,  and  is  a  fine  evidence  of  loyalty, 
coming,  as  it  did,  in  the  midst  of  the  labor  troubles. 


LIFE     AT     THE     FRONT. 


THE  following  letters  to  L.  H.  Bown,  of  the  Buffalo 
Pottery,  from  his  son  will  be  read  with  interest  by 
all  who  know  the  young  man  : 

Somewhere  in  France,  Sept.  25. 
My  Dear  Mother,  Father  and  Sister  : 

Passed  U.  S.  physical  examination  to-day.  Ex- 
pect to  take  oath  tomorrow.  Five  names  of  sergeants 
were  handed  to  Colonel  Pope,  U.  S.  A.,  to  approve  of 
going  to  Mieux  training  camp,  in  which  I  was  included. 
We  five  surely  expect  to  go  in  about  ten  days.  Nothing 
definite.  Course  lasts  six  to  seven  weeks.  Very  hard. 
1  believe  one  receives  commission  U.  S.  A.  as  second 
lieutenant.  I  am  not  sure.  At  least,  one  is  chief  de  sec- 
tion— in  complete  charge  of  everything  in  section. 
Nothing  in  army  is  certain.  Will  probably  be  at  Mieux 
when  you  receive  this. 

Enclosing  a  few  pictures  the  boys  took  of  me  and 
Teddie  making  gas  mask  for  "Ted."  Had  bomb  raid 
from  German  plane  over  camp  last  night.  Attempt  to 
land  artillery  near  us.  Everyone  of  course,  runs  for 
dugout  with  gas  masks  and  helmets.  Feeling  great. 
Will  sign  paper  taking  oath  in  good  old  U.  S.  army. 
Very  busy.  Big  great  drive  of  war  now  in  preparation 
near  us.     Great,  supreme  effort.     War  will  end,  accord- 

lo  dope,  before  Americans  are  in  trenches.  Hope 
so.     Germans  starving. 

Trust  you  have  sent  money,  as  I  need  same.  Cig- 
arettes from  Snyder  are  wonderful.  You  do  not  realize 
irwarrl  to  smoking  one  each  evening  after 
dinner.  Seeing  lots  of  action.  Gen  wis  trying  to 
break  up  formation  of  offensive,  Blow  up  few  75s  now 
and  then.  '  to  receive  orders.  All  my  love. 
Bill. 

I  i'  v\<  i.,   Sept.  26. 
[Ol  HER,   F.VI  HER    AND    S 

ontaining  cigarettes  in  dilapidated 

ition,    t«  u T y      pai  "  Lucky 

Strike"  m  and  only  one  box  "Murads"  in  pack- 

her  in  tin 
te   what    I 
■    i  kind  ol  ad   I 

.   in  I1    S   array   ( \    M    I 
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examinations.  Three  thrown  out  to-day  on  account  of 
heart,  etc.  Henry  passed.  Some  men  going  into  other 
services.  Examining  officials  were  throwing  out  sev- 
enty per  cent.  Then  told  to  make  exams  easier  in 
order  to  retain  some  men. 

Had  air  raid  last  night.  Heard  Boche  machine 
shut  off  motor  and  coast  down  over  our  camp.  Threw 
bombs  which  exploded  all  around  us.  Everyone  beat 
it  for  dugouts.  No  one  hurt.  Attacked  because  of  ar- 
tillery camped  near  us. 

War  will  probably  be  over  in  three  months,  before 
Americans  get  intrenches.  Dope  from  friend  cf  mine, 
lieutenant  of  artillery,  whose  father  is  a  major  in  the 
War  Office  at  Paris.  Biggest  offensive,  most  supreme 
effort  of  French  during  war,  to  take  place  near  us  to 
straighten  out  line.  Continued  firing  for  days.  Unim- 
aginable. Great  preparations.  Boche  bombarding 
supply  stations  now.  No  results.  Boches  starving. 
Can't  last.  French  well  prepared.  Wonderful  fight- 
ers. 

Very  tired.  Must  go  for  orders.  Often  think  of 
you  and  wonder  what  you  are  doing.  Had  wonderful 
rice  pudding  to-night  for  supper,  donated  by  one  of  the 
boys.  Had  chocolate  sauce  on  pudding.  Please  send, 
if  possible,  large  can  salted  peanuts.  I  just  crave  for 
same.  Medical  examiner  said  I  could  pass  any  phsyical 
test.     Losing  weight.     About  twenty  pounds  less  now. 

Had  dinner  in  Soissons  last  night.  Just  think  !  I 
had  string  beans;  soup,  bread  and  butter.  Some  treat! 
Knives,  forks,  plates,  napkins.  Such  enjoyment  sel- 
dom. All  my  love,  Bill. 


BUSINESS    BRIEFS. 


The  Wilber  Toy  and  Novelty  Co.,  has  been  incor- 
porated at  Pittsburgh,  Pa.     Capital  $25,000. 

-*      » 

The  Washington  (D.  C.)  Porcelain  Co.  has  been 
organized  to  manufacture    porcelain  waies   with  $100,- 

000  capital. 

•  » 

Isidor  Straus,  Milton  M.  Heim  and  Henry  T. 
Newman  have  organized  the  Tremont  Novelty  Co.  in 
this  city  with  $10,000  capital. 

*  * 

The  Eureka  Jar  Co.  has  been  organized  at  Charles- 
ton, W.  Va.,  to  operate  a  manufacturing  plant  in 
Kanawha  County.     Capital  stock,  $25,000. 

#  • 

The  Universal  Talking  Toys  Co.,  of  Newark,  N. 
J.,  has  been  incorporated  with  a  capital  of  $60,000  by 
S.  H.  Williams,  Frank  S.  Ely,  and  R.  S.  Arthur. 

*  • 

The  Potteries  Equipment  Co.  has  been  incorpor- 
ated at  Trenton,  N.  J.,  with  a  capital  of  $10,000.  In- 
corporators :   Rudolph  Gaertner,  Marc  Solon  and  F.  C. 

Lowthorp.  , 

•  » 

The  East  Stroudsburg  (Pa.)  Glass  Co.  has  filed 
an  involuntary  petition  in  bankruptcy.  The  disaster  is 
attributed  to  some  low-price  contracts  entered  into  a 
few  years  ago,  which,  because  of  the  great  advance  in 
the  cost  of  materials  and  operating  expenses,  have 
caused  the  company  to  lose  heavily  in  filling  them. 
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The  increase  of  ten  per   cent  given 
Pittsburgh  and    glass  cutters  was  not  unexpected  by 
Vicinity  buyers.     It  was  only  natural  to  sup- 

pose that  when  advances  were  given 
other  workers  in  the  factories  it  would  not  be  long  be- 
fore the  cutters  would  have  to  be  taken  care  of. 


One-ounce  whiskeys  and  all  other  bar  glasses  of 
small  capacities  are  in  active  demand  just  now,  owing 
to  the  increased  tax  on  liquors.  Bar  glassware  jobbers 
who  have  large  stocks  of  the  former  standard  sizes  are 
finding  it  very  difficult  to  move  them. 


An  order  for  one  million  glass  tubes  of  special  de- 
sign was  placed  in  this  district  by  an  Ohio  specialty 
manufacturer  a  few  days  ago.  The  order  calls  for  the 
delivery  of  tubes  in  25,000  lots.  The  business  is  the 
largest  of  the  kind  ever  offered  glass  manufacturers  in 
this  territory.  

Glass  manufacturers  who  are  members  of  the  Glass 
Association  have  adopted  a  resolution  insuring  all  em- 
ployees who  have  enlisted  in  any  branch  of  the  Govern- 
ment service  their  positions  upon  return. 


Inactivity  is  noted  just  now  in  orders  for  soda 
fountain  glassware.  Display  jars  for  confectioners' 
use,  however,  are  in  heavy  request,  and  havs  been  for 
the  past  month.  The  plain  designs  seem  to  have  the 
best  call.  

Clyde  Hartman  and  Ralph  Hemphill,  salesmen  for 
the  United  States  Glass  Co.,  have  returned  from  early 
fall  trips  over  their  respective  territories. 


The  question  of  prompt  deliveries  now  seems  to  be 
a  matter  of  securing  cars.  Embargoes  are  becoming 
more  frequent,  and  the  problem  of  securing  cars  for 
carlot  shipments  is  one  that  is  causing  traffic  managers 
more  or  less  concern.  Small,  or  less  than  carlot,  ship- 
ments are  being  accepted  by  the  carriers  except  for 
points  where  embargoes  exist,  but  subject  to  delay  in 


transit.  Freight  yaids  in  and  about  this  district  are 
taxed  to  their  utmost  just  now,  and  it  is  at  times  difficult 
to  have  cars  spotted  either  for  loading  or  unloading. 


A  new  line  of  restaurant  glassware  known  as  "Vi- 
troglas"  is  announced  by  the  United  States  Glass  Co. — 
a  product  of  their  Factory  "G".  The  name  is  to  be 
copyrighted.  The  company  has  spent  considerable 
time  and  money  in  perfecting  this  special  glass,  and  be- 
lieves it  to  be  the  best  that  has  ever  been  produced  for 
the  purpose.  It  possesses  a  very  low  coefficiency  of  ex- 
pansion, and  stands  changes  of  temperature  to  a  marked 
degree.  The  ware  in  a  measure  resembles  pottery,  and 
the  claim  is  made  that  it  will  withstand  the  ordinary 
rough  usage  given  ware  in  restaurants.  Included  in 
the  line  are  bowls  and  bakers,  coffee  mugs,  platters, 
dishes,  saucers,  soups,  egg  and  custard  cups,  butters, 
5/4-  and  7-inch  plates. 


Of  late  there  has  been  a  steady  increase  in  the  de- 
mand for  glassware  for  Mexican  poiuts.  Shipments  are 
more  than  double  those  for  the  same  period  last  year. 


O.  E.  Fisher,  chief  clerk  in  the  export  department 
of  the  United  States  Glass  Co.,  went  to  Wellsburg,  W. 
Va.,  early  last  month  and  got  married.  The  office 
force  knew  nothing  of  it  until  a  few  days  ago. 


Mr.  McClure,  assistant  to  Walter  Plant,  manager 
of  the  Ft.  Fitt  Hotel,  has  resigned  to  enter  the  Govern- 
ment service  in  a  special  capacity. 


Mr.  Condon,  of  the  Condon  Cut  Glass  Co.,  was  in 
the  market  a  few  days  ago  placing  orders. 


The  practice  of  girls  employed  in  glass  factories 
hereabouts  during  the  day  of  working  extra  hours  in 
candy  plants  for  four  hours  at  night  has  been  stopped 
by  State  authorities.  The  girls  were  paid  time  and  a 
half  for  this  extra  night  work,  and  the  following  day 
were  physically  unable  to  give  efficient  service  in  the 


14 


glass  factories.  When  the  State  inspectors  heard  of 
this  stunt  of  the  girls  they  very  quickly  put  a  stop  to 
the  scheme  for  obtaining  extra  money. 


A  more  varied  line  of  exhibits  will  be  on  view  at 
the  Glass  and  Pottery  Exposition  here  in  January  than 
ever  before.  Bathroom  specialties,  railroad  ceramic 
supplies,  artificial  flowers,  trunks  and  bags  will  be  in- 
cluded in  the  1918  display.  Additional  assignments  of 
space  have  just  been  announced  as  follows  : 

Central   Georgia  Railway  Co,  Savan- 
nah, Ga J  M  Mallory 

Central  Specialty  Mfg  Co,  Chicago..  .M  S  Koch 

S  W  Farber,  Brooklyn,  NY B  Foreman 

George  H  Bowman  Co,  Cleveland Charles  S  Ellis 

Indiana  Glass  Co,  Dunkirk,  Ind F  W  Murry 

Ebeling  &  Reuss,  Philadelphia F  W  Ebeling 

Hunt  Cut  Glass  Co,  Corning,  NY...HS  Hunt 
T    B    Timberlake    &    Sons,    Jackson, 

}jjch John  G  Bucuss 

Phoenix  Glass  Co.  Pittsburgh Harry  B  Whitney 

United  Novelty  Co,  New  York Mrs  B  Heuman 

Figueroa  Cut  Glass  Co,  Hammonton, 

N  j Mr  Rothf us 

Koscherak  Bros,  New  York   -     

Co-Operative  Flint  Glass  Co,  Beaver 

Falls,   Pa W  A  Reaper 

Sunshine  Cut  Glass  Co,  Cleveland   .  .C  P  Reddrop 


CAN     OBTAIN     GOODS     OF     ENEMY     ORIGIN. 


IMPORTERS  having  goods  of  German  and  Austrian 
origin  in  Rotterdam  and  other  neutral  ports  were 
notified  Wednesday  that,  following  negotiations  between 
the  American  State  Department  and  the  British  Foreign 
Office,  permits  will  be  granted  for  the  release  of  these 
goods. 

This  merchandise  includes  large  quantities  of 
Christmas  toys,  novelties  and  other  goods. 

The  importers  are  now  confronted  with  the  problem 
of  getting  these  goods  to  the  United  States. 

Geo.  Eorgfeldt  &  Co.,  the  F.  W.  Woolworth  Co., 
L.  Straus  &  Sons,  Strobel  &  WilkenCo.,  Louis  Wolf  & 
Co.  and  other  large  concerns  are  among  those  favorably 
affected. 


HOARE  ROCK  CRYSTAL  FETCHES  $1,850. 


AT    the  "Diamond  Jim"  Brady   sale  which  closed  at 
the  American  Art  Galleries  Tuesday  afternoon  the 
highest    price    of  the  day  i   en  for  a  magnificent 

ral  wine  service  with  intaglio  cutting.     There 
isses,  with  three  decanters 
rig  with  plates.     This  is  one  of  two 
OJ    the    Coming    (N.  Y.) 
i ,        Co  v    •  '  to  C.  O.  Can;  $1,850, 

iit  good  prices,  S.  K.  Mor- 
,  for  om  a  Cauldon  fish  plates, 


with  paintings  by  I.  Birbeck,  Sr.;  an  Austrian  china 
dinner  service  in  blue,  gold,  and  coral  red,  went  to 
Walter  Bamford  for  $580,  and  a  Limoges  dinner  ser- 
vice to  C.  W.  Newman  for  $600.  Mrs.  J.  B.  Blatz  had 
her  own  initials  thrown  in  when  she  purchased  a  Min- 
ton  dinner  service  with  the  monogram  of  the  iate  owner, 
"J.  B.  B."  The  same  buyer  also  purchased  a  set  of 
monogrammed  table  glass  for  $310. 

Herbert  Du  Puy  of  Pittsburgh  paid  $130  for  twelve 
glass  plates  with  intaglio  cutting  of  game  birds;  S.  K. 
Morrow  gave  $260  for  twelve  Royal  Doulton  dinner 
plates  with  paintings  of  cattle  by  C.  Beresford  Hopkins. 
On  the  previous  afternoon  a  pair  of  Royal  Doulton  vases 
with  tapering  ovoid  bodies  and  decorated  with  land- 
scapes with  cattle  and  sheep  by  the  same  artist,  was 
purchased  by  Mrs.  William  Eltington  for  $1,220. 


HORACE     C.    GRAY     WINS     GOLF     TROPHY. 


THE  feature  of  the  1917  championship  game  on 
Thursday,  October  25,  at  the  Glen  Ridge  (N.  J.) 
Country  Club — the  final  of  the  season's  series  played  by 
the  Pottery,  Glass  and  Brass  Golf  Association — was  the 
blossoming  forth  of  a  brand-new  prize  winner  in  the 
person  of  Horace  C.  Gray,  who  took  the  Crockery 
and  Glass  Journal  Trophy  with  a  low  net  score  of 
168  for  the  thirty-six  holes.  Mr.  Gray's  game  has 
been  steadily  improving,  and  he  kept  his  score  down 
within  prize-winning  bounds  with  comparative  ease. 

The  next  best  net  score  was  172,  by  J.  Meredith 
Miller,  who  was  also  the  victorious  contestant  for  the 
championship  medal  offered  by  the  "Pottery,  Glass  and 
Brass  Salesman"  for  the  low  gross,  registering  178  for 
the  thirty-six  holes.  Having  carried  off  a  number  of 
prizes  on  previous  occasions,  his  taking  one  more  did 
not  cause  the  sensation  that  Mr.  Gray's  success  did. 

The  prize  offered  by  President  E.  H.  Peck  for  the 
best  selected  score  for  the  season  was  won  by  Wm.  S. 
Pitcairn,  while  L.  S.  Owen  was  the  successful  contest- 
ant for  the  prize  for  the  best  selected  score  for  the  day 
for  non-winners  during  the  season. 

There  was  a  tie  between  John  J.  Miller  and  J. 
Duncan  Dithridge  for  the  second  best  selected  score 
for  the  day,  and  this  will  be  contested  at  the  earliest 
opportunity. 

Altogether  the  day  might  be  looked  upon  as  one  of 
the  most  enjoyable  of  the  season.  The  cool  crispness 
of  the  atmosphere  made  perfect  weather  for  golfing. 
The  course  was  in  prime  condition,  although  some  of 
the  members  would  have  liked  it  better  if  they  might 
have  had  a  few  bunkers  and  traps  removed.  The  club 
is  very  picturesquely  located  on  a  hill  overlooking  the 
surrounding  country,  the  links  are  well  laid  out,  and  a 
pretty  little  brook  winding  its  way  through  the  course 
adds  to  its  beauty  and  aids  materially  in  worrying  the 
golfer  at  several  points  where  it  has  to  be  crossed. 
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Horace  C.  Gray  was  the  host,  which  means  that 
the  guests'  comfort  was  well  looked  after  in  every  re- 
spect. 


CROCKERY   AND   GLASS   JOURNAL   GOLF   TROPHY. 
Won  by  Horack  C.  Gray. 

Besides  the  fifteen  players  present  there  was  a  gal- 
lery consisting  of  John  Nixon,  Thomas  Shotton,  How- 
ard R.  Handy  and  F.  Calvin  Demarest,  who  found 
many  opportunities  to  marvel  at  the  expertness  of  some 
of  the  stick-swingers. 

MORNING    ROUND. 

out  in  gross  hdcp  net 

Magee.W.W 63  59  122  15  107 

Lobsitz,  G 58  61  119  35  84 

Miller,  J.  M 47  46  93  3  90 

Schulthess,  E 56  55  111 

Muirheid,  H.  P....53  53  106  99 

Dithridge,  J.  D.  ..48  50  98  7  91 

Peck.E.  H 49  50  99  0  99 

Wedgwood,  K.  L..55  54  109  102 

Dodson.C.A 52  56  108  17  91 

Lathrop,  W.  A....52  59  111  10  101 

Gray,  H.  C 53  58  111  25  86 

Miller,  J.J 51  49  100  7  93 

Pitcairn,  W.  S 46  45  91  0  91 

Hinman,  L.  S 53  53  106  6  100 

Owen,  L.  S 51  45  96  7  89 

AFTERNOON     ROUND. 

out         in         gross       hdcp  net  Total 

Magee.W.W 48        53        101         15  85  193 

Lobsitz.G 72        64        136        35  101  185 

Miller,  J.  M 42        43          85          3  82  172 

Schulthess,  E 56        54        110 
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Muirheid,  H.  P.... 48 
Dithridge,  J.  D..  .48 

Peck,  E.  H 51 

Wedgwood,  K.  L.  .49 

Dodson.C.  A 52 

Lathrop,  W.  A.... 52 

Gray,  H.  C 53 

Miller,  J.  J 48 

Pitcairn,  W.  S  ....45 

Hinman,  L.  S 50 

Owen,  L.  S 45 


At  a  luncheon  held  at  the  Old  Colony  Club,  Hotel 
Manhattan,  on  Friday,  at  which  were  present  E.  H. 
Peck,  J.  Duncan  Dithridge,  J.  Meredith  Miller,  Wm. 
S.  Pitcairn,  L.  S.  Owen,  L.  S.  Hinman,  W.  A.  Lathrop 
and  F.  Calvin  Demarest,  the  prizes  won  during  the 
season  were  presented  to  the  winners  by  President 
Peck.  There  were  a  number  of  cups,  as  usual,  but  the 
majority  of  the  prizes  were  of  a  more  practical  charac- 
ter, such  as  traveling  bags,  umbrellas,  a  desk  set,  lamp, 
etc. 

It  was  decided  to  divide  the  players  into  two  classes 

next  season — Class  A,  those  with  a  handicap  up  to  15; 
Class  B,  those  handicapped  from  16  and  up.  Also  that 
a  member  would  be  barred  from  winning  more  than 
one  first  prize  during  the  season  besides  the  selected 
score  trophy  and  the  championship  medal;  also  from 
winning  more  than  one  second  prize. 

The  Huntington  (L.  I.)  Golf  and  Country  Club 
and  the  St.  Andrews  Club  were  suggested  as  courses 
for  two  of  next  season'stournaments. 

Those  offering  prizes  for  next  season  were  L.  S. 
Hinman,  J.  M.  Miller,  W.  S.  Pitcairn  and  W.  A. 
Lathrop. 


MOTION     IN     TOY     WINDOW. 


DURING  the  coming  Christmas  season  it  is  to  be 
hoped  that  greater  use  will  be  made  of  motion  in 
the  toy  window  than  has  been  the  practice  for  several 
seasons  past.  Youngsters  stand  open-mouthed  before 
a  clever  motion  display,  and  the  house  wins  publicity 
and  patronage  of  a  most  valuable  sort. 


NO     CONNECTION     WITH     RETAIL     STORE. 


Brooklyn,  N.  Y.,  Oct.  30. 
Editor  Crockery  and  Glass  Journal. 

Owing  to  rumors  circulated  through  the  trade  that 
Kiefer  Bros.  Cut  Glass  Co.  has  an  interest  in  a  retail 
store  at  1667  Broadway,  Brooklyn,  we  would  like  very 
much  to  have  you  publish  in  your  journal  our  denial 
that  the  cbmpany  or  any  of  its  members  have  any  con- 
nection in  any  way  whatsoever  with  this  or  any  other 
retail  establishment.  Very  truly  yours, 

Kiefer  Bros.  Cut  Glass  Co. 
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NEW    YORK,  NOV.  1,  1917 

ON'T  forget  that  out-of-town   letters  require  three 
cents  postage. 


"CXGLISH  manufacturers  of  both  china  and  earthen- 
J— '  ware  have  notified  their  New  York  representatives 
of  a  further  advance  on  many  items.  Medium-priced 
dinner  and  hotel  ware,  however,  are  not  affected  by  this 
latest  increase. 


THE     POTTERY     SITUATION. 


NEVER  in  the  history  of  the  pottery  trade  has  there 
been  such  confusion  among;  the  operatives.  They 
do  not  seem  to  know  just  what  they  want,  and  are  still 
disagreeing  among  themselves,  and  there  is  no  surety 
that  they  will  not  go  out  on  a  strike  again. 

"Hindsight"  was  ever  better  than  foresight,  and 
some  mistakes  can  now  be  seen  which  may  serve  to 
guide  the  manufacturers  in  future  arrangements.  Had 
the  latter  insisted  on  the  $100,000  forfeiture  clause  later 
trouble  would  probably  have  been  avoided.  As  events 
have  transpired,  it  looks  as  if  the  victory  won  by  the 
men  in  that  particular  caused  them  to  believe  they 
Id  get  anything  they  wanted. 

A  little    alteration  in  the  demand  of  the  manufac- 
turers   for    the    forfeit    would    have    been  sufficient  to 
nit.     Singularly,  enough,  the  suggestion 
came  from  a  very  level-headed  worker,  but,  unfortun- 
ately, too  late.     It  is,  however,  worth  remembering  in 
her   .trike. 

said  that  had  the  manufacturers  stipu- 


lated that  in  case  any  branch  struck  its  local  should  pay 
its  pro-rata  share  of  the  forfeit,  and  not  inflict  the  pen- 
alty on  the  whole  Brotherhood,  the  workers  would  have 
accepted  it. 

The  vote  to  resume  operations  was  not  such  as  to 
make  for  future  harmony.  Out  of  5,462  workers  only 
3,631  voted.  Of  ihese  2,258  voted  to  reject  the  offer. 
The  percentage  of  those  voting  to  resume  is  too  small 
to  insure  peace.  The  2,258  opposed  are  disgruntled 
and  will  throw  it  up  to  the  others  that  if  they  had  stuck 
out  for  all  their  original  demands  they  would  have  got 
them. 

The  manufacturers  should  have  declared  a  lockout 
until  such  time  as  the  workers  came  to  their  senses. 
Two  or  three  weeks  of  idleness  would  have  been 
enough. 

It  is  urged  against  such  a  course  that  the  men 
could  readily  get  other  employment.  That  is  true. 
But  men  accustomed  to  come  and  go  at  will  and  work- 
ing with  little  physical  exertion  are  not  likely  to  accept 
heavy  labor  and  punch  a  time-clock  for  any  great  length 
of  time.  And  as  unskilled  laborers  they  could  not  begin 
to  make  as  much  money  as  in  their  own  trade.  Take 
the  jiggermen,  who  have  been  the  chief  cause  of  trouble: 
If  they  will  work  six  days  a  week  at  eight  hours  a  day 
they  can  make  $40  a  week.  Proofs  of  this  are  in  our 
ppssession.  A  man  here  and  there  might  make  that 
amount  in  a  munition  plant,  but  he  would  have  to  work 
much  harder.  These  men  have  been  making  nearly 
that  in  five  and  a  half  days,  coming  to  work  at  anytime 
it  suited  them  and  going  home  when  they  were  good 
and  ready.  It  is  a  common  sight  to  see  men  drifting 
into  the  pottery  at  nine,  half-past  nine,  and  even  ten 
o'clock  in  the  morning,  and  at  four  o'clock  in  the 
afternoon  there  is  a  regular  exodus.  Yet  they  can  make 
anywhere  from  $75  to  $90  net  in  a  two  weeks'  pay, 
after  paying  their  helpers.  Imagine  them  in  some 
other  industry,  punching  a  time-clock  at  8  a.m.  and 
being  compelled  to  stay  till  5  p.m.,  drawing  no  more, 
and  probably  less,  pay.  No;  a  month  of  hard  work 
would  send  them  back  to  the  potteries. 

At  the  first  sign  of  another  strike— and  it  would 
surprise  nobody  if  one  should  occur — the  manufacturers 
should  refuse  to  treat  with  the  men  except  on  their  own 
terms.  If  the  latter  want  to  loaf,  give  them  the  oppor- 
tunity !  

THE     HIGHER     POSTAGE     RATES. 


TT  is  estimated  that  during  November  and  December 
A  alone  the  additional  cent  now  necessary  to  purchase 
a  stamp  will  increase  the  postal  revenues  of  Manhattan 
and  ihe  Bronx  by  about  $3,000,000.  This  estimate  is 
based  on  the  stamp  sales  in  the  two  boroughs  for  the 
corresponding  months  of  last  year,  with  a  fifty  per  cent 
increase  added.  Already  business  houses  are  laying  in 
large  stocks  of  three-cent  stamps,  and  the  rush  grows 
daily. 
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Whether  it  will  be  proved  correct  depends  on  the 
question  whether  the  higher  cost  of  correspondence  will 
cut  down  the  volume  of  business.  As  to  this,  the  New 
York  post  office  does  not  attempt  to  predict,  but  does 
not  expect  much  change.  The  only  real  criterion  would 
be  the  experience  of  Canada;  but  in  Canada  life  and 
correspondence  needs  have  been  so  profoundly  altered 
in  every  way  by  the  effects  of  the  war  that  no  calcula- 
tion of  the  effect  of  three-cent  postage  on  stamp  sales 
could  possibly  be  reliable. 

There  are  some  details  of  the  coming  change  which 
will  specially  interest  New  York.  We  have  within  the 
five  boroughs  six  postal  districts:  Manhattan  and  The 
Bron-5  and  Pelham  and  Pelham  Manor;  Brooklyn,  Rich- 
mond, Long  Island  City,  Flushing,  Jamaica.  Since 
each  has  a  separate  post  office,  it  will  cost  three  cents 
to  send  a  letter  within  the  city  from  one  of  these  dis- 
tricts to  another.  But  a  drop  letter  (one  mailed  and  to 
be  delivered  within  the  same  district)  will  cost  only  two 
cents.  Thus  you  in  Manhattan  will  be  able  to  mail  a 
letter  to  the  remotest  and  wildest  reaches  of  The  Bronx 
for  a  penny  less  than  it  will  cost  you  to  send  it  across 
the  river  to  nearby  Astoria. 

Mailers  of  business  circulars  in  batches  of  tens  of 
thousands  will  be  able  to  save  a  lot  of  money  by  sending 
someone  to  mail  those  for  each  district  as  drop  letters 
within  that  district,  instead  of  mailing  all  from  a  single 

point. 

An  odd  feature  is  that  while  the  Long  Island  train- 
ing camps,  including  Camp  Upton,  at  Yaphank,  are 
outside  the  New  York  (Manhattan,  Bronx,  Pelham)  dis- 
trict, General  Pershing's  camp  "somewhere  in  France" 
is  not.  A  letter  to  your  friend  abroad  with  Pershing  is 
a  drop  letter  and  requires  only  two  cents.  A  letter  to 
your  friend  at  Yaphank  requires  three. 


above  trades  is  being  organized  to  march  in  the  torch- 
light parade  under  the  leadership  of  Alex.  G.  Menzies. 


PERSONAL. 


OUT     FOR     M1TCHEL. 


'"PHE  pottery,  glass  and  housefurnishing  trades  are 
A  anything  but  novices  at  campaigning,  and  when 
they  take  hold  of  a  job  there  is  usually  something  do- 
ing. Their  latest  efforts  are  being  directed  towards 
the  re-election  of  Mayor  Mitchel,  and  a  committee, 
known  as  the  Pottery,  Glass  and  Housefurnishing  Com- 
mittee of  the  Mitchel  League,  has  been  formed,  consist- 
ing of  Lee  Kohns,  chairman;  J.  F.  O'Gorman,  secre- 
tary; Lee  Schoenthal,  J.  Duncan  Dithridge,  Samuel 
Steinfeld,  Henry  F.  Samstag,  Max  Herbert,  Thos.  F. 
Stackpole,  Jas.  Mcintosh,  E.  I.  Horsman,  Julius  Rosen- 
feld,  Marshall  W.  Gleason,  Chas.  Vogt,  Arthur  V.  Rose, 
Jules  H.  Venon,  Isaac  Deusch. 

Headquarters  have  been  opened  at  1170  Broadway, 
where  largely-attended  and  enthusiastic  noonday  meet- 
ings are  being  held  every  day,  addressed  by  well-known 
speakers. 

To-night    (Thursday)  a   contingent  of  men  in  the 


*  tt  MONG  the  officers  who  have  come  from  France 
/  JL/  to  assist  in  the  training  of  American  troops  is 
Y  \  A.  Rouchaud,  who  will  be  remembered  as 
^  A  having  been  with  Haviland  &  Abbot  and  later 
^^  with  Cristalleries  Moderne,  Mexico  City. 
Mr.  Rouchaud  is  a  sergeant  of  the  42nd  French  infan- 
try and  has  been  at  the  front  for  three  years.  He 
wears  the  war  cross  with  two  stars,  which  mean  honor- 
able mention  for  bravery;  also  a  cord  showing  that  the 
whole  regiment  was  conspicuous  for  valor;  and  a  red, 
white  and  blue  ribbon  testifying  that  he  had  been 
wounded.  A  bullet  struck  his  head,  and  he  lay  in  the 
hospital  for  six  weeks.  He  was  at  Verdum,  the  Marne, 
and  in  the  big  April  drive  in  Belgium.  He  arrived 
Wednesday,  but  does  not  know  how  long  he  will  be 
here  or  where  he  will  be  stationed. 

There  is  no  change  in  the  condition  of  Ed.  Craig, 
manager  of  the  New  York  office  of  the  United  States 
Glass  Co.,  who  has  been  seriously  ill  with  pneumonia 
at  his  home  in  Kew  Gardens,  L.  I.,  for  the  past  three 
weeks. 

After  two  previous  unsuccessful  attempts  to  secure 
a  deer,  E.  L.  Bates,  expert  shot,  finally  triumphed  last 
Wednesday  when  he  got  a  fine  one.  As  a  consequence 
the  high  price  of  meat  will  not  worry  him  for  some  time. 

W.  S.  George,  of  the  W.  S.  George  Pottery  Co., 
East  Palestine,  O.,  left  for  home  Monday  night  after 
spending  a  number  of  days  in  New  York. 

Rene  E.  Des  Jacques,  with  the  New  York  office  of 
Theo.  Haviland  &  Co.,  has  enlisted  as  interpreter  with 
the  rank  of  lieutenant  in  the  quartermaster  department 
and  will  go  into  camp  within  the  next  ten  days. 

A.  S.  Cooper,  of  the  Bermuda  Furnishing  and 
Supply  Co.,  Hamilton,  Bermuda,  arrived  here  last  week 
on  his  annual  buying  trip. 

John  George,  president  of  the  Canonsburg  (Pa.) 
Pottery  Co.,  accompanied  by  Jas.  M.  Shaw,  secretary  of 
the  concern,  are  expected  in  town  to-day  (Thursday). 

* 

Henry  Rotheim,  who  was  buyer  for  the  D.  L. 
Starks  store,  Far  Rockaway,  L.  I.,  for  some  time,  has 
accepted  a  position   in  the  same  capacity  with  Cohen 


18 


&  Co.,  Richmond,  Va.,  and  will  assume  his  new  duties 
November  1.  Mr.  Rotheim  is  a  capable  buyer,  and 
will  prove  a  valuable  acquisition  to  the  Southern  firm. 

Ira  Clarke,  of  the  John  B.  Higbee  Glass  Co.,  was 
in  the  city  for  several  days  last  week. 

George  Dougherty,  who  was  recently  appointed 
commercial  manager  of  the  United  States  Glass  Co., 
Ptttsburgh,  will  be  succeeded  in  the  superintendency 
of  the  factory  at  Tiffin  by  S.  M.  Beggs,  who  has  been 
associated  for  many  years  with  the  company  in  the  pur- 
chasing department,  and  who  some  time  ago  went  to 
Tiffin  as  Mr.  Dougherty's  assistant. 

Geo.  R.  West,  head  of  the  Westmoreland  Specialty 
Co.,  Grapeville,  Pa.,  spent  Monday  and  Tuesday  in 
New  York. 

It  is  reported  that  Geo.  F.  Pashley,  formerly  with 
the  Haskins  Glass  Co.  and  the  H.  G.  McFaddin  Co., 
will  succeed  T.  V.  Lochran  as  sales  manager  for  the 
Wellington  Glass  Co.,  Cumberland,  Md.  Mr.  Pashley 
is  expected  to  assume  his  new  duties  November  1. 

Julius  C.  Hinz,  president  and  general  manager  of 
the  Bellevue  Furnace  Co.,  Detroit,  was  registered  at 
the  Hotel  Astor  this  week  while  attending  the  Machine 
Tool  Builders'  Convention.  Mr.  Hinz  has  a  number  of 
friends  in  the  trade  who  are  always  glad  to  welcome 
him,  no  matter  how  often  he  comes  here.  While  in 
town  he  spent  considerable  time  consulting  with  B. 
Drakenfeld  &  Co.,  who  handle  the  concern's  line. 

J.  Meredith  Miller  left  on  Wednesday  afternoon  for 
Pike  County,  Pennsylvania,  on  a  hunting  trip.  He 
will  be  the  guest  of  a  friend  who  own  a  10,000-acre 
game  preserve. 

L.  C.  Gray,  with  Cartwright  Bros.,  East  Liver- 
pool, was  in  town  this  week. 

Mr.  Hanson,  china  buyer  for  Younger  Bros.,  Des 
Moines,  Iowa,  was  registered  at  the  St.  George  on 
Tuesday. 

H.  (>.  Halgren,  china  buyer  for  Albert  Pick  &Co., 
Chicago,   was  in  town   this  week,  having    visited  East 
iol  aii'l  Trenton  en  route. 


CUTTERS     GIVEN     TEN     PER     CENT     INCREASE, 


T^LINT  glass  manufacturers  and  workers  met  last 
*■  week  in  Pittsburgh  and  took  up  matters  in  the 
cutting,  iron  mold  and  press  ware  departments. 

Following  the  meeting  it  was  announced  that  a  ten 
per  cent  wage  increase  had  been  granted  to  the  cutters. 

Among  the  manufacturers  present  were  E.  J. 
Barry,  Toledo,  O.;  C.  M.  Rodefer,  Bellaire;  George 
Dougherty,  Tiffin;  Victor  Wicke,  Bellaire;  E.  Wilson 
Heisey,  Newark;  T.  W.  McCreary,  Monaca,  Pa  ;  Daniel 
Jenkins,  Grapeville;  Geo.  M.  West,  Grapeville;  J.  F. 
Challinor,  J.  O.  Challinor,  Ruben  Haley,  Pittsburgh; 
O.  T.  Murray,  Glassport;  Ed.  Bryce,  Pittsburgh;  K. 
Rock,  Fairmont,  W.  Va.;  A.  J.  Smith,  Jeannette,  Pa.; 
W.  E.  Hunter,  Morgantown,  W.  Va.:  }.  M.  Weeks,  C. 
R.  Harmon,  Bellaire,  O.;  J.  H.  Strong,  John  Beis- 
wanger,  Steubenville,  O.;  J.  H.  Batsch,  Dunkirk,  Ind.; 
John  Yaeger,  Wheeling;  S.  M.  Beggs,  Tiffin;  H.  A. 
Schnelbach,  Follansbee,  W.  Va.;  A.  P.  Duncan,  Wash- 
ington, Pa.;  A.  R.  Lazure,  Gas  City,  Ind.;  E.  E.  Bart- 
lett,  Sapulpa,  Okla.;  W.  J.  Gilmore,  M.  A.  Smith, 
Jeannette,  Pa.;  J.  C.  Kelly,  Cambridge,  O. 


EXCEED     QUOTA     ASSIGNED. 


|  )A,  v.ii.-ii  is  scientific  salesmanship?" 

"Selling  a  dress  suit    to  a   man  who  goes  into  a 


■  to  buy  a  celluloid  collar. 


THE  china,  glass,  lamps,  toys  and  housefurnishings 
trades  may  well  be  proud  of  themselves,  for  they 
subscribed  for  no  less  than  $1,127,800  worth  of  Second 
Liberty  Bonds — $127,800  more  than  Governor  Strong  of 
the  Federal  Reserve  Bank  of  this  district  and  his  Gen- 
eral Liberty  Loan  Committee  expected. 

It  is  impossible  to  single  out  any  particular  sub- 
committee for  praise  — every  one  labored  unceasingly, 
many  of  the  individual  committeemen  forsaking  their 
own  business  entirely  during  the  campaign.  Some  com- 
mittees had  wider  and  more  prolific  fields  than  others, 
and,  of  course,  made  better  showings;  but  even  the 
most  successful  sub-committees  found  the  time  only  too 
short.  Their  achievements  are  little  short  of  marvelous, 
everything  considered. 

In  the  last  three  days  of  the  campaign  the  joint 
sub-committees  sold  $394,950— an  average  of  $131,650 
a  day.  As  the  vast  majority  were  small  subscriptions, 
some  idea  of  the  task  may  be  imagined. 

Listed  in  the  last  few  days'  subscriptions  were 
those  of  Leo  Schlesinger  &  Co,  $50,000;  National 
Enameling  &  Stamping  Co, '$25,000  (additional),  mak- 
ing a  total  cf  $125,000;  employees  of  the  concern,  $8,000 
(additional),  a  total  of  $12,600;  Steinfeld  Bros,  and  em- 
ployees, $2,600  (additional),  total  $35,600;  Glcason- 
Tiebout  Glass  Co.  and  employees,  $17,500;  R  E  Dietz 
&  Co.  and  employees,  $11,300;  James  M  Shaw  &  Co.  and 
employees,  jSlO.OOOjOvington  Bros  $17,500  (additional), 
total  $2 1,000; Palm,  Fechteler  &  Co, $15, 000  (additional), 
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total  $25,000;  employees  of  Geo  Borgfeldt  &  Co,  $16,- 
350;  Geo  W  Travers  &  Co,  $10,000;  Dressel  Railway 
Lamp  Co.  and  employees,  $5,000;  J  Duncan  Dithridge, 
$5,000  (additional),  total  $10,000;  G  M  Thurnauer  & 
Co,  Inc,  and  employees,  $2,500  (additional),  Itotal  $7,- 
500;  Wm  A  Stokes,  $5,000;  Higgins  &  Seiter  and  em- 
ployees, $5,000  (additional),  total  $10,000;  Baker  & 
Bennett  Co,  $6,550;  Lazarus  &  Rosent'eld  and  employees 
$1,500  (additional),  total  $8,950;  employees  of  Budde  & 
Westermann,  $700  (additional),  total  $2,400;  Hugh  C 
Edmiston,  $2,500;  Josiah  Wedgwood  &Sons,  Ltd,  $500 
(additional),  total  $1,500;  Chas  Streiff,  $4,000;  John  L 
Garvey,  $1,000;  H  Rosenstein,  $2,000,  and  employees 
$400;  Ideal  Novelty  Co,  $1,000;  E  I  Horsman,  $2,000, 
and  employees  E  I  Horsman  Co,  $2,500,  making  a 
total  from  this  concern  of  $16,500;  employees  Victor 
Brisbois,  $1,000;  I  de  Keyser,  $1,000,  and  I  de  Keyser 
&  Co  $1,000;  F  F  Rodgus,  $3,000;  McKenna  Bros,  $1,- 
000;  Jos  Bieber,  $2,000;  employees  New  York  office 
Landers,  Frary  &  Clark,  $1,500;  Horace  C  Gray  Co, 
$3,000;  Flogel  Decorating  Works,  $500;  H  Benedikt, 
$1,000;  L  Bernardaud  &  Co.  $700;  employees  C  Dor- 
flinger  &  Sons,  $500;  employees  Frank  Tramantano, 
$450;  employees  Crystalin  Cut  Glass  Co,  $250;  Aetna 
Doll  &  Toy  Co,  $2,000;  Lewis  &  Conger  and  employees, 
$1,400  (additional),  total  $10,050;  Paul  Joseph,  $4,000. 


POINTERS    FOR    BUYERS. 


AWAJI   WARE. 

The  buyer  who  appreciates  distinctive  merchandise 
should  not  overlook  the  exhibit  made  by  theTajimi  Co. 
Their  salesroom  at  597  Broadway  is  brim-full  of  good 
things,  both  for  immediate  delivery  or  import.  The 
line  of  Awaji  aware  in  the  stock  department  is  one  of 
the  best  things  in  goods  of  this  character,  and  is  going 
big  in  every  store  where  it  is  on  sale.  It  is  shown  in 
a  great  assortment  of  items,  including  lamps. 

IRIDESCENT   VASES. 

Even  in  such  busy  times  as  these  the  Fostoria  Glass 
Co.  finds  opportunity  to  bring  out  something  new.  The 
latest  displayed  by  John  Nixon  at  the  New  York  office 
is  a  line  of  iridescent  vases,  both  plain  and  etched. 
One  in  an  embossed  pattern  and  another  with  a  scalloped 
top  are  very  pleasing. 

AT    THE    HOTEL    MCALPIN. 

The  special  display  being  made  by  Gillinder  &  Sons 
at  the  Hotel  McAlpin  is  attracting  a  large  number  of 
buyers.  Besides  one  of  the  most  interesting  lines  of 
illuminating  glassware  the  factory  has  ever  turned  out 
there  are  a  number  of  specialties,  among  which  a  line 
of  "antique"  glassware  stands  out  prominently.  This 
may  be  had  in  several  artistic  styles  and  sizes  of  fish  or 


flower  bowls,  vases  in  out-of-the-ordinary  shapes,  and 
other  attractive  articles. 

CLEVER    DINNEEWARE   DECORATION. 

A  new  design  in  open  stock  English  dinnerware 
just  placed  on  exhibit  at  the  showroom  of  Geo.  F.  Bas- 
sett  &  Co.,  72-74  Park  Place,  that  is  destined  to  enjoy 
great  popi:larity  is  known  as  the  "Premier.1'  It  con- 
sists of  a  wide  border  in  a  delicate  silver-gray  and  white 
and  is  shown  in  two  treatments — one  with  an  enameled 
flower  in  red  and  yellow  at  intervals  on  the  border 
forming  tasteful  contrast  to  the  delicate  coloring  of  the 
background,  and  the  other  with  the  same  flower  carried 
out  in  a  two-toned  gray  effect  to  match  the  rest  of  the 
border.  The  new  shape  upon  which  it  appears  is  quite 
in  keeping  with  the  refinement  of  the  pattern. 

FRENCH    CHINA    FOR    IMMEDIATE   SHIPMENT. 

At  the  salesroom  cf  Vogt  &  Dose,  65  Barclay  street, 
is  to  be  seen  a  choice  collection  of  French  china  open 
stock  dinnerware  patterns,  stocked  complete  for  im- 
mediate shipment,  thanks  to  several  recent  large  im- 
portations. The  list  includes  some  of  the  firm's  most 
popular  designs  in  incrustations,  gold  bands,  and  border 
treatments.  Orders  have  been  pouring  in  from  every 
section  of  the  country,  and  dealers  who  wish  to  take  ad- 
vantage of  this  unusual  opportunity  should  do  so  with- 
out delay. 

GLASS   BAKING    WARE. 

"Glassbak"  is  the  name  of  an  excellent  line  of  fire- 
proof baking  and  cooking  glassware  produced  by  the 
McKee  Glass  Co.  which  is  enjoying  great  success  on 
the  market  as  the  result  of  the  all-around  satisfaction  it 
invariably  gives  the  user.  It  is  shown  by  Thos.  G. 
Jones,  the  New  York  representative,  in  a  well-selected 
assortment  of  pie  plates,  bread  pans,  oval  and  round 
casseroles,  cake  pans,  and  many  other  pieces. 


IN    TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurnishings 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal, ' '  the  following  buyers  were  reported  this  week; 

J   G  Dumler,    hf,    Home    Furnishing   Co,    Baltimore. 

Continental. 
H  E  Claus,  c,  g,   LA  Witherell,  Syracuse.     220  Fifth 

ave. 
J  T  Dqnovan,  c,  Robertson,  Sutherland  Co,  Lawrence, 

Mass.     432  Fourth  ave. 
R  M  Buchanan,  c,    g,  National    Importing   &  Mfg  Co, 

Indianapolis.     Wallick. 
T  D  Reagan,  s,  Daniels  &  Fisher  Stores  Co,  Denver. 

71  West  23d. 
J  A  Belmeur,  s,  Mannheimer  Bros,  St  Paul.     Somerset. 
Roy  Miller,  c,  Tilden,  Thurber  Co,  Providence. 
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Mr  Samuels,  1,  A  H  White  Co,  Boston.     470  Fourth  ave. 
H  Wallenstein,  c,    g,  hf,  Weisberger   Co,    Richmond. 

11  Madison  ave. 
R  H  Yarwood,  c,  hf,  t,  s,  Bowman  &  Co,  Harrisburg, 

Pa.     353  Fourth  ave. 
F  L  Sturtevant,  hf,  t,  c,  Forbes  &  Wallace,  Springfield, 

Mass.     230  Fifth  ave. 
H  L  Weber,  hf,  Weber's  Dept  Store,  Chicago.    Imperial. 
Mr  Reams,  g,  McClure  Ten  Cent  Co,  Atlanta.     Imperial. 
F  A  Goria,  W  O  Hewitt  Co,  Rockland,  Me.     105  Grand. 

E  H  Wade,  c,  g,  Horton  &  Wade,  Albany,  N  Y.  Con- 
tinental. 

A  F  Ellis,  c,  g,  hf,  Almy,  Bigelow  &  Washburn,  Salem, 
Mass.     230  Fifth  ave. 


WHY     CUT     GLASS     IS     PRODUCED     CHEAPER 
HERE     THAN     IN     ENGLAND. 


IT  is  often  wondered  how,  notwithstanding  the  higher 
wages  paid  to  American  workmen,  we  can  produce 
cut  glass  cheaper  than  the  factories  in  Europe.  The 
three  principal  reasons  are:  first,  American  glass  cut- 
ters, being  paid  piecework  in  most  cases,  work  faster 
than  European  cutters;  secondly,  in  Europe  roughing, 
smoothing,  and  polishiug  are  often  done  by  the  same 
workman,  but  in  the  United  States  the  work  is  divided 
among  three  men,  and  each  becomes  an  expert  in  one 
process;  thirdly,  in  America  labor-saving  devices  and 
methods  ars  employed  that  are  not  used  in  Europe. 

Where  figured  or  pressed  blanks  are  used,  rough- 
ing is  eliminated  entirely,  as  are  also  the  time  and  ex- 
pense required  for  marking  the  pattern  on  the  glass 
when  plain  blanks  are  out.  Blanks  figured  by  pressing 
are  made  by  two  large  factories  in  the  United  States, 
under  a  patent  which  they  control.  Other  factories 
making  cut  glass  use  plain  blanks  which  are  pressed  by 
iron  molds  or  are  blown  offhand. 

American  manufacturers  produce  cut  glass  in  de- 
signs that  can  be  easily  cut  on  large  stones — that  is,  de- 
signs with  only  few  curved  lines.  Where  the  designs 
are  intricate,  and  the  lines  curved,  they  are  cut  by 
small  stones,  called  small-tool  work,  and  the  time  re- 
quired is  much  greater  than  where  large  stones  are 
used. 

For  the  process  of  smoothing,  carborundum  wheels 
and  carborundum  powder  or  grains  are  largely  used  in 
America,  instead  of  stone  wheels  and  sand,  which  are 
commonly  used  in  Europe. 

Deep-cut  glass  is  much  more  extensively  used  in 
America  than  in  other  countries.  Each  design  that  is 
in  Europe  is  made  up  in  small  quantities,  and 
more  exclusive  designs  arc-  made  there  than  in  America. 
Much  larger  quantities  of  eai  b  design  are  made  in 
and,  although  cutting  is  'lone  by  hand,  the 
cutter  who  cut',  the  same  design  many  times  learns  to 
do  it  rapidly. 

A:,  i'>r   a  foreign    la'  tor       win'  h    makes  both 


heavy  and  light  cut  glass,  and  exports  much  of  the  lat- 
ter to  the  United  States,  said  recently  : 

One  reason  why  deep-cut  glass  is  made  cheaply 
in  America  is  that  it  is  produced  in  large  quantities. 
There  is  no  such  demand  for  heavy  cut  glass  there  as 
here,  because  thin  cut  glass  is  more  popular  in  Europe. 
Another  reason  is  that,  while  American  cutters  are 
paid  higher  wages  than  cutters  in  Europe,  they  work 
much  faster. 

"About  seven  years  ago  I  bought  from  a  glass 
manufacturer  in  Brooklyn  a  9-inch  deep-cut  bowl  for 
$2.50,  wholesale  price,  and  took  it  to  our  factory  in 
Alsace.  A  wood  mold  was  made  for  the  form,  and  the 
form  was  pressed  and  cut  in  the  same  design  as  the 
bowl  made  in  Brooklyn.  The  cost  of  this  reproduction 
was  15  francs  ($2.90)  without  the  cost  of  the  mold. 

"I  import  some  blanks  for  deep  cutting.  I  sold 
the  Brooklyn  manufacturer  an  imported  blank  for  a 
3-pint  jug  which  cost  here$1.25,  duty  included.  Hecut 
it  and  sold  it  back  to  me  for  $5,  and  I  took  it  to  the  fac- 
tory in  Alsace.  A  similar  blank  there  was  cut  in  the 
same  design  and  the  cost  was  40  francs  ($7.72). 

"Five  years  ago  I  saw  a  window  full  of  American 
deep-cut  glass  in  Strassburg,  the  capital  of  Alsace-Lor- 
raine. After  that  I  quit  trying  to  compete  in  New 
York  with  American  cut  glass." 


SPECIAL     NOTICES 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 


BUSINESS     OPPORTUNITIES. 

A  WELL-ESTABLISHED  and  well-known  New  York  agent 
•'*  now  representing  prominent  European  factory  wants  to 
take  over  the  representation  in  New  York  of  a  line  in  the  field 
covered  by  this  journal.  Has  excellent  record  for  getting 
business,  and  is  equipped  with  sample  rooms,  sales  and  execu- 
tive staff.     Address  A  149,  this  office. 


FOR     SALE. 

A  COMPLETELY-EQUIPPED  decorating  factory,  with  dec- 
**  orating  kilns  and  lehr,  also  kiln  for  ruby  staining  work  for 
glass,  with  a  large  domestic  and  export  trade,  for  sale.  Location 
central.     Terms  very  reasonable.     Address  A  151,  this  office. 


WANTED     TO     PURCHASE. 

\  A /ANTED — Three  or  four  turning  lathes.   -Can  use  second- 
'  »      hand  lathes  that  are  in  good  condition.     The  Guernsey 
Earthenware  Co.,  Cambridge,  Ohio, 


Celluloid  Cap  &  Metal  Ring  Co., !«.., 

NEPHRA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps:  and  are 
also  prepared  to  supply  Celluloid  discs  and  metal  rinjts. 
Samples  and  prices  on  request. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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ART  AND  THE  STOMACH  ACHE. 


DHOTOGRAPHS  of  the  Barnard  statue  of  Lincoln, 
-1  which  it  is  proposed  to  set  up  in  London,  show 
Lincoln  clasping-  his  hands  across  his  stomach  as  if  in 
great  pain. 

The  purpose  of  the  sculptor  has  evidently  been, 
not  merely  to  display  the  hero  of  America's  civil  war, 
but  to  create  a  symbol  of  all  internecine  warfare. 

Lincoln's  son  has  protested  against  the  statue,  say- 
ing in  effect  that  it  neither  resembles,  represents  nor 
interprets  his  father,  as  he  knew  him.  The  protest 
is  speciously  reasonable  and  essentially  absurd,  says 
Don  Marquis,  in  the  "Sun  Dial."  The  sculptor  was 
very  evidently  not  concerned    about    Lincoln;    he  was 


concerned  about  the  stomach  ache,  and  Lincoln  was 
merely  the  accidental  and  temporal  model  with  the  help 
of  which  he  was  able  to  express  his  eternal  truths  con- 
cerning acute  indigestion.  Things  artistic  must  be 
looked  at  in  their  proper  relationship  one  to  the  other. 

The  stomach  ache  is  older  than  art,  older  than 
man;  probably  older  than  the  authropoid  ape  and  the 
anthropomorphous  god — both  of  which  it  may  have  pro- 
duced, for  all  we  know,  by  stirring  up  that  discontent 
which  precedes  all  progress  in  the  very  midst  of  man's 
remote  pre-simian  ancestors.  The  stomach  ache  (in 
spite  of  Christian  Science)  is  a  Great  Truth. 

And  what  more    fitting   and  more   beautiful  than 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 


ett.G         k  Co., 72-74  Park  Place  .    .  B3 

C  4 

. .  C  3 

l>»  D  3 

'    "  .      C  4 

rlai    '  o  ray.  H  4 

DrakenfeW    B.  P.  A  C  4 

fr  »d\ntn^t>r,  Oi^»r  O.,  40  Murray  St C  4 


Goetz,0.,43  Murray  St C  4     Redon,  M.,25  W.  P.' way C  3 

Roes  lei       I  [asslacher,  100  William  St. .  .  F  2 

Honesdali    Decorating  Co.,  36  Murray  St.  C4     Straus,  L.,  &  Sons,  42-46  Warren  St Ci 

52  Murraj  St. .. , 

,.    ,,     ,    „  .,.„      „.  „  _       Vogt  &  Dofle,  65  Barclay  St B3 

Maddock  &  Miller,  54  Murray  St C4 
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that  one  great  nation  should  present  a  symbol  of  the 
stomach  ache  to  another  ?  We  trust  we  will  not  be 
thought  offensively  materialistic  if  we  hint  our  fancy 
that  it  is  the  stomach  ache  which  has  stabbed  man  on- 
ward, up  the  heights,  since  stomachs  were;  what  ideal- 
ists believe  to  be  the  motions  of  the  soul  are  often  the 
stirrings  of  an  uneasy  stomach  that  is  about  to  ache; 
under  the  influence  of  the  stomach  ache  man  can  not  be 
calm;  he  does  something  violent  at  once,  and  what  he 
does  may  be  criminal  or  noble.  And  so  America  sends 
to  England  a  monument  to  the  stomach  ache. 

We  hear  that  it  is  to  be  set  up  somewhere  near  the 
Houses  of  Parliament.  It  would  be  better,  to  our 
notion,  if  it  were  put  in  the  British  Museum.  And  near 
it  should  be  piled  a  heap  of  books  on  the  stomach  ache, 
for  ready  reference. 


Wasn't  there  a  man  named  Beecham,  or  Beau- 
champ,  or  Beacheni,  or  something  like  that,  who  pro- 
duced a  valuable  Work  in  relation  to  the  stomach  ache  ? 
We  suggest  that  a  statue  of  this  English  hero  be  set  up 
beside  the  Barnard  triumph.  Beecham,  we  believe, 
was  a  contented-looking  person!  The  two  statues 
could  be  called  Before  and  After. 


TEMPUS     FUG1T." 


\I  7E  say,  carelessly,  "Wait  a  minute  !"  and  then  keep 
■■  people  waiting  five  or  ten.  Which  goes  to  show 
how  reckless  we  are  in  the  matter  of  time.  People  can 
wait.  But  the  minutes  don't;  they  keep  on  slipping  by. 
And  they  must  be  paid  for,  whether  they  are  productive 
or  not. 
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NEW     YORK,    NOV.    8,    1917. 


THE    CONDITION    OF     BUSINESS. 


As  far  as  the  importers  are  concerned 
New  Vork  the  bulk  of  1917  business  is  done.  Or- 
ders for  small  quantities  continue  to  come 
in,  and  will  come  in  up  to  the  last  minute,  but  it  is  im- 
possible to  get  orders  for  quantities  filled  before 
Christmas.  Small  orders  for  ware  that  the  English 
potter  has  in  stock  may  be  filled,  but  it  is  not  safe  to 
promise  anything.  

The  men  on  the  road  are  doing  fairly  well — largely 
on  repeat  orders  for  open  stock  patterns.  Occasionally 
a  particularly  attractive  new  design  can  be  placed  for 
next  year's  delivery.  Repeat  orders  for  immediate  ship- 
ment are  rather  slow.  Many  buyers  say  they  are  well 
stocked  on  foreign  goods,  and  do  not  need  anything. 


Domestic  potters  are  still  getting  new  business, 
but  they  have  enough  back  orders  on  file  to  keep  them 
going  to  the  limit  of  their  productive  capacity  for  weeks 
— in  some  cases  months — to  come;_  so  they  are  not 
soliciting  trade.  

The  demand  for  hotel  china  is  remarkable.  There 
is  not  a  pottery  in  the  country  making  this  class  of  ware 
that  is  not  mouths  behind,  and  fresh  business  comes  in 
every  day.  The  demand  seems  to  increase  rather  than 
diminish,  and  even  the  added  product  of  three  or  four 
new  potteries  does  not  seem  to  have  an  appreciable  effect 
in  supplying  the  wants  of  the  people. 


The  output  of  all  the  potteries  has  been  materially 
increased  within  the  past  two  weeks,  and  a  further  in- 
crease is  expected,  as  men  who  left  to  engage  in  other 
occupations  are  returning. 


Trade  with  the  glassware  manufacturers  is  satisfac- 
tory. New  business  is  coming  in  for  specialties  in  fair 
volume,  but  there  is  no  rush  for  general  ware.  So 
many  buyers  overbought  the  latter  that  they  are  pretty 
well  stocked  now  and  are  not  ordering  largely  for  im- 
mediate delivery.  

Cut  glass  is  in  only  fair  demand.  Buyers  expected 
a  shortage  and  bought  up  to  their  limit  weeks  ago; 
consequently  are  not  hungry  for  goods  now.  If  their 
orders  are  filled  they  will  have  enough  to  tide  them 
over  the  holidays. 

The  lamp  trade  shows  no  great  change.  The  fac- 
tories have  about  all  they  can  do,  with  no  large  stocks 
on  hand.  The  volume  of  business  at  this  season  is  not 
as  great  as  was  expected,  owing  to  the  stagnation  in 
the  building  trade.  The  lighting  glass  manufacturers 
feel  this  keenly.  

Retail  trade  has  begun  to  feel  the  approach  of  the 
holidays,  and  this,  together  with  fine,  bracing  autumn 
weather  in  and  around  New  York,  has  assisted  in  mak- 
ing business.  From  all  accounts  the  department  stores 
are  in  a  position  to  meet  all  demands.  For  fear  of  run- 
ning short  they  ordered  early  and  often,  and  are  conse- 
quently well  stocked  in  almost  every  department. 


Reports  from  all  over  the  country  show  a  like  con- 
dition. If  the  holiday  trade  is  as  good  as  expected, 
and  keeps  up  as  it  has  started,  there  will  be  few  goods 
carried  over.  

A  little  conservatism  is  noticed  about  ordering  for 
spring  delivery  in  1918.     While  it  is  well  to  be  cautious 
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and  not  overbuy,  it  is  equally  well  to  be  sure  and  have 
enough  ordered.  Prices  will  not  be  any  lower  next 
year,  and  the  output  of  all  kinds  of  ware  will  not  be  in- 
creased over  normal — rather  the  reverse,  as  more  men 
are  called  to  the  colors.  War  or  no  war,  the-e  is  going 
to  be  good  business  next  spring,  and  buying  is  advised, 
but  not  overbuying.  The  chances  are  that  manufactur- 
ing will  be  more  regular  from  now  on,  provided  fuel  can 
be  obtained.  If  there  is  a  marked  shortage  of  gas  and 
coal,  naturally  the  output  of  the  factories  will  be  smaller. 
It  will  pay  buyers  to  watch  this  phase,  and  if  repeated 
shutdowns  are  noted,  govern  themselves  accordingly. 

Business  has  picked  up  considerably  the 
Chicago     past  week.     Wholesale  buyers  were   more 

numerous,  and  their  orders  were  for  larger 
quantities.  In  the  retail  end  the  approach  of  the  holi- 
day season  is  beginning  to  be  felt,  and  there  is  every 
indication  that  the  demand  will  continue. 


Since  the  operative  potters  returned 

East   Liverpool     to  their  places    following  the  strike 

and   Vicinity       they  are  evincing  more  willingness 

to  work  steadily  than  before,  and 
production  is  showing  an  increase  over  that  of  a  month 
ago.  However,  there  is  still  room  for  improvement. 
Some  new  business  is  being  received  by  the  manufac- 
turers, but  the  volume  of  unfilled  orders  is  very  large. 
The  new  prices  which  went  into  effect  November  1  as 
a  result  of  the  advances  granted  in  wages  have  not  de- 
terred buying  in  the  least. 


During  the  early    part  of  the  sum- 
Pittsburgh  and     mer,  before  prices  advanced  to  pres- 
Vicinity  ent  levels,  department  store  buyers 

bought  liberally  for  their  holiday 
trade,  with  the  result  that  the  demand  just  now  is  some- 
what slow.  The  blank  business,  which  has  been  ex- 
ceptionally active,  shows  a  slight  decrease.  Demand 
for  gas  and  electric  portables  is  firm.  No  business  is 
being  accepted  by  glass  manufacturers  for  1918  delivery 
pt  at  prices  prevailing  at  the  time  of  shipment. 
A  slightly-increased  activity  is  noted  in  the  demand  for 
ighting  glassware. 


STILL     EXPANDING. 


I'lIK  business  of  the  Horace   C.  dray  Co.,  agents  for 
1         ore  factories   than  any  other   concern  of  repre- 
in  the  New    Vorlt  market,  having   outgrown 
••■sent   quarters,  a  has   been   obtained    of  a 

j  the  third  floor  of  the  Fifth  Avenue  Build- 
floor  above  thai  at  present  i  d).     Here 
■       .'  .    b   we  eight  rooi             og    them  over  double 


the  space  they  now  enjoy  and  affording  ample  display 
and  office  room,  as  well  as  spacious  quarters  for  stor- 
age. Contracts  have  been  placed  for  the  fixtures  and 
equipment,  and  they  expect  to  have  everything  in  apple- 
pie  order  by  January  1. 


GOODS  RELEASED  AT  ROTTERDAM. 


A  MONG  the  concerns  whose  goods,  detained  at  Rot- 
■*■  *-  terdam,  have  been  released,  as  per  our  announce- 
ment last  week,  are  the  following  : 

American  Bead  Co.,  6  cases  glassware,  valued  at 
16,880  florins. 

Basket  Importing  Co.,  409  cases  toys,  earthenware, 
basketware,  etc.,  valued  at  16,856  florins. 

Gustav  G.  Berger,  16  cases  china,  valued  at  2,- 
930  30  marks. 

L.  D.  Bloch  &  Co.v  2  cases  china,  valued  at  94 
florins. 

Geo.  Borgfeldt  &  Co.,  toys,  crockery,  etc.,  valued 
at  1,211,455  marks. 

George  H.  Bowman  Co.,  Cleveland,  106  cases  por- 
celain, 8,960  florins. 

Butler  Bros.,  109  cases  toys  and  crockery,  10,900 
florins. 

Ebeling  &  Reuss,  24  cases  pcrcelain,  2,914.20 
marks. 

Marshall  Field  &  Co.,  1,378  packages  toys,  glass- 
ware, porcelain,  silverware,  basketware,  bronzeware, 
metalware,  fancy  goods,  etc.,  value  to  be  ascertained. 

Rudolf  Gaertner,  58  packages  porcelain  and  toys, 
6,360  florins. 

Gimbel  Bros.,  34  cases  toys,  5,022  florins. 

Otto  lioetz,  463  cases  crockery,  101,544.48  marks; 
156  cases  glass,  36,822.54  kronen. 

Graham  &  Zenger,  211  cases  glass  and  173  cases 
porcelain,  110,350  florins. 

Kinney  &  Levan  Co.,  Cleveland,  124  packages  por- 
celain, 19,496  florins. 

William  Koch  Importing  Co.,  Baltimore,  95  cases 
toys,  9,278.67  marks. 

S.  S.  Kresge  Co.,  1,300  packages  porcelain,  wood- 
enware,  toys,  earthenware,  tinware,  metalware,  etc., 
123,552  florins. 

F.  A.  O.  Schwartz,  19  cases  toys,  3,003  florins. 

C.  Silverman,  54  cases  porcelain,  7,000  florins;  823 
cases  toys  and  crockery,  47,172  florins. 

Sibley,  Lindsay  &  Curr  Co.,  Rochester,  N.  Y.,  38 
cases  toys,  crockery,  etc.,  glassware,  3,649  florins. 

L  Straus  &  Sons,  2,571  packages  porcelain,  earth- 
enware, glassware,  metalware  and  toys,  valued  at  226,- 
129.91  marks.  197,914  67  kronen,  and  12,155.75  florins. 

Strobel,  Wilken  &  Co.,  450  packages  toys,  dolls 
and  porcelain,  76,780  marks. 

S.  Thanhauser,  Philadelphia,  170  cases  toys  and 
glassware,  23,529  22  marks. 

B.  Tomby,  170  cases  porcelain,  18,175.78  marks. 

Louis  Wolf  &  Co.,  4,771  cases  toys,  chinaware, 
etc.,  683,038.31  marks. 

Dohrman  Commercial  Co.,  San  Francisco,  111 
cases  porcelain,  7,982  florins. 

John  V.  Farwell  Co.,  Chicago,  45  cases  toys  and 
crockery  3,648.33  marks. 

Pitkin  &  Brooks,  Chicago,  obtained  a  permit  for 
the  movement  of  goods  of  so  called  enemy  origin  the 
nature  of  which  is  not  stated. 

The  goods  will  be  sent  over  as  soon  as  ships  can  be 
found  available  for  the  purpose, 
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Room  still  exists  for  the  increasing- 
East  Liverpool     of  production  in  the  potteries.  While 
and  Vicinity       the  majority  of  the  operatives  show 
a  greater  willingness  to  work  stead- 
ily than  before   the   strike,  a  few   are  found   here  and 
there  who  still  like  to  "take  a  day."     However,  in  all 
potteries  hereabouts  the  employees  as  a  rule  are  show- 
ing more  activity,  being   anxious  to  make   up  for  their 
losses  during  the  recent  idle  spell. 

*     • 

A  special  meeting  of  the  packers  was  held  here  a 
few  days  ago  to  enlist  every  packer  in  the  district  as  a 
member  of  the  local  union.  It  is  said  that  all  but  two 
now  belong  to  the  organization. 

*  • 

Joseph  Davis,  of  the  Knowles,  Taylor  &  Knowles 
sales  force,  has  closed  his  Chicago  exhibit  and  is  en 
route  to  the  Pacific  Coast  with  the  1918  line  of  dinner- 
ware. 

At  the  regular  meeting  of  the  Potters'  Club  held  in 
the  Ft.  Pitt  Hotel,  Pittsburgh,  last  week  the  fuel  situa- 
tion was  the  subject  of  earnest  discussion. 

*  • 

Buyers  visiting  the  market  recently  were  Leon 
Neubrik,  for  Crowley,  Milner  Co.,  Detroit;  Henry  Von 
Hagel,  for  Sears,  Roebuck  &  Co.,  Chicago;  S.  L.  Sol- 
berg,  for  Sioux  City  (la.)  Crockery  Co.;  Joseph  Watte, 
for  Butler  Bros.,  New  York;  W.  F.  Newberry,  for 
Woolworth's,  New  York;  Mr.  Deubert,  for  Montgomery, 
Ward  &  Co.,  Chicago;  J.  H.  Miller,  Huntington,  W. 
Va.;  Bert  Day,  for  Cook-Laurance  Crockery  Co.,  Cedar 
Rapids,  Iowa;   Mr.  Sexton,  for  Phillips  &  ButtorfT  Mfg. 

Co.,  Nashville,  Tenn. 

*  * 

During  the  recent  pottery  strike  some  men  left  the 
district,  but  since  matters  have  been  adjusted  not  a  few 
of  these  have  written  factory  managers  inquiring  if 
their  former  positions  were  still  available. 

*  * 

In  accordance  with  the  degree  of  their  efforts  to 
disrupt  the  National  Brotherhood  of  Operative  Potters 


the    Executive  Board  of  that  organization  levied  fines 
against  certain  members  ranging  from  $25  to 


At  the  meeting  of  the  Western  Standing  Commit- 
tee in  the  rooms  of  the  Potters'  Association  last  Monday 
night  an  amicable  agreement  was  reached  on  all  ques- 
tions up  for  settlement. 

*  * 

Through  the  courtesy  of  the  Smith- Phillips  China 
Co.  the  Elks  Club  here  is  in  receipt  of  a  complete  din- 
ner service  for  its  grill  room.  The  decoration  is  the 
new  "Cuckoo"  pattern,  to  be  featured  by  this  concern 
in  1918.  The  under  side  of  the  ware  bears  the  inscrip- 
tion in  gold  :  "Presented  to  B.  P.  O.  E.  No.  258  by  the 
Smith-Phillips  China  Co." 

»      * 

Three  Dressier  tunnel  kilns  are  being  built  at 
Sebring,  O.,  by  the  Limoges  China  Co;  They  will  be 
the  first  of  the  type  installed  in  any  general  ware  pot- 
tery, although  one  is  in  successful  operation  in  a  sani- 
tary ware  plant  at  New  Castle,  Pa. 

»     # 

The  Shenango  China  Co. ,  at  New  Castle,  Pa. ,  plans 
to  open  a  grocery  and  provision  store  for  the  benefit  of 
its  employees.  The  merchandise  will  be  sold  at  cost, 
plus  freight  and  handling  charges. 

*  * 

Pottery  manufacturers  in  this  district  say  they 
could  use  a  lot  more  men.  The  effects  of  the  draft  and 
enlistments    have    been    sorely    felt   in    a    number    of 

plants. 

*  * 

John  Stamm,  for  many  years  factory  superinten- 
dent for  the  National  China  Co.,  and  more  recently  of 
the  sales  force  of  the  Croxall  Chemical  and  Supply  Co., 
assumed  the  factory  management  of  the  D.  E.  McNicol 
pottery  at  Clarksburg,  W.  Va.,  last  Monday. 

*  #■ 

Cecil  E.  Taylor,  of    the    Taylor,  Smith    &    Taylor 

Pottery  Co.  sales  force,  spent  the  early  part  of  the  week 

at  the  home  office. 

»      « 

H.  P.  Knoblock,  general   manager  of  the  Potters' 
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Co-Operative  Co. ,  has  returned  from  a  business  trip  to 
New  York. 


REFUSES     TO     PAY     GERMANS. 


IN  defending  a  suit  brought  by  the  Sailors'  Toy  Co., 
of  Hoboken,  N.  J.,  to  recover  $1,020  alleged  to  be 
due  for  goods,  counsel  for  Margaret  J.  Stout,  of  Bos- 
ton, contended  that  the  company  was  organized  and 
financed  by  the  Imperial  German  Government,  that  the 
plaintiffs  were  German  citizens  and  enemy  aliens,  and 
therefore  the  action  could  not  be  maintained.  The  com- 
pany was  formed,  counsel  said,  to  give  employment  to 
German  sailors  interned  in  the  United  States,  and  the 
German  Governmpnt  received  a  share  of  the  profits. 
The  court  reserved  decision. 


OBITUARY. 


HUGO  H.  FREUDENFELS,  well  known  in  the  trade 
through  his  association  with  the  wholesale  and 
retail  china  and  glassware  business  for  a  number  of 
years,  died  very  suddently  from  heart  failure  last 
Wednesday  night  in  his  forty-sixth  year.  He  was  ap- 
parently enjoying  his  usual  state  of  health,  having  called 
at  one  of  the  wholesale  houses  to  place  an  order  on  the 
morning  of  the  day  he  died.  In  the  evening  he  at- 
tended a  political  meeting,  during  which  he  complained 
of  feeling  ill.  He  was  taken  to  a  nearby  drug  stoie, 
where  an  ambulance  was  summoned,  but  the  end  came 
before  it  arrived. 

During  his  business  career  Mr.  Freudenfels  was 
with  Koscherak  Bros.,  later  going  with  Bawo&  Dotter, 
where  he  had  charge  of  the  glassware  department.  He 
left  there  to  go  into  business  for  himself,  having  been 
one  of  the  organizers  of  the  Art  China  Import  Co., 
which  failed  after  a  comparatively  short  life.  At  the 
time  of  his  death  Mr.  Freudenfels  was  with  the  125th 
street  store  of  Ludwig  Baumann  &  Co.,  where  he  as- 
sisted in  the  management  of  the  china  and  glassware  de- 
partments. He  leaves  a  widow  and  one  married 
daughter.  

William  Carr,  potter  and  pottery  salesman,  died  at 

his  home  in  East  Orange,  N.  J.,  on  Monday.     He  was  a 

t  James  Carr.  a  pioneer  potter  of  New  York,  who 

formerly  had  a  targe  plant  on  West    Thirteenth  street, 

/tier  of  Thomas  Carr,  of  the  Carr  China  Co., 

,u.  W.  Va.     William  Carr  was  brought    up  with 

•her  and  brother    in  the    pottery,  and    afterwards 

foi   various   fil  lling    crockery.      He  gave 

■.   and    went    on   the   road   selling  lumber. 

He  v.  od    potter   a   good  salesman,    and  an  all- 



a    former   iraportel    of    decalcomania, 


and  one  of  the  pioneers  in  the  business,  died  at  his  home 
in  this  city  on  Tuesday  of  pneumonia,  in  his  eighty- 
second  year.  Mr.  Palm  was  in  business  in  New  York 
for  many  years  prior  to  his  retirement  several  years 
ago,  and  is  said  to  have  amassed  a  fortune.  He  was 
born  in  Germany,  and  came  to  this  country  when  he 
was  eighteen.  He  was  an  uncle  of  Otto  Palm,  Jr.,  of 
Palm  Bros.,  in  the  same  business  on  Murray  street,  but 
had  no  connection  with  that  concern. 


HONESDALE    NOTES. 


THE  McKanna  Cut  Glass  Co.  is  working  full  time. 
*       John  McKanna  reports  that  they  have  plenty  of 
orders,  but  find  it  difficult  to  obtain  blanks. 


T.  B.  Clark  &  Co.  are  working  to   capacity  filling 
holiday  orders.  

The  Irving  Cut  Glass  Co.  is  working  ten  hours  per 
day  and  has  all  the  business  it  can  take  care  of. 


The  Krantz-Sell  Co.  are  working  overtime  in  an 
endeavor  to  complete  and  deliver  promptly  their  many 
holiday  orders.  The  company's  Barry ville,  N.  Y., 
shop  is  also  being  operated  to  its  full  capacity. 


The  Kupfer  Cut  Glass  Co.  is  enjoying  a  steady 
business  and  has  a  large  force  at  work.  The  large 
three-story  brick  building  is  now  undergoing  renova- 
tion.   

At  a  recent  meeting  of  the  stockholders  of  the  Clin- 
ton Cut  Glass  Co.,  Aldenville,  it  was  decided  to  offer 
the  stock  and  fixtures  for  sale.  The  plant,  which  is  one 
of  the  best  equipped  in  this  section  of  the  country,  can 
be  rented  at  a  reasonable  rate.  The  shop  is  operated 
by  water  power  and  generates  its  own  electricity  for  il- 
lumination. 

Thomas  McKenna,  father  of  Charles  and  William, 
of  the  McKenna  Bros.  Sales  Corporation,  New  York,  is 
critically  ill  at  his  home  here,  having  suffered  a  para- 
lytic stroke.  

Albert  R.  Krantz,  son  of  John  E.,  of  the  Krantz- 
Sell  Co.,  is  a  corporal  in  Company  F,  103d  United 
States  Engineers,  Camp  Hancock,  Ga.  Prior  to  enlist- 
ing Corporal  Krantz  was  a  traveling  salesman  for  the 
company. 


MORE     SUBSCRIBERS. 


rPO  the  list    published  last  week  of  those  in  the  trade 
'       who  subscribed  to  the  Second  Liberty  Loan  should 
be  added  Oilman  Collamore  &  Co.  $50,000,  and  Edward 
Boote  and  employees  $4,600. 


I  MM  II I  MM  II  mill  I  Mill  Hill  II 


Compared  with  previous  years,  less 

Pittsburgh  and    holiday  orders  are  being  shipped  at 

Vicinity  this    time    by    glass  manufacturers 

than  ever  before,  owing  to  the  fact 
that  buyers  have  largely  anticipated  their  wants.  Sales- 
men who  have  recently  returned  from  trips  tell  of  the 
heavy  holiday  stocks  all  department  stores  are  now 
carrying.  Late  holiday  shipments  are  bound  to  be  sub- 
ject to  delay  because  of  the  congested  condition  of  the 
railroads,  and  the  wisdom  of  early  buying  has  again 
been  demonstrated.         

It  is  likely  that  the  Superior  Glass  Co.,  at  Martin's 
Ferry,  O.,  which  is  now  manufacturing  lantern  globes 
in  the  former  Haskins  plant,  will  enter  the  lighting 
glassware  business  within  the  next  few  months. 


Clyde  Hartman,  for  several  years  traveling  through 
the  Middle  States  for  the  United  States  Glass  Co. ,  has 
been  transferred  to  the  Chicago  office. 


Shortage  of  gas  is  already  being  experienced.  It 
will  be  remembered  that  the  Manufacturers'  Heat  and 
Light  Co.  recently  notified  manufacturers  that  only  half 
their  usual  supply  would  hereafter  be  guaranteed. 
After  January  1  none  at  all  is  expected. 


While  some  inquiries  concerning  1918  lines  have 
been  received,  and  a  few  orders  placed,  no  prices  are 
given.  Owing  to  the  constant  increase  in  the  cost  of  raw 
materials  manufacturers  cannot  tell  what  the  rates  will 
be  six  weeks  hence.       

The  labor  shortage  is  becoming  more  acute  in  all 
glass  factories,  and  with  another  draft  call  in  sight  the 
future  holds  out  no  hope  of  improvement.  While  much 
female  help  is  being  employed,  there  is  some  labor  that 
women  cannot  perform. 


Among  buyers  here  recently  were  T.  G.  Havvkes, 
of  the  Hawkes  Cut  Glass  Co.,  Corning,  N.  Y.;  and  Mr. 
Reitz,  for  C.  E.  Wheelock,  Peoria,  111. 


home  after  making  late  fall  trips  for  the  United  States 
Glass  Co.  

Some  of  the  larger  buyers  of  staple  glassware  have 
been  placing  very  heavy  orders  of  late  for  blown  and 
pressed  tumblers,  jugs  and  packers'  items,  with  the 
thought  in  mind  that  at  least  a  part  of  their  shipments 
will  come  through. 

Because  of  the  high  prices  there  has  been  a  marked 
falling  off  in  the  demand  for  glassware  for  premium 
purposes  this  season. 

Initial  orders  for  the  new  "Vitroglas"  restaurant 
line  of  the  United  States  Glass  Co.  are  good,  and  inter- 
est in  the  ware  is  increasing.  Additional  items  are  to 
be  added  during  the  next  few  weeks. 


A  slight  improvement  is  reported  this  week  in  the 
railroad  situation.  There  is  a  change  for  the  better  in 
the  movement  of  carlots.  Still,  on  the  whole  the  trans- 
portation problem  is  far  from  being  solved. 


Samuel  Frazier  and   Walter   Jones   have  returned 


Since  the  Government  has  readjusted  the  price  of 
coal  in  the  Western  Pennsylvania  and  Ohio  districts 
the  tension  has  been  greatly  relieved.  In  the  Ohio  ter- 
ritory prices  have  been  advanced  at  the  mine  to  a  range 
of  from  $2.60  to  $4  per  ton.  As  soon  as  lake  naviga- 
tion closes  glass  manufacturers  say  that  more  coal  will 
be  available  for  local  use,  and  that  no  shortage  will  ex- 
ist, provided  cars  are  available. 


The  Fostoria  Glass  Co.'s  factory  and 

Moundsville,     the  United  States  Stamping  Co.  's  plant 

W.  Va.  were  temporarily  idle  early  last  week 

on  account  of  the  shortage  of  gas. 
The  failure  of  the  Manufacturers'  Light  and  Heat  Co. 
to  furnish  sufficient  gas  during  the  past  two  winters  for 
the  operation  of  the  plants  in  cold  weather  caused  both 
concerns  to  install  gas  producers  and  manufacture  gas 
from  coal.  For  the  past  month,  however,  their  coal 
supply  has  been  cut  off. 
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WHAT     WILL     HE     DO     WITH     'EM? 


' '  HE  not  deceived  by  angel-faced  office  boys  !  "  says 
■D  Wm.  R.  Noe.  As  the  result  of  hiring  an  overly- 
honest-looking:  chap  last  Monday  Wm.  R.  Noe  &  Sons 
are  out  forty  dollars'  worth  of  merchandise.  On  Tues- 
day he  was  sent  out  with  a  number  of  C.  O.  D.  pack- 
ages calling  for  amounts  of  less  than  five  dollars,  each 
time  returning  so  promptly  with  the  money  that  the 
members  of  the  firm  congratulated  themselves  upon  a 
"real  find. ' '  Here  was  a  boy  who  gave  excellent  prom- 
ise of  rising  in  the  world,  and  they  decided  to  give  him 
every  opportunity  to  do  so.  This  was  evidently  just 
what  he  was  waiting  for.  On  Wednesday  he  was  given 
a  package  of  candle  lamps  worth  forty  dollars  to  de- 
liver to  R.  H.  Macy  &  Co.  He  is  still  "on  his  way," 
and  all  efforts  to  find  him  have  proved  futile. 


AT     CHICAGO. 


1AHE  crockery  and  glass  trade  has  displayed  all-around 
improvement  during  the  past  week.  Buyers  from 
out  of  the  city  were  more  numerous  than  for  sometime. 
The  collapse  of  the  potters'  strike  and  the  probability 
of  a  long  respite  from  labor  troubles  have  aroused  fresh 
hope  in  the  breasts  of  those  who  are  interested  in 
domestic  dinnerware.  Department  store  buyers  who 
have  seen  their  lines  shot  to  pieces  as  a  result  of  the  in- 
ability of  the  potteries  to  fill  orders  are  now  loading  the 
mails  and  keeping  the  wires  hot  with  messages  asking 
when  they  are  going  to  receive  goods. 

* 

The  glass  factories  are  making  fairly  prompt  ship- 
ments, although  those  plants  which  are  located  off  the 
main  trunk  lines  are  finding  it  difficult  at  times  to  get 
cars.  The  demand  for  all  kinds  of  glassware  is  fairly 
good.  Some  of  the  agents  here  claim  they  are  doing  a 
big  business,  while  others  are  inclined  to  complain  a 
little.  #      , 

Thomas  Lohr,  manager  of  the  St.  Louis  branch  of 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  was  a  caller 
at  the  Chicago  office  of  the  company  during  the  week. 

•  » 

Albert  Pick,  of  Albert  Pick  &  Co.,  has  purchased 
the  New  Gault  Hotel,  at  West  Madison  street  and  the 
Chicago  river,  for  $150,000. 

» 

The  daughter  of    E.  A.  Hinrichs,  local  representa- 
|  the  Onondaga  Pottery  Co.,  Syracuse,  N.  Y.,  was 
ma:  week. 

A  bad  job  of  plumbing;  in  the  Shops  Building 
caus,.  i  pipe    to  burst  last  week,  with  the  result 


that  the  place  became  flooded  over  night,  and  some 
plastering  fell,  damaging  the  samples  and  tables  of  the 
Gragg-Mielke  Co.  The  debris  was  quickly  cleared 
away,  however,  and,  aside  from  being  inconvenienced, 
the  company    suffered    little    from    the  interruption  to 

business. 

*  » 

Harry  Sexias,  who  represents  Edward  Boote  & 
Co.,  New  York,  was  registered  at  the  Palmer  House 
last  week. 

Montgomery,  Ward  &  Co.  have  leased  the  ware- 
house building  at  1043  Kingsbury  street  for  storage  and 
manufacturing  purposes. 

•  § 

The  24- Karat  Club  is  on  the  rampage  again.  Last 
winter  this  organization,  composed  of  retail  jewelers, 
was  successful  in  forcing  a  number  of  china  and  cut 
glass  clubs  out  of  business  owing  to  the  exposure  of 
their  business  methods,  which  resembled  those  of  a  lot- 
tery. A  number  of  them  have  resumed  operations  on 
the  pre-installment  basis,  which  is  within  the  law,  and 
it  is  predicted  that  the  efforts  to  have  them  declared  il- 
legal will  meet  with  defeat. 

* 

The  sale  of  glassware  to  candy  manufacturers  here 
has  fallen  off  greatly,  owing  to  the  heavy  restrictions 
which  the  government  has  placed  on  confectioners  in 
regard  to  the  use  of  sugar.  They  are  allowed  to  use 
only  fifty  per  cent  of  the  amount  they  used  last  year. 

*  • 

Passow  &  Sons,  dealers  in  bar  glassware  and  fix- 
tures, passed  out  of  business  this  week  with  the  auction 
sale  of  assets  ordered  by  Frank  M.  McKey,  trustee, 
following  an  adjudication  in  bankruptcy. 

*  * 

John  Fisher,  representing  A.  Gredelue,  importer 
of    "Baccarat"    glassware,   was  calling   on    the    trade 

here  last  week 

•  # 

E.  E.  Ault,  with  Earl  W.  Newton  and  Associates, 
left  last  week  on  a  trip  to  the  factories  represented  by 
the  concern,  stopping  en  route  to  visit  his  former  home 
near  Indianapolis. 

William  Howell,  of  Pitkin  &  Brooks,  who  has  just 
returned  from  Japan,  says:  "I  found  conditions  very 
much  the  same  as  when  I  was  there  a  year  ago.  Every- 
body is  working  hard  to  make  all  the  money  possible 
out  of  the  war.  However,  the  cost  of  everything,  par- 
ticularly transportation,  is  much  higher  than  a  year 
ago.  There  is  more  space  in  Pacific  bottoms  than 
then,  but  the  rate  is  so  high  that  it  is  almost  out  of  the 
question  to  transport  pottery,  and  a  great  deal  is  being 
stacked  up  awaiting  more  favorable  conditions." 

•  • 

Marshall  Field  &  Co.  will    name    within    the    next 
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few  days  a  successor  to  E.  Grant  Garnsey.late  head  of  the 
pottery,  glassware  and  art  goods  department.  An  as- 
sistant buyer  whose  rise  in  the  service  of  the  company 
has  been  rapid  is  mentioned  as  a  likely  candidate  by 
his  friends  in  the  trade. 

•  • 

Milton  J.  Rogers,  manager  of  the  Chicago  branch 
of  the  Cambridge  (O.)  Glass  Co.,  spent  several  days 
last  week  calling  on  the  trade  in  Milwaukee. 

•  • 

C.  E.  R.  Roehling,  of  Pitkin  &  Brooks,  who  for- 
merly traveled  in  Germany  as  foreign  buyer,  and  is 
keenly  interested  in  the  European  situation,  says  that 
in  spite  of  the  Italian  reverse  he  does  not  believe  Ger- 
many can  possibly  hold  out  against  the  forces  arrayed 
against  her  much  more  than  a  year. 


WE     WILL     HAVE     COAL     ENOUGH. 


NOT  only  food,  but  fuel,  is  a  vital  need  of  this  coun- 
try and  of  our  allies — coal  to  run  the  ships  and 
railroads,  to  feed  the  iron  furnaces  and  furnish  steam 
for  all  the  manufacturing  plants;  coal  in  greater  quan- 
tities than  have  ever  before  been  mined  in  any  part  of 
the  world — and  this  need  is  being  met  in  truly  Ameri- 
can fashion  by  the  operators  and  owners  of  the  mines 
and  by  the  diggers  of  coal.  With  these  words  Secre- 
tary Franklin  K.  Lane  began  his  statement  regarding 
the  coal  situation  as  reported  to  him  by  the  statisticians 
of  his  department. 

The  production  of  coal  in  the  United  States  last 
year,  he  continued,  was  ihe  greatest  in  the  history  of 
the  country-  A  new  record,  however,  was  set  for  the 
first  six  months  of  this  year,  fully  270,000,000  tons  of 
bituminous  coal  being  produced  since  Jan.  1,  thus  ex- 
ceeding the  output  of  the  first  six  months  of  last  year 
by  about  $20,000,000  tons.  Even  better  news  is  that 
the  limit  has  not  yet  been  reached,  for  as  the  railroads 
are  able  to  work  out  to  better  advantage  the  problem  of 
car  supply  and  give  to  the  mines  greater  facilities  for 
transporting  their  product  to  market,  the  supply  of  coal 
that  reaches  the  consumer  will  be  in  steadily  increasiug 
quantities.  In  the  early  months  of  1917,  because  of  the 
congestion  of  the  railroads  and  the  difficulties  of  trans- 
portation, the  production  of  bituminous  coal  fell  behind 
the  high  mark  set  in  January  and  February  a  year  ago. 
As  a  result  of  the  patriotic  and  earnest  endeavor  of  the 
railroad  officials  and  the  coal  operators  and  representa- 
tives of  mine  workers  who  have  volunteered  their  ser- 
vices to  the  Federal  government  in  this  emergency,  pro- 
duction has  been  speeded  up  within  the  last  few  months, 
and  the  output  of  soft  coal,  which  in  May  exceeded  all 
previous  records,  was  surpassed  in  June. 

Despite  the  extra  demand  in  this  country   and  the 


urgent  needs  of  our  allies,  no  one  with  the  fact  before 
him  can  doubt  that  the  coal  industry,  under  the  careful 
guidance  of  those  now  directing  its  welfare,  will  be  able 
to  supply  all  needs. 

The  difficulty  of  distribution,  now  so  great,  will  be 
intensified,  however,  in  the  coming  winter  months. 
Just  as  the  consumers  of  foodstuffs  are  being  urged  to 
eliminate  all  waste  and  to  practice  sensible  economy, 
so  the  consumers  of  coal  must  do  their  share  in  work- 
ing out  the  coal  problem  by  unloading  every  coal  car  as 
fast  as  it  is  received  and  in  improving  their  plants  so  as 
to  utilize  the  heat  value  of  the  coal  that  reaches  their 
bins.  In  stopping  the  coal  panic  and  in  expediting  a 
condition  of  fuel  efficiency  every  consumer  can  do  his 
bit. 


HEARING     ON     CUSTOMS     LAWS. 


THE  United  States  Tariff  Commission  gave  a  public 
hearing  at  the  Custom  House  on  Monday  to  re- 
ceive suggestions  for  changes  in  the  customs  adminstra- 
tive  laws.  The  Tariff  Commission  has  made  a  pre- 
liminary report  on  this  subject,  which  later  may  form 
the  basis  of  recommendations  to  Congress.  The  com- 
mission desires,  however,  to  obtain  the  ideas  of  manu- 
facturers, importers,  and  customs  attorneys  before  going 
to  Congress. 

One  of  the  subjects  taken  up  was  whether  the  pres 
ent  system  of  assessing  ad  valorem  duties  on  foreign 
market  values  should  be  changed  in  favor  of  the  Ameri- 
can or  domestic  selling  price.  William  Burgess,  vice- 
president  of  the  United  States  Potters'  Association, 
spoke  in  favor  of  the  change.  On  the  proposition  to 
abolish  the  present  additional  duties  in  undervaluation 
cases  it  was  set  forth  that  many  honest  importers  are 
penalized  for  undervaluations  for  which  they  are  not  re- 
sponsible. 

The  discussions  brought  out  a  wide  difference  of 
opinion  regarding  the  advisability  of  the  proposed 
changes. 


HERO     LAND," 


New  York,  Nov.  5. 
Editor  Crockery  and  Glass  Journal. 

We  shall  have  a  booth  in  our  section  devoted  to  the 
sale  of  crockery  and  glass,  and,  while  we  have  had  some 
liberal  donations  from  leading  firms,  there  will  not  be 
sufficient  stock  to  carry  the  booth  for  nineteen  days, 
commencing  November  24,  during  which  "Hero  Land'1 
will  run. 

You,  of  course,  know  about  the  wonderful  relief 
work  this  organization  has  been  carrying  on  for  three 
years,  and  we  trust  you  will  aid  us  in  our  endeavor  to 
secure  the  very  much  needed  funds  through  this  bazaar 
by  publishing  this  appeal  in  your  columns  for  donations. 
Very  truly  yours, 

Anne  Morgan, 
Treasurer  American  Fund  for  French  Wounded. 
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REPORTS  from  East  Liverpool  are  to  the  effect  that 
the  men  who  left  the  potteries  to  go  into  other 
lines  are  returning.  This  bears  out  our  contention  that 
potters,  who  have  easy  times  as  compared  with  work- 
ers in  other  industries,  are  not  likely  to  desert  their 
calling  permanently.  Those  who  have  tried  outside 
work  have  probably  learned  a  lesson  which  they  will  do 
well  to  pass  along. 


THOSE     RELEASED     GOODS. 


LAST  week  we  announced  that  arrangements  had 
been  made  to  release  the  American-owned  Ger- 
man goods  lying  at  Rotterdam.  Elsewhere  in  this  issue 
may  be  found  a  list  of  such  owners  as  are  interested  in 
the  lines  we  represent,  together  with  the  values  of  the 
wares  released.  •  The  preposterous  claims  that  there 
were  $50,000,000  worth  of  goods  stored  in  Rotterdam 
are  now  shown  to  be  false.  There  are  not  more  than 
$2,000,000  worth  of  all  kinds,  and  of  these  china,  glass- 
ware and  toys  form  only  a  small  part. 

The  next  thing  is  to  get  ships  to  bring  them  over. 

.•':■-,  will  be  welcome,  of  course;  but  their  advent 

will  have  no  appreciable  effect  on  the    market.     There 

is  such  a  dearth  here  that  they  will  1  e  absorbed  without 

causing  a  ripple. 

have  held    all  along  that  there  were  very  few 

up  goodi  in  the   German  potteries   available  for 

this  market,  and   it  will  b<  bsfore    Germany  can 

ice  any  lar^e  quantity  of  china  for  American  con- 


sumption. Her  man  power  has  been  reduced  to  such 
an  extent  that  not  more  than  fifty  per  cent  of  the  old- 
time  potters  will  be  able  to  work,  and  her  home  con- 
sumption will  take  the  bulk  of  all  her  potteries  can 
make.  Besides,  prices  will  be  so  much  higher  that  she 
will  never  be  the  competitor  she  has  been.  It  is  true 
that  goods  which  formerly  went  to  England  and  France 
will  be  available  for  this  market  for  a  while,  as  the  feel- 
ing in  those  two  countries  is  so  bitter  that  all  German 
goods  will  be  taboo  there  for  a  long  time.  There  is 
something  of  that  feeling  here,  too;  but  time  will  efface 
it,  and  in  five  years  or  so,  if  Germany  can  supply  the 
needs  of  our  people,  they  will  again  buy  her  merchan- 
dise. In  the  meantime  it  is  up  to  our  manufacturers  to 
make  the  most  of  their  opportunities. 


PERSONAL. 


0 


NE  of  the  men  deserving  a  medal  for  good  work 
in  the  trade's  campaign  for  the  Liberty  Loan 
is  Alfred  B.  Gunthel.  While  several  exceeded 
him  in  the  amounts  of  money  turned  in,  it  is 
doubtful  if  any  approached  his  record  of  ninety- 
eight  individual  subscriptions. 


Guy  Hawthorn,  with  John  Wanamaker,  Philadel- 
phia, was  in  the  downtown  district  on  Wednesday. 
He  said  business  was  good  with  him  and  would  be  bet- 
ter if  wares  were  delivered  more  promptly,  particularly 
matchings.  He  carries  a  large  number  of  dinnerware 
patterns,  and  if  he  is  short  two  or  three  items  on  a 
number  of  sets  it  means  tieing  up  a  lot  of  capital. 

It  is  rather  suspicious,  to  say  the  least,  to  show  up 
the  day  after  election  unable  to  walk  without  the  assis- 
tance of  a  cane;  and  if  it  were  any  other  than  "Joe" 
Macauley  the  story  accounting  for  it  would  probably  be 
scouted.  But  being  a  perfectly  good  member  of  the  Y. 
M.  C.  A.,  no  one,  of  course,  doubts  "Joe's"  statement 
that  he  strained  the  ligaments  of  his  leg  playing  hand- 
ball on  Monday  night. 

After  enjoying  several  days'  sport  among  the  hills 
of  Pike  County,  Pa.,  J.  Meredith  Miller  returned  on 
Sunday  with  a  fine  lot  of  patridge,  rabbits,  etc.,  as  evi- 
dence of  his  marksmanship. 

Axel  C.  Hanes,  of  C.  Dorflinger  &  Sons'  traveling 
staff,  returned  last  Saturday  from  a  Western  trip  during 
which  he  rolled  up  a  very  satifactory  amount  of  busi- 
ness. 

Frederick  D.  Farrell,  with  the  New  York  office  of 
La  Porcelaine  Limousine,  for  which  Alfred  G.  Moment 
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is  agent,  completed  twenty-five  years  of  service  in  the 
crockery  trade  this  week.  He  went  with  P.  H.  Leon- 
ard on  November  8,  1892,  remained  until  Mr.  Leonard 
retired,  and  continued  with  his  successors,  Blakeman 
&  Henderson.  For  two  years  he  was  with  a  glass  firm, 
and  then  became  associated  with  Mr.  Moment. 

E.  Appelbaum,  office  manager  for  Oscar  O.  Fried- 
laender,  Inc.,  returned  last  Friday  from  a  trip  through 
the  New  England  States  and  Pennsylvania — his  first 
experience  as  a  traveling  salesman.  The  results  he 
obtained  demonstrate  that  he  can  sell  goods  quite  as 
capably  as  he  looks  after  the  office  details. 

O.  H.  Sebring,  president  of  the  French  China  Co. 
and  of  the  Saxon  Chjna  Co.,  Sebring,  O.,  was  in  town 
this  week  conferring  with  E.  V.  Weis,  New  York  agent 
of  the  Saxon  China  Co.  Mr.  Sebring  is  arranging  to 
spend  the  winter  at  Miami,  Florida,  where  he  has  a 
handsome  estate. 

We  are  more  than  glad  to  announce  that  Ed.  Craig, 
manager  of  the  United  States  Glass  Co. 's  New  York 
office,  who  has  been  very  seriously  ill  with  pneumonia, 
begins  to  show  signs  of  improvement.  He  has  had 
several  good  days  during  the  past  week,  and  his  physi- 
cian is  considerably  encouraged  over  his  condition. 

* 

Axel  G.  Lober,  local  manager  for  the  Royal  Co- 
penhagen Porcelain  Co.,  divided  his  time  between  Bos- 
ton and  Washington  last  week  and  secured  good-sized 
orders  in  both  cities. 

Frederick  Skelton  spent  last  week  making  a  tour 
of  the  factories  he  represents  here,  and  reports  them 
all  filled  to  overflowing  with  business.  He  said  that 
the  female  help  being  utilized  wherever  possible  has 
aided  to  quite  some  degree  in  solving  the  problem  of 
of  the  scarcity  of  male  workers. 

George  Casey,  of  C.  Dorflinger  &  Sons'  office  staff, 
was  called  to  the  colors  this  week,  and  is  now  at  Camp 
Upton  learning  to  be  a  soldier. 

E.  W.  Hammond  returned  on  Sunday  from  a  visit 
to  the  Knowles,  Taylor  &  Knowles  plant  at  East  Liver- 
pool. 

Walter  Jones,  traveling  representative  for  the 
United  States  Glass  Co.,  Pittsburgh,  spent  several  days 
in  New  York  this  week. 

Harry  Pickhardt,  formerly  with  the  New  York 
office  of  the  Phoenix  Glass  Co.,  now  in  business  for 
himself  as  manufacturers'  agent,  has  the   sympathy  of 


the  trade  in  the  death  of  his  wife,  which  occurred  at 
their  home  in  this  city  on  Tuesday  of  this  week,  after 
an  illness  of  several  months.  She  leaves  a  daughter 
about  three  and  half  years  old. 

James  J.  Temple,  manager  for  L.  Bernardaud  & 
Co.,  left  on  Tuesday  night  for  a  trip  that  will  cover 
several  of  the  important  cities  in  the  Middle  West. 
Fernand  Desmaison,  who  is  now  calling  on  the  trade  in 
Canada,  is  expected  home  within  a  few  days. 

# 

Chas.  H.  Hennings,  of  the  Wm.  S.  Pitcairn  Cor- 
poration traveling  force,  returned  to  headquarters  last 
Friday  after  making  an  extensive  trip  through  the 
South. 


TRADEMARKED  GOODS  BATTLE  IS  OPENED. 


rTHE  proposal  of  the  manufacturers  of  trademarked 
*  articles  that  they  should  have  the  legal  right  to 
fix  the  retail  prices  of  such  articles  was  characterized 
as  unethical  and  uneconomic  before  the  Federal  Trade 
Commission  at  Washington  last  week  by  Percy  S. 
Straus,  of  the  firm  of  R.  H.  Macy  &  Co. 

The  manufacturers  are  seeking  to  have  the  Trade 
Commission  either  sanction  their  right  to  fix  the  prices 
which  retail  stores  should  charge  under  section  five  of 
the  law  creating  the  Commission  or  else  recommend 
such  legislation  to  Congress.  The  principle  which  they 
wish  to  have  the  Commission  confirm  was  embodied  in 
the  Stevens  bill,  which  has  so  far  failed  of  passage. 
Complaints  have  been  lodged  with  the  Commission 
both  by  the  manufacturers  themselves  and  by  some  of 
the  distributers  of  their  articles. 

In  his  testimony  Mr.  Straus,  whose  firm  has  been 
fighting  this  practice  for  several  years,  insisted  that 
there  was  no  need  for  such  action  by  the  Commission, 
and  contended  that  while  there  was  no  objection  to  an 
investigation  by  the  Commission  of  the  matter,  there 
should  be  some  definition  before  such  an  investigation 
was  made  as  to  what  constituted  an  unfair  act  in  trade. 

Mr.  Straus  argued  that  the  practice  of  selling  such 
trademarked  articles  at  cut  rates  was  not  unfair,  but 
that,  on  the  contrary,  to  allow  wholesalers  and  retailers 
to  compete  with  one  another  in  the  sale  of  such  articles 
would  benefit  the  public  by  enabling  it  to  buy  more 
cheaply.  The  increasing  prosperity  of  the  manufac- 
turers, he  held,  demonstrated  that  this  practice  does 
not  injure  them. 

Mr.  Straus  submitted  a  list  of  fifty -five  leading 
manufacturers  advertising  trademarked  articles  through- 
out the  countiy  who  had  either  never  attempted  or  suc- 
ceeded in  controlling  the  retail  prices  of  their  articles. 
He  contended  that  because  they  had  trademarked  their 
articles  and  extensively  advertised  them  as  the  most 
profitable  method  of  distribution  for  themselves  was  no 
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reason  why  they  should  have  any  other  protection  ex- 
cept the  ordinary  protection  against  fraud,  and  that  in 
asking-  that  they  should  have  the  right  to  fix  the  retail 
price  they  were  asking  for  special  privileges  which  were 
not  consistent  with  the  American  idea  of  freedom  of  ac- 
tion. 

He  pointed  out  that  the  patent  law  gave  no  right  to 
the  owners  of  such  patents  to  control  prices,  or  if  it  did 
it  was  only  for  seventeen  years,  while  the  manufacturers 
of  trademarked  articles  were  asking  for  the  right  in  per 
petuity  to  fix  prices  to  the  public  simply  by  reason  of 
the  fact  that  they  have  christened  their  articles  and  ex- 
tensively advertised  them  in  this  form. 


THE     WHIRLIGIG     OF     TIME. 


DECENTLY  a  Salvation  Army  lassie  went  to  Europe 
"  with  a  group  of  her  fellows  and  was  billeted  some- 
where in  France.  A  few  days  after  her  arrival  she 
was  approached  by  a  little  black-eyed  French  girl  about 
eight  years  old,  who  shyly  and  timidly  proffered  a  hand- 
ful of  plums.  They  were  gladly  accepted,  and  the  little 
girl  become  a  regular  visitor.  She  brought  her  doll 
with  her  one  day.  Such  a  doll !  A  bundle  of  rags 
with  a  string  tied  around  it  to  make  a  head.  In  a  letter 
telling  the  incident  and  saying  how  pathetic  it  was  to 
see  the  maternal  instinct  lavished  on  a  bunch  of  rags, 
the  writer  says:  "Send  me  a  real  doll  for  her.  I 
cannot  get  one  here. ' '  And  now  a  doll  made  in  America 
is  on  its  way  to  France. 


POSTAGE     STAMPS     AND     THEIR     HISTORY. 


\\  Hi  EN,  after  November  2,  the  Postmaster-General's 
*  *  order  made  it  cost  us  three  cents  to  send  a  letter 
from  one  post  office  district  to  another  within  the  United 
States,  it  was  not  the  first  time  Americans  have  had  to 
pay  so  much  for  a  like  mail  service,  though  it  is  their 
first  time  to  pay  extra  postage  as  emergency  internal 
revenue  helping  Uncle  Sam  finance  a  fight. 

Our  neighbors,  the  Canadians,  began  buying  three- 
cent  war-tax  stamps  within  the  first  year  of  the  Kaiser's 
attack  of  rabies,  says  "The  Sun,"  and  have  been  buy- 
them  ever  since,  as  American  sojourners  within  the 
Dominion  know.  Among  ourselves  three-cent  postage 
obtained  as  late  as  I  883,  and  the  rate  then  was  really 
her  than  it  is  now  about  to  become,  for  a  three-cent 
stamped  letter  might  then  weigh  only  half  an  ounce. 

ople  whose    higher  interest  in  the  humble  post- 
tamp  ha    heretofore  be  sn  confined  to  a  tongue  dis- 
cernment mucilage   may  now  look  upon  it 
with  attentive    an'l  even    anxious  eyes.      Perhaps  they 
•  to  know  the  history  of  United  States  stamps, 


and  why  the  tasty  two-center  is  red  and  the  humble  but 
succulent  one-cent  variety  green. 

The  King  of  England,  before  he  became  a  godfather 
to  a  war  sired  by  the  Emperor  (pro  tern)  of  Germany, 
was  in  his  idle  moments  a  philatelist.  So  is  your  boy, 
for  aught  you  know;  but  you  need  not  prepare  to  lick 
it  out  of  him;  a  philatelist  is  a  stamp  collector.  The 
King's  hobby  was  appropriate;  the  first  postage  stamps 
ever  issued  appeared  in  Great  Britain  in  1840,  and  that 
method  of  paying  for  postal  service  was  adopted  before 
1850  in  the  English  colony  of  Mauritius,  in  Brazil, 
France,  Switzerland  and  the  United  States. 

The  first  stamps  in  this  country  were  issued  in 
New  York  and  were  purely  local.  Letters  bearing 
them  were  handled  by  the  City  Despach  Post  in  1842. 
The  national  government  considered  the  advisability  of 
a  general  issue,  but  was  afraid  of»it  as  a  financial  risk. 
However,  in  1845  an  act  of  Congress  empowered  the 
postmasters  of  Alexandria,  Va.;  Brattleboro,  Vt.;  Mill- 
bury,  Mass.;  Baltimore,  Md.;  New  Haven,  Conn  ;  New 
York,  Providence  and  St.  Louis  to  issue  stamps. 

These  were  valid  on  purely  local  letters,  handled 
by  one  post  office  only — what  are  now  termed  "drop 
letters"  within  a  post  office  district.  The  New  York 
service  was  called  the  United  States  Despatch  Post,  and 
a  stamp  good  within  the  city  limits  cost  five  cents. 
The  local  issues  worked  so  well  that  in  1847  the  Post- 
master-General issued  two  stamps,  a  five- cent  one  for 
local  letters,  a  ten- cent  for  letters  going  out  of  town. 
These  rates  continued  until  1851,  when  they  were 
changed  to  three  cents  local  and  an  additional  cent  for 
intranational  delivery. 

But  even  locally,  if  you  wanted  your  letter  collected 
and  delivered  by  the  carrier  instead  of  taking  it  to  the 
office  yourself  and  having  it  held  there  for  Clara  to  call 
for  at  the  general  delivery  window  you  had  to  stick  on 
the  equivalent  of  a  fourth  penny. 

Postage  stamps  were  used  as  internal  revenue 
stamps  in  1898  during  the  Spanish  war.  For  such  use 
some  one- and  two-cent  stamps  had  the  letters  "I.  R." 
(internal  revenue)  on  George  Washington's  revered  left 
cheek,  or  the  corresponding  central  location.  They 
did  revenue  duty  on  the  containers  of  various  taxed 
articles.  But  this  is  the  first  taxation  on  the  postal  ser- 
vice itself  for  internal  revenue.  It  supplants  some 
forms  of  emergency  taxation  the  country  has  known  in 
the  past — a  tax  on  bank  checks,  for  instance. 

The  Universal  Postal  Union,  which  came  into  ex- 
istence in  1874  and  has  long  enrolled  all  the  civilized 
governments  in  the  world,  and  almost  all  the  others, 
including  Germany's,  is  responsible  for  international 
postal  arrangements  and  for  the  colors  of  one-,  two-  and 
five  cent  postage  stamps  the  world  around. 

It  standardized  the  colors  for  these  denominations 
about  fiteen  years  ago.  A  one-cent  stamp  is  green,  a 
two-cent  stamp  red,  a  five-cent  stamp  blue.  In  Eng- 
land a  ha'penny    stamp   (the  same    value)  is    green,  a 
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penny  stamp  red,  a  tuppence-ha'penny  stamp  blue.  Tn 
France  you  pay  five,  ten  and  twenty-five  centimes,  the 
corresponding-  sums  for  the  corresponding  colors.  And 
so  on  through  the  list  of  nations. 

The  standard  color  scheme  is  a  convenience  in  sev- 
eral ways,  but  chiefly  to  post  office  officials  handling  in- 
ternational mail.     A  glance  verifies  the  postage. 

Great  Britain  was  the  first  nation  to  issue  the  ad- 
hesive, self-stuck  stamp  substantially  as  we  now  have 
it,  and  Brazil  the  first  in  the  Western  Hemisphere. 


salesman  must  be  able  to  show  his  prospect  that  he  can 
make  more  money  out  of  his  proposition  than  he  can 
out  of  another.  He  must  be  conversant  with  the  profit 
argument — the  turn-over  argument.  He  must  be  a 
bigger  man  in  his  own  line  than  the  prospect. 

After  every  transaction  in  which  you  have  failed  to 
make  a  sale,  think  it  over  and  analyze  the  whole  thing, 
and  you  will  doubtless  arrive  at  the  reason  for  your 
failure. 


CUT     GLASS     NOT     PROPERLY     ADVERTISED. 


POTTERS     MEET    IN     NEW    YORK    THIS     YEAR. 


THE  thirty-ninth    annual   convention  of  the  United 
States  Potters'  Association    will    be    held    at  the 
Hotel  Astor,  this  city,  beginning  Monday,  Nov.  26. 


WHY     SALESMEN     FALL     DOWN. 


IT  would  be  difficult  to  enumerate  all  the  reasons  for 
salesmen's  failures,  but  I  would  like  to  touch  on  a 
few  of  those  that  are  not  usually  considered,  says  T.  J. 
McCarty  in  "The  Sample  Case."  This  ought  to  be  an 
easy  subject  for  me,  because  I  have  fallen  down  a  good 
many  times  myself. 

Many  salesmen  fail  because  they  do  not  know 
their  own  line.  They  are  only  partially  informed,  and 
trust  to  getting  their  information  through  absorption. 
Tn  my  opinion,  the  knowledge  gained  by  absorption 
does  not  amount  to  much.  1  think  a  salesman  should 
become  a  student  of  his  line,  and  study  it  the  same  as 
any  other  subject  of  importance  is  studied.  You  would 
hardly  trust  your  life  to  the  captain  of  a  ship  who  un- 
dertook to  sail  around  the  world  without  a  knowledge 
of  the  compass.  No  more  can  you  expect  a  salesman 
to  succeed  who  is  deficient  in  knowledge  of  some  of  the 
essentials.  He  is  not  able  to  gain  the  confidence  of  his 
prospect  because  he  has  very  little,  if  any,  confidence 
in  himself. 

Some  salesmen  fail  because  they  want  only  to  hit 
the  high  places.  They  feel  they  are  altogether  too  big 
to  pay  any  particular  attention  to  the  small  dealer. 

On  the  other  hand,  others  fail  because  they  stand 
in  awe  of  the  big  dealers.  They  feel  they  are  in  the 
presence  of  a  superior,  and  therefore,  by  self  sugges- 
tion, feel  the  proposition  is  too  big  for  them.  I  might 
say  here  that  a  thorough  knowledge  of  one's  business 
would  go  a  long  way  toward  curing  a  man  of  such  feel- 
ings in  the  presence  of  large  dealers.  A  salesman  must 
lose  sight  of  himself — lose  sight  of  everything  except 
tne  subject  at  hand.  If  he  is  master  of  it,  he  wins.  If 
he  is  not,  he  will  fall  down, 

Many  failures  come  from  not  being  conversant  with 
certain  principles  that  govern  all  trade  transactions.     A 


A  CCORDING  to  the  statement  of  a  Chicago  cut  glass 
*  *■  manufacturer  the  slump  in  the  trade  of  that  city 
at  present  is  worse  than  in  twenty-five  yearo.  The 
suggestion  that  people  are  buying  silverware  instead 
does  not  hold,  for  while  silverware  has  been  more  pop- 
ular this  fall  than  usual,  nevertheless  department  store 
men  declare  that  the  iwo  lines  are  not  in  competition. 
The  truth  of  the  matter  seems  to  be  that  there  is  over- 
production. There  are  hundreds  of  factories  through- 
out the  country  operating  two  or  three  frames,  and  the 
total  output  is  too  great.  Really,  more  cut  glass  is 
being  sold  than  ever,  but  on  account  of  the  increased 
production  it  does  not  seem  that  way.  Then,  too, 
there  is  the  argument  that  war  economy  is  cutting  down 
the  purchase  of  ornamental  goods.  But  cut  glassware 
is  not  entirely  ornamental,  and  one  of  the  mistakes 
made  in  its  advertising  is  the  lack  of  emphasis  placed 
on  its  practical  use.  Manufacturers,  jobbers  and  retail- 
ers alike  should  impress  upon  readers  that  cut  glass- 
ware is  both  practical  and  beautiful.  Again,  the  aver- 
age person,  as  a  rule,  is  unable  to  distinguish  between 
genuine  cut  glass  and  the  pressed  ware  which  is  cut  and 
polished  up  only  enough  to  make  it  look  well,  and  the 
manufacturers  of  high  grade  goods  should  explain  the 
difference  to  the  public. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefumishitigi 
1,  lamps;  t,  toys;  s,  silverware. 

TN  addition   to  those   noted  under  the  head  of  "Per- 
*■    sonal, ' '  the  following  buyers  were  reported  this  week: 

F  E  Deubert,  hf,  Montgomery,  Ward  &   Co,  Chicago. 
43  West  23d. 

H  S  Landis,  hf,    H    S    Landis    &  Cc,  Allentown,    Pa. 
Marlborough. 

H  L  Gearhart,  hf,  Wyman,  Partridge  Co,  Minneapolis. 
43  Leonard. 

J  E  Miller,  hf,  W  F    Gable    &    Co,  Altoona,    Pa.     230 
Fifth  ave. 

Mr  Palmer,  hf,  Palmer,  Corcoran  Co,  Chicago.     Grand. 

T  Gibson,  hf,  Philadelphia.     Hermitage. 
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S  B  Moodv,  g,  c,  1,    Newcomb-Endicott   Co,    Detroit. 

200  Fifth  ave. 
J  Hertzberg-.  hf,  s,  S  Kann,  Sons    &    Co,  Washington, 

D  C.     Cumberland. 
E  Brown,  g,  E  Erown  &  Co,  Boston.     Grand 
Miss    Nudd,    t,  Wm    Filene's    Sons    Co,   Boston      116 

West  32d. 
F  J  Smith,  s,  Gilchrist.  Co,  Boston.     200  Fifth  ave. 
Frank  Walsh,  c,g,  Strawbridge&  Clothier,  Philadelphia. 

230  Fifth  ave. 
A  J  Kline  and  RJCahn,  hf.  Dives,  Pomeroy&  Stewart, 

Harrisburg  and  Reading,  Pa.     230  Fifth  ave. 
Mrs.  I  C  Nourse,  s,  Woodward  &  Lothrop,  Washington, 

D  C.     334  Fourth  ave. 


EXTRAVAGANCE     NOT     OWING     TO     CREDIT. 


NOTWITHSTANDING  the  things  that  have  been 
said  by  men  in  high  places  about  the  need  of 
economy  on  the  part  of  the  American  people  as  a  result 
of  the  country's  entrance  into  the  war,  there  could 
hardly  be  a  greater  handicap  on  business  at  this  time, 
according  to  W.  H.J.  Taylor,  president  of  the  Retail 
Credit  Men's  National  Association,  than  would  be  im- 
posed by  the  general  tightening  of  retail  credit-grant- 
ing. _ 

"I  see  no  reason  for  more  than  the  usual    caution 

in  granting  credit  to  consumers,"  said  Mr.  Taylor  re- 
cently, "but,  as  opposed  to  this,  I  see  many  reasons  why 
retail  credit  should  be  made  as  elastic  as  possible.  I 
am  by  no  means  advocating  laxity  to  credit  giving  but 
where  it  can  be  given  I  believe  it  should  be  extended 
as  liberally  as  the  circumstances  of  the  consumer  war- 
rant. 

"My  first  reason  for  examining  this  position  is  that 

in  spite  of  the  war  I  think  retail  business  is  going  to 
to  see  one  of  the  very  best  seasons  in  years,  if  not  ever. 
There  is  no  denying  the  increased  prosperity  of  the 
American  public  as  a  whole,  and  there  have  been  in- 
dications in  the  last  several  months  that  the  additional 
money  obtained  is  being  spent  by  those  who  have  it. 

"I  am  not  in  sympathy  with  what  has    been  said 

and  printed  about  the  need  of  doing  retail  business  on 

a  cash  basis,  on  the  ground  that  the  bad  debt  waste, 

amounting  to  millions  of  dollars  yearly,  would  be  saved, 

and,  further,   that    were    charge    accounts   eliminated 

every  one  would  be  forced    to  live  within  his  means. 

Furthermore,   in  answer   to  the  argument   that  charge 

nts  tempt  many  people  to  live  beyond  their  means, 

I  can  say  two  things.     The  first  is  that  where  a  woman 

'ravagant    with    credit   she    will    be    extravagant 

with  cash.     The  second  i:  that  the  general  percentage 

of  bad  debt  loi   i     on  the  total  annual  business  done  is 

all  as  to  indicate  that  extravagance  is  the  exception 

not  the  rule.  It  is  the  business  of  the  credit  man 
•  this  is  the  cai 

"If  the  retail  merchants  oi  the  country  generally 


were  to  do  business  only  on  a  cash  basis  few  of  them 
would  be  able  to  stay  in  business  because  of  the  great 
falling  off  in  the  volume  of  sales  that  would  occur. 
This  would  result  in  thousands  of  men  and  wemen 
being  thrown  out  of  work  and  cause  an  untold  amount 
of  hardship. 

"After  a  careful  study  of  the  known  facts  of  the 
present  and  the  probable  facts  of  the  future,  I  can  say 
but  one  thing  that  simulates  a  warning.  That  is,  that 
the  readjustment  period  which  will  follow  the  declara- 
tion of  peace  will  bring  with  it  problems  for  the  credit 
man  of  a  kind  with  which  many  have  not  yet  come  face 
to  face.  Then  it  is  that  they  will  have  to  be  careful  in 
their  work,  and  then  it  is  that  they  will  need  all  the  co- 
operation that  can  be  had.  It  is  then  that  the  retail 
credit  man  will  be  forced  to  put  forth  the  best  that  is  in 
him  in  defense  of  the  credit  system. 

"But  until  that  time  comes  I  can  see  no  cause  for 
anxiety.  We  are  in  the  war,  and,  horrible  as  it  is,  the 
fact  must  be  admitted  that  it  is  making  thousands  of 
Americans  wealthy  and  giving  other  thousands  a 
chance,  through  higher  wages,  to  indulge  in  luxuries 
that  heretofore  have  been  denied  them. 

"I  repeat  that  there  is  nothing  in  the  present  situa- 
tion to  cause  anxiety,  nothing  pointing  to  the  need  of 
curtailing  retail  credits.  Three  years  ago,  at  the  time 
the  war  started  and  before  the  retail  credit  men  of  the 
country  were  as  well  organized  as  they  are  to-day, 
there  might  have  been  some  reason  for  taking  such  ac- 
tion; but  not  to-day.  The  co-operation  of  the  various 
associations  and  credit  bureaus  is  doing  much  to  reduce 
steadily  the  bad  debt  losses  of  merchants  throughout 
the  United  States.  And  right  here  it  might  be  well  to 
say  that  the  granting  of  retail  credits  is  no  longer  a 
matter  of  looking  wise  and  taking  chances.  The  grant 
ing  of  credit  to-day  is  a  science,  and  the  credit  man 
has  every  right  to  look  on  his  work  not  as  a  business, 
but  as  a  profession." 


GERMAN     GLASS     INDUSTRY     IN     WAR     TIMES. 


ORIOR  to  the  war  the  German  glass  manufacturers 
1  produced  glass  largely  for  export.  In  the  year 
1913  glassware  valued  at  more  than  146,000,000  marks 
($34,748,000)  was  sold  in  foreign  markets.  Since  the 
outbreak  of  the  war  the  industry  has  been  working 
under  difficulties  and  its  very  existence  threatened.  In 
the  first  months  of  the  war,  owing  to  the  stoppage  of 
exports,  a  majority  of  the  workers  were  thrown  out  of 
employment.  When  the  industry  gradually  recovered, 
owing  to  the  increasing  demand  of  the  military  author- 
ities and  the  preserved-food  industries,  a  new  menace 
appeared  as  large  numbers  of  the  workers  were  drafted 
into  the  army.  As  a  rule  several  operatives  work 
jointly  on  a  piece  of  ware,  and  if  one  is  taken  away  it 
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becomes  difficult  to  form  a  new  group.  Then  the  sup- 
plies of  soda  were  commandeered.  Substitute  materials 
were  found,  however,  which  enabled  the  factories  to  con- 
tinue their  operations.  The  commandeering  of  straw 
and  the  lack  of  freight  cars  has  interfered  with  ship- 
ments, and  now  the  glass  industry,  always  a  large  con- 
sumer of  coal,  is  to  have  its  supply  of  fuel  reduced  to 
less  than  one-half. 


THE     WORLD'S     TALLEST     CHIMNEY. 

AT  Great  Falls,  Mont.,  is  the  largest  and  highest 
chimney  in  the  world,  which  is  used  for  the  dis- 
persal at  a  great  height  of  large  volumes  of  gases  from 
the  copper  smelters.  It  is  506  feet  high  above  its  founda- 
tion, has  an  internal  diameter  at  the  top  of  50  feet,  and 
was  designed  to  remove  4,000,000  cubic  feet  of  gases 
per  minute  at  an  average  temperature  of  600  degrees 
Fahrenheit.  The  magnitude  of  the  work  involved  in 
building  the  chimney  will  be  better  appreciated  from 
the  quantities  of  materials  used.  Approximately  13,000 
tons  of  radial  blocks,  3,075  barrels  of  Portland  cement, 
5,225  barrels  of  lime,  4,180  cubic  yards  of  sand,  and 
200  tons  of  acid-proof  mortar  were  required  for  the 
construction  of  the  chimney.  The  acid-proof  mortar, 
which  was  used  for  laying  the  lining  brick,  is  a  strong 
cement  of  silicate  of  soda,  asbestos  wool  and  other  in- 
gredients, capable  of  resisting  the  action  of  strong  acids 
as  well  as  a  temperature  of  2,000  degrees  Fahrenheit. 


NEEDS     OF     THE     GLASS     INDUSTRY. 


H^HE  Government's  report  on  the  cost  of  production 
*■  of  glassware  in  the  United  States,  just  issued, 
contains  the  following  : 

"There  is  need  in  the  glass  industry  for  extensive 
chemical  research  and  experiment;  the  buildings  should 
be  improved  and  modernized,  so  as  to  facilitate  produc- 
tion and  lower  manufacturing  cost;  machinery  and 
labor-saving  devices  should  be  investigated  and  in- 
stalled; accounting  conditions  shou'd  be  improved  and 
accurate  cost-keeping  methods  adopted. 

"There  is  perhaps  no  industry  in  which  a  good 
cost-keeping  system  is  more  needed  than  it  is  in  glass 
manufacturing.  Not  only  have  American  glass  manu- 
facturers had  to  meet  sharp  foreign  competion  in  sev- 
eral lines,  but  there  is  probably  no  industry  that  has 
suffered  more  from  intense  competition  among  domes- 
tic manufacturers.  The  increased  use  of  and  improve- 
ments in  machinery  have  made  radical  changes  in  the 
methods  of  manufacturing  glass  and  glassware  during 
recent  years.  Hand  manufacturers  have  struggled  des- 
perately against  the  competition  of  those  using  machines, 
and  often  the  market  was  demoralized   in  consequence. 


Ruinous  competition  is  usually  the  result  of  trying  to 
fix  prices  without  a  knowledge  of  the  unit  cost  of  pro- 
duction. 

"A  large  proportion  of  the  establishments  that 
were  visited  during  this  investigation  had  crude  cost- 
finding  methods  and  poor  general  accounting  systems. 
It  is  more  difficult  to  determine  the  costs  of  units  in 
manufacturing  glass  than  in  some  other  industries,  and 
some  manufacturers  express  the  opinion  that  it  is  im- 
possible to  devise  an  accurate  method  that  is  adapted  to 
this  industry.  This,  however,  is  erroneous.  No  as- 
sociation of  glass  manufacturers  has  approved  any  cost- 
finding  system,  but  the  subject  has  been  discussed  in 
association  meetings,  and  in  the  last  few  years  some  of 
the  more  enterprising  of  the  manufacturers  have  em- 
ployed cost  accountants  to  study  their  methods  of  pro- 
duction and  to  install  cost- finding  systems." 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

I  AMP  SALESMEN  WANTED. -Salesmen  wanted  to  carry  a 
*-"  side  line  of  three  special  patented  designs  of  portable  lamps 
of  exceptional  value.  All  territories  open.  Call  or  write  to 
Perlite  Manufacturing  Co.,  Lincoln  Building,  1  Union 
Square,  New  York. 

(TALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  Must  have  a  thorough  knowledge  of  our 
lines,  and  road  experience.  In  writing  give  full  information, 
with  references.  All  communications  held  strictly  confidential. 
Fisher,  Bruce  &  Co.,  Philadelphia. 

\  A /ANTED — A  competent  and  experienced  man  to  be  busi- 
v  v  ness  manager  and  to  run  profitably  a  glass  works  making 
bowls,  reflectors  and  glassware  for  gas  and  electric  fixtures. 
State  age,  experience  and  references.  Address  Business 
Manager,  this  office. 

FOR     SALE 

COR  SALE. — Vitrified  photographic  process,  various  colors,  on 
or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  Neyac,  455  West  Forty-seventh  St.,  New 
York. 

WANTED     TO     PURCHASE. 

\  A  /ANTED — Three  or  four  turning  lathes.     Can  use  second- 
hand  lathes  that  are  in  good  condition.     The  Guernsey 
Earthenware  Co.,  Cambridge,  Ohio. 


Sole  Owner  of  the  Patent. 


Celluloid  Cap  &  Metal  Ring  Co.,  inc. 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps;  and  are 
also  prepared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 
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POINTERS     FOR    BUYERS. 


FINE   SHOWING    OF    DINNERWARE. 

Takito,  Ogawa  &  Co  's  greatly-enlarged  quarters 
at  101  Fifth  avenue  have  enabled  the  concern  to  branch 
out  to  a  very  considerable  extent  in  their  showing  of 
Japanese  merchandise,  and  it  is  generally  conceded  by 
all  who  have  visited  their  attractive  display  rooms  thus 
far  that  one  of  their  most  important  achievements  is 
the  line  of  china  dinnerware.  A  new  source  of  supply 
is  in  itself  welcome  to  buyers  who  have  experienced  dif- 
ficulty in  getting  goods  during  the  conditions  existing 
for  the  last  two  or  three  years.  Combine  this  with  ware 
of  indisputable   merit,  and  it  is  cause   for  much  gratifi- 


cation. Of  fine,  very  light  weight,  white  body,  free 
from  specks  or  blemishes  of  any  sort,  it  represents  pot- 
ting of  a  very  superior  character,  and  the  decorations 
are  replete  with  tasteful  effects  and  rich  colorings. 
Decals  of  native  manufacture  are  employed;  and  they 
do  not  suffer  in  the  least  by  comparison  with  the  best 
European  product.  Every  style  of  decorative  treat- 
ment is  represented,  some  being  adorned  with  the  fin- 
est coin-gold  handles  and  other  embellishments.  A 
hand-painted  Dresden  bolder  treatmet,  beautifully  exe- 
cuted in  a  wealth  of  coloring,  is  one  of  the  most  ambi- 
tious designs  in  the  collection.  American  taste  was 
kept  uppermost  in  mind  in  their  production,  and  there 
is  little  doubt  but  what  they  will  meet  the  requirements 
of   the    most    particular.     At   the  same  time  the  wide 


Locations  of  Firms  in  the  Downtown   District. 


■  7i  Park  Place         H  ? 

i ,  St C  <\ 

L  3 

[»  ', 

C  \ 
B  4 

C  4 


Croetz,  O.,  43  Murray  St 

Horn  D  ;  Co.,  36  Murray  St.  C  4     Straus,  I,.,  &  Sons,  42-46  Warren  St Ci 

Hi  ml       52  Murray  St 

,,    ,  ,     ,   ,    .,.„      ..  ..  _  _.     Vogt  &  Dose,  65  Barclay  9t B3 

Maddock  &  Miller,  54  Murray  St C4 

IC*rO.    40  Murray  S(  C4      Mil  I    &  Co..  68-70  Park  Place..  C  4      Williamsburg  Flint  GlassCo..  96Parkl"l.  A  3 


C  4     Redon,  M..2.S  W.  B'way C  3 

Roesslei  &  Hasslacher,  100  William  St.,  .  VI 


.        Tarentum  Glass  Co.  25  W.  B'way C3 

C4     Tharaud,  Justin,  25  W.  B'way C3 
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price  range  will  supply  every  need,  from  the  compara- 
tively modest  set  to  the  more  expensive.  The  concern 
is  now  taking  orders  for  1918  delivery. 

BOUND   TO   PROVE   POPULAR. 

The  newest  achievement  of  the  McKee  Glass  Co. 
on  view  at  the  salesroom  of  Thos.  G.  Jones,  New  York 
representative,  is  a  beautiful  semi-cut  pattern  that  is 
sure  to  go  big.  A  clever  arrangement  of  a  floral  and 
chair  bottom  cutting  is  employed  in  a  striking  manner. 
It  is  shown  in  a  complete  list  of  items,  including  a 
number  of  quite  unusual  prices. 

ARTISTIC    UTILITARIAN   POTTERY. 

Nothing  could  be  more  pleasing  to  a  refined  taste 
than  the  beautiful  soft-toned  yellow,  green,  blue  and 
gray   glazes    produced   by    the    Haeger    Potteries   in 


breakfast  sets  and  other  pieces  for  utilitarian  purposes, 
and  now  on  exhibit  at  the  concern's  New  York  sales- 
room. The  beauty  of  the  ware  does  not  stop  here, 
however,  for  the  shapes  have  an  individuality  all  their 
own.  Smokers'  sets,  fish  and  flower  bowls  in  a  variety 
of  shapes  and  sizes  and  many  other  interesting  items 
are  to  be  found  in  the  display. 

CUT   GLASS   VASES. 

M.  S.  Benford  is  now  nicely  settled  in  his  new 
quarters  at  16  West  Twenty-third  street,  where  he  oc- 
cupies part  of  the  floor  with  A.  H.  Hays  and  Wm.  S. 
Warrin.  He  is  making  a  very  attractive  showing  of  his 
always  interesting  "Wazes"  line  from  the  Penn  Cut 
Glass  Co.,  which  includes  some  entirely  new  concep- 
tions. 


~3nbtx    to    TA&verUsemcnts 


BUYERS'    GUIDE. 


Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co 32 

Manhattan  Brass  Co  31 

Miller,  Edward,  &  Co.      . 32 

Maibrunn  Co 27 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  &  Glass  Co 29,32 

Phoenix  Glass  Co 26 

Robichek  Co.,  Inc 27 


Domestic  Pottery. 

Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwright  Bros.  Co.,  East  Liverpool..    . 

Gueroseyware 

Limoges  China  Co. ,  Sebring,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Roseville  Potterv 

Wyllie,  II.  K.,  China  Co.,  Huntington,  W.  Va 

Glassware. 


.  27 

..      5 

7 

..     26 

...31 

.     7 

...27 

27,29 


Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa ...  30 

Cambridge,  The  (O.)  Glass  Co 27 

Corning  (N  Y.)  Glass  Works 8 

Dorflinger,  C.  &  Sons                  28 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 31 

omy  Tambler  Co.,  Morgantown,  W.  Va 26 

27 

3,26 

27 

27 

26 

...  28 
2,27,29 


Co  

'i;ll:nder  &  Sons,  Inc  ..        

Lancaster  <<).)  Glass  Co         

Brothers  Sales  Corporation   

North  wood,  H.,Co .... 

Tarenturii  ...... 

h 

Williamsburgh  Flint  Glass  Co 31 


Cut  Glass 


Dorflinger,  C,  ft  BOOS   28 

etdale  (Pa.)  Decorating  Co....  ...  ..28 

I  •■-.•  Co.,  1  oledo,  0 

.'  '  orj>oration 27 

St.   Louis  Crystal  Glass  Co     31 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 

Bassett    Geo.  F.,  &  Co 

Bernardaud,  L.,  &  Co.,  Limoges,  France 

Bloch,  L.  D.,  &  Co   

Boote ,  Edward 

Bing,  Ferdinand,  &  Co.'s  Successors 

Davison,  J 

Fondeville,  A.  J.,  &  Co 

Friedlaender,  O.  O 

Gredelue,  A.,  New  York 

Goetz,  Otto 

Guerin  &  Co.,  Limoges 

Haviland,  Theodore  &  Company 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Jones,  McDuffee  &  Stratton  Co. ,  Boston 

Kupper,  Herman  C 

Kinney  &  Levan,  Cleveland 

Maddock  &  Miller 

Morimusa  Bros 

Mogi,  Momonoi  &  Co     

Noe,  Wm.  R.,&  Sons 

Pitcairn,  W.  S 

Pouyat,  J.,  &  Co.,  Limoges 

Redon ,  M   

Straus,  L. ,  &  Sons     

Straub,  Paul    &  Co 

Strobel  &  Wilken  Co 

Slimmon,  R.,  &  Co 

Tharaud,  J 

Tajimi  Co 

Takito,  Ogawa  &  Co   

Venon,  J.  H  

Vogt  &  Dose 

Wedgwood,  Kennard  L   

Manufacturers'  Agents. 

Andrews,  Walter  B. ,  Chicago 

Brech,  Albert  J 

Boggs.  Sergt.  A.  W.,  Chicago         

Dalzell,  Harry  G.,  Chicago 

Gray,  Horace  C,  Co 

Newton,  Earl  W.,  and  Associates,  Chicago     

Materials. 

Drakenfeld,  B.  F.,  &  Co     

Roessler  &  Hasslacher  Chemical  Co     

Miscellaneous. 

Blaisdell  Paper  Pencil  Co  . .  

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park,  N.  Y 

Chicago  Directory ...  

Robert  Rawsthorne  Engraving  Co. ,  Pittsburgh 
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NEW     YORK,    NOV.     15,    1917. 


THE    CONDITION    OF    BUSINESS. 


Very  little  can  be  said  about  the  condi- 
New  Vork     tion   of   trade   this    week  different  from 

that  of  last.  The  season  is  now  so  late 
that  buyers  are  not  giving-  large  orders  for  holiday  de- 
livery. They  are  principally  looking  for  matchings. 
The  men  on  the  road  are  beginning  to  come  home,  re- 
porting that  while  they  did  a  good  business  on  staple 
lines  they  found  it  difficult  to  induce  buyers  to  take  on 
new  patterns.  

Dealers  are  placing  fairly  good  orders  for  spring- 
delivery,  but  not  as  heavily  as  they  did  last  year  at  this 
time.  Most  of  them  have  unfilled  orders  on  the  books 
of  the  importers,  and  are  inclined  to  wait  for  their  de- 
livery before  placing  new  ones. 


While  those  merchants  who  are  classed  distinctively 
as  importers  have  found  a  falling  off  in  business,  the 
jobbers,  or,  as  they  prefer  to  be  called,  the  wholesalers, 
all  over  the  country  report  a  very  lively  call  for  all 
kinds  of  wares.  Most  of  them  say  that  the  volume  of 
business,  reckoned  in  monetary  value,  is  the  largest  in 
their  experience,  but  necessarily  the  amount  of  goods 
dealt  in  is  not  as  great. 


Excellent  business  is  being  done  on  nearly  all  lines 
of  glassware,  with  blown  goods  and  specialties  in  the 
lead.  Ordinary  pressed  glass  is  in  rather  light  demand, 
except  tumblers.  In  these  there  is  an  extreme  short- 
age on  both  the  blown  and  pressed  variety,  and  even  at 
the  high  prices  manufacturers  are  not  able  to  supply 
the  demand.  

New  business  is  coming  in  very  freely  for  domestic 


pottery,  and  with  the  orders  already  on  file  the  factor- 
ies have  all  they  can  take  care  of.  The  output  is  larger 
than  for  some  time,  but  there  is  still  room  for  improve- 
ment. While  the  men  are  doing  better,  they  could  do 
still  more  if  they  would.  Many  of  them  are  content  to 
work  only  five  days  a  week,  making  enough  in  that 
time  to  satisfy  their  needs. 


The  French  importers  were  made  glad  this  week 
by  the  arrival  of  the  steamer  Mont  Blanc,  bringing 
over  600  packages.         

Manufacturers  of  dolls  and  toys  are  crowded  with 
business,  and  some  of  them  are  doing  a  big  export 
trade.  Many  American-made  toys  are  much  better 
than  anything  imported;  but  heretofore  prices  of  for- 
eign goods  have  been  so  low  that  they  found  ready  sale. 
Now  there  is  practically  no  competition,  except  with 
Japan.  

The  housefurnishings  trade  is  very  good,  bu\  as 
with  every  other  commodity,  there  is  a  great  shortage 
and  prices  are  high.  ~  The  latter  feature,  however,  does 
not  seem  to  interfere  with  sales. 


Retail  trade  in  the  Eastern  section  of  the  country 
has  been  a  little  disappointing  this  week.  The  weather 
has  been  all  that  could  be  desired  everywhere,  and  yet 
transactions  have  been  slow.  Everybody  is  doing  busi- 
ness, but  the  volume  is  not  what  it  ought  to  be. 


This  is  Horse  Show  week  in  New  York  City,  and  it 
usually  brings  good  business,  particularly  for  expensive 


gfoods.    Up  to  this  writing,  however,  the  exclusive  shops 
have  not  done  as  much  as  they  expected. 


Boston   and    Philadelphia,  along  with    New  York, 
have  found  things  quiet  since  the  elections. 


The  West  was  in  the  dumps  two  or  three  weeks 
ago  while  the  Liberty  Loan  campaign  was  on,  but  our 
reports  are  to  the  effect  that  conditions  are  now  improv- 
ing in  the  large  cities.  Country  trade  still  seems  to  be 
better  in  proportion  to  that  of  the  cities. 


There  is  no  cause  for  discouragement.  The  lull 
is  only  temporary.  There  is  plenty  of  money  in  the 
country.  The  large  industries  are  all  crowded  with 
business.  Labor  is  well  employed  at  extravagant  wage, 
and,  as  this  class  of  people  are  never  saving,  now  that 
they  have  unheard-of  incomes  they  are  not  likely  to  be 
any  more  penurious  than  they  were  before.  In  spite  of 
the  high  cost  of  everything  they  have  more  money  than 
they  ever  before  possessed.  It  is  a  positive  fact  that  in 
the  potteries  and  glass  factories  the  increased  wages 
more  than  cover  the  increased  cost  of  living  by  a  very 
large  margin. 

More  activity   in  manufacturing  is 

East  Liverpool     reported  by  pottery  owners  in  this 

and  Vicinity       territory.     A  slight  increase  in  the 

receipt  of  new  mail  business  is  also 
noted.  It  is  out  of  the  question  for  buyers  to  expect 
immediate  shipments  on  any  orders  they  place  now. 
Help  in  the  clay  shops  is  scarce  in  some  potteries,  al- 
though jiggermen  are  paying  their  helpers  the  highest 
wages  ever  recorded.  Little  improvement  exists  in  the 
fuel  situation,  and  transportation  problems  show  little, 
if  any,  change. 

New  business  with  glass  factories  in 

Pittsburgh  and    this  locality  is  rather  slow;  but  this 

Vicinity  js  not  looked    upon  altogether  with 

disfavor,  as  there  is  a  considerable 

volume  of  unfilled  orders   on    file.     There    is    little,  if 

any,  change  in  the  freight  situation  from  that  reported 

a  week  ago.     Indications  are  that   prices  will    advance 

on  or  about  January  1,  but    no  official    information    is 

available  at  this  time.     A  very  good  demand  exists  for 

lighting   glassware,  although    building   operations    are 

still  slow.      Raw  material  prices  continue  to  increase. 


NEW     BOTTLE     MACHINE. 


OTEPS  are  being  taken  to  introdu<  e  into  Prance,  Eng- 

v^    land,  the    British  colonies   and    othei    cotmti 

new  automatic  machine  for  the  m.inufa<  ture   ol  narrow 

h  gh      bottles,  the  systei  d  on  patents 

o  '  by  A.  Wilzin,  of  Parii  ichine 

be  fed  moltc  1  by  foui  ,,,   |,V 


mechanical  flowing  devices.  It  is  further  set  forth  that 
Mr.  Wilzin  has  devised  a  very  simple  scheme,  practi- 
cally devoid  of  mechanism,  by  which  bottles,  after  leav- 
ing the  machine,  will  automatically  travel  to  the  anneal- 
ing furnace,  thus  doing  away  with  all  carrying  of  ware 
between  the  machine  end  the  annealing  lehrs. 

A  Wilzin  plant  consists  of  6.  8,  12  or  16  heads  or 
units,  according  to  the  width  and  capacity  of  the  tank 
to  be  used.  Each  head  or  unit  will  turn  out  two  to  four 
bottles  per  minute,  according  to  size,  weight  and  shape. 
An  ordinary  tank,  capable  of  providing  glass  for,  say, 
20,000  bottles  per  twenty-four  hours,  will  call  for  six 
units  grouped  in  a  straight  line  before  the  tank  facade, 
instead  of  revolving  around  a  column  before  the  tank. 
In  case  of  human  gatherers  being  used,  three  will  be 
required  to  supply  these  six  machines. 

The  essential  novelty  of  the  system  lies  in  its  "flex- 
ible time  controll"  which  renders  it  easy  to  vary  in  the 
automatic  cycle,  even  while  the  machine  is  at  work, 
the  relative  durations'  of  the  mold  contacts,  of  the 
shaping  operations  and  of  the  temperature  equalization 
process, so  as  to  permit  of  accommodating  these  durations 
to  the  varying  conditions  of  malleability,  fluidity,  heat 
and  viscosity  of  the  divers  compositions  which  it  may 
be  convenient  or  most  economical  to  employ  because  of 
local  or  commercial  considerations,  and  so  as  to  harmon- 
ize the  timing  with  existing  furnace  conditions  and  with 
the  different  weights  and  shapes  of  the  bottles  to  be 
produced. 

No  change  is  required  in  the  usual  melting  furnace, 
nor  in  the  usual  mixture  or  heats  of  the  glass.  Any 
glass  mixture  that  can  be  worked  into  bottles  mechani- 
cally may  be  utilized  without  change  and  expensive 
additions. 

The  large  antechamber  in  which  the  revolving  glass 
carrier  moves  is  done  away  with,  and  thereby  the  heavy 
expense  of  additional  fuel  required  in  keeping  same  at 
high  temperature,  besides  saving  the  considerable  cost 
of  installation  and  maintenance  of  the  antechamber  and 
its  mechanical  devices.  Nor  is  the  keeping  of  the  glass 
at  a  strictly  constant  level,  which  calls  for  so  much  at- 
tention and  skill  in  the  multiple-head  type  of  machine, 
of  any  consequence  when  using  the  Wilzin  machine, 
thereby  permitting  of  its  being  run  at  a  lower  cost  of 
labor  and  superintendence. 

Each  unit  is  entirely  independent  of  its  neighbor. 
In  other  words,  each  machine  in  a  group  of  six  or  eight 
before  the  furnace  may  produce  a  different  size  or  shape 
or  weight  of  bottles;  each  unit  may  be  run  at  a  different 
speed,  and  the  motions  and  stoppage  periods  of  each 
may  be  timed  differently  so  as  to  obtain  the  most  favor- 
able result  in  each  case.  For  instance,  one  unit  may 
turn  out  quart  bottles  at  the  rate  of  150  to  160  per  hour, 
its  neighbor  "pints,"  at  160  to  180,  or  "splits"  at  the 
rate  of  180  to  200  per  hour. 

As  each  unit  can  be  made  to  blow  a  totally  different 
v.i  1,1  or  style  of  bottle,  whereas  with  the  multiple- 
head  rotary  machine  now  in  use    the  co-ordinated  units 


must  all  of  them,  practically  speaking-,  produce  the  same 
bottle,  which  means  many  sets  of  molds  every  time  a 
different  bottle  is  wanted,  rendering-  the  rotary  automa- 
tic machine  applicable  to  large  lots  and  long  runs  owing 
to  the  heavy  mold  expense,  the  Wilzin  machine  calls 
for  one  set  of  molds  only  for  each  shape  of  bottle,  and 
small  lots  and  short  runs  are  quite  as  feasible  and  re- 
munerative. 

Each  unit  can  be  stopped  or  replaced  for  mold 
changes  01  repairs  without  interfering  even  momentari- 
ly with  the  output  of  the  other  units  in  the  plant  or  with 
the  continued  performances  of  furnace. 


BOSTON     BUSINESS     NOTES, 


THE  jobbers  are  rushed,  and  expect  to  continue  so, 
until  after  Thanksgiving,  part  of  their  forces 
working  three  nights  a  week.  Commission  men,  how- 
ever, are  finding  that  small  stores  throughout  New 
England  are  buying  less  and  less  of  high-grade  articles 
and  are  reporting  that  their  customers  are  "getting 
down  to  brass  tacks"  and  requesting  mainly  staple 
lines  and  necessary  articles  only.  Buyers  say  that 
many  customers  declare  that  they  are  groing  to  do  little 
for  Christmas  this  year  because  they  have  bought  so 
many  Liberty  Loan  bonds  on  the  installment  plan,  and 
because  they  want  to  take  more  in  the  next  issue.  It  is 
said  that  at  recent  special  sales  in  the  department  stores 
customers  were  rather  shy  of  cut  glass  and  novelties. 


Shipments  are  reported  coming  through  better  the 
past  week  than  for  months,  both  carload  lots  and  pack- 
ages. For  five  or  six  weeks  there  had  been  an  embar- 
go up  to  last  Thursday.  When  it  lifted,  goods  that 
had  been  packed  and  waiting  to  start  came  through  in 
quick  time. 

M.  H.  Linn,  treasurer  of  the  Zanesville  Stoneware 
Co.,  who  is  spending  a  short  vacation  in  New  England, 
thinks  that  the  Government  may  conserve  labor  by-pro- 
hibiting the  manufacture  of  novelties  and  telling  the 
potteries  they  must  confine  their  efforts  to  the  staple 
lines.  

Butler  Bros.'  representative  here  reports  a  good 
booking  of  orders  for  holiday  trade. 


The  larger  stores  this  week  put  into  effect  the  war 
plan  of  shutting  off  display  window  lights  at  eight  p.m., 
also  advertising  signs,  in  compliance  with  the  State  fuel 
administrator's  request. 


Frank  A.  Smith,  buyer  for  the  Gilchrist  Co.,  is  on 
a  trip  to  the  pottery  and  glass  districts. 


East  Liverpool,  accompanied    by  Mrs.  Knoblock,  have 
been  spending  a  few  days  in  Boston  and  vicinity. 


A  "Shop  Early"  campaign  will  be  started  next 
Monday.  

"Do  you  realize,"  inquired  one  man  in  the  trade, 
"how  fast  thin  blown  tumblers  have  gone  up?  I'll  bet 
you  don't.  The  kind  that  we  used  to  pay  19  cents  for 
costs  52  cents  now.  Staple  stoneware,  too,  has  gone  up 
from,  say,  $225  for  a  carload  lot  to  $375,  or,  to  put  it  in 
small  units,  from  23A  cents  to  6  cents.  Do  you  wonder 
trade  drops  off  ?  "  

M.  A.  Lovell,  New  England  manager  for  the 
United  States  Glass  Co.,  is  visiting  the  trade  in  Con- 
necticut, and  from  there  will  go  to  Pittsburgh.  He 
will  be  back  here  the  middle  of  next  week. 


The  Jones,  McDuffee  &  Stratton  Co.  Mutual  Bene- 
fit Association  held  its  annual  banquet  and  dance  the 
other  evening  in  Howe  Hall,  with  150  present.  H.  F. 
Purcell,  president  of  the  organization,  was  master  of 
ceremonies.  Theodore  Jones,  H.  L.  Milliken  and  W. 
H.  Childs,  with  their  wives,  were  among  the  guests. 
Herbert  Wellingson  spoke  on  "Patriotism"  and  Joseph 
E.  Nocross  on  "Social  Endeavor,"  and  there  was  a 
varied  programme,  including  an  orchestra.  For  the 
dance,  Joseph  Draper  served  as  floor  director,  and  the 
committee  of  arrangements  consisted  of  Edward  W. 
Frye,  Ole  E.  Olsen  and  Miss  Catherine  Harney. 


A  final  dividend  of  fifty  per  cent  has  been  ordered 
in  the  case  of  the  Richard  Briggs  Co.,  payable  to  un- 
secured creditors  whose  claims  have  been  allowed. 
There  was  a  first  dividend  of  ten  per  cent  paid  soon 
after  the  institution  of  the  bankruptcy  proceedings. 


A  hearing  will  be  held  in  Boston  November  21  on 
the  petition  of  all  of  the  New  England  railroads  for  the 
right  to  raise  passenger  fares  and  class  freight,  out- 
side the  general  fifteen  per  cent  jump  in  freight  rates. 


H.  P.  Knoblock,  of  the  Potters'  Co-operative  Co., 


The  Houghton  &  Dutton  Co.  are  conducting-  their 
Forty-fifth  anniversary  sale;  and  James  Leary  is  feeling 
mighty  fine  over  the  returns  in  the  china  and  house- 
furnishing  departments,  which  have  been  crowded 
every  day  all  day.  

Coming  home  from  New  York  last  week,  Geo.  A. 
Granville's  train  was  held  up  at  Providence  owing  to  a 
freight  wreck,  and  he  did  not  get  into  Boston  until  four 
o'clock  in  the  morning,  instead  of  the  previous  night. 
Sore  ?  He  didn't  say  much,  but  what  he  thought  can't 
be  printed.  

R.  H.  Stearns  &  Co.,  who  bought  the  Richard 
Briggs  Co.  stock,  are  well  satisfied  with  their  purchase. 
Mr.  Wood,  who  has  managed   the  sale   of  the   goods, 
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says  he  has  been  agreeably  surprised  at  the  results  ob- 
tained. He  is  making-  a  last  clearance  sale  now,  and 
hopes  to  have  everything  disposed  of  by  the  first  of  De- 
cember. If  there  is  anything  left  Stearns  &  Co.  will 
take  it  over  to  their  own  stoie.  But  from  the  way 
things  are  going  there  will  be  very  little  to  take. 


The  Mitchell,  Woodbury  Co.  report  the  largest 
sales  so  far  this  year  that  they  have  ever  made.  Every- 
thing is  moving  like  clockwork,  every  man  is  working 
like  a  beaver,  and  everybody  is  jubilant  over  conditions. 
Already  they  are  making  arrangements  for  next  year 
and  seeing  to  it  that  they  will  have  plenty  of  ware. 
Mr.  Stuart  was  in  New  York  Friday  and  Saturday  of 
last  week.  

After  many  months  of  work  the  Jones,  McDuffee 
&  Stratton  Co.  have  finished  the  changes  incidental  to 
moving  their  offices  from  the  ground  floor  to  the  gal- 
lery. More  showroom  space  has  thereby  been  made 
available,  and  the  offices  consolidated — much  to  the  sat- 
isfaction of  the  clerical  force.  The  "directors'  room," 
which  has  become  historical,  remains  intact.  The  con- 
cern is  doing  the  biggest  business  of  its  history,  owing 
to  foresight  and  good  judgment  in  securing  ample  sup- 
plies. 


HOTEL     MEN'S     EXPOSITION. 


THE  second  National  Hotel  Men's    Exposition  being 
held  this  week  at  the  Grand  Central  Palace  has  a 
number  of  firms  in  the  trade  as  exhibitors. 

The  Onondaga  Pottery  Co.'s  demonstration  of  pot- 
tery making,  showing  the  methods  employed  in  pro- 
ducing both  flat  and  hollow  pieces,  as  well  as  decorating 
them,  in  charge  of  Walter  De  H.  Beltz,  E.  J.  McMillan, 
H.  R.  Torbert,  and  three  assistants,  is  attracting  crowds 
of  interested  spectators. 

L.  Straus  &  Sons'  hotel  department  is  represented 
by  a  fine  showing  of  china,  glassware,  cooking  ware, 
etc.,  in  charge  of  Arthur  G.  Stier,  Edwin  Zencke,  and 
the  Misses  Margaret  Vance  and  Julia  Farrell. 

L.  Barth  &  Son  occupy  one  of  the  largest  spaces  of 
any  of  the  hotel  supply  concerns.  The  exhibit,  which 
is  in  charge  of  Robert  C.  Lambert,  and  Frank  J. 
Bangs,  features  the  concern's  facilities  for  supplying 
every  need  in  hotel  furnishing. 

Edw.  Miller  &  Co.'s  tastefully-displayed  line  of 
lamps  receives  a  great  deal  of  attention.  It  is  unusual 
from  every  standpoint.  The  exhibit  is  looked  after  by 
Michael  Schwarz  and  T.  R.  Barnes, 

J.  A.  Whalcy  &  Co.'s  lam]/    line    features,  amo 
other  t  dented   linen  sb  n    electric  lights, 

known   as  "Kno   Glair."     This    is  in  charge  of  T.  J. 
Hanretty. 

The  Hall  China  Co.  has  a  very  attractive)  y  ;u  ran] 

and  serving  wai        B    id(  b  Robert 


T.  Hall,  head  of  the  concern,  and  Mrs.  Hall,  Frank  I. 
Simmers  is  here  to  look  after  the  factory's  interest. 

A.  H.  Ledden,  E.  L.  Bates  and  Roger  Doyle  are 
in  charge  of  a  very  interesting  exhibit  of  the  Guernsey 
Earthenware  Co.'s  well-known  "Guernseyware." 

One  of  the  most  unusual  of  the  displays  is  that  of 
the  vSoy  Kee  Co.,  Chinese  importers,  who  are  making  a 
showing  of  teakwood  tables  and  chairs,  porcelain  vases, 
etc. 

Other  exhibitors  are   W.  S.  Ensign,  the  Silex  Co  , 

McKee  Refrigerator  Co.,  "Icy-Hot"  vacuum  bottles, 
and  Horton  &  Wade. 


VALUE     OF     AISLE     TABLES. 


n^HE  chief  reason  for  using  aisle  tables  in  the  modern 
*■  department  store  is  the  fact  that  a  great  many  of 
the  sales  are  what  are  call  "sight"  or  "impulse"  sales — 
of  stuff  that  women  may  not  happen  to  have  in  mind 
when  they  enter  the  store,  but  which  appeals  to  their 
desires  when  they  see  it  displayed.  The  display  of  this 
kind  of  merchandise  on  tables  is  a  valuable  asset  to  a 
store,  as  are  similar  displays  on  the  counters.  While 
women  are  naturally  inquisitive,  they  are  not  going  to 
take  the  trouble  to  ask  clerks  to  open  boxes  and  unroll 
bolts  of  cloth  so  they  can  see  what  the  stuff  is.  You've 
got  to  put  it  right  under  their  noses. 

Another  virtue  of  aisle  tables  is  their  advertising 
value.  Put  some  judiciously-selected  china, for  instance, 
on  an  aisle  table  at  attractive  prices,  and  it  will  not  only 
sell,  but  will  awaken  a  desire  on  the  part  of  many 
women  to  see  what  the  store  is  offering  in  that  de- 
partment in  a  regular  way.  Selling  from  aisle  tables 
is  exactly  like  selling  directly  from  a  small  show  window. 

In  fact,  the  aisle  tables  combine  the  virtues  of 
newspaper  advertising  with  those  of  the  show  window, 
with  the  added  virtue  of  producing  direct  and  immediate 
sales.  While  the  actual  percentage  of  sales  from  these 
tables  in  proportion  to  the  store's  gross  annual  business 
is  not  big,  the  yearly  returns  from  a  well-placed  table 
in  any  large  up-to-date  store  will  doubtless  prove  to 
be  a  great  deal  more  than  anyone  outside  of  the  busi- 
ness would  expect. 


EXPANDINO. 


LAST  week  Mogi,  Momonoi  &  Co.  closed  a  lease  for 
the  second  floor  of  .105-107  East  Sixteenth  street, 
where  they  already  occupy  the  basement,  store  and 
third  floor,  thus  giving  them  four  connecting  floors. 
The  addition  will  be  employed  for  the  exclusive  showing 
of  import  lines,  thus  releasing  the  entire  store  floor, 
now  devoted  to  both  stock  and  import  display,  for  the 
exhibil  ol  sto<  I  samples  alone.  They  will  take  posses- 
sion of  the  extra  floor  February  l. 


11 


The  annual    meeting  of  the  United 

East  Liverpool     States    Potters'   Association,  which 

and   Vicinity       has  been    scheduled  to    convene    in 

the  Hotel  Astor,  New  York,  next 
Tuesday,  will  be  the  first  gathering  of  that  body  in  New 
York  in  recent  years.  Heretofore  the  meetings  have 
been  held  either  in  Washington  or  Pittsburgh.  Presi- 
dent Charles  C.  Ashbaugh  will  retire  from  office,  and 
Marcus  Aaron,  who  is  next  in  line  for  the  presidency, 
will  likely  be  elected  to  that  office.  The  report  of  the 
Labor   Committee   is   awaited   with    moie   than  usual 

interest  this  year. 

♦     » 

While  a  considerable  amount  of  the  business  com- 
ing by  mail  bears  the  request  "to  be  shipped  soon  as 
possible,"  the  goods  will  hardly  be  forwarded  until 
early  in  the  year,  and  the  manufacturers  are  accepting 
such  orders  only  with  the  understanding  that  prices  at 
the  time  of  shipping  will  prevail;  also  buyers  who  have 
been  visiting  the  district  of  late  have  left  specifications 
for  early  1918  delivery  with  the  above  understanding. 

•      • 

Jiggermen  are  now  paying  their  help  higher  wages 
than  ever  before  knovvn.  The  rate  is  $3.15  per  day, 
plus  a  bonus  of  25  cents.  In  numerous  instances  men 
are  now  being  employed  by  the  jiggermen,  it  being  im- 
possible to  obtain  boys  who  will  work  steadily.  The 
jiggermen  started  the  bonus  system  themselves. 


potteries  is  reported]1  this  week.  The  manufacturers 
say  that  the  employees  are  really  trying  to  make  up  for 
lost  time. 

This  city  is  making  an  effort  to  raise  $20,000  as  its 
share  of  a  contribution  for  Y.  M.  C.  A.  army  purposes, 
and  a  meeting  of  those  interested  from  different  parts 
of  this  county  was  held  in  the  offices  of  the  Knowles, 
Taylor  &  Knowles  Pottery  Co.  President  Homer  J. 
Taylor  is  taking  an  active  interest  in  the  movement  and 
giving  much  time  to  the  work. 

•     • 

It  is  said  that  pottery  manufacturers  in  this  district 
could  insure  themselves  a  steady  supply  of  coal  through 
river  shipping  if  it  were  possible  to  secure  means  of 
transportation.  Any  amount  of  river  coal  is  obtainable 
at  government  prices.  The  trouble  lies  in  an  inability 
to  6btain  coal  boats  and  barges.  One  local  concern  is 
now  trucking  coal  for  a  distance  of  between  four  and 
five  miles,  at  a  delivered  cost  of  about  twenty-four 
cents  per  bushel. 

Among  buyers  visiting  the  market  of  late  were 
John  Molenpah,  of  Newark,  O.;  Mr.  Miller,  Philadel- 
phia; A.  M.  Heller,  of  Frank  &  Heller,  Chicago. 

»     • 

F.  I.  Simmers,  of  the  Hall  China  Co.,  has  been 
spending  the  past  ten  days  in  New  York. 


Ringleaders  in  the  attempt  to  disrupt  the  National 

Brotherhood   of   Operative    Potters  during  the  recent 

strike,  who  were    fined  sums  ranging   from  $25  up  to 

$500,  have  either  paid  or  arranged  to  pay  their  fines, 

according  to  the  statement  of  officials  of  the  organization 

this  week. 

•     # 

In  order  to  save  fuel  and  obtain  greater  efficiency 
in  kiln-firing,  the  Colonial  Pottery  Co.  is  changing  its 
kilns,  both  bisque  and  glost,  from  the  up-draft  to  the 
down-draft   type.     The    Gamble    &    Bryan    system    is 

the  one  selected. 

»     * 

A  decided   improvement   in   the  production  of  all 


The  Thompson  Pottery  Co.  has  awarded  the  con- 
tract for  the  building  of  three  pairs  of  decorating  kilns, 
and  the  Steubenville  Pottery  Co.  is  building  two  pairs. 

•  #  " 

Is  these  days  of  fuel  uncertainty  the  potteries  are 
watching  with  great  interest  a  possible  partial  solution 
of  their  difficulties.  The  Pennsylvania  Railroad  has  a 
short  branch  road  running  from  Wheeling,  W.  Va.,  up 
to  and  through  Newell  and  Chester,  directly  opposite 
across  the  river  from  East  Liverpool.  This  branch  is 
being  extended  through  a  district  where  there  are  many 
undeveloped  mines  containing  an  excellent  quality  of 
coal.     Work  is  being  pushed,  and  it  is  hoped  that  liberal 
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supplies  will  be  obtainable  in  the  near  future.  It  will 
require  quite  a  haul  by  motors  or  horses  across  the 
liver,  but  it  will  undoubtedly  relieve  the  situation. 
The  Pennsylvania  line  on  the  Ohio  side  is  always  con- 
gested, and  this  extension  will  not  only  relieve  the  coal 
situation,  but  make  a  new  cutlet  for  shipping  goods. 


AT     CHICAGO. 


THE  trade  is  beginning-  to  show  something  of  the 
holiday  spirit.  Buyers  for  department  stores  re- 
port a  greater  number  of  customers  and  more  interest  in 
fancy  goods  than  for  some  time  past.  Cut  glass  is  also 
moving  a  little  better,  and  bric-a-brac  of  all  kinds,  long 
in  the  doldrums,  seems  to  be  waking  up.  However, 
war  economy  is  still  in  full  swing,  and  the  feeling  that 
unnecessary  expenditures  should  be  avoided  is  gaining 
ground.  For  this  reason  all  non-essentials  must  be 
vigorously  pushed  if  sales  are  to  keep  up  to  the  usual 
notch  during  the  months  to  come.  Staple  merchandise 
is  taking  care  of  itself.  It  continues  to  be  more  difficult 
to  get  goods  from  the  factories  than  to  sell    them  after 

they  arrive. 

*  « 

All  evidences  of  the  recent  flood  in  the  rooms  of 
the  Gragg-Mielke  Co.,  have  been  removed. 

•  » 

C.  W.  Reasner,  of  Kelly  &  Reasner,  has  returned 
returned  from  a  trip  to  the  factories  of  the  Eagle  Glass 
and  Mfg  Co.  and  the  H.  Northwood  Co. 

•  * 

Mort  D.  Tinker,  brother  of  Frauk  B.,  factory 
representative,  was  home  last  week  on  a  furlough  from 
Camp  Grant,  Rockford,  111. 

*  • 

J.  E.  Boring,  who  is  in  charge  of  the  Chicago  office 
of  the  Crooksville  China  Co.,  is  making  a  trip  through 
Northwestern  territory  this  week. 

Shipments  which  have  been  started  from  factories 
in  the  East  Liverpool  and  West  Virginia  districts  are  in 
some  instances  two  weeks  late.  The  railroads  declare 
they  must  give  preference  to  war  orders. 

Edwin  B.  Pike  has  been  appointed  Chicago  repre- 
sentative of  the  Jefferson  Glas  Co.  Mr.  Pike  has  been 
manager  of  the  Sun  Francisco  office  of  the  company. 

»      • 

Burt  Day,  oi  the  Cook-Laurance  Crockery  Co., 
Cedar  Rapids,  la  ,  was  in  the  city  buying  goods  this 
week. 

V  .  E  Allen,  owner  of  a  department  store  at  Rock- 
ford,  111.,  was  in  the  city  this  week. 

A  rumor  that  the    John  M.  Smyth  Co.,  mail  order 


dealers  in  crockery  and  glass,  would  discontinue  that 
branch  and  devote  their  attention  exclusively  to  the  re- 
tail end,  was  denied  by  the  company  this  week.  It  is 
the  grocery  branch  that  is  to  be  discontinued. 

•  • 

Clyde  Hartman,  of  the  Pittsburgh  office  of  the 
United  States  Glass  Co.,  has  been  placed  in  charge  of 
the  city  sales  of  the  company  pending  a  more  perman- 
ent arrangement. 

•  « 

John  Jacklin,  who  conducts  the  crockery  and  glass 
department  of  Harris,  Emery  &  Stone,  Des  Moines,  la., 
was  in  the  city  buying  merchandise  last  week. 

«      » 

George  Dougherty,  of  the  Pittsburgh  office  of  the 
United  States  Glass   Co.,  was   in  the  city  for  a  couple 

days  during  the  week. 

•  * 

The  Larned-Marshall  Co.  has  been  formed  here 
by  Robert  Y.  Larned  and  Hayden  A.  Marshall.  Mr. 
Larnedis  from  Lansing,  Mich.,  and  has  been  connected 
with  the  crockery  and  glass  business  nearly  all  his  life. 
Mr.  Marshall  is  well  known  in  the  trade,  having  until 
recently  been  Chicago  representative  of  the  Fostoria 
Glass  Co.  The  company  will  manufacture  "Vogue" 
glassware,  a  decorated  line. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  houBefurniihiugt 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal," the  following  buyers  were  reported  this  week: 

F  L  Gavitt,  c,  B  H  Gavitt  Co,  Westerly,  R  I.     Navarre. 
G  Louis,  t,  Woodward  &  Lothrop;  Washington,  D  C. 

334  Fourth  ave. 
H  Wonderlich,  t,  Manufacturers'    Outlet,   Providence, 

R  I.     Herald  sq. 
W  H  Warner,  c,  g,  Warner  Bros,  Erie,  Pa.     Arlington. 

W  J  Huber,  t,  F  &  R  Lazarus  Co,  Columbus,  O.     220 

Fifth  ave. 
C  Werner,  t,  Lord  &  Gorge,  Reading,  Pa.     23  E  26th. 

J  W  Waldorf,  hf,  Hochschild,  Kohn  &  Co,  Baltimore. 

220  Fifth  ave. 
C  I  Smith,  hf,  Brown,  Thompson  Co,  Hartford,  Conn. 

230  Fifth  ave.    • 
A  W   Rowlands,  c,  Hoover,    Rowlands  Co,  Mansfield, 

O.     Imperial. 
L  C  Scott,  t,  Campbell's,  Pittsburgh.     404  Fourth  ave. 
F  J  Harper,  c,  R  Weill  &  Co,  San  Francisco.     15  E  16th. 
E  H  Wade,  c,  g,  Horton  &  Wade,  Albany.     Continen- 
tal. 
M  T  Aldridge,  Shartenberg  &    Robinson,  New  Haven, 

Conn.     404  Fourth  ave. 
Frank  Walsh,  c,g,  Strawbridge&  Clothier,  Philadelphia. 

230  Fifth  ave. 
E    M    Stevens,  hf,  c,    Stevens    Jobbing    Co,  Elizabeth 

City,  N  C. 
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WAS     THE     SCULPTOR     PROPHETIC? 


Reproduction  in  bronze  of  a  marble  group  in 
the  Loggia  delP  Orgagna  at  Florence,  im- 
ported in  1907  by  L.  Straus  &  Sons. 
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Glass  manufacturers  in  the  Western 

Pittsburgh  and      Pennsylvania  and    Northern    West 

Vicinity  Virginia  districts  were  advised  last 

week  of  another  advance  in  the  price 
of  fuel  gas.  Corporations  supplying  gas  to  these  plants 
were  before  the  Public  Service  Commissions  of  the  two 
States  with  a  new  rate  schedule,  and  the  prices  asked 
for  by  the  gas  company  were  allowed.  The  advance 
will  make  a  considerable  difference  in  the  overhead 
charges  of  all  glass  plants  in  the  districts  concerned. 
Not  all  factories  are  in  a  position  to   use  producer  gas. 


Marion  G.  Bryce,  president  of  the  United  States 
Glass  Co.,  is  the  head  of  the  Glass  and  Pottery  Com- 
mittee of  Pittsburgh  business  men  which  will  take 
an  active  part  in  raising  funds  for  Y.  M.  C.  A.  pur- 
poses in  the  army  and  navy.  Howard  Evans,  of  the 
Macbeth-Evans  Glass  Co.,  is  also  a  member  of  the  com- 
mittee. Plans  for  the  campaign  weie  outlined  at  a 
dinner  given  here  last  Friday  night. 


W.  E.  Hunter,  of  the  Economy  Tumbler  Co. 
Morgantown,  W.  Va.,  was  a  visitor  at  the  Glass  Associa- 
tion offices  late  last  week. 


The  directors  of  the  Central  Glass  Works,  Wheel- 
ing, W.  Va.,  have  declared  a  cash  dividend  of  three 
per  cent,  payable  December  1.  This  represents  an 
annual  return  of  twelve  per  cent. 


Buyers  here  the  past  week  were  Mr.  Sargent,  for 
Cassidy's,  Ltd.,  Montreal;  A.  M.  Heller,  of  Frank  & 
Heller,  Chicago;  C.  W.  Bow,  with  George  H.  Bowman 
&  Co..  Cleveland;  Jules  Grogan,  with  the  Beamish 
Glass  Co.,  Kansas  City,  Mo. 


The  new  commercial  department  of  the  United 
States  Glass  Co.  was  occupied  for  the  first  time  last 
week.  Four  suites  have  been  provided  on  the  second 
floor  of  the  main  office  buiding,  which  will  hereafter  be 
used  by  the  road  salesmen,  Sales  Manager  Dougherty 
and  Chief  Designer  Reuben  Haley.  A  room  for  stenog- 
raphers will  also  be  used  as  a  reception  room   for  those 


who  desire  interviews  with  the  heads  of  departments. 
The  office  of  President  M.  C.  Bryce  and  Treasurer 
Ernest  Nickel  will  remain  on  the  first  floor.  Hand- 
some furnishings  have  been  installed  in  the  new  second- 
floor  suites. 

The  Pittsburgh  Lamp,  Brass  and  Glass  Co.'s  ser- 
vice flag  contains  seven  stars  at  present;  but  more  em- 
ployees of  the  company  have  left  for  the  front  and 
training  camps,  and  additional  stars  are  to  be  placed  on 

it. 

The  majority  of  the  local  jobbing  houses  have  sus- 
pended for  the  season  soliciting  business  on  glass 
lines  fcr  current  quarter  delilery.  All  business  now  be- 
ing taken  is  for  delivery  the  first  quarter  in  1918,  and 
will  be  invoiced  at  prices  prevailing  at  time  of  ship- 
ment. 

Glass  manufacturers  are  receiving  numerous  in- 
quiries concerning  special  mold  work.  Considerable 
new  business  is  being  developed  in  this  line. 


The  war  has  caused  more  or  less  disruption  among 
the  decorating  shops.  Many  of  these  decorators  were 
of  French  and  Belgian  nativity,  and  these  have  left  for 
the  mother  country. 

Portable  manufacturers  are  experiencing  difficulty 
in  securing  a  steady  supply  of  metal  parts.  The 
majority  cf  the  plants  are  practically  sold  up  for  current 
year  delivery,  although  a  few  odd  lots  can  occasionally 
be  had  for  immediate  shipment. 


Certain  lines  of  Colonial  tumblers  have  recently 
been  advanced  from  70  to  90  cents,  but  the  demand 
continues  as  active  as  ever. 


During  the  past  week  glass  manufacturers  received 
blanks  from  the  government  to  be  filled  out  and  re- 
turned to  Washington,  to  be  utilized  in  the  matter  of 
determining  whether  or  not  their  operations  are  essen- 
tial to  the  winning  of  the  war. 
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NEW    YORK,  NOV.  15,  1917 

TJITHERTO  the  Government  has  not  discriminated 
*■  *■  between  china  and  earthenware  in  its  reports  of 
importations,  but  has  classed  them  as  one.  They  are 
now  separated,  much  to  the  satisfaction  of  the  trade. 
There  is  one  disappointing  feature,  however,  in  the  new 
method  of  tabulation.  Heretofore  the  amounts  from 
each  country  were  given;  now  only  the  imports  of  china 
by  countries,  the  earthenware  being  lumped.  But  as 
the  bulk  of  the  latter  comes  from  England,  the  larger 
proportion  should  be  credited  to  that  country. 


NON-ESSENTIAL     BUSINESS. 


DUSINESS  men  everywhere  are  wondering  what  is 
*■■'  non-essential  business.  The  Chamber  of  Com- 
merce of  the  United  States  Committee  on  Co-operation 
with  the  Council  of  National  Defense  is  receiving  many 
inquiries  as  to  the  manner  in  which  this  will  be  deter- 
mined by  the  government  and  what  course  will  be  fol- 
I  in  withdrawing  labor  and  materials  from  such 
industries  as  may  be  regarded  as  nonessential  during 
the  war  foi  the  necessities  of  industries  essential  to  the 
war. 

0  policy  in  this  connection  has  been  announced 

by  the  government,  and  the  above  questions  cannot  be 

red.      When   the  occasion  arises,  what  should  be 

seems   clear  to  this  Committee.     No  action  ex- 

a  •  hould  be  epl  in  ac- 

a1  plan  based  upon  a  thorough 

surve  ustry,  which,  no  doubt,  has  already  been 


made.  If  unnecessary  hardship  is  to  be  avoided,  if 
there  is  to  be  no  discrimination,  the  government  should 
not  act  until  a  general  plan  has  been  formulated  and 
made  known  to  the  business  of  the  country. 

Before  a  business  is  classified  as  non-essential,  and 
deprived  by  act  of  government  of  labor -and  materials, 
the  industry  through  duly-elected  representatives  should 
be  given  an  opportunity  to  discuss  the  matter  and  to 
learn  the  premises  of  the  government  and  the  reasons  for 
action.  The  motive  of  the  government — the  concentra- 
tion of  industrial  energy  toward  winning  the  war — ap- 
peals to  all,  and  every  industry  can  be  relied  upon  to 
assist  in  bringing  itself  into  adjustment  with  the  war 
needs  of  the  country. 

If  the  government  acts  in  this  connection  with  suf- 
ficient dispatch  the  industries  cf  the  country  may  be 
given  an  opportunity  to  meet  the  needs  of  the  emer- 
gency in  a  gradual  manner  and  after  deliberate  plan- 
ning. 

Where  an  industry  is  regarded  as  non-essential, 
and  must  be  deprived  of  labor  and  materials,  such  de- 
liberate planning  may  lead  to  the  use  of  substitute 
materials  or  different  processes  of  production.  In  this 
manner  unnecessary  hardship  may  be  avoided. 

It  should  be  a  cardinal  principle  that  the  normal 
structure  of  business  should  be  maintained  during  these 
abnormal  times  as  far  as  possible.  Therefore,  consid- 
eration should  be  given  to  the  possibility  of  allowing 
non-essential  business  a  proportion  of  its  requirements 
of  labor  and  materials,  so  that  some  organization  may 
be  retained  to  be  developed  again  upon  the  return  of 
peaceful  conditions. 

Furthermore,  when  the  government  is  forced  to 
deprive  a  business  of  materials  and  labor  because  it  is 
non-essential  an  effort  should  be  made  by  the  govern- 
ment to  place  with  the  industry  orders  for  product 
needed  in  the  war.  In  this  manner  a  helping  hand  may 
be  given  to  business  suffering  solely  through  sacrifice 
for  the  common  good.  In  this  same  connection  it  may 
be  said  that  if  men  are  to  be  withdrawn  from  industrial 
communities  where  they  have  houses,  and  gathered  in 
manufacturing  centers  already  congested,  there  is  cre- 
ated a  great  housing  problem  in  connection  with  the 
production  of  war  supplies.  But  if  in  placing  war  orders 
effort  is  made  to  produce  war  supplies  in  the  centers 
where  labor  is  housed,  not  only  will  congestion  in  mu- 
nition centers  be  relieved,  but  there  will  be  avoided  at 
the  end  of  the  war  the  great  problem  of  moving  labor 
back  to  the  normal  producing  centers. 

In  a  democracy  it  is  certainly  far  better  for  indus- 
tries to  become  adjiuted  to  new  conditions  by  co-oper- 
ation between  the  industries  and  the  government  rather 
than  by  compulsion  of  drastic  and  unprecedented  gov- 
ernment action. 

Discussing  the  problem  of  what  industries  are  es- 
sential and  what  are  non-essential  during  the  war,  the 
latest  bulletin  issued  by  the  National  Chamber  of  Com- 
merce says:    "Before  a  conclusion  can  be  reached  there 
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must  be  known  what  is  needed  from  abroad  and  what 
we  may  send  in  exchange;  for  what  is  apparently  a 
nonessential  here  may  be  productive  of  most  important 
materials  for  the  war  by  being  sent  abroad  in  exchange 
for  essential  materials. 

"For  example,  we  need  nitrate  and  copper  from 
Chile.  These  are  essential  to  the  production  of  muni- 
tions of  war.  We  may,  however,  procure  this  nitrate 
and  copper  by  shipping  jewelry  or  automobiles  to  Chile. 
Again,  we  need  from  Argentine  wool,  wheat  and  hides, 
and  these  necessities  may  be  obtained  by  shipping  in 
exchange  sewing  machines  or  typewriters.  Thus  the 
manufacturers  of  a  limousine  or  a  typewriter  may  be, 
in  fact,  the  means  of  producing  nitrate  or  wool. 

"What  may  be  shipped  to  foreign  countries  depends 
upon  what  they  are  willing  to  receive  from  us,  and, 
therefore,  it  may  be  impossible  to  secure  what  is  needed 
by  shipping  non-essentials.  Causes  may  arise  where 
we  must  draw  upon  our  store  of  much-needed  raw 
materials  which  are  in  even  greater  demand.  Thus  we 
may  have  to  send  coal  or  agricultural  implements  to 
Argentine  in  order  to  procure  wool,  wheat  or  hides. 
The  extent  to  which  we  can  afford  to  reduce  our  own 
much-needed  supplies  of  coal  and  agricultural  im- 
plements would  depend  upon  the  extent  that  we  needed 
wool,  wheat  or  hides.  These  are  relative  questions  to 
be  settled  only  after  careful  consideration  of  all  the 
circumstances." 


PERSONAL. 


*~J\  FTER  forty-two  years  of  active  service  in  the 
\\)  glass  business,  ex-Senator  N.  P.  Scott  retires 
f\  from  the  Central  Glass  Works,  of  Wheeling, 
A-  \  W.  Va.  At  a  meeting  of  the  directors  on 
^^  Wednesday,  the  7th  inst,  he  tendered  bis  res- 
ignation, which  was  reluctant^  accepted.  He  began 
work  in  a  glass  factory  when  he  was  about  twenty-seven 
years  old.  In  1875  he  became  associated  with  the  Cen- 
tral Glass  Works  as  a  traveling  salesman,  and  worked 
his  way  up  until  he  became  president.  He  married  the 
daughter  of  John  Oesterling,  the  founder  of  the  estab- 
lishment, and  by  his  industry  and  acumen  largely  in- 
creased the  scope  of  its  business.  He  has  not  been  ac- 
tively connected  with  the  factory  for  several  years,  his 
senatorial  duties  and  his  large  mining  interests  occupy- 
ing much  of  his  time.  As  Senator  he  wielded  a  great 
influence  in  tariff  matters  and  was  of  great  assistance 
both  to  the  glass  and  pottery  men.  There  will  be  no 
change  in  the  policy  of  the  concern,  and  at  this  writing 
no  successor  has  been  chosen. 

Such  is  the  effect  of  suggestion  that  Charles  Streiff, 
who  was  one  of  the  importers  to  receive  a  consignment 
by  the  steamer  Mont  Blanc,  says  he  was  chilled  to  the 
bone  after  a  couple  of  hours'  work   going  over  the  in- 


voices, each  of  which  bore    the  name  of  the   snow-cov- 
ered peak. 

Charles  E.  Cardon,  of  the  J.  H.  Venon  traveling 
staff,  returned  to  headquarters  last  Thursday  from  a 
trip  through  his  territory  in  the  West,  where  he  corraled 
some  good-sized  orders. 

Richard  Briggs,  of  Boston,  was  in  New  York  the 
latter  half  of  last  week. 

Leonard  Stock,  who  exploits  Ahrenfeldt  China  for 
H.  C.  Kupper,  came  home  Friday  from  a  trip  which 
took  in  the  territory  east  of  Kansas  City  and  Duluth. 
He  found  an  unusually  good  trade, considering  all  things, 
weather  included.  He  says  that  in  all  the  years  he  has 
covered  that  part  of  the  country  he  has  never  seen  so 
much  snow  so  early  in  the  season. 

Wm.  Howell,  of  Pitkin  &  Brooks,  Chicago,  was  in 
New  York  this  week. 

J.  D.  Robinson,  of  the  Libbey  Glass  Co.,  Toledo, 
O.,  spent  several  days  in  the  city  last  week.  He  had 
just  returned  from  Montgomery,  Ala.,  where  he  visited 
his  two  sons,  both  of  whom  are  officers  at  the  military 
camp  there.  Mr.  Robinson  finds  his  time  occupied  to 
the  limit  these  days.  Besides  attending  to  his  duties  in 
connection  with  the  factory,  which  is  operating  to  the 
fullest  capacity,  he  is  one  of  the  most  prominent  figures 
and  one  of  the  greatest  workers  for  the  Red  Cross  in  his 
section  of  the  country. 

J.  Howard  Fry,  of  the  H.  C.  Fry  Glass  Co.,  was  in 
New  York  this  week. 

* 

J.  R.  McWilliams,  sales  manager  of  the  Lonacon- 
ing  (Md.)  Glass  Co.,  spent  the  latter  half  of  last  week 
calling  on  the  local  trade  with  John  Cribbin,  assistant 
to  Major  Wm.  D.  Finke,  local  representative  of  the 
concern. 

* 

A.  R.  Engelmann,  of  the  Krantz  &  Sell  Co.'s  sales 
staff,  returned  last  week  from  a  long  Western  trip 
which  resulted,  in  adding  a  nice  amount  of  business  to 
the  factory's  order  files.  Mr.  Engelmann  will  rest  up  at 
his  home  here  until  the  first  of  the  year  before  starting 
on  the  road  again. 

Charles  B.  Ott,  vice-president  of  the  Eagle  Glass 
and  Mfg.  Co.,  Wellsburg,  W.  Va.,  is  spending  this 
week  in  New  York. 

E.  W.  Schulz,  with  H.  C.  Kupper,  has  not  been  on 
the  road  since  last  spring   until  now.     He  is   taking  in 


the    northern  tier   of   Pennsylvania  and   the    southern 
counties  of  New  York  State  this  week. 

Geo.  R.  West,  head  of  the  Westmoreland  Specialty 
Co.,  Grapeville,  Pa.,  was  in  town  the  first  half  of  this 
week. 

Horace  C.  Gray  left  on  Sunday  night  for  a  tour  of 
the  various  factories  his  concern  represents  here. 

Sam  P.  Arnold,  road  man  for  Mogi,  Momonoi  & 
Co.,  returned  on  Monday  after  completing  a  two 
months'  trip  for  the  firm  that  took  him  as  far  as  Chi- 
cago. 

Reuben  Haley,  of  the  United  States  Glass  Co.,  ar- 
rived in  New  York  Monday  on  a  special  mission  for  the 
f actor v. 

Ed.  Craig,  manager  of  the  New  York  office  of  the 
United  States  Glass  Co.,  continues  to  show  improve- 
ment. 

Carl  Meyer,  of  Lewis  &  Neblett,  Cincinnati,  was  a 
visitor  to  New  York  this  week. 


J.  Frank  Sullivan,  sales  manager  of  the  hotel  de- 
partment of  the  Nathan-Dohrmann  Co.,  San  Francisco, 
arrived  in  New  York  on  Monday  for  a  short  stay.  He 
timed  his  visit  so  that  he  would  be  in  town  during  the 
Hotel  Men's  Exposition  now  being  held  at  the  Grand 
Central  Palace. 

Jules  Grogan, buyer  for  the  Beamish  Glassware  Co., 
Kansas  City.  Mo,  is  registered  at  the  Hotel  Hermi- 
tage. 

E.  F.  Taylor,  buyer  for  the  E.  B.  Taylor  Co., 
Richmond,  Va.,  left  for  home  last  Friday  after  a  brief 
buying  trip  here. 

Theo.  Jones,  president  of  the  Jones,  McDuffee  & 
Stratton  Co.,  made  another  of  his  flying  trips  to  New 
York  the  early  part  of  this  week. 

Wm.  Mulvaney,  of  Montreal,  arrived  in  town  this 
week  and  called  on  a  number  ol  his  friends  in  the  trade. 

J.  B.    Lyles  arrived   in   New   York    on    Monday  to 
make  purchases  for  the  recently  opened  china  and  glass- 
ware  departments   cf   the  A.  W.  Smith  Co.,  Spartan- 
'        i!         iortsthatthe  venture  has  proved  so 
il  that  th<  cided  to  add  a  house- 


furnishing  department,  which  will  also  be  placed  under 
the  management  of  Mr.  Lyles. 

Roger  Doyle,  traffic  manager  of  the  Guernsey 
Earthenware  Co.,  was  in  New  York  this  week  attend- 
ing the  Hotel  Men's  Exposition. 


NEW     FREIGHT     RULE     ON     P.     R.     R. 


T^HE  Pennsylvania  Railroad  put  in  operation  in  New 
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York  City  and  Brooklyn  this  week  the  "shipping 


day"  or  "sailing  date"  plan  for  the  handling  of  less 
than  carload  freight,  and  the  custom  of  accepting  freight 
in  less  than  carload  lots  indiscriminately  at  all  stations, 
or  at  any  time  of  the  day,  for  shipment  to  any  points, 
has  been  discontinued.  Under  the  new  plan,  freight 
destined  for  various  points  is  accepted  in  New  York 
City  and  Brooklyn  only  at  specified  stations  and  on 
designated  days.  Closing  hours  are  established  at  the 
various  stations,  ranging  from  three  to  five  p.m.,  after 
which  freight  will  not  be  accepted  for  shipment. 

The  object  of  establishing  closing  hours  is  to  dis- 
tribute the  delivery  of  freight  to  the  stations  over  a 
greater  portion  of  the  day,  and  thus  relieve  the  conges- 
tion of  teams  and  trucks  now  frequently  occurring  in 
the  late  afternoon.  A  "shipping  day  guide"  for  New 
York  City  and  Brooklyn  is  being  distributed  among 
shippers  and  trade  organizations.  It  gives  complete 
schedules  showing  the  days  on  which  freight  is  accepted 
for  all  points  in  the  United  States  and  Canada,  also  the 
closing  hours  at  each  station  for  the  various  points  ef 
destination. 


OBITUARY. 


MRS.  H.  W.  DRAGON,  for  more  than  twenty-nine 
years  buyer  for  the  Jaccard  Jewelry  Corporation, 
St.  Louis,  Mo.,  died  at  Berkeley,  Cal.,  October  30,  of  a 
complication  of  diseases  after  a  long  illness.  She  went 
to  California  some  time  since,  and  for  a  while  it  was 
thought  she  would  recover,  but  a  month  ago  the  doctors 
gave  her  up.  The  news  of  her  death  was  sadly  received 
in  the  crockery  trade.  She  had  been  coming  to  New 
York  for  many  years,  and  had  endeared  herself  to  all 
with  whom  she  came  in  contact.  She  had  a  lovable, 
genial  personality  as  a  woman,  and  a  keen  business 
sense  as  a  buyer.  She  will  be  greatly  missed  in  the 
trade,  and  the  concern  with  which  she  has  been  so  long 
connected  has  lost  a  valued  friend  and  co-worker. 


Charles  W.  Partridge,  president  of  Hillman's, 
Chicago,  died  last  week  at  his  home  in  that  city  of 
angina  pectoris.     He  was  seventy-six  years  old. 
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MONTHLY     SUMMARY     OF     IMPORTS. 


''THE  imports  of  earthen,  stone   and    china  ware  for 
•^       the  month    of  August,  1917,  compared  with  the 
same  month  in  the  preceding-  year,  were  as  follows: 


1916 

1917 

$      20,686 

312,749 

98,771 

3,163 

56,957 

138,703 

15,155 

39,823 

159,955 

32,601 

$       17,650 

475,942 

66,639 

United  Kingdom 

Japan  

81,367 
293,542 

Earthenware,  not  decorated. .  . 
All  other 

34,394 

49,611 

223,379 

19,216 

Total 

565,819 
1 

785,798 

FOR    EIGHT   MONTHS   ENDING    AUGUST. 


1915 

1916 

1917 

decorated 

$    318,998 
2,520,815 
519,592 
8 4 1, 870 
279,007 
680,362 
198,984 

71,149 

232,981 

1,342,812 

$    218,489 
2,047,830 
610,020 
237,756 
349,036 
712,125 
138,893 

221,004 

1,057,606 

179,035 

$      99,741 

2,168,093 

458,045 

United  Kingdom.  . . 
Japan 

441.ini 
1,132,831 

Other  countries.  .  .  . 

Earthenware,  not  dec. 

dec  .... 

All  other 

133,116 

381,820 

1,331,591 

192,050 

Total 

4,486,755 

3,723,964 

4,173,295 

DOLLS     AND     TOYS. 


1916 


1917 


Dolls  and  parts  of  dolls 

All  other  toys 


$    6,688 
128,429 


$     23,577 
173,912 


Total. 


135,117 


197,489 


FOR   EIGHT    MONTHS   ENDING   AUGUST. 


1915 

1916 

1917 

Dolls  &  parts. 
All  other  toys 

$    452,237 
1,951,327 

$  74,979 
892,484 

$128,847 
t912,136 

Total. 


2,403,564 


967,463 


2,140,983 


GLASSWARE. 


AUGUST 

FOR  EIGHT  MONTHS  E'D'G  AUGUST 

1916 

$34,224 

1917 

$66,738 

1915                 1916                 1917 

$810,857         $346,226          $343,256 

HYDRATE     OF     POTASH 
Containing  not  more  than  fifteen  per  cent  of  Caustic  Soda. 


AUGUST 

FOR  EIGHT  MONTHS  E'D'G  AUGUST 

1916 

$60 

1917 

$1,574 

1915 

$100,180 

1916 

$8,016 

1917 

$23,189 

CHINA     CLAY. 

AUGUST 

FOR  EIGHT  MONTHS  E*D'G  AUGUST 

1916 

$173,323 

1917 

$141,609 

1915 

$734,305 

1916                 1917 
$1,057,880          $  952,936 

ARTICLES  OF  METAL    ENAMELED  OR  GLAZED  WITH 
VITREOUS  GLASSES. 


AUGUST 

FOR  EIGHT  MONTHS  E'D'G  AUGUST 

1916 

$16,652 

1917 

$2,531 

1915 

$292,250 

1916 

$150,380 

1917 
$32,546 

POINTERS     FOR     BUYERS. 


DIVERSIFIED   JAPANESE   GOODS. 

Th?  newly-organized  importing  firm  of  Salinger, 
Magnus  &  Soules  (oriental  department  of  Salinger  & 
Magnus)  are  rapidly  getting  iheir  showroom  on  the 
eleventh  floor  of  920  Broadway  in  shape,  and  a  few  days 
more  will  see  everything  in  readiness  for  the  reception 
of  the  trade.  Each  steamer  arriving  from  Japan  brings 
additional  lots  of  samples;  and  if  one  may  judge  from 
the  display  as  it  stands  thus  far  there  will  be  little  that 
the  concern  will  not  be  able  to  supply  in  toys,  dolls, 
baskets  and  lacquer  ware,  Easter,  Hallowe'en  and 
other  novelty  lines.  The  careful  selection  evidences  on 
every  hand  the  expert  knowledge  of  Arthur  E.  Soules, 
who  recently  returned  from  a  trip  to  Japan.  Formal 
announcement  of  the  opening  will  be  made  shortly. 

BATHROOM    FIXTURES. 

A  line  of  bathroom  fixtures  that  gives  every  indi- 
cation of  duplicating  the  success  in  the  New  York  mar- 
ket that  it  has  enjoyed  for  a  long  time  past  in  other 
parts  of  the  country  on  a:count  of  its  superior  quality 
and  fair  prices  is  that  of  the  Kersten  Co.,  manufactur- 
ers of  Chicago,  and  recently  secured  for  representation 
here  by  Max  Hirsch,  who  is  also  agent  for  the  Buffalo 
Mfg.  Co.  and  other  lines.  Mr.  Hirsch  has  already 
started  the  line  on  what  promises  to  be  a  highly  pros- 
perous career  by  booking  many  orders  of  substantial 
size.  All  the  latest  wrinkles  for  equipping  the  bath- 
room in  the  most  up-to-date  manner  are  incorporated 
in  his  display  of  samples,  including  combination  shelves 
and  towel  racks,  shaving  sets,  mirrors — in  short,  every- 
thing that  could  possibly  be  wished  for  in  the  way  of 
bathroom  requisites.     The  beautiful  finish,  substantial 
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quality  and  pleasing:  designs  are  finding-  g-eneral  appre- 
ciation among-  buyers. 

CROWDED    WITH   GOOD   THINGS. 

The  E.  W.  Hammond  Co.  have  made  a  number  of 
alterations  in  their  showroom  owing-  to  the  need  for 
more  room  in  which  to  display  the  samples  of  the  Econ- 
omy Tumbler  Co.  and  the  Knowles,  Taylor  &  Knowles 
Co.  Every  inch  was  needed,  and  every  inch  has  been 
ingeniously  utilized. 

NOVELTIES    IN    CUT   GLASS. 

E.  L.  Bates  is  shewing-  a  full  line  of  cut  glass  from 
Ebeling-  &  Reuss,  Philadelphia.  The  line,  which  is 
new  to  the  New  York  trade,  comprises  not  only  the 
usual  assortment  of  pieces,  but  a  number  of  novelties 
such  as  baskets,  new  shapes  in  sugars  and  creamers, 
horseradish  jars,  bonbon  boxes,  etc.  They  are  all  in 
copper- wheel  work  and  light  cuttings.  Mr.  Bates  is 
meeting  with  great  success  in  placing  the  line. 


TO     BLAZE     FOR     THREE     AND     ONEQUARTER 
HOURS. 


D  ROADWAY'S  famous  "White  Way"  will  not  be 
L-'  dark,  after  all.  The  switches  on  electric  adver- 
tising signs  will  not  be  turned  off  completely,  as  many 
had  believed.  An  order  signed  last  week  by  Dr.  H.  A. 
Garfield,  the  fuel  administrator,  directs  that  all  the 
signs  in  New  York  and  other  cities  must  not  be  turned 
on  before  7:45,  and  must  be  extinguished  at  11  p.m.,  in 
order  that  every  ton  of  coal  possible  shall  be  conserved 
for  industries  essential  to  the  war.  The  small  mer- 
chant who  has  a  little  electric  sign  to  advertise  his 
business  will  not  be  affected  by  the  order,  being  per- 
mitted to  continue  the  light  as  late  as  his  establishment 
is  open  for  business,  but  it  must  be  put  out  with  the 
closing  of  the  shop.  Experts  have  estima'ed  that  at 
fewest  250,000  tons  of  coal  are  used  in  a  year  for  light- 
ing advertising  signs — an  amount  sufficient  to  supply 
the  needs  of  100,000  families.  Figures  show  that  it 
will  be  possible  to  save  not  less  than  fifty  per  cent  of 
the  fuel  now  used  in  maintaining  these  signs  without 
working  any  real  hardship. 


BLESS      IS     "EART!" 


\  \  j  J I  EN  Johnny  first  began  to  smoke  his  mother  shook 
VV      her  bead 
Ari'l    begged    of    him    to    give    it    up.     "It    must    be 

pped,"  she  said. 
She  often  went  into  his  room  while  he  a  sleeping  lay 
And  took    what  cigarettes  he   had   and  threw  them  all 
away. 

he  started  "Over    There"  the  house  is  all   in 

It  lad  of  cigarettei;  »h<    hate    to  leave  his 

na. 


She'd   like  to  see  him  smoking  now;  and  though  her 

purse  is  small 
She's  sending  him  all  kinds   of  fags,  and  hopes   he'll 

smoke  them  all. 


WOMEN     FLOORWALKERS     NOW. 


A  TTIRED  in  dark  blue  middy  blouses  with  white 
*■  *■  braid  trimmings,  red  ties,  and  Tam  o'Shanters, 
women  ushers  will  soon  greet  the  patrons  of  Blooming- 
dale  Bros,  and  direct  them  to  the  particular  depart- 
ments they  wish  to  patronize.  Enlistments  and  the 
draft  have  made  heavy  inroads  in  the  force  of  Bloom- 
ingdale  employees,  with  the  result  that  women  have 
been  offered  the  vacant  positions. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

C  ALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
""-^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  Must  have  a  thorough  knowledge  of  our 
lines,  and  road  experience.  In  writing  give  full  information, 
with  references.  All  communications  held  strictly  confidential. 
Fisher,  Bruce  &  Co.,  Philadelphia. 

\ A /ANTED — A  competent  and  experienced  man  to  be  busi- 
ness manager  and  to  run  profitably  a  glass  works  making 
bowls,  reflectors  and  glassware  for  gas  and  electric  fixtures. 
State  age,  experience  and  references.  Address  Business 
Manager,  this  office. 

A  CTIVE   representative  wanted  to   sell  a  popular-priced  cut 


A 


tumbler  (side  line).      State   particulars.      Pennsylvania 


Glass  and  Mfg.  Co.,  Pittsburgh,  Pa. 


SITUATIONS     WANTED. 

\ A /ANTED — Managerial  position  in   a  light   ware   cut  glass 
v  factory  where  an  ambitious  man   will  be   appreciated. 

Expert  cutter  and  designer,  with  five  years'  experience  in  fac- 
tory supervision.     Employed  at  present,  but  seek  larger  oppor- 
tunity.    Address  A  152,  this  office. 

BUSINESS     OPPORTUNITIES. 

I  INE  WANTED— Active  outside  salesman,  with  Fifth  Avenue 
*-'  office,  open  t<>  proposition  from  manufacturers  of  illumina- 
ting glassware  wanting  New  York  representation.  Address 
A  153,  this  office. ^_ 

FOR     SALE. 

POK  SALE. — Vitrified  photographic  process,  various  colors,  on 
'  or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  Likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  NEYAC,  4SS  West  Forty-seventh  St.,  New 
York. 

S«.e  Owner  of  the  Patent.      Cc||u|0jd     Cap    &    Mgta|     Rjng    CO.,    Inc.. 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  curry  about  fifty  stock  sizes  of  caps;  and  are 
also  prepared  to  supply  celluloid  discs  and  metal  rings. 
Kamplr-s  mid  prices  on  request. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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BORROWED     POTTERY     DECORATIONS. 


IT  is  not  our  intention  to  revert  to  the  well-worn  sub- 
ject of  the  copying-  by  pottery  manufacturers  of  one 
another's  eesigns,  but  we  wish  to  consider  briefly  some 
of  the  ways  in  which  potters  have  borrowed  from  other 
industries  that,  in  turn,  have  reciprocally  borrowed 
from  them,  says  the  London  "Pottery  Gazette."  Just 
as  the  first  bronzes  were  modeled  directly  upon  their 
stone  predecessors,  so  the  earliest  metal  utensils  un- 
doubtedly took  their  shape  from  the  earthen  vessels  al- 
ready in  use.  Indeed,  we  believe  there  are  still  extant 
pewter  pots  of  shape  identical  with  that   of  the  ancient 


and  famous  Staffordshire  "tygs."  But  the  original 
debt  of  the  metal  worker  to  the  potter  has  been  amply 
repaid;  for  the  former  industry  flourished  during  the 
Middle  Ages  while  the  latter  was  largely  in  abeyance; 
and  when  the  renaissance  of  pottery  came  it  found  much 
inspiration  in  the  work  of  the  silversmith  and  pewterer, 
particularly  as  regards  the  shaping  of  vessels  and  the 
modeling  of  embossed  decoration,  which  could  be  ap- 
plied by  casting  or  stamping.  Sine;  then  the  two 
crafts  have  worked  amicably  side  by  side,  each  borrow- 
ing from  the  other  on  occasion,  especially  in  respect  of 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 


B  ROAD  WAY- 


finrA 


QPOTJ 


l.v   etl   G   i      &  Co    11  71  Park  Place.. . .   B  3 

46  Murray  St C  4 

C  3 

I  >:i  ' D  3 

Dorl  oni,  36  M  ...  C4 

I'  Co    92  '■'.'.  B'way.  15  \ 

Drab  I    I     &  Co.,  50  Murray  St. ,  C  4 


Goetz,  0..43  Murray  St C  4     Rcdon,  M.,25  W.  B'way C  3 

Roessler  &  Ilasslacher,  100  William  St. .  .   F  2 


Honesdale  Decorating  Co.,  36  Murray  St.  C  4     Straus,  L.,&  Sons,  42-46  Warren  St. 


C  * 


1  i       nan  C,  ."52  Murray  St. 


Maddock  &  Miller,  54  Murray  St... 


C  4 


C  4 


Tarcnlum  Gla99  Co.   25  W.  B'way C.I 

Tharaud,  Justin,  25  W.  B'way...! C  3 


Vogt  &  I  lose,  65  Barclay  St. 


B  3 


PrladUradar,  OfC»r  0.,  40  Murray  St. . .    .   C4      Miller.  Edward    *  Co..  68-70  Park  Place..   C4     Williamsbureh  Flint  Glass  Co..  96  Park  II.  A  3 
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Continued  from  page  22. 


articles  such    as  tea  and   coffee  sets,  which  can  be  pro- 
duced in  either  pottery  or  metal. 

With  the  textile  industry,  too,  there  is  a  time-hon- 
ored connection,  for  some  of  the  earliest  of  all  pottery 
decorations  took  the  form  of  bands,  stripes  and  spirals 
copied  from  the  woven  or  plaited  baskets,  daubed  with 
clay  inside  to  make  them  impervious  to  moisture,  which 
were  used  before  the  first  earthen  pot  was  fashioned. 
Indeed,  it  is  conjectured  that  the  original  idea  of  orna- 
mental pottery  arose  from  the  observation  of  the  im- 
pression made  by  the  basket-work  upon  the  plastic 
clay.  The  tradition  of  applying-  textile  designs  to  pot- 
tery has  been  carried  on  all  down  the  ages,  being  very 
strongly  marked  in  some  cases,  as,  for  instance,  in  some 
Persian  wares  and  in  that  of  the  Rouen  Period ;    and  it 


is  represented   at  the    present  day   by  the   free  use   of 
chintz,  cretonne,  and  lace  patterns. 

Other  industries  might  be  mentioned  which  have 
influenced,  and  been  influenced  by,  the  art  of  pottery 
decoration;  but  enough  has  been  said  to  illustrate  how 
wide  a  field  of  possibilities  of  mutual  helpfulness  exists 
in  this  respect.  It  will  be  well  for  our  pottery  design- 
ers to  keep  closely  in  touch  with  their  confreres  in  the 
metal,  textile,  and  other  industries;  for  thus  we  may 
hope  to  find  it  easier  to  provide  any  room  with  crock- 
ery, metal-work,  textiles,  furniture  and  wall-paper  all  in 
entirely  harmonious  accord  with  a  given  scheme  of  dec- 
oration. 


DAD     luck"    is    unknown    where    courage    holds 
*-*     sway. 


Uitdex   to   ^Advertisements 

AND    

BUYERS'    GUIDE. 


Lamps  and  Brass  Goods. 


Bradley  &  Hubbard  Mfg.  Co 

Manhattan  Brass  Co 

Miller,  Edward,  &  Co 

Maibrunn  Co 

Plume  &  Atwood  Mfg.  Co 

Pittsburgh  Lamp,  Brass  &  Glass  Co. 

Phoenix  Glass  Co 

Robichek  Co. ,  Inc 


Domestic  Pottery. 


Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwright  Bros.  Co.,  East  Liverpool 

Guernsey  ware . 

Limoges  China  Co. ,  Sebring,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Roseville  Pottery ...... 

Wyllie,  II.  K.,  China  Co.,  Huntington,  W.  Va 

Glassware. 


...32 
...31 
...  32 

...  27 
...32 

29,32 
...26 
...27 


.  27 

..      5 

5 

..     26 

,..31 

.     5 

...27 

27,29 


Bryce  Bros.  Co. ,  Mt.  Pleasant,  Pa 

Cambridge,  The  (O.)  Glass  Co 

Dorfiinger,  C. ,  ft  Sons        

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 
'.:ny  Tomb  Morgan  town,  W.Va. 

/ass  Co 

oder  ft  Sons,  Inc 

Lancaster  [0      Grin       Co         

ma  Brotl  Corporation   

Nort 

Tarenturr.  ' 

1    ■  b     gb  ... 
Williamsburg!)  Flint  Glass  Co 


....  30 

....  27 

.  28 

...  31 

....  26 

...  27 
...  .3,26 

..    .  27 

..  27 

..  26 

...  28 
2,27,29 

....  31 


Cut  Glass. 


Dorflinger,  C,  ft  Sons   

Honoadala  'Pa.)  Decorating 
L  b  i  ■••  '/i»M  Co.,  Toledo,  0  — 

i'a  I      , 

St.   Louis  Crystal  Glass  Co 


.3,28 
.  28 
.  6 
.   27 

. ,  31 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 

Bassett    Geo.  F. ,  &  Co 

Bernardaud,  L.,  &  Co.,  Limoges,  France 

Bloch,  L.  D.,  &  Co   

Boote,  Edward 

Bing,  Ferdinand,  &  Co.'s  Successors 

Davison,  J 

Fondeville,  A.  J.,  &  Co...     .     

Friedlaender,  O.  O 

Gredelue,  A.,  New  York 

Goetz,  Otto 

Guerin  &  Co. ,  Limoges 

Haviland,  Theodore  &  Company , 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Jones,  McDuffee  &  Stratton  Co. ,  Boston 

Kupper,  Herman  C 

Kinney  &  Levan,  Cleveland 

Maddock  &  Miller 

Morimuna  Bros , 

Magi,  Momonoi  &  Co     

Noe,  Wm.  R.,  &  Sons 

Pitcairn,  W.  S 

Pouyat,  J.,  &  Co.,  Limoges 

Redon,  M 

Straus,  L.,  &  Sons     

Straub.Paul    &  Co 

Strobel  &  Wilken  Co   

Slimmon,  R.,  &  Co 

Tharaud,  J 

Tajimi  Co 

Takito,Ogawa&  Co   

Venon,  J.  H  

Vogt  &  Dose   

Wedgwood,  Kennard  L   

Manufacturers'  Agents. 

Andrews,  Walter  B.,  Chicago 

Brech,  Albert  J 

Boggs,  Sergt.  A.  W.,  Chicago     

I  (alzell,  Harry  G.,  Chicago 

Gray,  Horace  C,  Co 

Newton ,  Karl  W. ,  and  Associates,  Chicago   

Materials. 

Drakenfeld,  B.  F.,  ft  Co    

Roessler  &  Hasslacher  Chemical  Co  
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26 
26 
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26 
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26 
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28 
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29 
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26 
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Miscellaneous. 

Blaisdell  Paper  Pencil  Co...  

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park,  N.  Y    .  ■  -       20 

Chicago  Directory 29 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 30 


NEW    YORK,    NOV.    22,    1917. 


THE    POTTERS'    CONVENTION. 


First  Time  in   New  York   in   Many  Years.      Large  Attendance. 


NO     BANQUET     THIS     YEAR. 


THE  fortieth  annual  convention  of  the  United  States 
Potters'  Association  began  in  the  Laurel  Room  of 
the  Hotel  Astor,  this  city,  on  Tuesday.  An  air  of  quiet 
content  seemed  to  pervade  the  assembly,  very  different 
from  the  stormy  meeting's  connected  with  the  labor 
troubles. 

The  usual  scenes  preceding  all  conventions  were 
not  lacking  at  this,  the  members  gathering  in  the  lobby 
of  the  hotel  an  hour  before  the  opening  of  the  first  ses- 
sion for  greetings  and  social  confabs.  The  opening 
session  was  called  for  10:30,  but  it  was  an  hour  later 
when  the  president  rapped  fcr  order  and  announced. : 
"A  representative  of  the  Department  of  Justice  is  here 
and  has  asked  permission  to  sit  with  us.  Mr.  Wells  has 
something  to  say  on  the  matter,  and  I  will  ask  him  to 
come  forward." 

W.  E.  Wells,  of  the  Homer  Laughlin  China  Co  , 
took  the  floor  and  said  in  part : 

"Recently  a  representative  of  the  Department  of 
Justice  has  been  in  East  Liverpool,  on  just  what  matter 
we  do  not  know,  but  the  general  understanding  is  that 
in  effect  he  thinks  that  the  advances  in  prices  have  been 
so  numerous  and  so  great  that  possibly  we  have  been 
violating  the  Sherman  law.  He  was  courteously  re- 
ceived, our  books  were  thrown  open,  and  every  facility 
given  him  to  see  all  he  wanted.  The  potters  have  had 
plenty  of  trouble  ever  since  the  war  broke  out,  and  this 
action  on  the  part  of  the  Government  is  not  liked,  to 
say  the  least,  as  it  is  without  cause.  The  Government 
is  ask.ng  the  co-operation  of  all  the  people,  and  there  is 


no  class  of  men  anywhere  more  willing  to  assist  the 
country  than  the  potters.  The  potters  have  contri- 
buted more,  in  proportion,  than  any  other  industry. 
We  cannot  make  munitions — not  being  equipped  for 
that  kind  of  work — but  we  have  given  men  and  money. 
In  return  we  are  getting  no  helptrom  the  Government. 
Iron,  steel  and  munition  plants  are  receiving  aid  in 
obtaining  supplies;  but  we  get  nothing.  They  in  return 
do  things,  which,  if  we  did  them,  would  be  called  un- 
lawful. We  do  not  fix  prices."  (A  little  later,  in  the 
course  of  debate,  when  the  prices  paid  for  manufactur- 
ing came  up,  it  was  stated  for  the  benefit  of  the  visitor 
that  while  a  base  price  was  made  discounts  were  not 
regulated,  and  there  was  a  wide  difference  in  selling 
prices  among  manufacturers).  "The  Sherman  law  is 
and  should  be  respected,  but  we  have  had  to  meet  Ger- 
man competition  where  prices  were  fixed.  The  Eng- 
lish importers  agree  on  prices  in  combination.  The 
jobbers  who  have  been  United  States  citizens  for  years 
have  met  and  agreed  on  prices  for  the  sales  of  English 
goods.  It  was  only  last  week  that  they  met  in  St. 
Louis,  and  we  have  reason  to  believe  that  they  again 
fixed  selling  prices.  We  do  not  and  would  not  do  that. 
We  are  innocent  of  any  lawbreaking.  We  are  open 
and  above  board,  and  I  mcve  that  this  gentleman  be  in- 
vited to  sit  with  us  through  the  entire  convention." 

The  motion   was  carried   unanimously  and   vigor- 
ously. 

President  Alpaugh  then  spoke  as  follows  : 
We  are  just  finishing  the  most  unusual  year  of  Ameri- 
can pottery  history,  and  I  no  doubt  voice  the  sentiment 
of  every  member  of  this  association  when  I  say  that 
Sherman's  famous  description  of  war  has  nothing  on  try- 
ing to  operate  a  pottery  in  war  times  and  under  present 
conditions. 
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The  year  has  been  unusual  in  many  ways— unusual 
demand,  caused  bv  the  stopage  of  imports  from  Germany 
and  Austria,  and  greatly  reduced  importation  from  other 
nations  that  have  supplied  this  market,  except  England 
and  Japan.  I  am  informed  that  goods  are  coming  in 
quite"  freely  from  England ;  also  that  Japan  is  sending  in 
quantities  of  dinner  ware,  exact  copies  of  the  best  Ameri- 
can shapes  and  decorations. 

In  spite  of  the  great  demand,  shipments  have  been  be- 
low normal.  This  has  been  due  to  a  combination  of  con- 
ditions and  causes  which  seem  to  have  been  entirely  be- 
vond  our  control.  Chief  of  these  is  the  human  or  labor 
element.  Aside  from  the  actual  shortage  of  help  to  man 
the  different  departments  caused  by  the  generally  pros- 
perous condition  of  the  country,  we  were  confronted  by 
a  further  shortage  of  reason  of  the  enlistment  and  later 
the  drafting  of  many  of  our  young  men. 

Furthermore  a  large  percentage  of  our  remaining  em- 
ployees have  grown  exceedingly  careless  or  indifferent. 
Each  succeeding  wage  advance  (and  there  have  been  a 
number  of  them  within  the  last  two  years)  has  been  fol- 
lowed by  increasing  indifference  on  the  part  of  many 
workers' and  a  notable  lessening  of  efficiency.  Scales 
have  been  broken  by  individuals  and  by  locals,  in  fact 
the  wage  agreement'in  general  treated  as  the  proverbial 
"scrap  of  paper,"  and  the  whole  industry  all  but  disor- 
ganized by  a  series  of  events  that  could  be  trailed  almost 
directly  to  self-seeking  and  unprincipled  agitators  in  the 
unions. 

We  have  suffered  enormous  losses ;  so  have  our  em- 
ployees ;  but  there  has  apparently  been  no  disposition  on 
the" part  of  the  workmen  to  realize  their  responsibility  or 
the  duty  they  owe  their  fellow-workmen  or  their  em- 
loyers. 

The  wages  now  being  paid  in  the  American  pottery  in- 
dustry are  the  highest  the  world  has  ever  known  for 
similar  labor.  It  would  be  natural  to  assume  that,  wages 
being  the  highest  in  the  history  of  the  industry,  selling 
price-  would  also  be  near  the  maximum.  Such  informa- 
tion as  1  have  been  able  to  get  as  to  selling  prices,  both 
import  and  domestic,  indicate  that  prices  on  plain  white 
ware  are  thirty  to  forty  per  cent,  lower  now  than  in  the 
severities.  As  little  decorated  ware  was  made  at  that 
time,  a  comparison  of  this  class  of  goods  is  not  possible. 
Aside  from  fuel,  which  is  temporarily  giving  us  much 
ern,  the  most  serious  problems  confronting  the 
American  potter  today,  in  my  opinion,  are  in  the  jigger 
iln  -lied-  and  dipping  departments;  and  until 
these  problems  are  solved  in  a  practical,  businesslike  way 
we  will  continue  to  struggle  along  practically  at  the  mercy 
of  Locals  Nos.  9,  12  and  18  as  heretofore. 

The  perfecting  of  the  conveyor  type  of  stove  room, 

which   ha-    ahead}    been    in-tailed    in    several   places,   to- 

gether  with  some  practical  batting-oul  machine,  will  in  a 

measure   solve  the  r'boy"  question   in   the  jigger 

» 

The  tunnel  kiln,  types  of  which  ate  now  being  built  in 

Sebring,   will,  if   found   SUi  I   and   practical    for  the 

mam  i  eral  ware  revolutionize  the  industry 

and  should  solve  the  labor  problem  of  the  kiln  shells,  as 

:    and   fuel  I  o-ts. 

Iso  been  ith  an  automatic 

dipping  machine,  which  you  all  knov    i    certainly  badly 

d    t  i    to  !■>•  ho|  ome  pra<  tii  al  solution 

problem      a     com<    From  thi   e  <    pei  iments. 

Labor  conditio!         ill  gel   no  better  until  the  war  is 

tlOV    and  a  flcr 

d!  undoubt(  dl  i    be  con 
■. ith  tb<  .iii<  ieni  i  ompetition 

>rld  ;  I     ould    trongl)  i  <■<  ommend 

ttee  ol    ive  be  appointed  to  d<      i     '.me  plan 
ibei  of  thi    a    o,  iation  i  an  i  on 
n.  •  ard  a  fund  to  bi   used  ex 

Oi  lji  m    ■     i  .I,,,, 


machinery  and  devices  in  the  interest  of  the  entire  trade. 

One  hundred  thousand  dollars  would  not  be  too  much 
to  start  such  a  plan,  and  I  feel  confident  the  members  of 
this  association  have  lost  twice  that  sum  this  last  year  by 
reason  of  curtailed  production ;  and  I  further  feel  that 
if  competent  mechanical  engineers  were  put  to  work  on 
our  problem  we  would  be  amply  repaid  for  any  amount 
we  might  expend. 

I  take  the  liberty  of  repeating  a  recommendation  once 
made  to  this  association  by  a  most  highly  honored  mem- 
ber, now  deceased — Mr.  James  Pass,  of  Syracuse:  "We 
should  work  in  closer  harmony  with  the  American 
Ceramic  Society,  as  they  can  no  doubt  help  us  in  the 
working  out  of  many  of  our  technical  problems.  We 
have  the  highest  respect  for  the  potter  of  the  old  school 
whose  enthusiasm  and  hard  work  gave  us  a  highly- 
developed  industry  long  before  we  had  any  science  of 
pottery,  but  we  cannot  help  recognizing  that  we  are  liv- 
ing under  different  and  ever-changing  conditions,  and  to 
be  successful  we  must  bring  to  our  aid  in  its  most  de- 
veloped form  every  contemporary  art  or  science  that  can 
in  any  wav  assist  in  the  development  of  the  pottery  in- 
dustry." 

Men,  let  us  put  more  time,  effort  and  thought  into  the 
production  of  better  goods  at  a  less  cost,  than  we  do  to 
tariff,  consular  reports  and  foreign  competition.  These 
last  are  all  right  as  far  as  they  go ;  but  just  so  long  as  we 
occupy  our  time  on  them  alone  we  are  merely  acting  on 
the  defensive,  and  if  we  as  an  industry  expect  to  forge 
ahead  we  must  be  aggressive  and  progressive,  and  I  can- 
not help  but  feel  that  some  of  the  things  necessary  to 
right  progress  can  best  be  accomplished  collectively 
rather  than  as  individuals. 


NO    BANQUET    THIS    YEAR. 

In  response  to  the  call  for  a  report  from  the  Enter- 
tainment Committee,  E.  M.  Knowles  said:  "While  we 
would  like  to  meet  at  the  festive  board  as  usual,  your 
committee  thinks  that  at  this  time  it  would  not  be  ad- 
visable to  hold  a  banquet." 

Geo.  Thompson  said  that  while  he  thought  the 
committee  was  right,  it  was  possible  that  a  precedent 
would  be  established. 

Mr.  Burgess  said  that  Gov.  Whitman  and  Mayor- 
elect  Hyland  had  both  publicly  said  that  they  would 
not  attend  any  banquets  costing  more  than  $2.50,  and 
he  suggested  an  informal  affair  not  costing  more  than 
that  amount. 

Mr.  Aaron,  of  the  Homer  Laughlin  China  Co., 
was  opposed  to  any  kind  of  dinner,  and  a  motion  to  dis- 
pense with  the  banquet  was  carried  unanimously. 

W.  E.  WeUs  then  read  the  following 

REPORT  OF  LABOR  COMMITTEE. 

During  the  year  1917  your  Labor  Committee  has  been 
quite  active.  The  ever-changing  conditions  resulting 
from  the  war,  with  their  direct  bearing  upon  the  labor 
situation,  and  the  expiration  of  the  Chalfonte  Agree- 
ment, combined  to  create  problems  more  in  number  and 
more  difficult  of  adjustment  than  those  that  were  pre- 
sented even  during  the  record  breaking  year  of  1916.   . 

Employment  was  not  steady  for  (be  first  few  months, 
owing  to  an  inadequate  fuel  supply.  Dining  that  period 
there  was  comparative  peace  in  labor  matters.  Along  in 
April  fuel  became  more  abundant,  and  we  immediately 
began  to  feel  the  pinch  of  labor  shortage.  In  some  de- 
partments tin  men  became  restless  and  indifferent. 
I  rouble,    was  indicated  all  along  the  lines,  especially  so 
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after  the  general  advance  in  living  necessities  following 
our  declaration  of  a  state  of  war  with  Germany. 

Your  committee  was  impressed  that  the  necessity  had 
arisen  for  another  voluntary  increase  in  wages  all  along 
the  Line,  and  that  general  conditions  warranted  such  ac- 
tion. A  recommendation  accordingly  was  submitted  by 
the  committee  to  the  membership  of  the  Association  on 
May  4,  whereupon  the  committee  was  authorized  to  for- 
mulate a  schedule  of  wage  advances  which  in  their  judg- 
ment would  be  equitable,  and  to  present  it  to  the  officials 
of  the  N.  B.  of  O.  P.  In  pursuance  of  these  instructions 
Chalfonte  Agreement,  Supplement  No.  7,  a  copy  of 
which  is  appended  to  this  report,  was  drawn  up  and  of- 
ficially adopted  at  a  meeting  between  the  labor  committee 
and  the  officials  of  the  N.  B.  of  O.  P.  held  at  East  Liver- 
pool on  May  8,  and  became  effective  in  all  general  ware 
factories  the  first  full  pay  after  that  date. 

It  became  immediately  necessary,  as  a  matter  of 
course,  that  the  makers  of  china  take  similar  action,  and 
to  that  end  representatives  of  all  firms  making  china  met 
at  East  Liverpool  on  May  16  and  17  with  the  Labor 
Committee,  and  a  large  special  committee  appointed  by 
the  Brotherhood.  A  complete  new  list  of  clay  making 
prices  representing  many  radical  advances  had  been  for- 
mulated by  the  Brotherhood,  and  was  presented  at  this 
meeting.  The  list  was  not  in  harmony  with  the  intent  of 
paragraph  17  of  the  Chalfonte  Agreement  directing  the 
construction  of  a  new  uniform  list  for  china,  but  after 
a  lengthy  discussion  an  understanding  was  reached  as  to 
list  prices  on  some  of  the  leading  items  and  a  basis  fixed 
for  determining  the  remaining  prices.  .  The  completion 
of  the  list  was  left  in  the  hands  of  the  china  firms  to  be 
worked  out  in  collaboration  with  the  Brotherhood,  and 
it  was  further  agreed  that  the  advances  covered  by  gen- 
eral ware  Supplement  No.  7,  should  also  apply  to  china. 
This  agreement  was  carried  out  by  the  promulgation  of 
Supplement  No.  8,  a  copy  of  which  is  hereto  appended, 
and  which  became  effective  the  first  full  pay  after  May  17. 

Some  apprehension  was  felt  as  to  the  action  of  the 
annual  convention  of  the  Brotherhood  held  at  Atlantic 
City  early  in  July,  as  expressions  heard  on  the  street  in- 
dicated the  probability  of  wage  demands  of  an  extreme 
character  which  might  lead  to  trouble.  These  demands, 
which  were  submitted  about  August  1  in  the  form  of 
twelve  propositions  were  not  less  radical  than  was  feared. 
In  order  that  all  members  might  have  a  voice  in  deter- 
mining how  these  demands  should  be  met,  a  general  meet- 
ing of  this  Association  was  held  at  the  Kenilworth  Coun- 
try Club,  Newell,  W.  Va.,  on  August  7.  Under  instruc- 
tions issued  by  that  meeting  the  Labor  Committee  formu- 
lated a  list  of  counter  propositions,  and  presented  that 
list  to  the  officials  of  the  Brotherhood  on  August  14. 
Copies  of  the  Brotherhood  and  Association  lists  are  at- 
tached hereto  as  a  matter  of  record. 

On  August  20  the  Labor  Committee  met  with  the  ex- 
ecutive officers  of  the  Brotherhood  and  endeavored  to 
impress  upon  them  the  serious  character  of  the  forth- 
coming conference.  We  strongly  urged  that  Brotherhood 
men  of  independence  and  ability  should  be  selected  for 
the  conference  committee,  that  they  should  be  sent  unin- 
structed,  and  that  they  should  be  men  of  sufficient  courage 
to  act  upon  their  own  convictions,  free  from  the  fear  of 
criticism  back  home.  Just  what  effect  that  meeting  may 
have  had,  or  just  what  power  the  Brotherhood  executives 
had  to  influence  the  selection  of  delegates,  we  of  course 
do  not  know,  but  from  later  developments  it  can  be  as- 
sumed that  some  of  the  delegates  sent  to  our  Atlantic 
City  conference  did  not  carry  the  endorsement  of  their 
national  officers. 

At  this  meeting  the  time  and  place  of  the  conference 
were  agreed  upon  and  we  accordingly  met  at  the  Chal- 
fonte Hotel  on  September  12.  The  debate  on  each  prop- 
osition was  lenghty  and  earnest,  but  in  the  main  without 
evidence  of  bitterness  on  either  side.     Nevertheless  we 


were  unable  to  reach  a  conclusion  after  daily  sessions 
running  through  a  full  week.  Finally  we  submitted  a 
schedule  of  wages  and  conditions  to  which  we  were  will- 
ing to  agree  as  the  basis  of  a  new  agreement.  The 
Brotherhood  refused  to  assume  the  resonsibility  of  ac- 
cepting it,  but  informed  us  that  it  would  be  submitted  to 
a  referendum  vote  of  the  membership  of  the  Brotherhood, 
and  that  a  two-thirds  majority  would  be  required  for 
rejection. 

The  vote  was  taken  within  the  following  two  weeks 
and  proved  to  be  about  four  to  one  unfavorable.  There- 
upon a  strike  order  was  issued  applying  to  the  general 
ware  potteries  only  and  to  become  effective  on  the  morn- 
ing of  October  12.  One  of  the  surprising  results  of  the 
vote  as  generally  reported  was  the  almost  unanimous 
opposition  of  the  jiggermen  to  a  proposition  which  we 
considered  as  specially  favorable  to  them  and  worthy  of 
their  unqualified  approval.  The  attitude  of  the  jigger- 
men  influenced  other  crafts  and  was  perhaps  the  con- 
trolling factor  in  the  result. 

Since  the  situation  required  immediate  action  a  gen- 
eral meeting  of  the  Association  was  held  at  the  William 
Perm  Hotel,  Pittsburgh,  on  October  4.  A  new  proposi- 
tion which  we  believed  to  be  less  fair  and  scientific  than 
the  original,  but  more  in  accord  with  the  views  of  the 
Brotherhood  membership  was  there  formulated  and  on 
the  following  day  was  presented  to  the  executive  officers 
of  the  union. 

They  agreed  to  submit  this  revised  schedule  to  a  ref- 
erendum vote,  but  declined  to  recall  the  strike  order  pend- 
ing the  result  of  such  vote.  This  indicated  a  strike  of  at 
least  one  week,  as  the  result  could  not  become  known  be- 
fore October  18. 

Both  general  ware  and  china  factories  were  interested 
in  this  second  vote  which  was  announced  on  the  evening 
of  October  18  as  1,373  favoring  and  2,258  opposed. 
Since  more  than  one-third  had  voted  to  accept,  the  prop- 
osition carried  under  the  rules  of  the  Brotherhood  and 
the  men  were  ordered  to  return  to  work  immediately. 
This  order  was  obeyed  in  some  plants  unanimously,  and 
in  all  plants  partially,  but  the  kilnmen,  jiggermen  and 
some  others  rebelled  at  East  Liverpool  and  to  some  ex- 
tent elsewhere.  An  attempt  was  made  to  wreck  the 
Brotherhood  by  forming  an  independent  labor  organiza- 
tion under  the  generalship  of  N.  S.  Wood  of  East  Liver- 
pool, and  a  few  others  of  his  kind.  The  movement 
started  with  banners  flying  and  a  great  hurrah  but  it 
petered  out  miserably  on  October  25.  The  net  result  was 
the  loss  of  another  week's  wages  to  a  majority  of  the 
men,  a  complete  victory  for  the  Brotherhood  and  a  salu- 
tary lesson  to  agitators  like  Wood  and  his  fellow 
schemers.  That  class  of  trouble  makers  seem  now  to  be 
discredited  in  the  minds  of  workingmen  and  of  the  pub- 
lic generally,  and  it  is  to  be  devoutly  hoped  for  the  good 
of  all  concerned  that  the  future  will  not  soon  produce 
another  crop  of  that  type. 

The  sudden  and  ignominious  end  to  the  insurgent 
movement  was  brought  about  partly  by  the  published 
determination  of  the  employers  not  to  deal  with  the  rebels 
under  any  circmustances  whatever,  but  the  real  death 
blow  was  delivered  by  President  Menge  of  the  Brother- 
hood at  a  meeting  of  the  jiggermen's  local  on  the  evening 
of  October  23,  at  which  Wood  was  present.  For  a  real 
picturesque  trimming  I  commend  to  you  the  account  pub- 
lished in  the  Potters'  Herald  of  October  25  of  the  burn- 
ing truths  that  Menge  handed  to  Brother  Wood  on  that 
occasion.  The  strike  fizzled  out,  and  the  men  returned 
to  work  generally  on  October  26.  In  the  aftermath  Noah 
Wood  was  fined  $500  by  the  Brotherhood,  and  some 
others  were  fined  lesser  amounts. 

It  is  worthy  of  comment  that  there  now  appears  to  be 
a  better  feeling  in  labor  circles  than  for  many  months 
past,  and  it  is  to  be  devoutly  hoped  this  may  continue  to 
prevail  until  something  'ike  normal  conditions  are  re- 
stored. 


12 


William  H.  Phillips  presented  the 

REPORT   OF   ART   AND   DESIGN   COMMITTEE. 

Little  advance  has  been  made  in  either  art  or  design 
as  applied  to  domestic  pottery  in  1917. 

The  reasons  are  self-evident,  in  that  every  energy  has 
been  devoted  in  other  directions  in  order  to  help  out 
production. 

The  one  outstanding  and  encouraging  feature  is  the 
generous  increase  the  potter  has  been  able  to  obtain  for 
his  wares.  This  applies  especially  to  the  heretofore 
cheaper  treatments.  There  is  now  inducement  to  give 
some  thought  to  the  appearance  of  the  goods,  and  no 
particular  reason  to  wear  out  a  pencil  trying  to  figure 
how  low  it  is  possible  to  price  an  18-piece  set  without 
actually  giving  it  away. 

We  have  reason  to  believe  in  the  passing  of  the  '  Fol- 
lies of  1915"  and  look  forward  to  adequate  prices  for 
better  goods. 

A  letter  from  J.  B.  King:  &  Co.  inviting  the  mem- 
bers to  visit  their  chemical  plant  on  Staten  Island  was 
read. 

The  Membership  Committee  reported  that  the 
Greenwood  Pottery  Co.  and  the  Warwick  China  Co.  had 
made  applications  for  membership  and  asked  that  they 
be  enrolled.  This  was  done,  and  the  Potters'  Lumber 
Co.,  East  Liverpool,  was  admitted  as  an  associate 
member. 

Mr.  Burgess  suggested  that  Lenox,  Inc.,  be  in- 
vited to  join  the  association.  Some  of  the  officers  had 
signified  that  they  would  join,  and  it  would  be  a  help  to 
the  association  to  have  them.  He  was  told  that  num- 
erous invitations  had  been  sent  them,  but  another  would 
be  mailed  at  once. 

Joseph  Mayer  presented  the  report  of  the  Statistics 
Committee,  as  follows: 

REPORT  OF  STATISTICS   COMMITTEE. 

The   production   of   earthenware   and    china    in    the 
United  States  of  all  kinds  made  by  members  of  this 
Association  during  the  year  1916  was  as  follows: 
White  granite,  semi-porcelain  and 

C.  C.  ware  $18,191,390 

China 3,478,372 

$21,669,762 
being  an  increase  of  $4,015,364,  or  22.7  per  cent,  over 
tlie  production  of  1915. 

'I  he  production  by  States  has  been  as  follows: 

Ohio   ' $11,834,913 

Wesl   Virginia  3,576,510 

2,219,321 

i  ork  1,254,374 

Othei  2,784,644 

$21,669,762 
'I),-  of   Ohio  and    Wesl    Virginia  combined 

produce  71  per  cenl   of  all  the  white  granite  and  china 
made  in  this  <  ounti 

The  production  vare  and  porcelain  elec 

al  good  18,1  15,83/,  which  if  added  to  above 

[I  599,  or  H2>/,   per  cent,   of  all 

in  the  i  mi'  d  States. 
ditional  kiln    have  been  erected  as  follows: 

bui ".  Pa.,  1  kiln 
D  Co.,  (  larl  Bburg,  W.  Va.,  1  kiln 

I  ;  ina  '  o.,  S(  bring,  Ohio,  2  1  il 

'  Co    New  Castle.  Pa.,  1  kiln 


The  following  firms  have  been  elected  as  members 
of  this  Association: 

Greenwood  Pottery  Co.,  Trenton,  N.  J.,  10  kilns 
Warwick  China  Co.,  Wheeling,  W.  Va.,  8  kilns 

The  imports  of  china  and  earthenware  into  the 
United  States  for  the  twelve  months  ending  June  30, 
1917,  were  as  follows : 

Undecorated   $610,016 

Decorated    5,061,978 

All  other 317,970 

$5,989,964 

Germany  $28,825 

United  Kingdom 2,563,112 

Japan  1,933,576 

France   1,021,015 

Austria-Hungary    2,032 

Other  countries 441,404 

$5,989,964 

Afternoon  Session. 

Tuesday  afternoon's  session  opened  with  the  read- 
ing by  Guy  E.  Crook  of  the  report  of  the  Fuel  and  Kiln 
Committee,  as  follows: 

REPORT    OF    FUEL   AND   KILN    COMMITTEE. 

The  past  year  has  been  one  unprecedented  in  the  history 
of  the  potting  industry,  so  far  as  fuel,  materials,  labor 
and  practically  everything  that  enters  into  the  construc- 
tion and  operation  of  pottery  kilns  are  concerned. 

Fuel  has  been  advanced  more  than  100  per  cent.,  and 
even  at  the  advanced  price  it  has  been  unobtainable  in 
many  cases.  Fire  brick  have  been  advanced  almost  300 
per  cent.  Iron  construction  work  and  labor  have  reached 
the  same  proportion. 

The  proposition  as  it  is  should  appeal  to  us  as  some- 
what alarming,  as  we  have  no  assurance  that  gas  will  be 
obtainable  for  any  length  of  time.  Then,  under  the 
present  abnormal  conditions  it  seems  an  impossibility  to 
obtain  coal,  particularly  the  grade  which  is  required  in 
the  firing  of  the  glost  and  decorating  kilns.  Experience 
has  taught  that  firing  with  coal  containing  high  grade  of 
sulphur  is  dangerous  and  costly.  Considering  this,  would 
it  not  be  wise  to  direct  our  effort  and  endeavor  to  con- 
struct kilns  which  would  enable  us  to  fire  our  glost  and 
decorated  wares  successfully,  using  coal  as  may  be 
obtained  in  the  average  coal  district? 

Fortunately  these  grave  conditions  have  concerned 
some  manufacturers  to  such  an  extent  that  we  hear  of 
much  activity  in  various  pottery  districts.  New  kilns 
have  been  constructed  and  old  kilns  have  been  recon- 
structed so  as  to  cope  with  present  day  conditions.  While 
we  are  not  familiar  with  the  various  kilns  which  have 
been  placed  in  operation  during  the  last  year,  we  have 
been  informed  by  good  authority  that  excellent  results 
have  been  obtained.  A  saving  in  fuel  has  been  effected 
and  the  cubic-foot  space  has  been  increased,  thereby  af- 
fording the  utilization  of  practically  all  space,  which  re- 
sults also  in  a  great  saving  of  labor.  We  refer  particu- 
larly to  the  tunnel  kilns  now  being  operated  by  the  fol- 
lowing concerns:  American  Encaustic  Tile  Works,  Zanes- 
villc,  Ohio;  the  New  Castle  Pottery  Co.,  New  Castle, 
Pa. ;  the  Roscvillc  Pottery  Co.,  Zanesville,  Ohio,  and  the 
Sebring  China  Co.,  Sibling,  Ohio. 

We  also  wish  to  mention  the  new  kiln  erected  at  the 
Knowles,  Taylor  &  Knowles  plant,  East  Liverpool,  O., 
the  new  semi-downdraft  kiln  which  is  in  operation  at  the 
Maddock  Pottery  Co.,  Trenton,  N.  J.,  and  the  semi- 
downdraft    kiln   improvement   device   invented   by   Mr, 
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Litinski,   and   which   is   being  used   extensively   by   the 
Homer  Laughlin  China  Co. 

These  new  kilns  and  devices  have  effected  substantial 
savings,  and  each  one  indicates  progressiveness  so  far  as 
this  department  of  the  industry  is  concerned. 

Hugh  McNicol  reviewed  manufacturing-  conditions 
in  regard  to  fuel  and  coal,  and  called  attention  to  labor- 
saving  devices,  notably  the  new  stove  room,  down-draft 
chimney,  and  other  things. 

Chas.  F.  Goodwin,  secretary  and  historian,  when 
called  on  for  a  report  said  he  had  not  had  time  to  get 
one  up,  owing  to  so  many  labor  meetings.  He  was 
directed  to  prepare  it  and  have  it  embodied  in  the  offi- 
cial report  of  the  convention. 

The  president  then  appointed  the  following  as  a 
nominating  committee :  George  Thompson,  W.  E. 
Wells,  H.  J.  Taylor,  A.  G.  Doll,  C.  L.  Sebring,  S.  B. 
Larkin. 

A  long  debate  was  had  on  the  membership  of  the 
Labor  Committee.  Many  complimentary  remarks  were 
made  and  a  resolution  of  unqualified  thanks  was  passed. 

C.  L.  Sebring  then  read  the  following  report : 

REPORT   OF   COST   COMMITTEE. 

The  year  which  has  elapsed  since  our  last  annual 
H  meeting  had  been  filled  with  perplexing  problems. 
The  most  serious  has  of  course  been  that  of  getting  the 
co-operation  of  labor,  but  the  one  that  has  caused  the 
most  worry  is  how  we  are  to  meet  the  constantly-in- 
creasing cost  of  production. 

In  this  year  the  price  of  every  material  used  in 
making  white  ware  has  advanced  from  10  to  300  per 
cent,  fuel  has  advanced  from  100  to  275  per  cent,  and 
labor  from  15  to  50  per  cent.  In  a  great  many  in- 
stances it  has  not  been  possible  to  increase  selling 
prices  fast  enough  to  meet  these  changing  conditions, 
and  our  selling  prices  are  already  so  high  as  to  cause 
a  very  marked  lessening  of  demand  for  our  products. 

It  is  obviously  necessary  that  we  should  continue 
to  seek  new  methods  for  reducing  costs  and  increasing 
the  efficiency  of  our  factories. 

We  use  the  expression  "continue  to  seek  new 
methods"  advisedly,  because  we  know  full  well  that 
the  members  of  our  Association  have  made  big  strides 
forward  during  the  past  year  despite  the  wartime 
handicaps.  Some  of  the  principal  accomplishments 
are : 

(a)  The  installation  and  successful  operation  of 
sagger  machines. 

(b)  The  installation  and  successful  operation  of 
the  conveyor  type  of  stove,  which  entirely  eliminates 
the  work  of  the  mold  runner. 

(c)  The  development  of  the  casting  process  to  a 
point  that  much  greater  production  is  possible  by  un- 
skilled labor  than  is  now  produced  by  skilled  labor. 
Cups  can  now  be  cast  for  less  labor  than  is  required  for 
jiggering. 

(d)  A  down-draft  bisque  kiln  has  been  used  at  the 
Mercer  china  plant  which  saves  more  than  50  per  cent 
fuel,  as  compared  with  the  ordinary  up  draft  type. 

(e)  A  decorating  kiln  is  now  being  used  success- 
fully by  the  Mercer  china  which  is  firing  with  a  fuel 
economy  of  65  to  85  per  cent.  One  of  these  kilns  is 
being  built  in  the  West  and  will  be  ready  for  firing 
within  the  next  ten  days. 

(f)  During  the  year  one  of  the  members  of  our 
Association  assumed  the  responsibility  of  testing  out  the 
Dressier  tunnel  oven  for  bisque,  for  glost  and  for  dec- 


orating. The  labor  market  and  freight  embargoes  de- 
layed the  construction  work  to  a  very  large  extent. 
Nevertheless  the  foundations  for  the  glost  and  bisque 
kilns  are  completed,  and  if  all  goes  well  the  kilns  will 
be  completed  next  April. 

(g)  The  batting- out  machine  is  being  developed 
by  competent  engineers,  and  the  chances  seem  very 
good  that  this  machine  will  displace  the  batter-out  for 
at  least  the  small  work. 

Unquestionably  the  next  year  promises  to  bring 
forth  the  completion  of  devices  and  systems  which  will 
place  the  United  States  Potters  in  a  much  stronger  posi- 
tion to  successfully  meet  the  fierce  after-war  competi- 
tion. 

» 

WEDNESDAY'S     SESSION. 

The  morning  session  opened  with  the  report  of 
the  Transportation  Committee,  Mr.  Knoblock  chair- 
man. 

REPORT  OF  TRANSPORTATION  COMMITTEE. 

There  has  been  no  advance  in  freight  rates  or  any 
change  in  the  classification  of  pottery  during  the  year 
1917. 

There  has  been  an  advance  in  freights  on  ball  and 
sagger  clays  of  5  per  cent,  and  an  advance  on  Florida 
clay  of  9  per  cent.  While  the  steamship  rates  on  Eng- 
lish china  and  ball  clay  have  been  extremely  high,  we 
note  with  pleasure  that  this  has  been  reduced  recently 
about  one-half. 

We  find  that  the  greatest  problem  that  is  confront- 
ing us  today  is  the  inability  of  the  railroads  to  make 
deliveries.  We  are  embargoed  from  one  end  of  the 
country  to  the  other ;  deliveries  are  extremely  slow ;  and 
what  we  want  to  know  today  is  how  we  can  remedy 
this  evil. 

The  conditions  with  the  transportation  companies 
today  are  that  our  Government  fixes  the  amount  of 
freight  which  they  shall  receive,  to  quite  an  extent 
fixed  the  wages  that  they  shall  pay,  and  recently  has 
fixed  the  price  they  should  pay.  for  coal,  iron  and 
steel.  And  what  is  the  result?  We  find,  upon  in- 
vestigation, that  their  machinery,  their  locomotives, 
their  cars,  their  tracks,  and  everything,  are  wearing 
out  and  practically  worn  out  and  they  are  unable  at 
present  to  replace  this  equipment,  as  they  should  be 
doing,  and  the  result  is  that  every  manufacturer  in 
the  country  is  suffering." 

Freight  embargoes  are  a  daily  occurrence  today, 
with  almost  every  shipper  in  the  country,  and  the  great 
problem  to  solve  by  the  shippers  is  better  transporta- 
tion. 

How  are  you  going  to  get  it?  Your  chairman's 
opinion  on  this  subject  is  this :  Give  the  railroads  what 
they  are  entitled  to — better  freight  rates.  This  will 
enable  them,  as  they  claim,  to  buy  a  better  and  more 
efficient  equipment ;  and  better  equipments  will  mean 
better  deliveries. 

Mr.  Knoblock  read  a  letter,  which  he  submitted 
with  the  hope  that  it  would  receive  the  endorsement  of 
the  potters,  to  be  sent  to  the  Interstate  Commission, 
showing  that  the  potters  were  in  favor  of  higher  freight 
rates,  so  that  the  railroads  could  have  enough  money  to 
equip  and  maintain  their  roads  and  thu9  be  enabled  to 
move  freight  more  freely. 

A  long  discussion  followed. 

It  was  noted  that  the  freight  agents  were  in  ses- 
sion in  Chicago  now,  and  would  meet  in  New  York  next 
week.     A  controversy  about  china  rates  against  earth- 
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enware  rates  had  developed,  in  which  the  question  of 
"absorbent"  or  "non-absorbent"  had  arisen. 

Mr.  Torbutt  spoke  on  the  classification  question, 
and  showed  that  the  jobbers  in  making  a  mixed  ship- 
ment with  a  single  piece  of  china  in  it  had  to  pay  the 
higher  rate. 

Mr.  Wylie  advocated  that  a  traffic  manager  be  em- 
ployed by  the  association  at  a  good  salary. 

Moved  and  carried  that  an  advance  be  granted  the 
railroads. 

H.  W.  Smith  advocated  steel  barges  operating 
under  their  own  power  to  carry  raw  materials  and 
crockery  on  the  Ohio  river.  Water  transportation  was 
almost  at  a  standstill,  in  spite  of  the  improvements  that 
had  been  made. 

Mr.  Wells  said  that  the  lack  of  dock  facilities  was 
largely  responsible  for  this,  and  the  various  communi- 
ties should  be  urged  to  take  the  matter  up. 

Mr.  Edgar  stated  that  the  new  Erie  canal  was  of 
less  use  now  than  it  was  with  the  old  horse-drawn 
boats. 

Moved  that  the  Transportation  Committee  be  in- 
structed to  send  a  delegate  to  a  convention  on  river 
transportation  to  be  held  in  Wheeling  next  week. 

A  long  debate  ensued  on  materials.  Mr.  Wells 
thought  that  a  report  should  be  made  showing  how 
domestic  materials  had  been  brought  into  use  since  the 
war,  notably  decalcomanias  and  native  clays,  and  in- 
stanced the  advance  in  cobalt. 

An  exhaustive  talk  on  coal  followed. 

Mr.  Gaertner  then  spoke  on  the  development  of 
decalcomania.  His  address  was  intensely  interesting 
and  instructive. 

The  Nominating  Committee  reported  the  following 
changes  in  the  officers  and  standing  committees: 

Marcus  L.  Aaron,  president. 
C.  L.  Sebring,  second  vice-president. 
W.  L.  Smith,  third  vice-president. 
Executive    Committee -John    D.    MacDonald,    in 
place  of  E.  M.  Knowles. 

Labor — Guy  E.  Crooks,  Fred  Sutterlein,  E.  M. 
Knowles  added. 

Kiln  and    Fuel — Chas.  Doll,  in    place    of    Guy  E. 
ks. 

Machinery — W.  H.  Tarns,  W.  T.  (iahris,  in  place 
of  Tb<       B.  Anderson  and  Charles  Doll. 

-:    Health — Chas.  II.  Cook  added. 
-tern    Health — S.  B.  Laikin,  in   place  of  Thos. 
B    Andei 

Solon  then  read  the 

OKI    "I     MACHINERY    COM  KIT]  BE. 

'').•.::.,:    to  the    short  no  en  of  this  meeting 

ha     been  unable  to  gather  any  very 
Dfortration  r<  the  improvements  made 

■  m  our  mat  hinery  and  methods. 

of  labor  baa   '  reated  during  the  past 

n    unpre<  edented    a<  tivil  y  among  the 

factureri  in  the  construction  of  labor-saving 


Much  attention  has  been  given  to  the  perfecting  of 
mechanical  drying  stoves  for  the  iiggerman,  doing 
away  with  the  mold-runner.  Mr.  H.  H.  Knowles  has 
patented  one  type  installed  at  the  K.  T.  &  K.  factory, 
and  others  have  been  erected  at  the  Sebring  Pottery  and 
the  Mercer  Pottery.  All  of  these,  we  understand,  are 
perfectly  satisfactory  and  giving  the  desired  results. 

A  new  type  of  blunger  has  also  been  erected  at  the 
Mercer  Pottery  Co.  for  the  blunging  of  clay  scrap  which 
reduces  the  time  of  blunging  to  one-third  that  taken  by 
previous  types  and  uses  considerably  less  power.  This 
blunger  proves  conclusively  that  efficient  blunging  is 
due  to  the  violent  agitation  of  the  water,  and  not  by  at- 
tempting to  break  up  the  clay  by  means  of  revolving 
gates,  etc. 

Automatic  loaders  for  clay  blungers  have  been  in- 
stalled at  the  Imperial  Porcelain  plant  at  Manasquan. 
These  loaders  or  conveyors  do  away  with  the  handling 
of  the  materials  from  the  wagon  into  the  blunger.  The 
clay  is  dumped  into  a  pit  close  to  the  blunger  and  lifted 
from  the  pit  by  bucket  elevators. 

The  gravity  conveyors  are  being  installed  at  the 
Mercer  Pottery  for  drawing  biscuit  kilns.  These  con- 
veyors will  take  the  saggers  from  the  inside  of  the  kilns 
and  run  them  by  gravity  into  the  biscuit  wareroom, 
where  they  will  be  emptied  and  returned  to  the  sagger 
shed  by  a  second  conveyor.  It  is  expected  that  the 
kilns  will  be  drawn  with  five  men  instead  of  ten,  and  in 
less  time. 

Short  reports  were  made  by  the  Eastern  and  West- 
ern Standing  Committees. 

A  long  report  was  read  from  the  committee  on 
health,  and  there  was  some  inieresting  talk  about  the 
Ceramic  Society. 

After  listening  to  an  amusing  but  instructive  report 
on  the  curative  properties  of  borax  by  L.  H.  Harris  the 
meeting  adjourned  to  go  into  executive  session. 


The  following  were  present  at  the  Convention: 
Marcus  Aaron,  Charles  I.  Aaron,  W.  E.  Wells, 
Homer-Laughlin  China  Company,  East  Liverpool, 
Ohio ;  C.  C.  Ashbaugh,  West  End  Pottery  Company, 
East  Liverpool,  Ohio;  Geo.  C.  Thompson,  C.  C. 
Thompson  Pottery  Company,  East  Liverpool,  Ohio ; 
C.  W.  Foreman,  The  Owen  China  Company,  Minerva, 
Ohio ;  Homer  J.  Taylor,  Knowles,  Taylor  &  Knowles 
Company,  East  Liverpool,  Ohio ;  O.  H.  Sebring,  French 
China  Company,  Saxon  China  Company,  Sebring, 
Ohio ;  Earl  R.  Crooks,  Crooksville  China  Company, 
Crooksville,  Ohio ;  Wm.  Burgess,  A.  G.  Dale,  Inter- 
national Pottery  Company,  Trenton,  N.  J. ;  T.  A.  Mc- 
Nicol,  T.  A.  McNicol  Pottery  Company,  East  Liver- 
pool, Ohio;  W.  J.  Gahris,  Limoges  China  Company, 
Sebring,  Ohio;  Edwin  M.  Knowles,  Edwin  M.  Knowles 
China  Company,  East  Liverpool,  Ohio;  Marc.  Solon, 
Mercer  Pottery  Company,  Trenton,  N.  J. ;  Robert  T. 
Hall,  Hall  China  Company,  East  Liverpool,  Ohio; 
Charles  L.  Sebring,  The  Sebring  Pottery  Company, 
Sebring,  Ohio;  Hugh  McNicol,  D.  E.  McNicol  Pottery 
Company,  East  Liverpool,  Ohio;  Patrick  McNichol, 
The  Standard  Pottery  Company,  East  Liverpool,  Ohio ; 
The  Salem  China  Company,  Salem,  Ohio;  E.  L.  Hen- 
derson, Carrolhon  Pottery  Company,  Carrollton,  Ohio; 
J.  T.  Smith,  Smith  Phillips  China  Company,  East  Liv- 
erpool, Ohio ;  H.  R.  Wyllie,  H.  R.  Wyllie  China  Com- 
pany, Huntington,  W.  Va. ;  A.  J.  Cartwright,  Cart- 
wright  Bros  Company,  East  Liverpool,  Ohio;  W.  E. 
Brown,  East  Liverpool  Potteries  Company,  East  Liv- 
erpool, Ohio;  George  A.  Bauer,  Edwin  Bennett  Pot- 
tery Company,  Baltimore,  Md.;  W.  S.  George,  R.  N. 
Logan,  The  W.  S.  George  Pottery  Company,  East  Pal- 
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estine,  Ohio;  Joseph  Mayer,  Mayer  China  Company, 
Beaver  Falls.  Pa. ;  John  Georre.  Cannonsburg  Pottery. 
Cannonsburg,  Pa. ;  Thomas  Robinson,  Colonial  Pottery 
Company,  East  Liverpool,  Ohio;  I.  E.  Mincks,  Al- 
bright China  Company,  East  Liverpool,  Ohio;  John  W. 
Vodrey,  The  Vodrey  Pottery  Company,  East  Liver- 
pool, Ohio;  Samuel  B.  Larkins,  National  China  Com- 
pany, Salineville,  Ohio;  W.  Smith,  Taylor  Luke 
Knowles,  Smith  &  Taylor  Company,  East  Liverpool, 
Ohio ;  N.  P.  Knoblock,  N.  A.  McNicol,  2nd,  The  Pot- 
ters Cooperative,  East  Liverpool,  Ohio ;  E.  L.  Torbert, 
Onondaga  Pottery  Company,  Syracuse,  N.  Y. ;  F.  Sut- 
terlin,  Maddock  Pottery  Company,  Trenton,  N.  J. : 
Lew  H.  Bown,  A.  H.  Ledden,  Buffalo  Pottery  Com- 
pany, Buffalo,  N.  Y. ;  Chas.  W.  Capes,  J.  B.  King  & 
Co.,  East  Liverpool,  Ohio;  Harry  W.  Smith,  Roessler 
&  Hasslacher  Chemical  Company,  Cleveland,  Ohio ;  C. 
Nick  Muessig,  B.  F.  Drakenfeld  &  Co.,  Inc.,  East  Liv- 
erpool, Ohio ;  Dewitt  Irwin,  The  Potter's  Supply  Com- 
pany, East  Liverpool,  Ohio ;  Geo.  J.  Niebuhr,  Hanover 
Chemical  &  Manufacturing  Co.,  Newark,  N.  J. ;  Charles 
E.  Golding,  John  M.  Wright,  Golding  Sons  Co.,  Tren- 
ton, N.  J. ;  Rudolf  Gaertner,  New  York ;  Albert  Pickin, 
R.  E.  Moller,  Palm  Fetchler  Company,  New  York ; 
Jos.  A.  Quigley,  John  N.  Higman  Company,  New 
York;  W.  N.  Taylor,  O.  C.  Sarver,  National  Lead  & 
Oil  Company,  Pittsburgh,  Pa. ;  Geo.  M.  Jaques,  Crock- 
ery &  Glass  Journal,  New  York;  J.  G.  Kaufmann, 
China,  Glass  &  Lamps,  Pittsburgh,  Pa. ;  J.  F.  O'Gor- 
man,  The  Pottery,  Glass  &  Brass  Salesman  and  L.  H. 
Harris,  Pacific  Borax  Co. 


NOTES. 

It  was  one  of  the  most  interesting-  meetings  the 
potters  have  ever  held.  The  remarks  on  coal  by  Mr. 
Solon  and  decalcomania  by  Mr.  Gaertner  were  very  in- 
structive. 

George  Thompson  with  his  dry  humor  brought  out 
many  a  laugh. 

W.  E.  Wells  got  up  an  impromptu  dinner  in  about 
fifteen  minutes  on  Wednesday  night  at  Shanley's.  He 
suggested  to  half  a  dozen  of  the  potters  that  they  might 
as  well  dine  together,  each  at  his  own  expense.  The 
idea  took,  and  thirty-two  of  them  gathered. 

Marcus  Aaron  made  a  big  hit  in  his  short  speech 
on  taking  his  place  as  president.  He  put  into  it  a  snap 
that  augurs  well  for  what  he  will  do  through  the  year. 

Mr.  Alpaugh  presided  with  dignity  and  discretion. 

For  the  first  time  in  many  years  there  were  no 
deaths  reported  in  the  membership. 

Charles  F.  Goodwin  makes  an  ideal  secretary.  He 
had  all  his  papers  in  apple-pie  order  and  instantly  pro- 
duced anything  called  for. 


RETAILERS     OBJECT     TO     TAX. 


T^HE  attempt  on  the  part  of  some  manufacturers  to 
*■  pass  the  new  three  per  cent  internal  revenue 
tax  on  to  the  retailers,  with  the  possibility  that  the  latter 
might,  under  the  circumstances,  feel  under  the  necessity 
of  placing  the  burden  on  the  buying  public,  was  depre- 
cated in  a  statement  issued  last  week  by  E.  L.  Howe, 


Executive  Secretary  of  the  National  Retail  Dry  Goods 
Association. 

"Complaints  are  coming  into  our  offices,"  Mr. 
Howe  said,  "from  members  throughout  the  country, 
stating  that  some  of  the  manufacturers  are  adding,  or 
notifying  retailers  of  their  intention  to  add,  three  per 
cent  to  their  invoices  to  cover  the  war  revenue  tax. 
Such  action  on  the  part  of  manufacturers  is  entirely  out 
of  keeping  with  thespirit  of  the  revenue  law.  In  addition, 
our  counsel  advises  that  retailers  need  not  pay  this  tax. 

"It  seems  unfortunate  that  at  this  time  any  manu- 
facturer should  seek  to  evade  his  obligation  by  passing 
it  on  to  somebody  alse.  If  the  retailers  should  take 
this  same  action,  which  lam  sure  they  will  not,  the  con- 
suming public  would  eventually  pay  all  of  the  taxes, 
which  would  result  in  intolerably  high  prices." 


PHOTOGRAPHY     ON     PORCELAIN     AND     GLASS. 


AN  ingenious  new  process  of  vitrified  photography  ap- 
plicable to  gl?ss,  porcelain,  enamel,  etc.,  has  re- 
cently been  invented  by  J.  Neyac,  this  city.  The  in- 
vention consists  of  a  burnt-in  process  of  photography 
which  the  discoverer  claims  to  be  very  practical,  simple, 
rapid,  economical,  and  of  almost  limitless  possibilities  in 
its  adaptation  to  the  purposes  mentioned. 

Most  of  the  burnt-in  photographic  processes  pat- 
ented or  worked  are  based  upon  what  is  called  the 
"powder  process"  or  the  autotype  process,  necessitating 
not  only  a  good  photographer,  but  also  an  expert  artist 
for  developing  and  repeatedly  retouching  and  repairing 
the  image  before  and  after  firing,  and  therefore  are  not 
suited  to  make  photographs  in  large  quantities  to  supply 
a  large  demand.  Another  process  used  on  porcelain  is 
the  stamping  process,  which  produces  an  image  more 
or  less  like  a  newspaper  print,  and  requires  a  stamp 
made  for  each  picture  There  is  also  the  hand  painting 
on  porcelain  or  glass,  which  is  expensive  if  at  all  good. 
None,  however,  except  the  expensive  hand  painting,  is 
practically  successful  on  glass. 

Mr.  Neyac 's  invention  derives  its  perfection  from 
the  negative  used,  the  same  as  photographs  supplied  by 
a  photographer,  requiring  no  artistic  labor;  and  any 
good  negative  which  has  or  has  not  served  the  purpose 
of  a  photographer  can  be  used  for  making  any  number 
of  direct  photogrophs  of  any  size  without  retouching, 
etc. ,  and  would  cost  about  the  same  to  the  manufac- 
turer as  the  photos  produced  by  the  photographer  on 
paper.  Large  quantities  could  be  produced  and  used 
for  stained  glass  panels  adaptable  to  windows  for  the 
most  humble  cottage  or  the  most  elaborate  decoration 
of  churches,  historical  buildings,  offices,  etc. 

Another  feature  of  this  vitrified  photographic  pro- 
cess is  that  the  pictures  can  be  produced  in  many  dif- 
ferent colors,  such  as  red,  purple,  browrr  (light  or  dark), 
blue,  golden  yellow,  gray,  etc. 


THE    CONDITION    OF     BUSINESS. 


Business  in  the  warerooms  has  been  very 
New  Vork     light  during  the  past  week.     The  buyers 

who  have  come  to  market  have  only 
bought  small  quantities,  and  few,  or  none,  have  placed 
orders  for  spring  delivery.  Salesmen  on  the  road, 
however,  have  been  doing  a  little  better,  and  some 
fairly  good  orders  have  been  sent  in,  both  for  immedi- 
ate and  spring  delivery. 


Mail  orders  have  been  numerous  for  small  amounts, 
principally  matchings. 

Collections  have  fallen  off  materially.  This  is  at- 
tributed not  only  to  the  Liberty  Loan,  but  to  the  im- 
mense sums  of  money  which  are  being  donated  to  the 
Red  Cross  Society  and  the  Y.  M.  C.  A. 


Business  with  the  representatives  of  the  potteries 
continues  to  be  very  good.  For  a  while  there  was  a 
falling  off,  but  now  the  orders  are  equal  to,  or  a  little 
more  than,  the  shipments.  Needless  to  say,  these  ship- 
ments would  be  larger  but  for  the  railroad  embargoes, 
which  have  caused  a  freight  congestion  at  East  Liver- 
pool that  taxes  the  storage  facilities  of  the  potters  to 
the  utmost.  The  operative  potters  are  doing  more  and 
better  work  now,  and  it  is  hoped  will  so  continue.  The 
fuel  problem  is  still  unsolved,  the  potters  not  knowing 
if  they  will  get  enough  coal  or  gas  to  run  from  one 
week  to  another.  

The  demand  for  glassware  is  about  the  same  as  for 
the  past  two  or  three  weeks.  Blown  specialties  are  in 
demand  in  excess  of  capacity.  Common  pressed  ware 
is  dull.  Three  times  the  quantities  of  tumblers  turned 
out  would  be  absorbed  if  they  could  be  had.  The  man- 
ufacturers are  working  to  the  full  capacity  of  their  man 
power.  As  in  every  other  industry,  the  shortage  of 
labor  grows,  and  it  is  extremely  difficult  to  man  the 
shops.  The  loss  of  one  man  here  sometimes  means 
that  of  three  or  four  others.  For  instance,  a  man 
working  on  drawn  stemware  has  to  have  helpers.  If 
he  is  drafted,  or  leaves  for  some  other  cause,  the  others 
arc  uselc  

Cut  glass  has  been  in  moderate  request,  but  a  new 
tele  to  it*  manufacture   b  ated  itself  lately. 

Sulphuric  acid  is  now   hard  to  i  the  Government 

quantities  of  sulphur  for  munitions. 


The  demand  for  dolls    and  toys  still    continues  ac- 

i    to  the  limit  to  i  at- 
the  calls  made  upon  them. 


Housefurnishing  goods  are  in  good  demand,  par- 
ticularly enameled  ware,  the  call  for  which,  for  home 
consumption  alone,  is  in  excess  of  production.  And  all 
the  while  the  export  demand  is  increasing. 


Retail  trade  in  and  around  New  York  has  been 
somewhat  disappointing.  While  a  good  volume  of  busi- 
ness is  being  done,  it  is  not  up  to  expectations.  At  this 
season  of  the  year  there  should  be  a  very  large  demand. 
In  New  England  also  things  are  quiet.  Of  course  there 
is  a  movement  all  the  time,  but  not  of  the  character 
warranted  by  conditions.  As  has  been  the  case  all 
along,  the  Middle  West  and  South  are  doing  pretty 
well.  The  Southwest  is  a  little  duller;  the  Pacific  coast 
fair.  As  a  rule,  wherever  there  are  munition  plants 
business  is  good.  The  workpeople  are  making  big 
wages  and  spending  freely.  In  spite  of  the  temporary 
lull  in  other  places,  dealers  are  optimistic,  and  think 
they  will  have  a  large  holiday  trade. 


Manufacturers   are    exerting  every 
Pittsburgh  and     effort  to  start  shipments  that  are  re- 
Vicinity  quired  for  the  holiday  trade.     West- 
ern shipping  is  easier   than  in  the 
Eastern  territory.     New    business  is  being  received  in 
fair   volume,  and    inquiry    concerning  lines  and  prices 
for  next  year   is  being  made.     Whether  or  not  selling 
lists  will  be  advanced  during  the  early  part  of  1916  de- 
pends entirely  upon  conditions  prevailing  at  that  time. 


There  is  a  fair  receipt  of  new  busi- 
East  Liverpool     ness  among  pottery  manufacturers, 
and  Vicinity       and  liberal  inquiry  concerning  de- 
liveries and  patterns  for  the  coming 
year.     The  new  selling   list  is  no  bar  to  the  placing  of 
orders. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefumiihiugi 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal, ' '  the  following  buyers  were  reported  this  week: 

L  Metzenberg,  s,  Sears,  Roebuck  &  Co,  Chicago.     115 

Fifth  ave. 
II  J  Bruton,  c,  g,  H  J  Bruton  &  Co,  Bainbridge,  Conn. 

Aberdeen. 
E  W  Knowlton,  c,  g,  E  W  Knowlton  &  Co,  Malone,  N 

Y.     Grand. 
B  J  Ilirsch,  B  Ilirsch  Co,  San  Francisco.     33  Union  sq. 
C  Cruzen,  c,  hf,  Cruzen    &  Nelson   Merc   Co,  Paxton, 

III.     Hotel  Colling  worth. 
A    Kallman,  hf,  c,  g,   England    Bros,  Pittsfield,  Mass. 

L05  Fraud  Wallick. 
C  P  Smith,  t,  Reed    &    Hughes,  Norwich,  Conn.     404 

Fourth  ave. 
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N  E  fFord,  c,  g,  F  Wing:  Co,  New  Bedford,  Mass. 
Manhattan. 

A  A  Breton,  t,  hf,  Shartenberg  &  Robinson,  New- 
Haven,  Conn.     404  Fourth  ave. 

E  M  Stevens,  H  F  Stevens  Jobbing  Co,  Elizabeth  City, 
N  C.     Hotel  Breslin. 


down  the  cost  of  operation.  There  was  some  talk  of 
this  last  year  just  before  the  holidays,  but  nothing  was 
done. 

D.  F.  Kelly,  manager  of  Mandel  Bros.,  was  one  of 
the  chief  speakers  at  a  meeting  of  the  Chicago  Associa- 
tion of  Credit  Men  held  here  last  week. 


AT    CHICAGO. 


THE  probable  fuel  troubles  of  the  glass  factories  are 
worrying  the  trade  here.  Word  is  gfoing  around 
that  the  supply  of  coal  is  to  be  limited  to  all  manufac- 
turers except  those  who  make  merchandise  essential 
to  the  winning  of  the  war.  One  rumor  has  it  that  the 
government  has  made  a  list  of  143  articles  which  are  to 
be  considered  non-essential.  According  to  these  tales, 
coal  is  to  be  barred,  as  well  as  products,  unless  the 
manufacturers  consent  at  once  to  turn  their  plants  into 
factories  for  the  manufacture  of  something  which  the 
government  regards  as  essential. 

*  • 

The  buying  of  staples  continues  good,  and  dec- 
orated glassware  is  going  well  at  the  piesent  time.  Cut 
glass  is  being  sold  in  larger  quantities,  and  the  manu- 
facturers of  heavy  cut  glass  of  good  quality  have  about 

all  they  can  handle. 

*  » 

The  market  seems  to  be  flooded  with  light  cut  glass 
of  exceedingly  poor  quality.  The  premium  trade  is 
taking  some  of  this  stuff,  notwithstanding  the  fact  that 
the  tendency  among  the  premium  houses  just  at  present 
is  to  use  up  everything  they  have  on  hand  and  to  place 
no  new  business  before  the  first  of  the  year. 

*  * 

Samples  in  the  display  room  of  Earl  W.  Newton 
and  Associates  have  been  rearranged  during-  the  past 
week,  and  now  present  a  much  improved  appearance. 
One  entire  side  of  the  long  room  is  given  to  the  line  of 
the  Imperial  Glass  Co.,  with  the  iridescent  ware 
grouped.  The  Economy  Tumbler  Co.  is  represented 
with  a  full   line,  down  to  the  last  piece  turned   out  by 

the  factory. 

*  * 

A  new  building  here  has  been  in  process  of  erection 
on  the  south  of  Walter  G.  Minnemeyer's  display  room 
and  he  was  in  great  fear  lest  it  should  rise  sufficiently 
to  spoil  his  view  of  Dearborn  street,  six  stories  below. 
The  architect  had  the  good  taste,  however,  to  stop  at 
five   stories;  so   Mr.    Minnemeyer's    prayer   has   been 

answered  favorably. 

* 

Hayden  A.  Marshall,  of  the  Larned-Marshall  Co., 
left  last  week  on  a  trfp  to  New  York  and  other  Eastern 
points. 

The  managers  of  the  State  street  department  stores 
are  to  meet  this  week  to  work  out  a  plan  for  pooling 
deliveries,    if  this  is  possible*,    with  a    view   to  cutting 


Marshall  Field  &  Co.  have  reorganized — which 
means  withdrawal  from  active  management  of  the  busi- 
ness of  the  Marshall  Field  estate,  of  which  Stanley  Field 
is  the  chief  representative.  Under  the  reorganization 
John  G.  Shedd  continues  as  president,  James  Simpson 
becomes  vice-president,  John  McKinley  second  vice- 
president,  Fred  H.  Reynolds  treasurer,  and  Kersey  C. 
Reed  secretary.  The  plan  calls  for  the  creation  of  600,- 
000  shares  of  stock  to  take  the  place  of  the  present  60,- 
000,  with  a  decrease  in  the  value  of  each  share  from 
$100  to  $10.  One  half  the  stock  is  preferred  and  the 
other  half  common.  The  employees  of  the  company 
who  are  not  at  present  owners  of  the  common  stock 
are  to  be  given  a  chance  to  buy  preferred.  The  plan 
contemplates  the  ownership  of  all  the  common  stock  by 
the  employees  of  the  company.  The  preferred  stock 
has  all  been  taken  by  the  estate  of  Marshall  Field,  by 
Stanley  Field,  and  by  Mr.  Shedd.  The  Marshall  Field 
estate  has  set  aside  a  big  block  of  the  preferred  stock 
for  the  employees,  thus  carrying  out  the  wish  of  the 
late  Marshall  Field,  who  always  desired,  it  is  said,  to 
let  his  employees  share  the  prosperity  of  the  company. 
Stanley  Field  is  now  in  France  attending  to  his  duties 
as  purchasing  agent  of  the  American  Red  Cross. 

*  • 

Carl  Hofeld.who  was  formerly  with  Earl  W.  Newton 
and  Associates,  but  who  is  now  in  the  national  army  at 
Camp  Grant,  Rockford,  111.,  was  in  the  city  on  a  fur- 
lough last  week. 

E.G.  Nathan,  buyer  for  one  of  the  large  stores  of 
Seattle,  Wash.,  was  in  the  city  this  week  on  his  way- 
East. 

J.  S.  Botts,  of  the  Ducker  Department  Store, 
Joliet,  111.,  was  in  the  city  on  a  buying  trip  last  week. 

*  » 

N.  L.  Stinson,  who  is  housefurnishings  buyer  for 
one  of  the  large  stores  of  Fargo,  N.  D.,  was  in  Chicago 
last  week  buying  goods. 

J.  W.  Palmer,  of  the  hotel  department  of  Albert 
Pick  &  Co. ,  is  back  on  the  job  after  having  been  ill  for 
a  couple  of  days. 


IMPORTS      FROM     STOKE-ON=TRENT. 


THE  exports  of  earthenware  and  china  from  Stoke- 
on-Trent,  England,  to  the  United  States  during 
the  month  of  October  amounted  to  ,£48,158,  compared 
with  ^26,225  for  the  month  of  October,  1916. 
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NEW    YORK,  NOV.  22,  1917 


SATURDAY     CLOSING. 


UNTIL  the  war  broke  out,  the  wholesale  crockery 
men  kept  open  all  day  on  Saturdays,  except  dur- 
ing the  summer  months,  when  they  closed  at  noon. 
After  August  1914  many  firms  continued  the  Saturday 
half  holiday  during  the  entire  year.  As  matters  now 
stand,  with  no  uniformity  about  closing,  buyers  do  not 
know  who  will  be  open  and  who  not. 

It  seems  as  if  an  understanding  might  be  had 
making  Saturday  a  half  holiday  the  year  around  except 
during  the  import  season — say,  from  January  15  to 
April  1.  For  years  the  English  importers  have  closed, 
and  it  has  worked  all  right.  If  it  were  understood  by 
buyers  generally  that  all  the  warerooms  shut  up  at  noon 
on  Saturday  it  would  not  take  long  for  them  to  arrange 
to  do  their  buying  before  that  time. 


THE  BANE  OF  THE  CUT  GLASS  TRADE. 


TARDLY  a  week  goes  by  that  we  do  not  chronicle 
*  *  the  starting  of  from  one  to  three  or  four  new  cut 
glass  concerns  with  a  capital  of  from  $1,000  to  $2,000, 
but  usually  about  $5,00r>.  It  does  not  cost  much  to 
start  a  glass-cutting  shop.  With  a  few  hundred  dollars 
I  anybody  can  establish  himself  in  this  business, 
rkman  can  hire  a  loft,  with  power,  at  $2.5  a  month, 
buy  a  few  blanks,  cut  them,  sell  his  product,  and  get  a 
little  more  than  day  wages.      In  time  he  hires  a  cutter 


to  assist  him,  and  if  his  output  meets  with  favor  adds 
more  frames  and  cutters,  and  so  prospers. 

Not  all  succeed,  however.  The  records  show  that 
the  failures  almost  equal  the  successes.  Still,  in  tht 
past  five  years  there  have  been  about  thirty  added  to 
the  list  of  shops,  so  that  now  there  are  a  bttle  more 
than  200  cut  glass  establishments.  The  majority  turn 
out  very  cheap  stuff,  and  naturally  hurt  the  trade.  At- 
tempts have  been  made  to  keep  these  cutters  of  poor 
goods  from  getting  blanks;  but  somehow  they  manage 
to  secure  what  they  need.  They  have  little  trouble  in 
selling  their  wares,  because  there  are  always  dealers 
with  ready  cash  if  they  can  get  big  reductions  in  price; 
and  if  the  cutter  is  short  of  money  for  his  payroll  he 
will  take  almost  any  offer. 

There  does  not  seem  to  be  any  way  to  stop  this 
ruinous  business.  Anyone  with  a  little  capital  can  buy 
blanks  and  launch  out  as  a  manufacturer  of  cut  glass. 


PERSONAL. 


iRESIDENT  of  the  Dohrmann  Commercial  Co.  A. 
B.  C.  Dohrmann,  accompanied  by  Mrs.  Dohr- 
mann, registered  at  the  Hotel  Biltmore  on 
Sunday  for  a  two  or  three  weeks'  visit  prim- 
arily for  the  purpose  of  enjoying  the  early 
opera  season.  Mr.  Dohrmann  also  expects  to  devote 
considerable  time  to  matters  in  connection  with  the 
American  Red  Cross,  being  head  of  the  organization  on 
the  Pacific  Coast. 

Miss  Mary  E.  Brennan,  for  a  leng  time  with  the 
People's  Store,  Tacoma,  Wash.,  as  buyer  of  china, 
glassware  and  toys,  has  gone  into  business  for  herself, 
having  opened  on  Monday  the  Mary  Elizabeth  Toy 
Shop  in  Seattle,  and  was  in  the  local  market  this  week 
buying  for  the  venture. 

Herman  Kashins,  the  former  cut  glass  factory  rep- 
resents ve,  is  giving  such  good  account  of  himself  in 
the  service  '.f  Uncle  Sam  that  he  is  now  able  to  prefix 
his  signature  with  "Corporal." 

H.  Ichikawa,  of  Takito,  Ogawa  &  Co.'s  sales 
force,  is  sporting  a  beautiful  new  touring  car  in  part- 
nership with  J.  M.  Takito.  Mr.  Ichikawa,  who  was 
formerly  connected  with  the  concern's  Chicago  office,  is 
so  enthusiastic  about  New  York  that  he  wants  to  see  it 
all  at  once,  and  came  to  the  conclusion  that  the  nearest 
approach  to  accomplishing  such  a  feat  was  by  means  of 
an  automobile. 

An  agreeable  surprise  was  afforded  everybody  at 
the    showroom    of  Geo.  F.  Bassett  &  Co.  when  Ernest 
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Waeldin,  of  the  sales  staff,  walked  in  on  Tuesday  after- 
noon. He  had  been  seriously  ill  for  some  weeks,  and 
his  associates  were  not  aware  that  he  was  yet  well 
enough  to  make  the  '.rip  from  his  home  in  Brooklyn. 
He  is  still  weak,  of  course,  but  is  gradually  beginning- 
to  feel  himself  again.  It  is  not  probable,  however,  that 
he  will  return  to  business  before  the  beginning  of  the 
year. 

M.  W.  Belmuth,  general  manager  for  O.  O.  Fried- 
laender,  Inc.,  left  on  Monday  for  a  visit  to  the  concern's 
Chicago  representative.  On  his  return  trip  he  will 
make  several  stops  to  call  on  the  trade  with  samples  of 
illuminating  glassware. 

Fernand  Desmaison,  of  the  L.  Bernardaud  &  Co. 
sales  staff,  returned  last  Friday  from  a  trip  to  Canada, 
where  he  succeeded  in  landing  a  very  gratifying  amount 
of  business. 

Harold  M.  Salomon,  who  recently  acquired  for  the 
road  the  illuminating  glassware  line  of  the  American 
Glass  Specialty  Co.,  Monaca,  Pa.,  returned  last  Thurs- 
day from  his  initial  trip  for  the  concern  well  pleased 
with  results. 

"Billy"  Rhone,  former  traveler  for  the  Vodrey 
Pottery  Co.,  East  Liverpool,  now  "doing  his  bit"  with 
the  Marine  Corps  at  Santiago,  Cuba,  writes  enthusias- 
tically of  military  life  and  the  fine  treatment  accorded 
the  boys  in  blue.  He  says  he  has  taken  on  consider- 
able avoirdupois,  and  never  felt  better. 

J.  Carl  Underwood,  with  Takito,  Ogawa  &  Co., 
was  much  gratified  with  the  reception  accorded  the  con- 
cern's dinnerware  line  by  the  trade  in  Philadelphia, 
where  he  spent  last  week  showing  his  samples. 

R.  G.  Haugh,  export  manager  for  the  United 
States  Glass  Co.,  Pittsburgh,  was  in  New  York  the  lat- 
ter half  of  last  week  attending  to  export  matters. 

Warren  Law,  manufacturers'  agent,  Dallas,  Tex. 
dropped  off  in  New  York  for  a  brief  visit  on  Monday, 
on  his  way  home  from  a  tour  of  the  factories  he  repre- 
sents. He  says  that  with  the  exception  of  certain  sec- 
tions of  Texas  which  have  suffered  from  a  severe  drouth 
trade  in  that  territory  is  all  that  could  be  desired. 

Two  of  the  investors  in  Liberty  Bonds  who  are  re- 
joicing in  the  capture  of  Elmer  Dwiggins,  the  New 
York  agent  for  the  Bankers'  Life  Insurance  Co.,  who 
disappeared  after  the  discovery  of  large  discrepancies 
in  his  accounting  of  Liberty  Loan  subscriptions,  are 
Joe  McCauley  and  Percy  Penn,  of  Thos.  G.  Jones'  sales 


staff,  who  are    out  $100    as  the    result    of  placing    too 
much  confidence  in  the  gentleman. 

Julius  Moskowitz,  who  buys  the  china  and  house- 
furnishings  for  A.  A.  Brager,  Baltimore,  will  become 
betrothed  on  Thanksgiving  Day  to  Miss  E.  Beck,  of 
Brooklyn.  Mr.  Moskowitz  is  a  New  York  boy,  and  his 
friends  here  will  be  interested  in  the  fact  that  he  is  em- 
barking on  life's  most  serious  venture. 

After  a  visit  of  several  days  in  New  York,  George 
H.  McNulty,  general  manager  for  the  Art  and  Cut 
Glass  Co.,  Pittsburgh,  returned  home  last  Saturday. 

Julius  Hirsch,  head  of  the  Hirsch-Malgood  Co., 
left  on  Sunday  for  Chicago,  where  he  will  display  the 
concern's  line  of  glass  spoons  for  two  weeks  at  the 
Palmer  House.  While  there  he  will  arrange  for  the 
permanent  representation  of  the  line  in  Chicago. 

S.  F.  Pielow,  who  has  been  connected  with  the 
china  and  glassware  department  of  Stern  Bros,  for 
several  years,  is  now  engaged  with  Ovington  Bros.  Co. 
Mr.  Pielow  has  had  long  and  valuable  experience  as.  a 
retail  salesman  with  stores  catering  to  an  exclusive 
clientele,  and  should  be  right  at  home  in  his  new  sur- 
roundings. 

H.  A.  Ross,  sales  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  Pittsburgh,  Pa.,  was  in 
town  last  Saturday  and  dropped  in  for  a  chat  with  local 
manager  Chas.  Kraft. 

* 

W.  E.  Hunter,  president  of  the  Economy  Tumbler 
Co.,  Morgantown,  W.  Va.,  was  in  town  on  Monday  con. 
f erring  with  the  concern's  local  representatives,  the  E. 
W.  Hammond  Co. 

Max  Hirsch  brought   back  a  fine   bunch  of   orders 
-from  Philadelphia  Tuesday  night. 

We  are  pleased  to  announce  that  Ed.  Craig-,  man- 
ager of  the  United  States  Glass  Co.'s  New  York  office 
has  shown  sufficient   improvement  to  be   allowed  to  sit 
up  in  bed  for  a  few  hours  each  day  since  last  Sunday. 

Herbert  Schulenberg,  of  the  ceramic  department  of 
Palm  Bros.,  manufacturers  and  importers  of  decalco- 
mania,  is  due  home  next  week  from  a  long  and  success- 
ful trip. 

C.  B.  Joseph,  manager  of  the  Oriental  Sales 
Division  of  the  Dohrmann  Commercial  Co.,  arrived  in 
New  York  last  week  from  San  Francisco,  after  stoppji. 
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off  at  Boston  for  a  few  days.  His  stay  here  will  be 
much  shorter  than  usual,  his  present  plans  being- to  de- 
part on  his  homewaed  journey  not  later  than  Dec.  5. 

Harold  F,  Phillips,  formerly  salesman  for  Cox  & 
Lafferty,  and  now  at  Camp  Upton,  has  been  made  a 
corporal. 


BOSTON     BUSINESS     NOTES. 


JOBBERS  and  commission  men  are,  as  a  rule,  tak- 
ing- things  pretty  easy  just  now.  Buyers  are  few 
— that  is,  those  from  any  distance — and  most  every- 
one seems  content  to  sit  still  and  await  developments. 
Reports  from  the  stores  up  country  are  to  the  effect  that 
except  where  there  is  buying  for  the  holidays  no  busi- 
ness is  in  sight  for  several  weeks. 


Among  new  incorporations  is  Young's  Glass  Works, 
of  Boston,  with  $35,000  capital  stock,  to  make  glassware. 
The  president  is  Guy  A.  Ham,  and  the  treasurer  Harry 
H.  Ham,  of  Newton. 


J.  S.  Dawes  has  established  himself  here  for  a 
short  time  and  is  daily  greeting  his  old  friends  in  the 
trade.     His  business  is  in  Portland. 


A.  L.  McMullin  has  returned  from  Watertown,  N. 
where  he  was  called  by  the  death  of  his  brother. 


M.  A.  Lovell,  New  England  manager  for  the 
United"States  Glass  Co.,  has  returned  from  a  trip  which 
took  him  through  Connecticut,  where  he  visited  the 
trade,  and  to  Pittsburgh,  where  he  was  at  his  concern's 
factories  fer  a  few  days. 


"Tom"  Maguire,  traveling  man  for  Louis  Wolf  & 
Co.,  is  expected  back  in  time  for  his  Thanksgiving 
dinner.  

Burrows  &  Sanborn,  of  Lynn,  report  that  they  are* 
doing  an  excellent  business  in  their  new  annex. 


Among  new  contributions  to  the  Y.  M.  C.  A.  fund 
from  people  in  the  trade  here  are  Jordan-Marsh   Co., 
hton    &  Dutton  Co.,  $270;  C.  F.    Hovey 
Co.,  $2,500;  Samuel  P.   Mandell,  former  president    of 
the  Hovey  Co.,  $500;   L.   P.   Hollander  &  Co.,  $1,000; 
A.    Stowcll    &  Co.,    $250;    Shepard,   Norwell    Co.  em- 
ployees, |128.25;  Shepard 's  customers,  $33.56;  Solomon 
P.  Stratton,  $100;  The  Fcllow-Woi  leers  of  Jordan-Marsh 
$757.64;    box   collection  at    Jordan's,    $1,353.94; 
Kennard  C  Mit<  hell,  Woodbury  Co., 

$100;  Jone     McDuffee  &  Stratton  Co.  (additional),  $500; 
Smith,  Patter  5250;  S.  S.  ,  $296.95; 


R.  H.  Stearns  Co.,  $1,500;  Frank  W.  Stearns,  $1,000; 
Mrs.  R.  H.  Stearns,  senior,  $500;  Mr.  and  Mrs.  R.  H. 
Stearns,  $1,000. 


BUSINESS    BRIEFS. 


The  Japanese  Fan  Co.  will  remove  to  141-145  Fifth 
avenue  between  now  and  February  1. 

»      . 

A  discharge  in  bankruptcy  was  granted  to  Wills  & 
Gardner,  cut  glass  manufacturers,  Middletown,  N.  Y., 
this  week. 

Goldstein  Bros.,  Indianapolis,  Ind.,  will  hereafter 
be  represented  here  by  Baer  &  Lillienthal,  resident  bu)'- 
ers,  1150  Broadway. 

The  J.  O.  Jensin  Co.  has  been  incorporated  at 
Geneva,  N.  Y.,  with  a  capital  of  $50,000,  to  manufac- 
ture glass.  Incorporators  :  J.  O.  Jensin,  C.  A.  Jensin, 
J.  Henli. 

The  Pacific  China  and  Mfg.  Co.  has  been  incor- 
porated with  $25,000  capital  at  Oakland,  Cal.  The  in- 
corporators are  H.  C.  Epperson,  J.  D.  Coleman  and  H. 
T.  Epperson. 

The  Saxon  China  Co.,  for  which  E.  V.  Weiss  is  the 
New  York  representative,  removed  its  local  salesroom 
on  Monday  of  this  week  to  874  Broadway,  corner 
Eighteenth  street. 

The  accounts  of  Anderson-Dulin-Varnell  Co., 
Knoxville,  Tenu.,  and  the  J.  R.  Libby  Co.,  Portland, 
Me.,  are  now  being  handled  in  this  market  by  Jas.  T. 
Leonard  &  Co.,  resident  buyers. 

•      ♦ 

Miss  Bertha  Rembaugh  has  been  appointed  re- 
ceiver for  the  P.  S.  Farmer  Co.,  resident  buyers  for 
out-of-town  firms  at  470  Fourth  avenue,  this  city. 
Liabilities  $17,000,  assets  $5,000. 

The  annual  meeting  of  the  National  Association  of 
Cut  Glass  Manufacturers  will  be  held  at  the  Imperial 
Hotel,  this  city,  on  Thursday,  December  6,  at  which 
time  the  officers  for  the  ensuing  year  will  be  elected, 
and  the  usual  business  transacted.  A  banquet  will  fol- 
low in  the  evening. 

Charles  Baum,  manufacturer  of  mirror  plateaux, 
will  soon  desert  the  downtown  section  of  the  city.  The 
lease  of  his  present  quarters  at  392  Broadway  expires 
January  1,  and  he  has  his  eye  on  a  central  location  in 
the  heart  of  the  uptown  china  and  glassware  district, 
where  he  expects  to  move  in  time  to  be  ready  to  do 
business  by  the  first  of  the  year. 
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Application   for   permission    to  in- 

Pittsburgh  and     crease  the  rates  on  glassware  from 

Vicinity  Western    Pennsylvania    and    West 

Virginia  points  to  points  in  Central 
Freight  Association  territory,  including-  Illinois  and 
Mississippi  pro-rating  points,  and  also  to  Pittsburgh 
and  related  points,  has  been  made  to  the  Interstate 
Commerce  Commission  by  the  Pittsburgh  and  Lake 
Erie  Railroad  Co.  Traffic  managers  of  glass  manufac- 
tories in  the  territory  concerned  will  probably  contest 
the  matter.  In  the  event  of  a  raise  buyers  on  the  New 
York  Central  lines  will  be  affected,  as  the  P.  &  L.  E. 
road  delivers  its  freight  to  the  New  York  Central  at 
Youngstown,  O.  

Joseph  B.  Shea,  president  of  the  Joseph  Home  Co., 
has  been  named  Federal  Food  Adminstrator  for  Al- 
legheny County  by  Howard  Heinz,  who  holds  the  office 
for  the  State.  Mr.  Heinz  is  a  large  buyer  of  packers' 
glassware,  while  the  Home  Co.  deals  heavily  in  the 
general  lines.  

A.  M.  Smith,  superintendent  of  Factory  "D"  of 
the  United  States  Glass  Co.,  and  Miss  Nancy  D.  Easton, 
a  well-known  china  decorator,  were  married  last  week, 
and  are  now  in  the  East  on  a  wedding  trip. 


Manufacturers  of  light  out  glassware  report  a  heavy 
demand  for  all  lines  for  immediate  delivery.  The  demand 
for  heavy  cut  patterns  is  quite  below  normal  when  com- 
pared with  the  sales  of  a  few  years  ago. 


Henry  Bigart  was  at  the  Ft.  Pitt  Hotel  last  week 
with  the  lines  of  the  L.  D.  Bloch  Co.,  New  York. 


Marcus  Aaron,  of  the  Homer  Laughlin  China  Co., 
East  Liverpool,  who  lives  in  this  city,  was  a  member 
of  the  general  committee  that  succeeded  in  collecting 
$1,500,000  in  the  Y.  M.  C.  A.  drive  here  last  week. 


A  few  days  ago  a  glass  manufacturer  in  this  terri- 
tory received  an  order  for  bar  glassware  which  for  a 
time  puzzled  him.     It  called  for  "camouflage  whiskeys. ' ' 


Calling  in  the  sales  manager,  the  latter  pondered  for  a 
time  and  then  decided  that  the  customer  wanted  sham 
whiskeys.  "  Camouflage  whiskeys  "  have  now  been 
added  to  the  price  list. 

Anent  bar  glassware,  the  official  count  in  the  recent 
election  shows  the  State  to  have  gone  "wet"  by  about 
1,100.  The  small  margin  presages  another  "wet"  and 
"dry'    contest  next  fall. 

With  a  capital  stock  of  $50,000  the  Eureka  Jar  Co. 
has  been  formed  at  Charleston,  W.  Va.  The  company 
is  composed  of  Frank  Driscoll,  Boston,  Mass,,  and  Clyde 
B.  Johnson,  H.  A.  Lightner,  W.  O.  Abney  and  R.  L. 
Walker,  all  of  Charleston. 


The  Manufacturers'  Light  and  Heat  Co.,  of  this 
city,  which  furnishes  gas  to  all  pottery  and  glass  fac- 
tories in  this  immediate  district,  has  just  notified  the 
Public  Service  Commission  that  after  January  1  it  will 
cease  furnishing  gas  as  fuel  to  manufacturing  concerns. 
Some  weeks  ago  the  gas  company  advised  its  industrial 
customers  to  prepare  to  use  some  other  fuel,  as  its  sup- 
ply for  manufacturing  purposes  could  not  be  guaranteed. 


Glass  manufacturers  in  this  vicinity  were  very  much 
interested  in  the  meeting  of  Ohio  Valley  manufacturers 
held  in  the  McLure  Hotel  at  Wheeling,  W.  Va. ,  last  week, 
which  had  for  its  object  the  starting  of  several  boat  lines 
on  the  Ohio  River  between  Pittsburgh,  Cincinnati  and 
New  Orleans.  Relief  is  needed  quickly  to  get  merchan- 
dise into  the  South,  and  the  surest  route  is  down  the 
river.  

N.  C.  Boyer,  who  has  been  traveling  out  of  the 
Chicago  office  of  the  United  States  Glass  Co.,  is  now 
attached  to  the  city  sales  department  of  the  home  office. 
Walter  Lazure,  who  has  been  for  three  months  in  the 
South  and  West,  has  returned  horn;.  Walter  Jones  is 
now  working  Eastern  territory. 


The    curtailment    predicted  for    next    year  in    the 
manufacturing  of  automobiles  will  be  reflected  in  a  de- 
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creased  demand  for  lenses.  Glass  manufacturers  in 
this  district  have  had  heavy  orders  for  these  during  the 
past  year.  

John  Kunzler,  of  the  Glass  Association  offices,  is  on 
his  annual  vacation. 

Report  is  current  of  the  establishment  in  St.  Louis 
earl j-  in  January  of  a  new  glass  brokerage  office.  De- 
tails are  not  to  be  had  at  present. 


Frequent  letters  are  being  received  by  glass  manu- 
facturers from  large  customers  asking  for  prices  for 
1918  delivery  and  what  new  lines  will  be  offered.  Sales 
managers  say  it  is  a  liitle  early  to  announce  prices  for 
next  year,  as  selling  lists  will  depend  entirely  upon 
manufacturing  costs  at  that  time.  Orders  received  now 
for  new  year  delivery  will  invoiced  at  prices  prevailing 
at  time  of  shipment. 


DOLLS     SCARCE     AND     HIGH. 


PHE  lot  of  the  toy  buyer  is  by  no  means  an  easy  one 
■*■  this  year,  in  spite  of  the  great  strides  the  Ameri- 
can manufacturers  of  these  goods  have  taken  in  filling 
the  gap  left  by  the  lack  of  German  and  other  foreign 
toys. 

A  buyer  cited  a  specific  case  in  which  a  woman 
came  to  his  toy  department  in  search  of  a  head  for  a 
doll  that  was  somewhat  the  worse  for  wear.  The  only 
thing  that  would  come  anywhere  near  filling  the  bill, 
from  the  standpoint  of  beauty,  quality  of  hair,  etc.,  was 
priced  at  four  dollars. 

"Why,"  she  said,  "the  whole  doll  only  cost  $2.49 
last  year." 


POINTERS     FOR    BUYERS. 


SCANDINAVIAN    WARE   GALORE. 

There  is  not  the  slightest  suggestion  of  a  scarcity 
of  imported  china  and  earthenware  in  the  vast  display 
from  the  Danish  and  Swedish  factories  represented  by 
E.  k.  Thieler,  and  there  is  a  substantial  stock  ready 
for  immediate  shipment  back  of  every  sample  shown. 
A  variety  of  unusual  conceptions  are  shown  in  fine 
Swedish  china,  particularly  noteworthy  being  several 
styles  in  coffee  sets,  tea  sets,  etc.  One  of  these  is  in  a 
rich,  deep  orange-colored  glaze,  with  white  lining  on  a 
shape  that  would  be  difficult  to  improve  upon.  Another 
in  plain  white  china  with  a  delicate  blue-gray  lightly- 
d  flower  here  and  there  is  one  of  the  most 
charming  things  seen  in  a  Ion;;  time.  Its  quaint,  squat- 
shaped  teapot  and  cups  are  thoroughly  in  keeping,  and 
fail  to  be  a  good  seller.  In  Danish  fayence 
are    r<  D      oi    antique    jardinieres,  vases,  etc., 


with  a  bronze  glaze  that  renders  them  very  like  the 
genuine  articles.  Another  line  in  deep  brown,  with 
embossed  and  flat  designs  in  yellow,  is  very  striking. 
Animals,  fish  and  birds  are  utilized  in  a  novel  fashion 
in  most  of  the  patterns  This  line  is  composed  of  many 
small  specialties  of  the  kind  that  "go  big"  at  holiday 
time.  Danish  lustre  ware,  very  like  gun-metal  in  ap- 
pearance, is  also  displayed  in  a  large  number  of  items. 

LAST-MOMENT   NEEDS. 

Almost  invariably  buyers  at  the  last  moment  come 
face  to  face  with  the  necessity  of  filling  in  certain  lines 
for  their  holiday  business,  either  as  a  result  of  the  de- 
pletion of  stock  through  heavier  sales  than  they  antici- 
pated, or  from  having  overlooked  certain  articles  in 
their  earlier  purchases.  The  Tajimi  Co.,  despite  the 
enormous  business  done  during  the  past  several  months, 
have  been  successful  in  maintaining  a  good-sized  stock 
of  nearly  all  of  their  best  selling  numbers  in  bronzes, 
porcelain,  china,  toys,  lamps,  etc.,  together  with  a 
diversified  list  of  good  things  that  will  meet  almost  any 
need  of  the  late  buyer. 


BUSINESS     AND     FRIENDSHIP     WON'T     MIX. 


^PHE  speaker  was  a  man  who  had  had  more  years  of 
*  experience  on  the  road  than  a  normal  human 
being  has  fingers  and  toes.  "Yes.  sir,"  he  said,  "if  I 
could  turn  back  the  years  and  go  out  on  my  first  trip 
to-morrow  there  is  just  one  thing  that  I  would  paste  in 
the  top  of  my  most-used  sample  case.  It  would  be  this: 
'Don't  get  too  friendly  with  the  buyers;  if  you  do  you 
will  regret  it.'  He  paused,  and  reflectively  looked  out 
of  the  window  for  a  moment.     Then  he  went  on: 

"This  may  sound  strange  to  you  in  view  of  all  that 
is  said  about  the  need  of  being  friendly  with  buyers  in 
order  to  get  business.  It  has  been  my  experience  to 
find,  however,  at  quite  a  little  expense,  that  friendship 
is  not  necessary.  Acquaintanceship  may  be,  but  not 
friendship.  In  fact,  I  am  right  now  willing  to  wager 
that  in  eight  cases  out  of  ten  where  a  salesman  tries  to 
mix  friendship  with  business  he  loses  out. 

"There  is  no  better  illustration  of  just  what  a  man 
can  lose  in  this  way  than  an  experience  of  a  friend  of 
mine.  He  was  traveling  Southern  territory,  and  in  or- 
der to  pull  strong  with  a  buyer  in  a  certain  good-sized 
city  my  friend  practically  lived  with  this  buyer  all  the 
time  he  was  there.  What  was  the  result  ?  The  buyer 
happened  to  come  to  New  York  one  day  and  met  the 
'big  boss.'  Half  jokingly,  the  latter  spoke  about  my 
friend  as  being  the  best  salesman  on  the  staff,  to  which 
the  buyer  replied:  'I  will  say  this  for  him:  He  is  the 
easiest  salesman  to  turn  down  that  I  have  ever  come 
across.' 

"When  the  boss  passed  this  on  to  the  salesman  the 
air  was  blue  in  that  vicinity  for  quite  a  while.  That's 
what  he  got  for  trying  to  be  too  friendly  with  a  buyer." 
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For  thirty  days  not  a  barrel  or  cask 
East  Liverpool     of  pottery  has  left  this  district  for 
and   Vicinity       Eastern,  New  England  and  South- 
ern   sections,    owing    to    the    con- 
gested condition  of  the  railroads.     Every  manufacturer 
here   has  hundreds   of  packages   ready   for   shipment 
as  soon  as  the  embargo   is  lifted.     It   is   impossible  to 
pack  carlots,  as  no  cars  are  available.     The  freight  sit- 
uation is  the    worst  local  manufacturers   have  ever  ex- 
perienced.    Notwithstanding  this,  orders  are  coming  in 
on  a  par  with   the  records  of  former  years  for  the  sea- 
son, and   unless  the  transportation   problem  is    solved 
within  a  week  or  so  there    is  bound  to  be   a  lot  of  holi- 
day goods  in  transit  when  they  should  be  displayed  for 
sale. 

No  one  seems  to  know  where  it  is  possible  to  obtain 
the  300  cars  of  coal  per  week  necessary  to  operate  local 
potteries  should  the  gas  supply  be  shut  off  January  1, 
as  has  been  indicated  by  the  gas  company.  The  local 
coal  administrator  has  sent  an  appeal  to  Washington  ad- 
vising those  in  authority  of  local  requirements  to  insure 
the  steady  operation  of  the  industry. 

*      » 

The  idle  plant  of  the  General  Electric  Porcelain 
Co.  here  has  been  leased  for  ten  years  by  the  Bisque 
Novelty  Co.,  which  has  been  manufacturing  doll  heads 
on  a  limited  scale  here  for  the  past  six  months.  The 
concern  is  headed  by  Ernest  Reinartz,  formerly  identi- 
fied with  doll  head  making  in  Thuringen,  Germany. 
He  operated  in  Philadelphia  for  a  short  time  after  com- 
ing to  the  United  States,  and  then  moved  to  this  dis- 
trict to  obtain  larger  capacity.  Between  200  and  300 
people  will  be  employed  by  Reinartz  in  his  new  works. 

*     • 

The  difficulty  experienced  by  decal  manufacturers 
in  obtaining  sufficient  print  paper  from  abroad  will 
probably  result  in  fewer  new  dinnerware  decorations 
being  put  on  the  market  for  the  January  trade  than  ever 
before.  In  a  few  instances  sufficient  sheets  have  been 
received  by  the  trade  here  to  work  up  sample  lines,  but 
the  receipt  of  complete  editions  is  very   uncertain.     In 


former  years  the  new  editions  were  generally  in  stock 
by  this  time,  and  manufactuters  knew  what  they  could 
do. 

If  it  were  possible  to  ship  goods  to  Southern  trade 
by  boat  from  this  point  the  situation  would  be  greatly 
relieved.  Only  one  local  packet  is  operating  on  the 
Ohio  river  now.  What  is  needed  is  the  running  of  sev- 
eral large  vessels  between  Pittsburgh  and  Cincinnati, 
where    connections  with    Louisville  and    New    Orleans 

boats  could  be  made. 

*  * 

During  a  campaign  here  last  week  for  funds  for 
Y.  M.  C.  A,  army  work,  the  team  of  which  Homer  J. 
Taylor,  of  the  Knowles,  Taylor  &  Knowles  Pottery 
Co.,  was  captain  led  all  the  others.  The  desire  was  to 
raise  $22,000,  and  in  three  days  over  $25,000  was  sub- 
scribed. All  the  pottery  manufacturers  contributed 
liberally  to  the  fund. 

Much  difficulty  is  being  experienced  in  getting 
clay.  Where  mine  operators  can  obtain  cars  for  load- 
ing, which  is  not  often,  considerable  delay  in  transit 
follows.  Express  shipments  of  other  raw  materials  are 
also  subject  to  great  delay. 

The  new  white  list  now  in  effect  is  regarded  by 
buyer?  as  equitable,  in  view  of  the  advances  made  to 
labor  and  the  ever-increasing  cost  of  raw  materials,  and 
they  are  not  hesitating  to  buy  at  the  current  market. 

*  * 

Very  good  inquiry  is   being  made  as   to  what  new 

propositions  will  be    offered  in  the  way  of  decorations 

and  shapes  for  1918. 

>      * 

Demand  for  yellow  and  rockingham  ware  is  good. 
The  sole  plant  here  manufacturing  this  line  is  working 
to  capacity,  and  has  many  advance  orders  on  hand. 

*  * 

Herbert  Connors,  salesman  for  the  Crooksville 
China  Co.,  is  making  a  brief  Eastern  trip. 

*  » 

Among  the  visiting  buyers   last  week   were  Frank 
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Smith,  for  the  Gilchrist  Co.,  Boston;  C.  W.  McClure,  of 
the  McClure,  Syndicate,  Atlanta,  Ga. 

While  here  last  week   Horace  C.  Gray  arranged  to 
represent  the  Standard  Pottery  Co.  in  New  York. 


OBITUARY. 


JOSEPH  H.  SIMONS,  for  the  past  two  years  office 
manager  for  Edw.  Boote,  and  previously  to  that 
connected  with  Higgins  &  Seiter's  office  staff,  died  on 
Tuesday  morning  at  his  home  in  the  Bronx,  after  an 
illness  of  only  a  few  days  from  pneumonia,  at  the  age 
of  thirty.  He  complained  of  not  feeling  well  when  he 
left  the  office  last  Tuesday  night,  and  a  telephone  mes- 
sage to  Mr.  Boote  the  following  morning  said  he  was 
quite  ill;  but  the  concern  was  totally  unprepared  to  learn 
of  his  death.  He  leaves  a  wife  and  small  daughter. 
Funeral  services  were  held  at  his  home  Thursday  after- 
noon. 


UPTOWN  SALESROOM  FOR  E.  &  J.  BASS. 


TO  accommodate  those  buyers  who  find  a  trip  to  the 
E.  &  J.  Bass  showroom  at  610-618  Broadway  out 
of  their  way,  the  concern  will  establish,  in  addition,  an 
uptown  salesroom  at  335-339  Fifth  avenue,  cor.  Thirty- 
third  street,  about  January  1.  The  new  place  will  be 
fitted  up  as  nearly  as  possible  to  duplicate  the  downtown 
showroom  and  they  will  maintain  there  a  complete  ex- 
hibit of  silver-plated  ware  and  silver-deposit  novelties. 


WINDOW     DRESSING. 


A  N  experienced  window  dresser  gives  the  following 
**•  rules  for  harmony  in  arranging  colors  in  the  dis- 
play of  goods.  They  are  well  worth  cutting  out  and 
preserving:  : 

Red  and  violet  do  not  accord  well. 

Orange  and  yellow  accord  incomparably  better  than 
red  and  orange. 

Orange  and  green  do  not  accord  well. 

Orange  and  violet  accord  passably,  yet  not  so  well 
as  orange  and  yellow. 

Yellow  and  green  form  an  agreeable  combination. 

The  arrangement  of  yellow  and  blue  is  more  agree- 
able than  that  of  yellow  and  green,  but  it  is  less  lively. 

G  een    and  blue  produce  an  indifferent  effect,  but 
better  when  the  colors  are  de<  p, 

en    and    violet,  especially  when    light,  form    a 
combinat.  I  i  green  and  blue. 

Orange-yellow,  when  placed  by  the  side  of  indigo, 
.  intensity,  and  vice  versa. 

Ri  -I  and  orange  do  not  accord  well. 


Red  and  yellow  accord  pretty  well,  especially  if  the 
red  is  purple-red  rather  than  scarlet,  and  the  yellow 
rather  greenish  than  orange. 

Red  and  blue  accord  passably,  especially  if  the  red 
inclines  rather  to  scarlet  than  crimson. 

Blue  and  violet  accord  badly. 

When  two  colors  accord  badly  together  it  is  always 
advantageous  to  separate  them  by  white. 


A     WISE     CHANGE. 


A  CTING  upon  the  suggestion  of  Louis  D.  Seixas,  the 
**■  Board  of  Directors  of  the  Pottery,  Glass  and  Brass 
Salesmen's  Association  have  called  this  year's  meeting 
for  the  purpose  of  nominating  candidates  for  president, 
vice-presidents,  secretary  and  treasurer  and  three  direct 
tors  in  the  evening,  instead  of  at  noon,  as  has  been  the 
custom  heretofore.  The  meeting  is  being  held  at  the 
Old  Colony  Club  (Hotel  Manhattan,)  as  we  go  to  press. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  tht 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

O ALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  Must  have  a  thorough  knowledge  of  our 
lines,  and  road  experience.  In  writing  give  full  information, 
with  references.  All  communications  held  strictly  confidential. 
Fisher,  Bruce  &  Co.,  Philadelphia. 

SITUATIONS     WANTED. 

\  \  /ANTED—  Managerial  position  in  a  light  ware  cut  glass 
"  "  factory  where  an  ambitious  man  will  be  appreciated. 
Expert  cutter  and  designer,  with  five  years'  experience  in  fac- 
tory supervision.  Employed  at  present,  but  seek  larger  oppor- 
tunity.    Address  A 152,  this  office. 

BUSINESS     OPPORTUNITIES. 

I  INE  WANTED— Active  outside  salesman,  with  Fifth  Avenue 
*-"  office,  open  to  proposition  from  manufacturers  of  illumina- 
ting glassware  wanting  New  York  representation.  Address 
A  153,  this  office. 

FOR     SALB. 

COR  SALE. — Vitrified  photographic  process,  various  colors,  on 
*  or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  Nbyac,  455  West  Forty-seventh  St.,  New 
York. 


Sole  Owner  of  the  Patent. 


Celluloid  Cap  &  Metal  Ring  Co.,  mc. 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps:  and  are 

also  prepared  to  supply  celluloid  discs  and  metal  rings. 

Samples  and  prices  on  request. 
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Illuminating  Devices. 


Han£In£,  Stand    and    Portable    Lamps;    Li£ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


The  "bluebird"  decoration  still  retains  a  surpris- 
ing degree  of  popularity — at  least,  that  is  the  experi- 
ence Wm.  R.  Noe  &  Sons.     The   portable   illustrated 


herewith  is  still  one  of  the  best  selling  lamps.  It  is 
finished  in  white  enamel  with  a  white  silk-braid-trimmed 
shade  to  match. 

The  Pittsburgh  Lamp,  Brass  and  Glass  Co.  are 
showing  a  new  floor  lamp  which  Chas.  Kraft  says  is  go- 
ing like  hot  cakes.  It  has  a  heavily-embossed  base  in 
antique  gold  finish  and  a  substantial-looking  standard 
covered  with  old  rose  velvet  relieved  by  heavy  rings  at 
intervals.  Other  finishes  and  colors  of  velvet  may  also 
be  had. 

Buyers  who  are  looking  for  original  designs  in 
lighting  glassware  should  see  the  exhibit  made  by  Paul 
L.  Zoellner,  at  Gillinder  &  Sons'  local  salesroom,  19 
Madison  avenue.     There  are  exclusive  shapes  and  taste- 


ful patterns  galore  to  choose  from,  while  the  wide  price 
range  enables  dealers  to  fill  almost  any  requirement. 
One  of  the  newest  is  known  as  the  D-675  line,  illus- 
trated in  the  concern's  advertisement  on  another  page 
of  this  issue.  It  is  shown  in  two  decorative  treatments 
— a  combination  deep  etching  and  brown-tinted  pat- 
tern, and  a  plain  opal  etching  without  the  tinting. 

There  is  always  a  large  demand  in  the  retail  shops 
for  quaint  styles  in  candlesticks,  and  the  buyer  is  often 
in  a  quandary  to  know  just  where  to  go  to  secure  some 
thing  that  is  novel.  A  line  that  fulfills  all  that  one 
could  ask  in  this  respect  is  shown  by  E.  Torlotting.  35 
West  Twenty-third  street,  American  representative  for 
"Gouda"  art  pottery,  which  portrays  the  art  of  the 
Hollander  at  his  best.  Some  very  tall  handled  ones 
are  quite  unusual,  as  are  also  those  in  lantern  styles. 

A  very  attractive  creation  in  a  lamp  shade  that  is 
receiving  the  attention  of  buyers  at  the  salesroom  of 
Mogi,  Momonoi  &  Co.  introduces  something  new  in 
bamboo.  An  effective  shape  is  employed  with  a  silk 
lining  showing  in  large  open  panels. 


BY   THE   ROYAL   ART   GLASS   CO, 
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THE     « FLOOR=WALKER." 


DIRECTING  customers  to  various  departments  and 
answering  other  simple  questions  makes  up  only 
a  very  small  part  of  the  modern  floor  man's  work.  Not 
only  must  be  do  these  things,  but  he  must  maintain 
discipline  in  the  sections  alloted  to  him  and  expedite 
service.  He  must  be  appealed  to  in  a  dozen  cases,  not 
the  least  of  which  are  instances  concerning  the  credit- 
ing of  returned  goods,  exchanges,  and  unusual  re- 
quests of  one  kind  or  another. 

The  floor  man  is  not    a  trimming.     If  you  doubt 
this,  look  around  and  see  how  many  superintendents  and 


other  "men  higher  up"  have  advanced  to  those  positions 
from  the  floor,  and  then  ask  why  they  were  advanced. 
The  better  a  floor  man  is,  the  more  work  and  responsi- 
bility he  will  take  from  his  superiors,  and  the  more  he 
aids  these  men  the  greater  bis  own  chances  of  advance- 
ment are. 

Again,  even  if  it  were  possible  to  list,  in  a  single 
directory,  each  of  the  hundreds  of  things  sold  in  the 
modern  department  store,  few  women  would  take  the. 
trouble  to  hunt  through  it  to  find  what  they  wanted. 
They  are  too  impatient  to  get  a  look  at  the  merchandise 
they  are  interested  in,  and  when  they   want  to  know 

Continued  on  page  28. 


Locations  of  Firms  in  the  Downtown   District. 


o    72  71  l'.-irk  Place in 

'  o    46  Murray  St C  4 

C  3 

. . .  D  3 

.  .    C  4 

B'way.   It  4 

bra-'  Si        C  4 

OiCai  (..,  40  Murray  St...    .  C4 


Goetz,0.,43  Murray  St C  4 

Hon.   <i.ii«-  Decorating  Co.,  36  Murray  8t.  C4 

Kupper,  H(  rman  C,  52  Murray  St C4 

Maddock  A.-  Miller,  54  Murray  St C4 

Miller,  Edward,  &  Co.,  68-70  Park  Place..  C  4 


Redon,  M.,25  W.  B'way C3 

Roesslcr  &  Hasslacher,  100  William  St. .  .  F  2 

Straus,  L.,  &  Sons,  42-46  Warren  St C  4 

Tarentum  Glass  Co.  25  W.  B'way C3 

Tharaud,  Justin,  25  W.  B'way C  3 

Vogt  &  Dose,  65  Barclay  St B  3 

Williamsburjrh  Flint  Glass  Co..  96  Park  PI.  A  3 


27 


naor 

^  ^\  ,  — °:==::f- S=i3Ri  Mtf — ST. 


!CZHZl" 


RING     ST 


03      22 


■  o 

:o 


6  6oo 


,C   aj 
fa  g 

sm 

""1  ^ 
03  1 

.  bo™ 

«  en 


,^ 


fa 

O  c\j 


4-C*      rH_,        S> 


£  r  r^ 
—i  °  o  : 
So  O  o 
*  >,  *  O 

i-  ei 
So 
■%  4> 

fa03 


nqo«  oe  ic  *© 

.i     ii     ii      a      o      i 

ocqcj  03  aa  o 


rt 

M 
o 

X!  03    rt 
Mi   .C   Xi 


°8 


rt-jg 


fa  r.-: 


i-h  co  $   -r 


eri 


O  - 


n  J 


bo  ol 


«o  *<*  o.S°  03 


fafa 


o>  a 
O  cd 


X> 

rt    O 

i-    - 

03  03 


ol  o  rt 


r  W 
"3 

^   o 
a    & 

o  if 

1=1    T3 


>    £ 


32 


iJ 

rt 


o 


0\  lO  00  0© 

II     II     II     II   ~- 
LUQaOO^ 


CO  H 

NOk.' 
.    O  lo 


pq 


03 


<M 


-s-  £ 


2  ° 

f    rt 
O  03 


O   w 

a  2 


n  5} 


rt  o  p 

a  bo  c 

rt  O  O 


62 

OM 

a  oi 

a  a 
a  a 

I-*   <y 
rt  o 

2S 


6 


o 
U 


o 
Ph  . 

"o 

o 

a 


rt 


a 


ao  w  t>. 

II      I      u 

eauu 


rt 


6h 


S  rt 

fa    r* 


8"g 

CM      ;fe 

.Oh 

O  ^  ,H 

oi    .6 

3 


II     II     II     II     II 

'J  33  U  23  03 


.  > 

d  rt 

rt5^ 

gfa^ 

■bo1" 
^^fa 


^a 


||     n   — 
23M   ■ 


t3     .im 
r<5      .  •* 

^  rt  O 

Mr™    ° 

ou  o 
&"'  g 

^3< 

•Sob 
rt  ,fi.H 

eucua, 


-"Hi 
r\MU 


> 

rt 

•^  i 

fag 
o  -j 


^-oy  : 
W  o 
_  <uU 


-1 


rt 


i-  c  o 


5  «   : 

o    J   . 

1    -" 


1  o 


;^ 


-  0) 

^3  rt  a) 
35(5 


»    s  s  s 

pj         rt  rt   aj 


a)  <u 

3   3 

C5CD 


>  >  > 

rt  rt  rt 


■c  r>  oo  oo  ©v  ©\  tN 

II      II      II      II      II       .     u 

QO03  03  03  03a3 


o 

fa 


o 
O 


s 

i  > 

rt 


03  .t2 

ofa 


c/3  6"2 


;<*: 


;-ifa: 


Ul 


0 


fa 
-xT  <u 

Mo" 

9^  o 
03cqa3 


is   :m 

m-i   . 

fa      .  •* 

O   2    ' 

CM    rt  c 

r^<^  >.cni 

r-l         -     ^    "^ 

"J     -   o 

iotiij 

JOo^ 

K5a^ 

fl  a  »  b 

w.   !-.   u   o 

oaoaoapa 


ace 

D      II 

03  03 


"3   > 

oh 

> 

rt 

1-1     , 

n 

ffl>> 

o 

_  p- 

Ol 

vo 

TJ-  CTn 

•d 

^-i  ■* 

rt 

H       „ 

S 

O    o* 

20 

*-< 

rH   tn 

- 

-  « 

>,ca 

O 

it!   0) 

« 

rt  bo 

JJ 

o 

Wi 

o 

x  S 

* 

O  ci 

» 

OO 

o 

28 


anything:  the  floor  man  is  their  immediate  objective,  or 
should  be.  When  they  ask  him  where  the  teapots  are, 
they  do  not  have  to  wade  throug-h  a  list  of  t's  near  the 
end  of  a  long-  directory  to  find  out. 

If  you  want  to  get  a  real  line  on  the  value  of  a 
merchandise  directory  of  a  store,  change  a  department's 
location  and  see  how  many  women  will  still  go  to  the 
part  of  the  store  in  which  they  used  to  find  it.  They 
do  this  without  consulting  the  fbor  man,  either,  and 
sometimes  tempers  are  lost  for  the  time  being.  But 
that  is  another  story. 

It  is  the  duty  of  the  salesperson  to  sell,  and  not  to 
be  an  animated  sign  post.  Otherwise  the  sales  of  the 
clerks  assigned  to  this  work  would  fall  off  sharply,  and 
there  would  be  justifiable  complaints  both  from    them 


and  the  customers.  Also,  in  a  large  department  it  is 
obvious  that  no  one  clerk  could  supplant  a  floor  man. 
Several  would  have  to  be  appointed  and  qualified  to 
answer  questions,  etc. 

Suppose  six  $8  a  week  girls  were  detailed  to  do 
this  work  in  a  given  department.  In  the  time  they 
would  have  left  to  sell  goods  they  wouldn't  earn  their 
salt  on  a  sales  basis.  They  would  virtually  draw  their 
salaries  for  answering  questions.  Six  times  $8  is  $48 
weekly,  while  few,  if  any,  regular  floor  men  get  more 
than  $35  a  week.  In  many  big  stores  some  of  them  get 
as  low  as  $20.  To  dispense  with  the  floor  man  and  de- 
pute to  the  clerks  the  work  of  directing  customers 
would  mean  paying  more  money  for  vastly  inferior 
service  and  results. 


Ilit&ex    to   ^Advertisements 

AND    

BUYERS*    GUIDE. 


Lamps  and  Brass  Goods. 


Co. 


Bradley  &  Hubbard  Mfg. 

Manhattan  Brass  Co 

Miller,  Edward,  &  Co 

Maibrunn  Co 

Plume  &  Atwood  Mfg.  Co . 

Pittsburgh  Lamp,  Brass  &  Glass  Co... 

Phoenix  Glass  Co 

Robichek  Co.,  Inc 

Royal  Metal  Mfg.  Co.,  Chicago 


...36 

,..35 
...  36 
...  31 
...36 
.33,36 
...30 
...  31 
..     5 


Domestic  Pottery. 


Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwright  Bros.  Co.,  East  Liverpool..    . 

nch  China  Co. ,  Scbring,  O 

Guernsey  ware . 

Limoges  China  Co. ,  Sebring,  O 

Maver  China  Co. ,  Beaver  Falls,  Pa 

Roseville  Pottery 

Saxon  China  Co.,  Sebring,  O 

Wyllie,  H.  R.,  China  Co.,  Huntington,  W.  Va 

Glassware. 


31 

2 

31 
30 
35 


...31 

...31 

31,33 


Bryce  Bros.  Co.,Mt.  Pleasant,  Pa 

Cambridge,  The  (O.)  Glass  Co 

Dorflinger,  C,  &  Sons       

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 
Economy  Tumble  i  Co.,  Morgantown,  W.  Va. 

■  na  Glass  Co         

adei  &  Sons,  Inc  

Lancaster  (O. )  Glass  Co         

ana  Brol  Corporation 

Northwood,  H.,Co 

Parentui  o  

Pittsburgh , 

Williamsburg}]  I  lint  '/lass  Co 


....  34 

....  31 

..    .  32 

....  35 

....  30 

.    ...  31 
,...3,30 

31 

....  31 

30 

....  32 
.2,31,33 

....  35 


Cut  Glass. 


Dorflinger,  C,  &  Sons   

Honesdale  (Pa.;  Decorating  Co. 
GliUM  '  o  ,  Toledo,  O.  .  .  . 

Pairpo  qi  ( lorponttion  

St.   Louis  Crystal  Glass  Co 


32 
32 

31 

35 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 31 

Bassett    Geo.  F.,  &  Co 32 

Bernardaud.  L. ,  &  Co. ,  Limoges,  Fiance 7 

Bloch,  L.  D.,  &  Co   30 

Boote,  Edward 30 

Bing,  Ferdinand,  &  Co. 's  Successors 30 

Davison,  J 32 

Fondeville,  A.  J.,  &  Co 30 

Friedlaender,  O.  O 32 

Gredelue,  A.,  New  York .     4 

Goetz,  Otto  32 

Guerin  &  Co. ,  Limoges 4 

Haviland,  Theodore  &  Company , 6 

Haviland  &  Co 29,30 

Haviland  &  Abbot  Company 3,30 

Jones,  McDuffee  &  Stratton  Co.,  Boston 3 

Kupper,  Herman  C 5,32 

Kinney  &  Levan,  Cleveland 4 

Maddock  &  Miller 32 

MorimuKi  Bros 30 

M  :>gi,  Momonoi  &  Co   30 

Mitchell,  Woodbury  Co. ,  Boston 8 

Noe,  Wm.  R.,  &  Sons 31 

Pitcairn,  W.  S 30 

Pouyat,  J.,  &  Co.,  Limoges 4 

Redon,  M   32 

Straus,  L.,  &  Sons   32 


Straub.Paul    &  Co... 
Strobel  &  Wilken  Co 
Slimmon,R.,&  Co... 


31 

31 

32 

Tharaud,  J 32 

TajimiCo 30 

Takito,  Ogawa  &  Co 7,30 

Venon,  J.  H  31 

Vogt  &  Dose   ,.  ., 32 

Wedgwood,  Kennard  L  30 

Manufacturers'  Agents. 

Andrews,  Walter  15.,  Chicago 33 

Brech,  Albert  J 31 

Bo^gs.  Sergt.  A.  W.,  Chicago     . .  33 

Dalzell,  Harry  G.,  Chicago ...     33 

Gray,  Horace  C,  Co 30 

Newton,  Earl  W. ,  and  Associates,  Chicago   33 

Materials. 

Drakeufeld,  B.  F.,  &  Co     34 

Roessler  &  Hasslacher  Chemical  Co 34 

Miscellaneous. 

Blaisdell  Paper  Pencil  Co . . .  2 

Celluloid  Cap  and  Metal  RiDg  Co.,  Nepera  Park,  N.  Y  24 

Chicago  Directory...    ...  33 

Kobert  Rawsthorne  Engraving  Co. ,  Pittsburgh. 34 


NEW    YORK,    NOV.    29,    1917. 


THE    CONDITION    OF     BUSINESS. 


Business    with  the  importers  is  nearing 
New  York     an  end  for  the  season.     Buyers  are  few 
and   far  between,  and  the  sales  made  in 
the  warerooms  are  scant. 


The  travelers  are  nearly  all  home  for  Thanksgiv- 
ing, and  all  agree  that  there  has  been  a  marked  ten- 
dency to  curtail  purchases  ever  since  the  middle  of  Oc- 
tober. One  of  the  reasons  given  is  that  buyers  are  loth 
to  order  more  until  there  is  some  assurance  that  they 
will  get  what  they  have  already  bought,  and  another  is 
that  the  immense  sums  that  have  been  given  to  war 
measures  have  had  a  decided  effect  on  expenditures  in 
other  directions.  The  people  have  not  yet  overcome 
the  feeling  that  in  buying  Liberty  Bonds  they  have 
spent  money,  while  in  reality  they  have  only  exchanged 
their  surplus  cash  for  an  investment.  When  they  be- 
gin to  get  their  interest  they  will  feel  differently. 


The  American  potters  are  still  getting  good  busi- 
ness— n.t  quite  as  large  as  a  month  ago,  but  all  they 
can  take  of,  and  more,  too.  Buyers  are  urgent  in  their 
demands  that  orders  on  file  be  shipped  as  quickly  as 
possible.  So  anxious  are  they,  in  fact,  that  special 
visits  are  made  to  the  potteres  in  the  hope  of  hastening 
shipments,  and  the  mails  are  loaded  with  requests  to 
hurry  up.  All  of  which  would  indicate  that  the  retail- 
ers were  doing  business. 


The  demand  for  glass  is  good,  and  the  fact  that 
buyers  are  asking  for  quotations  for  1918  delivery  indi- 
cates faith  in  the  future.  So  far  manufacturers  have 
not  made  prices  for  next  year,  as  they  are  in  a  quandary 


about  raw  materials    and  fuel.     It  would  not  be  a  sur- 
prise to  anybody  to  find  them  increased. 


The  toy  trade  is  still  booming.     Anybody  who  has 
anything  to  sell  finds  a  ready  market  for  it. 


Retail  trade  is  perplexing.  In  and  around  New 
York  there  are  days  when  there  is  a  big  call,  and  then 
comes  a  slump.  Much  the  same  condition  exists  in  all 
of  the  larger  cities  all  over  the  country,  although  from 
all  accounts  business  is  very  satisfactory  in  the  smaller 
cities  and  towns.  This  is  borne  out  by  the  reports  of 
wholesalers  who  canvass  the  interior.  Their  business 
is  enormous,  showing  that  the  smaller  places  are  in  good 
condition.  Of  course,  wherever  there  are  munition 
plants  business  is  good.  The  general  opinion  is  that 
a  little  later  there  will  be  a  rush  for  Christmas  goods. 
Just  at  present  everybody  is  busy  doing  something  for 
the  soldiers. 


The    freight   embargo   to    Eastern 
Pittsburgh  and     points    continues,  and  traffic  mana- 
Vicinity  gers    look    for    little   improvement. 

Indications  are  that  the  prices  of 
glassware  will  be  advanced  next  year.  Everything 
points  toward  higher  levels.  Very  few  new  lines  of 
glassware  will  be  shown  in  January.  The  larger  man- 
ufacturers have  merely  added  a  few  items  to  lines  al- 
ready listed.  The  shortage  of  labor  is  still  a  factor  in 
production,  and  there  is  no  improvement  in  the  fuel  sit- 
uation. 


Little,  if  any,  ware  is  being  put  in- 
East  Liverpool  to  stock.  Orders  are  packed  as  soon 
and   Vicinity       as  possible  and  rushed  to  the  freight 

stations.  Hundreds  of  packages  are 
thus  awaiting  shipment  as  soon  as  embargoes  are  raised. 
Some  new  business  is  being  received,  and  inquiry  con- 
cerning 1918  prices  and  lines  is  being  made.  Buyers 
who  have  been  here  lately  have  not  only  looked  after 
unfilled  orders,  but  have  left  specifications  for  future 
attention. 


SALESMEN     NOMINATE     OFFICERS. 


THE  meeting  to  nominate  officers  of  the  Pottery, 
Glass  and  Brass  Salesmen's  Association  was  held 
in  the  rooms  of  the  Old  Colony  Club,  Manhattan  Hotel, 
on  Thursday  night  of  last  week.  This  changing  of  the 
meeting  place  from  the  rooms  of  the  Crockery  Board  of 
Trade  to  a  hotel,  and  the  time  to  the  evening,  was  made 
at  the  suggestion  of  L.  D.  Seixas  a  year  ago,  the  idea 
being  that  of  it  were  preceded  by  an  informal  dinner  a 
larger  attendance  could  be  secured.  And  it  proved  cor- 
rect, for  about  twenty-five  were  present,  as  against  fif- 
teen or  eighteen,  the  average  number  her2tofore. 

Those  present  were  D.  King  Irwin,  J.  Duncan  Dith- 
ridge,  John  Nixon,  Arthur  G.  Stier,  B.  O.  Lord,  W.  T. 
Graff,  A.  G.  Menzies,  Julius  Rosenfeld,  M.  M.  Engle- 
bert,  H.  R.  Berlinike,  W.  P.  Jervis,  C.  H.  Taylor,  Wm. 
Albert,  J.  J.  Hines,  J.  Meredith  Miller,  A.  G.  Griffiths, 
J.  Joseph  Synder,  W.  E.  Docter,  Louis  D.  Seixas,  S. 
F.  Pielow,  W.  B.  Teterman,  J.  F.  O'Gorman,  Howard 
R.  Handy,  Geo.  M.  Jaques  and  F.  Calvin  Demarest. 

It  was  neatly  8:30  when  President  Dithridge  called 
the  meeting  to  order,  and  after  stating  its  object  ex- 
plained that  the  nominating  committee  had  selected 
men  residing  in  New  York  because  they  could  respond 
quickly  if  a  hurried  meeting  were  called.  He  emphasized 
the  fact  that  the  list  submitted  were  only  tentative  and 
that  anyone  could  nominate  whom  he  chose. 

John  Nixon  in  a  really  funny  speech  explained  at 
some  length  the  necessity  of  having  men  on  the  board 
who  were  quickly  available. 

The  president  then  read  the  list  as  prepared: 

For    president,  D.  King    Irwin;    vice-president,  J. 
lith    Miller;    secretary,  Jos.  F.  O'Gorman;    treas- 
urer, Geo.  Hamilton. 

Three  directors,  each  to  serve  three  years:  J.  Dun- 
can Dithridge,  Thos.  <i.  Jones,  Julius  Rosenfeld. 

Someone    moved   that  the  nominations  be  closed, 

but  before  the  motion  could  be  put  John  Nixon  was  on 

his  feet  objecting.     He  said  this  was  not  a  cut  and  dried 

affair,  and  thought  more  names  should  be  suggested. 

nominations  wen-  forthcoming  for  the 

rin<    pal  offia  rs,  but  tin- following  were  suggested 

'I    os.    P.  Stackpole,    James    15.  Boote, 

\nthony,  Louis  D.  Seixas,  Alfred  B.  Gunthel. 


No  list  for  territorial  vice-presidents  having  been 
prepared,  the  president  called  for  nominations,  which  re- 
sulted as  follows: 

■  East  Liverpool — W.  C.  Lynch. 

Chicago — Oscar  Eckland,  E.  M.  Meder,  John  Ling. 

Buffalo— A.  A.  Sharpe,  Albert  W.  Lunney. 

Boston — Paul  M.  Phillips,  W.  J.  McQuillan,  James 
F.  Leary. 

Baltimore — A.  D.  Seeman,  Howard  S.  Bokee. 

Philadelphia — John  A.  Nixon,  A.  S.  Baker,  Louis 
A.  Carter,  J.  Guy  Hawthorn. 

Pittsburgh — Albert  Binswanger,  Chas.  C.  Reizen- 
stein,' Marion  G.  Bryce. 

Montreal — A.  J.  Tourangeau. 

Toronto — Wm.  Junor. 

St.  Louis — Thos.  Lohr. 

Cleveland — Chas.  J.  Dooley,  Geo.  Walther. 

Detroit — Leon  Neubrick,  Ralph  King. 

Wheeling-C.  B.  Roe,  Chas.  B.  Ott. 

Trenton — C.  Wm.  Scammel  Chas.  A.  Cook,  R.  E. 
Service. 

Atlanta — Wm.  L.  Piercy. 

Syracuse — Walter  B.  Kerr. 

Albany— E.  A.  Wade. 

Portland,  Ore. — Albert  Jasmin. 

Dallas — Frank  H.  Huggins. 

Denver — A.  P.  Pohlmann. 

Mr.  O'Gorman  announced  the  death  of  Joseph  H. 
Simons,  and  said  a  lesson  could  be  drawn  from  his 
demise.  Here  was  a  young  man  only  twenty,  who  a 
week  ago  was  in  perfect  health.  It  was  not  always  the 
aged  that  were  called,  and  there  were  many  young  men 
in  the  trade  who  ought  to  join  the  Association  that  they 
might  get  the  benefit  of  the  insurance.  He  said  that  a 
meeting  of  the  Board  of  Directors  had  been  duly  called 
and  the  death  claim  paid. 

The  meeting  being  a  special  one,  no  business  other 
than  the  nomination  of  officers  could  be  transacted,  but 
there  was  a  lengthy  informal  talk  about  a  proposed 
banquet. 

The  Secretary  said  that  a  partial  arrangement  had 
been  made  with  the  Hotel  Astor  for  February  14th  next, 
and  it  was  necessary  that  he  know  whether  or  not  it 
could  be  confirmed. 

The  consensus  of  opinion  was  that  while  the  an- 
nual affair  of  the  Association  ought  not  to  be  entirely 
abandoned,  a  big  banquet  was  inadvisable. 

Someone  proposed  that  a  reunion  might  be  held  in 
a  less  expensive  place  than  the  Astor,  and  Terrace  Gar- 
den was  suggested. 

This  proposition  was  sat  upon  good  and  hard.  It 
would  be  lowering  the  dignity  of  the  Association,  which 
had  become  recognized  as  the  representative  organiza- 
tion of  the  crockery,  glass  and  allied  trades;  to  hold 
a  session,  or  banquet  in  a  beer  garden  was  not  to  be 
thought  of. 

It  was  finally  decided  to  appoint  a  committee  to  as- 
certain if  the  Astor  could  not  get  up  a  Hooverizcd  din- 
ner for  not  more  than  $2.50 — and  less  if  possible. 

The  president  appointed  the  following:  W.  S.  Pit- 
cairn,  chairman;  John  V.  Storck,  Thos.  G.  Jones,  John 
Nixon,  Justin    Tharaud,   Fred    C.   Brey,  J.  M.  Miller, 


Lee  Schoenthal,  A.  G.  Stier,  Julius  Rosenfeld,  W.  S. 
Clark,  J.  J.  Temple,  E.  W.  Hammond,  W.  H.  Schrei- 
ber,  D.  King  Irwin,  C.  H.  Taylor. 

The  date  of  the  annual  meeting-  could  not  be  deter- 
mined until  the  Secretary  had  consulted  with  L.  S. 
Owen,  secretary  of  the  Crockery  Board  of  Tnde,  with 
regard  to  getting  the  Boavd  room,  but  it  would  have  to 
be  prior  to  December  20. 

The  question  of  establishing  a  fund  to  pay  the  dues 
and  assessments  of  members  who  are  in  the  army  was 
brought  up,  and  a  long  talk  followed.  There  was  but 
one  opinion,  viz  ,  that  something  should  be  done,  either 
on  the  lines  adopted  by  the  Western  Association,  or 
some  other  way.  It  was  recommended  that  action  be 
taken  when  the  annual  meeting  is  held  in  December. 


MEMORIAL     OF     APPRECIATION. 


THE  following  resolutions  were  adopted  at  a  meeting 
of  the    Board  of  Directors  of  the  Mitchell,  Wood- 
bury Co.,  Boston,  November  20: 

The  Board  of  Directors  of  the  Mitchell,  Woodbury 
Co.,  realizing  the  inestimable  service  rendered  to  the 
house  by  Mr.  Jacob  Mitchell  for  over  forty  years,  being 
also  one  of  the  founders  of  this  house  and  its  predeces- 
sors, Mitchell,  Woodbury  &  Co.;  and  appreciating  the 
high  business  conduct,  industry  and  integrity  of  our 
beloved  associate,  which  has  greatly  contributed  to  the 
success  of  the  corporation;  and  sincerely  hoping  that 
we  who  have  been  associated  with  him  may  never 
abandon  the  ideals  that  by  example  and  precept  he  has 
taught  us  to  pursue; 

It  is  hereby  unanimously  voted  that  we  formally 
express  to  him  the  love,  honor  and  reverence  in  which 
we  hold  him,  our  appreciation  of  his  wise  counsel  and 
experience  on  this  Board,  and  our  sincere  hope  that  he 
will  be  spared  to  us  as  an  indispensable  officer  of  the 
company. 

And  that  this  vote  of  appreciation  be  spread  upon 
the  records  of  the  Mitchell,  Woodbury  Co.,  and  a  copy 
of  same,  signed  by  us,  and  bearing  the  corporate  seal 
of  the  said  company,  be  presented  to  him. 


HINTS     TO     CREDIT     MEN. 


SEVERAL  points  of  interest  to  credit  men  are  touched 
on  in  the  latest  monthly  letter  of.  the  National  As- 
sociation of  Credit  Men.  One  of  these  deals  with  a 
simple  way  of  helping  to  reduce  office  labor  and  ex- 
pense, particularly  in  cases  where  employees  are  now 
in  the  national  service.     Of  this  matter  it  says  : 

"Don't  file  unimportant  letters  and  documents. 
Have  each  department  indicate  upon  a  letter  or  docu- 
ment that  it  is  of  an  unnecessary  or  unimportant  char- 
acter, for  which  purpose  a  rubber  stamp  could  be  sup- 
plied, and  have  them  filed  apart  from  the  important 
ones.  They  could  be  retained  for  thirty  or  sixty  days 
—longer,  if  desired— and  then  destroyed.     In  this  way 


two  kinds  of  expenses  can  be  cut  down — the  cost  of  the 
labor  of  filing  and  the  cost  of  files,  and  the  office  space 
occupied  by  them." 

Another  thing  on  which  the  leiter  touches  is  the 
unfair  administration  of  insolvent  business  enterprises 
by  referees  in  bankruptcy  in  certain  parts  of  the  coun- 
try. Action  on  this  matter  by  the  association,  taken  at 
the  request  of  members,  has  resulted  in  the  last  year  in 
the  removal  of  at  least  two  referees  of  this  type.  The 
association  advises  its  members  to  report  cases  of  un- 
fair administration,  together  with  any  evidence  on  which 
a  complaint  or  request  for  removal  may  be  based. 
Care  in  assembling  this  evidence  is  requested. 

The  letter  also  speaks  of  the  fallacy  of  passing 
lightly  on  credits  of  enterprises  with  which  the  names 
of  well-known  persons  or  business  men  are  associated. 
"Enterprises  of  a  dubious  character  seek  prominent 
names  to  lead  their  lists  of  officers  and  directors,"  the 
letter  goes  on,  "and  too  often  the  well-known  man  falls 
for  a  game  that  is  nothing  more  than  a  scheme  to  trade 
on  his  reputation.  Too  frequently,  also,  recommenda- 
tions are  handed  out  for  a  consideration  because  they 
can  be  traded  upon  and  used  as  a  selling  feature. 

"When  a  credit  man  faces  an  order  it  should  not 
be  accepted  or  entertained  merely  because  the  name  of 
sorre  man  prominent  in  finance  or  business  is  at  the 
head  of  the  concern's  stationery.  He  should,  with  the 
same  diligence  that  he  would  exercise  with  other  orders, 
ascertain  the  nature  of  its  organization,  the  extent  of 
its  financial  abilities,  and  pass  upon  the  order  more 
largely  because  of  these  features  than  because  of  the 
goodness  merely  of  some  prominent  name." 


OBITUARY. 


WITH  regret  we   announce  the  death  at  San  Diego, 
Cal.,  on    the    13th  inst.,  of   Carl    P.   Merriam, 
traveling  salesman  for  Kinney  &  Levan,  Cleveland,  O. 

In  1876,  just  out  of  grammar  school,  Carl,  as  he 
was  familiarly  known  to  the  trade,  entered  the  employ, 
as  office  boy,  of  Geo.  W.  Kinney,  and  continued  his  ser- 
vices with  the  firm  of  Kinney  &  Levan,  formed  in  1883, 
remaining  with  them  until  his  death,  serving  continu- 
ously for  a  period  of  forty-one  years. 

His  territory  during  the  years  he  traveled  was. 
through  Northwestern  Ohio,  Southern  Michigan  and 
Northern  Indiana,  and  his  many  friends  and  customers, 
as  well  as  his  associates  in  the  house,  esteemed  him  for 
his  gentlemanly  character,  his  high  ideals  in  business, 
his  honesty  of   purpose  in  caring  for  his  trade,  and  his 

integrity. 

Several  years  ago  he  suffered  a  paralytic  stroke, 
from  which  he  partially  recovered;  and  while  he  contin- 
ued to  travel  for  a  time,  very  much  against  the  wishes 
of  his  employers,  he  was  finally  persuaded  to  leave  the 
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road  in  August,  1916,  and  go  to  San  Diego  in  hope  that 
the  change  would  be  beneficial  to  him.  For  a  short 
time  he  improved  in  health,  but  the  improvement  was 
only  temporary,  and  during  the  past  few  monlhs  his 
condition  grew  rapidly  worse,  until  death  finally  called 
him. 

Jacob  Kohn,  founder  of  Kohn's  Department  Store 
at  Rockaway  Beach,  N.  Y.,  died  at  his  home  there 
Nov.  22  at  the  age  of  sixty- three.  Mr.  Kohn  settled  in 
Rockaway  Beach  nearly  thirty-three  years  ago,  and  was 
active  in  all  civic  matters  pertaining  to  the  upbuilding 
of  the  Rockaway s. 


Albert  L.  Johnson,  vice-president  of  A.  A.  Vantine 
&  Co.,  438  Fifth  avenue,  this  city,  died  suddenly  of 
heart  disease  Nov.  24  on  a  Lackawanna  train  while  on 
his  way  to  his  home  in  East  Orange,  N.  J,  He  was 
fifty-one  years  old. 

Philip  Neidlinger,  eighty-four  years  old,  died  last 
Friday  from  pneumonia.  Mr.  Neidlinger  had  been  for 
sixty-seven  years  a  resident  of  Sheepshead  Bay,  and 
was  a  retired  dealer  in  druggists'  glassware,  formerly  a 
member  of  the  firm  of  Neidlinger  Brothers,  this  city. 


CHARLES     P.    SCHULLER     CO.    ASSIGNS. 


'T'HE  Charles  P.  Schuller  Cut  Glass  and  Lamp  Co., 
A  25  West  Twenty-third  street,  has  assigned  to  Paul 
Fueslein,  who  has  been  connected  with  the  business 
since  it  was  organized.  On  account  of  his  familiarity 
with  every  phase  of  the  situation,  his  selection  was  the 
logical  one  to  wind  up  the  business  to  best  advantage 
of  the  creditors.  It  is  expected  that  enough  money 
will  be  realized  from  the  sale  of  the  samples,  stock,  fix- 
tures, together  with  the  outstanding  accounts,  to  pay 
them  in  full. 

It  is  understood  that  one  of  the  reasons  for  the 
company's  decision  to  discontinue  was  the  loss  of  the 
agency  for  the  Laurel  Cut  Glass  Co.,  which  is  reported 
to  be  going  out  of  business  on  January  1. 


BALTIMORE     DECIDES     FOR     ITSELF. 


P  LASS  spoons  and  forks  entered  at  Baltimore  in  the 
^J  name  of  the  Baltimore  &  Ohio  Railroad  Co.  were 
the  subject  of  an  interesting  customs  controversy  re- 
cently determined  by  the  Board  of  United  States  Gen- 
eral Appraisers. 

The  merchandise  was  classified  as  glass  blown  in  a 

mold,  and  duty  collected  at  the  rate  of  45  per  cent  ad 

'-rem  under  the  provisions  of  paragraph  85    of  the 

tai  iff  act  of  ]  913.     The  protestants  <  ontended  for  classsi. 


fication  as  manufactures  of  glass  not  specially  provided 
for,  with  duty  at  the  rate  of  30  per  cent  ad  valorem  un- 
der paragraph  95. 

At  the  hearing  the  protestants  offered  the  testimony 
of  the  examiner  of  glass  at  New  York,  who  merely 
stated  that  he  had  been  passing  glassware  since  1906  and 
that  the  merchandise  in  question  was  being  returned  at 
New  York  for  duty  at  the  rate  of  30  per  cent  ad  valorem 
under  paragraph  95. 

In  deciding  this  issue  against  the  importers,  Judge 
Sullivan  directed  attention  to  the  fact  that  the  merchan- 
dise was  classified  at  Baltimore  as  glass  blown  in  a 
mold,  and  that  there  was  nothing  in  the  testimony  of 
the  New  York  examiner  to  show  that  he  possessed  any 
greater  light  or  more  knowledge  than  the  examiner  at 
Baltimore.  In  conclusion,  the  General  Appraiser  ruled 
that  the  board  could  not  approve  of  the  practice  of  pit- 
ting one  examiner's  evidence  against  that  of  another 
unless  it  was  shown  that  one  possessed  information  not 
at  the  disposal  of  the  other. 


HOW    TO    SEND   CHRISTMAS    OIFTS    OVERSEAS. 


TN  answer  to   numerous   inquiries  we   publish   below 
the  postal  regulations  for   sending  Christmas   gifts 
to  soldiers  in  France: 

The  War  Department  has  consented  to  receive 
and  deliver  to  soldiers  in  France  Christmas  packages 
up  to  twenty  pounds  in  weight  when  addressed  as  fol- 
lows. 

"Name  of  Soldier, 

"Unit  to  which  he  belongs, 

"Care  of  Commanding  General, 

"Port  of  Embarkation,  Pier  1,  Hoboken,  N.  J." 

packed   and  mailed   in   accordance   with  the  following 
directions: 

All  parcel  post  matter  must  conform  to  the  postal 
regulations  and  in  addition  must  be  enclosed  in  wooden 
boxes,  with  not  exceeding  twenty  pounds  for  the  pack- 
age, the  box  to  measure  not  to  exceed  two  cubic  feet 
in  volume,  to  be  well  strapped,  and  to  have  a  hinged 
or  screw  top  tofacilitate  opening  and  inspecting.  No 
perishable  food  products  other  than  those  enclosed  in 
can  or  glass  jars  should  be  packed  in  any  such  shipment. 

Such  parcel  post  matter  should  be  marked  '  'Christ- 
mas Box"  and  should  reach  the  Commanding  General, 
Port  of  Embarkation,  Hoboken,  N.  J.,  Pier  1,  on  or 
before  Dec.  5,  1917. 

The  rate  of  postage  on  all  parcel  post  matter  in- 
tended for  men  in  the  service  abroad,  whether  sent 
through  the  mail  service  direct  under  the  seven-pound 
limit  or  sent  in  care  of  the  Commanding  General,  Port 
of  Embarkation,  for  delivery  by  military  authorities  to 
the  addressee,  is  twelve  cents  a  pound. 
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The  fact  that  the  Pennsylvania  and 
Pittsburgh  and     the  Baltimore  and  Ohio   Railroads 
Vicinity           are  not   accepting  freight  for  Eas- 
tern point  shows  that  the  congestion 
at  the  Eastern  terminals  is  as  bad  as  ever.     No  one  can 
tell  when  shipments  will  arrive  at  destination  after  they 
have  been  started.     The  need  of  glassware  for  the  holi- 
day trade  is  great,  and  should   the  embargo   continue 
much  longer  shortages  in  holiday  offerings  are  bound  to 
be  experienced.  

An  increased  demand  for  plate  and  needle  etched 
blown  and  stem  ware  is  reported.  The  call  for  this 
class  of  ware  exceeds  that  for  light  cut  in  some  sections. 


The  United  States  Glass  Co.  has  just  issued  a  four- 
page  illustrated  circular  describing  its  new  line  of 
pressed  whiskey  tumblers  of  the  new  "popular  sizes." 
Tumblers  of  from  one-  to  two-ounce  capacity  are  shown. 


Glass  manufacturers  are  now  wondering  how  much 
of  an  inroad  will  be  made  upon  their  present  forces 
when  the  next  diaft  call  is  made.  A  shortage  of  both 
skilled  and  common  labor  exists  in  all  glass  plants  as  it 
is.  

Among  buyers  visiting  this  market  last  week  were 
J.  H.  Hirsh,  of  J.  H.  Hirsh  Co.,  Chicago;  Horace  Gray, 
New  York;  Mr.  Sullivan,  for  the  Dohrman  Commercial 
Co.,  San  Francisco;  A.  C.  Dixon,  with  Butler  Bros., 
Chicago;  Mr.  Gould,  with  H.  J.  Luker  Co.,  Kittanning, 
Pa.;  Mr.  Wilton,  with  Nerlich  Co.,  Toronto,  Canada; 
T.  J.  Mumford,  of  the  Pottery  Consumers'  Supply  Co., 
Kittanning,  Pa.;  H.  A.  Robb,  of  the  H.  A.  RobbCo., 
Indianapolis;  Charles  Messmer,  of  Fred  Messmer  Co., 
St.  Louis;  Ed.  Wild,  of  Wild  &  Rohn,  Milwaukee;  Mr. 
Giometti,  Corning,  N.  Y. 


On  account  of  the  present  condition  of  the  raw 
materials  market  manufacturers  now  hesitate  to  quote 
prices  for  1918  on  soda  fountain  glassware.  Large  job- 
bing interests  have  been  asking  for  next  year  quotations, 
and  have  been  told  that  selling  lists  for  1918  cannot  be 


announced  now.  The  demand  for  soda  fountain  glass- 
ware is  always  heavy  in  January,  and  during  the  past 
two  years  these  buyers  have,  in  many  instances,  sought 
to  place  their  specifications  in  December.  It  will  not 
be  possible  to  give  blanket  orders  this  year. 


Because  of  the  inability  of  glass  manufacturers 
to  obtain  metal  caps,  the  movement  in  molasses  jugs  is 
rather  inactive.  Some  factories  have  liberal  orders  on 
hand  for  this  item,  but  the  slow  receipt  of  the  metal 
parts  is  holding  shipments  back. 


Numerous  inquiries  are  being  received  by  sales 
managers  for  paper-weights,  inks,  sponge  cups,  and 
other  stationers'  items,  the  merchandise  being  wanted 
for  the  holiday  trade.  Prices  on  these  articies  are 
higher  than  formerly,  but  an  active  demand  continues 
to  exist,  nevertheless. 

J.  A.  Hemple,  of  the  Philadelphia  office  of  the 
United  States  Glass  Co.,  and  M.  A.  Lovell,  of  the  Bos- 
ton office,  were  at  headquarters  last  week,  as  were 
Lloyd  Bryant,  of  the  Tiffin  factory,  and  H.  H.  Phillips, 
of  the  Gas  City  plant. 

The  demand  for  packer?'  glassware  during  the 
past  four  months  has  been  so  strong  that  most  all  fac- 
tories manufacturing  such  lines  are  far  over-sold.  One 
manufacturer  in  this  district  said  this  week  that  he  was 
booked  up  for  six  months  ahead  on  all  the  packers' 
ware  his  plant  could  produce. 


The  visit  here  a  few  days  ago  of  Mr.  Sullivan,  with 
the  Dohrman  Commercial  Co  ,  San  Francisco,  was  his 
first  trip  to  this  market.  After  spending  a  few  days 
here  he  went  to  East  Liverpool  and  made  a  trip  around 
the  potteries.  

Those  glass  manufacturers  who  have  hitherto  fea- 
tured toy  glass  candy  novelties  for  the  holiday  trade 
are  feeling  keenly  the  conditions  this  season.  Tons  of 
candy  are  required  to  fill  these  containers,  and  because 
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of  the  shortage  of  sugar  it  is  impossible  to  get  enough 
to  fill  orders.  

A  little  activity  in  the  demand  for  blanks  for  cut- 
ting purposes  was  noted  here  last  week.  This  line  has 
been  rather  dull  of  late. 


A  patriotic  appeal  has  just  been  addressed  to  every 
employee  of  the  United  States  Glass  Co.  by  President 
Marion  G.  Bryce,  as  follows: 

To  Glassworkers  and  Helpers. 

This  country  faces  the  most  serious  crisis  in  its 
history. 

The  whole  world  is  involved  and  seriously  affected 
by  war. 

No  man  knows  what  is  ahead  of  him  or  what  his 
future  condition  may  be,  but  he  can  plan  and  work  to- 
ward making  his  position  as  secure  as  possible. 

The  next  draft  will  be  called  in  the  near  future  and 
will  further  handicap  work  in  our  factories. 

At  this  time  we  want  every  man  and  boy  to  seriously 
consider  the  proposition  of  working  overtime  occasionally 
now  that  there  is  such  a  good  opportunity. 

By  getting  in  three  or  four  overturn  sa  week  a  man 
can  pay  up  for  his  Liberty  Bond  in  a  few  weeks. 

Again,  later  on,  you  will  want  to  subscribe  to  more 
Liberty  Bonds,  and  if  you  make  the  money  now  it  will 
be  easy. 

The  high  cost  of  living  can  be  met  much  more 
easily  by  having  the  extra  money  which  can  now  be 
earned. 

More  money  must  be  saved  than  has  been  your 
custom,  and  every  man  and  boy  will  need  every  dollar 
he  can  earn  in  the  days  to  come.  Now  is  the  time  to 
get  busy. 

Don't  forget  that  demands  for  help  from  your 
friends  who  are  soldiers  and  from  those  of  your  family 
who  have  gone  will  also  become  more  and  more  urgent 
as  the  war  goes  on. 

The  time  is  short,  and  the  need  for  quick  action  is 
great. 

Don't  let  any  opportunity  slip  by. 

The  quicker  we  get  the  glass  worked  out  of  the 
furnaces  the  quicker  we  will  get  more  melted,  and  thus 
have  more  work  for  everybody,  and  consequently  more 
money. 

Wages  in  the  glass  trade  are  high,  and  now  is  your 
chance.  Don't  be  a  slacker  at  the  trade,  but  push  it 
for  all  there  is  in  it. 

Any  person  who  wilfully  destroys  property  is  a 
criminal.  Anyone  who  holds  back  and  wastes  time  or 
materials  these  days  is  almost  as  guilty,  because  the 
fuel,  materials,  facilities,  and  everything  we  use  to 
make  glass,  is  very  expensive,  and  to  waste  it  is  the 
same  as  to  destroy  it. 

Every  man  mibt  do  his  part  and  also  see  that  his 
neighbor  does  his.     If  the-  irkers  want  big  money 

let  each  one  help.  The  factory  can  help  you  if  you 
help  it;  but  if  you  hold  back  the  day  will  come  when 
you  will  wish  for  this  same  chano  gain. 

Don't  forget  this  country  is  at  war  and  will  con- 
tinue to  be  at  war  until  it  wins.  It  has  scarcely  begun. 
This  will  brii  conditions  and  changes  of  which 

neith'  ever    dn  Now   is 

the  time  to  get  ready  to  on,  whin 

:iCS. 

This  war  i  d  ir — who  lives  and  works 

in  this  country.      It  is  the  very- 

inti  The 

•     0  works  faithful!  .  ipporl   of 

rid  family  and  the  in  v  established 


(of  which  this  factory  is  one)  is  as  loyal  to  the  country 
and  as  good  a  patriot  as  the  man  in  the  armed  forces. 

Every  man  and  boy  who  wants  to  take  advantage 
of  this  opportunity  can  report  to  the  manager,  and  he- 
will  see  that  you  get  your  chance. 

Don't  forget — winter  is  almost  here — supplies  of 
all  kinds  will  be  scarce  and  there  may  be  short  time. 
Think  hard — talk  little— get  busy  and  act. 

United  States  Glass  Co. 


A.  J.  Bennett,  president  of  the  Cambridge  (O.) 
Glass  Co. ,  was  chairman  of  the  Guernsey  County  Cam- 
paign for  the  Y.  M.  C.  A.  war  fund,  and  the  way  he 
worked  for  it  is  shown  by  the  fact  that  the  county's 
quota  was  largely  exceeded — between  $30,000  and  $35,- 
000  being  raised.  The  employees  of  the  Cambridge 
Glass  Co.  alone  subscribed  over  $1,600. 


THE     CANNING     INDUSTRY. 


f^ANNERS  and  fruit  preservers  are  important  con- 
^  sumers  of  glass  as  well  as  tin.  The  Department  of 
Commerce  at  Washington  has  just  issued  a  census  re- 
port for  the  year  1914.  Although  that  is  a  long  time 
ago,  the  figures  are  interesting,  as  probably  few  people 
have  any  idea  of  the  magnitude  'of  the  business  at  that 
time— and  of  course  it  has  grown  materially  since. 

At  the  time  these  statistics  were  compiled  there 
were  4,220  establishments  engaged  in  the  industry,  em- 
ploying 88,069  workpeople.  The  capital  was  $172,474,- 
945,  and  the  value  of  the  product  $243,439,859.  The 
value  of  the  product  in  which  glass  was  presumably 
used  was  $64,498,467. 

A  copy  of  this  report,  in  which  all  details  are 
given,  may  be  had  by  addressing  the  Department  of 
Commerce  at  Washington. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefurniihiugi 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal," the  following  buyers  were  reported  this  week: 

H  Reinberg,  t,  R  W  K  Co,  Chicago.     Hotel  Hargrave. 
F  Karel,  s.   Kaufmann  &  Baer  Co,    Pittsbnrgh.      404 

Fourth  ave. 
F    Walsh,    c,    Strawbridge   &    Clothier,    Philadelphia. 

230  Fifth  ave. 
L  Beck,  c,  g,  Baltimore    Bargain    House.     254  Fourth 

ave. 
E  I  Gattman  an  1   J    II  Harris,  c,    g,  Kaufmann   Dept 

Store,  Pittsburgh.     1261  B'way. 
A  A  Breton,  hf,  Shartenberg  &  Robinson,  New  Haven, 

Conn.     404  Fourth  ave. 
Mr  Griffith,  t,  Federman  Dept   Store,  Akron,  O.     116 

West  32d. 
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PROSPEROUS     ALL     OVER. 


O  ETURNTNG  from  an  extensive  trip  through  various 


ft 


parts    of   the   United   States,  Hubert  T.  Parson, 


vice-president  of  F.  W.  Woolworth  &  Co.,  says:  "Pros- 
perity is  evident  in  all  parts  of  the  country.  There  is 
plenty  of  business  for  everyone,  the  only  setback  being 
the  shortage  of  labor.  The  South  is  particularly  pros- 
perous, due  to  the  high  price  of  cotton.  Money  is 
plentiful  in  the  Southern  States,  and  the  farmers  there 
are  meeting  their  obligations  with  cash  instead  of  notes. 
This  condition  is  beneficial  for  retail  business  in  gen- 
eral, and  our  expectation  of  tremendous  business  is 
being  realized." 


GLASS     COLORANTS. 


'"PHERE  is  no  definite  knowledge  as  to  the  cause  of 
■1  color  in  glass.  What  is  known  is  that  certain 
chemicals,  such  as  metallic  compounds  of  manganese, 
nickel,  selenium,  etc.,  added  to  and  melted  with  vari- 
ous batches  will  produce  glass  of  a  certain  color.  Glass 
made  from  sodium,  potassium,  lime,  and  lead,  with 
silica  and  the  other  necessary  ingredients,  has  no  color 
unless  a  large  amount  of  iron  is  present  as  an  impurity. 
The  coloring  agents  are  generally  metallic  oxides. 
While  a  very  few  elements  produce  a  definite  color,  as 
the  blue  of  cobalt,  the  color  produced  is  generally  un- 
certain. The  same  oxide  may  produce  different  colors 
with  different  batches,  and  different  oxides  of  the  same 
element  may  also  produce  different  colors. 

Following  is  a  brief  description  of  the  effects  pro- 
duced on  glass  by  the  various  coloring  agents  em- 
ployed. The  coloring  agents  are  arranged  in  the  al- 
phabetical order  of  the  elements  : 

Aluminum — Certain  compounds  of  aluminum  im- 
part a  white  opacity  to  glass,  such  glass  being  known  as 
opal  glass.  Aluminum  sodium  fluoride  (cryolite)  pro- 
duces an  opal  glass,  but  is  objectionable  because  it  in- 
jures the  pots. 

Antimony — In  large  quantities  produces  white 
opacity.  Antimony  sulphide  exerts  an  uncertain  color 
effect  due  to  its  volatility.  In  some  cases  it  produces  a 
fine  yellow  color. 

Arsenic — Used  in  excess  produces  milkiness. 

Barium — The  sulphur  compounds  of  barium  pro- 
duce deep  green  and  yellow  colors. 

Cadmium — Cadmium  sulphide  produces  rich  yellow 
colors. 

Carbon — When  introduced  for  coloring  purposes 
produces  a  color  ranging  between  straw  yellow  and  a 
dark  amber.  Finely-divided  vegetable  charcoal  gives 
a  yellow  color.  Carbon  also  affects  the  color  of  glass 
by  reducing  other  substances  that  may  be  present. 

Chromium — Chromium  oxide  produces  a  grass- 
green  color  and  is  used  considerably.  In  the  form  of 
potassium  bichromate  it  produces  a  bright  green  color. 


Chromium  with  iron  gives  a  cold  blue  color;  with  cop- 
per, a  sea  green. 

Cobalt — Produces  all  shades  of  blue  and  is  gen- 
erally used  in  the  form  of  oxide  of  cobalt. 

Copper — Copper  or  copper  oxide  produces  a  pea- 
cock blue  which  .becomes  emerald  green  if  the  propor- 
tion of  copper  oxide  is  increased.  When  full  oxidation 
of  the  copper  is  prevented  by  the  presence  of  a  redu- 
cing agent  and  the  glass  is  cooled  slowly  or  reheated  the 
resulting  color  is  an  intense  crimson  ruby.  Cupric 
silicates  produce  intense  green  to  greenish-blue  colors. 
Gold — Produces  a  brilliant  ruby  which,  though 
less  crimson  than  the  copper- ruby  color,  is  more  regu- 
lar and  uniform. 

Iron — Ferrous  oxide  produces  an  olive  green  or 
pale  blue,  according  to  the  composition  of  the  batch. 
Ferric  oxide  gives  a  yellow  color. 

Lead — Gives  a  pale  yellow  color.  Lead  increases 
the  coloring  effect  of  other  chemicals  present  in  the 
batch. 

Manganese — The  compounds  of  manganese,  when 
other  coloring  ingredients  are  absent,  produce  colors 
between  pinkish  purple  and  violet,  according  to  the 
chemical  nature  of  the  glass.  Manganese  dioxide  de- 
velops a  pink  tint  which  neutralizes  the  green  color  due 
to  the  presence  of  iron  compounds  in  the  sand.  Used 
in  excess  manganese  gives  an  amethyst  tint.  Mangan- 
ese used  in  excess  with  the  oxide  of  iron  or  cobalt  pro- 
duces black.  The  violet  of  manganese,  if  neutralized 
by  the  oxides  of  copper  or  iron,  results  in  a  gray  color. 
Nickel — With  a  potash- lead  glass  gives  a  violet 
color;  with  a  soda-lime  glass  a  brown  color. 

Phosphorus — Calcium  phosphate  produces  an 
opalescent  glass.     It  is,  however,  rarely  used. 

Selenium — Selenites  give  glass  a  pale  pink  or 
pinkish  yellow  color,  and  a  ruby  red  under  conditions 
of  reduction. 

Silver — Silver  oxide  mixed  as  a  paint  and  spread 
on  the  surface  of  glass  which  is  then  heated  results  in  a 
permanent  yellow  color.  Silver  is  never  applied  to  the 
batch,  but  is  used  as  a  surface  stain,  and  gives  a  color 
from  a  delicate  lemon  to  a  deep  orange  in  proportion  to 
the  quantity  used. 

Sulphur — Sulphur  gases  are  very  apt  to  produce 
a  yellowish  milkiness. 

Tellurium — Appears  to  give  glass  a  pale  pink 
tint. 

Thallium — Is  introduced  to  increase  the  coloring 
effect  of  other  substances. 

Tin — In  conjunction  with  copper  produces  a  copper 
ruby.  Tin  oxide  in  a  finely-suspended  state  produces 
opalescence,  and  in  large  quantities  white  opacity. 

Vanadium — Produces  vivid  yellow  and  greenish 
tints,  but  is  too  rare  to  be  introduced  in  the  batch. 

Uranium — Though  costly,, is  sometimes  introduced 
in  small  quantities  in  the  form  of  a  chemical  compound, 
and  produces  a  beautiful  fluorescent  yellow.  Uranium 
oxide  will  produce  a  greenish- yellow  opalescent  effect. 
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IV  T  ANY  complaints  reach  us  that  subscribers  are  not 
"■■  receiving  their  papers  promptly.  They  are 
mailed  regularly  every  Thursday,  as  has  been  the  case 
for  more  than  forty  years.  The  trouble  probably  arises 
from  the  railroad  embargoes.  All  mails  are  late,  and 
we  suffer  with  the  rest. 


LESSONS     FROM    THE    POTTERS'     CONVENTION. 


IT  was  evident  in  the  course  of  the  debates  at  the  con- 
vention of  the  United  States  Potters'  Association 
last  week  that  the  war  and  the  recent  labor  troubles 
have  brought  the  manufacturers  closer  together  than 
they  ever  were  before.  In  the  matter  of  raw  materials 
information  was  given  that  a  few  years  ago  would  have 
been  jealously  guarded  as  trade  secrets.  The  knowledge 
obtained  about  coal  was  worth  a  lot  to  everybody,  and 
there  was  talk  about  other  things  that  proved  mutually 
beneficial  and  instructive. 

Pi  there  is  no   question  more   important  to 

the  manufacturers   at  this  particular    time  than  that  of 
raw  materials. 

We  have  often  expressed  the  opinion  that  American 
clays  were  ju  the  fori  ign  product;    but  the 

■■I  leasl  resistance 
because  it  was  a  little  cheaper 
— and  because  they  had  alwa  it. 

,v,  from  remarks  made  during  the  convention,  it 


seems  that  it  is  lack  of  knowledge  of  how  to  use  the 
clay  which  has  been  the  obstacle  all  along. 

While  the  fact  was  not  touched  upon,  we  believe 
that  a  good  part  of  the  trouble  is  that  the  miners  do  not 
prepare  the  clay  properly.  They  do  not  know  just 
where  they  are  at  fault,  and  the  potters  are  not  in  a 
position  to  tell  them. 

But  in  the  experiments  one  of  them  is  making  he 
is  going  a  long  way  toward  getting  the  right  idea. 

While  he  is  about  it  he  might  try  to  get  informa- 
tion as  to  what  is  lacking  in  its  preparation.  Perhaps 
it  is  not  "aged"  enough. 

It  used  to  be  thought  that  clay  should  be  exposed 
to  the  atmosphere,  rain,  snow  and  sunshine  for  a  year 
before  it  was  w:shed,  and  that  another  year  was  none 
too  long  from  the  beginning  of  the  washing  until  it  was 
delivered  at  the  pottery.  It  was  then  to  lie  in  the  cave 
for  a  year. 

We  have  it  from  an  educated  Chinaman  who  knows 
a  lot  about  ceramics  that  the  Chinese  are  now  using 
clay  that  was  mined  a  hundred  years  ago,  and  replac- 
ing what  they  use  for  the  benefit  of  those  who  are  to 
come  a  hundred  years  later. 

Before  the  next  convention  the  Committee  on  Raw 
Materials  should  make  an  exhaustive  study  of  the  sub- 
ject and  carry  into  effect  the  suggestion  that  an  expert 
be  employed  to  experiment  in  various  directions.  It 
may  take  years  to  get  results,  but  for  the  benefit  of 
those  who  are  to  come  later  a  start  should  be  made  at 
once. 


ENLIGHTENMENT     NEEDED      IN      WASHINGTON. 


A  S  a  measure  to  conserve  the  available  fuel  supply 
-t  *-  and  to  help  the  railroads  in  the  solution  of  the 
problem  of  handling  a  business  greater  than  they  can 
cany,  the  Fuel  Administrator  in  Washington  and  the 
Priority  Board  are  considering  a  proposal  to  curtail  the 
use  of  coal  and  coke  in  the  manufacture  of  eleven  im- 
portant commodities,  among  which  are  listed  table 
glassware  and  pottery. 

The  inclusion  of  these  two  items  is  preposterous. 
How  "non-essential"  they  are  may  be  deduced  from 
the  fact  that  the  Government  is  calling  for  large  quan- 
tities of  both  for  the  use  of  the  army  and  navy.  If  it 
is  necessary  that  the  nation's  soldiers  and  sailors  have 
crockery  and  glass  it  is  just  as  essential  that  private 
citizens  have  plates  and  tumblers  to  eat  and  drink  from. 

The  supply  is  limited  enough  now,  owing  to  the 
various  troubles  that  have  beset  the  manufacturers— to 
say  nothing  of  the  shortage  in  the  market  occasioned  by 
the  falling  oil  in  imports.  It  would  take  $30,000,000 
worth  of  pottery  and  $20,000,000  worth  of  glassware  to 
fill  the  gap. 

Non-essential  ?    Fudge  ! 

Besides,  a  large  proportion  of  these  goods  is  fired 
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with  natural  gas.  And  even  where  coal  is  used  the 
quantity  is  nut  large  compared  with  that  consumed  in 
ether  industries. 

Fancy  goods,  vases,  etc.,  may  be  non-essential,  but 
ordinary,  everyday  tableware  is  as  essential  as  anything 
outside  of  clothes  and  food. 

The  pottery  and  glass  associations  should  get  busy 
and  enlighten  the  gentlemen. 


PERSONAL. 


FTER  a  six  weeks'  tour  of  various  manufactur- 
ing districts  that  took  him  as  far  as  Illinois, 
Bernhard  Wicke,  with  Cox  &  Lafferty,  re- 
turned last  Friday  and  reported  the  acquisition 
of  fifteen  housefurnishing  goods  factories  to 
be  represented  by  the  concern  here.  Mr.  Wicke  visited 
his  brother,  Victor  G.,  head  of  the  Imperial  Glass  Co., 
Bellaire,  O.,  while  away,  and  says  the  latter  is  rushed 
to  capacity  with  business,  and  then  some. 

George  Hamilton, traveler  for  Edward  B.  Dickinson, 
returned  home  on  Saturday  from  an  eleven  weeks'  trip 
that  took  him  as  far  as  Kansas  City,  well  pleased  with 
the  results  obtained. 

Corporal  Albert  Krantz,  son  of  John  E.  Krantz,  of 
the  Krantz  &  Sell  Co.,  who  is  enjoying  a  ten  days'  fur- 
lough from  Camp  Hancock,  Agusta,  Ga.,  was  a  caller 
on  Saturday  at  the  office  of  Major  Wm.  D.  Finke,  local 
representative  of  the  factory. 

Horace  C.  Gray,  who  has  been  away  for  two  weeks 
making  the  rounds  of  the  various  factories  his  concern 
represents  here,  returned  home  to  spend  Thanksgiving 
day  with  his  family. 

Thos.  A  Neely,  "buyer  for  the  Strauss-Hirschberg 
Co  ,  Youngstown,  O.,  and  Mrs.  Neely  were  in  New 
York  this  week  to  bid  good-bye  to  their  son,  who  is  off 
to  war.  They  are  quite  justified  in  their  pride  of  the 
boy.     He  is  a  fine,  upstanding  young  fellow. 

Ernest  Nickel,  secretary  and  treasurer  of  the  United 
States  Glass  Co.,  accompanied  by  his  son,  returned 
home  Monday  night  after  spending  some  days  here 
on  a  combined  business  and  pleasure  trip. 

C.  Nick  Muessig,  who  represents  B.  F.  Drakenfeld 
&  Co.  in  East  Liverpool,  was  of  course  in  New  York. 
when  the  potters  met  last  week,  The  convention  would 
not  have  been  complete  without  him.     He  is  not  large 


in  stature,  but  he  fills  a  big  space  in  the  supply  market. 
He  left  for  home  on  Tuesday.  "• 

Leon  Rich,  Southern  representative  of  the  Fostoria 
Glass  Co.,  was  in  New  York  this  week  for  a  short  stay. 

E.  W.  Hammond  returned  on  Wednesday  from  a 
trip  to  the  Knowles,  Taylor  &  Knowles  Co.,  Ohio  Pot- 
tery Co.  and  Economy  Tumbler  Co. 

Max  Hirsch  spent  the  latter  half  of  last  week  visit- 
ing the  Buffalo  Mfg.  Co.'s  plant  in  an  endeavor  to  ac- 
celerate shipments. 

H.  C.  Fry,  head  of  the  H.  C.  Fry  Glass  Co., 
Rochester,  Pa.,  paid  a  brief  visit  to  New  York  last  Fri- 
day. 

* 

Miss  Ethel  Wandres,  the  efficient  office  assistant  at 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.'s  New  York 
salesroom  for  the  past  seven  years,  gave  her  associates 
a  surprise  when  she  announced  her  marriage  last  week 
to  Harry  Nelson,  now  serving  in  the  militia.  The 
wedding  took  place  at  St.  Paul's  Episcopal  Church  in 
the  Bronx.  Several  students  from  West  Point,  friends 
of  the  groom,  acted  as  ushers.  Mrs.  Nelson  expects  to 
continue  in  her  position  with  the  concern.  We  join 
with  the  bride's  many  other  friends  in  the  trade  in  ex- 
tending the  heartiest  congratulations. 

-Frank  E.  Leonard,  of  H.  Leonard  &  Sons,  Grand 
Rapids,  was  in  New  York  this  week  buying: 

"Boote  Appropriately  Named"  is  the  heading  of  a 
long  article  in  the  Sunday  Times  relating  how  Ted 
Boote,  son  of  James  B.,  was  responsible  for  the  defeat 
of  Columbia  at  the  recent  football  game  with  Wesleyan 
College.  It  says  that  "the  big,  lanky  left  half-back  of 
the  Wesleyan  team"  booted  the  ball  with  judgment  all 
through  the  game,  and  finally  quite  lived  up  to  his 
name  by  drop-kicking  it  over  the  goal-posts,  and  thus 
defeating  Columbia  6 — 0. 

Louis  Reizenstein  breezed  into  New  York  on  Wed- 
nesday with  the  intention  of  making  the  town  in  one 
day — and  did  it. 

J.  W.  French,  with  John  Davison,  arrived  home 
Wednesday  from  a  trip  which  tock  him  to  the  Pacific 
Coast.     He  said  he  found  trade  good  all  along  the  line. 

Lambert  Dorflinger,  of  C.  Dorflinger  &  Sons,  who 
has  been  at  Plattsburg,  has  received  his  commission  as 
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second  lieutenant  and  been  assigned  to  the  camp  at 
Hightstown,  N.  J.  After  a  short  stay  there  he  will  be 
sent  to  Camp  Dix. 


A     CHANCE     TO     BE     MUTUALLY     HELPFUL. 


PHE  annual  meeting  of  the  Cut  Glass  Manufacturers 
■*•       will  be  held  Dec.  6  at  the  Imperial  Hotel,  and  will 
be   followed  by  a  banquet  as  usual.     Business  of  im- 
portance will  come  up,  and  officers  will  be  elected. 

It  is  very  much  desired  that  all  the  members  attend. 
It  would  seem  as  if  this  meeting  would  appeal  to  the 
cutters  just  at  this  time,  when  they  are  having  so  many 
difficulties; and  as  there  wisdom  in  a  multitude  of  counsel- 
lors the  members  can  help  each  other  in  many  ways. 
The  potters  in  their  recent  convention  showed  how  au 
interchange  ef  individual  experiences  helped  the  trade 
as  a  whole. 


GIVE     SALESPEOPLE     THE     AMMUNITION. 


MEN  who  would  not  dream  of  sending  an  army  out 
to  fight  without  plenty  of  the  right  kind  of  ammu- 
nition will,  if  they  are  merchants,  put  a  sales  army  to 
do  battle  with  buyers,  who  are  the  hardest  people  on 
earth  to  bring  down,  says  a  writer  in  "Playthings." 
Empty  guns  in  either  military  or  civil  life  never  bring 
the  results,  while  mediocre  ammunition  gets — mediocre 
results. 

Many  merchants,  managers  and  buyers  make  the 
mistake  of  thinking  that  their  saleswomen  and  salesmen 
possess  the  same  mental  development  and  enjoy  the 
same  mercantile  experienc3  that  they  do  themselves. 

Thus  the  fundamentals  of  salesmanship  are  ignored, 
and  sale  after  sale  is  lost  that  should  have  been  won. 

It  is  all  very  well  to  put  the  superior  brand  of  clerk 
pretty  much  on  his  or  her  own  responsibility,  and  to 
ask  only  results;  but  this  policy  seldom  works  out  for 
the  rank  and  file. 

The  average  kind  need  and  want  to  be  told — and 
they  should  be  told  in  simple  and  forceful  language. 
They  should  not  be  given  the  idea  that  they  are  being 
slave-driven,  but  they  should  know  that  they  are  being 
given  sound  and  sensible  orders  and  assistance  by  an 
officer  who  is  working  for  them  as  much  as  he  is  work- 
ing for  the  management. 

< nve  them,  then,  the  right  ammunition.  Ground 
them  in  the  tactful  answers  to  the  various  objections. 
These  objections  can  be  readily  classified  and  studied 
when  the  buyer  and  his  salespeople  convene.  The 
tactful  attitude  of  clerk  to  customer  can  be  analyzed, 
studied,  planned  and  adopted.  The  right  approach  can 
he  decided  upon;  various  customer  "types"  and  how 
best  to  deal  with  them  can  be  analyzed. 

'J  he  art  of   making  a  customer  sell  himself  can  be 


worked  out,  and  the  rare  art  of  being  a  good  listener 
for  a  reasonable  length  of  time  can  be  learned. 

Perhaps  the  real  ammunition  in  selling  is  the  pos- 
session of  exact  knowledge  of  the  merchandise  for  sale. 
The  buyer  of  the  department  knows  it,  and  often  feels 
that  his  salespeople  do.  But  this  is  seldom  the  case, 
and  it  is  up  to  the  buyer  to  see  to  it  that  the  clerks  are 
as  enthusiastic  about  good  merchandise  as  if  they  them- 
selves had  bought  it. 

The  more  the  clerks  know  and  the  more  work  they 
can  take  off  the  buyer's  shoulders  the  more  time  the 
buyer  can  devote  to  genuine  buyership  duties.  He 
can  make  his  originality  count,  and  he  can  really  rise 
into  the  councils  of  directorship  in  his  firm. 

The  best  buyer  is  the  man  who  is  ever  striving  to 
fit  another  man  for  his  job  so  that  he  may  take  a  place 
higher  up.  It  takes  real  bigness  to  do  this;  but  there 
are  plenty  of  men  big  enough  and  game  enough  to  play 
the  game  in  the  big  way.  * 

Therefore,  give  the  salespeople  the  ammunition 
they  need  to  sell;  fit  the  assistant  to  take  your  place; 
and,  though  they  will  be  personally  sorry  to  lose  actual 
contact  with  you,  they  will  acclaim  your  success  and  ad- 
mire the  ability  that  won  the  success. 


'SATISFIED     CUSTOMERS." 


ISN'T  it  strange,"  said  the  buyer  for  a  well-known 
*■  Boston  department  store,  as  he  turned  to  the 
Crockery  and  Glass  Journal  reporter  after  a  brief 
encounter  with  a  dissatisfied  woman  customer,  "what 
ideas  some  people  get  into  their  heads  regarding  sales  ? 
That  woman  made  me  take  back  some  dishes  she  had 
kept  several  days  after  receiving  them,  merely  because 
her  daughter  had  just  decided  that  they  did  not  go  well 
with  the  color  scheme  of  the  dining  room.  What  do 
you  think  of  that  ?  Shouldn't  she  have  known  reason- 
ably well  when  she  purchased  them  that  they  would  not 
be  suitable  ? 

"We  had  a  woman  a  while  ago  who  brought  in  a 
cut  glass  celery  dish,  saying  it  was  broken,  and  she 
wanted  a  new  one. 

'Was  it  broken  when  you  received  it  ?'  I  inquired 
when  the  salesman  called  me  in. 

'Why,  no;  of  course  it  wasn't.  I  decided  to 
bring  it  back  this  morning,  and  just  as  I  was  leaving  a 
car  at  Park  street  a  man  bumped  into  me  and  I  hit  the 
dish  against  the  car,  breaking-  this  piece  out.  Of  course, 
you  see,  it  is  for  you  to  replace,  as  I  was  returning  it 
and  saving  you  from  sending  for  it. 

"I  couldn't  make  her  see  how  ridiculous  was  her 
viewpoint.  We  gave  her  what  she  wanted,  and  charged 
it  up  to  'advertising.' 

"You've  got  to  do  these'things  now  and  then  to 
have  those  'satisfied  customers'  you  hear  so  much 
about.     And  it  pays  in  the  end,  after  all." 
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Shipments  of  finished  pottery  are 
East  Liverpool  more  difficult  than  manufacturers  in 
and  Vicinity  this  locality  have  ever  before  ex- 
perienced, and  no  relief  is  in  sight. 
At  a  season  of  the  year  when  buyers  are  in  need  of 
merchandise  it  seems  impossible  to  get  the  railroads  to 
accept  freight.  The  Pennsylvania  Railroad  Co.  will 
not  take  any  for  points  east  of  Pittsburgh.  It  is  ac- 
cepting freight  for  Chicago  and  points  on  its  own  lines, 
but  not  for  its  Western  connections.  Shipments  can  be 
made  through  Cincinnati  and  St.  Louis,  excepting  for 
points  on  the  Atchison,  Topeka  and  Santa  Fe  road. 
The  Youngstown  and  Ohio  railroad,  an  independent 
road  having  a  terminal  here,  cannot  obtain  sufficient 
cars  to  haul  freight  from  this  city  for  its  Erie  railroad 
connection  at  Washington ville,  O. 

* 

An  Eastern  buyer  here  recently  picked  up  an  odd 
lot  of  ware,  and  was  told  it  could  be  packed  immedi- 
ately. It  was  rushed  to  the  freight  station,  but  before 
it  arrived  an  embargo  was  announced.  The  buyer  was 
notified,  and  he  wired  to  ship  by  express.  It  cost  him 
$1.25  per  cwt.  to  get  the  goods. 

«     • 

Production  in  clay  shops  is  said  to  be  on  a  more 
steady  scale  now  than  for  many  months.  "The  men 
are  after  good  holiday  pays,"  said  one  manufacturer. 
However,  this  increased  production  is  not  going  to  help 
buyers  very  much  as  long  as  embargoes  exist. 

*  * 

Operations  at  the  plant  of  the  Vitreous  Clay  Pack- 
age Co.,  Bedford,  O.,  will  commence  within  a  few 
weeks.  It  is  said  that  this  concern  is  also  interested  in 
the  erection  of  another  pottery  at  Bedford  which  will 
feature  certain  items  in  the  tableware  line. 

*  * 

Among  the  buyers  visiting  the  local  market  last 
week  were  J.  W.  Moses,  of  the  United  China  and  Glass 
Co.,  New  Orleans;  Fanning  J.  Burbank,  of  Burbank, 
Douglass  &  Co.,  Portland,  Maine;  H.  A.  Miller,  with 
Schenck  China  Co.,  Pittsburgh;    Ed.  Wild,  of   Wild  & 


Rohn,  Milwaukee;  Julius  Herzberg,  for  S.  Eann,  Sons 
&  Co.,  Washington,  D.  C;  A.  S.  Baker,  for  Gimbel 
Bros.,  Philadelphia;  W.  D.  Gilmore,  for  Kaufman- 
Strauss  Co.,  Louisville,  Ky.;  W.  P.  Briggs,  for  Sibley, 
Lindsay  &  Curr,  Rochester,  N.  Y. 

*  ♦ 

The  potteries  are  operating  on  a  scale  of  between 
sixty  and  seventy  per  cent,  considering  the  district  as  a 
whole.  There  may  be  a  few  cases  where  this  capacity 
is  being  exceeded,  but  they  are  not  many. 

»      * 

At  the  offices  of  the  National  Brotherhood  of  Oper- 
ative Potters  it  is  said  the  requisitions  for  skilled  help 
are  more  numerous  than  ever.  The  workers  wanted 
include  decalcomania  girls,  engineers,  jiggermen  for 
plates,  saucers  and  coupe  soups,  casters,  slip-house 
men,  turners,  glost  and  bisque  kilnmen,  kilndrawers 
and  oddmen.  Every  pottery  in  the  district  could  use 
workers  in  all  the  above  lines,  offering  steady  employ- 
ment, and  at  the  highest  wages  ever  paid  in  the  trade. 

»     * 

"We  are  packing  all  the  ware  we  can,  and  the 
moment  an  embargo  is  lifted  we  rush  the  packages  to 
the  railroad,"  said  one  manufacturer  this  week.  "Our 
records  show  we  have  a  dozen  carloads  ready  for  imme- 
diate shipment,  which  means  that  considerable  money 
is  being  tied  up.  And  this  state  of  things  is  duplicated 
at  almost  every  plant  in  the  district. 

*  * 

A  number  of  manufacturers  report  that  they  have 
quite  an  amount  of  business  on  hand  for  1918  delivery 
at  prices  prevailing  at  time  of  shipment.  More  or  less 
carlot  specifications  are  included  for  January  and  Feb- 
ruary shipment. 

*  * 

The  D.  E.  McNicol  Pottery  Co.  has  started  to  store 
coal.  A  mammoth  bin  has  been  built  along  the  west 
side  of  the  planF,  and  the  pile  is  being  increased  daily. 

»      » 

At  Bradentown,  Fla.,  construction  has  been  started 
on  the  new   plant  for  the  Manatee  River    Pottery  Co. 
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The  company  was  recently  incorporated  with  a  nominal 
capital  stock  of  $10,000.     H.  A.  Glazier  is  president  and 

S.  A.  Bean  secretary. 

*  * 

in  one  of  the  potteries  at  Carrcllton,  O.,  where  a 
shortage  cf  boys  exists,  girls  are  being- successfully  era- 
ployed  in  balling  cups  and  sponging  after  the  turners. 

*  * 

An  exceptionally  heavy  demand  for  teas  is  reported 
by  all  manufacturers.  They  say  it  is  a  physical  im- 
possibility to  make  enough  for  immediate  orders. 

*  # 

Those  in  charge  of  the  recent  campaign  for  Y.  M. 
C.  A.  contributions  announce  the  following  subscrip- 
tions from  the  pottery  industry: 


Colonial  Pottery  Co.S    200    Potters'  Supply  Co. 


Cartwrighi     Pottery 

Co 

B  F  Drakenfeld  &  Co 
Golding  &  Sons  Co. . 
George  S  Goodwin  . 


Potters'     Co-Opera- 
200       tive  Co 

100  LIcnroe  Patterson  . . 
300  R  &  H  Chemical  Co. 
100    Standard  Pottery  Co 


300 

100 
600 
200 
200 


R  W  Harker 200    W  L  Smith,  Sr 225 

Harker  Pottery  Co..   1,500    Smith-Phillips  China 

300        Co •-.  300 

Trenle  China  Co.  ..  100 


Hall  China  Co 

E  M  Knowles  China 


i^o 800  C  C  Thompson   Pot- 

Knowles,    Taylor    &  tery  Co 

Knowles  Co 1,000  R    Thomas  &    Sons 

Homer  Laughlin  Co.   1,600        Co 

LouthanMfgCo 300  Taylor,      Smith      & 

M'.untford  &  Son. .  .       100        Taylor  Co 

Mm-'  Light  &  Heat  Vodrey  Pottery  Co.. 

Co 1,000    WH  Vodrey 

D   E    McNicol    Pot-  West    End    Pottery 

tery  Co 200        Co 

Potter-,'     Mining     &  WE  Wells 

Milling  Co 300 


500 

500 

400 
300 
500 

500 

400 


WASTE     MOTION. 


OX  a  number  of  occasions  the  value  of  courtesy  and 
attention  to  customers'  wants  has  been  discussed 
from  the  standpoint  of  being  a  big  factor  in  increasing 
sales.  There  is,  however,  a  way  in  which  courtesy  can 
be  overdone,  with  a  resultant  loss  to  a  store. 

A  customer  can  be  shown  too  many  goods  by  a 
clerk  who  is  impressed  with  the  idea  that  courtesy  and 
salesmanship  demand  that  the  patron  be  shown  every- 
thing carried  in  stock  in  a  particular  line,  in  order  to 
carry  out  the  idea  of  service. 

A  great  many  times  the  en  is  sold  and  then 

unsold  by  such  attention.  He  is  carried  to  the-  point 
where  he  is  satisfied  and  interested  enough  to  buy  if  the 
clerk  seizes  the  advantage.  But,  in  tead,  he  says: 
"Here's  something  more  and  tin 

lor  the  time  being.     The  salesman  must  now  help 
the  cu  o  and  perhaps  be  loses  the 

sale. 

'!  be        •  of    too  n  one  form   of 

a  ion.     S  trip  to  the   storeroom  every 


now  and  then  for  quick-moving  articles  that  ought  to 
be  kept  on  the  shelves  in  sufficient  quantity  to  avoid 
these  trips  during  the  busy  parts  of  the  day. 

It  is  waste  motion  when  a  clerk  in  one  section  of 
the  store  paces  back  and  forth  behind  a  counter  in  his 
particular  section  while  four  customers  at  the  counter 
of  an  adjoining  section  are  awaiting  attention. 

It  is  waste  motion  when  an  employee  unnecessarily 
prolongs  a  conversation  with  a  garrulous  patron,  or 
when  he  invites  frequent  calls  from  friends  whose  visits 
do  not  result  in  profit  to  the  store. 

The  realization  that,  in  these  times  of  high  rental 
and  wages,  every  minute  of  each  man's  time  ought  to 
be  employed  to  the  advantage  of  the  business  is  the  so- 
lution of  the  problem  of  waste  motion. 


SPECIAL     NOTICES 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
rirs:  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

CALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
^  territory  covered  by  our  representatives  who  have  eulisred 
to  serve  in  the  war.  Must  have  a  thorough  knowledge  of  our 
lines,  and  road  experience1.  In  writing  give  full  information, 
with  references.  All  communications  held  strictly  confidential. 
Fisher,  Bruce  &  Co.,  Philadelphia. 


SITUATIONS     WANTED. 

\  A  /ANTED—  Managerial  position  in  a  light   ware   cut  glass 
"  factory   where  an  ambitious  man   will   be   appreciated. 

Expert  cutter  and  designer,  with  five  years' experience  in  fac- 
tory supervision.  Enployed  at  present,  but  seek  larger  oppor- 
tunity.    Address  A  152,  this  office. 


BUSINESS     OPPORTUNITIES. 

I  INE  WANTED  -Active  outside  salesman,  with  Fifth  Avenue 
*-"  office,  open  to  proposition  from  manufacturers  of  illumina- 
ting glassware  wanting  New  York  representation.  Address 
A  153,  this  office. 


FOR     SALE. 

WITRIFIED  PHOTOGRAPHIC  PROCESS,  various  colors,  on 

*  or  inside  K'lass  and  glazed  surfaces;  practical,  simple, 
economical;  adapted  to  manufacturing,  on  large  scale,  panel 
Ci  titers  to  suppl)  Stained  glass  trade,  church  windows,  and  fo] 
other  decorative  inn-poses  on  glass;  memorials  for  perpetuating 
i  likem  ;ses  of  eminent  personages;  most  permanent;  last 
thousand  oJ  pears.     Ney  \c,  455  West    Forty-seventh  St.,  New. 

\o,l    . 


Celluloid  Cap  &  Metal  Ring  Co.,  ■■«., 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

i   i  v  about  lifty  stuck  sizes  of  caps;  and  are 
Blao  prepared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

&  MADISON    SQUARE  W- 
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THE     SALESMAN'S     CREED. 


I  BELIEVE  that  if  you  don't  get  positive  enjoyment 
out  of  your  work  you  are  not  employed  in  the  right 
job,  and  it's  impossible  to  succeed. 

I  don't  believe  in  merely  selling  a  man  a  bill.  If 
he  doesn't  see  how  he  also  can  sell  the  goods  it's  up  to 
me  to  show  him.  Otherwise  I  might  as  well  quit 
x  salesmanship,  because  if  he  can't  get  rid  of  the  goods  I 
sell  him  the  first  time  he  won't  give  me  a  chance  to  sell 
him  the  second  time. 

I  don't  believe  in  everlastingly  placing  myself  un- 
der obligations  to  a  buyer   for  the  orders  that  he  gives 


me.  I  believe  in  squaring  the  debt  by  giving  him  some- 
thing in  return — not  the  goods  alone,  but  ideas  and 
suggestions.  In  other  words,  service.  A  buyer  can  see 
plenty  of  men  who  will  show  him  goods  and  take  his  or- 
der, but  he  falls  on  his  knees  and  thanks  the  Lord  for 
His  goodness  when  occasionally  a  salesman  comes  along 
that  can  be  of  real,  practical  help  to  him. 

I  believe  in  the  great  value  of  good-will.  Why  do 
you  go  to  this  or  that  grocer,  or  drug  store,  or  barber 
shop?  There  are  hundreds  of  others.  It's  because 
you  like  to  go  there.  They  have  established  a  valuable 
asset  in  the  good-will  of  their  customers'. 

Continued  on  page  24 


Locations  of  Firms  in  the  Downtown   District. 
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ett.G.F.   &  Co. ,  72-74  Park  Place. .. .   B3 
Bernards  46  Murray  St C  4 

C  3 

-.on,  John,  14  i'.arday  (  D  3 

Dorfiingi  I  ....  C  4 

92  '."■■'-  I'.' way.  tt  4 

DrakenfeH,  B.  P.  &  Co.,  50  Murray  St..  C  4 

Predlaender.Otcar  C,  40  Murray  St. ..    .   C4 


i,0., 43  Murray  St. 


C4     Redon,  M.,25  W.  B'vvay C3 

Roessler  &  Hasslacher,  100  William  St. .  .   F  2 

Honesdale  Decorating  Co. , 36  Murray  St.  C4     St r: au s,  L.,  &  Sons,  42-46  Warren  St C  a 

_     „  .,  _  _.     Tarmtum  Glass  Co.   25  W.  B'way C3 

Kupper,  Herman  C.,52  Murray  St C  4     Tharaud,  Justin,  25  W.  B'way C  3 

„    .       .    .,,.,,       ..  „  B  -A     Votft  &  Dose,  65  Barclay  St B3 

Maddock  &  Miller,  54  Murray  St C  4 

Miller.  Edward,  &  Co.,  68-70  Park  Place..  C  4  Williamsbunrh  Flint  Glass  Co..  96  Park  Li.  A  3 
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Yet  how  many  traveling  men  ever  stop  to  consider 
the  value  of  the  good-will  of  a  competitor?  I  tell  you, 
when  I  can  sit  down  of  an  evening  with  a  bunch  of 
traveling  men  and  feel  deep  down  in  my  bones  that  I 
hare  their  good  will  I  know  that  I  will  find  it  easier  to 
sell  my  goods.  You  can't  get  good-will  by  superficial 
means — by  the  handshake,  the  funny  story,  and  the 
drink  at  the  bar.  If  you  get  it,  it's  because  you  have 
been  helpful  and  kindly  and  decent  and  square.  If  you 
are  all  that,  you  needn't  worry  about  the  future. 


TOO     BUSY." 


OF  course,  if  you  were  the  boss  you  would  do  it  so 
and  so;  and  perhaps  your  way  may  be  better  than 
his;  but  as  long  as  he  wants  you  to  do  it  his  way,  bet- 
ter do  it  that  way. 


Y\  THEN  a  thing  that  really  ought  to  be  done  presents 
*  "  itself,  take  it  and  work  it  out  somehow,  without 
hurry  or  nervousness,  even  though  your  hands  are  al- 
ready ful'.  Don't  even  think:  "I  am  too  busy."  And, 
above  all,  don't  say  it  aloud  where  anyone  can  hear 
you.  Being  too  busy  carries  an  implication  of  fussy 
activity  as  contrasted  with  efficient  effort.  To  be  too 
busy  is  necessarily  an  admission  that  your  job  is  itself 
too  big  for  you,  or  that  you  are  doing  things  which  do 
not  necessarily  belong  to  your  job,  or  that  you  are  not 
working  wisely  and  efficiently.  Pitiless  logic  inevitably 
drives  your  hearers  to  one  of  these  three  conclusions. 
If  you  are  "too  busy"  you  ought  to  resign  or  reorgan- 
ize. 


1n6ex    to    ^Advertisements 


m 


AND    

BUYERS'    GUIDE, 
v 

Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co   

Manhattan  Brass  Co   

Miller,  Edward,  &  Co 

Maibrunn  Co 

Plume  &  Atwood  Mfg.  Co 

Pittsburgh  Lamp,  Brass  &  Glass  Co 

Phoenix  Glass  Co 

Robichek  Co.,  Inc 


...32 
...  31 
...  32 
...  27 
...32 
.29,32 
...26 
...27 


Domestic  Pottery, 


Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwright  Bros.  Co.,  East  Liverpool 

::ch  China  Co. ,  Sebring,  O 

Guernseyware 

Limoges  China  Co. ,  Sebring,  O 

Maver  China  Co. ,  Beaver  Falls,  Pa 

Roseville  Potterv 

n  China  I  ing,  O 

Wyllie,  U.K.,  China  Co.,  Huntington,  W.  Va 

Glassware. 


.  27 

..      5 

.     5 

..    27 

..     26 

...31 

.     5 

...27 

..   27 

27,29 


Bryce  Bros.  Co. ,  Mt.  Pleasant,  Pa 

Cambridge ,  The  (O. )  Glass  Co 

Do .'(linger,  C.  &  Sons  

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 
omy  Tumbler  <  i     own,  W.  Va. 

Co  

,      oder  &  Sons,  Inc  

Lane;  

nna  Brothers  :  oral  ion   

Nor:  Co ■    •  • 

G  

fh, 

Willin 


....  30 

....  27 

..    .  28 

...  31 

....  26 

...  27 
. .     3,26 

..    .  27 

..  27 

...  26 

....  28 
.2,27,29 

....  31 


Cut  (Mass. 


Dorflinger,  '    ,  ft  Sons  

'    |g  '  o 
do,  <>.... 

on      

St    Lo   if  Crystal  Glass  Co  


.3,28 
.  28 
.  6 
.   27 

..  31 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 27 

Bassett    Geo.  F. ,  &  Co  

Bernardaud,  L. ,  &  Co. ,  Limoges,  France 

Bloch,  L.  D.,  &  Co   

Boote,  Edward 


28 

2 

26 

26 

Bing,  Ferdinand,  &  Co.  's  Successors 26 

Davison,  J 28 

Fondeville,  A.  J.,  &  Co 26 

Friedlaender,  O.  O. 28 

Gredelue,  A.,  New  York 4 

Goetz,  Otto   2S 

Guerin  &  Co.,  Limoges 4 

Haviland,  Theodore  &  Company 21 

Haviland  &  Co 25,26 

Haviland  &  Abbot  Company .         26 

Jonas,  McDuffee  &  Stratton  Co.,  Boston 3 

Kupper,  Herman  C 28 

Kinney  &  Levan,  Cleveland   ...  ..    4 

Maddock  &  Miller 28 

Morimura  Bros 26 


M;>gi,  Momonoi  &  Co     

Noe,  Wm.  R..&  Sons 

Pitcairn,  W.  S 

Pouyat,  J.,  &  Co.,  Limoges 

Redon, M   

Straus,  L. ,  &  Sons   , 

Straub,  Paul    &  Co 

Strobel  &  Wilken  Co   

Slimmon,  R.,  &  Co 


.26 

27 

...  26 

4 

28 

28 

..    27 

27 

28 

•haraud,  J 28 

, 26 

26 

27 

28 

26 


Tajimi  Co , 

Takito,  Ogawa  &  Co  ... 

Venon, J.  H  

Votft  &  Dose   

Wedgwood,  Kennard  L 


Manufacturers'  Agents. 

Andrews,  Walter  B, ,  ( Chicago 

Brech,  Albert  j 

.  W.,  Chicago  

Dalzell,  Harry  G.,  Chicago  

Gray,   Horace  C,  Co 

Newton,  Earl  W  ,and  Associates,  Chicago  .. 


Materials. 

Drakenfi  Id,  B.  P.,  ft  Co 

Roesslei  &  Hai   lachi  i  I  Ihemical  Co 


Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park.N.Y 
go  D i rector y . 
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Kxtbert  Rawsthorne  Engraving  Co.,  Pittsburgh! 30 


NEW     YORK,    DEC.    6,    1917. 


THE    CONDITION     OF     BUSINESS. 


Import  business  for  this  year  is  finished. 
New  Vork     While  there   are  some  inquiries  for  1918 

spring  delivery,  the  orders  are  not  heavy. 
The  mails  have  been  loaded  with  requests  for  ship- 
ments of  goods  already  ordered,  and  telegrams  have 
poured  in  with  like  messages. 


The  travelers  are  all  home,  and  report  that  up  to 
the  time  of  the  second  Liberty  Loan  business  was  ex- 
cellent. It  fell  off  a  little,  then  revived,  but  had  an- 
other set-back  just  before  Thanksgiving.  All  agree 
that  trade  west  of  a  line  drawn  from  Buffalo  to  Pitts- 
burgh has  been  better  throughout  the  season  than  in 
the  Eastern  division,  and  reiterate  the  statement  that 
the  rural  towns  did  better  than  the  large  cities. 


The  advance  in  English  goods  has  been  received 
with  a  shrug  of  the  shoulders.  Buyers  felt  that  it  was 
inevitable;  and  while  they  do  not  like  it,  they  must  have 
goods,  and  buy  because  there  is  no  other  course  to  pur- 
sue.   

The  domestic  potters  were  given  a  shock  last  week 
when  they  read  in  the  daily  press  that  they  were  classed 
with  the  "non-essential"  manufacturers,  and  took  im- 
mediate steps  to  right  what  they  considered  a  wrong. 
They  are  fighting  their  troubles  manfully,  and  are  pre- 
paring for  1918,  although  putting  out  fewer  new  pat- 
terns than  usual.  

The  glass  manufacturers  have  also  come  under  the 
"non-essential"  ban,  and  are  working  in    conjunction 


with  the  potters  to  have  the  restriction  removed.  Busi- 
ness is  seasonable,  and  they  could  be  taking  big  orders 
for  next  year's  delivery  if  they  were  in  a  position  to 
quote  rates.  The  chances  are  that  there  will  be  an  ad- 
vance after  the  first  of  January.  What  it  will  be  has 
not  yet  been  determined,  but  ten  per  cent  is  likely. 
While  many  buyers  think  that  prices  are  high  enough, 
the  manufacturers  will  probably  prove  that  with  the  dif- 
ficulty of  getting  materials,  shortage  of  men  and  fuel, 
high  overhead  charges,  and  a  lot  of  minor  matters, 
they  are  compelled  to  get  more  money. 


Retail  trade  has  not  been  satisfactory,  although 
there  has  been  a  fair  volume  of  business  done.  Better 
things  are  hoped  for,  because  large  sums  of  money  will 
be  put  in  circulation  from  now  on.  According  to  finan- 
cial experts,  the  amount  released  by  the  payment  of 
dividends  will  be  the  largest  in  the  history  of  the  coun- 
try. The  railroads  will  not  have  an  excessive  surplus 
to  distribute,  but  nearly  all  industries  have  made  big 
profits.  Some  of  the  largest  "melons"  ever  known 
have  been  cut.  Stock  dividends  running  as  high  as 
200%  have  been  declared  in  addition  to  the  regular 
quarterly  dividends,  and  these  are  also  generous.  Some 
of  the  stockholders  in  these  industries  would  have  pre- 
ferred a  larger  amount  in  cash  and  smaller  stock  allot- 
ments. But  in  another  three  months  they  will  get  the 
full  benefit  of  their  new  acquisitions.  The  dividend 
disbursements  will  be  available  in  time  for  Christmas 
trade,  and  the  chances  are  that  few  goods  will  be  car- 
ried over  by  the  retailers.  The  prospects  for  1918  still 
appear  good.     The  fact  that  there  are  so  many  inquir- 


ies  for  prices    is  proof  positive    that  dealers  need  mer- 
chandise and  expect  good  business. 


Business  with  the  potteries  appears 

East  Liverpool     to  be  more  or  less  spotty  so  far  as  the 

and   Vicinity       receipt  of  new  orders  is  concerned, 

but  the  volume  of  merchandise 
wanted  is  up  to  the  usual  standard  for  this  season  of  the 
year.  The  shortage  of  labor  is  still  being  experienced 
in  different  departments,  and  the  embargo  on  Eastern 
shipping  is  paralyzing  deliveries.  Manufacturers  are 
anticipating  their  raw  material  requirements  in  lib- 
eral volume,  and  in  the  matter  of  clays  some  have  pro- 
tected themselves  for  months  to  come. 


The  demand  for  glassware  just  now 
Pittsbugh  and      is    running    strongly     to     staples. 
Vicinity  Blanks  for  cutting   are  in  slow  re- 

quest. New  freight  rates  on  glass- 
ware to  Western  points,  now  operative,  will  increase 
the  cost  of  ware  at  dealers.  But  that  is  a  minor  mat- 
ter. The  great  question  is  to  get  the  railroads  to  de- 
liver the  goods. 


CONVERSION     OF     LIBERTY     BONDS. 


IN  answer  to  numerous  inquiries  relative  to  the  con- 
version of  one  serie£  of  Liberty  Bonds  into  another 
series  we  append  the  following: 

By  the  terms  of  their  bonds,  which  are  contracts 
with  the  United  States,  holders  of  bonds  of  the  First 
Liberty  Loan  (and  of  interim  certificates  therefor) 
have  the  right  to  convert  such  bonds  (or  certificates)  at 
par  into  an  equal  amount  of  bonds  bearing  a  higher 
rate  of  interest,  should  the  United  States  before  the 
termination  of  the  present  war  issue  any  bonds  bear- 
ing a  higher  rate  of  interest.  This  right  of  conversion 
is  to  be  exercised  within  such  period  and  under  such 
rules  and  regulations  as  may  be  made  by  the  Secretary 
of  the  Treasury. 

Secretary  McAdoo  has  prescribed  the  terms  and 
conditions  governing  the  conversion  of  3j£  per  cent 
bonds  of  the  first  Liberty  Loan  into  A  per  cent  bonds. 
The  official  regulations  constitute  Treasury  Department 
Circular  No.  93  (Liberty  Loan  Circular  No.  8),  which 
the  Treasury  Department  will  send  on  request  to  any 
bondholder  or  any  citizen. 

Bond*  of    the  First    Liberty  Loan  may  be  convert* 

ed  into  4  per  cent  convertible  gold  bondfl  of  1932-47,  the 

of  which   will  be  identical  with  the   bondfl  of  the 

ad  Liberty  Loan,  except  that  they  will  have  the 
same  dates  for  payment  of  interest,  the  same  date  of 
maturity  of  principal  and  the  same  terms  of  redemption 
Of  the    First  Liberty  Loan. 


The  right  to  convert  bonds  of  the  First  Liberty  Loan 
into  these  new  bonds  must  be  exercised  if  at  all  on  or 
before  May  15,  1918.  First  Liberty  Loan  bonds  which 
are  not  converted  in  the  exercise  of  the  present  conver- 
sion privilege  will  still  have  the  right,  if  any  bonds 
should  later  be  issued  by  the  United  States  government 
during  the  war  bearing  a  higher  rate  of  interest,  to  be 
converted  into  bonds  bearing  such  higher  rate  of  in- 
terest. Failure  to  exercise  the  conversion  privilege 
within  six  months  from  November.  15,  1917,  affects 
only  the  present  conversion  privilege,  and  not  any 
later  privilege  of  conversion  which  may  arise. 

Holders  of  bonds  of  the  First  Liberty  Loan  who 
desire  to  convert  into  4  per  cent  bonds  must  present 
and  surrender  their  bonds,  either  coupon  or  registered, 
to  any  Federal  Bank  or  at  the  Treasury  Department  in 
Washington.  Holders  of  interim  certificates  for  bonds 
of  the  First  Liberty  Loan  desiring  to  convert  must  pre- 
sent and  surrender  their  interim  certificates  only  to  the 
Federal  Reserve  Bank  by  which  such  interim  certiBc- 
ates  were  executed. 

The  bonds  and  certificates  so  presented  and  sur- 
rendered for  conversion  must  be  accompaned  by  requests 
for  conversion  duly  filled  out  and  signed  by  the  respec- 
tive holers  on  blank  forms  prescribed  by  the  Secretary 
of  the  Treasury;  Form  1019  to  be  used  for  coupon 
bonds  or  interim  certificates,  and  Form  No.  1020  for 
registered  bonds. 

The  registered  bonds  also  must  be  assignad  to  the 
Secretary  of  the  Treasury  by  the  owners  filling  out  and 
signing  the  form  of  assignment  on  the  back  of  the 
registered  bonds  according  to  instructions  thereon  set 
forth. 

Copies  of  such  forms  of  requests  for  conversion 
may  be  obtained  at  any  Federal  Reserve  Bank  or  at  the 
Treasury  Department. 

Subscribers  to  bonds  of  the  First  Liberty  Loan  who 
have  received  neither  definitive  bonds  nor  interim 
certificates  and  who  have  purchased  their  bonds  on  in- 
stallment plans  or  otherwise  through  banks  or  other 
agencies  and  desire  to  convert  should  notify  the  bank 
or  agency  of  such  desire. 

The  4  per  cent  convertible  gold  bonds  of  1932-47, 
which  is  the  technical  name  for  the  bonds  issued  upon 
conversions,  will  be  delivered  directly  at  the  time  of 
the  surrender  of  the  bonds  or  interim  certificates,  or 
mailed  or  expressed  to  the  owners  at  the  addresses  given 
on  the  requests  for  conversion.  Holders  of  interim 
certificates  may  have  their  bonds  delivered  to  them  with- 
out expense,  as  they  have  relieved  the  government  of 
the  expense  of  issuing  and  delivering  definitive  bonds. 
Holders  of  coupon  bonds  will  receive  their  new  bonds 
without  expenses  if  delivered  directly  to  them,  or  the 
bonds  will  be  sent  to  them  by  express  at  their  risk  and 
expense.  Registered  bonds  will  be  delivered  in  person 
or  mailed  to  the  registered  owners. 

Holders  of  interim  certificates  should  specify  the 
bonds    desired.      Holders    of  bonds  wdl  receive  bonds 


of  the  same  denomination  as  the  bonds  surrendered  for 
conversion.  Registered  4  per  cent  bonds  will  be  issued 
only  upon  conversions  of  registered  bonds,  or,  if  re- 
quested, upon  conversions  of  interim  certificates. 


BOSTON     BUSINESS     NOTES 


BUSINESS  in  Boston  is  very  quiet,  and  the  same  con- 
ditions prevail  throughout  New  England.  Every- 
one seems  to  be  waiting  for  "something  to  drop."  Any- 
way, they're  not  buying  much  that  they  can  get  along 
without.  What  is  worst  of  all  is  the  almost  absolute 
tieing  up  of  shipments  by  freight.  "What's  the  use  of 
going  out  and  energetically  drumming  up  business,  com- 
ing back  with  a  big  bunch  of  orders,  if  you  can't  get 
the  goods  to  fill  them?"  said  an  agent  this  week. 
"I  went  to  the  railroads  the  other  day  in  regard  to  some 
shipments,  and  they  told  me  that  crockery  had  been 
put  on  the  non-esssential  list.  You  know  what  they 
mean  by  that — we  may  get  the  goods  some  time,  but  a 
long  time  hence.  Over  the  Fitchburg  road  shipments 
are  from  seven  to  eight  weeks  behind.  Glass  is  in  the 
same  box.  I  have  noticed  through  many  years'  con- 
nection with  the  business  that  crockery  and  glass  seem 
to  be  the  first  things  that  people  begin  to  go  without 
when  they  economize,  and  the  last  things  they  start 
buying  after  the  trouble  is  over.  I  guess  crockery  is 
'non-essenlial'  all  right.  But  what  are  we  going  to  do 
if  the  Government  refuses,  to  let  the  railroads  put 
through  our  orders?  Someone  will  have  to  shut  up 
shop." 

Hardly  any  buyers  have  been  in  town  from  distant 
points  during  the  week,  and  the  nearby  felllows  are 
buying  '  'from  hand  to  mouth, ' '  so  to  speak.  At  current 
high  prices  no  one  seems  inclined  to  load  up — especially 
as  the  future  is  in  doubt  in  many  ways. 


American-made  toys  are  practically  all  there  are  to 
be  had,  although  the  Japanese  products  are  to  be  found  in 
small  quantities  in  a  few  stores.  It  is  remarked  in  the 
trade  that  more  and  more  the  home  product  is  being 
made  with  intelligence  as  to  what  the  children  want. 
Here  is  a  department  where  sales  are  good,  although 
there  is  noticeable  a  decided  falling  off  in  the  sale  of 
expensive  toys.  A  few  years  ago  the  tendency  was  to- 
wards the  costly  goods;  now  it  is  the  other  way. 


The  Shepard,  Norwell  Co.  has  decided  to  sell  out 
all  its  crockery  and  glassware  and  close  up  this  depart- 
ment permanently.  This  move  has  aroused  much  inter- 
est in  the  trade,  especially  as  the  department  was  estab- 
lished at  considerable  expense  only  three  or  four  years 
ago  and  a  great  deal  of  thought  and  labor  had  been  de- 
voted to  it.  Buyers  have  been  changed  rather  fre- 
quently, which  is  apt  to  undermine  the  efficiency  of  any 
such   venture.     One   hundred   saleswomen   have  been 


added  this   week    and  the  goods  are  being   disposed  of 
rapidly. 

W.  R.  Amidon,  who  is  a  member  of  the  Massachu- 
setts State  Guard,  is  expecting  a  call  any  day  to  go  on 
duty  protecting  the  waterfront  properties  under  the 
proclamation  barring  alien  enemies.  His  former  part- 
ner, Harry  Guest,  is  in  the  quartermaster's  department 
at  Camp  Devens,  Ayer.  Mr.  Guest  is  a  son  of  George 
H.  Guest,  buyer  of  kitchen  goods  for  the  Jordan-Marsh 
Co. 


Carbone  &  Co.  importers  of  glassware,  were  among 
those  who  suffered  damage  in  the  blaze  in  the  five-story 
building  348-352  Congress  street  the  other  night. 


From  the  R.  H.  Stearns  Co.  the  writer  has  ob- 
tained the  following  statement  regarding  the  purchase 
and  sale  of  the  Richard  Briggs  Co.  stock:  "When  we 
bought  the  stock  the  inventory  showed  at  Briggs'  re- 
tail prices  $294,183.  To-day's  sales  are  not  audited, 
but  with  those  estimated  we  have  sold  the  whole  stock 
for  approximately  $156,000.  The  difference  between 
these  two  prices,  $138,183,  shows  the  saving  our  cus- 
tomers have  made.  The  disposal  of  the  goods  has  been 
accomplished  one  month  sooner  than  we  expected." 


The  "Shop  Early  !  "  campaign  has  thus  far  met 
with  a  very  hearty  response  from  purchasers,  due  to  the 
unusual  amount  of  advertising  in  the  papers  instead  of 
confining  it  almost  entirely  to  car  "ads"  and  posters, 
as  in  former  years. 

The  committee  in  charge  of  fuel  saving  among  the 
stores  is  appealing  again  this  week  to  all  store  heads  to 
shut  off  their  lights  promptly  at  eight  p.m.,  even  going 
so  far  as  to  say  that  those  who  do  not  do  so  are  "steal- 
ing advertising  from  the  other  stores  that  are  helping 
the  Government  by  economizing."  Pressure  will  later 
be  brought  to  bear  on  stores  that  disobey  the  commit- 
tee.   

"It's  a  peculiar  state  of  affairs  in  the  department 
stores,"  said  one  of  the  commission  men  who  has  been 
in  the  trade  about  as  long  as  anyone  here.  "You  see, 
everything  in  crockery,  glass,  and  kitchen  goods  is, 
as  a  rule,  from  fifty  to  seventy-five  per  cent  higher  than 
a  couple  of  years  ago,  and  the  result  is  decreased  sales. 
The  stores  have  been  making  every  effort  to  offset  this 
by  forced  sales  and  'bargain  days.'  Despite  these 
efforts,  they  are  having  a  hard  time  to  keep  abreast  of 
their  income  from  sales  compared  with  a  year  or  two 
ago.  This  means  that  while  they  are  taking  in  about 
the  same  amount  of  money,  they  are  selling  far  less 
goods.  Now,  this  situation  is  having  its  direct  effect 
upon  the  factories.  A  year  or  so  ago  they  were  so 
crowded  with  orders  that  they  did  not  urge  us  to  go  out 
and  get  more;  in  fact,  they  rather  discouraged  us.  To- 
day they  are  seeking  orders  once  more.     To   be  sure, 


10 


they're  not  pushing  things — but  they  want  new  busi- 
ness. Ycu  want  to  remember  also  that  the  woman  who 
goes  shopping  now  can  buy  only  one-half  or  two-thirds 
as  much  for  her  money — so  she  isn't  keen  about  doing 
any  more  than  she  has  to.  In  the  end  I  feel  that 
things  will  right  themselves  automatically  by  the  laws 
of  supply  and  demand.  High  prices  force  down  the 
demand;  that  tends  to  lower  the  prices;  and  there  you 
are. 


PREPARING     FOR    THE     JANUARY     EXPOSITION. 


SIXTY- SE VENT  concerns  have  thus  far  made  reserva- 
tions at  the  Ft.  Pitt  Hotel,  Pittsburgh,  for  the  annual 
pottery  and  glass  exposition.  Indications  point  to  over 
a  hundred  opening  their  lines  .  there  the  first  week  in 
January.     The  list  to  date  is  as  follows  : 

Corona  Cut  Glass  Co,  Toledo,  O C  B  Kishler 

Liberty    Cut   Glass  Co,  Egg  Harbor, 

X  J." C  A  Wiedemann 

Old  Colony  Cut  Glass.  Co,  Fall  River, 

Mass Harry  I  Magid 

McKenna  Bros,  New  York   ■  ■    Max  Strensch 

The  West  Bend  Aluminum  Co,  West 

Bend,  Wis Jas  E  Flanagan 

Cut  Glass  Products  Co,  Chicago F  J  Classen 

Geo  F  Bassett  &  Co,  New  York W  F  Ellison 

Penn  Cut  Glass  Co,  Prompton,  Pa...M  S  Benford 

A  H  Heisey  &  Co,  Newark,  O C  G  Cassel 

West  End  Pottery  Co,  E  Liverpool.    .J  P  Curry 

Cr  oksville  (O)  China  Co K  Connor 

McKee  Glass  Co,  Jeannette,  Pa Frank  C  Branum 

S  Herbert  Cut  Glass  Co,  New  York..E  E  Hamblin 
Economy  Tumbler  Co,  Morgantowu,  j  S  P  Kenny 

W  Va. .    (WE  Hunter 

Duncan  &  Miller  Glass  Co,  Washing-  j  Jos  C  Rent 


ton,  Pa. 


A  A  Graeser 


,r^\  /^i        r>  IWC  McCartney 

Cambridge  (O)  Glass  Co 1  L  S  Crain 

Brush  McCoy  Pottery  Co,  Zanesville, 

O. F  H  Vaughn 

Steubenville   Pottery  Co,  Stenben- j  H  DWintringer 

ville,  O.. I  W  E  Partridge 

Paden  City  CW  Va)   Glass  Mfg  Co.  .  .David  Fisher 

Taylor.  Smith  &  Taylor  Co,  Chester, 

W  Va C  E  Taylor 

Lancaster  (O)  Glass  Co L  P  Martin 

Diamond  Glass  Co,  Indiana,  Pa H  W  Thomas 

Smith  Phillips  China  Co,  E  Liverpool.  E  W  Clinton 

Central  Cut   Glass  Co,  Chicago O  W  Eckland 

Camden  City  (N  J)  Cut  Glass  Co Harry  M  Bortz 

~  .  ,.      ..  .,,      ^  (CD  Fraunfelter 

tery  Co,  Zanesville,  O   ...  j  Wa)ter  M  Manes 

Steinfeld  Br<  ■    York Milton  Jones 

i    ■   Co,  Chicago M  J  Eiseman 

iblic  Specialty  Co,  New  York..      Warren  H  Dunn 
Jno  B    li  Co    Bridgeville, 

Pa  Ira  M  Clarke 

.  China  Co,   E  Liverpool PI  Simmers 

,,   ,,     .         , .       .         v.        ,.     ,  j  Sam  Neuwirth 

[nc'  New  York |MrRobmson 

(  o,    E   Liverpool 

:'                             ilIe'°  !gW  Springer 
n    Art    G          Co,  Williamstown, 
W  Va R  C  Penton 


United  Cut  Glass  Co,  New  York Sam  Neuwirth 

S  A  Weller  Pottery  Co,  Zanesville,  O  G  H  Woodworth 

Star  Glass  Co,  Star  City,  W  Va W  J  P  Patterson 

Quaker  City  Cut  Glass  Co,  Philadel- 
phia   A  F  Lemcke 

D  E  McNicol  Pottery  Co,  Clarksburg, 

W  Va Jack  Patterson 

Carroliton  (O)  Pottery  Co A  P  McPherson 

Mohawk    Clay    Products    Co,  Perrys- 

ville,  O HE  Peterson 

Fostoria  (O)  Glass  Co \  W,  °,   Edlfonds 

I  Clyde  Keltner 

Co-Operative   Flint  Glass  Co,  Beaver 

Fall,  Pa W  A  Reaper 

Bryce  Bros  Co,  Mt  Pleasant,  Pa    . .  \  ™  ~  <PUV,fn    A 
J  IHC  Smallwood 

D  C  Jenkins  Glass  Co,  Kokomo,  Ind.  \  „  ^  TDu?n 

IHC  Jenkins 

Potters'  Co-Operative  Co,  E  Liver- 
pool   WE  Owen 

Westmoreland  Specialty  Co,  Grape-  j  Geo  R  West 

ville,  Pa I  R  B  Reineck 

Sebring  (O)  Pottery  Co Cbas  L  Sebring 

Empire  Lamp  Mfg  Co,  Chicago J  Levinson 

C  B  &  J  Warner  New  York Geo  J  Magnus 

L  D  Bloch  &  Co,  New  York H  Bigart 

Limoges  China  Co,  Sebring,  O Will  A  Rhodes 

Fry  Glass  Co,  Rochester,  Pa C  H  Isreal 

Beaver  Valley  Glass  Co, Rochester,  Pa.  Alex  Eraser 
Msyer  China  Co,  Beaver  Falls,  Pa.  ..A  E  Maver 
Jones, McDuffee  &  Stratton  Co, Boston.  Jas  P  Gordon 
National  China  Co,  Salineville,  O....E  E  Wilgus 

Lazarus  &  Rosenfeld,  New  York Geo  W  Brownley 

S  W  Farber,  Brooklyn,  NY B  Foreman 

George  H  Bowman  Co,  Cleveland. ..  .Charles  S  Ellis 

Indiana  Glass  Co,  Dunkirk,  Ind F  W  Merry 

Ebeling  &  Reuss,  Philadelphia O  Jansben 

Hunt  Cut  Glass  Co,  Corning,  N  Y.  . .  H  S  Hunt 

Phoenix  Glass  Co.  Pittsburgh. Harry  B  Whitney 

United  Novelty  Co,  New  York Mrs  B  Heuman 

Figueroa  Cut  Glass  Co,  Hammonton, 

N  J John  T  Rothfus 

Sunshine  Cut  Glass  Co,  Cleveland   ,.CF  Reddrop 


RECENT     CUSTOMS     DECISIONS. 


TN  a  decision  handed  down  by  the  Customs  Board  fix- 
l  ins;  duty  on  certain  articles  of  decorated  earthen- 
ware imported  by  the  Emery,  Bird,  Thayer  Dry  Goods 
Co.  of  St.  Louis,  Judge  Hay  writes  as  follows: 

"This  is  a  protest  against  the  assessment  of  duty 
upon  certain  articles  invoiced  as  'porsellan'  and  'fay- 
ence,'  assessed  with  duty  at  fifty-five  per  cent  under 
paragraph  eighty  as  decorated  porcelain  or  chinaware. 
The  protestants  claim  that  it  is  properly  dutiable  at 
forty  per  cent  under  paragraph  seventy-nine  as  decor- 
ated earthenware.  At  the  hearing  the  protest  was 
abandoned  in  so  far  as  it  relates  to  items  invoiced  as 
'porsellan.'  As  to  the  rest  of  the  items  on  the  invoices, 
the  testimony,  we  think,  shows  that  they  are  decorated 
earthenware  such  as  is  provided  for  in  paragraph  sev- 
enty-nine. The  protest  in  so  far  as  it  relates  to  the 
items  invoiced  as  'fayence'  is  sustained.  As  to  the 
items  'porsellan,'  the  protest  is  overruled.  The  collec- 
tor will  reliquidate  the  entry  accordingly." 
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Pittsburgh  and 
Vicinity 

fication  territory. 


New  freight  rates  on  bottles,  display 
jars,  fruit  jars  and  jelly  tumblers 
were  announced  December  1  to 
points  in  the  Western  freight  classi- 
The  former  rate  of  seventy-five  cents 
per  hundred  pounds  has  been  advanced  to  ninety  five 
cents.  The  new  rates  affect  all  shipments  as  far  west 
as  the  Pacific  Coast.  It  is  generally  believed  that  the 
rates  to  Eastern  points  will  be  advanced  ere  long.  It  is 
known  that  the  carriers  seek  to  have  a  number  of  com- 
modities advanced,  and  glass  is  included  in  the  list  that 
will  be  presented  to  the  Interstate  Commerce  Commis- 
sion.   

When  a  railroad  embargo  to  a  certain  point  is  lifted 
there  is  a  great  hustle  to  pack  orders  for  the  open  ter- 
ritory, but  before  the  packages  are  delivered  to  the  car- 
riers the  embargo  rule  is  often  again  in  effect.  The 
transportation  situation  is  in  such  a  state  that  it  is  im- 
possible to  even  guess  on  future  movements. 


The  annual  meeting  for  the  nomination  of  officers 
of  the  Western  Glass  and  Pottery  Association  will  be 
held  in  the  Ft.  Pitt  Hotel  on  the  evening  of  December 
14  at  7:30  o'clock.  The  annual  meeting  is  scheduled 
for  Friday  evening,  January  11,  in  the  Dutch  Room  ai 
the  Ft.  Pitt.  A  special  war  assessment  of  one  dollar 
has  been  announced  by  the  Association,  to  be  used  to 
pay  dues  and  assessments  of  those  members  who  are 
now  doing  military  service. 


E.  E.  Holmes,  glassware  buyer  for  the  Murphy 
syndicate  stores,  was  seriously  injured  by  being  run 
down  by  an  automobile  as  he  was  alighting  from  a  trol- 
ley car  in  Bellvue,  a  suburb,  en  route  home  from  a 
business  trip  to  Erie,  Pa.  Bones  in  both  legs  were 
fractured,  and  he  was  injured  about  the  head.  An  im- 
provement in  his  condition  was  noted  this  week. 


While  a  very  fair  demand  for  glassware  for  export 
exists,  more  or  less  trouble  is  being  encountered  in 
making  shipments   at  seaboard.     Reports   are  current 


here  that  quite  a  lot  of  glassware  is  now  held  up  at  At- 
lantic coast  potts  awaiting  shipping  space.  Numerous 
inquiries  are  being  received  by  glass  manufacturers  in 
this  territory  from  foreign  buyers  who  want  ware,  and 
from  others  who  desire  to  represent  American  glass  fac- 
tories in  France,  England  and  South  America. 


Homer  A.  Longstreth,  well  known  here  as  a  glass 
and  pottery  salesman,  has  returned  from  a  brief  vaca- 
tion spent  with  his  father  on  their  farm  in  Muskingum 
county,  Ohio.,  where  he  put  in  several  days  rabuit 
hunting.  

Selling  agents  here  report  only  a  limited  demand 
for  lighting  glassware,  due  to  the  season  and  inactivity 
in  building  construction. 


John  Kunzler,  secretary  of  the  Glass  Association, 
has  returned  from  a  holiday  spent  in  the  country. 


Inquiries  continue  to  be  received  by  manufacturers 
as  to  prices  and  ability  to  make  1918  deliveries,  but  ow- 
ing to  present  conditions  in  the  glass  trade  manufactur- 
ers are  making  no  advance  promises.  No  quotations 
beyond  January  1  are  being  announced,  and  as  far  as 
deliveries  are  concerned  no  one  can  tell  what  the  situa- 
tion will  be  even  a  few  weeks  hence. 


A  few  glass  manufacturers  are  engaged  just  now 
in  turning  out  Government  orders  for  the  army  camps 
and  naval  training  stations.  While  some  of  this  busi- 
ness is  placed  direct,  most  specifications  come  through 
large  jobbing  interests. 


WILL     REINSTATE     ALL     SOLDIERS. 


THE  National  Association  of  Manufacturers  of  Pressed 
and  Blown  Glassware  decided  at  a  recent  meeting 
to  reinstate  at  the  war's  end  every  employee  of  glass 
companies  who  has  or  will  hereafter  enter  war  service. 
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TO  OPEN  SALESROOM  IN  NEW  YORK. 


THE  Liberty  Cut  Glass  Works,  Egg  Harbor,  N.  J., 
have  leased  room  305  on  the  third  floor  of  the 
Fifth  Avenue  Building:,  where  they  will  open  a  hand- 
some salesroom  for  the  exclusive  wholesaling-  of  the 
factory's  line  on  January  1.  The  display  will  be  in 
charge  of  Charles  A.  Weidemann,  who  has  traveled  for 
the  Laurel  Cut  Glass  Co.,  Jermyn,  Pa.,  for  some  time 
past,  and  before  that  was  connected  with  Geo.  Borgfeldt 
&  Co.  The  Liberty  line  was  formerly  represented  in 
New  York  by  Edward  B.  Dickinson. 


IMPORTERS     TO     BE     LICENSED. 


THE  President  has  extended  to  imports  the  same 
measure  of  control  the  Government  since  early  in 
the  war  has  exercised  over  exports  by  issuing-  a  procla- 
mation requiring  the  licensing  of  most  of  the  chief  im- 
port commodities. 

Action  was  taken  under  authority  of  the  trading 
with  the  enemy  act,  which  gives  the  Executive  power 
to  prescribe  such  regulations  governing  imports  as  the 
public  safety  requires.  Import  licensing  will  be  put  in 
hands  of  the  War  Trade  Board,  which  under  authority 
given  the  President  in  the  export  control  act  issues  all 
licenses  for  exports. 

Difficulty  in  getting  war  supplies  from  the  Allies  in 
spite  of  the  fact  that  the  United  States  is  sending  sup- 
plies to  them  in  a  constant  and  tremendous  stream  was 
responsible  for  President  Wilson's  proclamation  placing 
on  imports  license  restrictions  similar  to  those  previ- 
ously placed  on  exports,  according  to  an  explanatory 
statement  issued  by  the  War  Trade  Board. 

The  import  regulations,  it  was  indicated,  would  be 
used  as  an  instrument  to  draw  from  the  Allies  supplies 
needful  to  the  war  activities  of  the  United  States  hither- 
to withheld  or  allowed  to  come  to  this  country  after 
long  delays  and  after  American  firms  had  been  com- 
pelled to  make  the  most  binding  guarantees. 

As  the  situation  is  expressed  by  the  War  Trade 
Board,  "there  is  at  hand  a  dependable  medium  through 
which  the  Allies  will  be  enabled  more  effectively  to  ex- 
press their  willingness  to  reciprocate  by  making  liberal 
shipments  of  commodities  much  needed  by  this  country 
in  exchange  for  the  vast  quantities  of  vital  supplies 
which  are  going  forward  to  them  in  an  unending 
stream." 

The  difficulties  which  have  been  encountered  are 
referred  to  as  follows: 

"The  supplies  now  coming  forward  to  this  country 
are  limited  by  reason  of  export  embargoes  imposed  by 
foreign  Powers  controlling  the  territory  in  which  such 
materials  originate.  At  present  all  of  these  materials 
are  permitted  by  foreign  Government*  to  come  into  this 
country  only  under  guarantees  that  they  will  not  be  re- 
exported except  under    specified  restrictions;  that  they 


will  not  be  used  in  trading  directly  or  indirectly  with 
the  enemy,  and  that  no  purchase  of  such  material  has 
been  made  as  a  speculation. 

"At  present  these  guarantees  are  given  to  the  con- 
sul or  other  representative  of  the  allied  Governments  in 
this  country,  but  this  method  of  handling  imports  has 
resulted  in  some  dissatisfaction  on  the  part  of  the 
American  business  men  affected  thereby. 

"Under  the  authority  conferred  upon  the  President 
by  the  trading  with  the  enemy  act,  the  issuance  of  a 
proclamation  requiring  a  license  for  the  importation  of 
these  various  articles  puts  into  effect  a  plan  whereby 
the  giving  of  guarantees  by  individual  parties  to  a  for- 
eign Government  is  obviated,  and  American  individuals 
or  firms  will  henceforth  deal  directly  wifh  their  own 
Government  in  connection  with  their  importations." 

Under  the  import  regulations  this  Government  will 
be  able  to  confine  shipments  to  the  United  States  strictly 
to  commodities  required  for  war  purposes  and  will  pre- 
vent other  nations  sending  here  any  commodities  re- 
quiring license  unless  they  send  what  is  wanted. 

How  this  will  affect  the  importation  of  crockery  re- 
mains to  be  seen. 


COAL     FROM     LENS. 


INFORMATION  has  been  vague  regarding  the  suc- 
cess of  the  Allies  in  utilizing  the  immense  coal  sup- 
plies of  Lens,  but  it  is  now  definitely  stated  that  "the 
British  already  have  been  getting  coal  out  of  the  mines 
under  fire,  machinery  having  been  sent  from  England 
for  the  purpose." 

The  coal  district  of  Lens  is  one  of  the  most  import- 
ant in  Europe.  The  loss  of  it  has  been  a  great  handi- 
cap to  France  in  waging  an  aggressive  war.  Last 
spring  the  British  captured  some  of  the  suburbs  of  Lens 
on  the  west  of  the  city,  including  a  number  of  mines, 
but  the  Germans  naturally  did  as  much  damage  to  the 
mines  as  they  could  before  they  abandoned  them,  and 
the  task  of  repairing  them  must  have  been  correspond- 
ingly long  and  tedious.  It  is  safe  to  add  that  the  Ger- 
mans have  done  their  utmost  to  annoy  the  British  in  the 
operation  cf  the  pits. 

How  much  coal  has  been  taken  out  since  the  region 
fell  into  the  hands  of  the  Allies  is  a  question,  but  the 
fuel  situation  in  France  will  be  simplified  this  winter  by 
the  changed  condition  of  affairs. 


GIRLS     IN     BLOOMERS     AT     IMPERIAL     PLANT. 


BLOOMERS  are  now  being  worn  by  many  of  the  girls 
who  are  replacing  boys  in  the  factory  department 
of  the  Imperial  Glass  Co.'s  plant,  Bellaire,  O.  The 
change  in  costume  is  universally  commended,  as  it 
sensibly  lessens  the  risk  of  accident  to  which  the  girls 
wearing  skirts  were  exposed. 
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SOME     GAS,    AFTER     ALL. 


1AHE  Manufacturers'  Light  and  Heat  Co.,  of  Pitts- 
burgh, which  furnishes  gas  to  the  potteries  in  the 
East  Liverpool  district,  has  sent  the  following  letter  to 
the  various  plants: 

"In  our  letter  to  you  of  June  30,  1917,  we  notified 
you  that  we  might  not  be  able  to  supply  gas  to  our  in- 
dustrial consumers  the  coming  winter,  and  recom- 
mended that  you  make  arrangement  for  other  fuel.  On 
October  9,  1917,  we  advised  you  that  we  could  not  sup- 
ply industrial  consumers  during  the  coming  winter  and 
that  the  industrial  classification  rate  would  be  withdrawn 
after  January  1,  1918. 

"We  regret  the  necessity  of  this  action.  We  tried 
to  avoid  it.  Owing  to  the  termination  by  expiration  of 
certain  contracts  for  the  purchase  of  gas  from  other 
companies,  which  we  cannot  renew,  even  if  we  at- 
tempted to  supply  all  of  our  consumers  the  service 
would  be  so  unsatisfactory  as  to  be  of  little  value. 

"While  we  must  cancel  all  of  our  industrial  con- 
tracts as  of  January  1,  1918,  we  expect  after  that  date 
to  have  at  times  considerable  quantities  of  gas,  after 
the  domestic  business  has  been  supplied,  and  are  wil- 
ling to  furnish  this  surplus  gas  to  any  of  our  customers 
who  may  desire  to  use  it  for  special  purposes  or  in 
especial  appliances  where  other  fuel  cannot  readily  be 
substituted.  We  hope  this  surplus  will  be  sufficient  to 
meet  the  requirements  of  all  our  industrial  customers 
who  have  such  special  purposes  and  appliances.  New 
contracts  will  be  forwarded  -upon  application  to  those 
who  may  desire  to  avail  themselves  of  this  service,  and 
application  therefor  should  be  made  as  soon  as  possible 
and  before  January  1  next.  We  are  preparing  the 
forms  for  such  applications  and  for  such  contracts,  and 
these  will  be  furnished  to  all  who  may  desire  the  same. 
The  company  would  like  these  applications  filed  as  soon 
as  possible. 

"All  applications  for  service  should  state  specifically 
the  kind  of  appliances  in  which  the  fuel  is  desired,  and 
the  particulars  of  their  claims  for  special  consideration. 
As  soon  as  practicable  after  January  1,  and  before 
February  1,  these  applications  will  be  considered  and 
acted  upon,  and  when  contracts  are  made  the  same  will 
be  effective  as  of  January  1,  1918.  Meanwhile  we  will 
do  the  best  we  can  for  all  consumers. 

"Assuring  you  of  our  earnest  desire  to  serve    you 
in  the  future  as  far  as  possible,  I  am, 
Yours  very  truly, 

John  E.  Gill,  President. 


IN     TOWN. 


Abbreviations — c,  crockery;    g,  glass;    hf,  housefumiihiiigi 
1,  lamps;  t,  toys;  s,  silverware. 


IN  addition   to  those   noted  under  the  head  of  "Per- 
sonal, ' '  the  following  buyers  were  reported  this  week ; 

T  A  Neely,  hf,  t,  c,  g,  Strouss-Hirschberg  Co,  Youngs- 
town,  O.     353  Fourth  ave. 

J  W  Home,  t,  Kaufmann  Dept  Stores  Co,  Pittsburgh. 
1261  Broadway. 

C  L  Patterson,  c,  g,  Carson,  Pirie,  Scott  Co,  Chicago. 
404  Fourth  ave. 

L  F  Rosenberg,  1,  Metal  Product  Corp,  Providence,  R 
1.     Breslin. 

I  E  Fronani,  c.  g,  hf,  Woodward  &  Lothrop,  Washing- 
ton.    334  Fourth  ave. 


G    L   Veatch,  t,  Marshall  Field  &  Co,  Chicago.     1107 
Broadway. 

W  T  Mitchell,  hf,  c,  g,  Duffy-Powers  Co,  Rochester,  N 
Y.     23  East  26th. 

F   G   Brost,  c,  g,  J  N   Adam    &  Co,  Buffalo.     2  West 
37th. 

J  W  Waldorf,  hf,  Hochschild,  Kohn   &  Co.  Baltimore. 
220  Fifth  ave. 

Mrs  H  L    Boughton,  c,  g,  A  L  Boughton   &   Co,  Cat- 
skill,  N  Y.     Continental. 


OBITUARY. 


A  T  her  home  in  East  Liverpool,  Mrs.  Elizabeth  A. 
**  Thompson,  widow  of  the  late  C.  C.  Thompson,  of 
the  Thompson  Pottery  Co.,  died  December  4  on  her 
sixty-eighth  birthday  anniversary.  Two  sons,  George 
C.  and  Dale  D.,  are  identified  with  the  management  of 
the  Thompson  Pottery  Co.  Mrs.  Thompson  was  born 
in  Wellsville,  O.,  December  4,  1849,  and  was  married 
to  C.  C.  Thompson  October  12,  1866. 


Crawford  Getman,  eighty-four  years  old  a  wealthy 
glass  manufacturer,  died  November  30  at  Cleveland, 
N.J. 


FOR   THE    NORTH    STAFFORDSHIRE    INFIRMARY. 


C  J.  RIDGWAY,  who  has  been  soliciting  subscriptions 
*—*'  for  the  North  Staffordshire  Infirmary,  an  import- 
ant hospital  in  England,  reports  the  following  contribu- 
tions: 


Wm  S  Pitcairn. . . 

Henry  Nerlich  & 
Co 

E  John  Ridgway 

Tiffany  &  Co ... . 

Mr  &  Mrs  W  H 
Plummer 

Louis  Hollweg 

John  Hawthorn. . 

Jones, McDuffee  & 
Stratton  Co.    . . 

Hugh  C  Edmiston 

Mitchell,  Wood- 
bury Co. 

Mrs  J   Hawthorn 

J  C  Mcore 

Gilman ,  Collamore 
&  Co 

Josiah  Wedgwood 
&  Sons 

Alex   W  Macken- 


zie    

Miss  J  Peddie 
Miss  Elsie   Plum- 
mer   

Charles  S  Dennis. 
Oscar  Kopel.. 
A  J  Fondeville  •    • 


$250.00 

250.00 
150.00 
100.00 

100.00 
100.00 
100.00 

100.00 
50.00 
50.00 
50.00 
50  00 
25.00 
25.00 
25.00 

25.00 

25.00 
25.00 

25.00 
25  00 
25.00 
25.00 


O' Gorman      Pub 
lishing  Co    ... 

E  Boote 

Kinney  &    Levan 
Co 

Norman  C  Walker 

John  Davison  .  .  . 

Geo  B  Jones.  . . . 

Geo  H  Service   . 

Pitkin  &  Brooks 

Joseph  W  Hurd 

E  C  Ledger.    . . . 

Charles    H    Hen 


mgs. 

William  Q  Wilcox 
Ovmgton  Bros    ■ 
Robert  Slimmon 
E  B  Dickinson    ■ 
Bailey,    Banks    & 

Biddle  Co .   . . 
E  B  Adams   •    ■ 
Maddock  &  Miller 
Burley    &  Tyrrell 

Co 

Fisher,Bruce&  Co 
Mr   &    Mrs    A    B 

Evans 

W  P  Jervis    


25  00 
25  00 

25.00 
25.00 
20.00 
15.00 
10.00 
10.00 
10.00 
10.00 

10.00 
10.00 
10.00 
10.00 
10.00 

10.00 
10.00 
25.00 

25.00 
20.00 

15.00 
5.00 
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NEW    YORK,  DEC.  6,  1917 


Y\  THEN  the  eight-hour  day  was  proposed  the  plea 
■  *  was  that  men  required  more  time  for  recreation 
— that  no  man  could  do  efficient  work  if  employed  ten 
hours  a  day — and  so  forth,  and  so  on.  Now  that  there 
is  sufficient  incentive  by  reason  of  high  wages  thou- 
sands of  men  are  working  sixteen  hours  a  day,  and  no 
complaint  is  heard  that  they  are  not  efficient. 


AN     EARLY     DECISION     EXPECTED. 


'T'HERE    is  good    reason  to  believe  that  glass  manu- 
facturers and  workers  will  not  be  kept  in  suspense 
very  long   as  to   whether  they  will  be  obliged    to  re- 
main idle  this  winter  as    part  of  a  non-essential  indus- 
try, says  "The  Glassworker."     The  government  has  set 
in  action  certain  operations  by  which  it  hopes  to  arrive 
at   a    definite    conclusion.     It  is  not  likely  that  it  will 
take  snap  judgment  or  issue  the  dreaded  order  without 
giving  men  interested  in  the  glass  industry  a  chance  to 
heard. 
But  here  is  a  good  tip — sit  tight  and  don't  rock  the 
If  the   Government  decides  to  forbid  factory  op- 
eration   v/e  will  all  know    it  soon  enough,     If  such  de- 
cision has  not  been  arrived  at,  it  is  wise  not  to  unduly 
agitate  the  subject. 

There  is  one  ray  of  light  in  the  situation,  and  that 
is  that  prices  will  most  certainly  advance  if  factory  op- 
era' 1  or   curtailed,  which  may    to  some 


extent  offset  the  big  financial  loss  attending  either  pos- 
sibility. 

It  is  also  most  likely  that  there  are  a  good  many 
jobbers  to-day  who  wish  they  had  laid  up  big  stocks  of 
glass  months  ago,  when  they  were  urged  to  do  so  as  a 
good  investment. 

Whatever  happens,  it  is  certain  that  the  men  in 
the  glass  industry  will  take  their  medicine  like  good 
American  citizens,  in  the  thought  that  however  much  it 
hurts  them  it  may  be  benefitting  the  country. 


PERSONAL. 


OVERHEARING  E.  W.  Hammond  say  to  a  friend 
the  other  day  that  he  intended  to  install  a 
noiseless  typewriter,  Miss  L.  D.  Tagg,  his 
office  manager,  said  to  herself;  "Here's  where 
I  lose  my  job."  The  remark,  of  course,  ap- 
plied to  a  machine,  and  she  is  now  smilingly  manipu- 
lating one  that  would  make  the  heart  of  any  typist  glad. 
There  are  no  more  admonitions  to  "Stop  that  blamed 
machine  until  I  get  through  telephoning  !"  and  glances 
of  irritation  when  someone  was  trying  to  carry  on  a 
confidential  convetsation.  Miss  Tagg  says:  "If  looks 
could  kill  I  would  have  been  dead  long  ago.  Now  all 
is  serene  and  happy.  Talk  about  a  child  with  a  new 
toy  !     It  isn't  in  it  with  me." 

E.  B.  Joseph,  traveler  for  the  Dohrman  Commercial 
Co.,  who  has  been  making  his  headquarters  in  New 
York  for  some  months,  expects  to  leave  for  San  Francisco 
on  the  18th.  He  will  probably  not  return  to  New  York 
until  early  spring. 

H.  S.  Peron,  of  the  Robichek  Co.,  returned  on 
Wednesday  from  Boston,  where  he  arranaged  for  C.  E. 
Wilson  to  represent  the  concern's  line  in  that  city  and 
the  New  England  States. 

L.  C.  Mews,  buyer  for  Ayre  &  Sons,  Ltd.,  St. 
Johns,  Newfoundland,  said  to  be  the  largest  depart- 
ment store  in  that  section  of  the  country,  and  reported 
to  handle  everything  from  a  needle  to  an  automobile, 
arrived  in  town  this  week,  to  remain  until  the  15th 
making  purchases. 

Ed.  Craig,  who  has  been  seriously  ill  with  pneu- 
monia, has  so  far  recovered  that  if  all  continues  to  go 
well  he  will  be  at  his  office  early  next  week  for  a  day  or 
two  and  then  go  South  for  a  short  vacation. 

A.  B.  C.  Dohrman,  of  the  Dohrman  Commercial 
Co.,  San  Francisco,  who  is  the  East  on  Red  Cross  work, 
has  been  in  New  York  for  the  past  two  weeks.     He  re- 
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turned  to  Washington  the  latter  part  of  this  week,  and 
expects  to  leave  for  home  on  the  21st  or  22d. 

J.  Carl  Underwood,  sales  manager  for  Takito, 
Ogawa  &  Co.,  left  on  Monday  to  spend  the  week  calling 
on  the  trade  in  Baltimore  and  Washington. 

Chas  L.  Patterson,  buyer  of  china,  glassware, 
lamps,  pictures  and  art  goods  for  Carson,  Pirie,  Scott  & 
Co.,  Chicago,  made  a  brief  visit  to  New  York  the  latter 
part  of  last  week,  principally  to  fill  in  some  lines  for  his 
holiday  business. 

Albert  Rehberger,  of  the  Saul  Mfg.  Co.,  returned 
home  from  the  road  about  ten  days  ago  feeling  ill,  and 
has  since  been  confined  to  bed  at  his  home  in  the  Bronx. 

V 

H.  Benedikt  spent  Monday  and  Tuesday  in  Phila- 
delphia calling  on  trade. 

Arthur  A.  Goldman,  with   the  Japanese    Fan  Co., 
who  has  been  accepted  for  service  in  the  naval  reserve 
is  a  cornetist  of  unusual  ability,  and  may  be  assigned 
to  Sousa's  band. 


A.  Abrams,  who  last  week  engaged  to  travel  for 
the  Robichek  Co.,  manufacturers  of  lamps,  shades, 
candlesticks  and  decorated  wood  novelties,  expects  to 
make  an  early  start  on  the  road.  His  plan  is  to 
leave  by  the  15th  on  a  four  months'  trip  that  will 
take  him  as  far  as  the  Pacific  coast.  He  has  an  exten- 
sive acquaintance  among  buyers,  through  having 
traveled  f^r  years  past  for  various  well-known  concerns 
in  the  trade,  and  will  undoubtedly  meet  with  a  welcome 
reception  all  along  the  line. 

According  to  letters  received  from  James  B.  Boote, 
who  left  last  Saturday  for  a  hunting  trip  in  the  South, 
he  is  having  a  great  time  popping  quail. 

Charles  F.  Patton  and  Wm.  Marcus,  travelers  for 
Koscherak  Bros.,  both  left  on  short  trips  this  week — the 
former  through  New  England  and  the  latter  through 
New  York  and  Pennsylvania. 

Theodore  Smith,  who  has  been  in  charge  of  the 
Imperial  Art  Glass  and  Lamp  Works'  wood  portable 
and  silk  lamp  shade  department,  has  been  called  to  the 
colors,  and  left  for  Camp  Upton  on  Thursday. 

John    E.  Marsden,  head  of   the  Liberty  Cut  Glass 


Works,  Egg  Harbor,  N.  J.,  spent  the  most  of  the  week 
here  looking  after  details  in  connection  with  the  open- 
ing of  the  concern's  New  York  salesroom. 

Robert  W.  Corey  arrived  in  town  on  Monday  to 
show  the  dinnerware  lines  of  Mitchell,  Woodbury  Co., 
Boston,  at  the  Hotel  McAlpin. 

William  Wagner,  salesman  for  the  E.  W.  Ham- 
mond Co.,  spent  several  days  in  Boston  this  week  suc- 
cessfully digging  up  business. 


POTTERY     AS     A     NON-ESSENTIAL. 


THE  American  potters  were  quick  to  act  on  the  re- 
port that  their  product  had  been  listed  among  the 
non-essentials.  A  meeting  of  the  United  States  Pot- 
ters* Association  was  called  to  meet  in  Washington  on 
Tuesday,  but  on  second  thought  this  Was  rescinded, 
and,  instead,  a  committee  of  five  left  East  Liverpool 
Monday  night  to  make  a  thorough  investigation  of  the 
matter.  This  committee  was  composed  of  Marcus 
Aaron,  president  of  the  United  States  Potters'  Associa- 
tion; W.  Edward  Wells,  of  the  Homer  Laughlin  China 
Co.;  Edward  Menge,  president  of  the  National  Brother- 
hood of  Operative  Potters;  William  T.  Blake,  also  of 
the  Brotherhood;  Joseph  Betz,  of  the  East  Liverpool 
Chamber  of  Commerce,  and  Postmaster  M.  E.  Miskall. 
The  Chamber  of  Commerce  of  East  Liverpool  has 
been  active  in  trying  to  obtain  direct  information  from 
Washington  on  the  subject,  and  on  Monday  the  follow- 
ing letter  was  received  from  the  Chamber  of  Commerce 
of  the  United  States: 

Washington,  D.  C,  Nov.  30. 
W.  I.  Lewis,  Secretary   Chamber    of  Commerce,  East 
Liverpool. 

According  to  our  understanding,  no  action  such 
as  you  mention  in  your  telegram  of  November  29  is  in 
immediate  contemplation. 

As  you  will  recall,  after  the  Railroads  War  Board 
on  November  15  had  announced  to  the  press  it  had 
placed  two  lists  of  articles  before  the  Fuel  Administra- 
tor and  the  Director  of  Transportation  Priorities,  these 
officials  announced,  on  November  17th,  that  they  had 
no  intention  of  taking  action  immediately.  Judge 
Lovett,  speaking  both  as  Director  of  Transportation 
Priorities  and  as  acting  chairman  of  the  War  Industries 
Board,  indicated  that  he  was  confident  there  would  be 
due  notice  and  a  chance  to  be  heard  before  action  was 
taken  to  the  detriment  of  an  industry.  It  happens  that 
we  were  assured  to-day  by  officials  of  the  Fuel  Admin- 
istration that  the  limiting  of  fuel  consumption  would 
receive  a  thorough  discussion  and  publicity  before  any- 
thing is  finally  decided,  in  so  far  as  decision  will  turn 
upon  the  question  of  fuel. 

Since  Mr.  Daniel  Willard  has  become  chairman  of 
the  War  Industries  Boa-d  he  has  apparently  been  plan- 
ning to  appoint  an  official  who  will  devote  his  whole 
time  to  considering  the  situation  of  various  industries, 
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etc.,  in  order  that,  if  action  should  eventually  become 
necessary,  it  may  be  taken  with  intelligence  and  with  a 
minimum  of  disturbance.         Very  truly  yours, 

Elliot  H.  Goodwin,  Secretary. 


The    following   despatch   arrived    as    we    went  to 

press: 

Washington,  Dec.  5 — Earthenware  manufacturing 
industries  have  not  been  placed  on  the  non-essential 
list,  nor  is  there  any  immediate  possibility  that  they 
will  be.  This  was  the  assurance  given  to-day  by  Sec- 
retary Bingham  to  a  committee  of  Ohio  potters  that 
came  to  Washington  to  confer  with  the  War  Industries 
Board. 


HOW     TO     WRAP     CHRISTMAS     BOXES. 


CHRISTMAS  packages  are  getting  more  attention  this 
^  year  than  they  did  last.  Since  gifts  are  to  be  more 
practical,  and  not  of  the  decorative  type,  the  outside  of 
the  package  must  be  decorative.  For  the  last  two  or 
three  years  people  have  used  for  wrapping  tissue  paper 
of  various  colors,  generally  white;  have  tied  a  package 
with  red,  green  or  holly  ribbon,  and  have  thought  they 
had  solved  the  proplem.  This  year  givers  must  con- 
sider the  individuality  of  every  person  to  whom  a  gift 
is  sent. 

Again,  paper  is  scarce,  and  every  scrap  to  be  found 
about  the  home  should  be  utilized.  Almost  every 
household  has  stored  away  in  the  attic  or  storeroom 
rolls  or  parts  of  rolls  of  wall  paper.  These  pieces  can 
be  used  for  wrapping  the  Christmas  packages  to  good 
advantage. 

For  the  round  flat  package  containing  some  soft 
fabric  yellow  could  be  used  tied  with  black  ribbon,  or  if 
necessary  one  could  purchase  raffia  in  various  colors  for 
a  small  amount,  much  less  than  the  cost  of  ribbon;  and 
when  tying  the  bow  a  small  bunch  of  flowers — perhaps 
the  best  ones  of  a  spray  which  has  been  used  on  a  hat — 
could  be  slipped  in  the  knot.  The  paper  may  be  a 
little  hard  to  handle.  If  it  is  cut  in  shaped  pieces,  use 
paste  to  keep  it  in  place. 

A  pretty  bag  for  a  young  woman  would  look  well 
wrapped  in  paper  of  a  Dresden  design  tied  with  light 
blue  or  green  ribbon.  For  a  man  a  plain  brown  paper 
tied  with  red  or  green  raffia  is  very  sensible,  since  a  man 
has  no  use  for  ruffles  or  furbelows  of  any  description. 
Bright  green  or  yellow  beads  are  fastened  on  the  ends 
of  the  raffia.  Most  men  like  red  and  blue,  and  it  would 
be  a  good  idea  to  add  a  touch  of  color  to  the  strings 
where  it  harmonized  with  the  wrapping.  With  green 
or  red  sealing  wax  the  package  is  complete  for  the 
male  friend  or  relative. 

Sealing  wax  can  be  made  decorative  in  many 
ways.  Green  or  red  would  be  the  best  for  Christmas, 
and  if  one  has  nothing  else  to  seal  it  with,  use  one  of  the 
new  coins,  or  a  thimble;  but  much  better  would  be  a 
monogram.  Pendent  bows  beaded  are  especially  suit- 
able for  children. 

Blue  crepe  paper  is  dainty  tied  with  brick-colored 


raffia,  strung  with  Japanese  beads.  Beads  can  be  pro- 
cured at  the  novelty  shops. 

For  the  package  for  litttle  folk  the  shape  should  be 
disguised  r.nd  it  should  be  wrapped  securely.  Often- 
times their  little  eyes  light  upon  things  which  mothers 
think  are  safely  hidden,  and  if  the  package  is  not  safely 
wrapped  the  surprise  is  spoiled  for  Christmas  morning. 
Little  folk  are  very  wise  and  can  often  tell  by  the  shape 
of  a  package  what  it  contains.  Covered  with  soft  green 
or  gray  tissue  paper  and  tied  with  bright  green  or  red 
ribbon  or  raffia,  with  two  little  bells  tied  to  the  bow,  an 
especially  attractive  package  may  be  arranged  for  the 
children. 

Often  small  Santa  Clauses  tied  on  the  boxes  for 
little  folk  make  a  pleasing  impression,  even  though  the 
children  are  curious  to  get  to  the  inside.  With  a  round 
package,  wrap  the  crepe  paper  about  it  loosely;  bring 
the  paper  to  the  top  to  form  a  rosette,  and  tie  with  rib- 
bon with  a  spray  of  flowers  or  holly  in  the  centre. 


WAGES     UP     IN     GERMANY. 


T  N  order  to  arrive  at  some  general  conclusion  as  to  the 
*  rise  in  the  level  of  wages  of  adult  workers  during 
the  war  period  in  various  trade  groups,  the  German 
Imperial  Statistical  Office  recently  sent  out  forms  of  in- 
inquiry  to  all  the  firms  from  which  it  receives  monthly 
reports  on  the  state  of  employment.  The  particulars 
asked  for  included  data  concerning  the  total  number  of 
days  worked  by  men  and  women  employed  and  the  ag- 
gregate wages  paid  in  the  last  two  full  weeks  of  March 
and  September  of  1914,  1915  and  1916.  The  number  of 
returns  secured  and  capable  of  being  utilized  was  369, 
which  have  been  classed  under  thirteen  groups  of  in- 
dustries. 

In  September,  1914,  nearly  all  trades  experienced 
a  fall  in  wages  as  compared  with  March  of  that  year, 
but  from  September  onward  a  constant  increase  was 
recorded.  In  the  case  of  men  the  average  for  a  day's 
work  in  all  the  trades  combined  fell  about  1  per  cent 
between  March  and  September,  1914,  but  by  September, 
1916,  it  had  risen  46  per  cent  above  the  level  of  March, 

1914.  The  period  of  greatest  increase  (14.8  per  cent) 
was  during  the  first  winter  of   the  war.     From  March, 

1915,  to  September,  1915,  there  was  a  rise  of  11.4  per 
cent,  in  the  next  six  months  a  rise  of  6.7  per  cent,  and 
from  March,  1916,  to  September,  1916,  a  rise  of  7.8  per 
cent. 

In  the  case  of  women  workers  there  was  a  drop  of 
15  3  per  cent  in  daily  earnings  between  March  and 
September,  1914;  but  by  September,  1916,  women's 
earnings  had  risen  to  a  figure  54.1  per  cent  above  that 
of  March,  1914.  The  greatest  increase  in  women's 
wages  did  not  occur  during  the  first  winter  of  the  war 
(as  was  the  case  with  men's),  but  between  September 
1915,  and  March,  1916,  this  rise  in  this  period  being 
18.3  per  cent. 
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The  packing-  of  goods  at  the  various 
East  Liverpool     plants  will  be  continued  as  long  as 
and  Vicinity       there   is   room   to   store   the  stuff. 
Hundreds   of  casks  are  to  be  seen 
alongside  the  potteries,  marked  and  ready  to  be  hauled 
to  freight  stations  the  moment  the  lifting  of  any  partic- 
ular embargo  is  announced.     A  lot  is  going  out  by  ex- 
press. 

The  Potters'  Co-Operative  Co.  will  make  a  greater 
feature  of  salads  during  the  coming  year  than  hereto- 
fore. Several  dozen  new  decorations  have  been  ar- 
ranged. The  company  has  also  forty-two  new  dinner- 
ware  designs  for  1918. 

A  very  complete  sterling  list  has  just  been  issued 
by  the  Thompson  Pottery  Co.,  by  which  buyers  can  as- 
certain the  cost  of  any  composition  at  a  glance. 

#      » 

Trouble  is  being  experienced  here  by  flint  mill  op- 
erators in  securing  raw  requirements.  Numerous  cars 
of  raw  flint  are  being  held  up — no  one  knows  where — on 
the  railroads,  and  if  delivery  is  not  made  here  soon  a 
rather  serious  situation  will  likely  develop. 

Much  interest  is  shown  here  by  pottery  manufac- 
turers in  the  result  of  a  meeting  held  in  Wheeling  Nov. 
26  by  Ohio  Valley  manufacturers  which  had  for  its  ob- 
ject the  establishment  of  a  boat  line  to  be  operated  be- 
tween Pittsburgh  and  Parkersburg,  W.  Va.,  and  Pitts- 
burgh and  Cincinnati.  It  is  planned  to  form  a  com- 
pauy  with  $500,000  capital  stock  and  purchase  equip- 
ment for  this  purpose  as  soon  as  possible. 

Clay  miners  are  now  loading  cars  to  capacity  and 
thus  furnishing  manufacturers  here  with  a  larger  sup- 
ply of  raw  clay  than  formerly.  Cars  that  heretofore 
contained  but  twenty-five  or  thirty  tons  of  clay  now 
bring  from  forty  to  fifty  tons. 

»     « 

Richard  Smith,  sou  of  Charles  A.  Smith,  of  the 
Taylor,  Smith  &  Taylor  Pottery  Co.,  who  received  his 
commission  as   lieutenant  at  Fort  Benj.  Harrison  camp 


last  week,  is  spending  a  fortnight  at  his    home   here. 
He  has  been  assigned  to  Louisville. 

The  Colonial  Pottery  Co.  announces  that  it  will 
have  six  new  dinnerware  patterns  for  1918. 

*     » 

How  trade  fluctuates  is  shown  by  the  fact  that  one 
concern  here  last  week  had  nothing  but  orders  for  small 
lots.  This  week  the  mails  called  for  carloads  almost 
exclusively. 

It  is  not  likely  that  the  new  addition  to  the  plant 
of  the  Potters'  Mining  and  Milling  Co.  will  be  ready 
for  operation  until  early  in  the  year.  The  concern  is 
having  trouble  in  obtaining  its  electric  equipment  and 
other  essential  machinery,  due  to  railroad  congestion 
and  the  crowded  condition  of  the  metal  plants. 

»     *  > 

The  manufacture  of  certain  lines  of  pottery  here 
for  the  mess  halls  of  the  various  camps  is  likely  to  be 
continued  indefinitely.  Assurances  have  been  given  at 
Washington  that  as  long  as  manufacturers  are  engaged 
in  Government  work  fuel  will  be  obtainable. 

»     • 

As  an  instance  of  what  can  happen  to  fi  eight  on  a 
journey  of  only  thirteen  miles,  the  National  China  Co., 
of  Salineville,  packed  part  of  a  car  for  the  Mutual 
Crockery  Co.,  of  New  York,  and  started  it  on  its  way 
via  this  city  November  9.  The  car  has  not  been  re- 
ceived here,  and  the  Pennsylvania  Railroad  Co.  knows 
nothing  concerning  it. 

Among-  the  buyers  here  recently  were  Charles  Read, 
of  the  C.  Read  Co.,  Baltimore;  Mr.  Dulin,  of  the  Dulin 
&  Martin  Co.,  Washington,  D.  C. 

The  Bedford  China  Co.  has  been  formed  to  erect  a 
plant  at  Bedford,  O.  Financial  interests  of  Bedford, 
Akron  and  Cleveland  are  concerned  in  the  new  com- 
pany, which  will  have  its  plant  ready  for  operation 
probably  early  in  the  year.  A  tunnel  kiln  will  be  one 
of  the  labor-saving  devices.  It  is  reported  the  concern 
will  make  a  special  feature  of  plates  and  teas. 
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BRITISH     CHINA-CLAY     COMBINE. 


THE  St.  Austall  China  Clay  Works  announces,  accord- 
ing- to  Consul  Robert  S.  S.  Bergh,  stationed  in 
Stoke-on-Trent,  that  an  agreement  has  been  reached 
with  other  china-clay  producing  companies  representing 
about  98  per  cent  of  the  production  by  which  it  is  ex- 
pected to  insure  the  regular  distribution  of  the  output, 
according  to  the  capacity  of  each  company  and  the 
quality  of  its  product.  A  price  advance  of  33/4  per 
cent  will  be  made  January  1,  1918.  Present  quota- 
tions range  from  $3.15  to  $7.30  per  long  ton,  f.o.b. 
Cornwall. 


Mr.  Johnson  said  he  would  take  the  matter  in  band 
himself,  and  a  few  days  later  announced  that  he  had 
sold  the  goods  for  $99,000  cash. 

Asked  what  arrangements  had  been  made  about 
repacking,  he  replied  that  noth-ng  had  been  said  on  the 
subject. 

The  salesman  informed  him  that  there  were  over 
six  hundred  stores  in  the  Woolworth  chain  and  that  the 
goods  would  have  to  be  repacked  so  that  portions  might 
be  sent  to  each  of  them. 

Mr.  Johnson  said  that  was  not  a  condition  of  the 
sale.     He  had  sold  them  in  bulk. 

The  custom  of  the  trade  of  course  prevailed,  and 
the  packing  cost  $15,000. 


THE     PUBLIC     GOT     BARGAINS     THAT     TIME. 


SPECIAL     NOTICES 


THE  death  of  Albert  L.  Johnson,  vice-president  of  A. 
A.  Vantine  &  Co.,  importers  of  Oriental  goods, 
this  city,  brings  to  mind  an  interesting  story. 

It  is  said  that  some  eight  or  ten  years  ago,  Mr. 
Raymond,  head  of  the  concern,  met  Mr.  Johnson  at  a 
social  function.  He  learned  that  Mr.  Johnson  had 
been  a  successful  merchant  in  Baltimore — as  a  whole- 
sale grocer,  if  our  memory  is  correcc  —  and  having 
amassed  a  considerable  fortune  had  enlarged  it  by  op- 
erating in  Wall  street.  Mr.  Raymond  was  impressed 
by  his  business  ability,  and  offered  him  the  manage- 
ment of  the  store  at  Broadway  and  Eighteenth  street. 

Shortly  after  his  installation  there  a  representative 
of  the  Crockery  and  Glass  Journal  called  on  him  to 
see  about  some  advertising.  He  saw  at  once,  from  the 
manner  of  the  clerks,  that  they  stood  in  awe  of  the  new 
manager  and  hesitated  about  making  the  introduction 
the  newspaper  man  asked  for.  This  did  not  prevent 
him  from  entering  the  sanctum,  however.  He  was 
gruffly  received,  but  he  managed  to  state  his  errand. 

Mr.  Johnson  wanted  to  know  if  it  was  necessary  to 
advertise  goods  in  September  for  delivery  in  October  of 
the  year  following.  It  was  explained  that  it  took  some 
time  for  the  mails  to  reach  Japan,  a  longer  time  to 
make  the  goods,  added  to  which  was  the  matter  of  ship- 
ment, and  that  for  more  than  thirty-five  years  we  had 
advertised  for  the  house  in  that  way. 

"Well,"  he  said,  "I'll  put  a  stop  to  that !  "  And 
there  was  no  more  advertising. 

He  found  that  the  house  had  $157,000  worth  of 
goods  stored  at  the  Bush  Terminal  in  original  pack- 
ages, and  called  one  of  his  men  and  told  him  to  sell  it. 
When  asked  at  what  price,  he  replied:  "Anything  you 
can  get." 

As  Japanese  goods  were  advancing  rapidly  in  value 
the  salesman  thought  that  if  he  offered  them  at  cost 
they  would  be  a  bi;f  bargain.  The  buyer  for  Woolworth 
off'  red  him  $7  5,000  for  the  lot.  After  weeks  of  hagg- 
ling Woolworth  advanced  to  $90,000.  The  salesman 
came  down  to  $120,000.  He  felt  it  would  be  a  shame 
to  close  out  for  any  less,  and  so  reported. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

SALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
'-'  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  Must  have  a  thorough  knowledge  of  our 
lines,  and  road  experience.  In  writing  give  full  information, 
with  references.  All  communications  held  strictly  confidential. 
Fisher,  Bruce  &  Co.,  Philadelphia. 

C  ALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  One  to  cover  the  State  of  Massachusetts 
and  all  through  the  New  England  States.  One  to  cover  the 
State  of  Michigan.  The  other  to  cover  the  State  of  Ohio. 
Must  have  a  thorough  knowledge  of  our  light  ware  cut  glass 
line.  In  writing  give  full  information,  with  references.  All 
communications  held  strictly  confidential.  Didio  Bros.  Cut 
Glass  Co.,  323  N,  Division  Street,  Buffalo,  N.  Y. 


SITUATIONS     WANTED. 

ENGAGEMENT  WANTED.— Hustling  young  married  travel- 
ing salesman  open  for  engagement  after  January.  Have 
been  in  housefurnishing  game  all  my  life.  Five  years  on  road 
selling  china  and  glass,  enameled  and  tinwares,  woodenware, 
etc.  New  York  and  Pennsylvania  preferred,  having  following 
among  jobbing,  department  and  variety  trade;  but  willing  to  go 
elsewhere.     Address  A  154,  this  office. 


BUSINESS     OPPORTUNITIES. 

JUIANUFACTURERS,  ATTENTION  !— Wish  to  connect  for 
***  the  coming  year  with  a  large  manufacturer  of  pottery, 
glass  or  kindred  lines.  Can  show  past  results  and  have  the 
force  and  facilities  for  procuring  the  most  desirable  trade.  Ad- 
dress A  155,  this  office. 


POR     SALE. 

WITRIFIED  PHOTOGRAPHIC  PROCESS,  various  colors,  on 
^  or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  Neyac,  455  West  Forty-seventh  St.,  New 
York. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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POINTERS     FOR     BUYERS. 


A    STRIKING   DINNERWARE   PATTERN. 

Possessing  every  quality  that  counts  for  success  in 
open  stock  dinnerware,  the  "Pagoda"  pattern,  one  of 
the  newest  creations  by  John  Maddock  &  S:>ns,  on  view 
at  the  salesroom  of  the  American  representatives,  Mad- 
dock  &  Miller,  is  sure  to  forge  ahead  at  a  galloping 
pace  in  the  favor  of  all  who  appreciate  something  dis- 
tinctively different.  An  unusual  border  effect  is  pro- 
duced by  means  of  an  artistic  figured  and  floral  design 
in  an  inverted  wide  pyramid  effect  alternating  with  Jap- 
anese scenes.     In  the   center  of  the  plate   is  a  larger 


Japanese   scene.     The  color  combination   is  extremely 
striking,  and  yet  tasteful. 

SWEETMEAT  SETS. 

A  line  of  extraordinary  sales  possibilities  that  is 
attracting  attention  in  the  stock  department  of  Takito, 
Ogawa  &  Co.,  103-105  Fifth  avenue,  is  an  exceptionally 
choice  showing  of  sweetmeat  sets.  They  are  going  big 
in  every  store  that  has  stocked  them.  Besides  the 
novelty  of  the  idea,  they  have  several  other  features  to 
recommend  them  that  are  appreciated  by  bu>ers  who 
know  first  class  merchandise.  To  begin  with,  the 
ornamental  box  holding  the  set  is  made  of  papier  mache 
Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown  District. 
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instead  of  wood.  It  has  all  of  the  beauty  of  the  latter 
and  at  the  same  time  will  not  warp,  which  is  a  great 
objection  in  the  wood.  The  collection  of  designs  has 
been  selected  with  the  greatest  care,  with  the  result 
that  there  isn't  one  in  the  entire  exhibit  but  what  will 
"make  good"  in  the  retail  store.  The  boxes  are  shown 
in  a  variety  of  colors  and  decorations,  as  are  also  the 
small  dishes  inside,  some  being  decorated  to  exactly 
match  the  design  on  the  box.  One  striking  set  in 
canary  yellow  is  enclosed  in  a  silver-inlaid  black-en- 
ameled box.  Some  of  the  treatments  show  characteris- 
tic Japanese  sceens,  while  others  have  floral  and  figured 
designs  in  the  European  style  of  decorating,  Others 
again  are  in  circular  bamboo  baskets.  There  is  a  good- 
sized  stock  of  every  design  on  hand  ready  for  immediate 
shipment. 


HONESDALE    NOTES. 


\TOWthat  some  of  the  cut  glass  shops  have  completed 
*■  '  their  holiday  orders  and  have  large  stocks  of  manu- 
factured articles  to  draw  upon,  the  proprietors  are  lay- 
ing off  help. 

It  is  reported  that   one    of  Honesdale's  cut  glass 

plants  is  going  to  close  down  the  first  of  the  year  for  an 

indefinite  period. 

.      • 

Louis  J.  Dorflinger,  of  C.  Dorflinger&  Sons,  White 
Mills,  has  been  elected  vice-president  of  the  Honesdale 
National  Bank,  succeeding  Andrew  Thompson.  Mr. 
Dorflinger  possesses  sound  and  broad  business  prin- 
ciples, exercises  good  judgment,  and  is  a  financier  of  the 
first  rank. 


"3n6ex    to    ^V.6vertlsements 


BUYERS*    GUIDE. 


Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co 


Manhattan  Brass  Co 

Miller,  Edward,  &  Co 

Maibrunn  Co 

Plnme  &  Atwood  Mfg.  Co 

Pittsburgh  Lamp,  Brass  &  Glass  Co., 

Phoenix  Glass  Co 

Robichek  Co. ,  Inc 


...32 
...31 
...  32 
...  27 
...32 
.29,32 
...26 
...  27 


Domestic  Pottery. 


Benedikt,  H 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 

Cartwright  Bros.  Co.,  East  Liverpool..    . 

French  China  Co.,  Scbring,  O 

Guernsey  ware 

Limoges  China  Co. ,  Sebring,  O 

Mayer  China  Co. ,  Beaver  Falls,  Pa 

Roseville  Pottery   

on  China  Co. ,  Sebring,  O 

Wyllie,  H.  R.,  China  Co.,  Huntington,  W.  Va 

Glassware. 


...  27 
..     5 

.  5 
..  27 
,.  26 
..31 
.  5 
...27 
..  27 
27,29 


Bryce  Bros.  Co. ,  Mt.  Pleasant,  Pa 

Cambridge,  The  (O.)  Glass  Co 

Dorflinger,  C.  &  Sons  

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 

>my  Tumfol'-r  Co.,  Morgantown,  W.  Va. 

,ria  Glass  Co  , . 

'jillinder  &  Sons,  Inc  

Lancaster  (O.)  Glass  Co        

una  Brothers  Sales  Corporation 

North woo'l,  II.,  Co .    .. 

Tarentum  '  

'  o  ,  Pittsburgh 

Willia  .      :       t  Glass  Co 


....  30 

....  27 

..    .  28 

....  31 

....  26 

...  27 
....3,26 

....  27 

..  27 

....  26 

....  28 
.2,27,29 

....  31 


Cut  Glass. 


Dorflinger,  ('.,  A-  Sons    

Honesdals  (Pa.)  Decorating  '  o 

Qlaai  '  '■  ,  Tolado,  0 

Pairpoint  Corporation      


.5,28 
.   28 


Importers  of  China,  Glassware,  etc. 

American  Import  Co 27 

Bassett    Geo.  F.,  &  Co  28 

Bernardaud.  L.,  &  Co.,  Limoges,  France 2 

Bloch,  L.  D.,  &  Co   26 

Boote,  Edward .    26 

Bing,  Ferdinand,  &  Co. 's  Successors 26 

Davison,  J 28 

Fondeville,  A.  J.,  &  Co 26 

Friedlaender,  O.  O 28 

Gredelue,  A.,  New  York 4 

Goetz,  Otto 2S 

Guerin  &  Co.,  Limoges 4 

Haviland,  Theodore  &  Company 21 

Haviland  &  Co 25,26 

Haviland  &  Abbot  Company 3,26 

Jones,  McDuffee  &  Stratton  Co.,  Boston 3 

Kupper,  Herman  C 6,28 


Kinney  &  Levan,  Cleveland 

Maddock  &  Miller 

Morimura.  Bros 

M  jgi ,  Momonoi  &  Co     

Noe,  Wm.  R.,  &  Sons 

Pitcairn,  W.  S 

Pouyat,  J.,  &  Co.,  Limoges  . 

Redon, M 

Straus,  L. ,  &  Sons   

Straub,  Paul    &  Co 

Strobel  &  Wilken  Co  

Slimmon,  R.,  &  Co 

Tharaud,  J 

Tajimi  Co 

Takito,  Ogawa  &  Co   

Venon,  J.  H  

Vogt  &  Dose 

Wedgwood,  Kennard  L     .    . 


..     4 

..  28 

.     26 

.  26 

27 

..  26 

4 

.   28 

..  28 

..  27 

. .   27 

..  28 

28 

..  26 

.6,26 

.  27 

.  28 

.  26 


Manufacturers'  Agents. 

Andrews,  Walter  B. ,  Chicago 29 

Brech,  Albert  J 27 

Boggs.  Sergt.  A.  W.,  Chicago         29 

Dalzell,  Harry  G.,  Chicago 29 

Gray,  Horace  C,  Co ...  26 

Newton,  Earl  W. ,  and  Associates,  Chicago   29 


Materials. 

Drakenfcld,  B.  F.,  &  Co 

Roessler  &  Hasslacher  Chemical  Co 


Miscellaneous. 

Celluloid  Cap  antl  Metal  Ring  Co.,  Nepera  Park,  N.Y 
Chicago  Directory 


30 
30 


31 
29 


27 


Robert  Rawsthornc  Engraving  Co.,  Pittsburgh 30 


NEW    YORK,    DEC.    n,    1917. 


CUT    GLASS    MEN    CONVENE. 


THE  annual  meeting  of  the  National  Association  of 
Cut  Glass  Manufacturers  was  held  at  the  Hotel  Im- 
perial last  Thursday.  When  the  roll  was  called,  twenty- 
five  responded.  In  his  opening  address  President  H. 
D.  Carey  told  of  his  success  in  keeping  cut  glass  in  its 
present  classification,  in  spite  of  the  attempt  by  the 
railroads  to  raise  it,  and  took  up  the  question  of  package 
charges,  hoping  that  the  members  would  adhere  strictly 
to  the  regular  price  of  seventy-five  cents  for  barrels. 
He  believed  that  all  were  doing  it  now,  although  a 
short  time  ago  he  had  heard  that  a  few  had  not  put  on 
the  extra  price.  He  urged  the  members  to  press  legis- 
lation in  accordance  with  the  resolution  passed  last 
summer  and  which  he  had  tried  to  put  through  the 
Pennsylvania  Legislature,  and  explained  that  he  had 
failed  because  it  was  introduced  too  late  in  the  session. 
He  promised  to  push  it  this  winter.  He  thought  that 
by  persistent  effort  he  would  get  a  law  through  which 
would  prevent  the  selling  of  cheap  and  inferior  goods  as 
real  cut  glass.  Referring  to  the  Federal  Trade  Com- 
mission, he  said  that  body  would  insist  on  a  system  of 
correct  cost  accounting.  If  the  cutters  could  agree  on  a 
good  method  of  their  own  the  Commission  would  en- 
dorse it;  otherwise  they  would  install  the  system  which 
the  Commission  required. 

The  Treasurer's  report  showed  a  substantial  bal- 
ance. 

Afternoon  Session. 

The  first  business  in  order  when  the  members  re- 
assembled in  the  afternoon  was  the  election  of  officers, 
which  resulted  as  follows; 


President — John  E.  Marsden. 

First  vice  president — Wm.  F.  Dorflinger.' 

Second  vice  president  — C.  H.  Taylor. 

Secretary — Arthur  L    Blackmer. 

Treasurer-  T.  P.  Strittmatter. 

Directors— G.  Wm.  Sell,  J.  W.  Robinson,  O.  S. 
Atterholt,  J.  Howard  Frv.  F.  R.  Fish,  J.  H.  Herfeldt, 
M.  J.  Keelv,  Thos.  Shotton,  R.  W.  Murphy,-  F.  L. 
Morecroft  and  0:-car  {ohnson. 

Executive  Committee  to  consist  of  the  president, 
two  vice  presidents,  secretary,  treasurer,  Thos.  Shotton 
and  G.  Wm.  Sell. 

In  accepting  the  office  of  president  Mr.  Marsden 
made  a  neat  little  speech,  and  a  vote  of  thanks  was  ten- 
dered the  retiring  presiding  officer,  Mr.  Carey,  for  his 
efficient  and  conscientious  labors. 

H.  C.  Fry  then  read  the  following  interesting 
paper : 

An  address  delivered  by  Charles  W.  Mears,  of  the 
Winton  Auto  Company,  Cleveland,  O.,  before  an 
advertising  club,  contained  ideas  that  coincide  so  evenly 
with  my  own  that  I  have  concluded  to  use  very  largely 
his  remarks,  leaving  out,  of  course,  part,  and  intro- 
ducing a  few  of  my  own  thoughts. 

At  intervals,  ever  since  our  declaration  of  war,  we 
have  been  told  that  the  war  will  require  tremendous 
sums  of  money  and  it  is  the  duty  of  every  real  Ameri- 
can to  save  every  dollar  he  possibly  can  in  order  that 
the  Government  may  have  it  for  war  use. 

A  circular  received  from  a  New  York  bond  house 
within  a  week  declares  we  must  all  spend  less  and  save 
more.  Not  only  must  we  save  to  win  the  war,  but 
we  must  save  if  we  are  to  survive. 

This  cry  of  "Stop  spending  money !"  does  not  die 
out ;  somebody  evidently  believes  it  is  the  true  doctrine. 
If  it  is,  then  it  follows  logically  that  the  business  man 
who  disregard  it  and  urges  men  to  spend  their  money 


for  his  goods  is  a  menace  to  the  welfare  and  life  of 
the  nation. 

Whether  he  is  in  fact  such  a  menace  is  not  so 
abundantly  certain.  We  have  no  right  to  condemn 
him  before  we  find  out  whether  this  doctrine  of  "stop 
spending  money"  is  the  true  doctrine  of  our  salvation. 

In  fairness  to  ourselves,  then,  for  we  are  all  business 
men.  let  us  take  a  thoroughly  good  look  at  "Mr.  Stop 
Spending  Money"  and  see  whether  he  is  the  friend  of 
the  nation  that  he  pretends  to  be.  In  these  days  of 
German  spies  we  cannot  be  too  careful  about  some 
things. 

Before  we  got  into  the  world  catastrophe  the  pros- 
pect of  war  hung  over  our  heads  some  thirty-two 
months,  which  should  have  been  ample  time  for  us  to 
get  our  bearings  ;  yet  the  fact  is  that  the  actual  declara- 
tion found  the  business  world  in  some  doubt  as  to  its 
immediate  duty. 

Where  will  the  billions  of  dollars  come  from  that  the 
people  of  the  United  States  have  subscribed  to  pay  the 
Liberty  Bonds?  The  answer  is,  from  personal  and 
corporate  wealth,  from  riches  that  have  been  earned, 
inherited,  saved.  And  then  at  once  a  second  question 
arises.  Where  do  riches  that  have  been  earned,  in- 
herited, saved,  come  from?  And  when  we  get  the 
answer  to  that  second  question,  we  begin  to  know 
something  of  our  duty  during  war  time. 

Riches  have  a  source,  and  it  is  from  that  source  that 
they  are  replenished.  Otherwise  we  could  count  up 
America's  money  right  now  and  say :  "When  this 
much  is  spent  we  are  through." 

Primarily,  to  be  sure,  the  source  of  all  wealth  is 
nature.  Vegetation,  minerals,  fishes,  animals  and  land 
are  materials  produced  by  nature  that  are  translated 
into  wealth ;  but  these  materials  alone  are  not  wealth. 
One  might  own  all  the  gold  in  the  world  and  still  be 
poor  if  nobody  else  wanted  gold,  if  nobody  else  was 
willing  to  pay  for  gold.  There  are,  in  various  parts  of 
this  country,  rich  deposits  of  minerals  that  are  utterly 
worthless  because  they  are  far  from  railroads  and  boats 
and  cannot  profitably  be  carried  to  places  where  they 
are  wanted.  It  is  easy  to  imagine  bodies  of  water  alive 
with  beautiful  fish  where  the  natives  make  no  effort 
to  commercialize  fishing  because  every  man  can  catch 
all  he  needs  for  himself. 

Hence,  something  more  than  mere  products  of  nature 
h  required  to  create  wealth.  This  sometimes  is 
demand.  The  willingness  and  the  ability  on  the  part 
of  others  to  pay  for  your  goods  in  the  requisite. 

In  the  world  today  the  desire  of  the  holder  of  goods 
is  to  translate  them  into  money,  and  the  willingness 
and  the  ability  of  others  to  pay  for  such  goods  as  they 
may  demand  come  together  in  what  we  call  the  market, 
and  it  is  out  of  the  market  that  we  get  all  the  money 
for  every  purpose.  Abolish  the  market,  and  the  world 
would  be  practically  dead,  for  even  the  money  on  hand 
would    ha  alue.     There    would   be   no    riches   nor 

supplies,  except  such   as  each   man   could   secure  for 
himself  direct  from  nature. 

Tt  is  from  the  market  that  every  living  hurrum  being 

secures  the  price  of  his  daily  bread.     From  the  market 

the  laborer,  the  artisan,  the  professional  man  or  artist, 

receives  each  his  wage,  salary,  compensation.     From 

the  market  the  dealer,  jobber,  manufacturer,  receives 

profit.     The  markel    sustains   schools,   churches, 

colleges,  banks,  insurance  companies,  homes,  indus- 

Even  the  man  who  is  retired  and  living  at  ease 

-  ndenl  upon  the  market,  for  the  market  borrows 

him    interest;    and    without   this 

compensation    mosl    of   the    fortunes   of   retired    men 

■  rvr  or  later  dribbh  and  such  a  thing 

as  inherited  fortune  •■  ould  be  impossible 

rnment,  to  which  we  attribute  greal 

because  of  the  markel     The  expenses  of 

ernmenl  are  mel  by  a.  tax.  all  of  which  come,  oul 


of  the  market.  When  there  is  no  market,  there  is  no 
genuine  constructive  government. 

Today  the  Government  of  the  United  States  is  able 
to  borrow  billions  of  dollars  from  its  people  because, 
first,  we  have  great  natural  resources ;  second,  we  have 
a  great  demand  for  many  kinds  of  goods,  and  the  will- 
ingness and  ability  to  pay  for  them.  In  brief,  because 
we  have  a  market. 

China  could  not  borrow  two  million  dollars  from 
all  its  413,000,000  of  people  (although  it  is  one  of  the 
most  productive  lands)  because  China  has  no  such 
market  as  we  have.  Its  people  have  not  learned  to 
live  as  we  live,  to  demand  the  goods  that  we  demand ; 
and  they  cannot  pay  as  we  pay  because  they  have  not 
the  demand,  because  they  have  no  broad  market. 

When  people  demand  many  kinds  of  goods  activity 
produces  many  industries,  favorably  affecting  workers 
in  all  those  industries  and  enabling  them  in  turn  to 
demand  the  pay  for  goods  of  all  kinds,  which  again  in 
turn  enlarges  the  flood  of  prosperity. 

The  United  States  Government  has  gone  through 
this  experience,  and  the  result  is  that  in  this  country 
the  percentage  of  poverty  is  extremely  low,  and  when 
the  Government  wants  a  stupendous  sum  of  money  at 
once  that  amount  is  subscribed,  more  than  subscribed : 
and  all  this  is  the  result  of  our  market,  the  result  of 
the  freest  kind  of  buying  and  selling. 

The  Government  plans  to  ask  its  people  for  loans 
amounting  to  seven  billions  of  dollars,  perhaps  more. 
Where  is  this  money  to  come  from?  If  every  savings 
bank  in  the  country  were  to  turn  itself  inside  out  and 
pour  its  contents  into  the  Federal  treasury  the  total 
amount  thus  gathered  would  be  but  five  billion  dollars, 
and  savings  depositors  would  then  be  at  the  end  of 
their  resources. 

But  no  such  draining  will  be  necessary  for  funds. 
All  the  billions  the  Government  borrows  will  be  turned 
back  into  the  market  for  ships,  steel,  munitions,  cloth- 
ing, shoes,  food,  and  the  countless  supplies  the  army 
and  navy  need.  The  Government  will  therefore  do 
its  part  to  sustain  the  market,  to  keep  alive  the  source 
of  all  riches.     Any  other  plan  would  be  suicide. 

But  what  about  ourselves  as  individuals  and  as 
corporations?  Are  we  doing  our  part?  Do  we  even 
know  what  our  part  means?  War  is  so  new  to  us  that 
a  great  many  do  not  know.  As  a  natural  result,  a 
great  deal  of  harmful  talk  has  been  heard  about 
economy. 

Now,  there  are  two  kinds  of  economy.  There  is  an 
economy  that  means  prosperity  and  success  in  war ; 
there  is  another  kind  that  means  poverty  and  defeat. 
The  only  economy  we  need  is  that  of  the  products  of 
nature.  When  you  throw  away  an  uneaten  piece  of 
broad  or  an  uneaten  potato  you  are  wasting  something 
that  nature  has  given  you,  and  cannot  be  restored. 
So  long  as  the  world  needs  food  we  must  not  waste 
food  products. 

But  money  is  quite  a  different  thing.  You  may 
spend  your  money  for  whatever  you  like,  whenever 
you  like,  as  you  like,  and  it  is  not  destroyed,  it  is 
undiminished.  It  has  passed  on  to  other  hands,  and 
by  those  other  hands  will  be  passed  on  to  still  others 
hands,  and  it  is  precisely  this  process  of  passing  money 
from  hand  to  hand  that  puts  life  blood  into  business ; 
and  business  in  turn  is  the  thing,  the  only  thing,  that 
gives  employment  to  men  and  women  and  enables 
them  to  buy  bread  and  other  necessities  of  life,  for 
business  is  the  market. 

Sit  tight  on  your  nickels,  squeeze  your  pennies,  get 
the  tightwad  habit  with  money,  and  you  are  guilty 
of  deadening  the  world.  You  are  withholding  from 
some  one  the  chance  to  earn  a  living,  a  chance  to  live. 

When  you  butcher  a  cow  you  butcher  that  cow's 
milk  supply  and  ihe  milk  supply  of  her  possible 
progeny  to  the  end  of  the  world.     When  you  pinch 


your  dollars  and  refuse  to  spend  you  murder  the  power 
of  that  money  to  buy  not  only  for  you,  hut  for  every 
other  person  to  whom  that  money  might  pass  were 
you  to  give  it  a  start. 

To  live  you  must  let  live;  you  must  do  your  share. 
You  cannot  sit  tight  and  still  expect  to  have  every- 
thing coming  your  way.     It  will  not  come. 

You  have  a  totally  mistaken  idea  of  the  nation's  need 
if  in  this  hour  you  interpret  its  need  to  mean  pinching 
pennies. 

Remember  that  all  wealth  comes  from  the  market, 
and  that  unless  you  do  your  pait,  by  buying,  you  are 
injuring  the  market,  and  just  to  that  extent  you  are 
lessening  the  nation's  ability  to  finance  the  war. 

You  need  not  concern  yourself  that  the  steel  in  a 
new  bed  might  have  been  used  for  munitions,  or  that 
the  gasoline  used  in  your  car  might  have  driven  a 
motor  truck.  Let's  not  be  silly.  The  Government  is 
fully  able  to  control  all  supplies.  If  it  needs  steel  it 
will  take  steel ;  if  it  needs  gasoline  it  will  take  gaso- 
line ;  and  so  long  as  steel  beds  and  automobile  gasoline 
are  on  the  market  you  are  the  best  kind  of  an  American 
when  you  buy  them,  because  you  are  giving  life  to  the 
market,  which  means  prosperity  for  the  nation  and  the 
power  to  prosecute  the  war  to  victory.  Without  a 
live  market  we  cannot  win ;  without  active  buying  of 
the  things  you  normally  buy  there  can  be  no  live 
market. 

Which,  might  I  ask,  would  be  considered  the  greater 
— that  wicked  and  slothful  servant  who  hid  his  one 
talent  in  the  ground,  or  he  who  receiving  five  talents 
went  and  traded  with  them  and  make  other  five 
talents? 

Money  is  made,  governments  are  sustained,  war  is 
financed,  homes  are  fed,  clothed  and  made  prosperous, 
not  by  pinched-penny  hoarding,  but  by  trade,  by 
buying  and  selling. 

Our  Government  will  need  at  least  seven  billions  of 
dollars.  That  money  will  be  readily  forthcoming  if 
we  keep  the  market  going  full  steam  ahead.  We  can 
keep  the  market  going  prosperously  only  by  living  as 
nearly  as  possible  on  our  normal  planes,  by  working 
faithfully  at  our  business,  by  eating  all  that  we  require 
to  keep  us  in  good  health,  by  wearing  the  kind  of 
clothing  to  which  we  are  accustomed,  by  building  and 
furnishing  the  homes  we  need ;  in  short,  by  earning 
and  spending. 

Earning  and  spending  depend  upon  each  other.  If 
people  earn  without  spending,  earnings  eventually 
stop ;  if  people  spend  without  earning,  the  spending 
supplv  eventually  runs  out.  There  is  no  miracle  about 
it.  We  spend  because  we  have  earned ;  we  are  able 
to  earn  because  we  spend. 

Through  this  process  the  United  States  has  become 
the  greatest  of  nations.  Let  this  process  stop,  and 
we  shall  cease  to  be  great. 

From  these  facts  it  is  evident  that  the  American 
people  have  a  great  patriotic  duty  to  perform  from 
dav  to  day  right  at  home — the  duty  of  working  and 
living  up  to  their  accustomed  standards,  of  buying 
whatever  goods  they  may  need,  in  order  that  factories 
and  stores  may  be  kept  busy,  and  that  men,  women 
and  money  may  gain  employment,  whereby  we  shall 
have  money  to  spend — the  only  process  by  which  we 
can  maintain  our  soldiers  and  our  Government  and 
make  victory  and  peace  sure. 

The  Government  pays  for  what  it  gets,  to  be  sure ; 
but  how  does  it  pav?  By  imposing  tax  on  the  market. 
In  other  words.  Government  arbitrarilv  takes  out  of 
the  market  billions  and  billions  of  dollars  tax,  for 
which  it  makes  no  commercial  return,  and  then  redis- 
tributes this  money  in  payment  for  goods  also  taken 
from  the  market. 

Considering  only  the  economic  side  of  the  matter, 
it  is  as  if  a  giant  came  by  night  and  took  funds  from 


the  manufacturer's  till,  and  then  in  the  morning  ap- 
peared at  the  manufacturer's  door  and  exchanged  those 
funds  for  goods.  Repeat  this  process  long  enough, 
and  the  manufacturer  would  have  no  money  nor 
goods;  he  would  be  utterly  "busted." 

There  is  only  one  preventive:  That  manufacturer — 
that  is.  the  whole  industrial  machine  of  the  country — 
must  do  business  with  others  than  the  Government  in 
order  to  get  really  paid  for  goods.  And  this  volume 
of  non-war  business  must  be  big  enough  and  produce 
profits  great  enough  to  meet  all  the  expenses  of  busi- 
ness, and  in  addition  to  stand  the  strain  of  the  giant's 
visits.  Hence,  unless  our  non-war  business  can  be 
made  to  pay  for  the  war,  the  war  will  eat  us  down  to 
poverty.  Therefore  the  need  of  non-war  business  is 
imperative,  beyond  any  question. 

The  Government  has  the  power  to  get  what  it  wants, 
where  and  when  it  wants  it.  There  is  no  plant  in  the 
United  States  that  could  not  be  taken  over  by  the 
Government  tomorrow.  But  business,  which  supports 
the  Government,  pays  its  bills,  has  no  power  to  com- 
mand anything.  It  must  do  the  Government's  bid- 
ding; and  it  will  do  that,  and  prove  itself  a  faithful 
soldier  up  to  the  limit  of  its  capacity.  But  an  underfed 
soldier  is  not  of  much  use,  and  it  is  up  to  us  to  keep 
the  business  soldier  alive  and  robust. 

I  am  convinced  of  the  fact  that  business  is  our 
source  of  welfare  in  both  war  and  peace,  and  therefore 
I  need  not  distinguish  between  necessary  and  unneces- 
sary business,  especially  since  the  Government  has 
supreme  power,  and  can,  under  necessity,  put  the 
damper  on  unnecessary  business.  Until  that  necessity 
arises  let  us  support  the  Government  by  earning  money 
through  our  accustomed  business  channels,  for  the 
giant  must  be  fed ;  and  if  we  have  not  the  wherewithal 
to  feed  him,  will  not  war  fail? 

Now,  in  fact,  gentlemen,  England  and  France  did 
give  up  "business  as  usual,"  but  in  so  doing  they  con- 
fess something  that  some  people  have  overlooked. 
They  confess  their  material  and  physical  weakness, 
their  inability  to  meet  all  the  demands  of  war.  They 
could  only  fight,  and  they  did  fight,  and  they  are  fight- 
ing'. They  could  do  nothing  else  ;  and  the  reason  the 
allies  were  forced  to  come  to  the  United  States  for 
financial  aid  was  that  their  business  was  forced  par- 
tially to  suspend  because  their  people  were  warned,  as 
some  people  are  now  warning  Americans,  to  hoard 
their  money. 

When  American  business  suspends  in  response  to 
your  hoarding  appeal  this  country,  too,  will  be  bank- 
rupt, and,  having  no  prosperous  ally  to  help  out,  our 
fate  will  be  without  remedy. 

Furthermore,  there  is  no  greater  folly  than  encour- 
aging the  stagnation  of  business  as  an  alleged  assist- 
ance to  the  Government.  Most  of  us  Americans  be- 
lieve that  our  Government  is  fully  capable  of  carrying 
on  the  wrar  successfully,  and  what  assistance  the 
Government  needs  from  business  men  will  be  gladly 
given  by  business  men.  Our  Government  does  not 
undertake  to  promote  business ;  it  has  plentv  to  do  to 
promote  the  war.  Business  men  are  simply  bound  to 
look  out  for  themselves. 

There  are  plenty  of  plants  in  this  country  for  which 
the  Government  can  have  no  real  use:  there  are  many 
workmen  in  this  countrv  for  whom  the  Government 
can  have  no  real  use.  These  must  be  kept  employed, 
else  we  shall  face  economic  disasters  at  home  as  well 
as  war  abroad,  therebv  adding  to  the  perplexities  of 
the  Government's  problem. 

When  you  say  "business  as  usual"  failed  in  England, 
von  point  to  the  weakness  in  the  English  situation. 
Enp-land  did  not  have  men  and  resources  enough  both 
to  fight  the  war  and  produce  industrially.  If  we  have 
not,  then  we  are  destined  to  defeat,  because  we  are 
the  last  hope  of  the  allies. 
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I  realize  well  enough  that  war  is  our  big  business, 
and  that  it  comes  first.  I  realize  that  everything  else 
must  give  right  of  way  to  war;  but  will  you  not  be 
kind  enough  to  let  the  Government  run  this  war,  and 
let  Government  tell  business  what  elements  in  busi- 
ness it  needs  for  war?  These  elements  can  then  be 
turned  over  for  war  purpose*.  The  remaining  ele- 
ments must  work  all  the  harder,  in  the  promotion  of 
commerce  and  industry,  to  pay  the  cost  of  all. 

The  poverty  of  England  and  France  today  is  due  to 
the  fact  that  these  nations  have  not  sufficient  business 
activity  to  pay  the  cost  of  the  war. 

Business  is  anything  in  which  people  busy  them- 
selves. Strictly  speaking,  business  consists  in  buying, 
producing  and  selling  at  profit.  The  profit  part  is 
absolutely  essential.  Try  to  run  a  business  without 
profit,  and  shortly  you  will  have  no  business. 

Business  is  constructive,  whereas  war  is  destructive, 
and  destructive  war  pays  no  commercial  profit.  Strictly 
speaking,  therefore,  war  is  not  business,  and  it  is  an 
error  to  refer  to  it  as  business.  Until  peace  comes, 
war  must  be  our  first  interest,  our  highest  obligation, 
the  one  thing  that  we  must  support  and  promote  ;  but 
this  does  not  change  the  meaning  of  terms,  nor  make 
war  a  business. 

In  asking  people  to  buy  and  consume  your  goods, 
in  urging  people  to  spend  their  money  for  what  you 
have  to  sell,  are  you  a  menace  to  your  country?  If 
you  are,  then  it  is  your  duty  to  shut  up  shop.  If  you 
are  not.  then  it  is  high  time  you  paid  attention  to  those 
win,  cry  "Stop  spending  money!"  and  shame  them  into 
silence. 

As  business  men  and  as  individuals  there  is  no  doubt 
whatever  that  we  owe  unanswering  allegiance  to  this 
nation,  which  above  all  others  stands  for  the  freedom 
of  mankind,  and  that  which  is  best  for  the  nation  is 
that  which  we,  as  free  citizens,  must  gladly  do.  If 
any  man  will  not  do  gladly  what  he  ought  to  do  he 
needs  to  be  reminded  that  our  National  Government 
has  sovereign  power,  which  means  that  what  it  needs 
it  can  get. 

This  power  is  necessary  to  our  national  life.  We 
have  reposed  this  power  in  certain  men.  Let  us  hope, 
from  President  Wilson  down,  they  are  competent  to 
carry  on  the  war.  If  these  men  want  help  they  will 
let  us  know.  Until  then  we  must  stick  earnestly  to 
our  several  task-,  thereby  helping  to  keep  this  old 
world  right  side  up. 

We  need  not  agitate  ourselves  as  to  whether  our 
interfere  with  war,  for  as  surely  as  there  is  a 
sun  in  the  sky,  so  surely  will  that  matter  operate  auto- 
matically. For  instance,  if  you  make  and  sell  goods 
containing  copper,  and  the  Government  should  need 
the  copper  that  i-  produced,  you  will  eventually  be 
unable  to  bu]  No  seller  will  supply  you.     The 

■.'. ar  come,   first,  and    the   Government    will   get   the 
copper.     Then,    mile--   you    can   use   a   substitute    for 
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energetically,  and  .   -  n  had  I"  ttei  I  eep  on  a 

ull   Si  abo    e  all   other  things   there 

!■  e  thai  are  \  ital  io  our  freedom  and  our 
are : 

men  to  fighl  and  men  to 
prod 

it  home  must  he 
and  employed. 
f  a   natioi  pro   ide  »for   its    people 

both  at  the  front  and  at  home  thai  nativ'i  Will  go  down 


to  defeat,  unless  some  other  nation  comes  to  its  rescue 
and  supplies  its  necessities. 

Fourth. — England  and  France  cannot  both  light  and 
produce.  That  is  why  they  were  compelled  to  call 
upon  us  in  their  desperate  need. 

Fifth. — If  the  United  States  is  not  big  enough  to 
provide  for  England  and  France,  and  for  our  own 
soldiers  at  the  front  and  in  training,  and  for  our  people 
at  home,  what  nation,  in  God's  name,  will  fly  to  our 
help  with  men  and  money  and  food  and  guns? 

Oh,  you  men  of  business,  of  the  business  world, 
when  will  you  realize  that  you  and  your  activities 
support  the  home,  the  school,  the  church,  the  state, 
the  nation,  and  the  world?  When  will  you  realize  that 
you  and  your  activities  are  the  foundation  rock  of  life, 
liberty  and  happiness?  When  will  you  realize  that 
for  you  there  is  no  stopping  in  peace  or  in  war?  And 
when  will  you  realize  the  dignity  and  the  necessitv  of 
your  calling,  and  stop  the  talk  of  those  traducers  whose 
chief  contribution  to  the  world's  store  is  the  idle  and 
contemptuous  words,  "Stop  spending  money  !" 

Men  of  the  business  world:  As  you  love  life, 
liberty  and  happiness,  as  you  love  the  nation  that 
embodies  and  sustains  these  blessings,  keep  your  busi- 
ness going,  for  on  the  business  activities  of  the  United 
States  depends  the  fate  of  mankind  that  today  faces 
the  guns  of  the  kings  who  hate  you. 

And,  personally,  gentlemen,  it  would  not  surprise 
me  a  bit  if  in  the  end  it  were  proved  that  this  "Stop 
spending  money !"  cry  bore  that  same  old  trademark. 
"Made  in  Germany." 

Mr.  Strittmatter  read  a  very  interesting  paper  on 
cost-finding,  and  quite  an  animated  debate  fullowed,  in 
which  four  or  five  members  took  part. 

A  resolution  was  passed  binding  the  members  to 
adhere  to  the  charge  for  packages  established  by  the 
Association  of  Flint  and  Lime  G'ass  Manufacturers. 

It  was  voted  that  the  semi  annual  meeting  of  the 
Association  be  held  at  Atlantic  C'ty  on  July  3,  1918, 
and  the  president  and  secretary  were  appointed  a  com- 
mittee to  make  arrangements. 

THE     BANQUET. 

It  was  just  7:30,  the  hour  set,  when  the  guests  as- 
sembled in  the  dining  room — a  promptness  thst  rather 
startled  the  newspaper  men,  as  such  a  thing  was  never 
known  to  happen  before.  Around  the  tables  were  the 
following  :  J.  E  Marsden,  Homer  D.  Carey,  Thomas  P. 
Strittmatter,  Arthur  L.  Blackmer,  Charles  H.  Taylor, 
Albert  F.  Lemcke,  L.  II.  Tuthill,  J.  F.  Tuthill,  G.  B. 
Tuthill,  L.  E.  Hall,  Samuel  R.  Henderson,  J.  L.  Cum- 
mings,  Henry  O.  Theilaekcr,  H.  C.  Pfeiffer,  Charles 
H.  Glazier,  Emil  F.  Kupfer,  J.  Duncan  Dithridge,  H. 
C.  Fry,  J.  Howard  Fry,  David  W.  Denton,  Charles  P. 
Schuller,  William  F.  Dorflinger,  Oliver  S.  Atterholt, 
Robert  W.  Murphy,  L.  J.  Branning,  Howard  Wick- 
ham,  J.  J.  McKanna,  James  J.  Niland,  James  Stott, 
George  E.  Sherman,  Edward  W.  Mayer,  Chris.  Fleury, 
Thomas  Shotton,  William  Albert,  F.  Herbert  Taylcr, 
11.  J.  M.  Jones,  J.  H.  Stant,  Frank  Beck,  R.  II.  Fen- 
der, Charles  II.  Strttnk,  A.  B.  Fischer,  Oscar  W.  John- 
son, F.  H.  Baker,  Louis  Levien,  Joseph  D.  Mafiid,  A. 
G,    Mu'Ier,    C.  C.   Packer,    Victor    Brisbois,  John    A. 
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Boyle,  John  E.  Krantz,  Major  William  D.  Finke,  A.  R. 
Englemann,  William  R.  Claflin,  J.  H.  Herrfcidt,  Louis 
Staner,  F.  Engelke,  Charles  Becker,  George  Becker, 
Joseph  E.  Stignell,  F.  L.  Morecroft,  Charles  Robb, 
Michael  J.  Kelly,  Harold  C.  Yerkes,  W.  H.  Malia.  D. 
Carlton  Tracy.  Herman  A  Diehl,  Robert  A.  May,  Miss 
J.  McDonald,  Ernest  H.  Bennett,  Howard  R.  Handy, 
George  M.  Jaques. 

MENU. 

Martini  cocktail 

Oysters 

Cream  of  Tomato  Soup 

!       ' 

Fried  Perch 
Sauterne 

Sweetbreads 

Sorbet 

Broiled  Chicken 

Salad 

Ice  Cream  Cakes  Coffee 

At  9:30  Mr.  Carey  called  the  meeting  to  order  and 
said  it  was  his  duty  as  retiring  president  to  introduce 
the  new  incumbent  of  the  office,  John  E.  Marsden,  who 
would  preside  and  act  as  toastmaster.  He  congratu- 
lated the  Association  on  having  'selected  such  an  effici- 
ent man. 

Mr.  Marsden  said  he  considered  it  a  great  honor  to 
be  their  president,  and  if  he  did  half  as  well  as  his  pre- 
decessor he  would  feel  that  he  had  done  nobly.  He 
would  not  take  time  to  make  an  address,  as  there  were 
good  speakers  coming,  and  he  thereupon  introduced 
Capt.  Edward  Whitwell,  of  the  Royal  Naval  Aviation 
Service,  who  told  of  how  the  war  was  regarded  on 
the  other  side  of  the  water.  He  was  glad  '.hat  the 
United  States  was  in  the  conflict  to-defend  the  great 
ideals  that  have  existed  from  time  immemorial. 

"In  the  b  ginning,"  he  went  on,  "yuu  thought 
your  boys  would  not  be  in  it.  You  thought  Germany 
tou'd  not  last  long.  Disillusion  yourselves  !  You  are 
ju^t  starting  in  now,  but  you  will  have  millions  of  men 
at  the  front  before  you  get  through." 

He  regarded  this  month  as  the  darkest  period. cf 
the  war,  and  referred  to  the  disaster  at  Halifax,  news  of 
which  had  just  arrived,  and  the  situation  in  Italy,  Russ:a 
and  Rumania  He  said  a  full  realization  of  conditions 
did  not  obtain  here,  but  when  they  were  understood  a 
great  impetus  would  be  given  this  nation.  "We  all 
come  from  the  sami  stock,"  he  said,  "and  now  we're 
fighting  a  common  enemy  as  brothers." 

He  gave  a  graph  c  illustration  of  trench  warfare: 
"You  see  our  men  advancing.  They  take  a  trench. 
The  Germans  come  back  at  them— drive  some  of  them 
out.  They  rally,  retake  the  trench,  and  find  their  com- 
rades who  remained  murdered  and  mutilated.  When 
the  news  comes  that  this  has.  happened  to  your  sons  you 
will  begin  to  realize  that  we  must  march  on  to  victory 
and  plant  our  flasks  side  by  side  in  Berlin.  We  are  in  it 
to  the  finish  as  one  family." 


Thos.  Fleming  Walsh,  attornev  for  the  National 
Association  ot  Jewelers,  mado  humorous  reference  to 
"non-essentials"  and  "non-producers,"  remarking- that 
if  all  the  lawyers,  who  were  in  the  latter  class,  were 
sent  to  the  front  they  would  in  themst-lves  furnish  a 
good-sized  army  to  keep  the  Germans  busy. 

At  this  point  a  professional  story-teller  entertained 
the  company  fur  fifteen  or  twenty  minutes. 

Dr.  Edward  Ewing  Pratt,  former  chief  of  the 
Bureau  of  Foreign  Commerce,  said  that  foreign  trade 
should  be  sought  and  encouraged  not  only  for  its  finan- 
cial returns  to  the  individual,  but  for  the  benefit  of  the 
country  at  large.  He  showed  that  unless  we  sold  to 
foreign  countries  they  would  not  sell  to  us.  An  inter- 
change of  commodities  was  necessary.  He  even  went 
so  far  as  to  advise  the  curtailing  of  home  trade  in  order 
that  goods  might  be  sent  abroad.  Otherwise  we  might 
not  be  able  to  get  raw  materials,  such  as  nitrate  from 
Chile  and  necessities  from  other  countries.  He  went  to 
considerable  length  in  showing  how  the  Germans  were 
even  now  working  to  get  back  the  world  trade  they  had 
lost,  and  wanted  this  country  to  cultivate  foreign  rela- 
tions so  that  th^  Germans  might  be  kept  shut  out. 

Major  Wm.  D.  Finke,  who  was  very  happily  intro- 
duced by  Mr.  Marsden,  caught  the  attention  of  his  au- 
dience at  the  beginning  by  calling  his  audience  com- 
rades. "I  am  still  one  of  you,"  he  said.  "I  have 
merely  separated  trnself  fur  a  while  for  military  ser- 
vice. I  have  been  asked  when  I  am  to  go  to  the  fron*-. 
I  do  not  know;  and  if  I  did  I  would  not  tell.  Ail  I 
know  is  that  I  can't  go  too  soon." 

"The  next  speaker,"  said  Mr.  Marsden,  will  be 
one  whom  I  do  not  know  whether  to  call  the  youngest 
old  man  or  the  oldest  young  man  in  the  trade.  In 
either  case  our  meeting  wou!d  not  be  complete  without 
him.  You  all  know  him;  consequently  an  introdtiLtH  n 
is  unnecessary,  and  I  simply  ask  Mr.  Jaques  to  speak  to 

ycu. 

Mr.  Taques  said:   "This  is  my  309th  banquet  since 

the  Crockery  and  Glass  Journal  was  established, 
and  I  have  spuken  at  277  (f  them.  How  you  have  all 
stood  it  I  don't  know.  But  to  night  I  have  a  word  of 
cheer  for  you.  You  have  been  hearirg  hard  luck  stor- 
ies al'  day;  so  it  may  help  you  to  know  that  a  telegram 
from  Washington  this  afternoon  assures  the  potters  that 
their  industry  will  not  be  among  those  classed  as  non- 
essential, and  stating  that  in  all  probability  the  glass 
manufacturers  will  also  escape  inclusion." 

Mr.  Marsden  spoke  of  two  or  three  who  had  sent 
sons  to  the  front,  and  was  gently  reminded  that  there 
were  more  than  that  number.  Somebody  suggested 
that  all  who  had  sons  or  near  relations  at  the  front 
stand  up.  The  result  was  a  revelation.  It  seemed  as 
if  half  the  diners  were  on  their  feet. 

Three  cheers  were  given  fur  the  "boys,"  and  "The 
Star  Spangled  Banner"  was  sung.  Not  satisfied  with 
that,  the  company  broke  put  with  "America"  before 
dispersing, 
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NOTES. 

The  dinner  committee,  of  which  C.  H.  Taylor  was 
the  head,  is  to  be  congratulated.  It  was  one  of  the 
best  dinners  that  have  ever  been  served  to  the  trade. 


H.  C.  Fry's  address  at  the  afternoon  session  was 
intensely  interesting  and  pleased  everybody.  It  showed 
thought  and  research,  and  should  be  carefully  read. 


Mr.  Carey  retires  from  the  presidency  with  the  re- 
gret of  every  member.  He  has  worked  hard  and  thor- 
oughly for  the  good  of  the  Association,  giving  valuable 
time  to  its  affairs,  often    to  the    neglect  of   his  private 

business.  

Captain  Whitwell  spoke  well,  and  when  he  left, 
which  was  befcre  the  dinner  was  over,  received  a  rous- 
ing round  of  applause. 

Major  Wm.  D.  Finke's  "Comrades!"  was  very 
clever.  He  is  a  royal  good  fellow,  and  every  inch  a 
soldier.  He  said  he  would  be  back  in  the  cut  glass 
business  when  the  war  was  over;  and  everybody  hopes 
he  will.  

J.  E.  Marsden,  the  new  president,  fitted  into  the 
position  like  a  veteran.  As  a  toastmaker  he  was  quite 
a  success.  Unlike  many  men  acting  in  that  capacity, 
he  was  brief  as  well  as  apt  in  his  introductions. 


Arthur  Blackmer  has  a  life  job  as  secretary  of  the 
Cut  Glass  Association,  and  has  only  himself  to  thank 
for  it.  He  has  proved  so  efficient  that  they  will  not  let 
him  go. 


AT     CHICAGO. 


BUSINESS  during  the  past  week  has  been  satisfac- 
tory. Not  only  has  retail  trade  been  good,  but 
visiting  buyers  have  arrived  in  force,  and  have  in  al- 
most every  instance  placed  good  orders  with  the  factory 
representatives.  Those  who  can  promise  deliveries  of 
dinnerware  are  doing  a  heavy  business. 

*  t 

The  sale  of  all  staple  merchandise  has  been  very 
strong  during  the  past  week,  and  there  are  indications 
that  the  buying  during  the  holidays  will  be  much  on  the 
order.  However,  there  is  a  good  market  for 
fancy  goods  also,  and  every  prospect  that  business  after 
the  fiist  of  the  year  will  continue  active.  The  most  ex- 
perienced retail  men  in  the  t  out  all  suggestions 
that  there  be  a  let  down  in  the  baying  demand. 

• 

•1    W.  Newton,   representative   of    the    imperial 
Co.,  will  make  ;i  trip  to  the  factory  this  week. 

•  • 

the   past 
year  has  been  the  excellent  '.aic  taken  of  buyers  by  the 


English  dinnerware  manufacturers,  and  some  of  them 
are  wondering  how  much  the  English  trade  is  going  to 
cut  in  at  the  expense  of  the  domestic  manufacturers. 

•  # 

Walter  G.  Minnemeyer  left  this  week  on  a  short 
trip  to  the  South. 

E.  A.  Hjnrichs,  representative  of  the  Onondaga 
Pottery  Co.,  has  returned  home  after  an  Eastern  trp 
during  which  he  visited  the  pottery  at  Syracuse,  N.  Y. 

The  executive  committee  of  the  Chicago  Jeweler;,' 
Association,  which  includes  many  cut  glass  firms  as 
members,  has  decided  not  to  bold  an  annual  banquet  in 
January,  as  has  been  the  usual  custom,  owing  to  war- 
time conditions. 

Frank  Gragg.  of  the  Gragg  Mielke  Co.,  was  walk- 
ing near  his  home  on  the  North  Side  last  week  when  a 
high-voltage  electric  wire  snapped  suddenly  and  nearly 
fell  on  him,  missing  only  by  inches.  A  single  instant 
of  contact  would  have  meant  his  death.  Mr.  Gragg  re- 
ceived many  congratulations  from  his  friends  at  his  for- 
tunate escape. 

•  * 

Walter  Redfield,  representative  of  A.  H.  Heisey  & 
Co.,  recently  paid  a  visit  to  the  faccory. 

•  * 

The  remodeling  of  the  display  room  of  the  Jefferson 
Glass  Co.,  30  N.  Michigan  avenue,  has  been  completed, 
and  the  place  now  presents  a  greatly-improved  appear- 
ance. 

»      » 

E.  K.  Harding,  buyer  of  glassware  and  housefur- 
nishings  from  Kansas  City,  Mo.,  was  one  of  the  visitors 
in  this  market  last  week. 

»      » 

Dan  Mielke,  of  the  Gragg-Mielke  Co.,  is  on  his  last 

road  trip  for  the  year. 

•  • 

Practically  all  of  the  department  store  buyers  here 
will  visit  the  Pittsburgh  Glass  Show  in  January. 

•  * 

•  G.  K.  Mahan,  formerly  connected  with  the  glass 
business  at  Indianapolis,  is  about  to  start  a  jewelry,  cut 
glass  and  hand-painted  china  store  on  the  Ncrth  Side. 


WAR     TOYS     IN     DEMAND. 


rPHERE  is  a  great  demanc 
year  from    others  in    tl 


id  for  "machine  guns"  this 
■  trom  otners  l  i  this  country  besides  Uncle 
Sam.  Children  the  country  over,  imbued  with  the  war 
spirit  which  obtains  throughout  the  world,  are  said  to 
manifest  unusual  interest  in  the  various  toy  machine 
guns,  which  have  been  ingeniously  constructed  to 
"shoot"  as  rapidly  as  the  crank  handle  is  turned. 
These  and  other  war  toys  occupy  the  most  prominent 
places  in  toyland  this  year, 
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Pittsburgh  and 
Vicinity 


All  freight  coming  in  or    going  out 
of  Pittsburgh  was  held   up  Decem- 
ber 7  by  the  Pennsylvania  Railroad, 
and  the  embargo  is  expected  to  con- 
tinue for   at   least   ten    days.     Glass    shipments    from 
Western    factories    consigned    to    Eastern   buyers    will 
have  to  be  re-routed  around  Pittsburgh. 


At  a  meeting  of  glass  manufacturers  here  last  week 
consideration  was  given  to  the  suggestion  that  a  uni- 
form cost  system  be  established  in  all  piants.  Blank 
forms  were  distributed,  and  are  now  being  carefully 
studied  by  factory  superintendents. 


A  new  etched  line  of  blown  and  stemware  will  be 
introduced  by  the  Corona  Cut  Glass  Co.,  whose  busi- 
ness was  recently  acquired  by  the  United  States  Glass 
Co.     The  individuality  of  the  company  will  be  retained. 


The  Pittsburgh  Lamp,  Brass  and  Glass  Co.  has 
succeeded  in  securing  a  large  supply  of  coal  for  its 
Swissvale  factory.  

Among  the  factories  that  have  anticipated  existing 
conditions  with  reference  to  the  gas  supply  and  are 
operating  successfully  with  producer  gas  are  the  Im- 
perial, Bellaire,  O.;  Fostoria,  Moundsville,  W.  Va.; 
Hocking,  Lancaster,  O.;  and  several  plants  of  the 
United  States  Glass  Co. 


Among  the  buyers  were  W.  J.  Casey,  for  McDonald 
Bros.,  Minneapolis,  accompanied  by  Mr.  Keefe. 


"Business  is  just  as  good  as  I  expected  it  would  be 
at  this  time  of  the  year,''  said  a  glass  manufacturer  last 
week.  The  bulk  of  stocks  wanted  for  holiday  trade  has 
been  shipped,  but  holiday  orders  still  in  the  factory 
have  little  chance  to  reach  buyers  on  account  of  the 
freight  congestion  and  embargoes. 


Holiday  buying  is  in  full  blast  at  all  large  depart- 
ment stores.  There  is  also  an  active  inquiry  for  the 
essential  in  glassware,  and  a  good  number  of  portables 


are  being  sold.  Heavy  cut  glass  is  not  moving  as  in 
former  years — the  light  cut,  etched,  and  plainer  effects 
being  in  the  heaviest  demand.  As  one  buyer  put  it, 
"Our  trade  appears  to  be  buying  substantials  in  prefer- 
ence to  luxuries  this  season." 


Indications  now  are  that  the  present  selling  lists  of 
general  glassware  lines  will  remain  undisturbed  and 
continue  in  effect  until  March  1  next. 


The  first  of  a  series  of  patriotic  meetings  for  em- 
ployees of  manufacturing  concerns  in  this  district  was 
held  last  Saturday  night  in  Odd  Fellows  Hall,  Souihside, 
by  the  United  States  Glass  Co.  A  special  train  was 
chartered  by  the  employees  of  the  Glassport  factory  of 
the  company.  The  features  of  the  meeting  were  ad- 
dresses by  William  P.  Clark,  of  Toledo,  O.,  president  of 
the  American  Flint  Glassworkers'  Union,  and  George 
R.  Wallace,  of  this  city.  Patriotic  and  popular  songs 
were  sung  by  the  gathering,  led  by  William  A.  Davis, 
well  known  to  many  buyers  as  a  soloist  at.  the  numerous 
banquets  of  the  Western  Glass  and  Pottery  Association. 
The  object  of  these  rallies  is  to  so  inform  each  in- 
dividual employee  of  actual  war  conditioms  that  he  may 
more  fully  realize  the  necessity  of  directing  his  efforts 
in  support  of  the  nation  first  and  his  own  interests 
afterwards.  Marion  G.  Bryce  was  chairman,  and  there 
were  addresses  by  Edward  C.  Morey,  of  the  Four- 
Minute  Men,  and  Reuben  Haley,  of  the  U.  S.  Glass  Co. 


The  John  B.  Higbee  Glass  Co.,  Bridgeville,  Pa., 
will  show  many  new  things  at  the  Fort  Pitt  in  January, 
under  the  directions  of  Ira  M.  Clarke.  The  slogan 
which  he  made  use  of  last  year,  "Pot  Glass  Only,"  will 
have  a  drawing  tendency  towards  his  exhibit.  The 
plant  is  turning  out  good  glass  in  attractive  shapes  and 
large  quantities.  

The  Diam.nd  Glassware  Co.,  Indiana,  Pa.,  has 
issued  a  very  artistic  calendar  entitled  "Love's  Token." 
A  very  handsome  woman  is  posed  with  a  spray  of  lilies 
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of  the  valley  in  her  hand.  The  coloring  is  very  pretty, 
and  recipients  will  undoubtedly  keep  the  calendar  dur- 
ing the  whole  year. 


ADD     ANOTHER     FACTORY. 


THE  McKenna  Bros.  Sales  Corporation,  representa- 
tives for  the  Libbey  Glass  Co.  and  other  concerns, 
have  added  to  their  list  for  the  coming  year  the  Camden 
City  (N.  J.)  Cut  Glass  Co.,  manufacturers  of  light  cut- 
tings. The  complete  line  will  be  ready  for  inspection 
January  1. 


EARLY  SHOPPING  NEED  OF  STORES. 


A  WOMAN  and  a  little  boy  went  into  the  toy  de- 
partment of  a  certain  dry  goods  store  about  9 :30 
a.  m.  recently  and  found  it  practically  deserted,  so  far 
as  other  shoppers  were  concerned.  At  the  end  of  one 
of  the  counters  stood  two  girls,  both  of  whom  re- 
garded the  little  boy  smilingly. 

"There's  a  cute  youngster,  Nell,"  said  one  of  them, 
"and  I'm  going  to  wait  on  him." 

"You  are  not,"  replied  the  other  girl;  "I'm  going  to 
take  him." 

Both  of  them  waited,  of  course,  until  the  mother 
approached  the  counter  and  made  her  needs  known  to 
the  girl  called  Nell. 

For  more  than  an  hour  the  girl  went  over  the  stock 
with  the  mother  and  boy.  When  the  final  selections 
were  made  both  the  mother  and  the  clerk  were  satis- 
fied, and  the  former  thanked  the  girl  for  the  good 
service  she  had  given. 

About  3:30  that  afternoon  another  mother  and  little 
boy  entered  the  same  department  in  the  same  store. 
This  time,  however,  the  aspect  of  the  department  had 
changed.  Where  in  the  morning  everything,  including 
the  clerks,  had  looked  bright,  the  merchandise  was 
spread  helter  skelter  along  the  counter,  and  the  clerks 
were  working  like  mad  in  order  to  meet  the  demands 
made  on  them  by  the  holiday  shopping  crowd.  The 
trim-looking  girl,  Nell,  was  now  difficult  to  recognize. 
pendicular  lines  between  her  eyes  showed  that 
she  was  very  tired.  Little  wisps  of  hair  were  con- 
tly  falling  about  her  face,  and  one  of  the  buttons 
on  her  wait  had  become  unfastened. 

ond   mother  and   hoy  came  to  the  counter 

l  1!    was  trying  to  convince  a   fussy  old   lad}-, 

with  the  army,   that    the  dolls  sold   there 

made  in  Germany. 

Old    lady    aide    with    scant    ceremony, 

:     '■  er,  her  own  face  bearing  visible  signs 
d< 

i    I  got  to  stand  here  before 
aited  on?" 


"Just  a  moment,  madam,"  replied  Nell,  trying  not 
to  let  her  aching  feet  make  her  forget  her  duty  to  the 
store. 

"Just  a  moment  nothing,"  snapped  the  woman.  "If 
you  don't  wait  on  me  at  once  I'll  call  the  floorwalker." 

The  fussy  old  lady  having  decided  that  it  was  safer 
to  evacuate  the  trenches  than  come  under  the  wordy 
fire  of  the  irritable  mother,  moved  on  and  left  the  lat- 
ter standing  triumphant. 

"Now  hurry  up !"  crankily  urged  the  mother.  "I've 
lost  twice  as  much  time  here  now  as  I  should." 

So  Nell  hurried  up,  being  only  too  willing  to  do  so. 

Soon  afterward  the  mother  and  the  child,  the  latter 
crying  because  some  woman  in  the  crowd  had  stepped 
on  his  foot,  left  the  department.  Because  it  was  im- 
possible to  see  anything  like  the  full  stock  of  things 
the  mother  wanted,  she  left  the  store  with  a  very  large 
doubt  in  her  mind  as  to  whether  the  things  she  bought 
would  prove  satisfactory.  And  she  vowed  that  she 
would  report  the  clerk  as  incapable  and  shrewish. 
Whether  she  ever  did  or  not  is  not  pertinent  to  this 
story. 

The  incidents  related  above  are  happening  every 
day,  and  store  executives  hear  of  many,  especially  of 
the  latter  kind,  at  this  time  of  the  year.  How  to 
change  the  situation  is  perfectly  clear,  but  as  the  mak- 
ing of  the  change  depends  entirely  on  the  cooperation 
of  the  customer,  the  problem  is  a  lot  harder  than  it 
sounds. 

"The  remedy  for  the  condition  in  question,"  said  a 
store  executive  to  a  Times  reporter,  "lies  in  persuad- 
ing more  women  to  shop  in  the  morning.  At  the  out- 
set I  am  going  to  say  that  I  know  there  are  thousands 
of  women  in  this  city  who  cannot  possibly  do  their 
shopping  before  noon.  I  have  found  also  that  there 
are  many  thousands  who  could  do  this  just  as  well  as 
not,  but  who  refuse  to  do  so  for  no  more  adequate 
reason  than  that  they  do  not  like  getting  out  early. 
The  result  is  that  in  most  stores  the  bulk  of  the  buy- 
ing is  done  between  11  or  12  o'clock  and  closing  time. 

"Few  women  probably  realize  what  this  means  to  a 
store  or  to  themselves.  In  the  first  place,  the  morn- 
ing shopper  finds  the  merchandise  fresh  and  the  assort- 
ments complete.  She  finds  the  clerks  considerably 
less  rushed  than  they  are  in  the  afternoon.  She  finds 
them  more  willing  and  able  to  give  the  best  service, 
because  she  reaches  them  before  they  have  had  a 
chance  to  get  tired.  She  finds  the  counters  less 
crowded,  which  means  that  she  can  shop  more  com- 
fortably than  later  in  the  day.  She  finds  fewer  people 
in  the  elevators.  Because  she  has  more  time  to  study 
the  stock  and  make  her  selections  she  is  not  apt  to  be 
dissatisfied  later  and  send  the  goods  back  through  no 
fault  of  the  store.  And,  possibly  even  of  more  im- 
portance al  the  present  time  than  any  of  the  foregoing 
things,  the  morning  shopper  can  feel  assured  that  she 
is  'doing  her  hit'  in  helping  the  merchants  keep  prices 
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from  advancing  with  anything-  like  the  rapidity  that 
they  are  being  advanced  to  the  stores  by  the  whole- 
salers and  manufacturers. 

"On  the  other  hand,  women  who  can  shop  in  the 
morning-,  but  will  not,  are  working  against  their  own 
best  interests.  They  are,  whether  unconsciously  or 
not,  enlisted  on  the  side  of  those  who  are  frankly  try- 
ing to  increase  the  cost  of  living  and  at  the  same  time 
enrich  themselves.  This,  at  a  time  when  the  authori- 
ties are  asking  for  the  conservation  of  the  resources 
of  the  nation,  is  at  least  lacking  in  patriotism. 

"How  can  the  deliberate  afternoon  shopper  increase 
the  cost  of  living?  By  forcing  on  the  stores  an  in- 
creased cost  of  doing  business  that  has  to  be  offset 
by  higher  prices  when  the  goods  are  sold  over  the 
counter.    This  is  the  way  it  works  out: 

"The  woman  who  shops  in  the  afternoon  and  re- 
turns goods  because  she  bought  them  too  hurriedly — 
due  to  the  crowd — or  who,  for  the  same  reason,  did 
not  get  a  chance  of  seeing  the  full  assortment,  causes 
the  store  unnecessary  expense.  The  woman  who  de- 
liberately shops  in  the  afternoon,  when  she  has  her 
mornings  free,  increases  the  afternoon  crowd  and 
forces  the  stores  to  employ  extra  help  for  half  a  day 
or  more.  In  this  store  alone  we  have  to  hire  nearly 
300  extra  selling  employees  to  meet  the  afternoon 
rush.  In  addition  it  is  necessary  to  increase  the  num- 
ber of  packers,  wrappers  and  other  employees,  running 
all  the  way  to  the  delivery  department.  Suppose  there 
are  400  of  these  extra  employees,  and  that  they  aver- 
age $8  a  week.  This  means  that  more  than  $150,000 
has  to  be  paid  annually  in  excess  salaries  just  in  this 
store.  In  other  stores  it  may  be  an  even  larger  sum. 
It  hardly  can  be  smaller,  and  the  public  has  to  pay  it 
in  the  cost  of  the  goods. 

"Another  thing :  Because  of  the  present  way  of 
shopping  it  often  requires  twelve  clerks  in  a  depart- 
ment to  sell  a  given  daily  quantity  of  merchandise, 
where,  if  the  buying  were  more  evenly  balanced,  eight 
clerks  would  be  able  to  do  it  just  as  easily.  This 
would  lessen  the  selling  cost  of  the  department,  and 
would  make  it  possible  to  pay  each  of  these  clerks 
more  money.  The  other  four  clerks  could  be  easily 
used  in  another  department. 

"The  money  a  store  spends  to  sell  goods  is  every  bit 
as  big  a  factor  in  determining  retail  prices  as  the 
money  it  spends  to  buy  them.  It  is  obvious  that  the 
customer  cannot  lessen  the  buying  cost,  but  it  is  just 
as  true  that  she  can  lessen  the  selling  expense.  This 
can  be  done  to  no  small  extent  by  doing  more  shop- 
ping in  the  morning. 

"This  being  so,  it  would  seem  to  be  the  right  thing 
for  women  to  cooperate  with  the  stores.  More  than 
ever  is  it  desirable  at  this  time,  when  the  holiday  rush 
is  rapidly  increasing,  when  there  is  a  war-time  short- 
age of  workers,  when  wholesale  prces  are  going  up  by 


leaps  and  bounds,  and  when  every  dollar  saved  now 
will  play  a  part  later  in  winning  the  war." 


OFFICERS     NOMINATED. 


AT  a  meeting  of  the  Crockery  Board  of  Trade  of  New 
York  on  Wednesday  the  nominating-  committee, 
consisting  of  G.  M.  Smith,  E  F.  Anderson  and  W.  S. 
Pitcairn,  reported  as  candidates  for  the  ensuing  year 
the  following  : 

President,  W.  F.  Dorflinger. 

First  vice-president,  Kennard  L.  Wedgwood. 

Second  vice-president,  Herman  C.  Kupper. 

Secretary,  L.  S.  Owen. 

Treasurer,  C.  A.  Holbrook. 

Executive  Committee — LeeKohns,  James  Davison, 
L.  S.  Hinman,  Julius  Rosenfeld,  Henry  Witte,  H.  K. 
Tetsuka,  George  B.  Jones. 

Directors — to  replace  th^se  whose  terms  of  office 
expire  in  January— James  J.  Temple,  Hugh  C.  Edmis- 
ton,  E.  I.  Horsmann,  H.  B.  McFadden. 

Arbitration  Committee — Robert  Slimmon,  L.  D. 
Bloch,  John  J.  Miller. 

Membership  Committee — W.  R.  Noe,  A.  Gredelue, 
E.  F.  Anderson,  Frank  W.  Stone. 


OBITUARY, 


ARTHUR  MOUNTFORD  died  at  his  home  at  East 
Liverpool,  O.,  last  week,  after  a  lingering  illness, 
aged  sixty-seven.  When  about  thirty  Mr.  Mountford 
came  to  the  United  States  from  Hanley,  England,  and 
located  in  Trenton,  N.  J.,  where  he  was  associated 
with  different  ceramic  concerns.  Seventeen  years  ago 
he  went  to  East  Liverpool  and  became  art  decorator  for 
the  Homer  Laughlin  China  Co.  fie  remained  there 
over  a  decade,  and  then  devoted  his  time  to  the  creation 
of  designs  for  decal  manufacturers  and  painting  in  oils. 
The  latter  work,  which  largely  depicted  Ohio  Valley 
scenery,  was  greatly  admired. 


William  McChren,  manager  of  the  Gimbel  Bros.' 
Milwaukee  store  for  many  years,  died  at  his  home  in 
that  city  last  Thursday.  Mr.  McClaren  had  been  asso- 
ciated with  Gimbel  Bros,  for  more  than  thirty  years. 


DISASTROUS     FIRE     AT     WHEELING. 


THE  explosion  of  a  gas  stove  in  the  House  &  Herr- 
mann department  store,  Wheeling,  W.  Va.,  on 
Sunday  night  caused  a  fire  which  completely  destroyed 
the  store,  with  an  estimated  loss  of  $350,000.  The  fire 
was  the  most  disastrous  in  the  history  of  Wheeling. 
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NEW    YORK,  DEC.  13,  1917 

COMPLAINTS  continue  to  reach  us  that  our  sub- 
scribers are  not  receiving-  their  papers  promptly. 
As  before  stated,  the  trouble  arises  from  the  railroad 
embargoes.  The  entire  postal  system  is  upset.  So  bad 
are  conditions  that  the  Merchants'  Association  of  this 
city  has  taken  the  matter  up  in  an  effort  to  find  a  remeds ; 
but  it  is  doubtful  if  anything  can  be  done  until  the  rail- 
road si; nation  clears.  The  post  office  officials  cannot 
justly  be  blamed. 


THOSE     "NON-ESSENTIALS." 

AA'HOEYER    put  crockery  on    the    "nonessential" 
*  ■       list  succeeded  in  causing  a  lot  of  trouble  and  ex- 
pense to  the  potters.     As  soon  as  the  committee  could 
get  a  hearing  it  was  of  course  taken  off. 

While  the  making  of  pottery  does  not  rank  with 
many  cf  the  big  industries,  such  as  steel,  few  people 
have  an  idea  of  how  many  people  are  engaged  in  it  and 
its  ramifications.  We  have  a  mail  list  of  44,00  )  firms 
who  deal  in  crockery   an  ware,  without    counting 

the  manufacturers.  These  give  employment  to  hun- 
dreds of  thousands  of  people,  with  wages  running  into 
the  millions.  To  prevent  these  houses  from  getting 
su;  ''lid  mean  disaster. 

'I  .  :.  h  Government  it  elf  buys  immense  quanti- 
ties of  both  thesi  [tl  been  in  the  mar- 
ket ever  since  the  war  began,  and  within  the  pist  two 
weeks  has  bought  mo  00  worth  of  ctockery 
alone,  to                         glai  ware. 


There'are  more  than  600  hotels  in  New  York  City 
and  some  of  the  leading  :nts  require  as  much  as  $50.- 
000  worth  cf  crockery  and  glass  yearly  to  replace  break- 
age.    Multiply  this   by  the  demand  from  other  cities, 
and  then  ask  yourself  if  the  wares  are  "non-essential.* ' 

We  lave  some  wife  men  in  Washington — and  some 
otherwise. 

Everything  that  can  be  done  to  hasten  the  end  of 
the  war  must  and  of  course  will  be  done;  but  stop- 
ping the  manufacture  of  crockery  and  glassware  would 
not  only  be  of  no  help  to  this  end,  but  would  curtail  a 
supply  of  money  which  the  country  needs. 


PERSONAL. 


^OT  being    quite    satisfied    that   he    had   all   the 
trouble  that  was  coming  to  him  by  the  loss  of  a 
salesman  as  well  as  an  office  manager  who  left 
.  i     to  join  the  colors,   Frederick  Skelton   d-.  cided 
*  this  week  that  he  would  undergo  an  operation 

he  had  been  postpening  until  the  time  was  opportune. 
"Now  that  things  are  in  the  proper  chaotic  state,"  he 
said,  "I  think  I'll  tip  the  boat  just  a  little  further." 

H.  F  MacKenzie,  road  man  for  the  Hunt  Glass 
Co.,  will  leave  for  the  factory  at  Corning  directly  after 
Christmas  to  get  his  new  sampie  line  ready  for  the  Pitts- 
burgh show  in  January. 

J.  N.  Collins,  president  of  the  J.  N.  Collins  Co., 
candy  manufacturers,  Minneapolis,  who  are  big  buyers 
of  glassware  specialties  for  use  in  conjunction  with  their 
business,  is  in  town  this  week  to  get  a  line  on  new 
merchandise,  prospecis  of  deliveries,  etc. 

H.  Wallace  Thomas,  secretary  of  the  Diamond 
Glassware  Co.,  Indiana,  Pa.,  arrived  the  early  part  of 
the  week  to  consult  with  the  factory's  representatives, 
the  Horace  C.  Gray  Co.,  and  to  call  on  some  cf  the  con- 
cern's customers. 

<*  . 

Through  an  error  in  the  list  of  firms  booked  to  ex- 
hibit at  the  Pittsburgh  show  in  January,  Max  Strensch 
was  set  down  for  McKenna  Bros.'  line,  instead  of  Kosch- 
erak  Bros.,  which  it  shou'd  have  been.  The  display  to 
be  made  by  the  McKtnna  Bros.  Sales  Corporation  will 
be  in  charge  of  C.  P.  McKenna. 

Ulysses  Skelton,  better  known  to  the  trade  as 
"John,"  and  who  was  associated  with  his  brother  Fred- 
crick  as  salesman,  received  a  long-looked-for  notice  to 
report  for  duty  at  Camp  Upton  the  early  part  of  last 
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week  and  left  for  Yaphank,  L.  I.,  last  Saturday,  where 
he  was  assigned  to  the  Sixteenth  Company  152  D.  B. 

William  R.  Claflin,  manufacturers'  agent  of  Bos- 
ton, was  at  the  banquet  of  the  cut  glass  manufacturers 
last  week.  It  is  not  often  that  he  graces  New  York 
with  his  presence;  so  he  was  all  the  more  welcome. 

V 
E.  W.  Hammond    returned   on    Thursday  from  a 
visit  to  the  Knowles,  Taylor  &  Knowles  plant  at  East 
Liverpool. 

* 

W.  F.  Ellison,  representative  for  Geo.  F.  Bassett 
&  Co. ,  who  can  always  be  depended  upon  to  bring  home 
a  fine  bunch  of  orders,  arrived  at  headquarters  last  Fri- 
day from  a  long  Western ^tour, 

George  R.  West,  head  of  the  Westmoreland  Spe- 
cialty Co.,  Grapeville,  Pa.,  spent  the  first  half  of  the 
week  in  town  going  over  matters  pertaining  to  next 
year's  business  with  his  local  representatives,  the  Hor- 
ace C.  Gray  Co. 

Morris  Van  Nostrand,  who  has  bean  in  Japan  for 
Rowland  &  Marsellus  cince  the  early  part  of  the  year, 
landed  at  Victoria,  B.  C,  on  Monday  and  is  now  speed- 
ing homeward.  He  is  expected  to  arrive  in  New  York 
the  latter  part  of  this  week. 

Clarence  Levy,  associated  with  the  Levy  Bros. 
China  Co.,  Brooklyn,  is  another  member  of  the  trade  to 
enter  the  service  at  Camp  Upton.  He  received  notice 
to  report  for  duty  last  Saturday. 

Edward  Terpening,  Frederick  Skel ton's  office  man- 
ager, enlisted  in  the  Aviation  Corps  last  week. 

Wm.  O.  Coleman,  of  Burley  &  Tyrrell,  Chicago, 
was  visiting  in  town  from  Monday  until  Wednesday  of 
this  week.  He  reported  that  Dana  F.  Richardson, 
who  has  been  buying  for  the  retail  department,  was  no 
longer  with  them,  and  for  the  time  being,  at  least,  he 
will  look  after  the  retail  purchases  himself. 

Edward  Boote  returned  on  Sunday  from  one  of  the 
most  enjoyable  hunting  trips  he  ever  had.  He  first 
went  to  North  Carolina  for  quaii,  and  finished  up  in 
Virginia  shooting  ducks. 

Coming  from  Chicago,  where  he  had  been  on  a 
visit  to  the  concern's  branch  in  that  city,  J.  M.  Tak-'to, 
of  Takito,  Ovawa  &  Co.,  was  stalled  for  twelve  hours 
a  few  miles  the   other  side  of  Buffalo  by   a  snowstorm. 


He  said  the  train  was  comfortably  heated,  but  there 
was  no  dining  car,  and  the  passengers  were  a  pretty 
hungry  lot  when  they  reached  this  city. 

Other  buyers  in  town  were  A.  A.  Breton,  for 
Shartenberg  &  Robinson,  New  Haven,  Conn  ;  L.  A. 
Gregg,  for  C  Hall,  Springfield,  Mass.;  J.  Donovan,  for 
Robertson-Sutherland  Co.,  Lawrence,  Mass.;  L.  F. 
Rosenberg,  for  Metal  Products  Corporation,  Providence, 
R.  I.;  Richard  Briggs,  Boston. 

Lieut.  Lambert  Dc-flinger  leaves  for  Camp  Dix, 
Wrightstown,  N.  J.,  on  Monday. 

E.  C.  Ledger,  of  the  William  S.  Pitcairn  Corpora- 
tion sales  staff,  was  glad  to  get  home  last  Thursday 
after  being  on  the  road  since  September  1,  on  a  trip 
that  took  him  from  Portland,  Me.,  to  Portland,  Oregon. 
Judging  from  his  happy  frame  of  mind,  the  buyers 
must  have  treated  him  exceedingly  well.  He  says  all 
he  wants  now  is  shipments. 

A.  Abrams  departs  Sunday  for  Chicago  on  his 
initial  trip  for  the  Robichek  Co.,  whose  line  of  lamps 
and  novelties  he  will  display  at  the  Palmer  House  un- 
til January  10,  when  he  will  begin  a  tour  to  the  Pacific 
Coast. 


THE     IDEA! 


SANTA  CLAUS  could  not  have  been  looking  over 
Commissioner  Woods'  shoulder  when  he  wrote  that 
verv  practical  letter  on  the  subject  of  the  presents  to 
make  glad  the  hearts  of  children,  waifs,  strays,  and  the 
neglected  ones,  in  the  police  stations  at  Christmas  this 
year,  says  the  Times  editorially.  War  is  war,  and  this 
is  the  worst  of  all  wars;  but  Santa  Claus  must  not  be 
numbered  among  the  casualties.  Certainly  he  will  not 
come  around  if  he  is  to  unload  at  police-station  Christ- 
mas trees  nothing  but  clothes  and  food  and  other  such 
uninteresting  things. 

Necessaries  are  all  very  well  in  their  way  (let  them 
be  included);  but  the  child's  mind  can't  conceive  of  a 
Christmas  withou'.  toys,  candies,  and  other  accustomed 
indulgences.  Commissioner  Woods,  ethically  far  out 
in  his  reckoning,  however  patriotic  his  indentions,  inti- 
mates that  candy  will  not  be  welcome,  because  the 
nation  is  skimping  in  sugar;  and  that  toys  had  better  be 
withheld,  because  the  measure  of  value  should  be  ad- 
justed to  something  more  practical;  for  instance,  to 
"clothes  and  food."  Yet  he  plans  "to  make  the  occa- 
sion as  festive  in  spirit  as  before." 

It  can't  be  done  with  such  unseasonable  limitations. 
The  children  will  rebel.     Santa  Claus  will  strike.     And 
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those  who  want  to  make  the  children  happy  as  usual 
will  reoel  and  strike,  too. 

Shall  the  small  bo\  and  girl  who  press  their  ccld 
noses  to  the  shop  windows  be  denied  the  joys  that  they 
are  even  now  dreaming  about,  with  Christmas  only  a 
month  off  ?  The  toys  of  yesterday,  to-day,  and  forever: 
immortal  Little  Boy  Blue,  the  flaxen-haired  doll  with 
heavenly  1  lue  eyes,  the  painted  top  that  makes  music 
as  it  spins,  the  harlequin  ball,  the  Noah's  Ark  and  its 
animals  issuing  two  by  two,  the  red  express  wagon,  and 
the  many  endearing  beasts  to  be  drawn  around  with 
heads  a-sway  ?  And  all  those  toothsome  and  tinseled 
things  without  which  there  would  be  no  Christmas? 

Really,  Commissioner  Woods  cannot  expect  to  be 
heeded.  What  possessed  him  to  utter  his  ukase?  A 
festive  occasion,  indeed,  with  all  the  rapture  left  out  ! 
People  can  do  as  they  like;  but  we  know  what  they  will 
do.  So  far  as  the  children  are  concerned,  it  is  Santa 
C'.aus's  aunual  proclamation  to  which  they  will  give 
heed. 


THE    CONDITION     OF     BUSINESS. 


The  importsrs  are  not  expecting  any  new 

New  York     business  for  the  balance  of  the  year,  and 

consequently  are  not  disappointed  when 

they  fail  to  receive  orders.     If  they  had  stock  on  hand 

they  would  do  a  fine    business,  for  their   customers  are 

begging  for  goods. 

The  jobbers  are    doing  well,     Most  of  them  have 
good  stocks,  and  can  care  for  orders  promptly. 


The  American  potters  are  getting  all  the  business 
they  can  handle.  The  demand  fur  hotel  goods  is  very 
large.  On  top  of  that  the  Government  is  in  the  market 
for  large  quantities  of  ware,  over  $100,000  worth  of  or- 
ders having  been  placed  within  the  past  two  weeks 
(how  did  the  idea  that  pottery  was  nonessential  ever 
get  abroad?).  The  old  troubles — labor,  materials  and 
transpoitation — still  confront  them,  although  conditions 
are  a  little  better  than  they  were  two  weeks  ago.  The 
fuel  question  is  still  a  very  great  problem;  but  some- 
how  or  other  the  potters    manage  to  get  along. 


Manufai  turers  of  glass  are  all  very  busy,  and  can 

see  plenty  of    orders    ahead.     The  numerous    inquiries 

-18  prices  show  that    the  trade   is  ready  to   buy  as 

soon  ;  -ions  can   be  ;Mven.     As  with  the  potters, 

rnment  i  ...  iss,  and  they,  too, 

can  safely  dismiss  the  "n  >n  essential''  bugbear. 


L'/  ■'.  .  ir  both  crockery  and  \  e  having 

a  rather  quiet  tm,  Theii  principal  work  lies 

trough,      They    write    letters, 
send  telegrams,  and  worry  themselves  almost  to  death 


to  help  their  customers,  but  do  not  succeed  in  achieving 
much. 

Manufacturers  of  toys  are  rushed  to  get  the  last  of 
their  orders  delivered  before  Christmas. 


Some  grades  of  enameled  ware  have  been  slightly 
reduced  in  price.  Why,  is  not  stated;  but  it  looks  as  if 
figures  had  reached  the  top  and  buyers  would  not  pay 
the  last  raise.     It  may  be  a  sign  of  the  times. 


Retail  trade  has  improved  a  whole  lot  since  our  last 
report.  For  a  while  our  department  stores  were  feelirg 
a  liitle  despondent;  but  a  turn  for  the  better  has  come, 
and  the  chances  are  that  in  a  little  while  all  will  be 
well.  Some  of  the  buyers  who  are  well  stocked  and 
who  were  not  at  all  anxious  to  buy  last  week  may  feel 
differently  a  little  later  and  begin  to  worry  about  get- 
ting wares  for  the  early  special  sales  next  year — for  we 
still  think  trade  will  be  good  during  the  next  two  weeks. 

There  is  no  lack  of  business  with  the 

East  Liverpool     manufacturtrs  of  general  lines — in 

and  Vicinity       fact,  order  files    are  crowded.     All 

indications  point  to  the  continued 
steady  operation  of  every  pottery.  Federal  officials  are 
now  making  inquiry  as  to  how  much  coal  is  required 
for  the  different  plants.  The  most  serious  problem  con- 
fronting pottery  manufacturers  just  now  is  the  inability 
to  make  shipments,  on  account  of  the  railroad  embar- 
goes. 

Glass    manufacturers    have    felt    a 

Pittsburgh  and     slight  lull  in  new  business  of  late. 

Vicinity  There  is   some  inquiry    concerning 

lines  for  next-year  delivery.     Retail 

buying  is  running  more  to  essentials  than  to  luxuries, 

While  some  new  designs  will  be  shown  here  in  January 

in  blown  and  stem  iines,  the  variety  will  not  be  as  great 

as  formeily. 


BUSINESS    BRIEFS. 


Fowler,  Dick  &  Walker,  Binghamton,  N.  Y.,  have 
increased  their  capitalization  from  $150,000  to  $500,000. 

»      • 

W.  A.  Maurer  has  bought  for  the  Omaha  (Neb  ) 
Crockery  Co.  the  lot  adjoining  and  will  expand  its 
building  to  66  by  132  feet. 

The  Universal  Glass  Co.,  New  Kensington,  Pa  , 
has  been  incoroorated  with  capital  $100,000  by  Clarence 
A.  Bloser,  Frank  Bloser  and  II.  W.  Killian. 

The  Northwestern  Glass  Co.,  Saginaw,  Mich.,  has 
been  incorporated  with  $100  000  capital  by  Frank  J.  and 
Otto  L.  Miller  and  Walter  G.  Edmonds. 
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Officials  of  the  Federal  Fuel  Admin- 
East   Liverpool     istration  bureau  of  this  district  have 
and   Vicinity       made  inquiry  among-  pottery  manu- 
facturers as  to  how  much  coal  is  re- 
quired   weekly    to    insure  steady  operation    of   plants. 
This  is  taken  as  an  indication  that  the  potteries  here- 
abouts   are  to  be  furnished   a   steady   supply   of  fuel. 
With  this  and  the  surplus  gas  of   the    Manufacturers' 
Light  and  Heat  Co.,  as  announced  in  our  last  issue,  the 
manufacturers  now  have    high  hopes  of  steady  opera- 
tion. 

*  * 

Employees  of  the  D.  E.  McNicol  Pottery  Co.  have 
collected  a  fund  and  purchased  regulation  sweaters  for 
each  employee  of  the  concern  who  is  now  serving  the 

flag. 

*  * 

A  few  days  ago  a  manufacturer  here  received  a 
Government  order  for  ware  to  be  shipped  to  a  certain 
base  which  read:  "Ship  regardless  of  embargo." 

*  * 

Owing  to  lack  of  prompt  service  by  the  Adams  Ex- 
press Co.  here,  manufacturers  now  take  their  express 
freight  to  Wellsville,  and  ship  from  there.  There  is 
practically  no  congestion  there.  It  is  a  division  point, 
and  little  delay  is  met  with. 

*  * 

Among  the  visiting  buyers  were  Harry  Hollander, 
for  J.  Samuels  &  Bro.,  Providence,  R.  I.;  Mr.  Reese, 
for  Erie  (Pa.)  Dry  Goods  Co.;  Harry  Coll,  for  A.  Ham- 
burger &  Sons,  Los  Angeles. 

*  * 

Jos.  Davis,  Pacific  Coast  salesman  for  the  Knowles, 
Taylor  &  Knowles  Co.,  has  returned  from  a  late  fall 
trip  over  his  territory.  John  B.  Macdonald  has  also  re- 
turned to  the  office  from  a  short  Western  journey. 

*  * 

After  six  months'  delay,  decals  have  just  been  re- 
ceived by  the  T.  A.  McNicol  Pottery  Co.  for  their  fish, 
game,  berry  and  cake  sets. 

*  # 

Although  the  embargo  on  freight  out  of  this  dis- 
trict [is   a   most  perplexing   problem,  and   one   that  is 


causing  considerable  annoyance  both  to  buyers  and 
manufacturers,  the  latter  have  shown  no  tendency  to 
hold  up  packing.  Hundreds  upon  hundreds  of  casks, 
ban  els  and  crates  are  all  ready  to  be  hauled  to  freight 
stations  the  moment  an  embargo  is  lifted. 

•  • 

The  obtaining  of  sufficient  blank  decal  printing 
paper  from  abroad  is  still  difficult.  As  soon  as  a  ship- 
ment arrives  it  is  at  once  absorbed  by  the  different  de- 
cal manutacturers. 

On  account  of  freight  embargoes  it  will  be  a  difficult 
matter  to  ship  any  more  holiday  orders  out  of  this  dis- 
trict to  distant  points  early  enough  for  the  goods  to 
arrive  in  time  for  retail  sale. 

•  » 

The  tendency  to  speed  up  production  in  the  clay 
shops  and  other  departments  cf  local  potteries  is  veiy 
noticeable.  The  employees  are  workirgfor  "fat"  holi- 
day pays.  "If  we  could  have  had  our  piesent  produc- 
tion throughout  the  entire  year  we  would  be  in  a  position 
to  make  immediate  shipment  of  almost  any  order,"  was 
comment  of  one  manufacturer. 

•*      # 

The  service  flag  hung  in  the  main  office  cf  the 
Knowles,  Taylor  &  Knowles  Co.  contains  twenty  stars. 
This  firm  is  keeping  in  close  touch  with  these  boys,  let- 
ters to  and  from  them  being  frequent. 

»     » 

Because  of  the  death  of  Mrs.  Elizabeth  A.  Thomp- 
son, mother  of  George  C.  and  Dale  D.,  of  the  Thomp- 
son Pottery  Co.,  the  plant  was  idle  last  Thursday,  the 
date  of  the  funeral.     Operations  were  resumed  Friday. 

•  * 

Petitions  are  being  numerously  signed  here,  to  be 
later  forwarded  to  Washington,  suggesting  that  the  rail- 
roads be  allowed  to  increase  their  freight  rates. 

»      * 

Of  the  $500,000  capital  stock  to  be  issued  by  the 
new  Liberty  Transit  Co  ,now  being  foi  med  at  Wheeling, 
W.  Va.,  the  local  pottery  district  is  expected  to  sub- 
$25,000.     A  line  of  freight  boats  is   to  be  operated  be- 


tween  Pittsburgh  and  Cincinnati.  On  the  finance  com- 
mittee of  this  new  company  is  the  name  of  W.  Edward 
Wells,  of  the  Homer  Laughlin  China  Co.,  whose  efforts 
toward  the  success  of   the  movement  have    been  highly 

commended. 

*     * 

The  Trenle  China  Co.  has  practically  eliminated 
the  manufacturing- of  dinnerwareand  is  devoting  its  at- 
tention to  electric  porcelain  lines. 


Massie,  $2;  C.  F.  Hovey  Co.,  $1,000;  Jones,  McDuffee 
&  Stratton  Co.,  $250;  J.  Frank  Hinckley,  $5;  Otis  Nor- 
cross,  $100;  R.  H.  White  Co.,  $50.0;  S.  P.  Mandell, 
$500;  A.  J.  Wilkinson  &  Co.,  $100;  Jordan-Marsh  Co., 
$2,500;  William  Jardine,  $50;  Timothy  Smith  Co.,  $300; 
C.  E.  Osgood  Co.,  $100    

The  Shepard,  Norwell  Co.'s  sale  for  closing  out  its 
crockery  and  honsefurnishings    department  has    drawn 

Continued  on  page  22. 


BOSTON     BUSINESS     NOTES, 


SPECIAL     NOTICES 


''PRADE  is  quiet,  except  on  the  "cheap  stuff."  The 
*-  tendency  towards  practical  gifts  this  season  is 
having  a  direct  effect  upon  the  sales  of  china  and  glass- 
ware. One  of  the  buyers  for  a  large  department  store 
said  that  he  had  been  surprised  to  find  how  much  china 
he  had  disposed  of  within  the  past  five  days,  largely  for 
these  purposes.  

The  Herron  Cut  Gkss  Works  of  Fall  River  has 
completed  the  installation  of  five  new  frames  and  a  lathe, 
has  built  a  large  number  of  bins  on  the  second  floor  of 
ics  factory,  and  finished  a  very  attractive  sample  room 
for  the  display  of  its  products. 


W.  J.  Chenoweth  andC.  J.  Keating,  who  represent 
the  Jones.  McDuffee  &  Stratton  Co.  in  the  Southern 
States,  have  been  spending  some  time  at  the  home  office 
in  Boston  selecting  their  samples  of  stock  patterns  of 
dinnerware,  as  well  as  assortments  and  open  stock 
samples  of  fancy  goods  and  glassware,  for  the  campaign 
of  1918. 


It  is  reported  that  the  Gilchrist  Co.  is  to  put  in  a  bar- 
gain basement  and  will  move  its  crockery  and  kitchen 
departments  to  the  first  floor.  This  is  a  compliment  to 
Frank  Smith,  who  has  built  these  departments  up  to  real 
figures  in  the  business  of  the  store. 


The  Cooke-Dodge  Co.  is  interested  in  a  retail  store 
that  has  opened  under  its  direction  on  Federal  street, 
and  which  is  doing  a  large  business. 


Shipments  are  as  slow  as  ever,  except  where  one 
is  willing  to  stand  the  expense  of  having  the  small  lots 
come  through  by  express.  One  buyer  recently  com- 
plained that  on  a  rush  order  from  Meriden,  Conn  ,  it 
had  taken  him  fifteen  days  to  get  it  filled  and  delivered. 


Practically  everyone  in  the  trade  has  been  stirred 
by  horror  of  the  disaster  at  Halifax  and  has  opened  his 

lit  for  relief  work.  Collections  have  been 
taken  up  among  employees  in  the  stores  and  jobbing 

A.  muag  t  be  i  ontributiona  that  have  been  turned 
m  are  these:   William  Filcne's  Sons  Co.,  $1,000;  S.  A. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

CALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
'-'  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  Must  have  a  thorough  knowledge  of  our 
lines,  and  road  experience.  In  writing  give  full  information, 
with  references.  All  communications  held  strictly  confidential. 
Fisher,  Bruce  &  0>.,  Philadelphia. 

CALESMEN  WANTED.— Three  salesmen  for  1S18  to  take  the 
"^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  One  to  cover  the  State  of  Massachusetts 
and  all  through  the  New  England  States.  One  to  cover  the 
State  of  Michigan.  The  other  to  cover  the  State  of  Ohio. 
Must  have  a  thorough  knowledge  of  our  light  ware  cut  glass 
line.  In  writing  give  full  information,  with  references.  All 
communications  held  strictly  confidential.  Did:o  Bros.  Cut 
Glass  Co..  323  N  Division  Street,  Euffalo,  N.  Y. 

CALESMAN  WANTED -A  manufacturer  of  a  popular  line  of 
^  illuminating  glassware  wants  a  traveling  salesman  for  a 
good  territory  on  a  commission  basis.  Must  have  had  road  ex- 
perience, know  the  trade  and  be  able  to  sell  goods.  Address, 
with  reference,  M.  M.,  this  office. 

SITUATIONS     WANTED. 

ENGAGEMENT  WANTED.— Hustling  young  married  travel- 
ing salesman  open  for  engagement  after  January.  Have 
been  in  housefurnishing  game  all  my  life.  Five  years  on  road 
selling  china  and  glass,  enameled  and  tinwares,  woodenware, 
etc.  New  York  and  Pennsylvania  preferred,  having  following 
among  jobbing,  department  and  variety  trade;  but  willing  to  go 
elsewhere.     Address  A 154,  this  office. 

BUSINESS     OPPORTUNITIES. 

\\  /ANTED—  Chicago  representative — Chicago  and  vicinity — 
"  "        by  general  ware  pottery.      Premium  and  general  line. 
Commission  basis.      Write  full   particulars  first  letter.      Confi- 
dential.    Address  A  156,  this  office. 

FOR     SALE. 

WITRIFIED  PHOTOGRAPHIC  PROCESS,  various  colors,  on 
"  or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical  ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  NbVAC,  455  West  Forty-seventh  St.,  New 
York. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 


200  FIFTH  AVENUE 


NEW  YORK  m 


THE     FIFTH     AVENUE     BUILDING 

SUITE    316 

*  MADISON    SQUARE  * 
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Continued  from  page  20. 


thousands  of  customers,  but  as  there  is  an  immense 
amount  of  stuff  to  be  disposed  of  the  sale  probably  will 
run  into  January.  There  are  hundreds  of  dinner  sets, 
American,  French,  English,  Japanese,  Austrian  and 
even  '  Made  in  Germany"  pottery  items,  cut  and  pressed 
glass  and  novelties.  One  handicap  for  the  sale  i^  the 
fact  that  the  goods  are  not  displayed  systematically. 


H,  P.  &  H.  F.  Hunt  Co.  have  been  given  the  New 
England  agency  for  the  Genessee  Cut  Glass  Co.,  of 
Rochester,  N.  Y.  They  will  also  represent  the  Cooke  - 
Dodge  Co.  on  novelty  items  and  gift  shop  specialties 
which  this  firm  is  stocking  at  Boston.     H.  P.  Hunt  will 


leave  Boston  right  after  Christmas  to  visit  the  various 
potteries  and  elass  factories  represented  by  his  concern, 
and  will  spend  the  first  two  weeks  of  January  at  the 
glass  exposition  at  Pittsburgh. 


HIDING     THE     WARSHIP. 


'T'HE  manner  in  which  the  density  of  the  smoke  screens 
•*•       is  regu'ated  during   a  naval  battle  is  interesting. 
Ey  partly  shutting  off  the  draft  to  her  boilers  a  battle- 
ship U  made  to  emit  clouds  of  smoke  which  screen  her 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 
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'  71  Park  Place....  B  3 

....  C  4 
C  3 

!'••''  ...  D  3 

.  .  C  4 

ay.  B  4 

bra   •  I    I      &   Co.,  50  Murray  St..  C4 

Pr  edlaender,  OfCAl  ',.,40  Murray  St C  4 


Goetz, 0..43  Murray  St C  4     Redon,  M.,25  \V.  B'way 

Roessler  &  Hasslacher,  100  William  St.. 

H'UH-vlalr  Decorating  Co.,  36  Murray  St.   C4     Straus,  L.,  &  Sons,  42-46  Warren  St 

- -r ,  Herman  C,  52  Murray  St C  4 

Vogt  &  Dose,  65  Barclay  St. 


Tarentum  Glass  Co.  25  W    B'way. 
Tharaud  Justin,  25  \V.  B'way 


Maddock  *  Miller,  54  Murray  St C4 

Miller,  Edward,  &  Co.. 68-70  i'ark  Place.  C  4     Williamsbureh  Flint  Glass  Co..  96  Park  II, 
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Continued  from  page  22. 


from  the  enemy.  But  how  can  the  stokers,  who  are 
far  below  deck,  see  the  stacks  so  that  they  can  regulate 
the  smoke  clouds  to  the  proper  density  ?  By  an  elec- 
tric "eye,"  says  Popular  Science  Monthly.  The  eye 
is  placed  near  the  top  cf  the  smokestack,  and  it  records 
the  exact  density  on  electric  meters  conveniently  located 
in  the  boiler  room. 

This  remarkably  clever  eye  is  simply  a  wire  coil  of 
selenium  which  is  carried  in  a  housing-  on  the  inside  of 
the  smokstack  walls.  An  electric  light,  in  another 
housing  directly  opposite,  plays  its  beams  of  light 
squaTely  upon  the  wire.  Now,  selenium,  has  the  pecu- 
liar property  of  changing  its  resistance  to  an  electric 
current  when  the  light  falling  upon  it  changes.     The 


weaker  the  light  the  greater  the  resistance,  and  vice- 
versa. 

Evidently,  then,  the  denrer  the  smoke  emitted 
through  the  stack  the  weaker  the  light  that  gets  through 
the  smoke  from  the  electric  lamp  and  falls  upon  the 
selerium.  By  connecting  the  selenium  wiih  an  electric 
meter  and  the  ship's  lighting  mains  the  electric  current 
going  thiough  the  meter  will  be  lowered  by  the  in- 
creased resistance.  Moreover,  it  is  calibrated  to  in- 
dicate exactly  what  the  actual  smoke  density  is,  so  that 
the  stokers  can  regulate  the  cut-off  of  the  draft  to  a 
nicety. 

tilass  plates  are  placed  in  front  of  the  lamp  ard  of 
the  selenium  coil  to  protect  them  from  soot.  The  plates 
are  kept  clean  by  streams  of  compressed  air  directed 
against  them. 
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NEW    YORK,    DEC.    20,    1917. 


THE    CONDITION    OF     BUSINESS. 


The  crockery  and  glass  trades  have  had 
New  York     the  most  trying  year  in  their  history.    The 

elimination  of  Germany  as  a  factor  in 
production — she  formerly  shipped  nearly  half  of  all  the 
china  imported — left  a  void  to  be  filled  and  caused  an 
increase  in  the  demand  not  only  for  French  and  English 
china  and  earthenware,  but  the  American  manufactur- 
ers were  called  upon,  particularly  for  hotel  china:  and 
these  have  had  to  contend  with  shortage  of  labor,  trans- 
portation difficulties,  exorbitant  wage  demands,  and  the 
failure  of  a  supply  of  natural  gas.  England  has  been 
able  to  produce  not  quite  fifty  per  cent  of  her  normal 
output  of  china  and  earthenware,  France  thirty  per 
cent,  and  the  American  manufacturers  about  seventy 
per  cent.  Japan,  on  the  other  hand,  has  produced 
more  than  ever  before,  but  owing  to  the  lack  of  ships 
has  been  able  to  ship  only  about  eighty-five  per  cent  of 
the  orders  received. 


The  American  manufacturers  of  glass  make  a  bet- 
ter showing  than  the  potters,  but  they  are  behind  at 
least  twenty  per  cent.  When  speaking  of  production, 
bulk  is  meant.  The  sales  books  of  all  will  show  more 
money  charged  than  ever  before. 


English  goods  are  ninety  per  cent  higher  than  be- 
fore the  war,  French  sixty  per  cent,  Japanese  fifty  per 
cent,  American  fifty  per  cent  (hotel  china  seventy-five 
per  cent).  Foreign  glassware  is  more  than  double  its 
former  price.  Domestic  glass  varies  from  100  per  cent 
to  more  than  200  per  cent  on  certain  articles.  In  con- 
sequence, comparisons  with  former  years  have  no  sig- 
nificance.    A  man  may  sell  half  as  much   goods  as  he 


did  in  some  previous  year,  yet  show  double  the  amount 
in  money.  Nothing  but  the  trial  balances  at  the  end  of 
the  year  will  show  whether  or  not  the  manufacturers 
have  made  money.  Taking  into  consideration  the  cost 
of  raw  materials,  labor  and  fuel,  with  a  lessened  pro- 
duction, one  may  deduce  that  while  the  majority  have 
made  money,  and  a  few  good  profits,  the  average  will 
not  make  as  much,  or  barely  as  much,  as  they  would 
have  done  in  a  good  normal  business  year.  Still,  there 
are  some  who  have  made  more  than  they  ever  did  be- 
fore.   

Retail  trade  has  been  good  all  over  the  country  all 
the  year,  and  if  dealers  have  not  made  money  it  is  their 
own  fault.  Whatever  advances  were  made  they  passed 
on  to  the  consumer.  The  more  they  paid,  keeping  the 
same  percentage  of  profit,  the  bigger  their  returns. 


Next  year's  business  with  manufacturers  and  im- 
porters depends  largely  on  what  the  retailers  are  doing 
now.  If  they  have  disposed  of  quantities  of  goods  up 
to  this  date  they  will  have  to  re-order.  If  they  carry 
over  much  stock  they  will  naturally  buy  less  in  the 
spring.  From  present  indications  they  will  not  carry 
over  much,  if  any,  more  than  normal.  The  big  buy- 
ers, anticipating  a  good  holiday  trade,  laid  in  as  heavy 
stocks  as  they  could  get.  The  little  lull  that  occurred 
at  the  time  of  placing  the  Liberty  Loan  frightened 
some  of  them,  however,  and  since  then  they  have  only 
bought  what  is  necessary.  The  result  has  been  that 
the  manufacturers  and  importers  have  not  had  the  calls 
that  usually  come  just  before  Christmas.  On  the  other 
hand,  the  small  trade,  not  being  able  to  anticipate  their 
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wants  as  largely  as  their  big:  competitors,  have  been  do- 
ing a  good  business  with  the  jobbers.  These,  who  have 
had  good  stocks  all  along,  have  been  and  are  doing  an 
immense  trade.  

While  manufacturing  conditions  have  improved 
somewhat  of  late,  they  are  far  from  normal.  Prospects 
of  getting  a  much-increased  production  next  year  are 
slight,  and  prices  may  go  higher.  They  certainly  will 
not  go  lower  for  some  time  to  come.  Therefore  when 
buyers  take  stock  and  find  they  are  only  moderately 
well  supplied  it  will  be  wisdom  on  their  part  to  buy 
as  largely  as  their  means  will  permit. 


While  the  general  demand  for  glass- 
Pittsbugh  and      ware  is  not  quite  as  brisk  this  month 
\  icinity  as  last,  there  are  several  good  rea- 

sons for  it.  One  is  that  buyers  are 
unable  to  get  late  orders  through  the  congested  railroad 
terminals:  another,  that  sufficient  merchandise  was  al- 
ieady  in  stock  for  December  requirements. 


The  outlook  for  a  continued  heavy 
East  Liverpool     demand  for   pottery  during  1918  is 
and   Vicinity       every  bit  as  encouraging  as  it  was  a 
year   ago.     If  it  were   not   for    the 
transportation  problem    manufacturers  would  be  com- 
paratively happy. 


THE     WAR     AND     BUSINESS. 


UU'E  must  learn  what  it  means  to  sacrifice  part 
*  *  of  our  business  for  the  sake  of  winning  the 
war,"  said  ?.  Boston  department  store  manager  the 
othei  day.  "We  hear  a  lot  of  talk  nowadays  in  regard 
to  'business  as  usual.'  Business  cannot  be  'as  usual,'  as 
anyone  certainly  must  know — that  is,  anyone  at  all 
familiar  with  conditions.  Of  course,  we  do  not  care  to 
sacrifice  anymore  than  we  absolutely  have  to.  We  are 
buying  Liberty  bonds,  helping  the  Y.  M.  C.  A.,  giving 
to  the  Red  Cross,  the  Knights  of  Columbus  and  other 
funds;  we  arc  willing  to  do  whatever  is  necessary;  but 
we  want  to  be  sure  that  it  really  is  necessary.  Now 
we  have  some  pretty  good  authorities  who  say  that  we 
mast  disco  the    buying  of  novelties    and  luxuries 

and  direct  buying  into  the  channels  of  staples.      People 
must  have    china,    glass  and  kitchen  goods.       Ilouse- 
■rs    may  run  short  on  some  of  the  things,  in  order 
ve,  but    they    will    not    neglect    their    tables   and 
kitchi  0     too  much— not  if  they    can    help  it.      When  it 
th      lory  is  different;  but  people  must 
have  clothes  and    must  live    reasonably  well  if   we  are 

as  Americans.     When   Frank 

A.  Vanderlip  spoke  at  the  City  Club  the  other  night  he 

0   t  that  in   England  the  sale  of  cheap  luxuries 


has  increased  greatly  dnringthe  war,  because  the  work- 
ing people  have  far  more  money  than  ever  before.  In 
this  country  they  are  earning  larger  wages  than  ever 
dreamed  of.  While  expenses  have  increased  consider- 
ably, and  theie  is  a  good  deal  of  talk  regarding  the  cost 
of  living,  it  should  be  borne  in  mind  that  they  have  not 
begun  to  keep  pace  with  the  wages  of  the  people  who 
are  engaged  in  supplying  was  needs  of  all  sorts.  The 
outlook  for  the  future  is,  in  some  respects,  the  brightest 
ever,  in  my  opinion, because  the  poorer  people  are  saving 
as  never  before  and  will  have  the  interest  on  their  in- 
vestments to  swell  their  annual  incomes  after  the  war. 
Every  line  of  business  will  be  rushed  to  the  limit  to 
meet  the  demands  upon  it,  due  to  stocks  having  been  de- 
pleted to  the  lowest  point  possible." 


OBITUARY. 


NEWS  was  received  in  New  York  this  week  that  T. 
Rigoni,  formerly  of  Barney  &  Rigoni,  Limoges, 
France,  had  died  November  15,  aged  fifty- five,  at  Mont- 
ferrier,  about  twenty  five  miles  from  Limoges.  He 
had  been  ill  for  six  weeks  with  liver  trouble.  Mr. 
Rigoni  founded  the  firm  of  Barney  &  Rigoni,  later 
changed  to  Barney,  Rigoni  &  Langley.  Mr.  Langley 
withdrew  a  year  or  two  after,  and  the  orignal  name  was 
resumed.  A  little  later  M.  Redon  acquired  an  interest 
in  the  business.  Mr.  Rigoni  made  his  first  trip  to  New 
York  in  1903  and  arranged  with  the  late  firm  of  Ham- 
burger &  Co.  to  market  his  goods.  Until  1911  he 
made  regular  visits  to  New  York  In  January  of  that 
year  he  gave  up  his  interest  in  the  French  firm  and 
went  to  Buenos  Ayres  to  represent  Pablo  Coster,  a 
window  glass  manufacturer.  He  was  in  South  Amer- 
ica when  the  war  broke  out,  and  all  importations  being 
shut  off  went  back  to  France.  He  had  a  farm  at  Mont- 
ferrier,  where  he  enjoyed  himself  raising  pigs  and 
chickens.  He  had  an  extensive  library,  and  was  a 
great  reader.  Mr.  Rigoni  was  widely  known  in  the 
United  States  and  Canada,  having  traveled  extensively. 
He  was  very  genial,  fine-looking,  perfectly  dressed, 
with  an  ingratiating  manner  that  made  him  friends 
quickly.  He  leaves  a  widow  and  one  son,  who  is  an 
officer  in  the  French  army. 


HEROIC     HERMAN. 


"IT  ERM  AN  is  a  fine  boy,  if  I  do  say  it  myself !  Just 
A  1  so  quick  as  this  here  war  breaks  out,  Hermy 
he  says  to  me:  'Popper,'  he  says,  'I  got  togo  !  '  And 
the  next  day  he's  in  the  army.  Purty  soon,  I  bet  you, 
he  goes  right  to  the  top  of  that  army,  too." 

"Did  he  get  a  commission  so  soon  ?  " 

"No;  straight  salary  !  " 
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An    Interview    with    John    Lin&. 


Mr.  Ling,  formerly  buyer  for  Gimbel's,  New  York,  and  now 
with  Mandel  Bros.,  Chicago,  is  one  of  the  shrewdest  men  in  ths 
business,  and  his  views  as  expressed  in  the  following  article 
make  interesting  reading. 


THE  writer  found  him  in  the  little  office  which  he 
reserves  for  himself  on  the  south  side  of  the  sixth 
floor  at  Mandel  Bros.,  enjoying  a  moment's  relief  from 
the  stream  of  salesmen  who  constantly  come  to  visit 
him.  '   !  «  'I 

"I  am  always  glad  to  see  representatives  of  trade 
journals,"  he  said,  "and  especially  one  from  the  Crock- 
ery and  Glass  Journal.  It  brings  back  the  old  days 
in  New  York  to  see  somebody  from  that  enterprising 
sheet.  We  believe  in  trade  journals  around  here — so 
much  so  that  I  spend  about  $25  a  year  for  them,  and 
consider  it  a  good  investment.  I  try  to  read  all  of 
them;  and  whether  I  do  or  not  I  pass  them  along 
to  the  assistants  in  the  various  departments  which 
they  cover.  *  ' 

"What  do  I  think  about  business  for  next  year? 
I  think  we  are  going  to  have  one  of  the  best  years 
for  selling  goods  we  have  ever  had.  I  may  be  mis- 
taken, but  I  do  not  believe  I  am.  I  base  my  judgment 
on  my  experience.  I  believe  that  next  year  will  be 
better  than  this  one.  Possibly  not  so  much  high 
priced  merchandise  will  be  sold  as  three  or  four  years 
ago,  but  the  people  will  buy  a  good  grade  of  pottery 
and  glassware.  The  war,  and  the  resultant  effect  of 
nation-wide  economy,  is  bound  to  have  its  effect,  so 
I  should  not  like  to  predict  an  exceptional  year  on 
high-priced  and  fancy  merchandise.  I  think  the  clos- 
ing months  of  this  year,  when  fancy  merchandise 
should  be  at  the  best,  have  furnished  sufficient  proof 
of  this  tendency.  At  the  same  time  fancy  merchandis- 
ing— and  by  that  I  mean  all  goods  which  are  not 
staples — will  certainly  sell  to  some  extent.  The  people 
who  buy  fancy  goods  do  not  feel  any  great  necessity 
for  pinching  as  a  result  of  the  war,  except  as  a  matter 
of  patriotism  or  to  follow  the  fad. 

"During  the  past  month  every  department  in  our 
store  has  showed  a  gain  over  last  year,  with  the  ex- 
ception of  the  glassware  department.  I  do  not  know 
how  to  explain  this.  I  believe  it  is  just  a  happen-so, 
and  that  glassware  will  sell  well  after  the  first  of  the 
year.  I  notice,  however,  that  in  glassware,  as  well  as 
in  every  other  line,  the  big  demand  is  for  staples.  We 
have  our  lines  constantly  cleaned  out  of  the  staples, 
and  have  to  replace  them  long  before  the  other  mer- 
chandise which  belongs  to  the  line,  but  which  could 


not  be  considered  staple,  is  sold.  The  people  are  buy- 
ing the  things  which  are  practical  when  it  comes  to 
glassware,  but  they  are  seeking  quality  as  well.  If  a 
piece  is  practical  as  well  as  ornamental  it  finds  a  good 
sale.  Light  cuttings  have  been  going  well,  and  I  ex- 
pect this  to  continue. 

"Cut  glass  during  the  past  year  has  displayed  a  fall- 
ing off;  and  the  cause  is  not  far  to  seek.  The  manu- 
facturers themselves  are  putting  the  cut  glass  market 
on  the  blink.  They  are  producing  vast  quantities  of 
cuttings  on  lime  blanks — poor  quality  stuff  at  any 
price — and  are  lowering  the  standard  until  in  a  few 
years  more  the  words  'cut  glass'  will  not  recall  the 
same  image  in  the  mind  of  the  public  as  it  has  in  the 
years  gone  by.  The  sole  reason  for  the  deterioration 
is  the  lowering  of  the  standard.  Too  much  cut  glass 
is  being  produced,  for  one  thing,  but  it  would  not  be 
too  much  if  it  were  of  the  proper  kind. 

"The  wave  of  prohibition  which  seems  certan  to  en- 
gulf the  country  in  another  year  is  going  to  be  a  fur- 
ther blow  to  the  cut  glass  manufacturers.  I  do  not 
know  of  anything  which  can  replace  this  ware.  I  re- 
gard it  as  the  most  beautiful  table  decoration  in  exist- 
ence. 

"Regarding  deliveries  of  merchandise,  I  can  say  that 
we  have  fared  very  well.  The  majority  of  the  fac- 
tories have  given  us  a  square  deal,  and  we  appreciate 
the  efforts  they  have  made  in  our  behalf.  For  my  part, 
after  this  war  is  over  I  am  going  to  stick  to  the  firms 
who  have  stuck  to  me  through  the  strife,  and  I  believe 
other  buyers  will  do  the  same  thing. 

"Right  here  I  want  to  say  that  the  Englsh  dinner- 
ware  manufacturers  are  giving  better  service  to  the 
trade  in  this  country  than  the  domestic  potters.  The 
latter  had  an  opportunity  that  they  never  had  before, 
and  may  never  have  again.  Had  they  started  to  work 
along  the  proper  lines  two  years  ago  they  could  have 
had  English  pottery  driven  out  of  the  market  by  this 
time.  The  would  have  had  the  whole  thing  to  them- 
selves. Instead  of  this,  England,  with  a  big  war  in 
her  front  yard,  has  actually  made  progress  in  this  coun- 
try in  the  past  two  years.  I  do  not  know  what  the 
trouble  has  been  with  the  domestic  potters.  I  am 
given  so  many  and  such  varied  explanations  that  I 
cannot  even  hazard  a  guess.     I  should  say,  however, 
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that  their  slowness  and  stubbornness  in  meeting  the 
demands  of  labor  for  money,  when  those  demands 
were  among  the  things  which  were  bound  to  be,  are 
at  the  root  of  the  trouble.  The  strikes  made  it  im- 
possible for  the  manufacturers  to  fill  their  orders- 
even  more  so  than  the  lack  of  material,  which  is  com- 
monly given  as  the  reason. 

"I  did  not  take  any  chances  with  the  railroads  in 
getting  my  holiday  merchandise  here.  I  ordered  far 
enough  ahead  to  preclude  any  possibility  of  being  left 
high  and  dry. 

"We  bought  heavily  of  toys  in  Japan— as,  indeed,  we 
had  to  do.  Germany  and  Austria  formerly  produced 
most  of  them,  as  you  are  aware.  The  Japanese  doll 
and  soldier  manufacturers  have  not  yet  learned  how 
to  make  an  Anglo-Saxon  face,  and  as  a  result  all  of 
the  mechanical  folk  have  a  very  Oriental  expression. 
However,  that  does  not  seriously  interfere  with  their 

sale. 

"I  do  not  know,  of  course,  just  what  the  railroad 
situation  will  be  after  the  first  of  the  year.  I  believe 
that  the  Government  will  do  everythng  possible  to 
keep  things  open.  There  is  a  lot  of  talk  about  drastic 
steps  which  will  affect  the  crockery  and  glass  trade 
in  which  I  take  little  stock. 

"The  effect  of  advanced  prices  on  our  sales?  Very 
little.  Our  customers,  knowing  conditions,  have 
usually  paid  without  protest.  The  whole  thing  lies  in 
carrying  the  sort  of  merchandise  they  want." 


workers — they  are  no  longer  called  employees  at  Jor- 
dan's— have  contributed  $757. 64, and  have  received  from 
customers  at  booths  $1,336.36  for  the  Y.  M.  C.  A.  war 
fund.  It  is  pointed  to  with  pride  that  $1,480  workers 
bought  $97,250,  the  Mutual  Aid  $5,000,  corporation 
and  officers  $724,000,  and  7,488  store  patrons  $175,000 
worth  of  Liberty  bonds— a  total  of  $1,001,250.  G.  E. 
Richards  has  been  re-elected  president  of  the  Mutual 
Aid.  Disbursements  by  the  association  during  the  year 
just  closing  amonnted  to  $16,777.  The  Jordan  store 
has  adopted  a  prize  contest  that  may  be  widely  copied 
over  the  country  when  its  workings  become  known.  A 
fir.;t  prize  of  $75,  second  of  $50,  and  third  $25  (not  to 
mention  a  capital  prize  of  $100)  will  be  paid  to  the 
workers  presenting  the  best  suggestions  (l)  for  saving 
in  expense  and  (2)  for  increasing  the  volume  of  busi- 
ness. The  capital  prize  will  go  to  one  having  the  most 
suegestions  adopted  during  the  year;  the  others  will  be 
offered  to  each  department.  The  directors  will  pass 
upon  all  suggestions  and  will  settle  on  the  prize-winners. 


Several  in  the  trade  viewed  with  inte-est  the  pot- 
tery, novelties  and  toys  in  the  Notth  Bennet  Street  In- 
dustrial School  bazaar  this  week. 


The  Retail  Trade  Board  has  presented  to  the  State 
Guard  a  motor  ambulance.  The  stores  having  mem- 
bership were  allowed  to  give  only  a  fixed  amount,  and 
employees  contributed  the  rest,  being  limited  to  ten 
cents  each.  The  store  employees'  contributions 
amounted  to  sixty-two  per  cent  of  the  cost. 


BOSTON     BUSINESS    NOTES, 


CONDITIONS  have  improved  this  week.  The  retail 
stores  have  been  agreeably  surprised  at  the  large 
number  of  customers  they  have  been  called  upon  to 
serve.  Low-priced  and  practical  goods  are  most  in  de- 
mend.  The  frivolous  and  merely  ornamental  in  gifts 
are  no  longer  in  vogue. 


Bailey's   department  store  has   decided  to  close  its 
toy  department  for  good  after  Christmas. 


The  Jordan-Marsh  Co.  this  week  presented  to  each 
of  its  more  than  4,000  employees  a  United  States  thrift 
card  with  a  25-cent  stamp  attached.  Other  of  the  large 
stores  and  scir.e  of  the  concerns  in  the  trade  are  planning 
to  do  the  same,  in  order  to  help  boom  the  sale  of  the 
thrift  sramps  and  war  savings  certificates. 

Practically  every  man  and  woman  in  the  trade 
joined  the  Red  Cross  this  week. 

Robert  Jordan,  of  the  Jordan -Marsh  Co.,  has  gone 
to  Prance  to  take  up  work  tor  the  V.  M.  C.  A.      Fellow 


A  conference  of  representatives  of  all  the  big 
stores,  called  to  consider  two  important  questions,  a 
consolidated  delivery  and  one  delivery  daily,  will  be 
held  December  27  under  the  auspices  of  the  merchants' 
delivery  committee,  which  has  been  investigating  these 
q  jestions  with  a  view  to  presenting  concrete  recommen- 
dations.   

If  there  is  any  one  thing  that  stands  out  above 
everything  else  in  a  review  of  the  past  year's  business 
of  Boston's  department  stores  it  is  the  very  large  num- 
ber of  special  sales,  clearance  sales  and  bargain  sales  of 
all  sorts.  The  most  trivial  incidents  have  been  em- 
ployed as  an  excuse  for  a  sale.  Business  has  been 
run  under  "forced  draught"  in  order  to  bolster  the 
volume  of  transactions  up  to  somewhere  near  normal. 
The  result  has  been  that  most  of  the  stores  have  sold  in 
money  value  about  as  much  as,  or  a  trifle  more  in  a 
few  instances  than,  last  year;  but  in  the  volume  of 
goods  turned  over  they  are  far  behind  in  nearly  every 
instance.  This  means  that  profits  have  been  cut  some- 
what. 


T'S  the  headstrong,  "take-a-chance"  pilot  who  wrecks 
the  boat. 
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ORIGINAL     DESIGNS     FOR     PLATE     BORDERS. 


Lacking  This 


WHEN  Santa  Claus  comes  around  this  year  to  be- 
deck the  Christmas  tree  in  its  customary  festive 
Sfarb  he  will  have  to  resort  more  than  ever  before  since 
the  war  began  to  the  old-fashioned  methods  of  a  genera- 
tion ago.  Strings  of  popcorn,  plain  white,  sugared  and 
molasses  dipped,  will  have  to  take  the  place  of  silver  and 
gold  tinsel  rope;  candy  balls,  wrapped  in  colored  and 
decorated  paper,  must  serve  in  place  of  small  colored 
balls  of  fine  glass;  and  candy  canes,  candy  baskets,  and 
paper  cornucopias  will  have  to  do  for  the  brilliant,  glis- 
tening garlands,  tinsel  trimmed,  which  in  past  years  have 
become  so  familiar  to  the  eyes  of  children.  It  is  said  by 
authorities  in  the  trade  that  never  before  have  the  re- 
tailers of  the  country  faced  the  holiday  season  with  so 
small  and  limited  a  stock*  of  Christmas  tree  decorations. 

"With  Germany  cut  off  from  the  rest  of  the  world," 
said  one  of  the  leading  jobbers  and  importers  in  the  local 
trade,  "and  with  our  imports  from  France  smaller  than 
they  ever  have  been,  though  they  never  were  very  large, 
we  have  been  dependent  this  year  almost  entirely  on  the 
domestic  and  the  Japanese  manufacturers  for  our  Christ- 
mas-tree decorations  of  the  blown-glass  and  tinsel  type. 

"In  the  glass-ball  situation  we  are  particularly  hard  hit. 
The  five-cent  article  just  now  is  the  great  need  of  this 
market.  But  the  American  manufacturer  cannot  profit- 
ably blow  the  small  glass  ball  to  retail  for  5  cents.  For 
one  thing,  the  labor  in  our  factories  over  here  is  paid  by 
piece  work.  To  blow  a  small  ball,  therefore,  costs  about 
as  much  as  to  blow  a  large  one.  Obviously,  the  public 
would  set  up  a  great  howl  if  it  were  asked  to  pay  10 
cents  for  a  ball  only  half  or  a  quarter  as  large  as  one 
next  to  it,  which  also  was  10  cents.  And  competition  in 
these  lines  has  not  yet  reached  the  point  in  this  country 
where  the  manufacturers  are  forced  to  find  ways  and 
means  of  surmounting  the  difficulty.  The  entire  output 
of  the  domestic  factories  could  be  sold  many  times  over. 
Thus,  with  a  ready  market  for  all  they  can  possibly  make 
of  the  type  which  it  is  easiest  and  most  profitable  for 
them  to  turn  out,  it  is  hardly  to  be  expected  that  serious 
attention  will  be  given  to  the  making  of  an  article  in 
which  at  best  the  margin  of  profit  would  be  smaller. 

"The  larger  balls,  however,  we  can  and  do  blow  in  this 
country.  Though  great  strides  have  been  made  during 
the  past  year  in  perfecting  the  quality  of  these  large  balls, 


they  are  still  not  as  good  as  the  product  we  formerly 
imported.  The  progress  made  in  perfecting  them,  how- 
ever, promises  well  for  the  future  and,  very  probably 
before  another  year  is  past,  the  quality  of  the  foreign 
product,  if  not  surpassed,  will  at  least  be  equaled. 

"The  chief  trouble  this  year  has  been  dyestuffs.  The 
colors  in  many  cases  are  very  poor.  They  do  not  show 
up  as  clear  and  as  strong  as  they  should.  The  worst 
color  of  all  in  this  respect  is  red.  Today  it  is  practically 
impossible  to  get  a  fire-red  ball,  and  what  few  there  may 
be  on  the  market  are  chiefly  those  left  over  from  former 
seasons. 

"The  dull  finish  in  all  colors,  which  in  Germany  is 
produced  on  the  bright-finished  product  and  at  no  extra 
charge,  is  almost  unobtainable  in  this  country.  Nor  has 
the  domestic  manufacturer  been  able  to  produce  those 
delicate  combinations  of  colors  such  as  we  find  in  Ger- 
man-blown glass  balls  made  to  represent  apples  and  other 
fruits.  In  this  and  in  fancy  shapes  a  great  drawback 
has  been  in  the  matter  of  labor.  We  have  in  this  country 
very  few  glass  blowers  who  really  know  the  art  cf  mak- 
ing tree  decorations.  It  is  a  highly  developed  trade,  and 
not  one  in  which  any  novice  can  hope  to  attain  perfec- 
tion over  night. 

"The  manufacture  of  tinsel  in  this  country  for  rope 
and  other  tree  ornaments  has  developed  rapidly  during 
the  last  few  years.  The  entire  domestic  output,  how- 
ever, together  with  importations  from  Japan,  is  still  by 
no  means  sufficient  to  supply  the  demand. 

"Tinsel  is  made  from  lametta,  or  copper  shavings.  That 
produced  here  is  usually  coarser  than  the  imported  prod- 
uct. The  machines  used  abroad  for  shaving  copper  cut 
finer  and  with  greater  uniformity,  and  their  finished 
product  is  invariably  of  superior  quality. 

"Manufacturers  of  tinsel  tree  ornaments  and  decora- 
tions in  this  country  formerly  imported  from  France  and 
Germany,  the  novelty  shapes  in  blown  glass  on  which 
they  draped  tinsel.  Since  the  war,  it  has  been  impossible 
to  obtain  these  articles  from  abroad  in  any  quantities,  and 
their  duplication  here  has  not  been  successful  thus  far. 
In  some  cases  other  materials,  such  as  tin,  celluloid,  and 
isinglass,  have  been  substituted  for  blown  glass.  These 
articles,  of  course,  are  not  as  satisfactory  as  the  blown- 
glass  article,  but  great  ingenuity  has  been  shown  in  this 
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direction  and,  in  spite  of  many  serious  handicaps,  a  num- 
ber of  the  larger  manufacturers  have  been  able  to  put 
out  some  very  attractive  lines. 

"The  tree-decoration  industry  in  Japan  is  still  more  or 
less  in  the  formative  stage.  Tree-ball  blowing  in  that 
country,  while  it  has  attained  a  higher  quantity  produc- 
tion than  the  industry  here,  does  not  yet  equal  our  domes- 
tic product  in  quality.  The  method  of  glass  blowing  in 
Japan  is  different  from  that  used  in  this  country  and  in 
France  and  Germany,  and  the  balls  when  finished  do  not 
have  the  neck  which  appears  oii  balls  made  in  other  coun- 
tries. This  sometimes  leads  to  irregularities  in  the  shape 
of  the  ball  where  the  hole  is  left.  As  in  our  domestic 
product,  but  to  a  greater  extent,  the  coloring  is  very  poor. 
This  is  true  in  the  bright  as  well  as  in  the  dull  finished 
articles. 

"American  and  Japanese  manufacturers  have  been  lit- 
erally swamped  with  orders  this  year  from  retailers  in 
this  country.  Though  both  have  made  strenuous  efforts 
to  increase  their  output  and  have  succeeded  to  a  large 
extent,  there  are  countless  merchants  throughout  the 
country  who  have  not  been  able  to  get  more  than  50  per 
cent,  of  their  regular  requirements.  Not  only  the  small 
stores  but  many  of  the  largest  retailers  in  the  country  are 
facing  the  holiday  season  this  year  with  the  smallest 
quantity  and  the  most  limited  assortment  of  tree  decora- 
tions that  they  have  ever  had." 


AT    CHICAGO. 


THE  better  weather  of  the  past  week  eaused  a  big 
*  improvement  in  the  crockery  and  glass  trade  of 
the  city.  The  total  volume  during  the  week  was  twice 
as  much  as  the  previous  week.  Predictions  had  been 
numerous  that  fancy  merchandise  would  not  meet  with 
a  big  sale,  but  the  fact  of  the  matter  is  that  several 
stores  were  entirely  cleaned  out  of  goods  of  that  charac- 
ter.    Staples  also  sold    well,  cf  course,  but   gift  goods 

were  most  in  demand. 

#  » 

The  transportation  situation  continues  about  the 
same,  but  improvement  is  looked  for  soon. 

•  * 

Dan  Mielke,  of  the  Gragg-Mielke  Co.,  was  calling 
on  the  trade  in  Milwaukee  last  week,  and  Charles 
Kroncke  made  a  trip  to  Km  kford,  Moline,  Des  Moines 
and  other  Central  Western  cities. 

Frank  B.  Tinker  has  returned  to  his  office  after 
hav;:  □  ill  for  a  couple  of  days. 

•  * 

Walter    B.  Andrews,  representative  of  the  Duncan 
r  G  Co.,  has  returned  from  a  trip  to  the  fac- 

»      • 

1-     T.   Ri  nshaw,  manager  of  the  Chicago  branch  of 


the  United  States  Glass  Co.,  has  gone    on  a  trip  to  the 
factory  of  the  company  at  Tiffin,  O. 

*  • 

A.  Leasure  was  buying  glassware  here  last  week 
for  the  G.  C.  Willis  Co.,  Champaign,  111. 

*  » 

William  Fisher,  traffic  manager  for  the  United 
States  Glass  Co.,  visited  the  Chicago  office  last  week 
after  spending  a  few  days  with  relatives  at  his  old  home 

in  Ottawa,  111. 

*  » 

Several  of  the  local  department  stores  are  planning 
to  distribute  Liberty  Bonds  among  employees  as  holi- 
day gifts. 

T.  D.  V.  Loughran,  sales  manager  of  the  Welling- 
ton Glass  Co.,  has  resigned   his  position,  according  to 

word  reaching  this  city. 

*  * 

Leo  Arnstein,  buyer  for  Ed.  Schuster  &  Co.,  Mil- 
waukee, was  in  the  city  placing  orders  last  week. 


DON'T     OVER=SELL     YOUR     CUSTOMERS. 


THERE  is  such  a  thing  as  selling  too  large  an  order. 
If  the  goods  are  not  disposed  of  within  a  reason- 
able time  they  become  a  tax — tied-up  capital.  They 
may  even  contribute  to  the  ruin  of  the  business.  In 
any  case,  the  proportionate  fitting  of  each  order  to  the 
needs  of  the  concern  will  be  a  factor  in  the  welcome 
given  to  the  salesman  upon  his  next  appearance. 

In  this,  as  in  other  matters,  knowledge  of  facts  and 
the  exercise  of  both  judgment  and  sympathetic  imagin- 
ation in  getting  at  the  customer's  point  of  view  should 
all  unite  in  a  desired  result.  What  helps  the  customer 
will  in  the  end  help  the  salesman. 


NOBODY     WANTS     'EM. 


THE  writer  chanced  to  be  in  a  well-known  Boston 
specialty  store  the  other  day  and  discovered  quite 
an  assortment  of  "Made  in  Germany"  novelties.  They 
were  part  of  a  consignment  that  slipped  through  the 
blockade  somehow  in  the  early  days  of  the  war. 

"How  are  these  selling?"  he  inquired  of  a  sales- 
girl. 

"Selling?  Why,  we're  not  selling  them.  No  one 
wants  them.     They  were  made  in  Germany, you  know.  ' 

"Yes,  I  noticed  that,  and  that  was  why  I  asked 
you . ' ' 

"We  find,"  said  the  girl,  "that  hardly  anyone  wants 
the  German  things.  We  have  othei  articles  from  Ger- 
many, too,  but  they  don't  sell;  that  is,  if  the  cus- 
tomers   find  out  where  they  were  made." 
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FINE  cut  glass  is  one  of  the  essentials  of  the  home, 
both  for  ornamental  and  utilitarian  purposes.  No 
well-spread  table  is  complete  without  at  least  a  few 
pieces.  Their  scintillating  brilliancy  livens  up  the 
table  and  gives  an  added  beauty  to  the  silver  and  china. 
Comparatively  few  people  have  knowledge  of  the 
manufacturing  procesess  of  anything  they  use.       The 


Fig.  1. — Tracing  the  Design 

majority  are  satisfied  to  enjoy  pretty  things  without 
considering  how  they  are  made,  and  they  are  so  accus- 
tomed to  seeing  cut  glass  that  they  accept  it  as  a  matter 
of  course. 

Few  dealers,  even,  have  taken  the  trouble  to  visit 
a  factory  or  cutting  shop,  or  have  given  any  considera- 
tion to  the  processes  by  which  the  various  ingredients 
are  transmuted  into  the  coruscating  things  of  beauty 
they  buy.  And  the  average  salesperson  knows  no  more 
about  the  ware  th&n  the  people  who  buy  it.  All  they 
know  is  that  they  are  called  upon  to  sell  cut  glass  at 
the  prices  given  them. 

Sand  is  the  basis  of  all  glass,  but  only  the  very 
best  can  be  used  in  that  which  is  to  be  cut.  It  must  be 
as  nearly  pure  silicate  as  possible.  The  best  sand  is 
really  not  sand  at  all  as  we  commonly  know  it>  but  is  a 


rock  composed  of  fine  particles  that  easily  disintegrate. 
This  rock  is  mined  or  quarried,  then  crushed  or  pul- 
verized. It  is  of  a  very  light  gray  in  color — in  fact, 
almost  white.  It  must  be  free  from  iron,  as  even  a 
small  quantity  has  a  tendency  to  give  a  green  tinge  to 
the  glass. 

This  rock  is  found  in  numerous  places  all  over  the 
country.  Pennsylvania  has  numerous  ledges,  one  of 
the  best  being  on  the  Juniata  River  between  Harris- 
burg  and  Cresson.  It  can  be  seen  from  the  windows  of 
the  Pennsylvania  rai'road  trains.  The  Berkshire  Hills 
also  are  noted  for  their  deposits.  Proximity  to  the  fac- 
tory must  be  taken  into  account.  Some  good  sands 
which  assay  ninety- nine  and  a  fraction  pure  are  so  far 
away  that  the  cost  of  freighting  it  prevents  its  use. 

Lead  is  an  important  factor  in  the  making  of  cut 
glass.  Used  in  the  form  of  the  oxide  it  gives  the 
"ring"  to  the  finished  product. 


Fig.  2. — Roughing  Out. 

Hydrate  of  potash  is  used  to  clarify  the  "batch" 
and  helps  to  give  the  clear  crystal  effect  so  much  de- 
sired. 

Soda  ash  is  another  article  used  in  glass,  as  is  al- 
so nitrate  of  soda,  commonly  known  as  saltpetre. 
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Various  other  chemicals  are  employed,  including: 
cobalt,  which  is  used  to  correct  any  tendency  towards  a 
gre.r  tinge. 

The  composition  of  the  "batch"  varies  in  different 
factories,  and  is  usually  a  well-guarded  secret.  In 
some  establishments  no  one  but  the  head  of  the  con- 
cern knows  the  constituent  parts  or  their  quantities. 
Such  precautions  are  taken  thattne  workmen  employed 
to  shovel  the  raw  materials  into  the  receptacle  are  kept 
in  ignorance  of  their  precise  combinations. 

After  the  batch  is  mixed  it  is  put  into  a  series  of 
pots  and  a  small  quantity  of  "cullet,"  or  manufactured 
glass,  is  added  to  it.     These  pots  are  placed  in  a  fur- 


the  pipe  until,  under  the  pressure,  it  completely  fills  the 
mold.     It  cools  almost  instantly  to  a  dull  red,  which  in 


Fig.  3. — Removing  Imperfections  Left  by  Rougher. 

nace  and  subjected  to  a  heat  sufficient  to  melt  the  vari- 
ous ingredients.  When  about  the  consistency  of  molas- 
ses it  is  "gathered"  by  a  workman  on  the  end  of  a  hol- 
low steel  rod  about  six  feet  long.  He  thrusts  this  rod 
into  the  molten  glass  and  turns  and  twis's  it  until  he 
has  gathered  just  about  the  right  quantity  necessary  to 
fashion  the   article  being  made.     The    glass,  at    white 


I    -.  lut  the  Cuts. 

ly    pa    ed  to   the  "gaffer,"  wlio  drops  it 
then  blows  and  blows  th i  • 


Fig.  5. — Polishing  with  Wooden  Wheel. 

turn  fades  out,  and  on  removal  from  the  mold  is  carried 
to  the  "lehr"  for  annealing. 

This  is  a  tunnel  averaging  from  100  to  150  feet 
long,  of  varying  temperature  throughout  its  entire 
length,  the  end  at  which  the  glass  enters  being  cool. 
The  glass  is  made  to  move  at  a  slow  pace,  the  heat 
gradually    increasing  until  in    the  centre    it  is  just  hot 


. 


Fig,  6. — Washing  oil  Pumice. 
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enough  to  turn  the  glass  red  again,  but  not  enough 
to  melt  it.  From  thence  on  the  heat  gradually  de- 
creases, until  at  the  far  end  the  glass  comes  out  cold. 

This  is  a  very  important  process,  as  a  lack  of 
proper  annealing  will  cause  the  glass  to  "fly,"  or 
crack,  or  go  to  pieces,  maybe  weeks  after  it  comes 
from  the  lehr. 


fecting  is  done  with  a  still    finer  stone  (Fig.  4),  after 
which  it  is  polished  with  a  wooden  wheel  (Fig.  5;. 


Fig.  7.— Examining  for  Imperfections. 

At  this  stage  the  "blank"  is  somewhat  rough  on 
the  edges  and  varies  in  thickness  from  a  sixteenth  of 
an  inch  up  to  a  quarter  of  an  inch,  or  perhaps  more. 

The  cutter  now  takes  it  in  hand.  First  he  "roughs 
it  out."  Until  recently  a  cutter  would  feel  insulted  if 
he  were  asked  to  cut  the  design  by  a  traced  pattern. 
He  depended  solely  on  his  eye.  Now,  however,  in 
many  cases,  both  for  convenience  and  speed,  the  design 
is  traced  or  sketched  on  the  glass  (see  Fig.  l).  It  is 
then  roughed  out  on  the  wheel  (Fig.  2),  upon  which 
water  drops  little  by  little,  pumice  being  added  to  give 


Fig.  8.— Covering  Parts  of  Design  with  Wax. 

the  stone  more  "bite."  The  design  is  then  gone  over 
on  a  finer  wheel  to  remove  any  markings  which  may 
have  been  left  by  the  rougher  (Fig.  3).     Further  per- 


Fig.  9. — Acid  Polishing. 

After  leaving  the  cutters'  hands  the  articles  are 
thoroughly  wa<=hed  to  remove  the  dirt  and  pumice  stone 
(Fig.  6),  and  critically  examined  (Fig  7)  for  imperf.  c- 
tions. 

The  foregoing  applies  to  the  highest  grades  of  rich 
cut  glass.  There  is  another  grade  in  which  the  process 
of  manufacture  is  just  the  same  as  that  described  above 
until  the  glass  comes  to  the  blcwer.  Here  the  mold  con- 
tains the  design,  which  is  thus  pressed  into  the  molten 
metal,  the  mold  doing  the  work  of  the  rougher.  Instead 
of  being  polished  by  hand,  the  work  is  accomplished  by 


Fig.  10.  — Removing  Wax  with  Hot  Water  and  Drying 
with  Sawdust. 

means  of  acids,  those  parts  of  the  design  which  are  to 
remain  dull  being  covered  with  hot  wax  (Fig.  8)  before 
immersion  (Fig.  9).  The  next  process  is  to  remove 
the  wax  with  hot  water,  and  then  the  article  is  dried  by 
being  rubbed  with  sawdust  (Fig.  10). 

There  is  another  kind,  frequently  sold  as  cut  glas?5 
which  should  be  called  "glass  that  is  cut."  Just 
enough  cutting  is  done  on  the  wheel  to  warrant  calling 
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it  "cut"  glass.  But  it  never  should  be  confounded 
with  the  real  article.  To  begin  with,  it  is  made  from 
lime  glass.  That  is,  there  is  no  lead  in  it,  lime  being 
used  instead.  And  very  often  there  is  no  potash  in  it, 
either.  Lime  glass  has  no  "ring"  to  it.  Neither  has 
it  the  prismatic  colors  of  lead  glass.  The  designs  are 
pressed  in,  and  it  also  is  polished  with  acids.  It  is 
much  cheaper  than  lead  blown  cut  glass,  and  as  many 
people  are  ignorant  of  the  difference  is  often  palmed  off 
upon  them  by  unprincipled  dealers. 


RAW     VERSUS     BURNED     LIME. 


AFTER  a  wide  experience  throughout  the  industry 
with  the  use  of  raw  lime  as  a  substitute  for  burned 
lime  in  the  making  of  flint  glass,  I  have  found  that 
there  is  a  gross  misunderstanding  as  to  its  properties 
and  the  conditions  governing  its  use,  writes  Robert  L. 
Frink  in  the  "National  Glass  Budget."  Heretofore, 
and  until  recently,  it  has  been  the  general  assumption 
that  a  good  flint  glass  can  be  economically  made  only 
from  burned  lime;  but  for  what  reason  I  have  as  yet 
been  unable  to  determine.  The  burned  lime  used  for 
glassmaking  purposes  has  been  obtained  for  the  most 
part  from  the  northwestern  parts  of  Pennsylvania  and 
Ohio,  or  the  southeastern  portions  of  Pennsylvania, 
western  West  Virginia  or  eastern  Indiana,  and,  generally 
speaking,  these  limes  are  more  or  less  of  a  dolomitic 
formation.  Therefore  they  must  contain  varying 
amounts  of  magnesia,  which  has  been  found  to  vary  all 
the  way  from  3  to  42  per  cent  of  magnesium  oxide. 

The  use  of  burned  lime,  particularly  in  tank  fur- 
naces, is  no  doubt  predicated  upon  the  use  of  burned 
lime  in  the  batches  formulated  years  ago  when  tank 
furnaces  were  substantially  new  and  their  operation 
was  but  little  understood,  and  where  the  same  were 
fired  with  natural  gas;  also  that  a  major  portion  of  the 
flint  glass,  up  until  comparatively  a  few  years  ago,  was 
made  in  pots  wherein  the  fire  does  not  come  in  contact 
with  the  batch  mixture  and  therefore  does  not  affect 
it  chemically,  and  as  a  consequence  the  furnace  opera- 
tion, nor  the  variation  in  actual  lime  and  magnesium 
oxide  content,  did  not  produce  the  effects  which  would 
be  noticeable  in  the  practice  of  those  days  as  in  com- 
parison with  the  conditions  under  present  practice,  for 
the  average  tank  furnace  is  required  to  produce  any- 
where from  25  to  LOO  per  cent  more  glass  than  was  ob- 
tained six  or  ei;/ht  years  ago,  and  the  method  of  oper- 
ation, fuel  conditions  and  composition  of  materials  all 
have  their  bearing  and  effect  upon  the  character  of  the 

The  effect  of  any  i  Considerable  variation  in  burned 

lime,  wh<  under  present-day  conditions,  is  such 

tnufacturer,  or  furnace  man,  numcr- 

od  worries  which, from  his  purely  empiri- 

aland  practical  standpoint,  appear   to  be    mysterious 


and  completely  hidden,  and  he  is  unable  to  correct  the 
various  forms  of  troubles  which  he  encounters  by  any 
of  the  methods  which  he  has  heretofore  learned  and  ap- 
plied. The  result  is  that  he  simply  tolerates  the  ad- 
verse results  which  are  being  produced  and  continues 
to  get  out  such  production  as  he  can  dispose  of,  and 
hopes  for  the  future;  and  generally  in  the  course  of 
time  again  works  out  of  his  difficulties. 

If  these  same  distressing  conditions  should  prevail 
for  the  same  period  of  time  when  using  raw  lime  he 
would  positively  conclude  that  this  material  produced 
the  difficulties;  and  this  assumption,  which  I  have  found 
to  be  so  prevalent,  arises  primarily  from  the  fact  that 
the  burned  lime  is  supposed  to  have  all  of  its  impurities 
burned  out,  and,  obviously,  the  raw  lime  would  have  all 
impurities  remaining  therein,  which  in  the  mind  of  the 
glassmaker  or  manufacturer  is  proven  by  a  comparison 
of  color  of  the  two  products,  or  by  the  fact  that  when 
he  uses  raw  lime  there  occurs  a  great  foaming  action. 
This  is  particularly  noticeable  when  used  in  pot  practice. 

A  comparative  analysis  of  the  two  limes  is  in  his 
opinion  made  by  this  comparison  of  color  and  physical 
appearance,  and  the  action  of  the  melt  during  the  melt- 
ing period.  Furthermore,  as  a  rule,  the  glassmaker 
will,  in  numerous  cases,  when  introducing  raw  lime, 
make  up  his  batches  with  the  same  quantity  of  raw  lime 
as  he  formerly  used  of  burned  lime,  and  as  a  conse- 
quence, not  understanding  or  realizing  the  chemical 
character  of  the  two,  he  obtains  a  glass  which  is  far 
from  being,  either  in  its  physical  or  working  properties, 
or  in  appearance,  that  which  he  desires.  He  does  not 
understand  that  when  using  the  raw  lime  he  is  using 
that  which  contains  substantially  from  35  to  45  per  cent 
less  of  the  available  glass-making  oxides  of  lime  and 
magnesia  than  was  present  in  the  burned  lime  which  he 
formerly  used,  and  the  result  is  that  the  glass  which  he 
makes  with  the  raw  lime,  instead  of  containing  from  7 
to  11  per  cent  of  calcium  (lime)  and  magnesium  oxides, 
contains  but  4  to  6.6  per  cent  of  these  respective  oxides. 

Now,  inasmuch  as  the  lime  and  magnesia  is  the 
hardening  constituent  of  glass,  and  is  the  ingredient 
which  gives  to  glass  its  ability  to  withstand  moisture, 
the  solvent  action  of  liquids,  atmospheric  and  gaseoue 
conditions,  it  is  obvious  that  if  this  very  important  sub- 
stance is  reduced  to  any  considerable  extent  the  glass 
will  become  more  or  less  attacked  by  moisture,  atmos- 
phere or  liquids  that  are  placed  in  contact  with  it. 
Therefore,  any  article  that  is  made  from  such  a  glass 
will,  in  a  short  time,  bear  evidence  of  attack  by  the 
liquids  or  gases  brought  in  contact  with  it,  and  this 
usually  appears  in  the  form  of  a  white  frosting,  or  as 
an  iridescence  upon  the  surfaces  which  are  exposed  to 
the  liquids  or  gases.  Furthermore,  such  a  reduction  in 
lime  and  magnesia  will  make  its  appearance  in  the  form 
of  a  heavy  scum  on  the  surface  of  the  molten  glass,  or 
as  minule  crystals,  or  a  white  substance  which  is  some- 

Continued  on  page  46. 
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Types  of  Men  Met  With  in  the  Business 

World. 


v 


OERHAPS  the  most  disagreeable  type  of  man  with 
*■  whom  to  do  business  is  the  one  who  is  puffed  up 
with  a  sense  of  his  own  importance.  He  has  possibly 
risen  from  the  lowest  round  of  the  ladder — which,  of 
course,  he  assumes  is  owing-  to  his  ability — and  perhaps 
it  is — until  now  he  has  reached  an  authoritative  place. 
He  was  a  good  fellow  when  in  a  subordinate  capacity. 
Everybody  liked  him,  and  would  go  out  of  their  way 
to  do  him  a  good  turn.  Now  he  is  dictatorial,  difficult 
to  approach,  and  when  he  condescends  to  talk  throws 
out  his  chest  and  lets  you  see  that  he  feels  how  big  a 
man  he  is,  and  that  he  is  doing  you  a  favor  to  see  you 
at  all.  He  has  kept  you  wailing  for  no  reason  in  the 
world  except  to  enhance  his  importance.  He  wishes 
you  to  think  that  he  is  an  exceedingly  busy  man  and 
the  time  he  is  giving  you  is  taken  from  more  momen- 
tous affairs.  His  lordly  "Well,  what  do  you  want?" 
or  "What  can  I  do  for  you  ?  "  is  all  the  more  exaspera- 
ting because  he  has  forgotten,  or  tries  to  make  you 
think  he  has,  the  time  when  he  cringed  to  you.  But 
you  haven't;  and  while  perforce  you  must  ignore 
your  own  feelings  and  cater  to  his  whims,  you  are  only 
waiting  and  praying  for  the  time  to  come  when  you  can 
get  even  with  him. 

The  absent-minded  man  is  maddening.  You  are 
sent  for,  and  go  with  high  hopes.  When  you  arrive  the 
engagement  has  slipped  his  mind,  or  he  has  forgotten 
what  he  wanted.  It  requires  a  lot  of  tact  and  diplo- 
macy to  handle  such  a  chaiacter.  He  means  no  dis- 
courtesy. He  lacks  concentration  and  is  quite  oblivious 
of  the  consequences  of  his  action — or,  rather,  inaction. 
He  is  alive  to  his  own  importance,  however,  and  any 
exhibition  of  impatience  will  be  resented.  You  must 
grin  and  bear  it,  that's  all. 

Then  there  is  the  man  who,  when  he  needs  you,  is 
all  smiles  and  cordiality.  He  greets  you  with  extended 
hand — you  are  "in  right"  with  him,  evidently.  But 
the  next  time  you  meet,  not  having  any  particular  use 
for  you  at  that  moment,  he  mayhap  forgets  your  name 


and  turns  you  down,  leaving  you  nonplussed  as  to  what 
you  have  done  to  anger  him.  You  search  yourself  in 
vain  to  learn  what  has  gone  wrong.  You  know  he 
needs  you,  and  you  need  him;  but  you  go  out  resolving 
"That  ends  it !  When  he  wants  me  he  can  find  me." 
A  night's  reflection,  however,  changes  that  feeling,  and, 
hoping  your  temper  will  not  get  the  best  of  you,  you 
call  again,  when,  to  your  astonishment,  all  is  serene, 
and  he  is  very  friendly.  And  so  he  continues  to  "blow 
hot  and  cold."     And  you  have  to  "stand  for  it." 

You  have  no  doubt  met  that  peculiar  type  of  indi- 
vidual who  professes  the  warmest  friendship  and 
yet  really  "has  no  use  for  you."  His  greeting  is 
kindly,  he  is  so  pleased  to  see  you,  deplores  the  long 
time  since  last  you  met,  asks  after  your  health,  hopes 
business  is  good,  and  does  all  the  proper  things  in  the 
proper  way.  He  gives  you  much  time,  is  apparently 
interested  in  all  you  have  to  say,  possibly  makes  a  date 
to  see  you  soon,  and  after  you  have  gone  promptly  for- 
gets all  about  you.  In  your  bones  you  know  the  man 
is  a  hypocrite;  you  know  he  does  not  mean  what  he 
says;  but  you  have  to  endure  him. 

The  man  who  makes  engagements  that  he  never  in- 
tends to  keep  is  not  at  all  uncommon.  Why  he  does  so 
is  a  mystery.  He  is  very  polite,  treats  you  well,  prom- 
ises to  meet  you  at  a  time  of  his  own  fixing — and  that 
is  the  end  of  it.  When  taxed  with  failure  to  keep  his 
word  he  has  a  hundred  excuses,  and  they  are  so  plaus- 
ible that  you  accept  them.  A  new  appointment  is  made 
— only  to  be  broken  again.  Once  in  an  age  you  get 
him.  Which  is  the  reason  you  keep  him  on  your  list. 
But  how  you  would  like  to  tell  him  just  what  you  think 
of  him! 

The  free-lunchers — who  make  appointments  about 
the  lunch  hour,  and  never  fail  to  keep  them,  but  are  shy 
when  it  comes  to  the  giving  of  orders — are  a  comtempt- 
ible   lot.      Occasionally   these  chaps  are  caught,  how- 
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ever.  While  they  have  no  intention  of  buying-  when 
thej  accept  an  invitation,  the  persuasive  ability  of  the 
salesmen  is  sometimes  so  powerful  that  they  succumb 
and  place  a  small  order.  It  is  because  of  such  a  pos- 
sibility that  men  known  as  chronic  grafters  continue  to 
be  invited.  With  some  salesmen  it  has  became  a  kind 
of  sport.  As  in  fishing,  a  chance  is  taken  in  the  hope 
of  landing  something. 

The  talkative  ones  are,  as  a  rule,  good  fellows, 
good  buyers,  and  everybody  likes  them;  yet  there  are 
times  when  it  takes  the  patience  cf  Job  to  get  along 
with  them.  They  know  more  about  the  goods  than  you 
do  yourself,  and  between  critical  comments  tell  stories 
and  keep  on  babbling  about  everything  under  the  sun, 
but  so  pleasantly  that  it  is  impossible  to  shut  them  off, 
and  a  couple  of  hours  go  by  before  they  get  down  to 
business. 

The  taciturn  type  is  very  baffling  to  deal  with,  al- 
beit he  keeps  his  appointments  and  is  generally  a  good 
customer.  But  the  salesman  can't  tell  whether  he  is 
pleased  or  not.  He  listens,  makes  little  or  no  comment, 
and  when  he  is  ready — which  may  take  some  time— de- 
cides quickly.  The  strange  part  in  his  make-up  is  that 
when  the  buying  is  over  he  will  sometimes  talk  as 
as  much  and  as  long  as  anybody  else,  and  will  often 
linger  around  a  long  time  after  the  business  is  over. 


The  over-persistent  salesman  wasn't  on  W.  S.  Gil- 
bert's "little  list";  but  he  ought  to  have  been.  He  is 
the  man  who  won't  take  no  for  an  answer.  He  talks, 
talks,  and  keens  on  talking  about  his  goods  long  after 
he  has  said  all  that  was  required.  Then  he  talks  about 
irrelevant  things,  tells  the  wrong  kind  of  stories  at  the 
wron?  time,  "knocks"  his  competitors,  and  not  infre- 
quently talks  himself  out  of  a  sale. 

The  type  that  finds  no  interest  in  anything  but 
talking  about  his  wonderful  experiences  and  his  remark- 
able achievements  in  every  field  of  endeavor  would  be 
amusing  if  he  were  not  exasperating.  No  matter  what 
ycu  tell  him,  he  can  go  you  one  better.  You  bore  him 
greatly  when  you  talk — that  is,  if  you  get  a  chance  to 
say  anything  at  all.  Then  he  waits  almost  breathlessly 
for  a  pause  in  your  conversation  so  that  he  may  wedge 
in  again. 

A'harmless  foible  is  that  of  the  man  with  a  limited 
education  who  thinks  he  is  impressing  you  by  the  use 
of  big  words.      He    dotes  on    polysyllables,  believes  he 

.  marvelous  vocabulary,  and  boldly  introduces  in- 
to his  conversation  words  that  sound  fine,  but  are  often 
wrong  in  their  application.  He  is  very  funny.  But  be 
'  know  it;  and  that  makes  him  funnier  still. 


THE     WAY     IT     WORKS. 


C?AID  a  prominent  buyer  recently:  "I  live  in  a  small 
^  city  where  I  have  practically  no  opposition,  but  am 
near  enough  to  a  large  place  to  feel  competition  when  it 
comes  to  high  priced  goods.  My  dinnerware  prices  run 
from  $10  to  $25  a  set;  but  I  keep  samples  of  a  few  high- 
grade  services  as  an  advertisement. 

"Some  time  age  a  lady  was  purchasing  some  trifl- 
ing things  in  the  store,  and  while  waiting  her  eye  was 
attracted  to  my  best  set.  By  skillful  handling,  and 
building  it  up  with  an  A.  D.  coffee  outfit  and  other 
extras,  I  succeeded  in  selling  her  a  service  for  some- 
thing over  $100.  I  told  her  it  would  probably  be  three 
months  before  she  would  get  it.  She  balked  a  little  at 
having  to  wait  so  long,  but  after  I  had  explained  the 
various  steps  to  be  taken  in  securing  imported  goods 
she  accepted    the  situation. 

Three  months  after,  to  the  day,  she  came  to  see  if 
the  set  had  arrived,  and  again  two  weeks  later.  I  spoke 
of  the  difficulties  of  transportation,  war's  delays,  and  all 
that  kind  of  thing,  and  pacified  her  for  the  time  being; 
but  she  kept  coming  in  every  little  while,  getting  more 
and  more  impatient. 

"Something  more  than  five  months  had  passed 
when  one  day  she  arrived  with  blood  in  her  eye.  If 
that  set  was  not  delivered  within  a  week  she  would  not 
take  it  at  all,  and  would  let  her  neighbors  know  what 
kind  of  a  man  I  was. 

"She  was  influential  in  social  circles  and  could 
harm  me  a  lot.  On  the  other  hand,  she  could  do  me  a 
great  deal  of  good.  I  had  banked  on  the  advertising  I 
would  get  from  having  sold  her  an  expensive  set.  I 
had  pictured  my  sales  force  using  the  fact  as  a  talking 
point.  I  could  see  in  my  mind's  eye  the  lofty  air  of 
my  head  salesgirl  as  she  would  say  to  a  prospective 
customer:  'We  sold  Mrs.  Blank  such  and  such  a  set  re- 
cently.' I  could  see  Mrs.  Blank  pointing  with  pride  to  her 
new  china  and  telling  her  friends  where  she  had  bought 
it.  And  now  if  it  did  not  come  within  a  week  I  would 
not  only  lose  the  sale,  but  would  have  the  goods  on  my 
hands  for  years  to  come,  and  if  I  ever  sold  them  it  would 
be  at  a  loss. 

"Just  then  I  had  an  inspiration.  I  had  been  read 
ing  the  Crockery  and  Glass  Journal  that  morning 
and  had  noted  in  the  list  of  imports  that  the  importer 
from  whom  I  had  ordered  the  set  had  received  a  num- 
ber of  packages.  I  showed  her  the  paper  and  told  her 
that  her  set  was  surely  in  the  lot;  but  explained  that 
owing  to  customs  regulations  and  the  prevailing  freight 
embargoes  it  might  be  quite  a  little  time  before  the 
goods  were  delivered. 

"Fortunately  for  me,  the  goods  were  in  that  con- 
signment, and  in  about  three  weeks  she  had  the  satis- 
faction of  giving  a  dinner  party  at  which  the  set  and  its 
procurement  formed  lively  topics  for  conversation,  and 
I  got  all  the  advertising  I  expected." 
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WHAT  happens  when  an  article  that  has  been  pur- 
chased is  returned  to  the  store  is  well  described 
by  a  writer  in  the  New  York  Times.  Mrs.  Smith  had 
bought  a  new  gown,  and  on  trying  it  on  at  home  found 
that  it  did  not  become  her  as  well  as  it  might.  Off  it 
came,  with  the  terse  order  to  the  maid,  "Send  it  back  !" 

Now,  this  seemed  a  simple  thing  to  Mrs.  Smith, 
even  though  it  was  exasperating  not  to  be  able  to  adopt 
the  new  mode.     But  this  is  what  it  did  at  the  store  : 

When  Mrs.  Smith  ordered  the  gown  sent  home,  the 
clerk  who  made  the  sale  took  her  name  and  address  on 
a  charge  check  and  sent  this  check  to  the  package  desk, 
where  the  dress  was  wrapped.  The  address  label  on 
the  charge  check  was  then  torn  off  and  pasted  on  the 
package,  after  which  both  the  package  and  the  check 
went  to  the  delivery  department,  where  the  charge  was 
authorized  because  the  account  was  in  good  standing. 

Having  passed  this  stage,  the  package  was  then 
routed  and  given  over  for  delivery.  In  the  meantime 
the  original  of  the  charge  check,  which  had  been  made 
out  in  duplicate  by  the  clerk  at  the  time  of  the  sale,  had 
been  filed  at  the  authorization  desk.  The  duplicate 
had  been  sent  out  in  the  package.  But  even  here  the 
transaction  did  not  stop.  Pretty  soon  a  messenger  from 
the  auditing  department  came  to  the  authorization  desk 
and  took  the  check,  among  others,  back  to  the  audit 
office.  Here  it  was  sorted  out  and  put  with  others  from 
that  department.  The  next  morning  it  was  compared 
wich  the  clerk's  book,  in  o-der  to  see  that  all  charges 
were  accounted  for  and  that  there  were  no  discrepancies 
in  the  accounts. 

And  yet  the  matter  was  not  ended.  After  this  and 
other  charge  checks  for  that  day  had  been  accounted  for 
they  were  all  sorted  according  to  ledgers  by  the  book- 
keeping department.  Each  ledger  was  then  debited 
with  the  total  amount  of  charge  sales  made  to  the  per- 
sons whose  names  appeared  on  it.  On  the  day  Mrs. 
Smith  bought  her  dress  there  had  been  more  than  30,000 
charge  sales  made,  the  work  of  recording  which  was  by 
no  means  light. 

Still  the  routine  of  the  sale  traveled  on,  and  her 
charge  check,  with  the  others,  next  went  to  the  head 
bookkeeper's  staff,  who  distributed  them  to  a  force  of 
girls  for  folio  numbering.  After  the  numbering  was 
completed  the  checks  were  sorted  numerically  for  each 
ledger.     Following  this  they  were  sent  to  the  bookkeep- 


ers for  posting,  and,  once  posted,  they  were  bundled  up 
and  filed  for  reference. 

It  so  happens  that  the  bookkeeping  at  Jones's  is 
done  pretty  largely  by  machinery,  which  simplifies  the 
work  considerably;  but  even  at  that  every  bookkeeper 
has  several  hundred  active  accounts  to  look  after  each 
month.  The  physical  labor  of  doing  this  work  is  by 
no  means  small,  and  a  mental  strain  is  present  also,  in 
spite  of  the  mechanical  accuracy  of  the  machines.  For 
when  the  posting  of  the  ledgers  is  completed  the  total 
charges  must  agree  with  the  amount  charged  against 
the  ledger  by  the  auditing  department.  Tnis  agreement 
of  totals  must  be  assured  each  day,  and  any  error  re- 
sults in  the  work  being  checked  back  by  the  person  who 
makes  it  until  it  is  found. 

So  far  so  good.  But  at  Jones's  the  "boss"  wants 
to  be  able  to  know  at  any  time,  on  any  day,  just  what 
each  charge  customer  of  the  store  owes.  The  import- 
ance of  this  is  obvious  in  the  conduct  of  a  charge  busi- 
ness, but  it  does  not  lighten  the  work  any.  For  against 
the  amount  charged  to  any  customer  must  each  day  be 
deducted  any  payments  made  or  any  credits  that  may 
be  allowed  in  the  case  of  returned  goods.  So  again 
Mrs.  Smith  and  others  like  her  make  unnecessary  work 
for  the  bookkeepers. 

Now  comes  the  time  when  the  bills  must  be  sent 
out  to  indulgent  husbands,  fathers,  etc.  At  Jones's 
these  bills  are  made  out  in  duplicate,  the  original  going 
to  the  customer  and  the  duplicate  for  each  ledger  being 
bound  in  book  form  for  ready  reference.  This  gives 
the  bookkeepers  data  with  which  to  make  out  a  new  bill 
if  necessary,  or  for  price  comparisons  in  the  case  of 
goods  returned  for  credit.  When  bills  are  paid  wholly 
or  in  part  the  necessary  credit  is  given  the  customer  on 
the  books,  and  the  incident  is  closed  for  the  time  being. 

There  is  not  space  enough  available  here  to  go  in- 
to the  details  of  what  the  other  departments  of  the 
store  have  to  do  when  a  returned  article  comes  to  their 
attention,  but  the  foregoing  gives  a  pretty  fair  idea  of 
the  trouble  returned  goods  make  in  the  auditing  depart- 
ments. For  not  only  does  the  process  of  recording  the 
sale  have  to  be  reversed,  at  least  in  part,  in  order  prop- 
erly to  credit  the  customer  with  the  return,  but  the 
work  of  recording  that  particular  sale  is  doubled  by 
taking  care  of  the  credit  in  the  books.  Also  there  is 
provided  an  added  chance  of  error  in  the  work  of  mak- 
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ing  totals  agree,  with  the  prospect  of  some  girl  or  man 
burning- the  "midnight  oil"  until  things  have  been 
straightened  out. 

Not  only  is  the  amount  of  detail  set  forth  above — 
and  it  must  be  said  that,  for  business  reasons,  there  are 
some  points  that  have  not  been  told,  but  which  compli- 
cate the  work — a  reason  why  the  return  of  goods  should 
be  reduced  to  the  smallest  possible  limits,  but  it  further 
appears  that  the  enormous  detail  a  charge  business  in- 
volves in  a  store  is  a  strong  argument  for  prompt  pay- 
ments of  accounts.  In  the  final  analysis,  it  is  pointed 
out,  the  charge  account  is  not  a  right,  but  an  accom- 
modation. 


WOOD     AS     A     QAS=MAKINQ     MATERIAL. 


THE  question  of  the  employment  of  wood  in  part  re- 
placement of  coal  in  gas-making  has  lately  been 
receiving  considerable  attention,  and  trials  have  recently 
been  carried  out  in  France  at  the  gas  works  of  Landes. 
The  wood  used  was  the  sea  pine,  in  the  form  of  billets 
cut  from  the  middle  of  the  trunk.  The  charge  of  wood 
was  about  half  the  weight  of  that  of  coal,  and  carboniza- 
tion occupied  about  half  the  usual  time.  When  running 
one  retort  with  wood  to  every  two  with  coal,  no  ap- 
preciable difference  in  the  calorific  power  of  the  gas 
was  noted.  Of  the  two  by-products — small  coke  and 
tar — the  former  amounts  to  from  five  to  ten  per  cent. 
The  tar  from  the  combined  distillation  of  wood  and  coal 
is  much  lighter  than  common  tar,  and  is  more  difficult 
to  separate  from  water  in  the  condenser.  Owing  to 
the  acid  character  of  certain  of  the  products  of  the  dis- 
tillation of  wood — notably  acetic  acid — trouble  may  be 
caused  in  the  condensing  plant  unless  the  proportion  of 
coal  is  sufficient  to  yield  ammonia  in  the  quantity 
necessary  to  neutralize  the  acids.  The  yield  of  gas 
from  the  wood  was  found  to  be  substantially  equal  to 
that  from  coal. 

RAW     VERSUS     BURNED     LIME. 


Continued  from  page  40. 


times  called  "dog    metal,"  distributed  throughout  any 
article  made  from  the  glass. 

In  tank  furnace  operation  where  an  immediate 
change  from  burned  to  raw  lime  is  made  there  appears 
upon  the  surface  of  the  glass  a  thick,  heavy  foam,  or 
where  a  gradual  change  is  made  the  foam  will  be  light, 
and  a  proof  taken  from  within  this  foam  will  have  the 
appearance  of  seedy  glass.  This  foamy  condition  will 
at  first  glance  appear  like  a  scum,  and  unless  the  glass- 
maker,  or  furnace  man,  investigates  the  matter  he  will 
immediately  arrive  at  the  conclusion  that  he  is  obtain- 
ing that  heavy  scum  caused  by  an  excess  of  lime,  and, 
a*  a  consequence,  he  will  immediately  attempt  to  cor- 
rect this  condition  by  adding  more  soda  ash,  or  chang- 


ing his  furnace  operation  so  as  to  reduce  this  scum,  for 
he  knows  that  unless  he  does  this  he  will  lose  his  color 
and  obtain  seedy  glass.  The  usual  furnace  correction 
is  to  lower  his  stack  damper  and  decrease  the  air,  with 
the  result  that  he  cools  off  his  furnace  and  reduces  the 
melting  capacity.  However,  this  is  directly  opposite  to 
the  conditions  which  are  required  to  reduce  the  extent 
of  the  "foam,"  for  with  raw  lime  it  is  required,  not 
only  because  of  melting  conditions,  but  in  order  to  ob- 
tain a  satisfactory  color,  that  the  fire  shall  be  run  sharp 
and  clear;  and  this  condition,  if  maintained,  will  pro- 
duce a  melting  effect  which  will  cut  off  this  foam  line 
sharp  and  distinct,  and  a  proof  taken  a  few  inches  or  a 
foot  below  this  line  will  show  that  the  glass  is  com- 
pletely planed  up,  free  from  seeds  or  blisters,  and  should 
be  of  substantially  the  color  desired. 

The  question  of  color  when  raw  or  burned  lime 
is  used  depends  entirely  upon  the  furnace  operation, 
assuming,  of  course,  normal  purity  of  materials,  and 
differs  only  in  that  when  using  raw  lime  an  increased 
chemical  action  takes  place  and  a  greater  quantity  of 
inert  gas  is  evolved,  also  a  greater  boiling  action  occurs, 
all  of  which  causes  the  fire  to  have  a  greater  effect  up- 
on the  melting  batch  materials.  This  gas  which  is 
evolved  in  the  melting  of  raw  lime  batch  is  carbon 
dioxide,  which,  as  is  well  known,  is  inert  and  does  not 
support  combustion.  Therefore,  as  a  considerable 
quantity  of  this  gas  is  produced,  it  smothers  and  retards 
the  perfect  combustion  of  the  heating  fuel,  and,  as  a 
consequence,  there  occurs  a  reducing  action  which,  un- 
der certain  conditions,  becomes  such  that  free  carbon  is 
deposited  and  absorbed  by  the  melting  batch  material, 
becoming  incorporated  therein,  thus  resulting  in  a  com- 
plete destruction  of  color, inasmuch  as  it  reduces  the  man- 
ganese or  other  decolorizing  agents.  If  such  decoloriz- 
ing agent  is  manganese  it  reduces  the  manganese  into 
its  lower  oxide,  and  this  only  augments  the  green  color, 
for  manganese  when  existing  in  the  manganous  condi- 
tion is  green;  therefore  the  glass  which  without  any 
manganese  would  ordinarily  be  of  a  light  sea-green 
color  assumes  more  of  an  olive  green  or  muddy  color. 

Furthermore,  it  is  the  general  assumption  that  it 
requires  more  fuel  to  melt  a  raw  lime  batch  than  a 
burned  lime  batch.  This  is  absolutely  wrong,  however, 
for  while  undoubtedly  it  does  require  some  fuel  to  con- 
vert the  lime  from  a  carbonate  to  an  oxide  condition, 
nevertheless  the  increased  boiling  and  consequent  ex- 
posure of  a  greater  quantity  of  batch  per  unit  of  time  to 
the  action  of  fire  and  heat  more  than  makes  up  for  the 
small  amount  of  heat  required  to  convert  the  raw  or 
carbonate  of  lime  to  the  oxide  of  lime.  It  is  also  true, 
and  well  known  among  the  chemists,  that  during  the 
period  when  carbonate  of  lime  is  being  converted  to  the 
oxide  it  has  a  greater  chemical  activity  and  will  more 
readily  combine  with  silica,  or  sand.  This  accounts 
for  the  fact  that  perfectly  plain  and  seed-free  proofs  can 
be  obtained  within  a  few  inches  of  the  foam  line. 
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A  Little  History  of 

Pottery-Makin; 


ARCHAEOLOGISTS  have  been  and  are  digging 
down  into  the  earth  to  discover  the  history  of  the 
peoples  of  former  generations;  and  no  more  fertile  field 
of  research,  nor  prolific  of  greater  results,  is  found  any- 
where than  in  the  study  of  earthen  vessels,  crude  or  re- 
fined, that  have  been  used  in  the  dim  vistas  of  the  past. 
And  while  such  research  is  interesting,  it  is  not  true 
that  the  golden  age  is  in  the  past,  recent  or  remote,  but 
in  the  present  and  in  the  future. 

In  no  industry  has  the  era  of  progress  been  more 
marked  than  in  that  of  pottery.  At  the  same  time,  to 
the  ordinary  individual  there  is  scarcely  an  industry 
about  which  the  masses  know  so  little.  We  have  read 
of  the  Wedgwoods,  the  Palissys,  and  the  small  army 
of  those  who  struggled  to  give  modern  pottery  an  in- 
troduction, and  sometimes  fail  to  remember  that  our 
English  word  "queensware"  was  the  result  of  one  of 
the  first  successful  attempts  at  the  manufacture  of 
glazed  earthenware,  and  was  accompanied  by  a  gift 
from  the  English  potter  to  the  then  Queen  of  England, 
thus  distinguishing  what  is  now  known  as  the  common- 
est of  all  pottery  wares,  the  yellow  ware  used  in  every- 
body's kitchen,  with  the  sobriquet  "Queensware." 

We  have  been  asked  quite  often,  says  the  writer  of 
a  booklet  entitled  "A  Little  History  of  the  Knowles, 
Taylor  &  Knowles  Co.,"  why  there  are  so  many  potter- 
ies located  , in  East  Liverpool.  "Is  it  because  of  the 
clay  you  get  in  the  vicinity?  " 

As  there  are  no  local  clays  now  used  in  production 
of  the  wares  that  have  made  this  district  famous  the  world 
over,  an  answer  to  this  query  in  a  little  history  of  the 
early  days  of  the  industry  in  that  city,  and  more  par- 
ticlarly  relating  to  the  formation  of  the  Knowles,  Tay- 
lor &  Knowles  Co.,  will  probably  prove  interesting: 

In  1839  three  Englishmen — James,  William  and 
Edwin  Bennett — disembarked  at  the  foot  of  Market 
street,  which  was  then  the  boat-landing  for  the  little 
town.  These  three  men  registered  at  the  tavern,  and, 
as  with  any  strangers,  there  was  naturally  curiosity  re- 
garding their  business;  but  when  next  morning  they 
secured  a  pick  and  shovel  and  started  for  the  hills  the 
curiously-inclined   were    more    interested   than    ever. 


They  went  up  into  the  hillside  of  what  is  now  known  as 
Jethro  and  dug  out  some  earth,  which  they  dried  and 
ground  in  an  old  coffee  mill.  They  then  mixed  a  batch, 
and  later  fired  a  test  in  a  small  kiln  they  had  con- 
structed. The  results  obtained  seemed  to  satisfy  them, 
for  they  soon  negotiated  for  some  land  along  the  river 
bank,  and  straightway  started  to  build  East  Liverpool's 
original  pottery.     At  first  they  made  Rockingham  and 


ISAAC   W.   KNOWLES. 


JOHN    N.   TAYLOR. 


HOMER  S.   KNOWLES. 


Yellow  Ware,  and  continued  until  about  1844,  when 
they  sold  out  to  Croxall  Bros.,  who  operated  unt'l  about 
1852,  when  a  big  flood  came  and  washed  away  the  river 
bank  and  part  of  the  plant  with  it. 

In  1853  Isaac  W.  Knowles  purchased  what  remained 
of  the  old  buildings  and  used  the  timber  to  build  the 
one-kiln  pottery  which  was  the  start  of  the  "Old  End" 
of  the  No  1  factory.  He  first  made  Rockingham  fruit 
jars  with  a  tin  lid — his  own  idea — together  with  a  pie 
plate  made  of  the  same  body.  With  this  "exclusive 
line"  he  built  up  quite  a  trade,  which  he  maintained 
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and  supplied  for  years.     The  old  original  kiln  which  he 
built  still  stands,  and  is  in  daily  use. 

In  1870   a  partnership   was    formed,  consisting  of 


THE   POTTERY'S   HUMBLE    BEGINNING. 

Isaac  W.  Knowles,  John  N.  Taylor  (who  married  the 
daugher  of  Mr.  Knowles),  and  his  son,  Homer  S. 
Knowles.     All  of  the  original  firm  are  now  deceased. 

They  discontinued  production  of  the  Rockingham 
and  Yellow  Ware,  and  after  many  trials  and  much  ex- 
perimenting drew  their  first  kiln  of  white  ware  on  Sep- 
tember 5th,  1872.  It  was  then  considered  quite  a  suc- 
cess. 


.    BINS   AND   SILK    LAWN    SIFTER. 

In  the  meantime,  other  people,  attracted  to  the 
town,  ventured  into  the  pottery  business,  and  little  by 
little  the  industry  grew  until  it  became  the  great  center 
it  now  is;  and  from  the  start  of  Rockingham  and  Yel- 
low  body  it  now  produces  ware-  equal  to  any  in  its  class 
in  the  world. 

So  from  the  ''i  iginal  little    'one-kiln  shack, ' '  on  the 

river  bank,  Kast  Liverpool  has  been  made  famous,  and 

the    timber  yet  used  in  the  buildings  of  the 

Bud"  belonged  to  that  Little  pottery  started  over 

nx  veai  i  Ago, 


It  is  interesting  to  hear  some  of  the  old-timers  tell 
of  the  method  of  preparing  the  materials.  Suffice  it  to 
say  there  was  a  crude  receptacle  constructed  similar  to 
a  box,  into  which  the  clays  were  thrown  and  mixed 
with  water.  In  the  box  was  a  very  primitive  grinding 
apparatus,  fastened  to  which  was  a  long  pole,  and  to 
that  pole  was  hitched  a  poor  blind  horse.  This  com- 
bination constituted  the  motive  power,  the  horse  moving 
around  in  a  circle,  and  thus  the  grinding  process  was 
accomplished. 

To-day  huge  mills  are  used  in  which  the  ''body," 


CLAY    PRESSES. 

composed  of  the  finest  clays  and  materials,  imported 
from  England,  Florida,  North  Carolina  and  Maine, 
having  been  carefully  weighed,  are  thoroughly  mixed 
with  water,  and  after  being  filtered  through  fine  silk 
bolting  cloth  are  put  into  hydraulic  presses  and  the 
water  extracted. 

To  the  uninitiated  the  interesting  part  of  the  man- 


.MOI.J)    MAKING. 


ufacture  Of  a  plate  begins  when  this  clay  is  taken  to  the 
"clay  shop,"  thrown  upon  a  plaster  mold  and  then 
put  upon  a  fast  revolving  disc  known  as  a  "jigger." 
The  mold  forms  the  inside  of  the  plate,  and  a  steel  tool, 
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which  is  attached  to  a  suspended  arm,  is  brought  down 

arid  forms  the  outside,  it  being  the  shape  of  the  bottom 

of    the    plate. 

These    are    then 

placed    in    hot 

rooms  and  dried, 

and    afterwards 

finished     with    a 

sponge  and  made 

smooth  and  neat. 

Another  pro- 
cess i  s  that  of 
"casting."  The 
clay  is  used  in 
liquid  form  and 
poured  into  a 
mold.  After  it 
has  settled  to  the 
right   thickness 

the  mold  is  emptied,  and  the  clay  that 
has  adhered  to  the  interior  allowed  to 
dry  ;  thus  the  article  is  formed. 

Most  everyone  is  interested  in  the 
making  of  a  cup,  as  it  is  used  more  than 
any  other  item  in  a  dinner  set,  with 
the  exception  of  plates.  Like  a  plate, 
this  article  is  "jiggered";  the  mold 
forming  the    outside    and    the    tool   the 


inside. 


A 

small    ball   of    clay    is    made    and    thrown    into    the 
mold,  which   is   then    placed   on   the  jigger   disc,  and 


These  aie  made  in  plaster  molds  by  the  casting  process, 
several  being  made  at  a  time.  By  dipping  the  part  to 
be  stuck  on  the  cup  in  a  thin  mixture  of  "slip"  (clay 
and  water)  the  handle  is  placed  in  the  proper  position, 
and  when  dried  and  fired  becomes  a  part  of  the  cup  it- 
self. 

Covered   dishes,    meat   platters,  and  other   such 
articles,  are  made  by  hand  in  molds.     This  is  known 
as  "pressing."     In  the  case  of  a  teapot  there   are  two 
molds  for  the  spout,  two  for  the  body,  one  for  the  bot- 
tom and  one  for 
the  cover,  two  for 
the    side    handle 
and   two  for   the 
cover  handle — or, 
in  all,  ten  molds 
for  the  one  item. 
After     the 
ware  is  sufficient- 
ly dried  it  is  taken 
to     the     "  green 
room,"  ready  for 
the  first  firing,  or 
bisque  kiln. 

Now  comes 
the  "  placing  " 
and  "firing"  of 
the  bisque  kiln.  This  is  a  very  important  part  of  the 
process  in  the  manufacture  of  ware,  and  great  care  must 
be  exercised.  In  both  the  bisque  and  glost  kilns  the 
ware  is  placed  in  what  are  known  as  '  'saggers. ' '  These 
are  large  heavy  clay  receptacles  to  keep  it  directly  from 
the  fire. 

The  ware  in  the  bisque  kilns  is  placed  in  flint  sand 
to  prevent  it  from  adhering  too  closely  to  other  pieces, 
and  every  space  in  the  sagger  is  filled.  Cups  are  placed 
edge  to   edge,  plates  piled  on  top   of   each    other,  and 


FINISHING. 


PUTTING   HANDLES   ON   CUPS. 

while  fast  revolving  the  arm  of  the  tool  is  brought 
down.  This  tool  is  so  adjusted  that  it  forms  the 
right  thickness,  and  the  cup  is  made  in  less  time  than 
it  takes  to  explain. 

After  the  clay  has  dried  it  is  taken  out  of  the  mold 
and  put  on  a  lathe,  and  here  the  bottom  is  turned  and 
the  outside  polished  and  made  smooth. 

The   next   operation   is   putting   on   the   handles. 


PR  ESS  F  NT,. 
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small   articles   placed  inside    the    hollow  pieces.     The 
kilnmen  then  carry   the  saggers   into  the  kiln   on  their 


PLACING   KILN. 

heads,  climbing-  the  ladders  in  this  manner  to  any  height 
they  may  have  to  go. 

The  saggers  are  piled  high  in  the  kilns,  and  when 
completely  filled  the  doors  are  bricked  up  and  the  gas 
lighted.  Kncwles,  Taylor  &  Knowles  fired  their  kilns 
with  natural  gas  even  before  Pittsburgh  had  it  for 
domestic  purposes,  at  first  drilling  their  own  wells  and 
maintaining  their  own  pipe  lines. 

In  each  kiln  are  placed  "cones" — small  pieces  of 
chemically  prepared  clay  about  as  big  as  your  little 
finger.  Each  kiln  is  divided  into  four  quarters,  top  and 
bottom,  making   eight   divisions    in  all,  with    a  "spy 


BRUSHING    BISQUE    \Vj»RK. 

extending  from  the  outside  to  the  inside  of  the 
kiln  at  these  eight  places.  Three  "cones"  are  used  for 
each  test  hole,  and  melt  over  in  turn  as  they  are  affected 
by  the  different  degrees  of  heat;  and  when  the  last  one 
finally  bends  over  the  fireman  knows  that  the  ware  in 
the  kiln  has  been  subjected  to  the  necessary  amount  of 
firing.     About  forty-eight  hours  are  requisite  for  this. 

After  the  gas  has  been  turned  off  the  air  holes  are 
all  bricked  up  and  the  kiln  allowed  to  slowly  cool, 
which  takes  from  two  to  three  days. 

The  kiln  is  now    "drawn,"  and  the    ware  brushed 


and  dipped  into  glaze — a  substance  the  consistency  of 
cream  -and  placed  in  the  glost  saggers.  As  the  ware 
would  stick  together  when  the  glaze  is  undergoing  the 
firing  process,  each  piece  must  be  swung  on  a  little 
three-cornered  piece  of  hard  -fired  clay  known  as  a  "pin." 
If  you  will  observe  a  plate  closely  you  will  detect  the 
marks. 

The  "glost"  kiln  is  only  fired  about  twenty-eight 
to  thirty  hours.  After  being  "drawn"  the  pin  marks 
are  ground  off,  and  the  ware  is  then  ready  for  the  mar- 
ket as  "plain  white." 


DIPPING. 

The  decorating  department  is  a  large  adjunct  to 
the  factory,  as  the  bulk  of  goods  are  thus  sold.  Pure 
gold  in  a  liquid  form  is  applied  with  a  ijmall  brush,  and 
is  of  a  brown  color  before  firing. 

The  various  decorations  in  color,  such  as  floral 
sprays  and  borders,  and  the  like, are  transferred  the  same 
as  the  transfer  pictures  most  everyone  has  had  when  a 
child.  They  are  lithographed  on  thin  paper,  applied 
after  a  thin  coating  of  varnish  has  been  put  on  the  plate, 
and  as  this  becomes  "tacky"  the  print  is  laid  on. 
After  rubbing  down  the  paper  it  is  washed  off  in  water 
and  the  decoration  remains.  The  gold  embellishment 
is  then  put  on  and  it  is  all  fired  in  small  kilns,  this  time 
without  the  use  of  saggers. 


DECALCOMANIA    DECORATING. 

The  ware  is  assorted  into  sets,  wrapped,  and  then 
packed  in  barrels  or  casks,  or  in  bulk  cars,  for  shipment 
to  its  destination. 

How  stupendous  has'  been  the  progress  of  the 
Knowles,  Taylor  &  Knowles  Co.  will  be  seen  by  a  com- 
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»Y  "Plttsbursb  "Tamp.  »rass  an*  Glass  Co. 


61 


parisoti  of  the  humble   beginning  shown  on  page    56 
with  the  works  illustrated  at  the  bottom  of  this  page. 


COLD    LINING. 

The  present  factories  contain  thirty-two  large  ware 
kilns,  twenty-five  decorating  kilns,  and  cover  ten  acres 
of  ground,  some  of  the  buildings  being  five  stories 
high.  

POINTERS     FOR     RETAILERS. 


T  T  is  not  the  size  of  your  stock  that  makes  it  possible 
*  for  you  to  clean  up  a  good  profit.  It  is  the  rapidity 
of  the  turnover. 

No  matter  how  good  the  goods,  if  they  are  recom- 
mended beyond  their  actual  merit  they  are  going  to  be 
unsatisfactory.  That  means  a  customer  lost  to  another 
store. 


When  you  put  on  a  special  sale,  spend  as  much 
time  arranging  displays  of  other  than  the  sale  goods  as 
you  do  arranging  the  specials.  Only  in  that  way  will 
the  sale  prove  a  big  profit-maker. 

It  is  the  pleasant  things  you  say  to  a  clerk  rather 
than  the  pleasant  things  you  think  about  him  that  en- 
courage him  to  work  harder. 

If  you  waste  a  good  deal  of  your  own  time  you  prob- 
ably do  not  understand  the  old  saying  that  time  is  money. 

It  is  easier  to  let  a  clerk  go  on  making  mistakes 


than  it  is  to  correct  him,  but  it  is  also  more  expensive 
You  yourself  are  partly  to  blame  for  the  mistakes  o 
your  employees. 

Don't  encourage  your  clerks  in  the  belief  that  they 
are  selling  specialists  and  cannot  properly  be  asked  to 
do  anything  else  about  the  store. 


To     WHAT     THE     PLANT     HAS     GROWN. 
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Points  of  Law  Every  Business  Man 

Should  Know. 


THE   president  of  a  corporation  merely  by  virtue  of 
his   office  is  not   authorized  to  execute  a  deed  on 
behalf  of  the  corporation. 


The  giving  of  a  chattel  mortgage  on  fixtures  is  suf- 
ficient evidence  of  intention  that  they  shall  retain  their 
personal  character.  

Payment  of  note  by  maker  before  maturity  without 
surrender  thereof  is  not  a  satisfaction  against  an  inno- 
cent holder.  ___ 

A  post-dated  check  is  legal  and  proper  and  payable 
immediately  at  its  date  in  the  same  manner  as  any 
other  check.  _ 

One  who  indorses  notes  to  lend  his  credit  to  the 
maker  to  enable  the  latter  to  raise  money  on  the  notes 
is  a  surety  rather  than  an  indorser. 


As  a  general  rule,  representations  as  to  values  and 
statements  pertaining  to  the  future  are  not  held  to  be 
actionable  fraud,  but  may  be  actionable  under  certain 
circumstances.  

A  conversation  between  two  persons  is  a  "transac- 
tion" by  each  with  the  other  within  the  meaning  of  the 
law,  whether  the  actual  talking  be  done  by  both  or  by 
only  one.  

When  an  insolvent  buyer,  by  a  fraudulent  repre- 
sentation as  to  his  financial  condition,  induces  the  sel- 
ler to  sell  the  goods  on  credit,  the  fraud  entitles  the 
seller  to  rescind  the  contract. 


Where  a  debtor  deposits  funds  in  a  bank  account 
entered  as  "J.  L.  B.,  Agent,"  the  bank  is  chargeable 
with  notice  that  the  funds  are  deposited  in  the  capacity 
of  agent  only. 

The  determination  by  a  bank  of  the  character  of 
any  indorsement  involves  the  ascertainment:  first,  of  the 
identity  of  the  indorser;  and,  second,  of  the  genuine- 
ness of  the  signature.        ^__ 

A  contract  partly  in  writing  and  partly  verbal  be- 
,    a  mere  verbal   contract  and,  where  it  is  neces- 


sary to  resort  to  oral  evidence  to  establish  terms  of  the 
contract  then  the  whole  contract  is  a  verbal  one. 

That  plaintiff  seller  experienced  trouble  in  collecting 
from  defendant  for  the  first  shipment  of  goods  does  not, 
in  the  absence  of  defendant's  insolvency,  relieve  him 
from  making  further  shipments. 


Where  the  debtor  pays  a  part  of  the  indebtedness 
secured  by  mortgage  and  directs  its  application  to  the 
payment  of  such  debt,  the  mortgage  is  reduced  by  the 
amount  of  the  payment,  notwithstanding  a  subsequent 
effort  of  the  creditor  to  apply  it  upon  another  debt. 


The  law  making  it  a  misdemeanor  to  transact  busi- 
ness under  an  assumed  name  without  filing  a  certificate 
with  the  clerk  of  court,  etc.,  prevents  an  offending 
party  from  recovering  for  material  furnished  either  on 
express  or  implied  contract. 


The  giving  of  a  worthless  check  constitutes  a  rep- 
resentation that  the  drawer  has  credit  with  the  drawee 
bank  for  the  amount  involved,  and  said  representation 
related  to  an  existing  fact,  so  that  a  prosecution  for  ob- 
taining money  by  false  pretenses  may  be  maintained. 


Where  the  purchaser  of  a  machine  has  a  legal 
right  to  refuse  to  accept  it,  because  of  the  delay  in  ship- 
ping it,  he  can  exercise  that  right,  though  his  motive 
in  doing  so  is  the  necessity  for  shutting  down  his 
plant.  

The  surrender  of  his  rights  by  a  creditor  of  a  cor- 
poration was  good  consideration  for  the  agreement  of 
defendant,  whose  deceased  father's  estate  was  interested 
in  the  corporation,  to  take  up  the  indebtedness  of  the 
company  on  behalf  of  the  estate  in  the  shape  of  five 
notes. 


A  contract,  whereby  the  signers  agreed  to  become 
responsible  for  all  merchandise  checked  out  of  plain- 
tiff's main  store  by  one  of  the  signers  who  was  to  become 
manager  of  a  branch  house  of  plaintiff,  or  by  any  other 
man  whom  the  signer  should  appoint  to  order  out  the 
merchandise,  stating  the  location  of  the  branch  house, 
and  that  the  manager  was  to  be  paid  a  commission  on 
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all  cash  sales  made  by  him,  was  not  a  contract  of 
sale,  but  one  employing:  the  named  person  to  manage 
its  branch  house,  who  was  to  receive  the  commission 
specified  for  his  services. 

After  a  bankrupt  has  been  discharged  he  may  sue 
for  and  recover  property  not  administered,  and  an  at- 
torney who  prosecutes  such  suit  and  pays  over  to  bank- 
rupt money  received  in  such  litigated  action  is  not,  in 
the  absence  of  fraud,  liable  for  amount  so  paid  on  estate 
being-  reopened.  

Acceptance  by  insured  of  fire  insurance  policy  pro- 
viding for  forfeiture  if  insured's  interest  "be  other  than 
unconditional  and  sole  ownership,"  or  if  ground  be  not 
owned  in  fee  simple,  is  equivalent  to  a  declaration  that 
these  facts  are  true. 


By  acceptance  of  a  bill  of  lading  containing  the 
words  "owner's  risk,"  or  terms  understood  by  the  par- 
ties to  be  their  equivalent,  the  consignor  relieves  the 
carrier  from  its  liability  as  an  insurer,  and  limits  it  to 
liability  for  negligence. 


Improvements  made  by  a  partnership  with  partner- 
ship funds  upon  the  lands  of  one  partner,  and  used  for 
partnership  purposes,  are  personal  assets  of  the  partner- 
ship, and  not  real  assets  entitling  heirs  of  deceased  part- 
ner to  partition;  the  partnership  right  being  against, 
and  not  in,  the  property. 


Where  both  parties  act  in  good  faith,  execution  of 
a  mortgage  by  an  insolvent  corporation  to  a  minority 
stockholder  for  money  loaned  to  and  applied  by  corpor- 
ation to  payment  of  current  debts  and  a  subsequent 
foreclosure  by  the  stockholder  is  not  an  unlawful  pref- 
erence; the  trust  fund  theory  not  prevailing. 


Bulk  sales  law,  providing  that  no  proceeding  shall 
be  brought  against  a  vendee  to  invalidate  transfers 
after  ninety  days,  is  applicable  to  attachment  proceed- 
ings instituted  by  the  seller's  creditors,  since  the  action 
is  a  "proceeding,"  and,  in  the  statutory  sense,  against 
the  vendee.  

Though  money  paid  under  mistake  of  fact,  though 
paid  voluntarily,  may  be  recovered  under  the  common 
counts,  sflch  is  not  the  rule  where  the  payor  has  de- 
rived a  substantial  benefit,  or  the  payee  received  the 
,payment  in  good  faith  in  satisfaction  of  an  equitable 
claim,  especially  when  the  payee's  situation  has  been 
unfavorably  altered. 


The  words  "correct  attest"  before  signature  of 
bank  directors  to  reports  made  to  commissioner  of  bank- 
ing mean,  not  alone  to  bear  witness,  but  to  affirm  to  be 
true  or  genuine,  and  such  words  are  appropriately  used 


for  the  affirmation  of  persons  in  their  official  capacity  to 
attest  the  truth  of  a  writing. 


It  is  essential  to  the  validity  of  the  transfer  to  a 
third  person  of  a  stock  of  merchandise  and  store  fix- 
tures by  a  corporation  which  receives  title  through  a 
composition  with  creditors  from  a  bankrupt  that  the 
transfer  is  not  only  made  on  a  good  consideration,  but 
that  it  is  also  bona  fide,  for  if  it  is  not  made  in  good 
faith  it  is  void,  though  the  grantee  pays  full  considera- 
tion. 


The  rule  that  a  purchaser  cannot  pay  upon  a  ven- 
dor's representations  as  to  value  where  he  has  reason- 
able opportunity  of  examining  property  does  not  apply 
where  there  exists  a  confidential  relation  between  the 
parties,  in  which  case  any  representations  by  the  party 
confided  in,  in  a  material  matter  constituting  induce- 
ment to  act,  and  by  which  undue  advantage  is  taken, 
is  fraud  as  against  which  equity  will  relieve. 


Where  the  drawer  of  a  check  acting  in  good  faith 
makes  it  payable  to  a  certain  person  or  order  supposing 
that  there  is  such  a  person,  when  in  fact  there  is  not,  a 
banker  is  not  thereby  excused  if  it  pays  it  to  a  fraudu- 
lent holder  upon  any  less  precautions  than  if  it  had  been 
made  payable  to  a  real  person,  but  in  such  case  is  re- 
quired to  exercise  the  same  precautions  to  determine 
whether  the  indorsement  is  genuine  or  not. 


Where  a  promissory  note  is  indorsed  in  blank,  and 
without  the  consent  of  the  indorser  other  and  additional 
words  are  written  above  his  blank  indorsement,  such  as 
the  words  "protest  waived,"  which  operate  to  increase 
the  liability  of  the  indorser  or  imposes  new  obligations 
on  him,  such  alterations  operate  to  discharge  the  in- 
dorser from  liability,  such  changes  in  the  contract  of  in- 
dorsement being  a  material  alteration. 


The  provision  in  a  partnership  agreement  that  a 
partner  may  devote  his  time  to  matters  other  than  the 
mercantile  business,  and  whatsoever  salary  he  earns 
shall  go  to  the  partnership,  is  not  an  agreement  to  put 
further  capital  into  the  partnership  which  he  had  a 
right  to  withdraw  upon  dissolution,  or  a  payment  which 
such  partner  had  the  right  at  any  time  to  refuse  to  con- 
tinue, but  the  turning  of  his  salary  into  the  partnership 
is  something  belonging  absolutely  to  the  partnership. 


A  bank  which  honors  or  pays  a  check  of  a  deposi- 
tor in  the  mistaken  belief  that  his  credit  is  larger  than 
it  in  fact  is,  or  in  the  hope  or  mistaken  belief  that 
checks  which  it  has  credited  to  his  account  will  be  paid, 
is  estopped  as  against  the  owner  of  the  check  from  re- 
voking or  avoiding  such  payment,  since  the  bank  may 
know  the  state  of  its  own  accounts,  which  the  owner  of 
the  check  cannot  know,  and  since  any  other  rule  would 
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result  in  intolerable  delay,  uncertainty,  and  confusion  in 
commercial  transactions. 


A  provision  in  a  fire  policy  requiring  assured  to 
keep  a  set  of  books  presenting-  a  complete  record  of 
business  transacted,  including"  purchases,  sales  and 
shipments  both  for  cash  and  credit,  is  not  complied  with 
by  making  a  memorandum  on  a  slip  of  paper  of  each 
cash  receipt  and  each  credit  sale  and  entering  these 
items  in  the  cash  book  and  ledger  weekly,  and  keeping 
no  account  of  purchases  except  by  preserving  the  in- 
voices of  those  purchases  for  which  there  are  invoices, 
since  the  policy  requires  the  books  to  be  kept  in  the 
usual  customary  way,  and  the  entries  should  be  made 
at  or  near  the  time  the  transactions  occur. 


NATIVE     CLAYS. 


NOTWITHSTANDING  the  fact  that  this  country 
possesses  enormous  deposits  of  secondary  kaolins, 
especially  in  Georgia  and  in  South  Carolina,  this  mater- 
ial has  not  been  considered  available  for  the  manufac- 
ture of  white  ware,  and  our  ceramic  industries  have 
been  dependent  on  imported  china,  writes  Dr.  Charles 
L.  Parsons,  chief  chemist  of  the  Bureau  of  Mines,  in  the 
"Journal  of  Commerce." 

The  question,  "Why  cannot  American  kaolins  be 
substituted  for  English  china  clay  ?' '  has  been  frequently 
asked,  and  more  often  since  the  beginning  of  the  war, 
which  has  threatened  to  cut  off  the  supply  of  European 
clays.  The  answer  to  this  question  has  invariably  been 
that  the  domestic  kaolins  are  not  so  pure  and  uniform 
in  composition  as  the  imported  clays. 

The  demand  for  white-burning  American  clays  is 
of  such  economic  importance  that  it  was  considered  de- 
sirable by  the  Bureau  of  Mines  to  determine  whether 
some  of  our  vast  deposits  of  impure  white  clays  could 
not  be  refined  sufficiently  to  permit  of  their  being  sub- 
stituted for  the  foreign  materials. 

The  mechanical  methods  of  refinement  used  hither- 
to have  not  been  capable  of  yielding  the  desired  degree 
of  purity  and  uniformity.  It  was  decided,  therefore,  to 
attack  the  problem  with  the  methods  of  colloid  chemis- 
try. 

Investigations    of   methods  of   refining   secondary 

kaolins  were  conducted  in  the  Washington  laboratory 
of  the  Bureau  of  Mines  in  1913-1914.  It  was  found 
that  by  thoroughly  defloculating  kaolin  from  the  Dry 
Branch  district  of  Georgia  with  a  small  measured 
quantity  of  caustic  soda  the  impurities  could  be  settled 
out  with  greater  ease.  The  product  showed  consider- 
able improvement  in  color  when  made  up  into  hard  fire- 
:  por<  elain  bodies. 


In  order  to  determine  whether  some  practical 
method  of  refining  the  secondary  kaolins  of  Georgia  on 
a  commercial  scale  could  be  devised,  the  Bureau  of 
Mines  arranged  a  co-operative  agreement  with  the 
Georgia  Kaolin  Co.,  of  Dry  Branch,  Ga.  Work  was  be- 
gun in  March,  1915.  The  effect  of  additions  of  different 
amounts  of  various  alkalies,  acids  and  salts  on  Georgia 
kaolin  suspensions  was  studied,  the  change  of  the  vis- 
cosity of  the  system  being  taken  as  a  measure  of  the 
effect  of  the  electrolyte  added.  The  electrolytes  used 
included  hydrochloric,  sulphuric  and  acetic  acids,  alum, 
caustic  soda,  sodium  carbonate  and  sodium  silicate. 

The  investigation  included  a  study  of  the  factors 
affecting  both  the  initial  and  minimum  viscosity,  such 
as  pre-drying  and  blunging  under  the  conditions  of  a 
commercial  plant.  It  was  found  that  caustic  soda 
caused  the  greatest  drop  in  viscosity  of  any  of  the  re- 
agents used.  Of  the  coagulating  agents  tested,  hydro- 
chloric proved  to  have  the  strongest  action,  being 
slightly  greater  in  its  effect  than  sulphuric  acid. 

In  order  to  insure  the  successful  operation  of  the 
refining  process  developed,  suitable  equipment  for  the 
refining  of  fifty  tons  of  crude  kaolin  was  installed  at  an 
operating  mine  in  the  heart  of  the  Georgia  clay  field. 
The  refining  process  was  carried  on  under  the  same 
conditions  that  would  have  prevailed  if  the  ordinary 
clay  miner  had  been  using  the  process  and  at  a  cost  of 
less  than  fifty  cents  a  ten.  The  refined  product  was 
distributed  among  a  number  of  the  most  prominent 
users  of  the  type  of  refined  white  clay  that  was  pro- 
duced. It  was  found  that  it  possessed  properties  so 
different  from  those  possessed  by  the  kaolin  in  its  crude 
state  that  an  additional  investigation  was  necessary  to 
insure  the  successful  utilization  of  the  refined  product. 

The  purified  china  clay  produced  was  further  in- 
vestigated, therefore,  in  the  potteries  on  an  extensive 
scale  through  the  co-operation  of  the  Zanesville  Mosaic 
Tile  Co.,  the  Mayer  China  Co.  and  the  Beaver  Falls 
Art  Tile  Co.  It  has  been  shown  that  in  vitreous  china- 
ware  this  purified  American  kaolin  can  be  successfully 
substituted  for  all  of  the  ball  clay  heretofore  used  and 
for  at  least  fifty  per  cent  of  the  English  china  clay. 
Better  still,  in  the  tile  industry  whiter  and  stronger  tiles 
can  te  and  are  being  made  from  this  treated  Georgia 
kaolin  and  American  feldspar  by  substituting  them  en- 
tirely for  the  English  china  clay  and  Cornwall  stone 
heretofore  used. 

America  should,  accordingly,  be  largely  indepen- 
dent, and  with  further  experiments  probably  entirely 
independent,  of  imports  of  foreign  material  for  the 
white-ware  industries.  The  details  of  this  work  are 
described  in  Bulletin  128  of  the  United  States  Bureau 
of  Mines,  "Refining  and  Utilization  of  Georgia  Kao- 
lins." 
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Making  Bulbs  for  Incandescent  Lamps. 


THE  first  glass  bulbs  used  for  incandescent  lamps 
were  made  from  tubing  by  manipulating  the  latter 
over  a  flame.  This  practice  was  followed  until  such  time 
as  the  incandescent  lamp  began  to  assume  commercial 
importance,  when  the  manufacturers  began  to  cast  about 
for  a  cheaper  and  more  expeditious  method  of  production. 

As  far  as  is  known,  the  first  attempts  to  make  bulbs 
on  a  blowpipe  direct  from  the  molten  glass  were  made 
in  Corning,  N.  Y.,  in  the  late  seventies.  After  laborious 
experiments  with  glasses  of  different  composition  and 
with  different  methods  of  manipulation,  a  process  was 
evolved  for  making  a  so-called  "off-hand"  bulb,  which 
was  a  distinct  improvement  over  the  bulb  previously  used, 
in  that  it  was  more  uniform  in  shape  and  size,  was  of  a 
satisfactory  and  fairly  uniform  thickness,  and  possessed 
other  physical  properties — correct  coefficient  of  expan- 
sion, fusibility,  freedom  from  visual  defects,  etc. — neces- 
sary to  successful  use.  This  type  of  bulb,  moreover,  was 
susceptible  of  manufacture  in  existing  glass  plants  by 
workmen  then  available.  This  no  doubt  was  an  important 
consideration,  as  it  was  desired  to  get  bulbs  promptly  in 
what  were  then  considered  large  quantities. 

It  will  be  understood  that  while  these  off-hand  bulbs 
were  a  great  improvement  over  those  made  from  tubing 
and  temporarily  met  the  requirements  of  the  lamp  manu- 
facturer, the  art  of  lamp  making  was  then  distinctly  a 
hand  art,  and  uniformity  was  not  needed.  As  the  art  of 
lamp  making  progressed,  attempts  were  made  to  expedite 
the  process  by  substituting  machinery  for  hand  operators. 
In  fact,  it  became  obvious  that  machinery  must  be  sub- 
stituted if  incandescent  electric  lighting  were  to  assume 
the  importance  hoped  for  it. 

With  the  development  of  machines  for  holding  and 
manipulating  lamps  in  process,  the  need  of  greater 
accuracy  in  the  manufacture  of  the  bulb  became  impera- 
tive, and  the  glass  manufacturer  met  the  situation  by 
substituting  the  "wooden-mold"  process  for  that  pre- 
viously employed. 

In  the  off-hand  process  the  glassworker  gathered  a 
small  ball  of  glass  on  the  end  of  his  iron  by  dipping  the 
latter  in  the  molten  mass  and  quickly  rotating  and  with- 
drawing it.  He  then  rolled  the  "gather"  on  a  polished 
iron  plate,  cooling  it  and  causing  it  to  assume  any  ap- 
proximate cylindrical  shape.  Then,  by  a  combination  of 
blowing  and  swinging,  he  caused  the  glass  to  elongate 
and  distend  to  the  proper  shape.  It  is  needless  to  say 
that  this  was  an  operation  requiring  a  high  degree  of  skill 


and  great  care.  No  measuring  tools  or  gauges  could  be 
touched  to  the  plastic  glass,  and  the  uniformity  of  the 
product  was  strictly  dependent  on  the  ability  and  care  of 
the  operator. 

The  wooden-mold  process  had  long  been  in  use  in  the 
trade  for  the  production  of  globes,  chimneys,  and  similar 
articles.  Just  why  it  was  not  originally  adopted  for  the 
making  of  bulbs  instead  of  the  off-hand  process  is  not 
known.  The  preliminary  steps  in  both  processes  are 
identical.  In  the  wooden-mold  process,  however,  the 
"gather"  or  blank  when  only  partially  distended  is  intro- 
duced into  a  hardwood  water-soaked  mold,  whereupon 
the  operator  blows  into  the  iron  and  at  the  same  time 
rolls  it  between  the  palms  of  his  hands,  thus  imparting  a 
rotary  motion  to  the  blank,  while  it  assumes  the  contour 
of  the  mold.  As  soon  as  the  glass  becomes  sufficiently 
stiff,  but  before  it  has  lost  its  plasticity,  the  mold  is 
opened  and  the  bulb  still  attached  to  the  iron  is  removed. 
Finally  the  bulb  is  removed  from  the  iron  by  cracking 
close  to  the  latter  with  a  wet,  or  at  least  a  cold,  file  or 
"knife." 

The  wooden  mold  process  was  a  distinct  advance  in  the 
art.  The  product  was  much  more  uniform  in  size  and 
shape,  had  a  high  polish  due  to  the  rotary  motion  of  the 
glass  while  in  contact  with  the  mold,  and  could  be  made 
faster  and  more  cheaply  than  previously.  The  hand 
process  of  bulb  making  in  vogue  at  the  present  time  is  a 
direct  development  of  this  wooden  mold  process,  and  dif- 
fers from  it  only  in  the  refinement  of  tools  employed. 

As  the  development  of  machinery  for  lamp  making 
progressed,  the  requirements  of  the  lamp  maker  became 
more  and  more  exacting,  and  the  glass  manufacturer 
soon  began  to  cast  about  for  a  more  reliable  material 
than  wood  from  which  to  make  his  molds,  for  it  was 
found  that  wooden  molds  soon  warped  and  burned  out 
of  shape,  with  resultant  inaccuracies  in  the  product.  This 
more  reliable  material  was  soon  forthcoming  in  the  form 
of  cast  iron,  coated  with  a  so-called  "paste"  of  linseed 
oil  and  charcoal  or  hardwood  sawdust. 

As  nearly  as  can  be  ascertained  this  new  or  "paste'' 
mold  was  developed  in  France  and  introduced  here  by 
certain  itinerant  French  chimney  or  tumbler  blowers. 
These  men  traveled  from  place  to  place  as  suited  their 
whims,  carrying  their  molds,  with  them,  and  accepting 
employment  wherever  offered  or  whenever  necessity 
urged  them.  They  guarded  most  jealously  the  secret  of 
their  paste  and  it  was  some  little  time  before  Americans 
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acquired  the  sea  t.  I  [owever,  in  the  late  eighties  Ameri- 
can glassmakers  did  learn  how  to  properly  coat  or  paste 
their  molds,  and  from  that  time  until  the  present  day 
practically  all  incandescent  lamp  bulbs  made  in  America 
have  been  blown  in  these  iron  molds  coated  with  car- 
bonaceous paste. 

It  is  a  rather  surprising  fact  that  this  process  was  not 
generally  adopted  in  European  countries  and  in  Japan 
until  very  recent  years.  Iron  molds  of  great  accuracy 
are  now  used  by  all  bulb  manufacturers,  and  with  proper 
handling  these  continue  accurate  through  years  of  con- 
stant use. 

Briefly  the  process  of  "pasting"  is  as  follows :  The  in- 
ner surface  of  the  mold  is  spread  with  a  thin  layer  of 
boiled  linseed  oil,  applied  with  a  brush  like  paint.  Other 
substances,  such  as  wax  or  rosin,  are  sometimes  dissolved 
in  the  oil.  The  mold  is  then  dipped  in  powdered  char- 
coal, in  fine  sawdust  (usually  of  apple  wood),  or  more 
recently  in  cork  flour,  which  is  powdered  cork  sifted  or 
bolted  to  make  it  of  uniform  grain.  The  mold  is  then 
shake  nor  tapped  to  remove  the  surplus  powder  and  im- 
mediately placed  in  a  baking  oven,  where  it  is  subjected 
to  sufficient  heat  to  partially  carbonize  the  oil  and  coating 
without  warping  the  mold. 

After  carbonization  has  progressed  sufficiently,  the 
mold  is  removed  from  the  oven  and  allowed  to  cool.  A 
heavy  "gather"  or  blank  is  prepared  on  a  blow  iron  and 
introduced  into  the  mold;  the  latter  is  closed  and  the 
blank  iron  is  blown  up  tight  against  the  coated  surface. 
The  extreme  heat  of  the  glass  blank  serves  to  complete 
the  carbonization  of  the  paste,  and  upon  opening  the 
mold  its  working  surface  is  found  to  be  coated  with  an 
exceedingly  thin,  smooth,  and  closely  adhering  coating 
of  carbon,  almost  graphitic  in  character. 

The  mold  is  then  dipped  in  water  and  is  ready  for  use. 
This  dipping  in  water  is  a  vital  part  of  the  process  and 
must  be  repeated  each  time  before  a  bulb  is  blown.  With- 
out the  water  it  is  impossible  to  rotate  the  blank  in  the 
mold,  and  the  resultant  article  has  a  rough  or  pitted  sur- 
face. The  high  polish  of  a  paste-mold  bulb  is  doubtless 
due  to  the  rotation  of  the  glass  over  the  "graphitic"  sur- 
face lubricated  by  water  and  water  vapor. 

A-  already  stated,  save  for  the  introduction  of  the 
te  mold  and  the  use  of  semiautomatic  devices  for 
opening,  closing,  and  wetting  molds  (so-called  "dummy 
mold  holders")  the  process  of  making  bulbs  by  hand  is 
much  the  same  a-  20  years  ago.  Recently,  however,  a 
variety   of   machines   have   been    introduced,   both    semi- 

tomatic   and   automatic,   which   give   promise   of   both 

eapening  and  improving  the  incandescent  lamp  bulb. 
are  in  use  in  several  manufacturing  plants 
and  are  turning  out   a   satisfactory  product.     There   i 
much  development   work  still  to  be  done  on  the  i    ma 
chines,  but  it  jeem    probable  thai  within  a  few  years  they 
will  Iarg<  le   the  hand   pro.  i 

The  e  machines  have  nol  introduced  any  really  new 
fn:  tal  principle-  in  the  art  of  bulb  making;  the 


individual  steps  in  the  process  are  similar  to  those  in  the 
manual  process  and  the  sequence  of  steps  is  the  same. 
The  machine  simply  imitates  with  great  precision  the 
movements  of  the  adept  artisan  and  produces  a  very  uni- 
form product. 

From  a  small  beginning  thirty  years  ago,  the  business 
of  bulb  making  has  grown  to  considerable  importance. 
There  are  now  in  the  United  States  alone  about  4,000 
persons  employed  in  the  making  of  glass  bulbs  and  tub- 
ing for  incandescent  lamps.  It  is  estimated  on  good 
authority  that  production  of  incandescent  bulbs  in  the 
United  States  is  now  going  on  at  the  rate  of  nearly 
1,000,000  for  each  working  day. 


WHERE     QOLFINQ     HELPED. 


[  AM  a  dub  at  golf;    but  I  love  it  next  to  my  family 
*■     and  my  job.     On  two  occasions  this  pleasant  fact 
has  secured  business  for  me,"  said  a  well  known  sales- 
man recently. 

"Early  last  spring,  when  the  grass  was  green  and 
the  birds  were  singing  — you  know  the  kind  of  a  day  I 
mean — one  of  my  customers  happened  into  the  sales- 
room. He  gave  the  line  the  usual  attention,  but  when 
the  new  prices  were  broken  to  him  he  just  simply  froze 
up. 

'  'Don't  go  away  mad  !  '  I  advised  him.     'Sit  down 
and  rest  your  feet  a  while.' 

"He  did,  and  pretty  soon  the  good  Lord  made  me 
make  some  reference  to  the  weather  and  how  my  hands 
were  itching  for  the  feel  of  a  driver. 

"  'What !'  the  buyer  exclaimed,  'does  an  old  duffer 
like  you  play  golf  ? ' 

"  'Well,'  I  answered,  'if  I  can't  beat  you  the  lunch- 
eons are  on  me.' 

"Well,  mid-afternoon  found  us  out  on  the  links — I 
with  my  trusty  war  clubs  and  he  with  a  set  he  had  bor- 
rowed from  another  'bug'  in  the  office. 

"To  make  a  long  story  short,  I  bought  the  lunch- 
eons; but  he  was  so  pleased  at  having  trimmed  me  so 
handily  with  a  set  of  strange  sticks  that  he  gave  me  a 
nice,  fat  order. 

"Of  course,  I  didn't  tell  him  that  I  was  a  dub  any 
way.  He  wouldn't  have  believed  it  if  I  had.  Golfers 
are  funny  fellows  sometimes,  especially  after  they  have 
won  a  game. 

"In  the  second  instance  in  which  golf  got  me  a 
good-sized  order  the  buyer  took  the  goods  without  even 
looking  at  the  samples.  The  funniest  part  of  this  inci- 
dent was  that  he  had  a  reputation  with  all  the  men 
carrying  our  line  his  way  for  being  a  confirmed  grouch. 
I  can  testify  to  that,  for  until  the  time  that  golf  some- 
how or  other  entered  into  my  selling  scheme  one  day 
I  had  not  only  failed  to  do  very  well  with  him,  but  had 
had  a  painful  time  doing  that  much." 
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Wedgwood  and  His  Work. 
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ORE  important  than  his  achievements  is  the  char- 
acter of  the  man  who  made  the  name  Wedgwood 
world-famous.  Josiah  Wedgwood,  horn  in  1730,  at  Burs- 
lem,  England,  a  poor  boy  in  the  beginning,  one  of  a 
family  of  thirteen  children,  and  apprenticed  to  a  potter 
when  he  was  only  fourteen  years  old,  won  distinction 
because  of  his  absolute  honesty.  To  be  sure,  he  was  a 
born  potter,  as  his  birthplace  was  in  the  region  of  pot- 
teries and  his  father  and  his  grandfather  were  potters 
before  him;  but  in  those  days  eductional  advantages 
were  impossible  for  a  boy  of  his  station  in  life. 

"What  was  it,  then,"  asked  a  noted  writer  long  ago, 
"which  made  Josiah  Wedgwood,  this  unschooled  boy, 
the  most  able  and  successful  potter  of  England,  and  per- 
haps of  all  the  world?  It  is  my  belief  that  he  was  not 
living  for  riches,  but  for  excellence.  He  worked  all  his 
life  to  combine  the  useful  with  the  beautiful  more  and 
more  perfectly;  and  in  a  surprising  degree  he  succeeded. 
This  was  not  because  of  his  intellectual  ability,  but  be- 
cause of  his  sense  of  honor." 

It  seems  that  even  in  his  childhood  Josiah  Wedgwood 
did  whatever  he  attempted  as  well  as  he  knew  how  to 
do  it,  and  this  principle  marks  his  later  work.  His 
friends  never  pretended  that  Wedgwood  pottery  was  al- 
ways perfectly  designed,  but  they  knew  and  affirmed  that 
whatever  the  great  man  did  was  done  as  well  as  he  could 
do  it. 

While  Josiah  Wedgwood  worked  as  an  apprentice  his 
mind  was  constantly  as  busy  as  his  hands ;  he  decided 
that  since  there  was  both  good  and  bad  form  and  decora- 
tion of  pottery,  he  personally  would  strive  for  perfection. 
It  was  his  great  wish  to  make  vases  that  should  be  valu- 
able for  beauty  alone ;  but  before  doing  this,  and  after  he 
had  become  an  independent  potter,  he  turned  his  attention 
toward  manufacturing  and  improving  earthenware  for 
common  use. 

Queen's-ware  was  the  outcome  of  this  determination. 
After  he  had  experimented  with  paste  and  glaze  until 
this  everyday  ware  was  as  near  perfection  as  possible, 
\  he  sent  pieces  of  it,  as  a  gift,  to  Queen  Charlotte.  She 
straightway  ordered  a  dinner  set,  and  requested  Josiah 
Wedgwood  to  call  the  new  dishes  "Queen's-ware,"  and 
as  Queen's-ware  it  soon  went  all  over  the  world  in  trad- 
ing ships.  This  new  ware  was  ordinarily  plain,  creamy 
white,  but  Queen  Charlotte's  dinner  service  was  painted 
by  the  two  chief  artists  in  that  kind  of  work  who  were 
in  Wedgwood's  employ.  Another  of  Josiah  Wedgwood's 
famous  dinner  services  was  made  for  the  Empress  Cath- 


erine of  Russia,  for  use  in  her  palace.  This  was  com- 
menced in  April,  1773,  and  had  upward  of  twelve  hun- 
dred views  of  the  seats  of  noblemen  and  gentlemen  in 
England,  and  a  green  frog  was  painted  underneath  each 
piece.  The  form  chosen  was  the  royal  pattern,  and  it 
was  made  of  the  ordinary  cream-color  ware,  with  a  deli- 
cate saffron  tint.  The  views  were  in  purple  camaieu, 
bordered  with  a  gadroon  pattern  in  Indian  ink,  and  round 
the  edge  a  running  wreath  of  mauve  flowers  and  green 
leaves.  The  two  services  for  dinner  and  dessert  con- 
sisted of  nine  hundred  and  fifty-two  pieces,  had  twelve 
hundred  and  forty-four  enamel  views,  which  cost,  on  an 
average  twenty-one  shillings  each,  the  borders  and  frogs 
to  each  about  fifteen  shillings  more;  making  the  entire 
cost,  with  £51.  8s.  4d  for  the  cream  ware  itself,  a  total 
of  £2.359  2s.  Id.  without  calculating  many  extras.  The 
price  ultimately  paid  by  the  Empress  was  stated  to  be 
£3,000. 

The  Empress  of  Russia  had  reason  to  believe  that 
Wedgwood  told  the  truth  in  his  catalogue  when  he  said : 
'Beautiful  forms  and  compositions  are  not  to  be  made  by 
chance ;  and  they  never  were  made  nor  can  be  made  in 
any  kind  at  small  expense."  He  also  published  in  the 
same  catalogue  that  he  would  give  up  the  making  of  any 
article  rather  than  degrade  it.  "A  competition  for  cheap- 
ness, and  not  for  excellence  of  workmanship,"  he  said, 
"is  the  most  frequent  and  certain  cause  of  the  rapid 
decay  and  entire  destruction  of  arts  and  manufactures. 
The  desire  of  selling  much  in  a  little  time,  without  re- 
spect to  the  taste  or  quality  of  the  goods,  leads  manufac- 
turers and  merchants  to  ruin  the  reputation  of  the  articles 
which  they  make  and  deal  in ;  and  while  those  who  buy, 
for  the  sake  of  a  fallacious  saving,  prefer  mediocrity  to 
excellence,  it  will  be  impossible  for  them  either  to  im- 
prove or  keep  up  the  quality  of  their  work. 

"All  works  of  art,"  he  goes  on,  "must  bear  a  price  in 
proportion  to  the  skill,  taste,  time,  expense,  and  the  risk 
attending  the  invention  and  execution  of  them.  Those 
pieces  that  for  these  reasons  bear  the  highest  price,  and 
which  those  who  are  not  accustomed  to  consider  the  real 
difficulty  and  expense  of  making  fine  things  are  apt  to 
call  dear,  are,  when  justly  estimated,  the  cheapest  articles 
that  can  be  purchased ;  and  such  are  generally  attended 
with  much  less  profit  to  the  artist  than  those  that  every- 
body calls  cheap." 

Thus  spoke  an  honest  man  and  an  artist  to  his  cus- 
tomers. 

It  is  true  that  Josiah  Wedgwood  made  money.     His 
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partner,  Mr.  Bentley,  was  not  only  a  man  with  capital, 
but  he  shared  his  friend's  enthusiasm  for  excellence  in 
workmanship,  and  Queen's-ware  fortunately  paid  the 
manufacturers  well. 

Tosiah  Wedgwood's  art  work,  the  loving  labor  be- 
stowed on  vases,  as  expressions  of  beauty,  brought  him 
no  money:  they  cost  him  more  than  the  prices  he  ob- 
tained; but  remember  that  he  had  never  worked  for 
money,  and  he  never  indulged  in  his  taste  for  artistic 
creation  alone,  until  he  could  afford  financially  to  do  so. 

The  ware  known  as  Wedgwood's  jasper,  or  onyx,  in 
1  ilues,  sage-green,  and  purple,  upon  which  he  applied 
cameo  ornaments  in  white,  is  the  invention  most  com- 
monly associated  with  his  name;  that  is,  imitations  of 
this  ware,  going  by  the  name  of  Wedgwood,  are  known 
evervwhere.  It  was  about  1776  that  the  artist  conceived 
the  idea  of  producing  this  ware,  to  be  finished  without 
a  glaze,  and  colored  throughout.  After  a  time  the  color 
was  applied  to  the  surface  only  and  did  not  permeate 
the  entire  paste. 

The  cameos  applied  to  the  new  ware  were  obtained 
from  equisite  intaglios  from  the  art  treasures  of  Egypt, 
Greece  and  Rome,  in  the  possession  of  noblemen  of  Eng- 
land who  felt  it  an  honor  to  be  of  service  to  Wedgwood. 
They  accordingly  allowed  him  to  take  impressions  of  the 
intaglios,  from  which  he  formed  his  cameos.  He  also 
employed  sculptors  to  make  designs  for  the  cameos,  the 
most  notable  being  Flaxman,  who  was  called  an  "Eng- 
lish Greek."  This  jasper  ware  was  _put  to  many  uses 
besides  doing  service  in  vases  and  tea  sets,  lamps  and 
candelabra.  Cameos  became  instantly  so  popular  for  use 
as  jewelry  and  furniture  settings  that  Wedgwood  ac- 
quired over  two  thousand  different  designs. 

In  the  year  1787,  the  most  famous  vase  of  ancient 
times,  now  known  as  the  Portland  Vase,  was  to  be  sold 
by  auction;  it  is  now  carefully  cherished  in  the  British 
Museum.  Wedgwood  longed  mightily  to  possess  the 
treasure ;  so  did  the  Duchess  of  Portland.  The  two  made 
bids  for  the  vase  until  the  price  reached  eighteen  hundred 
guineas;  then  the  Duchess  promised  Wedgwood  that  if 
he  would  allow  her  to  purchase  the  vase  she  would  loan 
it  to  him  that  he  might  make  a  copy;  and  the  great  man 
accepted  the  offer. 

This  vase  is  supposed  to  have  been  manufactured  in 
the  glassworks  of  ancient  Alexandria.  "Brought  thence 
to  Rome,"  we  are  told,  "it  was  used  as  a  receptacle  for 
hes  of  a  funeral  pyre,  as  it  was  found  inclosed  in  a 
sarcophagus  of  excellent  workmanship,  and  this  in  a 
sepulchral  chamber  beneath  a  mound  of  earth  called 
Monte  del  Grano,  about  three  miles  from  Rome,  on  the 
road  to  an<  ient  Tusculum.  The  discovery  was  made  be- 
ar 1623  and  1644  during  the  pontificate  of 
Urban  VIII  (Barberini).  An  inscription  on  the  sarco- 
phagus, which  was  otherwise  covered  with  fine  bas- 
relief        ■     edit  to  have  been  dedicated  to  the  memory 

Of    the    Emperor    Alexander    Severus,    and    his    mother, 

Julia  Mammaea,  both  of  whom  were  killed  in  the  year 


235,  during  the  revolt  in  Germany.  The  vase,  ten  inches 
in  height,  was  deposited  in  the  library  of  the  Barbarini 
family,  and  the  sarcophagus  in  the  museum  of  the 
capital." 

Josiah  Wedgwood  made,  it  is  believed,  fifty  copies  of 
this  vase  in  his  jasper  ware,  black  with  a  blue  tinge,  the 
bas-reliefs  in  white;  and  the  work  was  so  wonderfully 
done  that  it  is  said  to  be  "as  nearly  as  perfect  reproduc- 
tion as  could  be  made  by  the  hand  of  man."  In  fact,  it 
was  pronounced  by  the  judges  to  be  faultless. 

But,  after  all,  the  great  thing  Josiah  Wedgwood  did 
for  our  world  was  more  than  to  give  us  Queen's-ware, 
Wedgwood  jasper,  and  copies  of  the  Portland  vase.  The 
great  thing  he  did  was  to  leave  us  the  memory  and  ex- 
ample of  a  man  whose  goal  was  excellence ;  a  man  who 
did  honest  work  from  the  humble  beginning  of  his  life 
until  the  successful  end. 


STOCKY"     WINDOWS    ALSO     GOOD. 


r\ISPLAY  men  should  not  always  turn  up  their  noses 
*-J  when  their  eyes  rest  upon  a  "stocky"  display. 
The  natural  tendency  is  for  the  one  who  does  not  rea- 
lize the  inside  conditions  of  the  store  or  the  store's 
policy  to  call  it  "junk,"  or  to  apply  some  other  such 
phrase. 

Many  of  these  stocky  displays  are  put  in  by  window 
trimmers  who  get  good  salaries,  and  in  many  instances 
receive  more  money  than  they  did  formerly  in  display- 
ing merchandise  where  it  was  the  aim  to  look  at  the  ar- 
tistic effect  more  than  at  the  business  side.  It  is  not 
because  they  can  not  put  in  an  artistic  display;  but  be- 
cause they  are  getting  paid  nicely  for  putting  in  dis- 
plays that  the  house  wants  and  that  sell  merchandise. 

It  cannot  be  denied  that  in  window  display  the 
commercial  side  must  first  be  considered,  and  then  the 
artistic. 

Certain  stores  find  that  certain  classes  of  displays 
are  best  to  catch  their  certain  class  of  followers.  Per- 
haps the  merchant  himself  is  artistic;  but  he  also  looks 
at  the  business  side. 

The  sooner  some  display  men  look  at  the  business 
side  of  window  display,  instead  of  trimming  according 
to  their  own  especial  likes  and  dislikes  and  fancies,  the 
sooner  there  will  be  many  more  successful  display  men 
drawing  large  salaries.  The  trades  of  different  mer- 
chants and  localities  demand  certain  kinds  of  displays, 
and  the  successful  merchant  who  has-  been  in  the  busi- 
ness for  years  generally  knows  what  is  best  for  his 
trade. 

It  is  well  for  display  men  to  know  how  to  put  in  a 
neat  stocky  display  as  well  as  an  artistic  display  or 
sparsely-trimmed  window;  and  it  is  doubtful  whether 
they  are  full-fledged  display  men  until  they  can  do 
this. 
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The  Rise  of  Macy's. 


HISTORY    OF    A    GREAT    DEPARTMENT    STORE. 


A   Monument  to  the   Foresight  of  the  Straus  Brothers. 


THE  history  of  Macy's  is  remarkably  interesting.  In 
1871  L.  Straus  &  Sons  made  arrangements  with 
R.  H.  Macy  to  open  in  his  store  on  Fourteenth  street  a 
special  department  in  the  basement  for  their  china,  crock- 
ery and  glassware.  Thus,  for  the  first  time  in  the  his- 
tory of  business,  dry  goods  and  home  furnishings  were 
sold  under  one  roof.  This  was  the  origin  of  the  depart- 
ment store. 

When  R.  H.  Macy  opened  the  store  in  1858  he  estab- 
lished (1)  fixed  prices,  which  were  unknown  in  New 
York  at  that  time — no  discounts  to  any  one;  (2)  odd 
prices— 9  cents,  14  cents,  etc. ;  (3)  absolute  cash  selling- 
no  credit  to  anyone;  (4)  prices  that  were  invariably  low- 
est in  the  city — lower  than  other  stores  even  after  the 
haggling  which  invariably  preceded  purchasing  elsewhere. 
By  inaugurating  these  principles  he  raised  the  whole 
tone  of  merchandising  in  New  York.  People,  becoming 
used  to  being  treated  with  such  integrity  and  justice  at 
Macy's,  demanded  the  same  treatment  elsewhere.  And 
thus  it  was  not  long  before  one  by  one  these  innovations 
were  copied. 

When  the  house  of  R.  H.  Macy  &  Co.  opened  its  new 
home  at  Broadway  and  Thirty-fourth  street,  fifteen  years 
ago,  it  was  the  beginning  of  an  age  of  commercial  opu- 
lence far  greater  than  the  mind  could  conceive,  and  de- 
velopment followed  swifter  and  more  pretentious  than 
ever  was  known  in  one  locality. 

It  transformed  the  whole  shopping  center  of  the  city ; 
it  opened  to  modern  methods  fields  that  had  lain  dormant 
for  years  and  brought  on  a  realty  metamorphosis  that 
established  fine  stores  in  Broadway,  Thirty-fourth  street 
and  Fifth  avenue ;  forced  the  oldest  inhabitants  to  desert 
their  mansions  before  the  sweeping  wave  of  prosperity, 
and  induced  the  erection  of  greater  hotels  to  meet  the 
influx  of  settlers  for  the  new  hives  of  industry. 

The  underlying  principle  of  honor  made  the  house 
famous,  and  it  was  pursued  with  strictest  fidelity  by  Isi- 
dor  and  Nathan  Straus  when  they  took  hold  of  the  grow- 
ing establishment  and  reared  it  to  the  position  it  occupies 
to-day. 


It  is  a  singular  fact  that  a  store  destined  to  be  one  of 
the  largest  of  its  kind  in  the  world,  with  as  many  as  fifty 
thousand  to  seventy  thousand  customers  entering  a  day, 
had  its  inception  in  the  mind  of  a  man  who  started  in 
life  as  a  whaler  and  had  been  in  business  in  almost  every 
section  of  the  United  States  from  California  to  the  north 
of  Gloucester  Bay. 

With  only  a  few  dollars  left,  he  came  to  New  York 
and  tempted  fate  once  more  in  a  little  general  store  at  204 
and  206  Sixth  avenue,  just  below  Fourteenth  street.  The 
stock  consisted  principally  of  fancy  goods.  That  was  in 
1858,  and  Mr.  Macy  was  then  thirty-five  years  old.  Past 
misfortunes  had  not  diminished  his  ambition,  and  he  still 
possessed  rugged  health  and  indomitable  energy.  In  his 
last  venture  his  first  step  was  to  establish  confidence  in 
the  honesty  of  his  dealings  and  he  at  once  put  his  little 
businenss  on  a  sound  footing. 

Four  years  after  his  entrance  to  the  city  he  displayed 
a  dormant  genius  by  organizing  prices  such  as  29,  39,  49 
and  99  cents.  The  idea  took.  It  attracted  more  atten- 
tion than  any  other  innovation  known  to  the  trade.  It 
turned  the  thin  string  of  persons  who  first  filed  into  his 
store  into  a  jamming  crowd. 

In  a  few  years  businenss  grew  to  such  proportions  that 
in  1863  he  rented  No.  62  West  Fourteenth  street,  around 
the  corner.  This  was  joined  to  the  original  store,  form- 
ing an  "L"  shape,  with  entrances  in  both  streets.  A  de- 
partment of  hats  and  millinery  was  introduced,  and  years 
later  sections  where  jewelry,  Vienna  goods  and  toilet 
articles  could  be  purchased  were  installed. 

Robert  J.  Burdett,  the  "old  war  horse,"  went  with 
Macy's  in  1873  as  buyer  of  china  and  glassware,  remain- 
ing until  he  died.  He  was  succeeded  by  his  son,  "Eddie," 
who  is  still  in  charge.  A  year  or  two  after  Robert  J. 
entered  the  house  he  established  an  art  department.  Up 
to  that  time  only  low-priced  goods  had  been  carried.  He 
was  at  a  loss  for  accommodations.  The  store  was  a 
dwelling  house  made  over.  Upstairs  were  rooms  that 
had  not  been  touched ;  so  he  opened  his  art  department 
in  a  hall  bedroom.     Prior  to  the  removal  of    he  concern 


80 


to  Thirty-fourth  street  he  held  special  sales  and  disposed 
of  a  lot  of  goods,  hut  still  had  to  carry  uptown  much  of 
the  Fourteenth  street  stock.  On  the  opening  day  at  the 
new  location  he  found  that  Thirty-fourth  street  would 
not  buy  the  very  cheap  lines  and  he  was  a  busy  man  for 
a  little  while  getting  higher  grade  goods.  One  of  his 
big  ventures,  shortly  after  moving  uptown,  was  the  taking 
over  of  the  entire  stock  of  made  up  goods  from  the  Royal 
Berlin  Pottery.  What  he  paid  nobody  but  he  and  the 
firm  knew,  although  it  was  variously  estimated  at  from 
$75,000  to  $100,000.  Other  department  store  managers 
shrugged  their  shoulders  and  predicted  disaster.  Not 
only  was  it  a  tremendous  outlay,  but  it  was  an  expensive 
line,  and  not  thought  suitable  to  the  American  market. 
But  the  stuff  was  well  advertised  and  the  bulk  of  it  went 
off  with  a  rush.  Some  things  dragged,  but  on  the  whole 
it  proved  a  huge  success. 

When  Macy  first  opened  at  Fourteenth  street  his  "mer- 
chandise man"  was  a  woman.  She  was  handsome,  smart 
and  a  tyrant  with  help.  Her  grasp  of  details  in  every 
department  was  complete,  and  woe  betide  anyone  who 
attempted  to  "put  anything  over"  her.  She  was  with 
him  for  many  years,  retiring  finally  with  a  pension. 

The  head  of  the  family  which  was  destined  to  succeed 
R.  H.  Macy  was  Lazarus  Straus.  He  and  his  wife  Sara 
lived  in  a  little  Bavarian  town  along  the  Rhine,  and  there, 
on  February  6,  1845,  was  born  to  them  Isidor.  Three 
years  later  came  Nathan,  on  January  31,  1848,  and  then 
Oscar  S.  was  born,  on  December  23,  1850.  The  family 
came  to  this  country  and  settled  in  Talbottom,  Ga.,  in 
1851.  The  boys  received  the  nucleus  of  their  education 
there,  Isidor  later  being  graduated  from  Collinsworth 
Institute,  Nathan  coming  to  this  city  and  finishing  in  the 
public  schools  here,  while  Oscar  was  graduated  from 
( Columbia  College. 

Isidor  was  anxious  to  enter  West  Point,  but  the  civil 
war  made  this  impossible.  He  was  then  sixteen  years  old 
and  with  the  war  fever  in  the  air  he  wished  to  enter  the 
Confederate  army.  He  assisted  in  the  organization  of 
a  company,  of  which  he  was  chosen  lieutenant.  When 
he  offered  himself,  however,  he  was  informed  that  the 
Confederacy  had  not  enough  guns  for  men  and  wanted 
The  only  thing  remaining  for  him  to  do  was 
to  enter  his  father's  store  in  the  place  of  the  clerks  who 
had  left  to  go  to  war.  There  he  stayed  for  two  years, 
when  opportunity  came  to  him  to  go  to  England  as  agent 
for  an  importing  company  undertaking  certain  shipbuild- 
Jle  was  in  Europe  until  the  end  of  the 
war. 

tsldor  Straus  was  the  office  member  from  the  time  the 
partnership  was  formed,     lie  was  a  line  type  of  broad 
minded,  publii     pirited  man  through  whom  the  city  al- 
iwi-  maintained  its  commercial  mpremac)  and  mei 
ropolitan  ■  r.     Knowing  the  entire  alphabel  of  his 

busine --,  quid    to     •  i/i    upon  and   improve  the  oppor 
tunities  of  the  trade  and  strictly  attentive  to  the  duties 
ition  impo  '■<]  upon  him,  his  equip 


ment  covered  a  much  wider  range  than  is  comprised 
within  the  limitations  of  the  shop.  With  a  keen  sen 
the  duties  of  a  citizen  and  natural  aptitude  for  the  study 
of  public  questions  there  was  no  subject  affecting  seri- 
ously the  welfare  of  the  community  or  the  country  which 
he  neglected.  Where  the  average  man  would  find  his 
physical  and  nervous  energy  taxed  to  exhaustion  by  the 
magnitude  of  the  routine  possibilities  he  added  to  the 
scope  of  his  activities  and  gathered  fresh  vigor  by  em- 
ploying his  mind  in  multitudinous  directions. 

Nathan  Straus,  three  years  younger,  was  none  the  less 
acute  as  to  the  future.  He  was  born  in  the  same  Bava- 
rian town  and  received  part  of  his  education  from  the 
schools  of  Talbottom,  Ga.,  and  in  New  York  City.  When 
twenty-seven  years  old  he  married  Miss  Lina  Guthers 
and  joined  his  father  in  the  importation  of  crockery  and 
glassware,  as  his  older  brother  had  done.  His  progress 
was  simultaneous  with  that  of  Isidor,  the  two  of  them 
entering  the  firm  of  R.  H.  Macy  &  Co.  in  1888. 

When  Macy's  was  first  established  the  fashionable  resi- 
dence center  of  the  city  was  below  Thirty-fourth  street, 
and  the  majority  of  the  population  south  of  Fourteenth 
street.  There  were  no  elevated  railroads  then ;  no  elec- 
trac  railways,  no  cable  railroads,  and  only  one  horse  car 
line  in  the  city,  and  that  running  down  Centre  street  and 
Fourth  avenue.  Broadway  and  Sixth  avenue  traffic  was 
served  with  omnibuses  rattling  over  cobblestones  or 
wooden  blocks  of  pavement.  There  was  not  a  theater 
or  a  club  north  of  Twenty-fourth  street,  nor  a  hotel  of 
any  importance  north  of  Twenty-seventh  street.  The 
fashionable  population  was  established  along  the  line 
of  Fifth  avenue  south  of  Twenty-third  street  to  Washing- 
ton square  and  around  to  Stuyvesant  square,  on  the  east 
side.  Lord  &  Taylor  were  still  downtown  in  Grand 
street ;  Arnold,  Constable  &  Co.,  in  Canal  street,  west  of 
Broadway,  and  A.  T.  Stewart's  was  at  Broadway  and 
Chambers  street.  These  were  Macy's  chief  and  almost 
only  competitors  at  that  time. 

Through  all  the  succeeding  years  of  establishment  of 
other  houses  Macy's  held  its  ground.  They  saw  the  city 
developing  modern  transit  systems;  saw  some  of  these 
pass  through  all  the  stages  of  experiment,  achievement, 
decline  and  decay  ;  saw  the  growth  and  extension  of  the 
dry  goods,  importing  and  wholesale  trade  districts  north- 
ward ;  saw  some  of  the  stores  move  past  Fourteenth  street 
and  as  far  north  as  Twenty-second  street,  and  observed 
that  the  residential  section  was  beginning  to  tumble  and 
fall  hack  before  the  advancing  columns  of  business  and 
comment'. 

From  about  1875  and  far  into  the  '90's  they  witnessed 
the  years  of  achievement  for  which  New  York  had  been 
Struggling  for  more  than  a  generation  -a  thoroughly  re- 
liable and  comprehensive  rapid  transit  system.  They 
welcomed  the  elevated  road  np  Sixth  avenue,  which 
opened  ,-is  far  as  Central  Park  in  the  year  1876;  within 
the  next  ten  years  the)  greeted  llu'  cable  car.  The  two 
modern  systems  meant  the  bringing  of  all  the  city  to  the 
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store  doors.  The  shopping  neighborhood  expanded  grad- 
ually until  from  Fourteenth  street  to  Twenty-third  street 
in  Sixth  and  Fifth  avenues  great  businesses  were  estab- 
lished. With  the  rapidly  increasing  population  thousands 
upon  thousands  of  persons  patronized  only  the  stores  in 
the  district,  and  it  seemed  that  no  matter  bow  many 
stores  there  were  they  were  crowded  to  their  utmost. 
Another  fifteen  years  saw  the  installation  of  the  trolley 
car. 

Then  came  the  master  stroke  of  mercantile  genius. 
The  Straus  brothers  divined,  as  none  others,  that  the 
future  city  was  to  ride  to  the  north  ;  that  there  was  bound 
to  be  a  greater  development  than  anyone  had  dreamed; 
and  even  as  early  as  1898  they  quietly  began  looking  for 
another  location.  To  their  minds  it  was  a  far  greater 
question  than  of  merely  going  uptown.  They  must 
choose  a  site  that  would  be  the  center  of  the  city,  not  for 
five  or  ten  years,  but  for  half  a  century  or  a  century. 
The  present  store  is  a  monument  to  their  acumen. 

And  now  they  contemplate  building  a  seventeen-storv 


addition.  This  will  have  frontages  of  fifty  feet  on 
Thirty-fourth  and  Thirty-fifth  streets,  with  a  depth  of 
197  feet  6  inches.  The  building  will  conform  architec- 
turally with  the  present  structure,  and  according  to  the 
latest  estimates  will  cost  about  $500,000. 

The  sub-basement  of  the  extension  will  be  utilized  in 
expanding  the  store's  delivery  department  and  to  increase 
the  space  for  the  mechanical  equipment.  It  will  be  nec- 
essary to  practically  duplicate  the  engineering  plant's 
equipment  in  order  to  provide  power,  light  and  heat  for 
the  new  extension. 

Probably  the  ground  floor  of  the  extension  will  work 
the  greatest  change  in  the  present  store.  It  willl  permit 
the  transformation  of  the  present  driveway  into  selling 
space,  thus  affording  the  much-needed  elbow  room  on 
the  main  floor. 

The  new  addition  will  rank  as  the  highest  structure 
of  its  kind  in  the  city,  if  not  in  the  world,  and  will  add 
approximately  170,000  square  feet  of  space  to  the  estab- 
lishment. 


The  Business  Girl's  Luncheon. 


v 


"\I7HAT  are  you  going-  to  have?"  asks  Sadie,  the 
*  •  stenographer,  of  her  chum,  Agnes,  the  file 
clerk,  as  they  push  their  way  toward  the  counter  of  an 
ice  cream  parlor  at  lunch  time.  Agnes,  studying  the 
placards  spread  boldly  on  the  mirror  in  front  of  her  and 
watching  for  a  chance  to  slip  nearer  when  the  rather 
obese  young  woman  who  is  lingering  over  the  last  drops 
of  her  raspberry  soda  turns  doorward,  replies  after 
some  thought,  "Oh,  I  think  an  ice  cream  soda  and 
marshmallow  cake." 

By  this  time  Sadie  is  near  enough  to  catch  the  eye 
of  the  aitist  mixer  of  the  fluff  and  the  goo,  and  she  calls 
out  the  orders  for  both,  hers  being  a  maple  nut  sundae 
and  Lady  Baltimore  cake.  Shifting  their  weight  like 
cranes,  they  stand  where  they  can  place  their  delicious 
concoctions  on  the  counter,  reaching  for  them  under 
and  between  the  arms  of  other  lunchers.  If  there  is 
any  discomfort  connected  with  this  process  neither 
mentions  it,  for  they  are  chattering  eagerly  of  clothes. 

In  less  than  ten  minutes  the  glasses  and  saucers 
are  empty  and  the  midday  meal  is  over  without  further 
ceremony,  for,  as  Sadie  says,  "Thank  goodness,  it's 
paid  for,  because  sometimes  you  would  sure  hate  to  pay 
for  something  that  didn't  taste  as  good  as  it  looked,  and 
you'd  go  out  just  thinking  of  what  you'd  spent."  The 
rest  of  the  hour  is  precious  for  its  peeps  into  the  shops 


with  dainty  lingerie  in  the  windows,  where  the  two  gaze 
and  gaze  and  Sadie  says  wistfully,  "If  I  had  money  I 
wouldn't  wear  a  thing  but  silk  underwear,  would  you  ?" 
Then  there  are  the  exchanges  of  confidences  about  their 
"friends,"  which  Agnes  interrupts  to  say:  "Gee!  I  was 
starved  to-day,  and  I  still  feel  sort  of  hungry." 

Sadie  agrees  with  her  and  suggests'that  as  there  is 
a  drug  store  they  step  in  and  each  get  a  package  of 
mints  or  salted  peanuts,  for  they  only  cost  a  nickel  any- 
way. Thus  are  they  sustained  for  an  afternoon  of  tedi- 
ous and  devitalizing  work. 

There  are  girls  who  have  more  to  spend  for  lunch 
than  these,  and  demand  a  seat  and  a  waitress,  continues 
the  writer  of  the  article  in  the  "Evening  Sun."  Their 
lunches  differ  in  quality  rather  than  kind  from  those  of 
Sadie  and  Agnes.  Mary  has  a  tuna  fish  sandwich,  fol- 
lowed by  banana  shortcake  with  whipped  cream,  while 
Ruth  revels  in  a  tomato  stuffed  with  pickles,  nuts  and 
mayonnaise,  and  chocolate  and  marshmallow  cake. 
And  still  they  wonder  why  they  often  have  a  headache 
in  the  middle  of  the  afternoon,  while  evening  always 
finds  them  "dead  tired." 

The  business  girl  who  has  been  tempted  into  some 
joyful  little  extravagance  finds  lunch  the  easiest  place 
to  retrench,  for  she  knows  that  when  she  is  busy  she  is 
not  likely  to  think  of  being-  hungry,  and  after  the  busy 
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time  is  over  dinner  is  coming-,  with  a  chance,  perhaps, 
to  make  up  for  a  meagre  lunch.  So  for  the  girl  with 
little  to  spend  the  midday  meal  often  hobbles  along  on 
the  chance  of  left-over  change.  For  others  it  is  usually 
a  glorious,  get  together  of  sweetmeats.  One  girl  was 
actually  seen  recently  ordering  for  lunch,  with  appar- 
ently no  qualms  of  conscience,  a  marmalade  sandwich, 
peach  shortcake,  apricot  whip  and  coffee.  The  meal, 
with  a  tip,  cost  her  fifty  cents,  and  was  neither  nourish- 
ing nor  moral,  if  one  respects  the  human  anatomy  as 
the  temple  of  the  spirit. 

It  is  the  cunning  of  the  restaurateur  and  the  sus- 
ceptible eye  of  the  business  girl  that  blast  into  pieces 
all  proper  theories  of  cooking  and  eating  that  she  was 
taught  in  school  and  the  in- 
struction of  her  physician  who 
may  have  prescribed  a  diet. 
There  are  waterfalls  of  salads 
and  snow- covered  peaks  of  des- 
serts, all  too  luscious  to  be  re- 
sisted. It  is  the  weakness  of 
her  a;stheticisra  which  makes  a 
girl  yield  to  lemon  pie  with 
lofty  meringue  atop,  though  it 
recline  on  leatheTy  pastry, 
rather  than  choose  the  un- 
adorned baked  apple;  that 
makes  her  content  with  cake 
that  is  soggy  and  heavy  or  dry 
and  wasp-nest-like,  because  it  is 
glaciered  over  with  a  froth  of 
sweetness  and  light.  One 
manager  of  a  tea  room  used  to 
say  as  he  walked  nervously 
into  the  kitchen  at  intervals, 
"Make  'em  fluffy." 

In  the  daily  lunch  of  the 
average  girl  who  works  down 
town  the  dessert's  the  thing. 
She  will  take  almost  anything 
that  is  cheap  as  a  prelude,  perhaps  a  sandwich  or 
merely  a  little  dish  of  stewed  vegetables,  and  some- 
times that  course  is  omitted  altogether  and  a  cup  of 
coffee  substituted;  but  the  soul  of  the  epicure  manifests 
itself  in  a  toothsome  aftermath.  A  lunch  room  may 
sustain  itself  solely  on  a  reputation  for  numerous  and 
magnificent  desserts. 

Of  course  tipping  is  the  insurmountable  vice,  under 
present  conditions,  of  the  business  girl's  lunch.  She 
may  often  deny  herself  needed  food  for  the  meagre  rec- 
ompense of  a  waitress  whose  services  are  inconsequen- 
tial. There  are  a  not  insignificant  number  of  girls 
whose  luncheon  quota  is  twenty  cents  a  day.  Five 
cents  taken  away  for  the  tip  restricts  them  to  monoton- 
ous and  unsubstantial  repasts.  Yet  they  feel  it  is 
,aiy  both  for  obtaining  the  aforementioned  slight 
service  and    retaining  one's  self-respect.     Sometimes, 
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too,  it  is  the  result  of  an  overwhelming  sympathy  for 
the  poor  girls  who  must  ceaselessly  carry  an  ovei laden 
tray — a  sympathy  that  is  well  founded,  but  not  always 
justified  by  facts.  For  many  a  buxom  and  pleasant- 
faced  waitress  has  a  much  larger  wage  than  the  work- 
ing girl  who  wears  a  stylish  coat  and  milk-white  shoes. 
One  girl  who  is  employed  in  one  of  a  chain  of  justly- 
famous  white-enameled  restaurants  confessed  that  her 
salary  and  gratuities  amounted  to  about  twenty- five 
dollars  a  week.  Yet  she  sees  nothing  incongruous  in 
accepting  five  cents  from  a  telephone  operator  who  is 
earning  eight  dollars  or  ten  dollars,  for  it  is  the  nickels 
from  the  pocketbooks  of  the  poor  that  fatten  her  in- 
come. It  is  the  absence  of  tips  that  gives  the  advan- 
tage to  the  ice  cream  parlor  and 
drug  store  soda  fountain  and 
partly  accounts  for  their  popu- 
larity. 

The  cafeteria,  so  popular 
and  widespread  in  California, 
would  solve  most  the  girls'  eat- 
ing problems,  and  the  necessary 
economies  of  war  time  may  re- 
cult  in  the  establishment  here 
of  these  tipless  restaurants  to 
take  the  place  of  the  tec-'ooms 
that  have  been  started  during 
the  past  few  years  by  apparently 
every  midd'e-aged  woman  in 
the  city  who  had  a  little  capital, 
a  few  Japanese  prints,  and  a 
gift  for  captivating  names. 
Los  Angeles  is  full  of  them,  and 
they  prove  a  veritable  boon  to 
people  with  slender  purses. 
They  have  none  of  the  objec- 
tionable features  that  charac- 
terize the  cheaper  kind  of  res- 
taurants, and  are  well  patron- 
ized because  they  offer  a  re- 
markable variety  of  unadulterated  food  under  clean  and 
attractive  conditions.  All  that  you  spend  is  for  food, 
and  as  Sadie  would  say:  "You  can  see  what  you're 
getting  before  you  buy  it,  and  so  you're  not  so  liable  to 
get  stung." 


DO     YOU     LIKE     YOUR     BUSINESS? 


rPHE  man  who  really  likes  his  business  studies  that 
'  business  from  day  to  day  and  year  to  year  with  as 
much  zeal  as  he  would  any  other  game  he  enjoyed. 

The  man  who  likes  his  business  does  not  feel  that 
building  up  the  business  is  work.  It  is  a  task  that  yields 
real  pleasure. 

The  thing  you  like  best  is  the  thing  in  which  )ou 
will  make  the  biggest  success. 
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Collecting  Charge  Accounts. 


SOME  interesting  sidelights  on  how  the  ways  of 
transgressors  are  made  hard— especially  of  those 
who  do  not  pay  with  a  fair  degree  of  promptness  the  bills 
they  have  contracted  on  charge  accounts— were  cast  re- 
cently by  Herman  Steinberg,  who  perates  in  this  city  a 
collection  and  claim  record  service  that  is  used  by  many 
of  the  big  local  department  stores  and  specialty  shops. 

"While  the  individual  claims  that  come  to  my  atten- 
tion," he  told  a  Times  reporter,  "run  all  the  way  from  $5 
to  $35,000,  it  is  not  an  unusual  thing  for  some  of  the 
Fifth  avenue  shops  to  show  a  single  account  as  large  as 
$250,000.  In  one  case  I  know  of,  in  which  the  account 
was  given  to  an  agent  for  collection,  the  amount  involved 
was  $175,000. 

"Not  only  are  the  amounts  of  the  claims  turned  in  for 
collection  larger  in  many  cases  than  the  average  person 
would  suspect,  but  there  are  also  more  of  them.  How-  . 
ever,  with  the  improved  methods  of  determining  the 
credit  risks  of  persons  who  apply  for  accounts  that  are 
now  available,  it  is  highly  probable  that  both  the  num- 
ber and  amounts  of  unpaid  bills  will  become  smaller  as 

time  goes  on. 

"That  the  retail  credit  man  has  been  hampered  in  the 
past  by  a  lack  of  facilities  in  obtaining  adverse  informa- 
tion regarding  applicants  for  accounts  is  shown  by  this 
instance:  Not  long  ago  a  certain  Fifth  avenue  estab- 
lishment extended  $8,000  credit  to  a  patron  who  was 
introduced  by  a  customer  whose  financial  and  social 
standing  is  unquestioned.  The  character  of  the  intro- 
duction was  in  itself  a  powerful  influence  in  the  exten- 
sion of  credit  to  the  man  in  question.  But  the  house,  in 
following  its  usual  policy,  made  its  own  investigation 
and  found  that  the  applicant  was  socially  connected  with 
some  of  the  best  families  in  the  city.  Nothing  derogatory 
to  his  credit  and  financial  standing  was  found. 

"At  the  time  the  credit  was  granted,  however,  my 
files  showed  two  claims  for  collection  against  this  man, 
one  of  which  had  been  paid.  The  other,  an  undisputed 
hotel  bill,  was  then  in  the  hands  of  an  attorney  for  suit. 
Shortly  thereafter  three  other  claims  came  into  my  office 
against  the  same  man.  Not  long  ago  it  developed  that 
he  was  connected  with  certain  German  propaganda  in 
this  country,  and  he  is  now  being  detained  at  Ellis  Island. 
The  point  of  this  incident  is  that  'lice'  credit  men  are 
now  making  use  of  every  opportunity  afforded  them  for 
finding  out  unsatisfactory  things  about  an  applicant  for 
an  account  before  it  is  granted,  in  case  it  is.     Had  this 


been  done  before,  the  $8,000  credit  spoken  of  would  not 
have  been  given. 

"As  for  the  actual  collection  of  accounts,  it  is  the 
small  ones  which  generally  are  the  hardest  to  collect. 
At  the  same  time  they  are  the  easiest  to  run  up,  for 
some  stores,  under  the  stress  of  present-day  competition, 
often  take  chances  on  a  small  account.  Another  thing 
about  the  small  account  is  that  it  is  generally  harder  to 
collect  one  from  a  woman  than  from  a  man,  though  the 
latter  does  not  always  settle  up  with  good  grace.  The 
reason  for  this  is  that  the  average  woman,  because  she 
does  not  realize  the  seriousness  of  it,  has  not  the  dislike 
of  court  proceedings  that  characterizes  the  average  man. 
Further  than  this,  the  average  woman  has  a  feeling  that 
a  store  will  not  go  to  court  for  so  small  a  matter  as  her 
little  unpaid  account. 

"Consistent  dunning  is  the  only  way  to  obtain  pay- 
ments from  this  type  of  women,  not  a  few  of  whom  live 
in  sumptuous  apartment  houses  and  are  very  hard  for  a 
collector  to  reach  in  person.  However,  there  are  certain 
strategies  which  can  be  employed  against  that  class  of 
women  which  sets  out  deliberately  to  cheat  a  store  or  to 
cause  a  maximum  amount  of  trouble  for  everybody  con- 
cerned before  they  pay  up.  These  are  the  kind  of  ac- 
counts that  no  good  store  wants ;  so  little  objection  is 
made  to  the  collection  methods  that  are  used  on  them. 
Legal  proceedings  are  of  little  value  in  such  cases,  as 
many  of  these  debtors  have  already  unsatisfied  judg- 
ments against  them. 

"One  way  I  have  found  successful  in  getting  at  women 
who  are  personally  inaccessible  is  to  call  them  up  by 
telephone  at  unseemly  hours.  Naturally  this  cannot  be 
done  every  day,  nor  can  the  house  switchboard  operator 
be  given  an  inkling  of  who  is  making  the  call  and  why. 
When  a  woman  is  called  out  of  bed  to  answer  a  dunning 
'phone  call  a  few  times,  or  is  called  from  her  bath  for 
the  same  purpose,  she  is  more  or  less  inclined  to  pay  up 
in  self-defense.  The  telephone  method  of  dunning  is 
helped  quite  a  little  by  the  innate  curiosity  of  women, 
which  also  manifests  itself  in  the  case  of  letters. 

"Sometimes  collections  are  made  from  the  'undesir- 
able' class  of  charge  account  debtors  by  having  a  col- 
lector call  unexpectedly  at  a  friend's  house  or  apartment, 
ask  for  a  debtor,  and  then  present  her  with  the  bill,  re- 
gardless of  who  is  looking  on.  Can  you  imagine  any 
woman  being  subjected  to  that  very  often  without  pay- 
ing up? 
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"Another  .lass  of  debtors  that  is  hard  to  collect  from 
is  that  which  gets  accounts  through  introductions  made 
by  legitimate  charge  customers,  that  is,  by  customers  who 
are  good  credit  risks  and  who  pay  their  bills  regularly. 
Small  shops  arc  more  prone  to  open  accounts  on  introduc- 
tions of  this  kind,  without  preliminary  inquiries,  than  the 
larger  ones;  yet  no  small  total  of  bills  is  run  up  in  this 
way.  It  has  been  found  that  the  type  of  woman  who  uses 
a  friend  as  a  means  of  opening  an  account  usually  owes 
money  all  over  the  city.  It  has  also  been  found  that 
getting  judgments  does  no  good  in  these  cases,  as  the 
persons  involved,  living  purely  on  bluff,  cannot  satisfy 
them. 

•'Big  accounts,  those  that  run  from  $5,000  to  $25,000, 
or  higher,  are  also  difficult  to  collect.  Certain  big  debtors 
actually  let  themselves  be  sued  before  they  will  pay,  while 
others  will  settle  after  the  matter  has  been  brought  almost 
to  the  doorstep  of  the  court  house.  I  have  known  of 
cases  where  women  of  social  prominence  have  actually 
left  the  city  for  long  periods  when  they  have  been  sought 
by  collectors,  just  to  show  the  creditor  stores  'where  to 
get  off.'  It  is  not  because  they  could  not  meet  their  obli- 
gations but,  apparently  feeling  secured  against  any  real 
annoyance  by  their  social  position,  because  they  would 
not  until  they  felt  like  it. 

"I  have  known  of  other  cases  in  which  some  of  the 
city's  'best  people'  have  deliberately  threatened  stores 
that  have  turned  over  bills  to  collectors  with  loss  of  busi- 
ness if  they  did  not  call  the  collectors  off.  Not  only  have 
they  threatened  to  stop  patronizing  the  'offending'  store, 
but  they  have  said  they  would  advise  their  friends  also 
to  trade  elsewhere. 

"While  on  the  subject  of  'best  people'  it  may  be  apropos 
to  relate  an  experience  one  of  my  collectors  had  with  a 
man  who  is  well  known  here.  After  several  unsuccessful 
attempts  to  reach  this  man,  my  collector  went  to  his  house 
early  one  morning  and  got  past  the  butler  on  some  pre- 
text or  other.  The  man  he  sought  was  not  up  yet,  so  the 
<  ollector  sat  down  and  waited  for  him.  After  quite  a 
wait,  the  object  of  his  quest  entered  the  room.  The  col- 
lector made  known  his  business,  and  very  soon  after- 
ward discovered  himself  in  a  heap  at  the  foot  of  the  front 
steps.  He  had  been  propelled  there  by  the  strong  right 
arm  of  the  debtor.  Finding  himself  not  hurt,  he  returned 
to  the  office  and  reported.  The  next  day  the  creditor 
tore  told  us  that  a  check  in  payment  for  the  full  account 
bad  been  received,  so  the  coup  of  the  collector,  while 
painful,  was  successful. 

'Another  class  of  claims  that  are  hard  to  handle  arc 

obligations  incurred  by  stage  people.     More  than  one  of 

more  prominenl  one-,  often  give  quite  a  little  trouble 

to    a    collector    before    payment    is    made.      As    for    the 

Her    fry,   both    male   and    female,    il    is   practically    im 

ible  to  gel  them  to  settle.    The  chief  reason  is  thai 
ol  tliein  have  nothing  to  pay  up  with,  due  to  irregu 
lar  and  a   tendency  to  spend  all  they  gel 

an  in  clover." 


WHAT     IT     COST     TO     DISCOVER     US. 


COMEONE  rummaging  around  among  the  archives 
^  has  come  across  the  expense  account  of  Christopher 
Columbus  when 'he  came  over  and  discovered  us.  Co- 
lumbus's salary  was  $300  a  year  !  And  he  had  two 
captains  at  $200  a  year  each  and  a  lot  of  sailors  at  $2.50 
a  month  !  And  the  fleet  was  worth  $3,000.  At  least, 
it  was  put  down  that  way.  Figuring  the  time  they 
were  away,  with  the  sailormen  drawing  down  $2,50 
every  mortal  month,  it  is  plain  that  $7,000  scarcely 
paid  the  bill. 

So  that  is  what  we  cost.     Cheap  bunch  ! 

We  were  all  red  Indians  then,  of  course,  and  didn't 
care  whether  we  were  expensive  or  a  Monday  bargain 
with  double  trading  stamps. 

It  is  different  now.  We  do  not  like  to  think  there 
was  ever  a  time  when  we  could  be  discovered  for  a  pal- 
try $7,000.  But  there  are  the  archives,  and  they  say 
$7,000  was  the  price. 

And  it  included  all  of  us.  Anyone  with  a  passion 
for  figures  can  figure  out  for  himself  what  was  his 
share  of  the  cost  of  being  discovered. 

It  is  pretty  bad,  but  it  might  be  worse.  Suppose 
Isabella  and  her  crowd  had  not  dug  up  that  $7,000  and 
we  had  not  been  discovered  and  had  remained  red  In- 
dians to  this  day  ! 


TEN-INCH    VASE    HV    I  III.    i   Nil  ID   STATES   CLASS  CO. 
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Doulton  Dickens  Ware. 


v 


MEN  come,  men  go,  periods  and  ages  change,  transi- 
tion is  all  about  us,  but  Dickens  is  immortal.  It 
has  been  said  that  a  person  not  knowing  Euclid  is  only 
half  educated.  Anyone  not  knowing  the  characters  of 
Dickens  is  missing  one  of  literature's  greatest  charms. 
Why  does  this  particular  writer  still  live  in  the  minds  of 
the  reading  public?  Because  he  wrote  of  the  actual 
facts  of  life,  the  comedy  of  the  workaday,  the  hardships 
of  the  poorer  classes,  the  hollowness  of  much  of  that 
which  we  style  "  Society." 

Charles.  Dickens  was  a  great  magician,  and  the 
magic  of  his  brain  will  cease  to  charm  us  only  when  the 
English  language  is  forgotten  and  human  nature  ceases 

to  exist. 

'  Doulton's.the  great  English  pottery,  has  depicted 
these  characters  on  its  famous  ware.  Bill  Sykes,  rob- 
ber and  housebreaker,  ruffian  and  murderer,  devoid  of 
one  redeeming  quality,  and  yet  loved  by  a  woman  and 
a  dog  !  Sam  Weller,  big  of  heart,  faithfullest  of  re- 
tainers; calm  and  collected  amidst  the  wildest  of  tumults; 
undismayed  when  facing  the  most  extravagant  odds; 
imperturbable  when  patronized  by  the  most  dignified  of 
gentlemen's  gentlemen;  a  consummate  reader  of  human 
nature.  Fagin,  the  sordid,  the  wretched,  the  vile,  the 
human  Satan,  the  trainer  of  youthful  thieves,  the  crafty 


receiver  of  stolen  property.     Master  John  Dawkins,  the 
Artful  Dodger,  the  slippery  prince  of  prigs  and  downi- 
est  of  pickpockets,  with  his    puffed,  snubby    nose,  his 
dirty    face,    and    his    loftily-expressed    contempt    for 
"beaks"     and    others    set    in    authority    over    him. 
Micawber,  the    ever-hopeful,  ever-bouyant,  ever-confi- 
dent, ever-expectant   of  something   in  the   turning-up 
line,  with  his  portentous  gentility  and  his  infinite  capa- 
city for  writing  letters.     Little  Nell,  simple,  childlike, 
weakling,  yet  courageous  withal.     Pickwick,  the  ever- 
young,   despite    his    bald   head   and   his   gold-rimmed 
spectacles,  despite    his  amplitude    of  waistcoat  and  his 
gaiters;  brimful  of  good  nature;  intensely  stubborn,  yet 
with  a  hail-fellow-well-met  heart  and  a  disposition  over- 
flowing with  the  milk  of   human  kindness.     All  these 
characters  are   portrayed  on    Doulton  ware,  and  they 
form  a   unique  collection  of  the  character  of  England's 
great  master  writer. 

The  pottery  itself  comprises  plates,  bowls,  trays, 
mugs,  cups  and  saucers,  vases  of  unique  pattern,  jugs 
of  graceful  and  fascinating  shape,  candlesticks  and  tea- 
pots of  various  shapes  and  sizes;  and  the  name  of  Doul- 
ton is  sufficient  guarantee  that  they  are  of  excellent  fin- 
ish and  workmanship. 

Ever   since  the  ware  came  on  the  market  the  call 
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for  it  has  been  great,  especially  among-  the  lovers  of  the 
famous  v.  ri  ,t\  for  a  more  fascinating  collection  is  al- 
most impossible  to  conceive. 

Many  of  the  pieces  are  not  only  artistic  souvenirs; 
are  familiar  domestic  utensils;  and  as  such  bring 
Dickens  direct  into  the  home  life.  You  may  place  for- 
get-me-nots or  orange  blossoms  in  a  vase  and  thereby 
gather  additional  sweetness  from  the  companionship  of 
Little  Nell.  You  may  brew  tea  in  a  Sairey  Gamp  pot 
similar  to  the  one  wherein  the  lady  in  question  was  ac- 
customed to  secrete  stimulant  of  a  much  less  wholesome 
and  moral  nature;  pour  milk  from  a  Pecksniff  jug,  and 
add  sugar  from  a  Tapley  bowl. 

Doulton  Dickens  has  tightened  the  grip  with  which 
the  great  master  has  fastened  his  characters  upon  the 
world.  On  plates,  jugs,  bowls  and  vases  they  impress 
the  outward  aspect  of  the  most  famiiiar  of  the  great 
writer's  creations,  even  as  he  has  imprinted  them  upon 
our  mental  vision.  The  whole  series  is  serviceable, 
and  comprises  a  collection  of  pottery  practically  unique. 


filament    and   permits    its  operation  at  a  much  higher 
temperature  and  hence  with  much  greater  efficiency. 


HOW     INCANDESCENT     LAMPS     ARE     MADE. 


FIFTY  different  and  distinct  operations,  with  an 
equal  number  of  additional  handlings  for  inspec- 
tion, are  necessary  in  the  manufacture  of  incandescent 
lamps.  After  being  received  from  the  glass  works  the 
first  step  taken  is  the  preparation  of  the  bulb.  As  it 
comes  from  the  factory  the  bulb  has  considerable  super- 
fluous glass  at  the  neck,  which  has  to  be  cut  off.  The 
process  of  making  the  lamp  consists  first  of  melting  a 
a  hole  in  the  rounded  end  of  the  bulb.  The  exhaust 
tube  is  then  welded  to  the  bulb  at  this  point,  care  being 
taken  to  maintain  a  free  air  passage  so  that  later  the  air 
may  be  pumped  out  through  this  tube. 

The  tubulated  bulb  is  then  placed  over  the  com- 
pleted mount,  both  being  held  in  their  proper  relative 
positions.  Bunsen  flames  are  applied  at  the  neck  of 
the  bulb,  and  both  the  bulb  and  mount  are  rotated 
slowly  until  the  neck  of  the  bulb  is  welded  to  the  flare 
of  the  stem  tube.  The  seal  thus  formed  at  the  neck  of 
the  bulb  must  be  absolutely  air-tight. 

The  exhaust  tube  is  then  connected  to  a  vacuum 
pump  and  all  air  exhausted  from  the  lamp.  At  the 
same  time  this  is  done  the  lamp  is  inclosed  in  an  oven 
heated  to  a  high  temperature.  After  the  air  is  ex- 
hausted the  tube  is  removed  and  the  lamp  is  sealed, 
this  operation  forming  the  tip  which  everyone  has 
noticed  on  incandescent  lamps. 

The  lamp  is  then  "based."  One  of  the  leading-in 
wires  is  brought  down  through  and  soldered  to  a  cap  at 
the  end  of  the  base.  Thi«  cap  is  insulated  from  the 
shell  by  black  glass.  The  other  leading  in  wire  is 
soldered  to  the  brass  shell,  and  the  lamp  is  completed. 

In  a  newr  type  ol  lamp  the  bulb,  after  being  ex- 
hausted, is  filled  with  an  inert  jjas,  such  as  nitrogen. 
The  p  of  this  gat  retards  the  evap<  ration  of  the 


THE      CLERK'S     CHANCE. 


/^jNE  of  the  most  important  cogs  in  the  modern  the- 
"  atrical  organization  is  the  understudy.  This  de- 
spite the  fact  that  the  understudy's  name  doesn't  flare 
forth  in  electric  lights,  or  cause  bearings  on  the  critics' 
typewriters  to  get  overheated.  Nevertheless,  the  un- 
derstudy is  the  producer's  insurance  that  the  play  will 
go  on,  no  matter  what  happens  to  the  star.  Sometimes 
it  is  months,  or  even  years,  before  the  understudy  gets 
a  chance  in  a  big  role.  But  if  the  understudy  is  worth 
the  name  all  the  weary  days  of  waiting  have  been  im- 
proved to  the  fullest  extent,  and  the  star's  part  as  in- 
terpreted by  the  understudy  loses  not  even  the  slightest 
gesture  or  inflection.  It  frequently  happens  that  long 
study  and  observation  enable  the  understudy  to  be- 
come, in  a  single  night,  a  star  of  the  first  magnitude. 

Then,  again,  a  lot  of  people  are  just  members  of 
the  company,  content  always  to  hold  minor  parts  The 
only  difference  between  the  understudy  and  the  chorus 
is  ambition  and  a  capacity  for  hard  work. 

Almost  the  same  conditions  prevail  in  the  ordinary 
dry  goods  or  department  store — the  buyer  is  the  star 
and  the  salespeople  are  the  ordinary  actors. 

Now,  Mr.  Clerk,  ate  you  alive  to  your  opportunity  ? 
asks  the  "Ford  Times."  Are  you  understudying  the 
man  ahead  of  you  ?  Getting  ready  to  handle  the  role 
in  any  emergency  ? 

The  man  ahead  cannot  always  remain  there. 
Time  constantly  works  changes,  and  the  laws  of  pro- 
gress are  as  immutable  as  Life.  We  must  go  forward 
or  backward. 

You  have  a  great  advantage  in  being  privileged  to 
see  the  faults  of  those  in  advance.  If  you  can  step 
aside  and  see  yourself  as  you  pass  by,  judging  by  the 
same  scale  that  applies  to  the  others,  you  must  become 
more  useful,  more  profitable,  and  hence  more  necessary 
to  the  organization, 

Are  you  getting  the  full  advantage  out  'of  your 
present  position?  Can  you  place  your  "other  self" 
outside  the  parade,  and,  with  fair,  unbiased  analysis, 
discc  ver  the  little  things  which  may  have  an  untoward 
effect  upon  your  success  in  a  new,  more  important 
role  ? 

Have  you  the  moral  stamina  to  endure  the  "lean 
years"  which  precede  recognition  ?  Can  you  forget  the 
depression  of  obscurity  in  the  contemplation  of  work 
and  its  reward  ? 

If  you  can  do  these  things,  then  you  have  the 
qualities  of  perseverance,  of  stability,  and  the  things 
which  make  for  success,  and  when  the  great  opportun- 
ity comes  you  will  be  able  to  draw  out  the  applause 
which  you  have  been  earning-  during  the  weary  period 
of  waiting. 
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Japanese  "plates  at  Mtorimura  tftros.' 
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Pi  IE  German  potash  industry  started  at  Stassfurt  in 
•*■  1861,  but  the  present  mines  are  located  at  several 
points  in  the  North  German  plain.  The  presence  of 
these  salt  deposits  is  explained  on  the  assumption  that 
this  basin  was  once  a  valley,  one  end  of  which  com- 
municated with  the  sea  over  a  shallow  bar.  During  a 
part  or'  the  year  sea  water  would  be  carried  over  the  bar, 
but  in  quantities  insufficient  to  replace  the  loss  from 
evaporation.  Owing-  to  a  difference  in  the  solubilities  of 
common  salt  and  potassium  chloride  the  potash  salts 
were  concentratsd  at  certain  points  in  the  lake-bed. 

In  1911  large  amounts  of  potassium  chloride  were 
found  near  Mulhausen  within  twenty-five  miles  of  the 
French  border,  and  should  France  recover  Alsace  she 
would  fall  heir  to  this  valuable  deposit.  Small  quanti- 
ties exist  in  Galicia,  but  these  have  not  been  developed 
to  any  extent,  probably  due  to  German  influence,  since 
Austria  imports  large  quantities  of  potash  from  her 
neighbor.  Promising  deposits  have  lately  been  located 
in  Spain  in  the  provinces  of  Barcelona  and  Lerida.  It 
is  said  that  the  German  syndicate  attempted  to  buy  a 
controlling  inserest  in  these,  but  the  Spanish  govern- 
ment has  now  drafted  a  law  with  the  idea  of  forestalling 
foreign  control. 

For  many  years  the  German  producers,  both  state 
and  private,  found  it  difficult  to  make  money  because 
of  over-production.  In  order  to  market  the  potash  pro- 
fitably a  selling  syndicate  was  finally  organized,  to  be 
in  effect  for  five  years.  All  members  participated  in  the 
total  sales  on  a  percentage  basis.  In  1909,  when  the 
agreement  expired,  the  members  found  it  impossible  to 
reorganize,  and  for  some  time  a  number  of  producers 
sold  heavily  to  American  buyers  at  a  reduced  price. 
The  German  government  then  stepped  in,  stopped  fur- 
ther trading,  and  efforts  were  made  to  cancel  the  con- 
tracts. A  law  was  passed  declaring  that  every  pro- 
ducer was  entitled  to  a  certain  percentage  of  the  total 
business,  and  that  if  a  prodncer  sold  more  than  his 
fixed  percentage  he  was  to  pay  a  heavy  supertax. 

Of  course  this  applied  only  to  those  who  had  sold 
to  the  American  buyers,  and  as  the  contracts  contained 
a  clause  that  any  import  or  export  tax  or  other  govern- 
mental charge  was  to  be  paid  by  the  buyer,  this  threw 
the  burden  upon  the  Americans.  Our  State  Depart- 
ment protested  vigorously,  and  a  tariff  war  was  threat- 


ened. The  buyers  accepted  the  situation  in  the  end, 
and  some  sort  of  an  agreement  was  reached.  A  part  of 
the  taxes  are  said  to  have  been  refunded  as  a  consider- 
ation for  the  cancellation  of  the  contract. 

This  affair,  showing  the  point  of  view  which  the 
German  government  held  toward  foreign  users  of 
German  potash,  served  to  awaken  our  interest  in  the 
possibility  of  finding  a  domestic  source  of  potash,  and 
the  Geological  Survey  has  been  very  active  in  this  direc- 
tion. Then  came  the  war,  the  cutting  off  of  all  sup- 
plies from  Germany,  and  the  potash  famine  of  two  years 
ago,  which  sent  the  price  to  ten  times  the  normal  level. 

This  country  has  always  depended  upon  Germany 
for  its  supply.  Since  the  declaration  of  war  potash  has 
jumped  from  $39  a  ton  to  a  price  ranging  from  $2.50  to 
$600  per  ton. 

The  problem  of  producing  a  sufficient  quantity  at 
home  to  bring  the  price  down  to  normal  has  proved  a 
serious  one  to  the  Government.  Upon  its  answer  de- 
pends the  existence  of  many  important  industries. 

In  Searles  Lake  lies  the  solution  of  the  problem. 
It  contains  the  largest  deposit  of  potash  in  the  United 
States,  according  to  thereports  of  the  United  States 
Geological  Survey,  and  is  the  only  deposi-t  of  sufficient 
size  to  break  the  German  monopoly. 

Searles  Lake  forms  a  great  white  patch  on  the 
boundary  line  between  Inyo  and  San  Bernardino  coun- 
ties, California.  Beneath  the  surface  of  this  "lake," 
which  is  a  glaring  mass  of  crystals,  lie  buried  thousands 
of  tons  of  potash — enough  to  supply  the  demand  of  this 
country  for  many  years. 

The  legislation  in  relation  to  the  potash  industry 
was  passed  shortly  before  Congress  adjourned.  It  with- 
draws the  Searles  Lake  lands  from  entry  and  provides 
that  the  potash  deposit  may  be  operated  by  the  United 
States,  or  may  be  leased  upon  satisfactory  terms. 

In  case  the  land  is  leased  it  is  the  right  of  the  Presi- 
dent to  regulate  the  price  of  the  potash  extracted  and 
to  regulate  its  disposal  in  such  a  manner  as  to  secure 
its  distribution  and  use  wholly  within  the  United  States. 

There  are  two  companies  novv  operating  in  the 
Searles  Lake  basin — the  American  Trcna  Co  and  the 
American  Borax  Co.  It  is  probable  that  the  Govern- 
ment will  lease  the  land  to  one  or  both  of  these  com- 
panies.    The  Trona  Co.  has  already  expended  several 
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hundred  dollars  on  development  work  and  in  the  con- 
struction of  experimental  plants  and  a  railroad,  but  ow- 
ing- to  the  fact  that  it  has  been  involved  in  litigation 
over  title  to  the  lands  only  a  comparatively  small  amount 
of  potash  has  been  produced.  Under  a  lease  granted 
by  the  United  States  it  will  be  in  a  position  to  push  its 
enterprise  with  safety  and  the  assurance  that  its  invest 
ment  will  be  protected. 

The  normal  consumption  of  potash  in  this  conntry 
is  about  230,000  tons  per  annum.  To  produce  100  tons 
a  day  at  Searles  Lake  would  require  a  plant  costing 
over  §1,000,000.  It  is  stated  that  the  Trona  Co.  stands 
ready  to  make  an  investment  of  between  $4,000,000  and 
S5, 000, 000  should  it  secure  a  satisfactory  lease  from 
the  Government. 

A  new  enterprise  on  the  Pacific  Coast  is  the  extrac- 
tion of  potash  from  the  furnace  flue  dust  of  cement 
kilns.  Chemists  have  heretofore  known  that  the  raw 
material  at  any  cement  works  contains  about  one-half 
of  one  per  cent  of  potash,  hnt  the  escaping  dust  from 
the  kilns  was  not  considered  of  great  commercial  value. 
After  much  work  and  experimentation,  however,  an 
American  firm  decided  to  install  an  electrical  process 
for  collecting  the  dust  from  the  kiln  stacks.  The  en- 
gineers were  able  to  collect  eight  to  eleven  tons  of  dust 
per  day  of  twenty-four  hours  per  kiln;  this,  with  an 
efficiency  in  the  dust  collectors  of  about  95  per  cent; 
but  since  the  date  of  operation  the  efficiency  of  the  col- 
lectors has  been  increased  to  98/^  per  cent. 

The  collected  dust  showed  considerable  increase  in 
potash  contents  over  the  raw  mixture,  and  the  engin- 
eers wete  encouraged  to  go  further.  The  dust  is  col- 
lected by  forcing  the  flue  gas  containing  cement  dust  into 
treaters,  where  it  is  forced  into  contact  with  the  elec- 
trodes, and  the  dust  is  taken  out  of  the  gases  by  a  sta- 
tic current  of  electricity  of  about  46,000  volts.  This 
current  is  of  slight  quantity,  although  of  high  voltage. 
To  operate  the  treaters  of  ten  kilns  does  not  cost  over 

-  per  day  for  current,  or  the  total  cost  for  the 
mechanical  operation  of  ten  kilns  a  day  totals  $25,  the 
dust  "catch"  amounting  to  100  tons  a  day  of  twenty- 
four  hours. 

When  caught,  the  dust  builds  up  on  the  electrodes 

bout  an  inch  in  depth.      A  pneumatic  hammer  taps 

them  about  once  an  hour,  and  the  dust  drops  into  the 

hoppers  at  the  bottom  of  the  treaters,  and  from  there  is 

conveyed  away  for  treatment. 

White  dust  caught  in  the  treaters  runs  from  8  to 
20  per  cent    potash,  and,  therefore,  it  is  kept  from   the 

'  of  the    dust,  which  is    the  ordinary  gray  dust  of  a 
ill.     The     first    extractions     from     the    dust 

ounted   to  about  60  pei  cent  potash  contents  of  the 

•;  now  it  runs  as  high  as  80  or  90  per  cent.      To  in- 

outpul  feldspar  is  substituted  for  a 

:.  o  clay,  which  adds  to  the  potash  output. 

Othei   new  p  ■      have  been   invented    by   the   firms 

i  bi<  ii  ini  lude  t  he  use  oi 


fluorspar  and  water  in  the  treatment  for  releasing  pot- 
ash in  the  cement  dust. 

According  to  reports,  one  firm  interested  in  this 
work  produced  390  tons  of  K20  in  six  months,  and  the 
net  profit  on  its  sale  was  about  $110,000.  The  K20  is 
selling  for  $400  or  $450  per  ton. 

It  is  also  stated  that  this  work  will  be  taken  up  by 
cement  firms  in  Canada,  as  it  means  a  very  desirable 
increment  by  the  adaptation  of  a  by-product  for  com- 
mercial purposes. 

That  the  effort  to  obtain  potash  here  is  well  worth 
making,  on  grounds  of  direct  profit  if  not  of  national 
necessity,  is  plainly  enough  indicated  by  the  fact  that 
our  normal  imports  of  potassium  salts  of  all  grades  have 
been  around  a  million  and  a  quarter  tons  annnally, 
valued  at  some  $16,000,000. 


TO     FIND     ANY     NUMBER     ON     ANY     AVENUE. 


|  T  is  a  comparatively  simple  matter  to  find  addresses 
1  on  the  cross  streets  of  the  city  if  one  remembers 
that  all  the  numbered  streets  on  Manhattan  Island  are 
divided  east  and  west  by  Fifth  avenue  and  are  numbered 
100  to  the  block.  Thus,  on  Twenty-third  street  No.  1 
west  is  at  the  corner  of  Fifth  avenue;  No.  101  is  at  Sixth 
avenue;  No.  201  at  Seventh  avenue — and  so  on.  The 
same  method  of  progression  is  used  on  the  east  side. 
Beginning  with  No.  1  east  at  Fifth  avenue,  No.  101 
will  be  found  at  Fourth  avenue;  No.  201  at  Third'avenue 
— and  so  on. 

It  is  not  so  easy  to  find  the  numbers  on  the  avenues; 
but  the  following  table  will  solve  the  difficulty.  To 
learn  what  street  is  nearest,  take  the  number,  cancel 
last  figure,  and  divide  by  2,  adding  the  key  number 
found  below.     The  result  will  be  the  nearest  street. 

Key  No. 

Avenue  A 3 

Avenue  B 3 

Avenue  C. 3 

Avenue  D 3 

First  Avenue. 3 

Second  Avenue 3 

Third  Avenue 10 

Fourth  Avenue. 8 

Fifth  Avenue    17 

Sixth  Avenue. 6 

Seventh  Avenue    12 

Eighth  Avenue. 9 

Ninth  Avenue. L3 

Tenth  Avenue II 

Eleventh  Avenue 15 

Lex iu :.'.toii  Avenue 22 

Madison  Avenue ' 26 

Park  Avenue $4 

Columbus  Avenue 59 

Amsterdam  Averiue s<> 

Broadway. (Deduct)  30 


99 


The  Lowestoft  Controversy. 


NEW  light  has  been  shed  upon  the  never-dying  con- 
troversy about  Lowestoft  china  within  the  past  few 
years.  The  recent  discoveries  of  old  china  molds  and 
fragments  of  decorated  and  undecorated  porcelain, 
brought  to  light  by  excavators  in  the  town  of  Lowestoft, 
place,  beyond  dispute,  the  fact  that  china  was  made  at 
Lowestoft.  Hitherto  extreme  partisans  of  the  oriental 
side  of  the  question  have  scoffed  at  the  idea  that  china 
was  made  at  all  in  Lowestoft.  This  is  as  absurd  in  its 
way  as  the  tenacious  belief  of  some  collectors,  that  all 
china  bearing  the  appellation  "Lowestoft"  is  of  English 
origin. 

An  English  china  expert  advances  some  interesting 
views  anent  Lowestoft.  The  grandson  of  a  famous  Eng- 
lish potter,  and  familiar  with  both  the  practical  and  the 
technical  side  of  china  making,  he  has  an  advantage  over 
most  writers  on  the  subject.  This  man  knows  the  town 
of  Lowestoft  well,  was  present  when  the  molds  were 
first  examined,  has  analyzed  the  clay  in  the  locality,  and 
has  had  access  to  the  finest  public  and  private  collections 
of  Great  Britain. 

He  divides  all  Lowestoft  into  four  varieties.  First, 
Lowestoft  made  and  decorated  in  Lowestoft ;  second,  so- 
called  Lowestoft — made  and  decorated  in  China  (purely 
oriental  in  every  way)  ;  third,  Lowestoft  made  in  China 
and  decorated  in  Lowestoft ;  fourth,  Lowestoft  made  in 
Holland  and  decorated  in  Lowestoft. 

When  asked  in  what  division  American  Lowestoft 
should  be  placed,  he  replied :  "The  second,  almost  without 
exception.  That  is  to  say,  the  'Lowestoft'  imported  into 
your  country  in  the  late  eighteenth  and  early  nineteenth 
centuries.  That,  to  my  mind,  is  unmistakably  Chinese. 
There  are  pieces  of  real  Lowestoft  in  some  of  your  col- 
lections, but  they  have  been  purchased  at  enormous  prices. 
They  are  soft  paste,  with  a  very  hard  glaze.  It  is  this 
glaze  that  has  deceived  many  collectors  on  both  sides  of 
the  water,  and  led  to  the  delusion  that  hard  paste  was 
made  at  Lowestoft.  Even  Plymouth  and  Bristol — called 
the  hard  paste  porcelains  of  England,  are  not  'hard'  in 
the  oriental  significance  of  the  term." 

For  the  last  half  of  the  eighteenth  century  a  factory 
existed  at  Lowestoft.  This  is  true  beyond  the  shadow 
of  a  doubt.  It  was,  however,  a  small  factory,  employing 
at  its  best  but  seventy  hands,  and  having  but  one  oven 
and  one  kiln. 


It  is  simply  impossible  that  great  quantities  of  hard 
glaze  porcelain  should  have  been  brought  from  over  seas 
to  be  decorated  and  then  fired  in  this  one  small  kiln. 
If  the  whole  output  charged  up  to  Lowestoft  was  genuine, 
the  factory  must  needs  have  been  the  largest  in  England, 
which  it  was  not. 

The  first  attempts  at  pottery  making  in  Lowestoft 
seem  to  have  been  a  rough  imitation  of  Delft  ware.  These 
included  tea  services,  punch  bowls,  dishes  and  mugs  of 
various  sizes. 

They  were  painted  in  well  known  landscapes  or  in 
simple  designs,  generally  with  underglaze  blue,  which 
was  inclined  to  run  and  did  not  make  a  neat,  clear  out- 
line. In  some  of  the  blue  pieces  a  flight  of  birds  was 
introduced,  with  a  crescent  moon  in  open  imitation  of 
the  Worcester  ware. 

The  ware  itself  was  a  dingy  white,  coarse  and  semi- 
opaque.  The  glaze  was  slightly  blued  with  cobalt  and 
speckled  with  bubbles  and  minute  black  spots,  due  to 
careless  firing.  When  viewed  by  transmitted  light  the 
pieces  had  a  distinctly  yellowish  tinge.  There  was  never 
any  distinctive  mark,  as  in  the  case  of  Crown  Derby. 

About  1790  a  change  for  the  better  took  place  in  the 
character  of  the  output.  Certain  French  refugees,  driven 
from  their  own  country  by  the  lawlessness  of  the  great 
revolution,  began  to  appear  in  England.  One  of  these 
men,  who  was  named  Rose,  obtained  employment  at  the 
Lowestoft  works.  He  became  head  decorator  and  in- 
troduced a  more  delicate  treatment  into  the  designs  used. 

Underneath  many  Lowestoft  handles  will  be  found  a 
small  rose,  which  denotes  that  the  work  was  done  by 
him.  The  rose  was  his  mark ;  but  before  this  was  known 
people  supposed  that  it  merely  represented  the  coat  of 
arms  for  Lowestoft  borough,  which  was  the  Tudor  rose. 

Roses  set  back  to  back  appear  on  this,  the  highest 
grade  of  Lowestoft  china;  and  at  its  best  the  ware  was 
finer  than  any  sent  out  by  Bow  and  Chelsea.  The  Lowes- 
toft red  is  of  a  peculiar  shade,  varying  from  carmine  to 
ashes  of  roses  and  often  approaching  a  plum  color.  Roses 
and  garlands  of  roses  in  these  lovely  hues  of  pink  and 
purple  distinguish  this  china.  Dainty  and  familiar  are 
the  flowers  and  sprigs  in  natural  colors,  with  delicate 
borders  in  color  and  gold. 

Small  quantities  of  undecorated  ware  may  have  been 
brought  from  China  and  Holland  to  be  painted,  but  we 
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have  no  recc  d  of  any  such  transactions;  the  duty  was 
heavy  .1  mount  of  such  ware  imported  must  have 

been  iderable.    China  was  doing  this  same  work  for 

-  countries ;  it  is  reasonable  to  suppose  that  the 
managers  of  the  Lowestoft  factory  sent  the  greater  part 
of  their  orders  to  China,  to  be  filled  by  Chinese  work- 
men upon  Chinese  material. 

This  also  explains  the  failure  of  the  company.  It  is 
recorded  upon  good  authority  that  their  ruin  resulted 
partly  from  the  sharp  competition  with  the  Staffordshire 
wares,  but  was  precipitated  in  1803  by  the  wreck  of  one 
of  their  vessels  carrying  a  cargo  of  porcelain  and  by  the 
burning  of  their  Rotterdam  warehouse  by  the  French 
army.  Therefore  Napoleon  wrecked  the  fortunes  of  the 
Lowestoft  factory  as  he  wrecked — and  built — so  many 
more  fortunes  in  his  day. 

It  is  impossible  to  conceive  that  enough  ware  to  load 
a  vessel  and  enough  to  fill  two  warehouses,  one  in  Rot- 
terdam and  one  in  London,  could  have  been  supplied  by 
a  little  one  oven  factory,  employing  a  force  of  seventy 
men.  It  is  therefore  evident  that  the  wares  sold  by  the 
Lowestoft  company,  and  often  bearing  their  names  be- 
cause of  passage  through  their  hands,  were  not  all,  per- 
haps not  nearly  all,  of  native  make. 

It  was  customary  for  the  Dutch  firms  to  send  over  top 
their  foreign  settlements  shapes  and  designs  obtained  from 
European  sources  to  be  reproduced  by  native  hands.  The 
Lowestoft  people  did  what  all  other  merchants  had  done 
before  them  and  through  the  same  channel  forwarded 
to  China  the  designs  of  coats  of  arms.  English  mottoes 
and  initials  that  were  to  be  printed  upon  the  porcelain 
which  they  had  undertaken  to  supply. 

And  so  the  great  conflagration  of  the  Lowestoft  con- 
troversy was  furnished  with  fuel,  and  there  is  no  know- 
ing where  it  will  end,  because  conclusive  proof  in  each 
case  is  so  slight  and  the  partisans  so  eager  and  aggressive. 
Meantime  our  grandmother'  sprigged  china  remains  a 
joy  and  a  delight  whether  or  not  we  dare  to  sail  it  genuine 
Lowestoft. 


POISON     GASES. 


PHE  exact  composition  of  the  gases  used  in  modern 
■  trench  warfare  is  not  known,  but  from  the  appear- 
ance, odor,  and  effects  on  the  men,  it  would  seem  that 
most  commonly  a  mixture  of  chlorine  and  bromine  is 
employed;  possibly  at  times  with  the  addition  of  sul- 
phur fumes  or  formaldehyde  gas. 

Chlorine  and  bromine  are  produced  cheaply  and  in 
large  amounts  by  Germany  as  by-products  of  other  in- 
dustries. They  are  among  the  most  active  chemical 
agcn!  n,  attacking    the  eyes  and    linings  of  the 

th,  throat  and  nose.  They  first  produce  a  hard 
COtlgh,  followed  by  the  spitting  of  blood  and  finally  as- 
phyxiation, flue  to  the  destruction  of  the  breathing  ap- 
paratus.    Only  one  part  of  chlorine  or  bromine  in  one 

ary  to  produce  almost  in- 


stant death;  one  part  in  one  hundred  thousand,  if  en- 
dured to  any  great  length  of  time,  is  very  dangerous. 

For  use  in  the  trenches  the  gases  are  usually  liqui- 
fied and  stored  in  tanks  from  which  the  outflow  is  regu- 
lated by  means  of  a  valve.  If  the  ground  slopes  a  little 
towards  the  enemy  and  the  wind  is  in  the  right  direc- 
tion, the  gas,  being  heavier  than  air,  flows  over  the 
ground,  filling  the  hollows  like  so  much  water. 

The  most  successful  method  for  combating  the  gas 
attacks  is  by  the  use  of  a  hood,  provided  with  a  mica 
window,  that  fits  down  over  the  head  like  a  bag,  but- 
toning between  the  vest  and  shirt.  When  the  first  in- 
dications of  an  attack  are  evident  the  hood  is  moistened 
with  a  solution  of  sodium  hyposulphite  (the  photogra- 
pher's "hypo")  which  combines  with  the  gases,  ren- 
dering them  ineffective.  Because  of  the  large  amount 
of  gas  required  to  poison  the  constantly-changing  air, 
an  attack  is  only  of  a  few  minutes'  duration. 

In  case  one  is  overcome  by  the  gas,  inhalation  of 
dilute  ammonia  vapors  will  give  great  relief,  since  the 
ammonia  combines  with  the  gas  in  the  bronchial  tubes 
and  relieves  the  difficult}  of  breathing,  although  it  does 
not  undo  the  injury  already  done. 

The  use  of  poisonous  gases  in  projectiles  was  for- 
sworn by  the  signers  of  the  Hague  declaration  of  1899. 
The  first  gas  attacks  of  the  Germans  took  the  enemy  by 
surprise  and  inflicted  great  losses  and  an  untold  amount 
of  suffering.  Since  then  the  masks  haw  been  so  per- 
fected that  the  troops  have  lost  most  of  their  fear  of  this 
ruthless  form  of  battle. 


THE     REAL     TEST, 


TjE'D  never  really  been  keen  on  soldiering.  He'd 
»  *  only  gone  into  the  army  because  he  couldn't  very 
well  avoid  it.  But  hitherto  he  had  gone  through  with 
it  without  making  a  conspicuous  ass  of  himself.  Now, 
however,  that  the  moment  was  at  hand,  the  moment 
that  would  really  test  him,  he  knew  himself  for  a  cow- 
ard. He  felt  a  worm,  a  jelly-fish,  no  man — he  felt,  in 
fact,  a  conglomeration  of  all  the  err.oticns  that  analyti- 
cal novelists,  depicting  their  heroes  in  blue  funk,  had 
described  at  length  in  the  days  before  there  was  a  paper 
shortage.     And  the  earth  refused  to  open  and  swallow 

him. 

Even  the  opportunity  of  running  away  was  denied 

him,  for  the  brutal  sergeant — he'd  always  disliked  that 
particular  sergeant  ever  since  he  had  set  foot  in  France 
— had  set  him  in  front  of  the  first  rank  inside  the  hol- 
low square  and  was  huskily  whispering  in  his  ear: 
"Now,  me  lad,  if  yer  will  be  a  blinkin'  hero,  go  up  and 
take  yer  medicine." 

"Corporal  Smith  ! "  called  an  officer,  reading  from 
a  paper. 

And  Corporal  Smith  guiltily  crawled  forward  to  re- 
ceive from  the  hands  of  the  General  the  decoration  he 
had  earned. 
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Foreign  Toy-Making  Secrets  Disclosed. 


MUCH  of  the  success  derived  in  the  manufacture 
of  dolls  is  in  the  compounds  used  for  moulding 
the  various  shapes.  The  making  of  most  of  these 
compositions  is  in  the  experimental  stage  here,  and  a 
careful  study  of  these  preparations  will  undoubtedly 
save  much  worry  in  this  direction.  In  some  cases  the 
ingredients  may  be  added  to,  or  even  substituted  by 
other  materials,  but  this  should  not  be  done  without  a 
knowledge  of  the  effect  of  such  substitution. 

The  basis  of  all  German  doll  compositions  is  pulp, 
either  wood  or  paper,  with  plaster  of  paris  as  a  binder, 
and  whiting,  which  is  used  solely  as  an  adulterant. 
The  following  proportions  are  said  to  be  general : 

Prepared  pulp   1       lb. 

Whiting    3       lbs. 

Plaster   of  paris \y2  lbs. 

The  pulp  is  prepared  by  passing  sheets  of  the  raw  or 
wet  pulp  through  a  carding  machine,  which  tears  it 
up  into  finely-divided  bulk.  Glue  size  is  added  hot  and 
stirred.  Some  factories  add  rye  flour  with  glue  size  in 
equal  roportion,  and  the  paste  of  this  mixture  will 
alone  press  out  into  a  hard  clean  mass,  but  plaster  of 
paris  and  whiting  are  added  in  liberal  quantities  to 
increase  the  bulk  and  cheapen  the  composition.  If 
more  whiting  is  added  the  product  will  become  too 
dry  and  crumbly.  Too  much  plaster  of  paris  renders 
the  article  very  brittle. 

Another  recipe,  and  used  for  larger  dolls,  is : 

Prepared  pulp   2  lbs. 

Whiting     3  lbs. 

China  clay    2  lbs. 

Plaster  of  paris   2  lbs. 

This  mixture  may  be  hardened  by  artificial  heat  after 
moulding,  generally  by  passing  the  casts  through  a 
drying  stove  and  leaving  them  to  harden  afterwards 
in  a  cool  place. 

A  common  mixture  used  in  the  cheap  papier  mache 
dolls  is  made  by  pulping  waste  (soft)  paper  with  glue 
size  into  a  jelly  mass  and  adding  whiting  to  make  a 
thick  paste. 

If  a  mixture  of  plaster  of  paris  and  whiting  pulp 
solutions  be  mixed  together  a  similar  composition  will 
be  formed,  and  can  be  moulded  into  dolls'  limbs  or 
faces  or  the  solid  dolls. 

The  Japanese  tear  up  rice  paper  by  hand  and  boil  it 
with  rice  flour,  this  being  to  them  cheaper  than  glue 
or  any  other  binder:  the  result  is  a  viscid   jelly-like 


paste,  which  sets  white  and  hard  when  thoroughly  dry. 
Whiting  is  sometimes  added,  also  clay,  but  only  in 
small  proportions,  and  the  product  is  exceptionally 
clean,  white,  and  moulds  easily. 

Another  composition  is  .made  by  mixing 

Water  10       parts 

Whiting   6       parts 

Dry  pulp    4       parts 

Liquid  glue   2l/2  parts 

The  water,  whiting,  and  glue  are  mixed  in  a  pan  which 
is  steam  packeted  and  the  divided  pulp  added. 

The  addition  of  such  waste  products  as  combings 
from  woolen  mills,  such  as  flocks,  puffings,  linters, 
cotton  waste,  kapoc,  and  other  materials  are  also  intro- 
duced, and  this  naturally  cheapens  the  paste  and  de- 
creases the  amount  of  pulp  required. 

The  following  composition  is  a  favorite  one  with 
French  houses  for  making  "skittle"  dolls,  being  ex- 
tremely tough : 

Prepared  pulp    2       lbs. 

Plaster  of  paris  4       lbs. 

Cotton  linters    \]/2  lbs. 

Whiting    1       lb. 

Glue  size 1       lb. 

The  glue  size  is  steeped  in  water  and  made  hot ;  it  is 
then  mixed  with  the  prepared  pulp  and  linters,  the 
latter  having  passed  through  a  teasing  machine.  The 
commonest  cotton  brushing  or  linters  can  be  used. 
This  compound  must  be  well  mixed  and  rubbed  about 
to  form  a  plastic  mass,  and  when  ready  for  moulding 
the  plaster  of  paris  is  added. 
Another  recipe : 

Prepared  pulp    2       lbs. 

Linters    1       lb. 

China  clay    1       lb. 

Chalk   \y2  lbs. 

Plaster  of  paris   \x/2  lbs. 

Glue  size l/2  lb. 

The  glue  is  allowed  to  soak  in  water  and  added  to 
the  pulp  and  linters.  China  clay  and  chalk  are  mixed 
and  the  whole  thoroughly  "stirred  out,"  care  being 
used  to  prevent  the  linters  gathering  into  balls  or 
lumps.  When  required  for  use  the  plaster  of  paris  is 
added. 

The  making  of  the  compositions  for  dolls'  limbs  vary 
in  hardness.  The  sulphates  of  potash  or  alum  are 
added  to  produce  the  requisite  degree  of  hardness,  and 
the  wood  pulp  is  lessened, 
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The  following  recipe  makes  a  very  hard  composi- 
tion : 

Plaster  of  paris    1       lb. 

Whiting  or  chalk   2       lbs. 

Sulphate  of  potash 1       per  cent. 

Prepared    pulp    ^2  lb. 

The  pulp  and  whiting  are  mixed,  using  water  to  thin 
down  the  mixture  if  it  is  too  thick  ;  the  plaster  of  paris 
is  added  and  the  sulphate  of  potash.     This  dries  like 

stone. 

Another  composition  which  moulds  easily  and  con- 
tains alum  as  a  hardener  is  composed  of: 

Plaster  of  paris   30  ozs. 

Prepared  pulp    20  ozs. 

China  clay 10  ozs. 

Whiting  '. 20  ozs. 

Water    50  ozs. 

Alum   sulphate    2  per  cent. 

The  ingredients  are  mixed  together  and  used  quickly. 
The  quantity  of  wood  pulp  can  be  reduced,  the  less 
pulp  used  the  harder  usage  the  solid  will  stand;  its 
use  is  to  render  it  less  brittle. 

There  are  many  different  compositions  for  the 
making  of  dolls'  limbs,  sawdust,  owing  to  its  cheap- 
ness, being  the  most  popular.  If  common  glue  size 
and  sifted  pine  sawdust  are  boiled  or  heated  in  a  steam 
jacketed  pan  the  paste  will  mould  into  small  casts. 
These  require  a  thin  coating  of  plaster  of  paris  solution 
to  act  as  an  overcoat  or  protective  solution  and  to 
render  the  object  more  easily  treated  for  coloring  or 
painting. 

\  good  all-round  composition  is  composed  of: 

Scotch  glue   6  parts 

Whiting   2  parts 

I  'inc  sawdusl    10  parts 

The  glue  is  allowed  to  swell  in  water  and  then  heated 
not   quite  to  boiling  point,   the   whiting  is  added  and 
the  sawdust.     The  composition  should  be  well  stirred 
and  kept  hot  for  half  an  hour. 
Another  recipe  : 

I  ,iquid  glue   4  parts 

Quicklime    1  part 

Whiting 1  part 

■.  dusl    6  parts 

Water   2  parts 

.Mix  the  wat<  r,  quicklime,  and  whiting  together,  adding 

the    liquid    glue    slowly,    continually    stirring    until    a 

crei  i     obtained.     This   is   heated   and 

•  dusl  added  ;  any  kind  of  sawdust  will  be  suit- 

ble  for  tlii-  mixture.     Keep  weli   stirred,  adding  hoi 

tei    if  too  thick.     A   fair  pressure  is  required  with 

composition    to   exclude    surplus   glue;    it    dries 

quickly  and  i-  hard, 

A  pi  tion  foi    dolls'  limbs  ran  also  be 

de  from 

'  ommon  glue   5  parts 

Boiled  5  parts 

Co  v.  dered  resin    2  parts 

JO  pai  1 

Whiting    10  parts 


First  soak  the  glue  in  water  and  then  boil  it  together 
with  the  resin  and  add  the  linseed  oil;  the  sawdust  is 
added  next,  and  finally  the  whiting,  which  will  thicken 
it  to  the  desired  degree.  The  compound  can  he  soft- 
ened in  the  hulk  by  wanning;  when  properly  set  it 
canot  be  softened,  and  dries  very  hard.  If  the  mixture 
becomes  too  thick  for  working  add  a  little  linseed  oil 
varnish  and  work  up  again  with  heat. 
Another  recipe  : 

Glue     3  parts 

Water 15  parts 

Portland   cement    1   part 

Sawdust   8  parts 

Powdered  borax l/2  part 

Melt  the  glue  in  the  water,  add  the  borax  and  sawdust, 
and  finally  the  cement.  Used  for  the  limbs  of  large 
dolls. 

The  following  composition  is  used  for  manufactur- 
ing the  so-called  unbreakable  dolls: 

Plaster  of  paris 10  parts 

Liquid  glue   8  parts 

Hardwood  sawdust 30  parts 

Powdered  whiting 6  parts 

Alum     1  part 

Analysis  of  another  composition  gives :  Equal  parts 
of  dextrine  and  rye  flour  (or  gum  tragacinth).  Dis- 
solve in  water  with  pinewood  sawdust  steeped  in  it 
until  a  thick  paste  is  formed.  This  can  be  moulded 
under  pressure  and  makes  clean  casts,  but  requires  a 
protective  coat  of  plaster.  The  compound  is  useless 
without  pressure. 

Also  the  following : 

Glue   3       lbs. 

Boiled  linseed  oil   2       lbs. 

Powdered  whiting   5y2  lbs. 

Boil  up  the  glue  and  whiting,  then  add  the  linseed  oil. 
If  the  compound  is  slow  in  drying,  add  a  small  quan- 
tity of  Venice  turpentine  in  linseed  oil  varnish.  This 
is  practically  a  good  class  of  putty  and  is  used  for 
dolls'  limbs  and  ornamenting  toy  forts. 

'  The  following  is  a  very  good  recipe  for  a  hard,  eco- 
nomical, and  cheap  composition  : 

Common  hard  glue 10  lbs. 

Hardwood  sawdust    8  lbs. 

Oxide  of  lead    4  lbs. 

Carbonate  of  lead   6  lbs. 

Plaster  of  paris  2  lbs. 

Flour  1  lb. 

The  glue  is  first  made  hot  in  a  large  earthenware  pan, 
and  the  Hour  is  carefully  added  while  still  boiling.  The 
carbonate  of  lead  and  plaster  of  paris  are  next  gradu- 
ally mixed,  and  finally  the  oxide  of  lead  and  sawdust. 
This  is  best  kept  in  a  warm  plastic  state  for  several 
hours  before  use.  'Ihe  mixture  sets  hard  and  does  not 
shrink,  and  is  not  affected  by  heat  or  water  when  once 
properly   hard. 

A    favorite    mixture    used    in    working    models    is   of 
Italian    origin,    and    can    be    recommended    for   a    hard, 

durable  composition,  but  owing  to  the  large  percentage 
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of  glue  in  its  composition  the  moulds  must  be  oiled 
before  use: 

Prepared  glue 20  parts 

Sawdust 20  parts 

Litharge     8  parts 

White  lead    15  parts 

Whiting   1   part 

Plaster  of  paris    3  parts 

The  whole  are  mixed  together  in  an  old  pot  and  once 
the  mixture  has  set  no  heat  is  to  be  used  or  the  com- 
pound placed  anywhere  near  anything  warm,  as  it 
rapidly  sets.  This  mixture  readily  allows  itself  to  be 
moulded  in  small  dies  and  used  without  pressure,  pro- 


ducing exceedingly  fine  and  delicate  casts,  when  newly 
made  nails  can  be  driven  into  it. 

Mention  has  been  made  of  protective  coatings  of 
plaster  oi  paris.  These  are  used  for  two  purposes,  the 
most  important  being  to  enclose  a  fragile  body  in  a 
harder  casing;  it  is  also  used  to  coat  a  porous  material 
so  as  to  render  it  suitable  for  painting  and  assembling. 

A  creamy  mixture  of  plaster  of  paris  is  made  and  a 
little  alum  and  cornflour  added.  Where  the  coating  is 
required  to  be  made  a  pink  color,  ordinary  dry  color  is 
used.  The  addition  of  whiting  acts  as  an  adulterant 
and  makes  the  coating  chalky  and  brittle. 


Theory  and   Practice  of  Firing. 


THE  whole   of  the  pottery   industry  centres   round 

'  the  peculiar  property  of  clay  which  causes  it  under 
the  action  of  heat  to  become  permanently  hard  and 
durable,  the  firing  thus  being  an  essential  process  of 
manufacture.  The  character  of  the  firing  determines 
in  a  very  large  measure  the  quality  of  the  ware  pro- 
duced, its  strength,  hardness,  and  durability.  The 
physical  changes  brought  about  in  the  firing  process 
are  the  result  of  certain  chemical  changes,  and  there 
is  now  available  very  much  accurate  and  reliable 
information  as  to  the  conditions  of  temperature,  time, 
and  kiln  atmosphere  which  determine  these  chemical 
reactions. 

In  the  past  firing  was  left  to  untrained  men,  the  best 
of  whom  have  used  their  own  powers  of  observation  to 
very  good  purpose,  but  the  whole  process  was  wrapped 
in  mystery.  Cases  are  recorded  in  which  the  head 
fireman  could  not  screw  up  sufficient  courage  to  finish 
the  oven  unless  absolutely  drunk.  Another  pottery 
fireman  affirmed  that  things  happen  in  a  biscuit  oven 
that  no  one  knows  anything  about ;  and  this  attitude 
of  mind  was  typical. 

In  clays  the  clay  substance  is  mixed  with  varying 
proportions  of  free  silica,  a  little  felspar,  in  some  cases 
notable  amounts  of  iron  compounds,  and  in  some 
shales  a  notable  percentage  of  carbonaceous  matter. 
Clay  substance  is  a  chemical  compound  of  alumina, 
silica,  and  water.  This  chemically-combined  water  is 
only  liberated  from  the  clay  at  a  temperature  of  500 
deg.  C,  and  the  superheated  steam  thus  set  free  may 
react  on  some  of  the  other  mineral  substances  present, 
and  it  will  certainly   modify   the   atmosphere  at  that 


stage  of  firing,  and  so  its  presence  must  be  allowed 
for.  Carbonaceous  matter  is  another  ingredient  which 
must  be  taken  into  consideration,  especially  between 
600  deg.  and  900  deg.,  when  it  is  given  off  and  burned 
away  under  favorable  conditions.  Oxide  of  iron  is 
practically  always  present  in  clays,  sometimes  to  the 
amount  of  2  per  cent,  to  6  per  cent.  Under  certain 
conditions  the  usual  fully  oxidized  or  ferric  iron  may 
be  reduced  to  a  lower  state  of  oxidation.  Reduced  iron 
forms  a  very  much  more  fusible  combination  with  the 
alumina  and  silica  than  the  ferric  iron.  Either  the 
presence  of  carbon  or  reducing  conditions  in  the  oven 
may  cause  the  change  from  ferric  iron  to  reduced  iron. 
At  higher  temperatures  combination  of  the  various 
minerals  in  clay  may  be  brought  about,  and  this  causes 
a  change  in  the  contraction.  Some  of  the  changes  are 
well  shown  in  the  dehydration  curve  (of  china  clay), 
which  indicates  very  clearly  the  loss  of  water  at  about 
500  deg.  The  water  so  lost  becomes  steam,  which  at 
that  temperature  occupies  something  like  1,000  times 
the  volume  of  the  ware  itself,  and  must  greatly  affect 
the  kiln  atmosphere.  Up  to  900  deg.  or  more  no  con- 
traction takes  place  in  clay  ware.  In  an  ordinary 
earthenware  body  the  contraction  probably  begins 
about  950  deg.  and  then  proceeds  rather  rapidly. 

The  Egyptians  and  the  Romans  built  their  kilns 
similar  to  present  day  ovens,  but  smaller  in  size.  For 
many  centuries  the  only  development  seems  to  be  in 
size ;  but  for  a  very  perfect  distribution  of  heat  it  is 
easy  to  get  ovens  too  large.  The  tendency  now  is  to 
go  back  to  smaller  firing  chambers.  The  question  of 
distribution    of   heat    is   one   of   several   factors.     The 
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ware  should  be  placed  so  as  to  allow  direct  contact  of 
the  hot  gases  in  the  oven  or  kiln,  and  often  the  ware  is 
packed  too  closely  together,  especially  on  the  outside, 
and  not  enough  space  allowed  to  enable  the  heat  tu 
reach  all  parts  of  the  oven.  Every  potter  should  care- 
fully study  his  own  particular  material.  Some  goods 
may  be  safely  placed  close  together;  others  may  not. 
It  is  very  important  where  carbonaceous  matter  is 
present  to  burn  it  up  with  the  oxygen  in  the  kiln  atmo- 
sphere, aided  by  a  good  circulation  of  air  round  the 
ware.  Similarly,  when  notable  quantities  of  iron  are 
present  in  the  clay,  care  should  be  taken  that  it  is  not 
brought  to  the  state  of  reduced  iron.  Hence  the  need 
to  avoid  collecting  steam  in  the  oven  atmosphere. 

The  firing  curve  of  an  up-draught  brick-kiln  indicates 
the  importance  of  starting  very  slowly,  and  firing 
slowly  at  certain  stages  (especially  of  steam  stage  at 
about  500  deg.,  and  the  oxidation  stage  between  600 
deg.  and  900  deg.).  It  is  not  satisfactory  to  have  to 
depend  on  a  single  fireman,  and  a  recording  pyrometer 
ought  to  be  used  to  ascertain  the  conditions  of  tem- 
perature and  time  which  best  suit  the  particular  clay. 
It  is  very  important  to  realize  the  part  time  plays  as 
well  as  temperature.  The  same  heat  effects  can  be 
produced  by  a  lower  temperature,  acting  for  a  longer 
time,  as  by  a  higher  temperature  acting  for  a  shorter 
time. 

Firemouths  are  built  in  two  ways.  The  ordinary 
firemouth  is  generally  a  big  square  box  filled  with 
coal,  gradually  fired  up  from  the  bottom,  with  a  drop 
arch  for  the  ordinary  air  and  a  feed  hole  or. doors  at 
the  top,  and  provision  also  for  a  little  secondary  air  to 
be  admitted.  The  nearer  a  firemouth  comes  to  a  gas 
producer  the  more  economical  the  burning  generally. 
In  pottery  firing  a  long  flame  is  very  necessary  to  give 
an  even  distribution  of  heat,  and  this  can  best  be 
brought  about  by  extended  combustion. 

The  general  method  of  building  a  mouth  has  been 
based  on  practice.  After  the  fire  has  been  set  going 
well,  a  big  lump  of  coal  is  put  on  and  plenty  of  air  let 
in,  and  then  as  the  flame  gradually  lowers  and  disap- 
pears air  is  gradually  shut  off  and  the  coke  or  carbon 
left  in  the  firemouth  i^  burned;  when  the  fireman  finds 
his  oven  beginning  to  cool  he  puts  on  more  coal.  It 
thus  depends  very  largely  on  the  careful  attention  of 
the  fireman,  for  if  the  fire  gets  too  low  there  will  be  a 
ucing  atmosphere  in  the  oven.  Bituminous  coal 
must  be  used,  and  the  nature  of  the  ash  must  also 
receive  consideration.  Without  proper  care  being 
taken  it  is  possible  to  quite  change  the  character  of 
the  burning  through  a  gradual  sintering  up  from  the 
bottom,  which  causi  a  deficiency  of  air  when  plenty 
needed.  For  good  firing  in  an  ordinary  kiln 
'whether  up  or  down  draught)  there  is  perhaps  40  to 
per  cent,  more  air  than  is  actually  required  for  the 
combustion  of  the  fuel,  and  tin  i  necei  arj  in  ordei 
to  keep  an  oxidizing  atmosphere.    'I  h<  re  is  a  tendency 


for  gas  and  air  to  move  along  side  by  side  without  get- 
ting properly  mixed,  more  particularly  in  the  up- 
draught  oven. 

Firing  curves  taken  by  a  recording  pyrometer  from 
up  and  down-draught  ovens  respectively  showed 
greater  unevenness  of  the  former.  The  amounts  of 
oxygen  and  carbon  dioxide  in  the  atmosphere  of  an 
up-draught  oven  and  in  that  of  a  down-draught  oven 
were  compared,  the  latter  showing  a  very  much  smaller 
excess  of  oxygen.  Recording  pyrometers  are  very 
valuable  for  investigation  of  particular  clays  and  other 
materials.  Generally  speaking,  the  trials  used  by  the 
fireman  (of  the  same  material  as  the  ware)  are  the 
best  for  his  purpose.  As  regards  glost  firing,  the  kiln 
or  oven  should  be  fired  with  a  clear  atmosphere,  and 
the  time  for  maturing  the  glaze  has  to  be  considered. 
Crazing  is  largely  a  matter  of  composition,  but  certain 
glazes  are  much  better  with  certain  types  of  body. 

Cooling  requires  care  to  avoid  cracking.  When  pot- 
tery is  red  hot  it  is  practically  impossible  to  break  it. 
The  dunting  temperature  is  probably  between  600  deg. 
and  650  deg.,  but  dunting  may  occur  down  to  the  ordi- 
nary temperature.  Cooling  may  proceed  very  rapidly 
from  1,200  deg.  down  to  650  deg.,  but  then  the  rate  of 
cooling  must  be  reduced.  In  ordinary  intermittent 
firing  over  90  per  cent,  of  the  heat  is  wasted.  In  fact, 
not  more  than  2  per  cent,  of  the  heat  produced  goes  to 
the  firing  of  the  ware  itself. 

Firing  in  the  future  lies  in  the  direction  of  continu- 
ous firing.  There  are  two  main  types,  one  with  the 
hot  zone  moving  and  the  other  the  modern  form  of 
tunnel  oven  with  a  fixed  firing  zone  and  goods  travel- 
ing. One  great  advantage  in  a  tunnel  oven  is  the  small 
firing  chamber,  perhaps  only  6  ft.  by  5  ft.,  giving 
economy  of  fuel  and  better  distribution  of  the  heat. 
With  gas-fired  kilns  particularly  it  is  much  easier  to 
get  high  temperatures,  or  a  greater  excess  of  air  at 
the  ordinary  temperature.  Gas  firing  also  gives  much 
greater  control  of  the  firing  process,  the  conditions  in 
the  combustion  chamber  being  easily  kept  practically 
the  same  for  an  indefinite  period,  and  a  larger  propor- 
tion of  good  ware  must  be  got  in  this  way.  The  whole 
future  of  the  pottery  industry  depends  very  largely  on 
the  adoption  of  these  gas-fired  tunnels  or  kilns  of  the 
continuous  gas-fired  type. 


COULDN'T     WAIT. 


BROWN. — "My  best  salesman  got  married  and  en- 
listed the  same  week." 

JoNES.  —"Why  couldn't  he  wait  a  little  while  be- 
fore taking  a  wife  ?" 

"Well,  you  see,  his  regiment  is  not  to  go  into  ser- 
vice for  several  months,  and  he  wanted  to  begin  fight- 
ing right  away." 
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Requirements  in  an  Export  Manager. 


ABOUT  the  first  thing  they  drum  into  the  man 
who  is  being  trained  as  an  export  manager,"  said 
the  vice-president  of  a  house  that  does  considerable 
business  with  South  America,  "is  that  bromide,  'Know 
your  product!'  That's  all  very  well,  and  quite  neces- 
sary ;  but  to  stop  at  that,  as  very  many  of  them  do,  is 
like  the  baby  who  learns  to  creep  and  won't  learn  to 
walk  upright.  My  advice  is,  'Learn  your  own  product 
thoroughly,  but  study  the  other  fellow's,  too,'  for 
without  that  study  you  can't  know  very  well  the  full 
excellences  and  limitations  of  either. 

"Some  years  ago,"  he  continued,  "we  had  an  export 
manager  that  we  obtained  ready-made.  He  came  from 
a  New  England  house  and  he  was  a  specialist — and 
nothing  else,  we  found,  to  our  cost,  not  even  a  business 
man.  He  knew  all  about  South  America  and  the  cus- 
toms and  habits  of  the  people,  and,  what  was  valuable 
in  itself  and  would  have  been  splendid  for  us  had  it 
been  coupled  with  a  solid  business  knowledge,  he 
really  knew  the  preferences,  along  certain  lines,  of 
desirable  South  American  trade.  And  it  was  not  long 
before  he  knew  our  product,  and  as  well  as  any  one  of 
us. 

"His  knowledge,  however,  did  not  extend  to  what 
the  other  fellow  was  putting  out  in  the  way  of  substi- 
tutes. He  never  kept  track  of  what  was  being  thrown 
on  the  market  to  fight  our  goods,  and  never  was  able 
to  tell  how  superior  our  line  was  in  certain  ways,  or 
how  much  the  other  fellow  was  improving  on  our 
schemes — for  the  other  fellow  certainly  did,  more  than 
once,  when  he  found  his  plans  were  not  being  followed 
or  paralleled. 

"It  is  true  that  Hobbs,  as  we  shall  call  him,  knew 
the  value  of  the  product  with  which  we  started,  and  he 
was  so  highly  technical  that  he  was  fairly  impressive. 
At  first  he  sold  so  much  that  he  surprised  us,  and  then 
we  began  to  learn  for  ourselves  that  the  man  who  buys 
easily  is  the  easiest  to  lose  and  the  least  profitable  in 
the  long  run.  We  soon  began  to  find  out  that  Hobbs's 
customers  were  becoming  only  half  sold  and  the  mar- 
ket more  than  half  neglected  ;  so  we  began  to  study 
for  ourselves,  harder  than  ever,  just  how  the  defect 
could  be  remedied. 

"Altogether,  I'm  not  sorry  we  hired  Hobbs,  for  he 
was  the  left-handed  means  whereby  we  grew  to  better 
things — after  we  had  got  rid  of  him. 


"First,  we  learned  that  some  remarkably  good  sub- 
stitutes were  being  sent  over  our  territory  in  South 
America  and  that  the  falling  off  was  clue  in  great 
measure  to  the  facts  that  Hobbs  didn't  know  it,  that 
he  was  unprepared  to  explain  the  disadvantages  of 
these  substitutes — where  there  were  any — to  our  cus- 
tomers, and  that  he  was  not,  of  course,  accentuating 
the  advantages  of  our  product  over  theirs,  or  improv- 
ing on  ours  to  meet  the  situation  and  then  ram  the 
fact  of  the  improvements  home  to  our  clientele. 

"Well,  of  course,  we  fired  Hobbs  as  soon  as  some- 
body that  looked  like  a  good  successor  loomed  up  on 
the  horizon. 

"We  pumped  this  chap  full  of  the  necessity  of  know- 
ing not  only  our  product  but  the  other  fellow's,  and 
thought  all  would  be  fair  sailing.  But  we  were  to  find 
out  by  the  costly  method  of  training  or  trying  out  men 
— and,  believe  me,  it  is  costly — that  we  were  somewhat 
lacking  ourselves  in  a  few  points,  and  I  must  confess 
that,  while  we  paid  high  for  it,  it  was  necessary  to 
learn  to  make  the  success  we  now  have  attained. 

"Hobbs  had  learned  our  policy,  learned  our  product, 
and  had  kept  admirable  track  of  the  other  fellow's — 
now  and  then  employing  what  we  might  now  aptly 
call  a  little  business  camouflage.  He  knew  commercial 
geography,  the  South  American  temperament,  the 
flowery  manner  of  addressing  customers  so  as  not  to 
offend  with  our  so-called  brusque  American  ways,  and 
how  the  product  should  be  packed  and  delivered  so  as 
not  to  call  forth  any  part  of  that  storm  of  disapproval 
which  some  South  American  firms  have  let  loose  on 
what  they  term  our  careless  way  of  doing  business. 
Stamps  were  always  inclosed  in  correspondence  on  any 
pretext,  and  every  little  thing  seemed  to  be  watertight 
against  leakage  of  custom. 

"Then  we  began  to  learn  that  he  was  woefully  lack- 
ing in  discovering  changes  in  method,  though  he  had 
all  the  old  ones  down  fine.  He  forgot  that  South 
America  was  actually  making  rapid  progress  in  various 
ways  along  business  lines,  due  somewhat  to  dealing 
with  live  North  American  houses  and  because  of  the 
South  American's  own  natural  business  development 
through  expansion  of  business  and  interest  with  the 
outside  world. 

'Purposely  we  had  not  picked  a  man  this  time  who 
was  as  violently  technical  as  our  last  experiment,  and 
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we  found  that  this  one  was  not  keeping  in  proper 
touch  with  the  sources  of  technical  information,  or 
such  sources  as  might  give  him  up-to-the-minute 
information  on  changes— the  most  likely  sources,  too, 
such  as  the  Bureau  of  Foreign  and  Domestic  Com- 
merce, other  Washington  centers,  and  certain  bureaus 
and  associations  of  manufacturers.  Neither  did  he 
sift  the  export  journals  and  keep  informed  as  to  how 
the  'trade  winds,'  so  to  speak,  were  blowing,  although 
he  attended  most  assiduously  to  the  direct  business  in 
hand,  and  for  a  time  with  fair  results. 

"He  was  not  especially  remarkable  in  the  hiring  and 
training  of  salesmen,  which,  we  always  insisted,  at 
this  place,  is  a  very  important  part  of  an  export  man- 
ager's duty,  and,  while  he  was  well  informed  in  a 
general  business  way,  he  lacked  the  faculty  of  impart- 
ing information,  and  didn't  have  real  organization  in 
his  department.  He  didn't  even  confide  his  own  in- 
formation to  so  much  as  a  card-index  system,  let 
alone  his  staff  of  clerks.  We  often  thought,  if 
Grimes  should  drop  dead,  no  one  here  would  be  able 
to  pick  up  the  thread,  because  he  thought  that,  as  he 
knew  his  end  of  it  pretty  well,  it  wasn't  necessary  for 
anyone  else  to  know  it.  I  don't  believe,  either,  that  he 
was  the  type  that  won't  have  an  understudy  because 
the  man  might  grab  his  job. 

"Foreign  sales  methods  improved  so  that  ours  be- 
came outgrown.  We  began  to  slip  back  again.  Two 
German  houses  and  one  British  one  were  cutting  in 
on  us.  Something  had  to  be  done.  We  were  snubbing 
commission  houses  as  of  too  little  importance  to  deal 
with.  We  had  never  done  this  before;  and  so  we  told 
Grimes  that  they  furnished  an  avenue  of  distribution 
too  serviceable  to  be  passed  up.  We  explained  that  for 
direct  selling  attacks  at  times  they  had  proved  mighty 
valuable.  He  braced  up  along  this  line,  and  a  slight 
spurt  of  business  followed. 

"Then  he  began  to  fall  down  on  the  classification  of 
goods  and  the  working  out  of  duties  in  practice,  be- 
cause we  had  added  a  sort  of  by-product  side  line.  He 
made  all  sorts  of  costly  mistakes,  caused  delays  and 
queries  and  lost  us  two  good  customers. 

"He  regained  his  ground  by  shortly  afterward  find- 
ing out,  better  than  we  had  ever  been  able  to  do,  the 
exact  cost  that  we  should  put  in  our  stock  so  as  not  to 
be  overstocked  at  the  wrong  time,  and  we  began  to 
think  that  perhaps,  after  all,  we  had  found  a  jewel, 
though  with  a  few  rough  edges.  Soon  afterward  we 
began  to  be  quite  sure  of  it,  as  he  worked  out  a  plan 
for  having  office  devices  admitted  abroad  without  duty 
as  'articles  for  educational  purposes/  which  they  were, 
in  a  way. 

"Once  in  a   while   he  became  mixed   in   the   financial 

end,  but  we  forgave  him.  for  we  don't  think-  it  neces- 

for  our  exporl    manager  to  be  a  banker,  and   are 

willing  for  him  to  obtain  second  hand  the  larger  sort 

of  information  on  finance. 


"Then,  one  day  his  foot  slipped  on  allowing  a  cus- 
tomer virtually  to  speculate  with  money  obtained  by 
the  sale  of  goods,  but  he  came  back  into  our  good 
graces  by  showing  himself  exceedingly  wise  in  nego- 
tiating some  credit  terms  permitting  sufficient  sales  to 
finance  the  required  purchases. 

"At  last  he  became  a  statistics  'hug,"  possibly 
through  our  scolding  him  about  not  looking  after  his 
sources  of  information  regarding  changing  methods, 
as  already  mentioned.  He  took  to  studying  statistics 
as  fondly  as  a  racing  fiend  mopes  over  the  dope  sheets 
on  his  favorite's  past  performances.  He  mooned  over 
statistics  until  he  got  thinking  the  customer  was  as 
interested  in  them  as  he,  and  many  times,  while  he 
was  asking  his  customers  to  delve  into  some  the  other 
fellow  came  along  and  with  a  snappy,  forceful  argu- 
ment sold  them  under  his  nose. 

"Now,  every  export  manager  knows  that  successful 
campaigns  have  been  greatly  assisted  by  the  reason- 
able study  of  statistics,  but  this  case  was  figures  and 
past  performances  run  mad.  We  already  had  decided 
to  let  Grimes  go  in  a  month  or.  so,  but  he  precipitated 
things  by  getting  mixed  up  on  not  knowing  the  laid- 
down  cost  in  the  domestic  market  and  the  value  of  the 
service  rendered  at  the  laid-down  cost,  and  was  unable 
to  compare  the  probability  with  which  the  foreign 
market,  though  far  distant,  was  able  to  lav  down  the 
goods  in  the  stores  at  a  lower  cost.  So  that  was  cur- 
tains for  Grimes. 

"Now  we  know  pretty  well  what  sort  of  a  man  we 
must  have  before  we  try  him  out.  It  was,  I  confess, 
partly  our  own  mistake  in  not  knowing  exactly  what 
we  must  require  in  an  export  manager;  but  it  has  been 
a  valuable  lesson,  and  we  have  not  made  a  mistake 
since  the  day  we  fired  Grimes." 


CARRYING     COAL     TO     NEWCASTLE. 


TV /[ANY  people  are  inclined  to  believe  that  cut  glass 
J-'-*  from  Europe  is  superior  in  quality  to  the  best 
American  product. 

An  American  manufacturer  of  cut  glass  who  has  a 
salesroom  in  New  York  says  that  some  years  ago  a 
wealthy  woman  called  at  the  factory  and  showed  him  a 
glass  article  which  had  been  broken.  She  stated  that 
she  had  purchased  the  set  at  one  of  the  fine  shops  in 
Vienna,  and  inquired  whether  this  company  had  not 
imported  a  similar  set  from  which  the  broken  article 
could  be  duplicated.  The  manufacturer  examined  it 
closely,  and  informed  her  that  his  salesroom  in  New 
York  had  a  similar  article  in  stock,  and  that  it  would  be 
shipped  to  her. 

The  cut  glass  products  of  this  factory  had  been  ex- 
ported in  considerable  quantities  to  Austria-Hungary, 
and  the  broken  article  had  really  been  made  in  the 
American  factory. 
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Paying  Salespeople  By  Means  of 

Commissions. 


v 


NOT  the  least  of  the  problems  confronted  by  depart- 
ment store  executives — and  by  no  means  the 
easiest  to  solve — in  view  of  the  present  competition  for 
practically  all  kinds  of  workers,  is  the  figuring  out  of  a 
scheme  of  remuneration  that  is  at  once  fair  to  the  store 
and  to  the  employes.  While  by  no  means  a  new  idea, 
the  salary  and  commission  form  of  payment  apparently 
comes  closest  to  solving  the  problem  of  an  equitable 
wage,  and  considerable  interest  is  being  shown  in  the 
various  plans  used.  Much  of  this  interest  is  due  to  the 
difficulties  experienced  in  fixing  the  details  of  a  good, 
workable  commission  arrangement. 

Executives  of  stores  that  favor  commissions  on  sales 
above  a  given  point  required  of  a  selling  employe  to 
earn  his  or  her  salary  draw  attention  to  the  fact  that 
this  plan  not  only  works  out  fairly  to  all  concerned  in 
the  great  majority  of  cases,  but  that  it  is  invaluable  in 
determining  what  each  employe  is  really  worth  to  the 
store.  It  also  demonstrates  to  employes  that  the  solu- 
tion of  the  question  of  increased  earnings  lies  in  their 
own  hands,  and  it  convinces  them  that  their  earning 
capacity  can  be  increased  by  careful  and  intelligent 
selling. 

One  plan  of  commission  payments  that  is  said  to  be 
working  out  very  successfully  is  used  by  a  store  in  the 
Middle  West,  says  a  writer  in  the  New  York  Times. 
It  was  evolved  by  the  head  of  this  store  after  consider- 
able study  of  the  various  conditions  to  be  considered 
in  preparing  a  scheme  of  this  kind,  and  in  its  present 
form  it  has  been  brought  to  the  attention  of  other 
merchants  with  the  "wrinkles"  eliminated  by  careful 
watching,  through  the  period  it  has  been  in  operation, 
of  how  the  various  phases  of  the  plan  have  worked  in 
actual  practice. 

The  basic  feature  of  the  plan  is  that  it  establishes  a 
daily  quota  and  gives  a  commission  on  all  sales  above 
the  figure  set  as  that  quota.  This  quota  arrangement 
applies  to  the  selling  of  all  kinds  of  merchandise,  "spe- 
cial" as  well  as  "regular,"  for  it  is  recognized  that  the 
need  of  having  the  former  well  sold  is  just  as  great  as 
having  the  latter  sold  in  the  same  way. 

Under  the  operation  of  the  plan  the  selling  employes 
actually  work  entirely  on  a  commission  basis,  though  a 
regular,  fixed  drawing  account  is  paid  in  the  form  of  i 


salary.  Not  only  does  this  enable  the  employe  to 
become  of  the  highest  value  to  the  store  and  to  him- 
self or  herself,  but  it  adds  an  eliment  of  sport  that  goes 
no  small  way  in  livening  the  business  of  selling  and 
increasing  the  interest  of  the  workers.  This  interest 
is  awakened  still  further  by  various  inter-department 
contests  in  which  all  concerned  are  kept  posted  regard- 
ing the  results. 

The  things  that  have  attracted  the  greatest  interest 
here,  no  doubt,  are  the  actual  percentages  paid.  The 
rates  of  commission  necessarily  vary  in  the  several 
departments,  for  it  is  obvious  that  the  same  rate  would 
not  hold  for  two  departments  so  radically  different  as 
notions  and  furniture.  These  rates  are  based  on  an 
accumulation  of  information — the  cost  of  selling  in 
the  store  for  the  three  previous  years  and  the  costs  of 
selling  in  several  other  organizations,  modified  to  fit 
the  particular  conditions  existing  in  the  departments, 
such  as  location,  size,  and  light. 

The  rates  arrived  at,  according  to  the  description  of 
the  plan,  are  not  yet  perfected,  for  the  rate  must  be 
such  that  some  person  in  each  department  is  capable 
of  earning  commission  on  that  basis.  In  this  store  41.2 
per  cent,  of  the  departments  have  the  same  rate  on  both 
quota  and  excess  sales.  These  departments  are  largely 
ones  carrying  staple  merchandise,  or  merchandise 
without  great  style  variations.  The  other  58.8  per 
cent.,  which  have  a  lesser  percentage  on  excess  sales, 
are  largely  departments  which  deal  in  style  merchan- 
dise or  perishable  merchandise.  The  closer  the  two 
percentages  are  the  better  and  more  fairly  the  system 
works  out. 

Under  the  plan  in  question,  full  salary  is  given  in 
months  when  the  full  quota  is  not  sold,  but  any 
"deficit"  there  may  be  is  noted  and  deducted  from 
excess  sales  of  the  following  month  and  commission  is 
paid  on  the  balance. 

The  plan  has  two  other  interesting  features.  One  is 
that  the  earnings  in  the  form  of  commissions  are  paid 
each  month  by  the  head  of  the  business  in  person. 
This,  it  is  said,  tends  to  keep  up  interest  that  might 
lag  if  payments  were  made  quarterly  or  semi-annually, 
and  also  develops  the  "personal  touch"  that  is  so  valu- 
able a  factor  in  modern  business. 


120 


The  other  is  the  "fresh  start"  that  is  allowed  in  cases 
where  a  salesperson  has  had  so  many  "off"  months  and 
so  many  deficits  charged  against  her  that  there  is  little 
chance  of  her  ever  getting  back  on  the  commission 
payroll  again.  In  cases  of  this  kind  the  head  of  the 
business  has  a  heart-to-heart  talk  with  the  girl,  and 
then  "wipes  the  slate,"  charging  the  financial  loss 
against  the  department's  selling  cost. 

The  theory  underlying  this  action  is  that  dismissal 
does  not  alter  the  financial  loss  and  that  the  beginning 
again  may  turn  a  girl  from  a  liability  of  the  store  into 
an  asset.  Further  failure  after  a  fresh  start  opens  the 
way  to  dismissal  as  incompetent,  with  no  question  of 
the  employer's  fairness  to  either  the  store  or  the  girl. 
Failure  to  reach  the  quota  in  one  department  is  some- 
times offset  by  transfer  to  another,  but,  this  arrange- 
ment failing  also,  dismissal  is  in  order. 

The  plan  also  goes  on  to  show  how  conditions  are 
met  arising  from  returned  goods,  salary  adjustments, 
transfers,  special  cases,  (such  as  stock-keeping  and 
part-time  workers)  increases  in  wages,  lack  of  "team 
work,"  customer  "grabbers,"  errors  in  details  of  sys- 
tem, etc. 

Another  commission  plan  that  is  now  being  used  by 
one  of  the  big  stores  in  this  city  is  so  worked  out  that 
it  is  possible  for  a  selling  employe  to  earn  a  commission 
each  week,  whether  it  is  in  the  busy  season  or  the 
dull.  In  determining  a  fair  basis  for  paying  commis- 
sions it  was  found  that  the  most  difficult  thing  upon 
which  to  decide  was  the  correct  average — in  other 
words,  how  much  a  girl  must  sell  before  she  has  earned 
her  salary  and  becomes  entitled  to  a  commission.  This 
difficulty  is  met  by  the  store  in  question  in  this  way: 

First  of  all,  the  total  sales  for  a  given  department 
for  each  month  of  the  year  for  the  last  five  years  are 
noted  by  the  accountants.  Then  the  accountants  note 
the  total  salaries  for  that  department  for  the  same 
period.  The  total  of  salaries  for  the  five  years  is 
divided  by  the  total  sales  for  the  same  length  of  time. 
The  resultant  figure  is  the  average  monthly  selling 
expense  in  the  department  concerned. 

The  system  works  out  very  simply.  If  it  develops 
that  a  certain  department  has  done  a  $20,000  business 
each  October  for  the  last  five  years,  this  naturally 
means  that  the  total  October  business  for  the  period 
is  $100,000.  If  the  department  salaries  for  October  for 
the  last  five  years  have  been  $800,  the  total  for  the 
ears  ob\  iously  is  $4,000.  Now,  by  dividing  $4,000 
by  $100,000,  it  is  found  that  the  selling  expense  of  the 
department  is  4  per  cent. 

Here  is  the  way  it  works  oul  in  practice:  If  a  girl's 

'•alar;   i  eek,  it  means  that,  al  4  per  cent.,  she 

Mine-  her  salary  .  or  $200,  in  order 

actually  to  earn  thai  salary.    On  any  -ales  exceeding 

the  girl  is  entitled  to  a  commission  and  gets  it. 

It  i  made  plain  to  the  employes  thai  the  average 
tig  to  do  with  the  commission  thai  they  have 


earned  the  month  before,  and  it  is  also  pointed  out 
that  in  justice  to  all  concerned  the  average  must  be 
changed  almost  every  month — raised  in  the  busy  sea- 
son and  lowered  in  the  dull.  It  is  also  made  clear  that 
the  more  commissions  a  salesperson  earns  the  better 
the  firm  likes  it,  for  it  means  increased  business  for  the 
store. 

When  compared  with  the  Middle  Western  system, 
the  plan  of  the  local  store  appears  to  be  fairer  to  the 
workers  in  two  ways.  First,  there  is  no  charging  up 
of  monthly  deficits  against  future  sales  for  deduction 
before  the  commissions  are  paid.  Under  the  local 
store's  plan  the  slate  is  cleaned  every  month.  This 
does  not  mean,  however,  that  continued  failure  to  sell 
the  required  quota  does  not  result  in  dismissal. 

The  second  point  in  favor  of  the  local  system  is  that 
the  lowering  of  the  average  in  the  dull  season  makes 
it  easier  for  a  girl  to  sell  her  quota  and  also  makes  it 
possible  for  her  to  earn  a  commission  in  even  the  dull- 
est months  of  the  year.  The  Middle  Western  plan 
apparently  makes  no  provision  for  summer  selling,  etc. 
A  third  difference  between  the  two  plans  is  that,  while 
the  commission  percentages  vary  quite  a  little  in  the 
Middle  Western  scheme,  the  local  store  pays  a  flat 
commission  of  2  per  cent,  on  excess  sales  in  all  depart- 
ments. 


MOW     TO     COMBVT     MAIL     ORDER     HOUSES. 


1\ /[AIL  order  houses  selling-  direct  to  consumers  have 
*■'!  reached  the  astounding  volume  of  $500,000,000 
worth  of  business  a  year.  It  is  claimed  that  this  is 
twenty  per  cent  of  the  rural  trade  and  more  than  four 
per  cent  of  the  entire  distribution  of  merchandise  to 
consumers      These  are  pretty  strong  facts. 

It  will  not  be  denied  that  over  seventy-five  pe^ 
cent  of  the  retailers  are  asleep,  says  the  "Merchants' 
Journal  of  Commerce."  They  will  sit  around  on  a 
cracker  box  and  cuss  because  people  do  not  trade  with 
them,  but  they  are  so  darned  trifling  that  they  won't 
even  read  a  mail  order  catalogue  to  compare  prices. 

Mail  order  houses  are  scientifically  conducted,  and 
their  methods  are  up  to  the  highest  standards.  Look- 
ing the  facts  in  the  face,  you  must  tip  your  hat  to  a 
merchant  who  can  sell  a  consumei  in  your  community 
at  the  same  or  a  higher  price  than  the  local  dealer,  and 
this  without  the  aid  of  personal  contact.  Mail  order 
concerns  have  nothing  to  fear  except  competent  mer- 
chants. 

To  counteract  the  trade  of  the  catalogue  houses  you 
must  know  their  methods.  By  a  study  of  their  methods 
and  by  using  the  full  advantage  of  location  and  per- 
sonal contact  the  trick  can  be  turned.  No  organization 
is  ever  going  to  put  a  crimp  into  the  catalogue  house 
sale.  Nothing  more  nor  less  than  efficient  service  by 
the  retailers  in  supplying;  the  right  goods  at  the  right 
prices  will  decrease  the  sales  of  catalogue  houses. 
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Labor-saving:  devices  that  will  cre- 
East  Liverpool     ate  greater  efficiency  in  manufactur- 
and   Vicinity       Jng  operations  are  receiving-  great 
attention   from  potters.     The  con- 
tinued shortage  of  labor,  together  with  the  need  of  in- 
creased production,  are  spurring  manufacturers  on  in 
the  endeavor  to  find  a  solution  of  their  problems. 

•  * 

The  freight  situation  continues  exasperating,  and 
no  immediate  improvement  is  in  sight.  In  some  cases 
express  packages  of  pottery  have  remained  in  the  ex- 
press offices  here  for  several  weeks  before  being  started 

on  their  way. 

•  » 

The  gas  company  supplying  potteries  hereabouts  re- 
fused to  permit  kilns  to  be  lighted  during  the  recent 
cold  snap.  In  some  instances  coal  is  now  being  used 
in  firing  bisque  kilns,  although  it  is  net  possible  to 
secure  sufficient  for  all  pottery  requirements. 


is  to  be  effective,  when  will  the  factories  close,  how 
long  will  the  stock  on  hand  last,  and  a  lot  more.  We 
reiterate  once  more  that  pottery  and  glass  are  not  classed 
as  non-essential,  and  that  the  factories  will  run  right 
along  provided  they  can  get  fuel  and  supplies. 

•     • 

It  is  possible  that  an  advance  in  freight  rates  wiM 
be  made  after  January  1  should  the  request  of  the  rail- 
roads  to    the    Interstate    Commerce    Commission    be 

granted. 

i      • 

A  report  has  been  received  here  that  a  white  ware 

pottery  is  to  be  built   in  California,  and  that  an  order 

fcr  molds  will  be  placed  with  local  modelers  in  Janu- 

uary. 

>      * 

Buyers  visiting  the  district  last  week  were  Walter 
Garic,  New  Orleans;  Mr.  Montgomery,  of  Kinnier, 
Montgomery  Co.,  Lynchburg,  Va. 


Charles  F.  Goodwin,  secretary  of  the  United  States 
Potters'  Association,  is  busier  than  ever  since  his  ap- 
pointment as  secretary  of  the  East  Liverpool  chapter  of 
the  Red  Cross.  Edwin  M.  Knowles,  of  the  E.  M. 
Kncwles  China  Co.,  is  president  of  this  organization. 

*  > 

W.  L.  Young,  for  several  years  associated  with  the 
sales  department  of  the  Smith- Phillips  China  Co., 
traveling  in  the  Middle  West,  New  York  State  and  New 
England,  has  retired  from  the  services  of  this  company, 
which  will  now  have  but  one  salesman  during  the  com- 
ing year — Edward  W.  Clinton. 

•  * 

It  is  astonishing  how  long  it  takes  a  truth  -o  over- 
take a  lie.  It  is  just  as  astonishing  how  long  it  takes 
the  fact,  that  pottery  and  glass  are  not  on  the  non- 
essential list  to  overcome  the  statements  that  they  were 
so  placed  and  that  all  the  factories  weie  to  be  closed. 
Lots  of  people  persist  in  asking  all  sorts  of  questions 
about  when  the  emhargo  which  has  nevtr  been   placed 


Inability  to  obtain  assortments  of  new  dinnerware 
patterns  from  decal  manufacturers  will  result  in  a  less 
number  cf  new  treatments  being-  placed  on  the  market 
in  January  than  formerly.  Where  a  dozen  or  more 
were  shown  in  former  years,  but  five  or  six  will  be 
available  this  season.  Again,  some  manufacturers  have 
so  much  business  on  hand  for  existing  patterns  that 
they  have  not  thought  it  necessary  to  increase  their 
lines. 

Within  the  past  month  buyers  have  placed  specifi- 
cations for  January,  February  and  March  delivery, 
showing  that  the  need  for  merchandise  is  great  as  ever. 

•      • 

The  success  of  the  drying  conveyor  installed  in  the 
clay  shop  of  the  Knowles,  Tavlor  &  Knowles  Co.,  is 
marked.  In  addition  to  dispensing  with  the  services  or 
a  mold  runner,  ware  cracking  is  done  away  with,  and 
the  production  of  the  jigger  increased.  Its  use  in  other 
potteries  is  only  a  question  of  time. 
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Japan's  Marvelous  Progress. 


THE  truth  of  the  old  saying,  "It  is  an  ill  wind  that 
blows  no  one  good,"  is  proved  by  the  wonderful 
prosperity  and  industrial  development  which  literally  has 
been  forced  upon  Japan  by  the  terrible  world  war  that  is 
ripping  the  vitals  out  of  Europe  and  which  has  long  since 
stripped  the  cogs  from  the  gears  on  the  wheels  cf  com- 
merce, writes  Arthur  E.  Soules ,  of  Salinger,  Magnus  & 
Soules,  importers  of  Japanese  goods,  this  city,  who  has 
recently  returned  from  a  trip  to  that  country,  and  nar- 
rates his  views  in  "The  Novelty  News."  This  paritcular 
commerce  supplied  an  enormous  quantity  of  necessities 
and  many  of  the  luxuries  consumed  by  the  people  in  all 
parts  of  the  world. 

The  total  area  of  Japan  is  about  one-half  that  of  Texas 
and  the  population  is  56,000,000.  More  than  half  the 
country  is  mountainous  and  is,  therefore,  unfitted  for 
agriculture.  When  one  realizes  that  all  these  people  live 
on  the  products  from  the  soil  equal  in  area  to  only  about 
one-quarter  the  size  of  Texas,  one  just  begins  to  under- 
stand something  of  the  grim  necessity  for  an  intensified 
effort  of  the  masses  to  maintain  a  mere  existence. 

The  density  of  population  and  the  consequent  cheap- 
ness of  labor,  along  with  their  wonderful  aptitude  as 
imitators  of  any  and  everything,  turned  the  eyes  of  the 
commercial  world  to  Japan  to  secure  a  supply  of  the 
goods  no  longer  to  be  obtained  in  what  had  formerly 
been  the  world's  principal  workshop,  Europe.  The  Japs 
were  quick  to  realize  the  great  advantage  to  be  derived 
by  the  training  of  their  workers  in  the  production  of  all 
new  things  while  the  world  was  compelled  to  assist  them 
to  produce  what  it  needed. 

The  result  is  that  the  entire  manufacturing  capacity 

and  industrial  system  of  the  country  is  fairly  choked  with 

business  and  is,  figuratively,  gasping  for  breath.     Who 

thought  of  going  to  Japan  four  years  ago  for 

a  substitute  for  the  German  made  dolls?    We  have  done 

it,  and  are  buying  them   in   enormous  quantities.     The 

finish  and  quality  of  the  Ja|  irticle  are  excellent 

rly  approach  the  original  German  models.    In  the 

production  of  dinnerv  ar<    lapan  has  made  more  progress 

in  five  year!  than  any  oilier  country  in  twenty-five.    Their 

y  is  claimed  to  equal  thai  of  the  best  German 

and  Austrian  e  delivered  in  1914  . 

Similarly,  rapid  |  hai  been  made  in  the  manu 

of  all  sort    of  toys    wood,  celluloid,  mechanical, 


etc.  Imagine  a  country  with  absolutely  no  understanding 
of  Occidental  music  producing  harmonicas  that  can  be 
played  upon  so  that  real  music  will  come  out  of  them. 

Japan  has  done  it  and  done  it  well. 

The  enormous  rush  for  manufactured  goods  has  in- 
creased the  cost  of  all  raw  materials  and  labor  ranging 
from  100  to  600  per  cent.  Carpenters  are  getting  twelve 
and  a  half  pen  ($6.25)  per  day,  while  three  years  ago  that 
was  about  the  wage  per  week. 

Factory  smokestacks  have  grown  so  plentiful  in  Osaka 
that  from  a  distance  one  is  reminded  of  a  burned  forest 
with  the  trunks  of  numberless  trees  left  standing,  but 
still  burning  and  smoking. 

The  telephone  and  telegraph  systems  are  Government 
owned,  and  also  most  of  the  railroads.  In  September, 
1917,  there  were  over  4,000  applications  for  new  tele- 
phones in  the  one  city  of  Yokohama,  but  licenses  could 
be  granted  for  only  200  because  of  the  lack  of  equipment. 

There  are  over  4,500  parcel-post  packages  addressed 
to  all  parts  of  the  world  in  the  post  office  at  Yokohama 
and  a  correspondingly  large  number  in  the  other  large 
cities.  Most  of  these  packages  cannot  be  shipped  owing 
to  the  lack  of  space  on  outgoing  boats. 

Bituminous  coal  sells  for  twenty-two  and  a  half  yen 
($11.25),  coke  for  thirty  yen  ($15),  and  anthracite  coal 
for  forty  yen  ($20),  per  ton. 

It  costs  five  per  cent,  to  change  a  forty-yen  bill  into 
bills  of  smaller  denomination,  with  only  a  very  little 
silver  in  evidence.  These  charges  are  made  at  retail 
stores  as  well  as  at  banks. 

The  duty  of  acting  as  policeman  of  the  Orient  and  the 
Pacific  Ocean  naturally  fell  to  Japan,  owing  to  her  early 
entrance  into  the  war,  and  she  is  doing  her  part  enthuias- 
tically  and  well.  But  the  part  that  she  is  taking  does 
not  even  dent  the  tremendous  wealth  acquired  resulting 
directly  from  the  war,  and  at  its  close  she  will  be  the 
most  benefited  commercially  of  any  of  the  nations  in- 
volved. 

The  commercial  supremacy  of  the  Orient  has  passed 
absolutely  to  Japan  because  the  balance  of  the  world 
powers  will  be  too  busy  reconstructing  Europe  and  re- 
adjusting themselves  For  at  least  a  decade  after  peace 
treaties  are  signed.  Furnishing  the  bulk  of  manufactured 
goods  to  435,000,000  Chinese  is  (be  good  gift  which  the 
ill  wind  of  the  war  has  also  blown  to  Japan. 
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The  embargo  on  all  freight  for  ex- 
Pittsburgh  and     port,  except  Government  shipments, 
Vicinity  has   put  an  end  for  the  time  being 

to  such  shipments  out  of  Pittsburgh. 
Considerable  glassware  had  been  ordered  to  be  shipped 
from  Eastern  ports,  and  it  is  said  that  a  considerable 
amount  is  now  on  the  wharves  awaiting  ship  space. 


A  decision  handed  down  by  the  United  States 
Supreme  Court  in  Philadelphia,  Pa  ,  a  few  days  ago  in 
the  case  of  the  Eagle  Glass  and  Mfg.  Co.,  Wellsburg, 
W.  Va  ,  appellant,  against  the  American  Flint  Glass 
Workers'  Union  affirms  the  decree  of  the  Circuit  Court. 
Several  years  ago  the  company  obtained  an  injunction 
against  union  officials  and  workers  prohibiting  them 
from  interfering  with  the  operation  of  their  plant  when 
an  effort  was  made  to  '  'unionize"  it.  The  decision  is  a 
victor}  for  the  company,  inasmuch  as  the  injunction  is 
now  made  permanent.     

That  more  Canadian  buyers  than  ever  before  will 
be  in  the  Pittsburgh  market  in  January  to  buy  glass  is 
the  report  that  local  manufacturers  and  selling  repre- 
sentatives have  just  received.  Blown  ware  is  in  very 
heavy  demand  in  Canada,  and  the  current  supply  is 
low,  according  to  reports  from  salesmen  who  have  been 
over  that  territory. 

One  pleasant  feature  of  the  glass  industry  during 
the  past  year  was  an  almost  entire  absence  of  labor 
troubles.  Here  and  there  some  lccal  disputes  arose,  but 
they  were  speedily  adjusted.  In  one  instance  where  a 
difference  arose  the  matter  was  quickly  settled  by  the 
union  officials  threatening  to  expel  the  workers  from  the 
organization  if  they  did  not  abide  by  their  agreements 
with  the  employer,  and  the  effect  of  this  action  was  far- 
reaching.  

Capt.  Gerard  S.  Bryce,  now  stationed  at  Camp 
Hancock,  will  be  missed  by  his  many  friends  during  the 
forthcoming  Glass  and  Pottery  Exposition. 


Glass  Co.,  who  is  now  completing  his  course  in  flying 
at  a  Canadian  training  school,  is  to  the  effect  that  he 
has  but  seven  more  hours  of  'solo'  flying  to  complete 
before  he  receives  his  commission. 


Buyers  in  the  market  last  week  were  representa- 
tives of  Mitchell,  Woodbury  Co.,  Boston;  Will  Kite,  of 
Dean  &  Kite,  Cincinnati;  C.  R.  C.  Brown,  for  the  Sun- 
shine Cut  Glass  Co.,  Cleveland. 


Fire  last  week  caused  considerable  damage  to  the 
factory  of  the  Star  Glass  Co.,  at  Star  City,  W.  Va. 
The  plant  employed  about  forty  shops,  and  featured 
chimneys  and  globes.    

Now  that  prices  have  been  guaranteed  until  March 
1  next  there  is  a  tendency  among  buyers  to  place  orders 
for  January  and  February  delivery. 


A  report  just  received  from   Lawrence  Kinet,  for- 
merly South  American  salesman  for  the  United  States 


At  a  meeting  of  the  Board  of  Management  of  the 
Western  Glass  and  Pottery  Association,  held  in  the  Ft. 
Pitt  Hotel  on  the  evening  of  December  14,  the  follow- 
ing nominations  frr  officers  lor  1918  were  made:  Presi- 
dent, Nick  Muessig,  East  Liverpool;  first  vice-presi- 
dent, Marion  G.  Bryce,  of  the  United  States  Glass  Co., 
Pittsburgh;  second,  Joseph  C.  Rent,  with  Duncan  & 
Miller  Glass  Co.,  Washington,  Pa.;  third,  F.  I.  Sim- 
mers, of  Hall  China  Co.,  East  Liverpool;  fourth,  J.  H. 
Harris,  manager  of  the  china  department  at  the  Kauf- 
mann  Stores,  Pittsburgh;  secretary,  Watson  W.  Lang, 
manager  Pittsburgh  office  of  Kinney  &  Levan;  treas- 
urer, Frank  M.  Milliken,  jobber,  Pittsburgh.  Trustees 
to  serve  for  two  years :  William  C.  Lynch,  Albert 
Benswanger,  Charles  C.  Ashbaugh,  Henry  Nickel, 
Nathan  Strassburger,  Homer  A.  Longstreth,  Andrew 
J.Smith.  

Fire  destroyed  the  factory  of  the  Glenshaw  Glass 
Co.,  manufacturers  of  bottles,  at  Wittmer  Station,  near 
here,  last  Monday,  causing  an  estimated  loss  of  $60,- 
000.  Volunteer  firemen  succeeded  in  checking  the 
flames  before  they  reached  the  warehouses.  The  fire 
is  said  to  have  been  caused  by  hot  glass  falling  on  the 
floor. 
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E  extend  the  compliments  of  the  seascn  to  all ! 


THE  fact  that  the  country  may  vote  to  go  "bone  dry" 
need  cause  the  manufacturers  of  bar  goods  no  im- 
mediate concern.  A  whole  lot  may  happen  in  seven 
years.  When  the  time  comes,  if  it  does  come,  ample 
time  will  have  been  given  dealers  and  manufacturers  to 
reduce  their  stocks  and  provide  other  items  to  replace 
cocktail  and  whiskey  glasses. 


UTITH  this  issue  the  Crockery  and  Glass  Journal 
enters  its  forty  fourth  year.  Owing  to  the 
generous  support  given  us  by  the  trade  there  has  never 
been  a  break  in  its  publication  during  that  entire  period. 
Our  Holiday  Number  has  become  an  institution— its 
advertising  columns,  representing  the  best  and  most 
progressive  houses,  making  it  a  very  complete  directory 
of  manufacturers  and  importers  of  the  country.  We 
take  it  as  a  nreat  compliment  that  in  these  trying  times 
so  i), any  firms  are  represented,  and  an  evidence  of  the 
esteem  in  which  the  paper  is  held.  For  which  we  re- 
turn our  sincere  thanks. 


AMERICAN     GLASSWARE. 


Ai   O0t  art  illustrations  will  be  found  two  that 
v  \>',n  far  we  have  progressed  in  the  production 
utiful  glassware.    'I  cations  will  compare 

b  /  with  anything  that  is  or  ran  be  produced  in 
Europe.      Gracefulness    of    shape,  excellence    of  work- 


manship and  artistic  conception  all  testify  to  the  fact 
that  our  designers  and  artisans  are  as  good  as  the  best. 
In  mitre  cutting  foreign  factories  have  always  conceded 
our  superiority,  and  therefore  turned  their  attention  to 
rock  crystal  effects  and  light  cuttings.  Not  slow  to  see 
the  trend  of  taste  in  this  direction,  our  manufacturers 
proceeded  to  develop  along  the  same  lines  with  aston- 
ishing results.  And  in  the  matter  of  gold  incrustations 
they  have  achieved  equal  progress. 


OHIO     RIVER     TRAFFIC. 


IV /[ANY  years  ago  the  Ohio  River  was  well  supplied 
*■**■  with  boats  for  both  passenger  and  freight  service. 
The  trip  from  Pittsburgh  to  New  Orleans  and  inter- 
mediate points  was  slow,  but  a  delight.  The  boats 
were  handsome,  the  food  good,  and  the  landings  always 
a  source  of  interest.  First-cabin  passengers  were  of  a 
good  class,  and  before  the  long  journey  was  over  life- 
long friendships  were  often  made.  Rival  boats  had  ex- 
citing races,  and  big  bets  were  made  on  the  results.  It 
is  related  that  on  one  occasion  a  woman  passenger  who 
had  a  large  sum  wagered  on  one  of  these  contests  per- 
suaded the  captain  to  use  part  of  his  cargo  of  hams 
under  the  boilers  in  order  to  get  a  hotter  fire. 

When  the  steam  railroads  came  the  passenger  traf- 
fic was  immediately  diverted,  although  the  freight 
boats  continued;  but  little  by  little,  owing  to  the  un- 
certainty of  sufficient  water,  the  freights,  too,  were 
transferred  to  the  faster  carriers. 

The  Government  then  began  the  construction  of  a 
system  of  dams  to  insure  a  uniform  depth  of  nine  feet. 
Hundreds  of  thousands  of  dollars  have  been  spent  to 
achieve  that  object,  and  it  has  taken  years  to  do  it. 
Meanwhile  the  river  traffic  has  dropped  to  almoit 
nothing,  and  this  year  there  was  less  tonnage  than  be- 
fore the  improvements  began. 

A  movement  is  now  on  foot  to  restore  this  means 
of  transportation.  The  potters  and  glass  manufactur- 
ers are  much  interested,  and  sent  delegates  to  a  meet- 
ing held  in  Wheeling  recently  in  furtherance  of  the  pro- 
ject. It  is  proposed  to  build  self-propelling  freight 
barges,  construct  docks  at  all  the  larger  cities  and 
towns,  and  thus  try  to  reopen  the  vast  territorial  trade 
along  the  Ohio  River.  It  will  take  $500,000  to  put  the 
plan  in  operation,  and  it  is  reported  that  two-thirds  of 
this  has  been  raised. 

The  establishment  of  a  line  of  this  kind  from  Pitts- 
burgh to  New  Orleans  would  enable  the  manufacturers 
to  ship  thousands  of  tons  of  crockery  and  glass  at  a  big 
saving.  A  boat  loaded  at  Pittsburgh,  calling  at  manu- 
facturing points  intermediate  to  Cincinnati  and  then 
making  slops  to  unload  at  the  principal  places  could 
make  the  journey  in  two  weeks  provided  modern  facili- 
ties were  installed  for  loading  and  unloading. 

It  would  be  a  shame  if  all  the  money  spent  by  the 
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Government  were  not  made  use  of.  And  if  something- 
is  not  done  an  immense  amount  of  money  will  be 
wasted  in  keeping  up  the  expensive  dams;  otherwise 
they  will  go  to  ruin. 


DUTIES     TO     BE     REFUNDED 


DUTIES  are  to  be  reliquidated  under  a  decision  an- 
nounced by  the  customs  division  Tuesday  on  the 
appeal  of  Graham  &  Zenger,  china  and  glass  importers, 
against  assessment  at  par  value  of  goods  imported  from 
Germany  at  a  time  when  the  German  mark  had  depre- 
ciated more  than  ten  per  cent  in  value. 

In  broad  terms  the  decision  provides  that  in  cases 
where  the  importers  have  paid  duty  assessed  on  the 
basis  of  par  exchange  and  the  currency  of  the  country 
from  which  the  goods  were  exported  has  depreciated  in 
value  ten  per  cent  or  more,  the  difference  between  par 
and  the  full  amount  of  the  depreciation  may  be  re- 
funded. Proper  evidence  of  the  depreciation  must  be 
presented  to  the  Government. 

The  decision  says  the  refund  in  the  case  ruled  on 
shall  be  made  by  quoting   the  mark  at  20.74   cents,  as, 
compared  with  the  par  of  23.8  cents. 

The  case  involved  in  the  ruling  will  involve  a  re- 
fund of  almost  a  million  dollars,  Treasury  officials  say. 
They  will  not  attempt  to  estimate  the  total  that  will  be 
rebated. 

In  the  case  of  Italy,  depreciation  is  now  being  al- 
lowed on  entry.  Refund  will  be  made  on  past  imports 
from  Italy,  however,  from  about  February,  1916,  to 
May  of  this  year,  when  the  allowance  was  begun. 

Refunds  will  be  made  on  Austrian  shipments  from 
about  January  1,  1915. 

French  currency  has  recently  depreciated  below  the 
ten  per  cent  minimum,  and  allowance  will  be  made. 


PERSONAL. 


*TI     MONG  the  first  of  the  Frenchmen  in  New  York 

/  Jr  who  were  called  wnen  the  war  Droke  out  was 
Y\  Fernand  Desmaifon,  with  L.  Eernardaud  & 
A  1  Co.  He  went  to  the  front,  was  wounded  three 
^«*  times,  honorably  discharged,  and  came  back 
to  New  York.  He  is  net  fit  for  arduous  service;  but 
desiring  to  do  something  more  for  his  country  has 
made  application  for  the  position  of  interpreter  with 
the  Canadian  troops  at  the  front,  passed  his  examination, 
and  hopes  to  be  called.  If  so  he  will  probably  leave  for 
France  late  in  February  or  early  in  March. 

5ftt 

William  G.  Mueller,  in  charge  of  Burley  &  Tyrrell's 
foreign  buying  office,  arrived  from  Europe  last  Friday, 
and  after  spending  several  days  here  calling  on  friends 


in  the  trade  left  for  headquarters  in  Chicago   on  Tues- 
day night. 

H.  J.  Smith,  New  England  traveler  for  Cox  & 
Lafferty,  left  on  Monday  for  Johnstown,  N.  Y. ,  to  spend 
the  Christmas  holidays. 

Ernest  Wade,  of  Horton  &  Wade,  Albany,  arrived 
in  town  on  Monday  just  in  time  to  get  an  invitation  to 
J.J.  Venon's  farewell  luncheon  prior  to  his  departure 
for  France.  Mr.  Wade  has  been  connected  with  the 
crockery  and  glass  trade  for  thirty-two  years,  and 
naturally  reckons  himself  as  one  of  the  old-timers. 

W.  L.  Percy,  with  Dobbs,  Wey  &  Co.,  Atlanta1 
Ga.,  was  in  the  city  for  a  short  visit  this  week.  He 
had  visited  the  Western  potteries  and  those  in  Syracuse, 
and  took  in  New  York  on  his  home. 

Albert  Rehberger,  of  the  Saul  Mfg.  Co.,  who  has 
been  confined  to  his  bed  for  several  weaks,  is  reported 
to  be  slightly  improved. 

James  J.  Temple,  who  has  been  making  a  Western 
trip  for  L.  Bernardaud  &  Co.,  is  due  home  the  last  of 
this  week. 

H.  H.  Windhorst,  in  charge  of  the  housefurnishing 
goods  end  at  Cox  &  Laflerty's,  is  back  at  his  desk  after 
being  away  for  over  a  month  as  a  result  of  an  affection 
of  the  eyes. 

Regnier  P.  Shoup,  assistant  secretary  and  treasurer 
of  the  Regnier  &  Shoup  Mercantile  Co.,  St.  Joseph,  Mo., 
has  successfully  passed  examination  for  enlistment  in 
the  naval  service. 

Wm.  S.  Garvin,  formerly  connected  with  Robt. 
Sl'mmon  &  Co.,  but  who  now  represents  the  Mononeah 
Glass  Works  at  Hamilton,  Canada,  paid  a  visit  to  New 
York  last  week. 

E.  A.  Unger,  New  York  representative  of  the  East 
Liverpool  Potteries  Co.,  is  at  the  pottery  hurrying  up 
some  big  orders  he  has  placed  for  1918. 

A.  H.  Ledden,  New  York  representative  of  the 
Buffalo  Pottery,  is  spending  this  week  at  the  plant. 

Leon  Moses,  assistant  buyer  to  Lee  Schoenthal  at 
Gimbel  Bros.,  has  been  engaged  to  take  charge  of  the 
china  and  glassware  department  at  the  Palais  Royal, 
Washington,    D.  C,  succeeding  Felix  Kohn,  who  re- 
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signed  last  week.  He  will  remain  at  Gimbel's  until 
Christmas,  assuming  his  duties  in  Washington  im- 
mediately thereafter. 

* 

John  C.  Fisher,  traveler  for  A.  Gredelue,  returned 
last  week  after  completing  a  very  satisfactory  trip  with 
the  Baccarat  glassware  line.  He  startes  out  again  im- 
mediately after  New  Year's,  but  will  return  to  New 
York  in  time  to  greet  his  customers  during  the  import 
season. 

George  Langdon  is  the  new  buyer  of  china  and 
glass  at  Dey  Bros.,  Syracuse,  N.  Y. 

In  accordance  with  the  rules  of  the  French  army, 
which  grant  a  twenty-one  days'  furlough  to  New 
Yorkers  who  have  served  a  year,  Louis  Cruveilher, 
formerly  with  L.  Bernardaud  &  Co.,  will  come  back 
early  in  March.  The  twenty-one  days  date  from  when 
he  arrives  here  till  he  sails,  the  time  taken  for  the 
journey  not  being  counted. 

A.  M.  Ferris,  manager  of  the  Cox  &  Lafferty  ex- 
port department,  returned  to  business  on  Monday  after 
being  home  for  a  week  suffering  from  a  severe  cold. 


Leonard  J.  Cuff,  who  has  been  connected  in  a  sales 
capacity  with  the  local  office  of  Chas.  Hall  for  the  oast 
five  years,  is  now  serving  as  a  member  of  the  Ordnance 
Department  at  the  Rock  Island  (111.)  Arsenal. 

One  of  the  most  pleasant  surprises  the  staff  connec- 
ted with  the  local  office  of  the  United  States  Glass  Co. 
have  experienced  in  many  a  day  was  when  manager 
Ed.  Craig  walked  in  Wednesday  morning  after  being 
away  for  several  weeks,  critically  ill  with  pneumonia. 
He  is  fast  regaining  strength,  but  will  not  resume  full 
duty  until  next  week. 


NOW     CAPTAIN     VENON. 


PHE    seriousness    of   the    war  situation  is  making  a 
*       deeper    impression  daily  on  business  men.     J.  H. 
Venon,  importer  of  china  and   glassware,  has  been  ac- 
tively engaged  in  war  work  ever  since  the  beginning  of 
the    conflict,  but  was  not  <-j u i te  satisfied,  and  looked  for 
Recently  he  voluntered  for  service  abroad 
with  the  American  Red  Cross,  and  was   given  the  rank 
of  captain.     Born   in  France,  it    is  easy  to   realize  how 
is  his  interest. 
On    Monday    morning  Mr.    Venon    conceived    the 


idea  of  entertaining  a'  few  of  his  friends  at  luncheon, 
and  at  half  past  twelve  the  following  gathered  around  a 
table  at  the  Brevoort  Hotel:  Emerson  Nichols,  Arthur 
V.  Rose,  W.  S.  Pitcairn,  H.  C.  Kupper,  J.  E  Ridgway, 
Norman  C.  Walker,  Louis  S.  Hinman,  Ernest  Wade, 
J.  Mcintosh,  Lee  Schoenthal,  Howard  R  Handy,  Geo. 
M.  Jaques,  Ferdinand  Desmaison  and  E.  C.  Ledger. 

W.  S.  Pitcairn,  after  saying  some  nice  things  about 
Mr.  Venon,  presented  him  with  a  wrist  watch.  It  was 
as  jolly  a  party  as  ever  sat  around  a  festive  board. 
Hilarity  reigned  for  an  hour  and  a  half,  ending  with  a 
cordal  leavetaking  and  many  expressions  of  hope  for 
Mr.  Venon's  speedy  return. 

During  his  absence  the  business  will  be  continued 
under  the  able  management  of  his  associates.  Nothing 
wi'l  be  changed  in  its  conduct,  and  those  in  charge 
will  maintain  the  same  efficient  service  which  has  made 
J.  H.  Venon,  Inc.,  so  successful. 


DICKINSON     GETS     LIMOGES     CHINA     LINE. 


A  NNOUNCEMENT  has  just  been  made  of  the  ap- 
•*  *■  pointment  of  Edward  B.  Dickinson  as  represen- 
tative in  the  East  of  the  Limoges  China  Co.,  Sebring, 
O.,  whose  line  he  will  take  on  in  addition  to  his  others. 
He  has  made  preparations  for  giving  the  line  an  un- 
usually attractive  display,  setting  apart  a  special  room 
of  his  handsome  suite  in  the  Fifth  Avenue  Building. 
The  factory  is  equipped  to  handle  a  larger  volume  of 
business  than  ever  before,  by  reason  of  having  installed 
three  Dressier  continuous  kilns  and  made  other  import- 
ant improvements.  Another  distinctive  advantage  for 
the  plant  is  the  recent  acquisition  of  a  140-acre  coal 
field  adjoining  the  factory  which  promises  to  provide  an 
adequate  supply  of  fuel  and  thus  eliminate  the  uncer- 
tainty of  production  which  menaces  so  many  potters. 


FORCED     TO     RELINQUISH     ITS     COAL. 


IT  is  said  that  the  Central  Glass  Co.,  Homecrest,  O., 
has  been  forced  to  give  up  fifty  tons  of  its  coal  to 
the  citizens  of  that  place.  The  glass  concern  was  re- 
ported to  be  in  possession  of  somewhere  between  1,000 
and  1,500  tons  of  the  precious  mineral,  and  when  the 
mayor  of  the  town  asked  the  manager  of  the  plant 
about  it  the  latter  curtly  replied  that  there  was  "nothing 
doing."  He  was  then  asked  when  he  was  going  to 
start  the  plant,  to  which  he  replied  that  it  was  none  of 
the  mayor's  business.  The  latter  said  that  he  would 
make  it  his  business,  and  the  last  heard  was  that  the 
glass  company  was  parcelling-  out  small  quantities  of 
coal  on  written  orders. 
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The  Mechanism  of  Exchange. 


The  subject  of  international  monetary  exchange  is  becoming  important  in  the  current  development  of  world-wide  economic  conse- 
quence.-, of  the  war.  The  following  description  of  the  ordinary  mechanism  of  settling  international  transactions  in  trade,  for  which 
we  are  indebted  to  "  The  Americas,"  and  of  the  way  in  which  the  great  international  banks  of  the  world  transmute  bills  for  merchan- 
dise into  available  credits  that  are  flashed  by  cable  from  one  part  of  the  world  to  another,  is  intended  to  give  the  reader  the  "  back- 
ground "which  will  enable  him  to  see  the  significance  of  what  is  now  happening  in  the  international  exchanges. 


INTERNATIONAL  commerce  consists  of  millions  of 
individual  transactions  in  which  somebody  in  one 
part  of  the  world  sells  something  to  somebody  in  another 
part  of  the  world,  and  the  carrying  out  of  what  is  a  simple 
sale  for  money  or  a  few  weeks'  credit  in  one  locality  is 
made  one  that  requires  the  service  of  a  world-wide  ma- 
chinery of  banking,  transportation  and  insurance  because 
of  the  impossibility,  in  all  but  an  infinitesimal  part  of  all 
commerce,  of  personal  knowledge  of  each  other  by  men 
thousands  of  miles  apart,  by  the  necessity  of  having  the 
goods  going  and  the  money  returning  go  through  the 
hands  of  many  persons,  by  the  fact  that  the  payment 
must  be  made  by  a  man  who  lives  where  one  kind  of 
money  is  used  to  a  man  who  wants  another  kind  of 
money,  and  by  the  lapse  of  considerable  time  in  effecting 
any  transaction  complete.  If  it  were  not  for  the  estab- 
lished machinery  of  banking,  transportation  and  insur- 
ance, it  would  be  next  to  impossible  for  men  to  make  in- 
ternational trades  without  the  one  going  personally  or  by 
representative  with  his  goods  and  bringing  back  his 
money. 

The  international  banking  "system"  consists  of  hun- 
dreds of  banks,  covering  every  part  of  the  world,  which, 
either  by  branches,  or  by  arrangement  of  direct  corre- 
spondence, or  indirectly  through  correspondence-connec- 
tions with  lage  central  institutions  such  as  the  great  banks 
of  London,  are  in  a  position  to  exchange  credit  services 
with  each  other.  Each  bank  has  a  wide  business  acquaint- 
ance covering  the  credit  and  general  business  responsibili- 
ties of  persons  and  firms  in  its  region  of  local  activities 
that  sell  or  buy  abroad.  Through  their  knowledge  of 
business  men  by  the  bankers,  the'  faith  of  their  business 
communities  in  the  banks,  and  the  mutual  confidence  of 
the  widely  separated  banks  in  each  other's  business  in- 
tegrity and  judgment  of  credits,  the  great  international 
banks  of  the  world  are  the  medium  through  which  the 
international  exchanges  of  goods  and  money  are  con- 
ducted in  absolute  safety  and  with  notable  economies. 
They  stimulate  international  commerce  by  advancing 
money  to  both  exporters  and  importers  while  goods  and 
commodities  are  moving  from  buyers  to  sellers. 

The  international  bill  of  exchange,  in  any  one  of  sev- 
eral forms,  is  the  medium  of  exchange  by  which  credits 
in  any  nation's  money  in  one  part  of  the  world  are  made 
available  in  another  part  of  the  world  in  another  nation's 


money,  through  the  machinery  of  international  banking. 
The  trans-oceanic  cables  are  used  extensively  in  the  trans- 
fer of  credits,  but  the  bills  of  exchange,  representing  the 
tangible  evidence  of  the  obligation  of  the  buyer  to  pay 
for  the  goods,  through  some  banker,  is  first  validated  by 
an  interchange  of  advices  by  the  banks  and  then  becomes 
a  kind  of  international  money  that  is  often  used  in  settle- 
ment of  transactions  with  which  the  original  merchandise 
covered  by  them  has  nothing  whatever  to  do,  often  even 
in  payments  for  obligations  that  are  incurred  in  transac- 
tions between  other  parts  of  the  world. 

A  man  in  New  York  sells  goods  to  a  man  in  Spain. 
The  two  parties  to  the  transaction  have  established  busi- 
ness relations  with  local  banks.  Their  own  local  banks 
may  do  an  international  business  direct,  or  do  it  through 
connections  with  some  large  metropolitan  bank  with 
strong  branches  and  correspondence  arrangements  all 
over  the  world.  They  have  probably  got  in  mercantile 
touch  with  each  other  through  the  medium  of  the  bank- 
ing connections  across  the  ocean ;  at  any  rate  their  busi- 
ness confidence  in  each  other  is  largely  due  to  the  fact 
that  regular  banking  connections  establish  the  fact  of  a 
man's  business  integrity  and  responsibility  in  both  domes- 
tic and  international  trade. 

The  New  York  man  packs  his  goods  and  ships  them. 
He  has  made  out  his  invoices  describing  them  in  detail. 
He  has  taken  these  invoices  to  the  New  York  consular 
representative  of  Spain  and  attested  the  correctness  of 
the  description  under  oath.  He  has  thus  made  any  delib- 
erate misrepresentation  of  his  goods  an  overt  act  that 
might  have  serious  consequences.  He  has  insured  his 
goods  covering  the  voyage  to  Spain.  He  has  delivered 
it  to  a  steamship  company  for  transportation,  and  has 
received  his  bill-of-lading,  a  document  that  must  be  de- 
livered up  to  the  company  again  at  the  point  of  consign 
ment  in  Spain  before  the  company  will  give  up  the  goods. 
He  has  the  three  "documents" — the  sworn  and  officially 
vised  consular  invoice,  the  insurance  policy,  and  the 
steamship  bill-of-lading.  This  very  important  combina- 
tion plays  a  big  part  in  international  commerce — a  re- 
sponsible business  man  with  established  credit  rating  at 
his  own  bank  has  documents  calling  for  delivery  of  a 
shipment  of  carefully  described  and  valued  goods  to  an- 
other man  of  established  responsibility  who  has  agreed  to 
accept  and  pay  for  the  goods,  accompanied  by  an  insur- 
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ance  contract  upon  which  the  value  of  the  goods  will  be 
paid  if  the  steamship  company  is  unable  to  deliver  them, 
sits  down  and  draws  a  "draft"  in  which,  according 
to  the  established  usages  of  centuries  of  trade,  he  directs 
the  buyer  of  his  goods  in  Spain,  upon  "sight"  or  "de- 
mand,'- or  at  any  specified  time  agreed  upon,  to  pay  to 
some  bank  specifically  named  the  amount  of  money  which 
the  Spanish  merchant  will  owe  him  for  complete  delivery 
of  the  goods.  He  takes  this  to  his  bank,  and  the  first 
theoretical  assumption  is  that  he  will  ask  the  bank  to  col- 
lect the  draft  through  its  foreign  connections,  taking 
charge  of  the  documents  as  part  of  the  service  of  deliver- 
ing the  goods  and  handling  the  collection  business.  More 
than  likely,  however,  he  will  ask  his  bank  to  discount 
the  draft  and  thus  advance  him  money  on  it  at  once,  or 
sell  it  to  the  bank,  which  is  nearly  the  same  thing.  Banks 
buy  thousands  of  these  drafts,  on  the  understanding, 
however,  that  they  will  have  recourse  to  the  drawer  in 
case  of  any  failure  of  collection. 

Whether  the  bank  collects,  discounts,  or  buys  the  draft, 
it  is  at  once  made  the- basis  of  a  chain  of  international 
credit  operations  by  the  banks.  The  New  York  bank- 
proceeds  to  have  the  draft  accepted  by  the  Spanish  mer- 
chant or  somebody  representing  him,  at  once.  When  the 
buyer  has  signed  his  name  to  the  draft  it  is  a  complete 
bill  of  exchange,  practically  an  international  cheque,  pay- 
able at  some  fixed  time.  If  the  seller's  bank  sees  best  to 
send  the  draft  along  through  its  branches  or  correspond- 
ents for  direct  collection,  the  credit  of  seller  and  buyer 
is  generally  sufficient. 

But  in  the  great  world's  commerce  of  late  years  the 
banks  have  invented  ways  of  validating  these  dtafts  im- 
mediately, sometimes  by  cable,  and  of  using  them  prac- 
tically as  money  to  settle  exchanges  and  make  payments 
in  all  directions.  London,  which  taught  the  world  nearly 
everything  it  knows  about  economical  transfers  of  money 
and  credits  between  far-away  parts  of  the  world,  years 
ago  invented  the  system  by  which  big  banking  institutions 
there  that  are  known  by  banks  all  over  the  world  "accept" 
drafts  on  behalf  of  individual  business  men,  and  the 
credit  of  these  "acceptance  houses"  has  been  so  univer- 
sally recognized  that  the  name  of  one  of  them  on  a  draft 
is  enough  to  establish  its  value  as  practically  a  certified 
check  on  London,  as  good  as  the  gold  it  calls  for.  These 
houses  were,  years  ago,  important  merchant  concerns 
that  were  so  well  known  everywhere  that  the'ir  names 
guarantee  to  all  drafts  they  signed,  and  less-known 
merchants  got  them  to  "accept"  drafts  and  shipments 
coming  from  abroad  because  when  a  foreign  shipper  was 
as  sure  of  bis  business  as  their  acceptances  made  them 
they  would  make  better  prices  on  goods,  and  give  easier 
credit  terms,  ft  had  a  money  value,  the  "acceptance"  of 
such  houses.  Gradually  they  left  off  merchandising  alto- 
gether, and  now  they  do  an  exclusive  "acceptance"  busi- 
For  a  very  small  COmmi  ion  they  will  put  their 
name!  on  drafts  for  bu  ine  men  making  arrangements 
With   them   by   deposil   of    funds  or  through   banks,   and 


this  "acceptance"  has  guaranteed  the  payment  of  inter- 
national bills  to  the  satisfaction  of  the  world,  so  that  a 
man  who  could  specify,  when  transacting  business,  that 
drafts  on  him  would  have  London  "acceptance,"  he  could 
get  the  lowest  prices,  and  foreigners  selling  to  him  could 
get  the  drafts  discounted  or  bought  at  once,  at  a  price 
equivalent  to  100  per  cent.,  considering  interest  and  neces- 
sary bankers'  commissions.  So  valuable  was  the  London 
acceptance,  merchants  in  other  parts  of  the  world  made 
banking  arrangements  in  London,  and  did  their  buying 
and  selling  on  the  basis  of  paying  or  being  paid  in 
pounds  sterling,  and  so  the  "prime"  bill  on  London  be- 
came "currency"  of  an  overwhelming  bulk  of  all  the 
world's  trading.  Bills  on  London  were  recognized  in  the 
monetary  laws  of  some  nations,  and  in  certain  countries 
where  a  depressed  paper  currency  was  the  popular 
money,  London  bills  were  used  in  domestic  settlements 
between  business  houses.  A  London  "acceptance"  upon 
a  draft  just  discounted  across  the  ocean  could  be  got  by 
cable,  thus  making  it  a  "prime  bill"  at  once.  There  are 
several  private  banking  houses  in  New  York  that  have 
"accepted"  in  the  past,  but  until  the  Federal  Reserve 
Law  was  passed  it  was  unlawful  for  a  National  bank  to 
"accept"  a  draft,  agreeing  to  pay  it  upon  maturity.  Now 
this  important  financial  service  in  our  foreign  commerce 
is  lawful,  and  our  banks  are  rapidly  building  up  a 
world-wide  recognition  of  "dollar  credits"  and  bills  on 
New  York. 

Persons  who  are  not  familiar  with  the  "acceptance" 
should  understand  that  a  bank  does  not  necessarily  take 
a  draft,  either  for  discount  or  purchase,  at  once  when  it 
"accepts."  It  promises  to  meet  it  at  maturity,  thus  ex- 
tending the  bank's  own  credit  as  a  guarantee.  But  it 
does  not  always  use  its  own  funds  to  accommodate  the 
holder  of  the  "accepted  bill."  He  may  sell  it  to  a  third 
party  and  a  growing  number  of  private  capitalists  and 
business  houses  that  have  surplus  money  on  hand  for 
short  periods  are  now  buying  short-term  bills  in  New 
York  because  of  the  good  interest  return  they  give,  or 
their  convenience  for  temporary  investment  of  idle 
money. 

The  international  commerce  of  the  world,  in  late  years, 
has  aggregated  about  $20,000,000,000  in  goods.  This 
means  that  $20,000,000,000  in  international  bills  or  drafts 
was  drawn  to  effect  payment.  If  the  average  draft  is 
paid  about  two  months  after  the  goods  go  on  board  ship, 
when  the  draft  is  drawn,  there  would  be  considerably  over 
$3,000,000,000  worth  of  international  bills  in  existence  at 
all  times.  These  bills  call  for  money — they  are  not 
money  themselves,  even  if  people  sometimes  use  them  as 
a  medium  of  exchange.  Every  bill  calls  for  the  payment 
of  some  specified  national  currency  at  a  specified  place. 
In  normal  times  before  the  war  the  preponderance  of 
bills  was  on  London  payable  in  pounds  sterling.  Where 
a  bill  is  to  be  paid  and  in  what  money  is  a  part  of  any 
international    business   transaction.      A   seller   ordinarily 

Continutd  on  pafe  222. 
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A    Few    of    Those    in    the    Trade    Who "" 

Have   Responded   to    Their 

Country's  Call. 


V 


HAVING  owned  and  sailed  a  boat  as  long-  as  he  could 
remember,  it  was  perfectly  natural  for  Langley 
Hawthorn  to  choose  the  navy.  He  enlisted  in  the 
Naval  Reserve  in  May,  and  was  called  for  service  in 
July  and  stationed  at  Camp  Bensonhurst,  Brooklyn. 
After  only  a  week  as  a  rookie  he  was  made  company 
commander.     His  aptitude  lor  learning  and  other  qual- 


LANGLEY    HAWTHORN 

ifications  soon  won  him  an  assignment  in  the  naval 
auxiliary  forces,  and  he  is  now  on  a  steamer  in  South- 
ern waters,  learning  the  details  of  navigation.  This  is 
preliminary  to  instruction  he  will  receive  later  at  An- 
napolis or  the  naval  camp  at  Pelham  in  preparation  for 
a  commission.  In  serving  his  country  Mr.  Hawthorn 
interrupted  what  promised  to  be  an  extremely   bright 


business  career.  He  was  assistant  to  his  father,  John 
Hawthorn,  buyer  of  china  and  glassware  for  the  Wana- 
maker  store,  this  city,  where  his  efficiency  was  a  matter 
of  frequent  comment.     

William  E.  Bown,  son  of  Lewis  H.  Bown,  general 
manager  of  the  Buffalo  Pottery,  just  couldn't  wait,  and 
so  sailed  for  France  months  ago  to  dc  his  bit.  A  fine- 
looking:  chap  of  twenty-five,  over  six  feet  tall,  and  in 
the  pink  of  condition,  he  is  just  the  type  Uncle  Sam 
likes  to  get  hold  of.  He  is  a  member  of  the  Amer- 
ican transport  service,  and  engaged  in  important  woik 
just  back  of  the  French  lines.  He  was  connected  with 
the  Buffalo  Pottery  for  three  years  prior  to  leaving,  and 


WILLIAM   E.   BOWN 

had  worked  his  way  through  the  office  to  the  sales  de- 
partment, and  six  months  before  his  departure  was 
made  manager  of  sales,  as  well  as  assistant  to  his 
father.  

Sergeant  Fernand  Desmaison  is  just  as  fine  a  sol- 
dier as  he  is  a  china  salesman.  Happening  to  be  at  the 
factory  at  Limoges  when  the  war  started,  he  lost  no 
time  in  reporting  for  duty,  and  after  only  a  short  period 
of  service  in  the  263d  Infantry  was  made  a  sergeant. 
Wounded  three  different  times,  he  was  declared  disquali- 
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fied  for  further  service,  and  discharged    October,  1915, 
when   he  returned  to  his  duties  at  the  New  York  office 


was  later  transferred  to  the  fighting-  forces,  and  is  now 
corporal  of  a  bomb-throwing  squad. 


SERGT.   FERNAND    DESMAISON 

of  L.  Bernardaud  &  Co  ,  with  which  he  has  been  con- 
nected since  1905.  He  has  received  notice  to  appear 
for  medical  examination  at  the  French  Consulate,  and  if 
found  physically  fit  for  further  service  will  possibly  be 
called  later.  

Corporal  Louis  Cruveilher,  whc  traveled  for  L. 
Bernardaud  &  Co.  for  ten  years,  was  making  a  Cana- 
dian trip    when  war   was   declared.     He    immediately 


is   CRUVEILHl 

abandoned  the  tour  and  returned  to  New  York,  sailing 
on  thi  ailable  boat  for  France.     Reaching  there 

the  latter  part  of  August,  1914,  he  reported  lor  duty  at 
once.  itne   time  he  served   with  the  Red   doss, 


Lieutenant  Lambert  Dorflinger,  son  of  Wm.  F., 
head  of  C.  Dorflinger  &  Sons,  who  has  given  two  boys 
to  the  cause,  is  a  graduate  of  the  Plattsburgh  training 
camp,  having  received  his  commission  the  latter  part  of 
November,  and  assigned  to  Camp  Dix,  Wrightstown, 
N  J. ,  where  he  is  now  engaged  putting  recruits  through 
the  manual.  He  was  a  member  of  the  famous  "Bolo" 
battalion,  which  had  the  reputation  of  being  the  crack 


LIEUT.  LAMBERT    DORFLINGER 

organization  at  Plattsburgh.  Military  life  is  not  en- 
tirely new  to  him,  as  he  spent  a  number  of  months  on 
the  Mexican  border  as  a  member  of  the  Seventh  Regi- 
ment. He  is  just  the  type  to  win  distinction  in  the  ser- 
vice, and  his  friends  can  look  forward  confidently  to 
hearing  of  his  promotion.  He  was  secretary  of  C.  Dor- 
flinger &  Sons  and  assisted  in  the  management  of  the 
business  at  the  New  York  office  for  several  years  before 
enlisting  

"Every  incha  soldier"  describes  Major  William  D. 
Finke  to  perfection  He  is  the  most  conspicuous  figure 
in  the  trade's  contribution  to  the  service  He  entered 
the  Thirteenth  Regiment,  Heavy  Artillery,  in  1901,  be- 
came a  corporal  in  1902,  first  lieutenant  in  1903,  and 
captain  in  1909.  As  a  young  man  he  served  succes- 
sively as  private,  sergeant,  first  sergeant,  lieutenant 
and  captain  in  the  Thirteenth  Regiment  Cadet  Corps, 
from  1882  to  1887.  During  the  Spanish-American  War 
he  drilled  the  men  of  the  114th  Regiment,  but  the  con- 
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flict  closed  before    they  could  take  the  field.     He    or- 
ganized   and  was  made    captain  of  the  151st    Precinct 


MAJOR    WILLIAM    I) 


FINKE 


Home  Defense  League.  Was  called  into  the  United 
States  Service  July  15,  1917,  and  later  ordered  to  take 
station  at  Fort  Hamilton,  where  he  was  assigned  to 
command  four  batteries  of  coast  defense  guns  manned 
by  two  companies  of  regulars  and  two  of  National 
Guard  troops.  

Milton  C.  Hill    Jr.,  aged  eighteen,  formerly  of  the 


MILTON    C     HILL,    JR 


one  day  early  in  the  summer  he  returned  to  his  home 
in  Brooklyn  dressed  in  uniform  and  announced  that  he 
had  joined  the  Twenty  third  Regiment.  When  he  told 
Ed.  Craig,  manager  of  the  office,  what  he  had  done,  his 
employer  said;  "Good!  My  boy,  you're  made  of  the 
right  stuff,  and  when  you  return  your  place  will  be 
waiting  for  you."  He  is  a  member  of  the  106th  Infan- 
try, encamped  at  Spartanburg,  S.  C,  which  is  under- 
stood to  be  slated  for  an  early  departure  for  France. 


Donald  M.  Miller  has  arisen  since  his  enlistment 
last  July  from  a  private  to  sergeant,  and  it  is  reported 
that  before  many  more  days  he  will  be  saluted  as  lieu- 
tenant in  the  Quartermaster's  Corps  on  duty  at  Camp 
McClellan,  i\nniston,  Ala.     He  had  some  knowledge  cf 


SLKGT.    DONALD    M     MILLER 

military  tactics  before  his  enlistment  as  the  result  of 
having  attended  the  training  course  at  Plattsburgh  the 
summer  before  Lst.  He  is  the  second  son  of  John  J. 
Miller,  of  Maddock  &  Miller,  and  before  entering  the 
service  was  the  firm's  Southern  traveler. 


United  States  Glass  Co.'s  New  York  office,  being  under 
age,  was  not  drafted,  but  his  enthusiasm  was  such  that 


The  career  of  a  young  man  whose  future  was  full 
of  promise  ended  when  he  was  mortally  wounded  on  the 
French  front  August  29ih,  1914.  This  was  Rene  Bes- 
ser,  who  traveled  through  the  United  States  for  A. 
G  edelue,  representative  for  Baccarat  glassware.  On 
July  19,  1914,  he  sailed  for  a  short  visit  to  his  parents 
in  Paris.  While  there  war  was  declared,  and  he  was 
called  to  the  colors.  In  a  tribute  to  his  soldierly  quali- 
ties, General  Huguet,  head  of  the  French  Military  Mis- 
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sion  attached  to  the  British  army,  said  in  a  statement 
sent  to  the  young-  man's  parents  after  his  death:  "He 
was  gifted  with  the  highest  quality  of  courage,  energy 


RENE    BESSET 

and  devotion."  Mr.  Besset  was  adjutant  of  the  Sixth 
regiment  (Chasseurs  a  Cheval),  and  was  attached  to  the 
British  army  as  interpreter.  He  was  twenty-six  years 
of  age.  

Henry  Dangaix  had  been   connected  with  the  New 


York  office  of  L.  Bernardaud  &  Co.  for  about  eight 
years  when  in  June,  1915,  he  was  called  for  duty  in  the 
French  army.  War  had  no  horrors  for  him  when  the 
safety  of  France  was  concerned,  and  he  was  never  hap- 
pier than  the  day  he  sailed  to  join  the  colors. 


Lieutenant  William  M.  Friedlaender  is  a  graduate 
of  the  Plattsburgh  training  camp  and  was  assigned  in 
July  to  the  165th  Infantry,  known  before  being  feder- 
alized as  the  "Fighting  Sixty-ninth,"  now  in  France. 
Mr.  Friedlaender,  who  is  the  head  of  O.  O.  Friedlaen- 
der, Inc  ,  importers  of  illuminating  glassware,  was  one 
of  the  twenty-five    members  of  the  Seventh  Regiment 


LIEUT.   WILLIAM    M.   FRIEDLAENDER 

selected  by  the  colonel  for  training  as  an  officer.  He  is 
twenty-e'ght  years  of  age,  and  was  married  just  a  few 
days  before  his  departure  for  the  other  side. 


HENRI     DANGAIX 


While  away  serving  the  customary  two  years  of 
military  duty  required  bv  the  French  Government, 
Joseph  Tharaud,  brother  of  Justin,  the  well-known  im- 
porter of  French  china,  was  called  to  do  real  war  service, 
hostilities  having  started  a  short  time  before  his  period 
expired.  He  has  been  in  all  of  the  most  notable  battles 
of  the  war,  including  Verdun,  Somme  and  Champagne, 
and  although  twice  slightly  wounded  he  is  as  game  as 
ever  and  quite  resents  the  fad  thai  he  can'1  take  pari 
in  every  battle  thai  is  fought.  He  was  associated  with 
Leonard    Rouquart,    importer,    for    two    years    before 
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take  a  long  boat  ride."  This  describes  Mr.  Rader's 
brand  of  patriotism  better  than  anything  else  could. 
He  enlisted  in  the  Ninth  Coast  Defense  Command  early 


JOSEPH    THARAUD 

leaving  for  France.     He  is  twenty- six  years  of  age,  and 
a  member  of  the  100th  Regiment  of  Infantry. 


Although  exempted  from  military  service  as  physi- 
cally unfit,  Jacques  Bernardaud,  of  L.  Bernardaud  & 
Co.,  was  insistent  on  doing  his  bit  for  France,  and  vol- 
untarily  enlisted.     He  was   assigned  to  the  automobile 


JACQUES    BERNARDAUD 

service  of  the  Sixth  French  army,  where  he  is  still  do- 
ing duty.  Mr.  Bernardaud  formerly  spent  much  time 
at  the  New  York  office,  and  is  well  known  and  well 
liked  by  many  friends  on  this  side  of  the  water. 


ROBERT   J.   RADER 

last  summer,  when  only  nineteen  years  of  age,  and  is 
now  doing  service  at  Fort  Hancock,  N.  J.  He  was  for- 
merly with  Cox  &  Lafferty  as  salesman,  and  his  enter- 
ing the  service  is  due  in  large  pare  to  the  advice  of 
Chas.  P.  Cox  when  Rader  was  undecided  whether  he 
should  enlist  or  not.       

If  he  continues  to  go  up  the  military  ladder  at  the 
rate  he  has  started  we  may  soon  expect  to    hear  Cur 


A  recent  letter  received  from  Robert  J.  Rader  says : 
"I  am  anxiously  looking  forward  to  the  day  when  I  will 


CORPORAL   HERMAN   KASHINS 

poral  Herman  Kashins  addressed  as  Lieutenant,  or  even 
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higher.  And  if  ambition,  patriotism  and  hard  work 
have  anything  to  do  with  it,  he  certainly  will.  Mr. 
Kashins,  who  was  a  well-known  cut  glass  representa- 
tive, tried  repeatedly  to  get  into  the  service  before  he 
was  finally  accepted,  defective  eyesight  being  the  stum- 
bling block.  But  now  that  he  has  donned  the  khaki  he 
is  making  up  for  lost  time.  He  is  with  Battery  B, 
305th  F.  A.  N.  A.,  Camp  Upton,  N.  Y. 


Lieutenant  Arthur  Victor  Maddock  volunteered  for 
service  in  the  fall  of  1914,  when  he  was  not  yet  nine- 
teen, and  after  undergoing  special  training  was  given  a 
commission  as  second  lieutenant  in  the  English  Royal 


LIEUT.  ARTHUR    VICTOR     MADDOCK 

Field  Artillery.  He  was  at  Verdun  and  the  Somme. 
He  has  distinguished  himself  for  unusual  bravery  in  the 
field,  and  has  been  awarded  the  military  cross.  He  is 
a  son  of  Arthur  H.  Maddock,  of  John  Maddock  & 
Sons,  Burslem,  England. 


Having  selected  the  aviation  corps  in  which  to  do 
his  share,  Lawrence  Kinet,  Jr.,  formerly  manager  of 
of  the  United  Stal  s  export  department,  en- 

'  July  and  went  to  the  Cornell  University  camp 
for  training.  He  is  now  at  Toronto,  Canada,  receiving 
the  finishing  touches  to  his  education  before  he  soars 
over    the    German    lines.     Mr.    Kinet    speaks     several 


LAWRENCE    KINET,  JK 

languages,  and  therefore  makes   a  most  efficient  inter- 
preter.  

Joseph  Maureil,  son  of  one  of  the  partners  of 
L'Union  Ceramique,  Limoges,  and  for  two  years  in  the 
office  of  Justin  Tharaud,  American  representative  of  the 


JOSEPH    MAUREIL 

line,  sailed  for  France  in  June,  1914,.  on  a  business  trip. 
Shortly  after    his  country    was  .  at  war,  and  he  quickly 
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donned  a  uniform.     He  was  wounded  and  taken  prisoner 
by  the  Germans  in  one  of  the  earliest  battles. 


liked  by  the  trade,  and  will  undoubtedly  become  equally 
popular  among-  the  soldier  boys. 


Ulysses  Skelton,  familiarly  known  as  "John," 
brother  of  Frederick  Skelton,  the  manufacturers'  rep- 
resentative, was  called  for  duty  December  8,  and  is  now 


ULYSSES   SKELTON 


at  Camp  Upton.     Mr.  Skelton  has  been  associated  with 
his  brother  for    several  years  as  salesman.     He  is  well 


Previous  to  being  drafted,  Louis  Getzoff,  now  a 
member  of  Company  M.  306th  Infantry,  Camp  Upton, 
was  employed  by  Edmondson  Warrin  &  Co. ,  decorators, 


LOUIS   GETZOFF 

where  he  started  as  a  boy  of  fifteen.  At  the  time  of 
leaving  he  was  general  manager  for  the  concern.  Mr. 
Getzoff  has  nothing  but  the  highest  praise  of  army  life, 
and  is  anxious  for  the  time  to  come  when  he  can  join 
the  forces  overseas. 


On  the  French  Front.     The  standing  figure  at  the  right  holding  a  pipe  is  Victor  Levoyer,  a  former  traveler  for  A.  Gredelue. 
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Lead  in  Toy  Making  Rests  in  America. 


THE  United  States  now  leads  the  world  in  toy 
making.  From  a  comparatively  small  business 
toy  making  in  this  country  has  grown  to  an  important 
industry  in  a  few  years.  American  ingenuity  and  the 
European  war  have  brought  about  the  following  re- 
sults : 

1.  The  United  States  has  replaced  Germany  as  the 
leading  toy  maker. 

2.  According  to  a  member  of  one  of  the  largest  toy 
manufacturing  firms  in  this  country  there  were  only 
four  concerns  making  toys  on  an  important  scale  in 
the  United  States  before  the  war.  Today  there  are 
more  than  200  large  toy  concerns. 

3.  American  toy  manufacturers  are  now  exporting 
toys  to  all  parts  of  the  world.  South  American  coun- 
tries are  heavy  buyers. 

4.  The  quality  of  dolls  has  been  improved.  Instead 
of  breakable  dolls  with  immovable  eyes,  such  as  were 
imported  from  Germany  before  the  war,  the  Ameri- 
can manufacturers  are  making  unbreakable  dolls  with 
movable  eyes. 

5.  The  toy  business  has  increased  about  500  per  cent. 
About  four  years  ago  Germany  held  the  distinction 

of  being  the  leading  toy  maker.  Her  toys  were  ex- 
ported to  all  parts  of  the  world.  Business  was  very 
prosperous.    Then  came  the  war. 

Raw  material  was  needed  for  war  purposes.  Labor 
became  scarce  as  more  and  more  men  were  called  to 
the  colors.  England,  being  the  mistress  of  the  seas, 
tied  Up  German  ships  and  closed  German  ports.  Con- 
sequently  Germany  could  not  longer  export  toys  to 
other  countries.  As  the  war  dragged  on  Germany's 
toy  industry  crumbled  away,  until  today  it  is  said  to 
b<   completel)  demoralized. 

American  busin<       men,  realizing  the  situation  in 

Germany,  grasped  the  opportunity  and  started  to  make 

(  apital  was  pu1  into  the  industry.     Lofts  were 

rented.     V-  skilled  workmen  were  not  needed,  it  was 

not    difficull    to   gel    labor.      A-    a    result    of    the   efforts 

of  the  American  busini      men  the  toy  industrj  in  the 
ha    und(  rgone  an  astonishing  develop- 
ment.    It  has  b<  'i  by  one  of  the  largest  toy 


makers  that  America  will  retain  the  leadership  long 
after  peace  comes,  and  possibly  forever. 

The  American  toys  excel  in  quality  those  made  in 
Germany  and  are  sold  for  less  money.  The  prices  of 
toys  today  are  fifty  per  cent,  higher  than  at  the  begin- 
ning of  the  war.  The  high  cost  of  raw  materials  and 
labor  is  responsible  for  the  large  advance. 

New  York  is  now  the  toy  center  of  the  world.  Con- 
cerns here  have  made  millions  of  dollars'  worth  of 
toys  for  domestic  and  foreign  use. 

The  enormous  increase  in  the  business  has  resulted 
in  the  opening  of  more  retail  toy  stores.  The  high 
cost  of  the  necessaries  of  life  has  not  reduced  the  buy- 
ing power  in  the  matter  of  toys.  On  the  contrary,  the 
people  are  buying  more  today  than  ever  before. 

Despite  the  fact  that  the  United  States  is  the  leader, 
Japan  is  still  exporting  toys  to  this  country.  The 
Japanese  toys  are  of  the  five  and  ten-cent  variety, 
which  the  American  manufacturers  could  not  afford 
to  make  because  of  the  high  cost  of  labor.  In  Japan 
the  laborers  work  for  meagre  wages. 

The  dolls  are  made  from  a  composition.  They  are 
put  through  certain  presses  and  shaped.  Each  part  of 
the  doll  is  made  separate.  The  bodies  are  made  by 
one  group  of  workers,  the  hands  by  another,  the  legs 
by  another  and  the  heads  by  still  another. 

Then  they  are  dyed  and  painted.  The  color  retains 
its  line  even  when  the  dolls  are  saturated  in  water.  A 
new  device  in  painting  the  faces  of  dolls  has  been 
found  by  American  manufacturers  which  is  an  im- 
provement over  methods  used  in  Germany.  The  color 
i  if  the  German  dolls  often  faded. 

The  teddy  bears  made  in  this  country  are  the  best 
in  the  world.  Even  before  the  war  the  .American 
manufacturers  had  the  field  to  themselves.  Competi- 
tion was  not  keen,  because  the  American  teddy  bear 
excelled  in  even    way. 

Plush  cloth  is  generally  used  in  making  teddy  bears. 
The  inside  is  stuffed  with  ground  Cork,  which  accounts 
for  the  lightness  of  the  plaything.  As  with  the  dolls, 
'.i<li  part  is  made  separate.  It  is  remarkable  how 
easily  and  quickly  teddy  bears  are  made. 
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The  Ri&ht  Cut  Glass  to  Use  for  Dinner. 


CORRECT  table  service  has  come  to  be  an  art,  and 
the  hostess  is  greatly  aided  in  dispensing  graceful 
hospitality  by  having  the  right  table  appointments  for 
each  course.  Naturally,  all  the  articles  here  mentioned 
need  not  be  used  at  the  same  dinner,  as,  of  course,  the 
particular  menu  served  will  determine  the  require- 
ments of  the  occasion.  The  young  bride  who  has  been 
showered  with  gifts,  or  the  housewife  who  is  filling  in 
her  own  service  as  opportunity  presents,  however,  are 
always  glad  to  know  what  good  form  dictates  they 
should  use  when  entertaining  their  friends. 

The  appearance  of  the  table  as  the  guests  enter  the 
dining-room  is  very  important,  as  it  strikes  the  key- 
note of  the  entire  meal,  writes  Emma  G.  Wallace,  in 
The  Jewelers'  Circular- Weekly.  The  decorations 
should  have  careful  thought,  and  the  clever  hostess 
who  invites  the  same  guests  frequently,  will  wish  to 
vary  these  from  time  to  time. 

For  a  formal  dinner,  the  table  is  spread  with  a  fine, 
white  linen  cloth,  and  there  may  be  a  single  decoration, 
such  as  a  cut  glass  electrolier,  a  flower  epergne,  or  a 
combination  epergne  and  electrolier.  If  something 
simpler  is  desired,  a  flower  bowl  of  cut  glass  in  the 
center  of  the  table  may  be  used,  with  two  shaded  cut 
glass  candles  to  match  at  either  end  of  the  table — four 
in  all. 

If,  for  example,  the  flowers  in  the  cut  glass  bowl  are 
pink  roses,  the  candle  shades  will  be  of  the  same  hue, 
and  the  effect  will  be  harmonious  and  brilliant.  It  is  a 
comparatively  simple  matter  to  arrange  different  coun- 
terpieces,  using  even  a  large  cut  glass  salad  bowl  with 
a  vase  in  the  centre  of  it,  the  vase  holding  tall  flowers, 
and  other  blossoms  and  greenery  being  arranged  in 
the  bowl. 

When  the  guests  approach  the  table  there  will  be  a 
tumbler  or  goblet  at  each  place,  and  if  these  carry  out 
the  cut  glass  motif  the  thought  is  a  happy  one.  For 
the  tumblers,  cut  glass  coasters  are  provided  if  the 
hostess  cares  for  them.  They  have  the  advantage  of 
keeping  the  table  fresh  until  the  end  of  the  meal. 

Besides  the  silver  and  the  dishes  for  the  first  course, 
the  table  will  be  laid  with  little  except  small  cut  glass 


dishes  for  salted  almonds,  or  finely-cut  nappies  contain- 
ing decorative  jellies. 

Among  the  newer  cut  glass  articles  for  serving  the 
different  courses  are  handsomely-decorated  stemmed 
fruit  cocktail  glasses.  These  may  be  obtained  with 
plates  of  the  same  ware  to  match  or  used  with  small 
china  plates.  Then,  there  are  sherbet  sets  especially 
designed  to  accompany  the  meat  course.  These  are 
unlike  the  cocktail  glasses  in  that  they  are  much  lower 
and  have  broader  tops,  although  many  of  them  possess 
a  stemmed  base.  The  sherbet  set  has  a  cut  glass  tray 
of  its  own  to  facilitate  nice  serving,  the  waiter  carrying 
the  tray  upon  the  left  hand  and  setting  the  sherbet 
glass  down  at  the  right  side  of  the  guest. 

Celery  trays  and  holders  must  not  be  overlooked. 
Some  of  the  newer  patterns  are  flat  and  elongated  like 
small  canoes,  while  others  provide  that  the  crisp  stalks 
of  celery  stand  upright  in  a  tumbler-like  body,  having 
a  handle  at  each  side — much  like  a  loving  cup.  These 
newer  shapes  are  finding  ready  favor.  Individual  salt 
dips  naturally  are  given  place  when  celery  is  used. 
These  are  small  and  simple,  or  ornate  in  design,  as 
desired.  Among  the  newer  shapes  are  the  very  low, 
oval  ones,  the  square,  and  the  flaring  ones  of  tub  shape, 
with  little  ears  at  the  sides.  The  latter  are  provided 
with  the  cunningest  tiny  plates  upon  which  they  rest. 

Larger  in  size  than  these  are  the  individual  cut  glass 
butter  dishes,  which  are  round,  oval  and  square.  The 
advantage  of  these  over  the  bread  and  butter  plates  is 
that  they  take  less  room,  and  so  avoid  crowding  the 
festive  board  when  a  number  of  guests  are  seated. 

Nappies  of  cut  glass,  with  or  without  handles,  for 
olives,  sweet  gherkins  and  radishes,  are  to  be  had  in 
abundance,  and  these  foods  are  never  quite  so  appe- 
tizing as  when  served  in  richly-cut  dishes  with  little 
bits  of  ice  in  their  midst.  Cooked  fruit  mixtures  or 
fruited  jellies  are  more  properly  served  from  compo- 
tiers,  which  stand  upon  tall,  slender  bases.  These  are 
very  decorative  in  appearance,  especially  as  the  stand- 
ards are  handsomely  ornamented. 

If  the  carving  is  done  upon  the  table,  cut  glass  knife 
rests  are  almost  a  necessity.     The  sharp  instruments 
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soon  scratch  and  mar  silver  knife  rests,  but  glass  is 
immune,  and  a  washing  makes  them  as  good  as  new. 
Every  housewife  appreciates  the  protection  of  these 
knife  rests  for  her  table  linen,  leaving  the  cloth  quite 
unsoiled. 

To  accompany  the  salad  course  are  charming  mayon- 
naise sets.  A  set  consists  of  two  pieces — the  bowl  and 
the  plate  upon  which  it  rests.  The  cutting  on  these 
mayonnaise  sets  is  exceptionally  beautiful,  and  the 
shapes  are  varied  so  that  there  is  no  difficulty  in  select- 
ing something  to  harmonize  with  the  rest  of  one's  table 
pieces,  both  in  point  of  outline  and  design. 

Still  newer  than  the  mayonnaise  bowl  is  the  condi- 
ment set  of  cut  glass.  This  fills  a  real  want,  because 
an  assortment  of  pepper  and  salt  shakers,  oil  and  vine- 
gar cruets,  mustard  and  horseradish  dishes,  always 
tended  to  make  a  table  cluttery,  although  all  of  these 
articles  have  their  place  on  the  family  table.  The  con- 
diment set  consists  of  a  cut  glass  tray  of  serviceable 
design,  which  holds  vinegar  and  oil  bottles  and  the 
various  seasonings.  Some  of  these  sets  provide  a  place 
only  for  salt  and  pepper,  and  others  for  extra  relishes. 

Salad  bowls  come  in  such  handsome  cut  glass  de- 
signs that  the  housewife  who  can,  resist  possessing 
several  of  these  is  stoical  indeed.  Their  uses  are  vari- 
ous. Sometimes  the  salad  is  passed  in  them,  and 
again  the  hostess  serves  her  guests  directly  from  the 
elegant  bowl  before  her. 

Dessert  needs  are  taken  care  of  by  the  new  parfait 
glasses,  which  stand  upon  a  small  china  plate.  These 
differ  again  from  the  cocktail  glasses  in  that  they  flare 
steadily  from  the  standard  to  the  tip. 

Sugar  and  cream  sets  for  the  coffee  are  exceptionally 
beautiful.  The  tendency  is  toward  low,  open  shapes, 
and  the  newer  sets  are  placed  upon  a  little  tray  of  the 
same  material,  which  is  roomy  enough  to  carry  spoons, 
if  necessary.  Still  another  thought  is  the  loaf  sugar 
trough  of  cut  crystal  to  accompany  the  coffee.  The 
usual  creamer  is  used  with  this,  or  one  of  small  size. 

If  ice  cream  is  served  directly  upon  the  table,  ice 
cream  trays  arc  provided  for  the  purpose.  There  are 
the  long,  oval  trays  for  the  brick  ice  cream,  and  the 
round,  richly-cut  ones  where  the  cream  is  frozen  in 
cylindrical  form.  Cut  glass  plates  or  china  ones  may 
be  used  as  preferred. 

The  same  is  also  true  of  the  larger  plates  upon  which 

the  cakes  are  served  to  accompany  the  ices.    The  cut 

upon  a  standard   i  'me  of  the 

silver  a  ery  pleasing  in  appearance. 

rviette  i:    thai  it  has  a  perfectly 

flat  surface   which   makes   easy   the   serving  of  moist 

es. 

in,  for  i  and  che<  cial  provision 

be  passed  upon  round,  flat, 

in  little  cracker  trays  made  to  fit 

/.es  and  'J  lie  cheese  dishes  can 


be  had  in  form  to  suit  the  particular  kind  of  cheese 
served. 

If  the  hostess  wishes,  she  may  pass  the  salted 
almonds  from  a  special  set  which  expresses  an  entirely 
new  idea.  A  handled  mahogany  tray  holds  a  footed 
dish  filled  with  the  nuts.  A  spoon  rests  in  the  bowl. 
About  this  larger  bowl  are  grouped  the  small  indi- 
vidual dishes  to  match.  The  tray  is  passed,  and  each 
guest  is  either  served  or  serves  himself  to  a  few  of  the 
nuts  from  the  central  container. 

The  after-dinner  confections  are  passed  in  either  a 
low,  open  nappy,  or  one  of  the  pleasing  little  bon-bon 
baskets  especially  for  that  purpose. 

Colonial  designs  or  slender  stemmed  ones,  are  meet- 
ing with  present-day  popularity  for  beverage  glasses 
or  goblets,  and  the  simpler  liquids,  such  as  grape  juice 
and  ginger  ale,  are  finding  increased  favor. 

Finger  bowls  of  sparkling  glass  are  much  more 
dainty  than  those  of  metal.  Their  shape  remains  much 
the  same,  being  slightly  lower  and  broader  if  anything. 

The  hostess  who  welcomes  her  friends  at  her  own 
table  and  who  accepts  reciprocal  hospitality  in  turn 
will  enjoy  building  up  her  own  dinner  service  so  that 
she  will  have  the  necessary  dishes  indicative  of  ele- 
gance and  refinement.  It  is  not  a  case  in  the  average 
home  of  purchasing  everything  at  once,  but  rather  of 
anticipating  and  filling  in  the  empty  spaces  from  time 
to  time.  In  this  way  more  real  pleasure  is  gained,  and 
the  housewife  is  on  the  alert  continually  as  to  what  is 
modern  and  will  best  meet  her  requirements. 
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The  Artistic  Trend  of  Toys. 


A  TOY  and  a  work  of  art  are  so  alike  in  function 
that  the  wonder  is  that  they  have  stayed  so  far 
apart,  is  the  interesting  point  made  by  a  writer  in  the 
Evening  Post.  To  assist  the  imagination  to  a  certain 
point,  and  then  to  remove  the  props,  allowing  the  imagi- 
nation to  soar  upward  like  the  airplane  which  soon  leaves 
the  ground  on  which  it  gains  its  impetus — this,  he  argues, 
is  the  magic  which  the  real  work  of  art  and  the  real  toy 
both  accomplish. 

So  it  is  that  primative  art  has  often  a  greater  lure  than 
the  most  cultured  output  of  academy  and  civilization, 
and  so  it  is  equally  true  that  a  little  negro  nurse,  set  to 
entertain  her  white  charge,  can  rig  up  toys  from  a  piece 
of  wood  and  a  string  which  will  find  favor. 

Yet  artists  are  learning  that  there  may  be  a  product  of 
the  twentieth  century  which  shall  combine  the  graces  of 
civilization  with  the  imaginative  appeal  of  the  primitive. 
The  lesson  was  learned  when  China  opened  up  her  treas- 
ures, and  Western  art  is  even  now  floundering  toward 
this  ideal,  often  stumbling,  yet  with  the  vision  truly  ahead 
of  an  art  which  entices  but  does  not  satisfy.  And  in  the 
world  of  toys  a  reflection  of  the  vision  is  felt ;  the  signs 
point  that  the  poor  little  rich  girl  need  not  always  play 
with  toys  so  complete  that  they  bind  her  imagination  to 
the  ground. 

In  Dresden,  before  the  outbreak  of  the  war,  some  de- 
lightful wooden  toys  were  being  produced  which  very 
nearly  reached  this  ideal.  They  were  exhibited  at  the 
annual  exhibition  of  painters  of  Vienna,  appearing  by  the 
side  of  paintings  and  of  sculpture — and  fascinating  little 
works  of  art  they  were,  recalling  the  imagery  of  a  Hans 
Andersen  and  the  gentleness  of  a  Froebel,  even  now  in 
the  midst  of  German  "frightfulness." 

In  this  country  the  manufacturing  firm  which  seems 
to  have  carried  furthest  the  theory  of  the  toy  which  sug- 
gests but  does  not  explain  all  is  one  whose  regular  busi- 
ness is  that  of  theatrical  scene  painter.  As  this  studio 
has  entered  the  toy  businenss  in  an  entirely  experimental 
mood,  and  is  unbound  by  the  traditions  of  just  what 
toys  have  looked  like,  which  more  or  less  influence  the 
professional  toymaker,  some  very  charming  and  original 
toys  have  resulted — with  a  close  kinship  to  the  Dresden 
toys.  They  are  made  of  wood  in  the  shades  of  dogs,  and 
lions,  and  doll  houses,  and  automobiles,  and  characters 
from  fiction,  but  the  designs  are  fanciful  rather  than 
realistic. 

There  is  a  Noah's  Ark  with  its  little  conventionalized 
animals,  which,  nevertheless,  are  more  interesting  char- 
acterizations than  are  found  in  many  full-fledged  paint- 
ings.    At  the  same  time  there  is  scarcely  any  detail ;  the 


thing  is  accomplished  with  a  silhouette  and  a  few  splashes 
of  paint,  and  realism  is  sarcificed  to  suggestion.  Wooden 
figures  of  Robinson  Crusoe  and  his  Goat  .and  Man  Fri- 
day, which  are  not  photographic  copies  from  a  book 
illustration,  but  rather  such  rude  images  as  Friday  him- 
self might  have  carved  and  painted  with  dyes  squeezed 
from  a  tropical  plant,  are  symbols  rather  than  dolls. 
And  yet  they  are  pleasing  from  the  decorative  side  as 
well.  They  are  designed  by  a  competent  poster  artist 
who  is  responsible  for  a  large  number  of  the  toys. 

But  the  artist  is  merely  employed  to  make  the  design. 
The  actual  manufacturing  is  in  the  hands  of  mechanics. 
This  fact  marks  the  significance  of  the  experiment  in  the 
toy  industry,  for  the  hand-made  toy  will  never  become 
an  important  business  in  this  country,  since  the  child 
labor  laws  will  not  permit  toys  to  be  made  in  the  homes. 
Therefore  the  craftsmen  who  furnish  the  charming  and 
often  truly  artistic  toys  of  the  exclusive  gift  shops  will 
never  exert  a  great  influence  on  the  industry  in  general. 
On  the  other  hand,  the  wooden  toys,  cut  out  by  mechani- 
cal processes  and  painted  with  stencils  instead  of  with 
brushes,  may  have  a  far-reaching  effect,  if  they  prove 
as  successful  financially  as  they  have  artistically. 

The  basic  idea  on  which  they  are  founded  is  that  chil- 
dren instinctively  see  with  the  simplicity  which  training 
gives  to  the  artist.  The  children  cannot  read  Clive  Bell 
and  talk  highbrow  stuff  about  "significant  form,"  like 
our  little  group  of  serious  thinkers,  but  they  are  guided 
by  the  same  general  principle  which  the  "Futurists"  are 
working  on.  When  a  child  has  seen  a  monkey,  he  re- 
members  the  way  the  monkey  sits  and  scratches  and  the 
fascination  of  the  long,  curving  tail.  It  is  really  a  cari- 
cature of  the  creature  which  the  brain  of  the  little  child 
has  registered,  and  this  caricature  becomes  a  toy. 

Again,  supposing  that  a  very  small  boy  has  just  made 
the  acquaintance  of  Captain  Kidd  and  of  oceans  and  of 
planks  and  of  treasure  islands,  the  picture  which  he  has 
absorbed  of  the  wicked  gentleman  is  concerned  with  two 
things,  a  vicious  leer  and  a  knife.  He  can  be  a  Captain 
Kidd  himself  with  perfect  ease,  with  a  painted  moustache 
and  a  kitchen  paring  knife.  One  small  boy  of  my  ac- 
quaintance could  be  King  Arthur  all  day  long  with  the 
simple  addition  of  an  old  lard  bucket  for  a  helmet,  and 
feels  hardly  more  martial  now  in  khaki.  So  the  Captain 
Kidd  toy  features  knife  and  moustache  and  snappy 
orange  color — and  the  details  may  walk  the  plank. 

Aside  from  this  experiment  in  toys,  the  most  important 
art  influence  has  been  felt  in  the  character  dolls,  which 
have  been  developing  for  ten  years.  They  have  quite 
beautiful  heads  modeled  from  real  American  children, 
and  often  sculptors  of  note  have  been  employed  at  this 
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work,  although  the  names  have  been  kept  secret  at  their 
request.  Indeed,  the  manufacture  of  these  dolls  has  been 
carried  out  on  such  a  scale  that  the  initial  expense  was 
of  little  moment. 

The  basic  art  idea  of  these  two  schools  of  toys,  how- 
ever, is  different.  To  speak  in  terms  of  the  theater,  the 
character  dolls  might  be  said  to  belong  to  the  Belasco 
tradition,  the  wooden  toys  to  the  Granville  Barker.     The 


character  dolls  are  so  like  real  babies  that  no  mere  little 
girl  can  keep  her  hands  off;  the  character  dolls  are  as 
satisfying  as  was  "The  Boomerang."  The  wooden  toy 
suggests,  as  did  the  Barker  production  of  "Androcles 
and  the  Lion,"  the  grown-up  people's  playground.  Al- 
though the  realistic  doll  has  been  carried  to  greater  per- 
fection, the  imaginative  toy,  which  is  still  in  the  experi- 
mental stage,  has  in  it  the  potentialities  of  the  future. 
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Calling  a  Halt  on  Their  Credit. 


THE  suffering  of  the  retail  credit  men  in  this  city — 
and  throughout  the  country,  for  that  matter — at 
the  hands  of  Mrs.  S.  Low  Paye  and  Mrs.  D.  Ed.  Beete 
are  about  to  end.  For  years  women  of  this  calibre  have 
been  the  bane  of  retail  stores  and  shops  everywhere. 
Not  only  have  they  attempted  to  obtain  charge  ac- 
counts through  methods  that  came  pretty  close  to  being 
fraudulent,  if  they  were  not  actually  so,  but  having 
got  them,  they  have  either  failed  entirely  to  pay  the 
bills  thus  incurred,  or  they  have  taken  their  own  time 
in  paying  them.  Often  payment  resulted  only  from 
energetic  campaigns  on  the  part  of  professional  collec- 
tors or  through  court  actions. 

Now,  however,  things  have  changed.  Through  ac- 
tive and  general  co-operation  on  the  part  of  the  retail 
credit  men  of  this  city,  the  day  of  cheap  credit  is  passed 
here,  says  the  New  York  Times,  and  with  the  steady 
growth  of  the  Retail  Credit  Men's  National  Associa- 
tion it  promises  soon  to  pass  all  over  the  country. 
Already  the  suggestion  has  been  made,  and  in  some 
cities  it  is  being  acted  on,  that  it  would  be  a  good  thing 
for  members  of  the  association  to  let  the  customers  of 
the  member  stores  know  that  wherever  they  go  their 
credit,  good  or  bad,  goes  with  them.  It  has  been  sug- 
gested that  inserts  bearing  this  message  be  sent  out 
with  monthly  bills  by  the  member  stores,  these  inserts 
to  bear  also  notification  to  the  customer  that  the  store 
is  not  only  a  member  of  the  Retail  Credit  Men's  Asso- 
ciation in  the  city  in  which  it  is  located,  but  also  a 
member  of  the  national  organization. 

The  main  purpose  of  the  suggestion  is  to  let  the  cus- 
tomers of  the  various  stores  know  that  there  are  coun- 
try-wide credit  protective  relations  between  the  stores 
of  Los  Angeles,  for  instance,  and  the  stores  in  this 
city.  In  other  words,  it  is  to  impress  upon  the  woman 
who  moves  from  New  York  to  Los  Angeles,  or  vice 
versa,  that  the  record  she  makes  in  payment  of  charge 
accounts  in  one  city  is  at  all  times  available  to  the 
stores  in  the  other.  The  same  thing  is  true  of  the 
payment  records  established  in  San  Francisco,  Wash- 
ington. D.  C,  New  Orleans,  Baltimore.  Detroit.  Chi- 
cago, and  dozens  of  other  places. 


Here  in  New  York  the  movement  has  lately  become 
particularly  effective,  and  women  who  seek  to  open 
charge  accounts  by  nonethical,  or  even  fraudulent, 
means  will  find  their  ways  made  harder  and  harder  as 
time  goes  on.  The  same  thing  applies  to  women  who 
let  payments  lag,  who  do  not  pay  their  bills  at  all,  or 
who  do  not  pay  until  some  unpleasant  action  has  been 
taken  against  them. 

The  movement  in  question  in  no  way  affects  the 
opening  of  charge  accounts  by  men  or  women  who  are 
really  entitled  to  them — that  is,  to  men  or  women  who 
give  references  that  prove  honest  and  responsible,  and 
who  meet  their  obligations  with  a  degree  of  prompt- 
ness commensurate  with  the  privilege  conferred  by 
the  granting  of  a  charge  account.  For,  when  all  is  said 
and  done,  the  charge  account  is  a  privilege  conferred 
or  extended  by  the  store  giving  it,  and  not  a  right  of 
the  customer,  as  is  apparently  thought  by  some.  In 
other  words,  there  is  no  measure,  commercial  or  legal, 
that  makes  it  imperative  for  a  store  to  extend  credit  to 
any  one.  It  is  a  convenience  given  by  the  stores  in 
return  for  the  trade  of  financially  responsible  custom- 
ers and  the  settlement  of  accounts  on  the  terms  agreed 
to  between  the  stores  and  the  customers  at  the  time 
the  account  is  opened.  Any  failure  to  prove  financial 
responsibility  or  continued  failure  to  settle  accounts 
along  the  lines  agreed  on  naturally  gives  the  stores  the 
right  to  refuse  or  close  them. 

There  is  an  organization  in  this  city,  known  as  the 
Associated  Retail  Credit  Men  of  New  York,  which 
now  has  a  membership  embracing  125  of  the  leading 
department  stores  and  specialty  shops.  For  some  time 
this  association  has  been  engaged  in  lessening  the 
credit  risks  of  member  stores  through  a  system  of 
co-operation  that  has  already  saved  these  stores  large 
sums  of  money.  However,  the  method  of  getting 
records  of  persons  seeking  charge  accounts,  while 
effective,  is  somewhat  unwieldy,  and  a  movement  is 
now  on  foot  to  simplify  and,  it  is  hoped,  to  cheapen  the 
process. 

Under  the  present  system  of  obtaining  this  informa- 
tion   each    member    store    sends    put    its    own    rep- 
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resentative  to  the  other  stores  on  which  it  may 
have  references.  With  125  of  these  stores  it  means 
that  \2:  men  are  sent  out,  leaving  the  store  about 
I  A.  M.  and  returning  about  5  P.  M.  with  the  desired 
records.  The  information  thus  obtained  by  any  one 
store  is.  temporarily  at  least,  the  property  of  that 
store.  In  other  words,  there  is  at  present  no  central 
record  kept  of  the  findings  of  the  individual  investiga- 
tions. The  credit  man  of  one  store  can  get  the 
information  he  desires  from  another  one,  but  it  takes 
the  time  of  both  of  them,  or  their  representatives,  to 
do  that. 

The  present  system  also  requires  the  entire  time  of 
a  man  in  some  of  the  leading  stores  to  answer  the 
credit  queries  put  to  him  by  representatives  of  other 
stores.  Often  it  happens  that  a  crowd  of  these  repre- 
sentatives will  be  waiting  for  references  in  a  single 
store.  Not  only  does  this  "gum  the  works"  of  the 
store  which  is  supplying  the  information,  but  it  results 
in  the  loss  of  the  time  of  the  men  seeking  it.  This  lost 
motion  naturally  means  increased  cost  per  reference. 
Some  of  the  big  stores  get  150  to  200  references  a  day 
to  pass  on  at  the  request  of  other  stores,  so  it  can  be 
seen  that  loss  of  time  to  all  concerned  cannot  be 
avoided. 

The  system  now  in  a  formative  stage  will  do  away 
with  the  need  of  all  of  these  representatives  calling  at 
the  various  stores,  and  it  also  will  require  less  time  for 
the  "inside  man'*  to  give  out  the  data  required.  This 
saving  of  time  will  result  from  the  fact  that  he  will 
receive  the  bulk,  if  not  all,  of  his  inquiries  at  one  time, 
and  will  not  be  interrupted  constantly  by  a  new  one 
being  received. 

The  tentative  plans  of  the  new  system  require  the 
ding  of  all  inquiries  to  a  clearing  house  that  is  to 
be  established  in  the  offices  of  the  association  at  366 
Fifth  Avenue.    Then-  the  references  for  each  store  will 
be  ut  and  delivered  to  that  store  by  messenger 

in  bulk.  The  references  will  then  be  answered  by  the 
■  them  and  returned  by  messenger  to  the 
clearing  house.  Here  the  findings  of  each  investiga- 
tion will  be  entered  on  master  cards  and  retained  for 
future  records.  Vfter  this  the  inquiry  forms  will  be 
returned,  also  by  messenger,  to  the  stores  that  sent 
them  out,  and  it  is  planned  to  have  all  of  these  final 
finished  by  5  p.  m. 

i  que    tii  'ii  will  bear  the  name  and 

add-  the  person   seeking  the  account,  as  well  as 

re  making  the  inquiry,  th(    store  on  which  it   is 

ding        Later  data  ci  >n<  erning  slow 

paymei  tlso  w  ill  show  on  them. 

This  naturally  will  result  in  the  a<  i  umulation  on  these 
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stores.  It  is  obvious,  of  course,  that  the  need  of 
querying  individual  stores  never  can  be  entirely  done 
away  with,  but  it  is  said  to  be  certain  that  the  new 
system  will  in  time  reduce  the  number  of  these  inquir- 
ies considerably.  Thus  it  will  not  only  afford  the 
required  protection  for  the  stores,  but  it  will  lower  the 
expense  of  obtaining  it. 

Tab  is  already  kept  on  all  delinquent  accounts  and 
accounts  that  are  turned  over  to  attorneys  and  agen- 
cies for  collection,  and  these  are  sent  out  to  member 
stores  in  a  weekly  bulletin  issued  by  the  association. 
These  bulletins  also  give  data  concerning  persons  who 
cannot  be  found  at  the  addresses  given,  who  have 
moved  without  leaving  forwarding  addresses,  etc.,  and 
it  is  expected  that  under  the  new  system  this  service 
can  be  extended  considerably. 


THE     CONQUEROR. 


IT'S  easy  to  laugh  when  the  skies  are  blue 
And  the  sun  is  shining-  bright; 
Yes,  easy  to  laugh  when  your  friends  are  true 

And  there's  happiness  in  sight; 
But  when  hope  has  fled  and  the  skies  are  gray, 

And  the  friends  of  the  past  have  turned  away, 
Ah,  then  indeed  it's  a  hero's  feat 
To  conjure  a  smile  in  the  face  of  defeat. 

It's  easy  to  laugh  when  the  storm  is  o'er 

And  your  ship  is  safe  in  port; 
Yes,  easy  to  laugh  when  you're  on  the  shore, 

Secure  from  the  tempest's  sport; 
But  when  wild  waves  wash  o'er  the  storm-swept 

deck 
And  your  gallant  ship  is  a  battered  wreck, 
Ah,  that  is  the  time  when  it's  well  worth  while 
To  look  in  the  face  of  defeat  with  a  smile. 

It's  easy  to  laugh  when  the  battle's  fought 

And  you  know  that  the  victory's  won; 
Yes,  easy  to  laugh  when  the  prize  you  sought 

Is  yours  when  the  race  is  run, 
But  here's  to  the  man  who  can  laugh  when  the  blast 
Of  adversity  blows!     He  will  conquer  at  last. 
For  the  hardest  man  in  the  world  to  beat 
Is  the  man  who  can  laugh  in  the  face  of  defeat. 

— Emil  Carl  Aurin 
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AMONG  factory  salesmen  in  New  York  and  Chicago, 
and  to  a  lesser  extent  in  all  the  larger  cities  of  the 
country,  there  is  a  general  feeling  of  resentment  against 
certain  buyers  holding  positions  where  they  represent 
a  large  purchasing  power  because  these  buyers  con- 
stantly treat  them  in  a  manner  which  they  consider 
something  less  than  their  personal  dignity  and  stand- 
ing in  the  trade  merit. 

The  principal  charge  against  them  is  that  they  are 
so  swollen  with  the  consciousness  of  their  own  import- 
ance that  they  cannot  see  the  ordinary  fellow.  They 
have  a  notion  that  there  is  little  in  the  way  of  merchan- 
dise that  they  haven't  seen.  In  a  number  of  instances, 
in  order  to  dodge  the  work  of  looking  at  goods  which 
salesmen  call  to  submit  to  them,  they  have  women  as- 
sistants. When  the  salesman  calls  his  card  is  inspected. 
If  he  is  an  unknown,  or  if  his  firm  is  not  particularly 
strong  with  the  buyer,  he  is  turned  o^er  to  one  of  these. 

Instances  are  on  record  where  salesmen  with  a  high 
regard  for  their  self-respect  have  turned  on  their  heels 
and  refused  to  treat  with  the  petticoat  assistant;  but  the 
average  fellow,  hoping  against  hope  to  make  a  sale,  or 
get  his  line  "in,"  will  do  as  requested  and  show  his 
merchandise  to  the  woman  assistant— who  usually  has 
orders  to  turn  down  everything  except  something  which 
looks  especially  good.  This  would  be  all  right,  and 
perfectly  satisfactory  to  the  reasonable  salesman,  if  the 
assistant  had  the  experience  to  judge  and  pass  on  goods; 
but  while  there  are  undoubtedly  women  assistants  in  a 
few  of  the  big  stores  who  are  capable  of  telling  a  good 
thing  the  minute  their  eyes  fall  upon  it,  the  salesmen 
say — and  they  should  know — that  the  average  one  is 
just  about  two  degrees  above  the  stenographer  stage 
when  it  comes  to  being  able  to  pass  on  samples. 

Furthermore,  they  do  not  trust  their  judgment,  as 
a  general  rule,  but  turn  down  salesmen  without  dis- 
crimination, so  as  to  be  on  the  safe  side. 

If  these  assistants  were  sweet,  pleasant  young 
things  the  salesman  might  not  consider  his  time  wasted, 
even  if  turned  down;  but,  unfortunately,  they  are  gen- 
erally the  direct  opposite — ancient,  shriveled,  sour  of 
temper,  and  actually  have  the  supreme  nerve  to  not  in- 
frequently remind  a  salesman  that  their  time  is  precious 
or  that  they  can  give  him  only  ten  minutes. 

The  buyer  is  supposed  to  be  employed  to  look  at 
everything,  find  out    all  about  it,  get  the    best  prices, 


and  then  buy  if  the  stock  in  the  wareroom  and  the  trend 
of  the  store's  trade  permit;  and  the  buyers  who  com- 
mand the  highest  salaries  and  have  the  best  standing 
in  the  trade  are  never  too  busy  to  look  at  a  man's  goods 
and  speak  a  few  pleasant  words,  even  though  they 
may  have  never  before  seen  the  man  or  heard  of  his 
company. 

In  the  nature  of  things,  it  is  of  course  impossible 
for  a  big  buyer  to  scamper  hither  and  thither  over  the 
city  to  see  all  the  samples  which  would  be  spread  for 
him  at  the  hotels.  In  the  management  of  the  depart- 
ment he  is  pretty  well  tied  down  to  his  desk.  However, 
there  are  plenty  of  assistant  buyers  who  are  quite  cap- 
able of  giving  the  salesman  just  as  square  a  deal  as  if 
the  buyer  went  himself.  These  assistants  are  ex- 
perienced, as  a  general  rule,  and  are  men  of  a  type 
which  the  salesman  can  meet  on  an  equal  plane  without 
surrendering  any  of  his  dignity. 

Sometimes — but  very  seidom — a  woman  sticks  to 
the  game  long  enough  to  become  an  expert  judge,  and 
once  in  a  while  one  rises  to  the  management  of  an  en- 
tire department — for  instance,  Miss  Ella  Brennan, 
with  Rothschild  &  Co.,  Chicago,  and  Miss  Julia  Mann. 
with  Marshall  Field  &  Co.,  in  the  same  city.  No  sales- 
man will  question  their  ability  to  pass  upon  the  mer- 
chandise which  is  sold  in  their  departments.  They  are 
named  because  they  are  decidedly  not  the  type  of 
women  appointed  as  assistant,  private  secretaries,  un- 
derstudies, or  what  you  will,  to  stall  off  legitimate  sales- 
men and  make  it  look  as  if  somebody  were  on  the  job 
while  the  buyer  takes  three  hours  for  luncheon. 

The  salesmen  have  another  complaint  to  make  about 
buyers  which  seems  also  to  be  well  grounded.  Some 
of  them  play  too  many  favorites.  If  a  salesman  they 
have  known  for  a  number  of  years  drops  in  to  see  them 
they  will  chat  along  without  any  idea  of  time,  while 
outside  their  offices  long  lines  of  other  salesmen  sit  in 
their  chairs,  shuffling  their  feet  and  glancing  at  their 
watches. 

Of  course,  the  buyer  for  a  large  department  store 
is  constantly  beset  by  salesmen  whose  merchandise  he 
could  not  use  in  a  thousand  years.  To  give  thes<= 
gentlemen  any  time,  after  learning  the  nature  of  theii 
lines  and  their  propositions,  would  be  the  sheerest  folly 
The  private  secretary  may  then  be  called  into  service 
whde  the  buyer  turns  his  attention  to  some  salesmai 
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who  is  likely  to  have  something  he  needs,  or  something 
he  could  use  in  his  department.  New  things  are  con- 
stantly comingout,  and  who  can  say  to  what  the  fickle 
public  will  next  turn  ?  What  cool  thousands  might  have 
been  reaped  had  buyers  been  aware  that  the  knitting 
fever  would  reach  its  present  proportions  ?  Yet  the 
writer  knows  of  a  far-seeing  salesman  who  represented 
a  company  manufacturing  needles,  and  who  called 
months  ago  on  a  large  jobbing  house  buyer  to  put  the 
proposition  before  him.  The  buyer  was  too  busy  to  see 
him  the  first  time.  When  he  went  the  second  time  the 
buyer  saw  him,  but  gave  him  scant  attention,  no  order 
and  no  encouragement.  The  salesman  went  to  another 
jobbing  house — a  competitor  of  the  first — and  struck  a 
buyer  who  had  time  to  listen  to  him.  He  convinced 
this  buyer  that  the  portents  pointed  toward  a  big  knitting 
craze.  The  buyer  took  a  chance.  He  placed  a  fair- 
sized  initial  order,  and  made  arrangements  whereby  he 
could  be  assured  of  a  regular  supply  in  case  the  craze 
developed  as  promised  by  the  salesman.  The  craze  de- 
veloped, and  no  sooner  had  it  become  apparent  than 
the  buyer  for  the  first  jobbing  house,  taking  a  tumbie 
to  himself,  sent  for  the  salesman  in  a  hurry.  He  was 
informed,  much  to  his  chagrin,  that  he  was  too  late. 
The  salesman  had  just  received  a  letter  from  his  factory 
warning  against  promising  any  specific  date  of  delivery 
for  needles  on  future  orders.  The'  buyer  had  to  place 
his  order  and  trust  to  luck.  His  needles  will  not  be 
along  until  well  after  the  first  of  the  year. 

Of  course,  the  buyers  who  read  this  article  will  say 
that  salesmen  are  not  always  right  in  their  code  of 
ethics.  This  is  quite  true.  Buyers  are  often  imposed 
upon  by  salesmen,  especially  those  who  lepresent  large 
manufacturers  whose  merchandise  they  know  the  buyer 
must  have  to  properly  conduct  his  business. 

The  greatest  fault  of  the  salesman,  it  would  seem, 
is  in  promising  things  which  he  cannot  make  good. 
During  the  past  couple  of  years  he  has  had  a  very 
effective  excuse  in  the  war.  If  anything  goes  wrong, 
blame  it  on  the  war.  The  buyer  can't  prove  that  he  is 
wrong.  Orders  have  been  secured  on  the  promise  of 
shipment  at  such  and  such  a  date.  The  salesman  knew 
when  he  took  the  order  that  there  wasn't  a  chance  of 
the  goods  coming  through  in  that  time.  Yet  he  has 
placed  the  buyer  in  a  position  where  he  is  depending  on 
the  merchandise.  Furthermore,  by  the  time  the  buyer 
discovers  that  he  is  not  going  to  get  the  goods  as 
promised  it  is  too  late  to  cancel  the  order  and  expect 
another  factory  to  make  good.  There  is  nothing  fair 
about  such  conduct  on  the  part  of  the  salesman. 

The  buyer  who  is  constantly  setting  up  claims  for 
shortage  is  a  hard  fellow  to  handle.  There  are  a  lot  of 
them,  and  as  a  rule  they  are  good  customers— all  but 
that.  They  pay  their  bills  promptly — presumably  in 
to  give  forte  and  countenance  to  their  rascally 
claim'  of  shortages  which  have  never  existed. 

A  story  is  told  about  a  country  customer  who  con-' 
stantly    placed  the    firm    which   was    selling  him    in  a 


position  where  it  was  necessary  to  either  admit  the 
shortage  or  tell  him  he  was  a  liar — as  indeed  he  was. 
The  sales  manager  of  the  concern  at  last  decided  to 
take  the  latter  step,  and  of  course  lose  the  customer. 
A  young  salesman  intervened  with  a  plan  which  saved 
the  day.  The  next  order  which  came  in  was  for  glass- 
ware. Instead  of  being  shipped  in  barrels,  each  piece 
was  packed  separately,  so  that  there  would  be  a  record 
by  the  transportation  company.  There  were  a  couple 
of  hundred  parcels,  and  the  freight  bill  was  a  dandy. 
Needless  to  say,  the  customer  was  flabbergasted.  He 
said  nothing;  but  on  all  his  orders  thereafter  there  was 
no  claim  for  shortage. 

Buyers  would  undoubledly  do  better  if  they  made  it 
a  policy  to  more  often  visit  the  various  display  rooms. 
Too  many  wait  until  some  assistant  rushes  in  to  report 
that  only  a  few  dozen  or  gross  of  this  or  that  article 
is  in  stock.  By  this  careless  policy  he  is  sometimes 
forced  to  take  something  he  does  not  want  and  at  a 
higher  price  than  he  would  have  had  to  pay  had  he 
known  in  advance. 


THE     MOTHER     OF     A     SOLDIER. 


HE  stood  before  me — oh,  so  big  and  strong 
I  scarcely  could  believe  he  was  my  child — 
My  little  boy  who  never  had  grown  up — 

Who  always  seemed  so  care-free,  young 
and  wild. 
But  his  grim  khaki  and  its  solemn  thoughts 
Had  brought  a  world-old  sorrow  to  his 
eyes 
As  tenderly  he  whispered,    "Dear,  be  brave  ! 
The  mother  of  a  soldier  never  cries  !  " 

And  all  alone,  in  ceaseless  agony, 

I  try  to  hope  and  work,  to  wait  and  pray. 
But,  oh,  how  hard  it  is  to  sit  at  home 

With  all  my  fears  and  hopes  so  far  away  . 
Then  comes  a  letter— what  a  wondrous  joy"! 

And  tremblingly  I  read,  with  tear-dim- 
med eyes: 
"Just  keep  on  smiling,  honey.     Don't  forget, 

The  mother  of  a  soldier  never  cries  !  " 

He's  dead!     Just  numb  I  sit  and  try  to  think. 

All  I  can  realize  is  a  big,  dull  pain. 
The  world's  so  empty,  robbed  of  all  life's  joy. 

How  can  I  go  on  living,  just  the  same, 
And  keep  up  courage,  when  my  heart  is  lead, 

With  nothing  left  to  live  for,  or  to  prize  ? 
But  hark!     His  dear  voice  whispers,  "Don't 
give  up  ! 

The  mother  of  a  soldier  never  cries  !  " 

No,  I  will  not  give  up  !     For  there's  a  thought 

That  gives  me  strength  to  live  my  empty 
lite: 
A  man  must  die  someday.     The  noblest  death 

Is  surely  in  the  glorious  heat  of  strife 
Where  man,  by  courage  and  true  sacrifice, 

Can  prove  to  God  his  manhood  as  he  dies. 
And  so  my  heart  is  glad,  and  I  see  why 

The  mother  of  a  soldier  never  cries. 

—Rosalind  Goldsmith. 
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Glass  Tank  Furnace  Operation. 

Effects  of  Furnace  Conditions  on   Manganese  When  Used  as  a 

Decolorizer. 


IN  the  past  two  or  three  years  there  has  been  more 
or  less  trouble  experienced  by  tank  furnace  operators 
in  obtaining  a  glass  satisfactory  as  to  quality  and 
color,  said  Robert  L.  Frink,  director  of  the  Frink  Lab- 
oratories, Lancaster,  O.,  in  a  paper  read  before  the 
American  Ceramic  Society.  The  factory  managers  and 
elassmakers  have  attributed  this  trouble  to  everything 
from  sand  to  manganese  in  raw  materials,  and  from 
gas  to  weather  conditions  in  furnace  operation,  and 
while  raw  materials,  fuel  and  weather  no  doubt  have, 
to  a  minor  degree,  been  responsible  for  many  annoy- 
ances, yet  in  some  cases  at  least  furnace  construction 
and  operation  have  been  largely  responsible  for  poor 
glass. 

Many  glassmakers  are  of  the  opinion  that  a  glass 
can  only  be  made  of  certain  raw  materials  obtained 
from  specific  localities  or  manufacturers,  and  if  their 
finished  product  is  not  of  a  character  desired,  then  the 
raw  materials  are  at  fault.  Because  of  a  slight  change 
in  color,  or  because  of  some  conditions  of  melting  or 
character  of  glass,  he  deduces  that  more  or  less  of  cer- 
tain material  is  required,  that  his  sand  is  poor,  or  his 
chemicals  are  impure,  and  makes  changes  in  batch - 
accordingly.  In  due  course  of  time,  if  the  changes 
made  have  not  corrected  the  fault,  he  makes  another 
change,  and  perhaps  the  trouble  ceases  or  is  aug- 
mented, but  anyhow  after  a  time  he  gets  conditions 
back  to  normal,  convinced  that  some  one  of  his  reme- 
dies has  effected  the  cure. 

Now  some  old  timers  say :  "Glass  can  be  made  from 
anything  that  will  combine  with  sand  if  enough  fire 
can  get  to  it" — which  is,  I  believe,  a  statement  of  fact, 
and  which  in  a  practical  sense  seems  to  be  substan- 
tiated by  reviewing  some  thousand  or  more  batch  for- 
mulas I  have  knowledge  of.  However,  it  is  true  and 
essential,  that  to  make  a  glass  for  a  specific  purpose 
there  is  but  one  correct  formula  that  is  best  for  that 
specific  purpose,  and  it  is  only  best  when  made  under 
correct  melting  conditions  relative  to  that  particular 
formula  or  chemical  composition. 

An  attempt  to  enumerate  even  the  common  defects 
in  glass  due  to  unbalanced  chemical  relations  in  the 
glass  composition,  or  its  relation  to  the  melting  condi- 


tions, would  make  a  large  volume.  I  will,  therefore, 
call  attention  only  to  the  most  prominent  conditions 
which  affect  color  and  quality  of  glass. 

Let  us  consider  a  case  wherein  the  principal  condi- 
tions are  known,  the  batch  used  consisting  of: 

Pounds 

Sand     1,000 

Burned  lime 110 

Soda  ash  360 

Nitre    20 

Manganese   5.5 

Arsenic    2 

A  glass  of  good  quality  and  color  was  obtained  dur- 
ing the  fire  in  1914,  but  in  1915  seedy  glass  of  very  low 
and  erratic  color  was  persistently  present. 

In  1914  approximately  7}i  pounds  of  glass  per 
square  foot  per  hour  was  melted  with  a  natural  gas 
consumption  of  120  M.  cu.  ft.  in  24  hours,  while  in  1915 
there  was  melted  9%  pounds  with  a  gas  consumption 
of  140  M.  cu.  ft.  for  24  hours,  or  an  increase  of  over  23 
per  cent.,  but  it  was  very  difficult,  or  impossible,  to 
obtain  a  fire  which  would  melt  this  required  amount 
without  causing  seeds  and  loss  of  color.  There  had 
been  a  gradual  increase  of  manganese  to  13  pounds  per 
1,000  pounds  of  sand  with  no  benefit,  in  fact,  the  glass 
was  a  dirty  green,  and  less  saleable  than  that  made 
with  6  pounds  of  manganese. 

The  fire  was  smoky,  and  the  combustion  was  poor. 
The  stack  damper  was  raised,  as  was  also  the  air  valve, 
with  but  little  benefit.  Measurements  of  the  draft  pres- 
sure throughout  the  system  gave :  stack  .88  inches ;  in 
flue  between  stack  damper  and  air  valve,  .62  inches ; 
in  checker  chamber,  under  checker,  .57  inches ;  in 
chamber  over  checker,  .02  inches ;  in  furnace,  .012  -f- 
inches.  It  was  obvious,  therefore,  that  there  was  not 
sufficient  draft  to  relieve  the  furnace  of  burnt  gases, 
and  a  consequent  back  pressure  on  the  incoming  gases 
was  obtained  which,  to  a  degree,  lessened  the  amount 
of  air  entering  the  furnace,  and  consequently  retarded 
combustion.  The  furnace  temperature  was  below  nor- 
mal, and  the  surface  of  the  glass  was  covered  with  a 
heavy  scum^md  a  fierce  "sting-out"  was  always  pres- 
ent at  the  gathering  holes,  making  it  difficult  to  keep 
the  men  at  work. 
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According  to  the  statements  of  those  in  charge,  they 
had  in  1914  made  a  fair  quality  of  glass,  and  during 
the  fire  of  1913  had  still  better  glass,  but  that  each 

;ar  and  month  since  the  fire  of  1913  the  furnace  had 
Deen  more  difficult  to  operate  and  obtain  satisfactory 
color  and  quality.  The  trouble  had  been  attributed  to 
poor  materials,  and  particularly  to  the  quality  of  man- 
ganese, and  also  to  batch  mixing.  Analysis  of  their 
materials  showed  all  to  be  normal,  but  these  analysis 
they  would  not  accept,  the  argument  being:  "Here  is 
the  same  tank,  of  the  same  dimensions,  same  kind  of 
fuel,  same  men  operating  it  who  have  made  good  glass 
for  20  years,  and  the  only  things  that  can  change  is 
the  materials ;  your  chemical  'bunk'  is  expensive  chat- 
ter, and  there  is  something  you  don't  find  that  is  caus- 
ing this."  Careful  investigation  and  questioning, 
however,  revealed  the  following: 

In  1913  the  furnace  was  practically  rebuilt  by  a 
prominent  furnace  builder,  and  designed  for  a  capacity 
of  12  tons  of  glass  per  day,  but  toward  the  close  of  the 
1914  fire  there  was  produced  nearly  14  tons  with  some 
trouble  from  poor  color  and  seeds  attending  this  pro- 
duction, although  not  serious.  At  the  close  of  the 
1914  fire,  or  in  the  summer  of  1915,  cold  repairs  were 
made,  at  which  time  the  checkers  were  reset  and  pro- 
visions made  for  one  more  shop  using  semi-automatic 
machines. 

Inasmuch  as  it  was  anticipated  that  about  10  per 
cent,  more  melting  capacity  would  be  required,  the 
management  figured  that  more  checker  was  necessary. 
To  obtain  this  the  checkers  were  set,  using  common 
fire  brick  for  the  lateral  runs  and  the  old  3x6x14 
checker  brick  for  the  cross  runs,  from  which  all  of  the 
former  checker  was  made.  This  gave  about  a  40  per 
cent,  air  opening,  but  this  checker  construction  ob- 
viously increased  the  friction  very  materially.  Fur- 
ther, it  was  learned  that  the  flue  on  one  side  had  been 
forced  in  by  the  pressure  of  the  loose  earth  surround- 
ing it,  so  that  its  area  was  reduced  by  about  4  inches 
for  a  distance  of  nearly  14  feet,  which  caused  additional 
friction. 

The  sum  of  this  increased  friction  resulted  in  decreas- 
ing the  melting  capacity  instead  of  increasing  it.  This 
was  proven  by  the  fact  that  on  making  repairs  this  last 
year,  the  flue  was  repaired,  checkers  re-set  as  to  give 
a  60  per  cent,  air  area  in  the  checkers,  and  10  feet 
added  to  the  height  of  the  stack  with  the  result  that 
this  furnace  is  now  melting  9%  to  9]/>  pounds  per 
square  foot  and  making  excellent  glass  free  from  seeds 
and  having  an  exceptionally  constant  and  good  color. 
The  draft  measurements  now  show:  stack  .9  inches; 
inside  air  valve  .41  inches;  under  checkers  .31 
inch*  cker  .16  inches;  in  furnace  ,00  or  but 

pressure,  'I  he  Bting  oul  is  now  not  more 
than  2  inches  long,  and  white. 

'f  lii'-    same    condition    may    he    found    existing    to    a 

degree  in  probably  25  per  cent,  of  the 


plants  throughout  the  country,  particularly  in  the 
smaller  plants. 

Another  condition  is  prevalent  and  worth  mention- 
ing here,  viz. :  Furnace  men  when  getting  into  trouble 
with  scum  will  drop  their  damper  and  air  valve  and 
"cut  off  the  scum"  as  they  believe.  The  result  is  that 
they  lower  the  furnace  temperature  by  producing  in- 
complete combustion,  and  the  high  reducing  atmos- 
phere does  tend  to  remove  the  scum,  but  they  do  much 
more.  The  glass  at  the  melting  end  cools  while  the 
temperature  of  the  glass  at  the  surface  in  the  working 
end  increases ;  therefore  that  which  flows  from  the 
melting  to  the  working  end  during  the  period  carries 
less  heat  to  the  working  end,  and  the  men  commence 
to  complain  because  the  glass  is  too  stiff,  so  to  increase 
the  heat  at  the  working  end  they  lower  the  damper  still 
further,  until  the  sting-out  existing  there  is  so  severe 
as  to  prevent  good  work  being  done,  and  the  men  in- 
crease their  complaint. 

The  furnace  man  is  now  at  his  wits  end,  but  his  woe 
is  increased  by  loss  of  color  some  three  to  six  hours 
after  his  scum-removing  and  working-end-heating  ef- 
fort has  been  put  into  effect,  and  then  come  seeds  with 
an  additional  following  of  cords  and  stones.  He  dare 
not  clean  up  his  fire  by  raising  his  stack  damper  and 
air  valve,  for  he  reasons  that  by  such  procedure  he 
will  take  the  fire  from  the  working  end  and  "freeze" 
the  glass,  in  consequence  of  which  his  workmen  will 
quit.  Therefore  he  and  everybody  suffers  until  Satur- 
day, and  from  quitting  time  Saturday  until  Monday 
he  opens  up  his  dampers,  cleans  up  his  fire,  and,  in  a 
measure,  recuperates  from  the  evil  he  has  caused,  but 
about  Monday  night,  or  Tuesday,  scum  begins  to  ap- 
pear— so  he  repeats. 

What  he  should  have  done  would  be  to  determine 
if  his  glass  was  balanced  chemically,  and  if  so,  to  raise 
both  stack  and  air  dampers,  perhaps  adding  more  gas. 
and  thereby  increase  his  fire  and  temperature  to  force 
combination  of  the  batch  constituents.  Unless  the 
working  end  is  much  greater  in  size  than  the  melting 
end,  he  will  have  no  cause  for  closing  the  stack  damper 
to  keep  the  glass  hot  enough  for  the  workmen,  or  to 
keep  away  scum  and  maintain  a  glass  of  good  color, 
free  from  seeds,  cords  and  stones. 

This,  I  presume,  many  will  dispute;  however,  I 
know  of  several  instances  where  this  procedure  has 
been  followed  with  excellent  results,  but  obviously  this 
could  not  have  effected  a  remedy  in  the  first  instance 
mentioned  because  of  the  choked  flue  and  checker. 

Further,  just  as  soon  as  one  attempts  to  keep  the 
working  end  hot  by  forcing  gases  of  combustion  down 
there  from  the  melting  end,  by  producing  insufficient 
draft,  or  introducing  an  excessive  amount  of  gases 
into  the  furnace,  he  loses  control  of  the  color,  of  qual- 
ity, as  also  the  melting,  for  obviously  to  do  so  he  must 
create  a  pressure  in  the  melting  end  and  thereby 
smother  or  retard  combustion,  and  superimpose  all  the 
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glass  with  a  reducing  atmosphere,  which  lowers  the 
color  by  reducing  the  manganese,  and  the  result  is  a 
green  glass. 

Another  condition  is  found  which,  with  sufficient  air 
and  draft,  will  cause  these  difficulties,  viz. :  if,  when 
oil  or  natural  gas  is  used,  the  entering  fuel  is  directed 
in  such  manner  as  to  come  in  contact  with  the  batch, 
glass,  or  port  blocks  before  it  has  obtained  sufficient 
air  to  support  combustion,  carbon  will  be  deposited 
and  absorbed  in  the  melting  mass  with  a  consequent 
destruction  of  color,  and  the  production  of  cords  and 
seedy  glass. 

Burners  should  always  be  so  placed  as  to  obtain  the 
best  possible  mixture  of  air  in  the  shortest  period  of 
time  and  travel ;  also  the  size  of  burner  should  be  so 
regulated  that  the  pressure  of  the  gas  or  oil  will  pro- 
ject a  stream  no  greater  in  size,  volume  and  velocity 
but  what  the  incoming  air  can  become  so  admixed  that 
combustion  begins  immediately  upon  their  entering 
the  furnace. 

The  efficiency  of  a  furnace  largely  depends  upon  the 
temperature  of  the  checkers,  and  the  manner  in  which 
such  temperature  is  maintained.  If  the  first  instance 
prevails,  considerable  flame  is  seen  entering  top  of 
checker  chamber,  but  the  checker  temperature  may  not 
be  above  1200°  to  1700°  F.,  and  wholly  insufficient  to 
obtain  a  good  fire  and  efficient  operation,  for  because 
of  a  low  temperature  of  furnace  gases  and  retarded 
combustion,  the  checkers  and  flue  to  the  stack  may  be 
as  high  as  1400°  F.,  but  if  proper  burner,  pressure,  air 
and  damper  regulation  is  effected,  the  top  checker  may 
be  2200°  F.,  the  bottom  1500°  and  the  flue  900°,  with 
stack  at  700°  to  800°,  according  to  distance. 

I  have  here  presented  a  few  of  the  principal  confus- 
ing conditions  which  are  most  prevalent,  and  in  lan- 
guage which  I  trust  can  be  readily  understood  by  the 
glassmaker  and  furnace  operator,  hoping  it  will  in- 
terest them  sufficiently  that  they  will  join  us  in  dis- 
cussing these  subjects,  and  thereby  assist  in  advanc- 
ing an  art  about  which  we  know  so  little  of  the  funda- 
mental principles,  and  of  which  definite  knowledge  is 
required  that  we  may  efficiently  govern,  control  and 
predetermine  our  product. 

In  the  discussion  which  followed  Mr.  Creighton  said  : 
"I  should  like  to  ask  Mr.  Frink  whether  the  trouble 
was  due  to  an  absorption  of  these  uncombined  gases 
or  due  to  reducing  effect  in  the  glass  itself?" 

To  which  Mr.  Frink  replied :  "That  is  one  thing  that 
I  don't  know  that  we  can  absolutely  prove,  one  way 
or  the  other.  I  am  of  the  opinion,  however,  that  it  is 
an  absorption  of  the  gases  which  causes  the  greater 
trouble.  When  we  speak  of  reducing  gases,  we  will 
assume  that  we  refer  then  to  C02,  or  perhaps  a  gas 
which  contains  in  the  neighborhood  of  10  per  cent. 
C02  might  be  called  a  reducing  gas — that  does  not 
seem  to  make  so  very  much  difference  in  tank  opera- 
tion ;  but  when  we  do  get  a  gas  which  has  free  CO  or 


has  unconsumed  gas,  then  we  begin  to  get  cords  and 
loss  of  color  absolutely  ;  in  other  words,  when  that  gas 
has  impinged  upon  the  batch  pile  before  it  has  had 
time  to  either  burn  to  CO  or  C02,  then  we  have  a  com- 
plete loss  of  color." 

Mr.  Orton  said :  "Mr.  Frink's  talk  has  been  interest- 
ing to  me  from  the  fact  that  during  the  year  past,  I 
was  asked  to  come  down  to  a  glass  works  one  Sunday 
and  see  whether  I  could  advise  them  what  was  the 
cause  of  their  trouble.  This  description  fits  the  case 
marvelously  close.  One  of  their  furnaces  had  gone 
out  of  commission,  and  they  tried  to  put  more  glass 
through  the  other  and  had  increased  its  output  15  or 
20  per  cent. ;  I  do  not  think  they  had  made  any  con- 
struction details  different  in  order  to  accomplish  that, 
they  simply  tried  to  run  the  thing  harder,  their  normal 
content  of  manganese  being  represented  by  the  figure 
17,  whatever  that  may  have  been,  points  or  pounds  or 
whatever  it  is,  I  don't  know.  They  found  that  their 
color  was  getting  green,  and  they  began  increasing 
manganese  and  finally  got  up  to  23  points  without  pro- 
ducing the  proper  return  of  the  normal  color.  All  at 
once  the  color  came  with  a  vengeance  and  went  way 
beyond  the  proper  amount  and  gave  them  the  charac- 
teristic purple  tint  of  manganese  in  such  quantity  that 
they  had  to  scrap  a  good  many  tons  of  glass,  and  then 
they  began  coming  back  again  in  the  same  way  that 
they  had  gone  up,  point  by  point,  and  finally  got  down 
to  the  point  represented  by  14,  and  then  from  the  ex- 
cess of  manganese  which  they  had  charged  into  their 
tank  in  the  preceding  experiment,  they  returned  once 
more  to  the  green  tint.  So  it  was  see-sawing  back- 
wards and  forwards  and  trying  to  find  the  location  be- 
tween those  points  where  their  color  would  be  normal. 
The  manager  told  me  later  that,  to  a  large  extent,  they 
had  overcome  the  difficulty,  but  they  did  not  know 
how  they  had  overcome  it — they  had  simply  lived 
through  the  trouble — and  in  discussing  with  him  his 
conditions  at  that  time  I  found  out  that  they  were 
pushing  the  furnace  much  harder,  passing  more  fuel 
through  it  in  a  given  time,  and  that,  I  told  him,  was  a 
much  more  likely  cause  of  the  conditions  they  were 
having  than  any  actual  change  of  the  manganese  it- 
self. I  believe  if  they  had  been  able  to  melt  the  original 
batch  of  manganese  in  increased  quantity  they  would 
not  have  had  any  change  in  the  color. 

Mr.  Frink :  Anyone  who  is  acquainted  with  glass 
making  and  glass  makers,  knows  that  it  is  a  fixed  and 
prevailing  idea  among  them  that  certain  furnace  condi- 
tions will,  if  produced  over  any  considerable  period  of 
time,  bring  about  a  condition  of  color  in  the  glass  which 
is  termed  as  "burning  out"  of  the  manganese,  thereby 
producing  green  glass.  What  occurs  within  the  fur- 
nace to  produce  that  condition  which  negatives  the 
effect  of  the  manganese  is  as  yet,  I  believe,  unex- 
plained or  unaccounted  for.  It  is  presumed  by  some 
that  this  burning  out  occurs  because  of  too  sharp,  or 
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too  high  oxidizing  fire,  by  others  because  of  too  soft 
or  reducing-  fire. 

I  may  cite  an  instance  of  where  a  furnace  was  run 
with  the  use  of  Al/2  pounds  of  manganese  to  the  1,000 
pounds  of  sand  over  a  long  period  of  time,  and  made 
glass  of  good  color.  When  this  factory  experienced 
trouble  with  their  color,  they  gradually  increased  the 
manganese  until  they  were  using  20  pounds  to  the 
1,000  of  sand,  but  instead  of  producing  the  white  glass 
desired  they  could  only  obtain  a  dark  green  color. 
Analysis  of  the  other  batch  constituents  showed  no 
material  change  between  the  quantity  of  iron  present 
in  the  raw  materials  in  the  last  instance  from  what 
was  present  in  the  first  instance. 

Therefore,  it  would  seem  that  furnace  conditions  are 
solely  responsible,  and  it  has  been  proven  that  reduc- 
ing gases  within  the  furnace  will  produce  the  green 
color,  complete  oxidizing  conditions  a  clear  water- 
white,  while  a  neutral  or  inert  condition  produces  a 
pink  to  a  violet  tint,  but  in  what  form  does  manganese 
exist  in  the  finished  glass  under  these  conditions  of 
color,  and  what  is  required  to  produce  them? 

It  has  also  been  stated  that  as  the  lime  and  magnesia 
content  increases  as  related  to  the  silica  in  the  glass, 
the  effect  of  manganese  becomes  more  pronounced  and 
sensitive  to  fire  conditions,  while  the  higher  the  soda 
content  in  the  glass  as  related  to  silica  the  less  effec- 
tive becomes  the  manganese,  but  the  more  stable  is 
the  color  under  certain  specific  furnace  conditions. 

Therefore,  what  factors  of  furnace  operation  become 
effective,  and  how  shall  we  control  those  factors  so  as 
to  produce  uniform  color  with  different  compositions? 

Merc  is  a  problem  on  which,  perhaps,  the  porcelain 
le  can  give  us  some  light.  Professor  Orton  just 
a  few  moments  ago  cited  an  instance  of  where  man- 
ganese was  increased  from  17  pounds  up  to  23,  or  such 
a  matter,  and  he  also  cited  an  instance  of  where  it  was 
increased  from  14  to  40,  with  substantially  or  what 
they  presumed  was  the  same  furnace  conditions,  and 
still  obtained  green  glass.  In  other  words,  the  quan- 
tity of  manganese  put  into  that  glass  seemed  to  make 
no  difference  whatsoever  with  the  color,  it  was  green 
just  the  same.  Now,  there  are  instances  of  where 
only  6  pounds  of  manganese  is  used  and  good  color  is 
ned.  I  know  of  an  instance  not  far  from  New 
York  City  where  they  arc  using  36  pounds  'if  man 
ganese  and  substantially  the  same  color  is  obtained  as 
where  6  pound  i  used.  Professor  Orton  just  told  me 
of  an  instance  of  wheri  the;  went  from  green  over  to 
violet   with  probabl)  intially  no  change  in   the 

furnai  hei  than  the  reduced  the  amount  of  gas 
going  into  the  furna<  e,  in<  n  a  i  d  the  air  going  into  it 
and  produced  an  oxidizing  conditon  The  faci  thai 
old  glass  makers  will  tell  '  on  that  when  you  get  a 
sharp  hi',  an  oxidizing  fire,  you  burn  out  your  man 
■id  get  low  ( oloi  effects,  don't  seem  to  sub 
ou  gentlemen   who  have  made  glass 


and  have  made  colors,  porcelains,  tell  us  in  what  form 
does  manganese  exist  to  produce  a  white?  When  I 
say  white,  I  mean  transparent,  or  a  pink  or  violet,  and 
a  green.  All  of  these  colors  can  be  produced  by  man- 
ganese. In  the  glass  business  we  do  not  know  why- 
it  is. 

Mr.  Doe:  Are  you  sure  about  that  green? 

Mr.  Frink :  Yes,  sir,  for  this  reason :  I  want  to 
recite  a  little  experiment  first,  so  as  to  give  you  some 
idea  on  what  I  base  my  statement.  I  have,  in  my 
laboratory,  a  pot  furnace  for  covered  pots.  We  made 
up  a  batch  which  contained  the  equivalent  of  6  pounds 
of  manganese  to  a  thousand  of  sand ;  that  is  our  basis 
usuallyr  in  figuring  our  glass,  which  contains  the  equiv- 
alent of  350  pounds  of  soda  ash  and  120  pounds,  I 
think  it  was,  of  burned  lime,  burned  lime  running 
about  92  per  cent.  CaO  +  MgO.  We  put  that  into 
the  pot  and  made  one  melt,  in  which  we  kept  a  gas 
flame  burning  in  the  pot,  just  as  smoky  flame.  We 
got  green  glass.  We  then  took  that  same  batch  and 
put  it  into  the  pot  and  melted  it  with  the  pot  simply 
standing  open,  and  that  glass  was  white.  We  then 
melted  another  batch  in  the  same  pot,  introducing 
oxygen  in  the  pot  during  the  melt,  through  a  hole  in 
the  cover  in  the  stopper,  so  we  maintained  an  oxygen 
atmosphere.  We  got  it  pink  on  the  surface  and  violet 
underneath.  Now,  we  took  green  glass  and  put  it  into 
a  pot  and  melted  it  under  oxygen,  and  we  got  it  pink 
on  the  surface  and  shading  down  to  a  violet  green,  if 
you  can  imagine  such  a  color.  Those  conditions 
seemed  to  me  to  prove  that  it  is  an  oxidizing  condi- 
tion or  a  neutral  condition  that  we  require  in  the  mak- 
ing of  glass,  in  maintaining  a  high  color.  Furthermore, 
we  have  made  some  other  experiments  to  determine 
if  manganese  would  not  produce  a  green,  taking  a 
batch  which  contains  as  small  amount  of  iron  as  it  is 
possible  to  find,  and  putting  manganese  in  and  getting 
a  green  color  out  of  it.  I  want  to  learn  in  what  condi- 
tion manganese  exists  as  related  to  these  colors. 

Mr.  Binns :  Unless  I  am  mistaken,  the  manganous 
form  of  the  oxide  is  colorless  or  pale ;  the  manganic  is 
a  dark  color.  No  doubt  Mr.  Frink's  explanation  is 
perfectly  correct,  but  he  does  not  account  for  the 
green,  and  I  am  assuming  that  the  green  color  is  due 
to  the  inability  of  the  manganese  to  mask  the  iron. 
I  lis. last  statement  would  seem  to  contradict  that,  be- 
cause he  says  there  was  practically  no  iron  present, 
but  I  think  every  glass  has  more  or  less  of  a  green 
tinge,  if  not  neutralized.  The  reduction  tends  to  de- 
velop the  green  color  of  the  iron,  but  the  condition  of 
oxidation  allows  the  manganese  to  develop  the  purple 
and  thus  mask  the  green.  That  is  apparently  what  the 
condition  is  from  the  point  of  view  merely  of  oxidation 
and  reduction.  I  stand  subject  to  correction  because 
I   may  be  wrong. 


Continued  on  page  221. 
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Pleasures  of  Action. 


The  following  poem,  by  Howell  Evans,  is  republished  by  H.  G.  Freeze,  of  Vogt  &  Dose,  who 
says :  "  This  poem  was  first  published  the  year  of  my  birth,  and  given  to  me  at  the  age  of  nine- 
teen. It  has  been  to  me  food  for  thought  and  inspiration  to  action,  and  I  desire  tnat  others  may 
profit  in  like  manner.  If  it  will  serve  to  rouse  the  sluggard  from  his  dreams,  to  nerve  the  weak, 
'the  way  to  lead  from  noble  thought  to  noble  deed,'  I  shall  have  been  amply  repaid."  Some  of  its 
passages  are  so  applicable  to  present-day  conditions  as  to  appear  prophetic. 


TIME  was,  when  energy  and  fire 
Were  kindled  by  Apollo's  lyre; 
When  every  sentiment  expressed 
Found  echo  in  each  manly  breast, 
Inspiring  courage ,  firmness,  zeal, 
And  all  emotions  heroes  feel. 
Haply,  a  chosen  few  survive 
Who  still  the  ancient  sounds  revive; 
But  hands  degenerate  touch  the 

strings, 
And  many  a  wanton  idler  sings 
Who  seeks  to  make  no  higher  strain 
Than  charms  the  ear  of  mistress  vain, 
Or  soothes,  and  helps  to  while  away 
The  vacant  dreamer's  vacant  day. 

O   Thou   who   hast  inclined  my 

heart 
To  choose  a  better,  manlier  part, 
Do  Thou  instruct  and  guide  me  still ! 
O   grant   me   courage,  strength,  and 

skill 
To  execute  my  noble  theme: 
To  rouse  the  sluggard  from  his  dream; 
To  nerve  the  weak;  the  way  to  lead 
From  noble  thought  to  noble  deed, 
Until  the  echoing  hills  around 
With  Action,  Action,  shall  resound  ! 

Behold  yon  solitary  man 
With  visage  gloomy,  pale,  and  wan  ! 
The  listless  step,  the  vacant  eye, 
The  trembling  nerves,  the  long-drawn 

sigh, 
The  wandering  thought,  the  courage 

faint, 
The  lonely  walk,  the  silent  haunt- 
In  these  the  baleful  product  see 
Of  shadows,  dreams,  and  fantasy  ! 
Grown  imbecile  in  frame  and  mind, 
He  shrinks  from  contact  with  his  kind, 
The  sport  of  every  wind  and  wave, 
And  every  tyrant's  helpless  slave. 

But  lo!  the  slumberer  now 
awakes, 
And  from  his  limbs  the  torpor  shakes; 
Then  hastes  to  mingle  in  the  strife 
And  tumult  of  an  active  life. 
And  now  the  mighty  charm  is  felt; 
The  frozen  blood  begins  to  melt, 
And  through  his  veins,  careering  free, 
Infuses  life  and  energy. 


How   glows    his    mind    with    rapid 

thought ! 
How    beats    his    heart,  with    courage 

fraught  ! 
How  rings   his  voice  !  how  flames  his 

eye  ! 
His   step — how    bounding,  firm,  and 

free  ! 
Thus  Action  doth  the  spirit  wake, 
And  heroes  out  of  drivellers  make. 

Action  is  Nature's  constant  law, 
In  heaven  above,  and  earth  below. 
The  planets  whirling  in  their  spheres, 
The  comets  in  their  wild  careers, 
Pause  not,  nor  rest,  through  endless 

years. 
Ten  thousand  rivers  wind  their  way, 
With  ceaseless   murmurs,  toward  the 

sea; 
And,  even  on  old  Ocean's  breast, 
Their  tireless  waters  do  not  rest, 
But  ever  on  some  rock-bound  shore     ' 
Impetuous  dash,  and  foam,  and  roar; 
Or,  tossed  by  howling  tempests,  roll, 
In  endless  waves,  from  pole  to  pole. 
The   beast   that   roams   the  pathless 

wood, 
The  fish  that  stems  the  rapid  flood, 
The  bird  that  cleaves  the  liquid  air, 
The  very  worm  that  crawls  the  mire — 
All,  all  obey  the  great  decree. 
Shall  man,  then, Nature's  sluggard  be? 

Lord  of  creation,  in  his  breast 
Deep  is  the  love  of  Action  traced; 
And  life  no  pleasure  can  supply 
Like  that  which  springs  from  victory. 
What   though   his  path's   beset  with 

foes, 
And  sudden  dangers  interpose  ? 
As  when  a  stream  of  gentle  force, 
Obstructed  in  its  languid  course, 
Extends  itself  along  the  shore, 
And  gathers  strength  unfelt  before; 
Even  so  impediments  impart 
New  vigor  to  the  human  heart; 
Kindled  by  them,  ambitious  fire 
Melts,  or  refines,  each  low  desire, 
Whilst,  spurning  every  sordid  care, 
The  spirit  rises  free  as  air. 
O  !  let  the  enterprise  be  one 
Truth,  honor,  virtue,  smile  upon — 


A  noble  action  nobly  done — 
Then,  if  to  mortal  ever  given, 
Then,  then,  descend  the  joys  of 
Heaven. 

Ye,  who  in  marble  halls  have 
dwelt, 

Nor  gripping  poverty  e'er  felt; 

Whose  wants  are  bounteously  sup- 
plied, 

And  lightest  wishes  gratified; 

Strewn  are  your  paths  with  fragrant 
flowers  ! 

And  gently  glide  the  quiet  hours  ! 

But  oh,  ye  sluggards  !  deem  ye  this 

The  highest  reach  of  human  bliss  ? 

Is  this  your  ncble  destiny — 

To  eat,  to  drink,  to  sleep,  to  die? 

Poor  self-deceivers  !  know  you  not 

That  toil  is  man's  appointed  lot  ? 

Whence  comes  the  rosy  hue  of  health? 

Whence  comes  the  store  of  mental 
wealth  ? 

Go  ask  the  strong,  the  wise,  and  learn 

That  such  is  labor's  rich  return. 
Gold  by  a  lucky  fool  is  found, 

Or  digged  by  hirelings  from  the 
ground, 

Pleasure  in  every  street  is  sold 

And  weighed  out  in  exchange  for  gold; 

Power  is  obtained  by  special  grace, 

Or  purchased  from  a  rogue  in  place; 

But  knowledge  neither  comes  by 
chance, 

By  favor,  nor  inheritance; 

But  he  who  would  such  wealth  com- 
mand 

Must  win  it  with  his  own  right  hand. 

As  water  which  no  longer  flows, 
Corrupt  and  putrid  quickly  grows; 
As  the  machine's  suspended  wheel, 
Though  fashioned  of  the  hardest  steel. 
The  gnawing  tooth  of  ru?t  will  feel; 
As  the  mysterious  magnet's  power 
With  use  increases  every  hour, 
But  rapidly  grows  less  and  less, 
And  disappears,  in  idleness; 
So  the  inactive  man  decays 
E'er  he  has  numbered  half  his  days, 
And  dies  at  last,  a  wretched  drone, 
With  half  his  faculties  unknown. 
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So  faith,  hope,  charity,  at  rest, 
Soon  languish  in  the  human  breast, 
But,  fanned  by  constant  exercise, 
Kindle,  and,  glowing  as  they  rise, 
Scar  upward  to  their  native  skies. 

Go,  then,  ye  sons  of  idle  state; 
Scorn  not  the  simple  laborer's  fate  ! 
What  most  ye  seek,  but  do  not  find — 
A  peaceful  and  contented  mind- 
Is  his:  and  toil  knows  no  distress 
Like  that  which  come  from  idleness; 
And  happiness  is  this  alone: 
The  consciousness  of  duty  done. 

Far  in  the  western  solitude, 
Where  Mississippi  pours  its  flood. 
Above  the  shore  uprising,  see 
Yon  ancient  and  majestic  tree, 
Which    spreads  its  branches  far  and 

wide, 
The  eagle's  nest,  the  forest's  pride  ! 
Proudly  it  soars  !  but  look  again! 
Behold  it  prostrate  on  the  plain  ! 
Approach,   observe,    and    thou    shalt 

find 
A  striking  emblem  of  mankind; 
For  lo  !  around  its  heart  appears 
The  rottenness  of  fifty  years. 

Thus    human   life,  as    years  roll 
past, 
Grows  sweet  and  sweeter  to  the  last: 
The  blood  has  lost  its  wonted  heat, 
The  pulse  is  scarce  perceived  to  beat; 
Sight,  hearing,  feeling,  almost  gone, 
And  reason  tottering  on  its  throne; 
Yet  the  expiring  imbecile 
Clings  to  his  honors  proudly  still, 
And  mutters,  with  his  latest  groan, 
"  'Tis  hard— alas  !  to  die — so  soon." 

O  !  happier,  happier  far,  are  they 
Whom  heaven  in  mercy  calls  away 
Ere  yet  descend  the  shades  of  night; 
Ere  age's  frost  begins  to  blight. 
Who  would  not  rather  sink  to  rest, 
A  warm  heart  beating  in  his  breast, 
An  arm  yet  strong,  an  eye  ytt  true, 
A  head  to  plan,  a  will  to  do, 
With  ardent  hopes,  and  visions  bright, 
Whilst  battling  in  the  cause  of  right, 
Than  live,  corroding  at  the  core, 
And  die  a  driveller  of  foursore  ? 


Go,  then;   if  thou  art  young  be 
wise; 
Improve  each  moment  as  it  flies; 
Fear  not  thy  faculties  to  use; 
Care  n'jt  the  bloo  itb  to  lose; 

The  present  hour  is  bright  and  sure, 
The  future  doubtful  and  obscure. 
Why  fear  to  wear  thyself  away, 
Since  idleness  brings  sure  decay? 
>r,  is  life  mi  disease, 

B    ■  al  ie    and  infirtnitii     ? 

o'er    our    whitening    hail 
grieve. 
'I  :     in  our  actions  that  we  live. 

is, 
'  )wr  '  .  >  d,  nol 


II. 


AS    throughout    Nature's    work  we 
see 
An  infinite  variety, 
So  in  the  human  heart  and  mind 
Equal  diversity  we  find; 
For  he  who  acts  in  scenes  like  these 
Needs  many  different  qualities: 
Thus,  'midst  our  struggles,  what  can 

be 
More  beautiful  than  sympathy  ? 
Unconsciously  the  heart  it  fills, 
And  like  the  electric  current  thrills, 
Till  envy,  hatred,  malice,  gone, 
Our  bosoms  beat  in  unison. 
Yet,  though  to  mercy  rears  are  due, 
There  is  a  time  for  sternness,  too; 
And  illy  he  performs  his  part 
Who  does  not  sometimes  steel  his 

heart, 
And,  without  pity  or  remorse, 
Let  harshest  justice  take  its  course. 

Thus  whilst  the  sun  diffuses 

heat, 
And  makes  the  pulse  of  nature  beat, 
Till,  quickened  by  its  genial  ray, 
Hill,  valley,  plain,  look  green  and 

gay. 
Fierce  hurricanes  alone  can  clear 
A  stagnant,  poisonous  atmosphere; 
The  lightning's  flash,  the  thunder's 

roar 
Alone  its  purity  restore. 

That  none  of  all  mankind  may  be 
Constrained  to  inactivity, 
Nature,   with    bounteous    hand,  sup- 
plies 
A  thousand  forms  of  exercise. 
Each  hath  its  own  peculiar  bliss, 
And  they  alone  all  pleasure  miss 
Who  live  in  stagnant  idleness. 

Hark  !  to  yon  far-resounding 

horn, 
Waking  the  echoes  of  the  morn  ! 
The  startled  deer  in  terror  fly; 
The  eager  pack  in  concert  cry; 
Then,  as  with  headlong,  reckless 

speed, 
The  huntsman  spurs  his  mettled  steed 
O'er  hill,  o'er  dale,  o'er  field,  o'er 

flood, 
How  does  his  animated  blood 
Bound,  till    each    blue   and    swelling 

vein 
With  life  and  rapture  thrills  again  ! 

So  is  the  warrior  in  the  fight 
Transported  with  a  fierce  delight. 
The  pealing  cannon  loudly  roars; 
The  leaden  hail  descends  in  showers; 
The    squadrons   rush    from    wing   to 

wing; 
The    broadswords  flash,  the    helmets 

ring; 
The    rising    smoke    with    sulphurous 

clouds 
Both  friend  and  foe  in  darkness 

shrouds, 
Save  when  the  flashing  fires  the 

gloom 


With  baleful  radiance  illume; 
Whilst,  from  the  dread  obscure,  arise 
A  thousand  shouts  and  battle  cries, 
Mingled  with  dying  agonies. 

Then  does   the    warrior's  bosom 

swell  ! 
Flash  from  his  eyes  the  fires  of  hell ! 
And  as  with  shouts  of  victory 
His  conquering  legions  rend  the  sky, 
He  gallops  o'er  the  smoking  sod, 
Drenched  to  a  mire  with  human 

blood, 
Exulting  with  the  savage  glee 
Of  an  infernal  deity. 

Thus  the  usurper  wins  his  crown; 
Thus    wades   through  slaughter  to  a 

throne; 
And  man,  the  victim  of  his  rage, 
Echoes  his  fame  from  age  to  age. 

But  oh,  there  come  a  brigber  day, 
When  all  his  wreaths  shall  fade  away. 
When  all  the  badges  of  his  fame 
Shall  blacken  into  brands  of  shame: 
A  day  when  men  at  last  shall  know 
A  benefactor  from  a  foe, 
Nor  blindly  worship,  as  a  god, 
Each  villain  smeared  with  human 

blood; 
When  he  alone  shall  gain  applause 
Who  battles  in  his  country's  cause, 
Or  'gainst  some  tyrant  aims  his 

stroke, 
And  sheathes  his  sword  when  he  has 

broke 
The  clanking  chain  and  galling  yoke. 
Then  shall  those  valiant  soldiers,  too, 
Receive  the  meed  of  honor  due, 
Who.  bearing  neither  shields  nor 

swords, 
Save  guileless  hearts  and  gentle 

words. 
Go  forth  to  civilize  and  bless 
The  savage  of  the  wilderness. 
And  traverse  every  sea  and  land 
Where  pagans  dwell,  or  idols  stand. 
The  only  lawful  conquerors  ! 
The  heroes  of  the  universe  ! 
No  blazing  towers,  or  ruins  black, 
Attend  their  march,  or  mark  their 

track; 
No  corpses  blackening  in  the  sun 
Proclaim  where  fields  were  fought  and 

won, 
Nor  in  the  hour  of  triumph  waves 
Their  banner  o'er  a  land  of  slaves. 

No  !  in  their  progress  scattering 

free 
The  seeds  of  Christian  liberty, 
Soon  peace,  and  love,  and  virtue 

dwell 
Where  reigned  before,  sin,  death,  and 

hell. 
What  victory  can  equal  this  ? 
What  conqueror  feels  such  tranquil 

bliss 
As  they  who  rebels  subjects  bring 
To  bow  before  their  Heavenly  King? 
Nor  theirs  the  happiness  alone; 
But,  rising  to  the  Eternal  Throne, 
Whilst  new  disciples  make  each  grove 
Vocal  with  songs  of  praise  and  love, 
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Joy  speads  through  all  the  realms 
above. 

O  !  if  within  your  heart  you  feel 
What  sluggards  calls  fanatic  zeal, 
Heed  not  the  world's  contempt  or  ire, 
But  cherish  the  Promethean  fire  ! 
For  from  its  life-engendering  heat 
Springs  all  that's  good,  and  all  that's 
great. 

But  yesterday,  and  Fulton's 

scheme 
Was  laughed  at  as  an  idle  dream; 
With  dauntless  faith  he  persevered 
Whilst  all  the  world  in  concert 

sneered, 
Nor  doubted  once  that  having 

wrought 
In  iron  wheels  and  bolts  his  thought, 
The  semblance  of  a  living  soul 
Would  quicken  and  inform  the  whole, 

At  length  the  hour  of  trial  came, 
Pregnant  with  glory  or  with  shame  : 
His  boat  upon  the  wave,  alas  ! 
Floats  too  and  fro  a  helpless  mass: 
And  hark  !  how  rings  the  dreadful 

cry 
Of  rage  and  scornful  irony  ! 
But  whilst  they  mock,  and  rail,  and 

jeer, 
He  stands  unmoved  by  doubt  of  fear; 
One  moment  ponders  thoughtfully, 
Then  boldly  hoists  his  signal  high: 
Instant  the  vessel  spreads  its  wing, 
And,  as  it  moves,  a  living  thing, 
Hark  !  how  they  make  the  welkin 
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Upon  the  vacant  canvas,  see 
Yon  artist  gazing  pensively. 
Obscure  and  shadowy  forms  arise, 
A  moment  mock  his  aching  eyes, 
But  e'er  he  can  their  outlines  trace 
Vanish  again  in  empty  space 
And  in  his  fevered  brain  leave  nought 
But  tantalizing  ghosts  of  thought. 
As  in  a  restless  sleep  he  seems, 
Tossed  and  perplexed  with  troubled 

dreams: 
But  as  the  visions  brighter  grow, 
Mark,  how  his  eye  begins  to  glow  ! 
And  when,  'mid  trembling  hopes  and 

fears, 
Each  living,  speaking  form  appears, 
What  tongue  can  adequately  tell 
The  raptures  which  his  bosom  swell  ! 

And  see  the  orator  ascend 
Where  listening  multitudes  attend  ! 
He  gazes  round  with  awe  and  dread; 
Trembles  his  lip,  and  droops  his 

head; 
His  eye  is  dim,  his  fancy  cold; 
His  thoughts  are  wandering,  uncon- 
trolled. 
Can  this  be  he  upon  whose  tongue 
Delighted  crowds  so  oft  have  hung? 
But  now,  amid  the  inward  strife, 
His  faculties  are  waked  to  life, 
And  as  his  torpid  blood  grows  warm 
How  beams  his  eye  i  how  swells  his 
form  ? 


Imagination  plumes  her  wing; 
Freely  and  clear  his  accents  ring; 
Each  argument  which  reason  frames 
Passion,  with  glowing  heat,  inflames, 
And  every  look  emotion  wakes, 
And  every  graphic  gesture  speaks. 
Now  sympathetic  warmth  inspires, 
And  every  hearer's  bosom  fires, 
Until,  obedient  to  his  sway — 
All  past  impressions  swept  away — 
He  molds  them  as  the  potter's  clay, 
O  son  of  eloquence  divine, 
What  earthly  sceptre  eqnals  thine  ! 
Despotic  force  our  litnbs  may  bind, 
But  eloquence  enchains  the  mind. 


III. 

YET  think  not,  hope  not,  here  be- 
low, 
To  pass  untouched  the  cup  of  woe; 
For  some  drink  more,  and  some  drink 

less, 
But  all  must  taste  its  bitterness; 
And  as  the  lightning's  random  stroke 
Smites  city,  tower,  or  forest  oak; 
As  equal  falls  the  grateful  rain 
On  sterile  waste  and  fertile  plain. 
So  virtue  oft  is  prostrate  laid 
Whilst  vice  in  triumph  rears  its  head; 
So  wickedness  and  piety 
Share  fortune's  favor  equally. 

But  oh  !  when  dire  afflictions 
come 
And  wrap  the  soul  in  midnight  gloom ; 
When  honor  changes  to  disgrace, 
And  friendship  wears  a  frowning  face; 
When  pains  the  prostrate  body  wring, 
And  hope  is  trembling  on  the  wing: 
Then,  in  calamity's  dark  hour, 
Virtue  displays  her  heavenly  power: 
There,  on  the  margin  of  the  grave, 
Thou,  Virtue,  thou  alone  canst  save. 

Accuse  not  Providence,  nor  Fate, 
Because  thy  actions  seem  not  great; 
But  look  around  !  how  is  it,  then, 
With  heroes  and  with  mighty  men  ? 
What  are  their  best  achievements 

worth 
Weighed  in  the  balances  of  earth  ? 
Or  can  they  raise  their  thought  above, 
Where  worlds  on  worlds  unnumbered 

move, 
Nor  sink  down,  humbled  with  a  sense 
Of  utter  insignificance  ? 

And  deeds  which  thou  esteemest 
least 
May  prove  to  be  thy  greatest,  best; 
For  He  who  sees  not  as  man  sees 
Employs  mysterious  agencies, 
And  humblest  envoys  often  sends 
To  bring  about  his  greatest  ends. 

Thus  oft  we  trace  to  things  most 
small 
The  rise  of  empires  and  their  fall: 
And  who  e'er  hears,  or  feels,  or  sees 
The  pestilence  upon  the  breeze, 
'Till,  dropping  like  the  silent  dew, 


It  works  unutterable  woe  ? 
Or  who  can  tell,  its  message  done, 
Whence  it  hath  come,  or  whither  gone? 
And  see  yon  vessel  plough  its  way 
Athwart  the  billows  of  the  sea  ! 
Not  driven  along  by  spreading  sail, 
But  dashing  on  against  the  gale: 
And  what  is  this  tremendous  power? 
'Tis  vapor  !  vapor  !  nothing  more. 

Yes  !  in  the  world's  complex 

machine, 
Whilst  man  admires  the  bright  and 

mean, 
The  rusty  wheel  he  often  spurns 
On  which  the  fabric  mainly  turns. 

Think   not   with  gold  a  chart  to 

buy 
To  show  where  rocks  and  quicksands 

lie; 
Think  not  with  gold  to  hire  a  guide 
To  walk  forever  at  thy  side: 
No  !  thy  uncertain  feet  must  stray 
Where   burning   ploughshares   strew 

the  way. 
Then  trust  not  to  a  broken  reed 
To  save  you  in  the  hour  of  need, 
But  from  your  slumber  wake  !  arise  ! 
And  put  forth  all  your  energies; 
For  they  by  God  himself  were  given 
To  guide  your  steps  through  earth  to 

heaven. 

What  though  one  effort  prove  in 

vain  ? 
Renew  the  attempt  again,  again; 
Never  despair  nor  yield  the  strife 
Unitil  you  yield  the  breath  of  life: 
For  He,  the  Great  Eternal  Sire, 
Equal  success  will  not  require 
From  all  varieties  of  men — 
Some  with  one  talent,  some  with 

ten — 
But  this  alone  will  be  the  test: 
Hath  every  man  but  done  his  best  ? 

Then  faithfully  perform  thy  part 
With  a  confiding,  tranquil  heart, 
Grieve  not  because  thou  canst  not  see 
The  ripened  fruit  ot  industry: 
'  Tis  sometimes  slow,  and  sometimes 

fast, 
But  never  fails  to  come  at  last. 
The  husbandman  upon  the  plain 
Profusely  strews  his  choicest  grain, 
Nor  doubts,  through  storm,  or  heat, 

or  cold, 
That  he  will  reap  an  hundredfold; 
So  shouldst  thou  feel  an  equal  trust, 
Though  bruised  and  prostrate  in  the 

dust. 
That  Providence  is  always  just. 

But  he  that  would  the  ills  of  life 
O'ercome  must  arm  him  for  the 

strife. 
Ne'er  from  the  post  of  duty  fly, 
But  bravely  conquer  there  or  die. 
One  step  in  this  encounter  lost, 
His  liberty,  his  life,  may  cost; 
For  swift  the  opposing  ranks  will 

close, 
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And  faster,  harder,  fall  their  blows, 
'Till,  hope  and  resolution  gone, 
Some  puny  whipster  smites  him 
down. 

Go  thou  !  and  when  calamities 
Around  thee  in  battalions  rise; 
When  festering  wounds  thy  body 

smart, 
And  anguish  wrings  thy  bleeding 

heart, 
Then  brace  thy  nerves,  and  summon 

up 
A  double  share  of  faith  and  hope; 
Oppose  to  each  advancing  ill 
A  firm,  indomitable  will, 
And.  though  their  name  be  legion,  all 
Before  the  monarch,  Mind,  will  fall. 

But  ah  !  to  see  the  portals  closed 
Where  all  our  early  hopes  reposed; 
To  see  ambition,  pride  and  power 
Prostrate  in  one  disastrous  hour, 
And  every  path  we  loved  to  tread, 
With  thorns,  and  snares,  and  pitfalls 

spread; 
Can  human  resolution  bear 
Such  woes  as  these,  and  not  despair? 
Yes  !  even  when  thus  tempest-tossed 
A  wise  man  will  not  deem  all  lost, 
But  calmly  trim  and  shift  his  sail, 
Obedient  to  the  shifting  gale, 
And  running  down  before  the  wind, 
Leave  destined  port  and  prize  be- 
hind, 
And  in  some  more  congenial  sea 
Pursue  another  destiny. 


Thus    man    in    every   time    and 
place, 
Poor,  rich,  in  honor,  or  disgrace, 
In  ceaseless  action  still  shall  find 
The  great  physician  of  the  mind. 

If  such  the  general  lot,  oh,  then 
'Tis  doubly  yours,  my  countrymen  ! 
For  there  is  need,  in  this  broad  land, 
Of  every  head,  and  every  hand. 
A  land  upon  whose  ample  shore 
Two  distant  oceans  break  and  roar; 
A  land  where  boundless  forests 

spread, 
Unbroken  by  the  white  man's  tread; 
A  land  of  prairies,  and  of  hills, 
Of  gushing  springs,  and  murmuring 

rills; 
A  land  of  vines,  and  fruits,  and  flow- 
ers, 
Of  mines,  and  minerals,  and  ores; 
A  land  where  mighty  rivers  flow, 
Where  mountains  of  eternal  snow 
Look  down  on  blooming  vales  below; 
A  land  of  caverns,  gulfs,  and  seas, 
Of  wonders,  and  of  prodigies. 

And  can  ye  find  no  work  to  do  ? 
'Tis  ycurs  this  wilderness  to  subdue; 
To  make  the  uncultivated  plain 
Rich  with  its  crops  of  golden  grain; 
The  howling  wilderness  to  clear, 
And  build  the  town  and  city  there;  . 
To  sink  the  shaft,  the  mine  explore, 
And  bring  to  light  the  hidden  ore; 
Highways  to  build  through  pathless 
woods, 


And  channels  trace  in  winding  floods; 
Thus  round  and  round  the  wide  do- 
main . 
To  wrap  and  link  the  friendly  chain, 
That,  whilst  its  borders  wide  expand, 
The  Union  may  for  ever  stand. 

Nor  this  alone  your  task;  for 

Heaven 
A  higher  destiny  has  given, 
And  placed  you  in  the  nation's  van 
To  guard  the  sacred  rights  of  man. 
There  let  your  banner  ever  wave, 
Or  welcome  there  a  glorious  grave  ! 
But,  oh  !  should  your  degene-ate  host 
Basely  desert  the  honored  post, 
Or  seek  in  danger's  hours  to  fly, 
And  yield  the  cause  of  liberty, 
May  righteous  Heaven  its  thunders 

dread 
Level  against  each  recreant's  head; 
And  may  his  corse,  unburied  there, 
Batten  the  carrion  birds  of  air  ! 

Yes  !  be  your  banner  raised  on 

high, 
Spreading  its  folds  along  the  sky; 
And  let  it  freely  float  and  wave 
'Till  every  serf,  and  every  slave, 
Shall  rise,  and  shake  himself  amain, 
And  break  the  oppressor's  galling 

chain: 
'Till  every  heartless  tyrant's  throne, 
Heaved  from  its  base,  shall  crumble 

down, 
And,  from  its  ruins,  spring  the  tree 
Of  Democratic  Liberty. 
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GLASS  TANK  FURNACE  OPERATION. 


Continued  front  pagt  198. 


Mr.  Frink:  I  do  not  think  Prof.  Binns  needs  any 
correction.  However,  I  suggest  a  possible  explana- 
tion of  the  manganese  producing  a  green  which  is 
merely  theory  on  my  part,  and  that  is,  if  you  reduce 
manganese  down  so  that  a  portion  of  it  is  in  the  man- 
ganous  state,  isn't  it  possible  that  such  a  condition  of 
manganese  would  produce  that  green?  We  get  the 
green  and  have  made  batches  where  the  iron  content 
was  so  very  small  that  it  seemed  inconceivable  that  it 
would  produce  the  green  color  we  get.  This  green  is 
a  dark  olive  green. 

Prof.  Binns:  Do  you  know  absolutely  that  if  the 
manganese  had  been  left  out,  the  glass  would  not  have 
been  green? 

Mr.  Frink :  Yes,  sir,  when  the  manganese  was  left 
out,  there  was  just  a  pale  shade  of  bluish  green  border- 
ing more  upon  the  blue. 

Mr.  Shaw:  My  experience  with  glass  batches  has 
been  that  the  amount  of  manganese  necessary  depends 
upon  not  only  the  burning  condition,  but  the  other 
materials  in  the  batch.  Where  you  are  using  40  man- 
ganese as  the  maximum  amount,  if  you  put  some  more 
niter  in,  you  can  cut  that  40  down  to  about  10.  I  have 
seen  that  done  not  only  in  glass  tanks,  but  have  done 
it  repeatedly  in  small  meltings.  The  color  of  man- 
ganese, so  far  as  my  experience  tends  to  show  is  that 
it  is  always  a  question  of  oxidation  and  reduction.  I 
do  not  question  at  all  what  Mr.  Frink  has  shown  here, 
but  I  have  repeatedly  shown  that  a  little  reduction  will 
give  you  green,  no  matter  how  much  manganese  you 
have  there.  If  you  get  reducing  conditions,  you  get 
the  green.  I  do  not  think  you  get  it  because  of  the 
manganese  but  because  of  the  iron. 

Mr.  Orton:  There  are  conditions  where  manganese 
does  give  a  green.  There  is  an  old  laboratory  stunt 
we  used  to  have  to  pull  off  in  analytical  work  where 
we  fused  manganese  oxide  on  a  piece  of  platinum  foil 
with  sodium  carbonate  and  nitre,  and  got  a  brilliant 
green  melt  invariably.  Also  blast  furnaces  have  fre- 
quently given  green  slags  when  dealing  with  man- 
ganiferous  ores.  This  is  not  always  the  case,  how- 
ever. I  have  seen  slags  coming  from  furnaces  produc- 
ing 85  per  cent,  ferro-manganese,  which  were  not 
green.  I  am  simply  attempting  to  show  here  that  the 
green  combination  can  result ;  what  the  conditions  are 
to  produce  it  I  would  not  attempt  to  define,  but  I  have 
actually  had  slags  come  out  green  when  working  with 
low  manganese  ores  (5  per  cent,  or  under)  and  yet  I 
have  seen  slags  from  manganese  furnaces,  with  a  very 
high  manganese  content  in  the  furnaces  and  in  the 
metal  reduction,  which  were  not  green,  though  condi- 
tions are  bound  to-be  reducing  in  a  blast  furnace. 
Mr.  Frink :  I  just  want  to  say  one  more  word,  which 


perhaps  will  bring  out  something  further.  Prof.  Or- 
ton's  remark  and  Mr.  Shaw's  remark  both  corroborate 
what  we  have  attempted  to  show  in  speaking  of  the 
use  of  niter.  In  the  instance  I  cited,  no  niter  had  been 
used  for  some  time.  They  put  in  as  high  as  120  pounds 
of  niter,  trying  to  overcome  that  condition,  which  pro- 
duced a  lighter,  brighter  sea-green.  In  the  experi- 
ment which  I  have  spoken  of,  in  which  we  took  the 
glass  and  superimposed  an  atmosphere  of  oxygen  over 
it,  the  green  went  from  the  olive  to  a  bright  green, 
and  that,  I  believe,  is  in  strict  accordance  with  the 
explanation  Prof.  Orton  has  just  offered.  In  the  case 
of  the  blast  furnace  slag  or  the  glass,  the  manganese 
has  gone  into  combination  after  having  been  reduced, 
it  is  then  put  under  oxidizing  conditions,  and  there 
seems  to  be  an  intermediate  degree  of  oxidation  which 
brings  us  that  green  color,  and  then  it  is  pretty  diffi- 
cult to  get  it  out. 

Mr.  Colin :  In  regard  to  that  manganese  contention, 
if  you  take  a  sample  of  manganese  dioxide  and  heat  it 
to  a  high  temperature  in  an  electric  furnace  in  a  re- 
ducing atmosphere,  you  get  that  characteristic  green, 
and  although  the  general  impression  among  glass  men 
is  that  the  green  is  due  to  iron,  I  can  appreciate  that 
conditions  may  easily  be  such  that  we  would  get  a 
distinct  green  due  to  manganese.  It  is  easy  to  show, 
in  the  electric  furnace  that  the  brown  di-oxide  of  man- 
ganese will  reduce  to  the  green  monoxide  at  high 
temperatures,  and  this  color  appears  in  the  absence  of 
any  iron. 

Mr.  Tillotson:  I  wish  to  call  attention  to  the  dis- 
cussion by  Dr.  S.  R.  Scholes  upon  this  subject  (J.  Ind. 
Eng.  Chem.  7,  1037,  1915  and  J.  Soc.  Chem.  Ind.  35, 
518,  1916).  The  work  carried  out  by  Dr.  Scholes  was 
prompted  by  observations  which  were  in  harmony  with 
those  stated  by  Mr.  Frink,  and  an  attempt  was  made 
to  obtain  information  regarding  the  chemical  condi- 
tion of  manganese  in  glass.  The  paper  above  referred 
to  contains  a  rather  full  discussion  of  the  subject,  and 
it  will  be  sufficient  to  mention  here  that  all  the  evi- 
dence indicates  that  the  pink  color  of  manganese  is 
due  to  a  manganese  compound — presumably  a  sili- 
cate— in  which  the  manganese  is  in  the  trivalent  con- 
dition (Mn203). 

It  also  seemed  probable  that  the  green  manganese 
glass  contained  manganese  in  the  hexavalent  form, 
perhaps  as  sodium  manganate.  Sodium  manganate  in 
the  pure  state  is  green  and  apparently  is  formed  in 
some  quantity  during  the  fusion  process,  for  a  par- 
tially fused  batch  shows  numerous  green  spots  scat- 
tered through  it.  It  was  found  possible  too  to  make  a 
glass  which  was  colored  green  by  manganese  and 
which  showed  no  pink  color  at  any  stage  of  the  fusion. 
Inasmuch  as  sodium  manganate  can  only  be  formed 
in  the  presence  of  strong  bases,  one  would  expect  that 
the  green  color  would  appear  most  readily  in  very 
basic  glass  and  less  readily  in  glass  containing  a  high 
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percentage  of  silicate,  this  seems  to  be  borne  out  in 
practice  but  is  probably  only  one  of  the  factors  which 
may  affect  the  color  of  the  glass. 

Air.  Poste:  Although  we  have  had  no  experience 
with  glass  manufacture  there  have  come  under  our 
observation  a  few  points  which  may  have  an  interest- 
ing bearing  on  the  foregoing  discussion. 

Some  years  ago  in  connection  with  experimental 
work  on  a  new  type  of  burner  for  a  direct-fire  enamel 
furnace,  it  was  necessary  to  determine  the  proper  air 
pressure  on  that  burner  to  give  an  atmosphere  in 
which  the   enamel  would   mature  properly. 

The  particular  experimental  burner  being  used  was 
so  constructed  that  by  varying  the  air  pressure  a  large 
range  of  atmospheres  could  be  obtained  in  the  burn- 
ing chamber.  With  practically  no  forced  draft  there 
resulted  a  very  reducing  condition  with  but  slight  com- 
bustion taking  place  within  the  burning  chamber  it- 
self. In  the  other  extreme,  with  an  air  pressure  of 
about  ZYi  inches  of  water,  the  combustion  became  very 
irregular  due  to  the  presence  of  a  large  excess  of  air. 
The  entire  field  between  these  two  extremes  was  cov- 
ered quite  carefully,  and  the  point  found  at  which  the 
enamel  would  mature  properly. 

The  particular  enamel  which  was  used  in  these  ex- 
periments had  been  smelted  in  the  ordinary  type  of 
coal-fired  smelter.  The  batch  contained  approximately 
4  per  cent,  of  potassium  nitrate  based  on  the  total 
weight  of  the  raw  materials.  The  approximate  atmos- 
phere existing  in  the  smetler  above  the  hearth  was  the 
following: 

Carbon  dioxide    17     per  cent. 

Oxygen    7  per  cent. 

Carbon  monoxide 3  per  cent. 

In  view  of  the  fact  that  the  theoretical  amount  of 
carbon  dioxide  in  flue  gas  resulting  from  the  combus- 
tion of  bituminous  coal,  is  slightly  over  17  per  cent., 
it  will  be  seen  that  the  above  represents  practically 
no  excess  of  air. 

The  enamel  from  this  smelter  was  ground  in  the 
usual  manner  and  applied  to  the  ware.  Under  certain 
conditions  of  atmosphere  in  the  burning  furnace,  in- 
id  of  a  pleasing  glossy  blue  enamel,  the  color  was 
inclined  to  be  yellowish  green,  and  the  gloss  was  very 
inferior.  The  degree  of  this  discoloration  decreased 
as  the  amount  of  oxygen  in  the  furnace  increased  un- 
til beyond  a  certain  point  the  enamel  appeared  to  be 
perfe<  tl)  satisfactory.  'I  his  range  was  covered  several 
times,  and  the  average  gas  analysis  beyond  which  the 
enamel  was  ah  'i -factory  gave  the  following  re- 

sult 

(  arbon  dioxide   7.0  per  cent. 

'  >X)  gen    7.3  per  cent. 

In  other  words,  it  required  the  presence  of  about  7 

per  "nt     of  free  oxygen   in   the  burning  chamber  to 

properly  mature  tin-   enamel.     As  the  amount  of  ex- 

/. ;.     diminished  by  lowering  the  air  pres- 


sure, a  gradual  discoloration  of  the  enamel  took  place. 
Increase  in  oxygen  beyond  this  point  did  not  improve 
the  enamel. 

A  parallel  feature  is  abserved  by  enamelers  who  use 
muffle  furnaces.  When  an  ordinarily  glossy  enamel 
begins  to  lose  its  gloss  and  possibly  color,  the  first 
thing  the  enameler  looks  for  is  a  leaky  muffle  which 
means  that  reducing  gases  are  getting  through  into 
the  muffle  from  the  combustion  chamber  surround- 
ing it. 

The  above  data  would  seem  to  have  some  weight  in 
proving  that  at  least  under  the  conditons  existing  in 
the  enamel  furnace,  the  amount  of  oxygen  present  in 
contact  with  the  enamel  when  it  matures  has  a  very 
direct  bearing  on  the  condition  existing  within  the 
enamel  in  so  far  as  the  color-producing  power  of  the 
cobalt  is  concerned.  Apparently  it  is  the  highly  oxi- 
dized material  that  gives  the  pleasing  blue  color  while 
the  reduced  form  which  results  from  low  oxygen  gives 
a  greenish  yellow  color  or  some  other  coloring  effect 
exerts  itself  which  is  not  covered  up  by  the  cobalt  blue. 


TOY     MAKERS     WILL     MEET     COMPETITION. 


"T"  HE  problem  of  how  to  meet  German  competition 
in  toys,  which  it  is  generally  agreed  will  set  in 
soon  after  the  war  ends,  is  one  which  is  engaging  the 
close  attention  just  now  of  American  manufacturers. 
Since  the  beginning  of  the  war  the  sales  of  American 
toys  have  increased  approximately  150  per  cent.  There 
have  been  many  protests  by  retailers  both  in  this  coun- 
try and  in  Canada  that  they  will  not  go  back  to  using 
the  German  ones.  But  it  is  fully  realized  by  the  large 
manufacturers  here  that  the  cold  dollar-and-cents 
proposition  will  be,  after  all,  a  very  strong  considera- 
tion with  the  great  majority  of  merchants,  if  not  im- 
mediately after  the  war  is  ended  at  least  within  a  com- 
paratively short  time  thereafter. 

"It  is  beyond  question,"  said  one  of  the  largest  toy 
manufacturers  to  a  Times  reporter,  "that  in  certain  toy 
lines  the  German  product  has  been  superior  in  quality 
to  the  American  at  the  same  price.  This  is  not  due 
to  lack  of  ingenuity  on  the  part  of  manufacturers  in 
this  country,  or  even  to  more  efficient  factory  prac- 
tices in  Germany,  but  rather  that  German  factories  are 
to  a  great  extent  only  assembling  plants.  Take  the 
matter  of  dolls.  In  this  line,  I  believe,  more  than  in 
any  other,  Germany  excels.  Peasant  women,  working 
at  In ime  in  their  spare  time,  fashion  arms  and  legs. 
They  do  it  for  almost  nothing,  because  it  is  simply  pin 
money  for  them — something  extra  which  they  are  en- 
abled to  add  to  the  family  earnings  while  they  have 
nothing  else  to  do. 

"And  SO  it  is  in  many  other  lines.  The  German 
manufacturer  thus  gets   various  parts  of  his  product 
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made  up  outside  of  his  factory  at  disproportionately 
low  figures.  And  with  low  labor  costs  in  the  matter 
of  assembling  he  can  put  his  merchandise  in  any  of 
the  world  markets  well  under  the  price  of  the  same 
quality  product  of  his  competitor. 

"In  the  case  of  the  American  manufacturer,  every 
part  of  his  product  is  made  either  in  his  own  factory 
or  in  the  factory  of  some  other  manufacturer  who 
specializes  in  certain  parts.  Take  mechanical  toys,  for 
instance.  The  machinery  is  sometimes  purchased  from 
one  manufacturer  and  put  into  the  body  of  the  toy  by 
another. 

"But  in  the  case  of  mechanical  toys  the  American 
makers  have  nothing  to  fear  from  foreign  competition 
from  whatever  source.  While  in  some  cases  it  is  true 
that  the  foreign  product  has  a  higher  quality  of  work- 
manship, due  to  the  lower  labor  costs,  or  that  its  de- 
sign may,  perhaps,  be  a  little  more  elaborate,  the 
American  toy  is  invariably  more  solid  and  substantial, 
less  likely  to  get  out  of  order,  and  better  able  to  stand 
the  wear  and  tear  and  the  hard  usage  which  all  toys, 
particularly  those  designed  for  boys,  are  sure  to  get. 

"But  in  those  lines  in  which,  even  we  American 
makers  must  admit,  the  Germans  have  excelled,  and 
in  which  our  business,  both  domestic  and  in  foreign 
markets  has  so  greatly  increased,  the  course  of  things 
after  the  war  stops  will  be  particularly  interesting.  Of 
course,  we  are  doing  everything  we  possibly  can  to 
be  in  a  position  to  meet  the  situation  when  it  comes. 
We  are  developing  intensive  production  on  a  scale 
hitherto  unequaled  in  our  industry.  The  elimination 
of  waste,  not  only  in  material,  but  in  labor  as  well,  has 
become  the  order  "of  the  day  in  those  plants  whose 
managers  are  out  to  hold,  after  the.  war  stops,  the 
gains  they  have  made  since  it  started.  The  savings 
we  have  accomplished  by  this  means,  and  the  efficiency 
to  which  we  have  attained  in  manufacturing,  have  been 
among  the  reasons  why,  in  the  face  of  greatly  ad- 
venced  costs  of  materials  and  labor,  we  have  not  been 
forced  to  increase  our  prices  proportionately." 

"It  is  inevitable,"  said  another  manufacturer,  "that 
we  will  have  to  meet  Germany  sooner  or  later  on  a 
fairly  competitive  basis.  Though  the  hard-feeling 
which  obtains  in  most  quarters  toward  Germany  may 
cause  some  merchants  for  a  while  to  ignore  the  Ger- 
man maker,  it  will  not  last  for  ever,  and  we  have  got 
to  be  prepared  to  offer  at  least  as  good  value  as  he 
can  in  those  lines  in  which  he  formerly  excelled,  or 
else  relinquish  the  ground  we  have  gained. 

"At  present  our  chief  difficulties  are  the  scarcity  of 
raw  materials  and  labor.  The  wood  we  use  in  the 
construction  of  dollhouses  and  toy  furniture  is  diffi- 
cult to  obtain  because  of  the  scarcity  of  lumbermen  to 
cut  it  and  work  it.  The  iron  and  steel  situation  is 
familiar  to  every  one  and  it  affects  us  no  less  than  it 
does  the  builder  of  skyscrapers. 


"In  our  factories  we  draw  on  the  population  of  the 
towns  in  which  the  factories  are  located.  Before  the 
war  started  we  were  rushed  about  five  months  out  of 
the  year,  the  rest  of  the  time  operating  only  at  about 
fifty  per  cent,  of  our  capacity.  During  the  busy  season 
we  employed  most  of  the  girls  and  women  in  the  com- 
munity. School  boys  and  girls  worked  during  their 
vacations  which  was  our  busv  time.  During  the  slack 
season  these  'extras'  were  laid  off. 

"Now  we  have  no  slack  season.  We  are  operating 
at  capacity,  or  as  near  to  it  as  the  supply  of  labor  will 
enable  us  to,  twelve  months  of  the  year.  But  many  of 
the  girls  and  women  who  were  formerly  available 
whenever  we  needed  them  have  now  been  attracted, 
through  high  wages,  to  other  industries,  and  have 
taken  permanent  employment.  Our  reserve  supply,  in 
other  words,  no  longer  exists.  And  what  help  we  have 
or  can  get  demands  higher  wages.  In  many  instances 
factories  have  almost  entirely  reorganized  their  pro- 
cedure in  order  to  keep  costs  down  and  to  make  more 
effective  use  of  the  help  they  could  get. 

"Nowadays  dealers  do  not  wait  until  August  to 
place  their  holiday  requirements.  By  April  most  mills 
are  now  sold  out  for  the  coming  year.  Even  the  store- 
keepers in  the  small  towns  come  to  market  now  in 
January  and  February  for  their  merchandise,  where 
once  they  waited  until  September. 

"This  year,  anticipating  railroad  embargoes,  many 
buyers  were  induced  to  take  delivery  on  their  orders 
in  May  and  June  instead  of  waiting  until  September  or 
October.  The  step  has  since  been  justified,  and  those 
buyers  who  did  not  take  it  are  now  forced  to  incur 
the  added  expense  of  express  charges  in  order  to  get 
their  merchandise  in  time  for  the  holiday  trade. 

"Our  industry,  therefore,  is  now  operating  on  a  more 
effective  basis,  as  a  result  of  the  many  trials  we  have 
been  through,  than  it  ever  has  before.  With  the  re- 
turn of  normal  conditions,  which  I  believe  will  follow 
closely  on  the  heels  of  peace,  our  manufacturing  costs 
should  be  appreciably  lower  than  they  were  before 
the  war,  and  we  should  be  in  a  much  better  position 
to  meet  competition  from  Germany.  I  believe  we 
should  be  able  to  give  her  a  good  tusstle  for  control 
of  the  markets  she  once  held  uncontested." 


TO     MEND     BROKEN     GLASSWARE. 


ARTICLES  of  glass  such  as  graduates,  tumblers,  fruit 
dishes,  lamp  chimneys,  globes,  etc. ,  can  be  mended 
when  broken  with  the  following  preparation:  Take  five 
parts  of  gelatine  to  one  part  of  solution  of  acid  chrom- 
ate  of  lime.  Cover  the  broken  edges  with  this  and 
press  together;  then  place  in  direct  sunlight  for  a  few 
hours.  The  mended  article  will  not  come  apart  even  if 
washed  in  boiling  water,  nor  will  the  breaks  show. 
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A  New  Art  in  America. 


"  HE  manufacture  of  glass  first  flourished  in  Egypt 
'  until  the  Roman  conquerors  took  the  industry 
with  them  northward  into  Rome.  With  the  fall  of 
Rome  in  453  the  industry  was  carried  eastward  into 
Byzantium.  With  the  fall  of  Constantinople  in  1203 
it  traveled  westward  again,  and  from  the  fourteenth  to 
the  fifteenth  century  wonderful  developments  were 
made  in  Venetian  factories.  The  industry  then 
traveled  northward  into  Bohemia,  France,  Belgium 
and  England,  and  as  a  result  of  the  present  war  now 
sees  its  highest  point  of  production  in  the  United 
States,  writes  Charles  L.  Reizenstein  in  "The  Bulle- 
tin," of  Pittsburgh. 

Why  did  this  particular  manufacture  assert  itself 
in  the  United  States  at  this  time? 

Prior  to  the  war  the  American  public  had  been  edu- 
cated to  import  certain  articles  of  hand  manufacture. 
Not  only  because  the  imported  article  had  a  foreign 
atmosphere  about  it  that  was  uncommon  and  different, 
but  its  cost  was  only  a  little  more  than  the  mechani- 
cally-made domestic  piece. 

The  foreign  makers  had  the  advantage  of  low  manu- 
facturing costs.  They  located  their  factories  in  small 
hamlets  where  taxes  were  low,  fuel  plentiful  and  in- 
expensive, and  their  cheapest  cost  was  labor.  They 
would  employ  whole  families — mother,  father  and  chil- 
dren— and  pay  them  as  a  whole  as  much  as  one  man 
at  the  same  trade  would  receive  in  the  United  States. 
The  war  has  changed  all  this.  It  has  practically 
closed  the  Continental  factories  that  used  hand  labor, 
and  put  all  their  manufacturing  resources  into  the 
mechanical  production  of  things  necessary  for  the 
prosecution  of  war. 

What  has  been  the  effect  on  the  American  market? 

The  public  has  been  educated  to  expecl  the  ingenious 

novelties  of  Europe.    It  was  the  business  of  the  Ameri- 

manufacturer  to  supply  the  article  with  the  foreign 

atmosphere.     J  fence  the  interesting  romance   in   the 

production  of  an  art  new  to  America — hand-decorated 

sware. 

Bohemia  before  the  war  was  the  center  of  glass 

ting — an  inheritance  dating  from  the  sixteenth 

itury.    At  that  time  a  body  of  Venetian  glass  work- 

dnapped  by  a  Silesian  nobleman  and  taken 

rth  to  !.  vood<  '1  ei  tate  in  Bohemia      A  fac 


tory  was  erected  for  the  manufacture  of  glass  to  utilize 
his  enormous  resources  of  wood  ash  and  silica. 

A  singular  result  of  this  Silesian  nobleman's  six- 
teenth century  abduction  is  the  noticeable  prominence 
of  Italian  features  still  remaining  in  some  of  the  old 
Bohemian  families.  This  episode  was  the  beginning 
of  glass  making  in  Bohemia. 

Pittsburgh  plays  a  prominent  part  in  the  romantic 
history  of  glass,  for  here  was  started  the  first  factory 
for  the  decorating  of  glassware  in  fine  colors  in 
America. 

As  the  story  reads,  an  importer  had  arranged  in 
his  window  display  a  piece  of  decorated  Bohemian 
glass.  A  Bohemian  worker,  in  this  country  to  escape 
the  hardships  of  war  in  his  native  land,  recognizing 
this  particular  piece  as  his  own  handiwork,  entered 
the  shop  and  told  the  owner  of  his  discovery,  and 
asked  if  he  knew  where  employment  of  this  kind 
could  be  had.  This  query  gave  the  shop  owner  the 
idea  of  using  this  Bohemian  as  a  nucleus  to  obtain 
other  workmen  of  the  same  type  and  starting  a  fac- 
tory for  decorating  glass. 

Since  that  time,  glass  decorators  of  other  European 
countries,  learning  of  the  industry  in  America,  have 
sought  employment  in  this  particular  field.  They  in 
turn  acted  as  teachers  to  our  young  apprentices,  until 
to-day  the  major  portion  of  the  decorating  is  done 
by  American  artists.  These  have  been  taught  to 
encrust  with  gold  as  well  as  paint  with  colors,  and 
to  fuse  the  gold,  color  and  glass  together  by  submit- 
ting the  glass  to  a  high  degree  of  heat  to  insure  a 
real  wearing  quality. 

But,  most  important  of  all,  through  American  in- 
genuity, they  were  taught  ideas  entirely  new  to  the 
industry.  For  example,  placing  on  the  under  face  of 
the  plate,  bowl,  jar  or  whatever  piece  they  were  dec- 
orating, a  colored  background  for  the  ornamental  pat- 
tern to  be  decorated  on  the  upper  side. 

The  encrusting  in  gold  of  a  vase  or  basket  design 
and  filling  same  with  painted  floral  bouquets  was 
never  attempted  before. 

To  Pittsburgh  belongs  the  signal  honor  of  using  an 
old  idea  in  a  new  way,  and  to  the  genius  of  the  Ameri- 
can manufacturer,  in  supplying  the  public  demands, 
the  distinction  of  creating  a  new  art  in  America — 
hand-decorated  glassware. 
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"decorative  Stud?. 

(After  Maxfield  Parrish  ) 
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"Carry  On!" 


Gordon  Selfrid£e's   Message  to  American   Merchants:    "Keep  Business  Goin£  at  Hi&h 

Pressure,  War'  or  No  War  ! " 


THE  international  correspondence  of  Gordon  Self- 
ridge,  citizen  of  the  United  States  and  master  mer- 
chant in  London,  grew  like  a  crowd  at  a  fire  when 
America  went  to  war.  The  flames  which  had  been 
burning  up  Europe  for  nearly  three  years  had  at  last 
spread  to  the  United  States,  and  business  men,  big  and 
little,  and  editors  of  trade  papers,  wanted  to  know  what 
was  going  to  happen  to  American  business  in  particu- 
lar. 

There  was  a  man  in  London   of  whom  all  of  them 

had  heard,  a    man  by   the  name   of   Self  ridge.     This 
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Yankee  merchant  to  His  Majesty  the  British  Public 
seemed  to  have  built  a  fire-proof  institution,  so  far  as 
war  is  concerned.  His  department  store,  established 
eight  years  before,  had  become  one  of  the  greatest,  if 
not  the  greatest,  in  all  Europe.     And,  strangest  of  all 


WINDOW    CLEANER. 


A    FOOTGIRL   AT   SELFRIDGE  S. 

strange  things  in  a  world  turned  topsy-turvy,  it  showed 
enormously  increased  prosperity  despite  the  war,  when 
rivals  either  showed  no  increases  or  very  modest  ones 
compared  with  Selfridge's 

Millions  more  a  year  passing  out  of  the  front  door 
in  the  hands  of  customers  meant  millions  more  coming 
in  through  the  back  door  to  maintain  stocks.  Selfridge 
buyers  were  frantically  beating  the  bushes  for  supplies, 
beating  them  in  Europe  and  in  America.  Thus  Ameri- 
can business  men,  big  and  little,  and  editors  of  trade 
papers,  knew  the  story  and  turned  to  Selfridge  to  find 
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out  how  in  the 
he  had  accom- 
ters,  cable- 
saries  came  in 

from  the  Uni- 

* 

was  soon  im- 
the  communi- 
attention,  and 
setting  forth 
philosophy  of 
under  war  con- 
prepared, 
view  with  Mr. 
I    now    have 
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war-crazy  world 
plished  it.  Let- 
grams  andemis- 
such  numbers 
ted  States  ihatit 
possible  to  give 
cations  personal 
a  printed  form 
the  Selfridge 
merchandising 
ditions  had  to  be 
The  inter- 
Selfridge  which 
the  privilege  of 


printing,  says  George  T.  Bye  in  "The  Nation's  Busi- 
ness," to  which  we  are  indebted  for  the  republication 
of  this  article,  contains  infoimation  not  included  in  his 
letters  or  printed  statement,  and  summarizes  his  ex- 
perience up  to  this  minute. 

Let  me  first  try  to  get  you  into  the  same  mood  I 
was  in  before  entering  Mr.  Selfridge's  auditorium-sanc- 
tum— it  is  large  and  impressive  enough  to  be  called 
that.  That  requires  merely  a  retracing  of  my  steps 
up  Oxford  street.  I  stepped  into  a  few  of  the  larger 
stores— rambling  shops,  stuffy,  crowded  with  goods 
awkwardly  displayed,  dark,  smelling  of  cloth  and  that 
aromatic  commodity  usually  detected  in  the  air  in  a 
Btnall,  neighborhood  dry  goods  store.  The  shopgirls 
•tned  gloomy  and  few.     The  stores  were  not  inviting. 

1  knew  Selfridge's  without  seeing  the  massive 
bronze  name  plates.  The  building  looks  American.  It 
closely  resembles  Marshall  Field  &  Company's  establish- 
ment in  Chicago,  or  Altman's  in  New  York — great 
fluted  pillar^  and  white  stone,  and  covering  a  block. 
On  top,  in  contrasl  with  the  absence  of  color  you  find 
all  over  London,  wa*  a  flutter  of  Allies'  flags  by  the  doz- 
— all    giving  a    holiday  effect,  and    as    if  this    were 


the  "big  top"  of  the  whole  circus.  It  seemed  the 
cheeriest  of  places. 

Down  on  the  sidewalk  in  front  of  the  colorful  win- 
dows, which  suggested  Fifth  avenue  again,  dapper 
little  footgirls,  as  sprightly  as  jockeys,  were  calling  car- 
riages and  motors  and  helping  in  and  out  the  patrons. 
From  the  footgirls  in  their  tight- fitting  green  livery  my 
eye  wandered  up  where  other  prim-looking  young 
women  in  blue  overalls  were  burnishing  windows. 

The  big  store  has  an  interior  American  in  its  de- 
tails—high ceilings,  correct  lighting,  wide  aisles. 
There  is  a  well-bathed  odor  about  it. 

The  shopgirls  appeared  fully  as  bright  and  interest- 
ing as  any  I  ever  saw  in  America — and,  as  a  rule,  they 
were  considerably  more  helpful.  Then  there  are  the 
"lift"  operators — marshmallow  maids  is  the  term  which 
comes  to  my  mind  to  describe  them.  They  wear  linen- 
colored  uniforms  of  comic  opera  proportions,  with  white 
kid  boots  up  to  their  knees,  blousing  knickerbockers, 
tight  jacket,  and  a  queer  balloonish  cap  of  military 
rakishness.  They  run  that  battery  of  lifts  like  graduate 
engineers.  They  call  out  the  floors  distinctly.  It  is  a 
pleasure  to  be  told  by  one  of  them,  "Please  step  back 
in  the  car." 

"When  the  war  broke  out,"  Mr.  Selfridge  said  to 
me,  "it  was  the  general  opinion  that  the  end  had  come 
for  business.  Many  merchants  instantly  reduced  staffs 
and  cut  wages.  The  second  or  third  day  of  the  war  I 
was  waited  upon  by  a  committee  of  our  buyers  who  in- 
formed me  that  they  were  certain  of  heavy  losses  and 
that  they  wished  to  see  it  through  with  me  on  a  half- 
salary  basis. 

"But  I  wasn't  sure  business  was  going  to  be  bad, 
and,  with  thanks  for  their  loyalty  and  good  spirit,  I  told 
every  one  in  the  house  that  Selfridge's  would  make  no 
changes  for  the  present.  To  that  stand  do  we  owe 
something  of  our    present   prosperity.     By    keeping  on 
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our  brightest  face,  spending  more  money  for  advertis- 
ing, and  serving  our  patons  with  greater  attention,  we 
have  increased  our  business  to  a  volume  of  over  $15,- 
000,000,  a  gain  of  $2,500,000  in  one  year. 

"•We  have  taken  advantage  of  most  opportunities 
in  making  our  store  more  popular.  Those  in  London 
who  have  not  shared  our  progress  are  the  merchants 
who  would  not  exert  themselves,  the  old  school  of  shop- 
keepers." 

Let  me  interrupt  Mr.  Selfridge  to  describe  two  of 
his  methods  of  doing  business  that  are  the  talk  of  Lon- 
don.    The  first  was  inaugurated    shortly  after  the  dis- 


PARISIAN    CAR    CONDUCTOR    AND   DRIVER. 

astrous  daylight  air  raid  of  last  July.  The  Selfridge  ad- 
vertising a  day  or  two  later  began  carrying  a  bold 
notice  to  the  effect  that  every  person  in  Self  ridge's  dur- 
ing an  aeroplane  attack  on  London  was  insured  free, 
without  preliminary  registration, to  the  amount  of  $5,000 
for  death  directly  resulting  from  the  raid.  Fortunately 
(I  speak  from  the  humane  standpoint),  Mr.  Selfridge 
has  had  to  pay  no  indemnities  as  yet.  The  big  benefit 
of  this  innovation  has  been  to  attract  public  attention  to 
the  massive,  concrete  construction  of  the  store— in- 
cidentally, to  attract  greater  throngs  of  shoppers. 

The  usual  price  of  war  bread  in  London  was  a 
shilling  a  loaf.  Imagine  the  thrill  of  English  housewives 
when  Selfridge 's  announced  loaves  of  the  same  size  and 


of  the  one  government  quality  at  the  price  of  eight; 
pence,  or  sixteen  cents,  a  reduction  of  eight  cents  a  loaf! 
Moreover,  the  price  was  to  be  no  one  day  or  one-week 
bargain  attrac'.ion.  It  was  to  stand.  It  still  stands,  to 
the  confusion  of  bakers  and  other  merchants,  who  after 
several  weeks  of  competition  have  been  able  to  cut  only 
to  ninepence,  or  two  American  cents  more  than  Self- 
ridge's  price  for  the  same  product.  The  government, 
watchful  of  its  people's  welfare,  thereupon  stepped  in 
and  fixed  the  price  of  war  bread  at  ninepence.  Self- 
ndge's  still  undersells  at  eight. 

"Our  greatest  difficulty  has  been  in  keeping  our 
stocks  up,"  continued  Mr.  Selfridge.  "We  used  to 
buy  heavily  from  the  north  of  France.  Of  course  that 
district  is  producing  little  now.  The  English  manufac- 
turers have  been  as  good  to  us  as  they  could  be.  It 
happened  too  that  there  were  enormous  stocks  of  woolen 
and  linen  goods  in  England  before  the  war  that  were 
held  by  obstinate  buyers  awaiting  their  desired  figure. 
They  gave  no  thought  to  ageing  designs.  These  rather 
out-of-date  stocks  are  selling  now  practically  under 
compulsion  because  of  the  world  shortage  of  wool  and 
flax 

"We  do  not  miss  the  finer  goods.  Balls  or  lavish 
functions  are  not  given  any  more.  Before  the  war 
there  were  often  as  many  as  twenty  great  balls  on  one 
night.  Now  and  then  we  hear  of  a  little  dinner  dance, 
but  that  is  very  seldom.  This  makes  it  easier  for  us, 
as  the  fancy  stocks  would  be  the  most  difficult  to  obtain. 
We  have  found  it  very  hard  to  sell  gloves.  As  for 
men's  suits,  hats,  and  so  on,  our  requirements  are 
slight;  between  five  and  six  million  Englishmen  are  in 
uniform,  and  they  can  wear  nothing  else.  There  is  a 
big  call  fcr  inexpensive  pianos  and  jewelry  from  the 
munition  workers,  who  are  able  for  the  first  time  to 
gratify  such  longings. 

"I  have  had  one  great  disappointment,  and  that  is 
that  Americm  exporters  are  still  not  alive  to  their  oppor- 
tunities. They  have  not  awakened  from  the  content 
that  comes  with  full  order  books.  The  English  were  the 
same  before  the  war  broke.  As  a  matter  of  fact,  I  have 
found  in  my  eight  years  in  England  that  English  and 
American  human  nature  is  almost  exactly  the  same. 
That's  why  the  Germans  were  taking  English  and 
American  export  trade  from  us.  The  English  got  so 
sluggish  they  wouldn't  translate  their  catalogues,  they 
never  gave  measurements  in  meters,  and  prices  were 
quoted  only  in  pounds  and  shillings.  The  German 
prepared  his  catalogues  properly,  with  complete  transla- 
tions and  all  the  standards  of  measurement  and  money. 
"I  would  say  that  the  American  exporter  does  not 
quite  yet  realize  the  fundamental  basis  of  trade — that 
the  seller  is  the  one  to  do  the  courting.  The  American 
expects  business  to  come  to  him.  If  he  could  only  see 
my  position,  the  position  of  the  buyer  !  When  I  am 
obliged  to  do  business  under  a  stress  that  is  not  at  all 
seductive  I  trade   with  bad  grace— and  in   the  future  I 
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will  seek  markets  where  the  courting:  is  on  the  other  side. 

"My  buyers  have  gone  repeatedly  to  America  for 
goods  and  have  invariably  found  that  the  manufacturer 
is  more  interested  in  home  business  to  the  detriment  of 
any  other.  He  supplies  his  regular  home  customers 
first,  in  full  quantity,  which  is  quite  right,  but  he  seems 
to  care  nothing  for  business  outside  the  borders  of  the 
United  States.  All  English  merchants  have  had  this 
experience.  That  is  no  way  to  develop  export  business. 
Surely  he  should  use  every  effort  possible  to  make 
friends  abroad.  Not  only  did  we  practically  have  to 
beg  for  goods,  but  we  and  all  others  are  required  to  pay 
cash  on  the  nail,  which  isn't  by  any  means  a  usual  re- 
quirement. Now  cash  on  the  nail.makes  the  goods  just 
that  much  dearer — because  our  money  is  tied  up  a  long 
time  before  sales  begin.  The  American  manufacturer, 
if  he  wishes  export  business,  must  change  his  methods. 
He  should  realize  that  he  is  to  the  merchants  of  the 
world  as  the  retailer  is  to  the  shopper.  He  must  drop 
that  air  of  extreme  independence  and  do  some  trade 
courting. 

"Now  as  to  employees.  We  have  a  great  many 
more  than  we  had  at  the  beginning  of  war,  but  they  are 
nearly  all  women  and  older  men,  Up  to  date  986  men 
have  been  called  to  the  colors  from  the  House  of  Self- 
ridge,  and  to  their  families  we  are  paying  $40,000  or 
$50,000  a  year  in  part  salaries  and  have  given  the  men 
assurance  of  work  with  us  when  the  war  is  over.  A 
great  many  English  merchants  similarly  cared  for  their 
men,  and,  I  believe,  are  keeping  it  up.  When  the  war 
began,  150  of  our  younger  men  volunteered  in  a  body. 
This  has  hurt  us  chiefly  in  our  managerial  positions, 
many  of  which  are  given  over  to  women  now.  I  would 
say  that  the  biggest  education  of  the  war  to  an  employer 
is  the  value  of  woman  labor. 

"In  our  counting  house  we  now  have  only  a  few 
men,  and  we  shall  have  none  but  women  in  the  future. 
We  find  them  quicker,  neater,  and  quite  as  accurate  as 
men.  Our  training  of  the  girls  in  our  counting  house 
was  such  that  many  have  been  attracted  from  us  by 
banks  and  government  bureaus.  In  fact,  between  500 
and  6oO  changes  have  taken  place  in  the  counting  house 
since  the  start  of  war. 

"On  our  lifts  I  am  quite  sure  that  we  shall  never 
have  men  again.  Our  patrons  tell  us  it  is  a  treat  to  ride 
in  the  lifts  beside  such  clean,  natty,  altogether  charm- 
ing young  women,  who  are  keenly  on  the  job,  polite, 
and  whose  voices  are  so  pleasant.  Also,  we  shall  never 
ajfain  have  men  for  cleaners.  Women  by  instinct  are 
better  cleaners  than  men,  but  it  has  taken  the  war  to 
educate  us  to  thai.  Of  course,  for  heavier  or  dangerous 
cleaning  jobs  we  shall  have  a  few  men,  but  our  brigade 
of  janitors  will  always  be  of  women.  We  have  found, 
too,  that  women  can  drive  motors  fully  as  well  as  men. 

They  come  to  us  as  licensed  drivers,  and  you  find 
them  on  Selfridge  motor  delivery  cars  all  over  the  city. 
Incidentally  we  have  learned  that  they  are  not  so  satis- 


factory for  driving  teams,  and  we  use  men  only  for  the 
horse  wagons. 

"American  merchants  were  astonished  that  we  had 
not  discontinued  free  delivery  service.  We  have  had 
no  idea  of  doing  so.  Probably  London  women  do  not 
abuse  the  delivery  privilege  like  American  women.  At 
any  rate,  we  have  been  easily  able  to  keep  our  total 
operating  expenses  within  our  limit  of  18  to  18/^  per 
cent  a  year.  The  first  half  of  this  year  our  expense 
percentage  was  20  to  20/i,  but  the  first  half  of  the  year 
always  is  the  mest  costly. 

"Continuing  on  the  subject  of  women  employees, 
we  have  women  in  our  engine  room,  where  they  are 
serving  most  reliably.  Our  stores  needs  many  electri- 
cians, and  all  of  them  are  girls.  Each  of  these  femi- 
nine groups  has  its  uniform — and  I  believe  you  will 
find  all  of  these  employees  smiling  and  happy. 

"We  do  a  great  amount  of  welfare  work  for  em- 
ployees, including  free  classes  in  foreign  languages, 
gymnasiums,  vacation  camps,  etc.  I  give  a  prize  of 
five  pounds  (about  $25)  to  the  employee  able  to  talk 
conversationally  in  French  or  Russian  at  the  conclusion 
of  the  school  term. 

"We  paid  the  government  $200,000  in  excess  pro- 
fits tax  last  year,  and  25  per  cent  of  our  profits  in  in- 
come taxes,  and  were  happy  to  be  able  to  do  so.  There 
has  been  no  interference  by  the  government  that  has 
been  even  slighly  objectionable.  We  accept  has  cne  of 
the  incidents  of  war  that  we  have  to  pay  greatly  in- 
creased prices  for  twine,  paper,  petrol  and  the  many 
other  commodities  that  enter  into  the  operating  expense 
of  the  establishment.  Our  twine  expense  alone  last 
year  was  $20,000. 

"America  has  to  go  through  much  of  our  experi- 
ence, and  I  am  glad  that  she  has  precedents  to  go  by. 
We  groped  in  the  dark  until  we  were  on  the  right  road. 
Just  tell  the  American  merchants  to  be  as  bright  and 
smiling  as  possible,  and  to  remember  that  their  buying 
public  will  be  increased  because  of  the  number  of 
women  earning  money  and  the  absorption  of  the  unem- 
ployed class." 

Here  is  a  sample  of  the  advice  which  Mr.  Selfndge 
has  sent  to  American  business  men  who  have  come  to 
him  for  help : 

"If  I  were  doing  business  in  America,  I  should,  in 
the  light  of  my  experience  since  August,  1914,  repeat 
the  policy  which  we  have  followed  here,  to  keep  busi- 
ness going  at  high  pressure,  war  or  no  war.  I  should 
watch  with  the  greatest  care  these  points  :  the  organi- 
zation and  my  ability  to  fill  in  with  women  or  men 
above  the  age  of  enlistment  such  posts  as  would  neces- 
sarily become  vacant.  I  should  keep  my  eye  very 
closely  on  the  market,  and  if  I  discovered  any  likelihood 
of  shortage  in  woolen  goods,  silk  goods  (especially 
hoisery)  or  in  leather,  I  should  make  stocks  as  full  as  I 
felt  my  business  would  possibly  warrant.  And  I  should 
supply  paper  and  twine  for  a  long  time  ahead. 
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"In  August,  1914,  most  of  the  stores  of  Great  Bri- 
tain were  attacked  with  a  case  of  fright.  The  first 
thought  was  to  reduce  expenses.  To  our  advantage, 
we  'carried  on'  as  usual,  but  all  the  time  we  kept  our 
eyes  on  the  horizon  to  discover  danger  signals  which 
might  call  for  a  change  of  policy.  Difficulties  came, 
but  they  came  gradually,  and  at  no  period  have  we 
withdrawn  from  the  energetic  policy  adopted  in  the  be- 
ginning. The  result?  Our  house  is  as  thronged  to- 
day, or  more  so,  than  ever  before." 


EULOGY     OF     THE     BARREL. 

THE  barrel  is  the  ideal  container.  It  has  been  in  use 
for  centuries,  but  it  would  take  a  smart  inventor 
to  improve  on  it  to-day.  It  is  light,  clean,  strong,  pro- 
tects its  contents  well,  and,  above  all,  facilitates  its 
own  transportation,  because  it  will  roll,  while  a  toxhas 
to  be  lifted,  writes  Lacey  Y.  Williams  in  "The  Railway 
Age  Gazette."  The  barrel  is  the  strongest,  most  port- 
able, most  sanitary  container,  he  continues;  it  has  the 
greatest  range  of  use,  and  is  the  cheapest  of  all  pack- 
ages, without  exception,  when  weight  and  contents  are 

considered. 

Take  the  transportation  question  alone.  One  man 
will  unload  a  car-load  of  200  barrels  of  sugar,  weighing 
an  average  of  360  pounds  each,  in  less  than  an  hour, 
and  not  injure  a  barrel  in  the  slightest  way. 

On  the  other  hand,  no  container  has  ever  been  pro- 
duced of  a  rectangular  shape  that  could  be  handled  at 
all  with  this  weight  by  one,  or  even  two,  men.  Even 
with  rectangular  containers  weighing  only  100  pounds 
each,  every  one  must  be  lifted  bodily  and  carried  or 
trucked.  A  barrel  can  be  rolled  any  distance.  In  other 
words,  it  carries  its  own  running-gear  with  it. 

The  contents  of  a  barrel  are  protected  from  dam- 
age from  leaky  car  roofs  and  from  rain  during  loading 
and  unloading  or  when  on  platforms,  which  would  be 
fatal  to  the  contents  of  a  fiber  container. 

Taking  the  question  of  a  low  rate  on  its  return 
journey,  shipping  the  barrels  empty  is  not  necessary, 
for  the  reason  that  they  can  be  used  for  any  kind  of 
product,  and   always  find  an  eager   market,  returning 

full,  as  it  were. 

The  empty  barrel  itself  weighs  less  than  any  con- 
tained ever  produced ,  capacity  considered.  Metal  pack- 
ages foul  in  shipping  empty,  and  sometimes  rust,  while 
the  empty  barrel  is  bright  and  clean. 

The  classification  on  goods  shipped  in  barrels  should 
be  lower  than  on  similar  goods  shipped  in  rectangular 
containers  for  four  reasons.  First-There  are  fewer 
damage  claims.  Secondly-A  freight  crew  will  handle 
ten  times  the  tonnage  in  barrels  that  it  will  in  regular 
containers.  Thirdly-Cars  can  be  unloaded  in  one-tenth 
the  time,  and  under  weather  conditions  that  with  other 
containers  might  prevent  the  release  of  the  car.  Fourthly 


— The  barrel  is  more  sanitary.  This  is  the  most  import- 
ant, although  it  does  not  enter  into  the  calculation  of 
transportation  companies,  as  do  the  first  three. 

THE   BOX'S   SIDE   OF   THE    CASE. 

In  defence  of  the  box,  F.  J.  Kress,  of  Pittsburgh, 
Pa.,  who  says  that  he  has  been  making  this  form  of 
container  for  half  a  lifetime,  argues: 

"The  box  can  be  stacked  closely  without  the  waste 
of  an  inch  of  room;  it  can  be  piled  one  on  the  other  to 
the  ceiling.  This  is  a  great  saving  of  money  to  ware- 
house, store  and  vessel  interests,  where  in  most  cases 
space  is  sold  by  the  square  or  cubic  foot  or  yard. 

"The  box  can  be  made  to  fit  its  contents  to  a  fourth 
of  an  inch;  this  is  desirable  and  essential  in  these  days 
of  sanitary  progress,  when  almost  all  food-products  are 
first  put  up  in  small-lot  packages  cr  cartons  to  protect 
them  from  vermin,  dust  and  atmospheric  conditions, 
and  then  placed  in  the  shipping  package  or  container. 

"The  box  is  a  saver  of  large  sums  of  money,  in 
that  it  accommodates  individual  packages  which  are 
handed  over  the  counter  without  first  weighing  and 
wrapping,  as  is  necessary  with  goods  taken  from  bulk. 
Twice  the  volume  of  business  can  be  handled  by  this 
means  in  any  retail  store. 

"The  box  saves  much  in  the  factory  packing  and 
shipping  room,  as  the  contents  can  be  told  without 
counting.  In  packing  bottled  goods  cellular  partitions, 
each  holding  one  bottle,  a  certain  number  to  a  box,  are 
generally  used,  which  does  away  with  sawdust,  straw 
and  other  litter,  and  when  each  is  filled  a  glance  will 
reveal  the  quantity  without  a  possible  chance  of  an 
error.  By  the  present  system  of  gravity  carriers  lead- 
ing from  one  warehouse  to  another  and  to  the  railroad 
siding,  boxes  can  be  transferred  or  loaded  and  unloaded 
without  any  expense  except  that  of  stacking  in  the  car 
or  on  the  warehouse  floor. 

"The  wooden  box  is  re-used  in  many  ways,  and 
the  corrugated  or  fiber  shipping  container  finds  its  way 
back  to  the  paper  mill,  where  it  is  worked  over  into  new 
paper,  and  sc  it  is  almcst  ever-lasting. 

"The  box  is  weaiher-proof,  as  all  joints  of  a  good 
wooden  box  are  put  together  with  a  tongue  and  groove, 
as  a  floor  is  laid.  As  for  the  corrugated  container,  the 
material  in  it  is  water-proofed  so  that  it  will  stand  ex- 
posure to  wet  weather  for  twenty-four  hours  and  keep 
its  contents  absolutely  dry,  even  though  it  may  be 
caught  in  an  entire  day's  rain. 

"The  box  is  usually  printed  with  attractive  trade- 
mark and  other  reading  matter,  which  makes  it  a  valu- 
able advertising  medium.  So  valuable  a  traveling 
salesman  is  a  well-printed  box  to  large  concerns  which 
spend  millions  a  year  in  advertising  their  goods  that 
they  would  not  think  of  dispensing  with  its  use  at  sev- 
eral times  the  price. 

"The  comparative  increase  in  the  use  of  the  box 
has  been  more  than  a  hundredfold  in  the  past  ten  years, 
and  its  prospects  become  brighter  each  day." 
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SHE     DID     HER     BIT. 


AS  an  illustration  of  the    widespread  ramifications    of 
the  German  spy  system  in  this  country,  the  follow- 
ing story  is  told: 

When  the  great  military  parade  down  Fifth  avenue 
took  place  in  the  early  fall  one  of  the  sightseers  forced 
her  way  through  the  crowd  at  Fifth  avenue  and  Twenty- 
third  street  in  order  that  she  might  see  a  young  soldier 
of  her  acquaintance.  When  the  company  of  which  he 
was  a  member  came  into  view  she  leaned  forward,  eager 
to  catch  his  eye.  The  crowd  behind  surged  and  pushed 
her  into  the  street,  and  her  heel  came  down  on  the  in- 
step of  one  of  the  soldiers,  who  gave  a  cry  of  pain  and 
cursed  her  in  German. 

She  was  familiar  with  the  German  language,  and 
from  his  accent  knew  he  was  an  educated  man.  This 
fact  bothered  her  exceedingly,  and  she  spoke  to  her 
father  about  it;  but  he  attached  little  importance  to  the 
matter.  She  could  not  get  it  out  of  her  mind,  however, 
and  without  telling  her  father  or  anyone  else  wrote  to 
the  War  Department  at  Washington. 

Weeks  passed,  and  hearing  nothing  from  the  De- 
partment she  dismissed  the  subject  from  her  thoughts. 

A  couple  of  weeks  ago  she  received  a  very  gracious 
letter  from  Washington  thanking  her  for  her  patriotic 
zeal  and  stating  that  the  soldier  had  been  shadowed  on 
the  strength  of  her  information,  was  found  to  be  a  spy, 
and  had  been  arrested  and  interned. 


THE    MECHANISM    OF    EXCHANGE. 

Continued  from  page  138. 


SPURRING     ON     THE     EMPLOYEES. 


"OERFORM  your  work  skillfully,  cheerfully  and 
1  speedily  !  It  is  bound  to  mean  more  money  for 
you,"  is  one  of  a  series  of  statements  printed  on  the 
pay  envelopes  of  leading  business  men  of  Boston,  in 
the  hope  of  effecting  more  active  co-operation  between 
employees  and  employers.  With  a  shortage  of  help  in 
many  of  the  stores,  managers  are  bending  every  effort 
to  get  better  results  with  the  forces  in  band.  Others 
are: 

'"By  procuring  a  little  bit  more,  your  employer  will 
pay  you  a  little  bit  more.  This  transaction  constitutes 
real  co  operation." 

"The  sound  way  to  earn  higher  wages  is  to  turn 
out  more  product.  Are  you  producing  as  much  as  you 
can? 

"Your  emoloyer  will  pay  you  for  new  ideas.  How 
many  ideas  have  you  submit!.'  d  ?  " 

More  than  50,000  envelopes  have  already    been  or- 

■iti'e'l    by  the    committee  having  the    matter  in 

d  samples m?y  be  obtained  by  applying1  to  N. 

hols  at  the  Chamber  of  Commerce,    Boston. 

•I  00    orders  of  at  Last    5,000  of 

statement. 


wants  his  price  in  his  home  money,  at  home,  but  he  may 
see  an  advantage  in  taking  payment  in  another  money, 
elsewhere.  In  Brazil,  local  coffee  producers  bargain  with 
commission  buyers  in  mil-reis,  but  when  the  coffee  all 
gets  down  to  Santos  the  bargaining  in  foreign  sale  is  in 
pounds,  dollars,  etc.  American  manufacturers  usually 
want  payment  arrangements  that  make  them  certain  of 
so  many  dollars.  London  exchange  was  so  predominant, 
in  normal  times,  however,  that  sterling  exchange  was 
very  largely  used  both  in  buying  and  selling,  in  foreign 
business,  by  merchants  of  many  countries.  If  a  mer- 
chant of  one  country  does  accept  his  payment  somewhere 
else,  in  some  other  country's  money,  he  is  surely  going 
to  make  arrangements,  somewhere,  to  get  his  payment 
brought  to  his  home  bank  in  his  own  money.  Therefore, 
in  some  way,  every  merchant  who  sold  part  of  that 
$20,000,000,000  worth  of  goods  that  moved  around  the 
world  had  to  obtain  his  own  money,  at  home,  and  the 
buyers  of  his  goods  had  to  pay  their  money,  at  their 
homes. 

The  banks  of  the  world  arrange  this.  There  is  a  vast 
stream  of  gold  flowing  about  the  world,  every  year,  in 
coin  and  in  bars,  supplemented  by  a  vast  amount  of  silver. 
Our  mint  authorities  say  that  $466,136,000  worth  of  gold 
was  produced  by  the  world's  mines  in  1912,  $174,100,000 
was  used  by  jewelers,  dentists,  chemists,  etc.,  "and  $325,- 
907,948  in  gold  coin  was  minted  in  various  countries. 
Evidently  some  gold  produced  before  1912  was  minted 
that  year.  South  Africa  mined  nearly  half  the  whole 
world's  gold.  North  America,  Oceania  and  Asia  divide 
the  production  of  nearly  all  the  rest.  Normally  we  in 
the  United  States  have  lately  used  up  all  our  own  pro- 
duction and  a  little  more,  in  manufacture,  and  in  build- 
ing up  the  solid  basis  of  our  rapidly  expanding  system 
of  domestic  credits.  South  Africa's  immense  production 
has  been  flowing  practically  intact  to  London,  which  has 
received  also  the  biggest  share  of  the  production  of  Aus- 
tralia and  New  Zealand.  Another  great  stream  of  gold 
has  been  flowing  from  Oceania,  through  the  East  Indies 
and  Ceylon,  to  India,  where  it  has  sunk  in  the  ground 
again.  This  gold,  India's  own  production,  and  more,  dis- 
appears to  satisfy  the  insatiable  appetite  of  India's  gold- 
hoarding  native  population.  Millions  of  gold  sent  yearly 
from  London  to  Egypt,  for  crop-moving  purposes,  after 
temporary  circulation  (and  some  diminution  because  the 
Egyptians  also  hoard  gold)  flows  on  to  India  and  dis- 
appears. But  outside  of  something  over  $560,000,000  of 
gold  that  has  been  absorbed  by  India  without  being  used 
in  modern  wealth-production  ways,  the  flow  of  gold 
from  the  mines  has  fed  a  steady  building  up  ])y  ambitious 
nations  of  their  bank  preserves,  for  purposes  of  industrial 
expansion  and  international  credit  to  use  in  their  com- 
merce. We  see  the  steady  accumulation  of  their  gold  by 
these  nations,  but  there  are  other  currents  of  the  flow  of 
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gold  over  the  world.  The  statistics  of  seven  leading  com- 
mercial nations,  given  in  a  table  elsewhere  on  this  page, 
shows  a  movement  of  nearly  a  billion  dollars  worth  of 
gold  every  year  in  the  decade  of  1903-12,  accompanying 
merchandise  trade  of  about  eighteen  billions  a  year.  The 
British  Empire  alone,  in  the  complexities  of  the  direct 
and  re-export  trade  of  England  and  all  the  Possessions, 
gave  out  and  took  in  nearly  a  billion  and  a  half  dollars' 
worth  of  gold  and  silver,  coin  and  bullion,  in  1912.  Eng- 
land, in  10  years  before  the  war,  exported  $465,341,189 
in  British  gold  coin  that  never  came  back,  showing  Eng- 
land's contribution,  as  banking  center  of  the  world,  to 
the  banking  stability  of  the  rest  of  the  world. 

This  sketch  of  the  vast  movement  of  gold  over  the 
world  has  been  made  here  for  two  purposes:  The  com- 
paratively small  movement  of  money  in  the  normal  settle- 
ments of  international  commerce  is  a  part  of  the  "back- 
ground" of  this  story  of  exchanges,  showing  how  the 
bills  of  exchange  are  traded,  instead,  in  the  system  that 
the  world's  banks  use  for  getting  a  buyer's  money  to  a 
seller  in  a  different  art  of  the  world  in  terms  of  the 
seller's  money.  Also,  the  control  of  the  great  bulk  of  the 
world's  gold  production  and  distribution,  resting  between 
Great  Britain  and  the  United  States,  may  play  a  very 
important  part  in  cooperative  arrangements  for  handling 
adverse  balances  of  trade,  produced  during  the  war  by 
reduction  of  our  exports  and  heavy  purchases  of  raw 
materials. 

We  will  go  back  to  the  bills  of  exchange,  which,  when 
the  world  is  trading  $20,000,000,000  worth  a  year  in  in- 
ternational shipments  of  merchandise,  must  mean  a  float- 
ing supply  of  upwards  of  $3,000,000,000  worth  at  any 
time,  for  merchandise  alone,  without  regard  to  other  busi- 
ness. These  bills  represent  practical  certainty  of  pay- 
ment of  money,  each  bill  for  some  specific  kind  of  money 
on  a  specific  date  in  a  specific  city  in  the  world.  In  New 
York,  London,  Paris,  Copenhagen,  Buenos  Aires,  and 
the  score  of  other  "foreign-exchange  centers"  of  the 
world,  in  addition  to  the  banks  doing  a  foreign  business, 
are  many  private  bankers,  dealers  in  exchange,  brokers, 
and  even  private  speculators  who  are  always  in  the 
market,  buying  and  selling  bills,  either  for  a  trading  profit 
in  them,  or  for  the  interest  and  commissions.  When  a 
banker  buys  a  single  bill  from  its  maker,  or  from  a  broker 
who  has  dealt  with  the  maker,  he  makes  his  terms  on  the 
basis  of  his  judgment  of  the  prevailing  money  market, 
the  individual  credit  of  the  maker,  and  a  profit  for  doing 
the  business,  varying  with  the  individual  case,  but  when 
the  bills  get  into  professional  hands,  with  the  banker's 
responsibility  substituted  for  the  individual  maker's,  the 
bill  is  standardized.  The  "market"  forgets  all  about  the 
merchandise  and  the  individuals  involved,  and  the  bill  is 
regarded  as  just  so  many  dollars  in  New  York  on  Jan- 
uary 11,  or  so  many  gold  pesos  in  Buenos  Aires  on  Feb- 
ruary 16,  etc.  "The  market"  puts  all  the  bills  together, 
and  there  may  be  today,  offering  on  the  New  York 
market,  so  many  million  pounds  sterling  available  in  Lon- 
don on  certain  specific  dates,  so  many  million  gold  pesos 


in  Buenos  Aires,  so  many  contos  in  Rio  de  Janeiro,  so 
many  yen  in  Yokohama,  so  many  francs  in  Paris.  So 
we  get  past  the  specific  details  of  the  individuality  of  the 
bills  which  are  the  "goods"  of  foreign  exchange,  to  the 
point  where  the  "market"  balances  offers  of  sterling, 
francs,  pesos,  etc.,  on  various  dates  against  bids  for  the 
same  various  moneys.  Wall  Street's  community  of 
bankers,  dealers,  and  brokers,  representing  thousands  of 
importers  and  exporters  in  the  country  as  a  whole,  has 
bought  from  the  exporters  millions  of  dollars  worth  of 
their  bills  to  get  the  money  owed  to  them  abroad,  and 
at  the  same  time  American  importers  have  made  arrange- 
ments with  them  to  pay  money  which  they  owe  abroad. 
Some  of  the  bills  bought  of  exporters  represent  dollars 
which  foreigners  must  pay  in  New  York.  A  fact  to  pin 
down  at  this  point  in  the  study  of  foreign  exchange  is 
that  (with  comparatively  insignificant  exceptions)  the 
buying  and  selling  of  bills  for  purposes  of  balancing  ex- 
changes is  exclusively  the  business  of  bankers.  Exporters 
sell  bills  to  bankers,  but  importers  who  have  to  make  pay- 
ments abroad  buy  bankers'  drafts,  not  bills.  The 
"market"  for  foreign  exchange  is  professional.  When 
the  newspapers  say  that  dollars  payable  in  New  York 
are  worth  an  equivalent  of  only  94  cents  in  Madrid 
these  days,  or  that  the  pound  sterling  payable  in  London 
is  worth  only  86  cents  on  the  dollar  in  Scandinavian  cities, 
these  quotations  are  based  on  the  supply  and  demand  for 
bills  as  a  small,  shrewdly  trained  group  of  bankers  there 
see  the  supply  and  demand,  now  and  tomorrow,  with 
other  considerations  added. 

If  it  were  in  normal  times,  the  banking  community  in 
Madrid,  say,  would  be  in  practically  continuous  touch  by 
cable  with  all  of  the  most  active  foreign  exchange  centers 
of  the  world.  It  would  know  all  about  the  supply  and 
demand  for  dollars,  pounds,  francs,  etc.,  in  every  one  of 
these  centers.  It  would  know  the  discount  and  prevail- 
ing interest  rates  everywhere,  also  the  likely  changes  in 
these  in  the  near  future.  It  would  know  th  exact  cost 
f  figuring  all  shipping  expenses,  insurance,  interest  in- 
volved, etc.)  of  sending  gold  to  or  from  or  between  any 
of  these  centers.  It  would  know  where  it  could  get  gold, 
and  whether  a  premium  would  have  to  be  paid  for  the 
gold  anywhere. 

The  movement  of  merchandise  to  and  from  countries 
would  have  almost  everything  to  do  with  the  supply  of 
bills  and  with  the  demand  in  one  place  for  money  in 
others,  but  not  everything ;  because  enormous  credits  are 
flashed  across  the  world  between  banks,  in  connection 
with  interest  payments,  international  investment  in  se- 
curities, arbitrage  and  other  big  speculative  movements 
in  stocks,  cotton  and  grain.  When  money  is  "easy"  in 
one  part  of  the  world  and  interest  rates  are  going  high 
elsewhere,  great  banks  arrange  temporary  transfers  of 
credits  to  take  advantage  of  the  situation.  Where  sea- 
sonal variations  of  trade  between  countries  are  great,  the 
big  international  banks  normally  anticipate  them  or  offset 
them  by  interchange  of  "finance  bills."  Expert,  shrewd 
men  feel  out  these  big  influences  in  the  exchange  markets 
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of  the  world.  There  might  be  25,000,000  more  dollars 
owed  in  New  York  by  Londoners  than  New  York  owed, 
in  British  equivalent,  in  London  at  any  time,  but  if  New 
York  financiers  should,  just  at  the  time,  loan  $25,000,000 
somewhere  and  make  the  payment  in  London,  they  would 
do  so  by  buying  $25,000,000  of  London's  dollar-debit  in 
New  York  from  our  banks,  which  would  arrange  with 
London  banks  to  pay  £5,137,162.23  there. 

In  normal  times,  if  anybody  was  curious  to  know  why 
pounds  sterling,  payable  in  London,  are  sometimes  pur- 
chasable in  New  York  for  a  shade  less  than  $4.8665  (the 
official  mint  parity)  he  would  have  to  ask  a  banker,  be- 
cause it  might  be  due  to  financing,  money  market  condi- 
tions, etc.,  or  something  appertaining  exclusively  to  New 
York  and  London's  business,  or  it  might  be  that  in  some 
roundabout  way,  due  to  London's  financial  relations  with 
Paris,  Copenhagen,  or  Madrid,  our  bankers  could  buy 
the  right  to  delivery  of  pounds  sterling  in  London  at  a 
rate,  expressed  in  the  way  of  a  discount  on  sterling  in 
some  foreign  market  or  a  premium  there  on  dollars,  or 
both,  so  as  to  sell  London  exchange  here  cheap  and  still 
make  a  profit.  But  in  normal  times,  when  gold  can  be 
shipped  at  a  cost  of  only  50  cents  for  $1,000  to  London, 
the  fluctuations  in  the  professional  markets  for  purchase 
and  delivery  of  other  countries'  moneys  were  all  within 
a  slender  ribbon  of  a  margin  that  included  all  fluctua- 
tions, the  bankers'  profit,  and  a  saving  to  exporters  and 
importers  of  something  inside  of  what  it  would  have  cost 
to  make  exchanges  in  money. 


CAMOUFLAGE. 


'  'UES,  madam,"  said  the  salesman;  "this  is  the 
A  most  exquisite  dinner  set  we  ever  handled.  The 
price  is  $200." 

"I'll  take  it,"  said  the  customer,  "if  you'll  agree 
to  mark  it  'Imitation— Price,  $9.25.'  " 

"Of  course,  madam;  but — er — that's  rather  an  odd 
request." 

"I  realize  that,  but  I  want  to  deceive  our  servant 
girl." 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
firsi  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

CALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  One  to  cover  the  State  of  Massachusetts 
an']  all  through  the  New  England  States.  One  to  cover  the 
State  of  Michigan.  The  other  to  cover  the  State  of  Ohio. 
have  a  thorough  knowledge  of  our  light  ware  cut  glass 
In  writing  give  full  information, with  references.  All 
communications  held  strictly  confidential.  Didio  Bros.  Cut 
Glass  Co.,  323  N   Division  Street,  Buffalo,  N.  V. 

c  A ei-.sman  WANTED— A  manufacturer  of  a  popular  line  of 
^    illuminating  glassware  wants  a  traveling  salesman   for  a 

'.n  1.,-isis.      Must    have  had  road  ex- 

the  trade  and  be  able  to  sell  goods.      Address, 
M,  Mi,  this  office. 


SITUATIONS     WANTED. 

CNGAGEMENT  WANTED.— Hustling  young  married  travel- 
4-1  ing  salesman  open  for  engagement  after  January.  Have 
been  in  housefurnishing  game  all  my  life.  Five  years  on  road 
selling  china  and  glass,  enameled  and  tinwares,  woodenware, 
etc.  New  York  and  Pennsylvania  preferred,  having  following 
among  jobbing,  department  and  variety  trade;  but  willing  to  go 
elsewhere.     Address  A 154,  this  office. 


BUSINESS     OPPORTUNITIES. 

/CAPITAL  AND  SERVICE.  The  writer  would  like  to  con- 
^*  nect  with  any  factory  manufacturing  any  staple  item,  and 
is  in  a  position  to  dispose  of  the  entire  output.  Could  arrange 
to  have  capital  advanced  on  the  output  as  fast  as  manufactured. 
Would  possibly  consider  taking  stock  in  the  plant.  In  replying, 
give  full,  detailed  information.  Address  Capital  and  Service, 
Pittsburgh,  Pa. 


FOR     SALE. 

WITRIFIED  PHOTOGRAPHIC  PROCESS,  various  colors,  on 
"  or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  Neyac,  455  West  Forty-seventh  St.,  New 
York. 


Fine  Glassware  of  Our 

Own  Manufacture  Only. 


A  VISIT  TO  OUR  ESTABLISHMENT  IS  EDUCATIONAL. 


VV7E  make  a  thousand  articles  in  Crystal 
Tableware— plain,  engraved,  etched 
and  cut. 

Reproductions  of  old  English  cut,  and 
Venetian  colored,  glass,  and  a  representation 
of  gold  decorations  of  the  Honesdale  Decor- 
ating Co.  

INSPECTION    INVITED. 


C.  DORFLINQER  &  SONS, 

36  Murray  St.,  New  York. 


NEW    YORK,    DEC.    27,    1917. 


ANNUAL    MEETING    OF    SALESMEN'S    ASSOCIATION. 


D.  King    Irwin    Elected    President.        Banquet  Dispensed    With    This   Year, 

of   Men    in    Service    Provided    For. 


Dues    and    Assessments 


THE  annual  meeting  of  the  Pottery,  Glass  and  Brass 
Salesmen's  Association  was  held  in  the  rooms  of 
the  Crockery  Board  of  Trade  on  Dec.  20th,  President 
Dithridge  in  the  chair. 

There  were  present  during  the  all-day  session :  J.  D. 
Dithridge,  John  Nixon,  J.  W.  Wilson,  Harry  S.  Clark,  L. 
D.  Seixas,  W.  E.  Doctor,  W.  S.  Pitcairn,  John  V.  Storck, 
D.  King  Irwin,  Thos.  G.  Jones,  Harry  P.  Muirheid,  Justin 
Tharaud,  J.  M.  Miller,  W.  H.  Schreiber,  Geo.  Winkler, 
J.  F.  O'Gorman,  Howard  R.  Handy  and  Geo.  M.    Jaques. 

The  business  of  counting  the  votes  was  immediately 
taken  up,  and  the  results  was  as  follows :  There  were  472 
votes,  out  of  which  D.  King  Irwin  received  437  for  presi- 
dent, J.  Meredith  Miller  430  for  vice-president,  Jos.  F. 
O'Gorman  463  for  secretary,  and  Geo.  Hamilton  462  for 
treasurer.  There  were  eight  candidates  for  directors,  J. 
Duncan  Dithridge  received  242  votes,  Geo.  E.  Anthony 
240,  Louis  D.  Seixas  189,  James  B.  Boote  166,  Thos.  G. 
Jones  164,  Thos  F.  Stockpole  94,  and  Alfred  B.  Gunthel 
51.    The  first  three  were  declared  elected. 

There  was  a  lively  contest  for  some  of  the  territorial 
vice-presidents,  resulting  as  follows  (those  marked  with 
an  asterisk  elected)  : 

For  East  Liverpool,  William  C.  Lynch*  384 ;  Chicago, 
John  Ling*  248,  O.  W.  Eckland  101,  E.  M.  Mcder  88; 
Buffalo,  A.  H.  Sharpe*  256,  A.  W.  Lunney  168 :  Boston, 
Paul  L.  Phillips*  187,  W.  J.  McQuilland  163,  J.  J.  Leary 
147,  Wm.  R.  Clafflin  35 ;  Baltimore,  A.  D.  Seeman*  224, 
H.  S.  Bokee  192;  Philadelphia,  John  A.  Nixon*  153,  J. 


Guy  Hawthorn  129,  Louis  A.  Carter  110,  Albert  S.  Baker 
61 ;  Pittsburgh,  Marion  G.  Bryce*  182,  Chas.  L.  Reizen- 
stein  142,  Albert  Binswanger  111;  Montreal,  A.  J.  Tou- 
rangeau*  353,  William  Junor*  352 ;  St.  Louis,  Thos.  H. 
Lohr*  353 ;  Cleveland,  Chas.  J.  Dooley*  264,  Geo.  Walther 
154;  Detroit,  Ralph  B.  King*  270,  Leon  Neubrik  154; 
Wheeling,  Calvin  B.  Roe*  248,  Chas.  B.  Ott  153;  Tren- 
ton, D.  Wm.  Scammell*  266,  Chas.  A.  Cook  136,  Chas.  R. 
Service  77;  Atlanta,  Wm.  L.  Percy*  370;  Syracuse,  Wal- 
ter B.  Kerr*  369 ;  Albany,  Ernest  H.  Wade*  379 ;  Port- 
land, Ore.,  Albert  Jassman*  375 ;  Dallas,  F.  M.  Huggins* 
376;  Denver,  Arthur  F.  Pohlmann*  363. 

After  the  votes  had  been  declared  the  following  reports 
were  read : 

Treasurer's  Annual  Report. 


General  and  Benefit  Funds, 
receipts.  • 

To  Balance  Jan.  1,  1917 

Cash    received    from    Secretary, 

dues,  assessments $5,296.10 

Cash  received  from  Dinner  Com- 
mittee      1,570.00 

Interest  on  depists 28.88 

Transferred  from  Reserve  Fund..       900.00 

payments. 
Death  Claims: 

Sigmund  Sternan $300.00 

P.  H.  Geoghegan 300.00 

Hugh  McBride 300.00 


$1,837.51 


$7,794.98 


Toseph  Solomon 300.00 

Thos.  G.  Edge 300.00 

Tohn  M.  Fordham 300.00 

Gustav  Otto 300.00 

W.  R.  Demorest 300.00 

E.  A.  Wilcox 300.00 

E.  T.  Sherer 300.00 

Harry  B.  Hollis 300.00 

Geo.  W.  Springer- 300.00 

Win.  F.  Rood 300.00 

Theo.  Frankell 300.00 

1  os.  H.  Simons 300.00 

E.M.Isaacs 300.00 

$4,800.00 

Paid  out  for  Dinner  Committee 1,687.60 

U.  S.  Fidelity  and  Guaranty  Co.    (bonds  of 

Secy,  and  Treas.) 12.50 

J.  F.  O'Gorman,  Secretary,  salary 600.00 

Printing,  stationery,  box  rent,  etc 435.10 

$7,535.20 
Balance  in  bank 2,097.29 


$9,632.49 

RESERVE  FUND. 

Balance  Jan.  1,  1917 ". $14,351.11 

Interest 311.91 

$14,663.02 
Transferred  to  Benefit  Fund 900.00 

$13,763.02 
Less  Liberty  Bonds  bought 12,000.00 

$1,763.02 
Brought    down    from    General    and    Benefit 

Funds 2,097.29 

Total  cash  in  bank $3,860.31 

secretary's  annual  report. 

The  year  drawing  to  a  close  has  been  an  exceptional  one 
lor  the  Association,  as  well  may  be  imagined.  The  mem- 
bers have  been  called  upon  by  city,  state  and  nation  to 
perform  many  and  unusual  duties  predicated  upon  the 
war.  In  consequence  their  minds  as  well  as  their  activities 
have  been  drawn  away  from  Association  matters,  with 
the  result  that  comparatively  few  new  members  have  been 
elected  during  the  year.  Nevertheless,  the  Association  is 
barely  less  prosperous  than  it  was  a  year  ago. 

At  last  year's  annual  meeting  I  had  the  pleasure  of: 
bringing  to  your  notice  the  fact  that  we  had  1,065  mem- 
bers in  good  standing — the  largest  enrollment  in  the  Asso- 
ciation'1- history.  Today  we  have  1,042,  a  net  loss  in 
membership  of  twenty-three.  We  lost  fifteen  members 
ath,  the  highest  mortality  record  in  our  history;  four 
members  resigned  and  thirty-nine  were  dropped  for  non- 
payment of  dues  and  ents  twenty  on  the  Janu- 
.:])  and  nineteen  on  the  July  call.  Altogether  six- 
teen death  claims  were  paid  during  the  year,  including 
thai  of  Brother  Sigmund  Sternau,  who  died  in  December 
of  last  year. 

The  members  who  passed  to  the  Great  Beyond  since 
the  la -i    annual    meeting    are    as     follows:      Patrick     II. 
i  McBride,  Joseph  Solomon,  Thomas  G. 
John  M.  Fordham,  Gustav  Otto,  Elijah  A.  Wilcox, 
erer,  William  R.  Demon   t,  Henry  B.  Hollis, 
pringer,  William  F.  Rood,  Theodore  Frank- 
ell, Joseph  If.  Simon-,  E.  M.  Isaacs. 


It  is  hardly  necessary  to  state  that  the  benefit  of  $300 
was  promptly  paid  in  each  instance. 

The  Reserve  Fund,  which  was  organized  some  years 
ago  for  use.  in  emergencies  to  pay  death  claims  and 
avoid  calling  extra  assessments,  was  drawn  upon  for 
the  first  time  this  year.  The  sum  of  $900  was  trans- 
ferred to  the  Benefit  Fund  on  May  1st  to  pay  three  of  the 
foregoing  claims.  With  the  multitude  of  calls  on  the 
financial  resources  of  the  members,  there  is  no  doubt  but 
that  a  great  many  of  them  would  have  felt  an  extra 
assessment  this  year.  Still,  in  the  absence  of  a  Reserve 
Fund  there  would  have  been  no  other  course  open  to  the 
Board  of  Management,  according  to  the  by-laws,  but  to 
call  an  assessment.  I  think  we  may  congratulate  our- 
selves on  being  so  strongly  intrenched  behind  this  big 
emergency  fund. 

The  two  usual  assessments  were  levied  on  the  mem- 
bers, No.  41  on  January  1st,  and  No.  42  on  July  1st. 

At  a  meeting  of  the  Board  of  Management  held  on 
January  31st  it  was  voted  to  hold  the  annual  outing  of 
the  Association  on  August  4th,  and  the  Secretary  author- 
ized to  make  arrangements  with  the  Hotel  Astor  for  the 
annual  banquet  in  February,  1918.  As  you  all  know,  the 
picnic  was  later  declared  off,  the  steamer  engaged  having 
been  commandeered  by  the  Government.  The  north  ball 
room  of  the  Hotel  Aster  is  under  reservation  for  Thurs- 
day evening,  February  14th  next,  for  the  banquet.  You 
will  be  asked  today  to  decide  whether  the  banquet  will  be 
held  or  abandoned,  in  deference  to  the  feeling  of  a  great 
many  members  that  it  should  be  dispensed  with  because 
of  the  war. 

At  a  meeting  of  the  Board  of  Management  held  on 
March  2d  the  resignation  of  Arthur  A.  Bean  as  a  member 
of  the  Board,  because  of  his  removal  from  the  city,  was 
accepted,  and  Edward  W.  Hammond  was  appointed  to 
fill  the  vacancy  for  the  unexpired  term.  At  this  meeting 
also  the  Auditing  Committee  reported  that  they  had 
audited  the  books  of  the  Secretary  and  Treasurer  and 
found  them  correct. 

The  silver  jubilee  of  the  Association,  celebrated  in 
conjunction  with  the  twenty-fifth  annual  banquet  in 
February,  was  a  tremendous  success,  bringing  together 
nearly  three  hundred  of  the  members.  The  committee 
reported  a  small  deficit,  owing  to  the  fact  that  sterling 
silver  pencils  were  purchased  and  distributed  as  souvenirs. 

At  a  meeting  of  the  Board  of  Management  held  on 
October  8th  an  amendment  to  Article  VII,  Section  2,  of 
the  by-laws  was  proposed  and  endorsed  by  the  Board,  to 
permit  the  Association  to  invest  a  portion  of  its  Reserve 
Fund  in  Second  Liberty  Loan  bonds. 

In  accordance  with  the  by-laws,  the  amendment  was 
presented  to  the  entire  membership  and  unanimously 
favored  at  a  special  meeting  of  the  Association  held  oi 
Friday,  October  19th. 

It  was  unanimously  voted  in  the  event  of  the  passage 
of  the  amendment  that  $10,000  of  the  Reserve  Fund  be 
invested  in  Liberty  bonds.  At  a  meeting  of  the  Board 
held  immediately  after  the  special  meeting  of  the  ssocia- 
tion  it  was  voted  to  increase  the  amount  to  $12,000.  So 
the  Association  is  today  the  owner  of  $12,000  worth  of 
Second  Liberty  Loan  bonds  bearing  interest  at  4  per  cent. 
as  against  the  3  per  cent,  interest  which  the  bank  pays. 

The  innovation  of  holding  the  nomination  meeting  in 
the  evening  instead  of  at  the  noon  hour  was  very  suc- 
cessfully tried  out  on  the  evening  of  October  19th.  The 
meeting  was  held  in  the  rooms  of  the  Old  Colony  Club  at 
the  llothel  Manhattan,  and  despite  the  fact  that  the  day 
and  evening  were  stormy,  twenty-five  members  attended — 
the  best  record  of  attendance,  with  one  exception,  in 
twenty  years.  The  nominations  made  at  this  meeting 
have  been  presented  to  the  members  in  ballot  form  to  he 
returned  with  their  choice  indicated  and  counted  at 
today's  meeting. 


The  receipts  from  all  sources  passing  through  my  hands 
during  the  year  are  as  follows : 

Assessments $4,1 :2.00 

Dues 1,074.00 

Initiation  fees 70.00 

Banquet  Committee  receipts 1,570.00 

Exchange  on  country  checks .10 

Total $6,866.10 

all  of  which  is  in  the  hands  of  the  Treasurer. 

In  closing  I  should  like  to  recommend  to  your  earnest 
consideration  the  necessity  of  keeping  everlastingly  after 
new  members.  We  must  not  allow  the  1,000  mark,  which 
was  reached  after  herculean  efforts,  to  be  jeopardized. 
Each  of  us  should  strive  to  get  as  many  new  members  as 
he  possibly  can,  and  not  allow  the  glory  of  achievement 
to  die  with  the  Dithridge  administration.  The  new  presi- 
dent has  the  same  claims  on  our  loyalty  and  support  as 
his  predecessor  had.  Let  us  give  them  with  the  greatest 
fervor. 

I  thank  you  most  cordially  and  sincerely,  and  hope  not 
only  that  the  prosperity  of  the  Association  will  continue, 
but  that  each  of  you  may  enjoy  both  health  and  pros- 
perity during  the  coming  year,  and  that  when  we  meet  a 
year  from  now  peace  may  reign  where  war  now  holds 
sway. 

The  question  of  whether  or  not  to  hold  a  banquet  was 
then  taken  up,  D.  King  Irwin  saying  that  at  th*  meeting 
held  at  the  Old  Colony  Club  the  concensus  ■of  opinion 
was  for  a  "Hooverized"  reunion,  and  spoke  about  clubs 
which  had  had  modest  dinners.  A  committee  had  bee.i 
appointed  to  go  into  the  matter  and  he  asked  Mr.  "Pitcairn, 
chairman  of  that  committee,  if  he  had  any  report  to  make. 

Mr.  Pitcairn  said  that  Mr.  O'Gorman  had  reported 
that  the  Hotel  Astor  had  agreed  to  furnish  a  dinner  for 
$2.50,  which  would  allow  tickets  to  be  sold  for  $3  00.  He 
had  talked  with  many  people,  all  of  whom  had  objected 
to  holding  a  dinner  at  this  time.  Personally,  he  thought 
there  should  be  no  dinner.  With  such  a  division  of  opin- 
ion it  was  probable  that  there  would  be  a  smrdl  attend- 
ance, and  if  the  dinner  was  given  it  would  hurt  ^hose  who 
did  not  approve.  If  it  were  given  and  only  a  few  came, 
that  would  cast  a  reflection  by  contrast  with  previous  big 
affairs. 

Mr.  Seixas  tersely  remarked :  "Leave  it  out !" 

To  bring  the  question  properly  before  the  meeting,  Mr. 
Magee  moved  that  the  banquet  be  omitted  this  year. 

John  Nixon  thought  that  under  the  conditions  it  would 
not  be  just  the  thing. 

Mr.  Stier  was  in  favor  of  a  patriotic  reunion  with  a 
modest  menu,  and  cited  clubs  and  associations  which  hid 
had  "Hooverized"  dinners. 

Mr.  O'Gorman  said  there  was  but  one  way  to  show 
patriotism,  and  that  was  to  abandon  the  dinner.  If  the 
Association  as  a  body  gave  the  dinner,  the  money  it  would 
cost  could  be  donated  to  some  charity  or  the  Red  Cross, 
but  as  it  was  an  individual  matter  that  could  not  1  e  done. 

The  question  was  called  for,  and  by  unanimous  vote 
the  banquet  was  abandoned  for  this  year. 

At  this  point  Mr.  Dithridge  apologized  for  neglecting 
a  duty,  and  proceeded  to  atone  by  introducing  D.  King 
Irwin,  the  new  president. 


After  stating  that  he  accepted  the  office  with  pleasure, 
Mr.  Irwin  said  that  the  Association  had  recently  assun 
national  importance.  It  had  come  to  the  front  in  the 
Preparedness  Parade  and  the  Liberty  Loan,  and  had  bo- 
come  a  power— all  under  the  able  leadership  of  J.  Duncan 
Dithridge.  In  view  of  the  latter's  successful  administra- 
tion, he  therefore,  by  direction  of  the  Board  of  Director.^, 
took  great  pleasure  in  presenting  him,  as  a  slight  token  of 
their  esteem,  with  a  silver  teapot,  sugar  and  cream.  He 
was  the  only  president  who,  while  in  office,  had  taken 
unto  himself  a  bride,  and  he  hoped  the  happy  pair  would 
enjoy  the  souvenir. 

Mr.  Dithridge  was  much  surprised,  and  was  at  loss  to 
express  himself.  Someone  had  said  language  was  in- 
vented to  express  thought.  Perhaps  that  was  right ;  but 
he  couldn't  find  the  language  other  than  to  thank  the.n 
on  behalf  of  himself  and  Mrs.  Dithridge. 

The  matter  of  providing  a  fund  to  care  for  the  dues  anl 
assessments  of  those  in  the  army  was  discussed  at  some 
length,  and  the  following  resolution  was  passed : 

"That  a  special  war  assessment  of  $1  per  capita  be 
levied  upon  the  members  on  Jan.  1st.  1918,  to  create  a 
fund  out  of  which  may  be  paid  the  1918  dues  and  assess- 
ments of  members  in  the  military  service,  and  who  may 
become  delinquent  and  in  danger  of  losing  their  mem- 
bership." 


IMPORTS     FROM     STOKE-ON-TRENT. 


^HE    exoorts  of  earthenware  and  china  from  Stoke- 
*■       on-Trent,  England,  to    the    United  S'ates  during: 
the  month    of  November   amounted  to   .£41.585,  com- 
pared with  .£30,267  for  the  month  of  November,  1916. 


POINTERS    FOR    BUYERS. 


DECALCOMANIA   FOR   GLASS. 

After  long  experiments  Palm  Bros,  have  suc- 
ceeded in  producing-  deealcomania  for  use  on  glass 
which  is  as  efficacious  as  that  used  on  pottery.  The 
success  of  this  firm  in  the  latter  form  of  decoration  is 
an  assurance  of  the  practicability  of  the  new  product. 

HAND  PAINTED   DINNERWARE   DECORATIONS. 

The  Steubenville  Pottery  Co.  have  contributed  a 
more  than  ordinarily  worth  while  addition  to  their  line 
of  dinnerwarware  patterns  in  the  collection  of  1918  de- 
signs just  placed  on  view  by  their  New  York  represen- 
tative, Edward  B.  D'ckinson.  Prominent  among  them 
are  several  hand  painted  treatments  that  are  exceed- 
ingly clever  in  conception  and  beautifully  executed. 
There  is  a  certain  charm  in  their  simplicity  and  taste- 
ful combination  of  coloring  that  is  sure  to  meet  with 
the  approval  of  the  buyer  in  quest  of  something-  good. 
One  inparticular — a  royal  biue  three-petal  leaf  set  at  in- 
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tervals  between  hair  lines  of  the  same  color — is  as 
pretty  a  bolder  pattern  as  has  been  seen  in  some  time, 
and  with  the  addition  of  a  heavy  eoin-t>old  edging  and 
handles  makes  a  most  fetching  combination.  A  dainty 
white  and  gold  treatment  also  promises  to  be  very  pop- 
ular. 


THf:     PITTSBURGH     EXPOSITION. 


FOLLOWING  is  the  complete  list  of  exhibitors  at 
the  annual  Pottery  and  Glass  Exposition,  Pitts- 
burgh, opening  next  Monday.  A  larger  number  of 
lines  will  oe  displayed  this  season  than  formerly,  in- 
cluding, besides  pottery  and  glass,  imported  chinas, 
housefurnisbtng  lines,  trunks  and  bags,  decorating 
materials,  and  novelties.  It  is  possible  that  the  list  of 
displays  will  be  increased  after  the  opening  week. 

Room  Firm  Representative 

700  Hunt  Cut  Glass  Co     H  S  Hunt 

702  Smith  Phillips  China  Co E  W  Clinton 

704  Damond  Glass  Co .  H  W  Thomas 

706  Lancaster  Glass  Co.  L  P  Martin 

;•'-  T    ,.         n,        n  JGW  Haskell 

/08  Indiana  Glass  Co 1  H  I    K  11 

710     Myer  China  Co A  E  Maver 

Empire  Cut  Glass  Co I  /->  r>  c  i     n 

712  , ,  /-.  c.      o   .  /-i        /-  r  C  P  Schuller 
Hi  Fry  Cut  Glass  Co J 

714  Taylor.  Smith  &  Taylor  Co   •    C  E  Taylor 

716  Pddt-n  City  GIass  Mtg  Co   ...    David  Fisher 

713  Steubjnville   Pottery  Co H  D  VVintringer 

720  L  D  Bloch  &  Co.  New  York   .    H  Bigart 

724     Beaver  Valley  Glass  Co .Alrx  Eraser 

726     Brush  McCoy  Pottery  Co     .        F  H  Vaughn 
728     Cambridge  Glass  Co W  C  McCartney 

~™     r>,  o   uii      /->!/->  J  J°s  C  Rent 

739  Duncan  &  Miller  Glass  Co   . .  j   .    .    ~ 

I  A  A  Graeser 

740  Economy  Tnmb'er  Co S  P  Kenny 

742  S  Herbert  Cut  Glass  Co E  E  Hamblin 

743  McKee  Glass  Co ...  Frank  C  Branum 

773  Carrohton  Pottery  Co       A  P  McPherson 

776  West  Fnd  P.ttery  Co J  P  Curry 

778  A  H  Heisey  &  Co C  G  Cassell 

780  Ideal  Cut  Glass  Co   .F  L  Morecroft 

784  Cr.  oksville  China  Co     H  K  Connor 

785  Phoenix  Glass  Co H  B  Whitney 

788  M  S  Benford,  New  York 

790  Lazarus  &  Rose  nf eld Geo  W  Brownley 

792  Geo  F  Bassett  &  Co W  F  Ellison 

794  McKenna  Cut  Glass  Co 

790  Frontier  Cut  Glass  Co. J  S  Weir 

639  S  A  Wei  ler  Pottery  Co     ...       G  H  Wood  worth 

•640  United  Cut  Glass  Co Sam  Neuwirth 

642  J'>nes.McDuffee&  StrattonCo.   Jas  P  Gordon 

643  Fenton    Art    Glass  Co   R  C  Fenton 

,-,      a   T-  ii    ii  t.  ..        /-<  j  V  D  Kinnam 

671      A  E  Hull  Pottery  Co \  ,,  „,  ..     . 

<  G  W  Springer 

673     Steinfeld  Bros,  New  York Milton  Jones 

676     Vbdrey  Pottery  Co T  A  Copperstone 

Mitchell,  Woodbury  Co Robt  W  Corey 

679     Corona  Cut  Glass  Co C  B  Ktshler 

I      Hall  China  Co F   I  S  mmers 

-_•_     >f  [i     i     .  c     m       \r    l        j  Sam  Neuwirth 

M   Herbert  Co,  New  York...   ,  »,    ,,   t 

/  Mr  Robinson 

Southern  Potteries jJWMackey 

l  E  J  Owen 

690    The  Hocking:  Glass  Co I  W  Collins 

692     [no  B  Higbei   G        Co  Ira  M  Clarke 

694     Ohio  P  Co — C  D  Fraunfclter 

697    The  Nove  ty  Mfg.  Co  


696     Camden  City  Cut  Glass  Co ... .  Harry  M  Bortz 

538  Royal  Meial  Mfg  Co M  J  Eueman 

539  The  West  Bend  Aluminum  Co  Jas  E  Flanagan 

540  Sunshine  Cut  Glass  Co. . . .     \  £  £  Reddrop 

ICRl  Brown 

541  George  H  Bowman  Co Charles  S  Ellis 

543  Louis  Levien,  New  York   . 

544  D  E  McNicol  Pottery  Co Jack  Patterson 

585  Robichek  Co.,  New  York     H  S  Peron 

439  Central  Tut  Glass  Co.  .  .  '. O  W  Eckland 

441  Westmoreland  Specialty  Co.  .  .  R  B  Reineck 

485  David  Saunders,  Chicago    .... 

444  Koscherak  Bros,  Ne»  York        C  F  Patten 

339  McKenna  Bros,  New  York  C  T  McKenna 

335  Sebring  Pottery  Co Cbas  L  Sebring 

341  Mohawk  Clav  Products  Co 

342  Old  Colony  Cut  Glass  Co Harry  I  Magid 

344  Limoges  China  Co Will  A  Rhodes 

239  E  &  J.  Bass,  New  York 

240  Liberty  Cut  Glass  Co C  A  Wiedemann 

241  Ebling  &  Reu;s,  Philadelphia  O  Janssen 

244  Figueroa  Cut  Glass  Co   John  T  Rothfus 

128  DC  Jenkins  Glass  Co H  C  Jenkins 

129  Bryce  Bros.  Co W  H  Duvall 

137  Co-Operative  Flint  Glass  CcWA  Reaper 

621  United  Novelty  Co Mrs  B  Heuman 

637  Star  Glass  Co WJ  Ta  terson 

844  Quaker  City  Cut  Glass  Co A  F  Lemcke 

841  S  W  Farber,  Brooklyn,  N  Y... 

840     Wheeling  Decorating  Co ... .  j  f  Ju°tto 

l  b  Thurn 

839     National  China  Co E  E  Wilgus 

939  John  J  Hines,  New  York 

940  Aluminum  Goods  Mfg.  Co JO  Coleman 

944     Potters'  Co  Operative  Co. .       |  JY  ®  T?*'e"    , 

/  H  P  Knobloch 
1044     Empire  Lamp  Mfg.  Co M  V  Simpson 

1039  The  Crystal  Co \  ™rs   Bennett 

(  Miss  Bennett 

1040  The  Susquehanna  Cut  Glass  Co.T  W  Hamilton 

1041  Kiefer  Bros.  Cut  GIhss  Co.  ... . 
H  E  Rainaud  Co,  New  York-  . 
Hirsch-Malgcod  Co. J  Hirsch 

COLONIAL   HOTEL. 

Parlor  B.     A  L  Tuska  Co H  H  Thomas 

HOTEL   ANDERSON. 

200     D  E  McNicol  Pottery  Co HA  Longstreth 

CITY   SHOWROOMS. 

Atlantic  Glass  Co,  222  First  avenue. 

H    A    Tanner,  702    Second    National    Bank    Building, 

Ninth  street  and  Liberty  avenue. 
Kinnev  &  Levan,  Century  Building,  Sandusky  street. 
Pittsburgh    Cut    Glass    Co,    Phipps    Power    Building, 

Duqnesne  Way. 
Charleroi  Decorating  Co  and  Pennsylvania  Glass  Mfg 

Co,  Anchor  Bank  Building,  Smithfield  and  Diamond 

streets, 
Macbeth  Evans  Glass  Co,  Chamber  of  Commerce  Bldg, 

Liberty  avenue. 
Mortimer  G1a?s  Co,  Oliver  Building,  Smithfield  street. 
Frank  M.  Milliken,  209  Sandusky  street. 
Oliental    Glass  Co,   E'ghth  and    Sarah    streets,  South 

Side. 
Pittsburgh  Lamp,  Brass  and  Glass  Co,  Century  Build- 
ing, Sandusky  street. 
Phoenix    Glass  Co,   Second    National    Bank    Building, 

Ninth  street  and  Liberty  avenue. 
Silicon  Glass  Co,  Wabash  Building,  Liberty  avenue. 
United  States  Glass    Co,  Ninth    and  Bingham    stieets, 

South  Side. 
Robert  Rawsthorne  Engraving  Co,  304  Penn  avenue. 
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A  'general    reorganization    in    the 
Pittsburgh  and     office    and   factory   management  of 
Vicinity  the    Central    Glass   Works,  Wheel- 

ing, W.  Va.,  resulted  at  a  meeting 
of  stockholders  last  week.  Secretary-treasurer  John 
Yaeger  has  retired,  and  Edward  J.  S^haub.  his  assis- 
tant, has  been  elected  his  successor.  James  Steac  tran, 
an  old-time  glass  worker  formerly  connected  with  the 
Central,  has  been  made  factory  superintendent.  Henry 
Lenier  has  been  aopointed  factory  manager,  and  Edward 
Diehl  night  manager. 

A  bill  in  eqaity  has  been  filed  in  Common  Pleas 
court  here  by  the  C  L.  Flaccus  Glass  Co.,  of  Tartn- 
tum,  Pa.,  against  the  Glass  Bottle  Blowers'  Assreia- 
tion  which  seeks  a  restraining  order  against  the  union 
workers  and  officials  from  interfering  with  the  work  of 
the  complainant's  plant  at  Tarentum  by  picketing  and 
intimidating  the  employees  of  the  eompany.  The  con- 
cern is  working  on  Government  contracts,  and  its  oper- 
ations are  being  interfered  with  by  the  defendants,  who 
have  been  conducting  a  strike  at  this  plant  since  Octo- 
ber 24  last.  

Walter  I.  Campbell,  the  oldest  salesman  in  the 
employ  of  the  United  States  Glass  Co.,  has  resigned  to 
take  the  St.  Louis  office  of  the  Hocking  Glass  Co  ,  of 
Lancaster,  O.  Mr.  Campbell  was  with  the  old  King 
Glass  Co.  before  it  was  absorbed  by  the  United  States 
Glass  Co.  He  will  maintain  an  office  in  the  Pest-Dis- 
patch building,  opening  next  week.  The  lighting  line 
of  the  Hocking  in  St.  Louis  has  been  in  charge  of  Mr. 
Keeler,  while  the  general  line  was  under  F.  H.  Young. 
Mr.  Campbell  will  handle  both. 

Factory  shipments  from  this  territory  are  still  being 
held  up  on  account  of  freight  congestion.  A  few  days 
ago  the  Pennsylvania  Railroad  Co.  announced  that  it 
would  accept  less  than  cariot  shipments  only  West  on  its 
own  lines.  Shipments  East  are  in  bad  shape.  It  is 
also  hard  to  gat  stuff  through  to  the  South  at  present. 

A  decided  falling  off  in  the   demand  for  pressed 


blanks  is  reported,  and  no   improvement  is  anticipated 
fur  a  month  at  least. 


Robert  Voitle,  working  out  of  the  Boston  office  of 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  spent  the 
holiday  week  at  his  home  in  Jeannette  and  at  the  home 
offices  of  the  company. 


Buyers  visiting  the  market  of  late  were  Charles 
Lane,  for  Kinnt  y  &  Levan.  Cleveland,  and  representa- 
tives cf  Geo.  Borgfeldi  &  Co.,  New  York. 


William  Norn's,  of  the  commenral  department  of 
the  Uni:ed  States  Glass  Co  ,  has  left  for  Columbus,  O., 
to  complete  his  examination  for  the  aviation  corps. 
His  work  will  be  in  th^  mechan  cal  department.  Hugh 
Jacob  Adams,  salesman  for  the  "States,"  who  has 
been  in  the  aviation  school  at  Pensacola,  Fla.,  spent 
the  early  part  of  the  week  here,  en  route  to  Boston, 
where  he  will  complete  his  flying  course. 


An  increase  in  the  demand  for  lighting  glass  is  re- 
ported. On  the  smaller  shapes  several  faciories  are 
crowded  wiib  business. 


The  Star  Glass  Co  ,  Star  City.  W.  Va.,  is  b  >ing 
importuned  to  move  its  factory  to  Oklahoma,  instead  of 
rebuilding  its  burned  plant,  and  is  being  offered  favor- 
able contracts  for  its  g:as  supply  there,  coupled  with 
other  inducements. 

The  Fostoria  Glass  Co.,  Moundsville,  W.  Va.,  has 
declared  an  extra  cash  dividend  of  five  per  cent. 


The  Central   Glass  Works,  Wheeling,  W.  Va.,  has 
declared  a  quarterly  dividend  of  three  per  cent. 


The  Imperial  Glass  Co.,  Bellaire,  has  declared  a 
cash  dividend  of  one  and  a  half  per  cent,  payable  Janu- 
ary 1.  

A  charter  has  just  been  issued  to  the  Caldwell 
Glass    Co.,  Hawthorne,  Pa.,  with   a    capital   stock   o£ 
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$25,000.     The  incorporators  are  F.  M.  Caldwell,  A.  P. 
Hampsey  and  A.  M.  Lieb,  c£  Pittsburgh. 


Plans  are  said  to  have  been  completed  for  the  con- 
solidation of  the  Laurel  Cut  Glass  Co.,  Jermyn,  Pa., 
and  the  Quaker  City  Glass  Co.,  Philadelphia.  The 
new  concern  will  operate  under  the  name  of  the  Laurel 
Co.  Thomas  P.  Strittmatter,  who  has  been  manager 
of  the  factory  at  Philadelphia,  will  take  charge  of  the 
Jermyn  plant. 


THE    CONDITION     OF     BUSINESS. 


Everything  depends  on  the  retail  trade 
New  York     now;    and  it  must   be  confessed  that  the 

holiday  business  this  year  has  not  come 
up  to  expectations.  Perhaps  the  retailers  expected  too 
much.  They  gauged  this  season  by  last  year,  when 
the  retail  trade  was  phenomenal.  There  were  no  war 
taxes,  no  Liberty  Loans,  and  people  had  not  been  called 
upon  for  the  immense  sums  they  have  since  given  to 
the  Red  Cross,  Y.  M.  C.  A.,  Jewish  fund,  and  count- 
less other  societies  and  charities.  For  all  that  the  re- 
tail business  this  year  has  not  been  so  bad.  Some  of 
the  department  stores  stopped  buying  early  in  Novem- 
ber because,  while  the  Liberty  Loan  drive  was  on,  busi- 
ness fell  off.  The  result  is  that  they  lost  sales  by  not 
having  what  customers  later  called  for.  Most  of  them 
had  good  stocks  of  many  lines.  Probably  all  of  them 
were  short  on  some  things  which,  had  they  bought, 
would  have  resulted  in  good  profits.  In  spite  of  all  the 
money  invested  in  bonds,  the  people  have  plenty  left, 
and  big  dividends  are  coming  from  the  bonds  and  other 
investments  on  the  first  of  January.  Some  interest  was 
paid  on  Liberty  bonds  the  week  before  Christmas.  The 
influence  of  that  money  was  felt  immediately,  and  a 
rushing  business  was  done  right  up  to  Christmas  eve. 
There  was  a  better  business  following  Christmas  than 
usual,  and  it  is  confidently  believed  that  when  the  Jan- 
uary disbursements  are  made  good  trade  will  follow; 
and  when  the  January  and  February  special  sales  are 
held,  if  retailers  have  carried  over  any  stocks  they  will 
market  them  easily.  In  fact,  they  may  need  these  very 
goods  to  help  out  those  sales.  Getting  a  little  scared 
in  November,  many  of  them  did  not  buy  in  anticipa- 
tion; and  as  wares  are  just  as  hard  to  get  as  ever,  there 
will  not  be  much  chance  to  come  in  at  the  last  minute 
and  buy  stock.  

Owing  to  the  action  of  th2  retailers  in  shutting  off 
buying,  and  the  known  shortage  in  the  wareroomr.  of 
the  importers,  there   was  an  absence  of  visitors  in  the 

1  market  which  cast  a  kind  of  gloom  in  the  whole- 
sale trade.  Nothing  like  it  was  ever  experienced. 
Even  mail  orders  fell  off.     There  was  an  improvement 

,v  days  before  Christmas;  but,  whib  orders  were 
numerous,  the  volume  was  small. 


At  the  potteries  business  was  fairly  good,  and 
would  have  been  better  except  for  the  delay  in  deliver- 
ies. Transportation  is  in  a  chaotic  condition  every- 
where. 

Orders  for  glassware  have  fallen  off  largely  be- 
cause prices  for  1918  have  not  been  made.  Buyers 
stand  ready  to  make  contracts,  unless  there  should  be 
an  undue  raise.  If  there  is  a  big  advance  they  may 
hold  off  for  a  while;  but  experience  has  proved  that  al- 
though they  may  complain  they  will  eventually  buy. 
They  have  to,  or  go  out  of  business. 


As  for  the  future,  as  long  as  crockery  and  glass 
are  fragile  they  are  bound  to  break,  and  must  be 
replaced.  People  cannot  get  along  without  them. 
They  cannot  substitute  tin,  if  they  wished,  as  tin  is 
higher  priced  in  proportion.  Besides,  nobody  wants 
to  use  tin.  There  will  be  a  demand  in  excess  of  supply 
all  of  the  year  1918. 


Severe  cold  weather  has   caused  a 

East  Liverpool     curtailment   in    the    production    of 

and   Vicinity       pcttery  in    this  district   during  the 

past  fortnight.  It  was  impossible 
to  fite  off  kilns  in  rotation,  on  account  of  the  inability 
to  obtain  gas.  There  has  been  some  lull  in  mail 
orders,  but  this  is  anticipated  at  this  season  of  the  year. 
Indications  point  to  more  buyers  visiting  the  local  mar- 
ket in  January  than  a  year  ago.  Western  and  Pacific 
coast  jobbers  report  stocks  exceptionally  short. 


A   lessening   of   activity   has  been 
Pittsbugh  and      noted  in  the  glass  business  during 
\  icinity  the  past  fortnight.     Cut  glass  is  in 

very  slow  demand.  A  marked  im- 
provement in  the  call  for  all  kinds  of  goods  is  expected 
after  the  January  exposition. 


BUSINESS    BRIEFS. 


A.  J,  Fondeville  &  Co.  have  taken  the  agency  of 
the  Frontier  Cut  Glass  Co.  for  the  metropolitan  district 
and  New  England. 

The  Horace  C.  Gray  Co.  has  added  the  lines  of  the 
Paden  City  Pottery  Co.,  casseroles  and  brown  cooking 
ware,  and  the  Standard  Pottery  Co.,  dinnerware,  spe- 
cialties, white  and  decorated  hotel  china. 


The  McKenna  Bros.  Sales  Corporation  has  ap- 
pointed Milton  V.  Simpson  to  represent  its  lines  on 
the  Pacific  Coast.  Mr.  Simpson  maintains  a  salesroom 
in  Los  Angeles,  and  will  have  a  full  display  of  samples 
from  the  concern. 
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The  great  problem  confronting  pot- 
East  Liverpool  tery  manufacturers  in  this  locality 
and  Vicinity  just  now  is  their  fuel  cost  for  Jan- 
uary. Existing  contracts  for  gas 
are  to  be  cancelled  January  1.  The  manufacturers 
have  been  informed  that  should  the  Manufacturers' 
Light  and  He-it  Co.  have  a  surplus  of  gas  after  domes- 
tic demands  have  been  met  during  January  this  may  be 
had  for  industrial  purposes.  However,  the  gas  com- 
pany announces  that  its  rate  for  this  surplus  will  not  be 
announced  except  on  individual  contracts,  which  are  to 
be  effective  as  from  January  1.  This  action  of  the  gas 
company  leaves  the  pottery  manufacturers  absolutely 
in  the  dark  as  to  their  fuel  costs  for  the  most  of  Jan- 
uary, and  it  is  one  of  the  heaviest  items  that  enter  into 
the  manufacturing  of  pottery. 

*     • 

"If  we  had  to  depend  upon  coal  just  new  we  would 
not  be  working,"  said  one  pottery  manufacturer  this 
week.  "We  cannot  get  coal  in  by  the  river,  and  the  rail 
proposition  is  almost  as  bad.  The  only  pleasant  thought 
for  the  future  is  that  we  can  have  'surplus'  gas,  if  there 
is  any." 

Information  received  here  this  week  from  the  Paci- 
fic Coast  is  to  the  effect  that  a  party  of  buyers  is  being 
formed  to  make  the  trip  East  in  January.  It  will  in- 
clude about  nfteen  glass  and  pottery  buyers  frcm  Los 
Angeles  on  the  south  to  Seattle  on  the  north.  The 
party  will  first  stop  in  Pittsburgh,  then  visit  this  mar- 
ket, then  return  to  Pittsburgh,  and  from  there  go  to 
New  York.  ^      # 

Buyers  visiting  here  of  late  were  Messrs  Cobb  and 
Newland,  for  Geo.  Borgfeldt  &  Co.,  New  York;  Morris 
Bergman,  New  York;  T.  M.  James,  Kansas  City,  Mo. 

Some  relief  in  shipping  was  experienced  a  few  days 
ago  when  it  was  announced  that  Pittsburgh  and  Cin- 
cinnati were  open,  but  that  nothing  could  be  shipped 
east  through  the  Pittsburgh  gateway.  The  embargo 
was  also  lifted  December  20  from  this  point  to  the  Balti- 
more  &  Ohio  Railroad  and   the  Chesapeake   &   Ohio 


Railroad  south  and  west.  St.  Louis  was  also  open. 
To  the  east  the  situation  is  still  serious.  New  York  is 
now  reached  by  shipping  via  Buffalo. 

# 
The  Smith-Philiips  China  Co.  is  drilling  for  gas 
near  its  plant  here,  and  should  a  supply  be  struck  other 
wells  will  be  drilled  in  the  imrrediate  vicinity.  Near 
this  plant  are  numerous  producing  oil  wells,  and  it  is 
believed  that  in   deeper  sand  gas  will  be  found. 

It  was  related  here  this  week  that  several  manu- 
facturing potters  are  refusing  to  accept  orders  for  teas 
when  unaccompanied  by  specifications  for  other  items. 
In  one  office  it  was  said  that  this  rule  had  been  in  effect 
for  two  months,  and  that  it  would  be  continued. 

*  * 

Less  new  dinner  patterns  will  be  offered  the  trade 
here  in  January  than  ever  before.  Decorators  have  re- 
vived some  old  treatments  and  added  a  few  new  crea- 
tions in  line  and  border  effects.  The  shortage  of  decals 
is  the  cause  of  this  condition. 

Mark  Donaldson  has  returned  from  a  brief  busi- 
ness trip  in  the  interest  of  the  Homer    Laughlin  China 

Co. 

#  » 

Judging  from  the  manner  advanced  reservations  are 
being  received  at  the  Elks  Club  he^e,  more  buyers  will 
visit  the  local  pottery  market  next  month  than  a  year 
ago.  Reservations  have  been  booked  by  many  who  were 
here  last  year,  and  quite  a  few  new  names  have  been 
listed.  #      # 

Stocks  in  the  warehouses  of  the  Western  jobbers 
are  very  low,  and  report  has  it  that  they  are  unable  to 
ship  all  their  orders. 

The  majority  of  the  pottory  corporations  in  this 
district  will  hold  their  annual  meetings  during  January. 
As  far  as  can  be  learned,  there  will  be  few,  if  any, 
changes  in  the  officials  of  any  of  the  plants. 

Managers  of  the  sales  departments  at  some  potteries 
say  that  the  jobbing  interests  in  the  Middle   States  are 
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not  anticipating-  future  requirements  owing  to  the  fact 
that  many  of  them  have  considerable  unfilled  business 
on  file  with  pottery  mPiiufacturers,  and  that  these  goods 
must  come  forward  before  much  other  business  is  speci- 
fied.  .      , 

The  next  draft  is  expected  to  take  a  number  of 
pottery  workers  out  of  this  district.  Questionnaires 
have  been  mailed  to  several  hundred  young-  men  in  this 
territory,  a  let  of  whom  are  pottery  workers. 

The  Jackson  China  Co.,  Dubois,  Pa.,  has  recently 
fired  ware  in  an  Owens  continuous  kiln,  and  Mr  Jack- 
son writes  'hat  it  works  very  satisfactorily.  The  kiln 
is  said  to  do  the  work  of  seven  ordinary  kilns,  making 
a  big  saving  in  fuel,  gas  and  labor. 

•      • 

On  account  of  the  gas  shortage  work  was  sus- 
pended in  several  potteries  from  last  Saturday  afternoon 
until  Wednesday  of  this  week. 


A     VENISON     DINNER. 


ONE  of  the  happiest  trade  events  in  Boston  was  the 
venison  dinner  given  at  Healy's  Hotel  last  Satur- 
day evening  by  the  management  of  the  Mitchell,  Wood 
bury  Co.  to  twenty-six  male  members  of  its  organiza- 
tion as  the  result  of  a  recent  hunting  trip,  when  a 
party  led  by  Geo.  A.  Stuart,  general  manager  of  the 
firm,  bagged  six  fine  deer  near  Granville,  Mass., 
and  four  courses  of  the  banquet  were  prepared  from  one 
of  the  trophies. 

At  5:30,  the    hour  set  for  the  feast,  ail  the  guests 

were  seated  and  the  following  menu  was  discussed: 

Venison  Broth,  Printaniere 

Celery  Crispets         Hot  House  Radishes  Queen  Olives 

Venison  Saute,  Hunter  Style 

Parisenne  Potatoes 

Re,. ist  Venison  au  Jelly 

Delmonico  Potatoes  Brussels  Sprouts 

Broiled  Venison  Chop,  Cumberland  Sauce 

Combination  Salad 

Crackers  and  Cheese  Coffee 

Every  course  was  hugely  enjoyed,  the  venison 
b.-ing  delicious,  and  the  service  above  criticism,  Mr. 
Healy  himself  keeping  an  eye  on  the  servitors. 

An  excellent  programme  of  songs  was  furnished 
durin;:  the  repast  by  a  company  of  cabaret  entertainers, 
who  roused  the  diners  to  enthusiasm  by  leading  them 
in  "The  Star-Spangled  Banner." 

At  the  close  ol  the  dinner  Manager  Stuart  an- 
nounced that  there  would  DC  only  one  speech,  and  that 
by  President  Woodbury. 

The  latter  spoke  for  several  minutes  on  the  j  ij  ;t 
gave  him  and  Ins  colleagues  to  sec  the  men  of  the  i  on- 
i  era  gathered  together  tor  a  social  ev<  ning,  and  thought 

.1  similar  affair  should  be  arranged  each  year.      He- 


said  the  firm  appreciated  their  loyalty,  and  commended 
them  for  the  year's  total  of  business,  brought  about 
largely  by  their  "o-operation  and  devotion. 

His  speech  brought  great  applause,  and  cheers 
were  given  for  him  and  for  Jacob  Mitchell  and  Geo.  A. 
Stuart. 


THE    HUNTING    PARTY   THAT   MADE   IT    POSSIBLE. 
Geo.  A.  Stuart  on  extreme  left. 

The  diners  then  demanded  a  speech  from  A.  N. 
Howe,  who  told  some  amusing  stories  and  made  a  plea 
that  all  present  assist  the  hotel  men  of  the  country  in 
living  up  to  the  regulations  of  the  food  administration. 

Maurice  G.  Cochrane  spoke  of  the  value  to  the 
house  of  an  occasion  such  as  this,  and  gave  credit  to 
Manager  Stuart  for  bringing  it  about. 

A  toast  was  then  drunk  to  the  men  in  the  army  and 
navy,  and  Mr.  Cochrane  quoted  some  appropriate  verse 
on  the  \  alor  of  the  soldiers  and  sailors. 

After  other  toasts  the  gathering  broke  up  with 
many  expressions  of  enjoyment  for  the  whole  affair. 

Those  present  included  President  I.  F.  Woodbury, 
Treasurer  Jacob  Mitchell,  Vice-President  C.  E.  Austin, 
General  Manager  G.  A.  Stuart,  and  Messrs.  Merrill, 
Romer,  Swift,  Sullivan,  Osborne,  Biggins,  Ham, 
Kelly,  Woolley,  Caro,  Barber,  Wiley,  Spaulding,  Lin- 
hares,  Keyser,  Hall,  Ackerman,  W.  H.  Ford  and  H. 
M.  Ford. 


MAKE     MEMORANDA. 


NO  man's  brain  is  big  enough  to  remember  all  the  de- 
tails of  a  business.  Every  department  should 
have  a  data  book.  Whenever  a  good  idea  occurs  to 
you,  jot  it  down.  Only  too  often  the  idea  does  not  occur 
until  it  is  too  late  to  use.  If  goods  are  asked  for  in 
your  store,  have  the  clerks  make  a  note  of  it.  What 
go  )ds  did  you  resolve  to  put  in  on  a  certain  occasion? 
Forgotten,  have  you  ?  What  was  that  I  intended  to  do  to 
make  this  department  profitable?  You  had  it  light  at 
the  right  time,  but  you  didn't  make  a  record  of  it  and 
didn't  doit,  flood  ideas  are  scarce.  The  men  who 
.in  pulling  down  tile  big  salaries  and  profits  are  those 
who  have  jotted  down  and  assembled  worth-while  ideas. 
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Illuminating  Devices. 


Han£in£,  Stand    and    Portable    Lamps;    Li£ht- 

in£  Glassware,  indirect  and  semi-indirect; 

Domes,  Shades,  etc. 


The  combination  of  the  beautiful  and  practical  has 
been  achieved  in  a  charming-  manner  by  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.  in  a  lamp  and  desk  set  now 
being  exhibited  by  Chas.  Kraft  at  the  concern's  New 
York  salesroom.  The  standard  is  mounted  on  an  ala- 
baster base,  with  an  ink  well  on  either  tide.  Two  or  three 
exceedingly  clever  designs  are  shown,  which  may  be 
had  in  silver,  gold,  old  brass  and  black,  ebony  or 
bronze  finishes.  This  item  should  find  a  tremendous 
sale,  the  advantage  of  having  a  lamp  to  match  the  set 
being  sure  to  meet  with  wide  appreciation. 

W.  H.  Stockdale,  New  York  representative  of  the 
Roseville  Pottery  Co  ,  has  on  exhibition  a  line  of  lamps 
with  pottery  bases  and  silk  shades  that  are  extremely 
artistic.  The  harmony  of  color  between  the  bases  and 
shades  is  as  nearly  perfect  as  it  is  possible  to  conceive. 
The  shapes  are  classic,  and  the  variegated  glazes  are 
very  beautiful.  How  they  can  accomplish  them  is  a 
mystery  to  other  potters.  It  is  possible  to  get  the  col- 
ors themselves,  but  how  they  obtain  the  combined 
effects  which  are  the  ware's  distinctive  feature  puzzles 
the  most  expert  decorators. 

An  exhibit  of  illuminating  glassware  that  can  in- 
variably be  counted  upon  for  salable  designs  and  inter- 
esting values  is  that  of  |the  Wellington  Glass  Co., 
represented  in  New  York  by  the  Horace  C.  Gray  Co. 
The  decorations  consist  of  hand  painted  patterns,  etch- 
ings, timed  and  plain,  as  well  as  embossed  designs  on  a 
pure  white  matt  finished  glass  that  gives  the  user  com- 
plete satisfaction.  Frosted  and  iridescent  glass  is  also 
employed  in  a  variety  nf  exceptionally  tasteful  concep- 
tions. 

id 

A  degree  of  attractiveness  has  been  reached  in 
several  unique  designs  and  shapes  in  illuminating 
glassware  on  view  at  the  salesroom  of  Gillinder  &  Sons, 
19  Madison  avenue,  that  is  away  above  what  is  ordin- 
arily seen.  Manager  Paul  L.  Zoellner  makes  a  special 
point  to  always  have  new  designs  on  hand— which  ac- 
counts for  the  Gillinder  salesroom's  popularity  with  buy- 
ers who  appreciate  exclusive  merchandise  at  moderate 
prices. 


Constantly-increasing  business  is  convincing  evi- 
dence of  the  success  of  the  Robichek  Co.'s  line  of 
lamps.  The  concern  has  achieved  something  quite 
unique  in  decorations  on  wood  bases.  Rudolph 
Robichek,  head  of  the  concern,  an  artist  of  recognized 
ability,  is  responsible  for  giving  the  line  its  distinction. 
A  Wedgwood  medallion    pattern  done  in  the  familiar 


blue  and  white  on  a  black  background  is  very  striking, 
ard  with  a  black  silk  shade  containing  the  medallion 
in  its  panels  is  one  of  the  most  pleasing  things  imagin- 
able. Individuality  also  finds  expression  in  an  Egyp 
tian  paitern  that  is  very  odd  in  coloring  and  arrange- 
ment. The  Chinese  and  Japanese  styles  are  particularly 
good.  There  are  lamps  of  every  size,  from  the  bcudoir 
to  the  floor  variety,  as.  well  as  candlesticks,  desk  sets, 
smoking  stands,  humidors,  and  any  number  of  decor- 
ated wood  novelties  all  on  view  at  the  company's  sales- 
room. 878  Bioadway. 
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NEW    YORK,  DEC.  27,  1917 


FOR  the  many  kindly  remembrances  and  gcod  wishes 
of  which  we  have  been  the  happy  recipient  the 
past  week  we  return  our  grateful  thanks,  and  wish  all 
our  readers  the  merriest  and  most  prosperous  of  New 
Years  ! 


AMENDING     THE     CUSTOMS     LAWS. 


A  SYSTEMATIC  attempt  is  in  progress  by  the  Tariff 
Commission  to  gather  a  body  of  real  facts,  as  dis- 
tinguished from  the  arguments  of  interested  parties,  to 
be  used  as  a  guide  to  legislation  for  the  post  bellum 
period.  As  a  preliminary  to  this,  and  for  immediate  as 
well  as  future  benefit,  a  draft  has  been  prepared  of  a 
bill  to  amend  the  methods  of  customs  administration. 

One  feature  of  this  affects  the  much-disputed  matter 
of  fixing  the  market  value  of  imports.  Offhand,  the 
average  outsider  would  think  this  a  simple  thing.  But 
t bi*-,  is  not  the  case  even  in  the  instances  when  the  actual 
cost  of  an  article  in  the  country  in  which  it  was  pro- 
duced can  be  positively  shown.  It  is  even  more  com- 
plicated when  things  are  made  in  a  foreign  country  ex- 
pressly for  export,  and  are  not  sold  in  the  country 
of  origin.  The  conclusion  which  stems  to  have  been 
readied  is  to  consider  the  sellii  g  price  of  an  article  in 
the  country  of  origin  as  its  market  value,  or,  in  other 
Cases,  the  selling  price  here. 

ested  pro\  bions  of  the  proposed  customs 
administrative  law   are  d  to  get  rid  of  a  lot  of 

crudities   and   absurdities,  many  based  on   precedents 
which  should  be  obsolete,  which  hamper  and  delay  the 


work  of  Government  officers  and  make  importation 
more  or  less  of  a  gamble. 

But  the  more  serious  task  of  the  commission  has  to 
do  with  preparing  for  Congress  the  data  for  tariff  legis- 
lation in  the  period  following  the  war.  when  economic 
competition  is  expected  to  be  exceptionally  severe. 

Maximum  and  minimum  tariffs  have  been  suggested 
as  one  of  means  for  meeting  the  emergency.  But  the 
subj  ct  is  one  which  will  call  for  the  greatest  of  wisdom 
and  statesmanship,  and  it  is  difficult  to  see  how  adequate 
measures  can  be  adopted  until  the  conditions  to  be  met 
are  made  cluar. 


PERSONAL. 


1  '  N  a  letter  to  John  V.  Storck,  Lawrence  Kinet,  who 
left  the  United  States  Glass  Co.  to  join  the  avia- 
tion corps  in  a  camp  somewhere  in  Canada,  says 
that  he  is  well  and  progressing  finely,  and  mentions 
in  a  casual  way  that  in  a  recent  flight  another  plane 
ran  into  him.  Both  machines  were  wrecked,  and  he 
landed  with  the  remains  of  his  on  top  of  l.im.  He  was 
biuised  a  little,  but  pulled  himself  out  of  the  debris 
otherwise  unhurt.  The  other  man  also  escaped  with- 
out any  serious  injury.  He  did  net  say  how  far  they 
fell. 

Leo  Missbaum,  president  of  the  Canton  G!ass  Co., 
in  was  New  York  last  week  for  a  few  days  on  his  way 
to  Cuba. 

M.  E.  LafTiTty,  who  represents  the  Imperial  Glass 
Co.  in  St.  Louis,  was  in  New  York  for  a  few  days  this 
week.  He  is  highly  pleased  with  St.  Louis  and  the 
people  there. 

Charles  J.  Dela  Croix,  of  Dela  Croix  &  Wilcken, 
New  York  representatives  for  the  H.  Northwood  Co., 
rctu-ned  on  Monday  from  a  several  days  visit  to  the 
factory  at  Wheeling,  W.  Va. 

More  than  one  member  of  the  trade  was  startled  by 
the  heading,  "Eddie  Eckert  Killed!"  which  appeared 
in  the  daily  papers  on  Wednesday  mornmg.  Upon 
reading  further,  however,  it  was  discovered  to  be  not 
our  Eddie  Eckert,  the  glassware  salesman,  but  a  circus 
performer. 

One  man  in  the  trade  whose  Christmas  seemed  just 
a  little  brighter  than  usual  was  Ed.  Craig,  who,  as 
stated  in  last  week's  issue,  is  able  to  be  about  again 
after  his  severe  attack  of  pneumonia.  He  was  not  the 
only  one  pleased.  It  was  highly  gratifying  to  his 
friends  (of  whom  he  has  more  than  most  men)  to  see 
him  back  at  his  desk  on  Monday.     It  will  be  some  time 
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before  he  undertakes  his  full  duties  as  manager  of  the 
New  York  office  of  the  United  States  Glass  Co.,  how- 
ever, although  he  expects  to  make  visits  to  the  office 
for  a  few  hours  daily  until  he  recovers  his  normal 
strength. 

Corporal  Herman  Kashins,  the  former  cut  glass 
factory  representative,  bting  home  on  a  few  days'  fur- 
lough from  Camp  (Jpton,  paid  a  visit  to  the  office  of  the 
E.  W.  Hammond  Co.  on  Saturday  for  the  first  time 
since  he  joined  the  service.  He  is  enthusiastic  over 
army  life,  and  has  only  words  of  praise  for  the  man- 
ner in  which  Uncle  Sam  is  treating  him. 

Edward  A.  Unger,  New  York  representative  for 
the  East  Liverpool  Potteries  Co.,  returned  on  Monday 
from  a  visit  to  the  factory  at  East  Liverpool. 

"Sandy"  Fraser,  traveler  for  the  Beaver  Valley 
Glass  Co.,  whose  genial  personality  makes  him  ever  a 
welcome  visitor  among  his  friends  here,  came  over 
from  his  home  in  Philadelphia  the  latter  part  of  last 
week  to  spend  several  days  with  his  friend  Frederick 
Skelton. 

The  marriage  of  Miss  Margaret  C.  Graeser, 
daughter  of  A.  A.  Graeser,  salesman  for  the  Duncan  & 
Miller  Glass  Co  ,  Washington,  Pa  ,  to  George  J.  Bryen, 
a  senior  at  Washington  and  Jefferson  College,  is  an- 
nounced as  having  taken  place  recently  at  Wellsburg, 
W.  Va. 

Ferdinand  Schmidt,  of  Brinsmaid  &  Co.,  Des 
Moines,  Iowa,  is  expected  in  New  York  right  after  New 
Year's.  He  comes  to  pick  up  s'ock  to  take  the  place  of 
that  destroyed  in  the  disastrous  fire  which  occurred  at 
their  store  on  Dec.  16th.  By  all  accounts  the  fire  about 
cleaned  them  out  of  goods. 

Henry  Witte  on  his  way  home  a  few  nights  ago 
from  Geo.  Borgfeldt  &  Co.'s  stumbled  over  an  obstruc- 
tion on  the  sidewalk  at  Fourteenth  street  and  Irving 
Place,  and  fractured  a  couple  of  ribs.  He  is  rapidly 
recovering,  and  expects  to  be  out  again  next  week. 

Jas.  J.  Temple,  American  manager  for  L.  Bernar- 
daud  &  Co.,  got  in  from  a  road  trip  on  Monday,  just  in 
time  to  enjoy  his  turkey  dinner  at  home. 

* 

Before  J.  H.  Venon  sailed  for  Europe,  Walter  T. 
Wessels,  his  traveler,  understanding  the  personal  sacri- 
fice that  his  employer  was  making  in  going  into  the 
service  abroad  without  pay,  gave  proof  of  his  interest 
in  the  firm  he  has  so  ably  represented  for  the  past 
seven  years  by  offering  to  take  another  position  during 


Mr.  Venon's  stay  in  France,  so  as  to  reduce  expenses, 
and  has  therefore  accepted  an  engagement  with  a  firm 
not  in  the  same  line,  so  that  later  on  he  may  be  back  in 
his  old  position  nntrammeled  by  complications  which 
might  arise  if  he  were  with  a  competing  house.  So,  if 
the  members  of  the  trade  do  not  see  the  familiar  face  of 
Walter  T.  Wessels  in  the  next  few  months  they  may  be 
sure  his  absence  is  only  for  a  time,  and  that  when  con- 
ditions are  normal  again  he  will  be  connected  with  his 
old  firm  as  heretofore. 

* 

Frank  M.  Miller,  New  York  agent  for  the  Monongah 
Glass  Co.,  Fairmont,  W.  Va.,  returned  to  New  York  on 
Monday  after  spending  two  weeks  at  the  factory. 

W.  F.  Ellison  expects  to  get  on  the  job  early  in  the 
new  year  for  Geo.  F.  Bassett  &Co.,  opening  up  at  the 
Fort  Pitt  Hotel,  Pittsburgh,  on  January  2. 

Mortis  Van  Nostrand,  of  the  Rowland  &  Marsellus 
Co.,  arrived  home  from  Japan  tn  time  for  Christinas 
after  a  six  months'  visit  to  that  country.  While  there  he 
experienced  five  earthquakes,  two  tornadoes,  a  typhoon, 
a  drought  and  a  flood.  For  six  weeks,  night  and  day, 
the  thermometer  ranged  from  97  to  106  degrees.  In 
spite  of  all  the  drawbacks  he  traveled  over  a  l.~«rge  part 
of  the  island  and  picked  up  a  lot  of  desirable  porcelains. 

* 

Other  buyers  in  town  were  Miss  C.  Jamieson,  for 
Hall  &  Co.,  Sydney,  Australia;  S.  Scott,  of  Scott's  Tea 
Co., 'Boston;  C.  L.  Patterson,  for  Carson,  Pirie,  Scott 
&  Co.,  Chicago. 


GIRLS     IN     GLASS     WORKS. 


GIRLS  have  now  broken  into  the  glass  industry.  For 
the  first  time  in  the  history  of  glass  making  in 
South  Jersey,  where  glass  factories  have  flourished  for 
more  than  a  century,  women  and  girls  are  being  em- 
ployed in  place  of  boys.  The  More-Jonas  Glass  Co.,  of 
Bridgeton,  was  the  first  company  to  use  girls  on  any 
extended  scale  in  its  warehouses,  but  now  they  are 
being  employed  a,t  other  big  glass  factories  at  Millville 
and  Salem. 

Glass  blowing  is  to  be  reserved  entirely  for  the 
men  and  the  automatic  machines.  The  women  and 
girls,  however,  are  not  restricted  by  union  rules  or  lack 
of  experience  from  taking  the  jobs  formerly  held  by  the 
boys  who  snapped  and  carried  the  bottles  as  they  came 
from  the  olowers'  molds.  They  are  also  employed  in 
grinding  and  polishing  the  bottles. 

William  Waddington,  superintendent  of  the  More- 
Jonas  Glass  Co.,  is  much  pleased  so  far  with  his  experi- 
ment. He  says  that  his  company  now  employs  twenty- 
eight   girls  in  its   shops.     They  work   in   two   shifts. 


IS 


Those  on  the  day  shift  work  eight  and  a  half  hours  a 
day  and  six  days  a  week,  while  those  on  the  night  shift 
work  five  nights  and  are  paid  for  a  full  week.  The 
girls  who  work  as  *'snappers-up"  receive  $13  a  week, 
while  those  wLo  "carry  in"  get  $11.50 


OBITUARY. 


JAMES  M.  UXIACK,  a  well-known  cut  glass  sales- 
man, died  at  his  home  in  Boston  Dec.  20th,  aged 
thirty-seven.  He  had  been  in  the  business  ten  years,  his 
last  position  being  with  the  Hunt  Glass  Co.,  in  whose 
employ  he  was  when  he  died.  He  had  not  been  in 
good  health  for  two  years. 


John  W.  Onderdonke,  in  the  housefurnishing  de- 
partment of  R.  H.  Macy  &  Co.,  died  December  21  of 
enlargement  of  the  liver,  aged  seventy- one.  Mr.  On- 
derdonke had  recently  completed  his  thirty-sixth  year 
of  continuous  service  with  the  house — an  unusual  record, 
and  a  great  tribute  to  his  faithfulness.  He  was  highly 
regarded  by  the  members  of  the  firm  and  by  all  his  as- 
sociates. He  was  born  in  New  York  and  for  a  time  had 
a  hardware  store  on  Sixth  avenue.  He  was  at  business 
on  the  Monday  previous  to  his  death  and  feeling  very 
well.     The  funeral  was  held  on  Sunday. 


AT    CHICAGO. 


HOLIDAY  trade  was  bigger  by  at  least  twenty-five 
per  cent  than  the  majority  of  those  in  the 
business  expected.  The  stores  were  able  to  unload  their 
stocks,  and  in  some  instances  are  facing  the  new  year 
with  barren  shelves.  It  will  therefore  be  necessary  for 
buyers  to  do  some  immediate  and  substantial  replenish- 
ment. The  sales  of  fine  dinner  sets  were  particularly 
brisk,  the  maj  >rity  of  the  deoartments  being  almost 
cleaned  out.  One  manager  was  bemoaning  the  fact 
that  he  recently  conducted  a  special  sale  for  the  purpose 
of  closing  out  some  dinnerware  before  the  end  of  the 
year,  and  said  that  if  he  had  kept  them  he  could  have 
sold  them  at  a  much  higher  figure. 

*      • 

Earl  W.  Xewton,  representative  of  the  Imperial 
Glass  Co.,  has  just  returned  from  a  trip  to  the  factory 
at  Bellaire,  O. 

Walter  S.  Redfield,  representative  of  factory  lines, 
plans  to  vi->it  the  factories  of   the    A.   B.  Heisey  Co., 

/ark,    O  ,  and    S.  A.  Weiler,    Zanesville,    O.,  some 
time  during  January. 

■  partment    stores    handling   si1k-sha.de    floor 
amps  refu-  ad  any  orders  out  C.  O    D.  during 

the  Christmas  rush.     Regardless  of  the  standing  of  the 


customer,  insistence  was  made  that  a  deposit  be  given 
on  each  order  of  this  character.  Experience  has  demon- 
strated that  too  many  people  change  their  minds  about 
holiday  gifts,  with  the  result  that  the  department  stores 
bear  the  expense  of  delivery  for  nothing. 

*  ♦ 

Dan  Mielke,  of  the  Gragg  Mielke  Co.,  expects  to 
leave  on  a  road  trip  in  about  two  weeks,  during  which 
he  will  probably  visit  the  Pittsburgh  Glass  Exposition. 

♦  # 

LeoArnstein,  buyer  for  Ed  Schuster  &  Co.,  Mil- 
waukee, was  in  the  city  last  week. 

Charles  Patterson, buyer'of  merchandise  for  Carson, 
Pirie,  Scott  &  Co.,  spent  a  part  of  the  holidays  with  re- 
latives at  Jackson,  Mich. 

*  * 

Charles  McChesney,  representative  of  factory  lines, 
has  taken  on  the  line  of  the  Condon  Glass  Co.,  of 
Toledo,  O. 


PROGRESSIVE     JAPAN. 


f\F  all  the  countries  in  Europe  and  Asia  none  has 
^  shown  greater  progress  latterly  than  Japan,  and 
at  the  present  time  the  Flowery  Kingdom  is  forging 
ahead  industrially  in  a  manner  which  is  attracting 
world-wide  attention.  While  among  the  countries  that 
have  declared  war  against  Germany,  her  aciive  par- 
ticipation in  the  bloody  conflict  has  not  so  far  proved  a 
stumbling  block  to  national  advancement,  and  her  in- 
dustries are  going  forward  under  a  full  head  of  steam. 
New  export  markets  are  being  acquired,  with  splendid 
prospects  of  being  retained  and  extended  when  the 
weapons  of  warfare  have  been  laid  aside  in  favor  of 
peaceful   pursuits. 

The  latest  illustration  of  Japanese  persistence  and 
farsightedness  is  shown  in  the  installation,  by  the  Nippon 
Garas  Kogyo  Kaisha,  at  Osaka,  of  the  Owens  automa- 
tic bottle  machine. 

The  manufacture  of  bottles  up  to  the  introduction  of 
Owens  machines  was  principally  by  hand,  the  produc- 
tion being  of  a  very  crude  quality,  the  greater  portion 
used  being  imported  from  Europe.  Beginning  in  1907, 
and  up  to  1914,  different  groups  of  Japanese  visited  the 
Owens  company  to  investigate  the  machine,  without  any 
results,  great  difficulty  being  encountered  in  obtaining 
satisfactory  information  as  to  existing  Japanese  condi- 
tions and  arriving  at  any  basis  for  a  sale.  In  1914,  Mr. 
Sugita,  representing  Messrs.  Shima  &  Co.,  of  Osaka, 
called  at  the  company's  office  in  Toledo,  O.,  to  make  an 
investigation,  and  with  an  American  education  and 
knowledge  of  American  business  methods,  put  before 
the  company  complete  details  of  Japanese  cone  i  ions  so 
tli  it  it  became  possible  to  begin  intelligent  negotiations. 
On  Mr.  Sugita's  return  to  Japan  he  was  able  to  interest 
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some  of  the  principal  capitalists,  and  returned  to  To'edo 
the  following-  year  accompanied  by  Mr.  Ishii  for  more 
complete  investigations.  Again  Mr.  Sugita returned  to 
Japan  vvnh  an  option,  and  in  the  early  part  of  1916  re- 
turned to  Toledo  with  Mr.  Takahashi  and  concluded  the 
deal  whereby  his  company  purchased  the  exclusive 
righis  for  Japan. 

Under  his  direction  the  Owens  company  prepared 
plans  for  a  modern  bottle  factory  to  be  equipped  with 
the  latest  type  of  15  arm  machines,  automatic  conveyors, 
g\is  producers,  vacuum  pumps  and  air  compressors, 
and,  in  fact,  as  modern  equipment  as  is  in  operation 
anywhere  in  this  country.  The  entire  shipment  was 
sh;pped  to  Japan:  the  factory  has  been  constructed,  the 
machines  installed  bv  American  workmen  sent  by  the 
Owens  company.  The  factory  is  in  operation,  turning- 
out  some  140  to  150  thousand  bottles  daily,  the  pro- 
duct of  two  15  arm  machines,  and  now  Mr.  Sugita  is 
arranging  to  build  another  factory  with  similar  capacity. 

Keep  your  eye  on  Japan  !  With  her  excellent 
steamship  facilities,  up-to-date  manufacturing  plants 
and  cheap  labor,  Japan  is  destined  to  become  a  keen 
competitor. 


HOW     ABOUT     YOURSELF? 


"f^^E  day,"  said  the  sales-manager  of  a  New  Or- 
^  leans  store,  "I  picked  up  an  efficiency  chart,  and 
after  checking-  and  crossing  out  and  answering  all  ques- 
tions, I  found,  to  my  dismay  and  disgust,  that  I  regis- 
tered just  fifty  four  per  cent  efficient. 

"The  experiment  taught  me  a  lesson.  It  convinced 
me  that  the  chart  about  told  the  truth.  I  had  been  for 
several  years  checking  up  the  many  salesmen  under 
me,  without  ever  once  thinking  of  my  own  lack  of  effi- 
ciency; but  you  may  be  sure  that  from  that  time  on  I 
have  been  watching  myself  closely.  I  had  been 
brought  to  the  realization  of  my  low  standard  of  effici- 
ency, and  it  was  up  to  me  to  build  up  and  mend  the 
broken-dDwn  places  before  others  recognized  my  low 
average. 

"It  would  be  a  good  idea,"  he  continued,  "for  us 
all  to  check  up  on  ourselves  often." 


TAKING     OVER     THE     RAILR0AD5. 


IN  a  speech  before  the  Railroad  Men's  Improvement 
Society  in  the  rooms  of  the  Merchants'  Association, 
Charles  A.  Prouty,  Director  of  the  Bureau  of  Valuation 

of  the  Interstate  Commerce  Commission  and  a  former 
member  of  the  commission,  declared  that  under  whatever 
plan  of  war  operation  of  the  railroads  the  Government 
might  decide  upon,  it  would  be  m  to  attempt  to  re- 

organize  the  operating  force  of  the  American  carriers 
or  to  try  to  place  the  physical  management  of  running 


the  trains  in  the  hands  of  anyone  else  than  those  men  now 
running  them. 

Judge  Prouty  declared  that,  the  railroad  service  1< 
was  lamentabl)  poor,  stating  that  a  large  part  of  the  trou- 
ble was  due  to  the  indifference  of  railroad  employes  to 
the  maximum  efficiency  of  the  American  railroad  plan'. 


SPECIAL     NOTICES 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
nrsi  and  fifty  cents  for  each  following  insertion  for  each  half 
inch  of  space  (35  words).     PAYABLE  IN  ADVANCE. 


Special    Notice. 

The  Crockery  Board  of  Trade  ok  New  York, 
New  York  City,  December  20,  1917. 
Notice  is  hereby  given  that  the  annual  meeting  of  the  stock- 
holders of  The  Crockery  Board  of  Trade  of  New  York  for  the 
jlection  of  four  trustees  for  the  ensuing  three  years,  and  for  the 
election  of  officers  for  the  ensuing  year,  will,  in  accordance  with 
the  by-laws  of  the  corporation,  be  held  at  the  Hardware  Club, 
New  York  City,  on  Wednesday,  January  9, 1918,  at  12.30  o'clock, 
p.m.  By  order  of  the  Trustees, 

L.  S.  Owen,  Secretary. 

HELP     WANTED. 

CALESMEN  WANTED.— Three  salesmen  for  1918  to  take  the 
^  territory  covered  by  our  representatives  who  have  enlisted 
to  serve  in  the  war.  One  to  cover  the  State  of  Massachusetts 
and  all  through  the  New  England  States.  One  to  cover  the 
State  of  Michigan.  The  other  to  cover  the  State  of  Ohio. 
Must  have  a  thorough  knowledge  of  our  light  ware  cut  glass 
line.  In  writing  give  full  information,  with  references.  All 
communications  held  strictly  confidential.  Did:o  Bros.  Cut 
Glass  Co..  323  N    Division  Street,  Euffalo,  N.  Y. 

TALESMAN  WANTED-A  manufacturer  of  a  popular  line  of 
^  illuminating  glassware  wants  a  traveling  salesman  for  a 
good  territory  on  a  commi  sion  basis.  Must  have  had  road  ex- 
perience, lnow  the  trade  and  be  able  to  sell  goods.  Address, 
vi:h  reference,  M.  M.,  this  office. 

SITUATIONS     WANTED. 

POSITION  WANTED— By  man  who  has  had  fifteen  years'  ex- 
'  perience  in  the  crockery  and  household  game.  Thoroughly 
competent  and  can  furnish  A  1  references.  Prefer  position  as 
buyer,  but  will  consider  traveling.     Address  A 157,  this  office. 

FOR     SALE. 

VITRIFIED  PHOTOGRAPHIC  PROCESS,  various  colors,  on 
or  inside  glass  and  glazed  surfaces;  practical,  simple, 
economical ;  adapted  to  manufacturing,  on  large  scale,  panel 
centers  to  supply  stained  glass  trade,  church  windows,  and  for 
other  decorative  purposes  on  glass;  memorials  for  perpetuating 
exact  likenesses  of  eminent  personages;  most  permanent;  last 
thousands  of  years.  Neyac,  455  West  Forty-seventh  St.,  New 
York. 


FOR  SALE — Frames,  shafting,  belting  and  other  equipment 
for  cutting  shop.  All  in  first-class  condition  and  will  make 
attractive  price  on  part  or  all.  The  Corona  Cut  Glass  Co., 
Toledo,  Ohio.  

-rOBE  SOLD  AS  A  RUNNING  CONCERN  -A  well-equipped 
'  pottery  in  New  Jersey.  Two  biscuit  and  glost  and  two 
decorating  kilns,  now  making  a  line  of  hotel  goods  and  special- 
ties in  semi-porcel.iin  and  china.  Plenty  of  orders  on  b<oks. 
Go(  (1  reason  selling.      This  is  a  rare  opportunity  for  a 

good,  live  business  man.     Apply  S.  B.  T.  M.,  this  office. 


He  said  that  they  owed  it  to  their  country  to  do  their  best 
in  their  daily  tasks  of  furnishing  the  transportation  for 
the  nation,  without  which  all  war  effors  would  he  futile. 

"It  would  be  madness,"  he  said,  "whatever  the  Govern- 
ment does,  to  attempt  at  this  time  any  reorganization  of 
the  operating  forces  of  our  railways.  The  railroad  men 
would  simply  be  transferred  from  the  payroll  of  the 
carrier  to  that  of  the  Government,  becoming  directly  in- 
stead of  indirectly  the  employes  of  the  Government  in 
the  discharge  of  the  transportation  function." 

Judge  Prouty  said  that  the  absolute  control  of  its  State- 
owned  railroads  had  given  Germany  a  tremendous  ad- 
vantage in  the  conduct  of  the  war.  He  pointed  out  that 
while  the  system  of  ownership  in  the  United  Sutcs  was 
different,  yet  railroad  men  were  none  the  less  servants 
of  the  public. 

He  said  that  when  this  country  entered  the  war  rail- 
road men  saw  the  difficulties  which  would  arise  because 
of  the  American  system  of  competitive  railroading  and 
at  once  formed  the  Railroads'  War  Board,  the  Govern- 
ment overlooking  violation  of  laws  against  the  agreement 
of  competitors. 

"The  result  has  not  been  satisfactory,"  he  said.  "For 
one,  I  never  believed  that  it  could  be.  Up  to  the  breaking 
out  of  this  war  there  had  never  been  in  England  an>  con- 
siderable sentiment  for  Government  ownership  of  rail- 
ways, and  yet  almost  the  first  act  cf  the  war  was  to  take 
over  the  operation  of  the  railways  by  the  Government. 
It  was  found  that  in  no  other  way  could  the  Government 
obtain  the  services  which  it  must  have.    It  has  been  my 

Continued  on  page  22. 
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belief  from  the  first  that  after  a  little  the  pressure  would 
be  so  great  and  the  conditions  of  transportation  so  un- 
favorable, especially  to  the  Government,  that  the  United 
States  would  find  it  necessary  to  follow  the  example  of 
England,  at  least  to  some  extent." 

In  pointing  out  the  necessity  for  co- ordination,  the 
speaker  said : : 

"The  Food  Administration  is  demanding  transportation 
for  one  thing  and  the  Fuel  Administration  for  another 
thing.  The  War  Department  insists  upon  the  carriage 
of  that  material  which  shall  hasten  the  manufacture  of 
munitions,  while  the  navy  is  insisting  upon  coal  for  its 
ships.  Between  these  contending  claims  the  carriers  are 
confused  and  embarrassed.     It  is  necessary  for  some  one 


man  to  determine  exactly  how  what  facilities  that  exi;t 

shall  be  used." 

Coming  to  the  duty  of  railroad  men  at  this  time,  judge 
Prouty  said  that  there  was  too  much  of  the  spirit  nf  every- 
one wanting  to  put  on  a  uniform,  get  a  gun  and  shoot 
someone.  11^  said  that  conditions  had  caused  the  ordin- 
ary activities  of  life  to  become  insipid.  The  war  had  be- 
come a  question  of  mechanics — the  mechanics  of  furnish- 
ing munitions  and  supplies,  and  in  this  work  the  railroads 
played  the  most  essential  part. 

In  touching  on  the  financing  of  the  war  he  showed  that 
the  withdrawal  of  funds  had  affected  the  standing  of  se 
curities,  and  said  that  the   fact  that  the  war  must  be 

Continued  on  page  24. 


Locations  of  Firms  in  the  Downtown   District. 


Ba^ett,  <>   I  !  71  Park  Place, ...  B  3 

'  '■     46  Murray  St C  4 

C  3 

!>.-•      rm    |ohn,  14  Karclai    Street I>3 

Do gei    '      8t  Son*. 36  Murrav  St C4 

D  w   B'way.  B  4 

«;nf<:!'].  B,   F.  &   Co.,   SO  Murray  St..  C  4 

Kr.edlaeD'ler,  Oscar  O.,  40  Murray  St C4 


Goetz, 0.,43  Murray  St. 


C  4     Redon,  M..2.S  W.  IV way C  3 

Roessler  <&  Hasslacher,  100  William  St..  .  P  2 

Honesdale  Decorating  Co.,  36  Murray  St.  C4     Straus,  L.,  &  Sons,  42-46  Warren  St Ci 

,.     „  ..  H  _.     Tarentum  Glass  Co.   25  W.  B'way C3 

Kupper,  Herman  C.,52  Murray  St C4    Tharaud.  Justin,  25  W.  B'way C3 

.,     ,  .     .   B   .....       ....  ...  „  .     VoRt  &  Dose,  65  Barclay  St 83 

Haddock  fr  Miller.  54  Murrav  St C  4 

Miller.  Edward,  ft  Co..  68-70  Park  Place..  C4  Williamsburarh  Flint  GlasaCo..  96  Park  11.  A3 
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financed  out  of  the  savings  of  the  people  emphasized  the 
need  of  economy  by  all. 

Touching  upon  the  railroad  service  of  the  day,  the 
Judge  said: 

"Don't  ship  anything  by  freight  if  you  can  possibly 
avoid  it.  Railroad  service  at  the  present  time  is  poor. 
Passenger  trains  are  uniformly  behind  time.  Express 
service  is  now  no  better  than  freight  service  of  oil. 
Freight  service,  except  for  the  transportation  of  certain 
preferred  commodities,  has  practically  ceased. 

"Now,  I  am  not  charging  that  anybody  is  to  blame  for 
this.  A  machine  under  normal  load  will  operate  in  i 
satisfactory  way,  but  when  the  machine  is  overloaded  the 
belt  begins  to  slip  and  the  bearings  to  heat,  and  every- 
thing to  go  wrong.  The  transportation  machine  is  over- 
loaded, and  we  are  experiencing  the  effects. 


"One  principal  cause  of  the  trouble  of  the  railroad 
service  of  today  is  to  be  found  in  the  indifference  of  the 
railroad  employe.  The  situation  today  is  peculiar.  There 
are  more  jobs  than  men,  and  one  result  is  that  the  men 
float  from  job  to  job.  There  can  be  no  discipline,  for  if 
anything  unpleasant  is  required  the  employe  moves  on  to 
another  job.  This  is  perhaps  less  true  of  railroad  labor 
than  of  any  other  kind,  but  it  is  true  there  also,  and  this 
inefficiency  produces  a  profound  effect  upon  the  result. 

"You  ask  me  what  thing  the  railroad  men  of  this  coun- 
try can  do  to  help  win  the  war,"  he  said.  "My  answer  h 
that  the  one  thing  they  can  do  and  which  they  must  do 
if  we  are  to  succeed  is  to  perform  with  attention  and  to 
the  best  of  their  ability  the  thing  they  are  supposed  to  Oo. 
If  the  individual  will  do  that,  the  nation  can  take  care  ot 
itself  and  of  his  Satanic  Majesty  Kaiser  Wilhelm.'' 
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American  Import  Co 27 

Bassett    Geo.  F.,  &  Co 28 

Bernardaud.  L.,  &  Co.,  Limoges,  France 2 

Bloch,  L.  D.,  &  Co   26 

Boote,  Edward 26 
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Fondeville,  A.  J.,  &  Co 26 
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Boggs  Sergt.  A.  W.,  Chicago 29 

Dalzell,  Harry  G.,  Chicago 29 

Gray,  Horace  C,  Co 26 

Newton,  Earl  W. ,  and  Associates,  Chicago 29 

Materials. 

Drakenfekl,  B.  F.,  &  Co 30 

Roessler  &  Hasslacher  Chemical  Co     30 

Miscellaneous. 

Celluloid  Cap  and  Metal  Ring  Co.,  Nepera  Park.N.  Y  31 
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Elks  Club,  Mast  Liverpool 20 
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VICTROLENE  THE  KING  OF  AUTOMOBILE  POLISHES. 

GUARANTEED  TO  GIVE  ENTIRE  SATISFACTION,  OR  MONEY  CHEERFULLY  REFUNDED. 


MS1 


EVERY  owner  of  an  automo- 
bile takes  pride  in  its  looks. 
Many  of  them  have  tried  so- 
called  automobile  polishes  and 
become  absolutely  disgusted 
with  the  results  obtained. 

Start  all  of  your  friends  who 
own  a  car  using-  Victrolene. 
They  will  not  only  thank  you, 
but  become  so  enthusiastic  over 
the  way  their  own  car  looks  that 
they  will  spread  the  glad  tidings 
among  their  friends  and  tell 
them  where  to  buy  it. 

When  you  once  start  a  custo- 
mer on  Victrolene  his  repeat 
orders  will  surely  follow. 

The  trade  is  offered  a  trial  lot  at  the  following  rates  : 

27   Half  Pint  Cans  Victrolene 
24  One     " 
12  One  Quart  " 
4  One  Gallon  " 


Easy  to  use. 

Leaves  no  grease. 

Dries  immediately. 

Gives  a  high  gloss. 

Positively  removes  tar,  road  oil 

and  stains. 
Restores  and  protects  original 

finish. 
Scientificallycompounded  by  an 

expert  chemist. 
Contains  no  acid. 
Absolutely  harmless  to  the  most 

delicate  finish. 
Keeps  the   leather   upholstery 

soft,  clean,  and   prevents   it 

from   cracking   and   getting 

hard. 


$  6.75 
12.00 
12.00 
12.00 


Less  35   per  cent 

Two  per  cent  ten  days;  net  thirty  days.      No  package 
Freight  allowance  of  sixty=eight  cents  per  one  hundred 


$42.75 

14.96 

$27.79 


charge, 
pounds. 


= SEND     ORDERS    TO 


COX  &   LAFFERTY  (Dept.  J.),  1140  Broadway,  N.  Y. 


GO   OVER   THE   TOP 

with  our  1918  Peerless  Souvenir  Assortment.  Hand- 
Painted  Enamel  and  Gold  Decorated.  Gold  letters. 
All  fired,  in.      Tasteful  and  strikingly  attractive. 

Consists  of  twelve  useful  items — one  dozen  each. 
Packed  in  a   regular  barrel. 

Ask  to  see  it  at  any  of  our  sample  rooms. 

Illustrations  will  be   ready  January    1st. 


UNITED    STATES    GLASS    CO., 

Pittsburgh.       New  York.       Philadelphia.       Boston.       Chicago.      Baltimore.      Denver.       San  Francisco.      Los  Angeles. 


L.  BERNARDAUD    &    CO., 

LIMOGES, 

Fine    French    China. 


MANY   SAMPLES    RECEIVED. 

New  Decorations  of  Exceptional  Style  for  1917  Import. 


TWENTY    PATTERNS    IN    STOCK    FOR    IMMEDIATE    SHIPMENT. 
WHITE    CHINA    FOR    DECORATINO. 


L.  BERNARDAUD   &   CO.,  46  Murray  Street,  New  York. 


IN  STOCK. 


IF  you  need  Plates,  Teas,  Cake 
Plates,     Comports,     etc.,    to 
complete     your    stock,    we 
have  a  varied  assortment  from 
which  to  make  a  selection. 

We  also  have  a  good  stock 
of  Dinner  Ware. 


HAVILAND  &  ABBOT  CO., 

95    MADISON   AVE.,  NEW   YORK. 

Corner  of  Twenty-ninth  St. 


ONE    OF    OUR    NEWEST. 


Ask  to  see  the  D-675  line,  made  in  two  charming  treatments — deep 
etched  and  tinted  brown  (fired  in);  also  opal  etched  with  no  tinting. 
The  acme  of  good  taste  in  shapes  and  decorations. 


Gillinder  &  Sons, 


Incorporated, 


Philadelphia,    Pa. 


New  York  Salesroom : 

19  Madison  Ave. 

Paul  L.  Zoellner, 

Manager. 


JONES,  McDlFFEE  &  STRATTON  CO. 


THE  GLASGOW  PATTERN 

Made  by  Alfred  Meakin  (Tunstall)  Ltd. 

This  open  stock  pattern  is  new,  and  we  are 
now  landing  assorted  crates,  as  well  as  open 
stock,  of  this  pattern.      Write   us   for  prices. 

Also  crates  and  open   stock  of 

Alfred  Meakin 's  Bleu  de  Roi  Pattern, 
Ridgway's  Blue  Willow  Pattern, 

W.  H.  Grindley  &  Co.'s  Algeria  Pattern, 
Johnson  Bros.'  Orkney  Pattern. 

NIPPON   CHINA  DINNERWARE. 

Assorted  packages  and  open   stock  now  in 
warehouse : 

The  Flamengo  Pattern, 

The  Rouen  Pattern. 

The  Pagoda  Pattern. 

The  Sicily  Pattern. 

The  above  patterns  of  Japanese  China  Dinner- 
ware  we  can  supply  upon  receipt  of  order. 

Haviland  French  China. 

We  carry  more  than  two  hundred  open 
stock  patterns  of  dinnerware  in  our 
9,000   bins. 

Stock  patterns  which  cannot  be  readily 
matched  cause  more  annoyance  than 
profit. 

JONES,  McDUFFEE  &  STRATTON  CO., 

Importers   and   Wholesalers 
Crockery,  China  and  Glassware, 

33   Franklin   Street,  Boston. 


Kold- 

Pak 

Jar  Rubbers 


FOR  NEXT  SEASON'S  SELLING. 

Tested  for  Hot  Water,  Steam  and  Pressure  Canning ;  also 
the  one  Period  Cold  Pack  Method. 


''THESE  Rubbers  are  approved  by  the  U.  S.  Depart- 
*■  ment  of  Agriculture.  The  Government  has  been 
working  for  many  years,  not  only  on  the  quality  neces- 
sary in  a  jar  ring,  but  also  on  a  standardization  of  size. 
It  has  now  been  decided  that  the  5  |  16-inch  flange,  cut 
12  to  the  inch,  is  the  proper  and  only  size  carrying  the 
Government's  approval. 


ORDER   NOW. 

To  insure  prompt  delivery  of  these  rings  we  have  ar- 
ranged wich  the  manufacturers  to  accept  orders  up  to 
December  31,  1917. 

If  our  salesman  has 
not  called  on  you  up 
to  this  time  we  would 
be  glad  to  have  your 
inquiry  by  mail. 


THE  KINNEY 
&  LEVAN  CO., 

Euclid  Square, 
at  East  14th  St., 

CLEVELAND,  OHIO. 
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WHITE  AND  DECORATED  CHINA. 
HOTEL  GOODS. 


|  43.47  West  Twenty-third  St., 

If  NEW    YORK    CITY. 


A.   GREDELUE. 


Glassware 

Toilet  Ware 

Light  and  Deep 
Rock  Crystal. 

Fancy  Goods 

Electroliers 


The  Weil-Known  Trade  Mark: 


Baccarat  Glassware 


PACTOKIBB     >T 

Baccarat,  Rambervlller*.  Bertrlchampa. 


129    Fifth   Avenue,  New  York   City. 


OUR  LAMP  DEPARTMENT 

is  a  revelation  in  the  attractive 
values  and  unusually  artistic 
creations  it  offers  for  imme- 
diate delivery. 

Choice  collection  of  bases 
in  bronze,  china,  pottery, 
figures,  etc. 

Striking  designs  in  shades. 


TAKITO,  OGAWA  (&  CO., 


101   Fifth  Avenue,  New  York. 


325  to  327  West  Madison  Street,  Chicago. 


U/ILL  be  at  the  Fort  Pitt 

Hotel,  Pittsburgh,  during 

January,    as     usual.  Will 

have     some     dandy     specials 

and  ne<w   decorations. 

Mr.  R.  B.  Reineck  in  charge. 


WESTMORELAND 
SPECIALTY    COMPANY, 

GRAPEVILLE,    PA, 


Fine  Glassware  of  Our 

Own  Manufacture  Only. 


A  VISIT  TO  OUR  ESTABLISHMENT  IS  EDUCATIONAL. 


VY/E  make  a  thousand  articles  in  Crystal 
Tableware— plain,  engraved,  etched 
and  cut. 

Reproductions  of  old  English  cut,  and 
Venetian  colored,  glass,  and  a  representation 
of  gold  decorations  of  the  Honesdale  Decor- 
ating Co.  

INSPECTION    INVITED. 


C  D0RFL1NGER  &  SONS, 

36  Murray  St.,  New  York. 


zfe 


You  are  now  offered    an  exceptional    opportunity  for  this 
season  in 


This  generation  is  receiving  it  with  the  same  enthusiastic 
approval  as  was  the  case  twenty-eight  years  ago  when  it  was 
first  introduced. 

The  heautif ul  color  combination  adapts  itself  most  effectively 
to  the  new  shapes  and  styles  in  glassware;  exclusive  in  appearance, 
still  at  prices  that  will  interest  you,  and,  most  of  all,  your 
customer. 

Our  salesmen  have  a  complete  line  of  new  Amherina,  Cut 
and  Engraved  glassware,  also  displayed  in  New  York  City  Show- 
room, No.  1271  Broadway.  We  will  gladly  send  you  our  new, 
complete  catalogue  of  Amherina. 

"Write  for  our  new   Amherina 
electro  advertising  service  booklet 

The  Litbey  Glass  Co. 

TOLEDO,  OHIO 


ESTABLISHED  1818 


Trade  Mark  on  every  friece 
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Haviland  China 

is  stamped 
4§p'     ^ty  on  white  china 


France 


^  Q>  on  decorated  china 

Limoges 


We  respectfully  remind  dealers  that  ?he 
china  stamped  Haviland  or  Haviland  &  Co. 
is  the  only  china  known  since  1 840  as  Haviland 
China  and  that  any  other  ware  with  the  name 
Haviland  in  its  stamp  cannot  be  lawfully  sold 
as  Haviland  China,  or  without  the  mention  of 
the  name  in  full  with  which  it  is  stamped. 

Any  infringement  upon  our  exclusive  right 
to  the  denomination  of  "Haviland  China"  for 
our  ware  would  oblige  us  to  sue  the  offender 
for  damages. 

Haviland  &  Co. 

11  East  36th  St.,  New  York 
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Uptown    Directory. 


EDWARD     BOOTE, 

Cauldon  China,  Wood  &  Sons"  earthenware,  Gibson  & 
Sons'  teapots. 

35-37     WEST     TWENTY-THIRD     ST. 


HAVILAND    &     ABBOT    CO., 


95  MADISON  AVENUE,  Cor.  29th  St. 


MORIMURA    BROTHERS 

Japanese  Goods. 
53-57  WEST  TWENTY-THIRD  ST. 


Haviland  &  C° 

1 1  East  36th  St. 


WM.  S.  PITCAIRN, 

Grindley.  Doulton.  Furnival. 

104     FIFTH     AVE. 
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The  Fifth  Avenue  Building, 


QUERNSEYWARE. 

Earthen — Brown,  White-Lined. 
Porcelain — Ivory  White,  Brown   Betty  and 
Olive  Green. 

Cooking  and  Serving  Dishes. 

16    West   Twenty-third    Street. 


THE    TAJIMI    CO., 

Japanese  Goods. 
597     BROADWAY. 


L.    D     BLOCH    &    CO., 

China,  Art  Goods,  Lamps  and  Shades. 
153-157     FIFTH     AVE  ,  at    22d    St. 


KENNARD    L.    WEDGWOOD, 

Josiah  Wedgwood  &  Sons,  Ltd., 
Thomas  Webb  &  Sons,  Ltd., 


133     FIFTH     AVENUE. 


ECONOMY    TUMBLER    CO., 

Morgantown,  W.  Va. 

Fine  Blown  Tumblers  and  Stemware. 
2     WEST     TWENTY-THIRD     ST. 

E.  W.  Hammond,  Representative. 


The   Phoenix   Glass  Company, 

Illuminating  glassware,  electric  portables, 
oil  lamps,  etc. 

230     FIFTH     AVENUE. 

Tel.    Madison  Square,  6439  and  6436. 


FERDINAND    BING    &    CO.'s 


Successors, 


Art  Pottery,  Bronzes,  Marbles  and  Lamps, 
67-69     IRV1NQ     PLACE,    near    18th  St. 


H.    NORTHWOOD    COMPANY. 

Distinctive  lines  of  glassware — Agate,  Marble,  Pearl,  Topaz. 
Illuminating  Glassware.     Prompt  deliveries  assured. 


Tel.  Madison  Square  9723. 


19     MADISON     AVENUE. 


MOGI,    MOMONOI     &     CO., 

Importers  of  Japanese  Goods, 
105-107     EAST     SIXTEENTH     STREET. 

Telephone,  Stuyvesant  1036. 


HORACE    C.    GRAY    CO., 


Tel.  Qramercy  6311. 


Fifth  Avenue  Building. 


REPRESENTING: 


Diamond  Glassware  Co., 

Colored    and  Iridescent 
Glassware. 

Huntington  Tumbler  Co., 

Hlown  Glass  ware,  plain, cut, 
enameled  and  etched. 

Wellington  Glass  Co. 

Illuminating  glassware. 

F-enton  Art  Glass  Co., 

'J  a  varc  and    Spe- 

-  ut,  colored   and 
plain. 

Westmoreland  Specialty  Co., 
High  Grade  Table  Qlaw 
ware  and  Specialties. 


Modern  Tuscany  Art  Co., 
Philadelphia,  Pa., 

Plastic  Art  Wares. 

Indiana  Glass  Co., 

Pressed    Table    Glassware 
and  Lamps. 

West  End  Pottery  Co., 

iJinnerware    and    Special- 
ties. 

Tiffin  Cut  Glass  Co., 
R  i<  h  Light  Cuttings. 

Sterling  Glass  Co., 

Fine  Heavy  Cut  Glass. 


TAKITO,    OGAWA    &    CO., 

Japanese  and  Chinese  Goods, 
101     FIFTH     AVENUE. 

Chicago  Office,  325-31  W.  Madison  St. 
Catalogue  Upon  Application.  Telephone,  Stuyvesant  278. 


GILLINDER    &    SONS,    Inc., 

Lighting  glassware,  glass  specialties, 
19     MADISON     AVENUE. 

Tel.  Madison   Square   4929. 


A.    J.    FONDEVILLE    &    CO., 

Successors  to  Pondevllle  &  Van  Iderstlne, 

Importers  China,  Glass  and  Earthenware, 

No.    85     FIFTH     AVENUE. 
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Uptown   Directory— Continued. 

J.    H.   VENON,  Inc., 

Martin  China,  Limoges.             Gustafsberg  China,  Sweden. 
Krautheim  China,  Bavaria.       Kosta  &  Reijmyre  Glass,  Sweden 

104     FIFTH     AVENUE. 

ROSEVILLE    POTTERY, 

W.  H.  Stockdalk,  Manager, 

Art  pottery,  jardinieres,  advertising  novelties  and  fireproof 
cooking  ware. 

621    FIFTH     AVENUE,    Cor.  50th    Street. 

PAUL    A.    STRAUB    &    CO., 

Representing  Porzellanfabrik  Tirschenreuth, 
105-107     FIFTH     AVENUE. 

The    Pairpoint    Corporation, 

Complete  line  cut  glass,  Sheffield  reproductions,  electroliers, 
silver  plate  and  prize  cups. 

43     WEST     TWENTY-THIRD     STREET. 

THE    FRENCH    CHINA    CO., 

Sebring,  Ohio. 

High-Grade  Semi- Porcelain  Dinnerware. 
E.  V.  Weiss,  Sales  Manager.                  874       BROADWAY. 

The   STROBEL   &  WILKEN    CO. 

China,  Glass,  Housefurnishings,  Toys, 
Dolls,  Novelties. 

61-63-65     WEST     TWENTY-THIRD     STREET. 

Telephone,  Stwyvesant  1671. 

THE  AMERICAN  IMPORT  CO., 

Chinese  and  Japanese  Wares.     Exclusive  Designs  in 
Bronzes  and  Pottery.     "Import." 

220     FOURTH     AVENUE. 

THE    MAIBRUNN    CO.,    Inc., 

Importers  and  Manufacturers  of  Lamp  Shades,  Candle  and 
Electric  Shades,  Floor  and  Table  Lamps. 

40    and    42     EAST     NINETEENTH     ST. 

THE    CAMBRIDGE    GLASS    CO., 

Manufacturers  "Nearcut"  tableware,  thin  blown 
tumblers  and  stemware, 

CAMBRIDGE,    OHIO. 

New  York  Salesroom,  49  West  Twenty-third  Street. 

WM.    R.    NOE    &    SONS. 

Illuminating  Glassware,  Mahogany  Lamps  and 
Silk  Shades. 

53-55     WEST     TWENTY-FIRST     STREET. 

H.    R.   WYLLIE    CHINA    CO., 

Huntington,  W.  Va. 

,  Complete  line  of  High-class  Dinnerware — plain  and  fancy  shapes. 
Variety  of  decorations.      Can  ship  orders  promptly. 
Represented  by 

Strobel  &  Wilken  Co.,  61-63=65    West  23d   Street. 

United    States    Glass    Co., 

Pressed  and  blown  glassware. 
Albemarle  Building,  24th  St.  and  Broadway. 

The    LANCASTER    GLASS    CO, 

LANCASTER,  OHIO. 
Pressed  Ware,  Lamps,  Tumblers  and  Novelties. 
FRED     SKELTON,    200     FIFTH     AVE. 

Room  614.                                                                              Tel.,  Gramercy  6612. 

ALBERT    J.    BRECH, 

Cut  Glass,  Art  Metal  Lamps,  Novelty  Glass  Spoons,  Mahogany 
Specialties,  Artificial  Flowers,  Art  Statuary,  etc., 

31     UNION     SQUARE. 

Telephone,  Madison  Square  6879. 

McKenna  Brothers  Sales  Corporation 

Glassware,   Lamps,  Art  Goods, 
1271      BROADWAY,    Corner  32d  St. 

ROBICHEK    CO.,    Inc., 

"Oriental  Art  Works,  ' 

Manufacturers  of  Floor  and  Table  Lamps,  Decorated  Shades, 
and  all  kinds  of  Wood  Novelties,  in  high-class  decorations. 

878     BROADWAY,  corner    18th    St. 

Telephone,  Gramercy  222. 

SAXON    CHINA    CO., 

Sebring,  Ohio. 

High-grade  Semi-Porcelain  Dinnerware. 
E.  V.  Weiss,  Sales  Manager.                  874       BROADWAY. 

H     BENEDIKT, 

FOSTORIA    GLASS    CO., 

Pressed  and  Blown  Glassware, 
John   Nixon,  Representative.               141-147       FIFTH       AVE. 

Canonsburg  Pottery  Co.                    George  Bros.  Pottery  Co. 
Smith-Phillips  China  Co.                   Corona  Cut  Glass  Co. 
National  China  Co. 

7     WEST     TWENTY-SECOND     STREET. 
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Downtown    Directory 

MADDOCK     &     MILLER, 

Royal  Worcester  China. 

John  Maddock  &  Sons,  England. 

Allerton's  Line  Earthenware  and  China. 

Price  Bros. '  Teapots. 

Wileman  &  Co.,  China. 

54     MURRAY     STREET. 

HERHAN     C.    KUPPER, 

Ahrenfeldt    French    China. 
52-54     MURRAY     ST. 

'THE     DINNERWARE     HOUSE    OF    AMERICA.'' 

GEO.  F.  BASSETT    &    CO., 

72  and  74  Park  Place. 

Old  Nos.  52  and  54. 

JUSTIN    THARAUD, 

Sole  agent  for  L'Union  Ceramique,  Limoges,  France. 
25     WEST     BROADWAY. 

Oscar    0.   Friedlaender,  Inc. 

Illuminating  glassware.      Cristolleers.     Semi-indirect 
lighting  devices. 

40     MURRAY     ST. 

The    HONESDALE     DECORATING    CO., 

HONBSDALB,    PBNN.. 

Selling  Agents, 

C.    DORFLINGER     &     SONS,    36  Murray  St. 

C.    DORFLINGER    &    SONS, 

Fine  Table  Glassware, 
36     MURRAY     ST. 

JOHN     DAVISON,    Inc., 

English  China,  Earthenware  and  Glass. 
14     BARCLAY     STREET. 

ROBERT    SLIMMON    &    CO., 

A.  J.  Wilkinson's,  Ltd. 

J.  H.  Weatherby  &  Sons. 

Bourne  &  Leigh. 

R/Sudlow  &  Sons. 

Shorter  &  Sons. 

Piatt's  Old  Greek  Figure  Ware. 

96    to     102     CHURCH     STREET. 

I           'STRAUS        AC          CniVQ           12,  44   .,„!    .K,    W.m,,    „11(| 

L,.       4Jt    l\/\UO        VX        *Z?V/l>i^,      g,         |  |<>   Qiambe.rs    Sts..  New  York,   * 

Importers  and  Manufacturers.                                   c„t  irfcf*  i  „ct..n  [  |je^uf.«.*ci  w-tr*  »mi  urci-nwuii  si.: 

TARENTUM     GLASS    CO., 

Inrentum,   Pa., 

Illuminating  glassware,  pressed  tableware  and  glass  specialties. 

max    KOMMANM.   Agent.         25     WEST     BROADWAY. 

LA    PORCELAINE     LIHOUSINE 

Formerly 

M.    REDON, 

ALPRBD   O.  MOMENT.  A^.nt.        25     WEST     BROADWAY. 

VOGT    &     DOSE, 

Open  stock  uinnerware  patterns.      White    china  for 
decorating. 

65     BARCLAY     STREET. 

OTTO    GOETZ, 

Importer  of  crockery,  china  and  glassware 
for  immediate  delivery, 

43     MURRAY     STREET. 
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Chicago  Directory. 


Earl   W.  Newton   and   Associates, 

Direct  Representatives 
Imperial  glass  company,          Economy  Tumbler  Company, 

706     HEYWORTH     BUILDING. 

Telephone-Randolph  1181. 

Nearly  a  million  dollars  in  working  capital  back  of  this  agency. 

Pittsburgh   Lamp,  Brass  and   Glass  Co., 

Manufacturers  of  the  celebrated  "Pilabrasgo"  Illuminating 

Glassware.     The  latest  designs  in  Gas  and  Electric 

Portables,  Semi-indirect  Lighting  Devices,  etc. 

17  North  Wabash  Avenue. 

UNITED    STATES    GLASS    CO., 

Room  409.       30  East  Randolph  Street. 
F.  T.  Renshaw,  Manager. 

WALTER    B.    ANDREWS, 

30  East  Randolph  Street. 
Corner  Wabash  Ave.                    Room  405. 

Our  Chicago  display  room  contains  complete  sample  lines 
direct  from  our  factories. 

Monongah  Glass  Co.                    Co-operative  Flint  Glass  Co. 
The  Duncan  &  Miller  Glass  Co. 

HARRY     G.    DALZELL, 

Representing    FOSTORIA    GLASS    COMPANY, 

Flint  Glassware  and  Decorated  Lamps, 
Manufacturers  of  Crystal  and  Opal, 

806-7-8-9  Masonic  Temple.             159  North  State  Street. 

SERGT.    A.    W.    BOGGS, 

Manufacturers'  Agent, 
37   South  Wabash  Avenue. 

F.    B.    TINKER, 

Manufacturers'  Agent, 
Eighth  Floor  Heyworth  Building. 

H.    R.    WYLLIE    CHINA    CO., 

Huntington,  W.  Va. 

Complete  line  of  High-class  Dinnerware — plain  and  fancy  shapes. 
Variety  of  decorations.      Can  ship  orders  promptly. 

Represented  by 
L.  H.  Simpson,  Room  419  Atlas  Block,  30  E.  Randolph  St. 

THE    GRAGG-MIELKE    CO.,    Inc., 

Manufacturers'  Agents, 
17  North  Wabash  Avenue. 

The  Johnson=CarIson  Cut  Glass  Co., 

30  East  Randolph  Street. 

PITKIN     &     BROOKS, 

Importers, 
8-18  East  Lake  Street. 

THE    McANULTY    CO., 

Manufacturers'  Agents, 
56  East  Randolph  Street. 

COLUMBIA    ART    GLASS    CO.. 

Portable  Lamps, 
406-412  West  Erie  Street. 

WALTER    S.    REDFIELD, 

Manufacturers'  Agent, 
510    Heyworth    Building. 

BURLEY    &    TYRRELL    CO., 

Importers, 
5  North  Wabash  Avenue. 

IRA    A.    JONES    COMPANY, 

Manufacturers'  Agents, 
17  North  Wabash  Avenue. 

CROOKSVILLE    CHINA    CO., 

Dinnerware, 
138  West  Lake  Street. 

CAMBRIDGE    GLASS     CO., 

58  East  Washington  Street. 

TAKITO,    OGAWA    &    CO., 

Oriental  Goods, 
325  West  Madison  Street. 

WALTER    G.    MINNEMEYER, 

Glassware, 
180  North  Dearborn  Street. 

KELLY    &    REASNER, 

Manufacturers'  Agents, 
30  East  Randolph  Street. 

E     M.    (MIKE)    MEDER, 

Manufacturers'  Agent, 
17  North  Wabash  Avenue. 

GEO.    BORGFELDT    &    CO., 

Importers, 
305  West  Adams  Street. 

flARTIN'S    MERCANTILE    CO., 

Mirror  Plateaux,  etc., 
229  West  Illinois  Street. 

PAUL    RICHTER    CO., 

Cut  Glass, 
708  Masonic  Temple. 

DAVE     SAUNDERS, 

Manufacturers'  Agent, 
1102  Heyworth  Building. 

J.    A.    .IACOBSEN, 

Manufacturers'  Agent, 
17  North  Wabash  Avenue. 

ACHE    NOVELTY    CO., 

Mirror  Plateaux,  etc., 
334-336  South  Clinton  Street. 

T.    M.    SCHOLLENBERGER, 

Manufacturers'  Agent. 
5  North  Wabash  Avenue. 
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COBALT.  - 

SULPHATE CARBONATE NITRATE CHLORIDE. 


B.  F.  DRAKENFELD    (&   CO., 


INCORPORATED, 


50    MURRAY    STREET,   NEW    YORK. 


East  Liverpool  Office,  Potters'  Savings  and  Loan  Building.       C.  NICK    MUESSIQ. 


Bryce  Brothers  Company, 

MOUNT    PLEASANT,    PENN., 

manufacturers  0F  ninwn    Lead    Glassware. 


NEW  YORK  OFFICE,  240  FIFTH  AVENUE. 
Representative,  J.  Duncan  Dithridge. 


TRAVELING    REPRESENTATIVES": 

W.  H.  Duval.    Kirk  R.  Bryce.    Harry  C.  Smallwood. 


•fcinc 
Iftalftotu? 


ROBT.  RAWSTHORNE 
ENGRAVING  CO. 

304-PENN  AVE.,    PITTSBURGH, PA, 


The  ROESSLER  &  HASSLACHER  CHEMICAL  COMPANY, 

NEW    YORK. 


BRANCHES: 


Cleveland,  O. 


Chicago,  III.  Cincinnati,  O.  St.  Louis,  Mo.  Boston,  Mass.  Philadelphia,  Pa. 

New  Orleans,  La.  xSn^.  Kansas  City,  Mo. 


San  Francisco,  Cal. 


LIQUID   BRIGHT   GOLD 

Overglaze—  COLORS-  Underglaze 
Liquid  Lustre  Colors — Oxides  and  Bodies 

-FOR  - 

rating  and  Coloring. 


High  Grade 

Chemicals  and  Oxides 


FOR- 


Mmli-  In  America." 


Pottery,  Glass,  Enameled    Ware.  Tile. 
Clay   Products. 


3i 


\ 


No.  M  239.      Pearl  Gray  Jardiniere. 

Jardinieres,  Pedestals, 
Umbrella  Stands,  Cuspidors, 

Pitchers,  Toilet  Ware 
. . ,  and  .  .  . 
"Dandy=Line"  Yellow  Ware. 

Fine  line  of  up-to-date 
Flower  Bowls,  Birds, 

Blocks,  etc. 


"THE  LINES 
THAT  SELL" 

will  enable  you  to 

help  Uncle  Sam 

keep 

Business  as  Usual. 

We  are  showing  the 
largest,  most  varied 
and  best  selling  lines 
in  the  country. 


New  Items  at  Right  Prices. 


No.  L453.      Lotus  Basket. 


BRUSH-  DOTTERV 
McCOY  T  COM  PAN  I 


ZANESVILLE,    O. 


New  York,  Cox  &  Lafferty,  1140  Broadway,  at  26th  St. 


WLLLIAMSBURGH    FLINT   GLASS    CO. 

MANUFACTUKKRS    OF 

Inverted  and  Q  Gas  and  Electric  Globes,  in  all  colors.     Lamp 
Chimneys,  Lantern  and  Fish  Globes. 


New  York  Office  i 
96  Park  Place. 


Private  and  Special  Mould  Wo;  t. 


Factory: 
Brooklyn,  N.  Y 


Sole  Owner  of  the  Patent. 


Celluloid  Cap  &  Metal  Ring  Co.,  mc„ 

NEPERA    PARK,  N.  Y. 

Celluloid  "Salt  and  Pepper"  Caps. 

We  now  carry  about  fifty  stock  sizes  of  caps;  and  are 
also  prepared  to  supply  celluloid  discs  and  metal  rings. 
Samples  and  prices  on  request. 


Electric  and  Gas 
Portables 
and  Fittings 


New    Designs    in    Electric    Portables 

with    Parabola    Shades;   also  with 

Hood  Shades  in  large  variety. 


Brass      Stationers      Goods 
and  Smokers'  Articles 

Cuspidores    and    Match 
Safes. 

Casseroles,  Pie  and  Baking 
Dishes. 

Fire-Place    Fixtures— Andirons,  Fire  Sets. 
Fenders,  Coal   Hods,  Umbrella  Stands,  etc. 

"Perfection"  Student  Lamps. 
Kerosene   Lamps   and   Burners  of  all  kinds 

MANHATTAN     BRASS    CO 

Manufacturers  Established     1865. 

Office,  332  East  28th  St..  New  York  Ct.  j 

Rolling  Mills  and  Factories'  Western  Sales  Office 

47th  and  3bth  Sts.  and  1st  ave.  180  N.  Dearborn  St.   Chicago, 


An  exclusive  product  for  the 
discriminating  buyer. 


S= 


m>  LIMOGES  CHINA  COMPANY 

SEBRING    «>  OHIO 
f< — — 


No.  90— Basket,  made  in  4  in,  5  in,  6  in 
and  7  in.    Pressed  handle.    Patented. 


ALWAYS  SOHETHINQ  NEW. 

Our  latest  is  Glass  Baskets,  as  per  illustration. 
Various  sizes.  Call  at  any  of  our  salesrooms 
and  see  them,  together  with  other  novelties. 

THE   DUNCAN  &  MILLER  GLASS  CO. 

WASHINGTON,    PA. 

Paul  Joseph. -90-92   West  Broadway,  New  York. 

H.  R.  Wheeler,  157   Summer   St.,  Boston,  Mass. 

W.  B.  Andrews,  30   E.  Randolph   St..  Chlcan?).  III. 

Joseph  Tomklnson,  213  Commercial   Bldg.,  Phi  adelphia. 

The  Maus-Stewart  Co.,  146  Seutbwsst  Temple,  Salt   Lake   City,  Utt  h 
areen   &  Thomas,   »3  S    Chailes  St  .  Baltimore. 

Marsh   &  Kldd.  617   Mission  St..  San  PrancM^i.   ~U\ 


No.  427. 


"PLUMWOOD," 

All  Brass  Electric 

Adjustable  Portable 

Lamp. 


The  name  "  Plum- 
wood"  speaks  for 
itselt. 

Descriptive  booklet 
mailed  on  request 


The  PLUME  &  ATWOOD  MFG.  CO., 


General  Office  and   Factories:    WATERBURY,  CONN 


m 


SALES      OFFICES 


NEW    YORK  :  CH1CAOO :  1SAN    FRANCISCO  : 

E.  Fcrty-second  St.      29  E.  Madison  St.     116  New  Montgomery  St. 


THE 


a 


Bradley  &  Hubbard  MfgXo 

invite  your  attention 
to  their  lines  of 

Electric    Reading    Lamps, 

Desk  and 
Floor  Lamps 

Gas 
Portables, 

Electric,  Gas  and   Oil 

Lighting   Fixtures, 

Art  Metal  Goods, 

Andirons, 
Fire  Sets,  etc. 

The  n»-w  detigni  and  finishes  w 
iy  please  you. 

New  York  8»letroom»  : 

FIFTH     AVENUE    BUILDING, 

ZOO    Mfth    Avenue.       f.ntrnn    -.   Hoom    ZM. 


factories     -     -     Meriden,  Conn. 


Three  Reasons 

Why 

Success 

Oil  Heaters 

Are 

Big  Sellers. 

They  are — 

Attractive — Designed  like  a  gas  stove  with  corrugat* 
copper  reflector  back. 

Eff icient1- — Success  Heaters  are  made  in  three  sizes.  Tl 
smallest  size  will  heat  a  room  1 0  feet  by  1 2  feet,  tl 
middle  size  will  heat  a  room  1 2  feet  by  1 4  feet,  and  tl 
largest  size  will  heat  a  room  1 6  feet  by  1 8  feet. 

Economical — Burn  fifteen  hours  without  refilling  and  co 
sume  only  two  quarts  of  oil  per  burner.  The  ol 
fashioned  round  type  of  oil  heater  burns  up  a  gallon 
oil  in  about  eight  hours. 

Write  for  descriptive  circular  and  prices.      It  wilt  pay  you 
stock  this  line  and  push  it. 

The  Pittsburgh  Lamp,  Brass  and  Glass  C< 

PITTSBURGH,  PA. 


You  SHOULD  Sec 
Our  NEW  Design* 

In  CKctrlc  and  Gas 

Portable  Camps  and  fixtures. 

♦  ♦  ♦  also  »  «  « 

Kerosene  and  6as  Burners 

.  .  .  and  .  .  . 

"  miller "  Oil  Beaters. 


A  visit  to  our  showrooms  will  convince  you  that  we  do  n< 
claim  more  than  we  can  fulfill. 


EDWARD  MILLER  &  CO. 

In  New  York  City,  68  and  70  Park  Place. 

The  most  convenient  location  in  the  city. 
Sixth  avenue  elevated  station  at  Park  Place. 

Factories  :     Meriden,    Conn. 

In  Boston,  201  Congress  St.  In  Chicago,  30  E.  Randolph  Si 

In  Philadelphia,  1727  Chewtnut  St. 


UNIVERSITY  OF  ILLINOIS-URBANA 


